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will be seen that there is something radically wrong with costs

prevailing in the Memphis district. As the matter now stands on
high-class oak logs, the only possible way of getting even on their

cost is to manufacture quarter-sawed stock, and when the quarter-

sawed market is overloaded, and it has been for the last year,

there is no money in that game.
The thing of first importance Memphis operators have before

them, is to cut the price they are paying for logs a good five

dollars a thousand, if they are going to attempt to continue busi-

ness on a profitable basis.

Freight Movement on the Great Lakes
Lake commerce during September, as measured by the volume of

freight shipments between domestic ports on the Great Lakes,

aggregated 10,730,460 short tons compared with 11,892,412 short

tons shipped during September, 1910. The lumber shipments for

September were 142,686,000 feet, and the season has shown a lake

shipment of 843,408,000 feet. These figures show a little smaller

totals than the year before, which was the natural expectation.

Constructive Railway Policies

The Eailv.ay Business Association has issued a pamphlet under tlio

title "Constructive Railway Policies in Many States in 1911," in

which it reports that in the state legislative period of 1909 forty-one

legislators passed 664 laws affecting railroads, and during the 1911

legislative j'criod forty legislators passed only 276 laws, showing a

decrease of 388 in number of enactments, or fifty-eight per cent. The
association believes the publication of this fact to be important as

reflecting the tendency of public opinion in the curtailment of the

enactment of laws curtailing railroad prerogatives. It is contended

that many states have enacted so much legislation as to seriously

hamper the railroads in a sane and logical conduct of their own and

the public's business.

The diminished number of laws would indicate a tendency to cease

additional law-making aifeeting carriers. Further restrictions seem
to be unpopular, and the average state legislature is now evincing

anxiety to attract capital for the development of transportation and

business, rather than to place laws on the statute books that shall

discourage this development.

Overlooking a Good Bet
The talk was on the fads a.'id fanc-ies of the cabinet world,

and of the furniture trade in particular, for various domestic and
imported woods, and in the course of the talk the prediction was
made to the Sales Manager that in the future every wood, native

or imported, that had individual beauty of color or figure eventu-

ally will become a factor in the cabinet wood trade; that no one
particular wood would ever again dominate as some of them have
in the past and that there would be no general favorites, Init a

general disposition to look for new offerings and uni()iip fig\ire and
color in woods.

The Sales Manager bristled a little at this and said: "No,
there is nothing doing, and nothing in that kind of a proposition

to encourage one to take it up. I know, for we have experimented
with it a little. And right now we have stored away in our yards

some special woods that we cut by way of experiment that are

:irit selling and that I would be glad to move at a reasonable price.

"The trouble with these things is that when you und'.-rtake

the marketing of anything new in wood you have to introduce it

and create a market for it, and this takes so much time and money
that it is not worth while. The same amount of effort will l)ring

more returns if concentrated on pushing well-known products.

Tor that reason I don't think any of thc'so things will amount to

much until the favorite woods become so scarce that there will

not be enough to supply the needs, and they will simply have to

turn to something else."

That sounded like good logic, and it was reasoning based on

ictual experience; ihorpfore should have weight. Moreover, it

is well known that many of the woods in high favor today had

their original introduction by stress of circumstances that com-

pelled it; by the scarcity of some other wood at some strenuous

time in the industry, when the supph' was not equal to the de-

mand, necessitating the substitution of any and everything else

available. Some of these substitutes eventually made a name
and a place for themselves, and they are today highly valued

and are not by any means regarded as substitutes.

Admitting all this, and accepting it without argument, when the

situation is viewed from that point, there still remains this fact

—

a man maintaining that attitude is often overlooking some of the

"best bets" of the trade.

There are some live-wire salesmen who have been looking so

hard and going hungry so long for special talking points, for new
features in their work, that they would literally tear their hair

and shout "Good Lord" at the idea of letting an opportunity of

this kind go by, and missing a chance to introduce something new.

Something new is the salesman's glory, something with features

and talking points, and here we have a man regarding the time and

trouble involved in introducing a new wood as a handicap, while

other men are going hungry for something new to talk about on

their rounds to arouse interest and to awaken the trade they visit.

It is worse than hiding a light under a bushel for a man to

cut something unusual and unique in lumber, some new offering

that is worth while, and then pile it away in a dark corner and
simply mention it occasionally in his letters. Majbe, too, at the

same time, his advertising space in the lumber journals is filled

with stock or stereotyped matter merely setting forth that he is

in a given line of business and has stock to sell. And there is

hidden on some corner of his yard or in some nook of a shed

something that should and easily could be made an enlightening

feature in the advertising without in any way detracting from
the value of his ad carrying the message that he is in the lumber

business.

It is well for a man to shake up himself occasionally and look

at things from different viewpoints, no matter whether he is a

millman, sales manager, or a salesman on the road. There is more
or less tendency, from the fact that we are creatures of habit, to

fall into a groove or rut and assume a repellant attitude toward

any and everything that tends to force us out of it and make us

break new ground. It is when a man gets into this kind of a habit

that he generally overlooks the "best bets" of the trade and,

figuratively, goes to sleep at the switch.

Famous Holland Forest in Ruins

A terrific and disastrous wind-storm swept Holland on the night

of September 30, which was the most severe ever experienced

within the memory of the inhabitants. Not since the fearful

Whitsuntide storm of 1861 has such havoc been wrought by the

elements. The Hollanders were very proud of their '

' Hague wood. '

'

which was one of the forest preserves of that country, and it is

alleged that this timber area was practically ruined. More than

three thousand trees were torn up by the roots and now lie in

windrows like grain swathes in the path of the mower's scythe.

These are the beeches and the elms. The oaks were splintered and

broken and their great limbs or the crowns torn off. The Hollanders

aver that never again will this generation behold this wood in its

stately majesty, and that ages will have to pass liefnro it will n'g.-iiii

its former glory.

An eye witness says that it is pathetic to sec all these mon-

archs of the glade stretched low in an inextricable wilder-

ness of intertwined branches and upturned roots. Thousands of

people visited the forest wreck, undeterred by the obstacles. They
came to pay a last farewell to the trees that had sheltered them in

the hot summer days. Old men and old women came leaning on the

arms of their sons and daughters, and silently stood looking at

their fallen friends. In parts of the wood not a single big tree

has been left standing. The grief of the citizens of The Hague
can be best un<ierstood when it is known that this forest dates

buck more than four centuries, and it has sheltereil the pleasure-

seekers of maur generations.
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Peru Pertinent and Impertinent
The Sawmill Zoo

The "hog" it was devouring

All the offal from the mill.

And grinding and a-crunching

Like a real hog guzzling swill,

When suddenly the "donkey"
Started up its wheezy bray.

As though by such procedure

It would drive the "hog" away
;

But at that very moment
The old "nigger" btitted in

And drowned both "hog" and "donkey"

Most completely with its din ;

Just then appeared the "pony"

Loudly snorting round the bond

And brought the mill-zoo chorus

To a very sudden end.

—F. B. W.

A Cracker Lumberjack
A lumberjack from Georgia

Came hiking into town.

His name was Alex Ander
And he had won renown

For feats of strength and courage
While living on hardtack ;

He was a woodland wonderv—
A lumber crackerjack.

—F. B. W.

Some Strong
Brannigan : "Well, sor, my father was that

sthrong he cud take a two-by-four in his hands
an' wid wan twist, bingo !—kindlin' wood."

Flannigan ; "That's aisy. Sure, my father

was that sthrong he cud take a tillygraft pole

in wan hand and wid wan twist, bango !—saw-

dust."

VERY APPARENT

Mary's Clothes

Mary had a little lamlj

—

'Twas Persian—on her coat

:

She also had a mink or two
About her dainty throat

;

A bird of paradise, a tern.

And ermine made the hat

That perched at jaunty angle

On her coiffure, largely rat

;

Her tiny boots were sable topped,

Her gloves were muskrat, too ;

Her muff had heads and talis of half

The "critters" In the zoo ;

And when she walked abroad I ween

She feared no wintry wind ;

At keeping warm 'twas plain to see

She had all nature "skinned."

Suggestion for a new and necessary frill for all full steel car equipped passenger trains.

Breaking the News
Mrs. Reno-Freed (to small daughter) : "My

darling, I want to tell you a secret. Your
mother is going to be married again next week."

Daughter : "Oh, mamma ! And after all the

trouble we had with papa !"

—

Boston Transcript.

The gum tree is not the source of gum-drops,

although some gum drops from it at times.

Sawdust as a food is not at all likely to make
a hit with the lumberjack. The "salt horse"

and beans of the old-time logging camp days

would appeal more strongly to his gustatory

desire.



X^ >77









^ f1

f9ff-f>



Seventeenth Year, )

S a mi-Monthly \ /.33 ^yi^- I CHICAGO. OCrOBER 25. 1911 i^^l^o^K {%Yn^^%'lVX^*?6 cenu.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTURER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street CHICAGO
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Representing:
wi:!«;t viRGtviA spruce lumber CO.,

Cass. West Virginia,

Fifth Ave. Bldg.,

NEW YORK

On the Following StockWe Will Make
Special Prices for Prompt Shipment:
:i.",.OMO ft. .'i S Sap I'uplar.

I Kl.lliMI ft. ."> »i ><>. 1 ( cininiDn Toplai-.

la.ulMI ft. ."» 8 No. 2 Conisiioii l*op!ar.
iili.lHHlft. 1 No. 1 i- > I'oplar.

No. 1 & : Qtil. Poplar.
No. 1 Coinnioii Poplar.
Sap Poplar.
No. I Common I'oplai

tO.lMlll ft. I

1(1,01)11 ft. 1
"

118.00(1 ft. 1

(iO.dOd ft. 1"

;40.(H)0 ft. 1" No. 1 Common Po|)lar.

1 ;.5.(l((0 ft. 3" No. 2 Common I'oplar.
jtJ.tlOO ft. IVi" No. I (ommon ( hest-

nut.
30.(100 ft. 3" No. 1 Common Chest-

nut.
160,000 ft. 1" No. 1*2 Qt<l. White

Oak.
210.000 ft. 1" No. 1 Com. Qtd. White

Oak.
140.000 ft. ly." Log Run Bass.

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

Keys-Walker Lumber Go.
Manufacturers

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND"
OAK FLOORING ^^.'^^^C
ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBER INSURANCE GO. OF NEW YORK
Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

84 Williams Street NEW YORK

PROCTORYENEER^^RYER FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEPT.L HANCOCK 8c. SOMERSET STS. PMILA.PA.

II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II

ADVERTISERS- CLASSIFIED DIRECTORY FOLLOWS READING MATTER.
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5 Cars 5; 4 lt«t and 2nd.
3 Cars 6/4 No. 1 Common.

tOT NO. 1
200 M ft. 4 '4 Log Run.
25 M ft. 4/4 No. 1 Common.

BASSWOOD
2 Cars 5/4 No. 2 Common.
2 Cars 5/4 No. 3 Common.
2 Cars 6/4 Ist and 2nd.

BIRCH
15 M ft. 4/4 No. 2 Common.

LOT NO. 2
4 M ft. 12/4 1st and 2nd.

100 M ft. 6/4 Log Bun.
100 M ft. 6/4 No. 3 Common.

15 M ft. 8/4 No. 1 Common and Better.
30 M ft. 6/4 1st and 2nd.
20 M ft. 5/4 No. 1 Common and Better.

EXTRA CHOICE

80 M ft. 4 4 No. 2 Common and Better.
5 M ft. 5/4 No. 1 Common and Better.

WISCONSIN RED OAK
70 M ft. 6 4 No. 1 Common and Better.

M ft. 84 No. 1 Common and Better.
4 M ft. 12/4 No. 1 Common and Better.

Sawed in Bayfield County, Wisconsin Finest Oak in the State

MEARS-SLAYTON LUMBER COMPANY
1237 Belmont Avenue, CHICAGO, ILL.

READY FOR SHIPMENT
COTTONWOOD

165,000 feet l" IS & 2S Cottonwood.
195,000 feet i" No. 1 Common Cottonwood.
410,000 feet l" No. 2 Common Cottonwood.

COTTONWOOD BOX-BOARDS
50,000 feet 9 to 12", bone dry.

150,000 feet 13 to 17".

5 cars i'

9 cars 1

CLEAR OAK SQUARES (DRY)
7,600 pes. 2 X2 -163/<".

7,000 pes. 2 .x2 -19".

2,500 pes. 2 X2 -24".

3,800 pes. 3 x3 -12".

200 pes. 3y2x3y2 & 4x4-30"
224 pes. 4 x4 -30 & 32".

SAP GUM
is & 2s Sap Gum.
No. 1 Common Sap Gum.

GUM
2 cars 1" is & 2s Red Gum 12', 10% 10'

3 cars l" is & 2s Red Gum std. Ighs.

4 cars l" No. 1 Common Red Gum.
4 cars l^'^" is & 2s Red Gum.
2 cars lyi" No. 1 Common Red Gum.
3 ears 2" is & 2s Red Gum, Bone Dry.

15 0,000 feet l" 13 to 17" Gum Boxboards, bone dry.

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

IMPORTERS_MANUFACTURERS'5t DEALERS

HARDWOOD LUMBER, MAHOGANY & FOREIGM WOODS
FOURTEENTH & WOOD STREETS.

WS.KEITH, f E BARTELME. J M RIEL.
pniST.A TACAs vice rincaT sccv. CHICAGO
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CHICAGO
THE GREATEST HARDWOOD MARKE.T IN THE WORLD

MANUFACTURERS
AND whole: SALE RS

HARDWOOD 5i PINE LUMBER
SPECIALIZING IN OAK AND GUM 1261 Monadnock Block, CHICAGO

TEL. NO. HARRISON 7303

Quixley & Bulgrin Lumber Co.

SEND US YOUR
INQUIRIES

Complete Stocks of

Northern Lumber

Northern and Southern hardwoods, having ample stock of

2", 2J4", 3" and 4" thick, Oak and Ash on hand at all times.

-r I i,„„.J Harrison 2909
'

{ Automatic 61-73j
704 Fisher Bldg., CHICAGO

HURD'S DRY STOCK LIST
I GUARANTEE PROMPT SHIPMENT

RIGHT PRICES, STRAIGHT GRADES
WTRB, PHONE. OB WRITE FOB PBICES
100,000 ft. 1" Is & 2s Red or White Oak.
100,000 ft. 1" No. 1 Com. Red or "White Oak
.50,000 ft. 2" No. 1 Com. Red Oak
.50.000 ft. 2" Is & 2s Red Oak
75,000 ft. 1" No. 1 Com. & Bet. Gum
25,000 ft. %" No. 1 Com. Sap Gum

GOOD ASSOBTSIENT OF SIZES I.OlIISI-4N.\ RED CVPBESS

JOHN S. HURD
WhoJesa/e Lumber

1521 Harris Trust Bldg., CHICAGO

Estabrook-Skeele Lumber Co.
MANUFACTURERS AND DEALERS IN

Maple, Birch, Elm, Basswood, Ash
And Other Northern Hardwoods

In the Market for Round Lots of Hardwood
WRITE US BEFORE SELLING

Fisher Building, - • • CHICAGO
'PHONE HARRISON 1984

Lurya-Foster Lumber Go.
755 Old Colony Building

Chicago

MANUFACTURERS AND
WHOLESALERS OF

Lumber
WE MAKE A SPECIALTY OF BUYING AND SELUNG

BROKEN STOCK

Konzen, Stumpf & Schafer Lumber Co.

Blue Island Avenue and Robey St.

DEALERS IN

HARDWOOD LUMBER, WAGON
AND AUTOMOBILE STOCK

Kiln-dried Lumber a Specialty

A floor to adore
For thirty-three years Wilce's Hardwood Floor-

ing ha.s been among the foremost on the market
and because it stands today "unequaled" is the
best evidence that its manufacturer has kept
abreast of modern methods and the advanced de-
mands of the trade. To convince yourself of the
above statements, try our polished surface floor-

ing, tongued and grooved, hollow backed, with
matched ends and holes for bUnd nailing—you'll
find it reduces the expense of laying and polishing.

Our Booklet tells all about Hardwood Flooring
and how to care for it—also prices—and is free.

The T. Wilce Company
22nd and Throop Sts. CHICAGO, ILL.
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CAIRO—MOUND CITY
THE LOGICAL SHIPPING POINT

Taps the Finest Hardwood Timber in the World; Perfect Shipping Facilities Guar-
antee Perfect Service; It will pay you to write the Concerns Represented Below

AREY0UC2K?
Have you all the money you want? Are you a

hit "curious to know" where you could make
MORE and do it easier? LOWER FACTORY COSTS
means what? Bumps for your competitors—in-

creased selling, and MORE profits. Is that right?

Your plant located here will give you LOWER
FACTORY COSTS. Why? Site is free. Labor is

plenty and cheap. Steam coal handy. R. R. rates

favorable. River rates very low. Markets all around
us. Electric power—light—cars. Low rents

—

taxes—insurance. If you plan to move, or expand
with branch plants, write right now to Roy N.

Adams, Secy. Commercial Club at

Mound City, Illinois

I
I
i

Thomas McFarland Lumber Co.
THOMAS McFARLAND, President & Treasurer

SOUTHERN HARDWOODS
Box 261

Cairo, Illinois

We can ship immediately from dry stock:

Four cars 6/4 Is and 2s Red Oak.
Four cars 6/4 Is and 2s Plain Red Oak.
One car 4/4 Is and 2s Quartered Red Oak.
One car 4/4 Is and 2s Quartered White Oak.
Three cars 5/4 No. 1 Common Plain Red Oak.
One car 8/4 No. 1 Common Poplar.

Two cars 6/4 Is and 2s Sap Gum.
And fifty other cars of dry stock.

'&/;

The H. B. BLANKS LUMBER GO.,Cairo,lll.

We have on hand the following High-Grade, Band-
Sawed Stock, Dry and Ready for Immediate Shipment:

CYPRESS
4/4 Select 5.000 ft.

4/4 Shop 5.000 ft.

4/4 No. 1 Com.... 8.000 ft.

4/4 No. 2 Com 15.000 ft.

.'5/4 Is & 2s .S5.000 ft.

5/4 Select ion.000 ft.

.'1/4 Shop 63.000 ft.

0/4 No. 1 Com 100,000 ft.

Plain Bed OAK
4/4 No. 2 Com 60,000 ft. Quartered Bed
4/4 Is & 2s Panel.

12" & up 18,000 ft. 4/4 Panel. 10" & up 0.000 ft.

4/4 Box Boards, S to GUM
12" 25.000 ft. 4 4 No. 1 Com lOO.OOO ft.

4/4 Is & 2s 50,000 ft. 4/4 Panel, IS" & up. 8.000 ft.

RED GUM
4/4 Is & 2s 13.000 ft. 4 4 No. 1 Com 23.000 ft.

SEND US A LIST OF YOUR BEQIIBEMENTS, AND LET
US QUOTE YOU

0, 4 No. 2 Com 93.000 ft.

4 Is & 2s 108.000 ft.

6/4 Select 64.000 ft.

6/4 Shop 44.000 ft.

6/4 No. 1 Com 40.000 ft.

6/4 No. 2 Com 14.000 ft.

R/4 Is & 2s 95.000 ft.

S/4 No. 1 Com S.OOd ft.

^^^^j^^^^^^^^^^^^^^^^V

,\

0. p. HURD, Jr. & CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS, POPLAR
COTTONWOOD and CYPRESS

1

10
20
3
5
I

1

3

car
cars
cars
cars
oars
car
car
cars
cars
cars

tomiiupn and Hetter Qld. White Oali.
1_ 1 Jt a Plain Bed Oak.
1 N(i. 1 Common Plain Bei: Oak.
I

,
1 & 2 Plain While Oak.

1 Nil. I Common Plain Whlie Oak.
1 1 & 2 Poplar.
5/4 Saps Poplar.
5 4 Cummtin INiplar.
4 4 1 & 2 Collonwood.
.1/4 I A- 2 f'ottonnuod.
2" 1 & 2 C.vpresB.

1" 1 & 2 C.vpress.

Band Saw Mill and Yards
SELMA, ALA.

Office and Yards
CAIRO, ILL.

SOUTHERN LUMBER COMPANY
CAIRO, ILL.

Hardwood Lumber
and Dimension Stock
We furnish factories, stock cut to sizes they
require, for furniture, chairs, refrigerators,
tables, agricultural implements, novelties
etc., etc.

'

Send Us Your Inquiries

We want orders for oak bending stock also soundcommon oak plank and timbers.

W^^S^I^^^^^^BSW

,, '-.

8th ISSUE:

OUR SYSTEM in

the Office,

the Factory and Mill,

the Woods,

is such that mistakes and waste are re-
duced to a minimum.

You get the benefit,
when dealing with

Williamson-Kuny Mill and Lumber Co.
MOUND CITY, ILL.

Producers from stump to car, of High Grade Lum-
ber and Quarter-Sawed Oak Veneers.

1-^3
.A

W
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QuaUty+Servlce^Satlstactlon
You Will Get All Three - - ' Thai's Our Policy

Ash
Maple
Cypress
White Oak

Elm
Sap Gum
Red Oak
Sycamore

OUR SPECIALTIES: RED CUM AND COTTONWOOD write, phone or wire for prices

/^^^^.

in bothGrade and i

, Ncasurement ;

PAEPCKE-LEICHT LUMBER CO.
GENERAL OFFICES CHICAGO, ILL.

BAND MILLS AT CAIRO, ILL.; BLYTHEVILLE, ARK.; HELENA, ARK.; GREENVILLE, MISS.

^^ LAMB-FISH LUMBER CO.
of a Square Deal

in both Gradeand

licasurement '

Cable Address—Lamb

Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD— ANNUAL CAPACITY, 40,000,000

\>T .\M> •.'M> <ll AHIKKKII WIIITK OAK, 0"

AM) I r
INT AM> -'M) «Jl AKTKKKI) M IIITK OAK, 10'

AM) II'
NO. 1 <<)M.MON (JIAKTKKKI) WIMTK OAK
NO. ; (O.M.MON illAKIKKKI) WIIITK OAK.....
(OMMON AND HKTTKK (JlAKIKllKn WHITE

OAK STKirS •;;
NO. I (OMMON CJI AltTKItKI) WIIITK 0.\K

.sTitir>
1ST .\NI( :M> I'I.AIN WIIITK OAK

I COMMON 1-1.AIN Hiirn: oak
i COMMON ri.AlN WIIHT-; OAK
.\Ni> ;NI< ri.AIN KKI) OAK
I (OMMO^ ri.AIN KKI) OAK
.; COMMON ri.AIN KKO 0.\K
:'. COMMON ri.AIN KKI> O.AK..',

1ST .\Ni> ;no ici:i> Cii \i

NO. i common ItKl) C.I m
IM AND IM) >\r cil M
C.I M HON i:oAiiDs. i:f To i:-
NO. I C OMMOS > \I' Cil >I

NO. -t (O.M.MON .-.\r <.\ M
NO. 3 ('O.M.MON SAI' (ir.M
NO. 1 CO.M.MON .\.sll

.NO. 3 (O.MMON AMII
I.OC; KIN ASH
NO. I CO.MMON C ^ I'KKSS
NO ; (OMMC)N CA I'KKSS
I.OC. KIN C VI'KKS.S
I.OC. KIN KIM
I I l-KI.O c;l M HON KOAKDS
I.OC. 1(1 N IT rKI.O
UK KOK^ I.OC. Ill N.

Ol B 1,1 MUKK tONTAlNH AM, WIDE STOCK V
LKNGTIIS. WK AI.MO J1/\M FACTURE OAK Til

NO.
NO,
1ST
NO,
NC)
NO

in.c'ifto



HARDWOOD RECORD

MEMPHIS
LARGEST BABDWOOD MANUFACTURING CENTER IN THE WORLD

WE ARE VERY ANXIOUS

TO MOVE THE FOLLOWING STOCK

:

200,000 FT. 12/4 LOG RUN SOUTHERN ELM.
75,000 FT. 6/4 LOG RUN SOUTHERN ELM.

200,000 FT. 4/4 NO. 1 COMMON PLAIN RED OAK.
100,000 FT. 5/4 NO. 1 COMMON PLAIN RED OAK.
100,000 FT. 6/4 NO. 1 COMMON PLAIN RED OAK.
170,000 FT. 4/4 NO. 1 COMMON QUARTERED WHITE OAK.
500,000 FT. 4/4, 6 TO 12' , 1ST & 2ND COTTONWOOD.
400,000 FT. 5 4, 13 TO 17

', 1ST & 2ND COTTONWOOD.
200,000 FT. 4/4, 22 & UP, No. 1 AND PANEL COTTONWOOD.

WE WILL QUOTE YOU ATTRACTIVE
PRICES IF YOU WILL WRITE US

ANDERSON-TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.

E. SONDHEIMER CO.'S BARGAIN LIST
If you are in need of any of the lumber listed below, we can make you very close prices on same as we are

anxious to reduce our stock on these items.

400.000 fl. 4-4 in. No. 1 Com. Plain While Oak. 150,000 fl. 6-4 in. Is and 2s Cypress. 200,000 fl. 4-4 in. Is and 2s Sap Gum.
150,000 fl. 4-4 in. No. I Com. While Ash. 200,000 fl. 6-4 in. Selecl Cypress. 200.000 fl. 6-4 in. No. 1 Com. Sap Gum.
200,000 fl. 5-4 in. No. I Com. While Ash. 300,000 fl. 4-4 in. No. I Com. Cypress. 100,000 fl. 6-4 in. No. 2 Com. Collonwood.

70,000 ft. 6-4 in. No. 2 Com. While Ash. 150.000 fl. 6-4 in. No. I Com. Cypress. 150,000 fl. 5-4 in. No. 1 Com. Gum.
100,000 fl. 8-4 in. No. I Com. Cypress.

E. SONDHEIMER COMPANY, MEMPHIS, TENN.

THREE STATES LUMBER CO.
BAND-SAWN STOCK

IN ALL THICKNESSES
PLAIN AND QUARTERED OAK, ASH, CUM, COTTONWOOD, CYPRESS, ELM
CAR TIMBERS AND BRIDGE PLANKING. GUM AND COTTONWOOD SIDING

GENERAL OFFICES -

Tennessee Trust Building Memphis, Tennessee
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MEMPHIS
THE HUB OF THE HARDWOOD WORLD

irS THE BEST
QUARTER-SAWED WHITE OAK we have
seen for a long time. It can't be otherwise

—

it's band-sawn by a "general" from famous
timber. No. 1 Common & Ists & 2nds;
5/4" and 6/4".

That No. 1 Common and Ists & 2nds
l"-4" PLAIN WHITE OAK is in a class by
itself and it's going fast.

You want that one last car of mixed ASH,
\"-4"— No. 1 Common and better.

Money for You in Our Prices

PHILIP A. RYAN
LUMBER CO.

Manufacturers and Dealers in

HARDWOOD LUMBER AND LOGS
Phone Main 850 Station G, Memphis, Tenn.

Mills at Memphis, Tenn., and Mound, Ark.

WE WANT TO SELL
1" to 2- Qrt. W. O., nil erades.
1" to 3" Qrt. R. O.. all cradrs.

1 car l"x3Vl-" to tt'/i" CI. Qrt.

K. O. strips.

1 cor 3" FAS & No. 1 Com. Qrt.

R. O.
1 car ly." No. 1 Com. Pin. W. O.
1 car. %" No. 1 Com. & Bet.

Qrt. R. O.

G oars 1" No. 1 Com. Tin. R. O.
1 <nr I'/," No. 1 ( iini. IMii. K. <>.

2 cars 1V4" No. 1 Com. Tin. R. O.
2 cars 1>4" No. 1 Com. Ash.
2 cars 1" Sap Toplar.
3 cars 1" No. 1 Com. Toplar.

1 car I'/i" No. 1 ('on». Poplar.

2 cars 1" FAS Sap Gum.
1 car 1" 18" & up I'aiiel Gum.

VANDENBOOM-STIMSON LUMBER CO.
MEMPHIS, TENNESSEE

WE WANT YOUR BUSINESS

OUR NAME
GUARANTEES the quality of our

PLAIN RED and WHITE OAK, QUAR-
TERED WHITE OAK, ASH,

And Other Hardwoods
Our special attention to MIXED CARS means ECONOMICAL

BUYING for you

John M. Woods & Co.
Main Ollice ami Distributing: Yard, EAST CAMBRIDGE, MASS.

UllOl.ESAI.E YARD. MEMPHIS, TENN.

THE GIBSON TALLY BOOK
Is now used by more than a thousand lum-

ber producers and buyers.

By its use single, duplicate or triplicate

tallies can be made.

A dozen-piece-tally and other forms of

tickets in plate. Circular and price list on

application.

Endorsed by Hardwood Manufacturers

Association of the U. S.

GET NEXT TO A GOOD THING

ADDRESS

Tally Book Department,

HARDWOOD RECORD
^ CHICAGO, ILL.
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NASHVILLE
CE:i..E^F8.,zVrED FOR HIGHEST TTTPE TIMBER GROWTH. F-A-Ul^TL-ESS

lVL£Vl>JVJF='jC%.CTURE ^^.IVIU GOOD GRJ^DES.

JOHN B. RANSOM
CBb COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
I's & 2'8 Qtd. Wilte Oak, 6" & up (wide In).

No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure).

I's & 2's Qtd. White Oak, 10" & up.

I's & 2's Qtd. White Oak, 6" & up.

No. 1 common Qtd. White Oak, 4" & up (very
nice).

No. 1 common Qtd. White Oak, 4" & up (very
nice & dry).

I's & 2's Qtd. Red Oak, 6" & up.
No. 1 common Qtd. Red Oak, 4" & up.

I's & 2's Chestnut, dry, good widths.
No. 1 common Chestnut, dry, good widths.
No. 2 C. & S. W. Chestnut, dry.
I's & 2's White Ash, very dry & tough.
No. 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry & tough.

NASHVILLE, TENNESSEE

3
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PRACTICAL CONSTRUCTION
MAKES THE WORLD-
RENOWNED

Wood -Working Machines
DO MORE AND COST LESS

Xo. 6 Boltini; Saw Oval >\ii<i(l IHsli Machine

We make them for all purposes, planing, boring, mortising, bending, sawing and every conceivable class of
turning, bearing in mind at all times that the original DEFIANCE QUALITY prevails. No faulty construc-
tion is tolerated. Everything of the very finest that money will buy.

GET ACQUAINTED WITH THE "500 VARIETIES"

Our O.3.) page Catuluy FEEK and

detailecl quotations upon application.

26" Double Surface Planer Xo. fi TMaiii Mortlser

THE DEFIANCE MACHINE WORKS
Defiance Ohio
See <lur Kvhiliit at I'^l!) \\ iisliinKt<><>

Blvd.. Cl-M;itr<.

No. 9 af!" Itiinil K.s:i\v Chaplin II:iih1I(> I.iitt

THE BEST
HARDWOOD FLOORING

HANSON-WARD VENEER CO.
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f "THE TOTE BOY"
What would ^ve do without the "Tote Boy'*?
He's always on the job. From peeling *'taters"
to bringing out the noon grub—a thousand and
one duties, well done each day. He m.^ikes camp
life run smoothly.

\vnrK. Fhev
increase your

Make the Mill run smoothly. They
make long runs with few stops. They
stand up to their

reduce the cost an(

profits.

Circular Saws

Inserted
Tooth a n d

Solid Tooth
for a 1 1 pur-

poses.

Band Saws

All sizes and
specifications.

CroSs^'Cut

Saws

S e g m e n t

Ground and
made of SII---

VER STEEL
Machine
Knives

General Sell-

ing' Agents
for Covel Fil-

ing Room
Machinery.

We are the exclusive patentees and
manufacturers of the Ideal Swage.
Unquestionably the truest tool for

this purpose. Write for full infor-

mation. Your filer should be posted.

Let us help voii increase voiir profits. Buv
ATKINS SILVER .STEEL S.\WS the next
time. Order from vour usual source of sup-

ply, but specify ATKINS.
If they will not supply you,

then write to the nearest

achh'ess below.

E. C. ATKINS & CO., Inc.
The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS, IND.

3r.inches: Atlanta, Chicago, Memphis, Minneapolis, New Orleans, New York City, Portland, San Francisco.

Seattle. Canadian Factory—Hamilton, Ont.
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BUFFALO
The Foremost Hardwood Market of the East i

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

Buffalo wants your hard-

wood business and wants it

because it can make it to

vour advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

s at the service of every

wholesale consumer of hard-

»voods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

1. N. St«wart & Bro

Specialties:

CHERRY
AND OAK

892 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAKl

940 ELK STREET

i
Buffalo Hardwood Lumber Co.

We Want to Buy for Cash:

OAK, ASH AND
OTHKR HARDWOODS

I All grades and thicknesses.
\ Will receive and inspect

I stock at shippine point.
Brancli yard, Memphis, Tenn.

940 Seneca Street, Buffalo!

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

STANDARD HARDWOOD
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

I
G. ELIAS & BRO

Buy and Carry Large

Quantities of

ALL KINDS OF
HARDWOODS

955-1015 ELK STREET

Above all things else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any

distance within five hundred

miles of Buffalo can usually

be loaded and forwarded the

next day.

Anthony Miller

HARDWOODS
OF ALL KINDS!

893 EAGLE STREET

V" r *'^ '"I

+
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NEW YORK
LEADING MANUFACTURERS AND JOBBERS

We are in the market for Plain Red and White Oak,

4/4 to 8/4" No. 1 Common and Better. We pay cash.

PEALE, CORYELL LUMBER COMPANY
FIFTH AVENUE BUILDING, 5tli Ave. and 23d St., NEW YORK

TO LUMBER MANUFACTURER
If you wish to turn your lumber into rash, should be pleased to

receive your stock sheets and lowest prices less 3%.
We specialize in chestnut, plain oalt and birch, and are always

especially in the market for kiln-dried stock.

The Milne Brothers Company, Welles BIdg,, New York City

WM. E. LITCHFIELD
MASON BUILDING, BOSTON. MASS.

Specialist in Hardwoods
Manufacturers are requested to supply lists of stock for sale

TXT- 100,000 FT. 8/4 QUARTER-
SAWED HARD MAPLE,

hdVC SQUARE EDGED, STOCK
EIGHT MONTHS DRY.

GEO. WEBSTER LUMBER CO.
SWANTON, VT.

SHORT
on

Maple, Birch, Beech or Basswood

For quick shipment write

C. H. Swift and Sons, Inc. Utica, N. Y.

WE WHOLESALE ALL KINDS OF
HARDWOODS

JONES HARDWOOD COMPANY
WHOLESALE DEALERS IN

HARDWOODS—Poplar and Gum
33 Broad Street, - - BOSTON, MASS.

Quartered Red Gum
Progressive manufacturers are- always on the outlook

for something new or at least something that will attract

attention to their product to make it sell. Conditions are

such now, and have been for some little time, that the

man who makes the ordinary line of stock must sell at a

close price or a cut price.

There can be no better e.xample taken than that enter-

prising furniture manufacturing concern in Kentucky who
is putting out all Quartered Red Gum furniture and calling

it under a trade-mark name. Its success was assured

from the minute it started.

Quartered Red Gum is the most distinctive wood that

has yet been produced, and when finished in the right

way, has no equal. It is better when used alone, but works
well with Circassian Walnut. Our Quartered Red Gum is

band sawn from choice logs 24" and up in diameter in the

bottom lands of Arkansas—the St. Francis Basin. Although
we say it is quarter-sawn it is really cut for figure. In

this way the stock closely resembles Circassian Walnut,

and the burls and stripes of Circassian are well represented.

Quartered Red Gum runs to very fine widths and mostly

to 12', 14' and 16' lengths. We pile carefully, using 8

strips in a 12' pile—each length piled separately. Wide
space between piles and thick _piling strips allow thorough

circulation of air for drying.

Put up in 1st & 2nds and No. 1 Common. From 5^"

to 3" in thickness. Grades both Quartered Red and Quar-

tered Sap. Veneers 1/32" and thicker.

Don't wait until others start using Quartered Gum—get in

touch with us now. If you like, we will call at your request.

Remember, every story of success is told by men who first get
into these new things. Write today

Hamilton H. Salmon & Co.
82-88 Wall Street, New York City

CHARLES HOLYOKE
141 MILK STREET, BOSTON, MASS.

HARDWOODS

89 STATE STREET
BOSTON, MASS.H. D. WIGGIN

Whhcwood, Oak, Chestnut, Elm, Basswood
Maple and Birch.

SEND HE YODR LIST OP OFFERINGS FOR SPOT CASH

PALMER So PARKER CO.
TEAK MAHOGANY ebony
ENQLISB OAK iftfcicCDC OOMESTIC
CIRCASSIAN WALNUT VENEERS HARDWOODS

103 Medford Street, Charlesiown Dist.
BOSTON, MASS.

The Billmeyer Lumber Co.
Manufacturers and Wholesale Dealers in Lumber

CUMBERLAND, MARYLAND
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=^SCHOFIELD BROTHERS=^
MAM KUTI HF.KS ii ml WIIOLESAI.EKS

DAILY OUTPUT: 40,000 FT. WHITE PINE; 150,000 FT. HARDWOODS-STANDARD GRADES

WE SHIP STRAIGHT OR MIXED CARS
WE CONTROL THE

SALTKEATCHIE LUMBER COMPANY !ii<»»<
ills. Dry Kilns, Etc. at SCHOFIELD, S. C.

Manufacturing Our

FAMOUS UNIFORM COLOR RED CYPRESS and YELLOW POPLAR, ASH, OAK, RED and TUPELO GUM
ALSO HAVK OTIIKR Mll.l,S I NUER «0>TUAtT

SALES OFFICE: 1019-20 PENNSYLVANIA BUILDING, PHILADELPHIA

WISTAR, UNDERBILL & CO.
REAL ESTATE TRUST BUILDING, PHILADELPHIA, PA.

QUARTERED WHITE OAK
NICE FLAKY STUFF

FLOYD-OLMSTEAD COMPANY
HARDWOODS - - - WHITE PINE

FOK SALK
50,000 IT. » 4 NO. 1 COMMON OAK
100.000 FT. I 4 NO. 2 COMMON 0.\K
70.000 IT. (i 4 NO. 2 CO,>I.MON OAK
HCi.OOO IT'. H I NO. 2 COMMON 0.\K

307 BULLETIN BLDG., Philadelphia, Pa.

OAK
BEECHER & BARR

CHESTNUT POPLAR
WHITE PINE. YELLOW PINE AND HEMLOCK

INTERIOR TRIM. HARDWOOD FLOORING.

442 LAND TITLE BLDG. PHILADELPHIA, PA.

CHAS. K. PARRY & CO.
WHOLESALE LUMBEB

Land Title Building. Philadelphia, Pa.
WE WANT:

Quartered Red and- White Oak, all Krades, 4-4 to 8-4
4-4, 6-4, 6-4 eommoii and better plaia white and Red Oak

B-4,0-4, 8-4 Shop Seleet, I'n and ::'8Cnire8ii
1.0K Klin llaNHWood

We Will Not
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^ This picture but inadequately illustrates our very complete and up-to-date lumber manutacturinR plant. includiuR double Ijand mill, dry
kilns, planing mill, commissary, macliine sliop and lumber yard. Our railroad and logging equipment are Just as good as tlie plant, and the
character of our timber holdings is the best in the Southern Appalachians.—no better in the world.
M At the present time our stock of Hardwood is very low, and we have nothing special to talk about to you save Chestnut and Wide Poplar.
*1 Within a few months our stock will be shaped up. when we will be glad to negotiate with you on our unexcelled Qreat Smoky Mountain,
rich Yelloic Poplar, White Ash, Chestnut, Maple, Basswood, Belhcood, Sycamore, While Walnut and Cherry.
G Re friendly, nnd let us he.nr from von.

LITTLE RIVER LUMBER COMPANY, TOWNSEND, BLOUNT COUNTY, TENNESSEE

QUARTERED RED AND WHITE OAK
CARS 4/4
CARS 4 4
CARS 4 4 NO.

A. S. RED
A. S. WHITE

10 CARS 4 4 NO.
2 CARS 4 4 NO.
5 CARS 4 4 NO.

COM. RED
COM. WHITE.
COM. RED
COM. WHITE

Dn/ — Well Manufactured — Immediate Shipnuiil

Faust Bros. Lumber Co.
Sales Office:

1657 Monadnock Block
cHicAao
Tards: CAIKO and EBOOKFOBT, II.I.INOIS

Main Office

FADUCAH, KT.
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THE HARDWOOD COMPANY
Henry H. Gibson, President
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Entire Seventh Floor Ellsworth Building

537 So. Dearborn Street. CHICAGO

YOI

-NIC,

VoL XXXIII CHICAGO, OCTOBER 25, 1911 No. 1

ggM^K;tataKJ!OK:>iv>taM-'^M'WM^sW'

Editorial Comment
General Market Conditions

Hardwood marketing conditions in couimou and better grades have

shown no essential change during the last fortnight from that prevail-

ing for some months. The volume of business remains fair, but is

made up of small requisitions ; there seems to be uo buying of large

quantities. This condition is partially brought about by the inability

of sellers to furnish large amounts of lumber. Stocks of dry, good

hardwoods of nearly every description are notoriously short. Current

manufacture of hardwoods the country over is generally at a pretty

low ebb, and there is a manifest intention on the part of many of the

large producers to curtail output until tlie demand and price are in

a more satisfactory shape. The curtailment is being both preached

and practiced in most of the areas producing large quantities of

lumber.

There seems to be an increased demand of late for low-grade stuff.

The box makers during the last fortnight in many instances have

placed rather generous orders, which would indicate that they can

see a considerable business in sight for boxes and shooks. Low-grade

lumber is undeniably being marketed at less than the cost of pro-

duction and freight, to say nothing about any stumpage value en-

tering into the cost.

Cull hardwood grades in both the Xorth and South are now down

to the lowest price that has been obtained for them for several

years. Happily, stocks of low-grade lumber are now down to normal,

or below normal, and there surely will not be very much more bargain

counter stuff for some time to come.

It is believed that the market is gradually absorbing the over-

stock of quarter-sawed oak with which it has been overloaded for

more than a j'ear, but there is going to be a letting up of increased

production of quarter-sawed stock for some time. The experience

of sawmill men who have bought high-grade oak logs at fancy

prices, who have tried to make money out of making quartered stock,

has been very disastrous for more than a year, and it is not probable

that any manufacturer has made a dollar out of making it.

The inroads being made by wood substitutes are felt very severely

bj' manufacturers of many kinds of hardwoods, but the craze for

"tin" furniture, doors and automobile bodies manifestly has sub-

sided and it is believed that wood will come back into its own logical

jilr.ce of distribution with increased demand before very long. There

is also good reason to believe th - steel car construction is proving

such a failure that there will be a marked increase in the demand for

wooden car materials. The oak people are feeling the decadence of

demand for wood in the furniture trade, but this is more than made

up in the aggregate by the increased call for red gum, which has'

really become a prime favorite in the construction of many lines of

furniture.

It seems to be the disposition of a good many hardwood manu-

facturers to cease urging the sale of their lumber until after the first

of the year, believing that th"v will find the market very bare of

desirable items at that time, ' :d secure a much better price for

what they then have on haiic. With this idea in view a good many

lumber salesmen have been called off the road.

There is nothing that in any wise looks panicky in the general

hardwood situation. On the contrary, manufacturers and jobbers

alike look on the situation with optimism. All hands are simply

standing pat and waiting for the good business that they know is

not tar in the future.

The Meat in the Steel Car Cocoanut

The series of articles which have appeared in Hardwood Kecord

in its issues of September 25, October 10 and in this number, entitled

'
' Steel vs. Wooden Passenger Cars, '

' which have been written entirely

without prejudice, but in an attempt to demonstrate the superiority

in all particulars of wooden passenger and sleeping cars built on

steel under frames over the ultra-modern type of all-steel construc-

tion, are securing the universal attention of railroad men, car builders

and the traveling public.

In this movement, looking to a clear understanding of the situation

surrounding the incursion of steel cars on American railroads. Hard-

wood Eecorp has been most generously supported by publications like

The Literary Digest, the Chicago Inter Ocean (both of which publi-

cations have devoted a large amount of space in handling the text

and illustrations) as well as from hundreds of other leading publica-

SUBSCRtPTION TERMS: In the Unitecl State.s and its possessions,
and Canada. $J.UO Uie Vfiir; in foreign lountries, $1.0U extra postage.

In conformity with the rules of tlie postoHice department, subscrip-
tions are payable in advance, and in delault of written orders to the
contrary, are continued at our option.

In.structions for renewal, discontinuance, or change of address,
should be sent one week before the date Ihey are to go into effect.

Both old and new addresses must be given.
Both display and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advance of publica-
tion dates

Telephones :—Harrison S0S6-S087-8088.

Advertising Representatives: Jacob Holtzman, 5254 Larchwood Ave-
nue, I'bilailelphla, Pa. : E. W Meeker, 537 South Dearborn Street, Chi-

cago, 111.

Entered as second-class matter May 26, 1902. at the postoffice at Chi
cago. 111., under act of March 3, 1S79
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tions that are devoting much editorial matter to this important dis-

cussion.

The power behind this innovation in passenger car construction, and

the support of many politicians in both Congress and the state legis-

lative bodies to the movement, up to this time has been a mystery

to railroad interests and the traveling public. Perhaps this great

mystery can be most easily explained by reviewing the list of direc-

tors of the United States Steel Corporation, and of the Pullman

Company, in Tvliich will be found quite a number of names in dupli-

cate, not among the least of which is that of the nation 's great

commercial philanthropist, J. Pierpont Morgan.

The Pullman Company up to a recent period has been a marvel-

ousiy prosperous institution, but in its annual statement for the year

ended July 31, 1911, issued during the last few days, it shows a

shrinkage of $2,773,465 in net earnings as compared with 1910. This,

it is explained by the company, is occasioned partially by dull busi-

ness in the manufacturing department, and partially because of the

reduction in rates on upper berths; and that the ratio of operating

expenses to gross revenue has increased. No statement is vouchsafed

showing the reduction in revenues that was occasioned by the twenty-

five per cent or less reduction in the price of upper berths, but it is

safe to say that this item cuts but a very small figure in the immense

shrinkage.

Would it not be fair to assume that the Pullman Company has been

plunged into a series of extravagances in the building of a large

number of steel cars which have been proved remarkably costly and

very much inferior to the former splendid type built and employed by

this company?

The fact must not be lost sight of that the steel trust has been

exercising gieat ingenuity in securing new outlets for steel production

which is much in excess of the world 's logical requirements, and that

it is just possible that the Pullman Company has been selected as a

medium for working off a considerable portion of this extra capacity.

To be sure, steel cars have been built on the basis of a philanthropic

touting of insuring increased safety to the traveling public.

It has been pretty clearly demonstrated in the series of articles

that have been published in Hardwood Kecord of late that this in-

creased safety by the use of this type of car is absolutely mythical,

and that on the contrary steel cars are a menace to the health of

travelers; that they do not afford nearly so much safety as the

former type of construction; that they are very costly to build and

remarkably expensive to haul; that they are wretchedly extravagant

consumers of steam for heating in cold weather, and veritable hell-

holes of discomfort during the heated period.

Perhaps the wickedness of the '
' powers behind the throne '

' in the

matter of construction of these cars can be best figured out, when

the evidence is forthcoming from expert engineers, that this new-

type of car is overloaded with gross weight of steel for no reason

other than to insure greater consumption of steel materials, and in

place of insuring safety to the traveling public, these cars are now a

positive menace to public safety and healthfulness, and an unwar-

ranted extravagance in construction and haulage.

Another Forthcoming Attack on the Lumber Trade

In the la.st number of the Cosmopolitan Magazine it is anmiunced

that in the December issue will commence a series of articles by

Charles Edward Eussell, who "will tell you why you can't afford to

buy even kindling wood any more. He will tell you how rich timber

lands have been secured by fraud and theft from the government;

how the pockets of the lumber trust have been lined by legislative

bribery; how the corrupt money trail leads even to the United States

Senate and induces some of our noble patriots in Wa-shington to pass

favorable bills. It is a great and wonderful system. If it didn't

exist you might be able to build your house—your own house

—

without spending the rest of your natural life paying for it."

If there is any doubt in the mind of any member of the lumber

trade about the pernicious and iniquitous character of the forth-

coming articles by this author, it will only be necessary fo make a

review of the October issue of the now happily defunct Hampton-

Columbian Magazine, in which this distinguLshed muckraking genius

has an article entitled "Speed," which is an onslaught on the entire

methods jjrevailing in American railway construction, equipment and

operation. It is a most vicious and uncalled for article, as it in-

dulges freely in half-truths, the wickedest weapon known to the liter-

ary demagog.

If one-tenth of one per cent of the statements made in lliis article

by Russell were true, it is a ease of prima facia evidence that any-

one riding in a modern, heavy steel passenger car is making an at-

tempt at suicide. In this particular he may be right.

It is an open secret that the Cosmopolitan Magazine is owned by

Hearst, and according 1o the evidence of the editorial manager of

Mr. Hearst's newspapers: "Mr. Hearst lielieves that a lumber trust

does exist." Apparently his chief effort in attempting to demonstrate

the existence of this biigaboo is to employ the perverted talents of

Charles Edward Russell to defame everyone associated with the in-

dustry.

Why Canada Defeated Reciprocity

A distinguished Canada-American lumberman writes Hardwood

Record criticising the suggestion made in a recent editorial on the

defeat of reciprocity that '
' Canada never has made any trade with

the United States that it did not get much the better of the bargain."

This observation was perhaps carelessly written, but it had par-

ticular reference to the time, twelve or fifteen years ago, when the

United States Congress in overhauling its tariff placed a two dollar

duty on lumber. Canadian authorities immediately prohibited the

exportation of logs, which for some years had been the chief source

of supply for a score or more of Lake Huron, Toledo and Cleveland

mills. This action was not in the form of a bargain, but it was a

matter of retaliation in which Canada got very much the better of

the deal.

The writer calls attention to the map of the North American

continent in which he notes: "See w'here Maine is carved out of

Canada like a dog's tooth. Have you forgotten the American slogan

on the boundary question with Canada of 54-40 or fight, regardless

of the rights of the question? Surely you have not forgotten the

trade arrangement that once existed between Canada and the United

States, which was broken off abruptly by this country, and .vour

leading statesman publicly said the United States would starve

Canada into annexation.

"Look up toward the western boundary of Canada and see how

one-half of Canada is unjustly shut in from the seaboard. Do not

forget that in the settlement of this and all other boundary questions

the United States jiositively refused to submit to an impartial

tribunal. This is a case of might against a smaller and weaker

nation, and Canada had to take her medicine.

"The province of Ontario, which is the backbone of the Dominion

of Canada, is settled largely by descendants of the United Empire

Loj'alists; people of good stock and proud of their British connec-

tion; people whose ancestors were refused amnesty by the thirteen

colonies after the Revolutionary war, which was nothing more nor

less than a civil war.

"On all these boundary and fishery questions, it was a case of

the weaker nation having to submit or fight, and there was nothing

else for Canada to do but to submit, but she has now come into her

own, and this country cannot blame her for the stand she took in the

recent election. Sho is only giving back, in a mild dose, a little of the

medicine that the United States has handed her for over fifty years.

"Canada likes the Americans individually, and they are as welcome

as brothers when they go over there, but as a nation, from past

experience with the United States, she is afraid of them for sho cer-

tainly has had it handed to her with every question that has ever come

up between them. It is only a question of chickens going to roost.

"Mo.st of the Canadian people hope some day to see the united

states of Great Britain—Canada, Australia, and other parts of the

empire occupying the same position in that empire as the different

states in the American government do to Washington. Such a con

dition will be an ideal one—an empire controlling every acre in
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five, and one in every five in population of the entire world—all

united, with free trade between their borders, with duty against the

rest of the world, would be in a position to control things. When
this is accomplished, I know if the United States would evince a

desire to come back nnder the old flag, she would be more than wel-

come. Then we will all be in partnership together. '

'

The quotations above are printed simply as a suggestion that

Canadians have good memories, and as the people of the United

States have not yet ceased to wonder why reciprocity was defeated

in Canada, the information in this letter and the spirit in which it is

couched, possibly may enlighten them to a considerable extent.

The writer of this letter is a foremost American lumber manu-

facturer, with large interests in several states. He has made a good

deal of money in this country. He is not only highly resepeeted by
his associates in business, but is very much beloved as well, but it

may be noted that he cannot forget that he was born and bred a

Canadian, and his fealty is still with the parent countrj'. Everybody

loves him just the same.

Lower Fire Loss Ratio

district of Illinois, stating that the Department of Agriculture
from time to time publishes some very interesting information,
and enclosing a short list of bulletiiis, stating that if any of them
are wanted, on receipt of the list of numbers he will be glad to
send them.

These information bulletins involve sundry topics, including
"The Composition and Cooking of Meats;" "Facts About Milk;"
"Standard Varieties of Chickens;" "Some Common Birds;"
"Eggs and Their Uses as Foods;" "Squab Raising;" "Cultiva-
tion of Mushrooms;" "Cereal Breakfast Foods;" "Uses of Fruit
as a Food;" "Silver Fox Farming;" "Deer Farming in the
United States;" "Some Common Disinfectants;" "How to De-
stroy Rats;" " Harmfulness of Headache Mixtures;" "How to

Destroy English Sparrows;" "Pheasant Raising in the United
States;" "The Muskrat;" "The Construction of Concrete Fence
Posts," etc., etc.

Perhaps it would be more courteous if the editor acknowledged
receipt of the proposed courtesy of Mr. Mann to him per-

sonally or through the medium

In the October circular of the

Lumbermen's Underwriting Alli-

ance of Kansas City, it is stated

that the month of August estab-

lished two records: one that it

was the first month of 1911 to

show a decrease over the corre-

sponding month of 1910 in fire

losses; second, its losses were the

lowest of any of the first eight

months of 1911. It is believed

that September will make at least

an equally good showing when the

totals are available.

The August losses amounted to

a little more than twelve and a

half million dollars, a decrease of

about nine million dollars from

those of August, 1910. The chief

reason found in the reversal of

the physical conditions of the two

periods is that the fall of 1910

was extremely dry, while Ihis

year most sections received

abundant rains during the late

summer and fall.

There is every reason to be-

lieve that this country is becom-

ing alarmed at the increased per

capita in fire loss ratio, which is

now quoted at $2.71, as against

a maximum of fifty cents for

European countries. The educa-

tional campaign inaugurated by

governors, mayors and fire insurance people seems to be bearing fruit.

Prevention of fire is one of the first duties of every business man.

It is a false conception to think that you as an individual have lost

nottiiiig when your neighbor's lumber yard burns. The loss affects

you. As has been well stated: "The insurance companies create

nothing; produce nothing. They are merely the trustees o'f a com-

mon fund to which everyone contributes." When your neighbor

sustains a loss by fire, a portion of this loss is assessed against you.

The fire insurance company does not pay it. Good housekeeping is

•eminently desirable on the part of every lumber manufacturer and

wood-worker. It helps decrease your loss, and also helps decrease

your neighbor's liability of loss.

What Is Really Wanted
The editor of Hardwood Record is in receipt of a communication

from Hon. James R. Mann, member of Congress from the second

UNSOLICITED TESTIMONIALS:

AI)nappf 'Bttien $c Crating (Enmpang

Srltrrs aiili ^\a,\) ^ra&p Unicrrs

Algoma, Wis., Mar. 14, 1911.

Gentlemen: We regard HARDWOOD RECORD very

highly, and speak of it only in terms of praise.

AHNAPEE VENEER & SEATING COMPANY.

^aiugfr (Snnbman C[l0uniaitg

Saitglr anii SrcBsrli Jliuf. i^rinlork anb iSjariumab

Sjutttbrr. (Criiar ^usts, ^nlra anii ^litnglps

Marinette, Wis., Mar. 15, 1911.

Gentlemen: HARDWOOD RECORD is a well-known

and highly esteemed trade journal, and suitable advertis-

ing placed in It would undoubtedly benefit the advertiser.

It has an extensive circulation among the manufacturers,

wholesalers and consumers of hardwood lumber, and is

the only exclusive hardwood trade Journal published, and

for that reason carries considerable weight.

SAWYER GOODMAN COMPANY.

of the United States mail, but
it will answer the purpose to

state publicly that he is not
particularly interested in the

gratuitous information that has

been prepared at so much labor

and expense by the Department
of Agriculture on the various

subjects noted, but he, in com-

mon with the majority of lum-

bermen throughout the United
States, would consider it of par-

ticular value if Mr. Mann
would assist in securing from

the Department of Justice a

comprehensive report from that

division of the government cov-

ering its more than four years'

investigation in seeking out an
alleged lumber trust.

Owing to the suspicion at-

tached through this investiga-

tion, the lumber business in the

country has been very much
demoralized for several years.

Legends are rife that a com-

bination in restraint of trade

exists among timber owners,

lumber manufacturers and lum-

ber wholesalers; that by reason

of this investigation, and the

withholding of any bulletins or

report on this subject, the lum-

ber trade is accused of asking

exorbitant and almost prohibitory

prices for lumber. It is alleged that lumbermen are robbers, incen-

diaries, defamers of character, etc., etc. The situation fti the

lumber trade is so grave that it is a serious undertaking for lum-

bermen in any branch of the industry to continue to do business

and secure a new dollar for an old one.

If Mr. Mann really wants to do the editor of Hakdwood Rerord

and the lumber trade generally a courtesy, he will demand from

the Department of Justice a report covering either a vindication,

of the lumbermen of the country from the accusations against

them, or a report showing in what respect they are guilty of the

iniquities with which they are charged.

The English Hardwood Trade

The wood circular of John H. Burrell & Co.. of Liverpool, under

date of October 2, recites that the supply of ash • logs has been

moderate and there is some inquiry for the new season's import;
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supplies of black walnut logs have been light and large, prime wood

is actively inquired for; ii iilack walnut lumber the demand has been

moderate and the market is firm. It notes that there is an improved

demand for prime, clean hickory butt logs; in oak boards the market

is very dull in all departments; there is a slightly increased inquiry,

but values are not on a remunerative basis for cabinet oak planks;

the market for oak coffin planks continues quiet, but the prospective

demand for first-class shipments is better. In oak wagon planks the

prospects arc more encouraging in view of slightly improved demand.

The market in poplar logs remains dull, and the trade in poplar

lumber is quiet and too n.uoli pressure made to sell. The market in

red gum remains imchanged.

There is apparently nothing in the English situation to warrant

additional shipments of any variety of American logs or lumber at

the present time, and consignments are especially to be deprecated

New Schools of Forestry

Growing interest in not only forestry pursuits but in the training

of young men for various lines of work in connection with the

forest and with lumbering operations is manifest by the constantly

increasing number of forest schools of various types.

In addition to the famous Biltmore Forest School, of which Dr.

C. A. Schenck is conductor, Tale University has a very complete

school of forestry, as has the University of Michigan; and a large

number of state agricultural colleges throughout the country

maintain forest schools.

Among the more recent additions to forest schools is "Wyman's
School of the Woods" at Munising, Mich., which is conducted by

Thomas B. Wyman, a Biltmore Forest School graduate. This school

was organized two years ago and its work is carried on in the

forest surrounding Munising in all directions. There certainly is

a good opportunity to study northern timber and lumber operations

and manufacture in that region. Mr. Wyman has had considerable

practical experience as forester for the Cleveland-Cliffs Iron Com-

pany, and he believes that a thorough knowledge of forestry work

comes only through a practical, everyday contact with woods

life. Mr. Wyman already has enrolled a considerable number of

students in his new enterprise, and just now is attempting to put

the school on a good financial basis by selling stock in his

enterprise.

Hakdwood Record is in receipt of a letter from Frank Ci. Miller,

dean of the University of Washington, at Seattle, in which he

announces a new course in connection with that university of log-

ging engineering and forestry, which this year is being offered for

the first time. It is proposed to put this department of the uni-

versity on a practical basis.

There is also received at this office a letter from P. T. Coolidge,

director of Colorado College, Colorado Springs, Col., announcing

a Ranger Course offered by the O rado School of Forestry.

Meeting of the Implement and Vehicle Men
It is to be regretted that nianj- lumbermen interested in asso-

ciation work were not p'resent at the eighteenth annual convention

of the National Implement & Vehicle Association, which covered

several days in Chicago last week.

This meeting was marked by features the desirability of which
should appeal to lumber associations, and notably to the leading

hardwood lumber associations of the country, in the respect that

there were present as participants in the conference all divisions

of th(r trade. The retailers were taken into the confidence of the

manufacturiTS and in turn the uiauufacturers were taken into the

confidence of the retailers. All discussions were of a heart-to-heart

nature. Each division told the other its troubles, and throughout

the meeting was manifested a spirit of friendliness and mutual

support that could not fail to result in much good.

It was discovered that in common with the lumber trade, of

which the implement and vehicle man forms an integral part,

these people also have their commercial troubles. The spirit

of the entire meeting was marked by the expressed necessity of

thorough and close co-operation and of mutual support.

Perhaps the one distinguishing feature of the meeting was the

expressed conviction that the competition of the future would not

be based on inferior qualities and low prices, but on the basis of

high quality and fair values. Every session of the meeting was

marked by the discussion of broad-gaged policies, and the meeting

constituted the basis of a liberal business education, not only for

the implement and vehicle men but for lumbermen and all other

manufacturers.

The Uses of Lumber
Unfortun;itcly for the lumber industry, and equally unfortunate

for the extended uses of forest products, this country as a whole

is very deficient in expert knowledge of the particular uses to which

different varieties of lumber may justly be placed. It is thorouglily

believable that every kind of wood that grows has a logical use

in commercial economies, and that every one has a variety of merits

that makes it particularly desirable for specific purposes. With

the paucity of knowledge of the qualities of wood in the United

States, there is also such a misconception of true value that many

kinds are employed for purposes for which they are illy adapted,

and for which there are other kinds much better suited.

The Englishman, the German and the Frenchman know a good

deal more about the physics of American woods than the majority of

the people who produce and use them in this country. What Amer-

ican lumberman ever resorted to the practice of studying the specific

gravity of a piece of oak to determine its value for a specific pur-

pose? With great frequency specimens of American oak, and other

woods are returned from Great Britain with criticism of their value

based on their specific gravity.

The Forest Service of the United States has made sundry tenta-

tive efforts to establish certain important facts about American

woods, and perhaps the incomplete work of making tests to demon-

strate toughness, breaking strength, end-wise bending strength,

density, etc., are of more importance than anything else that it

has done. The Forest Service should have credit for a great deal

of good work, although it is involved with a vast amount of expense

in producing alleged statistics, price lists and a hundred-and-one

matters that are of little or no value to the industry or to anyone

else. The Service undeniably indulges in altogether too much "ex-

pert advice by amateurs," and can be criticised for undertaking

many things in illumination of woods and the lumber industry that

it does not finish.

There are more than three hundred varieties of American com-

mercial woods, and it is high time that some plan were elaborated

and carried into effect whereby a definite understanding can be

reached as to the desirable qualities of all these varieties which

would involve a separate analysis of their varying qualities depend-

ing on soil, latitude of growth or compensating altitudes, rainfalls,

etc., etc. With these facts concerning wood in logical array, it

would be comparatively easy to promote an exploitation campaign

for the use of specific kinds for specific purposes, with the advance

assurance that they are being commended for purposes that would

insure the complete satisfaction of the u.ser. It is foolish for the

lumber trade to exploit any variety of wood as eminently desirable

for all purposes. This kind of exploitation is very akin to the

cure-all medicine advertisement and bears on the very face of the

announcement that the claims are specious and fraudulent.

Right now lumbermen are deeply interested in working out a

comprehensive exploitation campaign to insure to each wood a just

recognition for sane and logical use, in places where alleged wood

substitutes are making such deep inroads. To the mind of every

lumberman it is certain that sundry materials are now being em-

ployed in lieu of wood where wood is much the better material. The
lumber trade must first fully establish unassailable facts to demon-

strate the special and true value of certain woods for sundry uses

before it can intelligently start its campaign. While today there

are thousands of well known and well substantiated facts concern-

ing the value of wood for certain purposes, there is still a greater

number that are undemonstratcd and unknown. These facts should

be established, and then, and not until then, can a comprehensive

campaign of exploitation of all kinds of woods be carried on to n

successful consummation.
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STOP THIEF!

Are they wood substitutes or honest wood counterfeits?



Builders of Lumher History
MMr.KK (IN

GEORGE D. BURGESS

(See Vorirait

The portrait of George D. Burgess, Memphis, Tenn., of the well-

known domestic and export hardwood manufacturing house of

Russe & Burgess, Inc., forms a part of this number of Hardwood
Record as its portrait supplement, illustrating Builders of Lumber
History. Mr. Burgess is entitled to bo included in this notable list

of lumbermen, not only by reason of his commercial success, but on
account of the wide acquaintance he possesses in the American,

British and Continental lumher markets, and by the interest that

surrounds his career, notably in coneetiou with the hardwood
export lumber business.

Mr. Burgess is of Maine and Vermont stock, and the history of

his family runs back to the arrival in this country in the seven-

teenth century of the three brothers Burgess, two of whom set-

tled in New England, and the third one going to Virginia. Mr.

Burgess' great-grandfather was born in Vermont; his father, Caleb

Chapiii Burgess, was a native of Springfield, A't. His mother, who
was a Higgins, was born in Lewiston. Me.

George D. Burgess was born November 12, 1S62, at Indianapolis,

Ind., and was educated in the public and classical schools of that

city. It was the young man's boyhood ambition to complete his

education at Yale, and eventually undertake a professional pur-

suit, as had been the custom of the majority of the Burgess family.

However, the death of an uncle, which occurred in 1878, who had

charged himself with the assistance of George in his commendable
ambition, changed the whole course of the life of the young man,

as he found himself obliged to go to work to make his own living.

Mr. Burgess' first employment was as a messenger boy for the

Vandalia railroad, from which position he graduated as bill clerk,

and then at the age of eighteen he became cashier of the local

station of this road at Indianapolis. He was not satisfied with the

prospect of advancement in railroad work, and secured a position

with Coburn & Jones, a firm that had been in the retail lumber

business in Indianapolis for well toward a half century. In this

lumber yard he secured the basis of his knowledge of the lumber

business. He had to do with the shipping of lumber and worked

incessantly in an acquisition of knowledge of every detail of lum-

ber affairs that might fit him for advancement. At the age of

twenty-two years he became manager of the Michigan Lumber &

Coal Company. Somewhat earlier he had become acquainted with

W. H. Russe, his present associate in business. Mr. Russe was then

with the sales department of H. C. Long of Indianapolis. This

acquaintanceship ripened into friendship, and the two young men
frequently got together and figured on ways and means of getting

into the lumber business together. For commercial reasons a third

party was invited into their scheme, and that was Henry Latham,

cashier of the Indianapolis National bank of Indianapolis. A part-

nership was arranged under the firm name of Russe, Latham &
Burgess, with a lumber yard on east Michigan street, near the Big

Four tracks, Indianapolis. This was in November, 1888. The

business was established originally as a hardwood wholesale house,

and while the concern has always been a large buyer of hardwoods,

latterly it has also become a stumpage owner and manufacturer of

hardwoods on its own account. In 1890 a branch yard was estab-

lished at Cairo, 111. In 1891 Mr. Latham retired and the corpora-

tion of Russe, Burgess & Banning was formed. The double band

mill of the Wolverine Lumber Company at Cairo was leased and

operated. Later this mill was sold to the Chicago Mill & Lumber

Company, at which time Mr. Banning sold his stock, and Messrs.

Russe and Burgess continued together as partners until the cor-

poration of Russe & Burgess, Inc., was formed.

In 1898 Riisse & Burgess established a branch yard at Memphis,

on the ground of the present location of its sawmill and lumber

yard on Randolph road and thf Illinois Central tracks. In 189"

—26—
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the firm punhased the business of the Hardwood Lumber (Company

of Memphis, and gradually the entire business of the in.stitution

has been transferred to that city.

It was early in 1S9G that Mr. Burgess and his partner went

systematically into the hardwood export trade. Mr. Russe made
the first trip abroad, and the following year Mr. Burgess spent

three months in Great Britain and on the Continent. These Euro-

pean trips have been continued annually by either Mr. Burgess

or his partner since that time, which eontimie from three to six months

and combine business with pleasant travel. Mr. Burgess has just re-

turned to Memphis from an extended canvass of England and the Con-

tinent and has deemed it expedient and efficient to establish a branch

of his house at St. Benet Chambers, corner Fenchurch and Gracechurch

streets, London, B. C.

Mr. Burgess married on January 20, 1892, Miss Lilly George

Early of Baltimore, and Mrs. Burgess continues to be the sweet-

heart and companion of her husband on nearlv all of his trips.

Mr. Burgess is a tremendous worker, and is essentially a creator

of business. It is through his personal eft'orts that sundry varieties

of American hardwoods have been introduced to the favorable

consideration of foreign buyers, and his house enjoys a most en-

viable reputation on the other side of the Atlantic for the high

character of its product. The Russe & Burgess trademark to the

minds of many foreign buyers is prima facia evidence of quality

of wood and manufacture and character of inspection.

Mr. Burgess is the recipient of much social attention, both at

home and abroad, and being an especially entertaining mixer, is

very popular with lumbermen on both sides of the Atlantic. He is

a consistent lumber association man and gives much of his time

and energies to the furthering of methods to insure uniformity

and stability of inspection. He was treasurer of the National

Hardwood Lumber Association up to the time the offices of the sec-

retarj' and treasurer were consolidated into one. He is not only

still allied with this association, but with the National Wholesale

Lumber Dealers' Association, and has, furthermore, been the re-

cipient of many honors from his local lumber organizations.

While Mr. Burgess is of that type of American business man
that devotes a large portion of his energies to furthering his busi-

ness interests, he also takes time for social enjoyment among his

fellows, and his personal popularity is only exceeded by his suavity

and dignity of manner. Ho is a remarkably convincing talker, and

perhiips may be regarded essentially as a salesman. In fact, he

has few peers in carefully analyzing lumber affairs in general and

specifically to his large coterie of customers. If a hardwood lum-

ber sale can be effected in the United States, Great Britain or the

Continent, Mr. Burgess is pretty sure to accomplish that result. He
and his principal associate in business, Wm. H. Russe, certainly

are a great team in hardwood production and distribution. Their

peculiar abilities seem to compliment each other to the end that

Russe & Burgess, Inc., stands today as practically the leading

hardwood export house of the United States.

In connection with the export business, and apropos to the success

of Mr. Burgess and his associates in this field, it may be noted that

exporting American hardwoods on a profitable basis is a good deal

more of a science than is the handling of domestic trade. In all

lumber history no American has ever achieved a considerable fortune

out of exporting lumber, and the failures that have been made in Ihis

nndertaking arc too numerous to bo tabulated. Perhaps Russe &
Burgess, Inc., arc entitled to the credit of having achieved a greater

measure of success in tliis division of tlic lumber business th.an any

other concern, and it has been achieved only by reason of the fact

that they give their business close personal attention, and "sit on

\\^f' v^mIV'Iv \:ilvn" e\orv minute.
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STEEL CAK BILLS PENDING IN CONGRESS

Hardwood Record has received nothing bnt commendatory letters

of the thesis it has published iu the last two issues showing the

superior qualities of wooden passenger cars on steel underframes, as

compared with the ultra-modern tj-pe of steel cars. These encomiums
come not only from hardwood producers, who naturally would bo

prejudiced in a desire to have the use of wood eontimied in car

construction, but also from many prominent railroad officials and car

builders. One notable car builder advises that while he has a

million dollars invested in a plant especially for the building of

steel cars, he cannot consistently comnioiid them, and deprecates their

further building.

Undeniably this steel car construction is a fad, and' is inspired on

the one hand by well meaning persons in an attempt to secure

greater safety for passengers, and on the other hand by the pro-

ducers of steel to secure increased consumption of the materials pro-

duced by them.

Notwithstanding a broadcast invitation made not only by Hard-

wood Eecord, but through the scores of daily newspapers and mag-

azines that have reproduced the previously published articles on this

subject, stating that this paper would be glad to publish any and

all arguments in far or of superior elements of safety, efficiency,

healthfulness and comfort of steel cars over those built of wood,

there has not been a single argument thus far presented in their

favor.

The public should bear iu mind that certain congressmen, pos-

sibly inspired by a desire to insure greater safety to the travel-

ing public, are the authors of sundry steel car bills that are now
pending in Congress. Attached hereto these measures are reprinted.

Every one of them have objectionable features, and it is up to in-

dividual hardwood lumbermen and hardwood lumber associations, and

everyone else interested in securing the maintenance of the best

type of railroad passenger equipment possible, that every effort

should be made to defeat them.

H. E. 5291

On April 15, 1911, in the House of Eepresentatives, Congressman

Eseii introduced the following bill which was referred to the Com-

mittee on Interstate and Foreign Commerce and ordered to be printed

:

A bill to promote the safety of travelers on railroads by compelling com-
mon carriers engaged in interstate commerce to strengthen the con-
struction of day or passenger coacbes. mall cars, chair, smoking and
combination cars and tourist sleepers, and for other purposes.

Be it enacted by the Senate and House of Hepreseutatives of the t'nited

States of America in Congress assembled : That from and after the first

day of January, nineteen hundred and twelve, it shall be unlawful for

any common carrier engaged in interstate commerce by railroad to con-

struct and put in use for the first time after said date, and to use and
operate upon its line any day or passenger coach, mail car, chair, smoking
or combination car or tourist sleeper for purposes of interstate passenger
traffic, the construction of which shall not conform to a standard, of

which the following specification shall be deemed essential parts :

a. A strong, heavy underframe, with end and side sills of steel or

other metal, and with not less than tour girders or sleepers of steel or

other metal running the entire length of said underframe, including end
platforms, and firmly fastened or bolted to the butter beams at each end
of the car ; said side sills and girders or sleepers to be firmly framed and
fastened together with the necessary bolts, tie-rods, plates and angle iron

and covered with a steel floor of one-fourth inch plates : Provided, That
thereby no obstruction be made to the proper attachment and operation
of suitable air or automatic brakes and automatic couplers already re-

quired by law.

b. A vertical vestibule frame of steel or other metal securely built upon
the end platforms of said cars after the manner of construction now em-
ployed in the vestibule construction of improved modern sleeping cars.

c. A superstructure whose side and framework shall consist of suitable

standards or vertical posts of steel or other metal securely built upon the
side and end sills and fastened to one another by suitable metallic cross-

ties and diagonal braces, allowing spaces for windows and doors. The
car roof to be supported by suitable rafters of steel or other metal suit-

ably curved and fastened by means of arched bars or plates to the tops
of said vertical standards or posts.

Sec. 2. That prior to the expiration of the said first day of January,
nineteen hundred and twelve, the American Railway Association is au-

thorized hereby to designate to the Interstate Commerce Commission

models or standards for the classes of cars affected by this act on both
narrow and standard gauge lines constructed upon the specifications set

forth in section one of this act ; said models to be complete in detail,

due regard being had to weight, strength of materials, and resisting power
in case of eoUision. Upon their determination as to such models or

standards being certified to the Interstate Commerce Commission, said

commission shall at once give notice of the standards or models fixed

upon to all common rarriers. owners or lessees engaged in interstate

passenger traffic in the United States- by sueh means as the commission
may deem proper. But should said association fail to determine such

models or standards as above provided, it shall be the duty of the Inter-

state Commerce Commission to do so before the first day of January,
nineteen hundred and twelve, and immediately give notice thereof as

aforesaid. After the first day of January, nineteen hundred and eighteen,

no day or passenger coaches, mail cars, chair, smoking or combination

cars or tourist sleepers shall be used and operated in interstate traffic

which do not comply with the standards or models above provided for.

See. 3. That for the purpose of securing the design of said models or

standards above provided for, whether bj- said American Railway Asso-

ciation or by said Interstate Commerce Commission, the sum of five

thousand dollars is hereby appropriated out of any money in the treasury

of the United States, not otherwise appropriated.

Sec. 4. That any such common carrier engaged in interstate passen-

ger traffic, constructing and putting in use for the first time after said

first day of January, nineteen hundred and twelve, and using and operat-

ing the same, and permitting the same to be used and operated on its

line, any car not conforming to the standard or model prescribed Ijy this

act, and any such common carrier using any cars after the said first day

of January, nineteen hundred and eighteen, of the class and character

affected by this act, which do not conform to the model hereinbefore

prescribed, shall be liable to a penalty<of one thousand dollars for each

and every such violation, to be recovered in a suit or suits brought by

the United States district attorney in a United States district court hav-

ing jurisdiction in the locality where such violation shall have been

committed, and it shall be the duty of such district attorney to bring

such suits upon duly verified information being lodged with him of such

violation haviug occurred ; and it shall also be the duty of the Interstate

Commerce Commission to lodge with the proper United States district

attorney any such violation as may come to its knowledge :
Provided.

That nothing in this act contained shall apply to electric car lines or

street car lines engaged in interstate passenger traffic.

Sec. 5. That the Interstate Commerce Commission may from time

to time, upon full hearing and for good cause, extend the period within

which any common carrier shall comply with the provisions of this act.

H. K. 11822

On June 17, 1911, in the House of Representatives, Congressman

Talcott of New York, introduced the following bill which was re-

ferred to the Committee on Interstate and Foreign Commerce, and

ox-dcred to be printed:

A bill to promote the safety of passengers upon railroads by compelling

common carriers engaged in interstate commerce to use cars constructed

of steel, and for other purposes.

Be it enacted by the Senate and House of Representatives of the United

States of America in Congress assembled : That from and after the first

day of January, nineteen hundred and fifteen, it shall be unlawful for

any common carrier engaged in interstate commerce to use on its line

for the interstate transportation of passengers any car not constructed

of steel upon a plan approved by the Interstate Commerce Commission.

Sec. 2. That after January first, nineteen hundred and fifteen, any

person, firm, company or corporation engaged in interstate commerce by

railroad shall refuse from connecting' lines of road any car used for the

interstate transportation of passengers not constructed in accordance

with the provisions of the first section of this act.

Sec. 3. That any such common carrier using on its line for the inter-

state transportation of passengers any car in violation of any of tbe

provisions of this act shall be liable to a penalty of one thousand dollars

for each and every such violation, to be recovered in a .suit or suits to

be brought by the United States district attorney in the district court of

the United States having jurisdiction in the locality where such violation

shall have been committed ; and it shall be the duty of such district attor-

new to bring such suits upon duly verified information of such violation

being lodged with him : and it shall be the duty of the Interstate Com-

merce Commission to lodge with the proper district attorneys informa-

tion of any such violations as may come to its knowledge.

Sec. 4. That the Interstate Commerce Commission may from time to

time, upon full hearing and for good cause, extend the period within

which any common carrier shall comply with the provisions of this act.

H. K. 12416

On July 12, 1911, in the House of Representatives, Congressman

Talcott introduced the following bill, which was referred to the
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Committee on interstate and Foreign ( (nnmerce, anil unieied to lie

f.riuted

:

A bill to promote tlie safety of passengers and other persons upon rail-

roads by compellinK carriers engajred in interstate commeree and in

carrying United States mails to properly locate in trains cars constructed
of wood.

Be it enacted by the Senate and House of Kepresentatives of the United
States of America in Congress assembled : That from and after the first

day of January, nineteen hundred and twelve, it shall be unlawful for

any common carrier engaged in interstate commerce or in carrying United
States mail to locate or run in any train between adjoining steel ears,

or between the engine and steel car adjoining, any wooden mail car, any
wooden express car used in interstate tratlic, or any wooden car used
for the interstate transportation of passengers.

Sec. 2. That any such common carrier \inlating tlie provisions of this

att shall be liable to a penalty of five hundred dollars for each and every
sucli violation, to be recovered in a suit or suits to be brought by the
I'nilcd States district attorney in the district court of the United States

having jurisdiction in the locality where such violation shall have been
committed : and it shall be the dut.v of such district attorney to bring
such suits upon duly verified information of such violation being lodged

with him : and it shall be the duty of the Interstate Commeree Com-
mission to lodge with the proper district attorneys information of any
snch violations as may come to its knowledge.

H. E. 13038

On July 28, 1911, in the House of Representatives, Congressmai;

Taieott of New York, inti educed the following bill which was referred

to the Committee on Interstate and Foreign Commerce and ordered to

be printed

:

A bill to promote the safety of passengers and others upon railroads by
compelling common carriers engaged in interstate commerce to use cars

constructed of steel, and for other purposes.

Be it enacted by the Senate and Honse of Representatives of the United
States of America in Congress assembled: That from and after the first

day of .lanuary, nineteen hundred and sixteen, it shall be unlawful for

any common carrier engaged in carrying United States mails to use on its

lines any mail car not constructed of steel, and that from and after the

fii-st day of January, nineteen hundred and eighteen, it shall be unlawful
for any common carrier engaged in interstate commerce to use on its

lines in interstate tratfic or in interstate transportation of passengers

any e.xpress car, baggage car, or passenger car not constructed of steel.

Sec. 2. That from and after January first, nineteen hundred and twelve,

it shall be unlawful for any common carrier engaged in carrying United
States mail, to locate or run in any train between adjoining steel cars

or between the engine .'tnd an adjoining steel car, any mail car not con-

structed of steel : and from and aftei- the said first day of Januar.v. nine-

r.en hundred and twelve, it shall be unlawful for any common carrier

engaged in interstate commerce to locate or ruti in an.v train on its line

in interstate traffic or in interstate transportation of passengers between
adjoining steel cars, or between the etigine and an adjoining steel car,

any express car, baggage car. or passenger car not constructed of steel.

Sec. 3. That from and after January first, nineteen hundred and thir-

teen, any common carrier engaged in carrying United States mail is pro-

hibited from bringing into use on its line any new mail car not con-

structed of steel; and that from and after January first, nineteen hun-
dred :iiid thirteen, any (oramon carrier engaged in interstate commerce is

prohibited from bringing into use on its line in interstati' tratfic or inter-

state transportation of passengers an.v new or additional express cars,

baggage cars or passenger cars unless constructed of steel in accordance

with plans approved by the Interstate Commerce Commission.
Sec. 4. That any sueli common carrier using on its lines any mail car.

express car. baggage car or passenger car in violation of any of the pro-

visions of this act shall be liable to a penalty of one thousand dollars

for each and every such vIoI,*itlon, to be recovered in a suit or suits to

be brought by the United Slates district attorney in the district court

of the United States having jurisdiction in flie locality where such viola-

tions shall have been committed : and it shall be the duty of such district

attorney to bring such suits upon duly verified information of such viola-

tion being lodged with him : and it shall t)e the duty of the Interstate Com-
merce Commission to lodge with the proper district attorne.vs information

of any such violations as may come to its knowledge. Kvery distinct

violation shall be a separate offense, and in ease of a continuing violation

each day shall be deemed a sep:irate olTense.

Sec. 5. That the Interstate Commerce Commission may from time to

time, upon full hearing anil for good cause, extend the period within

which an.v common carrier shall comply with the provisions of section

one of this act. and the Iiilerslatc Commerce Commission may from time

to time, after such Investigation as may be necessary, permit any such

coranlon carrier to use particular mall cars, express cars, baggage cars

or passenger cars, the tise of wlilr-h shall be deemed by the commission

to lie reasonable and proper.

FAVOR IN WHICH STEEL CAEF AltE HELD BY INTER
STATE COMMERCE COMMISSION

-V resolution was passed in the J^enatc on .liine "J."), liilii, calling

upon the Interstate Commeree Commission for infortnation relative

to the cost ot building aiul iiuvintaiuLng rtiihvay postotiice cars. The
commission made a report in which the following statement occurs:

We regard the steel car for use in passenger trains as having passed
the experimental stage, as is evidenced by the rapidly increasing use of

that type in newly const met ed sleeping cars, coaches and dining cars.

There can be no doubt that ;i steel mail car will afford much more pro-

tection to tlie safety of the employes in the car. as well as to the mail
matter. The cost of the steel car is but little more than that of a wooden
ear. The cost of maintenance of the steel car cannot be accurately stated

at this time, but there is no reason to assume that it will be much greater

than of a woodi'n car. In any event the extra cost of construction and
maintenance cannot equal the advantages arising from the added safety

which the steel car affords. We think that hereafter steel mail cars
should be constructed in the jilace of other types made partly or largely

of wood.

As a result of this report, and the action of the postoflice depart-

ment, bills calculated to eliminate wooden cars for railway postoiKce

purposes were introduced in the last session of Congress, as recited

in the early part of this article, and are now pending. This report

makes it certain, in the light of the evidence at hand at the time,

that the interstate Commerce Commissiou was very favorably jire.iu-

diced in favor of all-steel ears.

THE NATIONAL RAILWAY COMMISSION'S ATTITUDE
More recently the Xational 3-vailway Commission, composed of

members of the various state commissions, and the Interstate Com-

merce commissioners, in reporting on pending legislation, and refer-

ring specifically to the proposed measure that no railroad be per-

mitted to use -for interstate transportation of passengers any car not

constructed of steel, upon the plan approved by the Intersttite Com-

merce Commission, notes:

The conmiission has cotisidered this latter bill and has approved of its

general purpose as a reasonable provision for greater safety. The follow-

ing modifications have been suggested by the commission :

1. That its provisions should include all mail, baggage and express

cars.

2. That the liiuil of lime within which carriers should be permitted

to bring into use new equipment not in conformity with the provision of

the bill should be approximately one year from the date of the passage

of the act.

S. That the period within which all carriers should be required to

bring into conformity with the act all their equipment ought to be not

less than ten years from the date of the passage of the act.

4. That the commission should be given authority to permit the fur-

ther use of cars which were then deemed to be reasonably safe.

In view of its importance, jour committee believes that this associa-

tion should go on record in favor of legislation of this general character,

and should recommend similar legislation covering intrastate carriers in

the several states.

There is no law in effect at the present time permitting federal

or state commissions to issue orders compelling railroads to employ

steel equipment, but the transcripts show the trend of sentiment of

the Interstate Commerce Commission, the state railway commissions

and the National Railway Connnission. It is certainly high tiim> that

complete and indisputable evidence reganling the relative merits of

all-steel and of wooden cars built on an underframe of steel should

be presented to both national and state legislative bodies; and fur-

thermore, that the same information should be placed in the hands of

the railroad authorities and the traveling |iulilic. .\s matters now

stand there is every evidence to believe that it tremendous and un-

necessary expense is about to be imposed upon the railroads for the

|)urchase of all-steel cars that have absolutely no merit of additional

safety over wooden ears, and have many disadvantages, that have

been fully recited in this series of articles. It is iiractically iip)iarent

that the steel inlerests are baek of this nuiveiTieiit of t'oreing steel

car equipment on the railroads and the )iublie.

RAILWAY JOURNALS AND DAILY PRESS COMMENTS
I'.elow is suliiiiillcd an excerpt from an editorial in the S iileinbcr

issue of the Railway Master Mechanic. It will be noteil that the

ticeount of the Fort Wityne wreck tallies very illy with the facts as

were carefully recited in IIakdwood Rkcoup of September 2."i. The

analysis is faulty, and the deductions incorrect. The lives of the

passengers on this train were saved by reason of the fact tli:il at the

time of the wreck the greater number were at dinner in a wooden

ilining car located between two steel cars. This ear escaped essential

in.jury while the steel etirs, l.oili in front and rear of the wooden car,

were folallv wre:'kod:
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Tile steel car received its first severe test in a derailment of the Penn-
sylvania Special, during- the middle of August and proved all that has
been claimed for it. Due to a defective switch, the train left the track

while running at a ver.v high rate of speed and struck a freight train

standing on a siding, ditching the first five coaches of the passenger train.

The first two coaches wore badly battered up, and in them a small blaze

started, which was quickly controlled. The special was running double-

headed, and, as was almost inevitable, there were casualties at the operat-,

ing end, but nearly all the passengers escaped with more or less serious

cuts or bruises, the shock throwing those in the dining and smoking cars

on the floors. Had the train been composed of the old wooden cars, it is

almost certain that scores would have been crushed and killed and that

the fire would quickly have spread throughout the train, causing an added
loss of life. Since 190(5 the Pennsylvania has been specifying steel con-

struction for all new coaches, and at present it has more steel cars in

Operation than any other railroad in the country. The lives probably
saved in this one wrecl^ more than compensate for the entire cost.

THE OPINION OF THE PRESIDENT OF THE SANTA FE
E. P. Eipley, i:iresident of the Atchison, Topeka & Santa Fe Rail-

way System is recognized as not only one of the most progressive

railroad men in the United States, but a man who keeps himself

thoroughly informed on every important railway stiljject. His opinion

on the matter of steel vs. wooden cars should bear no little weight
with legislative bodies, railroad oiEcials, and the general publie.

Reproduced herewith is a letter from him on this subject to the

editor of H.\EDWOOD Eecobd.

The Atchison, Topeka & Santa Fe Railway System.
President's OfBce.

Chicago, October 18. Hill.

Editor Hardwood Uecokd, Chicago. 111.

Dear Sir : This company was one of the pioneers in the matter of

steel under-trames for passenger, mail and express cars, but has never
acquired any of all-steel construction, believing the latter to be as yet
Inferior to the former, and that while later on an all-steel car may be
designed which will equal in safety the steel under-frame, the present all-

steel car does not.

In our experiences of some years with the steel under-frames we have
had no serious loss of life or injur.v to passengers in any of these cars,

while in contrast we have seen all-steel construction cars on other roads
so badly dilapidated by overturuiug and derailment as to confirm our
opinion of the essential weakness of the use of the steel angle and other
forms of construction in the steel car.

Believing that the relative safety of passengers in the event of accident
is the chief consideration, and that if the steel car could be shown to

offer greater safety in cases of accident, it should be used even with
strong objections against it on other grounds, and having found the pre-

ponderance of evidence against it on this, the most important couut, other
minor features may still be of some interest. We have found that the
steel under-frame car affords greater comfort to the occupauts, that it is

lighter and hence more economical to haul, and, finally and least import-
ant, that the cost of construction is less. In the matter of comfort, as
our road passes through a country with extremes of temperature—por-

tions of it in the summer-time being probably hotter than any other por-

tions of the United States—non-conductivity of heat by our car is essen-
tial. With modern, artificial heat in cars cold has little or no effect, but
hot weather cannot be so successfully offset, and the steel car is found
to be very uncomfortable in a hot climate because it absorbs and retains

the rays of the sun. Furthermore (even in the cold weather) there has
been much complaint of discomfort on roads where the all-steel car is in

use, resulting from inequality of the distribution of the artificial heat.

In regard to the weight of the cars, we find that with sixty-foot mail
cars there is an increase in the lightest car yet brought to our attention

of over seven per cent, while on some roads the increase has been as high
as twenty per cent. It is fair to assume that the same difference in

weight is true of other kinds of equipment. Finally, the cost of all-steel

construction is found to run anywhere from eighteen to thirty-six per
cent above that of the steel under-frame, depending on the class of equip-

ment. Very truly, E. P. Kiplev.

To-da.y public sentiment is pretty clearly outlined on railroad pend-

ing legislation, and so is the attitude of certain trade journals whose
prosperity largely lies in currying favor with the producers of steel.

This sentiment is reflected to a considerable extent in many daily

papers, as is exampled in the associated press reports covering the

Fort Wayne and other wrecks in which scareheads and text have been

employed stating that the lives of the passengers were saved by the

steel cars.

Ill the light of more recent evidence showing that full steel car

coustruction does not insure additional safety to passengers; that the

cost of these cars is very much in excess of the wooden cars on steel

under frames; that the cost of hauling these cars and of heating them
is very mucli aliove that of the wooden ears; and from the further

fact that even the promoters of steel car equipment recognize that
railroads are severely hampered in securing additional capital for
betterments; and that their earning powers have been materially re-

duced during the last few years, it is doubtful if lawmakers will enter
upon any campaign of legislation that will still further be inimical to

railroad interests. However, as before noted, a thorough campaign
of education on the relative merits of the two t.ypes of cars should
be placed before Congress, the Interstate Commerce Commission, and
the various state railroad commissions, that fadism and extravagance
in passenger car construction should end, and sanity and common sense
should prevail.

SITUATION OF PULLMAN COMPANY IN STEEL CAR
BUILDING

The Chicago Examiner has devoted much space recently in an at-

tempt to prove "millions of Pullman graft" in connection with the
Pullman Company. The publication in question alleges that there

has been much favoritism shown in making purchases and that large

quantities of materials for the building and repair of Pidhnan cars

have been paid for at much above value. Particularly pertinent to

this series of articles on "Steel vs. Wooden Passenger Oars" are
the following excerpts:

Several years ago the Pullman Company began building steel cars, and
up to the time of the investigation it had about 1,000 of them in use.
About this time complaint was made by the railroad companies hauling
Pullman cars that the Pullman cars were so much heavier than ordinary
steel cars that it required extra motive power to handle trains carrying
a number of these new coaches. This resulted in an investigation which
showed several engineers were of the opinion that eight tons too much
of steel was being put into each Pullman car.

To the average reader, perhaps this does not seem of much conse-
quence, but when it is figured that steel castings are worth three cents
a pound, or $00 a ton, and there is an excess of eight tons to a car, the
loss per car figures .1480, and on a thousand cars $480,000.
By another general order it was ordained that all the new steel Pull-

man cars were to be incased in steel sheeting. Perhaps the fact that
this material is entirely unnecessary is best illustrated by the fact that
railroad companies building their own steel cars on economic lines do
not use it. Under orders, however, two tons of this material was placed
on the outside of every new steel car. An employe of the General Hail-
way Supply Company, which concern furnished this material, alleged it

to have cost the Pullman Company sixty cents a pound, or .f2,400 a car,

and on 1,000 steel cars $2,400,000.

This shows in these three items the loss of over $3,000,000 referred to
as unnecessary. When this needless exijense was discovered it became
necessary to learn why the Pullman Company, a corporation with unlim-
ited credit and ability to buy in any market, as well as able to secure
the finest engineering ability to be had, should be so badly deceived in

such minor matters.

To begin with, the steel castings, of which there was an excess of
eight tons to a car. came from the Commonwealth Steel Company of

St. Louis. The selling agent for the Commonwealth company was Harry
W. Pblagnr. who was formerly mechanical engineer for the Pullman Com-
pany, and left that concern to become a member of the Commonwealth
company. It was said at that time that stock in the Commonwealth
was given to various officials in the steel purchasing department of the
Pullman Company gratis. C. W. Phlager. a brother of the Commonwealth's
sales agent, was assistant manager of the mechanical department of the
Pullman Company during the time in which his brother sold steel cast-

ings to excess.

In support of these facts comes the statement of William Wright, a

consulting engineer, room 613 Fisher building. He was employed by
the Pullman Company as consulting engineer in the construction of its

new steel car plant. He said ;

"I was called in b.v Thomas Duubar. the mechanical superintendent,

and Richmond Dean, the superintendent of the Pullman Company, to draw
up plans for what I deemed would be a correct steel Pullman car. This
was before the Pullman Company began building these cars. Accordingly
I did so, leaving out about eight tons of unnecessary steel castings, which
had been provided in other plans made by other persons, and also the

steel sheeting on tiie outside of the cars, whidi is supplied by the General

Railway Supply Company and which, I am told, was invented and pat-

ented by L. J. Berg, the present engineer of construction at Pullman.

"Although patented by Mr. Berg as a Pullman employe, the sheeting is

not made by the Pullman Company, but is made and supplied by the Gen-
eral Railway Supply Company. I do not think Mr. Berg has any stock

in the supply concern, but after he had secured his patents his title was
changed to that of engineer of construction and his salary was increased.

I believe the Pullman Company could make this sheeting for twenty cents

y pound, whereas I am told it is now paying the General Railway Supply

Company sixty cents a pound.

"When Mr. Dean and yiv. Dunbar noticed that I Inul omitted the in-
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creased steel castings and steel sheeting, they did not agree with my
plans and they sent for Max Schneider, chief designer of the Pullman
Company, and told him to draw plans for new steel cars. He did. but alsi>

left out the heavy steel castings and the sheeting. They spoke to him
about this omission, and he spoke to me about it. saying that Deau and
Dunbar wanted these things in, which he believed to be entirely unneces-

sary.

"A short while later— I just do not reciill the date— I met Schneider
on an interurban Illinois Central train, coming into Chicago, and asked
him how he made out with his steel car plans. He said to me : 'I guess

those steel castings are needed In the cars, and I don't think the sheet-

ing will do any harm. They gave me a block of stock in the Common-
wealth Steel Company and the General Railway Supply Company, so I

guess we will use these materials in the future.'"

The General Railway Supply Company was incorporated in 1907 by
the aid of two men named XlcClun. who are in the typewriter business

on La Salle street. F. L. Wells, a former railway supply man, is presi-

dent, and H. V. Morton, former secretary to the general manager of the

Pullman Company, is vice-president and general manager. Thomas EUett.

the protesting stockholder at the Pullman stockholders' meeting referred

to, was formerly employed by this concern.

In another article on the same subject printed in the Chicago

Examiner on Oct. 21 it says:

Samuel F. Klohs. an engineer, wlto was employed in the Pullman plant

for years, the man who designed for the Pullman plant the first steel

car ever built, sat at a draughtsman's bench in his office and laugheiJ

remlniscently at the Pullman scandal.

"It is funny how these cars get heavier every year and don't carry any

more passengers or give any better service," he said. "Of course the

added weight of steel, worth three cents a pound, gives stability to the

car. Some day some one will build a ear on the square and discover that

pig iron is just as good ballast as machine steel.

"I don't know who ordered the use of more steel in Pullman cars, but

I know that it has been done, and that good engineers have ridiculed the-

idea."

H.\RD\voon Ef.cokd does not wish to guarantee the trutlifulness

of llie Examiner's interviews or allegations, but it is safe to assume

thai they have a foundation in truth. It is further fully believable

thp.t on the pretense of building ears that will insure greater safety

to the traveling public the Pullman Company, through the in-

flueuee of either the steel trust of employes having large personal

interests in selling the company large quantities of steel materials,

has built and put into general use cars that are not only lamentably

extravagant in the building, but that are unduly expensive for rail-

roads to haul; and a type that in place of insuring greater safety

and comfort to the traveling public, has proved to be not only

remarkably unhealthly and uncomfortable, but very I'angerous in the

event of accident.

^ia6t)^:;M:Kv^\>.V/i;^a)KltM'vA^>V)imyi.V;!^TO

The eighteenth annual convention of the National Implement
and Vehicle Association went into session Tuesday, Oct. 17,

at 10 a. m. at the Congress hotel, Chicago, with a large portion

of its membership in attendance. Before the opening it was ap-

parent that the fraternal spirit vi'as lieenly alive among the mem-
bers, and much enjoyment was manifested at the reunion of the

fellow craftsmen and dealers, many of whom had not met for

several years. Every possible provision was made for the comfort,

convenience and entertainment of the members and visitors, and
the management, represented exeeutivelj* by E. W. McCullough,

secretary and general manager, did itself great credit in the brisk

and affable conduct of the opening session.

The meeting was called to order bj- the president, Edwin D.

Metcalf of Auburn, X. Y. The invocation was offered bj' Eev.

James M. Phelps.

William G. Clyde of Pittsburg, Pa., president of the auxiliary,

welcomed the members in a concise and hearty speech which was
replete with siige and seasonable observations on existing condi-

tions in the trade and in the country generally. He said the asso-

ciation was meeting under remarkable conditions; that although

nature has been generous in dispensing her bounty, business is

halting, stocks are low and everyone is striving to bolster up the

situation and help business along. He said the association is one

of great importance and dignity, and it will aid business men to

get the best results from their efforts, but that the affairs of the

association should be kept apart from polities; that the agricul-

tural implement manufacturers' trade is widespread and should not

l;>e influenced by anything akin to legislative trickery or political

chicanery.

Responding, F. E. Myers of Ashland, 0., voiced appreciation of

the gracious and hearty welcome. He went back to the beginning

of the implement manufacturing industry and described its prog-

ress from pioneer days up to its present state of excellence. The

perfection of the art was the forerunner of a fine association and

an inheritance of great value.

The speaker congratulated the members upon the splendid
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gathering before liini and upon the strength of the association, its

national scope and its great influence in the agricultural and com-

mercial world. The development of the work of the early invent-

ors, he said, has been productive of much general good and of

great benefit to the various industries of today.

President Metealf in his address said hfi would leave the details

of reviewing the work of the last year to the officers of the

association. He urged the members to renewed effort in behalf of

the organization the coming year. He touched upon the subjects

of employers' liability and the compensation of labor; the unrea-

sonable demands made upon employers; the employment of prison

labor—which he condemned—and unjust laws affecting trade asso-

ciations. He said Canadian reciprocity had failed because of poli-

tics, and that the tariff on manufactured products may be h;gher.

Eegarding conservation. President Metcalf said the matter should

receive better treatment by those in power. As to the business

situation, he said the implement manufacturing business is onh'

forty to sixty per cent of normal.

Eeverting to association matters. President Metcalf protested

against legislation that is disadvantageous to the 253 members of

the association. There should be fewer new laws, and a clearer

understanding of those in force. There is much doubt as to the

Sherman anti-trust law, its interpretation and its effect on general

business. It should be amended, he said, to make plain the duties

of business men and remove the uncertainty that is paralyzing'

trade.

P. C. Johnson of Springfield, 0., chairman of the Executive Com-

mittee, paid eloquent tribute to the untiring efforts of Secretary

McCullough. He said the association is a complete organization

and on a sound basis. He went into an exhaustive report on the

work of the various committees and the work accomplished at

their meetings. He reported the membership increasing, financial

status satisfactory and the outlook for the association bright.

Mr. Johnson lauded the work of the traffic department and sub-

mitted it for the consideration of members. He was lavish in

praise of the efforts and accomplishments of the state legislative

committe*, and in closing recommended indemnity insurance and

urged upon the members the necessity of co-operation in the work

of the organization.

The report of E. W. McCullough, general manager and secretary,

was brief and dealt with matters in general. It paid merited trib-

ute to the loyalty of members in perfecting the work and advanc-

ing the interests of the association. The work of the various com-

mittees was approved and all necessary assistance promised. It

testified to the satisfactory conditio\i of association finances and

outlined plans for work and the addition of various departments.

Co-operation of members in forwarding action on employers'

liabilit}-, insurance and legislation concerning the organization was

sought.

The committee on membership, through its chairman, A. J.

Brossoau of Albion, Mich., reported conditions as satisfactory

regarding enrollment, expenditure, etc. There had been no resigna-

tions, and efforts are constantly being put forth to secure new
members.

Reporting for the Transportation Committee, W. J. Evans, its

chairman, presented the advantages to be derived from the serv-

ices of the transportation department, such as avoidance of over-

charges, facilitation of shipments, etc., the department being

afSliated with the national bodies and in position to advance and

expedite all business of traflic nature.

President Metcalf next appointed the various committees for

the coming year.

The day's session ended with discussion of reports.

A luncheon was served in the afternoon and in the evening the

visitors went to the theater.

WEDNESDAY MORNING SESSION
Wednesday morning at 10:30 the convention reassembled. The

treasurer, C. A. Pattison, read his report for the last year, and

it appeared to be highly satisfactory to the members. He stated

that an advantageous banking arrangement had been made

whereby the funds of the association would earn a good rate of

interest.

Mr. Bartholemew spoke on implement and vehicle exhibits,

the advantages to be derived from displaying goods at conven-

tions and fairs, and provisions in prospect for such exhibitions.

He described a plan proposed by the authorities of Peoria, 111.,

for the erection of a permanent building for that purpose. He

said the people were anxious for a change in the present method

of display and wished for a better view of exhibition features.

Immense advantage would result to manufacturers, and exhibitors

should co-operate with a view to improving facilities. Several

members expressed approval of the project.

At this point President Metcalf announced the presence in

the hotel of Secretary of Agriculture James Wilson, and he ap-

pointed a committee to invite the secretary into the meeting.

P. A. Myers, chairman of the Committee on National Legisla-

tion, spoke upon "Business and Polities," dwelling at some

length upon the depressing effect upon business caused by the
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federal indictment of association otKcials and the heads of legiti-

mate industries. Business suffers from too much politics, he said.

A liberal policy of government would help business.

Mr. Myers gave his view of the effects of Canadian reciprocity

on American industries and said there is a prospect of free trade

between the two countries in those articles in which American

manufacturers are interested.

On the subject of employers' liability, the speaker said it would

be better for all concerned were national legislation to control

and remove chaotic conditions which perpetuate strife between

employer and employe.

Regarding the parcels post system. Mr. Myers said that beyond

doubt it would be established in this country, as it is fast grow-

ing in favor among the people. The tariff the speaker regarded

as the overshadowing issue of the day and the most important

subject before Congress.

Speaking for the Tariff Committee, F. L. Mitchell, chairman,

said it would not be advisable to press for revision next year.

The matter would better be left open for the benefit of business.

The subject, he thought, should be carefully considered by mem-

bers of the association.

H. M. WaUis of Eacine, Wis., reported for the Committee on

State Legislation most effectively and impressively, dwelling at

length upon the great number of bills being enacted into laws in

the various states. He said that in all probability every function

of life would soon be regulated and controlled by legislation.

There are too many laws, he said, and representatives should be

elected on the basis of laws to be repealed rather than those to

be enacted.

The speaker regarded the working-men's compensation act as

of great interest and importance, and outlined legislation on the

act in Michigan and other states. He said the wedge of action

has only been started in this country and great developments are

in prospect. The necessity of application of business principles

in any action under contemplation was emphasized.

Labor legislation was touched upon by Mr. Wallis, the efforts

of unions to push measures for their own benefit, and the violent

means employed for the attainment of their ends. He deprecated

the rules of labor organizations that forbid the employment of

more than a small percentage of apprentices and keep a large num-

ber of young men out of employment. He said that legislation

leveled at so-called "interests" is reacting against all business

enterprise.

Mr. "Wallis offered a resolution upon the appointment of a com-

mittee to go into political action in the interest of the association

and its constituents.

This report was regarded generally as the best ever presented

at a convention of the association and a motion carried to have

it printed for free distribution among the members.

The Committee on Conservation was represented by its chair-

man, H. M. Kinney of Winona, Minn., who stated that the im-

portance of the subject is gaining country-wide recognition and

awakening to the necessity of active measures for the preserva-

tion of forests.

S. E. Swayne of Richmond, Ind., spoke for the Committee on

Materials, its work and investigations in the interests of the

association and its members. The wood needs, he said, are of the

greatest importance. A bureau of information has been estab-

lished which has sent letters to many mills requesting reports of

operations for the benefit of members of the association. It is

the aim of this bureau to assist buyers. It issues a monthly sale

and want bulletin that is of great value to the members.

The Committee on Foreign Commerce reported through Mr.

Curtis, in the absence of A. B. Farquar, its chairman. The export

business, he said, is a living question. A wider market is neces-

sary. South America is the richest field for manufacturers of

the United States an^ it affords immense opportunities for the

sale of the superior implements and machinery of the United

States. The amount of trade at present supplied by manufac-

turers of the United States and the number of ocean carriers cm-

ployed are surprisingly small. Trade, he said, follows personal

acquaintance as well as the flag, and it is necessary to put good

men in the field and demonstrate the merit of northern goods.

American advertising is lost upon the Latins, he said, and native

agents are the best for the successful transaction of business.

Particular attention is necessary in the matters of credits, pack-

ing, etc. British and (lerman exporters have the advantage over

those of the United S'tates for the reason that they are better

acquainted with customs and conditions. Exporters must know
the requirements and methods of marketing. Floating expositions

to win foreign business have been proposed. Reciprocal relations

are essential in soliciting foreign trade.

WEDNESDAY AFTERNOON SESSION

Wednesday afternoon was given over to the sales managers, who
assembled to exchange views and compare notes on the handling of

the business of their departments. A. J. Brosseau of Albion. Mich.,

presided. This meeting was a feature of the convention. The
necessity of a sales managers ' organization was presented and the

benefits derivable and the advantages that would accrue from such

an organization were brought out so clearly in the lengthy discus-

sion which followed that it became almost the unanimous opinion

of the members that the sales managers should hold a special meet-

ing several times a year to confer upon subjects of interest to the

trade and their departments in particular and become more closely

acquainted.

The subject of salary and commissions was canvassed thoroughly

and there was some difference of opinion as to the more advan-

tageous system of compensation of traveling salesmen. Subjects

presented for the consideration of sales managers were advertising

costs, expenses, terms, etc., which were fully discussed. The forma-

tion of the sales managers' organization was placed in the hands

of the Executive Committee. At this point a body of the retail

implement and vehicle dealers who were holding a convention in

the Auditorium hotel came into the meeting as guests.

A novel and very interesting feature of this session was an illus-

trated talk on "Cost of Doing Business," by Harry Mead of

Wichita, Kan,, and C. M. Johnson of Rush City, Minn. This im-

portant topic was discussed jointly by these gentlemen, after which

Mr. Mead addressed the meeting on the subject, "Why Some Re-

tailers Fail," in which he cited a number of illustrative instances

which set forth the value of instruction of retailers by traveling

salesmen in the art of advertising and disposing of their goods. He
demonstrated clearly that many failures might have been averted

by such a course, and he urged upon the manufacturers the neces-

sity of seeing that their salesmen should be equipped for this work.

"Retail Problems" was handled by Mr. Johnson in a masterly

manner, and among the many forceful and impressive truths ut-

tered by the speaker was the declaration that the best expenditures

a retailer can make are tor association dues and for trade papers.

He placed particular emphasis upon the value of the trade paper

to the retailer.

The cost of doing business was discussed at length by Mr. John-

son, and in his talk he brought out the importance of handling

nothing but the best goods and getting a price for them. En-

thusiasm, he said, is a prime factor in the selling of goods, and

quality the basis upon which will rest the success of business.

In the applause which followed the addresses of Mr. Mead and

Mr. Johnson there was no lack of genuine enthusiasm.

A reception and ball in the Congress hotel was the entertain-

ment provided by the -Vuxiliary Committee fur the evening.

THURSDAY MORNING SESSION

First in order was the report of the Committee on Patents, post-

poned frimi Wednesday, read by C. E. More. The most important

statement of the report, which went thoroughly into the subject

of patent laws, was that there is a movement to put through a

patent license bill which, if enacted, will overthrow the whole sys-

tem now in operation. It will provide for a compulsory license to

vend any invention upon which a patent right is issued. The

report gave the important clauses of the bill and went into the
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salient features of existing laws. A committee of the association

has made strong efforts to impress ujjon the federal government
the necessity of a court of patent appeals which would be a court

of last resort in patent matters. The speaker said that President
Taft favors giving patent cases to the Court of Commerce.

The attorney's report also was read by Mr. More. It detailed

the work of the department for the last year in a large number
of cases. The burdens imposed upon corporations by exactions of

federal laws were set forth in convincing way, also the onerous

requirements of state laws. On the subject of taxation the report

described new and novel forms in force in several states, notably
Arkansas, where interstate commerce is burdened to death. Cases

pendiug in that state in behalf of members of the association

are based upon the unjustness and illegality of the levies.

Warranty and breach of contract was given considerable atten-

tion as being a matter of great importance. The attitude of state

courts toward out-of-state corporations and the efforts of litigation

organizations to bring about ameliorating changes in existing forms
of procedure were set forth.

The employers' liability law was given some attention in the

report, its varying phases in the different states being discussed at

some length. The right of the federal government to pass a law
which shall control state laws bearing upon this matter was con-

ceded. The report stated that bulk sales laws—fly-by-night con-

veniences—have been passed by forty-three states. These laws,

it was stated, permit of a clean-up by any dealer who might be in

financial straits, and facilitate a sudden departure for fields

afresh and pastures new.

William Butterworth of Moline, 111., spoke for the Committee on

Attorneys and Litigation. His first point was the burden imposed
upon members of the association by the federal inventory law
which compels the taking of stock in January of each year. The
time is disadvantageous, as in that month much of their business

is hurried. Members should appeal to their congressmen, the

speaker said, to work for a repeal of the law. Regarding warranty
on contract, Mr. Butterworth advocated the establishing of a

propel surety.

On the subject of employers' liability insurance, the speaker ap-

proved of company insurance for the benefit of employes. He
stated that his own concern, Deere & Co., Moline, 111., had co-oper-

ated with its employes and established a fund which jirovided sick,

accident and death benefits at a cost of fifty cents a month to em-

ployer and employe.

The Committee on Costs was represented by G. W. Crampton, its

chairman. He said, in substance, that the progress of manufac-

ture of implements from its primitive state to the present had

necessitated, as time went by, more careful cost accounting to keep

pace with its development. Many failures have been directly

attributable to lack of knowledge of costs, and it has been shown
by financial authorities that incompetency and ignorance of proper

methods have been responsible for many downfalls in business.

The report dealt very ably with such items of cost as waste, labor,

interest, etc.

The Committee on Dealers' Associations and Arbitration, through

its chairman, W. S. Thomas of Springfield, O., reported that there

had been no complaints during the last year, and that the amicable

relations existing among the trade have solved many difficulties

and made easy the duties of the committee. Much good has been

accomplished through the retailer, who helps the farmer, which

has contributed in large measure to the prosperity and happiness

of the association and of the country. Mail order houses, he said,

have put forth strenuous efforts to win the trade of the farmers

but have not met with the success that their seductive induce-

ments would seem to have enabled them to achieve. Prison-made

goods were strongly condemned. The speaker told of an organiza-

tion that had been formed by unscrupulous manufacturers to elim-

inate the middleman. Close co-operation between factory and

dealer, he said, is essential to the success of both. Present

methods of implement selling are on trial.

For the Committee on Insurance, H. M. Kinney of Winona,

Minn., reviewed the methods employed in factories for prevention
of fires, the enormous fire waste of the country through careless-
ness and the lack of proper means of prevention. He told of
measures being forwarded to bring about improved conditions.

.J. A. Craig of .Janesville, Wis., chairman of the Committee on
Terms and Credits, said that the manufacture of implements and
vehicles is so varied that it is extremely difficult to arrange a
.fixed system, but that short term payments is a point upon which
all members of the association should unite. He advocated a credit
bureau for the exchange of information, which should be confi-
dential, and he enumerated the advantages to lie derived from
such bureau.

The Committee on Indemnity Insurance was represented by C. S.

Brantinghani, chairman, who advised a close study of the subject
and promotion of legislation in the interest of prevention, which
should be fair and just, and co-operation among manufacturers to
that end. The association is represented in Wisconsin, Ohio and
Illinois, and advantageous bills have been passed in those states
without difficulty, although there is lack of unity on the subject
among the manufacturers of the Illinois capital. No ideal bill has
yet bten presented, the speaker said, and the new laws are ineffec-
tive. There seems to be no proper idea of fixed rates. A mutual
indemnity company he considered unwise for the present. Mutual
exchange of information among employes he advised as a means of
prevention of accidents.

THURSDAY AFTERNOON SESSION
The entire afternoon was taken up with an illustrated lecture on

"Accident Prevention," by F. C. Schwedtman, chairman of the
Committee on Industrial Indemnity Insurance. Mr. Schwedtman
told first how industrial pursuits are hampered by politics, and
demonstrated the necessity of organization for the protection of
business enterprises and industries. Prevention of accidents has
for a long time been a study of employers in this country and
abroad, but the European countries, Germany in particular, have
the start of America in what it has accomplished in this direction.

The speaker gave an outline of his personal investigations and
study of conditions in Europe as a member of a committee ap-
pointed for that purpose. American workers, he said, do not want
charity, they want justice. Good systems for safeguarding work-
men are needed in all the states. Mutual insurance, factory inspec-

tion, legal representation and co-operation among employers and
employes and associations are the means by which the desired end
may be attained. A national system of action and endeavor is to

be hoped for and should be worked for.

The illustrations were thrown by a picture machine upon canvas
and were highly interesting and instructive, showing by diagrams
and figures the proportionate risk in each occupation, mortality
among workers and learned opinions upon the subject of industrial

accidents and methods of prevention.

Following the lecture a number of business details were taken
care of and officers were elected for the coming year as follows:
President—F. C. Johnson, Springfield, O., secretary American Seed-

ing Machine Company.
First Vice-President—H. N. Wade, Batavia, 111., secretary U. S.

Wind Engine & Pump Company.
Secretary and General Manager—E. W. MeCullough, Chicago, Na-

tional Implement & Vehicle Association.
Treasurer—C. A. Pattison, Peoria, HI., president and secretary

Peoria Drill & Seeder Company.
Chairman Executive Committee—Wm. Butterworth, Moline, 111.,

Deere & Co.

The next annual convention will be held at Detroit, Mich.
According to the program the meeting was to have extended into

Friday, but everything went along so smoothly—business, enter-

tainment features and all—under the excellent management of the
Auxiliary and the Executive committees that the meeting was
brought to a successful conclusion Thursday evening.

The annual banquet was held in the Gold Room of the Congress
hotel in the evening and was a most enjoyable and satisfactory

affair, replete with happy talks, amusing anecdotes and genuine
good fellowship.
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Utilization of Hardwoods
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PICTXJKE MOLDING

The well equipped, up-to-date picture frame factory of today

must necessarily have a good sized lumber yard containing stock

especially adapted to its requirements. The lumber used by the

majority of plants consists of No. 1 common basswood, No. 1 com-

mon white ash, firsts and seconds, and No. 1 common white birch,

firsts and seconds plain red oak, firsts and seconds quartered red

oak, firsts and seconds plain white oak, No. 1 common or stained

sap poplar, firsts and seconds chestnut, and

firsts and seconds red and sap gum.

This stock for convenience is bought largely

in twelve-feet lengths, is kiln-dried as required,

groat care being taken to secure straight and

unwarped results. Specially manufactured

knives shape the lumber as desired, while it is

being run through a sticker. This preliminary

portion of the work has of late years become

an almost separate industry from general pic-

ture molding manufacture, and has reduced the

cost of production of completed picture frames.

Certain factories, however, still go through the

whole process, from the rough lumber to the

finished product. In these shops the molding

is taken from the stickers to the whitening

room, where it is run through a whitening

machine many times, ornamented, if so desired,

and then gilded or finished in imitation of

various expensive hardwoods. Such woods as

oak, birch, ash and others that are used in nat-

ural finish do not require whitening, and are

taken from the sticker straight to the sanding

machines and thence to the finishing room,

where they are filled, stained and polished or waxed. Powerful sand-

ing machines peculiarly adapted to the use of the picture frame trade

have in late years made this portion of the work inexpensive, and

many other recent inventions in the form of sand-papering machines

for veneers of fancy shapes have made absolutely perfect picture

molding easy to pro-

duce.

The first picture

molding manufactured

in this country was

made about seventy

vears ago from solid

black walnut. This

wood is now scarce,

but at that time was

plentiful and cheap.

It made an exceed-

ingly strong, servicea-

ble molding, rich and

beautiful when fin-

ished. Many homes

still display a frame

(ir two that date from that period,

moldings first made their appearance. The whitening of those days

though was not all placed upon soft wood, as even black walnut was

used as a base, with the whitening and ornamenting done wholly

by hand. Walnut moldings were then made only in deep or high-

back pattern in both plain and beryl elTects, and the manufacturers

ma.ie our grandfathers pay a round price for them.

Our own generation early saw the appearance of what became

known to the picture frame industry as the "rustic frame," which

today is recognized as the first approach to the use of a flat, hard-

wood molding. Tlii'i =tvlr. posscssod none of the characteristics
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Alxiut this same time also gold

of the old, expensive black walnut franu'. It consisted merely of

four flat pieces of walnut, crossed so that the ends were left pro-

truding, glued and nailed together. The frame corners were capped

by a "leaf" made from the same wood. Cheap boy labor carved

various patterns of leaves upon these frames by hand, and the

whole was finished with a single coat of shellac. Both the finish-

ing anil i-arving were done in the larger shops on a piece-work

basis, and marked the introduction of this plan

to the picture frame trade. This type of

frame was the first inexpensive article of its

kind ever put upon the market, and it speedily

became popular the country over. The vogue

it attained, however, was not alone owing to

its cheapness, but equally generally attractive

appearance.

Following the rustic frame, plain oak made
its debut, in turn heralding the use of quar-

ter-sawed oak in flat and ornamented

frames. These immediately became staple and

found such favor in the public eye that, after

the lapse of forty years, they are still standard

sellers in the trade. No wood that has ever

been used combines the beauty, durability, ease

in finishing, and many minor good qualities.

that can be credited to plain and quarter-sawed

oak. For the cheaper grade work, red oak is

generally utilized, while for better and choice

patterns the wood increases in quality and

value to the highest grade of quartered white

oak on the market. One of the most note-

worthy features regarding the use of this wood
is that it obviates the necessity of ornamentation, although when
first brought out it was elaborately and heavily embellished, oven to

the extent of hand carving.

In early days gold moldings were made upon the finest pine stock,

and some factories, in order to insure greater perfection, used the

gold leaf upon black

walnut, the raw wood

being first whitened

a n d then gilded.

.Since then the genu-

ine gold leaf has given

place to silver and

metal leaf; those in

turn have been suc-

ceeded by various

grades of bronze ap-

plied in many forms,

until now it can be

said that the present

imitation gold-powder

bronze used on mold-

ings is an almost per-

fect duplicate of genuine gold leaf. Just as hardwood franics slmwcd

elaborate ornament, carving and much fancy detail in the beginning,

and later changed to the present popular stylo of simplicity that

calls for little or no ornament, so has the vogue of gilt frame types

varied.

In the past ten years lumber prices have increased on all woods

used by picture frame men. Plain oak, stuck ready for polishing,

was easily procurable for twenty-five cents per inch ten years

ago, and select quarter-sawed white oak for thirty-five cents per

inch. Today these woods are difficult to purchase at double these

prices. Owing to this advance in cost, experiments have been

ir FliM.M r. ril.l- 11' VEXEEUS.
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made with all sorts of woods in the endeavor to reduce the cost

of production without losing quality. All efforts along these lines

have met with a minimum of success. Ash, birch, chestnut, maple

and poplar have all in turn been tried. Ash has been found to

be a fair substitute for plain oak and in durability is its equal;

at the same time, owing to its heavy grain, ash is inferior to oak

when finished. Birch, being an exceedingly fine grained hardwood,

is now used extensivelj' for making imitations of genuine ma-

hogany and. when the finisher is expert, it sometimes appears

almost superior to the real article, with the cost much less. This

wood is also used for imitations of walnut and ebony and takes

dark stains admirably.

Chestnut, within the last five years, has become very popular.

and the splendid grain of this wood having brought it into prom-

inence, it has become recognized as especially good for gilding.

Completed, it is a reasonably priced, handsome molding. This

same excellence of grain furthermore .makes it easily adaptable to

special finishes such as grays, greens and light browns, the mark-
ings giving a highly artistic effect after the application of the

stains.

About the time chestnut leaped into public favor, gum, with which

the picture frame people had been experimenting for ten years,

became an assured success, and today is one of the most popular

of all the woods used in picture frame manufacturing. Since

the invention of embossed steel rollers upon which ornaments are-

cut, the rollers, while hot, are pressed upon the molding and leave

an impression of the design in base relief. These moldings have

become more salable than any other item on the market, excepting

plain oak.

For years the objection to gum was the fact that it w'arped

and twisted badly. Ceaseless experiments and the discovery of a

perfected process of steaming and kiln-drying, has very largely

overcome this. Very little expense is involved in the finishing

after the wood is once embossed, and all possibility of chipping

or damaging the ornament in joining the frame, such as is daily

encountered in making frames with composition ornaments, is

entirely eliminated.

The most widely appreciated, high-grade picture molding at

present is genuine Circassian walnut veneer. About four years

ago this rich and expensive wood in the form of veneers was intro-

duced, rosewood at first being the presumptive favorite of the

future Birdseye maple, mahogany, satinwood and other fancy

woods hax'e all been offered, but Circassian walnut has become
the established every-day seller, and millions of feet of this beauti-

ful product have been marketed in the last two years, largely

due, no doubt, to the fact that it is being so generally used by
furniture and piano manufacturers, just as the manufacture of

Mission furniture brought into prominence the various Mission

finishes in picture frames, which have been applied to every kind

of wood used in the industry, the best results being secured with

plain or quarter-sawed oak. The major part of picture frame

veneering is applied upon basswood. Chestnut was utilized for a

time, but did not prove wholly satisfactory.

A few old homes still contain specimens of the veneering of the
time of our grandfathers. Examination shows the veneered frames
of that period to have been veneered on top, bottom and back, and,
in most cases, the veneering is done upon black walnut. This
good old-fashiond wood is again appearing in the furniture world
as a rare and expensive "antique'' fad. Picture frame people
also note a few inquiries for the old-time walnut frames and it may
be that the old style deep and "shell" walnut frames with beryl
hollows and tinted carving that graced the colonial manorhouses
will again be put upon the market.

About twelve years ago veneer frames appeared ou the market.
These were made from three-ply stock veneer panels, which were
stuck in special factories doing nothing but that kind of work
and which sold them to the picture frame trade, who cut them
into various shapes and sizes, ornamenting some and using others

plain. The product was an exceedingly attractive and artistic

creation that presented more possibilities in the way of variety in

ornament and construction than anj- other medium in the history

of the industry. It is furthermore worth noting that one of the

cheapest 16x20 frames (which is the staple size for both portrait

and ordinary picture work) was made from this stock, millions of

them being sold broadcast over the country and many factories

devoting themselves exclusively to the manufacture of this one
size and style. The particular veneer utilized in this case was
ash, glued in most cases upon a basswood base, although eury

and birdseye maple were also used in some instances. About
that time, but to a lesser extent than in the ease of ash, veneers
of quarter-sawed oak, birdseye maple, Circassian walnut, Hun-
garian ash and rosewood were also used, commanding as high as

$12 and .$13 per frame. The style began to die out about four
j-ears ago, for no apparent reason, and today there remains
scarcely a veneer frame of this class on the market.

'What the future may offer to the hardwood industry from the

molding man 's standpoint is a query. It is assured, however,
that plain and quartered oak always will sell in the unorna-

mented, flat shapes. The National Convention of Picture Frame
Molding Manufacturers, recently convened in this city, demon-
strated the fact that the w-idespread popularity and sale of gen-
uine veneers has caused a decrease of close to fift.y per cent in

the sales of solid oak picture molding-. Another agent probably to

some extent accountable for this is the popularity of gum. There is

much that is commendable in the continued favoritism shown for

hardwoods in picture molding. Factories formerly employing from
five to fifty ornamentors on whitened stock and gold or fancy
embellished imitation oak, with a sprinkling of perhaps from one

to ten Sanders, stainers and polishers combined, now present to

the observer an exact reversal of conditions, many plants finding

it difficult to keep even two ornamentors busy eight hours a day,

while perhaps sixty hardwood and veneer finishers are working
overtime. Hardwood frames are the most sensible and lasting

ever made. They show dust and dirt the least; are cleaned and
restored the most easily, and are most reasonable in price. This

certainly points to their continued popularity.

ST.\ND.\RD FORMS OF PREVAILING 0.\K PICTURE FRAME MOI.DIXG.
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Tips to the Trade
LUMBER SORTING AND CREAM SEPARATING

There is a condition of things in the cabinet wood trade today

that in a way reminds one of tlie process of cream separating, in the

business of sorting and marketing lumber.

In the old days farmers separated the cream from their milk by

a slow, natural, incomplete process, and it remained for a certain

condition in mechanical progress to develop cream separating into

a science. Maybe the connection between this and the hardwood

lumber business will not at once be apparent, but the comparison

herein presented may furnish a new viewpoint on sorting and selling

hardwood lumber.

There was once an observant sawyer operating a hardwood mill

of small capacity where oak was being cut into car stock, bridge

timbers and other common merchantable dimensions. In the work

of cutting the heavier dimensions was produced a large percentage

of siding. Some of it was made one inch and some of it two,

whichever best suited the work of reducing the logs.

This siding was considered unimportant and often was marketed

at even a lower price than the squares and heavier dimensions.

Jvow this observant sawyer noted that much of the siding was

clear stock, so he suggested to the proprietor that instead of running

it m with the common sound boards that it be reduced to wagon

pole dimensions and piled separately until enough for a carload

could be accumulated.

The proprietor did not think much of it, but he made no objection

because he was not seriously concerned with the siding, simply

considered it as a sort of by-product of his bill stuff. Therefore, he

let the sawyer have his way and carry out his idea. There was

something of an awakening though and an arousing of a somewhat

lively interest when he marketed the first car of clear stock and

realized that out of a car of it he might get returns that would

abnost double the value of a carload of his bill stuff.

That was away back in by-gone days, and since that time prac-

tically all hardwood millmen, large and small alike, have learned to

discriminate in the matter of clear stock as compared to common

sound and to seek to utilize each log for the kind of cutting it

seems best fitted.

Yet in conditions existing today there are better opportunities for

observant manufacturers and handlers of lumber to do things which

enable them to realize more for their product than existed in those

by-gone days.

There is today a demand in furniture, sash and door factories

and planing mills for the unusual in wood figui;e for natural wood

finishes that present something striking and unique. Part of this

den-.and for fancy figured wood is supplied by the veneer trade, but

there is much of it in the solid lumber, and there are many uses

for which the solid lumber is better adapted.

It is not merely a rage for mahogany or Circassian walnut, every

kind of figured wood is finding favor, and there is also a stronger

inclination than ever before to use wood in its natural color and to

seek for different woods to get variety of color, which makes a

market for the figured product in every variety of hardwood.

Well may a product of this kind be classed as the cream from

lumber operations. The cream gatherers in the lumber business have

heretofore been pointed out as those who wUl buy a carload of quar-

tered oak or something of the kind, select out that which shows the

most conspicuous figure and make complaint of the rest. They take

the cream out of the shipment and want the price reduced on the

rest of it or reject it entirely.

The real cream of the hardwood product is the figured wood. The

unusual trees, burls, crotches, etc., and the cream separating, as

applied to this, consists in methodically assorting, assembling and

marketing them for all they are worth.

There is hardly a sawmill man operating in hardwood but who

from time to time has some of this unusual figure in his product.

Sometimes it is an entire log, it may be a crotch, or it may be an

oak tree with mammoth burls on it, which may be considered a
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uuiEani-e and yet wlien cut off and worked up may prove valuable.

It is a little diflicult to suggest what might be termed a scientific i

method for assorting or separating out this cream of tlie hardwood
product, as it occurs in different forms and often must be handled

by different methods.

The big mill making enormous quantities of lumber tliat ]iass

in a more or less steady stream under the eyes of the grader might

do some good by instructing the grader to mark the unusual figui-ed

stock as special and have it piled aside. There is a certain chance

also to sort the logs, to discern the unusual in figured wood from the

appearance of the logs, pile these aside until enough of them arc

aeccimulated for a run befoi'e putting them through the mill.

Where a mill has a dimension stock department there is sometimes
\

a chance to work burls and freak pieces of logs and timber entirely

apart from the main mill itself. Often, too, in cutting waste and

odds and ends into special dimensions for furniture there is this

occurrence of the unusual in figure that is worth while and the same
syslem of sorting out may be resorted to as that employed in sorting

out lumber at the mill.

There is no need to elaborate on how fitting it would be to use

figured framework in a piece of furniture made up of matched and

figured panels, or how much more valuable this should be to both the

timber and the furniture manufacturer than plain dimension stock.

Tliese points are obvious, besides the value is never fixed, depending

upon both the figure itself and the appropriate setting it gives to

something else.

The main point to the whole story is that just as the observant

sawyer in by-gone days saw a way to realize from what was regai'ded

as a by product more than was obtained for the regular bill stock,

so are there opportunities today-—opportunities that are too good

to let pass to separate this cream of the forest product found in

the way of especially figured wood, from the regular stock of lumber

witiiout in any way detracting from the grade or value of the

regular product, and realize a special figure for this cream that

may add considerably to the profit account of the sawmill.

T.

POPLAR AND PAINT
Poplar liunboT has an aifinity for paint that never has been

equaled by anything except the white pine of the North, which is

no longer available in its good oldtime quantities at reasonable

prices.

This fact may not seem startling or have the element of newness,

but it is an important point that the purveyors of poplar lumber

well may keep alive and working, in this day of competitive adver-

tising and boosting of woods and claims all kinds of superiority

for some that are offered as substitutes.

Poplar not only takes paint better, but it holds it better than

almost any other wood .available, and this makes it a very desirable

material for planing mill work, frames and outside work of all kinds

in house construction. It should also commend its use for interior

finish where paint is to be used, or where the enamel effect instead

of natural is to prevail.

Poplar not only takes paint better, but it works better and stays

put. When it is once thoroughly dry it is comparatively free from

warping and has many other good qualities, imt the least of which is

its atlinity for paint. The ease with which it can be painted and

the tenacity with which it holds its paint, should enable the salcsn;an

handling a good lino of poplar to get the preference in the planing

mill trade and also in lots of cabinet work. It is merely a maiter

of keeping poplar good points alive and working. The fact that

others make the claim that their lumber is as good as poplar, is in

itself a confession of the superiority of this well-known wood.

CARE OF LIVE STOCK
One of the great leaks in woods operations is the loss or inef-

ficiency of live stock by reason of bad or careless feeding. This

is especially true where horses are employed. Perhaps as much



HARDWOOD RECORD
i7

damage is done to live stock by careless watering and over-feed

ing as there is by under-feeding. Many valuable animals have

been lost through feeding chop, which is the hardest to digest of

the entire list of live stock foods. Work animals require, in

proper proportion, oats and shelled corn for heavy work, and chop

should be relegated to hogs and beef cattle.

The average woods teamster is either notoriously over-generous

in feeding his horses or lamentably careless, and sometimes both.

When the number of log teams warrant it, the best way to handle

their feeding is through the medium of a barn boss, whose duty

it should be to study the dietary condition of every animal and

see that he is neither over-fed nor under-fed, and that the animal has

good care, is properly watered and is kept in good condition. Sane

and careful drivers of woods animals are a treasure to be prized

in operations of this sort, and unfortunately even those having

;in inherent fondness for animals are notoriously careless and

unwise in their handling of live stock.

FI.ACES RECORD IN HANDS OF SAWMILL AND WOODS
EMPLOYES

A large hardwood lumber manufacturer, who is an esteemed

patron of Hardwood Record, has recently sent instructions to reg-

ularly forward the publication to a number of his sawmill, lumber

yard and woods employes, notably to foreman and inspectors. He
suggests that others should follow this example and see to it that

every employe becomes a student of the technical and semi-tech-

nical matter, and the authoritative practical advice on various

lumber topics that is found in the columns of this publication.

This is not an unusual suggestion, because many hardwood manu-

facturers and merchants are paying for subscriptions to Eecobd

of many employes, and the publishers of this paper will be glail to

make a special low subscription price in clubs of the paper to be

disposed in this manner.

APHORISMS OF THE TRADE
We knew there were several kinds of hardwoods, but it remained

for the Forest Service to inform us that there are thirty-seven

ditferent kinds of pine. Guess noses will have to be counted in the

hardwood family to see how many there are.

Selling lumber looks easy, and it is easy, if price is not considered.

It is selling lumber at a profit that calls for talent.

tiiey ;ire in making up expense accounts, the latter would be 0. K. 'd

with more pleasure by the sales manager.
* * i<-

Some hardwood miUnien kiln dry their own lumber, and s.nne

otbijrs kill their chances to get full value for their stock liy )iiling

it so carelessly that it sap stains while air drying.
* * *

It looks as though the car timber trade might "come back"
lousiderably, if it could only be encouraged by a few more unsatis-

factory results with steel ears.

* * *

It may look cheaper to make men work harder in winter to keep
warm, but real economy is in the proper housing and warming of the

mil! so the men will feel more like working.
# * ^r

One sack of feed will not fatten an animal for market. One
insertion of an advertisement will not build up a business

* * *-

Since treated oak makes the best railway ties, why not creosoted

oak blocks for the best thing in street paving? If something less

exjjensive is wanted, what's the matter with beech?
* * *

The tendency in doors and niiUwork is decidedly toward hard-
woods. And that's the stuff the real classy floors are made of.

* * *

Ii is a great mistake for a business man to think that advertising

is an experiment and should be paid for out of profits. It should be
regarded as a strictly business expenditure, and a necessary invest-

meut for the up-building of trade.
* * *

It may not always be the size of the mill that makes the money,
but it is a safe bet that the larger the output the bigger the pile

of money it takes to finance the business and make the pay day
ghost walk.

* * *

Being a good mixer doesn't necessarily mean the handling of

mixing drinks, but the average interpretation of it often seems to

lead that way.
* * #

To some people a bargain means a contract or agreement, and to

others it takes on the form of a car of lumber bought for a song
which they hope will turn out well, but usually it doesn't.

Some traveling salesmen ai'e simply stock sheet toters, and merely

perform tlie mission of a postage stamp.

Any man can make his word as good as his bond if he will safe-

;uard its use in the same manner.

When some other wood is advertised as being as good as another,

it is an unintentional admission that it is a substitute material. The

world is prejudiced against substitutes. Every wood has particular

merits for specific purposes. Find out what they are, and *heu

exploit the lumber for its best use.

The ad works day and night, and is constantly on the go. It

keeps late hours but has no bad habits and does not run up expense

accounts. It always is at hand when wanted, is obedient, tractable

and faithful, therefore is recommendable to anyone who wishes to

employ it.

Good quartered oak is always in demand, but it is not always

possible to keep the supply and the demand running even.
* » *

If advertising is worth doing at all, it is worth doing well.

* * *

The more hardwood flooring manufacturers there are who take to

retailing their own product, the more retailers there will be who
will be sorry some day that they did not take a livelier personal in-

terest in marketing it themselves.
* * *

Ir is a singular fact that the empty pocket and the depleted bank

halance that knock some people limp and lifeless are the very things

that make others hump and hustle.

* # #

All advertisers do not get rich, but advertising has contributed to

the fortunes of many of the world's most successful men.
* * *

Jf some salesmen were as ingenious in securing lumber orders as

Generally the more a man knows about the uses of lumber the

better he is qualified to sell it—and to furnish the buyer what is

best, for his purpose.
* * *

The veneer man is not thin skinned because he handles a thin

product. Wliat peeves him is the thinness of the profit margin left

after the buyer gets through seesawing him and his competitors.
* * *

The telephone is mighty convenient and needs using enough to

get your money's worth out of it, but don't let its convenience lead

to the habit of neglecting those personal calls that should be made.
* # *

The more you use the niaUs yourself the less need you will find

to complain of mail order competition. Postage stamps don 't cost

you a cent more than they do the other fellow.
w * *

The dimension stock business, like many other industries, must

have a fair percentage of brains mixed into it to make it profitable.
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Inlaid figured gum is tlie latest thing iu fuiuituro. and it is win-

ning favor. « . «

If Tou don't know whether to smile or frowu, smile first.

» » »

The man that undertakes to dry oak and fails to do a thorough

job of it is not only wasting substance, but he's abusing a mighty

valuable wood. • » »

Tlie birch people have put lots of fancy wood to plain uses, but

there's lots left yet to get more out of by proper and persistent

exploitation.

Brass trimmings on a harness do not help a horse pull.

* * *

The way to keep more of our liardwoods for the domestic trade,

and to have more of the finished product going abroad, is for our

furniture manufacturers to get a hustle on and push their products

in the foreign market.

• * »

Sanitation is a good thing for the lumber yard. The more trash

that is cleaned up and burned this winter, the less lumber will be

afflicted witli "insectiitus" next summer.
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^ Forest Fires and Their Prevention

While the forest lire question has lung cuuimaudud the atli'iitiuu

of everyone directly connected with the forests, there has been

little or no specific information as to the consequences of forest

fires in general and the possibilities of their prevention emanat-

ing from authoritative sources. A new bulletin by .J. S. Holmes,

forester of North Carolina, recently issued by the North Carolina Geo-

logical and Economic Survey, treats of the causes, effects and

possibilities of prevention of forest fires, and reviews the year of

1910 in this particular. This state is probably the only one in

which there has been any cooperation between local authorities

and individuals and the Forest Service towards taking the census

of forest fires. The bulletin, while limited in its information to

the fires in that section, can well be applied in studying the ques

tion in many other states in the South. The information embodied

in it is compiled directly from a census taken by the North Caro-

lina Geological and Economic Survey and the Forest Service.

The analysis of table I sliows that out of a total of 980 town-

ships in the state, only 328 townships reported on the blanks fur

nished, with stamped envelopes, by the Survey. These reports

showed a total of 70(5 fires during 1910 which burned over an area

of o79,.i5.3 acres. Of this 253,099 acres contained merchantable

timber and the standing timber destroyed approximated 62,018,000

board feet with a value of $170,020. The cost entailed by private

individuals for fire fighting during the j'ear aggregated $35,438.

Of the three regions, i. e., mountain, Piedmont and the coastal

plain, the latter was far in the lead during 1910 in the number
of fires reported, total area burned, area of standing merchantable

timber burned over, total quantity of standing timber destroyed,

value of standing timber and forest products destroyed and num-

ber of lives lost. This was undoubtedly due to the fact that the

excessive drouth in 1910 was most severely felt in the coastal

plain region. The mountain region was less affected by drouth, as

would naturally be the case, and as a consequence was far behind

the other sections in loss. Taken as a whole, the year 1910 was
rather below normal as to total rainfall. However, there was a

long period of drouth in the early spring and heavy rainfall in

.Tune and July brought the precipitation nearer to normal.

The total number of fires reported in 1910 was slightly in

excess of that of 1909, but there was an increase of area burned

of forty-three per cent. While about half of the burned over area

grew merchantable timber, a greater part of it had probably

been culled.

The loss of merchantable timber was nearly twice that of 1909.

There is very little mature timber destroyed outright by fires

except in the late spring, though fires often seriously injure mature

trees and cause their subsequent death by insects. The
cost of fighting fires by individuals and lumber companies was
two and one-half times that in 1909. Table V shows that about

sixteen cents per acre burned over was spent in the mountain

region to fight fires, while only three cents per acre was spent in

the coastal region. This indicates not only that lumbermen in the

mountain region are more alive to the situation than those in the

i/uustu! ii'giim, but that, iu the mountain region the fact that both

timber and land is owned by operating companies or individuals,

makes them vitally interested in perpetuation of stand, while in

the coastal region the operating companies own only the trees

and have no particular interest in the production of second growth.

The apparent loss reported was approximately $500,000, but this

does not represent the total loss entailed during 1910. There are

other losses which it is harder to compute, such as that caused

by damage to young growth and the gradual elimination of the

most valuable species, which are less fire resistant than the

inferior sjjeeies, which are gradually taking their place; the grad-

ual impoverishment of the soil, due to burning of the humus, and
the wash of the soil by the rains following removal of their

protective covering by fires.

Table VI of the bulletin indicates that over thi'ee-fourths of the

fires reported in the state are unintentional. Forty-two per cent

are duo to individual carelessness in various ways. Sparks from
engines proved to be a very common cause of forest fires and
probably accounted for one-third of them. For the most part fires

starting from that origin will be eliminated when the property

owners unite in demanding protection. Of the intentional fires, a

majority of them are iu the mountain region where thirty-seven

per cent of the total is said to have been purposely set. This

large percentage is due to many reasons, but mainly to the habit

of burning the woods to "improve the range" for loose cattle

and to the feeling of antagonism among the mountaineers towards

large land owners who are endeavoring to protect their holdings.

Under preventive and protective measures, the bulletin groups

such measures under three heads: Private measures, co-operative

associations and state laws. Under the first it is suggested that

private owners keep constantly cleared fire lines through or

aroun^l their property. These fire lines can be constructed at from

ten to fifty dollars a mile, according to location. An adequate

patrol system is undoubtedly one of the most efiScient measures for

fire protection. A great deal can be accomplished by posting

warning notices at frequent intervals in conspicuous places. Care-

fulness of farmers in burning brush, etc., will go a long way
towards preventing a great many unnecessary conflagrations.

Under co-operative associations are those which are purely edu-

cational and those dealing with actual protective work. While

the educational organizations are all right in themselves, they are

without much weight unless backed up by practical applications

of their recommendations. The chief benefit from cooperative

associations has corao from those that are chiefly protective, such,

for instance, as the \V.ashington Forest Fire Association. The
directors of this association have the power to levy and enforce

the payment of assessments to defray expenses in proportion to

the number of acres owned by each member. Patrolmen and fire

fighters arc hired to protect the territory from fires and by the

application of this method, efficient fire protection at a very low

cost has been accomplished. The bulletin claims that there is a

large opening for this feature in North Carolina, as there is no
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fire fighting force there at present, but it is hoped that this will be

provided for by the next legislature.

Under state measures the bulletin analj'zes the various laws

on the books providing for protection of forests against devasta-

tion by fire. There are only two specific laws at present covering

this question in North Carolina. One of them, compiled in 1777

and revised in 1905, prohibits the setting of fires without two days

'

notice to adjoining land owners and the other is intended to pre-

vent the setting of fires by mountaineers camping on the roadside.

While the laws are fundamentally all right, the difficulty of

enforcing them makes them practically useless. Until such means

have been provided as will insure its general application in sec-

tions that it is intended to cover, such legislation can be of little

practical value. The bulletin considers that the most important

step ia this direction is the provision of an extensive fire warden
system. Little or nothing can be accomplished without such a

system of patrol.

The suggestions in the bulletin should be valuable not only to

laud owners in North Carolina, but to timber holders in other

states of that vast forest region of the South, where practically

analagous conditions prevail.

'
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Colombian Mahogany
Circular IS.") recently issued by the Forest Service tells of the

characteristics of Colombian mahogany botanically known as

Cariniana Pyriformis, and its use as a substitute for the true

mahogany, Swielenia mahagoni. The circular is compiled by George

B. Sudworth and C. D. Mell, dendrologists, with a description of

the botanical characteristics of the Colombian mahogany by Henry
Pittier of the Bureau of Plant Industry.

The object of the circular is to give users of cabinet wood
authentic information as to the best substitute for true mahogany
today. The Colombian mahogany is so called because it comes

from Colombia, but it is not even a member of the mahogany
family, from a botanical viewpoint. There is, however, a resem-

blance in the color and grain of the wood, which has made the

substitution possible.

The bulletin says that it is impossible to learn just how long

Colombian mahogany has been imported into the United States.

Practically all of it now marketed is cut at points from 100 to

200 miles inland, where the trees grow on an average of thirtj'-six

inches in diameter, with tali, straight trunks clear for fifty feet.

The great popularity of true mahogany since its first utilization,

about 1724, has caused its steady depletion. There is a consump-

tion of wood passing on the market as mahogany of about 40,000,-

000 feet a year, while the annual cut of the genuine mahogany is

only 18,000,000 feet. In all there are about twenty mahogany-like

woods being offered as true mahogany.

Colombian mahogany was described botanically in 1874, but

accurate botanical description of the tree has never been published.

The bulletin says that the leaves are alternate and two-rank, and

the twigs slender and flexible. The leaves are dark green above

and paler beneath, and edged with fine teeth. The fruit is pear-

shaped and of a dark brown color. The seeds are three-angled and

broadly winged.

The physical properties of the wood are analogous to those of

the true mahogany. It does not exhibit true annual rings of

growth, which is a characteristic of the true mahogany.

When properly seasoned it does not warp, check or shrink, and

a great deal of the lumber has a beautiful figure and is susceptible

of a high polish. It is hard and heavy, weighing about forty-two

pounds per cubic foot ; is strong and tough, and in color and weight

compares almost exactly with genuine mahogany. The main objec-

tion to the lumber comes from those who actually work it. They
complain that it dulls saws and other tools quickly. A microscopic

examination showed that this is the result of an abundance of

crystals of calcium oxalate and calcium carbonate.

The pores in the wood are conspicuous but not numerous, and

are evenly distributed, singly for the most part.

The wood fibers are arranged in radial rows between the pith

rays and form the principal bulk of the wood. Broad, tangential

bands of these fibers alternate with obscure narrow lines of wood

parenchyma fibers. The wood fibers have pith walls and in con-

trast to the fiber of the true mahogany there are no cross par-

titions. The wood parenchyma fibers appear as fine, light-colored,

wavy bands, and with the pith rays form a mesh-like structure.

In the true mahogany, the wood parenchyma fiber for the most

part surrounds the vessels and pith rays. The cavities of the

wood parenchyma fibers of the Colombian mahogany are usually

filled with hardened, compact starch grains, which occur in a

great variety of form. The wood parench^-ma fibers of true ma-

hoganjr are similar but smaller.

The wood parenchyma fibers are shorter than the wood fiber,

but of greater diameter. The pith rays appear under them aa

numerous, fine, uniform slightly undulating lines growing around

the larger vessels. The cavities of the pith rays are filled with

a dark brown mass, and their walls are marked with simple pits.

Harrying Business
In no uncertain terms the Board of Directors of the Lumbermen 's

Club of St. Louis, under date of Oct. 17, has issued a series of

preambles and resolutions, explaining the extraordinary harassment

of all divisions of the lumber business diiring the last four years in

connection with the widely extended eft'orts to enforce federal and

state anti-trust laws. The document truthfully recites that the re-

sult of these unjustifiable efforts has been to impair trade activity,

and to prevent a return of business prosperity to the like great

detriment of investors, employers and wage earners.

The document is herewith reproduced in full

:

Whekeas, The nation-wide hardship so worlced is not the penalty busi-

ness should pay, necessarily or of right, because of law enforcement
against opipressive trusts and other combinations in unreasonable restraint

of trade

:

On the contrary, we believe, and here aver, that the evil consequences

to commerce and industry which have attended the anti-monopoly prosecu-

tions are directly chargeable to the perversion of wiiat slioiild have been

an orderly, dignified and well-directed legal warfare to the most unworthy

purposes and personal ends ; that lawyer-politicians with a cureless itch

for continuing in office and with friendly working arrangements with

sensational newspapers, have largely supplanted the intelligent and con-

scientious prosecutor before court and commission—with the lamentable

results just indicated : and
Whereas, In this anti-business crusade the lumber industry, especially

in the four years that have elapsed since the adoption by the United

States Senate of the Kittredge resolution, has been more persistently

and relentlessly attacked by state and federal prosecutors, and likewise

In the public prints and on the rostrum, than any other of the country's

great activities—and that, too, without substantial warrant in either fact

or appearance, for these reasons, among others :

1. There Is not and never has been, we assert from our knowledge of

the lumber business in all Its branches and ramifications, and upon our

woid of honor as gentlemen, such a thing as monopoly control of prices,

production, or of the supply of raw material for manufacture, in the

lumber trade.

2. Nor Is there any probability of 'a combination of interests being

effected on a scale and to an extent to threaten such control. Nothing,
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indeed, seems farther away in tlie face of the inhibiting physical facts

that there are 48,000 sawmills in the United States, widely scattered
over the country and ciUtins many different kinds of woods; some 23.000
wood-worliing establishments ; S.OOd wliolesalo lumber dealers ; approx-
imately 40.000 retail lumber uii^rchauts. and timber not held by lumber-
men, and beyond the reach of consolidation by private enterprise, as

follows : 190,000,000 acres in the national forests, or an area very con-

siderably larger than that of the German empire or that of our own great

state of Texas, and containing one-sixth of the country's entire stand as

estimated in board feet, to say nothing of the vast Alaskan forests, to-

gether with the public timber lands of Porto Kico, Ilawali and the Phil-

ippine islands : railroad timber possessions of great area in the aggre-

gate ; state holdings and farmers* woodlots.

3. Furthermore, after an exhaustive investigation of tile lumber indus-

try l>y the Bureau of Commerce and Labor, acting under the Kiltredge

resolution and covering a period of some two years, no lumber trust nor
*ven the small remnant of one was discovered ; therefore, be it

Resolveu. By the Lumbermen's Club of St. Louis that, while we em-

phatically favor the full enforcement of the anti-trust statutes, without
fear or favor upon the ]iart of prosecuting officers, we as positively dis-

approve and condemn pi rsistence in unwarranted and hopeless prosecu-

tions, or the institution of new so-called anti-trust proceedings, merely
because they may be helpful to office-seeking or to party ; for the reason

that such a course is unjust to the defendants, involving them in heavy
expense and holding them up to their fellow citizens as outlaws ; it also

tends to disturb and alarm business enterprise, and, in addition, wastes

public revenue and contributes to the burdens of taxation.

The government's investigations of the lumber trade and the suits

which it has instituted in quest of a mythical trust have already cost

the taxpayers of the United States, it is estimated, the sum of .|2,000,000,

and the outlay for like suits directed by state authorities against the lum-
ber interests has by this time probabl.v equaled the sum of half a million

dollars.

Wherefore, We more particularly desire to express our displeasure in

this connection that the ouster proceedings instituted more than three

years ago by a former attorney-general of this state against a large num-
ber of llissotiri lumber corporations have been revived within the past

summer; for the reason that said proceedings bear ni> relation in their

purpose to any actual condition of the lumber trade in Missouri, now or
heretofore ; and, besides, they liave had the eSfect of causing the removal
of a number of large companies to other commonwealths, to avoid unneces-
sary, irritating harrying— at a loss of many millions of dollars auiuuiUy
to the business of St. Louis and of the state at large.

We also strongly disapprove of the varioas suits filed in circuit courts
of the United States against the organized retail lumber interests of the
West, North and East, on the presumption and under the general charge
that they constitute a "trust of power." Said organized interests,

including the full memberships of all the associations everywhere in the
country in which they are represented, have hardly more than one-fourth
of all the retail lumber merchants in the United States, notwithstanding
the smallness of the annual dues—which range from about .fS to $7.

The proceedings against these associations, moreover, strike directly at
practices and rules of ethical conduct sanctioned by immemorial usage in

every civilized country in the world, and observed by the retail trade and
heartily approved by the overwhelming majority of wholesalers, in the
distribution of the prcxlucts of every industry of which wo have knowl-
edge. The principle upon which these alleged offending rules, or "codes
of ethics." rest is that the wholesaler lias no moral right to sell a re-

tailer a stock of goods, and then sell the retailer's customers direct ; and
that it is not an infraction of any law to decently acquire and dissem-
inate information touching those who try to .sell, at one and the same
time, to the retailer and his customers—for any sensible administration
of the law applying to mercantile pursuits must have regard to lons-

I'stablished trade customs and usages.

To overturn the present organized system of distribution at the retail

end, as apparently contemplated by these suits against retail lumber-
men's associations, would be to play directly into the hands of the big

mail order houses at Chicago and elsewhere and bring about, unavoid-
ably, business chaos.

In view of the facts and conditions as above set forth, he it

Re.solvicli. By the Lumbermen's Club of St. Louis, that wc earnestly
urge upon all business men's associations throughout the United States
the importance, not to say necessity, of taking up for immediate consid-

eration and action the question of how to rescue trade and industry from
ruinous persecution by prosecutors, politicians and agitators generally.

'TOoioiB^a<vlli;N;>tTOMJiti)iliWM!<t^^

B 101—Seeks Saddle Seats
Xi'W York. (Jctober 14.— Kditor U.viniwooD Rec-

ord: We would be pleased to have you supply

us the names of manufacturers making oak and
birch saddle seats.

We have supplied this inquirer with the

names of a few manufacturers of saddle

seats, and others interested in the inquiry,

which is from a large foreign chair manu-
facturer, can have the address on applica-

tion to B 101.

—

Editor.

B-102—Appreciates Hardwood Record's
Work

St. Louis. Mo., October 11.— ICditor Hakuwood
KECord) : The' writer, wlio lias b<'en away, has
just noted with great pleasure the work you have
been doing In regard to the crusade against steel

in railway coaches and automobiles as against
poplar and b:trdwoods.

We think this is a correct and logi<'al argu-

ment, and we wish to express our sincere appre-
ciation of your foresight in commencing the

work, which we hope will ultimately he success-

ful. We would like to have about rme hundred
copies of your articles, both In regard to the
Pennsylvania wreck and also with reference to

the automobile work. Kindly put In this order
for us and send us the bill, and we will be glad
to pay the same.

TIIOM.VS 10. I'OWK Li;.MIIER COMP.iNV.

B 103—Inspection Work of National Hard-
wood Lumber Association

President l)i(igiiis aiirl .Scirot.iry l''iHh of

the National Ilardwoofl I..unil)cr .\ssociatioa

have issued the following letter to mem-
bers on the sub.ject of the inspection work
of the association for September:

Chicago, 111., October 17. I'.ill.

To the Membership :

The month of September, 1911, shows the

largest official inspection of any month in the

history of this association, and this letter ought
to be printed in red. The enclosed statement
shows the amount inspected to have been 12.-

980.730 feet, which is greater hy 1,800,000 feet

than that for the same month in 1910, and
1,000,000 feet more than for last month. It

also exceeds that for April, 1910, our previous
red letter month, by 037,128 feet.

Our Inspection Bureau is not only doing an In-

creased amount of work, but it appears to be in-

creasing in efficiency and ability to serve the

trade in a satisfactory manner as well. As
proof (if the tirst part of this statement, we wish

to remind you that this large Inspect inn was
secured during a period of dull trade, which In-

dicates that a larger percentage of the trade is

depending upon onr bureau than ever before,

and as about one-half of the work was done at

the mill end and one-half at the market end, the

spread of the Increased demand Is uniform.

Anyone at all familiar with trade conditions

knows that there are more kicks on inspection

registered during a period of depressed trade

than when the demand Is brisk, yet the records

of our office show a decri'aslng number of com-

lilalnls month by month. Our chief Inspector Is

constantly I'xamlnlng applicants for positions,

and we are engaging additional luspectors as

rapidly as possible. Wc have stationed the fol-

lowing Inspectors since our last report

:

.1. Lit Rrannan, 4000 Seventh Jivenue, West
Xashvllle. reiiii.. In charge of Nashville, Tenn.,

district

.

W. 11. Iteckner, GcnernI Delivery, Bristol, Vn-
Tenn.. In charge of the Bristol, Vn.-Tenn., dis-

trict.

The attention nf ini'inliers Is also enllcd in the

recent appointment of W. H. Long, at Norfolk,

Va.. whose address is 417 Kreeniason street.

The Inspection Bureau shows a net protit to

the association tor the month of September. 1911.
iif .$304. 4.^, and since our September letter was
issued we have received nine applications for

nirnibcrshlp. making a total of lifty-two new
members since imr Mempliis convention.

Supplementing this letter is a list of the

salaried inspectors, numbering twenty-three,

exclusive of the two new appointees, mak
ing twenty-five in all; and of the fee in-

spectors numbering fourteen. The salaried

inspectors lianilled :i little less than one-

half of the nearly thirteen million feet iu-

sjiected l)v the association iluring the montli

of Scpti'inlier.— KniToi!.

B 104—Wants Beech Squares

Chicago. October 12.- iMlilor llAiuiwnuii Ri:(-

oun : Can you give me the niiines of a few mills

who are in position to get out 2x2-20 and 31-

incli clear bei'cb squares'^

'I'liis letter is from a well-known Chicago

.iobber, and he has been supplied with the

names and addresses of several beech dimen-

sion producers. Any others who would like

to figure on the iiu|uiry can have the a<ldress

by writing and referring to li 104.

—

Kditor.

B 105—Has Record's Approval

Tacoma, Wash., October (1. Kditor I1aki>wiiiid

Record : The West Coast Lumberman will sug-

gest In Its Issue of Oct. 1,5 that exactly niiiety-

nnie days, nine hours and nine minutes after tin'

nineteenth anniversary of the order IIoo Iloo.

that we Iloo-lloo Individually, declare lloolloo

<lead : and will suggest also that whatever funds

are left In the treasury bo used for furnishing

each member with a badge or token of some Utnd

to hang In his office. I hojie you will agn-i'

that this Is Ibr proprr thing to do.

West Coast Lti,MhEiiMAN.

Frank B. Cole. Editor.
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B 106

—

Seeks Hickory
Newi'oi'k, OctoliiT Ifi.— Editor IlAKDWonn Ufa-

ORD : We have quite a foreign trade in liickory

billets, n-liich must be prime second-growth, all

white and straight-grained, running from 7 to

10 feet in length and 4 to 414 inches in width,

and 1 to 1V4 inches in thickness. With .vour

wide acquaintance in the lumber industry we
presume there are some parties known to you
who are in a position to cut this stock for us.

If you will be kind enough to give us their names
and addresses we sliall indeed appreciate your
^•ourtesy. Company,

The above letter is from a leading New
York export and import agency, and it has

been supplied with the names and addresses

of sundry hickory producers, An.y others

interested in the business can have the ad-

dress by writing and referring to B 106,

—

Editor.

B 107—On Salting Poplar Grades

The following communication is from .J.

V. Hill, formerly chief inspector of the

Hardwood Manufacturers' Association of

the United States, but now engaged in the

manufacture of railroad ties and lumber,

with headquarters at Columbus, O, Mr, Hill

is manager of Hill Brothers Tie & Lumlier

Company, His long e.xperienee and studious

analysis of lumber inspection methods makes

anything he has to say on this subject prac-

tically authoritative. The letter is fully

worth the jjerusal of manufacturers, jobbers,

inspectors and consumers.

Columbus, O., October 16.—Editor Hardwood
Kecord : The reinspection of the car of select

poplar referred to in Mail Bag section, B 90, of

October 10, is only another instance of the result

of two grading rules. The ob.iect of the Hard-

wood Manufacturers' Association in making the

select grade of poplar was to supply a certain

class of trade with a one-face grade that would
answer their purpose as well as firsts and sec-

onds and not to make a grade that could be

put on the market as firsts and seconds.

The rule, as it is set forth, describes prac-

tically every board that the grade contains, and
there is no possible reason for a lumber inspector

to make other than the proper grade. On the

other hand, the National Hardwood Lumber As-
sociation rule is so close to the grade of tirsts

and seconds that there is a large amount of this

grade of selects going onto the market as firsts

and seconds. The writer on several occasions

was called to the yard of the largest consumer
of poplar lumber in or around Chicago, to re-

inspect the re.iects from several cars that had
been invoiced by the manufacturer to the whole-

saler as selects and invoiced by the wholesaler

to the consumer as firsts and seconds.

The rejects from these cars invariabi.v were
the one-faced selects. On one occasion I met
the representative of the wholesaler, who told

me that they were shipping selects for firsts and
seconds and could afford to lose some on the

rejects. On another occasion I was on the yard
of one of the largest producers of poplar in the

country, where a wholesaler had his inspector

taking up selects, A controversy came up over

the grade of a certain board, the producer's

man claiming that the board was a select. The
wholesaler's man finally agreed that it was. but

remarked that he could not take it, as it would
not ship as firsts and seconds. I can recall

many instances similar to the above. Only re-

cently I was in the yard of a new wholesale

concern in this city, when the president remarked
that it was liard to educate lumber inspectors to

mix their grades properly, as he did not use any
grading rules when he shipped out to the con-

sumer. In the face of all the evidc^nce that can

be produced, what conclusion shall we come to'^

Sliall we continue to have rules for grading tliat

will allow the shark practice that our friend

the salesman talks about, or divide the grades

in such a way that a poorer grade cannot be

shipped as a better one? '(Vhen this comes to

an issue it will show who is doing the shark

practic.v .T. V. Hill.

B 108—An Approval of Hardwood Record's
Editorials

Coal Grove, O., October 13.—Editor Hakdwood
Record : I have read with much interest your

article in Issue of October 10 on the subject of

"Steel vs. Wooden Passenger Cars," and I want

to congratulate you. To my mind it is one of

the best articles I have read along these lines.

I also note your editorial on the subject of "Un-

truthful Advertising," and think your attitude

in this matter is absolutely right.

*'- ^f. Crawford.

'
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'News Miscellany

NOTES OF THE VENEER TRADE
Report Denied

^ It was announced in a recent bulletin of a

leading lumber commercial reporting agency that

the Southern Vtmeer Manufacturing Company of

Louisville, Ky.. was going out of business. This

report, on the supposition that It was authentic,

was quoted in the Veneer Department of Hard-
wood Record, October 10.

The Southern Veneer Manufacturing Com-
pany writes that there is no truth in this state-

ment. This is a young concern, and it feels

that such a report naturally would do it harm,
as it says that it already is in receipt of sev-

eral communications from houses doing busi-

ness with it. inquiring as to the truth of the

statement.

This company is handled by George F.

Kretschmer, who is secretary and treasurer, and
manufactures sliced and quarter-sawed oak, fig-

ured and plain mahogany, Circassian, figured wal-

nut, curly birch and other kinds of thin lumber.

Hardwood Record sincerely regrets that it aided
in extendini; a false rcp(u't for which it believed

it had authority ; otherwise it would not have

been printed.
« * *

A commercial reporting agency advises that

the Castleberry Veneer Company of Castlebcrry,

Ala., has recently gone out of business.
* * *

It is reported that the Jackson Veneer Com-
pany of .lackson. Ala., has filed a petition in

bankruptcy.
* * *

It is announced that the Bridgeport Wooden-
ware Company of Bridgeport, Ala., manufac-
turer of veneers, fruit and vegetable packages,

has increased its capital stock from ^70,000 to

*i!00,000.
* * *

The Michigan Bent Rim & Basket Company of

Lowell. Mich., has been forced to close its plant

because of lack of space for manufacturing pur-

poses. (Jeneral Manager Stehourer states that

there is enough business on hand to keep the

company's seventy-five or eighty men working
steadily for three months. An addition will be

constructed immediately.

A petition has been made for a receiver for

the ruyallup Veneer v>c Mill Company, Puyallup,

Wash., whose plant was destroyed by fire on
Si'ptember 27, according to daily newspaper ac-

counts,
* * *

The Ahnapee Veneer & Seating Company of

.\lgoma. Wis., will oi)en a distributing station at

I'enver, Colo., for the benefit of its western
trade. Newton I'erry will be in charge.

* « *

The Kiel Woodenware Company of Mellon,

AVis., has completed its new drying room and has

placed a new veneer dryer in operation.

* « *

Tile Georgetown Manufacturing Company of

Georgetown, Miss., has recently installed a

veneer dryer at its plant and is now manufac-
turing veneers.

* * *

The Penrod Walnut & Veneer Company of

Kansas City, Mo., has secured a site at Helena,
Ark., on which a plant for the manufacture of

veneers will be established. Negotiations that

had been under wa,v for some time have just

been closed through the transfer of the neces-

sary location for the plant. Work will begin at

once on the erection of the factory.

Monthly Meeting Lumbermen's Association

of Chicago
At the Louis XVI banquet hall of the Sherman

House, at 12 :30 on Tuesda.v, Oct. 17. was held

the monthly meeting of the Lumbermen's Asso-

ciation of Chicago. About one hundred and
twenty-five members were present, and among
the distinguished guests were G. von Platen of

Grand Rapids, Slieb., and George D. Burgess of

Memphis. Tenn. A delightful luncheon consist-

ing of blue points, cream of lettuce, saddle of

spring lamb with vegetables, chifEonade salad,

sherbet, cake and coffee was served.

The subject .of discussion for the day was
"Reciprocity," which in real interpretation re-

ferred specifically to a more thorough business

and social co-operation of all interested in the

Chicago lumber industry. The meeting was pre-

sided over by President Frederic T. Boles, who
felicitated himself and the association on the

good attendance. He took occasion to thank the

Entertainment Committee for its efforts in mak-
ing the meeting a success.

F. L. Brown, vice-president of the organiza-

tion, and chairman of the Membership Commit-
tee, reported a considerable number of new mem-
bers, several of'J^'hom were invited to address

the meeting.

The president announced that the subject of

next month's session would be "Local Transporta-

tion.''

George J. Pope, on invitation, delivered a brief

address on the subject of reciprocity, which con-

tained many forceful observations, in wbieli the

speaker stated that while his remarks were some-

what theoretical, the "dreamer of today is in

the future hailed as the wise man."
Mr. von Platen was called upon to speak, and

not having been previously advised, was under

the impression that the discussion referred to

the recent defeat of reciprocity by Canada. He
described the attitutde of Michigan lumbermen
on this subject, in which he said that Michigan

men were disappointed in the attitude of Canada,

as they were favorable to reciprocal business

relations with that country, and that the average

Jlichigan lumberman was not in sympathy with

the present import duty placed on Canadian lum-

ber products, as he believed it in no wise affected

anything but a small portion of the coarse end

of the output.

The chair then announced that the kind of

reciprocity the Chicago lumbermen are chiefly

interested in at present is between themselves,

and read a paper suggesting closer reciprocity be-

tween all members of the trade.
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Meeting Memphis Lumbermen's Club

The first regulai- meeting of 1911 "as held by

the Lumhermcn's Club of Memphis, at the Hotel

Gayoso, Oct. 14. The attendance was not as

large as at a majority of the sprhig meetings,

but thirty-seven members were in their places and

it is expected that the number present will be

much larger at the coming meeting two weeks

later. Many of the Memphis lumbermen have

not returned from their vacations or business

trips. .Tames E. Starli presided. .Tobu W. Me-

Clure of the Bellgrade Lumber Company acted

as secretary in the absence of James K. Blair.

Resolutions were adopted tendering the sym-

pathy of the members to K. J. Darnell on the

recent death of his wife and older daiighter in

an automobile wreck at I'reeport. L. I., Sunday.

Oct. 1 The club took an active part in making
arrangements for the reception of the bodies of

Mrs, Darnell and Miss Beatrioe when they ar-

rived in this city for interment.

A letter written liy James E. Stark, president

of the club, to the Interstate Commerce Com
mission, asking that body to grant the petition of

the St. Louis. Iron Mountain & Southern railway

to be allowed lo put in a rate of ten cents per

hundred pounds on shipments of lumber, heading

and staves from Memphis to New Orleans, Gretna

C. B. BKNEDICT. I'ltESlDKNT CONASAXJGA
I.IMBint rilMI'.WV. CINCINNATI. O.

and Wihlwago, I,a., was read. The Iron Moun-
tain asked permission of the commission some
lime ago to take this cour.se and the letter of

President Stark was written to impress upon the

commission the desirability of allowing this rate

because of the advantages that woufd accrue to

lumber shippers as well as other handlers of

freight In this territory. It was pointed out that

the Frisco System, the Southern Hallway, and the

Illinois Central already have a rate of ten cents

per hundred pounds In elTect over this route and

that the granting of the ten cent rate to the

St. Louis, Iron Mountain & Southern would pro-

vide a still further outlet for export shipments

from Memphis. The Iron Mountain desires to put

in this rate as a terminal one only and does not

intend that it .shall Interfere In any way with

prevailing rates at points between Memphis and

the termlnnlH In question.

Communlcntions were also read reviewing the

fact thai the Lumbermen's Club of Memphis had

written to the Interstate Commerce Commission

at Washington, D. C, expressing Its aiiproval or

the petition filed by the Lumbermen's Club of

Grand Rapids, Mich., In connection with esti-

mated weights on carload shipments of lumber

as made by the railroads. A letter was at hand

from the secretary of the Interstate Commerce

Commission indicating that the subject would re

ceive attention.

A letter was received from the National Rivers

& Harbors Congress announcing that the next

annual meeting will be held in Washington De-

cember 6, 7 and S, and asking that the Lumber-

men's Club of Memphis, a member, should send

as large a delegation as possible. It was pointed

out that there has been a decided change in the

complexion of the Sixty-second Congress and that,

because of this fact, it is desirable to show that

there is a very strong sentiment In favor of the

improvement of the rivers and harbors of this

country to the end that the new members may
be duly impressed. It is purpo.sed to make this

the most successful meeting in the history of

I hat organization. The club took no action,

leaving the subject over for another meeting.

An interesting communication from the Na
tional Wholesale Lumber Dealers' Association

was read, presenting a report from the traffic

department of the Pennsylvania Railroad show-

ing Ih.il manufacturers of goods were losing very

Iieavily in transportation through the use of In-

ferior packing. This is a subject which appeals

with unusual force to the Lumbermen's Club

of Memphis, because of the work it has done in

connection with the substitution of paper and

fiber packages for those made of wood. Charles

E. Brower. secretary of the National Classiliea-

lion Committee of Lumber and Wooden Box In-

terests, headquarters in this city, has been work-

ing on this matter the last two years or more

and has had the active support of the Lumber-

men's Club of Memphis as well as the individual

support of the lumbermen of this city. Memphis
is a large manufacturing center and it is also

the head of a territory where a very large Smount

of low grade cottonwood and gum is made.

Therefore no other section is more directly af-

fected by the substitution of paper and fiber

packages for those made of wood than this.

Difficulties Promptly Settled

Humors have for some days been rife concern

ing tlie alleged financial embarrassment of tlu'

Wisarkana Lumber Company of Nettlelon, .\rk.

K(ir some time there has been dissatisfaction on

I lie part of a discharged employe who is a minor

stockholdei'. and on the basis of a suit brought

by him on October 12, the court, under mis-

apprehension of the situation, appointed Fred

Shauver of Nettleton receiver. Seventy-five per

cent: of the stock of the institution is owned by

that sterling hardwood house, the G. W. Jones

Lumber Company, of Appleton, Wis., and Mr.

Jones took prompt action in the matter, and

presented evidence to the court that the Wisar-

kana Liimb"r Company was not In.solvent, but

bad ass.'ts of more than $100,'l)00 above its lla

lillities. The receiver was promptly dismissed,

and the affairs of the company are going on as

usual.

The many friends of the principals of the G.

W. Jones Lumber Company sincerely regret that

this unfortunate canard was put forth about it.

but it is one of the penalties that non-resldeiils

have to pay for doing business in a stale tlial

Is very ze,iilous in lis nitacks on non-residents.

It is a well known fact that very few Arkan-

sas lumber manufacturing houses have been able

to make very much money for several years, bul

what losses the Institution in question have

made. It Is said, were entirely Incident to bad

management of several years ago, made by the

parly that inspired this aelion against it. Nol-

wilhslanding (he bad business conditions that

have pri'vailed during the last two years, the

company has been making a fair earning on Its

capital.

The G. W. Jones Lumber Company Is reputed

by all commetclal authorities to have ample

eaplial, and it has a very high credit, and there

Is no reason lo iK-llcve that either this concern

or lis allied house arc not only perfectly solvent,

bul have assets away above their llablllll.s.

Enlargement of Big Lumber Enterprise

The Conasauga Lumber Company, with prin-

cipal office and sales headquarters in the Fourth

National Bank building, Cincinnati. O.. and with

timber and sawmill operations at Conasauga,

I'enn.. on the line of the LouLsvillc & Nashville

railroad between Knoxville, Tenn., and Atlanta,

Ga., has just acquired a large timber property

adjoining its holdings in Polk county, south-

eastern Tennessee, with a large block of timber

in Fannin and Murray counties, Ga.

The original tract owned by this company con-

sisted of 34.000 acres, and the one purchased

consists of 32.720 acres, making a total of 06,720

acres, all of which is owned in fee. This is all

virgin timber, the stumpage of which aggregates

nearly 400,000.000 feet, and consists largely of

white pine and poplar, although in some portions

there is a good percentage of yellow pine, oak,

chestnut and other hardwoods. The tract re-

cently acquired contains a good percentage of

high-grade yellow poplar. This purchase makes

the company one of the largest hardwood timber

owners in the country.

The officers of the Conasauga Lumber Company
are : President. C. B. Benedict, now located in

Cincinnati ; vice-president. M. F. Greene, of

Nashville, better known in his associations with

.liiIlN IlYIiNS. SKCHKTAKV .\ND THEASIRICH
CONASAlfiA LF.MBER (O.Ml'ANY,

CINCINNATI, O.

the house of Davidson, Hicks & Greene Company,
and secretary and treasurer, John Byrns of Cin-

cinnati, O.. who has charge of the Cincinnati

office and acts as general sales manager.

The directors consist of the above officers and

John W. Love, New York City, of Love, Boyd

& Co., Nashville ; A. B, Ransom, Nashville, John

li. Ransom & Co. ; Walter Keith. Nashville, of

Keith. Simmons & Co.. and C. H. Benedict, of

Nashville, a retired lumberman.
The ])lant of tile Conasauga Lumber Company

Is localid at Conasauga, Tenn., and consists of

modern band mills, dry-kilns and planing mills.

The comiiany will produce about 3.'i.000.000 feet

of lumber annually, and as before noted the out-

put will be marketed through the Cincinnati

olllce.

The company has a slaiidard gauge railroad

and at present has upward of twenty miles In

operation. The railroad ei|ulpnient consists of

geared locomodves. steam log loaders and Io(t

cars In sufficient numbers to stock the mill.

In acquiring this new timber holding the

Conasauga Lumber Company secured the whole

of the oulBtandlng capital stock of the Alaculsy

Lumber Company, a Georgia corporation, with

headquailers at BInghamton, N. Y., with a cap-

ital stock of .ftOO.OOn. Tills purchase carried
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with it the virgin titnbet area of the company.
The olBcers and stockholders of the Conasauga

r,umber Company are among the most prominent
lumbermen and business men of Nashvilie. Tenn.,
and tho company is capilaliz.ci at $1,100,000.

Purchase Entire Mill Cut
The totai year's cut of the Schuh-Mason Lum-

ber Company's band mill' at Selma, Ala., has
been purchased by 0. P. Ilurd, Jr., & Co., of

Cairo, 111. The cut will appi'cximate 800,000
feet per month, and will consist principally of

poplar, Cottonwood, cypress, nsl. and plain and
quartered red and white oak.

The lumber will be cut entirely from the vir-

gin stand of timber belonging to the Schuh-Mason
Lumber Company. This timber runs to excep-

tional sizes, and is of the quality which makes
the stock cut from this locality famous.

O. P. Hurd, Jr., & Co. will maintain a yard
at Selma. in addition to the present yards at

Cairo, 111. The company has unusual shipping

facilities for export trade, and shipments to the

middle West and East. It is in a position to

resaw and surface all the stock, as the plant is

equipped with a planing mill, resawing and sur-

facing machinery.

Waterway Convention

About one thousand delegates, representing

thirty-three states, were present at the annual
convention of the Lakes-to-the-Gulf Deep Water-
way Association at the Auditorium theater, Chi-

cago, Tuesday, October 10, and "boosted" their

pet project vigorously and uproariously. E. S.

Conway of Chicago, one of tho vice presidents,

called the meeting to order at 11 :45 a. m., and
in his opening talk declared himself in favor of

improving all navigable streams in this countrj'.

The address of welcome was delivered by Law-
rence E. McGann, Chicago's commissioner of pub-
lic works. Mayor Carter H. Harrison was sched-

uled for the address, but was prevented by an
affection of the throat from attending the meet-
ing. Mr. McGann pronounced the purpose of the

convention a great movement, the success of

which is well assured.

Governor Charles S. Deneen of Illinois, being
still confined to his home by a broken leg, sus-

tained in a recent automobile accident, Eobert
R. McCormick of Chicago, former president of the
.Sanitary District Board, spoke in his stead. He
said that although some progress had been made,
it has not been as much as had been wished for.

It had been expected that a deep waterway bill

would have been passed by Illinois within the
last year, but it has not been done, although, in

the light of more recent developments, such a
bill is assured. Mr. McCormick attributed the
falling off in Chicago's lake commerce to inade-
quate harbor facilities. The city will be the
mouth of the waterway and a public harbor
will have to be developed.

President Kavanaugh made a brief address,
reviewing the work of the association for the
last year and the general progress toward the
attainment of the great purpose. In it ho spoke
of the awakening of the people to actual need
of the projected deep waterway, the work neces-
sary to .bring about its successful consummation
and its vast importance to the commercial de-
velopment of the great interior through which
it will run.

The afternoon session developed much of in-

terest in the way of argument in favor of the
waterway. R. M. Patterson of Chicago created
something of a stir by catechising Isham Ran-
dolph, its chairman, on the subject of expenditure
for water power by the Internal Improvement
Commission of Illinois. The president inter-
posed and deprecated anything in the nature of
political differences in the convention.

Governor H. S. Hadley of Missouri addressed
the convention, saying in the course of his speech
that the necessity of waterways had been dem-
onstrated by the poor success attending the
attempts of American people to regulate rates
and service by other means of transportation,

and that while they are better, it is plain to

any studcnl <if transportation that they arc not

impartial. Waterway transportation, he said,

is not only rate regulation, it is land reclamation.

The waterways are in the hands of the govern-
ment, but it has failed to keep their waters
within their proper confines.

Following Governor Iladley's address were a

number of short lalks by associalion members
setting forth the many advantages to the com-
merce of the interior along the course of the

prospective waterway and advocating strongly

immediate and vigorous actlou of Illinois in the

advancement of the project. The meeting
throughout lacked nothing of vigor in the gen-
eral manifestation of spirit and enthusiasm, and
al its close Tuesday afternoon the opinion was
pro%'aleut that its ultimate object eventually

would be attained.

New Hardwood Company
Tuesday, October 10, the Howard-Barber Lum-

ber Company was incorporated at Cincinnati, O.,

to handle all lines of hardwoods as well as do
an export business. Alfred De W. Howard,
formerly of the Alfred Howard Lumber Com-
pany, and Edward Barber, former American
representative of Illingworth, Ingham & Co.,

Leeds, England, are at the head of the new
company. E. S. Hubbell, J. W. Roberts and W.
F. Landwehr are the incorporators. The cap-

ital stock is given at $10,000. The company's
offices are in the Provident Bank building.

Hemlock and Hardwood Quarterly
The Northern Hemlock & Hardwood Manufac-

turers' Association will hold its quarterly meet-
ing at Hotel Pflster, Milwaukee. Wis., Thursday,
Oct. 26, beginning at 10 a. m. A meeting of

great interest is expected. Members will be
afforded an opportunity to hear President Taft
in an address in the auditorium the same even-

ing.

Open New Orleans Branch
Bennett & Wilte. that foremost Cincinnati

domestic and export hardwood house, announce
that on account of their growing foreign business

they have opened an export oflice in New Orleans,

La., at 1324 Whitney-Central Bank building.

This oflice will be in charge of A. W. Euler,
who has been manager of Bennett & Witte's ex-

port department for several years. The branch
office of this concern will be continued at Mem-
phis, Tenn., under the management of A. G.

Fritchey, and of course the principal office will

bo maintained at Cincinnati, Ohio.

Miscellaneous Notes
Dunbar & Hart ri'Ccntly entered into the manu-

facture of columns at Lebanon, Ky.
The Hickory Handle Manufacturing Company

of Conover, N. C. has been incorporated with
a capital stock of $100,000.

George J. Kummerle recently entered the hard-

wood lumber trade at Brooklyn, N. Y. He is

located at Union and Montrose streets.

P. E. Gilbert & Co. recently entered the whole-

sale hardwood trade at Memphis, Tenn.
The Carleton Lumber Company is a new con-

cern to be incorporated at Kansas City, Mo. It

has an authorized capital stock of $50,000.

The plant of the Peerless Furniture Company
of Jamestown, N. Y., recently sustained a loss

by fire of $25,000.

C. O. Stone, manufacturer of wooden handles

lor chisels and awls, lias removed his business
from Putnam, Conn., to Gardner, Mass.

H. L. Frank has established a new factory at
Crandon, Wis., for the manufacture of all kinds
of broom handles.

The Spaulding Manufacturing Company of
Grinnell, Iowa, is planning the establishment
of a plant at Memphis, Tenn., for the manufac-
ture of wagons and farm vehicles.

The Central Lumber Company has been in-

corporated at Chattanooga, Tenn., with an au-
thorized capital of $50,000. Those interested in
the new company are D. W. Hughes, J. D. Day
and Sam Guyther.
A new concern to incorporate at Norfolk, Va.,

is the Neuse River Lumber Company, with an
authorized capital of $75,000. E. B. Freeman
is president of the company, L. R. Freeman, vice-
president, and S. H. Lloyd, secretary.

Fire recently destroyed tho lumber yard and
planing mill of the Westchester Woodwork Com-
pany of New York, N. Y. The loss is estimated
at $60,000.

The Imperial Export Company is a new con-
cern at New Orleans, L.a., that will engage in
the manufacture and exportation of timber and
hardwoods.
The Stewart Vehicle Company of Martinsburg,

W. Va., is planning the erection of an addition
to its plant which will he 70x60 feet, three
stories and basement. When this addition is

completed the plant will have a daily capacity
of seventy-five buggies.

The Maine Wood Turning Company of East
Livermore, Me., has been organized for the pur-
pose of manufacturing lumber and the turning
of novelties. It has a capital stock of $50,000,
of which $25,000 is paid in. Edward S. Caw-
t borne of Leominster is president and treasurer
of the company.
The American Furniture Manufacturing Com-

pany was recently chartered at Charlotte, N. C,
with a capital stock of $25,000 by F. S. Ken-
nett, W. H. Westall and others. Ground will be
broken for the erection of the company's plant
at an early date.

It is announced that .Adrian Shuford of Hick-
ory, N. C, has purchased the spoke and handle
factory from J. Hunsucker of Conover, N. C,
and has changed the name of the plant to the
Hickory Hardwood Company. Mr. Shuford will
take charge of the plant at Conover at once.
The Baldwin Refrigerator Company of Bur-

lington, Vt., has completed the erection of a
two-story brick addition, 108x250 feet, to its
plant, which will enable the company to double
its present capacity of 125 refrigerators per day.
During the last year the company consumed
2.500.000 feet of hardwood as well as consider-
able soft wood in the manufacture of its product.
The LoomiS & Hart Furniture Company, Chat-

tanooga, Tenn., has been incorporated with $200,-
000 capital, and has taken over the furniture
manufacturing department of the Loomis & Hart
.Manufacturing Company. It is stated that the
construction of a new plant is to be pushed as
rapidly as possible. New machinery will be
installed and each machine will be operated by
an individual electric motor.
The Crescent Lumber Company of Little Rock,

Ark., has been incorporated with a capital stock
of $2,200,000. The incorporators are R. S. Wil-
son, A. J. Reap, J. C. Cremer, C. G. Powell and
W. W. Atkinson.
The Decatur Lumber and Manufacturing Com-

pany, Decatur, Ala., has been incorporated with
a capital stock of $15,000. The incorporators
are E. M. Knight, W. F. Bixby and D. A. Bixby.

viTOiiaiEKBiKtMWroiTO^^iTOTO^^

^ Hardwood ISfews l^otes

CHICAOO

J. C. Bennett, who has long been identified

with the hardwood trade iu Chicago, is now
associated with the Archer Lumber Company of

Helena, Ark., as purchasing agent and sales man-

ager. The company's office is located at Helena,

and its yards and mills at Helena and vicinity.

Mr. Bennett will continue to make his home at

Austin, 111.

On Oct. 18 Justin Peters, manager of the

Pennsylvania Lumbermen's Mutual Fire Insur-

ance Company, Philadelphia, Pa., was a welcome
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Chicago visitor. He reports thai his company
shows small fire losses and increasoJ business.

On Oct. 14 Mr. and Mrs. D. C. Scolt. Mr. and
Mrs. George T. Howe, Mfss Hazel Howe and Mr.

Chauncey Howe stopped off In Chicago enroute

to New York for an extended I'luropean trip.

Messrs. Scott and Howe are largely interested

in the Scott & Howe Lumber Company of Iron-

wood, Mich., and are taking this opportunity of

making an extended vacation accompanied by
their immediate families.

K. C. Dayton of the Wisconsin Veneer Com-
pany. Rhinelander, Wis., who called on Uecord a

few days ago, thinks there is au improved con-

dition in the veneer and panel business, al-

though prices on veneer products are still very

much lower than will guarantee a reasonable

profit in the business. Mr. Dayton announces
that his house is fairly busy.

C. D. Hendrickson of the C. D. Ilendrickson

Lumber Company. Memphis, Tenn., was in town
week before last as a delegate to the deep water-

ways convention.

The picture of the camp cook with which the

famous silver steel saw people, 1'^. C. Atkins &
Co.. Indianapolis, Ind., bare recently been embel-

lishing their trade paper advertisements, is from
a photograph of one of Cummer, Diggins & Co.'s

wood chefs, and was made by the editor of

Hardwood Record during a visit at one of the

camps of this lumber company in July last. The
picture of the tote boy in the Atkins adver-

tisement in this issue is from a photograph made
by the editor at the woods operations of the

Little liiver I^umber Company at Townsend,
Tenn., last June.

Among the lumber visitors in the Chicago

market during the last fortnight have been the

following :

A. W. Sumner, American Hardwood Lumber
Company, St. Louis. Mo.

John Edinger. Vilas County Lumber Company,
Foslerville, Wis.

D. R. Arpin, Arpin Hardwood Lumber Com-
pany, Grand Kaplds. Wis.

G. von Platen, Grand Rapids, Mich.

Walter E. Ueyser of the W. E. Heyser Lumber
Company, Wlnton Place, Cincinnati, O.

J. W. Welch, Buffalo Hardwood Lumber Com-
pany, Buffalo, N. Y.

I.afe Clore, May Brothers, Memphis, Tenn.

H. F. Below, VoUmar & Below Company,
Marshfleld, Wis.

W. A. Gilchrist, Three States Lumber Company,
Memphis, Tenn.

Ralph McCracken, Kentucky Lumber Company,
Cincinnati, O.

W. D. Y'oung, W. D. Young & Co., Bay City,

Mich.

J. H. P. Smith, The Hardwood Company, Cin-

cinnati, O.

Guy F^ilton, Chas. I". Luchrmann Hardwood
I.,umber Company, St. I^ouis, Mu.

A. M. Todd, Cbas. V. 1-uchrmann Hardwood
Lumber Company, St. Louis, Mo.

John D. Mershon, John D. Mcrshon Lumber
Company. Saginaw, Mich.

John K. Stack, I^sccnaba Lumber Company,
Escanaba. Mich.

R. C. Dayton. Wisconsin Veneer Company,
Rhinelander, Wis.

G. G. Roberts, Trl-Stale Lumber Company,
Toledo, O.

Nels Ducbolm, Scott & Howe Lumber Com-
pany. Ironwood, Mich,

John Hlmraellicrger and W. H. Harrison of the

Hlmmeltjerger-Horrison Lumber Company, More-

house, Mo.

W. R. Chevls of St. Louis, Mo.

George D. Burgess, Russe & Burgess, Ind.,

Memphis, Tenn.

W. W. Dings, Garctson-GreasOD Lumber Com-
pany. St. Louis, Mo.
Max L. Pease. fialloway-Peasc Lumber Com-

pany, Saginaw, Mich.

D. E. Kline, Louisville Veneer Mills, Louis-

Hlc, Ky.

it. K. Hodges of Milwaukee.
Frank Dooley, Dooley-Kellogg Lumber Com-

pany, Memphis.
DeWost .MurroUo, Steel & Hibbard Lumber

Company. St. Louis, Mo.
F. L. Baker, HoUey-Baker Lumber Company,

Slkeston, Mo.
Ralph Merrill. Long-Knight Lumber Company,

Indianapolis, Ind.

George McBiair, secretary Lumbermen's Ex-
change of St. Louis.

W. B. Reeves, Helena, Ark.

J. F. McSweyn, Memphis Saw Mill Company.
J. J. Lnmm, sales manager of the Clyde Iron

Works, Duluth, Minn., manufacturer of the

famous MeGillert log loaders, was a welcome
caller at the Record office on Oct. 23.

C. L. WlUey, the well known Chicago mahog-
any and veneer man, accompanied by his wife.

will leave Chicago on Sunday for a two months'
trip to Great Britain. Mr. and Mrs. Willey will

sail for Liverpool on the Lusitanla from New
Yard on Nov. 1.

The Howard & Barber Lumber Company, Inc.,

with offices at 309 Provident Bank building, Cin-

cinnati, O., .is the name of a new lumber cor-

poration, made up of Alfred Howard, formerly in

business as The Alfred Howard Lumber Com-
pany, and Edward Barber, formerly in charge

of the export business of Illingworth, Ingham &
Co., Ltd. The ne\v company has taken over and
will continue the domestic business of The Al-

fred Howard Lumber Company, and in addition

will also handle wagon oak plank and scantling

and all kinds of hardwood lumber for the export

market.

The Michigan Hardwood Manufacturers' Asso-

ciation held an executive session at the Pont-

chartrain hotel, Detroit, Oct. 26.

The next annual meeting of the National

Wholesale Lumber Dealers' Association, which
is always a matter of interest to a great many
lumbermen, will be held on Wednesday and
Thursday, Mar. G and 7, 1912, at a place yet

to be determined. The foregoing is in conform-

ity with an announcement that has been made by

Secretary Perry.

H. B. Miller of the Hardwood Mills Lumber
Company, Monadnock building, has been on a

buying trip of several days' duration through

Wisconsin mill points.

G. W. Jones of the G. W. Jones Lumber Com-
pa.ny, Appleton, Wis., stopped off at his Chicago

office last I'^riday on his return from the com-

I)any's Arkansas mills at Nettleton and Forrest

City.

John D. Laskey, with C. L. Willey, left Chi-

cago on Monday for Rockford, St. Paul and

Minneapolis on a selling trip.

L. J. Pomeroy, Chicago representative of the

I.andeck Lumber Company of Milwaukee, married

on Oct. 24 Adah Virginia Huston of Chicago.

KNOXVILLB

Dealers In this vicinity tiiliik tlie time is at

hand for permanent improvement In the hard-

wood market. Ordi-rs have been coming In more

freely of late and the last week has shown in-

creasing strength, especiuiiy In oak, plain and
quartered. Prices have shown an advanc-

ing tendency, especially In the lower grades, de-

iTi.md for which Is brisk. Chestnut Is more
lilentiful and stock Is moving freely. Ash is In

good demand and Is liccoming somewhat scarce.

Hardwood flooring Is In good demand and local

plants are behind In their orders.

Tile nnintel liuslness Is ImiirovIng and all the

factories In tills city are running full lime.

There seems to he much conlldence among the

manufacturers that business will Improve con-

siderably In the ni'xt few weeks and that when
the had weather sets In dry stocks at the rail-

road will be In good demand.
W. B. Townsend, president of the Little River

Lumber Company, Is In Washington, D. c..

where be Is completing negotiation wilb the

Forest Service to purchase the timber land of
the Little River cumpany for the Appalachian
park.

J. Park Vestal of the Vestal Lumber & Manu-
facturing Comiiany. spent last week in middle
Tennessee looking over timber land which he
<ontemplates buying .for bis concern. Edward
Vestal of this company is leaving this week for

a trip south, expecting to be gone about two
weeks. W. G. Home of this company has just
returned from Norma, Tenn., where his concern
has been operating for some time. It has just
moved its mill bactc to Knoxville, and expects to
locate it on the Tennessee Central later in the
season.

J. E. Obcrnc of the Blue Ridge Tie Company
is in Cincinnati. O.. on business of his concern.
W. A. Bennett of Bennett & Witto. Cincinnati,

O.. was a visitor In Knoxville last week.
E. S. Stevens, local representative of Wm. K.

Galle & Co., Cincinnati, O., Is in Chattanooga,
Tenn.

II. B. Nlclds of the Little River Lumber Com-
iiany in Pittsburg, Pa. He states that he is

getting his full share of the business. W. B.
Townsend of this company will be in Williams-
port, Pa., next week with Mrs. Townsend to
attend the wedding of the daughter of F. T. Mc-
Cormlck, a director of the compan,v. Joe Mur-
phy of this company was a Knoxville visitor

this week.

J. M. Logan of the Logau-Maphet Lumber
Company is taking a trip through Canada with
I. M. Asher. who is his representative in Cincin-
nati, O., and expects to return in about ten
days with some good orders.

The Knoxville Sawmill Company says business
is good and that it is running its band mills full

time.

C. R. Swan of the Logan-Maphet Lumber
Company, who has been ill for several weeks,
expects to report for duty the last of this month.

J. C. Kimball of Kimball & Kojxke has just
returned from Asheville, N. C, and says busi-

ness is lively.

Walter McCabe has just returned from
Waynesville, N. C, and reports business very
good. His local yard is well stocked with hard-
woods and he expects a good fall trade.

NEW YORK

W. E. VanWert, sales manager of the Em-
porium Lumber Company, 1 Madison avenue,
large hardwood manufacturer with mills and ex-

tensive timber holdings in Pennsylvania, Ver-

mont and the Adlrondacks, announces through
I'resident W. L. Sykes of the company, that It

has just received word that the fine new saw and
planing mill plant of the company at Childwold.

.X. Y., has started operation on tlie big tract of

timber recently bought by the company In that

vicinity and that it may expect to receive some
i^holce lumber from this plant at an early date.

A year or two ago the Emporium Lumber Com-
pany bought one of the choicest boundaries of

hardwood, spruce, hemlock and pine between
Childwold and Cranberry lake, In the Adlron-

dacks. and Immeillalcly arranged for the con-

struction of this plant at Childwold as well as

the building of about twelve miles of railroad

to Cranberry lake to develop the property. About
two miles of the road has been completed and
the mill Is now stocked with about nine million

feet of spruce, hemlock and hardwoods, and the

balance of the railroad will lie constructed by

next spring. This facility added to the other

large operations of the ICmporium Lumber Com-
pany, places It In a stronger position than ever

before in the eastern hardwood trade.

The Iroquois Door Company, large manufac-

turer of si>celal hardwood veneer doors and mill-

work with main plant and warehouse at Buffalo.

N. Y.. and brani'li factories and warehouses at

Milwaukee, Wis., and Tncoma, Wash., has re-

cently entirely renovated its local sales and ex-
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hlbition rooms at 18 Broadway, this city, and
now occupies the entire front of the building on
the ninth floor. The local office has also opened
a special work department under the manage-
ment of F. W. Edwards. This company now
operates four separate warehou.ses in Greater

New York.

The Chicago Lumber & Coal Company, large

St. Louis (Mo.) house, has closed out its local

offices at 1 Broadway and requests all future

correspondence to he directed to the St. Louis
headquarters.

Fire on Oct. 7 totally destroyed the planing

mill and lumber yards of the Westchester Wood
Working Company at Starling and Sand streets,

Bronx, entailing a loss of $60,000.

There was a special meeting of the Executive
Committee of the National Wholesale Lumber
Dealers' Association, headquarters 66 Broadway,
on October 11, at which all the members were
present, namely : President F. R. Babcock,
Pittsburg, Pa. ; F. E. Parker, Saginaw, Mich. :

Nelson H. Walcott, Providence, R. I. : Gordon
C. Edwards, Ottawa. Can. : Lewis Dill, Balti-

more, Md. The committee had under considera-

tion departmental work and numerous matters

of importance to the association. Everything
was reported to be progressing satisfactorily.

The committee decided to hold the nest annual

meeting of the convention on W^ednesday and
Thursday, ^lar. 6 and 7, the city to be decided

later.

G. E. Smith, prominent wholesale hardwood
lumberman of this city, bead of G. E. Smith &
Co., 17 Battery place, has been elected a di-

rector of the First National bank of Port Jeffer-

son, L. I. Mr. Smith has for years been a di-

rector of the First National bank of Mineola and
for some time a stockholder in the First National

bank of Port Jefferson.

At the meeting of the creditors of George J.

Kennedy, wholesale lumber, 1 Madison avenue, a

committee was appointed to go oyer a proposi-

tion offer by Mr. Kennedy of a twenty per cent

settlement. The liabilities are estimated at

.$22,000 and the assets at $10,850.

F. A. Kirby, sales manager of the Cherry River

Boom & Lumber Company, headquarters at Scran-

ton, Pa., large manufacturer of West Virginia

spruce and hardwoods, was in this city a day
within the fortnight visiting J. W. Oakford,

president of the company at the local office, 1

Madison avenue.

F. B. Gardner of Jacksonville, Fla., represent-

ing the cypress department of the East Coast

Lumber Company, Watertown, Fla., was a busi-

ness visitor a few days ago. Mr. Gardner and
R. H. Paul of the East Coast Lumber Company,
are principals with B. J. Marsh in the newly or-

ganized Flint River Cypress Company, at Albany,

Ga.. which has just bought a choice boundary

of cypress timber in that vicinity and has begun

the construction of a modern sawmill plant at

that place. The product of the new company will

be handled by Mr. Gardner from headquarters

in Jacksonville.

BUFFALO

Mention of O. E. Yeager's name for president

of the Chamber of Commerce finds favor among
the lumbermen. It is likely that Mr. Y'eager will

be promoted to that office from the vice-presi-

dency, as no one has worked harder than he to

promote the city's interests through this or-

ganization. His connection with the national

organization has made him many friends among
the trade through the country, who will be glad

to learn that he is in line for the chief office

in Buffalo's largest commercial body.

H. A. Stewart returned about the middle of

last month from a month's stay in West Vir-

ginia, where he looked after shipments of hard-

woods at the assembling yard of I. N. Stewart

& Bro.

G. Ellas states that water shipments for this

season by G. Elias & Bro. are practically over and

iiave been about up to the usual amount. A
good deal of stock is coming in by rail.

F. W. Vetter reports a fair month's business
in hardwoods, as the result of a display of more
effort than is sometimes I'oquired to move lumber.
Oak and ash have been the chief movers.

A large quantity of oak, chestnut and poplar
were received at the yard of the Standard Hard-
wood Lumber Company toward the end of last

month and stocks now are well assorted.

Hugh McLean left near the end of last month
for New Brunswick, Canada, on a hunting trip,

expecting to go into the woods far enough to

bring down some large game.
M. M. Wall spent part of last month in the

West, going as far as Denver, and attending the
meeting of the prison commission at Omaha,
Neb. John W. Welsh has been representing the

Buffalo Hardwood Lumber Company in Chicago.

Blakeslee, Perrin & Darling state that trade

has shown improvement in the last two or three

weeks, and while not as busy as desired the yard
is constantly moving out some hardwoods.

Pheasant shooting has lately been occupying
the spare time of F. M. Sullivan of T. Sullivan

& Co. and he spent a few days last month, when
ihe season opened, looking after this sort of

game in Canada.
The National Lumber Company notes improve-

ment in demand for hardwoods within the last

few weeks, especially for maple, birch and oak,

and a fair sale for chestnut.

The yard of A. Miller is carrying a good as-

sortment of lumber, but is still adding stocks

from the West and Southwest and better trade

is looked for soon.

PHILADELPHIA

On November 1 the office of the Hadentine
Lumber Company, now located at 810 Arcade
building, Philadelphia, will be removed to the

northeast corner of Sixth and Penn streets, Cam-
den, N. J. This involves no change in the busi-

ness of the concern in any way, but the removal
is made so as to permit being in closer touch

with H. R. Humphreys, who is allied with the

Hadentine Lumber Company, and is also the

treasurer of a corporation that controls a chain

of grocery stores in Camden and surrounding
territory. For expediency the offices of the two
interests have been combined. The Hadentine
Lumber Company w'ill continue to act as sales

agents for the Norva Land & Lumber Company,
manufacturer of gum, poplar. North Carolina

pine, cypress and hardwoods.
W. A. Murray, vice-president and sales mana-

ger. Tomb Lumber Company, says a fair amount
of business is coming in constantly. The com-
pany's live mills are running full capacity and
are turning out some excellent oak. Harry B.

Tomb, president, has been somewhat indisposed

at his summer home in the Mountain district

near Jersey Shore, Pa., but will return to his

office in a few days much improved in health.

Wistar, iTJnderhill & Co. say that business is

reasonably satisfactory, considering generally un-

settled conditions. Mr. Underbill, who has just

returned from a two weeks' stay at their mill in

Evergreen, N. C, says the plant is working to

full capacity, but it is difficult to secure satis-

factory labor as there is a general call for men
in the cotton fields. He says they are cutting

as fine a bunch of long leaf yellow pine timber

as he ever has seen, many of the trees running

eighty feet before striking the limbs.

John J. Rumbarger of the John J. Rumbar-
ger Lumber Company, reports the booking of

some good orders during the last three weeks,

but says there is still room for business im-

provement. Mr. and Mrs. Rumbarger spent a

few days in New York recently celebrating the

anniversary of their wedding.

Jame=; Strong & Co., Inc., report business more

brisk of late, but volume still below expectation.

Daniel B. Curll says business Is fair, consider-

ing complex conditions.

William Whitmer & Sons, Inc., are fairly busy.

E. M. Bechtel, sales manager, says unrelaxed
hustling is sure to bring orders.

Among the recent visitors to the trade were:
10. E. Wheeler, Wheeler Lumber Company, Erie,

Pa. ; W. Lee Jack, treasurer Weston Lumber
Company, Weston, W. Va. ; Robert C. Webster,
Huntsville Lumber Company, Decatur, Ala. ; John
E. Dorasta, Ferd Brenner Lumber Company, Cin-
cinnati, O. ; E. E. Dale, Wilson Lumber & Milling

Company, Lenoir, N. C.

Schofield Brothers report steady business, with
no complaint at the selling end. Robert W.
Schofleld is spending some time at the Salt-

keatchie Lumber Company's mill, at Schofield,

S. C, in which locality it is found difficult to

procure good labor.

William P. Shearer of Samuel H. Shearer &
Son. says although a fair amount of business
is coming in, the volume is below normal for

this time of year. Mr. Shearer does not expect
much increase in trade during the winter months.

Jliss Frances Yardly Craig, daughter of George
F. Craig of George F. Craig & Co., extensive

lumber firm of this city, married at the Bryn
Mawr Presbyterian Church, on Oct. 7, Alexan-
der M. Warner. Mr. Warner will take his bride

to Oklahoma, where he is in business.

The Eureka Motor Car Company, Scranton,

Pa., was incorporated Oct. 6, with a capital of

.$25,000. •

The Variety Turning & Furniture Manufactur-
ing Company, Tnion City, Pa., obtained a char-

ter Oct. 14. capital .$15,000.

The Illlnsworth Resinate Timber Corporation,

Wilmington, Del., obtained a charter Oct. 16,

capital $500,000.

A charter was granted the Linden I/umber
Company, Linden, N. J., Oct. 17, capital .$20,000.

PITTSBURG

J. N. Woollett, president of the Aberdeen Lum-
ber Company, is moving off some good orders of

gum and cottonwood. He bought this stock in

large quantities late in the summer and is making
attractive prices to big consumers.
The Baltimore & Ohio Railroad Company has

announced that it will soon be in the market for

4,500 freight cars. This is another indication

that the steel mills will be busy this winter.

Both the Standard Steel Car Company and the

Pressed Steel Car Company of Pittsburg, Pa.,

have lately received some large orders for cars.

Lumbermen of this city were very enthusiastic

in their support of E. V. Babcock who was re-

cently nominated at the primaries for city coun-

cilman. They also contributed liberally to his

campaign fund. He is making a splendid record

as a city councilman as he has always done in

any public position.

The Pittsburg Wholesale Lumber Dealers' As-

sociation at a recent meeting went on record

almost as a unit in favor of supporting with lib-

eral contributions the work of the newly organ-

ized Pittsburg Industrial Development Commis-
sion which has established offices on the top floor

of the Farmers Bank building. Wholesale firms

all over the city are sending in their checks this

week as the first assessment toward this object.

No movement that has been started in Pittsburg

for years has received so cordial commendation
as this and wholesalers believe that with F. F.

Nicola, a former Pittsburg lumberman, D. L.

Gillespie, J. M. Hastings and Oscar Babcock
actively engaged in this movement the lumber in-

terests are bound to profit by it before many
months.

The Newell Brothers Lumber Company has

completed its big mill at Frenchton, W. Va., and
is cutting about 35,000 feet a day, a large part

of the output being hardwood. It is doing an
exceptionally good business in the East this year.

H. E. Ast, hardwood manager of the American

Lumber & Manufacturing Company, has gone out

through the central West this week to get in
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touch witU the manufacturing and furniture

trade. lie reports that Octolier started off well

and that the prospect for a good fall trade is

more encouraging.

J. C. Llnchan. who represents the Linehan

Lumber Company at its New York oflice, was in

this city a few days recently. Trade with this

concern is lieeping up well.

The Forest Lumber Company is cutting about

25,000 feet a day at Bristol. Va.-Tcnn. Its east-

em business has been better than in 1010 but

it notes a falling off in the Pittsburg district.

The Allegheny Lumber Company finds that

October is producing much more business for it

than September. Its hardwood orders are be-

ginning to show up well in shipments. Competi-

tion is still very keen but the tendency among
buyers in most cases is to increase the size of

their orders.

BOSTON

The Brett Lumber Company, Lynn, Mass., is

planning to build a large wharf at its property in

West Lynn. The wood-working plant of this

company was destroyed by fire a few months ago.

The company now occupies an old shoe factory

for its wood-working department. This gives

it much larger and better quarters than it pre-

viously had. Just at present the company is

being held up by the city on its plans to build

the wharf, but it is said that no serious delay

will be encountered.

The Alderbrook mill property in New Hamp-
shire, owned by the George W. Blanchard & Son

Company, has been purchased by George A. Veazie

of Littleton, N. H. The main mill on this prop-

erty was destroyed by fire some months ago.

The Lexington Lumber Company, Lexington,

Mass., is reported to have bought a large tract

of land in that town close by the Boston & Maine
Railroad Company's tracks. This will give the

company better transportation facilities.

The Trimount Lumber Company, Boston,

George H. Leatherl>ee, treasurer, has filed the

following annual statement: Assets, cash and
debts receivable, $21,521 ; liabilities, capital,

$5,000 : accounts payable, $16,321 ; profit and
loss, $200 ; total, $21,521.

The E. F. Nelson Lumber Company has started

in the wholesale lumber business in Worcester,

this state. Edwin F. Nelson, who came from the

South has the New E'ngland agency for .several

southern lumber manufacturers.

The Norfolk Lumber Company, Stoughton,

Mass., has been incorporated with a capital stock

of $5,000. The incorporators are Fred II. Buck-

ley, Herbert N. MuIIan, Charles K. Dodge and

George M. Nay.

BALTIMORE

The committee of the National Lumber Ex-

porters' Association, which is to confer with

members of the London Timber Trades Federa-

tion In regard to measurement and other

questions, has been completed. It consists of

Gustavc A. Farbcr, London representative of

Russe & Burgess, Inc., Memphis, chairman : R.

D. McLean of the Hugh McLean Lumber Com-
pany, Buffalo, N. Y., and .1. U. Williams of the

Ferd Brenner Lumber Company, Cincinnati. All

the members of the committee are abroad, and

it is expected that the conferences will take place

the latter part of this month or the first part of

November. A letter has been received here In

response to one sent to the officers of the federa-

tion a.sking If they would be willing to meet the

committee. The response Is couched In the mo«t
cordial terms and expresses an earnest desire not

only to have all the points at issue adjusted but

to meet the N. L. E. A. as far aa this possibly

can be done. In view of the disposition of the

Federation to co-operate with the exporters a

feeling of confidence prevails hero that every

dllTerence In regard to measurement will be ad-

jnsted, and that Important progress will be made

toward reaching an agreement on all other ques-

tions that may have given rise to disagreements.
The relations between the exporters and the for-

eign buyers are at the present time more satis-

factory perhaps than ever before, misunderstand-
ings are being removed, and both sides are giving

evidence of a sincere desire to co-operate, to the
end that both sides will be benefited thereby.

Robert McLean, well-known dealer in hard-
woods and cottonwoods. who also distributes the

output of thg Norva Land & Lumber Company,
reports that domestic business is quiet, but that

more interest is being shown by the foreign buy-
ers in stocks. The assortments abroad appear to

have been reduced to a point where a filling out
of the deficiencies is deemed desirable, and
numerous inquiries are l)eing received here, many
of which result in sales. This is not merely the

opinion of Mr. McLean, but must be regarded
as a general experience, the more buoyant feel-

ing being reflected also in the way stocks are

regarded abroad. There is at present less ex-

action, the buyers are by no means as captious

as they have been during a part of the present

year, and the conditions are decidedly more en-

couraging from the standpoint of the shipper.

Mr. McLean states that the ordinary widths of

poplar, Nos. 1 and 2, are fairly active, bringing

about $60 per 1,000 feet, and that the wide stocks

are not as high as could be desired. The inquiry

for the wide lumber, about twenty-four indies

and up, appears to lag in consequence largely of

the diminished requirements of the automobile
builders, with prices around $80 to $85. No. 1

4/4 common oak is in good request, stocks bring-

ing approximately $36. With respect to this

division of the trade the Baltimore exporters are

at a disadvantage as against the New Orleans
shippers, who can get lumber for $30. But in

spite of this drawback, the outlook in the matter
of exports appears to be encouraging.

F. E. Hoffman of Hoffman Brothers, Fort

Wayne, Ind., was a visitor a few days ago. He
saw some of the local dealers and found business

in the middle West quiet.

George L. Wright of C. Leary & Co., London,

England, was a visitor two weeks ago. He came
over to the States more for pleasure than for

business, having visited Niagara Falls and por-

tions of Canada. Robert Menzies of James Ken-
nedy & Co., Ltd., Glasgow, Scotland, was In

Baltimore about the same time and saw some
of the exportei'S. He is in charge of the Cin-

cinnati oflice of the firm. Another caller from
abroad was Alfred Beling of Hamburg, Germany,
who stopped on the way to Mobile, Ala., where
he intended to establish a branch office.

Mann i.t Parker report business quiet, but they

state also that they have taken a number of

large orders lately. They have likewise entered

into commitments for extensive supplies, having

contracted for the entire cut of one mill during

the next year.

COLUMBUS

H. M. Rowe of Powell & Rowe says business

has been good during the last fortnight and

more orders coming in. Prices are still strong

and the prospect is bright. He says demand from

factories for hardwood stocks Is Improving but

jard trade Is a little slow.

The report of the city building Inspector for

the first nine months of this year shows the num-
ber of permits Issued were 2.144 as compared
with 1.727 for the corresponding period in 1!)10.

The valuation of the permits Issued was $3,S75.-

051 as compared with $3,885,707 for the first

nine months of 1010.

B. N. Hayward, secretary of the Ohio Retail

Lumber Dealers* Association, has resigned that

position to enter the active lumber business with

the Garver Lumber Manufacturing Company of

Tippecanoe Clly, O. Headquarters of the asso-

clatlim will remain at Canton, and all corre-

spondence pertaining to association matters will

be looked after by President O. H. Bachtil.

W. L. . Whitacre of the W. L. Whitacre Com-
pany says trade has been satisfactory during the

last month and orflcrs and iniiuiries coming in

steadily. Prices on all grades of hardwoods are

well maintained.

II. W. Putnam, president of the General Lum-
ber Company, returned recently from an inspec-

tion trip to the timber tract of the company on
the Big Sandy river in Kentucky and the mill

at Ashland. The concern had a large run of

logs from the tract to the harbor at the mill

.ind operations were started the middle of Octo-

ber. It was the first run of logs since April and
as a result all mill owners are preparing to start

their mills. Mr. Putnam reports a steady trade

in factory circles and purchasing agents buying
only what is needed for immediate wants.

M. A. Hayward of M. A. Hayward & Son, left

recently for an extended business trip through
the South. The company reports a good business

in hardwoods generally and an exceptional de-

mand for oak flooring. The difficulty is to secure

sufficient stocks to meet orders promptly. There
is only a small amount of dry stocks in hardwood
flooring. Prices on all lines are strong and tend

upward.

John R. Gobey of John R. Gobey & Co. finds

improvement in business generally and a promis-

ing prospect. Orders are coming in well and
prices rule firm. Stocks in the hands of mill

owners and retailers are low.

.T. K. Sowers, manager of the Sowers-I>each

Lumber Company, says trade in hardwoods is

goo<l.

H. D. Brasher of the H. D. Brasher Lumber
Company, returned the middle of October from

a ten-days' business trip in the South.

S. D. Morgan of the Imperial Liimber Company
left recently for a business trip in the South.

W. M. Ritter. president of the W. M. Ritter

Lumber Company, returned Oct. 14 from a three-

months' trip to the Continent and England. He
visited the branches of the Ritter company in

London and Liverpool, and had a pleasant trip.

Salesmen of the W. M. Ritter Lumber Company
were called into the oflice at Columbus, Oct. 14

to 16 to confer with President W. M. Ritter and

J. W. Mayhew, general sales manager. G. V.

Patterson, manager of the eastern division, head-

quarters at Philadelphia, and F. B. Pryor, west-

ern sales manager, headquarters at Chicago, were

among those who attended the conference. R,

W. Ilorton, man.ager of the central division, was
also in attendance. Reports were received from

every section of the territory covered by the

sales agents.

The W. M. Ritter Lumber Company finds im-

provement in the trade in the last fortnight and

n promising outlook. ICxcepting in tlie lower

^.irades of poplar prices have been well maintained.

CINCINNATI

A meeting of the directors of the Tensas River

Lumber Company was held in this city on Oct.

17, at the ottlces of L. C. Black, secretary and

treasurer. A new subsidiary company was
formed, to be known as the Ilarrisburg, Tensas

& Mississippi Railway & Navigation Company,
with a capital of $500,000. The ofilccrs are

George W, Batch, president; C. S. Walker, vice-

president, and manager In charge of traflic ; L.

I'. Black, secretary and treasurer. Equipment
has been contracted for, one locomotive Is In

service and another under contract : two steam

loaders and logging cars arc part of the equip-

ment. Passengers and freight will be cared for

as soon as the road Is completed. It will extend

across the holdings of the company and will be

twenty-seven miles long. Letters from S. A.

Conn, manager of the Tensas River Lumlwr
Company's operations, slate that the mills are

running full time and the logs are turning out

belter than was expected. He says Ihe company
has a fine stock of red cum and oak on stick and
Is shipping large quantities.

W. A. Bennett of Bennett & WItte, Is In the
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SfmlU looking after bis varied iuterests. and
will visit their new office for export recently

installed, with A. W. Euler. their foreign expert,

iu charge. He will spend some time at the Mem-
phis office before his return.

C. "Mack" Clark of the Swann-Day Lumber
Company, left Tuesday for a tour of Michigan

and the North, and will visit Detroit. Chicago,

Grand Itapids and other points on business.

Lewis Doster left Oct. 16 for the New York
offices of the Hardwood Manufacturers' Asso-

ciation of the United States, and will visit other

points in the Ea.st before he returns, which
probably will be at the week's end. There will

be a meeting of the Executive Board of the

association in this city Nov. 15, when it is ex-

pected there will be a full attendance, as ar-

rangements for the annual convention will

probably be discussed.

Ralph McCracken, secretary of the Kentucky
Lumber Company, is on a business trip for bis

company to Chicago, St. Louis and other points.

W. E. Delaney of the Kentucky Lumber Com-
pany, says the company's mill at Burnside. Ky..

IS in operation, though logs are becoming scarce

on the river, but a supply is being brought in by

rail. The mill at Williamsburg, Ky., has started

cutting on logs from its new timber tract in

Tennessee, which are hauled by the company's

road to the tracks of the Louisville & Nashville

railroad, and delivered to the mill at Williams-

burg, Ky.

Dwight Hinckley of the Hinckley Lumber Com-
pany, is out on the road for orders, visiting Chi-

cago, Cleveland, Buffalo and other points, while

S. Earle Giffen is looking after the local plant

of the company.
The bowlers of the Lumbermen's Club are

forming a league of lumbermen bowlers, and will

run a series of games for the championship. E.

T. Thoman, Harry U. Browne, R. S. Witbeck and

Joe Bolser are promoting the league. jVU are

bowlers.

President Sam Richey of the Lumbermen's
Club, says that business is good. The outlook

promises a successful season for the Club, as the

"square deal" is working great good for Cincin-

nati. Every effort will be put forth to have all

the heads of the various memberships attend

the meetings, which will be made very interest-

ing. The weather has interfered with a second

outing of the club members, the outing last month
at Ryland having proved so enjoyable that the

members are pleading for "one more" before old

winter puts the ban on outdoor fun.

INDIANAPOLIS

The Greeman Brothers Furniture Manufactur-
ing Company. Lawrenceburg, Ind., has Increased

its capital stock from $75,000 to $150,000 and
will increase its plant.

The Li<?king River Lumber Company, incor-

porated in Kentucky with $120,000 capital, has

been certified to do business in this state, its

capital represented in Indiana amounting to

$8,000.

Joseph E. McCartney and Frank S. Whltcomb
have bought the stock of the late Charles Davis

in the Davis-Bireley Table Company ac Shelby-

ville and the company has been reorganized with

an authorized capitalization of $300,000.

About 150 members of the Louisville (Ky.)

Commercial Club, including several lumbermen,

were in this city Oct. IS as the guests of

the Indianapolis Commercial Club, Board of

Trade and Indianapolis Trade Association.

The Manufacturers' Bureau of Indiana, com-

prising In its membership 1,200 manufacturers

of this state, has under consideration the or-

ganization of an employers' mutual liability in-

surance company because the employers' liability

insurance companies have recently advanced
their rates forty per cent.

Mr. and Mrs. W. E. Van Talge are in London
on their way home, expecting to return to Indi-

anapolis about Nov. 15. Since May they have
been at Axim on the Gold Coast of .\frica. Mr.
Talge is a mahogany buyer for the Talge Ma-
hr)gany Company.
The Wasnuith-E'ndicott Company has been or-

ganized at Huntington to take over the business

of the Andrews Cabinet Company. The company
will manufacture kitchen furniture, and has been

incorporated with an authorized capitalization

of $20,000. Those interested in the company are

E. M.. D. A., A. D., F. L. and II. R. Wasmuth,
11. A. Dinius and C. E. Endicott.

BVANSVILLE

C. W. Talge of the Evansville Veneer Works,
recently made a trip to Jackson, Tenn., where
his firm has a largo plant.

H. J. Schaefer of Young & Cutsinger, was in

this city last week on his way to Jackson, Tenn.,

from a northern trip.

Bedna Young of Young & Cutsinger returned

last week from Jackson, Tenn., and says that

the outlook for business at that point is good.

His firm has a nice stock of quartered oak at

Jackson, having operated its plant steadily.

M. E. Cummings of Reimeier Brothers & Cuni-

mings, who met with an accident while crossing

the Chicago & Eastern Illinois tracks near his

office, is improving. B. R. Bertrand is in charge

of the sales department during Jlr. Cummings'
absence.

The Lumbermen's Club of Evansville was rep-

resented in the fall festival and German day
parade by one of the most original and at the

same time one of the prettiest floats in the parade,

which was about a mile and a half long and was
witnessed by about seventy thousand people.

The float representing the club was a large tour-

ing car covered by a frame which was decorated

with oak leaves and flowers and bore the legend

of Hoo-Hoo on either side and in front, a black

cat. In the car were six young ladies, all of

whom are connected with the lumber offices in

the city, and all dressed in the black robes of

Hoo-Hoo.
E. Bird of the Wood Lumber Company, Mill-

ington, Tenn., was a recent visitor.

MEMPHIS

The strike on the Illinois Central and the

Yazoo & Mississippi Valley roads is gradually

being overcome and traffic conditions are more
nearly normal than at any time since the trou-

bles began. Traffic officials estimate that they

are handling more than eighty per cent of all

the business offered them and they further ex-

press the view that in a short time the two lines

will be able to handle all shipments turned over

to them. The shops here have been successfully

manned and the same is true of those at other

points where repair facilities are maintained.

The embargo on carload shipments of lumber

and logs was removed more than ten days ago

and since that time a considerable amount of

logs has been handled by these roads as well as

some shipments of lumber to domestic markets.

In this connection it may be noted that the Illi-

nois Central System is not now accepting any

business for export, with the result that those

lumber manufacturers and dealers having no

other outlet than the Illinois Central, and the

Yazoo & Mississippi Valley roads have been seri-

ously handicapped. Whore they have been sell-

ing to domestic markets it has been possible

during the last few days for them to move their

lumber. The improvement in the situation on

the Illinois Central has helped to bring about

an increased amount of log receipts at Memphis.

The Mississippi river has risen enough during

the last fortnight to increase materially the

amount of logs available by water. Some of the

concerns in North Memphis were threatened with

a shut down on account of lack of timber, but

they have since been able to bring out enough

logs to keep them steadily in operation, and the

indications are that the supply of logs for early

winter will be satisfactory.

The Bellgrade Lumber Company has cut out
all of its timber holdings at its plant at Bell-

grade, Miss., aud has removed its railroad and
logging equipment from that point to its other

timber land iioldings near Midnight, ^liss., about
fifteen miles farther down. The company oper-

ated several miles of railroad for the develop-
ment of its original timber holdings and these

facilities are being installed on the other timber
property with a view to its immediate develop-

ment. The plant at Bellgrade will continue in

o(>eration. John W. McClure, secretary of this

company, states that the strike on the Illinois

Central and Yazoo & Mississippi Valley roads
has been relieved for domestic shipments but
that it is impossible to make export shipments.

The Anderson-Tully Company is putting up
a plant for the manufacture of built-up material

in North Memphis and will be in readiness for

operation about Nov. 1. This plant will involve

an outlay of alwut $20,000, exclusive of the

power plant, and will have a daily capacity of

25,000 feet of lumber. Gum will be used ex-

clusively for the manufacture of three-ply stock,

which is to be its principal output. The veneer

plant of this company, closed recently for re-

pairs, is again in operation.

R. J. Darnell of R. J. Darnell, Inc., has been

at Freeport, L. I., during the last few days at

the bedside of his daughter, Pauline, who was
severely injured recently in the automobile wreck
which caused the death of Mrs. Darnell and Miss

Beatrice. Mr. Darnell accompanied the bodies

of his loved ones to Memphis and immediately

after the funeral and burial services returned to

Freeport. The double funeral services, Bishop

Gailor of the diocese of Tennessee officiating,

were impressive.

George D. Burgess of Russe & Burgess, Inc.,

has returned from a trip to Europe covering a

number of weeks. Mr. Burgess landed iu New
York about two weeks ago and since that time

has been traveling in the New England states

and in the West. Mr. Burgess says that at first

he found conditions iu England and on the Con-

tinent very satisfactory, but more lately the

foreign markets have been unfavorably affected

by heavy consignments of American lumber

growing out of the unsatisfactory conditions in

America. He says the presence of so much con-

signed stock makes it very difficult to put

through direct order business on anything like

a satisfactory ,basis.

The Johnson-Fitzgerald-Sweeny Lumber Manu-
facturing & Railway Company, capitalized at

$5,000,000, has been granted a charter under

the laws of Mississippi and purposes to establish

several sawmill plants at different points in the

Pearl River valley where the members of the

company have extensive timber land holdings.

These mills will have a capacity of 150,000 feet

per day. The holdings are reported to be 150,000

acres, including much hardwood. The principal

organizers of the company are Joel F. Johnson,

Jack^, Miss., P. H. Fitzgerald and Andrew M.

Sweeny, Indianapolis. Ind.

The Cremer Lumber Company has been incor-

porated and will have headquarters at Little

Rock, Ark., capital $2,200,000, to do a general

milling and lumber business, build and operate

sawmills, handle real estate and timber lands

and to transact any other business connected

with the lumber industr.v. The incorporators

are J. C. Cremer. C. G. Powell, W. W. Atkinson,

A. J. Reap and R. S. Wilson.

Application for a charter has been filed in this

city by the Martin Furniture Company, capital

stock $15,000, incorporators M. M. Martin, L.

E. Madden and others.

The Sargent Lumber Company has filed articles

of incorporation here and will engage in the

lumber business, "fhe capital stock is $5,000.

William Sargent, Charles W. Anderson and others

are the incorporators.
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NASHVILLE

The Monoid Lumber Company lias bought a

tract in White county, Tennessee, on which are

many carloads of fine white oalc logs, and the

timber is being moved to this market. The com-

pany also bought about 100.000 feet of fust and

second quartered oak at Shelbyville, Tenn.

The Southern Lumber & Manufacturing Com-
pany, whose mill and other buildings were
burned a few months ago, is rebuilding the mill

and bo.v factory, the new plant to cost about

$50,000. The company expects to have the plant

in operation by Dec. 1. The company will

use 40,000 or 50,000 feet of lumber daily.

Last year was a big year with the Nashville

hardwood flooring concerns and the output this

year will l>e about thi' same as last. Orders

this year have not been so large as last but they

have been more numerous, the companies having

broadened their business by judicious advertising.

The IJead-Wooten Company of Carthage, Tenn.,

has closed a contract for the erection of a large

spoke and hub plant, work on which will begin

at once. The company will have one of the

largest and best equipped plants of the kind in

the state and Carthage is located conveniently

to one of the best hardwood producing sections

of Tennessee.

The Decatur. (Ala.) Lumber & Manufacturing

Company has been chartered with flo.OOO cap-

ital. W. K. and D. A. Blxby and E. M. Knight

are the incorporators.

At the last regular meeting of the Nashville

Lumbermen's Club there was more than the

usual amount of trading. There was special

demand for 0,'4 ones and twos poplar and some
thicknesses of plain and quartered oak and sev-

eral carloads changed hands. Upon recommenda-
tion of Secretary S. C. Ewing. who had been

appointed to prepare resolutions indorsing the

attituil.- of the Grand Rapids Lumbermen's As-

soclaii lu of Michigan, regarding overcharges on

weights on lumber shipments, a committee was
named to go over the resolutions. E. Hunt, E.

E. Bartholomew and Henderson Baker were ap-

pointed for this duty.

BRISTOL

fh(* liearing of the case of the Bristol lumber
shippers against the Southern, Norfolk c& West-

cm and Virginia & Southwestern railroads was
held in this city last week before Special Ex-

aminer Boyle of the Interstate Commerce Com-
mlBsion. Iwfore which the complaint was filed a

few weeks ago. Attorney Walter E. McCornack,
formerly attorney for the Interstate Commerce
Commission, who is counsel for the local lum-

bermen, was here and conducted the hearing for

the complainants in a manner to them thor-

oughly satisfactory. The case involves the mlll-

ing-in transit rate, which was increased last

spring to two cents. This rate was only .$2 per

car al one time but the railroads have boosted

It up to $12 to $14 per car. It was 1 ceiit per

hundred Inst spring when it was advanced tS>two

cents per hundred. It was then that the Bristol

lombermen resolved to go before the Interstate

Commerrr- t'ommlsHlon and assail the rate as ex-

cessive. It is claimed by the local lumbermen
that tliev are seriously handicapped by the heavy

mllllnE In-tr.nnsit charge. The rale has been put

to two ,^ents elsewhere on the lines of the South-

cm and Vlrgln'a & Southwestern. George M.
Speigle & Co., Newport, Tenn., recently secured

reparation against the Southern on the ground
that he was compelled to pay a rate higher than

that cliargefl nt Bristol, whereupon the rate here

was promptly doubled.

Frank Codling of the Codling Lumber Com-
pany, riilladelphia, I'a.. was a visitor on the

Bristol lumber market last week. Ills companj*

In buying considerable stock on this market.

The new mill of the I'lltshurg Lumber Com-

pany at Hampton, Tenn., near Bristol, will be
put in operation at an early date and will be one
of the largest operations in Carter couut.v. The
company is busy constructing a liuc of railroad.

The Champion Lumber Company, which is re-

modeling the band mill at Crestmont, N. C, re-

cently bougl-t from the Pigeon River Lumber
Company, is preparing to operate on a much
larger scale and is increasing the output of the

plant to 12,").000 feet daily capacity. The com-
pany is spending a large amount of money in the
building of a railroad to log its timber and the

installation of the most modern logging equip-

ment.

The government is considering the purchase of

other timber in this section, in addition to that
conli'Uiplated by the Weeks bill, making the ap-

propriation for the Appalachian Forest Reserve.
Congressman Sam H. Sells, an active lumberman
and business man, was in this city this week and
stated that he was now very hopeful of having
the government purchase much more timber land
in his district than was at first contemplated.
Cruisers and investigators are at work cxaminiUL;

the White Top tract of T.'i.OOO acres, east of

Bristol and the third Appalachian tract offered,

near AshevlUe, N. C, of about 70.000 acres and
it is believed that both tracts will soon be taken

over by the goverrfrnent.

LOUISVILLE

The Louisville Hardwood Club, nearing the
third anniversary of its birth, is doing some fine

work for a three-year old these days. The vigor
of youth in the organization is being tempered
by the conservative spirit of riper years, as far
as the life of a trade body goes, and the present
season finds the Gateway City club doing some of

the finest work of its career. The program of
discussions upon general business topics in their

relative bearing to the hardwood industry has
been temporarily discontinued but will be re-

sumed at an early day with a talk upon credits

by one of the best-known credit men in Louisville.

The routine life of the club was varied by au
athletic interlude during the recent World's
Series. Most of the hardwood lumbermen of

Louisville are enthusiastic "fans" and several

of them, including Mart Brown of the W. 1'.

Brown & Sons' Lumber Company, president of

the club, went to Gotham and to the City of

Brotherly Love to watch the Elephants and the

Giants battle for supremacy.
At a recent meeting of the Hardwood Club a

resolution was passed strongly indorsing the

recent move made by the Grand Rapids Lumber-
men's Club in Michigan toward standardization

of railroad weights on carload shipments. The
Grand Rapids interests propose to petition the

Interstate Commerce Commission to establlsli

au ofllcial system of weighing carload lumber

shipments. Inasmuch as railroads throughout the

country are discovered to be in gross error In

their weights every day, owing to lack of ade-

quate Inspection and standardization of weigh-

ing apparatus and units. These errors are sel-

dom in favor of the shipper and tin- lumberman
finds that he works to a great disadvantage,

which would easily be rectified by the establish-

ing of olllclal weighing methods. The Louisville

Club has promised to lend Its support to the

movement projected by Michigan lumbermen.

A joint meeting of representatives of the Na-

tional Hardwood Lumber Association and the

Hardwood Manufacturers' Association of the

I'nlted Slates was held In Louisville a few days

ago at the Seelbach hotel. The purpose of the

conference was to elTcct, If possible, equalization

•'f the ineaHureinent systems now used by the

two bodies. However, no statement was given

out at the close of the meeting and the conclu-

sion arrived nt by the conferring parties Is not

made public.

Impersonating a $10,000,000 lumber company
of Kansas City, Mo., In the lapaclly of "Siiedal

representative in Kentucky," Frank M. Stanley,
a well-dressed and athletic-looking young man,
recently used the mails to defraud prominent
mercantile houses throughout the country to the
extent of .'«20,000 worth of goods, operating from
Bluegrass headquarters. Stanley was arrested
and subsequently convicted of having used the
mails to defraud and was sent from the federal

court in Louisville last week to the penitentiary
in Atlanta, Ga., where he will serve one year at
hard labor.

Examiner G. P. Boyle, of the United States
Interstate Commerce Commission, visited Louis-
ville last week to sit at rate hcarlugs involving
a number of the most prominent lumber concerns
in Louisville and Kentucky. The grievances of
the lumber companies mainly concerned the basic
values of railroad rates upon lumber shipments
through the Ohio valley as compared with steam-
boat charges for the same shipments, the stand-

ardization of a 10.000-pound minimum carload
above the Mason & Dixon line and of a 30,000-

pound minimum in southern and southwestern
territory, and the adjustment of rates upon rail-

road tie and miUwork shipments in connection

with charges made upon rough lumber consign-

ments. The Louisville & Nashville Railroad Com-
pany was made defendant in a majority of the

cases. The Wood-Mosaic Company, in Louis-

ville, filed a complaint demanding a refund upon
shipments over the Louisville & Nashville which
had been received and were again forwarded
over that road, in accordance with a ruling of

the Commission which makes such a refund legal

if the fact is published beforehand. The Louis-

ville & Nashville had neglected to publish the

refund .Tnd refused to pay, on the ground of its

illegality when this error had been committed.

Examiner Boyle refused to allow the confession

of the railroad for $10,000 and said that the

merits of the case would have to be further in-

vestigated. The complaints registered with re-

gard to rate regulation in the t^hio valley were

filed agaiiiSC the Louisville & Nashville by the

Norman Lumber Company, the L. C. Gooch IjUm-

her Company, the W. A. McLean Lumber Com-
pany and the Alfred Struck Company of Louis-

ville, together with the J. H. Strlcklin Company,
a cross-tic concern of Insko, Ky. Examiner
Boyle's hearings have not yet been completed.

ASHLAND

.Tohn G. Johns of Winchester. Ky.. was a re-

lent visitor en route to Big Sandy points where
he has timber interests.

.L B. Kitchen, manager of the Standard Plan-

ing Mill & Building Company, attended the Lex-

ington trots, last week.

Fred A. Wilson and W. A. Cool of the 'Vansant,

Kitchen & Co. sales force were visitors at the

uiill the first of this week.

S. H. Nigh of S. II. Nigh & Bro., has returned

from a trip to New York and eastern points lu

the Interest of his firm.

T. N. Fannin and ,Iohn W. Kitchen have re-

turned from a trip to their luml>er mill at De-

catur, Ala.

ST. LOUIS

Lumber receipts flurtng Septembei', as reported

by the .Merchants' Exchange, aggregated i:!,4:ir)

cars. Hecelpts for Si'ptemher, 1910, totalc<l

10,706 cars, ;i,36l cars more than this year. Re-

i-eljiis of lumber by river during Sepliuuber were

H'lil.OOO feet. Receipts for the corresponding

month In 1010 were also 10(1. nilO feel Ship-

ments of lumber by rail last month were 10.224

ears. Shipments by rail for September, lOUI.

were 10,7.'>0, ')2C cars more In liilO than during

September Ibis year. Shipments of lumber by

river last month were .'in,000 feet. lUver shlp-

minls for September, 1010, were 182,000 feet,

127,000 feet mine than this year.
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The taking xip of iIk' cuK'Slioii "how to rescue

trade and industry from ruinous persecution by
prosecutors, politicians and agitators," was urged

on all business men's associations througliout the

United States in resolutions adopted by the Lum-
bermen's Club of St. Louis at a meeting held

recently. The resolutions aver that business in-

terests of the country in the last four years have

been sub.iected to extraordinary harassment in

connection with widely extended efforts to en-

force the federal and stale anti-trust laws, with

the result of impairing trade activities and pre-

venting a return of prosperity to the detriment

of investors, employers and wage earners alike.

The resolutions say : "There is not and never

has been, we assert from our knowledge of the

lumber business in all its branches and rami-

fications, and upon our word of honor as gen-

tlemen, such a thing as monopoly control of

prices, production of the supply of raw material

for manufacture in the lumber trade."

At a meeting of the Joint Fire I*revention

Committee of the Municipal Assembly held a

few days ago, before which several lumbermen
appeared, it was agreed to modify the ordinance

relating to lumber yards and give permission to

stack lumber thirty-five feet high, instead of

twenty, as first provided. The privilege to stack

lumber up to within ten feet of the street line

was also extended in place of the original re-

striction, at fifteen feet.

The Ganahl-Fidel Lumber Company recently

bought the yard of the Banner Lumber Company
at Xewstead and Duncan avenues, witli four or

five million feet of lumber, thus increasing its

yard facilities. The Ganahl-Fidel Lumber Com-
pan.v now has three .vards.

After several weeks spent in the northern ter-

ritory, securing business, E. ^^'. Biumer, sales

manager of the Lothiuan Cypress Company, has

returned with a large number of orders which
call for a large amount of cypress.

Thos. E. rowe of the Thos. E. I'owe Lumber
Company, says ther(* b^ a noticeable improvement

in trade. Wide poplar linaivN have had a splendid

call.

Advices have been received that Loyd G. Harris

of the Loyd G. Harris Manufacturing Company,
is recovering from his recent stroke of paralysis

and that he will soon return from Oconomowoc,
Wis., where he has been for several weeks.

II. A. Singer, New 1'ork representative of the

.American Hardwood Lumber Company, is in this

city and will remain fiu' several weeks. He sa.vs

business in Uie ICast is about the same as it is

here.

According to W. W. Dings of the Garetson-

Greason Lumber Company, there is a fair demand
tor the better grades of gum and oak for prompt
delivery.

A fair demand for the leadiD'i items on the

hardwood lumber list is reported by the Chas.

F. Luehrmann Hardwood Lumber Company, red

gum, especially, being i-alled for in good volume.

The .1. K. Perkins Lumber Company has moved
from the sixth to the eighth floor of the Fullerton

building to obtain more room for the increase

in its business.

A leaking gasoline tank and subsequent ex-

plosion caused the destruction of the .'i;:<.(>(i(l auto-

mobile of J. F. Liebke. general superintendent

of the C. F. Liebkc' Hardwood Mill & Lumber
Company recently. The accident took place about

twelve miles from this city. Mr. Liebke was
en route to Kansas City, but because of the bad

condition of the roads was forced to turn back.

Mr. Liebke was bin*ned slightly on the face and

hands.

MILWAUKEE

The Mitchell-Lewis Motor Company of Racine,

manufacturer of wagons and automobiles, has
filed its election with the Wisconsin Industrial

Commission to go in under the new Wisconsin
workmen's compensation law. The number of

employes certified is 2,500.

The Flartmann Trunk Company of Racine re-

cently lost $85,000 by the burning of its two
main manufacturing buildings, power house and
dry-kiln. Insurance to the amount of eighty

per cent was carried. The company's offices,

containing books, papers and orders, as well as

designs for the 1912 trade were destroyed. A
modern fireproof factory building will be erected
to replace the structures destroyed.

The high water all over northern Wisconsin
has made it possible for many lumber companies
to drive down their logs in record time. Con-
sderable damage was suffered by a number of

concerns along the Wisconsin and other inland

rivers.

C. F. Hankwitz has decided to locate his new
broom handle factory at Merrill instead of at

E'dgar. A site has been secured and work on the

new plant will begin at once.

The Badger Wood Material Company was in-

corporated in Merrill recently with a capital

stock of $25,000 to manufacture excelsior from
basswood bolts. Various articles of wooden-
ware will be turned ont later. Officers of the

company include Ferdinand Ollhoff, president :

Robert Hackbarth, vice-president and manager

:

L. (i. Gaylor. secretary and treasurer, and F.

C. Rose, sales agent.

Work on the erection of the new hub plant

of Andrew Kaul, jr., at Merrill is now under
Vi'ay. The plant will include a sawmill, .30x60

feet, a main building, 50x100 feet, a power house

and drying sheds. The buildings will be frame
construction and will be equipped for sorting,

boring, turning in the rough and steaming and
oiling the hubs. The remainder of the work on

the hubs will be completed at the plant of the

Studebaker Corporation, South Bend, Ind. Birch

will be used. It is expected that the plant will

be in operation by Jan. 1, 1912.

Tlie Jaeger-Mayer Company, a new concern of

Watertown, is now located in a temporary plant

where it is turning out a general line of mill work

and store and office fixtures. The company is

erecting a plant. 60x96 feet in dimensions, and

a dry-kiln, 18x24 feet.

WAUSAU

The West Milwaukee car shops of the Chicago,

Milwaukee & St. Paul railway have begun the

erection of 1.400 freight cars of the latest type

to he used on the I'acific coast extension of the

road. The work will keep 3,500 men busy

throughout the coming winter.

Work on the Merrill Hub Company's plant in

Merrill has been started. George V. Harding,

general manager, of Bangor, Me., and J. B. "Van-

derpool, superintendent, of Bingham, Me., have

arrived on the ground.

The hub mill in Crandon. which recently

passed into the hands of the Shaw Company, is

soon to be put in operation again, and the com-

pany is advertising for yellow birch logs. The
company is composed of Samuel. L. W., L. P.

and Grace S. Shaw.
The Badger Wood Material Company has been

incorporated at Merrill, the following being the

officers : Ferdinand Ollhoff, president : Robert

Hackbarth. vice-president and manager : L. G.

Gaylor, secretary and treasurer ; F. C. Rose, sales

agent. The concern is capitalized at $25,000 and

will build a plant at once, and will be ready for

business by Dec. 1. As the company's name
implies, it will manufacture several varieties of

wootl products.

The Badger Casket Company of Milwaukee has

been incorporated, with a capital stock of $6,000.

The incorporators are Wm. Borman. Wm. A.

Hall. J. A. Oleson.

The Gooding & Mylrca Lumber Company of

Wausau. which lost its mill in Wittenberg by

fire some months ago. has removed its lumber

stock and abandoned further operations at that

place.

The creditors of the defunct Page & L.von Man-
ufacturing Company of Jsew London have ap-

pointed J. F. Kriiki'l receiver, with authority

to start the factory in operation until the un-

liiushed stock is worked up. If the factory

proves successful under his management it will

lie continued in operation and the company will

be reorganized.

CADILLAC

W. W. Mitchell of Cobbs & Mitchell, Inc., and
the Mitchell Brothers Company of Cadillac, is

enjoying the hunting season as a guest of the

St. Paul Hunting Club in northern Minnesota.

R. J. Clark, president of the Peninsula Bark
& Lumber Company of Sault Ste. Marie, Mich.,

paid Cadillac a business visit last week.

Murphy & Diggins have just received a new
forty-ton Lima locomotive which will be used
for liauling logs from the woods to the mill.

This firm has also put in a new cutoff saw to be

used in reducing railroad ties to the proper

length. Improvements in the way of new log

slide and a large box for the hog feed have also

been made. This hog feed is refuse lumber re-

duced to fine particles and used by them and
the Cadillac Water & Light Company for fuel.

, The new building of the Cadillac (^'hair Com-
pany is nearly completed. The roof has been

finished, boilers installed and the contractors

are in every w'ay far ahead of their contracts.

The erection of a drying kiln has been started,

75x18x10 feet, and with favorable weather con-

ditions it is expected the factory will soon be

running.

The Williams Brothers Company, now the

largest manufacturer of last block in the world,

has moved its Manton plant to this city and
will double its capacity by the addition of two
new lathes, making a total of five machines
turning out last blocks. An air dryin,g shed will

be built. 200 feet long, 30 feet wide and of

proportional height. It will take until spring

to complete the work. This company has re-

moved its logging camps from Benzie county

to Section 26, Colfax township, Wexford county,

and is also putting in a camp in Sherman town-

ship, Osceola county,

Cummer-Dlggins & Co.'s sawmill is closed

for two weeks for repairs, and new ma-
chinery is being installed. A single band will

take the place of the double band saw, the

"nigger" beds will be repaired with new timber,

the conveyors overhauled and new skids placed

in the dumping ground. A new fifty-ton Lima
locomotive has been bought for the woods oper-

ations. This company plans to place in opera-

tion next spring a shingle mill in connection

with its plant. It has a quantity of cedar stock

awaiting manufacture. Logging operations will

begin on Sec. 13, Colfax, Nov. 15, the railroad

having been extended into that section.

The Haynes Brothers Company has made a

number of improvements around its plant. The
trams on the north end of the shed have been

repaired and a new tramway built at the south

side : two new turn tables have been installed

and a cement driveway just finished.

The St. Johns Table Company's business is

making a steady gain over last year. This com-

pany expects to ship $40,000 worth of tables

this month, and the business is advancing rap-

idly toward the goal of $500,000 a year.

A new turpentine plant is to l)e erected at

Clare. The company is capitalized at $100,001)

and plans to build one of the largest turpentine

factories in the state. It will manufacture tur-

pentine and its b.v-products.

The A. L. Dennis Salt & Lumber Company's
mill at Park Lake is closed for the season, hav-

ing completed its cut of logs.

.M. F. Woodruff of Rockford, 111., bought 15.000

acres of land in Norwich and Enterprise town-

ships, Missaukee county, and a part in Roscom-

mon county from the N. Michelson Lumber Com-
pany of Michelson. The timber rights are re-

served to the lumber company. It is expected

this land will be colonized.
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The Hardwood Market

CHICAGO

Ver.v little iim be seeu in the Chicago market
that would indicate any material change duiiris
tlie last fortnight. Ucports from individuals
var.v widely as to their individual business. There
continues to he an eneo\irasing number of in-

quiries from railroad buyers, most of wliicli seem-
to be (or actual wants rather than as mere feel-

ers. Interior finish, which has been a strong
feature for some time, continues to talie a fair
volume of stock. The activity of planins mills
and similar plants indicates activity in the fin-

ishing end of the building trade. Tiic local floor-

ing business is in a correspondingly better con-
dition.

The general market continues blotchy, with
occasional large orders for different lines. The
box people liave placed a few orders of unusual
proportions, while one of Chicago's piano houses
has just taken over a large stock of poplar.

Local prices indicate an absence of any pan-
icky feeling, such cutting as is done being scat-
tered and individual. On the whole, the volume
of consumption continues to be very well main-
tained, being made up of a large aggregate of
small orders and a scattering of larger ones.

NEW YORK

The hardwood markt-l, cuiisiileriug the general
business situation, continues in good shape. Buy-
ing Is still largely of the hand-to-mouth order.
but the relation between supply and demand in

good grade lumber seems s-ufficiently close to
keep prices steady and fairly satisfactory. There
is almost a total absence of the usual fall buy-
ing in large lots, but the supplies in the hands
of the yard dealers as well as the local manufac-
turing trade are so much below normal tliat there
Is almost a continuous buying, which keeps the
wholesale market active. Some improvement is

noted in inquiries and the general feeling pre-
vails that in the aggregate there is going to be
a fair fall trade, but In small quantities. Low-
grade slock is more plentiful and not in as strong
a position as good grade lumber. The export
market is reported in very fair shape and con-
siderable business is being booked. The hardwood
flooring market is in fair condition.

BUFFALO

A better movement of hardwoods became evi-

dent last month and there was an absence of the
complaint of dullness at almost all yards. Trade
was not as brisk as dealers expected and a good
deal of effort was required to keep lumber mov-
ing, but there was more satisfaction in the gen-
eral status of business. Some complaint was
made that the car movement was slow, but most
dealers said they had not had much trouble in
this way.

I'lain oak continues one of the chief stocks
wanted and there is a good demand, compara-
tively, for maple and birch, especially (he upper
grades, in poplar the better grades are moving
fairly well, while the lower grades are Inclined
fo drag. Ash, chestnut and elm are among the
woods in which there is a moderately good de-
mand. Prices of hardwoods show little change
an<l are firm.

PHILADELPHIA

The hardwood slltintlun the last fortnight re-

mains without significant change. Trade con-
tlnoes fair but admittedly a more effort la neces-

sary to book sales. A slight wavering in prices
in one or two lines, especially in the lower grades,
is noticeable, but on the whole values have been
well sustained. In some lines yard stocks show
a fair increase, but in the desirable building woods
there is a mariied dc^pletion. Buyers, who have
.iust returned from the different lumber camps
report that there is no overplus stock in standard
lumber of any kind and no indication of any de-
sire to force the_ market. The i)rcsent condition
of the hardwood lumi)er business, although not
up to expectations for the fall opening, is in
many particulars encouraging, and the general
opinion is that if not a large increase, a steady
reasonable advance in trading may be counted
upon for the near future. The railroad situation
during the last fortnight has not changed. Equip-
ment departments continue active, but as to ex-
tension work nothing may be looked for before
spring.

PITTSBURG

Hardwood business is fairly satisfactory and
is standing the strain of long-continued dullness
very well. In certain lines trade is considerably
improved. White oak is a splendid seller and it

is hard to get enough long sticks to go around.
Furniture demand is a little better, for the com-
panies are gradually beginning to take on stock
to flu up gaps at their plants. Salesmen report
that the implement and vehicle factories are
increasing their purchases and seem willing to

pay good prices for A No. 1 lumber. Yard trade
shows improvement but not enough to cause en-
thusiasm among the wholesalers. Most hardwood
concerns are running their plants at nearly full

capacity, which looks as if stocks were, as re-

ported, pretty low in good lumber.

BOSTON

There has been very little life to the demand
for hardwood lumber in this market this month.
Some dealers who go outside of New England
for part of their business state that they have
done more away from home than nearby. The
unsettled condition of prices of the last two or
three months has had much to do with keeping
demand down close to actual wants. With a
weakness in values few dealers are willing to

anticipate wants as they feel they have nothing
to lose by waiting and everything to gain. The
middleman is more or less disturbed because
manufacturers of hardwood lumber are making
offerings direct to their customers at prices, if

not the same as made them by the manufacturer
so near to them as to leave an unsafe margin to
the wholesaler. There has been more of this

direct offering this season than ever l)efore. ac-

cording to several leading dealers. The tendency
of buyers is to keep their purchases down and to

shop around. Considerable lumber has been of-

fered at low prices. While the quality may not
be up to the standard in all cases the buyers who
have taken in such lots do not admit to salesmen
that thej' have not received what they expected.

(Juarlered and plain oak are reported as easy.

Birch and maple are fairly well held but there Is

no activity to demand.

BALTIMORE

The preponderance of rei)orI« r-oncernlng tlie

hardwofMl trade are still to the effect that quict

prevails and Ihat the yards are holding back with
purchases. Determined effort Is required to get

orders and salesmen arc not having an easy time.

I.ut the movement compares favorably with the
volume of business of tlic corresponding periods
• if other years. The big consumers continue to
defer purchases, the railroads and other large
' nrporations pursuing the policy to make as good
a showing in expenditures as possible. This
liolicy, however, can he carried only to a certain
point, and it is to be questioned whether this
point has not already Iieen reached or even
passed. Domestic business in hardwoods is quiet
but a marked revival in interest is being reported
in the export trade. Apparently stocks abroad
have been so reduced as to make extensive re-

plenishing necessary or at least desirable. Evi-
dently the assortments are no longer large enough
to meet the wants of the requirements abroad,
and a disposition exists to offer better prices
as well as to show greater liberality in the inter-
pretation of the inspection rules. For the present
the foreign prospects are distinctly better than
the home indications, and it looks now as if the
balance of the year would be productive of a
I airly active movement to foreign ports. The
(luotations, however, even at home, are about
holding their own. Math the exception of wide
high grade poplar, which is lower than the con-
ditions of supply would seem to justify, and
sound wormy chestnut, which continues to be
tlie weakest item on the list, there is no marked
letting down in the range of values. Common
poplar is moving in sufliclent quantities to avert
i-ongestion. as also is common oak. In some
divisions of the list almost a scarcity prevails,
I bough it is also to be said that the competition
for stocks at points of production is less active
than it was during a part of the year, and that
an easy tone prevails.

COLUMBUS

Trade continues active, considering the late-

ness of the sea.son. Up to the present the weather
has been very favorable and building operations
have continued active. This has helped the mar-
ket. Traveling salesmen report .short stock in

every section and the policy followed by retailers

is to buy only what is needed for immediate
wants. There is no <lisposition to stock up and
there is a feeling of uncertainty. Trices have
been well maintained, excepting in the lower
grades of poplar where a slight reduction has
been made. There is no disposition among manu-
facturers or jobbers to rush business by cutting
quotations and this has aided in keeping things
going. Dry stocks In the hands of the mill

owners'are low. There is a fair movement In the

lower grades although the best demand is stilt

for the better grades. Demand from manufac-
turing establishments is steady but not large and
there appears to be no disposition to Increase

stocks. The policy Is the same as with the deal-

ers,' to buy only what is needed. Automobile
factories are not iHiylug the wide sizes of poplar.

There Is a good demand for oak flooring and the

dllllculty is to secure sufliclent dry stock for

prompt shipment. Collections are reported as
fair. Quartered oak Is In fair demand. There
is a good demand for i>laln oak. Poplar Is selling

satisfactorily. Chestnut Is selling well. Ash Is

slow. There is a fair demand for basswood.

INDIANAPOLIS

The hardwooil lumber sitiuition has not
changed greatly In the last two weeks. Con-
tinued rains throughout this state have continued
to interfere somewhat with business. However,
there lia-^ been a fair vohiiue tjf business and the

^itiMitlon Is not at all discouraging. The amount
of business Is said to c(unpare favorably with
Ihat of this timi' last year. Trices continue
steady, with no Indications of a break, and some
good contracts are In sight. Building operations

are as good, conslilerlng the weather, and manu-
facturing iilants using hardwoods are said to bfr

showing adrlltlonal activity.
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CINCINNATI

Business in This raariiet is stt^adily i^rowing

more satisfactory in the aggregate volume of liusi-

ness, but the close or conservative buying of the

manufacturing consumers continues to bo the

perplesins' question. Business with the furni-

ture manufacturing industry continues conserva-

tive, although somewhat improved in volume. Oalc,

common and better, is in active demand, though

the stocks of good dry stock are somewhat lim-

ited. Quarter-sawed and plain are in fair de-

mand. Highly figured white oak is not much
sought. Heavy timbers and car stock and rail-

road ties continue in good call. All manufactur-

ing grades of chestnut are in very fair demand,

also long ones and twos. Heavy, rough stock

and low-grade chestnut are moving well. Sound

wormy chestnut, good wide stock, is active and

there is a fair demand for ordinary grades.

Prices for sound wormy are strong and buyers

are willing to pay a little more for good stuff.

Manufacturers' grades of poplar are in good de-

mand. Business in the wide stuff for the auto

trade is light. Box boards are in good call and

business in wide panel stock is fair. Ash, white

and brown, is in good demand for the export

trade. Wagon and carriage stock is selling well.

The furniture trade is buying freely. Hickory

is in good demand for wlieel, pole and shaft stock,

with a ready sale for all offered. The stocks

are limited and prices are firm. Hickory boards

of good lengths are very scarce and there is

some inquiry. Red gum, ones and twos, is moving

briskly and some activity is shown in saps and

common, which are still hardly up to the wants

of the market. Basswood is moving well and

a better feeling is noted in the manufacturing

srades. Cottonwood, ones and twos, is in very

fair request, and there is a lively movement of

common and low grades. Mahogany lumber is

in good demand, especially for Cuban, and there

JUST OUT
A Great Book

—FOK

—

TIMBER
LUMBER MEN
This book enlitleil Timbei'
Bonds." by T. S. McGrath, ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods oT
time.

IVwe- !C3.00: l»v Affiil. S;8 *-".
.

Craig^-Wayne Company
38 SoDth Dearbvro St.. CHICAGO. ILL.

BLUESTONE LAND & LUMBER GO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AIVD OAK TIMBERS ON

SHORT NOTICB

RAILROAD TIES
We own our own stumpage
and operate our own mill.

mill: GARDNER, W. VA.

Sales Office; RIDOWAY. PA.

is a fair volume of business in Honduras, Mexican
and .-Vfrican. Flitches are in good demand. The
decline of hishly figured oaU furniture has in-

creased the demand for mahogany, and the fur-

niture industry is buying more of this wood.

Birch, red and white, is receiving much atten-

tion. Buckeye and other hardwoods are in fair

movement. The buying for the foreign marltet

is fair, and there is a good movement of oak

boards. Walnut is in only fair movement to the

foreign trade. Ash is in good inquiry. Demand
for red gum is fairly active. Cypress, for thick

tank stock, is in fair demand but the buying for

the building trade is light and fall buying is

lisht.

Prices continue steady. Hardwood mills are all

active.

BVANSVILLB

The hardwood market has shown signs of re

turning life during the last three weeks, after a

somewhat spotty season. Quartered oak is still

a little slow as well as a little off in price, but

the trend of the market the last three weeks will

see quartered oak strengthening, is the opinion

of local buyers. Ash and plain oak have been

in fairly good demand all season. Poplar is

fairly strong.

The bnilding boom, which has been in progress

for about a year, is still on and shows no signs

of slackening, the gain for September being forty-

two per cent over the same month last year. It

is estimated that $2,000,000 have been spent tor

building during this season.

MEMPHIS

Demand is only moderately active. Consider-

able buying is being done at the yards for filling

in and tor immediate requirements, but there

does not seem to be any disposition to stock up

for future needs. The large consumers are still

holding out for lower prices and are postponing

purchasing until they get better values or until

they realize that holders are not going to make
the concessions desired. Demand for plain red

and white oak and No. 1 common and better red

gum is very good. Quartered white oak is still

very slow of sale, but there is a moderate move-

ment in quartered red. The upper grades of

Cottonwood and cypress are moving moderately.

There is no active demand for ash, but some

manufacturers have sold their output and are

delivering it as rapidly as it is ready. The
lower grades of Cottonwood and gum are in

more active demand and prices are somewhat

firmer, largely as a result of activity in wooden

box manufacturing. Upper grade sap gum is

going at a good rate, but prices are not as

firm as had been expected. Conditions in the

foreign market are more satisfactory than in

America, but export business has been damaged

to some extent recently by the return to the

practice among American manufacturers of send-

ing their lumber to Europe on consignment.

NASHVILLE

There has been a general if not an extensive

improvement of business during the last week

compared with the weeks before. Orders con-

tinue comparatively small and for immediate de-

livery, this seeming to be the accepted rule, as for

the last few months. There has been more activ-

ity perhaps among the consuming factories, which

has helped the hardwood situation. Furniture

people are preparing for the holiday trade. Auto-

mobile makers are more active and are after

wide poplar. There is a steady call from the

box manufacturers and this has helped low-grade

poplar. The planing mills and manufacturers of

interior woodwork are also busy and calling for

red gum and other woods. Maple and birch are

more brisk and chestnut also is active. There

has been no change in plain and quartered oak.

Plain oak and poplar lead in demand. Vehicle

and implement makers are placing good orders.

BRISTOL

Local hardwood men report trade conditions
slightly more favorable but dullness continues.
The general belief is that business will pick up
gradually this fall and winter, and unless there
is a radical decline in the market manufacturing
will continue. There is still much complaint
hut the general feeling is buoyant. The volume
of business is fair and shipments of late have
been good. Exporters report a slightly better

outlook, and some of them report good orders
coming in.

ASHLAND

Demand for hardwoods is fairly good although
irregular. Some mills report excellent business
one week and few orders the next. Export busi-

ness both in poplar and oak is very good and
the price is satisfactory. The better grades of

poplar, except wide stock, is in fair demand and
the lower grades are moving more freely. Plain
oak probably is the feature of the market, with
some scarcity noted in common and better. Oak
timbers are moving well at prices that are in

some instances considerably better than for a

number of months. Quartered oak is in light

demand but the stock in this district is consid-

erably below normal. Considerable timber is

coming to market and it is thought that all the

mills will be in operation in the next few days,

which will help considerably along the lines of

replenishing broken stocks.

ST. LOUIS

This market continues to improve as the sea-

son advances. The increase in business is gradual

but noticeable. Consumers are buying more than
for a number of weeks. The purchases, however,
are in small lots and for immediate use. Deal-

ers have worked their stocks down to the very

lowest point and replenishing has to be done to

meet demands. Those best informed say that a

much better trade will come very soon. Items

most in demand are plain oak, red gum and thick

ash. but nearly all leading items on the hardwood
list are more or less called for. Reports from
the South are to the effect that conditions are

favorable for logging operations and production

is going on briskly. The stocks, as they are cut,

are moving, so dry stocks are running aud low.

Bone-dry lumlier is exceedingly hard to obtain.

Cypress conditions are most encouraging. There

is a steady demand, but prices are not satisfactory.

MILWAUKEE

Trade has shown considerable improvement of

late, in fact, one wholesale lumberman maintains

that business is 100 per cent better than a month
ago. Factory trade in general is better, while

the extensive fall building which is being carried

on is doing much to add life to the trade. With

the exception of prices on oak, quotations are

uuchanged. Both plain and quartered oak are

higher. Birch is in brisk demand with stocks

light, as usual, in this market. Both plain and

quartered oak arc selling well. Maple also is

\\auted, especiall.y by the hardwoud flooring

plants.

CADILLAC

JIarket conditions in this section app<^ar to be

equally as good or a little better than for the

same period last year. Some hardwoods are

moving. Common maple Nos. 1 and 2 is slow.

Hemlock for the entire season has done much
better than last year. Many of the manufac-

turers' stocks are depleted.
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FIRST AND LAST
IN PERCENTAGE OF SAVING IN PERCENTAGE OF LOSSES

TO PREMIUMS PAID TO PREMIUMS PAID

MANUFACTURING LUMBERMEN'S
UNDERWRITERS

The FIRST and most successful example of the application of reciprocal

insurance principals to manufacturing lumber plants, and to-day the

strongest inter-insurance association in the world.

FIRST in insurance in force

FIRST in surplus earned
FIRST in savings returned

FIRST in inspection service

There are other inter-insurance organizations soliciting manufacturing

lumbermen, but the above FACTS MUST MEAN SOMETHING.
GIVE THEM A THOUGHT.

If you own a first-class plant, adequately protected, with sufficient timber

to insure a life of at least five years, and are interested in securing perfect

indemnity against fire loss at the lowest possible cost, write

HARRY RANKIN & CO.
ATTORNEY IN FACT

KANSAS CITY, MO.
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C D Advertisers' "Directory [

NORTHERN HARDWOODS.

Anrin Hardwood Lumber Co.

Beecherii Barr
Buffalo Hardwood Lumber Co..

Coale Thomas E. Lumber Co
Cobbs A Mitchell. Inc
Columbia Hardwood Lumber Co..

Craie. W. P.. Lumber Co
Crane. VV. B. & Co
Currie & Campbell

Darling. Chas. & Co
Dulweber. The John. Company .

Eager. Wm. A
Elias G. <<fc Bro
Bstabrook-Skeele Lumber Co..

Felger Lumber & Timber Compan.v.
li'lanner-Stcger Land & Lumber Co.
Ployd-Olmstead Co
Porman Company, Thomas

Goodyear, C. A.. Lumber Co.

Hadentire Lumber Company.
Hanson-Turner Company
Qolyoke. Chas
Hurd. John S

Jackson & Tindle
Jones Hardwood Company.

66

IS
16

18
3

55
19
55
19

55
13

55
16

5

60

18

60

66

18
62
17

5

61
17

Willson Bros. Lumber Company...,
Wisconsin Land & Lumber Co
Wistar. Underbill & Co
Wolf-Lockwood Lumber Company.,

Keith Lumber Company
Keith & Hiles Lumber Co
Kent. J. S.. Company
Klann.E.H
Kneeland-Bigelow Company. The....
Konzen. Stumpf & Schafer Lumber
Company

Lesh & Matthews Lumber Co
Linehan Lumber Co
Litchfield. William E
Long-Knight Lumber Company .

Luyra-Foster Lumber Company.

Maisey & Dion
McUvain. J. Gibson. <& Co
McClure. George I

McLean, Hugh. Lumber Co
McParland Hardwood Lumber Co.
Mears-Slayton Lumber Company.

,

Miller. Anthony
Milne Brothers Company
Mitchell Bros. Company
Monarch Lumber Company
Mowbra.v & Robinson

Palmer & Parker Co
Parry. Chas. K. & Co
Peale-Coryell Lumber Company.
Perrine-Armstrong Company. . .

.

Quixley & Bulgrin Lumber Co 5

SalUng-Hanson Company
Salmon, Hamilton H. & Co
Sanford & Treadway
Sawyer-Goodman Company. .....
Schofield Bros
Schultz. Holloway & Co
Scott & Howe Lumber Company.
Smith. Fred D
Standard Hardwood Lumber Co.

.

Stephenson. I.. Company. The....
Stewart 1. N. & Brother
Stimson. J. V., & Co
Sullivan. T. & Co
Summit Lumber Co
Swift, C. H. & Sons

Tegge Lumber Co.
Tomb Lumber Co.

Yeager. Orson E. ..

Young, W. D. <fe Co .

Young &, Cutsinger

.

SOUTHERN HARDWOODS.

Anderson-Tully Company ..

Atlantic Lumber Company .

Bennett & Witte
Berthold & Jennines Lumber Co
Billmeyer. H. D,. Lumber Company

.

Blanks, The H B,.LumberCo
Bluestone Land & Lumber Co
Buffalo Hardwood Lumber Co

Carrier Lumber & Mfg. Co
Cincinnati Hardwood Lumber Co
Clearfield Lumber Co
Coale. Thomas E.. Lumber Co
Columbia Hardwood Lumber Co
Crane, W. B. & Co

Vetter Frank W
Vinke. J, & J
VonPlaten Lumber Co.,

Wallace, Genlo
Webster Lumber Co.. George
Wells, J. W., Lumber Company..
White Bros. Lumber Co
White, Wm.H. Co
Wiggin.H.D

Darling, Chas, E. & Co
Davidson. Hicks & Greene Co...
Dempsey. W. W
Duhlmfcier Brothers
Dulweber, The John. Company.

EliasG.&Bro
Estabrook-Skeele Lumber Co.
Ewing & Gilliland

Jl Faust Bros. Lumber Co
™ Felger Lumber & Timber Company.

.

^ Flanner-Steger Land <S Lumber Co.

Garetson-Greason Lumber Co .

.

Gilchrist Fordney Company
Green River Lumber Company .

Hadentine Lumber Company
Harris Manufacturing Company.,
Hitt, H, H
Holley-Baker Lumber Co
Huddleston-Marsn Lumber Co,,..
Hunt, Washington & Smith
Hurd. John S
Hurd, O, P.. Jr., & Co

Interstate Hardwood Lumber Co

—

Jackson Lumber Company,

Keith Lumber Company . ,

.

Keith & Hiles Lumber Co,
Kent, J. S., Company
Kentucky Lumber Co
Keys-Walker Lumber Co,.
Klann.E.H

Lamb-Fish Lumber Co
Lesh & Matthews Lumber Co
Litchfield. William E
Little Kiver Lumber Company
Long-Knight Lumber Company
Louisiana Long Leaf Lumber Co—
Love. Boyd &, Co
Luehrmann. Chas. F. Hdwd. Lbr. Co.
Luyra-Foster Lumber Company

Maisey & Dion
Maley, Thompson & Moffett Co
McFarland, Thos.. Lumber Company
Mcllvain J. Gibson, & Co
McLean. Hugh, Lumber Co
McParland Hardwood Lumber Co. . .

.

Mears-Slayton Lumber Company.. ..

Memphis Saw Mill Company
Miller. Anthony
Milne Brothers Company
Monarch Lumber Company
Mowbray & Robinson

New River Lumber Company..

17

61
5

68
17

Paepcke-Leicht Lumber Company..
Parry. Chas. K. & Co

Quixley & Bulgrin Lumber Co..

Radina, L. W., & Co 12

Ransom, J. B.. & Co 11

Ranson & Frierson
Rhymes, R. L., Company
Riemeier Lumber Company l.i

Ritter, W, M,, Lumber Company 68
Russe & Burgess, Inc 20

Ryan, Philip A.. Lumber Co 10

Salmon, Hamilton H., <fe Co 17

Salt Lick LumberCompany 64
Sanford & Treadway 19

Schofield Bros 18

Schultz. Holloway & Co 4

Slaymaker, S, E. & Co 1

Smith, Fred D 55

Sondheimer, E.. Company 9

Southern LumberCompany 7

Spangler, Frank, Company 64
Standard Hardwood Lumber Co 16

Stewart. I. N.,&Brother 16

Stimson, J, v., & Co 65

Sullivan, T. & Co 16

Swann-Day LumberCompany 13

Swift. C. H., & Sons 17

Taylor* Crate 20

Tennessee Hardwood Lumber Co 11

Three States LumberCompany 9

Tomb Lumber Co 18

VandenBoom-Stimson Lumber Co. .

.

10

Vetter, Frank W 16

Vinke. J. & J 64

VonPlaten Lumber Co 60

Wallace, Genio 55

Webster Lumber Co., George 17

White Bros. LumberCo 5

Whitmer. Wm, & Sons 19

Wiggin.H.D 17

Williamson-Kuny Mill & Lumber
Company 7

Willson Bros. LumberCompany 19

Wistar. Underbill & Co 18

Wood, R. E.. Lumber Company 18

Woods, J.M„cSiCo 10

Yeager. Orson E 16

Young & Cutsinger

POPLAR.

Anderson-TuUy Company 9

Atlantic Lumber Company 1

Faust Bros. LumberCompany 20

Green River Lumber Company
Hadentine LumberCompany 18

Hurd, 0. P., Jr.. A Co 7

Kentucky Lumber Company 12

Keys-Walker Lumber Company 1

McFarland, Thos,, LumberCo 7

Markley& Miller 2

Radina, L.W.&Co 13

Ritter. W. M.. Lumber Company 68

Swann-Day Lumber Company 13

Vansant, Kitchen & Co 68

Williamson-Kunj Mill & Lumber
Company 7

Wood. K, E.. Lumber Company 18

Yellow Poplar Lumber Company 68

VENEERS AND PANELS.

Adams ARaymond Veneer Co 2

Ahnapee Veneer & Seating Co 62

Frost's Veneer & Seating Co 63

Great Lakes Veneer Co 62

Hanson-Turner Company 62

Huddleston-Marsh LumberCo
Kentucky Veneer Works 62

Jarrell. B. C. & Co 64

Louisville Veneer Mills 63

Maley, Thompson & Moffett Co 63

Ohio Veneer Com oany 62

Penrod W^'nut "^ Veneer Co 62

Rayner, J §
Sheopard Veneer Company 62

Walker Veneer & Panel Co 5o

Willey. C. L 1

Williamson-Kuny Mill & Lumber
Company '

Williamson Veneer Company M
Wisconsin Veneer Company 63

Wisconsin Veneer & Lumber Co 63

Woods. J.M. &Co 10

MAHOGANY, WALNUT, ETC.

Duhlmeier Brothers 12

Huddleston-Marsh Lumber Co
Keith LumberCompany., ........... 4

Luehrmann.Chas.F., Hdwd, Lbr, Ca 20

Maley. Thompson & Moffett Co Ja

Markley & Miller „2

Otis Manufacturing Company 64

Palmer & Parker Co 17
Purcell. Frank 65
Rayner, J 6
Salmon. Hamilton H..& Co I

J

Willey. C.L 1

HARDWOOD FLOORING.

Arpin Hardwood Lumber Co 66
Beecher & Barr IS
Carrier Lumber & Mfg. Co 20
Cobbs & Mitchell, Inc 3
Eastman. S. L., Flooring Co 60
Porman, Thos,. Company 60
Hanson-Ward Veneer Company 14
Harris Manufacturing Company 64
Kerry & Hanson Flooring Co 60
Linehan Lumber Co 19
Louisiana Long Leaf Lumber Co, ... 65
Memphis Hardwood Flooring Co 1

Mitchell Bros. Company 3

Nashville Hardwood Flooring Co....
Robbins LumberCo 66
Salt Lick Lumber Company 64

Stephenson. I.. Comoany, The 61

Webster Lumber Co,, George 17

Wells. J. W, Lumber Company 61

Welsh & Kerry Company 60
White, Wm. H. Co 68
Wilce. T.. Company, The 5
Wisconsin Land & Lumber Co 61

Young, W. D.. & Co 3

WOODWORKING MACHINERY.

Berlin Machine Works, The 67

Cadillac MachineCo 57
Defiance Machine Works, The 14

Linderman Machine Co., The
Mershon, W. B., & Co 58

Morehead Mfg, Co
Phoenix Manufacturing Co 66

Saranac Machine Company 59

Smith. H. B.. MachineCo
Westinghouse Electric & Mfg. Co

LOGGING MACHINERY.

Baldwin Locomotive Wks
Clyde Iron Works 58

Lidgerwood Mfg. Co 58

DRY KILNS AND BLOWER&

Phila. Textile Mchy. Co 1

SAWS, KNIVES AN» SUPPLIES.

Atkins. E. C. & Co 15

Oldham, Joshua & Sons 57

Simonds Mfg. Co 69

LUMBER INSURANCE.

Central Manufacturers' M ut. Ins. Co.
Indiana Lumbermen's Mut. Ins. Co..

Lumber Insurance Company of New
York 1

Lumber Mutual Fire Insurance Co.

.

Lumbermen's Mutual Ins. Co
Lumber Underwriters 20

Pennsylvania Lumbermen's Mutual
Fire Ins. Co

Rankin, Harry & Co 52

TIMBER LANDS.

Lacey, James D,,& Co 6

Spry, John C 6

MISCELLANEOUS.

Childs,S.D. &Co 55

Craig-Wayne Company 51

Longest Brothers Company 57

Lumbermen's Credit Association.... 6

Mechanical Rubber Company 5D

Mound City Commercial Club i

Westinghouse Electric* Mfg. Co.,.
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CLASSIFIED

ADVERTISEMENTS

Advertisements will be iDserted in tbis sec-
tion at tlie following rates:

For one insertion 20c a line

For two insertions .35c aline
For three insertions 50c a line

Forfour insertions ..60c a line

Eiplit wortlsof ordinary length make one line.
Heading counts as two lines.
No display except tUe headings can be ad-
mitted.

Remittances to accompany the order. No
extra charges for copies of paper containing
the advertisement.

EMPIOYMENT WANTED

SITUATION WANTED
by young man of 23 ; gi'aduate of foresti'y scbool ;

four yeai'!?' experience in liardwoods. References

from present employers. Address
"BOX 100," care Hardwood Record.

EMPLOYES WANTED

SALESMAN WANTED
One thoroughly familiar with the Hardwood

consuming trade of Ohio. Indiana, Illinois, Michi-

gan. Pennsylvania and New York. Give experi-

ence, etc. Address
"BOX lOij," care Hardwood Record.

WANTED—SALESMAN
We want a salesman, either salary or com-

mission, the latter preferred, to sell Bay Poplar
and Sap Gum for us in the eastern market. Will

give preference to a salesman having established

trade. Stock must go East on account of freight

rates. Address
"BOX 102," care Hardwood Record.

MILL FOREMAN WANTED
by northern mill with thirty years' cut, operat-

ing in hardwood and hemlock, gang, circular

and resaw mill.

Must be flrst-class man, familiar with up-to-

date methods. State salary and where previously

employed. Address
"BOX 94," care Hardwood Record.

TIMBER LANDS FOR SALE

VERMONT TIMBER LANDS
To close an estate it is necessary to dispose

of one of the finest spruce and hardwood prop-

erties in Vermont, about 4,000 acres, a consid-

erable portion being heavily timbered, old-growtb
virgin spruce ; good mill adjacent to property

;

new Berlin bardwood flooring machine wltb
good dry-kiln equipped witu latest Sturtevant
blower : St. .1. & L. C. R. R. runs through prop-

erty ; mill on Its own siding. Will oe sold on
basis of $2 for hardwood and .$4 for spruce
Ktumpage, Two other sizable lumber proposi-

tions In same vicinity also for sale. Address
CARROLL S. PAGE, Trcas.,

Hyde I'.nk I.hr. Co., Hyde I'ark, Vt.

OAK STUMPAGE FOR SALE
10,000.000 feet, -o'/o White Oak of the forked

leaf and cow varieties ; ideal logging conditions,

4-niile haul. For particulars address

D. W. SCRAMLIN,
GS Grove St., Battle Creek, Mich.

DIMENSION STOCK FOR SALE

FOR SALE
One carload dry Hickory Handle Squares,

1 i...,\lUxt4" to 20" long.

E. DUNSTAN, Winona, Miss.

RAILWAY EQllPMENT FOR SALE

LOCOMOTIVE FOE R AT.Ti

Narrow or standard gange from 7 tonB t» 76
tons rebuilt ready for use ; 140 locomotlTes In

stock.

SOUTHERN IRON & EQUIPMENT CO..

AtUnt*. Qa,

LUMBER FOR SALE

FOR SALE
Bone Dry Sawed Felloes.

800 pieces 2x2% — 4'6".

600 pieces 2x2% — 4'4".

500 pieces 2x2% — 3'8".

1.100 pieces 2%x3—4'6".

300 pieces 2^1x3— 3'8".

450 pieces 3x2% — 4'6".

250 pieces 3x2% — 3'8".

100 Hickory Axles, 31/2x41/2 to 41/2x5%.
3 cars 6 foot Lumber Sticks.

2 cars Foundation Lumber.
2 cars 8/4 Sound Wormy Chestnut.

2 cars 6/4 and 8/4 No. 2 common and better

Hickory.

Will make low prices on any of the above
slock. C. I. HOYT, Pekin, Ind.

W'f wish to move the following thorou^'hly

dry stock, on sticks 12 montliB.

BAT POPLAR
17 M ft. 1x13 to 17" Ista and 2ndB.

190 M ft. 1x6 to 12" 1st and 2nda.

88 M ft. 1x4 and wider. No. 1 commoD.
465 M ft. 1x4 and wider, long run.

SAP GUM
53 M ft. 1x13 to 17, Ists and 2nds.

486 M ft. 1x6 to 12, lata and 2nds.

325 M ft. 1x4 and wider. No. 1 common.
420 M ft. 1x3 and wider. No. 2 common.
300 M ft. 1x3 and wider. No. 3 common.

Send us your Inquiries and we will be glad to

name you very attractive prices.

AMERICAN LUMBER & MANUFACTURING
COMPANY,

Pittsburg, Pa.

WE WISH TO MOVE QUICKLY:
600,000 ft. 4/4 Log Run Basswood
100,000 f(, 8/4 Maple— No. 1 Common & Better.

100,000 ft. 5/4 Maple—No. 1 Common & Better.

VAN KDULEN & WINCHE.STER LBR. CO.,
Grand Rapids. Mlth

PLOW AND WAGON STOCK
1 carload plow handle strips, hounds and

felloe stock cut to order.

PRATT-WORTHINGTON CO., Crofton, Kj.

BLACK WALNUT FOR SALE
40 to 60 M. ft. sawn to suit purchaser, or in

Int's 18" to 30"x8' to 24'.

L. P. HOLMES, Frankfort. Kansas.

FOE SALE
1 car White Ash Strips %"xl"x30", %"xli4"x

•lO" and %"xl%"x30".
S. X. BROWN & CO.. Dayton, Ohio.

WANTED
to hear from parties requiring quarter-sawed
White Oak Flitches. Address

"BOX 107," care Hardwood Record.

MACHINERY FOR SALE

FOR SALE
One 18x42 Corliss Engine in good condition,

ready for delivery after January 1, 1912. Can
he seen in operation at our factory, 1237 Bel-

mont Ave., Chicago, III.

MEARS-SLAYTON LUMBER CO.

LUMBER WANTED

BUYERS OF HARDWOODS.
Do you want to get la touch with the best

buyers of hardwood lumber? We hare a Hit,

showing the annual requirements in lumber,

dimension stock and veneers and panels »t con-

sumers of those materials throughout the United

States and Canada. The service Is free t» ad-

vertisers in the Record. It will Interest you.

Write us for further information about our "Sell-

ing Lumber by Mall System."
Hardwood Record, Ellswortb BIdg., Chicago.

WANTED—OAK TIMBER AND PILING
3 and 4-inch White Oak ; also mixed Oak

:

also 12x12 Timbers and Piling of all kinds.

CONTIXE'.NTAL PILING & LUMBER CO.,

1205 Merchants' Loan & Trust BIdg.,

Chicago, III.

LOGS WANTED

LOGS WANTED
Hard Maple Logs 22 inches and up (llametcr

top end, 10 to 10 feet long; Rock Elm Logs 12

inches and up diameter top end, 15 to 30 feet

Ion:;. Will accept logs at point of shipment when
ilirco or more carloads are ready for Inspection.

THE BRADLEY COMPANY, Hamilton, Ont.

WANTED—HARDWOOD LOGS
200,000 ft. 2S" and up White Oak logs.

200,000 ft. 12" and up Walnut logs.

50,000 ft. 12" and up Cherry logs.

C. L. WILLEY, 2558 S. Robey St., Chicago.

LOGS FOR SALE

HICKORY, OAK, WALNUT
Untternut, Ash and Basswood Logs for sale.

Address I'. K. FOSTER. Iowa Falls, Iowa.
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BUSINESS OPPORTUNITIES

OPERATING COMPANY
A company having a highly efficient operating

organization of experienced men and owning a

complete doubie circular mill o£ 35,000 ft. daily

capacity, and also logging outfit of locomotive,

log cars, wagons, teams, etc., would like to get

in touch with owner of large timber tract where

plant could be located and operated on per-

centage of earnings basis, or would pay for

stumpage as cut.

The very best references given and required.

Address "BOX 125," care Hakdwood Record.

FOR SALE
Saw Mill and Lumber Yard in good live town.

420 acres good timber. For particulars address

E. M. BRADFORD, Bradfordsville, Ky.

WANTED—CONTRACTOR
From stump to car. Hardwood tract. 10,000

acres. Location, Virginia, on Norfolk & Western

R. R. Will cut 5,000 feet to acre. Applicants

must have good financial standing. Give refer-

ences when writing. Address

HARRY R. WARFIELD, Morgantown, W. Va.

OAK, POPI.AR, ASH
and all other hardwoods, In all grades and thick-

nesses, can be readily sold If advertised In th«

Wanted and For Sale section of Hardwood Rec-

ord. If you have a large stock you want t»

move try a few lines in this department and

see what a lot of inquiries they will bring you.

AN EUROPEAN VENEER DEALER
is coming to the States in November to inspect

and buy fancy veneers, such as Curly Ash, Curly

Cherry, and all kinds of burls, etc. Owners are

requested to give full particulars of stocks on

hand. Address
"BOX 97," care Hardwood Record.

If you want to get in touch

with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwood Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet—

"Selling Lumber By Mail"

It win prove a revelation to you.

HARDWOOD RECORD
(Bulletin Depl.)

537 So. Dearborn St.,

CHICAGO

IF YOU WANT
competent employes in any department of the

hardwood business, there is no better way of

securing them than by employing the Classified

.\dvertisements section of Hardwood Record,

which reaches woodsmen, sawmill raen and sales-

men in all parts of the country.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The three-throw

aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water-

proof paper with carbon backs makes tallies un-

alterable. For durability, convenience, accuracy

and for systematizing the inspection of lumber

the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St.. Chicago.

^T HARDWOOD RECORD !s a differ-

^H I ent kind, and altogether better

^^LL^ lumber newspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

A Vene«r Gaage ifl theanswer to a Veneer User

V craving for yea r8. Thii "Walker Brand" Vea-

^ear Oaoge Is a fltepl gauge that will eatiefy

y.jar wantB f.T all time. You can'tdo your-

self a better turn than to boy one of

those gauges. It gauges ACOURATELT
'every thickness from 1-40 inch to ^ inch
INCLUSIVK. Wake up to this oppo**o-
Dity. Price only |l.y8 delivered by U. S.

Mail. Order now, tiiday. Address—6456
Woodlann Ave. Phone Hyde Park S8.

COUNTERFEIT CHECKS |



56 HARDWOOD RECORD

Doesn't It Look Good To You?

y2^_/?^ /^Tv

MICHIGAN. GRAND UAPIDS ; Stow & Davis Fuinlturc Company ;
tables

Georse A Davis, buyer: 40.000 feet 4/4 basswood : 15,000 feet 4/4 red

birch- 30.000 feet 4/4 sound wormy chestnut; 30,000 feet 4/4 cull gra.v

elm 30.000 feet ,4/4 and 8/4 mahogany ; 15.000 feet 4/4 and b/4 hard

manle- 20.000 feet 5/4 and 6/4 soft maple: 25.000 feet 4/4 plain red oak;

75 000 feet 4/4 plain white oak : 200.000 feet 4/4 quartered white oak :

"0 000 feet 4/4 poplar ; 50.000 feet red gum, all thicknesses. Dimension

stock : Buyers of 3x3—30 oak squares. Panel stock : Buyers of 5ply
quartered oak and mahogany table tops.

Speclmeji of one of the thousands of patented tabbed index cards
triTolTPd in llardxvood Record's cop.vrighted Information Service, show-
ing auiQal requirements for Lumber, Dimension Stocic, Veneers and
I'anels eniplu.%ed b.v wliole^alers and liard-
wood manufacturing: consumers throughout
the Cnited States and Canada,

IllDStratlon of Oalc Cabinet in which this
Information Service is filed.

NARDWOOO MCCORO CHICAGO

ILLINOIS

Key
1
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ESPECIALLY ADAPTED FOR QUICK AND ECONOMICAL LUMBER DELIVERY

I "LongestTrucks"
BOTH TYPES MADE IN THREE AND FIVE TON
SIZES—NOTE LENGTH OF WHEEL BASE

The "liOugrest" Automobile Truck is the result of eight years* mechanical and commercial experience in Automobile manufacture,
and is offered to the Iiumber Trade as the best and most economical truck ever produced.

This is not au assembled truck, but is desig'ned and manufactured complete in our o'wn shops. Castings m.ade in our own
foundry. VTe buy only the chains, roller bearing's and mufQers.

Only demonstrated and approved principles employed. "Iiongest" Trucks will not only stand the test of time, but have proven
themselves to be Speedy, Economical and Satisfactory Vehicles for QUICK IiTTMEER DEIiIVERT.

Compare them with the best other leading trucks, and give us the opportunity of demonstrating their superiority and com.parative
low cost. Write for literature.

LONGEST BROS. COMPANY, Inc. LOUISVILLE, KENTUCKY

Broom Handle Machinery
Let us tell you about our STEEL TUMBLERS FOR DRY-

ING AND POLISHING BROOM HANDLES. This system is

rapidly supplanting all others. More economical; less time required

for drying; no pohshing afterwards; greater per cent of straight

handles turned out.

1^

Steel Tumbler for

Drying an"! Polish-

ing Brooirv Handles

CADILLAC MACHINE COMPANY
Complete Line of Broom Handle IVlachinery

CADILLAC, MICH.

UNIFORMITY
TEMPER and TENSION are the Important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Picific Coatt Headqnarteri

Whitc-Henrr Boildint

SEATTLE, WASHINGTON

New Orlcani Braick

633 BarooDe St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

B El

If you want to reach the wholesale consumers of hardwood lumber throughout the United States, a

Hardwood Record advertisement will do it for you.

If you want to reach the hardwood manufacturers of the United States, ,- HARDWOOD RECORD
advertisement will do it for you.

The Hardwood Record represents high-class, special, class circulation, with a minimum

of wiiste circulation.

Ask any HARDWOCD ReCORD advertiser for experience on results.
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PATENT SUSTAINED
The Courts Have Decided in Our Favor

C Infringers acknowledge our rights and have paid us for past infringements.

C Innocent purchasers of our discriminating feed works are thus protected: BUT—
C Mershon Band Resaws are now known to have a valuable feature which cannot be used

by others without our permission and consent.

Wm. B. Mershon & Company, Saginaw, Michigan

LIDGERWOOD SYSTEMS
FOR

HARDWOOD
Log Handling Cableways for Log Transfer—Unloading Cars or Barges—Decking-

Feeding Mill— and all other service.

BRANCHES:

CHICAGO. ILL.

SEATTLE :VASH

LIDCERWOOD MFG. CO.
96 Liberty Street NEW YORK, N. Y.

AGENTS:

ALLIS'CHALMERS'BULLOCK. Lid.
Montreal. Caoada

WOODWARD. WIGHT & CO.. lid.
New Orleans. La

HIGH DECKING
is a very economic feature in skidding logs because it requires
fewer moves both for the skidder and loader and enables them
to do more work at each setting. The

Clyde Steam Skidder
is especially designed for high decking.

Because of this feature it can cover a larger area at each
stop (moves earn no money), skidding a maximum of logs

parallel and close to track at each point.

This feature not only saves time for the skidder but enables
the loader to work faster and with fewer delays.

The CLYDE SKIDDEE is independent of loading and
loading interruptions.

It is equipped with the "out hall" system which takes the
skidding lines out at the speed of 800 to 1,000 feet per minute.

Guy lines are tightened with steam-driven fraction drums
which reduces the time of setting to a minimum, the lines

tighten easier and are more easily kept tight.

Let lis send you our catalogue.

CLYDE IRON WORKS
DULUTH, MINN.

CHICAGO, ILL., 318-9 Fl.shcr Hlili: ; NEW OKLIiANS, LA., 421 Carondelet

St.; NEW YORK CIT\ . M) Church St.: SAVANNAH. OA.. Ocrinaitia

Bank BIdit.; MOUSTOV. TEXAS. 1.11.1 Carter BIcIk.
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Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"ADViHCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Ditlerenl

l^pes to Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins,

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

B. e commended for hard service
and guaranteed to do the work

230 Randolph Street,
ESTABLISHED 1882

SELLING AGENTS
CR4NEC0MP4KY • - ALL BRANCHES

STANDARD EQUIPMENT CO.. MOBILE. ALA.

ALBAN* MILL SUPPLV CO.. ALBAN*. CA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO

Simonds Efficiency Saws
Efficiency—Study how you can increase

your production. Simonds Saws will be

the solution in many cases. Good
equipment makes labor more productive.

Simonds Saws are called "money makers"
because they are expense savers. Then,
too, they make possible the biggest daily

cuts. One firm, speaking of two 72-inch

Simonds Circular Saws^ said: "They are

both alike, and in the run of them we do
not know one from the other. They are

the best Saws that ever came into our

mill." Surely Saws that run so uniformly

satisfactorily may be called Efficiency

Saws.

Simonds Steel made in our own mill has

much to do with our ability to keep our

quality up.

As the illustration on this page suggests,

and as you of course very well know, we
manufacture all kinds of Circular Saws
and Band Saws. Let us quote prices and
give more details.

Simonds Manufacturing Ccmpany
Fitchburg, Mass.
New York City
Portland, Ore.
Vancouver, B. C.

Chicago, 111.

New Orleans, La.

San Francisco, Cal.

Lockport, N. Y.

Montreal, Que.
Seattle, Wash.
London, Eng.
St. John, N. B.
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M I C H I Q A N
FAMOUS FOR RED BIRCH AND BASSWOOD

SALLING, HANSON CO.

MANUFACTURERS OF

Michigan Hardwoods

GRAYLING, MICHIGAN

FELGER LUMBER & TIMBER CO.
531 Michigan Trust Building, Grand Rapids, Mich.

Stock listed below is all one year dry and choice. Will

make low prices until It is moved.

Can ship mixed cars.

80000
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LEADING VENEER
MANUFACTURERS

OF THE U. S.

Ahnapee Veneer & Seating Co.
WE ARE now in position to supply single ply veneers of

native woods, from our Birchwood mill.

Twenty-five years' experience in high-grade built up

work assures our familiarity with all its special requirements.

We produce stock THAT IS IN SHAPE TO GLUE.

OUR ALGO.MA FACTORY, for the past twenty years, has

made a specialty of high-grade glued up work only. We man-

ufacture panels of all sizes, either flat or bent to shape in all

woods. Mahogany and Quart^f-Sawed Oak a specialty.

We do not make any 2-ply stock or do not use slice cut

quartered oak in any of our work. Our quartered oak is all

sawed veneer. THE GLUE WE USE IS GUARANTEED HIDE
STOCK.

Our long experience has put our work beyond the experi-

mental stage. We offer you the benefit of results accomplished
through careful attention and study of every detail of the

work. Our apparatus and appliances are up-to-date and built

on mechanical ideas. We do not use retainers. Our gluing

forms are put under powerful screws and left there until the

glue has thoroughly hardened. Any one familiar with glue

knows that a joint must not be disturbed until thoroughly dry.

Our prices ARE NOT the lowest, but our product is guar-

anteed THE BEST.

Factory and Veneer Mill: ALGOMA, WIS. Veneer and Saw Mill: BIRCHWOOD, WIS. Home Office: ALGOMA, Wi».

J. HOWARD HANSON, President THOMAS A. TURNER, Secy, and Treas.

THE HANSON-TURNER COMPANY
MANUFACTURERS OF

ROTARY CUT VENEER AND THIN LUMBER
ELM OAK BIRCH

BEECH MAPLE BASSWOOD

CURLY BIRCH BIRD'S-EYE MAPLE

OFFICE and FACTORY at WELLS, N. Y.

SPECIALTIES:
DRAWER BOTTOMS BACK PANELS CENTER STOCK
BACKING PIANO PIN BLOCKS BIRCH DOOR STOCK

CURLY BIRCH BIRD'S-EYE MAPLE

NEW YORK OFFICE, 20O Fifth Ave.

KENTUCKY VENEER WORKS
ROTARY CUT SAWED A

GUM. POPLAR, OAK QUARTERED 0;

LOUISVILLE, KENTUCKY

SAWED AND SLICED

QUARTERED OAK, MAHOGANY

Cl^J^a^ , (^t.a-t^ /3,'l%^*<Kf* *
^

J^XOAXT'-A^ '-^"-^^^^"^"^^

PE N RO D
Walnut and Veneer Co.
KANSAS CITY, MO.

Rotary Gut Red and White Oak
High Grade Walnut Veneers

PLAIN AND FIGURED LONG AND BUTT WOOD

OHIO VENEER CO.
Manufacturers of

and thin lumber of
every descriptionVENEERS

Importers of|V|AHOGANY"'<
FOREIGN WOODS

Write us when you want FiBured Mahoeany. CIrcasKlan Walnut, EnarlNh
Brown Oak. Curly Birch, BIrds-tyc Maple, Koscwood, White Holly.

We have complete stocks of everything '«] Vcnccrs and Thlo Lumber.

^""'A.n.'! 2624-34 Colerain Ave., Cincinnati, 0.

Great Lakes Veneer Co.

ROTARY CUT

VENEERS
AND THIN LUMBER

MUNISING MICHIGAN
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THE SOUTH
PROMINENT SOVTHERN M A N V F A C T V R E R

S

WISCONSIN VENEER COMPANY
RHINELANDER, WIS.

DOOR and CABINET VENEERS
in OAK, BIRCH and ASH

LARGEST PRODUCERS OF DOOR STOCK IN THE COUNTRY. MODEL MILL, IN HEART OF BIRCH BELT OF

WISCONSIN. UNEQUALED SHIPPING FACILITIES. WE CARRY A LARGE STOCK IN STANDARD SIZES.

jJgJlMgMM^MlIgMgJglgMgMMPPllgMlIMgMMlMlllllM^IMMMMgMMgl^^

j-TT THE WISCONSIN LUMBER AND VENEER CO., of Port

\\\ Washington, Wis., ARE SPECIALISTS IN THE PRODUC-

TION OF AUTO DASHES, BENT CHAIR BACKS AND

SEATS, OPERA CHAIRS", AND EVERYTHING IN PANELS

AND BUILT-UP VENEER. WE CAN GIVE YOU QUALITY

AND SERVICE .

Panels for Chicago trade carried in stock at 1140 West Lake St., Chicaeo.

Telephone Haymarket 3037.

i@jljllljlIll@llIlJlI^jlj@[IlIlIgIlM@llMlMlMMlll^

The Louisville Veneer Mills

MANUFACTURERS OF

VENEERS
THIN LUMBER

PANEL STOCK
LOUISVILLE KENTUCKY

THE MALEY, THOMPSON
& MOFFETT CO.

Veneers,Mahoganyand
Hardwood Lumber

Largest Stocks Best Selections

CINCINNATI, OHIO

a
Frost Quality" Veneers

Recognized Standard for 35 Years

Table Tops—Chair Backs
—Drawer Fronts

—

—Roll and Saddle Seats

—

3=Ply Veneer Car Ceilings

Flat and Bent=

IVeneer Panels
Quality the Best

Prices Right Dehveries Prompt

Frost Veneer Seating Company
New York City

Sheboygan, Wis. Newport, Vermont

177 Pacific Ave., Jersey City, N. J.
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THE SOUTH
PROMINENT SOVTHERN MANUFACTURERS

Salt Lick Lumber Co.
SALT LICK .... KENTUCKY

MANUFACTURERS OF

<^g^Qak Flooring

WE WANT TO MOVE 60,000 FEET 13/16 X 2^4 FACE CLEAR

PLAIN WHITE OAK FLOORING. INQUIRIES SOLICITED.

B. C. JARRELL 8i CO.
MANUFACTUREBS OF

Rotary-Cut Gum and Poplar

VENEERS
Well mannfactured, thoroughly

KILN DRIED and FLAT

HUMBOLDT. TENNESSEE

VENEERS-
Williamson Veneer Co.

Baltimore, Md.

Otis Manufacturing Co.
Importers and Manufacturers exclusively of

Mahogany
NEW ORLEANS, LA.

We are located at the logical point for importing and
manufacturing Mahogany from Honduras and Mexico.

Our 30 years' experience and modern saw mill and
dry kiln enable us to sell pretty low. An inquiry for
quotations will prove this statement.

THE FRANK SPANGLER COMPANY
WHOLESALE NtlDWODD LUMSEI IKO COLONIIL PORCH COLOMNS

Our Specialties:
CYPRESS AND BAY POPLAR

COTTONWOOD AND GUM

Direct Shipment from our yardt

at Memphis, Tenn,

Office, 56-7 Smith & Baker Bid;.

TOLEDO, OHIO

J. <S6 J. V I N K E
A>;ents for the Sale of

AMERICAN HARDWOODS IN LUMBER AND LOGS
AMSTERDAM, HOLLAND

HARDWOOD FLOORING
IN

OAK, BEECH, IVTAPLE, BIRCH
HARRIS MANUFACTURING CO., JOHNSON CITY, TENN.

Lesh & Matthews Lumber Co.
10 2 1-22 M A R Q U E T T F. BUILDING

CHICAGO. ILL.
Are now offering bone dry BIRCH, ROCK ELM. BLACK ASH. etc..
Wisconsin slock. Also PLAIN AND QUARTERED OAK. POPLAR.
^tc, from our Memphis yard. We are constant buyers.

IF YOU HAVENT SEEN THE GIBSON TALLY BOOK
Let us send you one on approval, with samples of Tally Tickets for triplicate,

duplicate or single tallies— a score of forms to choose from. They are the

latest and best. Endorsed by hundreds of lumber manufacturers and buyers.

HARDWOOD RECORD CHICAGO
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WISCONSIN
WHE,RE THE FINE.ST NORTHCRN HARDWOODS GROW

WE MANUFACTURE MICHIGAN
HARDWOODS AND HEMLOCK.
MILLS ELECTRICALLY
DRIVEN; STOCK

BAND SAWN

Have in Shipping
Condition

BIRCH: NO. 2 AND BETTER, 4/4 to 12/4
ASH: NO. 2 AND BETTER, 4/4 to 12/4
ELM: NO. 2 AND BETTER, 4/4 to 12/4
BASSWOOD: NO. 2 AND BETTER, 4/4

to 12/4

WE are well equipped for manufacturing
special sizes, wagon stock, skids, ties, etc.

THE C. A. GOODYEAR LUMBER COMPANY
Office and Mill Logging Camp

TOMAH, WISCONSIN BLUE BILL, MICHIGAN

Headquarters for Mixed Orders
Our stock comprises all the different kinds of timber
grown in Wisconsin and we are well prepared to
fill mixed orders promptly . '.Ve call your attention
especially to stock in Plain and Red Birch in all

thicknesses and a good assortment of Pine and
Hemlock, Basswood Siding and Ceiling and Hard-
wood Flooring.

ARPIN HARDWOOD LUMBER CO.
Atlanta, Wis. and Grand Rapids, Wis.

SAW MILL AND PLANING MILL AT ATLANTA, WISCONSIN

TWO MILLS IN INDIANA
FORT WAYNE AND LAFAYETTE

Biggest Band Mill in the State

Long Timbers up to Sixty Feet

HARDWOOD SPECIALTIES
ETerythin{; from Toothpick* to Timbers

Perrine=Armstrong Co.
FORT WAYNE, INDIANA

FOR PROMPT SHIPMENT
We have the items listed below in dry stock. Would be

pleased to have your inquiries for prices.

2 cars 6/4 No. 2 Common and Better Soft Elm.
1 car 4/4 No. 2 Common and Better Soft Elm.
1 car 8/4 No. 2 Common and Better Rock Elm.
1 car 8/4 No. 2 Common Hard Maple.
2 cars 4/4 No. 2 Common and Better Soft Maple.
4 cars 4/4 No. 2 Common and Better Hard Maple.
4 cars 4/4 No. 1 and No. 2 Common Unselected Birch.
800,000 feet Crating Lumber in Pine, Hemlock, Elm, Ash,

Birch and Maple.

KEITH & HILES LUMBER CO
CRANDON, WIS.

"ROBBINS^'
Rock, Maple and Birch Floo:lng

Is air and kiln-dried, end matched,

bored and steel scraped. Mixed car-

loads a specialty. •

ROBBINS LUMBER COMPANY
RHINELMINDER, \A7IS.

SAWYER GOODMAN CO.
MARINETTE. WIS.

Mixed Cars of Hardwood, Bass-
wood, White Pine and Hemlock,
Cedar Shingles and Posts.

We make a specialty of White Pine Beveled Siding and

White Pine Finish and Shop and Pattern Lumber

IMPROVED WHITE SAW SWAGES
Will make your aaws last longer,

make better lumber and please your
filer - it's a money saving proposition

for you. Better consider it. They
don*t cost much and
last a long time.

Cattio; If you want It

Phoenix
Mfg. Co.

Eau Claire,

Wli.
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See the New Berlin "87"
Hardwood Flooring Machine

In the manufacture of hardwood flooring there are some operations that can

be eliminated in order to reduce costs and save lumber that ordinarily becomes
degraded. The new Berlin "87'' is designed and built for the manufacturer

who wants that saving.

There is not a single feature on this

new machine that is not a proven success

in the largest wood-working plants of

the world. In building a machine of this

type we have realized the weaknesses

and shortcomings of all machines on the

market today for manufacturing hard-

wood flooring. This includes our own
machines as well. They were good foi

what the average manufacturer required

of them.

But witJi our new "S7" it is another story.
"We have made further improvements. We
have gone farther than to meet the ordinary
requirements. And in this new Berlin "ST"
we have embodied new features that pro-
duce a better finished flooring* at 125 feet
a minute than has been possible at 80 feet
on the average machine.

Yet there was never a machine built so
simple in construction and so simple to oper-
ate. There is nothing about it that cannot
be understood at first si^jht. It has every

fonvenience that any operator could look
for—yes, even more than he would cxiicct.
lUit there's a reason—it's a Berlin.

Some New Features Worth Noticing
ICach ii.-w foatun? is \'ital in .1ui.l;^ins the

nf u' Berlin "S7."' All \a ork in harmon\' to
pioduce flooring that cannot be excelled.

The 0-bit ted round cylinders fitted with
tliin knives produce a finish superior tu
that secured on flooring that is scraped.

Eight-bitted side heads that divide the cut
between four upper and four lower hits are
free-cutting and will make any shape of
tongue and groove without ever tearing out
the knotty and cross-grained places.

A separate hollow-backing attachment at
the out feeding end of the machine makes
the separate backing-out cut.

Automatic take-up boxes that take up all
wear to the bearings automatically and re-
quire no attention from the operator other
than piling.

Gravity belt tighteners on the slack side of
all belts for executing an even pull, re-
lieving the bearings from vibration and al-
lowing the use of endless belts that will not
stretch within 50 per cent as much as when
tighteners are not used.

Stationary grinder and jointer right on the
machine for sharpening the knives without
ever removing them from the "machine.

Those are some of the new features you
get on the new Berlin "87." They are cer-
tainly worth looking into. Something that
nre^ont-day users can tell you about. We
invite them to tell you. We know what
their reports will mean.

Our Matcher Success
Each new machine designed and built by

this company is the result of practical ideas
worked out and made a mechanical pos-
sibility. No machine that is new is offered
to the public until it has been a proven or
demonstrated success in actual service.

That's why Berlin matchers have always
led the w-ay and established a reputation
second to none.

The largest plants in the world are using
them. Visit a modern mill and you'll find
Berlin machines. And, what's more, you'll
find satisfied customers.

This advertisement merely appears here to
advise you of the latest ideas in hardwood
matcher building. For those who are inter-
ested to know more of this new Berlin "87"
we will gladly furnish further data without
obligation.

ASK US FOR LARGE ILLUSTRATED CIRCULAR

The Berlin Machine Works
BELOIT. ^^JSCONSIN HAAIILTOX, CANADA

The Nashville Hardwood Flooring Company, Nashville, Tenn., largest manufacturers of oak flooring in the world, use

Berlin hardwood matchers exclusively.



Vansant, Manufacturers Old-Fashioned

Soft

5-8 and 4-4

in Wide Stock,

Specialty

Kitchen 6 ^Xur
Ashland, Kentucky

NEW YORK OFFICE, No. 1 Madison Avenue,
Linehan Lumber Company, Manager.

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

w:m

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land Title Bldg., PHILADELPHIA, PA.

WHITE ROCK MAPLE

FLOORING WHITE CEDAR

SHINGLES

MICHIGAN MAPLE
HARDWOOD and HEMLOCK

LUMBER
Production, Quality and Workmanship Second to None. Prompt Shipments.

W. H. White Company Boyne City Lumber Company
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y.

YELLOW POPLAR
MANUrACTUIICRS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

kl.

ALL GRADES
ROUGH DRCSSCD

QUICK SHIPMENT

Coal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Year, }

Somi-Menthly. f
Mi ij CHICAGO, NOVEMBER 10. 1911 I Subscription f2.

I Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTUBEK OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street CHICAGO
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

WANTED
All Kinds of High-Grade

HARDWOODS
S.E. SLAYMAKER & CO.

Representing
WEST VIRGINIA SPRUCE LUMBER CO.,

Cass. West Vireinia.

Fifth Ave. Bldg.,

NEW YORK

FIRE INSURANCE THAT INSURES-WE HAVE IT

Also the Periodical Inspection for Fire Prevention

AND DIVIDENDS TO POLICY HOLDERS

Lumbermens Mutual Insurance Co., of Mansfield, Ohio.
Indiana Lumbermens Mutual Insurance Co., of Indianapolis, Ind.

Central Manufacturers Mutual Insurance Co., of Van Wert, Ohio,
Lumber Mutual Fire Insurance Co., of Boston, Mass.

Penn. Lumbermens Mutual Fire Insurance Co., of PhilaJelp-iia, Pa.

^#AI| could justly claim a superior article if for TWENTY YEARS you had specialized in

Willi one line. -^^-"^s^^^wl# When you consider that we have made a SPECIALTY of QUARTERED OAK
for that long give us the benefit of the same conviction.

OUR AIM IS TO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

s ::.rrr,'cr.t„....w.,.o.. young & cutsincer,
5 cars 6/4' No. 1 Com. Quartered White Oak. E. & T. H. YardS, EVANSVILLE, INDIANA

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

PROCTORYENEERPRYERriREPROOf
UNPARALLELED SUCCESS

RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T. L HANCOCK Sc SOMERSET STS. PHILA, PA.

I
II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II II M II II II II II II II II II II II

ADVERTISERS' CLASSIFIED DIRECTORY FOLLOWS READING MATTER.
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McILVAIN'S SPECIALS for Immediate Delivery

Soft Yellow Poplar

band sawn, well nianu/actured, and are
prepared to take care of orders eovering
any thickness from % to 5 inches. Mixed
thi<-knebbe>t our specialty direct from
mill.

Chestnut
Can ship in straight or mixed ears.
All grades. All thicknesses. Dry stock.

Good widths and lengrths.

Soft Cork White Pine
for Fattems, Outside and Interior llnish.

Mahogany
Tlioruuehly drj—any quantity.
R«ad.v for immediate shipment from

oar Philadelphia \'ard.

4/4, 5 '4 and 6 '4 to 8/4. 10 inches and
up, !'• inches and up. "band sawn"

Quartered White Oak
wider run, fancy figures—Nashville Yard.

Strictly Gulf Cjrpress
for direct shipment from mill, 4ir from
Fhiladelpliia Yard.

Oak
i'lain sawn, red and white, straight

or mixed cars. Tennessee White Oak.
West Virginia soft red oak. Prompt
shipment. Dry stock.

Quartered Red Oak
Band sawed, all ^adeu and thick-

nesHes, showing fine figure. Good widths
and lengthB.

Cedar
200.000 4/4 Red cedar, also White

cedar. Choice stoeli. Dry, Prompt
shipment. Send us your inquiries.

Basswood
Ali tlilcknesseg and grades or log run.

Prompt shipment. Wry stocli.

Cherry Butternut

Birch
Dry stock. Send us your inouirie^.

Quartered White Oak
10" and up nidf. 13" and up wide. Can ship in straight or mixed
cars. 4-4. 5-4, 6-4 and 8-4 Handsomely Hgured. dry- Well
manufactured.
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6 Cars 5/4 iBt and 2nd.
3 Cars 6/4 No. 1 Common.

LOT >"0. 1
200 M ft. 4 4 LoK Run.
25 M ft. 4 4 No. 1 Common.

80 M ft. 4 4 No. 2 Common and Better.
5 M ft. 5 4 No. 1 Common and Better.

BASSWOOD
'i t'iirs (i 4 No. I ('oiiiiii(ii).

; Carw ii/4 No. '.; Cdiiiiiion.
2 Cars 5/4 No. 3 Common.

2 Cars 6/4 1st and 2nd.
100 M ft. 6 4 No. 3 Common.

BIRCH
15 M ft. 4 4 No. 2 Common.

I,OT NO. 2
4 M ft. 12/4 1st and 2nd.

15 M ft. R4 No. 1 Common and Better.
4.'> M II. 0/4 1st and 2nd.
20 .M ft. 5 4 No. 1 Common and Better.

EXTRA CHOICE

WISCONSIN RED OAK
70 M ft. C 4 No. 1 Common and Better. M ft. g/4 No. 1 Common and Belter.

4 M ft. 12/4 No. 1 Common and Better.

Sawed in Bayfield County, Wisconsin Finest Oak in the State

MEARS-SLAYTON LUMBER COMPANY
1237 Belmont Avenue, CHICAGO, ILL.

READY FOR SHIPMENT
COTTONWOOD

165,000 feet l" is & 2s Cotton wood.
195,000 feet l" No. l Common Cottonwood.
410,0(10 feet l" No. 2 Common Cottonwood.

COTTONWOOD BOX-BOARDS
50,000 feet 9 to 12", bone dry.

150,000 feet 13 to 17".

5 cars l"
9 cars i"

CLEAR OAK SQUARES (DRY)
7,600 pes. 2 .x2 -16H".
7,0C0 pes. 2 x2 -19".

2,500 pes. 2 X2 -24".

3,800 pes. 3 x3 -12".

200 pes. 3J^x3J/2 & 4x4-30"
224 pes. 4 x4 -30 & 32".

SAP GUM
IS & 2s Sap Gum.
No. 1 Common Sap Gum

2 ears 1

3 cars 1"

4 ears l"
4 cars 1 yz

2 ears 1 pa
3 ears

GUM
IS & 2s Red Gum 12', 10% 10'.

is & 2s Red Gum std. Ighs.

No. 1 Common Red Gum.
" is & 2s Red Gum.
" No. 1 Common Red Gum.
is & 2s Red Gum, Bone Dry.

150,000 feet l" 13 to 17" Gum Boxboards, bone dry.

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

TO THE TRADE:—We are desirous of moving the following Dry Hardwoods:
l.SO,000 feet ] * inch Soft Elm No. 2 Common and Better

GO,000 feet H inch Soft Elm No. 3
100,000 feet 4-4 No. 1 Common Birch

500,000 feet 4-4 No. 2 Comimjn Birch
'250,000 feet 4-4 No. 3 Common Birch

2 cars 4 inch Clear Birch Strips

2 cars 4 inch No. 1 Common Birch .Strips

4 cars 4 inch No. 2 Common Birch Strips

4 cars 4 inch No. 3 Common Hirch Strips

1 car 4-4 .No. 2 Common and Better White Ash (good widths)

100,000 ft. 4, 5 and G inch Com. and Clear Basswood Ceiling Stock

100,000 ft. No. 3 Common Basswood
Maple and Birch Flooring in all widths

SEND US YOUR INUl'IKIKS

PLANNER-STEGER LAND & LUMBER CO.
MILLS: BUckwell, Forest County, Wisconsin. SALES OFFICE: Steger Building, Chicago
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CAIRO—MOUND CITY ".

THE LOGICAL SHIPPING POINT
Taps the Finest Hardwood Timber in the World; Perfect Shipping Facilities Guar-
antee Perfect Service: It will pay you to write the Concerns Represented Below

mi^mm':7<':-^^s^mmmmmmmmM&mm:

ONgOHIO
Free sites here waiting for your new factory. On
the river bank, with two railroads glad to build
switches to your doors. River rates very low;
freight rates favorable. Handy to most markets,
and specially so to South and Southwest.

Steam coal plenty and close by. Labor plenty and
cheap. Electric power. Interurban cars every
half hour to two cities. Several woodworking fac-

tories here. Room for more. Room for YOURS.
When you plan to move, or establish branch, write
til Roy N. Adams, Secy. Commercial Club at

Mound City, Illinois

r-.rth'-.-.'mm
9TH ISSUE:

TO PLEASE YOU is the one object of

our organization,

from the woods to

the completed sale.

All of us pull in your direction, with an
ei^'ort which permits of no "slack." Test
our words by sending your next order to

Williamson-Kuny Mill and Lumber Co.
MOUND CITY, ILL.

Producers from stump to car, of High Grade Lum-
ber and Quarter-Sawed Oak Veneers.

0. p. KURD, Jr. & CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS, POPLAR
COTTONWOOD and CYPRESS

1 4'ar Coniniun and ISt-ttor Qtd. AVhite Oak.
10 tars 1" 1 & i riain Ked Oak.
20 cars 1" No. 1 Common IMain Red Oak.
3 ears 1" 1 & 2 Plain Wliile Oak.
5 cars 1" No. 1 Common IMain Wiiife Oak.
1 car 1" 1 & 2 ropiar.
1 car 5/4 Saps Poplar.
2 cars 5 4 Common I'oplar.
8 cars 4/4 1 & 2 Coltouwood,
2 cars 5/4 1 & 2 C'ottonuood.
3 cars 2" 1 4- 2 C.v press.
% car 1" 1 & 2 Cypress.

Band Saw Mill and Yards

SELMA, ALA.
Office and Yards

CAIRO, ILL.

^

SOUTHERN LUMBER COMPANY
CAIRO, ILL.

Hardwood Lumber
and Dimension Stock

We furnish factories, stock cut to sizes they
require, for furniture, chairs, refrigerators,

tables, agricultural implements, novelties,

etc.. etc.

Send Us Your Inquiries

We want orders for oak bending stock, also sound
cunimon oak plank and timbers.

Thomas McFarland Lumber Co.
THOMAS McFARLAND, President & Treasurer

SOUTHERN HARDWOODS
Box 261

Cairo, Illinois

We can ship immediately It
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LAMB-FISH LUMBER CO.A Guarantee
.

in bothGrade and

\ Measurement j

Cable Address—Lamb

Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD — ANNUAL CAPACITY, 40,000,000

NOVEMBER 1st, 1911
1 ST
1ST
NO.
NO.
N(».
1ST
NO.
.NO.
1ST
NO.
NO.
1ST
NO.
1ST
1ST
.NO.
NO.
NO.
CI.K
i.o<;
NO.
NO.
NO.
I.OO
NO.
I.O(i
Tl 1'

NO.
I.O(i

.\NI) JNI) OISI !> WHIIK OAK.

.VNU 2NI> <|KT1). WHITK O.VK.
1 CO.M. ()KTn. WIIITK O.VK. r
•,' COM. OIM'O. nillTK O-VK
I CO.M. «|I(T1). HHITK O.AK SI
.\NI> si;(ONU ri,.\lN WIIITK (

I (<>>!. I'I..\IN WIIITK O.VK..
•.' CO.M. ri.VIN WHITE 0.\K..
VNT) '.Sly ri.VIN KKI) O.AK..

•; CO.M. I'l.VIN KKI) 0.4K
3 COJI. I'L.VIN KEI) OAS.
.VNI) iNI) REI> (il .M
I CO.M. KEI) (JIM. .

.VNI) JNI) S.\P GIM.
VNI) 2NI> S.Vr (ilM.
1 COM. S.\P (ilM
; COM. s.vi" <;l M
;f CO.M. S.VP <il M
.VK S.VI- (il M STKIPS
Ki

:

HI'

VN

AND
AND
D I I

fi" .\N'n
18" AND

i:p.
I'P.

. COM-MON -VSH
I COMMON AND BETTER ASH
.i <'Oil.MON .VSH
Kl N (V PRESS
1 AND NO. 2 COJtMOX CYPRKSS. .

Kl N EI..M
KI.O <il .M BOX BO.ARDS. 13" TO IT'

1 <O.M-MON VNI) BETTER Tl PEI.O
Kl N HICKORY

.'iO.llOO

30.(11111

4'>,()(l(l

3(),(Mli

It.dltl

:i4.(l()(

1 ; .- X ;i I

(i.UOO 1(1. (Kiel Hi. 11(111

3,0(10
1,000

40.(1(10

23.00(1
27,000

15,000

1,000

."1(1.(1(1(1

4!l.00(l

23,000

l.'>,OOII

l!l,0()<l

H5.0II0
(i.ddll

(il. (111(1

IK.OdO
I'l.OOO

50,000 40,000 14,0(10
34,000 28,000

1 1
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MEMPHIS
LARGEST HARDWOOD MANUFACTURING CENTER IN THE WORLD

WE ARE VERY ANXIOUS

TO MOVE THE FOLLOWING STOCK

:

200,000 FT. 12/4 LOG RUN SOUTHERN ELM.
75,000 FT. 6/4 LOG RUN SOUTHERN ELM.

200,000 FT. 4/4 NO. 1 COMMON PLAIN RED OAK.
100,000 FT. 5/4 NO. 1 COMMON PLAIN RED OAK.
100,000 FT. 6/4 NO. 1 COMMON PLAIN RED OAK.
170,000 FT. 4/4 NO. 1 COMMON QUARTERED WHITE OAK.
500,000 FT. 4/4, 6 TO 12 , 1ST & 2ND COTTONWOOD.
400,000 FT. 5/4, 13 TO 17 , 1ST & 2ND COTTONWOOD.
200,000 FT. 4/4, 22 ' & UP, No. 1 AND PANEL COTTONWOOD.

WE WILL QUOTE YOU ATTRACTIVE
PRICES IF YOU WILL WRITE US

ANDERSON-TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.

OUR NAME
GUARANTEES the quality of our

PLAIN RED and WHITE OAK, QUAR-
TERED WHITE OAK, ASH,

And Other Hardwoods
Our special attention to MIXED CARS means ECONOMICAL

BUYING for you

John M. Woods & Co.
Main Office and Distributing Yard, EAST CAMBKIDGE, MASS.

WHOLESALE VAKD. MEMPHIS, TENN.

WE WANT TO SELL
1" to 2- Qrt. W. O., all grades.
1" to 3" Qrt. K. O., all grades.

1 car 1-X2M;" to SW CI. Qrt.

R. O. strips.

I car 3" FAS & No. 1 Com. Qrt.

B. O.

1 car IVi" No. 1 Com. Pin. W. O.

1 car. %" No. 1 Com. & Bet.

Qrt. B. O.

6 cars 1" No. 1 Com. Pin. B. O.

1 car IVi" No. 1 Com. Tin. R. O.

2_ cars 1%" No. 1 Com. Pin. B. O.

i cars 1>4" No. 1 Com. Ash.

2 cars 1" Sap Poplar.

3 cars 1" No. 1 Com. Poplar.

1 car 1%" No. 1 Com. Poplar.

2 cars 1" FAS Sap Gum.
1 <ar 1" 18" & up Panel Gum.

VANDENBOOM-STIMSON LUMBER CO.
MEMPHIS, TENNESSEE

WE WANT YOUR BUSINESS

THREE STATES LUMBER CO.
BAND-SAWN STOCK

IN ALL THICKNESSES
PLAIN AND QUARTERED OAK, ASH, CUM, COTTONWOOD, CYPRESS, ELM
CAR TIMBERS AND BRIDGE PLANKING. GUM AND COTTONWOOD SIDING

GENERAL OFFICES -

Tennessee Trust Building Memphis, Tennessee
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MEMPHIS
THE HUB OF THE HARDWOOD WORLD

GREEN RIVER
LUMBER CO.

A

L

L

"After all, it's the timber that

counts. If you haven't quality tim-

ber, all other things will avail but

little in the production of really

good lumber."

We manufacture from such

timber exclusively, — our stock

shows it.

It's up to you to let us prove

it. Stock list and prices to be had
for the asking.

MEMPHIS, TENN.

N

O

s

H

A

R

D

W
O

O

o

s

ITS THE BEST
QUARTER-SAWED WHITE
seen for a long time. It can't

it's band-sawn by a "general'

timber. No. 1 Common &
5/4" and 6/4".

That No. 1 Common and
l"-4" PLAIN WHITE OAK i

itself and it's going fast.

You want that one last car
1"_4" — No. 1 Common and

OAK we have
be otherwise

—

' from famous
ists & 2nds;

Ists & 2nds
s in a class by

of mixed ASH,
better.

Money for You in Our Prices

PHILIP A. RYAN
LUMBER CO.

Manufacturers and Dealers in

HARDWOOD LUMBER AND LOGS
Phone Main 850 Station G, Memphis, Tenn.

Mill* at Memphis, Tenn., and Mound, Ark.
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KNOXVILLE
Famous for the Finest Type of Poplar, Oak and Chestnut

H. S. Mizner, Pres.
C. C. Cannon, A'ice-Pres.

Ed. Maphet, Gen'l Manager.
J. M. Logan, Sec'y and Treas.

LOGAN • MftPHET LUMBER CO.

MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main olfice and yards: Knoxville.

Branch office and yard

:

Bank and McLean Avenue, Cincinnati. I- M. ASHER, Mgr.

WANT TO
75,000 ft. 4

100,000 ft. 4
60,000 ft. 5

40,000 ft. 4

15,000 ft. 12

12,000 ft. 12

12,000 ft. 12

10,000 ft. 12

MOVE IMMEDIATELY
4 No. 1 Com. Plain Oak.

,4 No. 2 Common Poplar.
4 Log Run White Pine.

4 1 and 2 Qtd. White oak,
Extra Fine Stock

4 1 and 2 Poplar.
4 Select Poplar.

4 No. 1 Common Poplar.
/4 No. 2 Common Poplar.

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE

50 M. ft. 4/4 10 & up Is & 2s Qtd. White Oak, good figure
50 M. ft. 4/4 2y2 to 5% CI. Face Qtd. White Oak, good figure

100 M. ft. 4/4 No. 1 and No. 2 Com. Qtd. Red Oak, good figure

Also Poplar, Plain Oak, Walnut & Tennessee Red Cedar Lumber
BAND MILLS AT VESTAL, A SUBURB OF KNOXVILLE. SOUTHERN AND LOUISVILLE & NASHVILLD; UAILROAD.

Veneers
"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.

KNOXVILLE. TEKN.

^riguiirk lutlDtng

MANUFACTURERS AND WHOLESALERS of

I^arbtooob Humtier
FOR IMMEDIATE SHIPMENT

125 M. ft. bone dry No. 2 Com. & Bel. Qtd. Wh. Oak

Kimball & Kopcke
Knoxville, Tennessee

WE WANT TO SELL QUICKLY
1 car 4/4 Common & Better Quartered White Oak
1 car 4/4 No. 2 Com. & Better Quartered White Oak
1 car 4/4 is & 2s Plain Oak
1 car 8/4 No. 2 Common Yellow Poplar

Dr^, Equalized—Immediate Shipment

MAPLES LUMBER COMPANY
KNOXVILLE, TENN.

Wholesale Hardwoods
Poplar a Specialty

White Pine Cut to Order
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PRACTICAL CONSTRUCTION
MAKES THE WORLD-
RENOWNED

\4tr-^- Wood -Working Machines
DO MORE AND COST LESS

Oval Wood Dish MnrhineNo. ti Bolting Saw uvai »iooa insii 3iarnine

We make them for all purposes, planing, boring, mortising, bending, sawing and every conceivable class of
liner hparincr in minH af all times that the oriffinal nKFTAMrTT! OTTAT TTV .^^coilo M„ jr^,,u.. —„„t,.,„

vv c iiidKc iiicui lui till jjuijjuBca, jjiaiiii.g, uui i.ig, luvji iioiiig, uciiuiiig, sdwiiig ano every conceivaDie class oi
turning, bearing in mind at all times that the original DEFIANCE QUALITY prevails. No faulty construc-
tion is tolerated. Everything of the very finest that money will buy.

GET ACQUAINTED WITH THE "500 VARIETIES"

Our 535 page Catalog FREE and

detailed quotations upon application.

^iA^/l

THE DEFIANCE MACHINE WORKS
Defiance Ohio
See Our K-\hil>it at 12IJ) M'asliinslon

Hlvd.. C*I>i<'airo

^li l)<piil)li- Snrfare I'lanir No, fi Plain 3fortiser No. !• 3(1" Hand Kisaw ( haplin llandir I.athp

y
THE BEST

HARDWOOD FLOORING
T5AYCITY1S

HANSON-WARD VENEER CO.
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NASHVILLECELE^FJ^^VTED FOR HIGHEST
IVLcviNTUEyCVC-ruRE TTTPE TIIVIBER GROWTH. EAULnTLESS

^zVrVD GOOD GRJ^DES.
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JOHN B. RANSOM
Cg^ COMPANY

MANUFACTURERS OF

HARDWOOD I UWBER
I's & 2's Qtd. White Oak, 6" & up (wide In)

No. 1 common Qtd. White Oak, 6" & up (se

lected for figure).
Vs & 2's Qtd. White Oak, 10" & up.
I's & 2's Qtd. White Oak, 6" t up
No. 1 common Qtd. White Oak, 4"
nice).

No. 1 common Qtd. White Oak, 4"

nice & dry).
I's & 2's Qtd. Red Oak. 6" & up.
No. 1 common Qtd. Red Oak, 4" & up.

& 2'3 Chestnut, dry, good widths.
1 common Chestnut, dry, good widths.
2 C. & S. W. Chestnut, dry.
& 2's White Ash, very dry ti tough.
1 common Hickory, very dry & tough.
1 common Hickory, yery dry & tough.
1 common Hickory, very dry & tough.
1 common Hickory, very dry & tough.

& up (very

& up (very

I's

No.
No.
I's

No.
No.
No.
No.

NASHVILLE, TENNESSEE

OUR AIM IS QUALITY, NOT QUANTITY

Ewing & Gilliland

MANUFACTURERS OF HARDWOOD
One
One
One
One
One
One
Ore
One

car 5/8 Common Poplar,

car 25X" Common & Better Poplar,

car 3" Common & Better Poplar,

car 4" Common & Better Poplar,

car 5/4 Common & Better Chestnut,
car 6/4 Common & Better Chestnut,
car 5/4 Good Quartered Red Oak.
car 5/4 Common Quartered Red Oak.

WHAT WE MAKE, WE MAKE RIGHT

DRY CHESTNUT
100,000 ft. 4/4 Is & 2s
50,000 ft. 5/4, 6/4 & S/4 Is & 2s
150,000 ft. 4/4 No. 1 Com.
75,000 ft. 5/4, 6/4 & S/4 No. 1 Com,

200,000 tt. 4/4 to S/4 Sound Wormy

Ask for special price.

OAK! POPLAR! HICKORY! .4SH! TENNESSEE RED
CED.AR! Our Ohti Manufacture

LOVE, BOYD & CO.
NASHVILLE, TENN.

THE
Davidson, Hicks & Greene Co.

TENNESSEENASHVILLE,
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BUFFALO
The Foremost Hardwood Market of the East

Anthony Miller

HARDWOODS
OF ALL KINDS

893 EAGLE STREET

Buffalo wants your hard-

Dod business and wants it

cause it can make it to

)ur advantage to buy your

mber in Buffalo.

Buffalo lumbermen are

:perienced in the produc-

on, purchase, grouping,

ire and shipping of hard-

oods, and this experience

at the service of every

holesale consumer of hard-

oods.

We ^ av c one of the

irgest stocks of hardwoods

I eld by any lumber trade

enter of the country. It

omprises every variety of

oth northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

G. ELIAS & BRO. \\

Buy and Carry Large U

Quantities of U

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET \\

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAK\

940 ELK STREET

i Buffalo [lardwood Lumber Co.-- - A
We Want to Buy for Cash: U
OAK, ASH AND \\

OTHER HARDWOODS U

\ All grades and Ihu-knesses. U
\ Will reteive and inspeit U

, sloik at xhippini; poinl. U
UraDc'h .vard. Memphis, Tenn. U

940 Seneca Street, BuffaloU

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Above all things else.

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, f.-om

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you en your harJwooJ

requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any

distance within five hundred

miles of Buffalo can usually

be loaded and forwarded the

next day.

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBEPv

1142 SENECA STREET

I. N. Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

\STANDARD HARDWOCD\
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

3
jiiiiiaiiiiiiiiiiiiiii

'

nil III
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N E V/ YORK
LEADING MANUFACTURERS AND JOSBERS

We are in the market for Plain Red and White Oak,

4/4 to 8/4" No. 1 Common and Better. We pay cash.

PEALE, CORYELL LUMBER COMPANY
FIFTH AVENUE BUrLDING, 5tli Ave. and 23d St., NEW YOKK

WM. E. LITCHFIELD
MASON BUILDING, BOSTON, MASS.

Specialist in Hardwoods
SlannfactureTS are requested to supply lists of stock for sale

TO LUMBER MANUFACTURER
If you wish fo turn your lumber into cash, stionld be pleased to

receive your stoeic slieets and lowest prices less 2%.
We specialize in chestnut, plain oak and birch, and are always

especially in the market for kiln-dried stock.

The Milne Brothers Company, Welles BIdg., New York City

JONES HARDWOOD COMPANY
WHOLESALE DEALERS IN

HARDWOODS—Poplar and Gum
33 Broad Street, - - BOSTON, MASS.

SHORT
on

Maple, Birch, Beech or Basswood

o
For quick shipment write

G. H. Swift and Sons, Inc. Utica, N. Y.

WE WHOLESALE ALL KINDS OF
HARDWOODS

TT7 100,000 FT. 8/4 QUARTER-
- SAWED HARD MAPLE,
have SQUARE EDGED, STOCK

EIGHT MONTHS DRY.

GEO. WEBSTER LUMBER CO.
SWANTON, VT.

CHARLES HOLYOKE
141 MILK STREET, BOSTON, MASS.

HARDWOODS

The Billmeyer Lumber Co.
Manufacturers and Wholesale Dealers in Lumber

CUMBERLAND, MARYLAND

A Real Bargain
When the steamers that carried our

Birch from Michigan arrived at our
Tonawanda Yard, we sorted out 4
fine cars of

2 in. Is & 2s Red Birch
thinking they wouhl sell casilv.

\\'e were mistaken, however, and
are going to let them go at a bargain
price rather than carry tliem thru the

winter.

This Red Birch runs 5" to 18" wide
and 50'7( 14' and 16'. It is good and
dry and in splendid shipping condi-

tion.

Remember, for immediate shipment
only but 29t for cash within 30 days
after arrival.

Write, telegraph or telephone.

HAMILTON H. SALMON & CO.
82-88 Wall Street. New York City

89 STATE
BOSTON,

STREET
MASS.H. D. WIGGIN

Whhcwood, Oak, Chestnut, Elm, Basswood
Maple and Birch.

SEND ME YOUR LIST OF OFFERINGS FOR SPOT CASH

PALMER &, PARKER CO.
TEAK MAHOGANY ebony
ENQLISn OAK ifCMCTOC DOMESTIC
CIRCASSIAN WALNUT VENEERS HARDWOODS

1 03 Mediord Street, Charlestown Dist.

BOSTON, MASS.
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^=SCHOFIELD BROTHERS—
MAM FAC-Tl'UERS and -WHOI.KSAI.EHS

DAILY OUTPUT: 40,000 FT. WHITE PINE; 150,000 FT. HARDWOODS-STANDARD GRADES

WE SHIP STRAIGHT OR MIXED CARS
WE CONTROL THE

SALTKEATCKIE LUMBER COMPANY With Mills, Dry Kilns,^-^ SCHOFIELD, S. C.
Manuiacturing Our

FAMOUS UNIFORM COLOR RED CYPRESS and YELLOW POPLAR, ASH, OAK, RED and TUPELO GUM
ALSO HAVK OTHER MILLS IISDER CONTRACT

SALES OFFICE: 1019-20 PENNSYLVANIA BUILDING, PHILADELPHIA

TOMB LUMBER COMPANY
1605-06 REAL ESTATE TRUST BLDG. PHILADELPHIA

WE MAKE A SPECIALTY OF O.AK BILL TIMBERS AND 2" OAK
l-I.ANKS IKOM 6 TO 12" WIDE, 10 TO 20' LONG. FOR CON-

STRUCTION ri Kl'<»i;s, AND MANCFACTIRE A GENERAL LINE
OF HARD\\(II(I>^. HID AND WHITE OAK. CHESTNUT. POPLAR
AND ALSO «h.>l MICGINIA WHITE PINE. WE HAVE TWO
BAND MILLS. IN CONSTANT OPERATION.

ALWAYS IN THE MARKET FOR

OAK :: POPLAR :: CHESTNUT
MAIL US STOCK AND PRICE LIST

J
^ l^dklT ^^^\ Harrison Building
9a rVUni I V^V/b Philadelphia, Pa.

WISTAR, UNDERBILL & CO.
REAL ESTATE TRUST BUILDING, PHILADELPHIA, PA.

QUARTERED WHITE OAK
NICE FLAKY SILFF

FLOYD-OLMSTEAD COMPANY
HARDWOODS - - • WHITE PINE

FOR SAEE
50,(1(10 FT. 1/4 NO. 1 COMMON OAK

.(100 FT. -14 NO. 2 COMMON OAK
1(1.000 FT. C'4 NO. 2 COMMON <).\K
:t(i.000 FT. 8 4 NO. 2 COMMON OAK

307 BULLETIN BLDG., Philadelphia, Pa.

OAK
BEECHER & BARR

CHESTNUT POPLAR
WHITE PINE. YELLOW PINE AND HEMLOCK

INTERIOR TRIM. HARDWOOD FLOORING.

442 LAND TITLE BLDG. PHILADELPHIA, PA.

CHAS. K. PARRY & CO.
WHOLESALE LUMBER

Land Title liuildintr. Philadelphia. P>.

WE WANT:
ftnartored Reil anil' White Oak, all Brades, 4-4 to S-4

4-4, 5-4, <l-4 ooiiinion and better plain ^Tliitc and Red Oak
e-4,6-4, 8-4 Shop Seleet, I'm n nd S's Cj-presa

Log: Run Basswood

WE WILL NOT MIX GRADES
HADENTINE LUMBER COMPANY

6th and Penn Streets, Camden, N. J.

11 wiK wiiiil 111 Ixn i.r -,ll I liiiicc ll:ir(l\vi>iril. (vjirrss, N. (. Pine. «i'l

in iDUili wi(h (IS. '\\\- i(i;iii((fiiil(jre (Miiii fur Ids. iihinkinu. mtirinr
HniMh. furniture, and IxixinK. Ininu'diutc sliipinenth from NurlolU.

THOMAS E. COALE LUMBER CO.
Franklin Rank Building, Philadelphia

We are interested in No. 2 Common 8-4 Quartered White

Oak and All Grades ol Poplar and Other Hardwoods.

R.E.Wood Lumber Company
^ Manufc-cturers of Yellow Poplar, Oak, Chestnut, Hemlocic

*nd White Pine.

^ We own our own stumpage and operate our own mills.

#1 Correspondence solicited and inquiries promptly answered.

GENERAL OFFICES:
CONTINENTAL BUILDING. Baltimore, Maryland
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^ This picture but inadequately illustrates our very complete and up-to-date lumhor manufacturing plant, including double band mill, dry
kilns, planing mill, commissary, machine shop and lumber yard. Our railroad and logging equipment are just as good as the plant, and the
character of our timber holdings is the best in the Southern Appalachians,—no better in the world.

2 At the present time our stock of Hardwood is very low, and we have nothing special to talk about to you save Chestnut and Wide Poplar.
? Within a few months our stock will be shaped up, when we will be glad to negotiate with you on our unexcelled Great Smoky Mountain,
rich Yellow Poplar, White Aah. Chestnut, Maple, Bassicood, Bellwood, Sycamore, White Walnut and Cherry.

Be friendly, and let us hear from you.

LITTLE RIVER LUMBER COMPANY, TOWNSEND, BLOUNT COUNTY, TENNESSEE

QUARTERED RED AND WHITE OAK
CARS 4/4 F. A. S. RED
CARS 4 4 F. A. S. WHITE

Dry

2
3
5 CARS 4/4 NO. 1

10 CARS 4/4 NO. 1

2 CARS 4/4 NO. 2
5 CARS 4/4 NO. 2

Writ Manufactured -

COM. RED
COM. WHITE.
COM. RED
COM. WHITE

Immediate Shipment

Faust Bros. Lumber Co.
Sales Office:

1657 Monadnock Block
CHICAGO
Yards: CAIRO and BBOOKPORT, II.I.INOIS

Main Office

FADTTCAH, KT.

*
*
*
*
*

*
*
*
*
*
*
*

*
*
*

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

*
*
*
*
*
*
*
*
*
*
*

*
*
*
*
*
*

^*++*4^'+***4'****++4'*+*++4'+*4>***-i"i"i"i"i--i'-l"l.+4 ^j^
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Mill and Wood-working Machinery, on the lOlh and 25th of each Monih, by

THE HARDWOOD COMPANY
Henry H. Gibson, President

Louis L. Jacques, Sec'y & Treas.
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General Market Conditions

There is little of an interesting nature to report iu the general

market situation that has prevailed for the last fortnight that is

not duplicated in tlie conditions that have obtained for several

months. High-grade varieties of hardwoods of all descriptions

are iu good request at a very fair basis of value, while lower

grades are dragging, although occasional sales of No. 2 and No. '<

are made in considerable blocks at low prices.

The aggregate volume of hardwood transactions is at or above

normal in bulk, but generally is made' up of a multitude of small

orders. In only rare instances are sales of large blocks encoun-

tered. The entire buying trade seems to be playing a waiting game,

incident to the general uncertainty of political and business condi-

tions, AVhile there is nothing fundamentally wrong in the general

situation, the feeling of hesitancy about loading up with lumber

or any other commodity prevents much latitude in business trans-

actions.

The entire trade seems to be taking its cue from the railroads,

who are holding their requisitions down to the very lowest point

possible and be able to continue business.

Trade in furniture lumber is fair; the demand from interior finish

and door makers is reasonably good.

Flooring manufacturers ' lumber wants are fairly well supplied,

and there is not much development of trade in this line. Mani-

festly there is an accumulation of stock in the hands of flooring

manufacturers and plants are no longer being crowded to their full

capacity. This is true of both oak and maple flooring production.

"Veneer and panel manufacturers generally are fairly busy, but

there is still the incessant complaint of price-cutting and a range

of values that leaves very little margin of profit.

In both hickory and broom handle manufacture there seems to

be an output in excess of current demand, with resultant prices

that are not profitable.

The hardwood business generally is in much better position than

that in building woods. The stocks of hardwoods ready for eon-

sumption, notably in No. 1 common and better, have not been so

light in years as they are at the present time. A renaissance of

active demand of even a few weeks would clear the pile founda-

tions of all the dry, good hardwoods in first hands tlie country over.

There seems to be no disposition on the part of hardwood lumber

manufacturers to increase output, but, rather, there is a sentiment

of holding down the log output and lumber cut until increased

demand will stimulate values to a basis that will show a reason-

able profit in production.

On the current basis of stumpage values very few hardwood
manufacturers are making any money, and some are operating at

a loss. This situation is likewise reflected in the jobbing trade,

as a good many transactions are being put over at margins that

show very little profit,

A general feeling of optimism prevails in anticipation of better

conditions as the season advances, and everything points to the

fact that most every variety of hardwoods is "a purchase" at the

present range of values.

The Steel Car Game
The jjublic has derived no little information from the investiga-

tion of the steel car proposition and the publication of the facts

secured by H.\rdwood KecorO in recent issues. No evidence has

yet been presented by which the all-steel car proposition can be

regarded as anything but "bunk." Every indication points to

the fact that all-steel car building has been inspired by those inter-

ested in steel production for the purpose of putting over on car

builders, the railroads and the public, a type of car that would

employ large quantities of steel material regardless of any basis of

economy, eflSeiency, comfort, healthfulness or safety.

In defiance of the protests of competent and expert engineers,

and contrary to all past experience in car construction, this all-

steel car has been foisted upon the public on the one specious argu-

ment that it afforded increased safety to the traveling public. This

theory has been pretty well exploded in the theses supplied by

this publication.

To reach an understanding of the concrete principles underlying

SUBSCRIPTION TERMS: In the United States and its possessions,
and Canada. $2.00 tlie year; in foreign countries, $1.00 extra postage.
In conformity with ttie rules of the postofBce department, subscrip-

tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.
Instructions for renewal, discontinuance, or change of address,

should be sent one week before the date they are to go into effect.

Both old and new addresses must he given.
Both display and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advance of publica-
tion dates.

Telephones;—Harrison 8086-S087-8088.

Advertising Representative's: Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa ; E W. Meeker, 537 South Dearborn Street, Chi-

t-ago, 111.

Entered as second-class matter May 26, 1902, at (he postofflce at Chr-

cago, 111., under act of March 3, 1879.
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the most cfonoinical and safest tvpe cf passeuger car. it may he

observed that the jjlaee where streii},'th and stability in construc-

tion is required is in the idatform. It is presupposed that the

trucks of the car shall be of the highest and best character. It is

the platform of the car that endures the impact and stress of the

movement of trains, as well as the feature that must provide for

the safety of passengers in the e^^nt of collision or derailment.

Massixe. top-heavy upper works on a ear are demoustratably

unsafe, expensive and extravagant from all points of view. From

the point of safety alone it is believable that housing passengers'

in canvas tents on the top of a well constructed car platform wouM

offer very superior advantages to any type of steel upper-work ear

that has ever been produced.

Spruce Reproduction

There is no one perhaps whose practiial knowledge of the spruci'

tree surpasses that of S. E. Slaymaker, at the head of the big

West A'irgiuia Spruce Lumber Company, whose operatious are sil

Cass, W. Va., but whose office is in the Fifth Avenue building,

Now York City.

One of Mr. Slaymaker 's p>?t studies has been the reproduction

and maintenance of spruce forest growth, which prevails exclu-

sively in the higher altitudes of the "West Virginia country in

which he operates. Mr. Slaymaker has experimented with Ihh

end in view for tfle last ten or twelve years, and as a result of his

experience he alleges that the reproduction of a spruce forest

does not consist so much in the actual planting of young trees

as it does in affording protection to the new growth, with which

nature is trying to replace the timber cut down and removed from

the land. He avers that forest reproduction is a natural thing.

and that nature will accomplish this result if given half a chance.

Strictly speaking, he says there is no such thing as a "virgin

forest," for it makes no difference how old the tree may be it

stands in place of another long since fallen. Even in areas far

removed from fire hazard, trees that have escaped destruction

eventually die because they cannot live longer. Nature has wisely

provided for a new growth which will take the place of that which

departs; otherwise there would be no trees anywhere. The diffi-

culty of a forest regenerating itself, according to Mr. Slaymaker

and other competent authorities, lies in the fact that when laud

has been cut over usually it is abandoned to the mercy of flames.

and the seedling gi-owth is destroyed. Mr. Slaymaker 's method is

to keep fires out of his slashings and to give the young trees a

chance.

Mr. Slaymaker 's methods of lumbering consist in cutting all

trees measuring more than eight to ten inches at the stump, and

on this basis his boundary has yielded an average of 18,000 feet

to the acre. He has been careful to leave his young growth as

free from injury as possible, and now finds that on portions

of his lands operated ten or eleven years ago there can be taken

from ten to fifteen cords of pulpwood per acre, cutting down to

five or six inches in diameter. He does not make as close cutting

as this, but the figures indicate what the process of reproduction

\inder proper care can accomplish.

Within the last four or five years Mr. Slaymaker has been

planting from 150,000 to 200,000 young trees annually. This he

does by pulling them up where the growth is too dense, and

planting them in open spots. The work of transplanting is done

in the early spring, just after the frost goes out of the ground

and before the sap rises; using trees ranging from six inches to

two feet in height. He finds that about seventy-five per cent of

the trees transplanted live.

In Mr. Slaymaker 's operations fire danger from locomotive

sparks is avoided by clearing on both sides of the railroad tracks

for a distance of one hundred feet. Weeds and grass in this strip

are regularly mown, so there can be no accumulation of dry

vegetation where fire could start. In addition, each locomotive is

equipped with a firehose and the train crew provided with buckets.

Furthermore, the boundary is patrolled in dry seasons to prevent

trespassing, which is often responsible for fires. Even woods crews

are required to keep buckets within easy reach where there is

danger of fire.

Fire protection ou the 80,000 acres owned by the West A'irginia

Spruce Lumber Company costs from $2,000 to .$2.5,000 annually,

but it is considered money well expended. By this system of

woods work Mr. Slaymaker alleges that he can see no reason why
his present yield of pulpwood, which is 220 cords daih', may not be

made to continue indefinitely.

Stovepipe Automobile Bodies

In this issue of Hakdwood Kecurd begins a series of articles

showing up the tricks of the automobile trade in foisting upon the

public metal bodies in lieu of the substantial, durable and thor-

oughly tried-out wooden bodies, that have been the accepted basis

of high-class vehicle body construction during all history, and

which originally were employed on all automobiles. That auto-

mobile manufacturers are not at all proud of their attempts iu

metal-body construction is very manifest, from the fact that in

all the thousands of pages of automobile advertising it is a very

rare instance to find any reference made by the manufacturer to

the bodies of his vehicles—the very feature that demands dura-

bility and comfort to the occupant.

Automobile makers will tell you all about their engine, wheel

base, steering gear, improved transmission, speed, "classy lines,"

and all this sort of thing, but they keep mighty still about the

kind of bodies they are putting'on their automobiles.

This is a ' time for automobile manufacturers who have had

sense enough to stick to the standard and approved type of wooden

bodies to exploit this feature in their advertising campaigns.

Lumber Exports for September

Advance sheets from the mouthly summary of commerce and

finance of the Department of Commerce and Labor show a diminu-

tion of log exports for September, 1911, as compared with Septem-

ber, 1910, to a value of $195,971 from $221,669. However, the

values for the first nine months of the year are more than a

million dollars in excess of those of 1910, and aggregate $.3,649,496.

Lumber exports for September, 1911, amounted to 170,492,000

feet, with a value of $3,581,498, which is a little in excess of the

month's shipments a year ago. The first nine months' value for

1911 aggregates $.34,999,031, as compared with $31,039,341 in 1910.

The United Kingdom still remains the largest market this coun-

try has for round and hewn timbers, and while it is the largest

buyer of liuubcr, the aggregate of other European countries has

become nearly twice as great as that of Great Britain. While fir.

yellow pine and spruce constitute the largest quantity of lumber

going into export, gum, oak and poplar occupy no inconsiderable

place in the totals.

True Sportsmanship

For several years Collier's Weekly has carried on a campaign

against food adulteration which has resulted in notable assistance

to the government in stamping out the evil, as well as informing the

public of the dangers surrounding the use of adulterated foods of

many varieties.

AValt Mason, in a recent number of this publication, succinctly

analyzes the character of food adulterators in a versified editorial,

entitled "True Sportsmanship," which is quoted herewith:

There's a certain sort of class in any oarnest-soulod assnsshi wlin per

I'ornis Ills IlltU- niiircicrs wltli a liluilp'on or a gun, for he loads llie slierllT

ilanccs. and lie's always liiklng cliam-cs. and pxpccls to pay the liddlcr

when lio's liad Ills share el' fun. Wlii'ii. eseerlod by the slicrllT. he pre-

paii's to he a si'iaph. staiiillnK Ih'inly on the gallows, as directed by tbe

eourt. we respect hlni -not defeiidlni; all the crimes that wniUKht his

endlni;— for. In spile of all his foibles, he remained a di-ad gnino sport.

Hut the yellow sport who fractures pure food laws, and innnufnctures

poisoned victuals for the people—who admires that sort of graft? .last

to (111 his stock of purses he sends IckIous out In hearses to the siid and

silent bone yard, whcrc> they're tagged and epitaphed. Oh. be dopes thi'

meat wi' swallow, and lie dopes the pies that follow, and he dopes the

milk for babies, dopes the broth the (.•afl'ers sip. dupes the ciiraniels anil

inullows— and alas there Is no gallows for this yellow brand of slayer,

who's HO shy of Hpcrtsmnnshlp.
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If we'd slay our frionds and noighbors. let's perform our gory labors

like true sports would pay the fiddler, scorning to conceal our tracks ; we
shall take our mission gravely, we shall don our war paint bravely, hunt
our victims in the open, and there slay them with an ax.

The strictures made by the writer against food adulterators

applies -with equal pertinency to those of sordid souls -who during

the last few years have engineered the steel passenger car cam-
paign, on the pretense that this type of all-steel construction af-

forded increased safety to the traveling public in the event of

collision or derailment. The theses on this subject -which have
been published in H.\rdavood Eecokd during the last few months

have demonstrated beyond peradventure that full-steel car con-

struction to afford the traveling public increased safety is entirely

a pretense, and that the whole game has been worked out to con-

tribute to the increased consumption of steel, regardless of the

protests of competent car building engineers.

Those responsible for this solid-steel-car fraud are just as

unsportsmanlike as are the food adulterators. Let to them be

repeated the words of Mason: "If we'd slay our friends and
neighbors, let's perform our gorj' labors like true sports * *

don our war paint bravely, hunt

Northwest has its i)rojHirtions of unusual features in quickly getting

rich. Perhaps California has developed more of thi.s class of Walling-

ford enterprises tlian most any other region. This state apparently

has a good many citizens with enough idle time on their hands to

figure out "many cat-hole deals" to present to the unwary.

A few months ago Hardwood Eecord published a resume of the

famous goose farm enterprise, which had superior merits to the aver-

age investment proposition offered in the daily papers and cheap

magazines, but right now there comes out of this state a brand-new
one, which looks even bc?tter than anything that has heretofore been

ofl'ered. This comes in the form of a letter to Postmaster Campbell

of Chicago, and is printed herewith in full:

Dear Sir : Knowing you have had some interest in the fur business I

take the liberty of presenting you with what seems to me a most won-
derful proposition, and in which no doubt you will take a lively interest
and perhaps wire me the amount of stock that you wish to subscribe
towards the formation of this company.
The object of the company is to operate a large cat ranch in or near

Oakland, where land can be purchased cheap for this purpose.
To start with we will collect about, say, 100,000 cats. Each

cat will average twelve kittens a year. The skins will run from 10
cents each for the white ones to

our victims in the open, and

there slay them with an ax."

Cycles of Get-Rich-

Quick Enterprises

It is a singular thing that

various phases of get-rieh-quick

enterprises are turned loose on

the public in cycles, usually de-

pending on the general prosperity

that exists. A few years ago

stocks of man}' gold mining enter-

prises were exploited daily in the

public press, and millions of dol-

lars were secured from investors

in fake enterprises. Doubtless

there are gold mining enterprises

that produce profits, but their

stock is not offered to the miscel-

laneous public through alluring

advertisements. The same is true

of irrigation enterprises—some

of them are good and lots of

them are fakes—and the worth-

less ones seem to have secured

more investors than the good ones,

through this same medium of exploitation.

Then again there have been thoiusands of land enterprises, very few

of which had any basic value, which were advertised extensively, and

have taken thousands of dollars away from the unwary. Two or three

years ago there was an incursion of eucalyptus promotion games,

with southern California as the seat of action, by which an untold

number was coaxed into investments of varying sizes, the returns

from which are still very conjectural. Leading magazines and com-

mercial newspapers have scored the fraudulent character of so many
of these professedly eleemosynary games for getting the public rich,

that at the present time the advertising columns of papers that con

sent to carry this class of stuff are rather barren of these alluring-

offers. Even many sordid newspaper publishers have awakened to

the fact that it doesn't pay to assist this gentry in robbing their

patrons, and refuse this class of '
' business. '

'

Another singular feature of these wonderful chances of getting rich

quick is the fact that the most alluring ones are located in climes far

distant from the centers of population. The Isle of Pines was the

center of alleged riches a few years ago ; during the last two years

much of the sand-barren sections of Florida has been cut up into farm
lots and sold on paper; and the money to be made in Mexico has

shown wonderful allurement in newspaper advertisements. The semi-

arid plains of the West are still being exploited, and the extreme

UNSOLICITED TESTIMONIAL

/Banufacturcrs anS tClbolcsalcrs

Nashville, Tenn., March 15, 1911.

Gentlemen: We consider HARDWOOD RECORD one

of the best advertising mediums that we patronize, it is

properly considered an exclusive hardwood paper, and is

very influential in the hardwood trade. The paper is a

consistent friend of hardwood association work, and one

of its hobbies is universal inspection. Consequently we
feel very tcindly towards the paper and its publishers.

Aside from this, it has a large circulation among the ship-

pers and consumers of hardwoods.

LOVE, BOYD & CO.

This scheme has one merit—it

'

T-"i cents for the pure black. This
will give us 12.000,000 skins a

year to sell at an average of 30

cents apiece, making our revenue

about $10,000 a day gross.

A man can skin fifty cats per

day for $2. It will take 100 men
to operate the ranch and there-

fore the net profit will thus be

$0,800 per day.

We will feed the cats on rats

and will start a rat ranch next

door. The rats multiply four

times as fast as cats. If we start

with 1,000,000 rats we will have
therefore four rats per day for

each cat, which is plenty.

Now. then, we will feed the

rats on the carcasses of the eats

from which the skins have been

taken, giving each rat a fourth

of a cat.

It will thus be seen that the

business will be self-supporting

and automatic all the way through.

The cats will eat the rats and the

rats will eat the cats, and we will

get the skins.

Awaiting your prompt reply and
trusting that you appreciate the

opportunity that I give you and
which will get you rich quick, I

remain, L. T. Smith.
better than the eucalyptus game.

Log Cost at Memphis
Personal reports to Hardwood Kecokd from Memphis would

indicate that sawmill operators of that city have awakened to

the fact that for some years they have been engaged in a very

foolish contest with each other to see who could possibly pay the

highest price for logs, -with which to stock their mills, with the

result that very few have made any profit or see any possibility of

making any during the remainder of 1911. A considerable portion

of Memphis sawmill men are not stumpage owners, but purchase

their logs in the open market. The fancy prices that had been

paid for the last year or two are regarded by good authorities

as ridiculous, and, as the days of miracles are over, very few are

able to continue operations and break even.

The fancy prices paid for logs have stimulated extravagance in

the way of log handling and other costs, and today the cost of

hardwood lumber from the stump to cars, via the Memphis channel,

is in the neighborhood of twenty-one dollars a thousand straight.

This is leaving stumpage values and price out of consideration.

When this cost is compared with the stunip-to-car cost of eleven to

twelve dollars a thousand in the mountain operations, or about

ten dollars a thousand in Michigan and Wisconsin operations, it
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will be seen that there is something radically wrong with costs

prevailing in the Memphis distriet. As the matter now stands on

high-class oak logs, the only possible way of getting even on their

cost is to manufacture quarter-sawed stock, and when the quarter-

sawed market is overloaded, and it has been for the last year,

there is no money in that game.

The thing of first importance Memphis operators have before

them, is to cut the price they are paying for logs a good five

dollars a thousand, if they are going to attempt to continue busi-

ness on a profitable basis.

Freight Movement on the Great Lakes
Lake commerce during September, as measured by the volume of

freight shipments between domestic ports on the Great Lakes,

aggregated 10,730,460 short tons compared with 11,892,412 short

tons shipped during September, 1910. The lumber shipments for

September were 142,686,000 feet, and the season has shown a lake

shipment of 843,408,000 feet. These figures show a little smaller

totals than the year before, which was the natural expectation.

Constructive Railway Policies

The Bailv.ay Busines'* Assoi-ialiuu U;is issued a pamphlet under the

title "Constructive Railway Policies in Many States in 1911," in

which it reports that in the state legislative period of 1909 forty-one

legislators passed 664 laws affecting railroads, and during the 1911

legislative period forty legislators passed only 276 laws, showing a

decrease of 388 in number of enactments, or fifty-eight per cent. The
association believes the publication of this fact to be important as

reflecting the tendency of public opinion in the curtailment of the

enactment of laws curtailing railroad prerogatives. It is contended

that many states have enacted so much legislation as to seriously

hamper the railroads in a sane and logical conduct of their own and

the public's business.

The diminished number of laws would indicate a tendency to cease

additional law-making affecting carriers. Further restrictions seem
to be unpopular, and the average state legislature is now evincing

anxiety to attract capital for the development of transportation and

business, rather than to place law.s on the statute books that shall

discourage this development.

Overlooking a Good Bet
The talk was on the fads and fancies of the cabinet world,

and of the furniture trade in particular, for various domestic and
imported woods, and in the course of the talk the prediction was
made to the Sales Manager that in the future every wood, native

or imported, that had individual beauty of color or figure eventu-

ally will become a factor in the cabinet wood trade; that no one

[larticular wood would ever again dominate as some of them have
in the past and that there would be no general favorites, but a

general disposition to look for new offerings and unique figure and
color in woods.

The Sales Manager bristled a little at this and said: "No,
there is nothing doing, and nothing in that kind of a proposition

to encourage one to take it up. I know, for we have experimented
with it a little. And right now we have stored away in our yards

some special woods that we cut by way of experiment that are

not selling and that I would be glad to move at a reasonable price.

"The trouble with these things is that when you und'.-rtake

the marketing of anything new in wood you have to introduce it

and create a market for it, and this takes so much time and money
that it is not worth while. The same amount of effort will bring

more returns if concentrated on pushing well-known products.

For that reason I don't think any of these things will amount to

much until the favorite woods become so scarce that there will

not lie enough to supply the needs, and they will simply have to

turn to something else."

That sounded like good logic, and it was reasoning V)ased on

actual experience; therefore should have weight. Moreover, it

i« Kcll Inown that many of the woods in high favor today had

their original introduction by stress of circumstances that com-

pelled it; by the scarcity of some other wood at some strenuous

time in the industry, when the supply was not equal to the de-

mand, necessitating the substitution of any and everything else

available. Some of these substitutes eventually made a name
and a place for themselves, and they are today highly valued

and are not by any means regarded as substitutes.

Admitting all this, and accepting it without argument, when the

situation is viewed from that point, there still remains this fact

—

a man maintaining that attitude is often overlooking some of the

"best bets" of the trade.

There are some live-wire salesmen who have been looking so

hard and going hungry so long for special talking points, for new
features in their work, that they would literally tear their hair

and shout "Good Lord" at the idea of letting an opportunity of

this kind go by, and missing a chance to introduce something new.

Something new is the salesman's glory, something with features

and talking points, and here we have a man regarding the time and

trouble involved in introducing a new wood as a handicap, while

other men are going hungry for something new to talk about on

their rounds to arouse interest and to awaken the trade they visit.

It is worse than hiding a light under a bushel for a man to

cut something unusual and unique in lumber, some new offering

that is worth while, and then pile it away in a dark corner and

simply mention it occasionally in his letters. Maybe, too, at the

same time, his advertising space in the lumber journals is filled

with stock or stereotyped matter merely setting forth that he is

in a given line of business and has stock to sell. And there is

hidden on some corner of his yard or in some nook of a shed

something that should and easily could be made an enlightening

feature in the advertising without in any way detracting from

the value of his ad carrying the message that he is in the lumber

business.

It is well for a man to shake up himself occasionalh' and look

at things from different viewpoints, no matter whether ho is a

millman, sales manager, or a salesman on the road. There is more
or less tendency, from the fact that we are creatures of habit, to

fall into a groove or rut and assume a repellant attitude toward

any and everything that tends to force us out of it and make us

break new ground. It is when a man gets into this kind of a habit

that he generally overlooks the "best bets" of the trade and,

figuratively, goes to sleep at the switch.

Famous Holland Forest in Ruins

A terrific and disastrous wind-storm swept Ilollaud on the night

of September 30, which was the most severe ever experienced

within the memory of the inhaljitants. Not since the fearful

Whitsuntide storm of 1861 has such havoc been wrought by the

elements. The Hollanders were very proud of their "Hague wood."'

which was one of the forest preserves of that country, and it is

alleged that this timber area was practically ruined. More than

three thousand trees were torn up by the roots and now lie in

windrows like grain swathes in the path of the mower's scythe.

These are the beeches and the elms. The oaks were splintered and

broken and their great limbs or the crowns torn off. The Hollanders

aver that never again will this generation behold this wood in its

stately majesty, and that ages will have to pass before it will regain

its former glory.

An eye witness says that it is pathetic to see all these mon-

archs of the glade stretched low in an inextricable wilder-

ness of intertwined branches and upturned roots. Thousands of

people visited the forest wreck, undeten'ed by the obstacles. They
came to pay a last farewell to the trees that had sheltered them in

the hot summer days, (lid men and old women came loaning on the

arms of their sons and daughters, and silently stood looking at

their fallen friends. In parts of the wood not a single big tree

has been left standing. The grief of the citizens of The Hague
can bo best understood when it is known that this forest dates

back more than four centuries, and it has sheltered the pleasure-

seekers of maor generations.
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Peru Pertinent and Impertinent
The Sawmill Zoo

The "hog" it was devouriug

All the offal from the mill.

And grinding and a-crunching

Like a real hog guzzling swill,

When suddenly the "donlvey"

Started up its wheezy bray,

As though by such procedure

It would drive the "hog" away ;

But at that very moment
The old "nigger" butted in

And drowned both "hog" and "donkey"
Most completely with its din :

Just then appeared the "pony"

Loudly snorting round the bend

And brought the mill-zoo chorus

To a very sudden end.

—F. B. W.

A Cracker Lumberjack
A lumberjack from Georgia
Came hikiug into town,

His name was Ales Ander
And he had won renown

For feats of strength and courage
While living on hardtack

;

He was a woodland wonder^

—

A lumber crackerjack.

—F. B. W.

Some Strong
Brannigan : "Well, sor, my father was that

sthrong he cud take a two-by-four in his hands
an' wid wan twist, bingo !—kindlin' wood."

Flannigan : "That's aisy. Sure, my father

was that sthrong he cud take a tillygraft pole

in wan hand and wid wan twist, bango !—saw-
dust."

VERY APPARENT

Mary's Clothes

Mary had a little lamb

—

'Twas Persian—on her coat

;

She also had a mink or two
About her dainty throat

;

A bird of paradise, a tern.

And ermine made the hat

That perched at jaunty angle

On her coiffure, largely rat

;

Her tiny boots were sable topped.

Her gloves were muskrat, too

;

Her muff had heads and talis of half

The "critters" in the zoo ;

And when she walked abroad I ween

She feared no wintry wind
;

At keeping warm 'twas plain to see

She had all nature "skinned."

.-.•v\::V.''V'->:--;-^-f-i!^:

Suggestion for a new and necessary frill for all full steel car equipped passenger trains.

Breaking the News
Mrs. Reno-Freed (to small daughter) : "My

darling, I want to tell you a secret. Your
mother is going to be married again next week."

Daughter : "Oh, mamma ! And after all the

trouble we had with papa !"

—

Boston Transcript.

The gum tree is not the source of gum-drops,
although some gum drops from it at times.

Sawdust as a food is not at all likely to make
a hit with the lumberjack. The "salt horse"
and beans of the old-time logging camp days
would appeal more strongly to his gustatory
desire.

Cassidy :

Dinny V"

Brophy :

Cassidy :

Brophy :

Fraternal Order

"Phat orther is that yez jined,

'Th' F. O. O. L. S.
'

"Th' Fools' orther, is it?"

"No ; but th' Fraternal Orther of

Lumber Shovcrs."

CoiUdn't 'Wait

Tom; "Did her last husband die?"

Jack : "No ; he resigned."

—

Boston Tran-

script.

In Forestal Parlance

Sawyer : "Hello, Canter : I hear you have

bought another tract of timber land."

Canter : "Yes, I have picked up a few more
trees. I am branching out, you know."
Sawyer : "Ah ha ! I twig."

Those substitutes for wood will not contribute

much to the supply of breakfast food. They
lack the sawdust.

.Imbition is a word that has been frequently

given a wrong definition : abnormal faith in one's

self. A better meaning is to want to go higher

and to be willing to sweat for it.
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Builders of Lumber History
NUMBER CV.

JOSEPH M. LOGAN

(Sec Portrait Supiih'mcnt.)

The subject of this sketch, whose jiortriiit is employeil ns tlie sup-

plement feature of this issue of Hardwood Eecord, is southern born

i'.ud southern bred, and has aehieved distinction in the manufacture,

purchase and sale of hardwood lumber in the East Tennessee region.

Joseph M. Logan was born October 6, 1871, at Knoxville, Tenn., of

Scotch-Irish and German parentage. He acquired his early education

at the public schools at Knoxville, and completed his school training

1 V being graduated from the University of Tennessee. Hi.s grand-

father, S. T. Logan, was a prominent jurist of Virginia, and his

father, Judge S. T. Logan, was a circuit judge of Tennessee.

Mr. Logan started his business career by engaging in the selling

of lumber in September, 1895, which employment he continued until

the firm of Logan & Maphet, consisting of himself and Ed. Maphct,

H. S. Jlizner and T. R. Price, was formed in 1902. This concern

continued until 1907, when he bought out his partners and continued

in business on his own account for some time, and afterwards or-

ganized the Murpliy-Logau Lumber Company, which continued for

about eight months. In February, 1909, the Logan- JIaphet Lumber
Company was organized, of which H. S. Mizner became president,

C. C. Cannon, vice-president, Mr. Logan, secretary and treasurer, and

Ed. Maphet, general manager. This organization has continued up to

the present time.

The Logan-Maphct Lumber Company operates sawmill plants at

Chilhowee and Clinton, Tenn., and is the owner of a considerable block

of hardwood timber near Ellijah, Ga. It has a grouping and dis-

tributing yard at Knoxville; maintains a yard at Kyle, Ga., and a

large wholesale yard at Cincinnati, O., under the management of

Ike M. Asher.

During J!r. Logan's business career he has repeatedly operated

sawmills in various parts of the region contiguous to Knox^-illc, and

he and his associates not only produce a large quantity of lumber ou

their own account, but purchase stock outright as well.

Perhaps the basis of Mr. Logan's special aptitude in achieving tlie

success he has in lumber operations has laid with his intimate knowl-

edge of timber qualities and his ability to . carefully determine the

character of growth, but he has particular attainments in the buying,

.•issorting and selling of lumber. While Mr. Logan puts forth most

of his efforts in the office end of the business, he finds time to get

out on purchasing trips and personal visits to the larger hardwood

buyers throughout the country whom he supplies with stock.

Ijargely .attributable to his specific knowledge and industry is the

large and widel.v distributed business of the Logan-Maiiliet Lumber

Company. Insofar as specific knowledge of the timber resources of

the Knoxville district goes, Mr. Logan knows his Baedeker well, and

through this basis of knowledge of sources of logical supply lie is

able to secure the quantities and qualities of stock that ajipcal io the

discrimination of many of the largest and best consuming iiiii?iut:ic

turing concerns in the United States.

The' Logan-Maphet Lumber Company occupies a liaridsiirtu' ollicc

building, erected especially for its uses, situated on a connnamling

bluff across the street from its Knoxville distributing yard, and this

IS the company 's general business headquarters, from which its saw-

milling and general lumber distributing and shipping business is

carried on.

Mr, Logan has pronounced social characteristics. He is ]>rominenl

in the councils of the Benevolent Order of Elks. He is a member of

I he Cumberland Club and other leading social and fraternal orders of

Knoxville and of other cities. In July, 1897, he married Miss Mary

Cannon of Philadelphia, sister of the vice-president of the company.

The couple have two daughters, Maria Loui.w and Mary Jose)iliini'.

fourteen and three and a half years old, respectively.

The business of the Logan-Maphet Lumber Company has perhaps a

distribution of gales so wide that few other institutions of a similar

character can equMl it. Mr. Logan has paid especial attention to ile-

veloping a trade in the chief and fast-growing cities of the South,

which does not in any wise interfere with its widely extended trade

north (^f the Ohio river and as far east as Boston. This wide distri-

bution of lumber is made possible by the high type of the timber

growth of the section of which Knoxville is the center. Many astute

bu.vers are thoroughly conver.sant with the surpassing qualities of

the poplar, red oak, white oak, chestnut, birch, ash and other woods

of that region, and hence it is that the Logan-Maphet Lumber Com-

jiany, having a call on this source of supply, is able to meet the

requirements of the most exacting trade with fidelity and promptness.

Personally, j\Ir. I^ogan is more of an aristocrat than the average

type of lumberman, and has the peculiar distinction, unlike the average

successful lumber operator, of not having been born on a farm. His

forebears were nearly all professional people, but the lumber busi-

ness appealed to him move strongly, and he abandoned his legal train-

ing to enter the more prosaic and possibly more profitable enter-

prises involved in lumber manufacture, purchase and distribution.

Mr. Logan's institution is a very successful one, and as he is still

young in years, there is undeniably much in store for him, not only

in personal distinction, but in a monetary way in connection with the

lumber business of the eastern Tennessee and Western Morth Carolina

country, witli whiili lie is so well acquainted.

BACK IN THE LUMBER BUSINESS

Probably the hajipiest man in Kentuekv' right now, even includ-

ing the governor-elect and senators and congressmen whose election

is assured, is K. H. Vans:int of Asldand, Ky.—the tall ]inplar of

the Big Sandy—who has done such indefatigable work during the

past three or four months as chairman of the democratic campaign

committee, in dragging Kentucky back into the democratic column.

Like everything he undertakes, Mr, Vansant has entered heart

and soul into this campaign, and the results of his energies ar(>

thoroughly manifested in the outcome.

Since E. H. Vansant 's immediate political work is ended, it

fairly may be anticipated that he will again get back in the

poplar and oak business, which naturally has received but scant

attention from him for some time, although "Uncle" Charley

Kitchen ami tlie boys around the shop have not been idle in the

lumber business.

Vansant, Kitchen & Co. for some numtlis have been receiving

a daily train load of logs from their Breathitt county, Kentucky,

timber holdings, which rival in size and quality the pojdar that for

years they have been cutting off the Big Sandj', It is reported

that their stock of low grade lumber is down to a very low stage,

but that they have a handsome and well-balanced stock of high

and coinnion grades in bofh poplar aiid oak.

PENNSYLVANIA RAILROAD PLANTING TREES

'I'hc r.iiiisylvnnia Company is the leading railroad corponitioii

of the country that has entered upon practical forestry pursuits.

In its forest nursery at Morrisville, Pa., it has thirty-six aero

of land devoted to nursery purposes, which affords a cajiacity of

1,0(1(1,000 trees. This year it has jdanted 4.')0,428 trees, which is

about 200,000 less than were planted last year, owing to the fad

that nearly all the ground had already been plante.l and the seed

lings were not yet large enough to be safely removed.

The railroad comjiany is conducting its forest tree enterjirise on

conservative lines on the various lands owned by it, which will not

only jirovide a future tie and lumber supply for railroad use, but

serve as an object lesson to farmers, and provide an incentive to

iiiti'lligcnt forest development.
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FORD ON A MOUNTAIN STREAM—TYPICAL SCENERY OF THE KNOXVILLE KECION.

TENNESSEE
The early history of Tennessee reads much like a Leather-

stocking Tale. From the time TYhen that region was the hunting

ground of the Chickasaw, Choctaw and Shawnee Indians, the

last named being its first occupants, up to the close of the Civil

war, it was almost constantly the scene of strife and bloodshed.

Its Indian wars, political contests and personal encounters were

frequent and ferocious, and in all the annals of the states there is

no more stirring and holding record of people and events than the

early history of the Lion's Den state presents.

In 1768 James Eobinson headed a body of North Carolinans

which settled on the Wautaga river, and became known as the

"Wautaga Association, and from 1769 to 1777 it was represented

in the North Carolina legislature as the District of Washington.

In 1785 the state of Frankland was organized with John Sevier as

its first governor. He was a native of Virginia, born in Rocking-

ham county, September 23, 17-15. In 1788 the new state was

reunited with the parent state, and a year later was ceded by

North Carolina to the national government.

Foremost among the secessionists of western North Carolina,

and largely instrumental in the formation of Tennessee as a

commonwealth, John Sevier was the most prominent and striking

figure. When Tennessee was organized, in 1788, he was governer

until 1801. He was again governor from 1803 to 1809, and in

1811 he was a member of Congress.

In the early history of the territory, and after it was ad-

mitted to statehood, June 1, 1796, Sevier was constantly at the

center of action, first as Indian fighter and later as politician and

statesman. He was at one time arraigned by the authorities of

North Carolina on the charge of high treason and outlawry, and

while the trial was in progress was rescued from the clutch of the

law by James Cosby and his friends, escaping on his fleet-footed

mare to safety in the forest. His offense against North Carolina

was mainly his disregard for the state laws controlling land owner-

ship and contempt of its governing power. September 24, 1815,

while on a mission to the Creek Indians at Fort Decatur, Ala., he

died. His ashes now repose under a monument erected to his

memory in the courthouse yard at Knoxville. j

KNOXVILLE
Knoxville, the first capital of the territory, named in honor of

General Knox, then Secretary of War, was the scene of some

of the most exciting and memorable events of the pioneer days

of Tennessee and is the center of one of the richest sections of

country east of the Mississippi river.

Knoxville, together with its suburbs, is a city of approximately

seventy-five thousand population, located in the foot-hills of the

mountains, along the Great Tennessee river, midway between the

Great Smoky mountains on the east, and the plateau of the

Cumberland mountains on the west. It is the county seat of Knox
county, and the city is located in the center of one of the most

SAWMILL AND LOG YARD VESTAL LTJML'.t.i; o^ MANUFACTURING COMPANY.
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PICTURESQUE SAWMILL AND PLANING MILL PLANT OF D. M. ROSE & CO., EAST KNOXVILLE.

fertile, healthful and beautiful regions of the United States. It

has a mean altitude of eight hundred feet above sea level, and a

part of the town is located on several considerable eminences that

overlook other portions that stretch out into great levels. Its

climate is salubrious, the air coming off the mountains being very

pure and healthful, and its water supply is of a splendid quality.

From its proximity to the mountain region, the summer season is

never unduly hot, while the winters are mild. The scenic attract-

iveness of the surrounding country is surpassingly fine.

Around the city of Knoxville are several medicinal and other

springs much sought by health seekers. Fruits, cereals, nuts and

tobacco grow in great abundance on the farm lands surrounding

Knoxville, and its minerals are very abundant. A new industry

which is growing daily in size and importance is the marble busi-

ness. Knoxville has several large marble companies which ship

their product to all parts of the country. Its great hardwood

forests, in spite of having been devastated at its very doors for

more than a century, embrace such a wide area as to insure this

city being the center of a largely increased hardwood lumber

business for many years in the future. In addition to the hardwood

supplies growing within a verj' few miles of Knoxville, there still

remains no inconsiderable quantity of white pine, and several

varieties of yellow pine in considerable abundance.

Knoxville is a railway center of large importance, and both

the Southern and Louisville & Nashville lines radiate from it in a

dozen directions. In addition to these systems there arc several

minor railroad lines penetrating forest areas.

The facilities for water transportation via the great Tennessee

river are unsurpassed by any inland city in the country. The
production of iron, lumber, coal and marble are foremost in the

city's commercial enterprises, together with its factories making
iron and steel products, textiles in both wool and cotton, and its

numerous wood-working industries engaged largely in the produc-

tion of furniture, wood mantels, coifins, boxes, porch columns,

hardwood flooring, etc.

Character of Timber Resources

There are certain typos of timber in the great variety that grow
in the United States that abound in surpassing excellence in the

Knoxville region. Perhaps of first importance is the yellow

poplar, which grows in virgin character of a most splendid type

in all this mountain country. Of second importance is the red

oak, the true Quercus ruba, which is regarded as the finest furni-

ture oak growing in the United States; and only of second value-

is its white oak, quercus alba. Next in order of commercial

greatness is the splendid chestnut of this region, and then in lesser

quantities but of no mean importance, is the red birch, basswood,

soft maple, white ash, silverbelltrce, black walnut, a half dozen

varieties of hickory, red gum, white walnut, etc., etc. In no region

of the United States is there such a variety of high-type timber

as grows in this region. Soil and rainfall conditions, combined

with varying altitudes, make this condition of tree growth possible.

Who Is Who in the Knoxville Trade

The most important lumber operation in the Knoxville region is

that of the Little River Lumber Company at Townsend, Tenn.,

PLANT IIOLSTON ROX & LUMBEU CO.MI'ANV.



SEVERAL OF KNOXVILLE'S WOOD-WORKING INSTITUTIONS.
1—Oakwood Manufacturing Company. 2—Tennessee Mantle Company. 3—American Mantle Manufacturing Company. 4—Warehouse and
Corner Factory. Knoxville Coffin Company. 5—Knoxville Table & Chair Company. 6—Proctor Furniture Company. 7—Mantle Plant, C.
B. Atkin Company. 8

—

Knoxville Furniture Company. —29—
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ED MArnET, MANAi-.ER LOGAN-MAI'HET
UMBEIt COMPANY.

J. PAHK VESTAL, VESTAL LUMBEK & MAM-
EACTUR I N I ; coil 1'A N Y.

EDWARD VESTAL, VESTAL LUMBER &
MANUFACTURING COMPANY.

about twenty-eight miles southeast of the city, whose liead-

quarters are about equally divided between the milling plant and

Knoxville. This company operates through an allied concern, the

Holston Box & Lumber Company, an important industry at Knox-

ville, a view of which is shown in one of the illustrations accom-

panying this article.

One of the largest jobbing houses at Knoxville is the Logan-

Maphet Lumber Company, which has a distributing plant at the

Lonsdale suburb, and which institution is controlled by Joseph M.

Logan and Ed Maphet. This company also maintains a Jarge dis-

tributing yard at Cincinnati under the management of I. M. Asher.

A lumber institution of no mean importance at Knoxville is the

Vestal Lumber & Manufacturing Company, of which J. Park Vestal

and Edward Vestal are the officers. This company's logs are drawn

largely from its own tracts of timber of which it has several in

east Tennessee, and are manufactured at its band mill at Vestal, a

suburb south of Knoxville, two miles from the city, which has

track facilities from both the Southern and the Louisville &

Nashville systems. A view of this company's log unloading tracks,

log yard and sawmill is shown herewith. A large distributing yard

is maintained at the same point.

D. JI. Rose & Co., veteran lumber manufacturers at Knoxville,

have an admirably arranged sawmill and planing mill plant on the

bank of the Tennessee river at South Knoxville, which is illus-

trated in this article.

Another important hardwood distributing yard is that of Walter

McCabe, who also maintains a second distributing plant at Waynes-

ville, N. C.

The Knoxville Saw Mill Company, of which H. N. Saxton, .Jr.,

is president and manager, has a high-class baud mill at Knoxville,

and is largely engaged in the production of poplar and oak for

export.

Among allied lumber concerns is the new and high-class veneer

plant of the Knoxville Veneer Company, of which P. B. Raymond,

the veteran veneer man, who operates for so many years at In-

dianapolis, Ind., is at the head. This is one of the newest and

best types of veneer plants in the country, and Mr. Raymond is

adding to his reputation as a high-class veneer manufacturer by

the stock he is making at the Knoxville plant. The supplies of oak,

ash, gum, black walnut and other high-class woods come from logs

grown in the vicinity of Knoxville.

Another important allied lumber industry is that of the Phila-

"C. P. McMAHON, C. 1'. McMAUON & CO. n. N. SAXTON, .7H., i'Ri:sn>E.Nr KMiWII.I.i;
SAW MILL CO.MPANV.

AL\j'i,i:s. ri:i;siiii:N-i'
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KNOXVILLES LUMBER AND VENEER PLANTS.
9

—

Knoxville Veneer Company. 10— Philadelphia Veneer & Lumber Company. 11—Corner Yar'd. Logan- Maphet Lumber Company. 12

—

Plant. Nickerson Manufacturing Company. 13—Office and Corner Yard, Walter McCabe. 1-1—Plant, Masters Patent Floor Company.
15

—

Plant. Knoxville Saw Mill Company.
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delphia Veneer & Lumber Company, producer of genuine Spanish

cedar cigar box lumber, as well as an immense quantity of imita-

tion cedar cigar box stock made by gluing thin veneers of Spanish

cedar on a poplar base. The principal office of this institution is

at Philadelphia and is a Vandegrift house. The local manager is

E. M. Henoefer.

Among other hardwood jobbing houses at Knoxville may be

mentioned Kimball & Kopcke, with offices and yard at 511 Jackson

street. The firm is composed of J. C. Kimball and H. C. Kopcke.

This concern maintains a local grouping and distributing yard, in

which it has recently placed a trimmer and edger, by means of

which it manufactures coimtry stock, of which it is a large buyer.

Among other Knoxville hardwood houses are C. P. McMahan &
Co., who are large manufacturers of white oak, and operate mills

at present at Chaska and Duff, Tenn., where they have extensive

holdings of high-grade hardwoods. The office headquarters of this

concern are in the Sedgwick building.

Another Knoxville institution is that of the Maples Lumber
Company, of which C. T. Maples is president and owner. Mr.

Maples handles a large amount of high-grade poplar, which he

brings down the Tennessee river. This house does the largest river

business of anj' of the Knoxville institutions, and is now operating

on a tract of 1,000 acres of hardwoods in Blount county, Tennessee.

which runs mostly to oak, poplar and white pine. This stock

reaches the railroad at Walland, Tonn., and is similar in character

to the timber of the Little River Lumber Comjiany.

The Miltimore Lumber Company of Tennessee, of which J. F.

Cleland is the presiding genius has offices in the Empire building.

and does an active business, chiefly in high-grade poplar.

Knoxville has more than a score of remanufacturing industries

that employ hardwoods to a large extent. Among these are the

Masters Patent Floor Company, producer of patent oak flooring,

which is owned by Masters & Agee; the Nickerson Manufacturing

Company, of which C. A. Nickerson is president, maker of porch

columns, at North Knoxville.

The largest wood-working institutions of Knoxville are those

of the 0. B. Atkin Company, manufacturer of furniture and

mantels, and its allied concerns, the Oakwood Manufacturing Com-

pany and the Tennessee Mantel Company.

Among other institutions are the Knoxville Table & Chair Com-

pany, maker of high-class tables and chairs; the Proctor Furniture

Company, maker of medium and low-grado furniture, chairs and

bedroom furniture; the American >rantel Manufacturing Com-

pany, the Knoxville Furniture Company, makers of mantels, and

the Knoxville Coffin Company. Illustrations of many of these

plants accompany this article.

Pfesent and Future

Every hardwood section in the United States is noted for par-

ticular varieties in which it excels. The Knoxville region is

justly noted for the superior character of its poplar, red and white

oak, chestnut and white ash, which constitute a growth as good

and in many cases better than exists anywhere else. In addition it

contains a growth of very superior types of soft maple, basswood,

red birch, silverbell-tree, white walnut, cherry, black walnut,

buckeye, hickory and other varieties. On the whole, this region

possesses a larger variety of excellent types of hardwood than

any other in the United States.

The initial picture of this story shows admirably the particularly

alluring scenery of the Knoxville region, which has picturesque

features in all the surrounding country. Knoxville may aptly be

described as a replica, in the Tennessee country, of (5rand Rapids,

Mich. Its lumber manufacturers and remanufacturers have all

the general characteristics of the manufacturers of this most nota-

ble Michigan furniture and lumber manufacturing city, and while

the growth of Knoxville has been slow up to this time, right now

it is "finding itself," and promises to become a most important

hiniber manufacturing and remanufacturing center.

The general public has perhaps lost sight of the fact that the

S<uith is just "coming into its own." For many years past anything

in the way of lumber was good enough to build a southern house,

farm structure or factory, but with oncoming prosperity the South

is asking for the best lumber materials that can be had for specific

purposes. This is resulting in the building ii]i of a splendid hard-

wood trade all through the southern country, and today Knoxville

lumber manufacturers and jobbers h.-ivc trade extending to New
Orleans and beyond to the Southwest, and all through Louisiana,

Alabama, Georgia, Florida, the Carolinas, Tennessee and Kentucky.

This trade is not only for building purposes but for lumber

employed in numerous manufacturing institutions that use lumber

in one form or another for their product. In .'ihort, the Knoxville

producing section has now ceaseil to be dependent entirely on the

North and i'^ast for its lundier niarUot. Today a large [lortion of

the lumber produced in the Knoxville section is finding a market

south of the Ohio river which is shipped on shorter freight rates

and at better prices than can bo secured in the more remote coijji.

suming sections of the North and East.

As before noted, the South is coming into its own and Knoxville

already is getting its share of business as a result of new condi-

tions, which, fnrthernioro, will 1 c iinproveil as tirnc goes on.
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WISCONSIN MANUFACTURERS MEET
The general tone of the meeting of the Northern Hemlock and

Hardwood Manufacturers' Association, held at Hotel Pfister, Mil-

waukee, Wis., Oct. 26, was noticeably optimistic. A general

increase in prices over last year was noted, although in some cases

the \olume of business was reported decreased. Indications are

that the coming year's cut of hemlock will fall below that of

last year.

Various important questions were discussed in detail. The

report of Secretary E. S. Kellogg was especially meaty. In it he

said that the record of the year's sawing shows that the input of

hemlock logs, 1910 to 1911, was slightly less than 1909 and 1910,

while hardwood operations increased. Hemlock stocks, according

-to the report, were so light during the first half of 1911 that few

firms could ship all items on the list. The first of July showed

eleven per cent less hemlock on hand than the preceding year. The

heavy hardwood output this year was partly responsible for the

curtailment of hemlock cut.

The association records show that from April 1 to September

.30, 1910 and 1911, respectively, a total of 191,024,000 feet of hem-

lock was cut in the first year, and 207,595,000 feet in 1911. There

is also an increase in shipment of about 6,000,000 feet.

Eeports from seventy firms show that they logged in 1910 and

1911, 349,200,000 feet of hemlock and 240,400,000 feet of hard-

woods. Sixty firms saj- they expect to log in 1911 and 1912, 300,-

869,000 feet of hemlock and 213,657,000 feet of hardwoods. The

aggregate of all kinds of wood logged in 1910 and 1911 was

705,290,800 feet, while the amount it is expected the same firms

will log in 1911 and 1912 is 614,346,400 feet. This indicates an

intention of curtailment until better prices prevail.

After a short discussion of woods wages, the report took up

transportation matters, dealing particularly with the attempt of

the Railroad Committee to secure better hemlock rates to Missouri

river points. The report also discussed the proposed establishment

of a distance tariff on lumber within the state of Wisconsin and

in the northern peninsula of Michigan. The report contended that

a general application of this method would result in increased

rates from many of the largest plants in Wisconsin.

The proposed rigid enforcement of the safety appliance law,

providing for sill steps and efficient hand brakes on all cars, would

be manifestlj' impracticable, according to the secretary, who con-

tended that it would be absolutely impossible to load with a min-

imum load on short cars, as a single tier of logs would be neces-

sary to enable brakemen to operate the hand brake. He proposed

that, as this is a matter of law, about the only course open is an

appeal to the National Lumber Manufacturers' Association's

Railroad Committee to attempt to secure a modification of this

legislation.

The secretary said that all operations during 1910 had been con-

servative and sales of a "hurry-up" nature. The manufacturers

have been compelled to carry stock at their own risk and expense.

He pointed out that while this was all right under ordinary con-

ditions, any scarcity in rolling stock would prove disastrous. The

report pointed out that all other lines of business have been con-

ducted on the same scale, while the railroads have been doing

considerable purchasing and extension. The secretary contended

that overproduction is the fundamental trouble in the lumber

business today; that the capacity of the 50,000 sawmills in this

country is in excess of the normal consuming cajjacity. In closing.

Secretary Kellogg said: "The lumber manufacturer who spends

the least time talking about calamity, and the most time figuring

out how he can get more out of his timber, will come the nearest

to having the balance on the right side of the ledger at the end

of the year. It may not have been Solomon who advised a friend

in trouble to 'say nothing and saw wood,' but the wisdom of the

remark was never more apparent than now—only don 't saw too

imueh."

The treasurer's report was read by Secretary Kellogg, and

showed total receipts of $4,875.55 and disbursements of $3,597.65,

leaving a balance on hand of $1,277.90.

A general discussion of the exact meaning of the term "deliv-

ered," as applied to reports of cut for assessments and secretary's

records, resulted in the adoption of a motion to the effect that

it shall cover all sales.

Chairman Collar of the Railroad Committee, outlined the work

of his committee relative to proposed reduction on hemlock rates

to northern Iowa, southern Minnesota and southeastern South

Dakota. It was brought out that while the railroad officials evince

a desire to help in this regard, their first proposal, to put Wausau

on a Chicago basis, would give lower rates only to such points as

are in the pine territory, and inaccessible on that account. The

Railroad Committee, however, expressed itself as confident that

favorable action will be secured.

A motion, which carried, protesting against the proposal of rail-

roads to eliminate bunks and chains on logging cars, without f?reir

supplying the necessary stakes as substitutes, or paying for them,

was the result of a discussion of this question.

A motion carried to issue an informal complaint to the Railroad

Commission of Wisconsin asking it to establish such minimum load

on interstate shipments from upper Michigan and Wisconsin and

shipments within those states as will make possible the operation

of hand brakes.

The afternoon session opened with a discussion of the distance

tariff, as proposed by Wisconsin roads. It was determined in the

discussion that the bulk of reductions would be only on short hauls,

and that the railroads would in the aggregate realize increased

revenues. A motion carried to request the railroads not to put

the distance tariff into effect until the association was more

familiar with its terms and conditions, and that the Railroad

Committee be given full charge of the matter, with power to

accept or refuse the railroad's offer.

A discussion of woods wages showed that there is every prospect

for an abundance of efficient help in the woods this winter, and

that the average wage will be lower than it has been, as there

will be more men than can be employed. It was the general

opinion that with the increased cost of supplies, the only possibility

of realizing a profit on manufacture is by wage reduction. The

General average on common labor was established at from $24 to

$30 a month.

The report of the Grading Committee showed that while prices

have been somewhat off during the year, the quantity of lumber

shipped has been very satisfactory. There have been few com-

plaints on inspection and reinspections were principally on No. 3

hemlock. The committee reported very good prices on upper

grades of hardwoods and predicted their maintenance during the

year. It recommended a decided curtailment in output wherever

possible, as already there is too much lumber on hand.

An optimistic talk by Secretary Rhodes of the Weyerhaeuser

Lumber Company, in which he outlined the industrial and financial

conditions of the country and of the lumber business, and pre-

dicted a very strong spring trade, was followed by a general

discussion of market conditions, of which the consensus was the

same as shown in former reports.

MICHIGAN MANUFACTURERS

The Michigan Hardwood Manufacturers' Association held its

fall meeting at the Pontehartrain hotel, Detroit, Midi., Thursday,

October 26, at which representatives of twenty-eight concerns were

present. President Bigelow presided.

The routine work was gone through with expeditiously, the re-

ports of the secretary and treasurer taking the usual course, the

latter showing a comfortable balance on hand.

Market conditions were reviewed by Bruce Odell, chairman of
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the Committee on Market Conditions, -who stated in his report that

there were less Xo. 3 common stocks, total and cut, than at any
corresponding period since 1907. Hemlock stocks are lighter than

a year ago, and the prospect for better prices and business in this

wood is bright. Beech is especially strong, stocks being low.

Birch, ash, basswood and rock and soft elm are in about the same
situation as they were two years ago.

Discussions of the proposed workmen's compensation ami cor-

poration tax laws resulted in referring the matter to the Commit-
tee on Legislation. The hemlock inspection service was discon-

tinued and the secretary was instructed to obtain from rail ship-

pers of this wood information on uniform grades. The forest fire

conference was postponed until the January meeting.

To create a fund for association expenses for the remainder of

this year, and the coming year, an assessment of two cents a

thousand feet was levied on hardwoods shipped the last year.

Tij«og*:aa^-W^:;«>syi\:i?a>y,^>5tfMy6B^M^

Real vs. Pretended Wood SubstitutesQ
METAL AUTOMOBILE BODIES

Jn pul)lisliiug these theses on the varyiug merits of wood \ s.

wood substitute materials, it is the intention of Hardwood Record

to discuss the matter fairly and dispassionately, and not to attempt

to present arguments in favor of wood or wood utilization where
other materials are basically and economically better. The man
who would argue in favor of railroads returning to wood and steel

strap rails in lieu of steel rails would have no standing in the

court of public opinion, and should not have, because it is self-

evident that the modern steel rail is not only infinitely better, but

present railroad transportation would be utterly impossible to

handle by original pioneer methods. Anyone who would favor a

return to plank sidewalks in exchange for those of modern con-

crete would be laughed at. In short, there are many instances

where wood very properly has been supplanted by other and better

materials for specific purposes in many lines of utility.

Right now there seems to be a positive craze in the public mind
for "change," and many of these innovations are proving not

only disastrous, but extravagant; many substitutes are proving

to have little value in comparison with the materials formerly

used. Alleged fireproof materials of many kinds have proven fail-

ures. The much touted safety -pretense of all-steel car construction

has proven a fallacy. Concrete dams have come to grief and en-

tailed much loss of life. Paper containers for shipping goods have

proven to be an extravagance. The value of thin metal doors,

interior finish and furniture is highly conjectural.

The superior utility of wood for hundreds of uses as demon
strated bj' the experience of centuries is giving place to an extent

to the undcmonstrated qualities of substitutes based entirely on

their theoretical value. In many cases these theories h^ve proven

faulty, unwise, extravagant, and in some cases extremely haz-

ardous.

A shining example of wood substitution, which apparentl}- has

little merit, and which presents specious claims of superiority,

is the manufacture of metal automobile bodies,—an attemjit on

the part of automobile manufacturers to supplant wood automobile

bodies, and notably the panels thereof—with steel and aluminum.

The story surrounding this change in the type of both open and
housed automobile bodj' construction is a long one, and will not

be fully covered in this article, save in a general way.

The automobile industry has had a most remarkable develo|i

ment in the United States. The number of establishments en-

gaged in the manufacture of these vehicles increa.sed from fifty-

seven in 1899 to three hundred and sixteen in 1909, an increase of

4.54 per cent in the ten-year period. The increase since that date

.shows about the same ratio, and is jihenomenal as compared with

the growth of any other American industry. Of the three luindred

and sixteen establishments in existence in 1899, two hundred and

sixty-five produi:ed automobiles as their main product, wliilc fifty-

one produced them as ;i side line.

The last census report shows an annual value of automobiles

produced in 1909 of nearly ili200,0r)0,000; Michigan was and still

remains the largest producer, with a credit of about twenty per cent

of the total; Ohio, second in importance; Indiana, third, and New
York, fourth.

.\ striking fact noteil iii the dcvclo|imcnt of tin' autniiujlpilc

industry js that it has shown murked prominence in states where
previously the carriage and wagon industry was of paramount
importance. The inference is that these states were equipped
with the necessary skilled labor, thus giving the automobile indus-

try an advantage and an impetus not enjoyed by other states. In

1909 the total output of automobiles was approximately 125,000,

while the current year will show an output in excess of 200,000.

Perhaps in no other industry in the United States has there ever

lieen such a trend towards specializing as in the manufacture of

automobiles. Very few alleged automobile makers make auto-

mobiles. These institutions are strictly assembling plants, which
purchase finished parts, made by scores of other establishments

either as chief or minor production, and put them together in the

form of automobiles. Of this element there are foundries, machine
shops, wheel works, body builders, rubber goods manufacturers,

top makers, lamp makers, speed and distance recorder makers,

horn makers, electric battery makers, gas tank makers, and acces-

sory makers without end. For example, one allied institution is

authority for the statement that it has the capacity and orders

on its books for the production of 40,000 automobile bodies during

1911.

The autonidhile body maker has grown up out of the carriage

manufacturing industry. These people were the experts who knew
how to handle wood and put it together in the best possible form

to produce a satisfactory, lasting and first-class body. For several

years, supported on a steel under-frame, wood bodies for both

open and closed type of automobiles were made exclusively on a

wooden framework and covered with wood. This wooden frame-

work was made up of white ash, poplar, rock elm (sometimes a

small proportion of maple, chestnut, black walnut and other

woods), but the paneling and outside work was invariably made
from yellow poplar. One particularly necessarj' item for the

making of wood bodies was wide panel stock, taking the very

irciim (jf the best poplar timber growing in the United States.

The demand required both width and high quality in the same

jiiece of lumber, and manufacturers of this wood catered to this

demand, and did their best to supply the totality of the autonio

bile makers' wants. A large quantity of poplar production is

dependent to a large extent on mountain stream log deliveries,

and in 1909 a paucity of rainfall held up large stocks of poplar

timber in the upjjer streams, and the deliveries of logs were com-

paratively small, thus holding down the lumber output. Following

this temporary decline in poplur inn.Uii'tion came a wonderfully

increased demand for wide poplar from automobile body makers.

Certain manufacturers apparently concluded to corner the market

on this class of lumber and offered prices for it that were in

excess of any sum th.it had previously been demanded by lumber

manufacturers. These buyers in some instances took the stock

green from the saw, which made the business a very desirable

one for lumbermen. Naturally the price of poplar rose to what

was considered an extravagant jirice; and it was also figured by

some that it was going to be impossible to supply the totality of

automobile panel wants from this kiml of wood.

Experiments with other varieties of wood not proving satis-

factoi'v. a\il(imobile makers cast alinut for a substitute material
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with which to malve either automobile bodies in their entirety, or

for the panel and general outside covering. This resulted in sev-

eral new types of automobile bodies being produced during the

last few years. Certain makers still hold to the wooden frame-

work with poplar panels; others employ wooden framework with a

thin steel covering; others use a wooden framework with cast

aluminum covering; and still others employ a steel frame with
thin sheet steel covering.

The relative cost of a wood frame, poplar covered automobile

body, with poplar panel stock selling at a hundred dollars a thou-

sand feet, and the cost of a wood frame, sheet steel covered auto-

mobile body is approximately the same. The cost of a steel frame,

steel covered automobile body is more; and the cost of a wood
frame, aluminum covered body is still much higher.

The cost of the wood panel stock in automobile body construi--

tion, and the uncertainty of future supply of this material, how-
ever, are not the chief factors that are inducing automobile makers
to attempt to palm off on the public substitute materials in auto-

mobile bodies. Automobile manufacturers of the country have
worked very fast to "keep up with the procession." A lot of

talent as well as millions of dollars have been invested in auto-

mobile making enterprises, by reason of the alluring profits that

were made, or supposedly made, by a good many factories that

were practically pioneers in making these vehicles in large

quantities.

The automobile business has gotten down to a point where single

factories group the various items going to make up an automobile

and turn out cars at the rate of a hundred or more a day. They
all seek what Ihey are pleased to call efficiency. Buyers of the

various materials that go to make up automobiles heavily penalize

makers of the various parts if they do not deliver their goods in

schedule quantities and on schedule time. There is no business

in the United States that is done on stich a system of fast time

work as automobile making. In some lines of trade manufac-
turers will say, "If I don't get the order today I will tomorrow,"
but in the automobile business no man, if he fails to '

' nail '
' an

order and fulfill it on the minute, is sure that he will ever get it.

Hence, perhaps, this rush.

It is alleged by good authorities that the automobile business

has been so systematized and reorganized during the last year or

two that the shop cost rarely exceeds one-half of the price that

the buyer pays for his automobile, and what is at present worry-

ing the industry in its attempt to deliver a first-class pleasure

and business automobile at a profit and at a logical price, is its

extravagant sales cost system, which involves high rentals at dis-

tributing points, fancy priced sales managers and salesmen, and
the most extravagant advertising expenditures that have ever

been made in the history of any industry. It is alleged bj' com-

petent authorities that the automobile business is_gi'adually get-

ting down to a ten per cent basis of profit, and that the former

fancy dividends, based on making thousands of cars when the

demand was in excess of the supply, is at an end.

This explanation of the situation of the automobile business

necessarily is made to illustrate the real reason why automobile

manufacturers are palming off on their customers bodies covered

with the material that was originally intended for the making of

stove pipes, in lieu of the substantial, efficient poplar bodies that

experience has demonstrated would stand up under severe usage

for more than a quarter of a century. The basis for this action

is entirely by reason of what the automobile maker calls "effi-

ciency, '
' which some authorities might regard as efficiency degener-

ated to speed lunacy. It requires a much longer time to season,

steam, bend, dry and build a wooden automobile body than it

does a "tin" covered eontrajition, which means placing orders

more than a year in advance to secure the necessary quantity and
quality of lumber, but beyond this a stovepipe covered automobile
body can be painted, varnished and turned out of the factory

inside of six days, when it requires six weeks to properly finish

a wooden body.

Again, automobile manufacturers discovered, in tlio luirry-uii

process demaudcd by them in making bodies, that, in a lot of a
thousand, they would find five to ten per cent of the panels were
made from improperly cured lumber, that would develop checks
or other defects, and these had to be returned to the body maker
for repairs, and then had to be refinished in their own plants.
This was an item of "efficiency" not to be overlooked by the
automobile maker, even if he did foist upon the public an inferior
automobile body.

Hardwood Record has interviewed scores of automobile manu-
facturers and body makers who employ all the types of bodies
enumerated, and its representatives have spent days in body-
making plants in various parts of the country to fully analyze
the difference in the merits of the various types. The result of
this investigation will be recited in detail in succeeding articles,

but it may be stated definitely that a metal body of any type
hasn't a tithe of the quality and value of a wooden one.

The merits of the full wooden type of construction may be
recited as having lasting qualities of both the body itself and its

finish, of well toward ten times as great as a sheet steel body, and
possesses intrinsic merits many times above the cast aluminum
bodies. In the event of accident a wooden body is easily re-

paired and restored to its original appearance and strength, while
a wrecked steel-covered body is a total loss. The finish on a wood
body, with the aid of a coat of varnish every two or three years,
will outlast the best type of machine, while no automobile maker
will presume to gaiarantee the finish of a steel automobile body
for three years. In fact, in many cases it is difficult to make
delivery on steel body work before the paint begins to disin-

tegrate and flake. The rusting of a steel body, where the sheets
are bent at angles, also militates against its value very seriously;

and when a loose joint develops it rattles and makes the machine
noisy. The steel body is not as comfortable as a wooden one,

because of its non-resistance of heat or cold. It absorbs the heat
rays in hot weather, and is a .chilly vehicle in the winter-time.

A wooden body will resist ordinary pointed pressure and abrasion
involved in a minor accident, where a steel body is dented, bent,
or rent. Bepairs on wood bodies in such cases are very cheap,
while it is impossible to eradicate dents or abrasions, or make a
decent repair job on a hole in a steel body. In the ease of a dent
or abrasion in an aluminum body, it is possible by sending a machine
back to the factory, and through the sacrifice of the finish over a
large area, to hammer out ordinary dents, but bad damage involves

very serious cost for repairs.

Any automobile with a steel body that has been in service thirty

days or more can be spotted instantly by the dents in the thin

metal, and evidences of rust showing at bends and joints, and often

the paint is scaled in spots. Rusted steel can be repainted, but con-

tinued rusting can not be remedied until the metal is entirely dis-

integrated. An aluminum body can also be discovered by the dents

in it? surface after short use, and corrosion and loosening of the

jjiiint is nearly as manifest.

The only logical reason that an automobile manufacturer can
present for supplying metal bodies in lieu of wooden ones, is his

fear of not being able to secure ample supplies of panel stock.

When it is known that the requirements for panel stock for a
total of 200,000 automobiles, on the average amounts to only fifty

feet to the vehicle, or a total of about ten million feet of panel

stock annually, it will not be a difficult matter to enter into a
contract with enough responsible poplar manufacturers to secure

guaranteed delivery of this quantity of panel and No. 1 poplar

to take care of this requirement for a period of ten and possibly

twenty years.

The metal bodies that are being "put over" onto buyers today

are practically just as fraudulent in character as is the full steel

car equipment. There is no good reason why buyers of automobiles

should not have wooden bodies on their vehicles—all they have

to do is to refuse to buy a "tin" body, and automobile producers

will be mighty quick to accede to the demand for a wooden body,

but for some special type of vehicle they may be obliged to wait

fix weeks for delivery.
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Doctoring Sick Trees
Editor's Note

Even lumbermen, whose reputations lie chiefly as destroyers of the forest, are deeply interested in the preserva-
tion and maintenance of trees in the parks, along the boulevards and streets, and on their own home properties.

This story of "Doctoring Sick Trees" should appeal to every one, as it comes from an authoritative source. Dr.
Frank Johnson, who.'ie methods of tree doctorins or tree dentistry are here quoted, is one of the most notable tree

lovers in the United States. He has devoted every spare daylight moment for years of his life in studying tree

diseases and their cure. He is a resident of the beautiful Chicago suburb of Glen Ellyn, and Is honored by that
village with the unique public office of village forester. What he doesn't know on the subject of tree doctoring
isn't worth knowing.

It is a common boast of the suburbanite that the city holds no

trees like those on his ovrn front lawn. We have all heard him

explain that it was to enjoy the beautiful green foliage of the

country that he moved out of the busy, smoky metropolis. The

pride of Evanston and Oak Park, Chicago's two main suburbs,

is their stately tree-edged avenues. Residents there see that

and carefully. They point them

the trees are pruned regularly

out with pride to all visitors, say-

ing: "We wouldn't have any-

thing happen to them for

worlds!" And yet these same

people have laid and are still lay-

ing their cement sidewalks so

close to their cherished trees that

they are systematically and scien-

tifically killing them by a process

of chopping short the roots that

should extend proportionately as

wide around the trunk as the

spread of its branches, which

there overhang the walks. So

their trees are dying—are being

destroyed, and Mr. Suburbs is led

to exclaim wrathfully against the

boring insects, the caterpillars,

fungoid growths and the sewer-

age. He looks about him for a

remedy for the evils to which he

attributes the trees' decay, and

he proceeds to bandage the

"punk" spots and wounds with

burlap or cloth, thereby creating

ideal conditions beneath the

bandage for the development of

the very fungus spores which he

is seeking to combat. It never oc-

curs to him that he, in his craze

for a tree-shaded walk, is him-

self responsible for their dying.

Governmental and civil author-

ities also boast of their efforts

to preserve the fine old trees in

the cities. They go about in it

almost the same way Mr. Suburbs

does. In Cambridge, Mass., stands

the elm under which George Washington in 1770 took coiuniand of

the Continental army. The authorities erected an iron paling

around this tree, placed a stone slab near by explaining its

historical significance, and maintain a policeman constantly on

guard beside it. And yet they permitted the local telephone

company to run its wires so close to the imposing old landmark that

two of its largest branches had to be sacrificed in order to prevent

interference with the wires. The wound thus made has undermined

the vitality of the -whole tree and caused it to fall a prey to

destructive agents totally beyond the restraint of the guard.

Nature must laugh ironically at such fatuity on the part of these

"tree preservers."

The lack of scientific understanding of tree ailments is far

more often the cause of decay than insects or parasitic growths
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WASUINGTU.N ELM, CAMBRIDGE. MASS.

Showing Wanton and Inexcusable Damage to Historic Tree

ever could be. In fact, these agents of destruction appear only

after the actual decay has set in. They never are the primary
reason for it. The physical construction of the boring worms is

such as to make it utterly impossible for them to attack live wood.
They arc only able to dig their way forward through the "saw-
dust" of a wound cavity. .A.s this diseased portion soon morti-

fies the eiltire tree, the borers are

enabled to worm further into the

ratten wood at will, and flat fun-

goid growths ("punks") spread
over a larger area. Destruction

is inevitable then unless the tree

wound is scientifically cauterized

and dressed.

A tree wound generally takes

the form of a cavity in which
"punks" produce a kind of saw-

dust, and up into which a gummy
excretion oozes through the fibro-

vaseular bundles that compose
the tree structure. This hole,

when neglected, speedily becomes
the abode of boring grubs or

beetles that, vampire-like, pro-

ceed to suck the up-flowing sap,

which is the life-blood of the tree.

All the sustenance of light, air,

room and a moist, nutritious soil

will not save it then. Injurious

insect spores develop rapidly

under these conditions and in a

very short time irreparable in

jury results to the tree.

The scientific treatment of tree

diseases is a comparatively new
study, the importance of which
can hardy be exaggerated. "Tree
doctors" are the result— men
whose sympathy and love for

trees is board and heartfelt and
who, like Nature, upon whom
they operate, do their best work
slowly. Their methods of treating

tree ailments are essentially the

same, though they may differ in

some of the minor details.

It is the conviction of Dr. Frank .lohnson of Glen Ellyn, whose

success as a "tree doctor" has been really remarkable, that the

best tre« doctor must personally attend to the business, and not

l.e merely a superficial director of the work. "One cannot teach

surgery by correspondence school methods," he said, "and one

can no more perform an operation upon a sick tree by keeping

his kid gloves and coat on, while ignorant underlings fry blindly

to follow his directions."

Trees at their be-st require certain quantities of light, air, heat

and specific soil conditions. In diagnosing their ailments it must

first be ascertained whether or not these conditions are normal.

When trees arc transplanted it often happens that certain of their

roots are, for one reason or another, dead, and it is an astonish-

ingly common practice to rejilant them, leaving on these lifeless
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TREE SHOWING BADLY DAMAGED CAVITY. CLEANING OUT ROT AND FUNGUS GROWTH. FILLING THE CAVITY WITH CONCRETE.

members, from which the tree cannot possibly obtain the slightest

nourishment. Ihe jiroper thing to do in such a case is to cut off

the dead roots entirely, just as a surgeon would amputate an

incurably diseased limb of a patient to forestall further spread

of the disease. If a particularly cohesive kind of blue clay te

then applied to the remainder of the severed members, new roots

will soon sprout and in time perform their part in absorbing

nourishment from the soil.

In the case of a tree wound, it is imperative that the rotten

cavity be thoroughly cdeansed of the parasitic plant and insect

pests that alwaj's infest it. Sometimes the parasites are eradicated

by the application of acids, which suffocate them and destroy

their innuinerable and almost invisible spores, but it is the opinion

of Dr. Johnson that the best method of extermination is to use

a chisel and chip away all the rotten wood found in the cavity.

The wound should then be well cauterized with a small gasolene

ilame, which acts as a disinfectant. It is extremely important

in performing this part of the operation that the flame be not

allowed to scorch any part of the live wood around the cavity.

When the surface of the cavity has become perfectly dry, it

should be coated with white lead or asbestos paint. This covering

effectually seals the openings of the fibro-vascular bundles through

which the sap bubbled wastefully into the wound. Thus dammed,

this precious fluid is once more enabled to percolate throughout

the live portion of tree trunk, and not be wasted in filling an open

hole for the sustenance of insects and fungi.

OPENING FILLED READY FOR BARK TO
HEAL WOUND.

SECTION OP TREE SHOWING PERFECTLY
HEALED WOUND.

TRIMMED MAIN ROOT PRODUCING MASS OF
SMALLER ROOTS.
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INEXCUSABLE DAMAGE TO ItOOTS OF SPLEXIIID EI>MS IX
LAYING CONCRETE SIDEWALK.

After the surfat-e of the wound is coated with paint, the entire

aperture should be filled solidly with concrete. It is of the first

importance that the paint should be dry and the fiber openings

sealed tightly before the application of the concrete, as that

material, made up of cement, sand and gravel, gives off a small

percentage of sulphuric acid, which otherwise would injure the

live wood of the tree. The cement in one part is used in a

mixture of two and one half parts clean bank sand, such as will

pass through a quarter-inch screen when dry, two parts large

pebble gravel, and should always be laid in sections, giving time

before the placing of each new layer, for the preceding one to

dry thoroughly.

In preparing the concrete, mix the sand and cement together

while dry, then throw in the pebbles as the water is added; keep

turning the mass over and over, and stir it until it is smooth
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Veneer and Its Uses
THE GLUE SALESMAN PUTS UP A TALK AND SAYS

SOMETHING
"There are a lot of miglity {;oo'i \t'necr manufacturers,'' said the

glue salesman eontemplativelj', as he spat into the sawdust box at

the depot while waiting for the next train oiit, "who don't know
much about the glue they're using.

,
"Oh, yes, I got the order. I wasn't kicking because this fellow

here didn 't buy my stuff, but because he insisted, unsight and
unseen, as it were, on classing all glue together—quality, tensile

strength and all the rest of it.

"When I go into a man's plant, I do so with the expectation of

studying his line of production and glue requirements thoroughly.

I managed to save one of my customers $300 a month in his glue

expenses not long ago, simply by showing him that he was using too

little water in his mixture for some of his work. Then in another

department, where he was using high-priced goods, I found that he

could get effective results with a less expensive graile, and I'm
selling him that now.

"No, I'm not magnanimous; not if I know it, that is. But I'm
selling glue, and I know my business. I know that if my stuff gives

satisfaction I can come back and sell another lot. If it doesn't, the

veneer man will buy his glue stock somewhere else next time.

And, mind you, when there is trouble, it's always the glue manu-
facturer 's fault. The laying of the veneer is never wrong, and if

the panel doesn 't turn out the way it should, it is because the glue

isn't right.

"And I know that if I can ajjply my expert knowledge along

this one line to the business of my customers in such a way as to

save them money and enable them to produce better goods, I'm
going to continue to get their business. So I'm trying to point out

a few of the ways in which they can do that, without hurting

their feelings, and endeavoring to produce Satisfaction with a

big S, spelled in pica type, instead of the nonpareil they 've been
using. I used to be in the printing business, you see.

"I'm working for a good house. Sure, we all are. I know that.

But I mean that our glue is the real stuff. We've got the best

chemist in the business, and he knows as much about blending and
grinding glue as a Main street rectifier in Louisville knows about

producing twenty-year-old hand-made sour mash. His glue is glue

that is glue, and that, let me tell you, is some glue. When it goes

into a piece of work, provided the veneer man hasn't burned the

gizzard out of it in the making, it sticks like the fellow you bor-

rowed that ten-spot from the day of the races. It does the work.

"What I'm complaining about is that the average veneer man
doesn 't keep enough ' dope ' on what my glue does and what the

other man 's doesn 't do. If mine holds the stuff together and de-

livers the goods, I want to get the credit for it. But, likely as not,

even if the stuff is working all O. K., one of my 'esteemed con-

temporaries, ' as the editor of the Kokomo Bugle, where I used to

work, called the publisher in the next county (not the man in the

same town—not by a jugful; you ought to 've seen the names he

called Mm), will put xip a mixture to my customer, claiming it's

'just as good' and all the rest of it, and agreeing to knock off half-

a-cent a pound if he '11 order ten barrels as a sample lot to see how
it works.

"Well, that reduction in the price looks good to Mr. Veneer Man,
so he gives the order to my competitor, and maybe gets a lot of

junk stock that you could smell from here to the courthouse on a

warm day. Honest, when stuff like that gets to working, the men
in the glue room think they're in a South side lodging house, with

the wind blowing from the stock yards. It's fierce!

"The veneer man sees he's made a mistake, and by the time I've

got back to him he 's ready to admit it; but he hasn't finished using

up his bum glue, and he doesn 't want to buy any more until he

gets rid of it. So he holds up the order, and maybe he '11 forget

about what a rotten consignment he's had by the time another

fellow comes around with a job lot of bone-stock glue and buy on
the strength of saving a few dollars on the order.

"And then he wonders why the furniture manufacturer he's soil-

ing to gives his business to somebody else.

"Of course, it isn't all in tfie glue, but I should think that a
lot of good business men like panel manufacturers would keep
records of the character of the glue they buy; how much it costs;
how many thousand feet of stock 100 pounds of glue of my kind and
the other fellow 's cover, and the relative cost and the relative satis-
fa"tinn that attaches to each kind. Figures extending over a year
or two and covering glue operations would tell some interesting
stories, I imagine.

"Glue is animal matter held in solution by water. Everybody
knows that. Now, animal matter deteriorates, as anybody who ever
discovered that an automobile had run over the neighborhood dog
without resorting to any sense save that of smell can testify. For
that reason common sense would suggest that it is well not to make
more glue than is going to be used. It isn't advisable even to make
enough at one time for use in one day. A supply for half a day or
less is best, and at the end of the day there should not be any left
over. This takes close figuring, but it's worth while.

"Suppose you have a batch of glue in gelatin form standing over
night, or over Sunday, as some of my friends in the business occa-
sionally do. What is going to happen? Deterioration is a mild
word to apply. And yet, in spite of the obviously poor character
of the material, I have seen some high-class mahogany, Circassian
walnut and quartered oak panels laid with glue containing part of
an ancient—comparatively—batch of glue which ought to have
been thrown out of the shop.

"It's poor economy, to my way of thinking, to put cheap or de-

cayed glue into high-priced work; and yet that's what I have seen
done lots of times. I 'm not saying this to everybody, but the prac-
tice of carelessly allowing prepared glue to stand around for days
at a time is the best argument that manufacturers of glue made
from vegetable matter have. Their stuff isn't as good as ours

—

why, certainly not!—but they've got a pretty good talking point
there, as well as in the lower price of their goods.

"Every vessel used in handling glua, as well as the main
kettle in which it is prepared, ought to be thoroughly cleaned at

least once a day, preferably at the end of the day 's work, so that

none of the old material will get into the fresh glue and impair
its quality. It 's as bad to put deteriorated glue into a batch of

fresh, clean material as to offer a guest a plate of fruit, some of

which is past the mellow stage.

"filue isn't a very romantic subject to think or talk about, but
it's one of the most universally used substances. The next time

you eat Jell-0, just remember that it's the second cousin of the

glue they're using down at the veneering plant, and you won't
feel so bad over the latter—nor so good over your Jell-0. But
there's no reason why gelatin shouldn't be an excellent food

product, and the success of that which I have mentioned shows
that, properly handled, the public will buy anything. You prob-

ably couldn't sell as much Jell-0 if you emphasized its relation-

ship to glue, but that's no argument against it.

"The glue men are willing to tell all they know. They haven't

been investigated by the government, but they're not as tight-

mouthed as they used to be. If you have any trouble getting

satisfaction out of the glue you 're using, just let me or any other

high-class glue man know about it and we'll be glad to put you
straight. Here's my card, and there comes my train. So long!"

NEW VENEER PLANT
Work has just been started on the erection of the new plant of

the Cincinnati Veneer Company, whose warehouses, veneer mills

and stocks were destroyed by fire recently. The new structure

will be a one-story, mill construction building, and will have a

floor area of 6.5,000 square feet. It is planned to enlarge the
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veneer producing facilities considerably, and in addition provide,

by the installation of the most modern types of equipment through-

out, to produce even a higher grade lino of stock than formerly.

Everything is in readiness to rush operations to completion.

With good weather conditions, the Cincinnati Veneer Company

will be producing veneer by the first of the year.

NOTES OF THE TRADE
Monday night, Oct. 2:i, tlie i^laiit ot Markley & Miller.

Mobile, Ala., was destroyed by fire, entailing a loss of $100,000.

There was practically no insurance. This company manufactured

veneers from domestic and imported hardwoods. It brought ma

hogany and other woods in its own steamer from Mexico. No

information as to intention of rebuliding has been imparted by

the company "s officials.

« * *

W. S. Walker, head of the Portsmouth Veneer and Panel Com-

pany, Portsnioutli, Ohio, died Xov. 5 as a result of a surgical

operation. Mr. Walker was one of the highest esteemed members
of the veneer industry, and his passing will be mourned by a large

circle of personal friends as well as his confreres in the veneer

business.
« * *

.\ large hardwood warehouse is to be opened by H. W, Raymond
of Indianapolis, Ind., at High Point, N. C, which will carry among
other wood coiiinioditios hardwood veneers of all kinds.

* * *

Two buildings, 71x124 feet and 96x128 feet, are being erected

by the Wolf Eiver Company, New London, Wis., manufacturer of

chairs, as an addition to its factory, for the manufacture of

veneers. The veneer will bo consumed by the company in making

a new line of chairs and opera seats. It is expected that the new
department will be in operation early in the year.

•
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ActionAgainst Carpenters^Union
There are several important cases now pending before the courts

of New York City comprehending actions instituted by leading lum-

ber houses against the carpenters' unions, seeking to prevent certain

alleged unlawful practices of the unions in boycotting non-union made

trun and millwork. The outcome of these cases is of widespread

interest throughout the lumber trade, and the last fortnight has seen

several developments in the progress of the cases.

In the first place early this year the A. J. Newton Com-

pany, millwork concern at Brooklyn, secured a permanent injunction

against the Brotherhood of Carpenters and Jointers, who sought to

prevent by strike and boycott union men from installing the open

shop products of the Newtown company on buUdings in course of

construction, and after the granting of a temporary injunction the

Supreme Court of New York state made the injunction permanent.

Then a case was instituted by the Paine Lumber Company and

the E. McMillan Company, both of Oshkosh, Wis., and seven or eight

other large manufacturers of doors and millwork in the South and

West, whose products being of open-shop manufacture, the local

unions refused to handle under a compact which the complainants

alleged was made between the labor unions and certain other union

millwork manufacturers, whereby the union carpenters agreed to

install only the products of union mUls. These cases, on first argu-

ment, resulted in the court issuing a temporary injunction restraining

the unions from practicing any such alleged methods, and a final

hearing on the injunction occurred during the fortnight. The court

now has the case under advisement and a decision is expected shortly.

The arguments presented at the final hearing on this injunction were

of special interest, the attorneys for the labor organizations making

the following contentions:

First, the motion papers show only a so-called union conspiracy against

all non-union mankind In mills, and not a specific conspiracy asainsf any

Individuals, and, .second, the agreement of organization or conspiracy Is

for the benefit of our own members, to furnish them with work by the

"outside" members, declining to install any mill products which arc not

made by Its own members.

This case Is quite dltferent from the lines of boycott cases, grouped

under primary and secondary boycotts. It may be premised that strikes

against persons with whom labor ha.s a grievance and In the interests of

labor, when not Induced by malice, appear to be universally recognized as

lawful. That is to say, that If we had union men In plaintiffs' mills and

they struck because non-union men were employed there they were within

their right. But here the plaintiffs contend we come under the secondary

boycotts. It may be premised that strikes against a grievance against

third persons because they have bought the plaintiffs' gowls. But the facts

here are very different than In these secondary boycott eases.

Let us first dispose of malice. There seems to be, and can be no

Inference of malice against these plaintiffs, because we lake the same

action against all non-union goods. The plaintiffs arc not singled out

from the hundreds of other non-union mills for discrimination by us, all

non-union mills are considered aa a whole, under the rules of union labor

that they will not work with non-union men nor on non union things.

Declining to work on non-union materials—for there are no other union
men in carpentry but our own members—means no more than that we
decline to work on mill pioducts of other men than our own members.
The purpose is plain, we desire to keep our own members in the union
mills.

The principal points in the brief filed by the manufacturers con-

tending that the injunction should be sustained are as follows:

1. A combination of workmen to bring about the employment of mem-
bers of their organization excIuslTely in their industry throughout an
entire community is unlawful.

2. The facts establish a combination to cause strikes against customers

of complainants for the purpose of preventing the sale of their products

as long as they remain open shops, and is, in effect, a secondary boycott

of the complainants, which is unlawful.

3. Sympathetic strikes are unlawful.

4. None of the acts can be justified as competition in the sale of

merchandise.

5. The mere act of refusing to work upon or handle given materials is

illegal, when it is a part of a combination to restrain trade and Injure

business.

0. The combination presented is contrary to the general business law

ot New York, and contrary to the federal statutes.

7. There was urgent need for a preliminary injunction.

8. Relief asked tor in this suit has not and will not affect arbitration

agreements.

0. It is no defense to allege that the complainants are a trust.

Notwithstanding the bringing of these two actions as enumerated,

it seems that Louis Bossert & Son, large lumber and millwork house

of Brnoklyii, wlio operate nn open shop, have of late also suffercil

similar action on the part of the labor unions directed against their

customers. As a result, Louis Bossert & Son appealed to the court

for relief and the Supremo Court granted a temporary injunction,

which will come up for final hearing on Nov. 21. The Bossert case

is practically along the same lines as that of the A. J. Newton

Company, and grows out of an effort on the part of the unions

to prevent the use of open-shop woodwork and trim through the

calling of strikes on buildings where such work is being used. It

seems likely, from the similarity of these cases, tliat the court will

grant a permanent injunction in the case.

The injunction issued in the Newton case enjoined the "defend-

ants, their attorneys, agents, servants, associates, confederates and

all persons acting in aid of or in connection with them, or any of

them, from conspiring, combining, or acting in concert in any manner

to injure or interfere with plaintiffs' good will, trade, or business,

for the purpose of coercing them to employ union labor, either, first :

By sending to any customers or prosiiective customer of plaintiff :in\

letter, circular or communication printed, written or oral, which in

terms or by inference suggests that labor troubles will follow the use

of materials purchased from plaintiff, or from any person, firm or

corporation declared 'unfair,' or whose material docs not bear the
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union label, meaning plaintiff thereby, or, second: By ordering, direc-

ing. requiring, or by compelling by any by-law, rule or regulation, or

any act thereunder, any person whatever to refrain from or cease

working for any person, firm or corporation because they use ma-

terials purchased of or furnished by plaintiff or by any person, firm

or corporation, declared 'unfair,' or whose material does not bear

the union label, meaning plaintiffs thereby; but nothing herein con-

tained is to be construed to prevent peaceful strikes except thosij

directed against customers or prospective customers of j>Iaiiitiffs for

the purpose of injuring or interfering with plaintiffs' good will, trade
or business. '

'

Results obtaining in tlipse cases are of vital interest to the prin-

ciple of the open shop in the millwork trade, as well as to combinations
between labor unions and certain other classes of mill-workers who
operate union shops, and are desirous of forming coalitions with the
unions at the expense of other manufacturers holding to the open-
shop" principle. The decisions and results are therefore of tremen-
dous importance to that branch of the lumber trade.

^cg^:/^!^^l>l^;/^:;:^;^^^^x^^mx'^!>s^y^g;*^!liMi)^^

Steel vs. Wooden Passenger Cars _@

FIIURTH PAl'EK

SOXniCE OF THE STEEL CAR CRAZE

A Washington correspondent, in the Buffalo Evening News,
alleges that the introduction of all-steel cars apparently was
induced by a concerted attempt to secure national legislation

compelling railroads to change their equipment to this type of

car. The fact that this movement would result in a great advan-

tage to the steel trust has led to the charge that it has "arti
ficially" stimulated this legislation, and the matter is creating

the liveliest interest among railway oflScials. The writer claims

that all the materials entering into steel cars, whether produced
by the Pullman Company or others, are supplied solely from steel

trust plants, which in all ways encourages the demand. He
says that the recent shake-up in the Pullman Company is attrib-

uted largely to the charge that officials of the Pullman Company
are interested to a considerable extent in steel plate production.

The writer also states that it is charged that a similar state

of affairs exists in the Harvester trust, which was organized by
George W. Perkins, then with J. P. Morgan & Co., and chairman

of the finance committee of the steel trust. It alleges that the

Harvester trust has paid excessive prices for its steel work,

which supplanted wood for many purposes.

Placing of Order Denied

The Chicago Record Herald on Oct. 28 announced that ''the

Illinois Central Railroad yesterday through its president, Charles

H. Markham, placed an order for 115 large all-steel cars. This

contract calls for the expenditure of $1,500,000, and provides

enough all-steel cars to equip every through train on the system

running on the main line with the wreck-proof cars."

This newspaper article recited the details of the large size and

character of the steel cars, etc. It further announced that the

Illinois Central w-as the first railroad voluntarily to equip its

main line trains, through and local, with steel cars.

Hardwood Record has the authority of E. C. Cowgill, assistant

to President Markham, that this alleged order for steel cars for

the Illinois Central has not been placed, but that the company
has only been negotiating for the purchase of some cars. Mr.

Cowgill states that the company at present is buying materials

of all descriptions only from hand to mouth.

Confession of Weakness of Steel Cars

During the last week the Baltimore & Ohio Railroad system

is out with a display advertisement in metropolitan newspapers,

announcing the inauguration of its new all-steel passenger cars,

which have been placed in service on through trains between

New York, Philadelphia, Baltimore, Washington, Pittsburgh,

Chicago, St. Louis, Louisville and Cincinnati. The advertise-

ment states that these cars, by reason of different construction,

are not affected by changes in weather, and are superior to any

previoush' constructed. It states further that the interior trim

mings are of mahogany, and that the construction permits a uni-

form temperature, insuring the comfort of passengers.

This announcement is certainly a confession that previously

constructed steel cars did not afford comfort to passengers. The

announcement further enlarges on the fact that the ceiling and
lower paneling are of non-conducting fireproof material, but it

says nothing about the weight of the cars, or the safety that
would accrue to passengers in the event of a wreck.

Individual Experiences With Steel Cars

A proniiueut Mempliis lumberman dropped into H.uiDWOOD-
Record otfice a few days ago and observed: "Did you ever ride

in a steel sleeper on an eighteen-hour train from New York to.

Chicago, with a loose bolt rattling over your head the entire

distance? Well, I have, and I haven't slept a wink since I left

New York." Another man writes that his personal objections to
the Pullman car built of steel are that in the winter the cold sim-

ply goes right through a car, and while one freezes on one side, he
may be comfortable on the other.. He says that it almost makes
him feel like going into a jail when he enters one of the Penn-
sylvania railroad cars. He says, also, that there is an unpleas-

ant odor from the interior finish of the car, which he says he is

told cannot be overcome.

Report of Interstate Commerce Commission on the Fort Wayne
Wreck

The Interstate Commerce Commission, through H. W. Belknap,

chief of the Division of Safety Appliances, is out with a report

on the accident that befell the all-steel-car Pennsylvaiiia Special,

eastbound at Fort Wayne, lud., on Aug. 14. This report is a
technical one and deals largely with faulty track construction,

insufficient orders to engine men and conductors, to insure the

protection of the train, and a report of the testimony of the

railroad employes that survived the disaster. The report criti-

cises the company seriously for negligence, and alleges that the

accident occurred by reason of track changes with which

employes were not familiar, and by reason of failure to issue

"slow speed" orders covering these new sections of track. The
report notes: "The entire equipment of the train, with the excep-

tion of the dining car, was of all-steel construction. The dining

car was equipped with non-telescopic ends. The speed of the

train was so great, and the impact of the colliding engines so

terrific that the head engine on the passenger train, as well as

the freight engine, which was fouled, was turned completely

around. Several of the six-wheel trucks were torn from the cars

of the passenger train and buried entirely in the rock ballast

of the roadbed, while three of the cars on this train were torn

entirely from their trucks and landed at the foot of the

embankment. '

'

Here is the remarkable feature of the report: "Had the cars

on this train been of the wooden construction commonly used,

they would undoubtedly have been crushed to pieces and tele-

scoped by the impact, causing a frightful loss of life. To the all-

steel equipment can undoubtedly be attributed the fact that not

a passenger lost his life and only one was seriously injured."

It might be up to Mr. Belknap to explain his deductions, in

view of the fact that the larger number of passengers on the
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traiu at the time of the wreik were at diuuor in the wooileii

diner, which was the only one of the three head ears of the train

that was nol liadly wrecked. Isn't it possible that oven some

government ofticials "have been seen'' l)y the stoel trust?

Change of Attitude of Interstate Commerce Commission

In a previous article on this subject, the drastic attitude of

the Interstate Commerce Commission enthusiastically favoring

steel cars for all passenger service has been recited. Commis-

sioner Clark of the Interstate Commerce Commission is the

authority, in a letter of recent date, for the statement that the

commission expressed approval in response to a request for an

opinion from the Interstate and Foreign Commerce Committee of

the I'uitcd States on the subject of sundry bills that had been

introduced looking to the adoption of steel equipment for pas-

senger train service.

Commissioner Clark is still inclined to the view that in acci-

dents like the Fort Waj-ne wreck, fatalities and injuries to pas-

sengers are materialy less than they would be in trains of entire

wooden construction. His observation leads him to believe that

in eases of collision or derailment at high speed, fatalities ami

injuries occur principally from telescoping of cars, and from the

stronger car sheering off and crushing the superstructure of the

weaker car. Commissioner Clark alleges that he does not wish

it to be understood that his views or the views of the Interstate

Commerce Commission on this subject are conclusive, but person-

ally he is in favor of whatever class of construction affords the

highest degree of safety to passengers, and he believes this type

of equipment should be adopted and employed in passenger train

service.

Becent Decision of Supreme Court

On Oct. 30 the Supreme Court of the United States handed

out a unanimous opinion, which foreshadows the complete con-

trol of all railroads in the country by the Interstate Commerce

Commission, and virtually eliminates the control of state rail-

road commissions. The court held that hereafter all locomotives,

cars or other equipment on any railroad, which is a highway of

interstate commerce, must comply with the federal safety appli-

ance act. Compliance with this federal law is held by the court

to be compulsory on all railroads engaged in the transportation

of persons or freight from one state to another. Further it is

held that the cars or equipment of such railroads, even if engaged

in such transportation within the confines of a state, must be

considered as part and parcel of the road, and therefore com

pletely under the jurisdiction of the federal commission.

Members of the Interstate Commerce Commission, who have

l»een embarrassed on numerous occasions by clashes of authority

with state commissions, are jubilant at the ruling of the Supreme

Court. Commissioner Frankliu K. Lane declares it means event-

ually that there is to be no dual control of interstate carriers.

This decision has a very important bearing on the pending

legislation, making it obligatory for railroads to employ all-steel

passenger cars in lieu of wooden cars with steel under-frames. It

will be necessary to put up a light for a square deal for the

wooden ear before Congress and the Interstate Commerce Com-

mission, rather than to have to carry it through the legislatures

of numerous states.

It is timely and important that plans shoubl be made to justly

present the claims for safety, efficiency, economy and comfort of

the wooden car on steel under-frame, that the majority of com

petcnt railway authorities believe to be the best type of passenger

equipment that has ever been devised, and to forcefully oppose

legislation that make obligatory the introduction of the ultra

modern type of all-steel death-traps that the steel trust is appar

ently attempting to foist on the i]ublic.

Letters Having Important Bearing on the Question

TiiK CriirAfio. Itor-K Island & I'acifk: Haii.wav fn.

Chlca[;o, Oct. 27, 1011.— Editor IIaiidwood RkcoiiI) : IlpplylnR to yours

of Dclober 24, T linvc to «iiy that while the Unck Islnnil linos linvc prob-

ably a larger pcr<cnliu;f of kIccI pasHcnBcr c(|ii!|iini iil limn iiny iillicr ronil

In the West. I nm not prepared to i;lvc a clcllnllc opinlr.n ii« to Its utility,

and I rorlalnly tidnk that rcKUlatlon on the siihjcct would Iw d.'cldcdiy

premature as it has not yet been sufficiently tried out to determine

whether it is all tbut could be desired. In fact, many defects have de-

veloped that were not at first thought of. Yours very truly,

H. U. MuDGE, President.

Chkaoo & North Westebn Eailwat Company.

Chicago, Oct. 27. 1011.—PMItor Hardwood Record: In reply to your
letter of, the 24lh inst. in regard to steel cars.

The Norlh-Wcstern Italhvay Company already has twenty-live per cent

of its passenger equipment steel. We believe, eventually, it is going to bi'

the standard, account of economy in construction, life of service and addi-

tional safeguard, but we think it is something that the railways should

be allowed to adopt voluntarily from time to time as their finances permit

rather than that they should be coerced. Yours truly,

W. A. Gardner, President.

The Cincinnati Union Depot and Terminal Co.

Ciniiniiali, Oct. 26, 1911.—Editor Hardwood Record: Your note of

the 24th instant, asking my opinion of the steel ear, is at hand.

I have taken considerable interest in this subject, inasmuch as I spend
from one to two nights every week in a sleeper. I am not at all satis-

fied that thi' Pennsylvania made a wise move in substituting steel pas-

senger eguipmeut for the old cars. If the steel car is adopted, I think

it will be through a process of evolution, which will eventually develop

a car equally as desirable as the present wooden cars.

The new cars of the Penn.sylvania are not nearly as artistic, and after

a ear has run for a period and gets out of plumb a little, it rattles. It

does not keep out the cold, and is particularly noisy when passing over

a bridge, where metal meets metal.

I have not thought about the hygienic side, but the car that you can

not keep warm is not desirable.

As to the safety question, I think this is still a debatable question.

Where bad accidents have occurred, it has not been particularly because

the cars were frame.

I cite the Chatworth wreck—Niagara Falls excursion in 1888, about ten

miles east of Forest, 111. In that instance there were thirteen cars in

the train, six sleeper, and the balance day coaches, baggage car and the

private car of President Leonard next to the engine. President Leonard's

car was not jammed, hut the day coaches were caught between the weight

of the six sleepers and the engine ahead, which went through a bridge

and was literally ground to pieces, with eighty-seven killed and some one

hundred and fifty injiued. The records of the cars showed that they

were between twenty and thirty years old.

The introduction of steel sleepers would only make the weight in the

rear heavier, and empliaslzes the point I am trying to bring out.

My whole analysis of it is that steel cars will bo adopted eventually.

becau.se they will be cheaper than frame, and this is about the only excuse

that could he offered.

In speaking with one of the Pennsylvania officials not long ago I was
told they were very much disappointed in their steel car equipment, and
at best they must go through an evolution of development to reach the

same state of perfection that had been obtained with the frame cars,

Y'ours very truly,

John E. Bi.eekman, Vice-President

The Chesapeake and Ohio Railway Co.

liichmoud, Va., Oct. 23, 1911.—Editor Hardwood Record; This com-

pany is now operating eight all-steel cars between Cincinnati and New
York, via I'ennsylvania Railroad from Washington. In more recent orders,

however, both for the Chesapeake and Ohio and Hocking Valley Railways,

we have purchased steel imder-frame coaches, built by the Pullman Com
pany, and which we think are possessed of equal strength as those of all

steel construction. Yours truly.

George W. Stevens, Presiiient.

Tui: Warash Railroad Co.

Chicago, Oct. 30, 1911.—Editor Hardwood Record: The Pennsylvania
Uallroad went into the all-steel car because, with the danger of short-

circuiting electric currents In an electrically operated tunnel, there was
danger that wooden cars might be burned up. A horrible accident liap-

Itened In Paris a nuinl>er of years ago in this way. This reason-—and this

only—forced them to adopt an all-steel car. They have already foimd
verv serious iimbniltlis In connection with the operation of tliem. anil

other railroads in this country arc going into the nuUtcr much more
slowly, rndoubtedly. tin; steel under- frame car or woo<lcn nnder-franie car

strongly reinforced with steel, has come to stay: but such a <"ar is quite

as strong as an all-stoitl car. In other words, the body of the car, the

upi)er framework, etc.. adds nothing whatever to the strength of the car.

It has already been learned that the all-steel car Is hottir In summer
and colder In winter than the wooden car. There Is a general Inipri'sslon

that wotHlen cars are structurally weak and that when In a train with

steel cars woulil soon be crushed. ThN. like most other geniM-jil state

ments. Is erroneous. There are wooden i-ai-s - and woinlen ears: in oihei

words, some woden cars are much stronger than others, and a thoroughly

wi'll'bullt wooden car with eight sills, es]M'elally one wlii'ri' the sills have

bei'n relnfor<'ed, Is as strung structurally as any steel car. The writer

knows of n case within the last year where a train of steel Pullman cars

was In a collision with a train of wooden cars and our of tin' wooden
cars telr-seoped ami weni iwo-tlilrds of tin' way through tin* steel ear.
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The strougth of the car lies in its sill plattoi'm construction : and thus

fai' there has been no way discovered of preventing one car in an accident

from telescoping another, provided the conditions of the accident are such

as to make one car ride up over another. The case I have cited—of a

wooden car telescoping through a steel car—is in no way derogatory to

the steel construction ; but if the reverse had happened, people would
liave said that it was because of the wooden construction being weak.

The explanation is that the under-framing of tile car is so strong,

eith<'r in :i wi'll Imilt wooden lar or a sled cai-. that the tn]! portion can-

not possibly resist the telescoping under tlie conditions I have suggested.
The subway and elevated trains in New York have adopted an anti-

telescoping device which is very simple, and which I hope can be adapted
to steam railroad practice. If it can, it would go a long way towards pro-

tecting trains against the worst form of accident known. The writer (as

well as other railroad men) is working on this subject.

Iloping the inf<irni;tIioii I have given you will serve your purpose, I ani,

Yours very truly,

F. A. r)l-:l..\Nn. I'n.siilent.

'

<CT^;>^;A-tj:VA"jis;oa)^m!)ii^ii!:Jswttm)im;iitf^^ twtistyi^sty

Tips to the Trade
PILING MIXED LENGTHS

Anyone in the hunber business will reudily admit the importance

of proper piling, and yet it is not an uncommon sight to see, in

the yards of some up-to-date millmen, lumber piles with rear ends

that are irregular and aWry. There is more of this ragged piling

of mixed lengths in hardwood than in pine, for the reason that

pine dealers usually trim all their stock to two-foot lengths, so

that there is not so much variety involved in sorting for length

to make even piling. Among hardwood mills, however, more care

is exercised in sorting, to have the longer length stock piled

evenly.

In piling the shorter lengths, diffeTent sizes are often put in the

same pile, which causes some boards to project a foot or more.

This not only gives the pile a bad appearance, but exposes the

ends to the weather, and they become season-cracked, warped and

twisted and will droop in dry-

ing until the boards are badly

damaged beyond the inside pil-

ing strips.

It does not seem to occur to

many manufacturers that it is

]iractieal to pile short lengths

without making the back end

of the pile uneven. Sometimes

an effort at orderliness is at-

temjited by piling the longer

stock at the bottom and loading

the shorter pieces on it. This

may be some improvement over

indiscriminate mixing, i>rovided

it is carefully carried out, and there are cross sticks and founda-

tion sills enough to support the piles, so that the short lengths

on the top will not cause the longer lengths underneath to sag

between the supports.

It should be practical to pile short lengths, and even mix them in

the pile, and keep both ends of the pile straight. It is simply

a matter of care in building a pile foundation and using the

crossers in placing the lumber. The best plan is to make the back

a face end as well as the front and take the same care in making

it even. The foundation should be large enough to carry the

longest lengths in this mixed stock, and enough supports should

be provided for one under every tier of piling strips. The best

foundation would be concrete piers and substantial hardwood

timbers for supports. Concrete foundations are practical and

economical.

It costs a little more to build foundations for this kind of work,

and takes a little more time to do the piling, but after looking

at a few ragged piles, it will not be hard to convince one that the

saving in lumber will more than offset the difference in cost.

HARDWOOD YAED MACHINERY
Neither the hardwood manufacturer nor the hardwood yard man

will be likely ever to use wood-working machinery as extensively

as the manufacturer or dealeT in pine. There is not the need for it.

Most hardwood lumber is better sold rough, for the reason that

it gives the consuming manufacturer the benefit of the freshness

SIGGESTED METHOD OF PILING

01 the face wood for tinishing, and often this amounts to more

than the additional cost of freight involved in shipping rough

lumber as compared to dressed stock.

The hardwood yard man, however, often finds it advantageous

to use machines, but the usual equipment is not extensive. It may
include a trimmer, a rip-saw or side edger, or both, a double sur-

facer and a resaw with beveled siding attachment. Of course, if

one makes a feature of dimension stock, it necessitates additional

machinery. That, however, properly is an industry in itself, the

subject herein presented being machinery that may be used to

advantage in the hardwood assorting yard.

Sometimes one machine, the trimmer, will suffice. It is much
better to cut off the bad ends of stock by passing it over the

trimmer before shipping, than to mark the size and leave the

trimming to the buyer. It malces the stock look better, and there

is a saving in freight that will

often reimburse one for the ex-

pense of using the trimmer.

It is practical also to employ

the trimmer to raise lumber to

a higher grade by trimming, es-

pecially if the lowering defects

are near one end. This method

of raising the grade should

make the trimmer pay a profit,

where there is enough work of

the kind to justify its use. In

rebandling untrimnied, small

mill product the trimmer is

especially commended.

There is some question as to the wisdom of trimming hardwood

lumber fresh from the saw—whether it would not be better to

season it before trimming. The best time to trim and grade, and

know that the work is finished, is when the lumber is shipping dry.

This will demonstrate the utility of the machine in a Imnber yard.

As a companion piece to the trimmer, the side edger or rip-saw

naturally suggests itself. It is not only a great convenience in

reducing stock to special dimension to fit some order, but it also

may be used as a means of raising its value by ripping off a defect

on the edge of a board. Besides, there always is some stock about

the yard that should be ripped and cross-cut to make it readily

marketable. Some of it becomes spoiled by season checks, or

from other causes until it has little market value; still, it may have

good material in it that can be worked out in small dimensions,

and made to bring a compensating price.

An ideal equipment for hardwood lumber yards would be a

trimmer, swing cross-cut saw and a heavy type of rip-saw (a side

edger or a table saw with extension tables front and back to

support the stock). Such a rig would not be expensive and might

be located at a convenient jjlace in the yard, and preferably

driven by an electric motor. In the country yards, however, small

gasoline engines might be used advantageously.

Where poplar, gum, or Cottonwood is being cut, and there is a

trade for bevel siding and other structural lumber, the yard

Tuachinery equipment may be enlarged to include a planer and

resaw. This would en.ible the y.ird man to make beveled siding
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and other material, and would imt him in position to turn out box

shocks, crating stock, and other material that might be marketed

advantageously. It might also be found profitable, in view of

the increasing use of hardwood in interior trim and millwork, for

a yard to cultivate this trade by installing more elaborate planing

mill equipment, and manufacture casing and base and a full line

of interior trim.

Kegarding this special millwork line, it is quite evident that the

hardwood yard man must give more attention to machinery equip-

ment that will enable him to put his lumber in better shape, raise

the grade of some of it here and there, and make a better use of

his product and get more money for it than is obtainable through

shipping it out straight, rough, or in whatever condition it happens

to be. The age of discrimination in hardwood has been reached,

and to discriminate properly in putting up lumber calls for the use

of more or less yard machinery. The exact amount and kind of

machinery depends materially, of course, on the location and the

trade the yard man is catering to.

SELLING LOG-EUN STOCK
A prominent hardwood manufaitturer advises his selling repre-

sentatives that "soiling log-run stock is a good deal like selling

a man a house without plans or specifications, and that the term

at its best is as indefinite as the word hat, as one may be worth

fifty cents and another ten dollars." He advises his representa-

tives that on future log-run lumber orders they can make sales

with a guaranty as to the percentage of common and better con-

tained therein. Thus they will not be taking chances of dis-

pleasing their trade, which constitutes an unprofitable and unsatis-

factory transaction.

It is the belief of this shipper that a definite understanding as

to what the log-run stock will show in grade should be made, and

the facts should be covered thoroughly. On the present basis of

log-run sale and purchase it is a gamble on the part of both seller

and buyer. The shipper is in better position to assure his cus-

tomer what his log-run stock will show in grade, than the buyer

is to gamble on what it will show.

'
vC'?^v^.Kvi;'.^:.^;c>K;*i^tafoiWityMiiiwtitiitatm!^^

Motor Trucks in Lumber Delivery §
Jobbers and manufacturers in many lines of trade have awakened

lo the essential value of the motor truck in making deliveries. Per-

haps the lumber trade has not been as alert to take advantage of this

new system of delivery as those in other lines, but it may with safety

be stated that the time is near at band when lumber and flooring

dealers, sash, door and blind manufacturers, and general remanufac-

turers of lumber in city areas cannot afford to overlook this modern

type of vehicle, at least as an adjunct to their present equipment of

teams and wagons.

Consider, if you will, the profitable trade extension rendered pos-

TYPE Of MOXOK TiUCK SPECIALLY DESIGNED FOR

sible by the use of a motor truck. A good type of motor truck, by

reason of its greater speed and low cost of operation, will take the

place of from three to four two-horse teams, and enable the lumber-

man to make deliveries in a scattered and widely-spread-out area of

territory, at one-half to one-quarter the cost of delivering lumber by

team. The lumber dealer can, by the use of motor trucks, not only

very much widen his field of distribution, but secure new business at

long distances from his yard or plant, on a more profitable basis than

is possible from his near-by business when making deliveries by teams.

These are demonstrable facts.

Motor trucks are among the most substantial improvements of a

practical character, and practical because they combine utility and

economy. The phenomenal use of automobiles for business and pleas-

ure, and their recognized value for both these purposes, is a matter

of history. The horse has been replaced by the motor car for reasons

80 plain that no explanation is' necessarj'. Better roads have been

brought about by the incursion of this type of vehicle.

The motor wagon is coming into use with just as much rapidity as

originally came the automobile. There arc many forma of motor-

truck construction, and in the evolution the ability to meet the wear

and tear at the lowest cost of operation and maintenance will dc

tenninc what makes will secure popular approval.

Differing from the motor car, the motor truck is l)ecomlng a com-

mercial necessity, and hence is being bought on a business basis.

Among the expert and careful builders of a truck specially suitable

lor liauliug lumber aud other bulky commodities is the type manu-

factured by the Longest Brothers Company, Inc., LouisviUe, Ky.

AVhile the builders of this truck are young men, as automobile history

goes, they have long experience in their line of trade. The two

iH-others, the principals in this institution, were manual training school

graduates before going into the automobile business, and were whole

sale handlers of several standard types of touring cars before they

engaged directly in the manufacture of automobiles. They manu-

facture trucks suitable for all lines of trafiSc, which are of their own

design, and were .-i subject of experimentation_ for two years before

being placed on the market. These motor trucks are

built in three- and five-ton sizes, and if the purchaser

desires, on his own specification as to body. These

particulars do not affect the standard character of the

vehicle for proper strength and durability.

The Longest Brothers' motor trucks are especially

suitable for the handling of commodities like lumber,

brick, coal, iron, stone, etc., and meet the current de-

mand for motors with plenty of power, speed, dura-

bility, economy in operation, and hence low cost of

maintenance. This house is so well informed con-

cerning the best type of motor-car building that, once

learning the ref|uirements of the trade, it guarantees to construct

a body to meet the entire requirements of the buyer. The lumber

trade will be especially interested in knowing this fact.

Pictured in this article are two types of motor trucks made by the

Longest Brothers Company, Inc. One, by reason of its long wheel

TVPK OK MiiKUt TItUCK DESIG.NED KOK SIAM >.\lil>

base, is especially suitable for lumber delivery, and the oilier is a

special type of tank car employed by the Standard Oil Company.

Full information aljout the various types of motor trucks manufac-

tured by the Longest Brothers Company. Inc., can be secured by ad-

dressing tlicm at Louisville. Ky.
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A Polemic on Poplar

"SC'T-.s -,«.
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It may seem hardly iiecessiiry at this stage of the history of

poplar to undertake to say anj'thing new about this sterling wood,

Ijut right now a discussion of the economic and enduring qualities

«f various types of American forest growth is pertinent.

Poplar has the peculiar distinction of being one of the chief

types of wood, the qualities of which appealed to the pioneers

of the sections where it abounded, as being of especial value for

a great variety of purposes. In

eastern Ohio, which was a dense

hardwood forest in the early

part of the last century, which

was settled by Hicksite Quakers,

who had emigrated from eastern

Pennsylvania, poplar became the

favorite material for the build-

ing of the houses, barns and in

fact constituted the favorite

wood from which was hewed out

everything from cradles and

chopping bowls to the coffins of

the dead. At this time many
thousands of feet of the finest

black walnut, hickory, white ash,

white and red oak and chestnut

were cut down and burned to

clear the lands for agricultural

purposes. Straight-grained black

walnut and chestnut logs were

split into fence rails, and many
farms in that section have these

rails on them today in a good

state of preservation. The great

poplar trees were largely cut and

scored for building purposes.

In those days it was customary

to hold what were called ''barn

raisings," when all the neigh-

bors and friends flocked in to

assist in the raising of the barn

frame, which was of tenon, mor-

tise and pin construction, thor-

oughly braced. In default of

rope and tackle, these pioneers

used poles thirty or forty feet

long, and put the heavy timber

in place by main strength and

awkwardness. Three to five men
worked at each pole. It required

thirty to sixty days to hew the

timber for the frame of a big

barn. The settlers for miles

around welcomed the invitation

to come to the raising, and it

often took from sixty to one

hundred men to raise a barn.

The work was done in a day,

but it was the hardest kind of

labor. The men did not expect nor receive any pay for their

services, but the host's womenfolks provided the best dinner and

supper for the workers that the land afforded.

Pictured in this article are three old Mahoning county poplar

barns, located near Sebring, Ohio. The Pussy Wise barn was
built in 1850 from timber cut and scored from the farm on which

it now stands. The Taylor barn is located in the same farming

community and was built in 1848, while the Middleton barn in

the same locality was built in 1842.

The poplar timber from which these tarns were built was from

^^-
" ^i^
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A TSVENTY-FIVE YEAR OLD SPRUCE TREE GROWING ON
FALLEN BOLE GIANT POPLAR, EASTERN TENNESSEE,

HEART-WOOD OF WHICH IS ENTIRELY SOUND.

six to eight feet in diameter, with a height well towards one

hundred feet to the first limb. The frames were of yellow poplar

as well as the siding, wliich was made from whip-sawed inch boards,

planed by hand. None of the barns has ever been painted or

whitewashed, and the materials of which they are built are still

sound and have every indication of being able to withstand the

elements for another century.

The first roof on the Pussy Wise

barn was rived out of chestnut

bolts and lasted over thirty years.

The second roof was of white

pine and lasted eighteen years.

The present roof is of California

redwood shingles put on last year.

To . emphasize the longevity

of yellow poplar, a picture is

shown in this article of a spruce

tree apparently twenty-five years

old, growing on top of the bole

of a fallen giant poplar, that has

evidently been down in the deep

cove of the eastern Tennessee

mountains for fully a half cen-

tury. Testing this fallen poplar

with an ax shows the thin sap to

have entirely disappeared, but

the heart-wood is sound, yellow

and as free from rot as when it

fell. This photograph was taken

by the writer in Sevier county,

Tennessee, last June.

To show that virgin yellow pop-

lar timber still is not an unknown

quantity in the timber growth of

this country, there is pictured a

carload of poplar logs that was

received at the veneer plant of

C. L. Willey at Chicago last week,

which was purchased from Eobert-

son & Cassidy of Spencer, Ind.,

who cut the trees near Parsons,

Decatur county, Tennessee, about

fifty miles east of Jackson. The

dimensions of these logs are

marked on the ends. It will be

noted that there are five twelve-

foot logs, ranging in diameter

from forty-eight to fifty inches,

and four ten-foot logs, ranging

from forty-seven to fifty inches.

The sap, less than an inch in

thickness, is plainly discernible

in the photograph. The total log

scale of this carload of poplar is

12,.507 feet. Every log is sound,

clear to the heart, and absolutely

surface clear. Mr. Willey will

manufacture them into rotary-cut one-eighth inch panel stock, but

in a sawmill they would produce a very handsome lot of panel and

No. 1 stock.

Poplar occupies a peculiar distinction in wood growth. While

classified as a hardwood, in reality it is the happy medium between

the softwood coniferous and broad-leaved hardwood growth. In

reality it is a softwood, but its peculiar qualities render it par-

ticularly desirable for a very wide range of uses. It has been the

panel material utilized almost to the exclusion of all other woods

for carriage and ear building for manv vears. T^p to a few years
—45—
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ago, when it was sujiiilanted by other and cheaper wooils, it was

the favorite coffin and easlvet material. It occupies no inconsider-

able place, and has for more than a century in furniture making.

Over a large range of territory it constitutes the favorite material

for siding, cornice and corner boards on account of its well-known

ability to hold jiaint and withstand the weather. For inside finish

where paint or enamel is applied, it is the peer of any wood that

gro\^ s, since its yraiii \^lII mil i-ise. and it is eutireiy free from irnni

or oilj' chemicals of any character, and holds its finish indefinitely.

In size, poplar timber averages the largest of any type of Amer-

ican forest growth save the redwoods of the Pacific coast, and its

jiercentage of clear lumber is higher than that of any other variety.

Poplar still remains a surprisingly low-priced wood considering its

many surpassing qualities.
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B 111—Seeks Soft White Oak Dimension

Niw York, Oct. 24.—Editor IlAi(r>woi)i> Kkcoiid :

\Vi> lire continually In receipt of e.vport Inquiries

iiir whito onk dlmcnHloD. both plain and qnar-

KTcd. These bills call for white oak of a good,

soft quality, and thf; grade of prime In manii-

factnrc. \Ve wonid Ik? glad to ally ourselves with

.•.ome good mill or mills that are sawing the qual

Ity of onk above noted, and would pay for stock

na it Is loaded on ears. You could asslHt us ma-
tfrially by naming us such mills In Tennessee.
Kentucky, West Virginia or Indiana as you think

woidd entertain our proposition.

The above letter is from a foremost New
York exporter and importer, and we have

written him a letter sliowing the range of

growth of the type of white oak that he

seeks. Have also sui)plied him with a briel

list of oak manufacturers who would be

likely to entertain a jiroposition from him.

Any others who woulil like to get in com-

munication with this buyer can have the

address by writing us and referring to I'. III.

^Editok.

B 109—Wants to Market Alaskan Spruce

Ketchikan, Alaska. ()el. 27.— Editor II.Miu-

wi)i)i> KKi'iiitn: We are looking for a market for

clear Hpnu-e, having now Home .'lOO.OOtJ feet In

our .yard, running from molding si rips up lo

14-iueh wide in -4/4 and 8/4 stock. Could make
:i good deal up Into 4 and 0-inch bevel siding or

ceiling. Would iirefei- lo sell in tlie rough. Ilnw

is Ihe market and dcuumd in Chicago for this

kind of lumber V

Thanking you I'oi- any Inforuialiou you can

;<ive us, we remain,

KETCHIK.VN roWKU Co.MI'ANY.

If any of our readers are interested in

placing an order for Alaskan spruoe, here

is their chance. This company's letter head

shows that it is a manufacturer of lumber,

boxes, moldings and shingles.

—

Kditok.

B 112

—

The Best Mahogany Mill

New York. del. :;ii. IMiinr llAui'Woon

Kkcuhd : t^an I Irouhle you to tell uie wliiM-e I

can sec the most up-to-date mill In Ihe eounliy

for Ihe production of mahogany lumber and other

line calilnct wocmIsV •

Tiie writer of the above letter has been

advised thai I lie most up-to-date mill in the
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coiiutiy, in the opinion of Record, for

the production of mahogany and other cabi-

net woods, is that of the Astoria Veneer

Mills & Dock Company, Long Island City,

New York; that other plants of high type

for mahogany lumber production are those

of the C. C. Mengel & Bro. Company, Louis-

ville, Ky.; Otis Manufacturing Company,

New Orleans, La., and C. L. Willey, Chicago.

—Editor.

B 110—Seeks Applewood

New York. Oct. 24,—Editor IIahdwood Recoku ;

Wo have been carefully going through the adver-

tising sections of Hakdwood Record to find some
one who handles aijplewood. So far we have
heen unsuccessful. Can you give us the names
of some conccrus wlio handle this liind of wood
here in the East ? Any information you can give

us in this line will be greatly appreciated.

Manufacturing Company.

The foregoing letter is from a wood nov-

elty concern iii the Metropolir, and it has

Ijcen given a list of a half-dozen concerns

that have advised us within the last year

that they are producers of applewood. Any
others interested can ha%-e the address by
writing us and referring to B 110.

—

Editor.

B 113—Another Eucalyptus Promotion

Company

Chicago. Nov. 2.—Editor Hakdwood Record:
Can you give me any information about the

Eucalyptus Timber & Milling Company of New
York City?

Hardwood Eecord has no specific infor-

mation about this concern save that com-

municated by commercial agencies, which

allege that Oliver S. Presbrey is president

and the company has offices at 2.56 Broad-

way, New York City. It is stated that the

company is not yet ready to give out any

jiarticulars, pending its investigation of

timber lands in California on which the

company has an option.

According to general advices this concern

was incorporated about five years ago with

an authorized capital of $100,000, which

shortly afterwards was increased to $150,-

000. The company was organized for the

purpose of '

' buying up, cultivating and cut-

ting eucalyptus wood and selling to con-

sumers." It is understood that .$5.5,000 of

the capital stock has been placed, but the

company is holding up operations until

it investigates conditions, to determine

whether there is a sufficient demand to

justify an investment of $150,000 in this

company. It is mentioned that California

eucalyptus is rather soft and grows too

fast, and its raising is believed by local

lumber authorities conferred with to be

somewhat of an experiment. '

From all evidence at hand it is apparent

that this institution is one of the series of

eucalyptus promotion companies which for

several years have sought to market their

stock and securities. It is alleged that

Horace G. Robinson, who has quite a record

as a promoter in financial and investment

circles, was one of the prime movers in this

institution. It is not believed that anyone

associated with the enterprises possesses any

specific knowledge of tree-growth or grow-

ing eucalyptus commercially. It is said

that the company has unloaded Robinson,

and will indulge in no more stock selling

until the principals satisfy themselves what
there is in eucalyptus growing.

Hardwood Record's opinion of even the

best of these California eucalyptus schemes

has heretofore been discussed exhaustively

in these columns.

—

Editor.

B 114—Wants Cheap Table Tops and

Turned Table Legs

Owensboro, Ky., Not. 6.—Editor Hardwood
Record : Can you advise us of someone who can
supply us with 24"x26", 24"x42" and 24"x48",

% " thick, smooth sanded one side, smooth
planed on other side, and smooth sanded on
edges ? If made of more than one piece, must
be securely tongued, grooved and glued. This

stock would be preferred in white birch, but can

be used in maple or birch. They are to be used

for the purpose of making cheap table tops.

We are also looking for a carload of turned

table legs 2y2"x2Vj"x30" made out of any kind

of sound hardwoods.
& Co.

The above correspondent has been given

the names of several concerns which would

likely be interested in this order, and any

others wishing it can have the address by

writing Hardwood Record and referring to

B 114.—Editor.

'
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Memphis Club Secretary Resigns

When the next meeting of the Lumbermen's
Club of Memphis Is called to order, Nov.

11, J. R. McFadden will assume the duties of

secretary and treasurer, succeeding James R.

Blair, who found it necessary some days ago to

tender his resigjiation to President Stark. Mr.
McFadden was the unanimous choice of the

members of the club when the resignation of

Mr. Blair was made known. He is local man-
ager for the Paepcke-Leicht Lumber Company
and has been prominent in club work during the

last few years, having served on a number of

committees and otherwise interested himself in

the affairs of the organization. The resignation

of Mr. Blair was necessitated by the coming
removal of the offices of the L. H. Gage Lumber
Company and the Crittenden Lumber Company

from Memphis to Earl, Ark. Mr. Blair has been

manager of these offices for several years, but

the management has decided that it will be ad-

vantageous for him to be at the mill of the

Crittenden Lumber Company at Earl, whore also

are the offices of the Crittenden Railway Com-

pany. Mr. Blair was elected secretary and treas-

urer of the club last winter and has rendered

very efficient service. The members generally

express regret at his leaving.

At its meeting last Saturday, when these

changes were made, the club ratified its previous

action indorsing the Lumbermen's Club of Grand

Rapids. Mich., in the petition filed by the latter

with the Interstate Commerce Commission

against the alleged unfair estimated weights

on carload shipments of lumber. The club took

action on this subject during the summer. The

river and rail committee brought to the atten-
tion of the members Saturday the fact that one
ilub had refused to indorse the Lumbermen's
Club of Grand Rapids on the ground that this

pi'tition was antagonistic to the railroads. The
eutire subject was brought before the club and
reviewed at some length, but in the end it was
decided that the argument that the petition was
against the railroads did not appeal lo the mem-
bers and the previous action was allowed to
stand. It was pointed out that the Lumbermen's
Club of Memphis has often found it necessary
to lock horns with the railroads, but that in

all of its contests with them it has shown a
spirit of fairness which, in view of the matters
at issue, has made its relations with the rail-

roads unusually pleasant.

The report of the baseball team of the club
was made by C. W. Holmes and, while it failed
to show that the team had been very successful
in its contests with rival organizations, it had
been very much more fortunate in its financial

affairs, having a fair balance to its credit at the
end of the season.

The attendance at the Saturday meeting was
large. The usual luncheon was served. James
E. Stark presided.

A number of visitors were present, among
tliem A. B. Kile of Kile & Morgan, rrovidence,
It. I., and A. Temple Dobell of England. Both
made brief talks in very happy vein.

The Premier Product of a Foremost Veneer
House

tjne of the foremost and most enterprising
veneer manufacturing institutions in the United
States is the Ohio Veneer Company of Cinein-
Qati. This house is an importer of mahogany
and fancy foreign woods, and , manufactures
both lumber and veneers in large quantities, and
is also a producer of the highest type of domes-
tic fancy woods into veneers. The company
specializes in genuine Poti, Russian, Circassian
wood, which it is pm'chasing through its own
buyer and shipping direct to Cincinnati.

At the present time the company has more
than a hundred tons of fine Circassian logs in

transit. It has recently completed a fine new
brick factory in supplement of its former plant,

wliich is now running with a full force. The
company's warehouses contain an unusually
large and fine line of Circassian, mahogany and
other veneers.

The Ohio Veneer Company of Cincinnati this

week opened up a splendid specimen of curly

l>oplar from north central Tennessee. The tree

gave four logs which scaled a total of 8,000
feet, exclusive of a big crotch and a couple of

cuttings from above. The logs were flitched on
the company's band mill and then turned into
the curliest and most beautiful of satiny, curly

poplar.

Situation of the E. Sondheimer Company
The receivers of the E. Sondheimer Company

01 Memphis, Tenn., are out with a report to the

company's creditors, in which they list liabilities

to the amount of $731,473.30, and show total

assets of ,$1,437,7.51.66. The report shows net
actual assets in excess of liabilities of $771,-

009.33.

The receivers allege that the statement has
been most carefully prepared by auditors not
connected with the company, and the valuation
of assets has been made by appraisers appointed
by the various courts having jurisdiction over
the property in different states, and they have
no hesitancy in stating that such estimates and
appraisements are most conservative.

The receivers state that it is needless to

eularge on the statement, in view of the fact

that it will appear that no creditor will suffer

any loss, and that after liquidation of the assets

a large surplus will remain for the company.
The organization of the E. Sondheimer Com-

pany is intact and its mills are in operation, and
its lumber is being sold at regular market prices.
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Tliere will be a nueting of tUo croililors lield at

the office of the company in the Tennessee Trust

building, Memphis, on November 15. at which
time a plan of settlement will bo submitted for

the purpose of liquidating the liabilities of the

company and insuring an economical and speedy

reduction of the assets of the company to cash.

Not only the creditors of the E. Sondheimer

Company but many lumbermen will be much
pleased to get this report of the condition of the

Institution. It has been felt that this company's
receivership was permitted for the sole purpose

of preventing the sacriflcc of assets, and that the

institution will be able to pay its debts in full

and have very handsome assets remaining.

Important Change at Memphis
The most iuipurtant change in Modiphis lum-

ber circles for some time has just come to light

through the announcement of the retirement of

W. L. Crenshaw from the Bellgrade Lumber
Company, of which he has been president since

its organization in 190G, when the interests of

Crenshaw & Cathey and Thompson & McClure
were merged. He has sold his interest in the

company to John W. McClure and T. M. Cathey

and purposes later to go into business on his

plans will lie made as soon as they have been
more fully completed.

Mr. Crenshaw has been very prominently
identilied with the hardwood business of this city

and section for a number of years and at one
time enjoyed the distinction of lieing president
of the Lumbermen's Club of Memphis. lie was
a member of the firm of Crenshaw & Cathey be-

fore becoming identified with the Bellgrade Lum-
ber Company, and he is now a large stockholder

In the Memphis Hardwood Flooring Company.

Business Not Intemipted
The lire which destroyed about 2.000,000 feet

of flooring in the establishment of the M. B.

l'':irrin Lumber Company recently has not inter-

fered with its business seriously. The day after

the fire work was begun on a sectional shed
which can be enlarged at will to meet the re-

quirements of the company's flooring business.

The financial loss, which was about .$140,000.

was adjusted fully within three days, and settle-

ment has been made on a large portion of that

amount. W. ,T. Eckman. vice-president of the

company, expects a nearer approach to normal
business conditions after the first of the coming
year.

furnish the material and do the work, but the
demand will soon be supplied by local dealers, aa
a number are entering the field. The Houston
Hardwood Floor Company, representing the In-

terior Hardwood Company. Indianapolis, Ind.,

has opened an office and display room in the
.Scanlon building. Houston. Tex., and has a large
assortment of tine parquetry and hardwood tloor-

in.g samples.

New Philadelphia Limiber House
The Maris & Do Witt Lumber Company, manu-

facturer and wholesale dealer in lumber. 1414
South Penn square, is the latest addition to the
list of Philadelphia lumber dealers. The com-
pany has made some very desirable connections
in the hard and soft wood camps of the South,
and has also a small sawmill in west Phila-

delphia, where it is making lumber from the
timber secured from the Philadelphia and West-
ern railroad, and cut on the land acquired on its

right of way.

,7. M. Maris, who looks after the financial and
clerical department of the business, comes of one
of the oldest families in the business history of

Philadelphia, and stands high in the regard of
all with whom he is brought in contact.

JOHN W. McCLtJHE, MEMPHIS, TENN.

own account, the time and place depending upon

his conclusions regarding timber .land proposi-

tions which he Is now investigating. Several

years ago A. N. Thompson, of the old firm of

Thompson & McClure. sold out his Interest In

the Bellgrade Lumber Company, the stock being

taken over by Messrs. Crenshaw, Cathey and

McClure. The two last named have bought the

holdings of Mr. Crenshaw and have reorganized

the Arm. with T. M. Cathey as president and

.lohn \V. McClure as secretary and treasurer.

The sale of his Interest In the company was

made voluntarily by Mr. Crenshaw. He made

the offer to sell to his associates and they Im-

mediately completed the purchase. There has

been no Ill-feeling engendered by the transfer,

the rclalloDB between the several gentlemen In-

terested having been and sllll being entirely cor-

dial. ITie Bellgrade Luml>er Company will con-

tinue operations as heretofore. Us plant and

tlml)er land holdings ore located at Bellgrade,

Miss., and at or near Midnight, Miss.

Mr. Crenshaw believes there arc larger pros-

pects of prollt In a company where there arc

fewer Interesti'd and he Is making arrangements

for opening a business of his own. lie will have

offlces Id the Kandolph building for the present.

A more dcflnllc announcement regarding bis

W. L. CRENSHAW, MEMPHIS, TENN.

Hard'wood Flooring Notes

The plant of the Nichols *: Co.k Lumber Com-
pany at Grand Haplds, Mich., has been remod-

eled and enlarged and % flooring has been added

to its line. An addition 82x100 feet is being

made to its 400-foot lumber shed, which was
erected last spring, giving It a holding capacity

of ,'5,000,000 feet.

The American Column & Lumber Company, St.

Albans, W. Va., has discontinued the manufac-

ture of columns and Is making hardwood lumber,

flooring, celling and siding.

The Memphis Hardwood Flooring Company's
famous "Chickasaw" flooring, an exceptionally

fine article, will be sold exclusively by the Bar-

nett Lumber Company In the Birmingham, Ala.,

territory. This concern, whose plant anil mills

are at Tblrty-llflh street and Fifth avenue, Is

recognized as one of the best equipped and most

extensive in Alabama.

. Building developments In the Gulf coast coun-

try have assured the success of the hardwood

flooring business In that section, especially In

southern Texas. Many tine residences are being

erected In the larger cllles and thi're Is a grow-

ing di'niand for oak and other hardwoods for

their doors. In the last few years New York

and Cblcogo concerns have been called upon to

GEO. P. DE WITT, PHILADELPHIA. PA.

George P. De Witt, his partner, and the prac-

tical man of the firm, has been engaged in the

lumber business all his life, and has acquired a

thorough knowledge of his calling from the

stump up. He was formerly of the Pe Witt
Lumber Company. New York city, and Is ac-

quainted throughout the wholesale hardwood
consuming district of the Fast. His many
friends In the trade extend their best wishes for

his success.

Has Large Hardwood Holdings

The Crenier Lumber Company lias been organ-

ized, with a capital of J2,200.O00, to o|ierate in

hardwoods and yellow pine, which It will obtain

from Us 80,000-acre tract In Calhoun. Bradley,

I'nlon. Ashley and Wichita counllis, Arkansas.

The new company owns approximali'ly 014.000.-

000 feet of timber. 400.000.000 feet of which is

the finest oak in the state. .T. C. Cremer Is

president, and the other olDccrs will be an-

nounced soon. The mills are to he situated at

Cremer. Ark.. In the midst of Us timber, with

good rail facilities, and will make hardwoods a

specialts'.

For twenty years Mr. Cramer has been con-

nected with the Chicago Lumber & Coal Com-
pany and has acquired a thorough knowledge of
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everything that contributes to excellence in

quality and manufacture of lumber. The offices

of the Cremer company will be in the Third
National Bank building, St. I.ouls, and in

Chicago.

Building Operations for October
Forty-four representative huililini; centers

throughout the country as officially reported to

and compiled by The American Contractor. Chi-

cago, show an aggregate loss of eight per cent
for the month of October, as compared with the
same month of 1910. The past ten months of

the present year show a decline of five per cent,

as compared with the same months of the past
year. Gains of over twenty-five per cent for

October were made at : Buffalo, 49 per cent

;

Chattanooga, 88 : Dallas, Gl ; Grand Rapids, 113
;

Hartford, 35 ; Manchester, 68 ; Memphis, 27

;

Milwaukee. 36; Pittsburg, 111; St. Louis, 36;
Scranton, 58 : Toledo. 2G : Worcester, 81. Par-
ticulars n'ill be found in the following tables :

October, October,
1911. 1910. Per Cent

City. Cost. Cost. GainLoss
Atlant.q $ S35.40.'! ? 474.S09 .. 29
Bnltiuiore 539.028 710.:i76 .. 24
auffalo 910.000 01:3. 010 40 . .

Cedar Rapids 133,0<K) Ml. 000 2 ..

Chattanooga 128.00.'. (IT.SIW SS ..

Chieaso ,S,7S5.7UO 10.077.2(10 .. 12
Cleveland 1.141,040 1.430,402 .. 20
Columbus 421..'>7.S 4fiO..S02 .. 6
Dallas 274,800 170.-.1,-. 61 ..

Denver 432„300 501.63.". .. 13
Detroit 1,522,649 1,401.420 8 ..

Dulllth 237,55.-. 594,985 . . 43
(iranii Rapids 403.0.33 1SS..S0O 113 ..

Hartford 471,705 349.298 35 .

.

Kansas City 726,348 663,645 9 ..

Los Angeles 1,821,427 1,890,753 .. 3
Manchester 100,485 59.479 68 .

.

Memphis 379.780 298..570 27 ..

Milwaukee 1.075.932 785.728 36 .

.

.Minneapolis 718.815 1.177.275 .. 38
Nashville 73.0.32 126.:i71 .. 41
Newark 724.766 866.374 .. 16
N\'W Haven 289,980 377,987 . . 23

.Manhattan 6,438.3.33 7.324.651 . . 12
Brooklyn 2.716, l.SO 2,459,395 10 ..

Bronx 1.508.175 3,024,375 . . 50

New York 10.662.088 12..80S.421 .. 16
OakUnii 621.007 .-.40,020 15 ..

Okla. City 124, .-.so 310,001 .. 59
Omaha . 363.480 440,695 . . 19
Pilterson 102,219 104,820 . . 47
Philadelphia 2.346.130 2.643,025 .. 11
PitLshurgh 2,136,670 1,009,203 111 ..

Portland, Ore 1.690,980 1.6.81.170 1 ..

Rochester 1,104,775 1,.324..366 .. 16
.St. Paul .571.482 877.003 . . 34
.St. Louis 1.614,140 1.185.701 .36 ..

Salt Lake Citv 173.7rM> 140.100 J6
San Francisco' 1.253,802 l.ii.-,4.702 10 ..

Scranton 191,209 120,802 58 ..

Seattle 638.895 2.101.695 .. 61
Spokane 185.025 .380.270 .. 51
Tacoma 172,471 135,947 26 . .

Toledo 250.868 223.629 12 . .

Worcester 546,732 290.465 81 . .

Total $46,408,772 .$30.890,4.59 .. 8

Meeting Cincinnati Lumbermen's Club

The regular meeting of the Lumbermen's Club

was held Nov. 6 at the new home of the Busi-

ness Men's Club. A fish dinner was served at

6 :30 p. m. to a representative gathering of the

heads of concerns, after which President Sam
Richey at once proceeded to do business. The
routine was quickly disposed of and the reports

of five cases submitted to the "Square Deal"

proposition of the club were read, together with

a recital of the main points at issue. Each case

had been taken up by a separate committee.

After the reports were read the question of

giving publicity to the reports was thoroughly

gone into, and it was decided that it would not

be proper nor .lust to contending parties to give

their cases undue publicity and that, therefore,

all the papers in the cases submitted would be

respected as confidential, and after submitting

the report to the club the papers would be re-

turned to their respective owners.

A number of letters were read by the secre-

tary from persons who had submitted their cases

to arbitration, and every one expressed himself

as thoroughly satisfied with the adjustment,

whether on the losing or the winning side.

The report of the chairman of the Advertis-

ing Committee on a plan for advertising embraced

a plan for "circularizing," which, after discus-

sion, was received and spread upon the mituites

and no further action taken.

The Advertising Committee was instructed to

sulunit a plan of classifying the various lumber

interests in the telephone and city directories to

make reference more convenient, as all are

classed as lumbermen, whether hardwood or soft-

wood men. millmon, dealers or manufacturers of

building material.

Superiority of Dovetail Glue Joint

Every device that science brings out that is

better than methods that were formerly used,

making it possible to get the work performed

at a lower cost, with the quality as good or bet-

ter, must b? immensely valuable to the manu-
facturing indti.slry. A series of scientific in-

vestigations were recently made at the Purdue
University, Lafayette, Ind., which are of espe-

cial interest to the wood-working industry, as

they give it a comprehensive idea of the actual

strength of the different kinds of joints glued

together, also their comparison in strength with

the natural wood. Owing to the tests being

slightly in favor of the double cut, tapering

wedge, dovetail glue joint made on the Automatic
Dovetail Glue Jointer, the Linderman Machine
Company has had the photographs made into

half-tones without retouching, put them into a

booklet called "Technical Glue Joint Analysis,"

TESTING MACHINE EMPLOYED IN SHOW-
ING JOINT STRENGTH

which proves in a true light the exact strength

of clamped and taper-wedge dovetail joints in

oak, maple and pine, as compared to the solid

wood. The cut on this page will give you an

idea of how the flexure tests are taken on the

Olson testing machine. This illustration shows

a tapering wedge dovetail jointed board break-

ing under a load of 27,000 pounds, fracturing

the solid wood, leaving the joint in as perfect a

condition as when it was dovetailed together,

which proves that the joint is stronger than the

natur.al wood. There is every indication that

the new 1911 model Linderman Automatic Dove-

tail Glue Jointer is revolutionizing the jointing

of lumber in the furniture industry, because it

is beyond dispute that the double-cut, tapering

wedge, dovetail glue joint is a principal factor

in producing the finest solid furniture in twenty-

five different factories : and when taken into

consideration that it requires but one auto-

matic operation to complete a panel without even

having to prepare the lumber, and save all waste

in lumber, it appears that it must become a

necessity rather than a machine that merely

could be used. No one who puts lumber to-

gether in quantities of 1,000 feet a day or more

can hardly afford to be without this automatic

method of jointing. When a table company can

save $5.25 a day in glue, and do with lour men

and a "Linderman" the work which it took

eleven men to accomplish by the best hand

methods. It means a saving that will net

enormous dividends on the investment. To any

firm not having a copy of the "Technical Glue

Joint Analysis," the Linderman Machine Com-

pany will gladly send it on request.

Mammoth Mahogany Log
One of the largest mahogany logs ever brought

to this country was landed at Pensacola, Fla.,

recently by one of tlie boats of the mahogany
carrying fleet of the C. C. Mengel & Bro. Com-
pany of Louisville, Ky. It weighed ten tons,

was seventeen feet long and five and a half feet

in diameter. The log came from (he Mengel

company's camps at Axim, on the west coast of

Africa. This company has a number of steamers

engaged in its African and Central American
mahogany shipping interests.

In Charge of Sales

W. A. McLean, president of the Wood-Mosaic
Company, Inc., of New Albany, Ind., and Roches-

ter, N. Y., announces that S. B. Taylor of Buffalo

has affiliated himself with the Wood-Mosaic Com-
pany, and in the future will have charge of its

sales department. Mr. Taylor is a very com-
petent lumberman, with a thorougli knowledge
and long experience in hardwoods, and undeniably

the Wood-Mosaic Company has secured a mighty
good man for the handling of its hardwood,
sawed rough and flooring output.

H. H. Hitt, the well-known manufacturer of

hardwood lumber at Falkvilie, Ala., announces
the appointment of M. R. Williams as sales

representative in the Philadelphia and New "York

districts. Mr. Williams' local address will be the
Continental hotel, Philadelphia. Mr. Williams is

a man who is thoroughly familiar with lumber
affairs and with the eastern trade, and he should
he a valuable ally to Mr. Hitt's lumber enter-

prises.

Look Out for Him
Plnkerton's National Detective Agency advises

Hardwood Record that during April. 1911, the

bank at Burlington, Wis., reported that during
July, 1910, one Andrew H. Bruitt defrauded it

of thirty dollars on a worthless check. Later he
secured $631.69, also on a worthless draft, from
a man by whom he was employed at Bronson,
Mich. In December, 1910, this same man was
arrested by the police at Frankfort, Ind., and
later secured his release by compromising the

Michigan charge. Still later he was arrested by
the police at Marinette, Wis., and while awaiting
trial escaped from jail.

Bruitt is an alleged lumber salesman by occu-

pation, and very likely will seek employment in

this line. Drafts and checks given by him are in

connection with lumber sales. Warrants for his

arrest are out with the Burlington and Marin-
ette police. His description is sis feet two inches

tall ; age about fifty years ; weight one hundred
and sixty-five pounds ; slender build, gray hair,

regular nose, smooth shaven and of good general

appearance. He claims Milwaukee as his resi-

dence. He writes a very legible but rather

cramped hand.

Lumbermen should be on the lookout for this

swindler.

Miscellaneous Notes

The Simplex Ladder Company was recently in-

corporated at Buchanan, Mich., with a capital

stock of $6,000.

The Morris Lumber Company has been in-

corporated at Morris, Minn., with an authorized
capital stock of $80,000.

The Brown-Morse Company of Muskegon.
Mich., manufacturer of office furniture, has in-

creased its capital stock to $250,000.

A new furniture concern for Port Huron,
Mich., is the Brennan Furniture Company, incor-

porated with a capital stock of $25,000.

The plant of the Globe Parlor Furniture Com-
pany at High Point, N. C, was entirely de-

stroyed by fire of unknown origin on Oct. 16.

The loss is estimated at $50,000. Insurance was
carried.

The Walland Lumber Company, Slinneapolis,

Minn., was recently incorporated with a capital

stock of $100,000. Those interested in the new-

company are P. B. Parsons, P. A. Long, D. R.

Thomas and E. M. Chandler, all of Minneapolis.
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The merger of two of the largest lumher con-

cerns of Grand Rapids. Mich., was recently

effected. The Grand Rapids Lumber Company,

with a paid-up capital of ?250.(i00, has succeeded

the Fuller & Rice Lumber & Manufacturing Com-

pany and the Mercer & Ferdon Lumber Company.

John W. Ferdon has been elected president and

Carnill F. Sweet, treasurer and general manaj;er

of the new corporation. The company announces

that it will erect a modern factory for the manu-

facture of Interior finish. The wholesale business

of both concerns will be handled under the trade

name of the Fuller & Rice Lumber & Manufac-

turing Company.

'i:;;i;^K>i;y:^/s>i/.v!>!o>tm!;tMi>M)tTO^

Hardwood 'News ISlotes '

CHICAGO

H.utDwooD Record had a call on Nov. 6 from

G. V. P. Lansing of Baer & Lansing, Seattle.

Wash., handlers of timber lands and investments

in the Tacific Northwest. Mr. Lansing has been

making an extended trip to all the principal

cities of the East, seeking to interest investors

in I'aclfic Coast property. He reports timber

sales very inactive at present.

.T. F. McSweyn of the Memphis Saw Mill Com-

pany, Memphis, Tenn., was a Chicago visitor

Oct. 27.

R. E. Lee Wilson, the well-known lumber

operator whose headquarters are in Memphis.

was a Chicago visitor this week.

C. M. Kellogg of Dooley-Kellogg Lumber Com-

pany, manufacturer and exporter of southern

hardwoods at Memphis, Tenn., was a recent vis-

itor in the Chicago market.

One of the recent visitors in the Chicago mar-

ket was E. B. Brown of Buffalo, N. Y.. specialist

in wagon woodwork, who has an excellent trade

in this city.

John C. Spry, the well-known timber man of

the Corn Exchange Bank building, has so far

recovered from his recent attack of ptomain

poisoning that he makes occasional short visits

to his office. Mr. Spry contemplates a trip to

s.ome salubrious climate very soon for a pro-

tracted stay, where he may fully recover his

strength and energies.

n. L. Jurden, secretary of the Penrod Walnut

& Veneer Company, Kansas City, Mo., was a

Record calU-r on Nov. 2. Mr. Jurden says that

the work on the company's new plant at Helena.

Ark., is progressing rapidly under the direction

of Alexander Lendrum and it is expected that it

will be in operation early in February.

Walter L. Dewitt has resigned his position as

sales manager of the Estabrook-Skeele Lumber

Company and has taken the position of buyer

with the Seaman-Kent Company of Meaford. Ont.

This company manufactures maple flooring and

has a plant at Meaford and a second one at Fort

Williams, Ont.

Z. Clark Thwing, head of the Grand Rapids

Veneer Works, Grand Rapids, Mich., and Its

allied dry-kiln interests, was a Chicago visitor

last week. Mr. Thwlng states that, in spite of

general business depression, his company will

have Inslnlled more dry-kilns in 1911 than in

any two previous years of its history.

henry M. Stack of the Masonville Lumber

Company, Escanaba, Mich., manufacturer of

lumber and maple flooring, was in Chicago sev-

eral days last week.

A. W, Lucas, head of the Lucas Land & Lum-

ber Company, Paducah. Ky., visited his custom-

ers In the Chicago market lost week.

J. W. Thompson, late of the J. W. Thompson

Lumber Company, Memphis, has entered the

wholesale lumher hnsineas at Chicago on his

own account with offices In the McCormlck build-

ing. Mr. Tliompson .snys he was received with

open arms by his many friends in the Chicago

market, and he already has hooked a very satls-

inctory volume of business.

Among the lumbermen who have visited the

Chicago market during the last fortnight arc

John Smith of the W. P. Brown & Sons Lumher

t'oniimny of the Dickson, Tenn.. plant; II. S.

I'ullenlove of R. L. Rhymes Lumber Company,
Mi-mphis ; A. J. Smith of Smith & Bell, Decatur,

Ind. ; C. II. Barnaby, Greencastle. Ind.

Percy C. Stone of P. F. Stone Company, Rock-

ford. III., n few days ago purchased a new powiM'

boat at lie Pere, Wis., which he brought down
to Chicago by lake and had a rough voy.Tge in

doing it. Mr. Stone contemplates taking his

new craft for a long cruise down the Mississippi

river, in which lie will be accompanied by a

party of friends.

During the last week Record has been in

receipt of a letter from a Vladivostok, East

Siberian iumlierman, asking for a sample copy

of II.MiDWoon llEcouri with a view of subscribing,

and among other letters from a far-off source is

one from a lumber concern at Ketchikan, Alaska,

asking for assistance in marketing 300,000 feet

of spruce.

CAIRO—MOUND CITY

Through the efforts of Mayor George Parsons

of Cairo Hon. John A. Fox of the Senatorial

Rivers & Harbors Commission recently visited

that city and addressed the city council and

invited guests on the waterways question.

Since the beginning of the railroad strike

business on tlie river has multiplied. All freight-

ers are heavily loaded, and receiving wharfboats
are congested with merchandise.

Government engineers are making a compre-

hensive survey of the Mississippi river south

from Cairo. The channel and bank will be traced

and described, foot by foot, with numerous other

details of statistical information. The greatest

depth found so far is eighty-flve feet. The com-

plete survey, to the Gulf, will take about six

years.

The B. F. Yoakum, new all-steel transfer boat,

passed Mound City recently. This boat is 305

feet long, 91 feet wide, 10 feet deep, with a

displacement of 1,400 tons. Etiormous boilers

develop 3,800 horsepower, and the load carried

can be two trains—eighteen passenger cars. The
boat cost .$250,000. and will be used as a Frisco

transfer at Baton Rouge, La.

NEW YORK

A speeiul meeting of the Board of Trustees

of the New York Lumber Trade Association was
Iirld at henili|uar1ers, 18 Broadway, on Oct. 31.

at which time routine and special reports were

renilered covering the general work of the associa-

tion and the governm<-nfs action against the

eastern associations, which reports were not

made public. Charles B. Thomson was elected

to niemlxTshlp In the association.

The H'gnlar anninil meeting of the New York

LiiDiber Trade Assoclalhm will he held at head-

quarters on Nov. ,s, preieded by a Delaware

luncheon. The nuetlng Ibis year marks the end

of the Iwenly-nflh year of (he association, Spe-

<lnl reports will be rendi'rcd by the Board of

Trust eis ami olllcers, and from the plans In

hand the meeting will undoul>te<lly be of special

Interest,

On Oct, 21, at East Orange, N. J., Miss Ethel

C. Palmer of that place was united in marriage

with Charles Milne, head of Milne Brothers Com-

pany, wholesale hardwood, 18 Broadway, New
Y'ork, Miss Palmer is the daughter of Mr, and

Mrs, Albert W, Palmer of East Orange. The
wedding took place at the residence of the bride,

Archibald N. Milne, brother of the bridegroom,

acting as best man. After an extended honey-

moon Mr. and Mrs. Milne will reside in East

iirange. Mr. Milne is one of the younger lum-

Inrmen of the Metroiwlitan district and has built

lip a successful business. For many years he was
identified with his brother-in-law. G. E. Smith,

starting in for himself January 1, 1908.

Robert W. Higbie of the R. W. Iligbie Com-

pany, 45 Broadway, well-known hardwood manu-
facturer, returned recently from a visit to the

large operations of his company in St. Lawrence

lounty, New York, where he found everything

running along finely. The plant is operating full

time, cutting a very choice run of maple, birch

and beech from its large timber holdings in that

county.

President F. R. Babcock of the National Whole-

sale Lumber Dealers' Association, head of E. V.

Babcock & Co., Pittsburgh, Pa., accompanied by

Mrs. Babcock, spent several days in this city

recently on business and pleasure.

Arthur V. Charshee of Thomas A. Charshee &
Bro., Baltimore. Md., was a recent visitor for

several days sightseeing with Mrs. Charshee, after

which they left for Atlantic City for a brief

stay.

The Loumll Company. 37 East Twenty-eighth

street, this city, has engaged in the wholesale

commission business under the management of

Charles Warburton, who formerly was connected

for several years with D. L. Gillespie & Co.,

I'iltsburgh. The Loumil Company, it is under-

ylood. will act as the selling agent for the Louis-

ville IManing Mill & Hardwood Company and the

.Milton-Peter Company of Louisville. Ky.. and the

A. G. Brietwiescr Lumber Company of Pittsburgh.

BUFFALO

The political situation absorbed a good deal

of attention of tlie lumbermen early this montli,

many of them taking an especial interest in the

vote on certain municipal offices, giving consider-

able time and energy to the matter both as tax-

jjayers and as members of the Chamber of Com-

merce. There were several lumbermen on the

local ticket, including Horace C. Mills, treasurer

of Taylor & Crate, who was on the Republican

ticket for councilman and bad the support of

most of the members of the trade.

The Salamanca, N, Y',, Furniture Company is

soon to begin the erection of a four-story brick

building adjoining its factory, and when it is

completed and equipped the number of men em-

ployi'd will be a little more than doubled. The

plant now employs ninety men and the force

under the new conditions will be 190, The
Walker Veneer & Panel Works, of Alpena, Mich,,

has made Salamanca Its eastern hendquprters

and has established a warehouse there,

J, W, Welsh has been spending two weeks at

Memphis. Tenn., in the interest of the Buffalo

Hardwood Lumber Company. The yard has been

taking in a large amount of lake hardwooils dur-

ing the last month,

Hugh McLean has returned from his hunting

trip to New Brunswick and a visit to the plant

(it the Itathurst Lumber Company, In which he

is Interested,

Sales at the yard of A. Miller this month have

included a good quantity of birch and basswood,

of which large supplies came In by lake early

in the season. Fair sales of other hardwoods

are also reported.

Birch and maple have been coming In lately

In good <piantlty at the yard of T, Sullivan &
Co,, and F, M, Sullivan is moving a large amount

of this wood.
Blakeslec, Perrin & Darling state that their
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hardwood trade for the year has thus far made
a favorable showing as compared with last year.

W. L. Blakeslee has been on a two weelis' trip

in the East.

A large quantity of cypress is being received
this fall at O. E. Yeager's yard, and orders
have been received for much of this lumber. Ash,
oa!j and poplar are the woods meeting with the
largest sale.

PHILADELPHIA

The regular monthly meeting of the Lumber-
men's Exchange of Philadelphia was held Nov.
2, President William C. MacBride presiding.
At this meeting a letter was received from the
National Rivers & Harbors Congress announcing
that a convention of this body will be held at
the New Willard hotel, Washington, D. C, on
Dec. 6, 7 and 8, and requesting that the ex-
change be represented. The president appointed
a committee of three members to attend the
convention. The remainder of the meeting was
devoted to routine business.

Horace G. Hazard of H. G. Hazard & Co..

Philadelphia, says trade at the New York branch
and yard office is slightly quieter but is mostly
of a hurry-up character. Mr. Hazard and
Elizabeth A. Steel were married Oct. 18. The
wedding was strictly a family affair.

J. Randall Williams of J. Randall Williams &
Co., says business is a trifle improved, but short

of expectation for this time of year.

Owen M. Bruner of the Owen M. Bruner Com-
pany, says trading is more active of late and
there is no disquiet over conditions.

Charles J. Coppock, secretary and treasurer

of the Coppock-\^*a^ner Lumber Company, says
business has not reached expectation for fall.

Orders are coming in steadily, but goods evi-

dently are for immediate delivery, and it is

difficult to comply with the requirement because
of car shortage. On Oct. 25 Jlr. Coppock mar-
ried Miss Florence Meyers of Chester, Pa. It

was a quiet church wedding and strictly private.

Jerome H. Sheip. who lately returned from a
two weeks' southern trip, put in some time at

his cigar box lumber plant at Choctaw Point,
Mobile, Ala., which he found running full

capacity. The other lumber branch of his busi-

ness, he says, is moving more slowly.

C. E. Lloyd, jr., has removed his office from
the Land Title building to his wholesale dis-

tributing yard at Nineteenth and Cambria
streets, which change will enable him to better
oversee the details of the business. Arrange-
ments are being made with the Pennsylvania
railroad for trackage, which will guarantee quick
distribution of stock.

Fisher Dalrymple, secretary and treasurer of
the S. B. Vrooman Company, Ltd., says that
considering everything business is running along
fairly well.

The Henry H. Sheip Manufacturing Company
is busy in all departments and is optimistic as
to the outlook. It is installing several new
boilers to increase capacity. Henry L. Sheip
has just returned from a tour of the West, and
reports business in that section a little quiet.

Frederick C. Righter has opened an office at

1101 Crozer building, where he will conduct a
general wholesale lumber business.

Augustus J. Cadwallader of George F. Craig

& Co., and Edwin B. Malone of Watson, Malone
& Sons, two experienced deer and moose hunters,
have Just returned from a successful hunting

trip in the Maine woods.

The plant of the Lewisburg Chair Company,
Lewisburg, Pa., was destroyed by Are Oct. 30.

The loss is placed at ¥100,000.

mills. All the company's plants are runninir
except the one at Kendall, Md., which is on
part lime.

The W. P. Craig Lumber Cora])any says the
spruce market is firmer than at any time in the
last six months.
Bemis & Vosburgh are .still working on their

white oak operation in northern Ohio on the
Pittsburgh. Youngstown & Ashtabula railroad,
where they are getting out some extra fine ship
and export timber. Some of the latter is going
to Canada for locomotive companies.
The Breitwieser & Wilson Company reports

prospects and inquiries considerably better this

month. Business is somewhat spotty, but hard
woods have the lead in trade and the manufac-
turing concerns are taking their full share of
lumber.

The Linehan Lumber Company says trade is

a little l)ettcr than holding its own. ,1. C. Line-
han is keeping things moving lively at the New
York office and believes that eastern trade is

improving.

The De Voss & Adelman Lumber Company is

getting out into the Middle West. It has
a very fine hold on Ohio trade, but recently has
extended its sales operations. It is doing
a very good business in the Mississippi valley.

The Duquesne Lumber Company has been in-

corporated by Ex-Senator William Flinn and son.
.T. Rex Flinn. aud G. C. Adams of Pittsburgh,
with a capital of .<!100,000. It has a big opera-
tion under way in Tennessee.
The Acorn Lumber Compan.v has enlarged its

office quarters by moving to the front of the
Oliver building, where it has one of the nicest
lumber suites in Pittsburgh's best skyscraper.
President Domhoff has lately added a New York
road representative to his force of helpers.

The Aberdeen Lumber Company's gum and
Cottonwood trade, according to President J. N.
WooUett, is satisfactory, and its representative.

H. M. Jackson, booked orders totaling 1,000,000
feet of these woods on a recent trip to Phila-
delphia.

The American Lumber & Manufacturing Com-
pany reports a fair inquiry, but says that
prospective bu.vers want their lumber almost as
soon as they order. This is a general complaint.
H. E. Hast, hardwood manager, found trade
somewhat dull in the East lately except in the

chair towns, where he was very successful.

The F. W. Crane Lumber Company is cutting
off a tract of 7,500 acres of flue hardwoods near
Elkhurst, W. Va., where it has recently put in

an up-to-date planing mill. This company bought
the equipment of the former Tug River Lumber
Company at Chester Junction, W. Va., and has
moved this to its eastern operation. President
Crane says business is dull down East, but that

in general' it is on the gain.

Pittsburgh has at last received some definite

assurance of a reciprocal switch arrangement
which the lumber wholesalers have been trying
for years to get. The Pennsylvania and the
Baltimore & Ohio railroads have agreed to trans-

fer car freight within the city limits and deliver

them to the proper consigner's location without
extra charge. It is expected that the other rail-

roads will fall into line quickly.

BOSTON

PITTSBURGH

J. II. lli'nd<'rson. secretary of the Kendall
Lumber Company, spent a week lately among its

William E. Litchfield, hardwood lumber dealer,

has returned from a trip west, on which he vis-

ited the mill of Litchfield Bros., North Vernon,

Ind.

The Merrick Lumber Company, Holyoke. Mass..

has completed plans for a new office and ware-

house building at its plant in that city. The
company will also open a lumber yard in East-

hampton, as a branch. It will be in charge o(

F. B. Merrick.

John E. Boyle, who has conducted a lumber
yard and wood-working business in Westfield,

this state, for several years, has sold lliis busi-

ness to Marcoullier Bros, of that town, and A.

v.. Peck of Southampton. The new owners have
fur several years been engaged in cutting off tim-

bi-r lauds, but have never had a yard. Mr. Boyle,

through his attorney, has notified his creditors

lliat his liabilities are ,$40,000 and his assets

.frf.OOO. The latter has becu deposited in trust

in the hands of a trustee.

Marcus Y. Foster, president and treasurer of

the Stone & Foster Lumber Company, Worcester,
has sold his interests in a large tract of timber
land in North Carolina to the United States

Spruce Company of Marion, Va. Others inter-

ested in this timber land with Mr. Foster have
sold their interests to the same company.

Fred W. Stuart, last manufacturer, Beverly,
Mass., has made plans to erect a plant in that
town, which he will use for the manufacture of
last blocks.

BALTIMORE

Leonard A. Poehlmann, senior member of L.
A. Poehlmann & Sons, whose yard is on Fred-
erick road, died Oct. 28 at Santa Cruz, Cal.,

where he had gone a few weeks before to look
after his business interests. The deceased was a
member of the Baltimore Lumber Exchange and
was held in high esteem. The funeral and in-

terment took place in Santa Cruz.

W. O. Price, a well known Baltimore lumber
exporter, has been ill for some time but is now
much improved.

M. S. Baer of Richard P. Baer & Co. has
returned from a trip to Hinton, W. Va., where
bis firm mainlaius an office, Cincinnati and other
cities in the Middle West, and says he found
tlie demand somewhat improved, although it was
still by no means easy to land orders. A better

feeling prevailed among the millmeu and dealers

and the belief was entertained that business is

once more in a promising condition. Richard P.

Baer. senior member of the firm, who visited

New York and other points north, brought back
similar information.

A. Temple Dobell of Alfred Dobell & Co., Liver-

pool. England, was in Baltimore ten days ago
;ind saw some of the exporters. He stated that
the !)usiness outlook on the other side appeared
to be improved. Mr. Dobell visited Cincinnati,

Chicago and other cities.

Other foreign visitors within the last week
were W. H. Munster, director of Munster, Sims &
Co., Ltd., Belfast ; T. Henry Griffin of Price &
Pierce, London, and Colonel Colibett of Cobbett

vl Co., London. All three stated that the situa-

tion on the other side had improved and that the
interest in stocks was on the increase. The.v

are on extended tours of the 'United States, show-
ing thereby the increased interest manifested in

.\merican stocks of hardwoods by the British

members of the trade.

Sincere regret was expressed by Baltimore
hardwood exporters at the death of W. L. T.

l'"oy of Foy. Morgan & Co., Ltd., London, and of

David Jardine of Farnworth & Jardine, Liver-

pool. The former passed away on Oct. 18 and
the latter Oct. 7. Both were extensively known
iu the trade and held in high esteem.

Thomas Hughes, manufacturer and wholesaler
of hardwoods, a few days ago attended the

inauguration of two miles of railroad constructed
from his mill at Jothmada. Va., to Comer's
Creek. The two miles gives him a total mileage
of about .seven, and further extensions will be

made as soon as needed. The road connects

with the Virginia Southern, which furnishes an
outlet.

Mr. .Sweet, manager of the National Lumber
Company of Bluefields, W. Va., was in Baltimore

week before last, as were J. M. Bernhardt of

Lenoir. N. C. ; W. E. B. Watson of the W. B.

Watson Compan.v, Lenoir ; A. C. Lincoln of Loot

it Lincoln, Marion, Va., and L. H. Bonham of

Chilhowie, Va.
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COLUMBUS

The Irontun Lumber Company of Ironton, O.,

lias started its mill, having secured a good run
of logs on the last high waters In the Ohio and
Big Sandy rivers.

V. P. Lamdon. representative of the Natalbany
Lumber Company, Hammond, La., called on local

lumber jobbers lately.

George F. Barels, retail lumber dealer of Canal
Winchester, this state, was a visitor among
Columbus wholesalers last week.

S. A. Jackson of Montpelier, O., has estab-

lished a wholesale lumber business under the

name of the .Tackson Lumber Company, with
offices In the Martin block. He handles all kinds
of lumber, including shingles and posts. He
was formerly connected with the Martin c& Jack-
sou Lumber Company.
The Reliance Lumber Company of Cleveland

has been incorporated with a capital of $3,000
to manufacture and deal in lumber of all kinds.

The incorporators are R. L. Taben, A. Maher,
T. G. Maxwell, H. M. Brice and Alf P. Fishey.

M. A. llayward of M. A. Hayward & Son says
there is a general advance of $3 a thousand in

all grades of hardwood flooring. He says trade
conditions are practically unchanged in the last

fortnight. The demand is good lor this season
of the year, and considering that there Is no
speculative buying. Prices are good and the out-

look is promising.

H. B. Neilds, representative of the Little River
Lumber Company, Townsend, Tenn., was a vis-

itor among Columbus jobbers recently.

J. K. Sowers of the Sowers-Leach Lumber
Company reports a good demand for hardwoods
and an increase in orders from manufacturers.
Prices rule very firm.

H. W. Putnam, president of the General Lum-
ber Company, says the market has not changed
In the last two weeks, and that demand from
factories and retailers continues slow. Prices
are well maintained. H. C. Buskirk. sales man-
ager of the compan.v, returned recently from the
company's mill at Ashland, Ky., which has been
started and is expected to continue in operation
several months.

L. B. Schneider, sales manager of the John R.
Gobey Lumber Company, says the hardwood trade
has not shown any change of late. The concern
has had a good run of orders lately and the
outlook for business is good. There is no ten-

dency to weaken prices. John R. Gobey, head
of the company, left a few days ago on business
in West Virginia.

R. W. Horton. sales manager of the W. M.
Ritter Lumber Company's central division, says
trade In all hardwoods has been fair during the
last few weeks. One of the best features is the
better buying by factories, and retailers are buy-
ing steadily. Prices are well maintained and
there Is no disposition to shade quotations. Dry
stocks In the hands of mills arc not very large
and the prospect for business is fair.

H. .M. Rowe of Powell & Rowe says business
III hardwoods has been good recently and prices
ruling tlrm.

CINCINNATI

A Mieillng of the creditors of the K. & P. Lum-
ber Company of Naples, Tex., was held In this
tlly on Nov. G In the office of Referee Whltaker.
Phil Renner, trustee, reported ?10,000 on hand.
Various claims were presented. All questions
were deferred until Nov. 27 for argument.

J. B. Little of the Little Lumber Company,
Harrlman, Tenn., Is In this city looking after a
tialm that had been presented to the Lumber-
men's cltib for adjustment.

K. V. Jackson Is again enjoying robust health,
much to the satisfaction of his friends. Mr.
Jackson says that business with his company Is

fiilr, but not ns good as It should be.

Lewis poster, secretary of the Hardwood

Manufacturers' Association of the United
States, returned last week from his visit to the

Kast and is spending a short season at the

home office.

J. D. Rash, head of the Shawnee Lumber
Company, one of the MlUcreek valley concerns,

says that business Is very satisfactory at its

yards.

H. J. Pflester, president of the M. B. Farrin

Lumber Company, says that while business is

not very active, his concern is very busy re-

building Its warehouses destroyed by fire in the

summer.
S. \V. RIchey of Richey, Halstead & Quick,

says that their business Is fair and he sees no

reason to complain.

A. T. Dobell of Alfred Dobell & Co., Liver-

pool, was a visitor In Cincinnati last week and
stopped over on his way to mill points in the

South.

E. A. Cobbett of Cobbett & Co., Ltd., London.

England, was in this city a few days last week
calling on the lumber exporters.

W. A. Bennett of Bennett & Witto, has re-

turned from his trip to his offices in New Or-

leans and Memphis. His stay probably will be

short, as he feels that more business is to be

done by keeping going.

The Tri-state Vehicle & Implement Dealers'

Association held its annual convention in this

city at Music hall last week. Over two thou-

sand vehicles were exhibited. The new presi-

dent is L. W. Kattman, New Knoxville, O.

The Francke Lumber Company of Berlin, Ger-

many, with a mill and yards at St. Bernard, has

just closed a lease with privilege of purchase of

several acres adjoining its plant.

The rumor that the mills on the Kentucky

river between Frankfort and Jackson would be

merged has no present foundation. Leland Ban-

ning, who was said to be interested, says he

knows nothing of the deal.

INDIANAPOLIS

TOLEDO

During October building permits were issued

valued at .f250,86S, as compared with $223,629

during the corresponding month a year ago.

The first ten months of the year show a total

increase of more than .$tiOO,000. The season has

been an active one, not only in Toledo but in the

smaller surrounding towns. Buildings to the

number of 107, valued at $155,840, were eretted

in TiBin, O., this season, and forty-two new
structures in Fostoria, valued at $00,720.

The Skinner Bending Company says the l)usi-

ness outlook Is none too bright. While demand
for auto rims Is somewhat better than for car-

riage work, business is far from satisfactory,

says the manager of the concern.

William Fautli, prominent cistern manufac-

turer of Sandusky, O., died at his home in that

city Oct. 15, at the age of forty-three years.

He Is survived by his parents, a sister and two

brothers.

The Booth Column Company is putting in a

big stock of cypress, oak, chestnut and yellow

pine, twenty carloads in all. President Booth

states that while orders have been coming In a

trifle slower recently, the concern has not yet

been able to catch up with Its orders. This has

been a splendid year for the concern.

Wm. T. Hubbard says trade has dropped off a

little recently, but there is still a medium busi-

ness with a little of most everything moving.

Local stocks are now well filled and very little

buying is being done.

Trade has dropped off considerably recently,

says L W. Gotscball of the Gotschall Manufac-

turing Company. The railroads have not been

In the market for anything In the line of hard-

woods except for Immediate needs. ,Faclory con-

sumption is llKliter and building business is

naturally (luli'llng down at this tlnii' of the

year. The cooperage, however, is very good.

Prices have thus far held up well.

After a long illness Selby P. Fraser, for thirty

years a member of Fraser Bros. & Van Hoff, died

at his home in this city a lew days ago. He
was seventy years old.

Hardwood drug cabinets are to be manufac-
tured by the Indianapolis Drug Cabinet Company,
organized and incorporated in this city with an
authorized capitalization of $30,000. The direc-

tors are M. P. Schwartz, H. A. Helming and John
McLaren.
The Ohio Valley Coffin Company of Lawrence-

burg, has sold to a Cincinnati furniture factory

about 200,000 feet of black walnut lumber for

$3G,000, some of which has been In the com-
pany's lumber yard for thirty years.

John L. Henry, a hardwood buyer of Shelby-

vilie, was seriously Injured a few days ago when
he was struck by a Big Four train. While his

condition is serious, it is believed he will re-

cover.

John II. Talge of the Talge Mahogany Com-
pany, the Brannum-Keene Lumber Company, Cap-
itol Lumber Company, Burnet-Lewis Lumber
Company, Maas-Neimeyer Lumber Company,
Dynes Lumber Company and the W. F. Johnson
Lumber Company, have contributed a total of

$G00 to a fund for the purchase of a permanent
home for the local Salvation army.

On Nov. 3 the Indianapolis Trade Association,

including a number of lumbermen, made a trade

extension trip to Oakland, McCordsvllle, Fort-

ville, Ingalls, Pendleton, Anderson, Yorktown,
Dalcville, Muncie, Selma and Parker City. The
party traveled in a special train of four cars.

The first annual congress of the Indiana

branch of the National Conservation Association

was held in this city Oct. 28. Officers elected

were : President, W. S. Blatchley, former state

geologist ; vice president, L. B. Clore, Franklin ;

secretary, H. E. Barnard ; chief state pure food

and drug commissioner and treasurer. H. J.

ISanker, De Pauw University, Greencastle.

EVANSVILLB

W. W. Smith of Hunt, Washington & Smith,

Nashville, Tenn.. was recently the guest of E.

N. Ralston, who has charge of the local yard

of the company. A deal has been consummated
whereby D. B. MacLaren & Co., local hardwood
wholesalers, with offices in the Furniture Ex-

change and yards at Kentucky avenue and

Illinois Central tracks, will take over the busi-

ness of Hunt, Washington & Smith, whose yard

is located at Virginia street and C. & E. I.

tracks. -Mr. Ralston will leave at once for Nash-

ville. Members of the trade regret his leaving,

as he has made many friends among tliem.

The O. Grlmwood Company, which has been

operating the Henry Maley Lumber Company's

large new plant, has been taken over by Maley &
Wertz and the business will be conduclcMl under

the style of Maley, Wertz & Grlmwood. This plant

was built only two or three years ago and Is

one of the finest in the city.

Bedna Young of Young & Cutslnger, made a

business trip to Indianapolis and Edlnburg, Ind.,

this week.

Frank May of May Bros., Memphis, Tenn,, was
a welcome visitor In this city last week. He
was returning from a trip l(j Lexington. Ky.

A parly of iunilx-rmen will leave soon for

Grenada county, Mississippi, where they will

hunt for big game on the property of the Maley

Land & Lumber Company. F. M. Cutslnger of

Young & Cutslnger will conduct the party.

The next meeting of the Evansvllle Lumber-

men's Club will be lield at the aNcw Vendome
hotel, Nov. 14.

Edgar Rlndskopf has been appointed receiver

for the Supri'ine Manufaclnrlng Company at

VIneennes, liid., maker of farming implements,

ii|ion the application of Joseph Boss, a stock-
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holder and manager, who alleged that the com-
pany owed him $560 salary. The company is

incorporated with a capital stoclt of $60,000.

A meeting of the Board of Directors of the
Indiana Hardwood Lumbermen's Association will

be held within the next ten days to set a date
for the next annual meeting in this city and
attend to other business that may come up.

At a meeting of the creditors of the Evansville
Store Fixtures Company held before Phelps F.

Darby, referee in bankruptcy, it was decided to

offer the property for sale Nov. 11.

The will of the late Adam Helfrich was fiied

here a few days ago and the estate, which was
valued at about $200,000, was left to the widow
and children with many conditions to be carried

out. Mr. Helfrich was a pioneer Iuml>er manu-
facturer of this city and was for years at the

head of the Helfrich Lumber & Manufacturing
Company.

R. S. Robertson, treasurer of the Ferguson &
Palmer Lumber Company, Paducah, Ky., was
visiting E\'ansviiie mills this weeli.

MEMPHIS

Hardwood lumber people in this city are going

ahead with their plans as though they expect

something like normal business. Weather con-

ditions the last few weeks have been ideal for

getting out timber and a great deal of timber

has been prepared for the market, and the pros-

pects for a good supply of logs for the coming
winter is unusually promising. A number of

the mills are now running full time, for one

reason or anotlier, but lumber is being produced

steadily by a majority of the plants. There has

been no big demand recently and none is ex-

pected, but there has not been much accumula-

tion of stock and the output is being taken care

of in a satisfactory manner.
Traffic conditions on the Illinois Central and

the Yazoo & Mississippi Valley roads have been

greatly improved and these lines are now
handling timber and lumber with a fair degree

of promptness, whereas it was impossible for

them to accept either a short time ago. As a

result timber has been coming to Memphis more
steadily during the last two or three weeks than

for a long time.

The cotton movement is very heavy and proba-

bl.y will continue so for the next few weeks, but

the decrease in traffic of other kinds has released

sufficient equipment to enable the railroads to

give lumber interests a more satisfactory service

than is usual in October and November. There

.

is no scarcity of cars, but in some cases it is

reported that there is delay in moving them
after they have been loaded.

Russe & Burgess, Inc., have opened their own
offices in London and will in future transact ail

of their foreign business direct with merchants

and importers. G. A. Farlier, a member of the

firm, will have charge of the new offices, which

liave been opened at Benet Chamber, Fenchurch,

E. C. For the last two years Mr. Farber has had
charge of the continental business of Russe &
Burgess, Inc., but under the new arrangement

he will also control the business of the firm in

the United Kingdom. This has heretofore been

handled through C. Leary & Co., but the present

arrangement contemplates the elimination of

brokers in the foreign business of Russe &
Burgess, Inc.

George C. Brown & Co. have removed their

offices from their yards in North Memphis to the

Falls building down town. This firm is closing

out its yards, which accounts for the change.

It is operating a mill at Watson, Ark., and is

preparing for a large daily cut at Proctor, Ark.,

where it is erecting a big band mill. It acquired

6,400 acres of timber lands in that section a

few months ago and the new mill will be used to

develop the timber thereon.

F. E. Stonebraker, representing Amedee C.

Franek & Co., Antwerp. Belgium, has returned

"from Chicago, where he represented the Lum-
bermen's Club of Memphis at the annual meet-
ing of the Deep Waterways Association. Mr.
Stonebraker was pleased with the harmonious
feeling shown by the various delegations and
over the fact that there was no open advocacy
of the nlne-fixit channel for the Mississippi. Mr.
Stonebraker expects somewhat quiet business con-

ditions for the next few months.
Among recent visitors to Memphis have been

William K. Mossman, president of the Mossman
Lumber Company, and A. C. Wilkerson, of

Huntingdon, Ind.. a director in the same com-
pany. These gentlemen were here to attend the
semi-annual meeting, at which time a very satis-

factory statement of the affairs of the firm was
made by Frank G. Smith, local manager.
Announcement is made that Houston Brothers

will resume operations at their big plant at

Walters, Miss., at an early date. The mill has
been closed for some time for extensive repairs

and improvements. A liberal supply of timber
has already been secured.

KNOXVILLB

NASHVILLE

With a view to ascertaining exactly what it

costs to conduct the lumber business, arrange-

ments were started at a recent meeting of the

Executive Committee of the Nashville Lumber-
men's Club to hear a series of papers prepared

by prominent members. These papers are to

give the result of careful investigations of the

general phases of the lumber business and will

be followed by general discussion of the special

topics presented. After the reading of the entire

series, one paper each week, Vice-President C. M.
Morford will deliver an address at a general

meeting December 5 on "Loss and Gain." The
series of papers follows

:

November 7, "The Cost of Selling," E. E.

Bartholelew ; November 14, "The Cost of Yard-

ing," T. A. Washington ; November 21, "The Cost

of Manufacture," Henderson Baker : November
28, "The Cost of Collecting," T. R. LeSueur,

treasurer of the club.

J. E. Sboffner and J. D. Hutton of Sbelbyville.

Tenn., have bought 5,500 acres of timber land

in northern Mississippi, paying $110,000 for the

lot, and a contract has been made with G. W.
Stegall & Son of Tullahoma. Tenn., to cut and

saw the timber. It is estimated that the land

contains over 30,000,000 feet, and a Cincinnati

firm has made a contract for 10,000,000 feet of

oak from the tract.

Miss Grace B. Hicks, daughter of Joseph N.

Hicks of the Davidson, Hicks & Greene Company,
was married a few days ago to Max B. Gate-

wood, a well-known Nashville business man. The
ceremony took place at the Tenth Street Christian

Church. The bride and groom left on an ex-

tended tour.

Starting, it is claimed, from sparks from a

passing locomotive, fire recently did $2,000 dam-

age to the plant of John B. Ransom & Co. of

this city. The loss, which was chiefly in the

stored lumber and the dry-kiln, was covered by

insurance.

The Southern Lumber & Manufacturing Com-

pany, whose local plant was recently destroyed

by fire, now occupies its new office on its former

location. The box factory and. planing mill will

soon be completed.

A special from Huntsville, Ala., reports the

biggest timber deal made in that section for

some time. W. R. Hutton, a banker, and asso-

ciates bought from Henderson Brothers of Gun-

thersviile and Tuscumbia the timber rights on

large tracts in three counties for $80,000.

There was the best attendance of the season

at the last regular meeting of the Nashville

Lumbermen's Club, and the unusually large

amount of timber that changed hands was a

good indication of the condition of the local

market. Only routine business matters claimed

the attention of the membership present.

Ed. Maphet of the I.ogan-Maphet Lumber Com-
pany, has been ill with la grappe the last ten

days, which his many friends will regret to

learn.

E. M. Vestal of the Vestal Lumber & Manu-
facturing Company, has just returned from North
Carolina. He reports business good with the

concern.

C. T. Benedict, with Douglass & Walkley Com-
pany, Elk Valley, was a visitor this week.

W. B. Townsend, head of the Little River Lum-
ber Company, has just returned from Phila-

delphia, Pa., where he has been on business.

Joe Murphy of this company was a recent visitor.

I. M. Asher. manager of the Logan-Mapliet

Lumber Company, Cincinnati, O., has been a

visitor recently, looking over some timber tracts

which his concern thinks of buying.

C. P. McMahon of C. P. McMahon & Co., has

returned from the East, and reports business

good with his concern.

J. E. Oberne of the Blue Ridge Tie Company,
has gone on a business trip to Cincinnati, In-

dianapolis and points north.

A. L. Spottswood of the A. L. Spottswood

Company, Lexington, Ky., was a visitor last

week.

Kimball & Kopcke have just installed at their

yard a new edger and trimmer, and are now
turning out well manufactured lumber at their

new yard. They have erected an office and have

moved their headquarters from the Empire build-

ing to their new yard at 511 Jacksboro street.

J. Park Vestal of the Vestal Lumber & Manu-
facturing Company, has Just purchased a fine lot

of high-grade white oak logs, which will be

manufactured into quartered stock, of which this

firm make? a specialty.

The Maples Lumber Company is running its

mill in Blount county full time and is turning

out a large quantity of poplar and oak. This

concern reports business active, and it is well

supplied with orders.

L. Shaffer of Douglass & Walkley Company,

Elk Valley, called on the Knoxville trade last

week.

J. M. Logan of the Logan-Maphet Lumber
Company, has returned from a successful busi-

ness trip to Canada and points east. He found

trade as good as he expected.

BRISTOL

Bristol lumbermen are anxiously awaiting the

decision of the Bristol milling-in-translt case

now pending before the Interstate Commerce

Commission, in which a score of the leading

hardwood shippers are complainants. The case

will be decided soon after the first of the new

year. The lumbermen feel that the present

charge of two cents a hundred pounds for the

milling-in-transit service is excessive and so

unreasonable that the Interstate Commerce Com-

mission will grant them relief. A favorable de-

cision will operate In favor of the lumber ship-

pers at eighty-five points on the Southern and

fourteen on the Norfolk & Western, besides at

the milling points on the Virginia & Southwest-

ern railway.

Messrs. Bartlett and Strong, representing

James Strong & Co., Inc., of Philadelphia, Pa.,

are visitors in Bristol this week. They will put

in several days looking over the hardwood situa-

tion in this territory.

The Hassinger Lumber Company of Konna-

rock, Va., is extending its line of railroad. This

company owns a large area of timber land in the

White Top Mountain district and has been

operating its band mill at Konnarock continu-

ously the last four years.

R. B. Wood of the R. B. Wood Lumber Com-

pany, Baltimore, Md., was a visitor to this mar-
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ket several days last week. Mr. Wood's com-

pany has finished cutting its timber in Carter

county, Tennessee, and has closed down its band

mill at Buladeen, but the company intends mak-
ing heavy investments in other timber lands in

this section. At present there is a large stock

on the yards at Buladeen.

Steps are being taken looking to the early

development of the tract of timber acquired a

few weeks ago by Campbell & Dickey of Marion.

Va., in the Black mountains of western North
Carolina. The development of this extensive

boundary of h.irdwood timber will necessitate

the building of a sixteen-mile line of railroad.

District -Mtorney J. B. Cox returned from
Washington. D. C, this week and announced
that he had secured an order from the Treasury

Department for the establishing of offices in the

new federal building at Johnson City for the

use of the forestry experts now^ in this section

looking after timber lands which will likely be

bought and included in the Appalachian forest

reserve. The government is negotiating for the

purchase of three very large boundaries and has
cruisers and investigators looking into other im-

portant offerings in east Tennessee.

James Faulkner, jr. of the Abingdon Column
wK: I^uinber Company was a visitor in the city

this week. He reports some activity in the lum-

ber business in his section. The Faulkner Lum-
ber Company is no longer operating in the Damas-
cus region. The Tennessee Lumber & Manufac-
turing Company, which has a band mill at Suther-

land, will finish cutting out about Mar. 1 and
will close down its band mill, but will leave a

large amount of stock on the yards.

John T. Di.xon of the John T. Dixon Lumber
Company. Elizabethton, Tenn., one of the best

known hardwood men in this part of the coun-

try, who formerly had extensive eastern inter-

ests, is critically ill in a Baltimore hospital.

LOUISVILLE

Within a very short time the Louisville Hard-
wood Club will celebrale the third anniversary

"f its formation. The club is now a healthy

three-year-old, and commercially is approaching

the prime of life. Since that memorable evening

in 190S when the hardwood manufacturers and
wholesalers gathered together for the first time,

the body has waxed strong and is now one of

the leading organizations of its kind in the

South. The enviable record of three years o?

practi<'ally unbroken weekly meetings has been
r'-tablishe<l, and there is sufficient organization

.•pirit in the club to keep it going at this steady

puce three limes three years longer.

By the time this issue of Hakdwood Record
reaches Its readers a new president will he

vested with authority In the Gateway City body.

Club sentiment indicates Edward L. Davis of the

i;dward L. Davis Lumber Company as the new
(xecutlve. Mr. Davis is ably qualified for leader-

ship In the elub and has been closely associated

with every organization movement in the life of

I be assoclallon. T. M. Brown, retiring president,

lias refused to accept another term of office,

although pressed by the members to do so. Mr.
Brown has worked wonders for the club during
his administration and has met every exigency

in the best pnSKlbl manner.

The Louisville Hardwood Club is deeply inter-

ested In recent advlci^s which state that the

de( IsioDs of the Interstate Commerce Commission
In certain cases laid before It by the club will

Hoon be forthcoming. The complaints, hacked
by the club, although .filed by Individual Louis-

ville firms, related to alleged rate discrimination

itgnlnst Louisville upon shlpiii<-nts to this city

Irom the South and outbound from Loulsvllli' to

central territory. The complaints were filed

I efore the eommlsslon about a year and a half
iigii and evidence was heard six months later, so

that the eomplalnanta have A\'itli*'d practically a
year for settlement.

T. M. and J. G. Brown of the W. B. Brown
& Sons Lumber Company, this city, recently

bought a one-half interest in the Robe-Lake Lum-
ber Company, Memphis, Tenn. The Kobe-Lake
ccncern owns a valuable tract of 12,000 acres of

oak and gum timber in Arkansas, on the Uock
Island railroad seventy-five miles west of Mem-
phis, rians for the development of this prop-

erty have not been completed. It is probable

that it will be held for a time as an investment.

New officers were elected after the recent transac-

tion. Tliey are as follows: M. A. St. John,

president ; J. G. Brown, Louisville, vice-presi-

dent : T. M. Brown, Louisville, treasurer, and

Leroy Olcott, si'cretary.

The dining-room furniture manufacturing plant

of the Milton-Peter Company, at Fifth and Davies

streets, was destroyed by fire last week. The loss

is estimated at $30,000 and is fully covered by

insurance. The one-story factory, a large dry-

kiln, a warehouse containing a considerable (juan-

tity of finished material, and a yard of lumber

were consumed.
C. C. Mengel of C. C. Mengel & Bro. Compiiuy

lias been appointed chairman of the transporta-

tion committee which will take charge of l*rcsi-

dent Taft and a party of Louisville business men
fi'om this city to lIodgcnTille, Ky., on Lincoln

Memorial Day, Nov. 14, when the President will

lead the dedicatory ceremonies at the Lincoln

birthplace.

The Consumers' Lumber Company has started

business, with offices at L'lO Keller building.

This company was recently capitalized at $10,000,

with A. W. Ilill of St. Louis, Mo., as president,

and is selling oak, poplar and ash from mills

in Kentucky, Tennessee and Mississippi. J. A.

Morgan is manager.
J. George Sleinaker, sixty-seven years of age,

l)iominent lumberman and a well-known citizen

of Loui.sville, died at his home on Baxter avenue

last week after a long illness. Mr. Steinaktr

was a native of Louisville and was engaged in

the lumber business from bis youth. For tliirty-

one years he has been president of the J. George

Stiinaker Lumber Company at Preston and Wal-

nut streets, which has occupied its present quar-

ters throughout that time. Mr. Steinaker is

survived by his wife, a daughter and two sisters.

Former stockholders of the Kentucky River

Poplar Company, at Frankfort, Ky., which failed

some time ago, but whose affairs liave been

satisfactorily straightened out by the receiver,

G. A. Roy, president of the Roy Lumber Com-
pany of that city, Jire rejiorted to be planning

the formation of a $,'i,000.000 corporation to

take over a number of important lumber plants

now operating along the Kentucky river in tlie

eastern Bluegrass timber field. The properties

to be taken over extend from Frankfort to

Irvine; one at Irvine, two at Valley View, one

at Tyrone, one at High Bridge, two at Ford and

one at Frankfort. They represent an original

investment of $2,000,(100. The mills are working

mostly upon poplar, with a good percentage of

oak, rafting their product down the Kentucky

and Ohio rivers to the market. W. J. Roberts

was president of lie' defunct Kentucky River

Poplar Comiiany. luiil at the time of Its failure

it was rumored that Cincinnati (O.) capitalists

would combine with lilm to gain the big con-

trolling corporation.

The Cambria Coal & Lumber Company was
Incorporaled at Lexington, Ky., recently and

will maintiiin bcadiiiiarters In that city. This

company will engage In buying, selling and de-

veloping coal and limber lands. It Is capitalized

at $.",011,1100. The Incorporators are Charles S.

Long, B. F. Price .mil A P. Stephens.

W, A. Scott, with the Rees-Scott Lumber &
Stave Export Company, this city, has returned
from a vacation spent in Canada.

A. E. Johnson, secretary of the Maustield

Hardwood Lumlier Company, Mansfield, La., has
returned from a three months' visit to European
countries. Mr. Johnson made the trip to bet-

ter acquaint himself with the actual methods
of marketing hardwoods in use there.

Anton Soeller, local hardwood lumber exporter

with offices in the Metropolitan Bank building,

has returned from an extended European trip,

during which he visited practically all the prin-

cipal lumber markets in England and on the

continent. Mr. Soeller says he expects a marked
improvement in foreign liardwood conditions and
intends to enlarge his field in that line.

William Kerch of Indianapolis, Ind.. general

manager of the White Oak Lumber Company,
Oak Grove, La., is in that city arranging for

the closing up of the business affairs of his eom-

Iiany prior to its closing its hardwood mill in

that section.

ST. LOUIS

• MIVV ORLHAXS

S. C. Major, iiromlnent wholesale hardwood

dealer of .Memphis, Tenn.. was a recent New
Orleans visitor.

Itiidolph Lang, local exporter of Imrdwiiods,

has left for Central America on a business trip.

(;)n Monday, Nov. G, a hearing on the St. Louis
rale matter will be held in the court house, this

city, by an Interstate Commerce Commissioner.
The various organizations of the St. Louis lum-

ber trade will each be represented at this hear-

ing by witnesses. Each will testify to the in-

jurious effects of the freight rate advance on
their respective branches. This will be the

climax of the work done by the traffic commit-

tees of the Lumbermen's Exchange and the Lum-
bermen's Club under the guidance of Thos. E.

Powe.

George McBlair, vice-president of the Lumber-
men's Bureau and secretary of the Lumbermen's
Exchange of St. Louis, has returned from a short

visit to Chicago, principally on business for the

bureau,

Messrs. Drayton and Walker, respectively law-

yer and rate expert for the Lumbermen's Bureau,

arrived in St. Louis last Saturday, and two con-

ferences were held with the leading witnesses

for the prosecution of the freight rate.

The home of Thos. E. Powe of the Thos. E.

Powe Lumber Company, one of the most popu-

lar hardwood lumbermen in this city, was vis-

ited by the stork last week. A little Miss Powe
was left. Mr. Powe was the recipient of the

best wishes of his many friends on the occasion

of the event.

Tlie following is the report of the inspection

:iud niensurement of huuber by the Lumbermen's
i;xchange, for October, as furnished by George

-McBlair, secretary of the exchange:

l-'eel.

Plain red oak I12,lo(>
I'lain white oak 04,021
Quartered red oak .'!,bSl

Ash 18,4T7
Pojilar 0.404
Cypress .S7,417
Maple :i7,lil4

Gum 137,s;W
Birch ;!,:i72

lllrkorv 20,000
I'ecan 5,:f«»

llackberry 1,711
Fir 11,342
Yellow pine 23,284

Total 508,004

On Oct. 24, Louis WerniM', who retired from

tile lumber business some months ago and went
III I'.urope, returned home from an extended trip

iliirliig which he spent much lime in France,

liiukliig after his slave business, from which he

has not retired, and then went to Budapest,

where his father sllll lives at a ripe old age.

Mrs. Sophia Ilageinan Smith, wife of Charles

II. Smith of the C. II. Smith Tie & Tlinlier Com-
pany, died last week from the elTects of n

stroke of paral.vsls that occurred Oct. 10, while

she was apparently hi perfect health. She was
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a native of St. Louis and was flfty years of agi-.

She was tlie daugliter of tlie lato Frederick
liageman, and married Mr. Smitli tlurty years
ago. She is survived by her husband and three
children. Interment was in Bellefontaine ceme-
tery, St. Louis.

ASHLAND

Vansanl. Kiichen & Co.. who ii|ii-ra(e thr

largest double band mill in Ashland, have started

a new six-foot band mill in Letcher county, Ken
tucky.

James Kitchen of the Wright-Kitchen Lumber
Company has returned from a visit to his farm
Dear Lexington.

The Sliger Lumber Company, Huntington. W.
Ta.. is installing a band mill in Its plant which
will replace a circular.

Giles \A'right and family are on an automobile
trip through Kentucky.

The General Lumber Company of this city h:is

begun operation at its saw mill.

The Whisler & Scearcy Company, Irouton. O..

started work at its plant this week.

M. Covenent, London, England, hardwood
dealer, visited the Ashland trade this weelc.

MILWAUKEE

Articles of incorporation have been filed with
the secretar.v of state b.v the Monarch Account
Cabinet Company, Manitowoc, capital, ,$1,000 : in-

corporators, ,Tohn W. George. Joseph J. Kuffel

and Albert C. Tomchek. The Milwaukee Store
Fixture Company, Slilwaukee, capital, .$3,000 : in-

corporators, Cornelius Van der Elsen, A\lbert

l!osynek and Bernard Loudkowski. The Main
Creek Lumber Conii>any. Ingram, has filed notice

of dissolution.

On account of the .scarcity of veneer logs, the

Merrill Veneer Company has been compelled to

close its plant until new logs come in. The mill

has been running lull time during the last sea-

son and all of last year's logs have been cut.

It is said that the veneer plant at Gliddeu

may be bought b.v Marshiield and Milwaukee
capital and run again. The plant has been used
lor the extensive manufacturing of veneer, ex-

celsior, furniture, etc. and the new owners would
produce the same things.

The reorganized Two Rivers Woodenware
I'ompany is running with about 400 hands. F.

C. Conant of this city lias the management of

ihe new organization. The company manufac
tures veneer, pails, tubs, etc., but will install

special machinery to xitilize all present waste.

After forty-five years Bruno Vlnette, last of

Ihe old time Chippewa loggers, has sold out his

business to the Pigeon River Lumber Company
lor $39,000, This includes everything Vinette

owned in the way of logging, including a 300-

foot dock on Lake Superior and an unfinished

tract at Grand Marie, Minn.
The Page & Lyon Manufacturing Company of

New London, which has been manufacturing

beehives and beekeepers' supplies for the last

thirty years, is in the hands of a receiver, Julius

F. Kenkel of New London, having been appointed

by the creditors.

The plant of the Brillion JIanufacturing Com-
liany, recently destroyed by fire, will be rebuilt.

The company will erect a mill of the latest

design.

SAOINAW VALLEY

Uardwood lumber business is brisk. There has

been no weakness in prices, demand has been

active. Dry stocks of lumber are light, particu-

larly in the grades most called for.

Frank Buell Is running five logging camps on

the Haakwood branch of the Michigan Central-

:Macklnaw division, and cutting and shipping

3 2,000.000 feet to Bliss & Van Anken. Saginaw.

mostly maple, and about the same quantity to
the Kueeland, Lunden & Bigelow Company, hav-
ing sold his interest in the mill at Bay City
operated by the last named firm. Mr. Buell,
aside from his activities in eastern Michigan, is

operating a large lumbering plant in Xortli
Carolina.

The Knapp & Scott sawmill at Bay City is

lunnlng day and night cutting lumber for the
llanson-Ward Veneer Company. The latter

plant is having a good business and is handling
a large amount of stuff. The timber comes by
rail from the David Ward estate. The estate is

also operating a large sawmill at Frederic.

The Walsh Manufacturing Company has re-

built its heading plant at Frederic, north of Bay
City, burned some months ago, and has added a
hardwood sawmill to the outfit. The new plant
is more improved and has larger capacity than
the old one.

The usual quantity of logs will be cut Ibis

winter for the supply of the mills on this river.

These firms, as well as other large firms north
of the river, aside from the logging on their own
account, buy all the logs they can from small
jobbers who put in small lots.

The Kneeland-Bigelow Company shipped out
•'!,.5OO.0O0 feet of mixed lumber during October.

The Richardson Lumber Company, Bay City,

is running ten hours a day and runs the year
through. Its logs come by rail from the North.
Business has been fair for the company during
the season.

W. D. Voung & Co.'s large plant is running
full time. The sawmill was closed down some
time for repairs. The company is handling
about 250 cars of logs a week. A good portion
of the flooring output is exported, the company
having customers who contract for stock the
year through.

The Gates sawmill at Bay City is cutting 3,-

000.000 feet of logs for the I.obdell-Churchill

Company of Onaway, and may obtain other con-

tracts when the present ioh is finished.

CADILLAC

The Cadillac Ilandle Company has bought the

right of way of the Harbor Springs railroad,

operated by E. Shay & Sons. The Shay concern
will continue to use the roa'd during the winter,

but will remove the rails and machinery in time

to give possession June ], 1912, to the handle
company. The Cadillac Handle Company has
large timber interests in Emmet county tributary
to this road and it purposes to lay a broad gage
track over the right of way and will ship its

logs to the Grand Rapids & Indiana track by
way of Harbor Springs instead of by Pellston, as
heretofore, which will improve the services
greatly.

F. A. Digglns has been enterlaining Arthur G.
• 'ummer of Jacksonville, Fla., and they have been
in the woods hunting.

W. W. Mitchell of Cobbs & Mitchell, Inc., and
Charles T. Mitchell of Mitchell Bros. Company
are hunting moose in the Blind River (Ontario)
territory as the guests of S. O. Fisher of Bay
City.

Joseph M>u-phy of Murphy & Diggin,s, Bruce
Odell of Cummer, Digglns & Co. and John Wil-
cox of the Wilcox Bros. Company are hunting
(leer in Dickinson county, Michigan.
Murphy & Diggins's mill is running an extra

quarter to complete an extra cut of logs for
Virn Baker.

The Mitchell Brothers Company's camp will

be moved thirty miles north, where woods opera-
lions will be resumed in a few weeks. One-half
of the big planing mill of this company at ,Ten-

niugs has been closed for improvements and
repairs and afterwards the other half will be
closed for the same purpose.

L. J, Smith's egg case factory at Eaton Rapids
has doubled its capacity and working force and
has resumed operation after being closed three
months for general repairs and installing of a
new water power plant and factory equipment.
A merger has been completed of the Grayling

Lumber Company, the Standard Tie Company
and the Desha Land Company of Detroit, to be
known as the Grayling Lumber Company. The
cnpitalization of the company is $1,130,000 com-
mon and $-130,000 preferred, and a bond issue
of $1,200,000, for which the Security Trust Com-
pany of Detroit is trustee, has been arranged for.

The appraisers place the value at $3,330,000 on
the combined property, which included 600,000,-
000 feet of standing timber on 03,000 acres of
land in Louisiana and Arkansas. There is a
large mill plant at Monroe, La,, and other mills

at Arkansas City, Ark. O. S. Ilawes, R. Hanson
and D. M. Kneeland are now in Ihe South look-

ing after the property.

'TO:asaaKB>;aTOtMai>iTOO«^ita>;;!<a!>x;«'jt^^^

General quiet conditions exist in the Chicago
market, although streaked with an occasional big

sale on confidential and usually "unmeniionable"
terms. The situation does not differ materially

from that which has prevailed for the last two
months. Many local jobbers report their stocks

very low, and some advise that they are sold

far into next season.

Firsts and seconds and No. 1 common in

nearly all hardwoods are moving fairly well, but
there is a slow market sale in No. 2 and No. 3

common.
Local veneer and panel manufacturers and

handlers report fairly satisfactory business in

the way of volume, but all complain about their

inability to secure values that are profitable.

Some particularly desirable sizes and varieties

of panel stock are commanding a little higher

price than usual, but still the entire range of

veneer and. panel prices is ridiculously low.

Local dealers regard the outlook in a very

optimistic wa.y, and are fully of the opinion that

business conditions will shortly improve to such
an extent that a larger volume and more satis-

factory prices will prevail.

Buying is still largely confined to actual
wants, but supplies of good lumber are far
enough below normal to keep prices very firm.

Stocks in the hands of buyers in the yard and
local manufacturing trade are low and these
conditions at both ends of the lino insure firm-

ness of prices for some time. Low-grade hard-
wood is more plentiful, but the scarcity and high
price of good-grade lumber is giving the lower
grades a freer movement. The flooring trade is

active. A good deal of flooring is moving and
prices are satisfactory. The export movement of

lumber also is free. Piano and furniture manu-
facturers are buying less this year than usual
because of dullness in demand for those spe-

cialties.

BUFFALO

Tlie improvement that began with last month
in the liardwood trade continues and most deal-

ers report better Inquiry for various sorts of

lumber. Business is not fully up to expectations.



56 HARDWOOD RECORD

hut the showing for October was fairly salisfac

fory and compared favoral>ly with the same

month of hist year. I'lain oak. maple and birch

are still among the woods most in demand, deal-

ers predicting higher prices for maple and regard

it as a wood that has been selling too low, con-

sidering the growing demand for it. and i«

getting nearer to its approximate vaUie. Ash

and chestnut are in fair demand and elm is

getting its share of attention. Basswood con

tinnes quiet.

PHILADELPHIA

There is no appreciable change In the hard

wood situation in the last fortnight, and it is

the general opinion that none of a positive char-

acter may be expected until after .January. 191i'.

Stocks of the better grades are well controlled

and the manufacturers avoid piling up their

.vards until demand improves. Buying continues

from hand-to-mouth and for immediate needs.

i5n account of car shortage in many quarters,

tlie shipping of goods is subject to more or less

delay. A greater activity in the eastern textile

mills of late has been of benefit to the box

makers, whose business has been considerably

interrupted for some time. There has baen a

drop in sales in the boot and shoe factories, how-

ever, owing to a raise In prices, which naturally

will affect the box man and the box lumber.

Building work is gradually falling off, and

although supply houses are still rushed, it is on

old contracts which will keep them busy well

into the winter months. Other hardwood con

suming industries are moving along evenly, but

purchases are of a compulsory nature rather

than from any inclination to stock up. It is

the belief that no one cares to increase the pile

before the tirtie of stocktaking, but whatever the

intention, stocks remain low, and replenishing

will no doubt be necessary after the first of the

new year

PITTSBURGH

FSailroads are buying more lumber and paying

better prices than for some time, factory trade

is improving. Government work is calling for

large requisitions of big hardwood sticks. The

market for furniture stuff is opening up as fast

as the manufacturers consume the stocks that

had accumulated before the strike. Ties are

selling actively. Yards are buying stock only

as they need it. I'riccs are much firmer than

at any time since last spring. Only the low-

grade lumber is accumulating. All good stock

finds a ready market or is being held by manu-

facturers pending better business conditions

generally.

BOSTON

This market Is still unsatisfactory. Some

dealers have had a fair volume of business but

they admit that they have been obliged to work

harder than ever before to bring about this re-

sult. Salesmen who travel outside of New Eng-

land appear to be getting more inquiries for

stock than are coming In unsolicited from nearby

trade. This may be due to the fact that the

distant trade is not worked as hard as that

nearer home. During the last few days there

have been more inquiries for the higher priced

hardwoods but no large demand Is reported.

Prices In most Instances continue well held, even

though demand Is not brisk. Buyers continue

to substitute the lower grades where they can.

The consuming manufacturers generally are

moderately busy. A few of the chair manu-

facturers have bci-n doing a large business and

have been obliged to work overtime to keep up

with their orders, I'lano manufacturers arc

fairly busy.

Till- <:ill !ir plain oak is moderate. Manufac-

turers are holding prices fairly well. Quartered

oak. especially inch stock, is still easy and in

large offering. A little better Inquiry has been

reported for 1 'i and IVj inch stock. Poplar

is held with more firmness. A few w'eeks ago

some sales were made at marked coticessions.

which led to llic belief that prices would be

lower, but the market is again steady. .\sh has

been moving_slowly of kilo. One dealer reports

more call for cherry

BALTIMORE

An appreciable improvement in business ap

pears to have set in and most of the hardwood
manufacturers and dealers are hopeful regarding

the outlook. In some directions an advance in

prices has also taken place, especially in oak.

some grades of which are materially higher tlian

they were last spring. Increasing Interest in

export stocks is manifested, wliicli is attributed

to reduced supplies not less lliaii to an expan-

sion in reqirements. Under the conditions thai

prevailed during a largo part of the year the

shipments fell off until they ceased to keep pace

with the distribution, the result being that stocks

were gradually reduced until they seemed inade-

quate to meet probable wants, with an actual

famine in prospect. This made foreign buyers

disposed to raise their bids and also influenced

them to relax somewhat their rigid i-equire-

nieiits. which the shijipers found Iheniselves

unable to meet. Tlie larger forwardings have

relieved the pressure at home to a material ex-

lent. Domestic demand also is increasing, and

prices are advancing. High grade wide poplar

still fails to bring the returns which producers

think such stock should bring, but the lower

grades are in good request, with the quotations

.iust a little higher than during a part of the

summer. The competition at producing points

is less active of late, which helps the wholesaler,

who is enabled to secure his supplies at lower

figures, while he is able to place them on slightly

better terms. Stocks are relatively small. No
extensive accumulations exist in any direction,

and oak and other hardwoods are moving with

sufficient freedom to take up the output of

mills.

COLUMBUS

Little change has taken place in prices lu

central Ohio during the last fortnight. There is

a steady demand from the yards and from

manufacturers, although neither are buying

ahead, the policy being to buy only for imme-

diate needs and wait for satisfactory (piotations.

One of the best features Is the bcllcr demand
from furniture factories. Retailers ai'e buying

steadily but moderately, although their stocks

arc very short throughout the territory covered

by Columbus .iobbers and inanufacturiTs. Favor-

able weather has aided building operations and

the deuiaiid for finish and flooring stocks has

been brisk. There Is a sc-arilty in the supply of

hardwood flooring and one lobber announces a

general advance of $:i a thousand on oak.

Prices have ruled firm In every grade and the

Indications are that they will so continue. Re-

ports show a good demand for the lower grades,

although the better grades am sdll the more
active.

CINCINNA Tl

(VindiiloiiH in (Ills market are fairly satis-

factory, although operatorB regard biislness- as

sflll below normal. Furniture manufacturers are

buying more freely, but mostly In small lots.

Lack of confidence in conditions Is in evidence

among consuming manufacturers, which causes

conservative buying, but as eollccllons are good

II is thoughl that conditions will soon become

iinrmal. linmand for oak in ilie manufacturers'

grades is active, the sales being mostly of com-
mon and better In quarter-sawed oak, and little

inquiry for highly figured stuff'. Plain oak, white

and red. good, dry stock, is somewhat scarce.

Ones and twos of liotb iiuart'-r-sawed and plain

oak are in a light demand. The call is prin-

cipally for red and ri'd and white mixed. Ileavy

oak timbers, car stock and ties are in good de-

mand. Chestnut is moving very well, and de-

mand for manufacturers' grades is brisk. In-

c|ulry for long ones and twos Is fair. Rough,
heavy and low grades are in fair demand. Red
gum. top grades, is In fair demanil, with active

inquiry from the furnilurf trade. Saps and
common are in brisk demand, with a shortage of

supply indicated. Ash for furniture and wagon
stock is in steady call. Heavy white ash is In

fair movement to the wagon trade. Stocks are

in fair shape to meet present demands. Hick-

ory continues to move steadll.v to the wheel and
shaft trade, hut the supply is scarcely equal to

the demand, "a good deal of stock presented not

being satisfactory. Mnmifactiirers' grades of

poplar is moving fairly, and there is a fair de-

mand for box boards. Panel stock is in fan-

demand. Wide auto stock is plentiful and some
sales are being made, but prices are low and
very unsatisfactory. Basswood, cottonwood,

buckeye and otiier hardwoods are in fair move-

ment. Buying for export trade is fair, and there

is a good demand for oak boards. Walnut Is

moving fairly. Ash is in good demand. Red
gum is receiving fair attention. Walnut logs for

export are scarce and demand active.

TOLEDO

.\lmost everything In the hnnhvood line Is

quieting down, and the movement generally is

low. Local stocks are well filled and dealers

are buying uolhing except lo fill in. There has

been but little export demand recently and ship-

ments have been curtailed somewhat. Furniture

plants have bought considerable hardwood and
are finding a fair demand for tlieir output, and

other manufacturing concerns are operating to

some extent, but there is little life in the trade.

Plain oak is moving fairl.v well at about ,'?.'i,t.

and the quarler-sawed is selling at .$","> to $78.

Hickory Is In some dcniand from bending con-

<eriis. and the scarcity holds prices well up. Id

fact, all hardwood prices are well maintained,

but it would not come as a surprise If there

should soon be some decline in some lines. Box
materials are plentiful and the demand is drop-

ping off somewhat. The building end of the busi-

ness is holding up and there is still a largp

amount of building business which will furnish

a market for hardwoods all winter. Indications

point lo an early spring opening if weather per-

mits, as many large contracts have been signed

for the coming of the new season. Railways

.'ire handling all shipments promptly.

MEMPHIS

Demand for hardwood lumber Is moderately

active, but prices show little change. There Is-

a striking absence of big orders but a majority

of the trade are kept reasonably busy, and the

aggregate turnover Is large enough to keep the

trade In good humor and extensive enough to-

.lustlfy nianufactm-lng on a somewhat larger

scale than has been wllnessed at this time for

sevi-ral years. Producllon has been full the last

few weeks and there has been practically no-

Increase In stock, which shows that the offtake

Is approximately as large as the output of the

mills In this city and section. Demand for plain

oak, red and while. Is very good and prices arc

well maintained. Quartered red oak Is bringing

fair prices and Is In moderale call, but there is

sllll complaliil regarding the slowm-ss of quar-

tered white OS well as regarding the compara-

tively low prices obtainable therftor. There I*
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somo irregularity in llio movomoiit of cypress.

The lower grades of oottunwood and gum are in

more actiyc demaiul and prices show some firm-

ness. The bos business is goo(] and this is prov-

ing to be a stimulating influence. There has
been virtually no change in red and sap gum
in tlio upper grades, while cottonwood. firsts,

seconds and box boards, is moving about the

same as recently. Kxport business continues

quiet.

NASHVILLE

Demand for all grades is normal. Some mauu
facturers report the volume of business beyond

that of 1910, and some declare that their busi-

ness for October this year was the best they

have had since 1907. During the last two

weeks there has been a fair volume of trade and

prices have ruled steady. Plain oak is still in

the lead as to demand and there seems to be

hardly enough of this grade to meet the demands.

Poplar also continues in good demand. Quar-

tered oak is still slow. Ash, red gum and chest-

nut are moving well. There is a scarcity of

hickory in some dimensions, which are at a

[U'emium. Factory demand for hardwoods shows
some improvement, largely due, it is claimed, to

activity among the furniture makers. Good
orders are coming also from foreign markets.

London and Liverpool have been receiving light

I'xports from this market. Vehicle makers are

expected to get busy soon. Box factories are

iloing a good business. Hardwood flooring busi-

ness is very active and is becoming more and

fuore an important factor on this market. Rail-

roads are placing scattering orders for .new equip-

ment. Fall business has been somewhat disap-

pointing, especially in view of the fact that

stocks are low at distributing points and in the

hands of the consuming factories.

JUST OUT
Great Book

—FOK-

:i

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds," by T. S. McGrath, ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

TVire. S3.00: hv Mail. S3 ^5 .

Craig-Wayne Company
38 South Dearbarn St.. CHICAGO. ILL.

BLUESTONE LAND & LUMBER GO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON

SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER. W. VA.

Sales Office: RIDGWAY, PA.

KNOXVILLB

Kuoxvillc hardwood men are all busy filling

orders, whicli are increasing stcadil.v. Demand
for low-grade dry oak is abo%'e normal, and

country stock is rapidly being bought up by the

consumers to get supplies well in hand before

I lie bad weather sets in.

Iteports of several large sales of low-grade

poplar make things look better, as it has been

I be hardest seller in this vicinity tor the last

few months. Thick oak and thick poplar are

much sought, and the demand at present seems

greater than the supply.

A large amount of building is being done in

this city and it shows no signs of slackening.

The railroads are bu>ing considerable stock, and

;ill the furniture and mantel factories are run-

ning on full time.

BRISTOL

The general belief is that the hardwood

business of this section will at least hold its

own for a while and that it will improve after

the first of the coming year, if not sooner. Ship-

ments of late have been fair. Most of the mills

are running .and there is an unusually large stock

on the yards.

INDIANAPOLIS

The local hardwood situation has changed

little during the last two weeks. Demand is

about normal for the time of year and prices

are well maintained. Better weather conditions

have brought about a slight improvement in trade

and increased activity is looked for. Some largi>

ccmtracts are expected soon for interior hard-

wood finish, as contracts are about to be let for

sfveral large office' and hotel buildings, to be

erected during the winter. Common oak is

lu'inging good prices.

BVANSVILLB

Business in the local hardwood market is

growing more satisfactory. October closed well

for most of the local concerns and better busi-

ness is expected this month. Quartered oak

(Mratinues a little slow, although it has shown

some strengthening during the last fortnight.

T.ocal stocks of quartered are about normal,

liut one or two local mills have short stocks,

especially in No. 1 common. Prices are well

maintained, the general opinion being that de-

mand will increase. Quartered oak flooring strips

are in good demand, the result of the active

building season, but it runs to clear strips, de-

mand for common being slack. Plain oak is stlU

in good demand.

LOLISVILLB

Improvement has been noted in the Louisville

hardwood market in the last two weeks and buy-

ing is satisfactory, although during the latter

Iiart of October conditions were far from good.

I'urniture manufacturers and other consumers

show strong inclination to buy for delivery with-

in the next six mouths. This tendency to stock

up augurs well for the winter's trade. Quartered

oak has shown some improvement during the last

fortnight, but other lines seem to be at a stand-

still. Plain red and white oak are good, steady

Hues and poplar is in fair demand. Mahogany

maintains a good position.

ASHLAND

Conditions in this market have not improved

in the last week. Shipments have been delayed

bv bad weather and shortage of cars. Prices are

liim and inquiry good, but n^w' business Is not

up to expectations. Plain oak continues to find a

market as fast as in condition for shipment,

ijnarlcred oak Is unchanged.

ST. LOUIS3
While considerable disappointment is felt by

I ho hardwood dealer's at the small volume of

business coming in, trade is considerably better

than it was earlier in the season. Ever since

the middle of summer there has been a gradual

increase, in the amount of business. It has not,

bo*-ever, reached the volume expected. Septem-

ber was a quiet month with a majority of the

hardwood dealers, but since then there has been

improvement. The October showing was much
better. Inquiries are more numerous and it

looks as if this month will show still greater im-

provement. Orders for plain oak. red gum and
some items on the poplar list are coming in.

There is little change in quartered oak and the

handlers of this item arc disappointed. Ash
also is quiet.

NEW ORLEANS

Export business is improving and orders are

coming in more freely and the demand increases

steadily, and exporters are much encouraged.

Under the adverse conditions, the firm tone of

the market augurs well. Manufacturers report a

fairl.i|- satisfactory volume of business. Improve-

ment in demand is looked for this month. Stocks

at the mills are not large and with a reasonable

market many items in all grades should soon be

oxhansted.

MILWAUKEE

Hardwood business is beginning to show signs

of slowing up, but trade during the last two
weeks has been satisfactory. Local wholesalers

predict that business will continue fair until De-

cember, at least, although this depends largely

upon weather conditions. Building has been

very brisk this fall and many operations are

still under way. It is predicted everywhere

that there will be very little dry hardwood

stock to carry through the winter and that there

will be a shortage in many lines next spring,

long before the new stocks are ready In April

and May. Demand for all grades this season

has been good and stocks seem to be low even

in No. 3 Hires. Reports from the northern lum-

ber country indicate that the cut of hardwood

this winter will be larger than usual, especially

where it can be cut without molesting the hem-

lock. Demand for low-grade hardwood has in-

creased considerably this fall, and even low-

grade basswood is scarce, due largely to the

fact that the box factories are buying more

liberally. Maple flooring stock is moving rapidly.

Plain and quartered oak is holding strong, and

birch, especially the upper grades, is scarce, and

in some instances higher.

SAOINAW VALLEY

Dry maple is tsventy-flve per cent below what

it was this time last year in available stocks

and the market for first and second grades is

strong. Basswood was dull during the summer

but lately the movement has picked up and there

is a good demand for first and second grades. No.

1 and No. 2 common. The output of birch is

limited, but there is a strong market at firm

prices. Stocks of dry beech are reported very

scarce. The small output of ash lumber is firm

at good prices. While all the mills are in opera-

tion, there does not appear to be an overstock of

:iny item, and beech and maple particularly are-

much lighter than usual. .
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Some buyers monkey with the price and the

seller monkeys with the grade.

A difference of 10% in cutting values is easily

legitimate under the rules.

The seller skims off the cream to get even,

and the buyer gets skim-milk at a loss of from

$3.00 to $8.00 per 1,000.

If you don't believe it let us show you.

"WE DON'T MONKEY"

We have 4/4" Quartered White Oak that looks nice enough to eat. It is beautifully figured, clean and bright,

straight and dry. We don't ask but very little more than you have to pay for the poorly figured, discolored,

crooked stock that has been giving you no end of dissatisfaction.

We have several cars each of 4/4" No. 2 Common Plain Oak and Qrt. White Oalv that is really good

value. This is not a lot of short, crooked Junk, but good lenglhs and widths and has a cutting value

of over 50 per cent.

If you have much narrow cutting in quartered White Oak we can offer you a bargain in a grade of No. 1

Common Strips 1" x 2" to 4" wide, nice and straight and cutting out 80% or more.

In Elm we have some C/4" No. ] Common and better that is unusually good, being cut from a picked

lot of logs. We cut our lower grade of logs into 1" crating for our own use.

We have the nicest stock of Poplar and Gum logs that we have ever had and are making some of the best

Cross Banding l/30" to 1/20", Gum faces, drawer bottoms and coie stock in all thicknesses that you have

ever seen. It will be to your interest to send in your list of dimensions.

We are old heads in the business and offer you our practical, expei-t advice on matters pertaining to

lumber and veneer values, their quality and supply.

Net value is the first consideration and price is the last. We also have to offer you an assured service that

is guaranteed by our reputation and financial worth.

JACKSON LUMBER COMPANY
JACKSON, TENN.

BAND SAWN CABINET LUMBER AND ROTARY CUT VENEERS

J^ >*• >^-

in. lull

i s a 61 ffl a"

. •.^::> j.-i.
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A GOING LUMBER BUSHSTESS
In tlie liepiiblic oi Panama;

We offei' for sale at a very low figure, one of

the choicest mill and timber propositions in the

Kepublic of Panama. It is a going proposition

and consists of mills, railroad and equipment,

logging outfit, buildings, boat, barges, etc., and

a tract of the finest hardwoods to be found in

that country, which will cut from IVi to 2 billion

feet. This proposition is located on navigable

water. The entire cut can bo contracted at good
prices. This proposition is worthy of attention

and will stand the closest investigation. Shall

be glad to furnish further data on request.

J. W. ROBINSON. Wells Bldg.. Milwaukee. Wis.

OPERATING COMPANY
A company having a highly efficient operating

organization of experienced men and owning a
complete double circular mill of 35,000 ft. daily

capacity, and also logging outfit of locomotive,

log cais, wagons, teams, etc., would like to get

in touch with owner of large timber tract where
plant could be located and operated on per-

centage of earnings basis; or would pay for

stumpage as cut.

The very best references given and required.

Address "BOX 125." care Hardwood Record.

FOR SALE
Saw Mill and Lumber Yard in good live town.

420 acres good timber. For particulars address

R. M. BRADFORD, BradfordsviUe, Ky.

WANTED—CONTRACTOR
From stump to car. Hardwood tract. 10.000

acres. Location, Virginia, on Norfolk & Western

R. E. Will cut 5,000 feet to acre. Applicants

must have good financial standing. Give refer-

ences when writing. Address
HARRY R. WARFIEI,D, Morgantown, W. Va.

OAK, POPLAR, ASH
and all other hardwoods. In all grades and thick-

nesses, can be readily sold If advertised In the

Wanted and For Sale section of Hardwood Rbc-

OED. If you have a large stock yoii want to

move try a few lines in this department and
see what a lot of inquiries they will bring you.

If you want to get in touch

with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwood Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet

—

"Selling Lumber By Mail"

It will prove a revelation to you.

HARDWOOD RECORD
{ Bulletin Depl.)

537 So, Dearborn St„

CHICAGO

IF YOU WANT
competent employes in any department of the

hardwood business, there is no better way of

securing them than by employing the Classified

Advertisements section of Hardwood Record,

which reaches woodsmen, sawmill men and sales-

men in all parts of the country.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The three-throw

aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water
proof paper with carbon backs makes tallies un-

alterable. For durability, convenience, accuracy
and for systematizing the inspection of lumber
the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St., Chicago.

^T HARDWOOD RECORD is a differ-

^H I ent kind, and altogether better

^^J.^ lumber newspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you ^vill agree.

A VeDeer Oaage ia the answer to a VenesrUseri
"ng (or yearfl. Thia "Walker Brand " Veo-
Sauge is a steel gaage ibat will satisfy
- wants for all time. Voo cantdoyour
self a better turn than to boy ona of

these gauges. It gauges ACCURATELY
everv thickness from 1-40 inch to ,^ inch
INCLUSIVE, W.ke up to this opportu-
nity. Priceonly$l.l».SdeliTered hyU S
Mail. Order now, today, .address—6456
tVoodlatrn A\r. FliLnie U vde Park :t».

COUNTEF
are frequent
except where
our

Two Piece
Oeomelrical j
Barter Coin /

Is In u^e, then An
Imitation isn't /fiB
poBBible. /£gJ
Sample If you fj^^
ask for it. |^^
S. D. CQILDSI^^

^ CO. y^
Chicago Ytg

We also make VB
Time Checks, \
Stenrtlsand ^
Log Hammer*.
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C "THE TOTE BOY"
What would we do without the "Tote Boy"?
He's always on the job. From peeling "taters"
to bringing out the noon grub—a thousand and
one duties, well done each day. He makes camp
life run smoothly.

Make the Mill run smoothh". They
make long runs with few stops. They
stand up to their work. They
reduce tlie cost and increase your
profits.

Circular Saws

Inserted
Tooth a n d

SoHd Tooth
for a 1 1 pur-

poses.

Band Saws

All sizes and
specifications.

Cross Cut

Saws

S e .s;' m cut
Ground a n d
nmde of SIL-
VER STEEL

Machine
Knives

General Sell-

ing Agents
for Covel Fil-

ing Room
Machinery.

We are the exclusive patentees and
manufacturers of the Ideal Swage.
Unquestionably the finest tool for

this purpose. Write for full infor-

mation, ^'nur filer should lie |)osted.

Let us hcl]j \ou increase vour profits. Buv
ATKINS .SILVER .STEEL SAWS the next
time. Order from vour usual source of sup
ply, hut specify ATKINS.
If tlicy will not supply you,
then write to the nearest
adihTss below.

E. C. ATKINS & CO., Inc.

The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS, IND.

Branches: Atlanta, <,i,icai;o, .Mempliis, .Minneapolis, New Orleans, New York City, P<.rtlanil, San Franciscr

Seattle. Canatlian Factory—Hamilton, Ont.
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ECONOMY IN SKIDDING OPERATIONS
will interest you, so will the

Russel Combined Skidder and Loader

WE shall be pleased to furnish you actual data of operations from loggers

who have thoroughly tried out these machines and are satistied with them

in every respect, or give you their names so you can investigate before

buying your equipment. This machine is an innovation in logging equipment.

It reduces loading and skidding to a science and the cost to a minimum.

RUSSEL LOGGING CARS

RUSSEL WHEEL AND FOUNDRY COMPANY
DETROIT, MICHIGAN
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The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

UIDCERWOOD
mf

' If ....

rt=fc

r-: -•>:',,
->r,;:.. . - - n>, f-'rir ''• - .^-...il"? -J- n -, • Agencies 5 -

LIDGERWOOD MFG CO nevkorleans-woooward.wight&co.ltd.
QfiLiklVVw «^^ f M V I

<^ANADA-ALLIS CHALMERS BULLOCK LTD.yo Liberty :>treet. New York MONTREAL Vancouver

ESPECIALLY ADAPTED FOR QUICK AND ECONOMICAL LUMBER DELIVERY

"LongestTrucks
BOTH TYPES MADE IN THREE AND FIVE TON
SIZES—NOTE LENGTH OF WHEEL BASE

The "longrest" Automobile Truck Is the result of eight years' mechanical ana commercial experience in Automobile manufacture,
and is offered to the lumber Trade as the best and most economical truck ever produced.

This is not an assembled truck, but is desig'ned and manufactured complete in our own shops. Casting's made In otir own
foundry. We buy only the chains, roller bearings and mufflers.

Only demonstrated and approved principles employed. "Longest" Trucks will not only stand the test of time, but have proven
themselves to be Speedy. Economical and Satisfactory Vehicles for QUICK LUMBER DELIVERY.

Compare them with the best other leading trucks, and give us the opportunity of demonstrating their superiority and comparative
low cost. VTrite for literature.

LONGEST BROS. COMPANY, Inc. LOUISVILLE, KENTUCKY

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

R e com mended for hard service
and guaranteed to do the work

'^Mim ELtPW^

230 Randolph Street,
ESTABLISHED 1882

SELLING AGENTS
CR4NE COMPAtIV • - *U BRiNCHES

STiflDlRD EQUIPMENT CO.. MOBILE. «L1.

aB4N» MILL SUPPLY CO., 4LB1NY. G».

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO

Broom Handle Machinery
Let us tell you about our STEEL TUMBLERS FOR DRY-

ING AND POLISHING BROOM HANDLES. This system is

rapidly supplanting all others. More economical; less time required

for drying; no polishing afterwards; greater per cent of straight

handles turned out.

Steel Tumbler for

rylng and Polish-

g Broom Handles

CADILLAC MACHINE COMPANY
Complete Line of Broom Handle M.ichlnery

CADILLAC, MICH.
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THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a ludiai truck at each end, and separate
tenders, are well adapted to logging service where long hauls

must be made. These engines ride well on rough track, and
can be run backwards into sharp curves and switches without

danger of derailment.

BRANCH OFFICES

MW YORK. N.Y.,fladson Terminal.

ST. LOUIS, Mo., Secnrily BDilding.

CHICAGO, III., Railii'ay Exchange.

P0RTL4^D, Ore., Spalding BIdg.

Cable Address:~"Baldwin, Philadelphia."

Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"iDVAHCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Diliereni

Types to Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, cofEns,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices-

Manufactured only \

by

Saranac Machine Co., St. Joseph, Michigan

A^,*; A
' uA. f^ sti rt i'^lfi f- ^f% fill' I \ *

U-B-SMUm MACHINB COMPANV ^MlTIlMLLt; . N..J. \-

f

&-' -"!5*?i«-

A Model

Hand Planer

or Jointer

The New Smith Hand Planer em-
bodies inipDi'taiit improvements
which increase its capacity and
reduce cost of operation.

The Box Form Frame is a single

casling resting on three feet and
it cannot be twisted out of Hue
by changing" floors.

The New Round Safety Cutter-

Head is made of high grade cru-

cible steel, carries two self-hard-

ening knives on two sides and is

slotted on the other two sides

for projecting cutters. So far as

we know, ours is the only Safety

Cutter-Head made in this man-
ner.

The Smith Planer

Handles both long and short ma-
terial with ec|ual facility. Guide
adjusts entirel}' across the table;

adjusts to an angle of 45 degrees

for bevel planing and it may be

set diagonally.

Wrife for descriptive circulars.

€\ a
'^^

VWF H.B. SMITH MACBIN IMEANY. ^MITHVrLLE. H. J.

New York
Offices

Chicago Atlanta Memphis
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© 13

UNIFORMITY
TEMPEIR and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coast Headqnarteri

Whitt'Hcnrr Buildint

SEATTLE, WASHINGTON

New Orleans Braick

633 BaroDne St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

B
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Cook and Heat Your Glue with

Electricity

Westinghouse Electric Glue Cookers
are made in six capacities, from 3 to 25 gallons, for preparing batches

of glue 1 quid and for keeping it hot after it has been prepared, ready

to replenish the glue pots.—A feature that insures a working temperature

in the shortest time is that almost immediately after electric current is turned

on water is vaporized and passes through the circulating pipes into the

upper portion of the water vessel. Thus vapor is supplied before the whole

body of the water is heated to a vaporizing temperature.

Westinghouse
Electric

Glue Pots
are made in both bench

and portable styles. The
portable glue pots are in six

Section Through a Westinghouse Glue Cooker

Westinghouse Portable Glue Pot, Dismantled

capacities, from V^ pint to 4 quarts. They are readily carried to, and used

in, any part of the shop where there is a suitable electric socket connection.

The glue is always maintained at the right temperature. The bench type

glue pots are designed to be installed permanently in a hole recessed in a

^ top. Catalogue section 431 gives full particulars

Westinghouse Electric & Manufacturing Co.
East Pittsburg, Pa.

Sales Offices in Forty American Cities

HIGH DECKING
is a very economic feature in skidding logs because it requires
fewer moves tootli for the skidder and loader and enables them
to do more work at each setting. The

Clyde Steam Skidder
is especially designed for high decking.

Because of this feature it can cover a larger area at each

stop (moves earn no money), skidding a maximum of logs

parallel and close to track at each point.

This feature not only saves time for the skidder but enables

the loader to work faster and with fewer delays.

The CLYDE SKIDDER is independent of loading and
loading interruptions.

It is equipped with the "out hall" system which takes the
skidding lines out at the speed of 800 to 1,000 feet per minute.

Guy lines are tightened with steam-driven fraction drums
which reduces the time of setting to a minimum, the lines

tighten easier and are more easily kept tight.

Let us send you our catalogue.

CLYDE IRON WORKS
DULUTH, MINN.

CHICAGO, ILL.. 318-0 Fisher Bide.; NEW ORLEANS, LA., 421 Carondelct

St.; NEW YORK CIT^'. 30 Church St.; SAVANNAH, GA.. Germania

Bank Bide.; HOUSTON. TEXAS. 1315 Carter Bide.
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We are manufacturing the following hardwood lumber, and look for your inquiries:

BIRCH, NO. 2 & BETTER, 4 4-12 4

ASH, NO. 2 & BETTER, 4 4-12 4

ELM, NO. 2 & BETTER, 4/4-12 4

BASSWOOD, NO. 2 & BETTER, 4/4-12/4

We also operate a modern flooring factory, running four machines, dry kilns, etc. Contractors

say that our "DIAMOND HARD" brand of maple flooring has no superior and few equals

in grade and mill work. Descriptive booklet on request.

J. W. WELLS LUMBER COMPANY, MENOMINEE, MICHIGAN

The Scott & Howe Lumber Co., Ironwood, Mich.
MANUFACTURERS OF

HIGH-GRADE NORTHERN HARDWOODS
C Some houses have a slogan

—

We deliver the goods.

C Have shipped this year over 5,000,000 feet of hardwoods, without a single complaint.

Write us in regard to what you will need in Basswood, Gray Elm, Birch and Black Ash for next

spring's delivery.

"Ideal
99 Steel

Burn-
ished Rock Maple Flooring

is the flooring that is manufactured expressly to supply the demand for the best. It is

made by modern machinery from carefully-selected stock and every precaution is takei)

throughout our entire system to make it fulfill in every particular its name—"-IDEIAL.

ROUGH OR FINISHED LUMBER—ALL KINDS

Send Us Your Inquiries

The I. Stephenson Company WELLS, MICHIGAN

199"Chief Brand'
Maple and Beech Flooring

in i, f and 13-16 and 1 1-16 inch Maple
in all standard widths and grades, will

commend itself to you and your trade

on its merits alone

WRITE US, WE CAN INTEREST YOU

Kerry & Hanson Flooring Co.
GRAYLING. MICHIGAN

THE STANDARD OF EXCELLENCE

.ri?/

(^^^M
l\/

WISCONSIN UND S LUMBER CO.

XlOJf
POFtVJ

MAPLE, BIRCH AND BEECH
HERMANSVILLE, MICH.
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LEADIiNG VENEER
MANUFACTURERS

OF THE U. S.

Ahnapee Veneer & Seating Co.
WE ARE now in position to supply single ply veneers of

native woods, from our Birchwood mill.

Twenty-five years' experience in high-grade built up
work assures our familiarity with all its special requirements.
We produce stock THAT IS IN SHAPE TO GLUE.
OUR ALGOMA FACTORY, for the past twenty years, has

made a specialty of high-grade glued up work only. We man-
ufacture panels of all sizes, either flat or bent to shape in all

woods. Mahogany and Quarter-Sawed Oak a specialty.
We do not make any 2-ply stock or do not use slice cut

quartered oak in any of our work. Our quartered oak is all

sawed veneer. THE GLUE WE USE IS GUARANTEED HIDE
STOCK.

Our long experience has put our work beyond the experi-
mental stage. We offer you the benefit of results accomplished
through careful attention and study of every detail of the
work. Our apparatus and appliances are up-to-date and built
on mechanical ideas. We do not use retainers. Our gluing
forms are put under powerful screws and left there until the
glue has thoroughly hardened. Any one familiar with glue
knows that a joint must not be disturbed until thoroughly dry.

Our prices ARE NOT the lowest, but our product is guar-
anteed THE BEST.

Factory and Veneer Mill: ALGOMA, WIS. Veneer and Saw Mill: BIRCHWOOD, WIS. Home Office: ALGOMA, Wis.

J. HOWARD HANSON, President THOMAS A. TURNER, Secy, and Treas.

THE HANSON-TURNER COMPANY
-MANUFACTURERS OF

ROTARY GUT VENEER AND THIN LUMBER
ELM OAK BIRCH

BEECH MAPLE BASSWOOD
CURLY BIRCH BIRD'S-EYE MAPLE

OFFICE and FACTORY at WELLS, N. Y.

SPECIALTIES:
DRAWER BOTTOMS BACK PANELS CENTER STOCK
BACKING PIANO PIN BLOCKS BIRCH DOOR STOCK

CURLY BIRCH BIRD'S-EYE MAPLE

NEW YORK OFFICE, 200 Fifth Ave.

PANELS ¥ QUALITY
IX M()( K I l>K IMMl;l)l\ri. SIIII'MINT
5/16 3 PLY BIRCH DOOR PANELS

SPECIAL PRICE TO ANYONE WHO CAN USE THE LOT

.-•00

.->oo 1

2.50 1

10 .TlOxSlVi
10 .'.'IflvlOV,
10 .-. KixlTVi
10 5/l()Xl.>i/,

'.) 15 10x31'/,

150 Pes. 7%x2,'J
«no I'rs. 1%x31
300 IVd. -%xl»
l.iO Pes. 7%xl5
aSO P<9. 11x24

THE CADILLAC VENEER CO.
CADILLAC MICHIGAN

P E N RO D
Walnut and Veneer Co.
KANSAS CITY, MO.

Rotary Gut Red and White Oak
High Grade Walnut Veneers

PLAIN AND FIGURED LONG AND BUTT WOOD

Great Lakes Veneer Co.
ROTARY CUT

VENEERS
AND THIN LUMBER

MUNISING MICHIGAN
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LEADING VENEER
MANUFACTURERS

OF THE U. S.

WISCONSIN VENEER COMPANY
RHINELANDER, WIS.

DOOR and CABINET VENEERS
in OAK, BIRCH and ASH

LARGEST PRODUCERS OF DOOR STOCK IN THE COUNTRY. MODEL MILL, IN HEART OF BIRCH BELT OF
WISCONSIN. UNEQUALED SHIPPING FACILITIES. WE CARRY A LARGE STOCK IN STANDARD SIZES.

jjlllMMglgMgMgM^JgMgMgMglllgMlMMgMgMlMgMflMgiM^ m

£Tr THE WISCONSIN LUMBER AND VENEER CO., of Port

\\\ Washington, Wis., ARE SPECIALISTS IN THE PRODUC-
TION OF AUTO DASHES, BENT CHAIR BACKS AND

SEATS, OPERA CHAIRS, AND EVERYTHING IN PANELS

AND BUILT-UP VENEER. WE CAN GIVE YOU QUALITY

AND SERVICE .

Panels for Chicago trade carried in stock at 1140 West Lalje St., Cliicago.

Teleplione Ha.vmarliet 3027.

i
i
1
n
1
i

1
1
1
1
i
i
1

The Louisville Veneer Mills

MANUFACTURERS OF

VENEERS
THIN LUMBER

PANEL STOCK
LOUISVILLE KENTUCKY

KENTUCKY VENEER WORKS
ROTARY CUT

GUM, POPLAR. OAK
SAWED AND SLICED

QUARTERED OAK, MAHOGANY

LOUISVILLE, KENTUCKY

ti

Frost Quality " Veneers
Recognized Standard for 35 Years

Table Tops Chair Backs
—Drawer Fronts

—

—Roll and Saddle Seats^
3=PIy Veneer Car Ceilings

=Flat and Bent==

iVeneer Panels
Quality the Best

Prices Right Deliveries Prompt

Frost Veneer Seating Company
New York City

Sheboygan, Wis. Newport, Vermont
177 Pacific Ave., Jersey City, N. J.
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WISCONSIN
WHERE THE FINEST NORTHERN HARDWOODS GROW

WE MANUFACTURE MICHIGAN
HARDWOODS AND HEMLOCK.
MILLS ELECTRICALLY
DRIVEN; STOCK

BAND SAWN

Have in Shipping
Condition

BIRCH: NO. 2 AND BETTER, 4 4 to 12/4
ASH: NO. 2 AND BETTER, 4 4 to 12/4
ELM: NO. 2 AND BETTER, 4 4 to 12/4
BASSWOOD: NO. 2 AND BETTER, 4 4

to 12/4

WE are well equipped for manufacturing

special sizes, wagon stock, skids, ties, etc.

THE C. A. GOOBYEAR LUMBER COMPANY
Office and Mill Logging Camp

TOMAH, WISCONSIN BLUE BILL, MICHIGAN

Headquarters for Mixed Orders
Our stock comprises all the different kinds of timber
grown in Wisconsin and we are well prepared to
fill mixed orders promptl> . VVe call your attention
especially to stock in Plain and Jietl Birch in all

thicknesses and a good assortment of Pine and
Hemlock, Basawood tiiding and Ceiling and Hard-
wood Flooring.

ARPIN HARDWOOD LUMBER CO.
Atlanta, W is. and (jrand Rapids, Wis.

SAW MILL AND fLANlNQ MILL AT ATLANTA, WISCONSIN

The Tegge Lumb
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1911 LINDERMAN AUTOMATIC
DOVETAIL GLUE JOINTER

Makes a Tapering Wedge
Dovetail Glue Joint

PATENTF.n

A glue joint, that proved hy the technical tests made at the

Purdue University that it's stronger iham the flat or "V"
joint—then its use in many furniture factories makes it a

double assuramce of the best results on the finest solid furniture.

The joiiUing- and gluing of lumber, we believe, is the most important operation

performed in the factory, as inferior joints sometimes mean a complete loss of

the cost of the finished product. ]\Ir. B. A. Linderman, president of this com-
pany, has had but one object in view for several years, and that was to pro-

duce a glue joint automatically that would be superior in stren^gth to any kind

of clamped joint. Presenting to the furniture trade the 1911 Dovetail Glue

Jointer, which makes a double Tapering Wedge Dovetail, we are confident

that his only ambition has been realized, as this new joint has not only proven

by technical tests that it is stronger than other joints, but by actual work in

many factories. This joint is not only made automatically, but its principle of

forcing the glue into the pores of the wood for an anchorage, leaves all doubt

aside as to. the strength and value of the Tapering Wedge Dovetail Glue Joint

on the best solid furniture. The Dovetail Glue Jointer is saving several furniture

factories as high as eighty percent over what it used to cost them to joint lumber.

Linderman Machine Co.

J. M. GiLMOUR,
90 West St., New York.

Muskegon, Michigan

WOODSTOCK, ONT. E. V. Prentice,
Portland, Oregon.



Manufacturers Old-FashionedVansant,
Kitchen d5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Bulldinc

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher BIdg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land Title Bldg., PHILADELPHIA, PA.

WHITE ROCK MAPLE

FLOORING WHITE CEDAR

SHINGLES

MICHIGAN MAPLE
HARDWOOD and HEMLOCK

LUMBER
Production, Quality and Workmanship Second to None. Prompt Shipments.

W. H. White Company Boyne City Lumber Company
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y.

YELLOW POPLAR
MANUrACTl>IIBtS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

ALL GRADES
ROUGH DRCSSCD

QUICK SniPMCNT

Coal Grove, Ohio, U.S.A. LUMBER CO



LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTCKEK OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER&CO.

RepresentID?
WEST VIRGtMA SPRUCE LUMBER CO.,

Cagg. West Vireinia.

Fifth Ave. Bldg.,

NEW YORK

On the Following StockWe Will Make
Special Prices for Prompt Shipment:

Keys-Walker Lumber Go.
35,000 f

110.000 f

40,0110 f

;j(i, 0(1(1 f

40.(100 fl

;(».ooo f

1 !;i.()0(i f

(ii:.o(M) f

-MO.OOO f

5 8 Sap Poplar.
5 8 N'o. 1 Common Poplar.
5 8 No. 3 Common I'oplar.
1" No. 1 & J Poplar.
1" No. 1 & i Qld. Poplar.
1" No. 1 Common Poplar.
1" 8ap Poplar.
1" No. I Common Poplar.
1" No. - Common Poitlar.

125,000 ft. 2" No. 2 Common Poplar.
50,000 ft, IVs" No. 1 Common Chest-

nut,
30,000 ft. 2" No. 1 Common Chest-

nut.
160,000 ft. 1" No. 1 & 2 Qta. While

Oak.
370.000 ft. 1" No. 1 Com. Qtd. White

Oak.
140,000 ft. 1%" Log Run Bass.

Manufacturers

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND"
OAI^ PI OORIIMP* Made in the largest

^^*^ rLiVyV-rlXlllVJ exclusive Oak Floor-

ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBER INSURANCE CO. OF NEW YORK

Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

84 Williams Street NEW YORK

PROCTORYENEER^PRY£^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRfEO IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T.L HANCOCK Sc SOMERSET STS. PMILA.PA.

Tnnnnnnnnnnnnnrirn II n n n n n n n n n " n n n 'i " n " " " " " " " " " " " " " " " " "

"

ADVERTISERS- CLASSIFIED DIRECTORY FOLLOWS READING MATTER
a Hii II II mill 111 nil II II II If II II II I! II II II il II II II II II II II II II Oil II II

""
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CHICAGO
THE GREATEST HARDWOOD MARKCT IN THE WORLD

5 Cars 6/4 lat and Snd.
S Cars 6/4 Mo. 1 Common.

LOT NO. 1

200 M ft. 4'4 LOK Run.
25 M ft. 4 4 yo. 1 Common.

80 M ft. 4/4 Ko. 2 Common and Better.
5 M ft. 6/4 No. 1 Common and Better.

BASSWOOD
i Cars 6/4 No. 1 Common.
2 Cars 6/4 No. 2 Common.
3 Cars 6/4 No. 3 Common.

BIRCH
15 M ft. 4/4 No. 2 Common.

LOT NO. 2
4 M ft. 12/4 1st and 2nd.

2 Cars 6/4 Ist and 2nd.
100 M ft. 6 4 No. 3 Common.

15 M ft. 8/4 No. 1 Common and Better.
46 M ft. 6/4 Ist and 2nd.
20 M ft. 6/4 No. 1 Common and Better.

EXTRA CHOICE

WISCONSIN RED OAK ,

70 M ft. 6 4 No. 1 Common and Better.
6 M ft. 8/4 No. 1 Common and Better.
4 M ft. 12/4 No. 1 Common and Better.

Sawed in Bayfield County, Wisconsin Finest Oak in the State

MEARS-SLAYTON LUMBER COMPANY
1237 Belmont Avenue, CHICAGO, ILL.

READY FOR SHIPMENT
COTTONWOOD

165,000 feet l" is & 2s Cottonwood.
195,000 feet i" No. 1 Common Cottonwood.
410,000 feet l" No. 2 Common Cottonwood.

COTTONWOOD BOX-BOARDS
50,000 feet 9 to 12", bone dry.

150,000 feet 13 to 17".

CLEAR OAK SQUARES (DRY) GUM
7,600 pes. 2 .x2 -16K'"- 2 cars l" Is & 2s Red Gum 12', 10% 10',

7,000 pes. 2 x2 -19". 3 cars l" Is & 2s Red Gum std. Ighs.

2,500 pes. 2 x2 -24". 4 cars l" No. 1 Common Red Gum.
3,800 pes. 3 x3 -12". 4 cars i'A" Is & 2s Red Gum.
200 pes. 3^x3H & 4x4-30". 2 cars 1J4" No. 1 Common Red Gum.
224 pes. 4 x4 -30 & 32". 3 cars 2" Is & 2s Red Gum, Bone Dry.

SAP GUM
5 cars l" is & 2s Sap Gum.
9 cars l" No. 1 Common Sap Gum.
150,000 feet 1" 13 to 17" Gum Boxboards, bone dry.

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

Estabrook-Skeele Lumber Co.
MANUFACTURERS AND DEALERS IN

Maple, Birch, Elm, Basswood, Ash
And Other Northern Hardwoods

In the Market for Round Lots of Hardwood
WRITE US BEFORE SELLING

Fisher Building, - - CHICAGO
I'MONE HARRISON 1984

Lurya-Foster Lumber
755 Old Colony Building

Chicago
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CHICAGO
THE GREATEST HARDWOOD MARKCT IN THE WORLD

MANUFACTURERS
AND WHOLESALERS

HARDWOOD 5. PINE LUMBER
SPECIALIZIHG IN OAK AND GUM 1261 Monadnock Block, CHICAGO

TEL. NO. HARRISON 7303

Quixley & Bulgrin Lumber Co.

SEND US YOUR
INQUIRIES

Complete StocUs of

Northern Lumber

Northern and Southern hardwoods, having ample stock of

2", 21/2", 3" and 4" thick, Oak and Ash on hand at all times.

_ , . J Harrison 2909
^"=""'""'"1 Automatic 61-733

704 Fisher BIdg., CHICAGO

HURD'S DRY STOCK LIST
I GUARANTEE PROMPT SHIPMENT

RIGHT PRICES, STRAIGHT GRADES
WIRE, PHONE, OR WRITE FOR PRICES
100.000 tt. I" Is & 2s Red or White Oak.
100.000 ft. 1" No. 1 Com. Red or White Oak
50,000 ft. 2" No. 1 Com. Red Oak
50.000 ft. 2" Is & 2a Red Oak
75,000 ft. 1" No. 1 Com. & Bet. Gum
25,000 tt. %" No. 1 Com. Sap Gum

GOOD ASSORTMENT OF SIZES LOlIISI-\N.'V KED CYPRESS

JOHN S. HURD
Wholesale Lumber

1521 Harris Trust BIdg., CHICAGO

IT WILL PAY YOU
To investigate several choice bargains I

have to offer in well selected tracts of

PINE OR HARDWOOD TIMBERUNDS

JOHN C. SPRY, CHICAGO, ILL.

206 La Salle St.

iiiililiwiiiiil
iMiliiiilliii

SAVE YOUR MONEY BY USING THE

D ppv Df^r^l/' Published Semi-annually
L\-t—<*--' DvyV^JX. in February and August

It contains a carefully prepared list of the buyers af lumber in

car lots, both among the dealers and manufacturers.

The book indicates their financial standing and manner of meet-
ing obligations. Covers the United States, Alberta, Mani-
toba and Saskatchewan. The trade recognizes this book as

the authority on the lines it covers.
A well organized Collection Department is also operated and the same is open to

you. Write for terms.

Lumbermen's Credit Assn.,
20 West Jackson Blvd.

CHICAGO Mention This Paper.

ESTABLISHED
1878

116 Nassau Street
NEW YORKCITV
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CAIRO—MOUND CITY «

THE LOGICAL SHIPPING POINT
Taps the Finest Hardwood Timber in the World: Perfect Shipping Facihties Guar-

antee Perfect Service: It will pay you to write the Concerns Represented Below.

^.^^.

Free Site
When you move your plant or establish a branch

we offer you a free sit^—on the bank of the OHIO
with switch tracks, two railroads.

Plenty of cheap labor—steam coal handy, elec-

tric power and light, and interurban cars every

thirty minutes to 25,000 people.

Artesian water, rock streets, good high schools,

several churches, social life active. A good town

to live in, and to make money in.

When you move you need us, and we need you.

Better write right now to Roy N. Adams, Secy.,

i^nmmerciul Club, and get full information about

MoundCity, Illinois

9TH ISSUE:

TO PLEASE YOU is the one object of

our organization,

from the woods to

the completed sale.

All of us pull in your direction, with an

effort which permits of no "slack." Test

our words by sending your next order to

Wiliiamson-Kuny Mill and LumberCo.
MOUND CITY, ILL.

Producers from stump to car, of High Grade Lum-

ber and Quarter-Sawed Oak Veneers.

Thomas McFarland Lumber Co.
THOMAS McFARLAND, President & Treasurer

SOUTHERN HARDWOODS
Box 261

Cairo, Illinois

We can ship immediately from dry stock:

One car 4/4 is & 2s Plain White Oak
One car 6/4 Is & 2s Plain Red Oak
One car 8/4 is & 2s Plain White Oak
Two cars 8/4 No. 1 Com. Plain White Oak
Two cars 8/4 No. 1 Com. Plain Fed Oak
One car 4/4 Sap & Select Poplar

500,000 ft. of other Dry Hardwoods

-.ill.

"t" 4/4 Select

The H. B. BLANKS LUMBER GO.,Gairo,lll.

We have on hand the following High-Grade, Band-
Sawed Stock, Dry and Ready for Immediate Shipment:

CYPRESS
..000 n. .-,4 -No. 2 Com U3.000 ft.

4 Is & 2s lOS.OOO ft.

6/4 Select 64,000 ft.

6/4 Shop 44.000 ft.

6/4 No. 1 Com. . .

6/4 No. 2 Com.
8/4 Is & 2s
S'4 No. 1 Cora.

4 4 Sliop 5,000 ft
4 4 No. 1 Com.... S.OOO ft.

4/4 No. 2 Com 15.000 ft.

.i/4 Is & 2s S5.000 ft.
.•i 4 Select 160.000 ft.
.-. 4 Shop 63.000 ft.
14 No. 1 Com 100.000 ft.

Plain Red OAK
4/4 No. 2 Com 60,000 ft.

4/4 Is & 2s Panel,
12" & up IS.ODO ft. 4/4 Panel

4/4 Box Boards. S to GUM
12" 25.000 ft. 4/4 No. 1 Cora

4/4 Is & 2s 50.000 ft. 4/4 Panel. IS" &

40.000 ft.

14.000 ft.

95.000 ft.

8,000 ft.

Quartered Re

10" & up

100.000 ft

up. 8.000 ft.

RED GUM
4/4 Is & 2s 4,4 .Vo. 1 Com.

.SEND IS .* LIST OF YOUR REQIIREMEXTS. .AND LET
IS QIOTE \OC

0. p. KURD, Jr. & CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS, POPLAR
COTTONWOOD and CYPRESS

lar Common and Betltr <}td. White Oak.
tars 1 " \ & % Plain Ked Oak.
cars 1" No. 1 Common IMain ReG Oak.
lars 1" 1 & 2 Plain White Oak.
cars 1" No. 1 Coniniun I'lain \^'bife Oak.
car 1" 1 & 2 Poplar.
car 5 4 Saps Poplar.
carH 5 4 Common l*oplar.
cars 4,4 1 & 2 Cottonwood.
cars 5/4 1 & 2 Cottonwood.
cars 2" 1 & 2 Cvpresn..
car 1" 1 & 2 Cypress.

Band Saw Mill and Yards

SELMA, ALA.
Office and Yards

CAIRO, ILL.

m

%.
•&>

I

^^^ppiil^^^^lll^Hj^PIH^r'pl^l

C| The Gibson Aluminum Tally Book Cover

and Tally Tickets are now employed by

more than 2,000 lumber manufacturers,

dealers and consumers.

fj If you want to employ the best system for

tallying lumber, cover and specimen

tickets will be sent on approval.

HARDWOCD RECORD, Chicago.
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QualHy+Service^SatSstaciion
You Witl Get AN Three - - - Thai's Our Policy

Ash
Maple
Cypress
White Oak

Elm
Sap Gum
Red Oak
Sycamore

OUR SPECIALTIES: RED GUM AND COTTONWOOD write, phone or wire for prices

hvbothGrade and

s.
Measurement /.

PAEPCKE-LEICHT LUMBER CO.
GENERAL OFFICES CHICAGO, ILL.

BAND MILLS AT CAIRO, ILL.; BLYTHEVILLE, ARK.; HELENA, ARK.; GREENVILLE, MISS.

LAMB-FISH LUMBER CO.
inbothGrade and

\ Measurement ,/

Cable Address—Lamb

Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD— ANNUAL CAPACITY, 40,000,000

NOVEMBER 1st, 1911
1ST AND 2ND QRTD. WHITE OAK, 6" AND UP.
1ST AND 2ND QKTD. WHITE OAK. 10" AND UP.
NO. 1 COM. QRTD. WHITE OAK, 4" AND UP
NO. 2 COM. »{KTD. WHITE O.AK
NO. 1 COM. OKTD. WHITE OAK STRIPS
1ST AND SECOND PI..\IN WHITE OAK
NO. 1 COM. PLAIN WHITE OAK
NO. 2 COM. PLAIN WHITE 0.\K
1ST AND 2ND PLAIN RED OAK
NO. 2 COM. PLAIN RED OAK
NO. 3 C03I. PLAIN RED OAK
1ST AND 2XD RED GUM
NO. 1 COM. RED GUM
1ST AND 2ND SAP GUM, 6" AND UP
1ST AND 2ND SAP GUM, 18" AND UP
NO. 1 COM. S.4P GUM
NO. 2 COM. SAP GUM
NO. 3 COM. S.\P GUM
CLE.4R S.VP GUM STRIPS
LOG RUN .\SH
NO. 1 COMMON ASH
NO. 1 COMMON AND BETTER ASH
NO. 3 COJIMON ASH
LOG RUN CYPRESS
NO. 1 ATiTt NO. i COMMON CYPRESS
LOG RUN ELM •
TUPELO GUM BOX BOARDS. 13" TO 17".

NO. 1 COMMON .\ND BETTER TUPELO GUM
LOG RUN HICKORY

3/16 1/4 3/8

4.000

1/2
6,000

2,666

5/8
10,000

000
000

3/4
16,000

15,000
19.000

4 4
145,000
26,000
115,000
120,000
90,000

5/4

8,000
12,000

,000
000
000

30,000
44.000
34.000

.000

.000
,000

000 <2,000 50,000

56,000
49,000
23,000

40,666
34,000

85,000
6.000

61,000
18.000
15,000

14,660
28,000

50.000
162,000
198,000
.'iO.OOO

20,000
135,000

'69,666
6,000

43,000
198,000

17.000
10,000

13,000

6,666

5,000
29,000

30,000

i'6',666

31,000

25,666
48.000
14,000

11,666
18,000
40,000

6/4

6,000
2,000

4,000

2'8,666

19.000
11.000

9,666
10.000

in/4 12/4

11,000

20,000
7.000

15,000

i'3',666

2,000

15.000
6,000

8.000
3.000

3,000

3,000

3,000
4,000

75,000
10.000
20.000

000
000

000
,000

6.000

2S5ofSr=#B^«^Ib^lL^AC^R^E «J.?rxEJB«I^S^=?ND-BM^^G^J'¥S£^-Ei^?Ss- E^O^R^^^^^^^i i.Vl^Vls^G
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KNOXVIUUE
Famous for Finest Type of Poplar, Oak and Chestnut

H. S. Mizner, Pres.
C C Cannon, Vice-Pres.

Ed. Maphet, Gen'l Manager.
J. M. Logan, Sec'y and Treas.

LOGAN • MAPHET LUMBER CO.

MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE

POPLAR A SPECIALTY
Main olfire and yards : Knoxville.

ISranch office and yard:

Bank and McLean Avenue, Cincinnati. I- M. ASHER, Mgr,

WANT
75,000

100,000

60,000

40,000

15,000

12,000

12,000

10,000

TO MOVE IMMEDIATELY
ft. 4/4 No. 1 Com. Plain Oak.

4/4 No. 2 Common Poplar.
5/4 Log Run White Pine.
4/ '4 1 and 2 Qtd. White oak.

Extra tine Stock

ft. 12/4 1 and 2 Poplar.

12/4 Select Poplar.

12/4 No. 1 Common Poplar.
12/4 No. 2 Common Poplar.

ft.

ft.

ft.

ft

ft.

ft.

Ven eer

s

"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.

KNOXVILLE. TENN.

Kimball & Kopcke
Knoxville, Tennessee

WE WANT TO SELL QUICKLY
1 car 4/4 Common & Better Quartered White Oak
1 car 4/4 No. 2 Com. & Better Quartered White Oak
1 car 4/4 Is & 2s Plain Oak
1 car 8/4 No. 2 Common Yellow Poplar

Dry, Equalized—Immediale Shipment

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE. TENNESSEE

50 M. ft. 4/4 10 & up Is & 2s Qtd. White Oak, good figure

50 M. ft. 4/4 2^ to 514 CI. Face Qtd. White Oak, good figure

100 M. ft. 4/4 No. 1 and No. 2 Com. Qtd. Red Oak, good figure

Also Poplar, Plain Oak, V^alnut & Tennessee Red Cedar Lumher
BA.ND MILLS AT VESTAL. A SUBURB OF K.NOXVILLE. .SOUTHERN -AND LOUISVILLE & NASHVILLE RAILROAD.

SECURE BETTER PRICES

AT LESS SELLING COST BY REACH-
ING MORE CUSTOMERS. HARDWOOD
RECORD PUTS YOU BEFORE THEM

ALL TWICE A MONTH.

ASK US ABOUT IT

^T If you are not a subscriber

^l^to HARDWOOD REC-
ORD and have a suspicion that

you would like to see a copy,

is yours for the asking.
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NASHVILLE
CELE;^FJi=i.TED FOR HIGHEST TTTPE TIIVIBER GROWTH, H-A.ULrrjL,E;sS

-.^^.IVD GOOD GFiiCVDES.

JOHN B. RANSOM
®. COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
I's & 2s gtil. White Oak, 6" & up (wide In).

No. 1 common Qtd. White Oak, 6" & np (se-

lected for figure ).

I's & 2's Qtd. White Oak. 10" & up.

I's & 2'9 Qtd. White Oak, 6" k up.

No. 1 common Qtd. White Oak, 4" & up (very
nice).

No. 1 common Qtd. White Oak, 4" & up (very

nice & dry).
I's & 2's Qtd. Red Oak. 6" & up.

No. 1 common Qtd. Red Oak, 4" A up.

I's i 2's Chestnut, dry, good widths.
No. 1 common Chestnut, dry, £ood widths.

No. 2 C. & S. W. Chestnut, dry.

Is & 2s White Ash, yery dry t tough.

No. 1 common Hickory, yery dry & tough.

No. 1 common Hickory, Tery dry & tough.

No. 1 common Hickory, rery dry & tough.

No. 1 common Hickory, very dry & tough.

NASHVILLE, TENNESSEE

3
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KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For quick shipment we will make very low prices on the following. All this stock is band sawn
and thoroughly dry.

1 car 4 4 Is & 2s Poplar

2 cars 4 4 No. 1 Com. & Select Poplar

5 cars 4 4 No. 1 Common Poplar

2 cars 5 4 No. 1 Common Poplar

3 cars 6 4 No. 1 Common Poplar

1 car 8 4 No. 2 Common Poplar

1 car 4 4 No. 1 Common Plain Oak

1 car 4 4 S. W. Chestnut

1 car 6/4 S. W. Chestnut

1 car 1x18 & up Panel & No. 1 Gum
2 cars 4 4 No. 1 Common Red Gum
1 car 5 4 No. 1 Common Red Gum
3 cars 4 4 Is & 2s Qtd. White Oak
2 cars 5 4 No. 1 Com. Qtd. White Oak
1 car 6 4 No. 1 Com. Qtd. White Oak
1 car 4 4 No. 2 Com. Qtd. White Oak

Do not hesitate to write us regarding anything in hardwoods, whether it appears on this list

or not, as the stock listed here are only a few cars we want to move quickly.

We have first-class planing mill and can manufacture any of our stock to suit your requirements.

GONASAUGA LUMBER GOMPANY
General Sales Office, Fourth National Bank Building

CINCINNATI, OHIO
Manufacturers of Rough and Dressed

POPLAR AND HARDWOODS
White Pine, Yellow Pine and Cypress

Saw and planiiiK nilll». C'lmasauBa, Tenn.—SS.flOO.flOO fopt nnniiiil

uNtpiil— Uunlni'KM iif HiiolcBale ((insuminB Irndc milirili'il

MOWBRAY & ROBINSON
SPECIALISTS IN

OAK-ASH-POPLAR
ALWAYS IN THE MARKET FOR
ROUND LOTS OR MILL CUTS

OFFICE AND YARDS
SIXTH ST., BELOW HARRIET CINCINNATI

L. W. RADINA & CO.
DEALERS IN

POPLAR AND
HARDWOODS

CINCINNATI OHIO

DUHLMEIER BROS.

SOUTHERN
HARDWOODS

CINCINNATI, OHIO
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CONSIDER THE VALUE OF THE

I'rice S!tO I. O. 15. Dillaiiic

28in.PATENT BAND SAW
Before Placing Your Order
The Reason Is Obvious

C Your first investment in a DEFIANCE BAND SAW is by far less

than the deterioration of the higher priced band saw.

C Consider its simplicity, ease of operation, superior material and work-
manship, and you are within the reach of one of the finest tools that

could be installed in any woodworking plant.

C The frame is of very modern design, cast in one piece with cored

center. The wheels are 28" in diameter, covered with pure rubber bands
and covered with guards to protect the operator. A uniform tension is

secured by means of an ingenious device enabling it to take care of either

hard or soft wood. It is fitted with patent non-friction saw guides,

eliminating any heat or injury to the saw blade. It will accommodate
material up to 12 inches thick and under with a saw blade 14 feet 10

inches long.

C Every machine guaranteed to be up to the DEFIANCE STANDARD
of workmanship.

C Write us TODAY for full particulars on any of the 500 VARIETIES.

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

WHEN IN CHICAGO SEE OUR EXHIBIT AT 1219 WASHINGTON BLVD.

THE BEST
HARDWOOD FLOORING

IfBAYClTY

HANSON-WARD VENEER CO.
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The Log Scaler

"What Will the Harvest
Be?" This man knows.
Hear him figure

—"Ought
is an ought and carry the

one," and there you have
it. He knows what the

log SHOULD produce.

But do you always get full production out
of each individual log? Are you getting the
most lumber at the least cost? That's the
(juestion.

SILVER

STEEL
They are the careful

man's insurance of least

saw cost, anyway. SIL-

VER STEEL Blades

hold their teeth, points

and tension longest with

least refitting. Their

scientific construction

makes them the cheap-

est Saw in the long run.

Try them the next time

and we'll prove this

statement.

ATKINS

ALWAYS
AHEAD!

,See that your next equipment bears the name of

ATKINS. Order from your usual source. But specify

ATKINS SILVER STEEL. If you have any trouble

getting the Genuine article in this way, write to the

nearest address below.

E. C. ATKINS & CO., Inc.
The Silver Steel Saw People

Home Office and Factory, INDIANAPOLIS
JW6-lt MiF;^.e:g

Branches: Atlanta, Chicago, Memphis. Min-

neapolis, New Orleans, New York City, Portland,

San Francisco, Seattle. Canadian Factory

:

Hamilton, Ont.

CIRCULAR SAWS — Inserted Tooth and Solid

Tooth for all purposes.

BAND SAWS—All sizes and specifications.

CROSS CUT SAWS—Segment Ground and made
of SILVER STEEL.

MACHINE KNIVES
General Selling: Agents for Covel Filing Room Mat'liinery
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BUFFALO
The Foremost Hardwood Market of the East

STANDARD HARDWOOD
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

Buffalo wants your hard-

ood business and wants it

I :cause it can make it to

Dur advantage to buy your
1 imber in Buffalo.

Buffalo lumbermen are

<perienced in the produc-

on, purchase, grouping,
ire and shipping of hard-

oods, and this experience

at the service of every

holesale consumer of hard-

oods.

We have one of the

I rgest stocks of hardwoods
1 sld by any lumber trade

inter of the country. It

>mprises every variety of

Dth northern and southern

oods. This lumber has

been selected for its high

type, good sawing and fine

texture.

Buffalo Hardwood Lumber Co.

^^'o AA'ant (o Buy for Cash;
OAK. AfSlI ANIJ

OTIIKR 11ARDWOOU9
All KradeH and thirkneescft.
Will r<><-<'lve and lnHpe<:t
Hlot'k at HliipplnK point.
UraDcli yard, Memplilii. Tenn.

940 Seneca Street, BuffaloV

Anthony Miller

HARDWOODS
OF ALL KINDS

893 EAGLE STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

G. ELIAS <& BRO.
Buy and Carry Large

Quantities of

ALL KINDS OF
HARDWOODS

955-1015 ELK STREET

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAK\

940 ELK STREET

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

Above all things else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you ser-

ice, and the right kind '

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any
distance within five hundred
miles of Buffalo can usually

be loaded and forwarded the

next day.

I. N. Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

'ii n' II" I II
'I

"

•rrr
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N E NV V O R IC
LEADING MANUFACTURERS AND JOBBERS

We are in the market for Plain Red and White Oak,

4/4 to 8/4" No. 1 Common and Better. We pay cash.

PEALE, CORYELL LUMBER COMPANY
FIFTH AVENUE BLTLDING, 5tll Ave. and 23d St., NEW YORK

WM. E. LITCHFIELD
MASON BUILDING, BOaTON, MASS.

Specialist in Hardwoods
Manufacturers are requested to supply lists of stock for sale

TTT- 100,000 FT. 8/4 QUARTER-
SAWED HARD MAPLE,

have SQUARE EDGED, STOCK
EIGHT MONTHS DRY.

GEO. WEBSTER LUMBER CO.
SWANTON, VT.

SHORT
on

Maple, Birch, Beech or Basswood

o
For quick shipment write

C. H. Swift and Sons, Inc. Utica, N. Y.

WE WHOLESALE ALL KINDS OFHARDWOODS

TO LUMBER MANUFACTURER
If you wish to turn your lumber into oaHli. sliould be pleased to

receive your stocli slieets and lowest prices less 3%.
We specialize in chestnut, plain oak and bircb, and are always

especially in the market for kiln-dried stock.

The Milne Brothers Company, Welles BIdg., New York City

JONES HARDWOOD COMPANY
WHOLESALE DEALERS IN

HARDWOODS—Poplar and Gum
33 Broad Street, - - BOSTON, MASS.

Quartered Red Gum

Your first impression is tliat tiiis wood is Circassian
Walnut. And many people would not he able to tell

the difference. Progressive manufacturers everywhere
are using it. We cut all our Quartered Red Gum from
choice logs in the Bottom -lands of Arkansas, using
nothing but 24" and up logs for this purpose. It is

really cut for figure, and as shown in the picture.
Runs good widths and mostly 12', 14' and 16' lengths.
Grades, Is & 2s and No. 1 Common. J^" to 3" in

thickness. Veneers, 1/32" and thicker.

Get in touch with us today.

HAMILTON H. SALMON & CO.
82-88 Wall Street, NEW YORK CITY

CHARLES HOLYOKE
141 MILK STREET, BOSTON, MASS.

HARDWOODS

The Billmeyer Lumber Co.
Manufacturers and Wholesale Dealers in Lumber

CUMBERLAND, MARYLAND

H. D. WIGGIN I%I^17n". '^^lil
Whitewood, Oak, Chestnut, Elm, Basswood

Maple and Birch.

SEND HE YOUR LIST OF OFFERING.S FOR SPOT CASH

PALMER <S6 PARKER CO.
TEAK MAHOGANY ebony
ENGLISnOAK \,cmiw-cw%c DOMESTIC
CIRCASSIAN WALNUT VtNttRS HARDWOODS

103 Medford Street, Charlestown Dist.
BOSTON. MASS.
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SCHOFIELD BROTHERS
MAMIFACTVKEnS nnd WHOLl<,SAI,EHS

DAILY OUTPUT: 40,000 FT. WHITE PINE; 150,000 FT. HARDWOODS-STANDARD GRADES

WE SHIP STRAIGHT OR MIXED CARS
WE CONTROL THE

SALTKEATCKIE LUMBER COMPANY wiunvnus^D^y^^ SCHOFIELD, S. C.
Manufacturing Our

FAMOUS UNIFORM COLOR RED CYPRESS and YELLOW POPLAR, ASH, OAK, RED and TUPELO GUM
ALSO IIAVI'. OTIIEIl MII>LS UNDER (ONTltACT

SALES OFFICE: 1019-20 PENNSYLVANIA BUILDING, PHILADELPHIA

THOMAS E. COALE LUMBER CO.
Franklin Bank Building, rliiladelpliia

We are interested in No. 2 Common 8-4 Quartered White

Oak and All Grades ol Poplar and Other Hardwoods.
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THE EAST
BOSTON NEW YORK PHILADELPHIA

WM. WHITMER ^ SONS
rNCORPORATED

Manufacturers and Whole-
salers of All Kinds of

"If Anybody Can,

We Can"

HARDWOODS
West Virginia Spruce and Hemlock
Long and Short Leaf Pine Virginia Framing

Franklin Bank Bldg. PHILADELPHIA

LINEHAN LUMBER COMPANY
New York City
No. 1 Madison Ave.

General Offices

Pittsburg, Pa.

HARDWOODS

Hardwood Flooring

SUMMIT LUMBER CQ. •"pS;'^'
''^"'«"'

PHILADEirHIA, PA

HARDWOODS SOFTWOODS
We know LUMBER, we know BUYERS, we kDow SELLERS - Let a% kiow YOU

Lesh & Matthews Lumber Co.
1021-22 JIARQUETTE BUILDING

CHICAGO. ILL.
Are now otferlng bone dry BIRCH, ROCK ELM, BLACK ASH, etc..

Wisconsin stock. Also PLAIN AND QUARTERED OAK, POPLAR,
etc., from our Memphis yard. We are constant buyers.

Willson Bros. Lumber Co.
MANDFACTDRERS

WEST VIRGINIA
HARDWOODS

FARMERS BANK BLDG. PITTSBURG, PA.

Both Ends and the Middle

Hardwood Record reaches most

everybody who produces mar-

kets and consumes Hardwoods.

Nothing But Hardwoods

CURRIE & CAMPBELL
MAPLE SPECIALISTS

LARGE STOCK ALWAYS ON HAND
HEMLOCK HARDWOODS SPRUCE

Philadelphia, Pa.

SANFORD & TREADWAY, New Haven, Conn.
HARD.VOOU MSMBER

We have on our EUzabethlon and Mounlain City, Tena., yards, an
overatock of the foUowiaf and solicit inqtUries:
8/4 Common & Better Quartered 6/4 & s/4 Sound Wormy Cb.stnut

Uouataln Oak. 4/4 No. 2 Common Basswood and
4/4 No. 1 Common Ash. Buckeye.
8/4 N.. 1 Common & Better 6/4 & 8/4 No. 2 Common Baas-

Chsstnut. wood and Buckeye.

W. p. Craig Lumber Co.

Wholesale Hardwood and Building

Lumber

Empire Building, PITTSBURG, PA.
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VERY COMPLETE SAWMILL. DRY KILN AND PLANING MILL PLANT OF CLEARFIELD LUMBER COMPANY, INC,

i; WE ARE CUTTING JUST NOW SOME OF THE FINEST WHITE OAK—BOTH PLAIN AND QUARTERED—AN D RED OAK, NOTED
ALL OVER THE COUNTRY FOR ITS FINE TEXTURE AND FLASHY FIGURE.

•I WE MAKE A SPECIALTY OF BILL OAK. CROSS TIES AND SWITCH TIES.

n ALSO WE CUT CONSIDERABLE OF THE EASTERN KENTUCKY VARIETY OF SOFT YELLOW POPLAR, IN ALL GRADES AND
WIDTHS, MOSTLY 4/4.

11 WHEN YOU WANT ANYTHING IN OUR LINE AND WANT IT QUICK—WRITE US.

CLEARFIELD LUMBER COMPANY, Inc., CLEARFIELD, ROWAN CO., KENTUCKY

QUARTERED RED AND WHITE OAK
2 CARS 4/4 F. A. S.

3 CARS 4/4 F. A. S.

5 CARS 4/4 NO. 1

10 CARS 4/4 NO. 1

2 CARS 4/4 NO. 2

5 CARS 4/4 NO. 2

RED
WHITE

COM. RED
COM. WHITE.
COM. RED
COM. WHITE

Dry Well Manufactured — Immediate Shipment

Faust Bros. Lumber Co.
Sales OtBce:

1657 Monadnock Block
CHICAOO
Tards: CAISO and BROOKFOBT, II.i;iNOIS

Main Office

FADTTCAH, K7.

FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

E. F. FEBBY, Manager.

OAK FLOORING

Kiln-

Dried

Polished

HARDWOOD LUMBER

& MFC. CO
SA RDIS

MISS-

Hollow

Backed
and

Bundled

* f

*

*
*
5-

*

*
*
•f
5-

4-

*
J-
}•

4-

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

^i|l4u|ii|i4i4l4^u|l4u)<4^H<•f4•4•.M•'^^4^4'4Hf'•^^^4'4'4''M^4•4>•M•4'4^
^

LET US HEAR FROM YOU

We have a choice stock

of band sawn hardwoods

POPLAR, OAK and ASH

Russe & Burgess
Memphis, incorporated Tennessee

Ghas. F. Luehrmann Hardwood Lumber Co.

MANUFACTURERS OF

HARDWOOD LUMBER
"St. Francis Basin Red Gum Our Specialty"

SPECIAL OFFER
i" 1st & 2nd CI. Red Gum.

No. 1 Common Red Gum.
No. 1 Common Red Gum.
No. 1 Common Red Gum.

60.000' 3" l9t & 2nd CI. Red Gum.

ALL TWO YEARS OLD AND OLDER
Write U» for Prices on Anything in Hardwood Lumber

148 Carroll Street, ST. LOUIS, MO.
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Editorial Comment
General Market Conditions

In many respects the market the country over is featureless. In

the aggregate there is a large volume of buying that is made up of

small orders. Without question buyers have awakened to the fact that

many standard and desirable items of hardwood lumber are in short

supply and there is a manifest prospect of advance in values, but

still they are buying for immediate requirements only. Speculative

values in hardwoods do not seem to appeal to either the ultimate con-

sumer or the jobber. The holdings of many harciwood merchants are

lower than they have been in years, and there is a paucity of stock

in the hands of remanufacturers.

Quarter-sawed white oak seems to be the only item in full general

supply. Plain oak of all thicknesses and in nearly aU grades is mani-

festly short. As a matter of fact, low grades of all varieties are in

smaller quantity in first hands than has been known for years. The

situation in the northern producing section parallels that in the South.

Nowhere are there stocks that can be regarded as in surplus or extra

heavy. Furthermore, there is little disposition on the part of pro-

ducers to increase their yard holdings.

There is a notion in the minds of many hardwood consumers that

the range of lumber values, as compared to other commodities, is

unduly high, but this impression is not warranted by the facts. From

the present base of stumpage value, it is a question if lumber of all

kinds is not lower today than ever in the history of the lumber manu-

facturing industry. It must further be borne in mind that there has

been no increase in stumpage values for more than three years. Very

few lumber producers, if they take into account the price at which

their stumpage could have been sold in the open market, are making

much profit at the present sales schedule. It is firmly believed by

good authorities that all varieties of hardwood will be materially

higher in the near future.

Current lumber production statistics quoted in this issue of Hard-

wood Eecord indicate a material lowering of hardwood production

year by year, occasioned partially by exhaustion of timber supply, and

partially by the fact that there is very little profit in lumber manu-

facturing. Both operating and sales costs have increased in undue

proportion to the advance in values obtainable for nearly every variety

of hardwood, and there is very little in the situation that warrants

an attempt by operators to increase production.

While hardwood prices may be regarded as tlrm, and in much better

situation than building wood values, stiU the paucity of profit in

either manufacturing or merchandizing hardwood is not aUuring

enough to warrant a larger volume of business. For the season of

the year, especially on account of the inclement character of the

weather for the last month, the volume of hardwood business remains

remarkably good, and there is every prospect of an increase in demand

for some time to come.

Hardwood Cost and Supply at Memphis
An editorial appeared in last issue Hardwood Record, under the

heading of "Log Cost at Memphis," in which it was recited that

reports indicated that sawmill operators of that city have awakened

to the fact that for some years they have been engaged in a very

foolish contest with each other to see who could possibly pay the

highest price for logs. The editorial also suggested that on top of

the high log cost there was a general extravagance in cost of log

loading, log transportation and other items that made a total cost

from stump to cars, via the Memphis channel, in the neighborhood of

twenty-one dollars a thousand feet, which was very much in ex-

cess of the sum found necessary in producing hardwood lumber in

other districts of the country. It was suggested that the cutting of

log cost at Memphis mills, five dollars a thousand feet, would put

the sawmiU operators of that city in a much better position for secur-

ing profit.

This editorial has inspired several replies from Memphis operators.

One leading manufacturer says he believes it will do a great deal

of good, as every operator in Memphis knows that what was said could

not be denied.

Another leading manufacturer takes some exception to the article.

He says he feels it does the Memphis sawmill contingent an injustice,

and would lead the reader to believe that the men in the hardwood

business in that city were not very conversant with their own line of

goods, and were hardly capable of managing their own business. He

SUBSCRIPTION TERIVIS: In the United States and its possessions,
and Canada. $J.UU tlic year; in foreign countries. $1.00 extra postage.

In conformitv witli the rules of tiie postoffice department, subscrip-
tions are payable in advance, and in default of written orders to the
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Instructions for renewal, discontinuance, or change of address,
should be sent one week before the date they are to go into effect.

Both old and new addresses must be given.
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Advertising copy must be received five days in advance of publica-
tion dates.

Telephones:—Harrison 8086-8087-8088.

Advertising Representatives: Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa ; E. W. Meeker, 537 South Dearborn Street, Chi-

L-ago, III. >

Entered as spcond-olass matter May 2fl, 1902, at the postoffice at Chi-

cago, HI., under act of March 3, 1879.
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contends that he knows of no fancy prices having been paid for logs

by Memphis manufacturers, but that such prices have been paid by
many buyers from Indiana and northern Kentucky, who have bought

logs anil shipped them to that territory, manufactured them into lum-

ber and sold the lumber as Indiana stock.

The writer observes that at the present time there is not fifty

per cent of the quantity of logs cut at shipping points that there was
a year ago. in spite of the prices offered, and that the amount gotten

out is less year by year. He says the logs that are cut at the present

time could not be replaced, grade for grade, even at an advance of

five doUars a thousand. He says they could not be replaced simply be-

cause the timber is not in the country.

He continues, saying that at this time, at the height of the log

season, when naturally there would be a great quantity of logs at

the track, he doubts if there is enough to nin the sawmills in Memphis
ninety days. He says he means to include in the above all the logs

within a radius of one hundred and fifty miles of Memphis. He in-

sists that there are no logs to cut the price on. and there is not enough

standing timber within the radius named owned by people who do

not operate sawmills, to run all the Memphis mills for two years.

The writer says that consumers who are buying lumber, are buying

it at the lowest price that ever will be known, as every c-ar they

buy is just like going out and getting so many gold dollars for ninety

cents each. He says it is observable that the few operators in the

South who purchased their timber years ago at a very small valuation.

are those who at the preseJit time are making the lowest prices. They
seem to fail to realize the present value of their standing timber, but

if they would take time to figure out the cost at the time of its pur-

chase, and compounding annual interest at sis {ler cent, as they should,

together with tases. they would see that the present value of their

timber would be considerably above what many of them figure at this

time.

The writer admits that Hakdwood Becobid is right in contending

that there is an extraordinary cost in log handling from stump to

mill in the Memphis section, but he doubts if this cost will ever be

materiaUy lowered. He asserts that this extra cost over northern

operators is based on the inefficiency of labor, climatic conditions,

high cost of feed (such as hay at #2S a ton, and a dollar a tushel
for com. husks and all) : extraordinary development of the coimtry,

creating a corresponding demand for labor, etc. The writer farther

says that the price of lumber will have to be advanced ten dollars

a thousand all around before the manufacturers of southern hard-

woods can make a reasonable profit on the money they have invested,

and in his opinion this advance wiU come very soon, because there is

not timber and logs enough in the country to go arotind.

Undeniably there is a good deal of both truth and logic in the ob-

servation made by the writer on the question, and Record is very glad

in having inspired the "getting something started"' in the line of a

discussion and analysis of this important subject.

Wood VS. Metal Automobile Bodies

In a recent interview with a manufacturer oi wood automobile

bodies made on behalf of Habdwood Becobd, the manufacturer gave

bis reasons for preferenc-e for wood bodies in the following terms:

"The wood body is lighter in weight. Weight increases tire wear

and cost. A steel body is not so resilient as the wood body and is

bound to crystallize and eventually crack. There is no way yet de-

vised of obtaining a steel body where the finish will become perma-

nent or even reasonably secure for even a short time, which is an

important consideration to the consumer. While the manufacturer

can paint sheet steel with a reasonable amount of success, it must

be recalled that the automobile in the hands of the user is bound

to get scratched and marred more or less, and every time the paint is

scratched or chipped down to the steel, it is sure to rust and disin-

tegrate the metal. Again, if the steel material used in automobile

bodies is not coated with a copper plating, an electric galvanizing

or some other anti-rust coating, the moment it is exposed to the

atmosphere, corrosion sets in. When corrosion once starts it cannot

be stopped, as it will eat itself away under the paint and through

the enamel and steel. The final issue comes with the owner of the

automobile when it comes to repainting the body of his machine. Xo
amount of sanding, hammering or sand blasting will eliminate the

corrosion of steel. In surface appearance it may be nibbed out. but

it is there to stay, and when painted over it continues to. corrode,

and the paint is sure to flake off. Even if the steel is painted with

an anti-rust coating, as mentioned above, there is little possibility of

the paint staying on."

Bepairs to a badly damaged steel automobile body are out of the

question, as it cannot be successfully accomplished. A cast aluminum

body has many of the defects of the "stovepipe-steel" automobile

body. It is almost impossible to hold a finish on it, and when repairs

become necessary the machine has to be sent back to the factory to

effect them and surely will prove very expensive.

From the automobile buyers' viewpoint there is nothing to be said

in favor of metal automobile bodies of any sort, save that they can

be formed into more ornamental lines, and make more fancy appear-

ing bodies than is ordinarily possible in wood construction. On the

other hand, there are scores of good reasons why a substantial wooden

body, made of poplar on an ash frame-work, is superior to any type

of metal one yet devised. It is more comfortable in both summ'er and

winter to the occupant; it will outwear the running gear and engine

of the automobile; it will hold its finish indefinitely, and is no

higher in cost.

Forthcoming Lumber Conventions

The Southern Cypress Manufacturers' Association will hold its

semi-annual meeting at Savannah, Ga.. on Xov. 27-29.

The Xational Bivers and Harbors Congress will hold its annual

meeting at Washington, D. C, on Dec. 6-S.

The annual meeting of the Xational Veneer & Panel Manu-

facturers" Association will be held at the Auditorium hotel, Chicago,

on Dec 12-13.

The Indiana Hardwood Lumbermen's Association will hold its

annual meeting at Evansville, Ind., on Jan. 18.

The Hardwood Manufacturers' Association of the United States

will hold its annual meeting at the Sinton hotel, Cinciimati. O., on

Jan. 30-31.

The Yellow Pine Manufacturers' Association will hold its annual

meeting at Xew Orleans, La., on Feb. 6-S.

The annual, meeting oif the Lumber Sales Managers ' Association

will be held at the Auditorium hotel, Chicago, on Feb. 16-17.

The National Wholesale Lumber Dealers" Association, at a place

yet to be designated, will hold its annual meeting on Mar. 6-7.

The Price Situation in Soft Woods
Prices obtaining in soft woods have more or less of a reflected

influence on hardwood values, especially on low-grade stock. Manager

Bronson of the Xational Lumber Manufacturers ' Association in a

letter under date of Nov. 7, reciting lumber production and move-

ment for September, representing 582 mills, states that twenty-five

showed no cut or shipment during that month. The total cut of the

mills that reported during September was 781,500,000 feet, with ship-

ments slightly in excess of this quantity.

Mr. Bronson notes that on the face of these totals, the situation

looks favorable, but when it is considered that since the close of

September yellow pine values have broken heavily, and there is no

improvement in values on the Pacific coast, it is evident that the

adjustment of supply and demand has not yet gone far enough; and

that either stocks are too large or the spirit of demoralization still

makes too free offerings, with a consequent price demoralization.

The report referred to covers twenty-three states, involving all

the recognized lumber producing states save Pennsylvania. Xew
York and Xew England. The report says further that certain groups

of states show well defined conditions. Arkansas and Louisiana pro-

ducing less lumber than they shipped. This condition is due partially

to a curtailment, either voluntarily or forced by labor conditions. It

is alleged that no sooner had a better statistical position in soft

woods been brought about by curtailment, chiefly west of the Mis-

sissippi river, than the mills east of the river took advantage of the

situation, most of them maintaining full cut or an increased output,
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which led to the decline, and demoralized the yellow pine market as

experienced a month ago. Alabama produced ten per cent more

lumber than it shipped, although Mississippi produced almost seven

per cent less than it shipped.

Mr. Bronson alleges that east of the Mississippi the product, which

refers especially to yellow pine, was greater than is justified by

conditions, even though cut and shipments nearly balanced. He al-

leges that an alarming condition obtains in the West, where every

western lumber producing state is cutting too much lumber. Cali-

fornia's excess of over-shipment is forty-five per cent; Idaho, forty-

eight and three-fourth per cent; Oregon, twelve per cent; Washing-

ton, seven and three-fourth per cent. He alleges the condition in

these states is similar to that of Wisconsin, Michigan and Minnesota.

In Wisconsin the cut was fifteen per cent greater than shipments,

and in Minnesota thirty-three and one-third per cent. These figures

evidently apply to soft woods.

The general tenor of the document, which is addressed to the Board

of Governors of the association, is urging conservatism and restraint

The situation noted

does not reflect

condition of hardwood

remarkable liiatus of specific quotations us compared witli

issues, and in this respect possibly reflects greater care in

m output.

in this document

the true

production and shipments. In

all varieties of hardwoods the

situation is well in hand. Rather

than a surplus, there is a marked

shortage in nearly all desirable

items of hardwoods, and even

low-grade stock is going on thS

market at fairly satisfactory

prices and in pretty large

volume.

UNSOLICITED TESTIMONIAL

<£. CE. Atkins $c (Eiim;janij
1In^;oIporatc^

g'I|fffiflb §><xw Works

INDIANAPOLIS. IND..

To Develop Philippine

Lumber Output
It is stated that the exclusive

use of lumber produced in all

construction work for the govern-

ment in the Philippines is a new

policy announced at Manilla. The

plan involves c-stablishing govern-

ment lumber yards at various

points in the archipelago for stor-

ing native lumber until it can be

properly cured.

Ever since the United States

took over the Philippines there has been a considerable government

and other demand for lumber from the United States, and notably

from the Pacific coast, to take care of local wants, and it is apparent

that this outlet will be cut ofi: by the use of native woods. It is

the policy of the authorities having in charge the immense forests of

the Philippines to attempt to develop a large lumber manufacturing

industry on the islands. During the last year several emissaries of

the Philippine Forest Service have visited the United States in an

attempt to interest investors in timber concessions and lumber manu-

facturing enterprises, and the policy outlined above is doubtless the

forerunner of the fruition of this effort.

If the government itself will take over for its own use a consider-

able portion of local lumber output, it will make a nucleus of a possi-

ble profitable business for lumber manufacture in the Philippines.

Undoubtedly there are a half-dozen varieties of excellent building tim-

ber growing on the islands, and almost an unknown quantity and

variety of cabinet woods. Perhaps the building woods will eventually

stand higher in general appreciation than most of the cabinet woods,

the latter generally being of a rather refractory character in working

qualities. However, some mighty good specimens of Philippine hard-

woods are exhibited.

Range of Lumber Values

The record of wholesale prices of lumber issued by the Forest

Service is out for July, August and September. This specific record

U. S. A.

March 13.

Gentlemen:—We regard HARDWOOD RECORD as

one of the strongest lumber publications in the United

States. Its editorial policy is in harmony with the

interests of the largest handlers of lumber. Its ed-

itor, H. H. Gibson, is one of the best known and

most practical lumbermen in the United States.

H. T. BENHAM,
Advertising Manager.

shows

earlier

securing authentic information.

In a summary of the report it is noted that hardwood and western

soft wood prices for July, August and September were generally

lower than for the three preceding months. It notes that during July,

August and September prices on white pine, hemlock and yellow pine

were somewhat higher, but there was no general advance in eastern-

soft woods over the prices that prevailed during the previous three

months, although some items are higher, some lower and some un-

changed.

It notes further that a comparison with prices for July, August

and September, 1910, shows that western soft woods were lower,

eastern soft woods, except white pine and North Carolina pine, higher,

and that many hardwood items are higher and some lower, with the

general level a little higher. Doubtless hardwood prices for the last

three months of 1911 will show a higher range of value.

Attitude of Foreign Rail-

roads Towards Steel

Cars
Apparently railroad magnates

of Great Britain and the Conti-

nent are not particularly im-

pressed with the character of

all-steel car construction. The
Great Western Eailway Company

of England has just placed an

order, according to the Timber

News, for .3,000 railway wagons,

in which it is stipulated that the

under-frames shall oe of rein-

forced iron instead of steel, the

reason is that iron, being heavier,

is not so liable to corrosion.

English car building has lately

made a well-sustained demand
for wood, the kind used for this

work being chiefly oak planks

and redwood and spruce deals.

English freight car building

extends much beyond the local

railway companies' own domain.

In the United Kingdom there is

a large and prosperous railway ear building industry, which is carried

on by many companies, which make cars and trucks not only for the

home railways, but for a large number of other countries. During the

last three years the English car builders have been weU employed in

building new cars to increase stocks or for replacing old ones. The
consumption of railway car timbers has accordingly gone on steadily

and on a relatively larger scale in England and Scotland, and con-

tinues so at the present time.

The manufacturers of roUing stock in Belgium have a satisfactory

amount of work on hand, and several new contracts which lately have

been booked will enable them to keep their plants well employed for

some time.

There is no evidence that steel is coming into use to any extent in

either freight or passenger car building in Great Britain or on the

Continent.

Something Lacking
Ex-judge Grosscup in a recent magazine interview alleges essen

tially that if the Sherman anti-trust law ever had any definite value,

it has ceased to possess any for the relief of industrial and commer-

cial conditions prevailing in this country.

The Outlook in a recent editorial says that the trust policy under

the present administration is not in accordance with the Constitution

of the United States. The Constitution declares that the object of

creating a federal government was to
'

' form a more perfect Union,
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establish justice, insure domestic tranquility, provide for the common

defense, promote general welfare and secure the blessings of liberty

to ourselves and posterity." Monopoly imperils liberty. The present

administration regards the destruction of a monopoly as the only

means of safeguarding industrial liberty. It has therefore entered

upon a campaign for the disorganization of highly organized industry.

The campaign neither establishes justice, insures domestic tranquility

nor promotes general welfare; and is wholly ineffectual to secure the

blessings of industrial liberty. The evil of monopoly is not merely

that it has the power to fix prices, limit output and deteriorate quality.

It has power to crush competition. Therefore it is destructive of

industrial liberty.

A union of laborers which establishes a labor monopoly denies lib-

erty to the non-union laborer. A union of capitalists which estab-

lishes a monopoly denies liberty to the independent organization. But

the remedy is not to break up the union, whether of labor or capital.

For over twenty years this country has been attempting to break

up unions of capital, and has failed. An attempt to dissolve the

Standard Oil Company has been made, but when the stock of the

various allied corporations has been redistributed among the stock-

holders, those stockholders will still leave the business to be controlled

by the few. The same attempt is being made against the tobacco

trust, the steel trust, and other minor trusts. The impracticability of

disorganizing the organized industries is well put in a bon mot attrib-

uted to J. Pierpont Morgan, '
' You can 't unscramble an egg. '

'

Decrees of court enforcing the anti-trust law, and decreeing the

disorganization of organized industry, wiU not secure the blessing of

industrial liberty to this country. It does not insure domestic tran-

quility, but it does the very reverse. It insures agitation, unrest and

anxiety, and disturbs industrial peace.

It has taken twenty years for the courts to attempt to find out

what the Sherman anti-trust law means, and neither the courts nor

the country have yet been informed. Hence it may fairly be pre-

sumed that the opinion of Mr. Grosscup on the subject of this law is

very intelligently founded.

The Outlook alleges that the policy that can discover no remedy

for the peril of great organizations, except to declare them criminal, if

they are too great, does not promote the general welfare, but invites

general adversity. Yet all this might be endured if it established jus-

tice, but it does not. What it does do is to establish injustice. Noth-

ing should be made criminal that is not immoral. If a man or a set

of men have the ability to make better goods than their neighbors,

and to sell them at a lower price, that is not immoral. If a body of

men combine in order to make better goods than their neighbors and

sell them at a lower price, that is not immoral. To punish men as

criminals who have the ability to employ thousands of laborers where

formerly hundreds were employed is not to establish justice, rather it

is a monstrous injustice.

What the country wants is a policy which will insure industrial or-

ganization and honor industrial success; and at the same time protect

the country from both causeless fears and the real perils of monopoly,

by bringing all the great industrial organizations under governmental

regulation and control. The way to secure industrial liberty is not to

weaken industry, but to make it obedient to law.

The Outlook regards the way to justice, tranquility, general welfare

and industrial liberty as absolutely clear, and says if the president

and attorney-general will devote their abilities to working out a

scheme for the administration, supervision and regulation of the great

corporations engaging in interstate commerce, they will win great

honor for themselves and secure greater blessings for their country.

The Trust of Trusts
The Washington correspondent of the Chicago Eecord-Herald a few

days ago wired that paper that the so-called "money trust" now is

engaging the earne.st attention of the administration. This combina-
tion of capital centered in a bare handful of men is alleged to exert

control over the industrial development of the country with power to

dictate precisely on what lines development shall run, and to prevent
it whenever it interferes with established organizations. In short, it

is held to be the giant power behind all the individual trusts. It is

full time an awakening should come about on this important subject.

The coterie of men headed by Mr. Morgan certainly does influence

industrial development or want of development in this country to an
extent that places the average man's business in a very precarious

situation. How far the ramifications of this trust go is unknown, but
it is a matter of general repute that it controls the railroads to a very

large extent; it controls the cement industry; a large element of the

car-building industry; is very prominent in oU; is largely interested

in automobile manufacture ; is the power behind the throne in the steel

trust, and is mixed up directly or indirectly in the majority of the

leading industries of the country. These few men with the untold

millions of capital under their control are so closely identified with

these industries as to make it impractical for the raising of any con-

siderable sums for new industrial developments in any direction that

are competitive of existing ones controlled by this giant monopoly.

The money trust undeniably is the trust of trusts, and, as expressed

in the cartoon of this issue, is the modern Fagin that is responsible

for the commercial thievery of the many lesser trusts.

The dispatch referred to cites the fact that President Taft has

been told the story of how the combined forces in the financial world

have frustrated the plans for an independent steamship company that

was to operate between the two coasts on the completion of the Pan-

ama canal. This proposed venture was designed to be free from all

railroad entanglement and make practical cheap rates for transporta-

tion, which the Panama canal in a large part is intended to provide.

The floatation of the enterprise had the support of President Roose-

velt and his cabinet, but has been ^andoned because the people at

its head found that influences controlling the banks made it impossible

to finance a scheme that would place transportation in competition

with existing transcontinental railroad lines.

This citation is only one of scores of examples of proposed indus-

trial expansion that have been frustrated by the so-called money
trust. It is alleged that the administration forces purpose to pay no

little consideration to the general development of the future relation

of the government to business and to new plans of constructive legis-

lation. If the government can find some means of breaking up the

money trust, the satellites of this giant monopoly can be handled very

easily.

Decline in Oak Output
Prom the preliminary report of the Census Bureau is gleaned the

information that oak, which is the foremost hardwood pi'oduct in the

United States, decUned in cut during 1910 to 3,.522,098,000 feet, as

compared with an output of 4,414,000,000 feet in 1909. While this is

a tremendous shrinkage in output to be witnessed in a single year, oak

still ranks third in point of volume of production, being exceeded by

yellow pine and Douglas fir only. Oak timber is very widely distrib-

uted in the states, thirty-seven of which produce more or less of it.

The center of oak production to a considerable extent is in West Vir-

ginia, Kentucky and Tennessee, where nearly 35 per cent was manu-

factured during 1910.

The total reported production of lumber during 1910 was 40,018,-

218,000 feet, as against 44,.509,761,000 feet in 1909. Washington

stands at the head of all states in the volume of lumber output. Soft

woods supplied 77.9 per cent of the total lumber production of 1910,

leaving 22.1 per cent for hardwoods. The composition of this, total

has not varied materially during the last four years, although marked

difference in annual production li.is m-r-nrn'd in tliis period.

Steel Freight Catfs

A pei'sii;il i>f III!' article iin "Steel \ s. Wnmli'ii h'liilioiui Cars'' in

this issue will convince renders that the inucli touted eflicieney of all-

steel freight cars is entirely mythical, and that railroads which h.ave

taken on this class of equipment are finding themselves in all sorts of

difliculties in connection with this type of freight cars, of which an

annual increase of twenty per cent in repair bills is among the least.

Everything points to the fact that steel freight cars are just as

fraudulent as all-steel Pullmans. The " Morganizing" of legitimate

American manufacturing enterprises is proving :i heavy burden to

many interests.



Peru Pertinent and Impertinent
Tale of a "Tail" Cook

Son Henny was a "Cookee" on the Wbitelisb
long ago,

A chubby little 'Deitchci" with a mop of hair

like tow ;

He dumped grub on the table in a sawmill chuck
hotel.

And soused the tinware after meals in manner
very swell.

In winter-time up in the woods he snaked the
chuck-sled out

To feed the lumberjacks at work, who hailed
him with a shout

:

But one sad day poor Henny fell—he went out
minus tea.

And every jack was hopping mad and cussed him
lustilee.

Back to the camp then Henny hied to mend lii-

awful break,

But, sad to say, in doing it he made a worse
mistake ;

He grabbed a tin of sage and ran—he soon was
on the job

—

He made the tea and poisoned all that chuck
destroying mob.

F. B. W.

There is something suggestive of the business
methods of the manufacturers in the mere name
of those "all-steel" cars.

THE MODERN FAGIN

A Substitute

The "geezer" we have heard about
Who had a "wooden leg,"

Stepped in a knot-hole one dark day
And couldn't move the peg.

Oh ! wasn't that a funny fix?

And still, it was no joke.

For when he tried to pull it out
His paper leg went broke.

Not all the tin automobiles are to be found
in the toy shops. iVIany of them, of larger size,

are running about the streets endangering the
lives of their occupants as well as those of
pedestrians.

Washington dispatch : President Taft is told that the money trust has trade in a grip of iron, and this so-called

trust now is engaging the earnest attention of the administration.

No Wonder
Jim : "Say, Jack, what's guawin' Louie to-

day? Th' blamed old chuck destroyer seems to

be peeved "bout somethin'."

Jack : "Huh ! he's peeved all right. Joe
jabbed him in th' slats with his peavie, an' it

hurt his feelin's."

Basswood has its uses, but it has not Ijecome

widely known as a suitable material for the

manufacture of bass viols.

Cause for Action
Barker : "Hello, Eider, what's up between

you and Canter?"
Rider : "My mitts'll be up the first time I

get my eye on him ! The slab-sided son-of-a-

saw-horse said I couldn't ride a log unless it

was bridled and saddled."

Accuracy is as essential in filing a saw or

lining up a carriage, as it is in cutting a dia-

mond.

Trade T-waddle
Mr. Carpenter : "Good morning, Mr. Barber.

I have brought my little son to have his hair
shingled."

Mr. Barber : "All right, Mr. Carpenter.
Have you run out of shingles?"

Mr. Carpenter : "Haw haw ! No, I've got the
shingles, but I never shingle his roof. I shingle
his basement though, whenever he needs to have
it done."

—25—
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Builders of Lumber History

It is witli imicli satisfaction iliat Haedwood Becord presents

to its readers as its suiiplemeut feature in this issue a portrait

of Joseph H. Dion of the wholesale hardwood house of Maisey &:

Dion, Chicago. Mr. Dion is of the younger generation of Chicago

lumbermen, and has not only "made good every inch of the way"
since his incursion into local lumlier affairs, but his commercial

and social standing are such as fully to entitle him to be incor-

porated in this publication 's list of Builders of Lumber History.

On November 10, 1873, Joseph H. Dion was born at Saginaw,

Mich. While now prominently identified with the hardwood trade,

Mr. Dion did not come from a family of lumbermen nor did he

become actively engaged in the lumber business until he had

passed through a considerable training in other lines. His father

died just five years after the birth of the son, as the direct result

<if exposure during the Civil war. He had been a member of a

-Michigan regiment and served through the entire conflict.

.Joseph Dion's struggle for recognition in the business world

began when he was twelve years of age. At that time, he came

to Chicago and went to work for Robert Fergus, printer, on

Illinois street. He filled the humble position of printer's devil.

His efforts in that position he continued for two years when, in

1887, he received an offer from an uncle, Etienne Gauvin of

Quebec, Canada, who proposed putting him through college. This

offer he at once accepted and began preparatory training at the

Quebec Commercial Academy. He went through this institution

in due time and from there entered the Mount Saint Louis Co!

lege of Montreal. He matriculated from this institution in 1892,

and upon leaving college acce|)ted the position of discount teller

in the People's bank of Quebec. With this institution the oppor

tunities for advancement were rather meager and depended in

tirely upon the demise of the man next higher in rank. Mr. Uion

soon recognized this condition, and as his ambition demanded

greater advancement he left the bank and came to Chicago, start-

ing in as office boy for the Holbrook Lumber Company, then

situated at Thirty-seventh street and Stewart avenue. With this

concern he seemed to have entered proper environment, and in

the course of a month had so proven his capability that he was

l)romoted to the position of bookkeeper. In this capacity he con-

tinued, with increasing responsibility for a year, when the com-

jiany tendered him the managerial position. The offer was ac-

cepted and from that time Mr. Dion has be'en reckoned as a strong

factor in the hardwood yard business.

One of his first acquaintances at the beginning of his training

in the lumber business was Rol>crt Maisey, who is recognized as

one of the best hardwood salesmen in the market. The acfjuaint

ance gradually strength<'ned into ;i close friendship which con-

tinued through the years and finally culminated in the formation

of the present firm of Maisey & Dion. This business began in

190,5. At the beginning, the firm leased an alley from W. ().

King on Loomis street just south of Twenty-second street. This

space took care of their requirements for only two months, after

which time two additional alleys were leased from Francis

Heidler on the opposite side of Loomis street. These quarters

were outgrown in the course of a year, and in 19(16 the Tleafh

Witbeck yard, which adjoined, was purchased. While the con-

sideration in this purchase amounted to practically ilonble the

total working capital of Maisej- & Dion, they had no .lilliculty

in commanding sufBcient funds to finance their position, as they

already had proved that they could make good in the hardwood

vard business, beyond question or doubt.

This new ))UTchase put them in an e'xceedingly favorable posi-

tion as it afforded ideal yard conditions, excellent dock and rail

facilities and big lumber sheds. Working under these improved

Mi.MDKl; CVl

JOSEPH H. DION
(See Portrait Supplement.)

conditions their progress has been phenomenal. The business

which started with such modest proportions is now regarded as

one of the leading hardwood yards of Chicago. Even during the

slack conditions of the last few years, the business of Maisey

& Dion has been increasing constantly, and they now carry about

forty men on their yard pay roll and have found it necessary

to increase thi ir office force. This success undoubtedly is due to

the fact that they always have made it their policy to figure on

every possible order calling for hardwood lumber. They recon-

sign all lumber from their own yards, and by personal supervision

of shipments assure the purchaser that he will not be subjected

to the annoyance occasioned by differences in grades, which occa-

sionally result from direct shipments.

Mr. Dion has been prominently connected with lumber asso-

ciation affairs in Chicago. In 1909 he was elected secretary of the

Chicago Hardwood Lumber Exchange, ' and in March, 1911, be-

came vice-president of that association. Before that time he had

officiated in various capacities. It was through his efforts as

chairman of the membership committee that the exchange was

built up from a slowly dwindling organization to a powerful fac-

tor in the hardwood trade. Upon the consummation of the

organization of the Lumbermen's .\ssociation of Chicago last

spring, he was elected chairman of division B, embracing the

hardwood yards of Chicago.

On May 10, 1902, Mr. Dion married Miss Anna Dennis in San

Francisco, Cal. The couple have two daughters, aged respec-

tively seven and four years. Mr. Dion is a member of the May-

wood Golf Club and of the Hamilton Club and is treasurer of the

Chicago Chess and Checker Club.

ENGLISH HARDWOOD MARKET SITUATION

There has lieen vevy little to note of an im]iroved ch:irnc'ter in

the English or Continental market for hardwoods for some

months. The Timber News of London says that all indications

favor higher values for all kinds of oak suitable for high-class

ioinery and cabinet work, but low-grade stock shows little or no

improvement in )irice. This paper states that Indiana quarter-

sawed white oak of the best manufacture is today bringing prices

that a year or two ago would never have been thought possible,

and argues there is no limit as yet to this upward movement.

'ITioroughly dry stock is considered a valuable asset in the timber

yards, because it can be sold at a good profit even after allowing

for storage cost and interest on investment.

It notes further the fact that realty good qualities of hard-

woods of every kind in good, dry condition, show an advance in

prices, as the choicest stock becomes scarcer and scarcer. In

liana oak, and alleged Indiana oak, has been the favorite in both

plain and quarter-sawed stock in the British market for many
years, and all conqiarisons of prices and qualities are made with

Indiana stock. The News states that southern white oak is now
in good request in medium and l>etter grades, while the poorer

qualities are receiving little attention.

POSSIBLY SUBSIDIZED

On Nov. 18 a Pennsylvania passenger train running between New
York and Philadelphia jumped a switch and four of the seven cars in

the train turned over. No passengers were injured, although it was a

steel train, and possibly none would have been injured had it been

a train made up of wooden cars with reinforced steel under frames,

yet the New York World headlines its story of the wreck with "Steel

Cars Save 198 of 200 in Wrecked Express," and the conservative

New York Sun headlines its story with ''Steel Cars Probably S:i\e

.Many Passengers."
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TUIS STEKL GONDOLA \VA8 NOT IN A WISECK ISTT FAILED L\ SEKVICK.
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The structural weakness aud fraudulent character of all-steel pas-

senger car construction has been jjretty thoroughly exploited in recent

issues of Hardwood Record, and there is comparatively little to add

to the subject. One prominent railroad man discusses the question

very freely, however, and thinks that the future may possibly develop

a type of steel passenger car that is sane, practical and safe, but he

alleges much more has been done toward bringing the present type

into use than its merits warrant. Beyond specific objections raised

by many otl'.er authorities, he contends that the steel cars are noisy,

too subject to vibration and jar and too ditficult to heat and keep

heated. He says that the wooden car with a steel under-frame is the

best type of passenger ear yet produced. He also says that for both

interior and outside finish wood is much the preferable material.

He believes the public has not been fully informed, and thinks that

public opinion has been unjustly influenced in favor of the steel car.

by reason -of the constantly reiterated legend that the steel passenger

car provides added safety to occupants in case of collision or derail-

ment. He believes that owing to the thorough airing of the subject

that has been given in Hardwood Record, and through hundreds of

magazines and newspapers which have reprinted tb^ matter, for

tome time very little will be done by the railroads in adding all-steel

equipment. He was emphatic in the statement that already too much

all-steel equipment is in use.

President H. U. Mudge of the Chicago, Rock Island & Pacific Rail-

road informs Hardwood Record that his company has not gotten

along far enough in steel car passenger equipment to say definitely

what its procedure will be as regards putting on additional cars. He
does not wish to be quoted as having given out anything oflSeially.

However, he says that his road probably has more steel cars than any

other in the country, but is not putting on any more at present. He
thinks there is a general sentiment in favor of them. He says his

road Iiad never killed any passengers in its wooden Pullmans, neither

SHOWING MANIFEST WEAKNESS IN STEEL FUEIOHT CAR CON-
STnUCTION.

EFFECT OF BUFFING SHOCKS ON
END SILL.

PRESSED STEEL
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had it killed any in its steel cars. He alleges that among the defects

of steel passenger and sleeping car construction are such as had been

named: need of constant repairs and painting. Mr. Mudge thinks

that eventually the steel car may become the cheaper, "if we can

keep them on the track." He thinks the attitude of railroads in

general is such as to indicate reluctance to put on more steel cars.

Xotwithstanding the publicity given the articles on the subject of

"Steel vs. Wooden Passenger Cars" in Hardwood Record and the

reprinting of them in hundreds of other publications; and from the

further fact that reprints have been supplied to all leading railroad

men in the United States, with the invitation to express their views

on the subject, there has not reached this publication, among the

hundreds of communications received on this subject, a single one in

defense of steel passenger car equipment. This certainly is a com-

mentary on the weakness of this type of car construction in the

minds of people who are the most competent to judge.

Since this steel passenger car construction question has been taken

up by Hardwood Eecokd, evidence has come about that railroads and

the public have been almost as seriously bunkoed by steel freight car

equipment. The failure of this type of freight ear to stand up under

the strain and stress of ordinary use is coming into daily prominence

through the medium of railway and engineering publications like the

Railway and Engineering Review of Chicago, to which Hardwood
Record is indebted for the photographs from which the illustrations

of this article are made.

The steel freight car has come into commission during the last ten

years, and the Review alleges that at the present time it costs more

to maintain freight cars than all the fuel burned on both passenger

and freight locomotives. It alleges that it costs an average of .$86.91

a year to maintain a freight car; that ten times as much damage is

inflicted in ordinary service as results from accidents; that condi-

tions are getting worse every year; that the expense of maintaining

freight equipment amounts to twenty per cent more than the entire

cost of operation did ten years ago; and that it increases two per

cent a year, while cost of maintenance of way declines, and that of

conducting transportation stands about stationary.

Furthermore, this publication avers that it costs more than $188,-

000,000 a year to maintain the freight cars of railways in the United

States, and that it increases every year in a far greater proportion

than the work they do. It furthermore alleges that there is no fea-

ture of railway operation that offers such an opportunity of saving

as this.

For years the wonderful and improved qualities of steel cars have

been touted until the public practically has been convinced that they

have afforded higher efficiency and manifest economy over the former

type of steel-reinforced wooden cars. The illustrations accompany-

ing this article show the inherent weakness of all-steel freight car

construction, which is a weakness that few competent engineers believe

can be corrected.

There is no question in the mind of any practical railroad man

that the steel freight car is not by far stronger than the former type

of composite wood and steel cars, that is, steel cars will stand up

under more dead weight than the former type, but they are absolutely

deficient in resiliency, and under the stress of jar collapse with alarm-

ing frequency.

The full-length gondola car shown in this article was not in a

wreck, but failed in service in a local Chicago freight yard, whUe

loaded with sand.

Another picture shows the effect of buffing shocks on the end of

a pressed-steel box car, insuring speedy failure.

The third picture illustrates the complete demoralization of the

end of a steel coal car. This type of weakness never was manifest in

even the old wood-sill car, with the end sill mortised onto every longi-

tudinal sill. In this latter case each separate sill stood its share of

stress, and was elastic enough to stand the constant strain and buff-

ing, and stand up for years. The very rigidity of the steel center-

sills, to which is attached the coupling devices of the modern steel

freight car, insures the weakness noted in these smaller illustrations,

while the inherent weakness of rigid steel sills is manifestly shown

in the first picture.

Many prominent railroad men, including numerous freight car

engineers, are strong in the belief that the freight car of the future

will return to wooden sills with steel reinforcement, i. e., will be of

a composite structural type. The average railroad man is not at all

enthusiastic over steel upper-works for any type of freight car. The

cost of freight car maintenance alone is sufficient to inspire every

railroad man with suspicion against any type of steel car equipment.

In appearance, either the steel passenger or freight car after it

has been in service thirty days is a sorry-looking object. It is only

by dint of constant repainting that they can be kept in anything like

presentable shape. Either steel passenger or freight cars, when seri-

ously wrecked, are usually beyond the possibility of repair, and the

scrapping of them involves more cost than the value of the scrap.

On the contrary, it is a seriously wrecked wooden car of any type

that cannot be satisfactorily repaired to withstand many added years

of severe service.

All evidence points to the fact that the steel freight car is just as

much of a fraud as the steel passenger car.

ipifl Production and Use of Hickory v\

The Forest Service has just issued a paii]|ihlct by Charles K. Hatch,

statistician in Forest Products, entitled "Manufacture and Utiliza-

tion of Hickory, 1911," in which it is recited:

"In 1910 the Forest Service published the results of an investiga-

tion of the commercial hickories in the United States. Although this

investigation was largely silvical in character, it included to a cer-

tain extent the study of hickory manufacture and utilization. It was

thought that further investigation and analysis could be made with

profit to the industries using hickory, and hence, in connection with

the National Hickory Association, the Forest Service has completed

an investigation to ascertain the present methods employed in the

manufacture, marketing and utilization of hickory, with a view to

suggesting improvements."

Reports from more than four thousand manufacturers and users

were employed in reaching and compiling the report.

At one time hickory in commercial quantities was found in every

state east, and several states west of the Mississippi river, and in

greatest abundance and best development was found in the Ohio and

lower Mississippi valleys. .\t the present time it is listed as a

product of thirty-four stales. This is evidence that its range of

growth is as wide as ever, and that it has maintained a foothold in

spite of two or three centuries of use and abuse. It should not be

supposed, however, that this wood is in the distribution it once was.

Hickory and black walnut were said to have constituted one-fourth of

the original forests of tidewater Virginia. Many other large areas

that once furnished hickory now supply but little. This is true of

the states north of the Potomac river, and is generally true of the

states north of the Ohio river. Several other regions have passed their

maximum production and only fragments of the original stand re-

main. The largest stand of hickory remaining at the present time

is found in the lower Mississipjii valley. The United States is really

the only source of tlie world's supply, save for a very little in

southern Canada.

There arc ten species of hickory, among several of which there

is a marked difference, both in appearance and properties. All

of the hickories are not found in the same region, but frequently

several species grow close together. Arkansas has as many as any
state, and is the present center of production. Hickdry does not and

never did form ]nire forest areas of great extent. The trees are

scattered among other timber. Where an average stand of two
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hundred to four hundred feet of hickory per acre is found upon

tracts of considerable size, it is fully up to the lumbermen's expecta-

tion. Neither does hickory grow like many other commercial tim-

bers, nor can it be cut and marketed in the same manner. It is a

peculiar wood in several respects—in growth, properties, uses and
marketing.

Hickory's combination of strength, toughness and elasticity has

made it the world 's foremost wood for certain specific purposes.

It offers supreme resistance to strains, twists and shocks. The
superior place held in many countries by axes of American manu-

facture is due as much to the hickory handle as to the steel in the

bit. The same may be said about American hammers, sledges, cant-

hooks and other tools. Hickory has also added to the enviable reputa-

tion of American harvesting machinery the world over. While other

woods are fairly satisfactory for heavy vehicles where strength is the

chief requisite, for light, graceful, springy carriages this wood is

unequalled. It goes into wheels, poles, shafts, spring-bars and other

parts.

Exacting demands are made on this wood from other quarters.

With the possible exception of white ash, no satisfactory substitute

for it has ever been found for sucker-rods used in pumping oU wells.

Hickory will sustain nearly as much load on a longitudinal puU as a

rod of iron of the same size, and it weighs less than half as much.

Hickory is the preferable material for skewers as it imparts no taste,

and will not break or splinter when thrust into meat. However,

maple, beech, birch and persimmon are used for this purpose to some

extent. Hickory, because of its strength and toughness, is the

favorite material for picker sticks, although other woods are used

to some extent for this purpose.

The principal demand for hickory comes from vehicle manufac-

turers and handle makers, and hickory manufacturers depend largely

upon this demand for their market.

The Forest Service report says that much hickory is employed for

purposes which might be supplied by cheaper and more abundant

woods, and contends that these inferior uses are wrong uses, and that

material suitable for highly specialized purposes should not be wasted

in common and ordinary places, but reserved for uses which no other

wood can serve so well.

In the specific analysis of the hickory uses accompanying the

pamphlet, based on the reports referred to, it is shown that in the.

territory where hickory is now most abundant, which includes the

states of Arkansas, Indiana, Kentucky, southeastern Missouri, Ten-

nessee, Louisiana and Mississippi, that 68 per cent of the product is

used rightly, 6.4 per cent wrongly, 15.7 per cent doubtfully, and 9.9

per cent partially right, partially wrong and partially doubtful.

In the hickory section of the country where hickory is now com-

paratively scant, which involves Missouri, except the southeastern

portion, Connecticut, Georgia, Iowa, Michigan, North Carolina. Penn-

sylvania, Virginia and West Virginia, the report indicates that 4S.7

per cent is rightly used; 21.3 per cent wrongly used; 16.7 per cent

doubtfully used, and 13.3 per cent partially right, partially doubtful,

and partially wrongly employed.

A review of some of the past and present uses of hickory for

purposes other than vehicles, handles, sucker-rods, skewers and parts

of agricultural and textile machinery, which are and should he the

chief uses, wUl show both economy and waste to a greater extent

than will the history of any other wood. The writer alleges that

what at the present time would be folly and waste, was not neces-

sarily so in the past. Hickory withes—sprouts from two to five

years old, three to ten feet long, and from one-fourth inch to an inch

in diameter at the ground—have been cut in countless millions, and
everyone was a young hickory tree. This growth was destroyed not

only by the hoop-pole cutter, but by every farmer for centuries past

who has used this convenient growth for mending gates, fences,

wagons and sleds, and with it has tied everything from a broken

fence panel to a fodder shock. Nowadays nails and wire have been

substituted for withes in most farm repair work. A thousand hick-

ory hoop-poles in the past hare been sold as low as $1.50—a thousand

promising young hickories for $1.50—because no one had then learned

that when mature the tree could be worked into a thousand hoops
equally as good.

In some parts of Pennsylvania and in other states, hickory goes into

mines as posts. There are perhaps fifty kinds of forest trees in that

region that are as good as hickory for mine timbers; many of them
better, for hickory is not an enduring wood in damp places. The wood
is also variously employed in many localities for bridges, floors,

fences, piling and culverts, railroad ties, etc., which are wrong uses

of this splendid wood.

The statistics collected during the investigation show that 31,000

cords, or approximately 22,000,000 feet of hickory, are annually de-

manded by the 473 meat packing establishments in the United States

for smoking meats. This does not include what farmers use for

their own smoke-houses, which probably is as much more. More

than twenty-five different kinds of other woods are listed as suitable

for smoking meats, but all of them together do not amount to the

quantity of hickory employed. Nearly all reports state that hickory

is more satisfactory than any other wood for this purpose, as it emits

a maximum of smoke with no increase of heat, imparts a pleasing

flavor to the meat and gives it a bright, clear color that is uniform

over the entire surface. It burns slowly and cures the meat

thoroughly, and it smokes the meat with a minimum amount of

shrinkage.

In order to satisfy the United States regulations restricting the

amount of shrinkage, many packers sprinkle their wood with saw-

dust from mahogany, hemlock, cedar and other hard and soft woods.

The sawdust increases the amount of smoke with no increase in

shrinkage, and at the same time prevents particles from arising and

injuring the color and taste of the meats. 'The packers prefer split

cord-wood, four-feet lengths and seasoned from three months to three

years. The table accompanying the report shows that 31,200 cords of

hickory are employed annually for this purpose and 22,155 cords of

wood from apple, ash, beech, California white oak, chestnut, cotton-

wood and elm, maple, miscellaneous varieties of oak, western alder

and other woods.

The writer says that it seems unreasonable to expect packers located

near hickory sources of supply to substitute inferior woods, and

further states that no one knows how much hickory is consumed for

fuel. An estimate places the amount at one million cords annually,

which is regarded as probably too high, but if ilot, it exceeds in

quantity the combined demand for hickory for all other purposes.

More than five thousand mills were cutting hickory lumber in the

United States in 1908, and the output approximated 200,000,000 feet.

It is necessary to distinguish clearly between hickory lumber and

other forms of the wood. Gear-woods, rims and many other com-

modities may or may not pass through a sawmill. If they do not,

they are not listed by the census as lumber, and the 200,000,000 feet

reported cut for 1908 did not therefore include aU the hickory taken

from the forests that year.

A recent investigation found 131,000,000 feet of hickory produc-

tion in apparent excess of what the census reported. This was cut

by small dimension mills into strips, billets, and various forms of

vehicle and special stock. Much hickory is split into bUlets that

never goes into a sawmill or dimension mill, as lathes and other

machines finish the product.

Hickory is cut by sawmills and dimension mills of all kinds from

large to small. The sawmill cuts the logs into lumber, which later

is often ripped into dimension stock. The dimension mills cut the

logs or bolts directly into pole, shaft, and rim-strips, spoke-bUlets,

handle-billets, and other rough dimension stock. Many of the mills

are portable and operate on small bodies of timber, or in com-

munities where scattered trees may be brought to a single point in

sufiicient quantity to warrant the placing of the miU.

In general practice most of the hickory is cut by small dimension

mills. It is contended that owing to the scattered character of

hickory growth and the large cost involved in grouping the logs,

this product is handled on a very uneconomic basis. There is un-

deniably a vast amount of unnecessary waste prevailing in hickory

production, as often timber of a character to make long and high-

priced lengths, like suckerrod stock, is cut into small pieces for

handles or for other purposes. The man making the longer-length

product gets more money out of the tree than the man making short-

length stock, and therefore can afford to pay more for it. In buying
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hickory stunipage, therefore, this is the man who probably outbids his

competitors and secures the tract, but he rarely employs all the

timber, and sells the uncut trees and inferior logs to manufacturers
of short-length product. Leaving unnecessarily-high stumps is found
to be an important item of waste, since much of the best hickory wood
is near the ground.

Hickory trees left standing in remote situation are not wholly
waste, since hickory is little susceptible to injury from wind after the

surrounding timber is cut away, and can wait a long time for its

market. Again, the remaining trees serve as seed trees, and with the

aid of wind, water, birds and rodents, often stock much open ground
with seedlings for the country's future hickory supply.

Often it is found that hickory logs are cut several inches longer

than is necessary, and thus considerable wood is wasted. Other
waste consists of splitting stock instead of sawing it, and much wood
is lost because of small defects which a saw would remove, but
which cannot be split out without sacrificing more or less good timber.

Hickory is a wood often damaged by insects, of which there are

more than one hundred and fifty varieties that prey upon it,

some upon the green trees, some on the logs after they are cut, and
some on seasoned lumber or hickory products. Preferably, timber
should be felled in the winter time and promptly transferred to the

sawmill or factory for utilization. It often happens that after hick-

ory has passed through the mill and goes to the yard or shed and is

seasoned, it becomes subject to insect injuries, including damage
by powder-post beetles. The losses in hickory production also are

considerable from checking, warping and staining. Powder-post
beetle damage is particularly manifest, and occurs after the stock

has become infested. Nearby material which has not yet been attacked

should, it is alleged, be sprinkled with kerosene oil. However, hick-

ory stock should not be kept on hand longer than necessary, because
the powder-post insect is very likely to attack hickory which has
been seasoned for a year or more. Hickory logs that cannot be
promptly handled through the mill or factory should be submerged
in water.

Hickory is marketed unlike any other wood. Sawmills cut other

hardwoods for the general market, through which they are distributed

to the user. Little hickory goes to the market through distributing

yards. It is cut chiefly for a special industry and sold directly to

it. Each industry has its own mUls in the hickory-producing terri-

tory and comes into direct contact with the mUlman cutting its raw
material. The little hickory that goes to the wholesaler is cut chiefly

one and one-quarter inches and thicker, suitable for remanufacture
into stock required by the vehicle man or some other special user.

Inch stock is cut only to square the log and to prevent heavy slab-

bing.

A considerable amount of hickory is disposed of to exporters.

This is true chiefly in the Gulf region. This practice has been com-

iilained of by manufacturers in this country, who look with little

favor upon the shipment of hickory to foreign countries when it is

needed at home. While it is true that all good hickory is needed by
American manufacturers, the man who has it for sale will sell where
prices are best; nor is it practicable or desirable that trade should

be restrained by laying an embargo upon the export of this wood,
which would be contrary to the constitution of the United States.

The report states that one leading manufacturer of long and short-

length hickory products has in successful operation a plan by which

chance and accident are largely dispensed with in cutting and mar-

keting hickory, and waste is reduced to a minimum. This company
owns or controls a number of mills and also a number of factories,

where the sawmill products are worked up, thus controlling both

supply and demand so far as its own mills and factories are con-

cerned. A yard has been established at a convenient freight-break-

ing point between its southern mills and its northern manufacturing

plants, and all inspection is done at the yard. The mills ship their

rough stock to this point. It is there separated by sizes and grades,

and piled under cover. Each mill sends all it saws, and can make
frequent shipments without waiting to accumulate certain quantities

of specified sizes and grades. The yard sees to it that all the fac-

tories are furnished with the sizes and grades needed, and is in a

position to notify mills where certain sizes are short. It thus antici-

pates future wants of the factories. The successful operation of this

plan by a single concern suggests its adoption by an organization

of all hickory factories.

Most of the hickory-using factories are in the North, although

a number of them are in the South, and the output of hickory lumber
and billets is largely in the South. Thus it would seem that the

establishing of an assembling and distributing yard midway between
the South and North would assist in a better utilization of this

important forest product.

Owing to the wide distribution of hickory, it seems almost a waste

of energy to attempt to organize the production of this wood into

usable form without great sacrifice in material, and almost equally

futile to attempt to organize the business into one of profit to

hickory stumpage owners and producers. The hickory business in all

its phases is essentially one distinct and apart from the general run

of lumber production. Many stumpage owners who have consider-

able quantities of hickory do not attempt to market it in the form
of lumber or dimension, as experience has demonstrated that it was
very unprofitable business save for the expert. Other operators,

having gained wisdom by experience, sell their hickory logs outright

to hickory users. This really seems to be the most satisfactory way
of marketing the wood. It is undeniably true that a good deal of

education and experience is required to negotiate the hickory proposi-

tion on a profitable basis. It requires a very close study of the

manufacturers' wants so that the wood may reach the market in

exactly the form desired. Every piece of miscut hickory is usually

a total waste, besides involving the expense attached to its pro-

duction and freightage.

Undeniably the present output of hickory is too limited, due to the

conditions which have been described and the low price which the

wood commands. High cost of production and low values have

never yet contributed to economical utilization of any wood. At the

present time hickory for many purposes, the highest type of hard-

wood grown in the United States for certain named specific purposes,

it a good deal of a "Jonah" in hardwood manufacturing history.

Incident to this subject perhaps it may be well to recite the

recommendations made by Mr. Hatch in connection with the manu-

facture and utilization of hickory. He recommends:

First : Improved cutting and marketing of stock now cut for "wrong
uses," such as bridges, barn floors, grain doors, fences, piling, culverts,

cross-ties, ear stoeli, mine props, rails, cribs and lagging.

Second : A wider use of pecan trees and of mill and f.Totory waste for

smoking meats.

Third: Retter protection for green trees, logs, and seasoned products
from Insect enemies.

Fourth: A wider use of dimension mill waste for the manutarlure of

small products which must be of hickory. At the present time many mills

and factories use the rejects of their larger products for the manufacture
of smaller ones. The closer utilization of the offals for llielr own small
products, or the shipment of such rejects to other concerns, Is not now
profitable because of the lack of proper machinery and the high cost of

labor against the low cost of stumpage. For example, skewers range from
four and one-half Inches In length and five thirty-seconds of an inch In

diameter to sixteen Inches In length and three-eighths of an Inch In

diameter. The raw material for these products is hickory bolts In lengths

of five feet and multiples of five feet. The manufacturers of the longer

length products point to this ns needless waste and hold that their offals

would supply a large part of the raw material needed for skewers. The
skewer manufacturer. Iiowever, has proved that It Is more protitahle to

bu.v bolts and logs that can easily be fed to the machines than to buy
ciieap reject stock that requires much labor In handling and sorting.

The value of hickory stumpage is now based on the value of the cleared

land to the owner. A rise In the price of stumpage caused by basing its

value properly on supply and demand will force the manufacturer of small

products to buy material now wasted by the manufacturers of large

products. It will also bring about the Invention of machinery for working
up the small pieces.

I'liTH : That the hickory users take steps to secure the hickory left

standing by the large pine and hardwood companies operating In the lower

MlHslssippi vaili'y. This report has discussed the reasons which cause

these concerns to leave tlwir hickory stumpage uncut at the time lliey log

the rest of their timber, and has snimilttcd three propostlious by which
the hickory users may secure this aildlllonal material. The sale of this

timber would be of mutual benefit to the pine and hardwood companies
now getting no returns on It and to the hickory users who are in constant

need of new supply.
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stock, -would eventually ruin any harcln-ood floor surface. The floor-

ing experts asked for a month 's time to heat the ball-room and dry-

out of the sub-floor, but this was refused and the work was awarded to

another company, which went ahead and laid the floor amid the worst

possible physical surroundings. Within a month the floor cracked

and buckled, and the wise operators who had at first refused the job

were awarded a contract for replacement.

In connection with the existence of bad physical surroundings in

the job itself there is the fact that flooring contractors are dften

poorly equipped to handle storage of stock flooring strips for future

use. They supply themselves plentifully, but frequently keep their

stocks in warehouses that are neither heated nor especially well pro-

tected from falling weather. The result is that a lot of strips that

are damaged by the weather are forced into commission because the

contractor does not wish to stand the loss, and the ill effect of the

procedure eventually hits the manufacturer. As a remedy for this

undesirable feature, numerous mill operators are refusing to sell stock

to any contractor who is not equipped with a heated storage com-

partment for its safe-keeping. C.

X:«g^<;i&:;j^^i;h«:>stMKiii*k>itiMMiTOX!>ui^^

The Ebony God
The figure which appears in this account is not the profile of a

billikin, but the portrait of an ancient Mexican idol. The original

is now in the possession of the chief of a tribe of the Maya
Indians, that inhabit a wild and isolated region of country forty

or fifty miles square, surrounding the old town of Bacolor, that

lies in the highlands to the west of the great logw-ood acaches, or

swamps, tributary to the streams leading down to the Hondo

river, that empties into the Chelumal bay. This once famous city

is now mostly in ruins and is rarely visited by white men, although

it contains many features of note well worth while for the traveler

to see. One of these is the strange

pictured rocks common to that

vicinity. Many of these rude

paintings, or depictions of man,

bird and beast, though lacking in

artistic merit, are extremely in-

teresting. Those that are located

in sheltered places, beneath pro-

jecting rocks, are, after the lapse

of ages, in a good state of preser-

vation. They were painted with

some kind of colors more indeli-

ble and durable than any paint

or ink known at the present time,

and by the artists of a race of

people who have passed into ob-

livion and were forgotten centu-

ries ago.

We know very little of this

country, which is a part of the

states or territories of Quintana

Roo and Campeche in the extreme

southeastern part of Mexico. They

are teeming with undeveloped

sources of wealth, and it seems

strange that they have not been

opened up more than they are,

when we consider that it is the

nearest land lying directly to the

south of u9, just across the Gulf,

at our very door. The great

wealth of fine cabinet woods, dye

woods, medicinal herbs, gums and

many other products stored away
in its forests, are incalculable in variety and quantity.

It was while prospecting for mahogany that the writer was

pushing his way through this lonely country, with burro and afoot,

and accompanied by a listless mozo, that by rarest chance he came

across and was permitted to examine minutely and bring about

an introduction between the camera and this remarkable object,

the Ebony God. It never will be known how far back in the

dark ages of antiquity it was when this idol of wood was so

laboriously yet somewhat skilfully carved from a block of this,

one cf the hardest of woods, taken from the trunk of an ebony

tree.

THE EBONY GOD.

Little of the strange history of this unique image could be

obtained, but doubtless myriads of benighted human beings, in

idolatrous worship, have bowed and prayed to this inanimate god.

It is not worshiped now, however, in the sense that was originally

intended, but is preserved more as a relic of antiquity. As to

size, its perpendicular measurement is about ten inches from the

base to the crest of its helmet, and seven inches horizontally at

its widest part. It is jet black, highly polished and without a

blemish. It certainly is a conclusive proof of the great durability

of ebony, yet it would be an easy task to find in the forests of

that country today many equally

good specimens of this beautiful

wood.

The large shallow holes so pe-

culiarly wrought in the back of

the idol, taper rapidly to a point

and are set in such a way and of

such an angle that their conical

shaped cavities come together and

open into each other near the bot-

tom, but leave a portion of wood

between their adjacent rims, thus

affording a means of attachment

by passing a sinew or thong of

rawhide through them. In this

way the idol was designed to be

suspended from the limb of a cer-

tain species of tree held sacred

for this purpose, from which ele-

vated position it was intended to

look down upon the host of its

worshipers. These holes were so

proportioned that the image bal-

anced perfectly, and when sus-

pended to the swaying branch

W'Ould move from the slightest im-

pulse. It would tip up and down

with a gentle seesaw motion, and

was then thought to be nodding

assent to the earnest supplication

or wail of its heathen worshipers;

or if perchance its motion was
from side to side, it was taken as

the disapproval of them, and in

either case there was no appeal from the infinite decision. From the

design of these holes and the carving of its facial features, it is evi-

dent that they were made with tools so primitive that possibly they

were only chips or fragments of shell used even before the advent

of the lost art of tempering tools of copper. These shell or stone

bits, were held against the wood while being turned or revolved

by a twisting motion of the wrist or arm. So very slow was
the process that the image was simply worn into the desired

shape by constant rubbing, and scientists inform us that years, or

even the greater part of a lifetime of strenuous effort was .spent

in the making of one of these idols. J. V. Hamilton.
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Tips to the Trade
SCARCITY OF HARDWOOD ITEMS

Manufacturers and buyers should bear in mind that all grades

of both red and white plain oak are very scarce. There is a severe

shortage in 4/4, but this is not as marked as it is in 1%- and

li/i-inch stock. As there is little reason to believe that there will

be any marked replenishing of plain oak in shipping condition

for some months to come, it would not be surprising if there were

such a material increase in plain oak prices as to approximate the

price of quarter-sawed stock.

There seems to be a marked shortage of 2-inch white ash, while

inch is in surplus.

In poplar 2-inch firsts and seconds, and l^/i-iuch No. 3 common

are two very scarce items, and apparently there is also a marked

shortage in low grades of poplar. Box and crating mateTial is

also very short in white pine, and recourse for a supply of this

material is now being taken to jack pine, basswood and Balm

of Gilead. It is alleged that northern softwood box materials are

in lower supply than for the last ten years. This situation is

reflected in low-grade gum and Cottonwood, which stocks are very

short.

There is very little low-grade northern hardwood lumber suit-

able for boxes and crating material in first hands, and it is be-

lieved that before lake navigation opens in the spring, there will

be a scramble for this stock at much higher prices than has pre-

vailed during the last few years.

THE LATH SITUATION
Lath made from nearly all varieties of wood are scarce and

are ranging at a price that makes lath production very profitable.

In particularly short supply are No. 1 chestnut lath, %xl%-inches,

4 feet. Chestnut lath are now recognized as being the equal in

all respects to the best white pine lath, and many users prefer

them to any other wood. Mills in the sections that produce

chestnut can very quickly pay for an equipment of lath ma-

chinery by rigging themselves up to produce lath. The present

and prospective demands for not only chestnut lath, but lath

from poplar and many other varieties of the softer hardwoods

warrant this investment.

UNITED STATES TAKING AVAILABLE SUPPLY MEXICAN
MAHOGANY

The demand in the United States, according to a London

authority, is curtailing the supply from Tabasco and other ports

which used to come by way of England, and much of it has been

diverted to Continental points, where prices are said to be much

better than in the London district.

THE HANDLING OF KICKS
Office men of many lumber institutions waste much time and

get themselves in very badly by arguing in an irrelevant, emo-

tional and often insulting manner with customers. Some of these

correspondents take a customer's complaint report on a car of

lumber as the signal to send back a stereotyped letter reading

something as follows:

"We note your report that car No. 711, shipped as 16,420 feet

4/4 No. 2 common, contains 3,911 feet 4/4 No. 3 common, and beg to

advise that we cannot understand any such report. This car was
loaded by John Eobinson, who has been working for us for twenty-

one years, and is considered one of the best inspectors in this

district. Your man's report is absolutely wrong on this survey,

and we insist that you settle for the car according to invoice.

The inspector above referred to is a graduate of Harvard, and a

first cousin of the president of that institution, and we know he

loaded this car right," etc. etc.

Now as a matter of fact in ninety-nine cases out of a hundred,

the man who wrote this letter never saw a board that entered

the car, and it goes without saying that all inspectors make

occasional mistake?. The history of the inspector does not

change the number of defects in the boards, neither does the

number of years he has been working, nor this kind of letter-

writing add to or take away from the defects. Shippers should face

the fact that fully eighty-five per cent of reinspections by un-

biased men throw down the shipper. This ought to convince

;i good many correspondents that the way in which they handle

complaints is unbusinesslike.

As a suggestion for a common-sense letter let the following

specimen be considered:

"We regret to note your report on car No. 711 shows 3,911

feet No. '? common. We will have the matter investigated at

once by an unbiased inspector, and we assure you that if our

men have mis-shipped this car it is a matter we very much regret.

We will have the outs promptly re-inspected with a view of giv-

ing all concerned a square deal, and lining up any error that

may have crept into the work of our shipping force.
'

'

Men in all lines of business, save some in the hardwood line,

value the trade of their customers suflBciently to analyze com-

plaints and correct errors if they exist; and go so far as to at-

tempt to satisfy their customers on being advised of any dis-

satisfaction. It should be borne in mind that the only kind of a

customer worth having is a satisfied one, and a complaint on a

shipment by no means is prima facie evidence that the customer

is crooked.

AFRICAN WALNUT
In its issue of Oct. 21, The Timber Trades .Journal of London,

England, says it is difficult to understand why African walnut is

so much neglected, and asks if it can be that it has acquired a

bad name and it "sticks." It says further that the wood is

selling "ridiculously cheap" in comparison with other woods.

SOUTHERN MAPLE
Intermixed with a large variety of hardwoods obtaining in the

Blue Eidge and Appalachian mountain regions of the South is no

inconsiderable quantity of maple timber of an exceptionally fine char-

acter. This wood is of the same botanical variety as the hard maple

of the North, but by reason of its locality of growth and environment

its texture is much softer than that of its northern prototype. South-

ern maple is a compromise between northern hard and soft maple.

This lumber, when properly manufactured and seasoned, makes excep-

tionally fine material for use in furniture construction.

Comparatively little maple lumber has ever been produced from

this district, but during the last year or two a considerable quantity

has been coming into the market. Much complaint is coming from

buyers on account of southern mills manufacturing this wood forget-

ting that it is very sensitive to stain, if not cut when the sap is down,

and properly sawed and seasoned.

Again many manufacturers seem to think that in loading out

maple orders it is all right to include beech, birch, hickory, sassafras

and gum, and thus make the shipment an all-around clean-up. The

handling of this most excellent wood hurts its prestige and keeps

manufacturers from getting the profit they should out of it. Maple

timber should be winter-felled, sawed promptly, and piled and sea-

soned carefully.

GETTING MONEY FROM TIE SIDINGS
A good many manufacturers of sawed oak railroad ties make a

mistake in cutting all their sidings into inch stock, which often

becomes a drug on the market, whereas if they were to cut a

considerable portion into 5/4, 6/4 and 8/4 they would find a good

demand for the log-run stock. At present 5/4 log-run oak is

scarce and in good demand, and brings a good premium over 4/4,

On the present base of the oak situation, not more than fifty per

cent of sidings should be cut to 4/4, about twenty-five per cent

to 5/4, fifteen per cent to 6/4 and ten per cent to 8/4 to achieve the

best market results.
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The Handle Trade
CONDITIONS IN THE BROOM HANDLE TRADE

The last summer has been tho hardest one on the broom handle

manufacturer almost ever known, t'sually there are about six

months of dull times, just enough to afford a chance to overhaul

and repair shops and give the men a chance for a little vacation

before starting the winter's grind. This year, however, trade

became very dull along in June and kept getting worse until, by

the middle of July, few handle factories were doing any business

at all, and conditions continued this way until the middle of

September. Since then trade has opened up slowly and now it

is about normal.

At this season the large broom manufacturers usually buy U)i

heavy stocks of handles for winter use, and by the middle of

Xovember they have enough handles in stock to run them until

spring. But it is the smaller broom makers that afford the

most profit to the. handle manufacturer, as they pay the highest

prices, pay the quickest and use more of the lowest grades of

handles. Most of the big broom plants will not use anything

except the highest grade handles, and expect to get them at

a price that will not pay for the low grades. They take advan-

tage of the handle men who need money, or those who are not

posted in the trade and draw them into a contract whereby they

will get the handles for five or six dollars less than they would

cost in the open market. These contracts are seldom filled out,

because the prices named in them are so low that the handle maker

usually finds that it would be cheaper to go out of business than

to make handles at such prices. Sometimes it takes the manufac-

turer a long time to find out just what it costs to make a thou-

sand broom handles, but he will find sooner or later, when he

takes stock, that instead of a nice profit he has sustained a loss.

One firm, selling extra No. 1 parlor handles, best grade, at $17

a thousand, pays the same prices for lumber and more for labor

and manufacture than another concern that cannot make a broom

handle for less than $17.25 a thousand. It is not difficult to see

how the former will come out at the end of the year. It is not

only selling the best grade of handle at less than cost, but it has

three lower grades that it cannot hope to get as much for.

The writer does not know of Jjny other business connected with

wood-working that labors under the same conditions as does the

handle trade. In every other one that he knows anything about,

there is no part of the product that has to be sold at a loss;

everything must bring in its own profit. In the handle trade, espe-

cially the broom handle line, it is different. The extra No. 1 and

the No. 1 grades sell for four or five dollars above cost, but the

No. 2 and No. .3 grades sell below the cost line, and the question

of a profit for the entire lot rests with the kind of a price that

can be secured for them. The high grades are easy to sell, but the

low grades are hard; in fact, the lowest grade. No. 3, usually is

exported, as there is but little market in this country for it. The

prices on the low grades have remained the same for some time,

while the high grades have by hard work been forced upward.

There is a good deal of competition in the handle trade, and

the worst of it is that a part of it comes from concerns like the

one referred to, which do not know what it costs them to produce

their handles. The men who think that handles are easy to make

and that there is a fortune to be made in them, also cause the

trade a great deal of trouble, as they cannot make a decent handle,

and what they do make are sold at any price they can get for

them, to get them off their hands. And there are sawmills that

make a few handles as a side line, which sell at any price offered.

These all tend to keep prices down to a lower level. There is one

handle that is seldom made by any other than the regular handle

makers who are experienced in making it. It is called the Misses

or Gem. This is the highest type of broom handle made. It is

the same length and size as the regular parlor handle, except that

it is turned very small in the throat. It is difficult to make per-

fect handles of this type. They are all made from selected,

straight-grained white maple, and it is almost impossible to sell

the low grades, but in spite of the most careful grading of the

stock there will be some low grades. The beginners and the men
who make handles as a side line have so much trouble with this

style of handle that most of them refuse to make them. This has

enabled the regular handle men to get the price up somewhere

near where it belongs. It is now selling around $2G and may go

up to $30 before a year passes. Even at its present price, there

is little in it besides trouble, and it is preferable not to make it,

but those who do business on a large scale have to make what

their trade demands.

It is enough to make one feel like starting out to buck the Sher-

mau anti-trust law and trying to effect an organization that will

take over the broom handle business of the country and put it

on {I paying basis or form a company that will buy up the outputs

of the principal factories and sell them to the broom makers at

a reasonable profit. There should be a profit of at least $1 for

every thousand handles manufactured, but under present condi-

tions there are few firms that will average this small amount.

H. B. Alexander.

NOTES OF THE TRADE
Tiie Ohio Handle Factory of Jonesboro, Ark., has been reorganized

and will begin operations within a few days. It has been capitalized

at $8,000 by local men. This concern was sold recently under a

decree of the chancery court to the First National bank of .lonesboro.

E. C. Stuck is president; W. E. Stuck, vice-president; 0. \. Frinlar,

secretary and manager; J. E. Parr, treasurer. The factory will

manufacture shovel handles.

A li.-indlo

& ShcfTicld.

fac'torv is to be established at Newton, Tex., bv Sterling

An a<lditional factory will be erected at Macon, Ga., by the Stand-

ard Handle Company.

HyK^^ima*Jdt^oii!;io/.t:;twi*W:^ftafimim»iWiiTO!Ji^^

The Mail Bag
B 115—Seeks Silo Material

Edioburg, lud., .Nov. 14.—Editor Hardwood
Record : Can you give me a few names of mills

In the South that manufacture pine and cypress

for constructlDK silos? .

This correspondent has been furnished a

list of cypress and pine producers who pos-

sibly would be interested in marketing lum-

ber suitable for silos, and any others desir-

ing to communicate with him can have the

address by referring to B 115.

—

Editor.

—34—

B 117—Birch and Maple of the South

.Tamcstown, N. Y., Nov. 18.— KUllor IIaudwuud

ItKCOiiD : ricase tell mo where the moat birch

timber Is found in tlic soulhoin states, and

it any hard maple srows there that Is suitable

for the manufacture of furniture?

The writer of the above letter has been

advised that a high type of birch grows in

eastern Tennessee, western North Carolina

and in some parts of Virginia iind West Vir-

ginia, and a scattering growth through the

mountain country further south. He is fur-

ther informed that maple of the same botan-

ical variety of northern hard m.tplo grows

in the same range of territory to a consider-

able extent, that the texture of this wood
is a compromise botweon the hard and soft

maple of the North, and that this lumber

constitutes an eminently desirable material

for furniture production.

—

Editor.

B 118—Seeks Black Walnut

Detroit, Mich., Nov. 20.— Killlor IlAimwooD
liECOKD : Would you be so kind as to give us

the names of concerns from whom we could

obtain black walnut ? We employ about a car

monthly, and would appreciate your assistance



HARDWOOD RECORD 35

in Itn.-:iting this stock.

Company.

The foregoing letter is from a leading

automobile body manufacturing concern, which

has been supplied with a list of black wal-

nut lumber producers Any others interested

in the inquiry can have the address by writ-

ing II.utDwooD Record and referring to

B lis.—Editor.

B 116—Inspection Work National Hard-
wood Lumber Association

President Digging and Secretary Fish of

the National Hardwood Lumber Association

are out with a report to its members cover-

ing its very satisfactory showing of inspec-

tion work during the month of October,

which is reproduced herewith;

Chicago, 111., Not. 15, 1911.

To the Membership :—
Our last letter accompanying the September

statement, advised you that the report of the
bureau for that month constituted a record of

the largest month's work in the history of our
association, but we did not say anything that
would lead you to expect that we would beat
that record in the next month's work, and we
feel that we should apologize for our neglect,

because we have beaten it badly.

The enclosed statement of official inspections

for October shows that our licensed men in-

spected the enormous amount of 15,146.475 feet

during that month, which exceeds our previous
red-letter month by 2.165,745 feet and stands as

the record for the inspection bureau.

We beg to advise that we do not expect the
winter months to bring us as large an amount
of work, because navigation on the Great Lakes
has practically closed, which will result in some
reduction in the volume of shipments.

On account of the tact that some of our
recently installed salaried inspectors have not
likd time to become thoroughly established and
have therefore not secured enough business to

make themselves self-supporting, the work of the

bureau cost us $55.57 for the month, instead

of showing a profit as it otherwise would have
done.

Since our last letter, we have received fifteen

applications for membership, making a total of

sixty-seven since our last annual convention.

We trust that every member will feel the same
amount of pride on account of this record as do.

Yours truly,

F. F. Fish, F. A. Diggins,
Secretary-Treasurer. President.

B 119—Seeks Cedar Lumber
New Orleans, La., Nov. IS.—Editor Hardwood

Recobd : Can you refer us to some luml)er con-

cerns that handle cedar? We wish this stock
for the making of box couches.

Fdrnitdre Company.

The above inquiry is from a furniture

manufacturing house of the Crescent city.

The writer has been supplied with a list of

producers of red cedar, which is probably

the variety sought. Any others interested

in the inquiry can have the address by writ-

ing Haedwood Eecord and referring to

B 119.—Editor.

B 120—Seeks Market for Hickory
Falkville, Ala., Nov. 16.—Editor Hardwood

Record : Have you a list of hickory users in

line of manufacturers of handles, wagon and
carriage stock, etc., with which you could supply
us? Also advise what the cost of membership
in the National Hickory Association is, and tell

us about this organization.

Company.

The above letter is from a hardwood lum-

ber manufacturing house, which is an adver-

tiser in Hardwood Record, and has been ad-

vised that we can supply it with a list of

hickory handle manufacturers as well as a
list of users of hickory wagon and carriage

wood stock, if it so desires.

The writer has been referred to the secre-

tary of the National Hickory Association for

information concerning this organization.

Anyone interested in making a connection

for a source of hickory supply can have this

address by writing and referring to B 120.^
Editor.

B 121—Seeks Market for Locust and Beech
Cobden, 111., Nov. 17.—Editor Hardwood

Record : Enclosed find post-office order for my
subscription for coming year. I am operating a
small band mill cutting bos lumber and miscel-

laneous hardwoods. Can you tell me what is

the best outlet for my oak cut from twelve to

twenty-four inch logs? We also have a consid-
erable quantity of both black and yellow locust,

which we think is superior to oak for many pur-
poses. The wood is strong and withstands rot

for a long time, and the grain is straight and
fine. Please give me any comparative figures

you may have on the relative strength of locust,

oak, hickory, etc. Would not locust make a de-

sirable material for the framework of automo-
bile bodies?

I also have a large quantity of beech here.

Isn't it about time it will pay to cut and mar-
ket this wood?

The foregoing letter is from a lumber
manufacturer of southern Illinois, and he
has been advised that the general use for

locust is coniined to the production of insu-

lator pins, although some is used for po-

licemen's clubs. He also is told that a

large quantity of beech is now going into

the market to furniture trade, for the mak-
ing of drawer ends and backs as it is re-

garded as the best lumber known for

drawer slides. Anyone who seeks a supply

of oak, locust and beech will be put in

touch with the writer on application, by
referring to B 121.

—

Editor.

B 122—Falsification of Classification

San Francisco, Cal., Nov. 14.—Editor Hard-
wood Record : As you are interested in legiti-

mate lines of hardwoods, probably you are op-

posed, the same as all dealers, to the falsifica-

tion of deliveries of lumber under assumed
names. We frequently have read about wood
that is not at all mahogany being sold as Colum-
bian mahogany, and we believe that publicity

should be given all cases where dealers seek to

sell an inferior item classified as mahogany, or
some other well-known staple. It has come to

our notice that a good deal of wood is being im-

ported from Africa that is sold as Spanish
cedar, when as a matter of fact it is no more
Spanish cedar than cottonwood.

It might be of interest to the hardwood trade
in general that these inferior and counterfeit

woods be investigated and publicity be given the

result.

Company.

The foregoing letter is from a leading

hardwood manufacturer and dealer of the

Pacific coast, and the points he suggests

are well taken. There is a good deal of

wood being imported into the United
States and sold as mahogany, which has no
right to this name, as it is very much in-

ferior to any of the several genuine vari-

eties of this aristocrat of woods. It is also

equally true that wood that is in no wise
akin to Spanish cedar is being imported
and palmed off for the genuine.

—

Editor.

B 123—From the Director of the Govern-

ment's Forest Products Laboratory
Madison, Wis., Nov. IS.— Editor Hardwood

Record : My attention has been called to an
editorial entitled "The Uses of Lumber," which
appeared in your issue of Oct. 25 on page 24.

I think you are laboring under a misapprehen-
sion regarding the work of the Forest Products
Laboratory. We have under way and have made
good progress in experiments to determine the
fundamental properties of different commercial
woods. A standard series of tests is being made
on practically all important species to deter-

mine the relative hardness, toughness, strength,

durability and variation in strength of wood in

different parts of the tree, and the effect of soil

and site conditions upon the properties of the
wood. We are also getting accurate data upon
the relative shrinkage and hygroscopic properties.

Experiments are also being made to determine
the suitability of forest and mill waste for the
manufacture of paper and other fiber products.

Many other similar lines of work are being con-

ducted here.

The laboratory has been in operation only

about two years and not many publications have
appeared dealing with our work, but during the

next year from fifteen to twenty publications

dealing with experiments under way here will

be submitted b.v us for publication.

I was pleased with the editorial in that you
indorsed the principles that led to the establish-

ment of the Forest Products Laboratory, and
which have guided us mostly in determining its

program of work.

I wish that you could find time to pay the

laboratory a visit and inspect in person our
facilities for work and what is actually being

accomplished.

I am writing this letter in no sense as a pro-

test to your editorial, but merely to correct what
seems to be a wrong impression on your part.

McGarvey Cline, Director.

Mr. Cline has been advised that the editor

of Hardwood Record will take an early

opportunity to visit him at his laboratory,

and carefully analyze with him the work
that he is conducting.

—

Editor.

B 125—Seeks Market for Broom Handles
Dossville. Miss., Nov. 10.—Editor Hardwood

Record : Will you kindly put us in touch with
some users of beech broom handles? We have
the timber and would like to produce broom
bandies if we could sell them.

The above letter is from a Mississippi

hardwood manufacturer, and Record has not

been able to supply him with very complete

information about a market for broom
handles, but he has been referred to sources

of information.

Anyone desiring to communicate with the

writer can have the address by advising us

and referring to B 12.5.

—

Editor.

B 12-1—Seeks Hard Maple Floor Blocks
London, E. C, Nov. 8.—Editor Hardwood

Record : As we understand it, one of your
aims is to bring buyers and sellers together.

We will be extremely obliged to you, if you
will kindly give us a list of shippers in the

northern states or Canada who manufacture
1%-inch and li4-inch x 9 x 3, etc., rock maple
floor blocks. We have a considerable demand
for this class of goods, and trust you will be

able to put us in communication with the best

sources of supply.

Company.

The writer of the above letter is a lead-
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ing timber importing house of the English

metropolis, and has been supplied with a

list of producers of floor blocks in the

United States, and has been advised that it

would not be logical to secuie this mate-

rial in Canada for the English trade, from

the fact that most of the maple manu-

factured into blocks and flooring in Canada

is imported from the United States and

pays a considerable duty. Anyone wisTiing

to communicate with this writer, can have

the address by advising us and referring to

B 124.

—

Editor.

B 126—Seeks Authorities en Bending

Woodenware

St. Marys, Ont., Nov. 11.—Editor Habdwood
Record : Can vou recommond to us a book

treating on the subject of Ijcnding woodenware,

or any book in which this work is treated in

connection with others?

Specialty Company.

The writer of the above letter has been

advised that Hardwood Becord is unable to

locate any authority on the subject in ques-

tion. Those of our readers who would be

willing to communicate any information on

tliis subject to the writer, are invited to send

it to Hardwood Eecobd that it may be for-

warded.

—

Editor.

B 127—Hardwood Manufacturers' Associa-

tion Annual

Cincinnati, O., Nov. 21.—Editor Hardwood
Recoed : At an executive board meeting o£ the

Hardwood Manufacturers' Association of the

United States heid at the Sinton hotel, it was
decided to hold the next or tenth annual meet-

ing of this association at the Sinton hotel, this

city, on January 30-31, 1912.

There may be a preliminary meeting called

for certain divisions of the association on Jan.

20, and If such condition exists, due notice will

bo given.

In determining the dates for holding of the

convention, the executive board endeavored to

avoid any contliction of dates with any other

convention allied with the hardwood industry,

and we hope that other organizations which are

arranging dates for conventions will avoid these

dates (Jan. 30 and 31, 1012), to insure a large

attendance.

The executive board in determining the proper

place for holding the annual meeting of this

:'8soclation, carefully considered the cities of

Nashville, Memphis, St. Louis and Louisville,

but owing to the fact th'at the last several

annual meetings were held in this city, and at

which we had a registration of 700 each time,

this being the largest attendance at any con-

vention in the lumber Industry ever held, and
iilso owing to the geographical location of Cin-

cinnati, It was decided to hold such meeting in

this city. Owing to the geographical location

of Cincinnati, manufacturing interests south of

the Ohio river can make the trip without any
Inconvenience, and the number of members who
live north of the Ohio river can also be accom-
modated by having Cincinnati as a meeting
place, and also of the hotel convenience, the

Sinton hotel being considered one of the flnest

hotels In the West with Its large and com-
modious convention balls, and anti-committee
meetings makes It convenient.

A program will be arranged that will be of

Interest to those attending, and Invitation

notices will soon be ready for distribution. For
space or information regarding this convention
kindly address Lewis Doster, secretary, 120C
I'irst NallonnI Hank building, this city.

Lewis Doster, Secretary.

B 128—Continental Beech Compared with

That of the United States

Owing to recent corrospondcnce printed in

this department on alleged inferior qualities

of American beech as compared to that of Ger-

man growth, a letter was addressed to Dr. C.

.\. Schenck, director of the Riltmore Forest

School, for his analysis of this subject. Dr.

Schenck replies as follows:

Darmstadt, Germany, Oct. 30.—Editor Hard-
wood Record : The American beech and the

German beech are different varieties botanically,

there being differences in the seeds, in the flow-

ers, and in the leaves, of a slight character.

There is no possibility, however, of distinguish-

ing the lumber of the American beech from the

lumber of the European beech, by any kind of

botanical analysis. Neither the American nor

the Kuropean beecli has a real heart-wood. Real

heart-wood is that which is formed by an im-

pregnation of the cell walls with resin, with
tannic acid, or other incrustating substances.

The heart-wood of the beech differs from the

heart-wood of the oak, by the lack of incrusta-

tions. The difference in color between beech sap

and beech heart, is to be attributed to the be-

ginning of decay due to the action of fungi or of

bacteria. I can say for the European beech,

second growth, that it is more fast grown, that

it is straighter. that It is more free from defects

than the average beech in the good United States.

Second growth beech, like second growth hickory,

without doubt, may have its advantages over

llrst growth.
As regards the manufacture of beech into

lumber, I beg to differ from Mr. Herz. Every-
where in B^urope tlie entire beech is worked up
into lumber, heart and sap alike. My experi-

ence in bent-wood furniture is none, I admit, and
1 do not know whether tor this particular furni-

ture, which requires a steaming of the beech,

the necessity arises of eliminating the heart. The
best beech in the United States is, without a

doubt, that grown near Cadillac, Mich.

C. A. ScuEXCK.

B 129—Has Ceased to Use Wood
Youngstown, O., Nov. 21.— Editor Hardwood

Record : In reply to your favor of Nov. 17, will

advise that we have discontinued the use of lum-

ber so far as practicable, confining ourselves to

steel almost exclusively. Therefore, would not

he interested in lumber specifications.

The Youngstowx Car & Manufacturing Co.

This letter is printed as a specimen of a

inimber of like character that reach H.\rdwood

Kecord. This concern was formerly a large

buyer of lumber in various forms, and ap-

parently now has become a convert to entire

steel equipment in car manufacturing.

—

Ed-

itor.

ATOaimi!)it!«KIM>tl!W!)iimaMiTOt^^

l^ews Miscellany

Memphis Club Meeting
The annual banquet of the Lumbermen's Club

of Memphis will be given at Hotel Gayoso the

evening of Nov. 25. The ladies will again

be invited. The entertainment committee, W. L.

Crenshaw, chairman, will have charge of all

preparations.

The semi-montbly meeting on Nov. 11 was well

attended, forty-four members being present.

I'resldent James E. Stark presided. The cus-

tomary luncheon was served.

Election of olBcers will be held Dec. l(i

and the new officers will be installed at the first

meeting of the new year. It is expected that

the committees will be named at the next meet-

ing and that the tickets will be announced at

an early date.

Annual New York Lumber Association

'Ihe annual meeting of the New York Lumber
Trade Association was held Wednesday, Nov. 8.

'i'his was the twenty-fifth annual of the orga-

nization and the attendance was large and
representative. A Delmonico luncheon preceded

Ihe meeting.

At 2 :30 I'resldent Russell J. Perrlne opened
the meeting with a short address covering the

year's work.

The report of Secretary J. D. Crary followed,

in part as follows

:

"There Is not a man In the lumber trade

to-day, whether he confines his business to the

old line companies or gives it to the mutual
companies, that is not saving each year in his

Insurance premiums many times what this asso-

ciation costs him a year, and it Is perfectly

safe to say that all this reduction In Insurance

premiums is due directly to the tact that this

association has been In existence.

"The reason that to-day your yards are not

dominated by the labor unions is because of

this association. We think there Is no question

whatever concerning this statement. Our first

fight against the walking delegate was In 1891.

I'rom flint time until lUOI. thirteen years, you
enjoyed almost uninterrupted freedom from any
dictation of labor unions. In 1901 the fight

was lenewed. with what result you all know
well.

"It is difBcult to say how much influence

this association has had in protecting its mem-
bers from unjust and unreasonable legislation,

and in this connection it is a pleasure to say
that never in the history of the organization

has one cent been impi-operly spent to Influence

the same. Nevertheless, our influence at times
lias been very great, and through this associa-

tion some very bad legislation which would have
vitally affected your interests has been blocked.

"Prior to the inauguration of this association

the market had been roundly abused for its

lack of method in inspection, and this was one
of the first matters considered. Today we have
cifliclal rules governing hardwoods. Yellow pine,

short leaf pine, spruce, and Inspection cover-

ing other woods is under consideration.

"We wonder how many here present realize

the vicissitudes which the trade has endured
during the life of this association. Would you
believe that In New Y'ork City, since this

association was founded, IGO men who had
been closely Identified with the lumber trade

have passed away? The larger part of them had
been at various times connected with this asso-

ciation.

"Then again, what vicissitudes there have
been In the personnel of the business ! How
many businesses have been changed in character

or been discontinued by reason of death, or

failure, or for other reasons? Two hundred
and three concerns that formerly conducted

business In this market, all of which had been

members of the New York Lumber Trade .\s30-

clntlon, comprise the list.

"Not the least of the association's good work
has been through the credit system. JJany of

us can remember when there was no credit

system. At that time there were certain ir-

responsible carpenters who almost literally made
a circuit of the market. They would, by cash

payments, establish a credit In some particular

yard, and then after a while secure quite a

large amount of credit. Then they would stop

paying and go to the next yard and conduct the
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same identical operations. In this way there

were dead-beat carpenters roaming through this

marlset who were creditors of pretty nearly

everybody in the market.

"All this has been stopped, and today, bad

as they are, the credits are infinitely better and
the trade is much greater safeguarded than it

ever was before in its history.

"As an evidence of the value of the credit

system just note the figures which follow ;

The total number of claims re-

ported to date aggregating. . . .$-151,013.86

Total amount collected 226,340.97

A gain this year of $13,119.34

"The total amount collected since the credit

system was started is over fifty per cent of all

the accounts reported. Just think of this per-

centage I Consider the claims which are reported.

Consider the fact that probably no one would
report a delinquent unless he were pretty sure

ho was a bad one—and then think of collecting,

without any legal process whatever, over fifty

per cent of this class of accounts. It is a record

which is wonderful. During the secretary's

term of office he has examined many credit

systems—some run in connection with legal de-

partments. He has never seen one that approx-

T. M. BROWN, PRESIDENT LOUISVILLE
HARDWOOD CLUB.

imated anywhere near this percentage. Let's

take a single year, for instance, and that is

the year just passed.

"The total accounts reported aggregate $9,995,

and we collected for the membership $13,119,

over $3,000 more than we reported on the No.

4 blank, which shows that this amount of $3,000

and over was collected on blank No. 1 or on

blank No. 3 and that it was not necessary to

report the matter further to our membership."

Reports were aI.so received from the lumber

committee, trade relations committee, commit-

tee on legislation, etc., followed by a report of

the committee on nominations, which compre-

hended the following ticket, which was elected

unanimously :

rresident. Russell Johnson Perrine. Vice-

President, John F. Steeves. Second Vice-Presi-

dent, Frederick W. Starr. Treasurer, Charles

V. Fischer. Trustees ; Russell Johnson Perrine,

John F. Steeves, Frederick W. Starr, Charles

F. Fischer, John L. Cutler, William P. Youngs,

Guy Loomis, William S. Wandel, Hammond
Talbot, Gulian Ross. Richard S. White, Row-
land McClave, Louis Bossert, James H. Pit-

tinger, John Eagan, William H. Simonson, Abner
P. P.igelow, Albro J. Newton, Christopher W.
Wilson, Elbert M. Wiley, Peter A. Smith, John

J. Cooney, Edwin D. MacMurray, George C.

Lavery, William F. Clarke, John C. Crevellng,

William S. Van Clief, Allan H. Church, Tread-

well D. Carpenter, Patrick Moore, James Sher-

lock Davis, Thomas J. Crombie, Robert R. Sizer,

William O. Seaman, John F. Cronin.

The association voted to hold its annual ban-

ijuet this year and plans for it were left to

a committee composed of A. P. Bigelow, J. D.

Crary and Walter Adams.

Louisville Hardwood Club Annual

The annual meeting of the Louisville Hard-

wood Club was held last week at the Seelbach

hotel. The event also marked the third anni-

versary of the organization and was featured

by addresses from pioneers who effected its

formation in 1908.

UTien the election meeting was called to

order, everybody sat down to the sumptuous

birthday supper with more than usual celerity

and smiles of anticipation were in evidence on

every countenance. The routine business of the

meeting was not neglected, but' it was plain

that everybody was hungry for the round of

post-prandial speeches and the greetings of a

new year of club life that were to be extended.

Amid a burst of applause the toastmaster intro-

D. E. KLINE, VICE-PRESIDENT LOUISVILLE
HARDWOOD CLUB.

duced, as the speaker of the evening, E. H. Defe-

baugh of Chicago, formerly a resident of Louis-

ville, and figuratively the corner-stone of the

club.

Mr. Defebaugh devoted his allotment on the

program to a discussion of modern business

methods as applied to the lumber business. He
said the salvation of every lumberman in

the country, whether he needed it or not, lies

in scientific methods of salesmanship applied

to the trade. The merchant must adapt his

stock to the needs of the consumer and must

offer it for sale through this adaptation. By
giving the customer just what he wants, when
he wants it. and convincing him that he has

a proposition he cannot overlook because pri-

marily it is suited to the needs of his business,

the standard of lumber selling is raised to its

highest point of efficiency, and the essential

department of the business is disposed of in

the most satisfactory manner.

The program of addresses was concluded to

make room for the main feature of the occasion

—the election of officers. M. Brown of the W.
P. Brown & Sons Lumber Company, was re-

elected for a second term as chief executive

of the organization. At first President Brown
declined the nomination with thanks, but he

was prevailed upon after the election to let

the ballots stand. His 1910-1911 administra-

tiofc was notable in the history of the club.

D. E. Kline of the Louisville Veneer Mills,

v,'as elected vice-president of the club. Mr.
Kline has been an active worker in organiza-

tion interests for a long time and the mem-
bers are confident that he will make an able

second to President Brown. Claude M. Sears
of the Edward L. Davis Lumber Company, is

again treasurer of the club. Ever since the

body was formed, three years ago, Mr. Sears

lias had charge of the finances of the body, and
the members hai! him as a second MacVeagh
in affairs of finance.

The Louisville Hardwood Club has decided to

put forth concerted effort to land the 1912 con-

vention of the National Wholesale Lumber
Dealers' Association. A meeting of the execu-

tive committee of the national body will be

held in Nev York City next month and it is

probable that an ambassador from the Falls

City enthusiasts will wait upon the members
of the committee and urge the advisability

of selecting Louisville, famous for its hospi-

tality, entertainment and industrial features

from coast to coast, as the national Mecca for

next year.

CLAUDE M. SEARS. TREASURER LOUIS-
VILLE HARDWOOD CLUB.

Meeting of Evansville Lumbermen's Club

The Evansville Lumbermen's Club held its

monthly meeting at the New Vendome hotel Nov.

21. After an eight-course luncheon the business

meeting was called to order by President Young.

Owing to the absence of Secretary E. H. Luhr-

Ing, the minutes of the previous meeting were

read by Acting Secretary Paul Luhring.

The resignation of the Beach & Fuller Com-
pany, which was presented at the last meeting,

was brought up, and the membership committee

asked for more time before reporting on it.

The applications for membership of Jos. Walt-

man, Jr., who is in the local wholesale trade,

and the Brucken Lumber Company, were pre-

sented and accepted. The Brucken Lumber Com-
pany's plant is at Brucken, Ky.

Daniel Wertz reported that the meeting of the

directors of the Indiana Hardwood Lumber-

men's Association was held and that it was left

to the club to fix a date for the holding of the

annual meeting. A motion was made and car-

ried that they set Thursday, Jan. 18, as the

date for entertaining the Indiana association.

A finance committee was then appointed by

President Young, consisting of Daniel Wertz of

Maley & Wertz, chairman ; M. B. Cummings of

Riemeier Bros. & Cummings ; Chas. Wolflin of
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Wolflin-Luhi-ing Lumber Company, who will

take care o£ the financial end o£ the entertain-

ment.

John K. Walker, president o£ the Lumber-

men's Bureau of Washington, D. C, was intro-

duced and he talked along the line o£ publicity.

Chas. Davis of the Mengel Box Company, was

present and talked entertainingly on the etEorts

and success of the Louisville Hardwood Club.

Mr. Davis said. '"We all work together for the

good of Louisville as a hardwood market. Each

member of the club knows of what each of the

other's stock consists, and if he cannot fill an

order, if it's in Louisville, and it nearly always

Is, he refers his customer to his fellow club

member who has the stock. We are for Louis-

ville all the time."

State Senator W. B. Carleton extended an in-

vitation in behalf of the Press Club to the visit-

ing lumbermen to partake of the hospitality of

the club.

The J. W. Thompson Hardwood Company

As previously recounted in Hardwood Record,

J. W. Thompson, formerly of Memphis, Tenn.,

has located in Chicago, with headquarters at

J. W. TIKIMI'SON, J. W. THOMl'SON HARD-
WOOD COMPANY, CHICAGO.

1332 McCormlck building. Under the title of the

J. W. Thompson Hardwood Company he has

entered into the wholesale hardwood business

and will specialize in southern hardwoods, with

which he is so familiar.

Mr. Thompson enters the Chicago wholesale

lumber trade with the prestige of a long experi-

ence in lumber affairs, a clean record, an ex-

ceptional knowledge of sources of supply, and a

very comprehensive acquaintance with the pine

trade.

Mr. Thompson had his early experience in

hardwood affairs in Indiana, and twenty years

ago went to Mississippi, and from that state

moved to Memphis, where he was engaged in

the wholesale trade for several years, and but

recently closed out his interests. He has been

Identified with the National Hardwood Lumber

Association ever since Its organization, and for

some years was an official of the association.

If bis personal popularity counts for anything

In the making of success, Mr. Thomp.son cer-

tainly Is mighty well equipped to secure a very

handsome business In Chicago and vicinity, since

his affability, courtesy and consideration to his

fellows are of such a character that he com-

mands not only the respect, but the sincere per-

sonal regard of hosts of hardwood producers and

buyers. He Is already capturing a .very hand-

some volume of business.

The Veneer AFSociation

In anticipation of the forthcoming annual

meeting of the National Veneer & Panel Manu-

facturers' Association to be held at the Audi-

torium hotel, Chicago, on Dec. 12-13, Secretary

E. H. Defebaugh has forwarded a letter, of

which the following is a transcript, to all mem-
bers of the organization :

Chicago, Nov. 17, 1911.

Dear Sirs :

—

The prevailing conditions incident to the gen-

eral business of all lumber manufacturing lines

necessitate operations for the next twelve

months being placed on diCCerent lines than for

several years past.

In the first place, there is too much capacity

in all wood-working lines ; raw material is too

accessible, and the result is that over-produc-

tion prevails.

You will not doubt this statement, and I am
callicg your attention to it, because we are

going to talk about it at the annual meeting of

the National Veneer & Panel Manufacturers'

Association, to be held Dec. 12-13, at the Audi-

torium hotel, Chicago.

I am going to suggest that you plan to make

less veneer next year, and when you sell an

order, be sure you have a profit on it.

You do not do this now ; not because you do

not want to, but because you cannot under pre-

vailing conditions. Unless some concerted effort

is made to make less veneer in 1912, it will be

impossible for any man to make any money in

the veneer business;

The slipshod way of determining cost and sell-

ing values of the past cannot prevail today,

because

—

First : Timber prices are extravagantly high.

Second : Owing to Increased waste, and de-

creased efHciency in labor, it is costing more

money to put your veneer in the warehouse.

Third : Your selling expenses arc greater than

they should be, and you are having to meet

competition which disregards all rules of good

business in making prices.

We are going to have an address at this meet-

ing that will tell you about a method of abso-

lutely determining the cost of doing business.

A clear sky, an occasional star and a moon

that looks like a watermelon awakens interest

in any man who loves nature.

The great white way in business has been

under a cloud for more than twelve months.

Some of the "seers" in wood-working lines seem

to have discovered a flash here and there, which

indicates 1912 is not going to be a bad business

year, owing to the fact that stocks of the con-

sumers are light and the politicians have talked

themselves to death ; the muck-rakers have discov-

ered they are on the wrong track, and the com-

mercial world is going to have a chance to do a

little business next year, notwithstanding the

rulings of the Department of Justice, and the

wet blanket the Sherman law Interpretation has

put on all of us.

We want you to come to Chicago, because It

is for your Interest to be here. If you have a

sore spot that you cannot cure In your business

life, Just write It out and bring It to the meet-

ing ; put it on the blackboard, let the people dis-

cuss It and perhaps a remedy can be suggested.

We do not need to bring you In the limelight In

connection with any question, but we want this

meeting to accomplish something. If you come

earnestly appreciating the need of the hour, we

will do some things that will make 1912 more

profitable to every member of the association.

Very truly yours,

E. II. l)»:FKnAtjaii, Sec'y & Trcas.

Starts Hardwood Mill

The Central Hardwood Company, onj.ce8 1001

Hlbernla building. New Orleans, La., started Us

new eight-foot single hand mill at Malboeuff,

La., on Oct. 30. It Is situated on the Lafayette-

Baton Rouge branch of the Southern Pacific

railroad and has a Iwenly-fivc-year cut of

mixed hardwoods, and will manufacture oak, red

gum. ash cypress and cottonwood.

J. Edward Crusel of New Orleans, is presi-

dent ; M. J. Voorhies of Saint Martinville, La.,

vice-president and general manager ; C. J. Swan

of New Orleans, secretary and treasurer. The

board of directors includes besides the officers,

J. F. Clarke of Hayward & Clarke, New Or-

leans; A. V. Fournet of Saint Martinville, and

I'. Rouge of New Orleans.

New Hardwood Company

The Diamond Lumber Company, manufacturer

and wholesaler of hardwood lunilicr. has opened

offices in the Union Trust building, Parkers-

burg, W. Va. E. M. Bonner is president and

general manager and William Rogers is secre-

tary and treasurer. This company controls

the output of several mills on the West 'Vir-

ginia and Pittsburg division of the Baltimore

& Ohio railroad, approximating 12.000,000 feet

annually, principally oak, poplar and chestnut.

Mr. Bonner and Mr. Rogers are lumbermen of

high standing and extensive experience, and

their many friends predict for them unbounded

success.

J. T. CLELAND, MlLTlMORE LUMBER COM-
PANY, KNOXVILLE, TENN.

The Miltimore Lumber Company
One of the enterprising hardwood jobbing

houses of Knoxville, Tenn., Is the Miltimore

Lumber Company, of which J. T. Cleland Is the

presiding genius. Mr. Cleland has offices In the

Empire building, and has a very desirable busi-

ness, specializing chiefly in high-grade poplar.

Growing Mexican Lumber Port

Notable among commercial developments of

Mexico are the growth and shipping Improve-

ments of Manzanlllo, on the west coast, the

door to the State of Colma, the most populous

and productive section of the republic. The

city's harbor has been greatly Improved and

extended by the government under the direction

of an American engineer and contractor, and

the Mexican Central railway, one of the gov-

ernment merger lines, has built a wharf 720

feet long and SO feet wide with every modern

facility.

Prominent among the largo commercial enter-

prises of Manzanlllo arc Its lumber concerns.

The Collma Lumber Company, according tio

Richard M. Stadden, American VIce-Conaul, has

Invested about .$700,000 In the development of

Its business In Collma. This company owns

51,000 acres of timber land at Ccrro Grande, a

sawmill of 40,000 feet capacity every twelve

hours of work, thirty miles of main line track,

and four locomotives. The principal production
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of the Colima company will be oak lumber of

the different varieties. These have been proved

by laboratory tests in Mexico and the United

States to be first-class material. The company
expects also to produce a large number of rail-

way ties. More machinery is expected from
the United States for the forest work.

The Pacific Timber Company has completed

three miles of railroad for logging, the equip-

ment for which will be one locomotive and
fifteen cars of American make. Twelve miles

of flume have been completed. A railroad for

taking lumber from the lower end of the flume

to the coast, eleven miles, is being constructed.

New Hardwood Enterprise

Charles K. Parry & Co., of Philadelphia, Pa.,

state that they are largely interested in a

new concern known as the Carolina Spruce

Company, which is developing a large tract

of timber land, said to be one of two of the

very finest tracts in Yancey county. North
Carolina. This tract comprises about 7,000

acres of poplar, chestnut, basswood, cherry and

spruce. Railroad connection is nearly com-

pleted. The company will erect an eight-feet

band mill just as soon as the railroad is far

CHARLES K. I'ARRY, CHARLES K. PARRY &
CO., PHILADELPHIA.

enough advanced to handle freight, and it

expects to be in full operation in about six

months. Charles K. Parry has devoted most
of his time during the summer to superintend-

ing the work of the company. He returned

recently from the company's yellow pine mill

at Selma, N. C, and said the output, while not

exceeding 5,000,000 feet this year, will be in-

creased to over 7,000,000 in 1912. This mill

is cutting poplar and oak. Pinebloom mill is

manufacturing flooring strictly, turning out an

average of 30.000 feet daily.

Michigan Retail Association Files Answer

The officers and directors of the Michigan
Retail Lumber Dealers' Association, the Scout

Publishing Company and the Lumber Secre-

taries' Bureau of Information have filed in the

federal court at Detroit their answer to the

government charge that they are acting in vio-

lation of the Sherman anti-trust law. The
answer is a general denial of the government
charges, and also contains an attack on mail

order houses and wholesalers, manufacturers and
jobbers selling directly to the trade. While ad-

mitting that in the past there were agreements
among members not to purchase of manufactur-
ers, wholesalers or jobbers selling directly to the

trade, and contending that there was nothing

unlawful in such agreements, the lumbermen

assert that these agreements were long ago

abandoned. This language is then used in the

answer :

"These defendants aver that the maintenance

of such methods of distribution does not partake

ot the nature of restraint of competition and of

trade and commerce, but on the contrary tends

to facilitate the same. They further say that

any efforts to destroy such methods of distribu-

tion, either by great combinations of capital or

b;- injunction, would inevitably destroy compe-

titiou. restrain trade and commerce, and build

up great monopolies and great concentration of

wealth.

"These defendants further say that the so-

called mail order houses, and some wholesale

dealers who are operating with them, are seek-

ing to destroy the method of distribution by pro-

ducers and through retail merchants and to sub-

stitute themselves as such distributors. To this

end the mail order houses are seeking the aid

of the employes of the postoffice department of

the United States and are sending circular

letters and advertising matter to rural free de-

livery carriers to induce them to act as sale

agents of such mail order houses."

A sample letter sent to rural free delivery

carriers by Sears, Roebuck & Co., Chicago, in

which the good will of the carrier is asked, is

included in the answer.

Methods were adopted in the past which the

defendants admit should not have been adopted.

These included an attempt to collect penalty

from wholesalers who were selling to consumers.

Referring to mail order houses the defendants

declai-e that they often represent themselves as

producers and manufacturers, although they are

not. Mail order houses are nondescript and

have no place in any classification of the trade.

The defendants deny that they are now and

ever have been engaged in any unlawful con-

spiracy, unduly and unreasonably to restrain

trade in the lumber products business between

the various states and territories. They deny

the existence of conspiracy and claim the right

of a demurrer.

Co-operative yards and unions are attacked by

the defendants. The defense asserts that mem-

bers of these associations band together and

buy direct from wholesalers, manufacturers and

jobbers with the intent of driving out and de-

" stroying retail lumber dealers in their vicinity.

Admission is made that information is ob-

tained in cases where wholesalers, manufactur-

ers or jobbers sell direct to the trade, and

thereby jeopardize the trade of the retailer, but

it is denied that an attempt is made to coerce

or intimidate or restrain any member of the

Michigan Retail Lumber Dealers' Association

from exercising his own best judgment after

receiving information.

Denial is made on behalf of the Scout Pub-

lishing Company and the Lumber Secretaries'

Bureau of Information that they have combined

to carry out any conspiracy or that the associa-

tion has agreed to furnish the Scout names of

wholesalers, etc., selling to retailers.

October Cut in Shipments of 'Wisconsin

:iouses

Secretary Kellogg of the Northern Hemlock &
Hardwood Manufacturers' Association, issues a

statement showing the cut and shipments of

fifty-three lumber manufacturers connected with

his association for October, 1911, as compared

with cut and shipments of the same concerns dur-

ing the same month of 1910. The hardwood cut

of October, 1911. was 9,782,000 feet, as com-

pared with 10,558.000 feet during the corre-

sponding period of last year. During October

of this year 18.231,000 feet were shipped, against

16.428,000 feet during October, 1910. Wiscon-

sin's largest hardwood output is of birch : the

second largest maple, and the third, basswood,

although it also produces a considerable quantity

of gray elm and black ash.

Eiltmore Forest School

Dr. Schenck's Biltmore Forest School is now
installed at Darmstadt, Germany, in its winter

headquarters, with an unusually large class ot

students. The last leaflet issued by the school

recites a history of its movements since it left

Marshfleld, Ore., on Sept. 16. where it was

encamped with the C. A. Smith Timber Com-

pany.

Dr. Schenck will return to the United States

early in the spring, and after enrolling new

students will make the school's first camp in

New York state's forest reserve in the Adiron-

dacks : will then make a brief stop in the North

Carolina pine district, probably near Ayden, N.

C. ; then will go into summer encampment for

a while at Sunburst Village near Canton, N. C.

in the hardwood region ; after which probably

the school will spend a few weeks in one of

the districts embraced by the government's new
Appalachian park in eastern Tennessee. It will

then encamp near Cadillac. Mich., for a month,

and again move to the Pacific coast for several

months before again departing for the winter in

Germany.
The wonderful allurements, to say nothing of

the educational advantages of a course in the

DR. C. A. SCllE-NCI';. DIRECTOR BILTMORE
FOREST SCHOOL.

Biltmore Forest School, make every mature lum-

berman jealous of the tact that he is not a boy

again, that he might be able to become a student

of this foremost school of forestry and practical

lumbering.

Three New Types of Band Kesaws

The famous specialists in band resaw con-

struction. W. B. Mershon & Co.. Saginaw. Mich.,

have added to their already big line three brand-

new types of resawing machinery. One is a new

model of the twin resaw. which is a marked

improvement over the earlier and original ma-

chine put out by this company, and is designed

for use in box plants, as it saws lumber into

three pieces at one process.

The second machine is a now hopper horizontal

band resaw for box makers, automatically resaw-

ing short sections of box material into thin

stock.

The third machine is designed for direct attach-

ment to the end of a two- or four-side planing

machine, in which two-inch stock is dressed two

sides or dressed two sides and ship-lapped or

tongued and grooved, and then resawed.

All of these machines are built on the usual

Mershon standard of quality, efficiency and fine

adjustment, and will constitute a substantial

addition to this concern's famous line of resaw-

ing machinery.
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Out of Receivers' Hands

The E. Sondheimer Company, Memphis, Tenn.,

announces under date of Nov. 20 that a meet-

ing of its creditors was held at Memphis on
November 15, at which time $0-40,000 of the
total indebtedness of ?6G3.000 were represented.

At that time a plan of settlement was unani-
mously agreed upon, and this agreement Is

being put Into writing, and as soon as com-
pleted wiU be mailed to creditors for acceptance.
This plan will place the property of the E.

Sondheimer Company bacl; into its own hands
under the direction of Max Sondheimer, presi-

dent, and Rudolph Sondheimer, secretary. The
company is to be congratulated upon its prompt
release, which is in line with the prophecy made
by Hardwood Record at the time of the receiver-

ship.

A Specialist Who Has Made Good

At 372 Baynes street, Buffalo, N. Y., is located

E. B. Brown, who is distinguished in the lumber
trade as a specialist in the purchase and distri-

bution of wagon-wood stock.

Mr. Brown entered the lumber business in

1889 as yard man with E. & B. Holmes of

Buffalo, and afterward was employed as yard man

E. B. BROWN, WAGON WOODWORK SPE-
CIALIST, BUFFALO, N. Y.

by the Klrlt-Chrlsty Company, which was merged
Into the Empire Lumber Company at Buffalo, up
to 1902. when he went with Anthony Miller for
four years as buyer and salesman. On Jan, 1,

1907, he started out on his own account In a
special line of wagon-wood slock. Mr. Brown la

quite proud of the fact that he has only a half-

dozen customers, which keep his time fully oc-

cupied in securing from small mills throughout
the country their requirements for oak bolsters,

sand boards, cveners and reaches, and hickory
and maple axles. Mr. Brown spends much of his
time In buying the stock, and training sawmill
illen in manufacturing the stock, to enable them
to secure the highest results from their timber.

Export Timber Measurement

The conimlttfe of the .National Lumber Ex-
porters' Association appointed to confer with
members of the Timber Trades Federation of
London on measurement ha* begun work and
a report of the results of the first conference
Is at hand. The committee and representa-
tives of the brokers discussed the subject at
considerable length In London on Oct, 24, only
to discover afterward that the brokers had no
antbority to enter Into an agreement. It was
therefore resolved to hold another conference,
this time with the mcrcluinm rirul Iniyers, on

Oct. 31, when it is hoped a decision binding
upon the other side can be arrived at. The
committee, which includes Gustave A. Farber,

London representative of Russe & Burgess, Mem-
phis. Tonn. ; R. D. McLean of the Hugh McLean
Lumber Company, and ,1, R. Williams of the

Ferd Brenner Lumber Company, Cincinnati, O.,

submitted for consideration the following four
articles.

"1. in taking the thickness of all Ameri-
can lumber, the same to be taken one foot from
the thinnest place. (This rule has been adopted
hy Liverpool and has been in use there for some
time.)

"'2. In case not more than ten per cent In

plain oak and twenty per cent, in quartered

oak should be one si.\teenth of an inch scant in

thickness, no notice to be taken and the par-

cel as a whole to be considered full thickness.

"3. Where shipments are found by the port

authorities to have the superficial contents

marked on each piece in figures, such figures

must stand : or alternatively, every piece with

the measurements of which the port authorities

disagree shall be laid aside for inspection, ship-

pers paying the necessary expenses.

"4. When the variation in measurement does

not amount to more than one per cent, no

claim for shortage is to be made, provided the

lumber is measured full contents according to

the board rule.

"•This is understood to apply to one Inch

thickness and up, and similarly it is suggested

that in case of three-quarters of an inch and

under 1-32 scant shall be considered full thick-

ness."

The proceedings were marked by the utmost

cordiality and good will, and it is believed that

there is every prospect of getting together on

a complete agreement.

Well Under Way
The recently incorporated Reliance Lumber

& Manufacturing Company of Columbus, O.,

which took over the Reliance Lumber Company
of that place, has passed through the period of

formation and is now well established in Its new
yard and ofllce on Dublin street.

The active members of the firm are C. T. Nel-

son and R. B. Lovell. who formerly were co-

partners in the Reliance Lumber Company.
The old concern occupied offices in the Schultz

building, but soon realized the advisability of

establishing a sorting yard. As a result new
offices were built in connection with those of

the C. T. Nelson Company, and a yard was laid

out. It Is intended to carry a large stock of

West Virginia and southern hardwoods. Plans

are about completed for the operation of two

hardwood mills in Ohio near the West Virginia

border, and when these arc running the Reliance

Lumber & Manufacturing Company will have an

extensive line of its own stock to draw from.

Notes of the Veneer Trade

The Coast Line Veneer Mills have been incor-

porated at Norfolk, Va., with a capital of .$5,000,

C. F. Wells is president.
« • *

Adolph Sturm, president of the Adolph Sturm

Veneer Company, Chicago, died at his home,

1408 Wells street, Friday, Nov. 3, from the

elTects of a stroke of paralysis which occurred In

1909. He was born In Vienna, Austria, Oct.

15, 1848. He went into the veneer business In

1872, and later became Inlercsted in other busi-

ness enterprises in t'hlca;;o. Mrs. Sturm, nine

children and nineteen granilchlldren survive him.
• • •

The Puyallup Mill & Veneer Company, Puyal-

lup. Wash., which has large timber holdings at

Eagle Gorge, will erect a sawmill at that iiolnt

to replace the one recently burned at I'uynllup,

The company's planing mill niul box factory will

he rebuilt on their former sites. The sawmill Is

to have n twelve-foot band saw that will cut

tlTiiliiTH I'-'O feet long.

A large warehouse is being built by the Han-
son-Ward Veneer Company of Bay City, Mich.,

and machinery is being installed for the manu-
facture of all kinds of panel doors, maple floor-

ing, veneers, auto dash boards, table and machine
tops.

• * •

The Roddis Lumber & Veneer Company at

P.ark Falls, Wis., has finished Its season's cut

and will be closed for annual repairs. The mill

has been in steady operation the last season and
very successful. It is expected that the plant

will be ready to resume operation in about one
month.

* * •

The Anderson Veneer & Saw Mill Company
was incorporated at Louisville, Ky., Nov. 11,

with a capital stock of 100,000. The company
will manufacture and sell veneers, lumber and
logs. Olaf Anderson, B. M. Cunningham and W,
V. Sheperdson are the incorporators.

The Maryville Lumber Company
The portrait accompanying this paragraph is

that of H. G. Tarvin of the Maryville Lumber
Company, Maryville, Tenn. This company has
just finished cutting the timber from 0,000 acres

II. G. TARVIN, MARYVILLE LUMBER COM-
PANY, MARYVILLE, TENN.

in Blount and Monroe counties. Tennessee, and
will soon begin cutting the timber on an 8,000-

acre tract in Monroe county. This timber Is lo-

cated along the Tennessee river, six miles east of

Chllhowie on the Tennessee & Carolina Southern
railway. The concern will move its band mill

from Maryville to the last-named tract, and ex-

I)ects to begin cutting lumber about Mar. 1,

This' tract is priuclpally a poplar and white pine

proposition,

Mr. Tarvin, manager and treasurer of the

.Maryville Lumber Company, was formerly asso-

ciated with the Ward Lumber Company of Chi-

cago, having had charge of Its mills In Arkansas.
Later he was connected with the W. M. RItter

Lumber Compan.v of Columbus, O. .Mr. Tarvla
controls the manufacturing and distributing endi
of the business with hea(l(|uarters nt Maryville,

a thrifty lumber and wood-worUliii: manufactur-
ing town, located eighteen miles southeast of

Knoxville, on the Knoxvllle and Augusta branch
of the Southern railway and on the Louisville &
Niislivllle railroad.

October 1911 Blue Book

The National Lumber Credit Manufacturers'
Corporation of St. Louis, Mo., of which W, F.

Biederntan is sniierlntendent. Is out with its

sivt.-.'iit h vnlnnir. oi' (he llhii* Hook, which con-
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taius a classified list witb capital and credit rat-

ings of all manufacturers' wholesale and retail

dealers in lumber as well as factories that huy
lumber in carload lots.

The Blue Book Is issued semi-annually—in

April and October—and the publishers advise

that this edition has been compiled with the

utmost care to make the list as complete and

accurate as possible, and that they have been

very conservative in quoting the capital and

credit ratings of concerns listed therein.

It may be of interest to know that E. G.

Griggs, Tacoma, Wash., president of the Na-

tional Lumber Manufacturers' Association, is also

president of the National Lumber Credit Manu-
facturers' Corporation.

Meeting of Board of Directors luin'ber Sales

Managers' Association.

The directors of the Lumber Sales Managers"

Association held a meeting at the Auditorium

hotel, Chicago, on Thursday, Nov. 23.

The Stearns Salt & Lumber Company of Lud-

ington, Mich., on application, was admitted to

membership.

The resignation of A. G. Fritchey as president

was accepted, and F. L. Brown of Chicago, first

vice-president, will act as president until the next

annual meeting.

The resignation of C. F. Korn of Cincinnati

as a director was accepted and B. F. Dulweber

of Cincinnati was substituted to take his place

until the next annual meeting.

E. M. Holland, sales manager of the Stearns

Salt & Lumber Company, Ludington, Mich., was
elected to fill the vacancy on the board of direct-

ors occasioned by the non-acceptance of C. A.

Bigelow of Bay City. Mich.

The board carefully considered the different

departments of work which it is organizing for

the benefit of its members, and it was decided

for the present to pay especial attention to the

statistical information bureau ; arbitration and

adjustment of claims ; collections and credits

;

market conditions report ; lumber exchange fea-

ture ; employment of buyers, inspectors and sales-

men ; educational features ; and purchases and

general policy.

This last feature of fully carrying out the

principles upon which the original organization

was made, to effect the highest efficiency in sales-

manship and strict integrity in the line of work,

was emphasized above everything else.

It was decided to hold the next annual meet-

ing at the Auditorium hotel, Chicago, on Thurs-

day and Friday, Feb. 16 and 17, 1912. A com-

mittee consisting of E. H. Klann, W. W. Dings

and E. M. Holland was appointed to work out a

program for the two days' session.

The meeting was marked by manifest enthu-

siasm over not only the current, but prospective

work of the organization, and it was believed

that the painstaking way in which the work is

being perfected shows that there is no lack of

interest in the movement, and that the work of

the association is going forward in such an

intelligent way as to warrant the assumption

of its ultimate success.

The present roster of membership of the or-

ganization is between forty and fifty. All lumber

sales managers interested in allying themselves

with the association should address E. H. Klann,

secretary. Masonic Temple, Chicago.

Miscellaneous Notes

The Hickory Manufacturing Company, Hick-

ory, N. C, has recently been incorporated.

A new wagon stock plant established at Oak
Grove. La., is that of Briggs Brothers & Will-

iams.

The Baltimore Lumber Company of Baltimore,

Md., was recently incorporated with a capital

stock of $25,000.

Articles of incorporation have been filed by
the Linolith Sanitary Flooring Company at New
York City to manufacture flooring of all kinds,

with a capital stock of $200,000.

The Smith NovcKy & Carving Company has

been incorporated at Fort Smith, Ark., with a

capital of $10,000.

A new concern to start business at Wilming-

ton, Del., is the Ridgeville Lumber Company, in-

corporated with a capital stock of $25,000.

W. N. Hawlcy's lumber yard at Herington, Kan.,

was destroyed by fire Nov. 10. The loss is esti-

mated at $30,000, partly covered by insurance.

The Whitter & Gay Manufacturing Company
was recently incorporated at Atlanta, Ga., with

an authorized capital stock of $2,500. The com-

pany will manufacture bank and store fixtures.

The Flat Creek Lumber Company has been

incorporated at Richmond, Va., with a capital

stock of $50,000, and will establish sawmills in

Virginia to have a daily capacity of 50,000 feet

of lumber.

0. P. Schafer, V. F. Marshall, J. V. Canavan,

Fred Wettengel and E. G. Jones have incor-

porated the Oregon-Wisconsin 'limber Holding

Company at Appleton, Wis., with a capital

stock of $100,000.

F. L. BROWN, CHICAGO, PRESIDENT LUM-
BER SALES MANAGERS' ASSOCIATION.

The Chess & Wymond Company of Jackson-

ville, Miss., manufacturer of barrel staves, etc.,

has bought from the Keystone Lumber & Brick

Company 8,000 acres of hardwood timber lands

in Jefferson county.

Glidden, Wis., has a new wood-working enter-

prise in the Glidden Manufacturing Company,

just organized, which will manufacture clothes

pins, candy pails, butter tubs, etc. The new com-

pany will give employment to a large number of

men.

• Edward E. Carriere & Co. of Mobile, Ala.,

have bought the hardwood plant and business

of the Mcintosh Lumber Company at Mcintosh

Bluff. This mill cuts about twenty thousand

feet of hardwood lumber a day and manufactures

gum staves.

The Seaboard Hardwood Corporation has been

incorporated in Manhattan to deal in lumber,

timber lands, etc., with a capital stock of $200,-

000. J. A. W. Pine and W. Essen of New York

City, and L. J. Angevine of Brooklyn are the in-

corpoi-ators.

J. W. Johnson & Co. have organized at Hunt-
ington, W. Va., to deal in lumber and cross-ties,

with an authorized capital of $30,000. The in-

corporators are J. W. Johnson, Lexington, Ky. ;

Fred W. Williams, B. E. Williams and Paul

Scott of Huntington. Ky.

The Grand Rapids Veneer Works, Grand
Rapids, Mich., has just closed a contract with

the Gibson Refrigerator Company of Greenville,

Mich., for two additional dry-kilns. This com-

pany already is employing three Grand Rapids

kilns and this purchase gives it a battery of five.

The G. H. Evans Lumber Company of Chatta-

nooga, Tenn.. which lately made that city its

center of operations, is making good progress

in the hardwood trade. Its specialties are red

and sap gum, and it also carries oak and pop-

lar. Tile company's other mills and connections

are at Mobile, Decatur and Demopolis, Ala.

The referee in bankruptcy of the K. & P.

Lumber Company, Cincinnati, O., makes a report

under date of Nov. 13, showing receipts on behalf

of the creditors of $30,075.47 and disbursements

of $19,771.01. It shows an inventory of prob-

able assets for distribution to creditors amount-

ing to $26,669.60. The report would indicate

that eventually the general creditors will receive

a total dividend of about twenty per cent.

The Hice Manufacturing Company of John-

son City, Tenn., manufacturer of wheels, rims,

etc., is enlarging its plant. An addition 50x

100 feet Is being built. It will have a new
boiler room and the latest shavings exhaust

system. The concern has made rapid progress

under the management of Mr. Hice, and gives

promise of becoming one of the largest wood-

working plants in that section of the country.

The Flint River Cypress Company has been

organized at Albany, Ga., with a capital stock

of $250,000. The company has bought timber

lands along the Central of Georgia railroad and

the Georgia, Southwestern & Gulf line, and is

negotiating for more. E. J. Marsh, Waycross,

Ga., formerly of the Wabash Cypress Company,

is president ; R. H. Paul of the East Coast Lum-

ber Company, Watertown, Fla., formerly of the

Gardner & Lacy Lumber Company, secretary-

treasurer and sales manager.

The Beckman Lumber Company has been or-

ganized at Seattle, Wash., by Victor H. Beckman,

for many years secretary of the Pacific Coast

Lumber Manufacturers' Association, and one of

the best informed men on current conditions

in the manufacturing, wholesaling and retailing

of lumber in the Pacific Northwest. Wholesale

trade in hardwoods and dressed stocks and tim-

ber lands are his specialties, and he has a num-

ber of important deals on hand. The company's

offices are located at 1001 Alaska building,

Seattle.

L. S. Clough & Co., for many years operators

of large luOibering plants in Forest county,

Pennsylvania, have sold their entire holdings,

about eight thousand acres of valuable timber

lands, to Frank K. Kreitler of Nebraska and

Frank K. Brown of Clarion, this state, manager

of the "Watson Lands" Lumber Company's

operations at Mayburg. The price paid was

$290,000. The new owners are L. D. Collins,

one-half, Messrs. Kreitler and Brown, one-fourth

each. It is estimated that the timber amounts

to 40,000.000 feet, a large amount of which is

hardwoods of all kinds.

Notable among the developments of Weston,

W. Va., this fall, are the improvements being

made by the Davis-Eakin Lumber Company in

its manufacturing facilities. Among them are

the erection of a big band mill and the construc-

tion of a railroad. The company's circular mills

are on the Birch river, near Erbacon, W. Va.

Poplar, oak ana chestnut are the company's spe-

cialties, but it will manufacture all kinds of

native woods in rough and dressed stock. The
headquarters of the mill will be located at the

mill about April 1, 1912. J. R. Davis will have

charge of the selling end, and P. E. Eakin will

control operations.

A single band steel frame sawmill with a

daily capacity of 50,000 feet will be erected by

the Union Cypress Company, recently organized,

at Melbourne, Fla. The building will be large

enough to accommodate a double hand mill of

double the capacity. This plant is expected to
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be ready for operation six months after con-

struction is begun. The company has bought
225,000,000 feet of cypress and much other tim-

ber In Brevard and Osceola counties, Florida.

11. F. Clark is president of the company ; J. M.
Clark, general manager ; C. H. Clark, woods
superintendent, and H. L. and W. K. ClarU the
other directors.
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Hardwood l>Jeivs ISfotes

CmCAQO

Lawrence D. Ely, under the title of Osgood &
Ely, with headquarters at 732 Monadnock build-

ing, Chicago, will carry on the lumber business
of the late Henry D. Osgood. Mr. Ely will han-
dle redwood lumber and shingles, hemlock, white
pine and hardwoods.

H. P. Miller of the Hardwood Mills Lumber
Company, Chicago, has gone to Memphis and
other milling points to look over stocks.

J. L. DuPlain. representing William Buchanan
of Texarkana, Ark., in the Illinois and Wisconsin
territory, was in Chicago last week.

A. H. Ruth, sales manager of the G. W. Jones
Lumber Company of Appleton, Wis., and Chicago,
spent a few days during the last week with the
Rockford, 111., trade.

H. F. Below of Vollmar & Below Company,
Marsbfleld, Wis., was a Chicago visitor last

week.

C. Christiansen of the Christiansen Lumber
Company spent a few days last week at Wausau
and other Wisconsin milling points.

F. H. Kelly, sales manager of the Grand Rapid.s

Veneer W'orks, Grand Rapids, Mich., was in Chi-
cago on Thursday trailing up a big order for
dry-kilns. Mr. Kelly reports the dry-kiln busi-

ness of the Grand Rapids Veneer Works to be
larger than ever before in Its history.

O. B. Bannister of the Muncie Wheel Com-
pany, Muncie, Ind., was a Chicago visitor this
week.

E. M. Holland, sales manager of the Stearns
Salt & Lumber Company, Ludington, Mich., was
a Chicago visitor on Thursday of this week.
Among Chicago lumber visitors of the week

was W'. W. Dings of the Garetson-Greason Lumber
Company, St. Louis, Mo., and Max L. Pease of the
Galloway-Pease Company, Poplar Bluff, Mo.

Floyd Day of the Swann-Day Lumber Com-
pany, Clay City, Ky., was a welcome Chicago
visitor Nov. 23.

NEW YORK

The state canals closed Nov. 15 notwltli-

Btanding an application to have them continued
open a week or two longer. The result is that
a good deal of lumber is tied up at northern
ports which will have to remain over until

spring or be brought down by rail.

Joseph Rathborno, veteran cypress lumber-
man of New Orleans, La., and head of the
Louisiana Cypress Company at Harvey, that
state, arrived In this port a few days ago from
an extended trip In Europe. Mr. Rathborne
spent several days at the Waldorf-Astoria before

leaving for New Orleans.

George H. Storm, head of George H. Storm
ft Co., hardwood flooring specialists, foot of

East .Seventy-second street, Manhattan, is erect-

ing a fine summer bungalow at Little .Moose lake

In the Adirondacks.
The Stevens-Eaton Company, prominent whole-

sale house, 1 Madison avenue, Manhattan,
which for several years has operated a whole-
sale storage yard at Gllman, W. Va., Is closing

out the latter operations to develop still larger

and better facilities at Elklns, W. Va. At this

point It has recently acf|ulr'd a large distribut-

ing yard with excellent railway connections and
Is accumulating a large and complete assort-

ment of hardwood lumber suitable for the

eastern trade. It is also contemplating the
erection of a planing mill to facilitate quick
service in dressed hardwoods. This new facil-

ity, in connection with the well established gcn-
rral supply sources of the company, will place
it in a still stronger position to extend the very
best service to eastern buyers that is possible.

I. I. Cole & Son, mahogany and hardwoods,
foot of East Eighth street, suffered a slight
damage by fire on Nov. 8. Fully insured.

Gochnour, Soble & Co., wholesale hardwoods,
is the name of a new house Just organized
with headquarters at 1 Madison avenue, capi-
tal, .$40,000. The Incorporators are R. M.
Gouchnour of Windber, Pa. : Charles and
Harry Soble of Brooklyn, the latter two gentle-
men having been formerly identified with the
hardwood operations of Soble Brothers of ibis

city and Philadelphia.

T. J. Moffett of the Maley, Thompson &
Moffett Company. Cincinnati, 0., large domestic
hardwood lumber and veneer manufacturer,
was in this city a few days in the last fort-

night, visiting F. F. Burgess, manager of the
local office at 05 Beaver street. The general
business of the company is reported as ver.v

satisfactory considering all conditions. Its

wholesale and distributing yard at Erie Basin.
Brooklyn, is being increasingly appreciated by
the foreign buyers and the company is in a
strong position to extend to them very prompt
and efficient service.

The Guatemalan & Mexican Mahogany Export
Company, a New Jersey corporation with offices

in this city, has been placed in the hands of

receivers, Edward I. Edwards of Jersey City,

and Angus McKinscy of Plainlield, having quali-

fied with bonds of $50,000. This company was
formed several years ago and has been cutting

and shipping mahogany in Guatemala and Mex-
ico under government concessions. The peti-

tioners claim .$197,874. A New Jersey bank and
sever.al New York, London and Mexican houses
are named as creditors.

Jacob Doll, well-known piano manufacturer
of this city, died Nov. 13, from a complication

of diseases. Mr. Doll came to this country
when fourteen years old. In 1871 he engaged
in the manufacture of pianos in a building he

erected In East Thirtieth street, where he con-

tinued in business until 190G, when the build-

ing was destroyed by fire. I-'ollowing the lire

he erected a large factory at One Hundred and
Thirty-Third street and Southern bo\ilevai'd,

Bronx. Mr. Doll was sixty-one years old. He
Is survivi'd by a widow, nv<,' sons and live daugh-
ters.

KNOXVILLB

lid .Mii|)lM'l of the l,ijKMn-Mii|iiiet Lumber Com-
pany, has left for a business trip to ('Inclnnatl

and expects to be gone a week or ten days.

W. E. Douglass and J. D. Hitchcock of the

Douglass & Walkley Company, Cleveland, 0.,

were In this city this week en route to their

band mills at Elk Valley, Tenn. They report

trade good with their concern.

'!:. M. Hugglna, Columbus, 0., president ot the

Maryville Lumber Company, was a Knoxvllle

visitor this week. This company's banil mill is

Kiluated at Maryville, Tenn., and It also operates

two mills at Cbllbowee, Tenn.

J. F. Cleland of the Mlltlinore Lumber Com-
pany Is In Baltimore, Md., on a selling trip.

Walter Mct.'abc has been In Phllaililpbia, Pa.,

in the interest of his concern. It is shipping
large quantities of high grade poplar and oak.
The lumbermen of this city are very much

pleased with the Knoxville number of Hardwood
RixoRD of Nov. 10, and have received many com-
pliments on the Issue from their out-of-town
friends.

Hardwood business in this vicinity seems to

be about normal, all concerns busy filling orders

;

however, orders for future delivery are not com-
ing in as fast as they did a few weeks ago. De-
mand for straight cars, however, remains about
the same, with prices unchanged, while orders
for mixed cars from the small buyers are not
so plentiful. Collections seem to be coming In

promptly, and wholesalers report that in most
cases buyers are discounting their bills. It Is

not expected that new buildings will be started
before spring, however, the unfinisbed buildings
will require considerable lumber and keep re-

tailers busy until spring. Furniture and mantel
factories report trade favorable and buying con-
siderable oak and other hardwoods. Ash seems
to be a decided drug on the market, while all

grades of poplar and oak are moving steadily.

Lumbermen in this vicinity expect a scarcity Id

hiirdwoods before the spring trade opens.

BUFFALO

The theory advanced that the up-luru in

hardwoods, which has been looked for, is just

starting. Business generally shows signs of
reviving and foreign trade is in good position,

and tbc banks have lots of money seeking
judicious investment.

The last week has been Industrial week in

this city and a period for the display of Buffalo-

made goods in the stores throughout the busi-

ness section. One of the chief features of

(he week was an automobile parade of machines,
both pleasure vehicles and motor trucks. The
Chamber of Commerce committee having the
parade in charge included 0. E. Yeager, I. N.
Stewart and A. SV. Kreinbeder.

S. B. Taylor, who has become eastern sales

representative of the Wood-Mosaic Company.
New Albany, Ind., has returned from a western
trip. He will continue his offices here.

James A. White, president of the Buffalo Maple
Flooring Company, has returned from Boyne
City, Mich., where he has lately been shipping a
large amount of hardwoods.
The Empire State Forest Produ'cts Association

held a convention at Watertown, N. Y., on
Nov. 10, at which there was a representative

attendance of owners of large timber tracts

in the Adirondacks and elsewhere in the
state, as well as of others interested In the
preservation of the state forests, those present
numbering about one hundred.
The association entered a protest against

further arrangements with any foreign country
whereby paper, pulp-wood and forest products
may enter this country free of duty. A res-

olution was adopted recommending that arrange-
ments already made with Canada be abrogated
forthwith. Inasmuch as Canada has failed to

ratify the reciprocity agreement. Congress will

be asked to further these resolutions.

Frank L. Moore of Watertown was re-elected

president of the association : Ferris J. Meigs,

vice-president; II. J. Caldwell, secretary and
treasurer. W. L. Sykes, president ot the Empo-
rium Lumber Company, Buffalo, was elected

chairman of the forestry committee.

The Buffalo Hardwood Lumber Company Is

receiving n large amount of lake hardwoods,

and shipments will continue until about the

first of next year.

Hugh McLean visited New York recently and
saw lb" Yale-I'rlncelon football game on Nov.

IS, wh<re he "rooted" for Yale. In wliicli uni-

versity bis son Is a student.

The Standard Hardwood Lumber Company Is

at present finding a larger sale for the lower

grades ot chestnut, with fair Inquiry for upper



HARDWOOD RECORD 43

grades, though less active than a short time

ago.

ImprovemPiits at the (ioor aud flnisbing mill

of G. Elias & Bro. this winter will Involve

the expenditure of about $15,000 and make it a

well-equipped and room.v plant. Work will

begin soon.

H. A. Stewart o( I. N. Stewart & Bro., re-

turned to West Virginia Nov. 18. where he has

lately been shipping hardwoods for the firm,

prineipally oak and poplar.

Davenport & Ridley, who recently started a

hardwood yard on Seneca street, are making a

specially of maple and other I'ennsylvania

hardwoods. B. E. Ridley has been spending part

of this month in Pennsylvania.

Receipts at the yard of O. E. Yeager include

a stock of thick poplar, for which there is a

fair demand. Orders for oalc are, however, in

Ihi' lead. Cypress tank stock is selling well.

E. B. Brown, wholesale hardwood lumberman
of Buffalo, has left for a two weeks' trip

through Illinois, Kentucky, Tennessee and

Arkansas to make contracts for next .year as well

as load several cars of oak and hickory wagon
stock. While in southern Arkansas, Mr. Brown
plans to spend several days in hunting.

F. W. Vetter states that while trade has not

been at all rushing lately, his yard has sold

n fair amount of hardwoods of various kinds.

Including oak, maple and ash.

Business at the yard of A. Miller has been

well distributed among the hardwoods this

month, with sales of oak about as good as any.

Trade has not been brisk so far this fall.

B. E. Darling of Blakeslee. Perrin & Darling,

has been in the West part of this month on

a buying trip, while W. L. Blakeslee has been

making some fair sales of hardwoods in the

East.

PHILADELPHIA

H. R. Humphreys, head of the Hadertine
Lumber Company. Camden, N. J., says trade is

improving. Mr. Humphreys has gone to Nor-

folk, Va., to attend a meeting of the board of

directors of the Norva Land & Lumber Com-
pany.

Thomas B. Rutter. .Tr., of Mingus & Rutter.

reports a more substantial improvement in

trade and the outlook brighter ' than for some
time. He has .lust returned from an up-the-

state trip, where he booked some desirable orders,

orders.

T. H. Morrison of the Boice Lumber Com-
pany. Richmond. "N'a., was a recent visitor

:imong the local trade, and at the Lumbermen's
I-'.xchange.

Franklin A. Smith. .Ir.. president of the

Producers' Lumber Company, and former presi-

dent of the Lumbermen's Exchange, says that

some business is coming in, but there has not

been any pronounced increase. Mr. Smith was
one of the reform candidates for the Common
Council in this city and he carried his ward by

a large majority at the election Nov. 7.

The Tomb Lumber Company says trade is

brisker than for some time, and it is hopeful

as to the outlook. There has been an increase

in orders for bill and car stock. Harry B.

Tomb, president, has returned to local head-

quarters much improved in health.

W'illiam C. MacBride, president of the Lum-
bermen's Exchange of Philadelphia, has

appointed Samuel B. Vrooman, Charles M.
Chesnut and Franklin Smedley, delegates to

represent the exchange at the convention of

the National Rivers & Harbors Congress, to

be held at the New WlUard hotel, Washing-
ton. D. C, Dec. 6, 7 and 8.

W. H. Harding of the Harding-Finley Lum-
ber Company, says orders have increased of

late, but business is still of the hand-to-mouth
character, requiring unrelaxed hustling to make
sales.

The Monarch Lumber Company is having a

continue<l fair volume of business, H. H.

i''rance, secretary and treasurer of this com-
pany and of the Haddock-France Lumber Com-
pany, says the Monarch company has control of

the entire cut of an extensive timber tract,

which is turning out a large block of the finest

maple and birch ever placed on the market. W.
U. Haddock, president of both concerns, recently

spent some time at the mill at Sterling, N. C,
which he says is running well.

Elmer Troth, president of the .T. S. Kent
Company, reports increased North Carolina pine

sales, the other lines running about even. Buy-
ing, however. Is of the hurry-up-and-deliver

order and difBcult to manage.
Arthur W. Kent, secretary and treasurer, and

Thomas B. Hoffman of the hardwood depart-

ment, are scouring the southern lumber camps
for desii'able stock. They will visit Virginia.

North Carolina and Tennessee.

Ralph Souder of Eli B. Hallowell & Co.,

says there has been a positive advance in buying.

In certain lines and grades orders are for

rush delivery, and owing to difficulty, and inad-

equate car service, it is not easy to obtain

a supply of goods equal to the demand. Mr.

Souder thinks the outlook is very encouraging.

The W. M. Ritter Lumber Company says

trade is steady and the business outlook

brighter. G. V. Patterson, eastern sales man-
ager for this company and the Colleton Cypress

Company, is making an extensive tour of the

company's mills, examining stock conditions.

Almon P. Wint, one of the most popular

lumbermen of Philadelphia, who for many years

was associated with Charles Este. and later

was made treasurer of the Charles Este Com-
pany, died Nov. 15, after an illness of several

years. About a year ago Mr. Wint spent a short

time in California for the benefit of his health,

and returned apparently much improved, but

the good effect was only temporary and he was
soon obliged to resign his office with the Este

company to obtain complete rest. His many
friends extend their heartfelt sympathy to the

family of the deceased.

Fire at the wagon and automobile factory

of George W. Garrett & Sons, recently caused

a loss estimated at $20,000. fully covered by

insurance.

E'ire destroyed the plant of the Penn Planing

Mill Company at Reading on Nov. 12. Loss

(Stimated at $30,000.

The Pennsylvania Lumber & Manufacturing

Company, Greensburg, N. C. obtained a charter,

under Delaware laws, Nov. 15. Capital $7.00(1.

PITTSBURGH

Pittsburgh Is acquiring a number of new
factories since the boom agitation of the Pitts-

burgh Industrial Development Commission began.

.Tames H. Matthews & Co. are arranging to build

a factory on Chestnut street. North side. The
Grasser Manufacturing Company of the North

side will build a three-story factory 41 x 1.S5

feet. Work has been started on the big plant of

the American Fabric & Rubber Company at

.leannette, a short distance east of the city. The
Duquesne Steel Foundry Company has let the

contract for a three-story addition to its plant

at Coraopolis on the South side.

.lames McKelvey of Somerset, Pa., has bought

350 acres of the finest virgin hardwood timber

land in western Pennsylvania. He will cut the

timber into lumber, staves and cross-ties.

II. F. Fisher of the McFall Lumber Company,
Indian Creek, Pa., was a recent visitor In Pitts

burgh. His concern is manufacturing about

750.000 feet of lumber a month, a large part of

which is red oak and poplar.

I. F. Balsley, sales manager of the Palmer &
Semans Lumber Company, made a trip east

lately and found business somewhat improved.

All the company's mills are running full time,

and he believes the situation looks somewhat
brighter.

William Munro, president of the New Castle

Box Company at New Castle, Pa., and H. P.

Mcllwraith, general manager, are two members

of the new company which will build a box fac-

tory at Clarksburg, W. Va., to employ 200 men.

It is expected that most of the output will be

taken by the United States Steel Corporation.

The E. H. Shreiner Lumber Company reports

business good, especially in hardwoods. Prices

are figured closely, Mr. Shreiner says, and the

manufacturing trade is much the best feature of

the situation in his office.

R. A. McDonald, president of the McDonald

Lumber Company, testifies to improvement in

general inquiry for lumber. The Pittsburgh dis-

trict is not producing the business, however,

tliat it should, although he takes a very con-

servative view of the situation.

The Allegheny Lumber Company says business

is very fair. Shipments are the best that they

have been for a long time. Mills are busy and

stocks at the manufacturing points are low.

W. D. Johnston, president of the American

Lumber & Manufacturing Company, has gone to

the Pacific coast for a two-weeks' inspection

tour. J. B. Montgomery of this company, an-

nounces that in some respects trade is very dull.

In other lines it is fairly good and railroad

inquiries are increasing.

J. N. Wooliett, president of the Aberdeen Lum-
ber Company, is booking his full share of busi-

ness and has enough orders on his books to keep

him very busy most of the winter. His entire

trade is in gum and Cottonwood, on which he is

a decided authority.

The Souder Lumber Company of Niles, Ohio,

will have liabilities of about $30,000 and assets

of about ,$60,000 to report to the receiver. Pitts-

burgh and Cleveland parties are the largest

creditors.

BOSTON

The Massachusetts W^holesale Lumber As-

sociation held its annual meeting Thursday
evening, Nov. 16. at Young's hotel. The only

important business was the reading of the

annual reports of the officers and committees

and the election of officers. The election re-

sulted as follows : Frank W. Lawrence of

Lawrence & Wiggin. president : Fred L. Turner
of Stetson, Cutler & Co., vice-president ? E. C.

Hammond 'of the Edward J. Hammond Com-
pany, secretary and treasurer : A. W. Moore,

with William F,*. Litchfield, assistant secretary

and treasurer.

Jam"S F. Paige of the Fore River Ship &
Engine Company was the chief guest. He gave

an illustrated lecture on China.

The fire commissioner of Boston, the Boston

Chamber of Commerce, and several of the city

officials favor an ordinance now before the com-

mittee on ordinances, to extend the fire lines

to include the whole city, thus stoiiping the

further building of wooden structures. A strong

protest is being made by retail lumber mer-

chants, builders and real estate dealers against

the passing of such an ordinance.

Plans are being formulated for the organiza-

tion of a lumber salesmen's club in this city.

A few salesmen recently held a meeting at

the American house for that purpose. A com-

mittee was appointed to organize such a club.

Warren E. Walker was appointed chairman.

The other members of file committee are Ben-

edict A. Portunato and Robert J. Howell.

The West Side Lumber Company, Manchester.

N. H., has opened offices in that city at 168
South ^lain street.

BALTIMORE

Tlie creditors of George V. Sloan & Bro..

lumbermen and planing mill men. which weni

into the liands of receivers last spring, had uii

for consideration at their meeting Nov. 17| the

early petitioning of the court for the discharge
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of the receivers and the appointment of a

trustee to wind up the affairs of the firm. It

appears that the receivers have realized about

all that can be gotten out of the assets other

than the real estate, which Includes the office

building on Light street, the mill and the wharf
opposite on Light street, which is rented to a

steamboat company. The calculation now is

that eventuallj- the creditors will receive about

seventy-five per cent of their claims.

The W. Lewis Rowe Lumber Company, at

I5ast Falls and Canton avenues, went into the

hands of a receiver on Oct. 15. Alonzo L. Miles.

an attorney, being appointed in circuit court

No. 1. The company has been doing a com
mission and wholesale business in hardwoods

and yellow pine, with Frank R. Ing acting

general manager. The company succeeded W.
Lewis Rowe & Co.. of which W. Lewis Rowe
was the head, after the death of the senior

member five or six years ago. In October.

1910, It was reorganized by the election of Mrs.

Lucia LeCompte, widow of Mr. Rowe. who had

married again, as president ; James C. Rowe.

Sr., as treasurer and manager. Mr. Ing being

actively in charge. Prior to that time James

C. Rowe, Jr., had been managing the concern.

The annual meeting of the Baltimore Lumber
Exchange will be held on the evening of Dec.

4. when officers will be elected. A dinner will

be given.

Richard P. Baer of Richard 1'. Baer & Co.

is on his way north after a trip that extended

as far south as Mobile, to the firm's mill.

J. M. D. Heald of Price & Heald went duck

hunting last week at the opening of the season

in Maryland, but found wind and weather

against him, and got little more than an outing.

A. Temple Dobell of Alfred Dobell & Co..

Liverpool, England, called last week to say

good-by to Baltimore firms of exporters on his

way to take steamer at New York for home.

Mr. Dobell was winding up a business trip of

three weeks through the lumber regions of the

United States.

W. O. Price, well-known exporter of hard-

woods, with offices in the Continental building,

who has been ill for some time with a compli-

cation of diseases, has so far recovered as to

visit the office again. He expects soon to be

able to resume active work regularly.

F. L. Winchester, formerly with the Champion

Fibre Company at Canton, N. C, was a visitor

from his home in Ashevtlle a week ago.

R. E. Wood, president of the R. E. Wood
Lumber Company, has been on a trip as far as

South Carolina and Georgia, and on the way

i,p st"f.rM-<l Mt v;irtous points in Virginia.

COLUMBUS

.Inlm it. Uobey. bfail oi .lobn 11. Gobey & Co..

says hardwoods are a little quiet, but he thinks

that prices will advance In the next six weeks.

J. K. Sowers, president of the Sowers-Leacli

Lumber Company, says orders are coming in

miKlerately, but prices are holding firm.

H. C. Buskirk. sales manager of the Genera)

Lumber Company, says hardwood prices con-

tinue flrni and Ihe volume of business steady.

Inquiries have Increased in the last week. Mr.

Buskirk left early in the week for a trip

to the company's mill at Ashland, Ky.

M. A. Ilayward of -M. A. Hayward & Son

says there is a good volume of inquiries for

hardwoods and prices arc well maintained.

Flooring Is in good demand.

George Cooper and Charles Richards, Ullls-

boro, O., who have been doing business as the

Central Lumber Company, have dissolved part-

nership. Mr. Cooper will continue In the busi-

ness under the old firm name.

H. M. Rowe of Powell & Kowe says buai-

oess Is better than It was a few weeks ago.

He says the yards are not stocking up much

and will not until after the first of the new

W. M. Ritter, head of the W. M. Ritter

Lumber Company, returned recently from an
inspection tour among the mills of the South.

C. T. Nelson of the C. T. Nelson Company
says business is fair and prices continue firm.

He says there has not been any decline in

business in the last few weeks. The outlook Is

promising.

W. L. Whitacre of the W. L. Whltacre Lumber
Company says trade is dull, owing to the de-

cline in prices in some sections of the South.

CINCINNATI

C. S. Walker and Uic directui'.-3 uT the Tensas
Kiver Lumber Company have returned from a

two-weeks' stay in Concordia parish, Louisiana.

While in that state they held important business

meetings to provide for the extension of opera-

tions of the company, a new line of railroad, and

the installation of new machinery. The last

week of their stay was spent in hunting on the

holdings of the company, which embrace 70.000

acres of timber land.

The proposed extension of the lines of the

ISaltimore & Ohio railroad into eastern Kentucky
and West Virginia, will open the 40,000-acre tract

of virgin timber land for Cole & Crane and will

also bring to the market the GO.OOO-acre tract

of Kountz Bros. The Chesapeake & Ohio rail-

road, with its branches, already opens up the

Guyandot river timber and coal lands, and C.

Crane & Co., of Cincinnati, have made arrange-

ments with the Chesapeake & Ohio railroad to

haul their logs from the Guyan to Cincinnati.

Both the Chesapeake & Ohio and the Baltimore

& Ohio railroads are hauling coal from this

section through Cincinnati for distribution in thi-

North and Northwest.

B. B. Kirkpatrick of the Fagin & KirkpatricU

Lumber Company, is rejoicing over the arrival

of a new member of the firm. The young lady

arrived at the Kirkpatrick home on M'ednesday,

Nov. 15.

The Freiberg Lumber Company is cutting up a

large cargo of Mexican mahogany logs, which

has just arrived at its plant in the West End.

This company makes a specialty of Mexican ma-

hogany, and has handled the largest shipments

of mahogany logs ever seen in this section. Be-

sides manufacturing lumber, the company makes

a large number of mahogany flitches, which it

saws up into veneers in its veneer depannient.

A receiver was appointed last week iov the

Gahl Company, well-known furniture manu-

facturer. J. W. Matthews was appointed by

the court. The concern is well known as one

of the old-timers among the lumber buyers as

B. Gahl & Co. Mr. Gahl retired from the active

side of the factory some time ago.

At the plant of the Ohio Veneer Company
there Is every sign of activity. The company's

new mill and machinery are in full working

condition.

Walter Johns, formerly with the W. H. Perry

Lumber Company, is now selling hardwoods on

his own account. He Is located In the Lyric

building.

Walter Quick of Richey, llalstcad & tjuick, who
has just returned from a four weeks' stay lu

the West Virginia lumber fields, in the Interests

of his firm, says that he found all the mills in

that section prosperous. Nearly all the mills

have sold all their slock, and many of the

yards are cleaned up. The Inquiries for future

delivery were very good and Improving. He
visited nearly all the hardwood plants and found

a very good feeling prevailing among the mill-

men.

Among the visitors to the city In the last

week was Col. C. T. B. Cobbett of Cobbett & Co..

London, England. lie Is touring the country

looking over the hardwood lumber field.

Franklin Greenwood, formerly with the Louis-

iana Red Cypress Company, and later with the

Great Soulhern LnmbiT Company, dropped into

town last week to visit old acquaintances, and
inform them of the fact that he is now in busi-

ness for himself, with headquarters at Chicago.

The Cincinnati Veneer Company has received

the plans from its architect for the erection of

a new building to replace the one recently de-

stroyed by fire. The plant will front 195 feet

on Sixth street, and extend back 154 feet to-

Front street. The new buildings will be modern
in every respect.

Frank Scott, formerly of T. P. Scott & Co.,

lumbermen, sold a lot on Dayton street, 130
by 100 feet, to the Steinman & Meyer Fur-

niture Company, to be used as a storage yard

for lumber. The company also has large yards

near the factory, and carries over a million feet

of hardwoods in stock constantly.

The Crafters Company was incorporated last

week, and will open a shop on Monday, Nov. 27,

on Fourth avenue. The new company purposes,

to make only beautiful household furniture. The
company is organized to promote the artistic in

the home belongings.

The following visitors were at the Hardwood
Manufacturers' headquarters during the last

week ; R. H. Vansant of Ashland, Ky. ; W. B.

Townsend, Townsend, Tenn.. president of the

Hardwood Manufacturers' Association ; J. H.
Himmelberger, president of the Himmelberger-

Harrison Lumber Company, Cape Girardeau, Mo.

;

C. M. Crawford, secretary-treasurer of the Yel-

low Poplar Company, Coal Grove, O. ; Floyd Day
of the Swann-Day Lumber Company, Clay City,

Ky. : J. M. Ransom, treasurer of the Nashville

Hardwood Flooring Company. Nashville, Tenn.,

and Robert Vestal of the Vestal Lumber & Manu-
facturing Company, Knoxviile, Tenn.

INDIANAPOLIS

John H. Talge, president of the Talge Ma-
hogany Company, is in Missouri on business

The Interior Hardwood Company states that

it is working full time and has a good volume of

business in hand.

Mr. and Mrs. W. E. Talge, who went to West
Africa last May, have returned home after a stop

in England. Mr. Talge is a buyer for the Talge
Mahogany Company. The company has just re-

ceived a cargo of one million feet of mahogany
logs from West Africa, which were bought by Mr.

Talge.

Notice has been filed with the secretary of

state that the Auburn Lumber Company of Au-
burn is preparing to dissolve.

The Anderson Valley Lutnber & Spoke Company
has been organized and incorporated at Saint

Meinard by J. A. Greullch, N. A. James and

J. F. Ruxer. This company has an authorized

capitalization of $7,000 and will conduct a manu-
facturing hardwood and spoke business.

The Indianapolis Trade Association will go on
a trade extension trip through several southern

states and to tluba in February. During the same
month the Commercial Club will start a twenty-

six-day trade extension trip through Mexico. Both
trips will be for Indiana manufacturers.

EVANSVILLE

S. B. Taylor, formerly of Taylor & Mason,
Buffalo, N. Y., now with the Wood-Mosaic Com-
pany of New Albany, Ind., was in this city a
few days ago visiting the mills. Mr. Taylor still

maintains headquarters in Buffalo.

O. W. McCowen of Thompson, Thayer & Mc-
Cowen was a recent visitor In this city.

The regular monthly meeting of the Lumber-
men's Club, which was to be held Nov. 14. was
postponed one week on account of the directors'

meeting of the Indiana Hardwood Lumber Asso-

ciation, and will be held at Ihe New Vcndomc
hotel on Nov. 21.

Bedna Young of Young & Cutslnger, and Dan
Wertz of Mnley & Wertz, were in Indianapolis

last week. atlciidlnK the board of directors'
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meeting of the Indiana Hardwood Lumber Asso-

ciation. Among otlier business attended to was
tlie fixing of a date lor tlie holding of the

annual meeting. It was decided to hold it on

Jan. 17 or 18; the exact date was left for the

local club to decide upon.

Mr. Dixon, with Wistar. Underbill & Co.. Real

Estate Trust building. Philadelphia. Pa., was
vlsting the local mills last week.

The sawmill, stave and heading factory of J.

H. Moeller & Co., Mt. Vernon, were completely

destroyed by fire on Nov. 17. The cooper shops

and lumber yards were saved. The drykiln con-

tained about 5,000 headings and 30,000 staves.

The total loss is estimated at 70.000 partially

covered by insurance. It is not known definitely

whether the mill will be rebuilt or not. The firm

had a good stock of logs on hand. J. H. Moeller

is a member of the Lumbermen's Club.

B. R. Bertrand. with Riemeier Brothers &
Cummins, left last week on a two weeks' selling

trip.

F. G. Roys, sales manager for the Fullerton-

Powell Hardwood Lumber Company, was in the

city last week visiting the local plant of his

firm. Mr. Roys came from the company's Mt.

Vernon yard, which it has just finished cleaning

up, and will discontinue at that point. Mr.
Roys says his concern is doing well.

W. T. Thompson of The Diamond Veneer Com-
pany, Edinburg, Ind., was in this city last

week.

Frank A. Larkin of the American Hardwood
Lumber Company, is on a visit to his old home
in Kansas.

The partnership heretofore existing between

D. B. MacLaren and Geo. H. Conant under the

firm name of D. B. MacLaren & Co., has been

dissolved by mutual agreement. Mr. Conant
will go into business under his own name with

offices in the Furniture Exchange.

MBMPHia

It is reported that Miss Pauline Darnell,

accompanied by her father, R. J. Darnell, is

returning to her home in Memphis. She has

been dangerously ill at Freeport, L. I., since

Oct. 1, as a result of her serious injuries in

the automobile accident which caused the death

of her mother and sister. Her condition is so

much improved that her father decided she

could be brought home with comparative safety.

C. W. Gould and J. T. Harris, representa-

tives of the United States Forest Service, have
been in Memphis recently securing information

at first hand regarding the amount of timber

cut in this territory and the uses to which

the lumber is put. These gentlemen are col-

lecting data on this subject in Tennessee, Miss-

issippi and Alabama. It is suggested that as

soon as the reports have been made, any of the

business organizations may have the data

printed and prepared for distribution.

The delegates who went to Chattanooga to

attend the meeting of the Chattanooga Manu-
facturers' Association have returned and are

very enthusiastic over the formation of a sim-

ilar organization in this city.

The principal idea behind this movement is

I bat local manufacturers, working in harmony,

can accomplish a great deal more for the pro-

tection of themselves and the industries they

represent than the manufacturers can operating

individually. The Chattanooga Manufacturers'

Association maintains quarters for the exhibit

of the products manufactured by it and this

feature appealed with very striking force to

the manufacturers who attended. There has

been a great deal of complaint regarding the

lack of support accorded manufacturers by

people of this city and section, but it is believed

by the gentlemen who went to Chattanooga that

if quarters are maintained for the exhibit of

locally manufactured products, there will be a

^ery large increase in the amount of these pur-

chased in Memphis as well as in the territory

tributary to this city. If the association Is

formed, and indications are that it will be, a

permanent exhibit is practically certain to be a

leading feature of the organization.

D. M. Kneeland, president of the Grayling

Lumber Company, Detroit, Mich., A. E. Michel-

son, vice-president. Grayling, Mich., O. S.

Hawes, secretary and treasurer, Detroit, Jlich..

together with other stockholders prominently

identified with that corporation, have recently

been on a tour of inspection of their timber

land holdings in the South, principally in Lou-

isiana and Arkansas. This company maintains

southern headquarters at Monroe. During the

tour a trip was made to Arkansas City to secure

a site for a large mill for the development

of timber resources on the lands of the com-

pany in Arkansas, the most valuable of its

southern holdings. No statement has been given

out as to whether or not a plant will be estab-

lished at Arkansas City, but it is understood

that the officials were very much pleased with

the inducements which were offered l>y tlie

business men of that place.

R. M. Hall, Dyersburg, Tenn., has sold 4. .500

acres of cut-ever timber land near that point

to the English Plantation Company for a con-

sideration of $117,000. Reports from Dyersburg
state also that J. A. Norton has bought a large

tract of timber land from John Parker for

.$55,000. This also is located near Dyersburg.

The Carruth Lumber Company, whose plant

is at Coral, on the Mississippi Central rail-

road, has bought the Blodgett tract of 2.800

acres of yellow pine timber. The price was from

.'S40 to $50 an acre. Practically a new mill

has been built at Coral and a considerable

amount of trackage has been prepared In the

way of additional facilities for getting out the

timber.

NASHVILLE

The lumber being moved from this market

continues chiefly for immediate consumption and
no general restocking movement is expected

before the first of the new year.

Recent heavy rains have given hope of early

logging activity in the upper Cumberland river

territory, from which section Nashville secures

a large per cent of hardwoods during the year.

The loggers have been active and as soon as

the state of the water permits there will be

heavy receipts of rafts from the up-river section.

The early opening of the boating season is ex-

pected when shipments of all kinds will become

more active and will be of much value to the

general business of this section, including the

lumber interests.

N. W. Calicut has made a contract w-ith the

Birmingham & Northwestern railroad for

400,000 ties, said to be the largest single order

for ties given in Tennessee. The ties will be

placed along the right of way for the new rail-

road without delay.

Frank F. Fi.sh, secretary of the National

Hardwood Lumber Association, was a recent

visitor to the Nashville market. He was a guest

of honor at a regular weekly luncheon of the

Nashville Lumbermen's Club's executive commit-

tee, and did good work for his association, secur-

ing nine new members, which brings the local list

up to fifteen of the most prominent firms.

A. B. Ransom, chairman of the transporta-

tion committee of the Lumbermen's Club, has

given the local traffic bureau information about

the mllling-in-transit privilege on logs. Now a

reduced rate is allowed on outgoing lumber ship-

ments manufactured from logs shipped to Nash-

ville over the same line within six months.

Mr. Ransom thinks this is insufficient time,

that it should be at least a year and there

should he no limit.

Fire in the boiler room of the mill of John

B. Ransom & Co.. did $1,000 damage Nov. 18.

The members of the Nashville Builders' E'x-

change held their annual banquet at the Tulane

hotel, this city. There was a good attendance,

and an eight-course spread was enjoyed. The
feast was followed by a theater party.

The Pittsburg Lumber Company of Carter
county will start a large band mill January 1.

It will take ten years to cut the timber owned
by the company. The company has constructed
a new line of railroad with a connecting branch
to the timber lands for the development of

the property.

R. T. Wilson, treasurer of the Nashville Hard-
wood Flooring Company, has returned from a

long trip to England and France. He says English
capital has its eyes on the South in connection
with the opening of the Panama canal, and
is prepared to invest freely in this section,

following the opening of the canal.

Mrs. Elizabeth Benedict, wife of C. H. Ben-
edict of the well-known lumber firm, died a

few days ago at her home in this city. She
was active in chuKh and charitable work and
had a large circle of friends. Mrs. Benedict,'

one son and two daughters survive her.

Officers of the Hermitage National Bank of

Xashville have issued a statement with reference

to the suit recently filed here by the bank
against T. R. LeSueuer, the W. J. Cude Land &
Lumber Company and W. J. Cude on a note of

Mr. LeSueuer for $4,500 as security for which
Mr. LeSueuer pledged stock in the lumber com-
pany. The note was paid the day after the
suit was instituted and the bill dismissed. In

the statement mentioned, tribute is paid to

the integrity and high standing of Mr. Cude
and his business ability. The stock given as
security on the loan was considered good and
the signers of the statement express the belief

that an injustice was done Mr. Cude and the

company he represented by the publication of a

statement that a bill had been filed against them
for the collection of a note on which neither

were iudorsers and with which neither was
connected in any way except that the company's
stock was pledged as security.

Much interest is being taken in the series

of special papers on the general cost of con-

ducting the lumber business which are being

presented by prominent members of the trade

at the weekly meetings of the executive com-
mittee of the Nashville Lumbermen's Club.

E. Bartholomew of John B. Ransom & Co., read

the first paper on the "Cost of Selling, from
the Manufacturers' Point of View." He went
into the several features which must be con-

.sldered in estimating the cost including the

expenses of maintaining the office, advertising,

postage, stationary, commissions and traveling

expenses. He emphasized the value of judicious

advertising in trade journals. The second paper

in the series will be by Mr. P. J. Lovenhart

of Lovenhart & Co.. on "The Cost of Yarding."

CHATTANOOQA

M. J. Voris of Indiana, has been in this city

recently. He is the junior member of the Will-

iams & Voris Lumber Company.
John J. Lutz of Loudon, this state, was a

recent visitor. Mr. Lutz is president of the J.

J. Lutz Manufacturing Company at Loudon. Its

specialties are a full line of hardwood mantels.

John C. Lyon of Bedford. I'a.. wholesale

hardwood dealer, was calling on the trade here

a few days ago. Mr. Lyon has business inter-

ests at Spring City, Tenn.

Frank B. Lundy of WlUiamsport. Pa., has re-

cently been looking over hardwood stocks in the

interests of the Williamsport Hardwood Lumber
Company.
A Mr. Samuels of New Orleans has removed

his office to Chattanooga where he will do a gen-

eral brokerage business. «
The new mill of the McLean Lumber Company,

this city, is running full time and their log

supply indicates a continuation of these condi-

tions.

The G. IT. Evans Lumber Company, this city,
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is a new concern recently embarking in business.

Its yard is at Rossville, and mills in Georgia and

Alabama. Its daily output is 90,000 feet of

hardwood and l:;0.000 feet of pine lumber.

E. V. Babcock & Co. have recently succeeded

iu having the boundary line dispute between

Tennessee and North Carolina settled. In the

settlement they get a clear title to about 9.000

acres of virgin forest.

BRISTOL

K. E. Wood of the R. E. Wood Lumber Com-

pany, Baltimore, Md.. was a visitor in Bristol

several days last week, accompanied by his

councilor, W. I.. Taylor, of Baltimore. The
Wood company has out out its timber in Carter

county, Tennessee, and has closed down its band

mill at Buladeen. It is said that the company

is now contemplating the purchase of another

large tract of hardwood timtwr In this locality.

It still has a large amount of stock on the yards

at ColesvlUe.

W. S. Whiting of the Whiting Manufacturing

Company, spent the most of last week at Abing-

don and in Bristol. This company still has a

planing mill and lumber yards at Abingdon.

Mr. Whiting reports that the outlook in the

lumber trade is now much more encouraging.

His company is operating on 'a very large scale

ill wesiern North Carolina, where It owns more

than 100,000 acres of virgin forest.

J. A. Wilkinson returned this week from a

stay of a fortnight in New York and brought

with him a number of orders that will keep his

mills busy a large part of the winter. He found

the situatiim in the East must improved and

more optimism among the dealers there than has

ixisled for a long time.

The Bristol lumbermen are anxiously await-

ing the decision of the Bristol milllDg-in-transit

case, now before the Interstate Commerce Com-

mission. Attorney Waltir E. MeCornack of

Chicago, represents the allied lumber interests

of Bristol, which are complainants in the case

against the railroads. The local lumbermen are

vitally interested in the outcome and feel that

a victory will give an impetus to the lumber

luanufacturing industry in and around Bristol.

The present rate of two cents a hundred pounds

for the mllling-in-transit privilege is claimed to

he excessive.

A. J. McMackln of Johnsou City, Tenn., has

just bought a large tract of hardwood timber

land In western North Carolina, near Ewart, and

plans soon to erect a mill for the development of

this property.

The Installation of a new mill in western

North Carolina is soon to be begun by the South-

ern Stales Lumber Company. The company will

r rect a band mill on its timber lands adjoin-

ing those of the T. T. Adams Lumber Company
of Kichmond, Va.

c. Bolce of the Westmorland Lumber Cor-

poration, Richmond, Va., who has for years

been prominent in the hardwood business of the

East and this section, was a recent visitor on

till' local market.

The reter-McCaln Lumber Company says it is

holding its own and is getting Its share of cur-

rent business. It has a large amount of stock

on Us yards In Bristol and at Neva, Tenn., and

Booneford, N, C.

LOUISVILLE

The Winchester Lumber & MaDufactnrlng
Company, Winchester. Ky.. has completed Its

Improvements and Is running full time In

the midst of a very busy season. The company
has eqiilpped Its sawndllH on the most approved
lines, ij^ai tli'Hily doubling their former floor-

spacf. and has installed an tip-to-ilate dry-kiln

fif largi" capacity.

Charles RaDSOin, representing the Gayoso
Lumber Company of Memphis, Tenn., one of

the best-known members of the trade In the

South, visited Louisville last week en route to

his home from a trip through the East.

. C. J. Erank, representing II. .\. McCowan &
Co., well-known lumber dealers in Logansport.

Ind., called upon the Louisville lumber trade

last week.

The legislative committee of the Woman's
Club of Louisville has prepared a bill whhli
will provide for the conservation of the timber

resources of Kentucky and will Introduce ic

at the coming session of the state legislature.

.Vccording to data prepared by the committee,

sixty-five out of the 119 counties in Ken
lucky will be barren of available timber in

from two to eight years if restrictions upon
the methods of consumption are not placed

b.v authorities. The move to conserve the

vast timber wealth of the Bluegrass region is

meeting with the hearty support of Kentucky
himbermen.
The Cambria Coal & Lumber Company re-

<-entIy liled articles of incorporation in Louis-

ville, K.v.. the purpose of the concern being to

establish iilhees in Lexington as soon as possi-

ble and begin upon the development of a large

tract of valuable coal and timber land in east-

ern Kentucky. The capitalization of the new
company is placed at .$.'500,000 by B. F. Price,

Charles S. Ling, A. r. Stephens and others.

Special Examiner O. B. .\nderson of the

Interstate Commerce Commission, heard evi-

dence iu two rate cases involving complaints

registered by shippers of railroad cross-ties in

Kentucky relative to tie freight rates in Louis-

ville last week. The flrst case concerned the

complaint of the Ohio Valley Tie Company
against the Louisville & Nashville, Pennsyl-

vania and other railroads relative to an alleged

discriminatory rate on ties as compared with

other lumber shipments of similar grade and

demanding reimbursement to the extent of

Sfi,170. The second action concerned the com-

plaint of the same tie shippers against prac-

tically the same defendants with regard to

alleged overcharges upon consignments from

Louisville to Maderia, O. A decision in the

cases is not expected for several weeks.

A petition was drawn up last week by the

stockholders of the Henry Klerner Furnitnri'

Company, in New Albany. Ind.. pleading that

the company be adjudged bankrupt and that a

settlement of its affairs be gained through liqui

dation. Fred Sauer of New Albany, has bein

appointed receiver by the court and work Is

progressing toward winding up the company's

affairs, as its plant has not been in operation

for some time. The Klerner concern was es-

tablished many .vears ago and for a long time

was one of the largest and best-known fur-

niture manufactories in southern Indiana.

.\nnouncement was recently tnade that Cob-

lH>tt & Co. of London, England, have bought

a big tract of valuable tiinher land from T.

.1. Asher of Wasloto, Ky. G. B. Cobbett, a

representative of the English firm. Is now
prospecting the tract, which is located near

PinevUle, Ky,. with a view to developnimt oi

Its timber weallli

ST. LOUIS

Car shortage is doing simie damage In hard

wood business outside of St. Louis. Many orders

for Immediate shipment from the mills cannot

III- filled and have hud to he returned. This

lias dlvi'rtcd considerable trade to St. Louis,

whose haidwood lumbermen have good slocks

on hand and can till orders promptly.

The board of <llr'>ctor« of the' Lumbermen's

lOxchangc of St. Louis met Nov. 7. This meet-

ing was largely attended by lumber Interests

and those engaged In the furniture, box and

(olhn trades. The reci-nt freight heiirliig was

gone over fully and those iit the ii ting snlil

they thought everything was going on salls-

faclorlly.

Arrnngetnents were made to raise nddltloiiiil

funds to be used in carrying on the freight

rate case, to what the lumbermen feel will be

a satisfactory conclusion.

George McBlalr, secretary of the Lumbermen's
Exchange, speaking of the St. Louis freight

rate sittmtion, since the hearing a few days
.tgo, in which the railroads' testimony only

was submitted to the commission, said:

"The railroads have fired their principal

guns and Chairman Powe and the other lumber-

men who are fighting for the removal of this

discrimination, are more than ever impressed
with the justice of our cause. We have every

reason to believe that the Interstate Commerce
Commission will stamp our cause as just.

.More real interest has been taken in this case

by our lumbermen than ever before, and those

who attended the hearing at the United States

court rooms have done more actual labor in

discussing the situation's different phases than

at any time since the organizing of our ranks."

William I.olhman, president of the Lothman
Cypress Company, has invested in a 1912 Pack-

ard car in which he takes great pride.

The next meeting of the Lumbermen's Clnb

will be on Nov. 21, and it will be a theater

party with the ladies as guests. After the

performance there will be a luncheon at one

of the clubs.

J. R. Walker, president of the Lumbermen's
Bureau, Washington, D. C. who came to St.

Louis to take part in the freight rate hearing,

is spending several days in Kansas City, before

returning to his home.

SEW ORLEANS

.\t the monthly meeting of the New Orleans

Lumbermen's Club at Reno's restaurant, Nov. 7,

many matters of importance were discussed.

Ludwig llaymann was elected president, to suc-

ceed L. M. Tully : W. P. Toung, first vice-presi-

dent ; and L. I'almer, treasurer.

L. M. Tully, for a number of years .sales

manager of the Louisiana Red Cypress Com-
pany in New Orleans, will soon leave for Cin-

cinnati, where he has been appointed sales man-
ager of the I.utcher & Moore Lumber Company
tor Ohio and Indiana. Mr. Tully has been an

active member of the club and also a promi-

nent Hoo-Hoo. The members expressed their

regret and toasted his future in an appropriate

iiianner.

It was decided to have a theater party and

supper some Saturday night next month. The
expense will be borne by the club.

A communication was read from the National

Hardwood Lumber Association regarding inspec-

lion service in this city. It was decided after

some discussion to write to that body asking

for an expression on the question of giving

till otilclal inspector authority to designate a

deputy to act In his absence.

tilber Important matters were discussed at

length. A pahitalile and satisfying dinner was

served before business was taken up.

The Great Southern Lumber Company, Bogo-

lusa, I. a., has announced that M. .1. Hale, who

has been acting as sales manager for several

mouths, has been appointed to fill the vacancy

regularly.

The new sawmill of the Central Hardwood

Lumber Couipiiny at .Malhoeufr. La., began opera-

tions recently. Oak, red gutn, coftonwood, cy-

press and ash will he manufactured.

MILWAUKEE

The Hardwood Products Company of .Veenah

has bought 700.000 feel of Canadian lumber.

Shipment Is by boat to Green Bay from which

point It Is sent by carloads to Neenah. The

plant emiiloys l.'jO men.

Two million feet of llndier Is to be cut by

thi' Waschmlth Lumber Company of Bnyfleld at

Its six camps. The Haylleld Box & Lumber Com-

pany has been I'losed, after cutting (!. 1100.000
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feet of hardwoods and 2,000,000 feet of soft

woods.

The Peshtigo Lumbei- Company has closed its

sawmill on account of the cold weather. The
logs are frozen together iu the river and the

ice makes it impossible to handle them in the
mill.

A clamping machine, a Jointer and a glue
spreader have been installed in the .\hnapee
Veneer & Seating Company's jilant at Algoma.
Another large planer will soon be in.stalled.

Two new piano factories are operating in

Ihis state. The ICreiter Company at Marinette
has completed its first carload of pianos and
shipped them to its Milwaukee store. The
Segerstroui Piano Manufacturing Company oi

Minneapolis, l^as started its plant at .Menom-
<mie, erected recentl>' at n cost of .$50,000.

Parish L. Morse, aged eighty-six. builder of

the first wagon shops in Fond du Lac, died at

his son's home in that city Nov. 3, after a

few weeks' illness. He was b<»rn in I.ouisville.

.\". T., in 1S25. and settled in Wisconsin in

l.Soo. He is survived by one sister, Mrs. Lucy
Warn, Chicago, and one son, C. H. Morse, of

r-'ond du Lac.

WAUSAU

The Fred Wuuch sawmill south of Wausau
on the Big Eau Plaine river has been com-
lileted. It will saw out a stock of maple, birch,

butternut, elm and basswood the coming winter.

The yawkey-Bissell Lumber Company of

Wausau. which has ceased operations at Hazel-
hurst, is tearing down its buildings there. Most
of the old hands have gone south, where the
company has large interests.

John Oelhafen of Tomahawk recently bought
the timber on state lands sold by the State

Hoard of Forestry, he being the highest bidder.

He has begun cutting it.

Hafer & Kalsched have completed sawing out
the stock of the Roddis Veneer Company. It

consisted of 2,000,000 feet of hardwood. The
company has since been engaged in the manu-
facture of bee-keepers' supplies.

The Fish-Johnson Lumber Company of Elcho
has closed its mill after cutting out 2,000,000
feet of lumber. Mr. Fish is at present taking
(he baths at Mount Clemens, Mich.

The Bayfield Box & Lumber Company, Bay-
lield, has closed its sawmill after a cut of

6,000,000 feet of hardwoo<l and 2,000.000 feet

of soft wood.
The Segerstrom Piano Manufacturing Com-

pany of Minneapolis has started the manu-
facture of pianos in its new plant in Menom-
onie. The plant has 50,000 square feet of floor

space, with an output of twenty-five pianos

dally, employing 200 men.
The Northwestern Lumber Company of Stan-

, ley has bought a fine tract of virgin timber

which, with the company's previous holdings,

insures a run of the company's mill for fifteen

years. The company recently shipped several

ijarloads of birch (Wisconsin mahogany) to

finish the interior of a hotel in Portland, Ore.

A new use has been found in northern Wis-
consin for hardwood sawdust. The numerous
ginseng growers formerly covered their plants

In the fall with leaves, and the gathering and
hauling of them was a laborious undertaking.

It has been found that hardwood sawdust
4:annot be used for it generates too much heat.

The older the hardwood sawdust, the better.

CADILLAC

rhe Williams Brothers Company, which has
iust moved its entire headquarters to Cadillac,
oas established a lumber camp six miles south
of this city, where it will cut for two years.
The company has another camp in Colfax town-
»hiD and a third north of Jennings In Mis-

saukee county. This company has the largest

last-block manufacturing plant in the United
States and has a largo foreign trade.

The Cadillac Chair Company's new factory is

completed and it is expected work will begin
within a few weeks. The building is 270 x 72
feet, two stories and basement, built of Manis-
tee white brick and presents a very flue appear-
ance. It is expected samples will be manu-
factured in time to show at the furniture ex-

hibits at Grand Rapids and Chicago in January.
The building represents an outlay of over .$60,-

000. D. B. Kelley of Cadillac, is president, and
J. N. Perkins, secretary and general manager.
Mr. Perkins was formerly located at Otsego,

with the Otsego Chair (_'ompany.

Murphy & Diggins have moved their camp 7

iu Selma township to section 13 in Colfax town-
ship, two miles from Gilbert and five miles from
.Vlanton, where they will employ 100 men dur-

ing the winter. Operations in Selma will be

resumed at a later date.

The Cummer-Uiggins Company has located a

camp on section 13 of Colfax township. This

camp was formerly known as cami) 3, but it has

been moved into newer timber. Joe Gardner
has secured a contract from this company for

logging 1,500,000 feet of timber on section 26.

Elgie Jerries holds a contract to log 1,000,000

feet on section 9. Short & Millen will log 300.-

000 feet on section 35 and John Sees will log

700,000 feet on section 33, ah of Antloch town-

ship. Most of this timber is windfalls lowered

during a terrific wind storm of August, 1910.

This company will make an effort to get this

timber logged out before the winter sets in.

About 7,000,000 feet remains to be cleaned up.

The Cummer-Diggins Company is extending its

railroad to section 13, Colfax township. It has

laid ten miles of road this year as against

twelve and one-half miles last year. The early

snow is likely to curtail further extension of

the line this winter.

The Mitchell Br(>s. (."ompany's camps near

Spencer, Kalkaska county, have been closed for

the winter. The men employed in these camps,
about one hundred forty, will go to other camps
of the company.
The Van Keulen & Winchester Company will

cut about four million feet of hardwood at

Buckley, Wexford county and 1,500,000 feet in

the upper peninsula. Most of the cutting will

b^^ under timber deeds on private lands covering

all timber twelve Inches and larger through the

butts.

The A. L. Dennis Salt & Lumber Compaiiy's

sawmill No. 3, near Dighton, has finished the

largest cut in its history. The mill started

Dec. 6. 1910. and run until Nov. 6 without a

serious break-down. The mill cut 9,500,000

feet of lumber. This company has 7,500,000 feet

of lumber on its yards and orders are coming
in freely and shipments are being made.

A. F. Anderson of Seattle. Wash., formerly of

Cadillac, is visiting his son Fred for a few
weeks, after which he expects to return to

Seattle, where he will remain with his family

until next May.

The Stearns Salt & Lumber Company of

Ludington, has taken over the property of the

Handy Things Company of that city, which Is

to be reorganized as a separate corporation

under the title of the Handy Things Mfg. Com-
pany

; $17,000 was paid for the plant and ma-
chinery. It will be managed from the head-

quarters of the Carrom-Archarena Company,
which is also controlled by the Stearns company.

The steamer City of Kalamazoo was burned

to the water Nov. 11 while at her dock at

Manistee. The origin of the fire is unknown.

The steamer was valued at $50,000. The boat

was in the passenger and freight service be-

tween Chicago and South Haven this season and

had just been put up for the winter the day

l)efore she burned.

DETROIT

The E. W. Leech Company reports a very

good demand for walnut lumber In first and

second grades. The demand is from the automo-

bile factories and the lumber is used in the manu-
facture of automobile bodies.

The Leech Company's bowling team won two
consecutive games during a bowling match last

week. Unnecessary to state the Leech boys are

highly elated. Yes, the Leech team is still in

last place but the boys now have high hopes.

Thomas Forman of the Thomas Forman Com-
pany has gone south to visit tlie company's Ken-

tucky sawmill. Two cargoes of maple were re-

ceived at the docks of this company last week
on the Carter and Green. Two other boats are

expected before the navigation season closes.

The hardwood market has been quiet the last

two weeks, and none of the dealers have been

very busy. Fair prices prevail, however. The
increased demand for walnut for automobile

liodies seems to be the only feature of an other-

wise dull market.

Secretary John Lodge of the Dwight Lumber
Company reports a fair volume of trade. The
hardwood flooring factory is grinding away on a

very good volume of orders.

TOiMiWiroaOTiOtiMii^^

The Hardwood Market

CMICAQO
affairs, and it is possible that 1911 is going to

be one of these years.

The Chicago market shows manifest signs of

a considerable awakening during the last two
weeks. Nearly all items of hardwood are moving
with more freedom than for some months. Even
the railroad companies are turning loose consid-

erable requisitions right now, and this trade

stimulates lumber movements to a considerable

extent, especially in yellow pine and oak.

A good many local factories working ou fancy

furniture and wood specialties are loaded up with
orders for Christmas stocks, and this demand
evidently occasions a large local call for several

varieties of hardwoods. All local conditions point

to an unusually heavy volume of business in all

divisions of the local hardwood trade. The situa-

tion is really more promising than it has been at

any time during the year, and while a heavy
volume of business in December is a rare occur-

rence, an occasional year develops this state of

NEW YORK

This market shows a fair run of business.

(Jood grade lumber is bringing firm prices and Is

in reasonably active call. Stocks in the hands
of buyers and local mills are much below nor-

mal, which necessitates immediate buying for

much of the business offering. The low grade

market is having a fair run of business, but

at less favorable prices. The general move-
ment of hardwoods seems to be fair and prices

are holding.

BUFFALO

The hardwood trade has been steady the

last two or three weeks, improvement being
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uoted at many of the yards. Plain white and

. red oak bas been somewhat scarce at some
yards, but others have been unable to get the

stock fast enough. Quartered oak is less firm,

but it has shown little tendency to sell below

recent quotations. Maple and birch are both

strong in most iirades, four-quarter birch being

most in demand in that wood. Low grade

chestnut is more active, but prices are not very

satisfactory. Kim and ash are moving moder-

ately well.

PHILADELPHIA

The hardwood markt-t is running smoolhly on

a hand-to-mouth basis. Reports come in of

a spasmodic livening in trade, but most of the

orders are conditional and for some specific

purpose. Restocking is only partial, and only

where stock taking in July is the rule. There
seems to be an improved demand for car stock.

and in all lines the good grades hold firm.

Furniture factories are not rushed, but in-

creased activity is reported in the chair man-
ufacturing districts. I'looring men report a

profitable season

PITTSBURQH

Hardwood trade has been looking up the last

two weeks. Improvement is noted in the inquiry

and orders from manufacturing concerns. Rail-

road business also is better. Timbers are in

fairly good demand, cousidering the lateness of

the season. Considerable car stock has been
figured on as the car companies are very busy
and have more orders than for many months.
Yard trade is slow. It consisted chiefly during
the last two or three weeks of rush orders for

contractors who were in a hurry to finish up
their year's building. Yards are not buying
ahead and nobody is forecasting the situation

for 1912.

BOSTON

The general market for hardwood lumber has
shown a slight improvement in the last few
weeks, but dealers state that they have to

hustle for all the business they receive. The
fact that considerable hardwood lumber is being
offered consumers direct by manufacturers is

uiaking it more difiicult for the wholesale
dealers to get along. This idea of direct offer-

ing has grown extensively during the quiet

business of the last year but as demand im-
proves it is thought that many manufacturers
will be glad to again favor the middleman as
the latter will be able to get a better price.

being right on the ground and knowing how
badly the buyer needs stock. Prices are still

in an unsettled condition and in most cases

more favorable to the buyer than to the seller.

Id b few cases the asking prices are a little

firmer. Reports from some of the sections

where desks are manufactured arc much more
encouraging than they have been for a loni;

time. Mannfacturers of furniture are fairly

busy. Yard business Is fair

BALTIMORE

A revival of activity is evident and in point

of quantity, at least, the trade la doing well.

The range of prices Is still lower than It should
be to yield satisfactory profits, but an Improve-
ment Is apparent, and the outlook Is decidedly

encouraglntr. Requirements In the way of

hardwoods appear to Ix; expanding. Calls for

stocks are numerous enough to avert material
accnmulatlons at the mills. Furniture manu-
facturers and other consumers are placing orders

more freely, and even In divisions of the trade

that show DO actual advance at least i stiffen-

ing has taken place In the range of values.

Less effort Is needed to place lumber, and th*"

yards, which for a time would not enter iul"

any commitments except for lumber actually

necessary, are providing for larger wants. Thf
interest in stocks shown by foreign buyers is

noticeably more spirited, and numerous inquiries

are being received. Intending purchasers are

also less exacting in their conditions and will

now take stocks which they formerly refused

as under grade. Oak planks are bringing better

prices than of late. The situation is somewhat
more favorable for the wholesaler and the ex-

porter in that they find the competition at the

mills for stocks less keen, and the pi-ices

they must pay have not moved up quite as

mucli as those received. Stocks are largt

enough to take care of all wants, but mere are

no such accumulations as would tend to I'Xert

pressure upon the market. As far as can be

learned, all the mills are running to capacity.

COLUMBUS

The cold wave early this mouth checked

building operations a great deal, but firmness

still characterizes the hardwood lumber trade.

Reports from manufacturers and jobbers show
increased demand for most varieties and grades.

Prices rule very firm and there is no disposition

10 cut prices to force trade. Good orders are

coming from the retail trade. Stocks in the

bands of dealers are low. The movement of the

lower grades continues brisk, but the better

grades are the most active. Dry stocks In the

hands of manufacturers are not large. Oak
flooring is selling well at an advance of $2 a

thousand.

INDIANAPOLIS

Hardwood business in this city appears to be

about normal for the time of year. Most of the

dealers report a fair volume of business and

regard the outlook as encouraging. Prices are

steady and compare favorably with those of a

year ago. All of the local veneer concerns anil

hardwood manufacturing plants are working full

time, though none are working at night. In-

creased activity is reported among aufomiibil.'

and vehicle manufacturing concerns.

CINCINNATI

Sound wormy chestnut, good, wide stock is in

active demand. Ordinary grades of sound
wormy are selling fairly well. Consumers
readily pay more for good grade of sound
wormy. Birch is called for, both red and white.

Cottonwood, ones and twos, is in fair request,

and there is an active demand for common.
Basswood is in fair demand. Buckeye, maple,

beech and other hardwoods are in fair move-
ment. Foreign buying shows a strong demand
for American walnut and oak boards. Red gum
is in fair request. Asli is in good demand,
especially the white. Demand for walnut logs

for export is good, and there is a steadily grow-

Inir srarclty at this point.

.The feeling in the hardwood market steadily

grows better and business generally is good.

Confidence is expressed in that conditions will

improve until the normal stage bas been reached.

Collections have remained uniformly good. Oak
of all kinds is in active demand. Highly figured

white oak is in light inquiry. Quarler-sawe'd

oak, white and red, is in good demand, espe-

cially for common and better, with some move

ment In ones and twos. Plain oak, white and

red. Is In good demand, with fair selling of

the top grades, while the consuming manu-

facturers prefer common and better, as a rule.

Heavy oak timbers, car stock and oak ties are In

lively demand. Ited gum. ones and twos. Is mov-

ing well, and there Is a goixl demand for saps

and common, which arc short of the wants of

the market. Poplar, manufacturers' grades, is

in good demand, and a better feeling is notice-

able in the demond for wide stock for the auto

trade, though prices are very low. Wide panel

stock and box boards are In fair demand. Low
grade is moving very freely to the box traile.

Ash for manufacturers' use Is moving well to the

wagon and cnrrloge trade, while the furniture

trade Is showing better feeling. Heavy whit.'

ash Is In fair demand. Hickory for wheel and

.shaft makers' stock Is having good call, and a

shortage In supply Is noted. Hickory boards

are very scarce, with some Inquiry. Chestnut

Is In good demand, with some Inquiry for long

ones and twos. Heavy and rough stock are In

good demand. Low grade Is moving fairly.

BVANSVILLB

The local market bas not experienced any
notable change during the last fortnight, unless

it was a slight improvement in demand for

Timber for Woodworkers
A 5.000 to C.OUO acre tract lit a South-

eastern state, only 6 miles from the main
line of the Southern Railway, is now for
sale. This tract is estimated to comprise
15.000,000 feet of merchantable lumber,
consisting largely of poplar, oak and
chestnut, with considerable bass, hickory,
locust and maple. There is also estimated
to be 200.000 cords of chestnut acid wood,
4.000 cords of oak bark, 2,000 cords of
pulp wood, and great quantities of chest-
nut poles and oak ties. This is an excel-
lent proposition when one considers it is

all in one boundary, tributary to a com-
mon point, all down slight grade to rail-
road, and a graded public wagon road
running through the center of the prop-
erty. 'Ten years given to remove timber.
For prices, terms, etc.. refer to file 10074.
and write M. V. RICHARDS. Land and
Inilustrial Agent. Southern Railway. Room
i:i«7. Washington. I). C. or CH.4S. S.
CII.X.SE. Agent. Knnni 706. Chenilral Bldg.,
.St. Louis, Mo.

JUST OUT
A Great Book

—FOK—

TIMBER
LUMBER MEN
This book entitled '"rinibfr
Bonds," by T. S. McGrath. ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Prlre. S3 00: hv MnH. S:t ^f) .

Craig-Wayne Company
38 Sooth DearUro St.. CHICAGO. ILL

V,

BLUESTONE LAND & LUMBER CO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON

SHORT NOTICB

RAILROAD TIES
We own our own stumpaKC
and operate our own mill.

Mill: GARDNER. W. VA.

Sale* Office: RIDCWAY, PA.
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Order Direct and Save
One-Third

Did you ever realize that when
you have - 7%^-

"Gemuthlichkeit"
in your home you have a chair

that can be used for an Easy
Chair, Tete-a-tete, Lounge, Bed,

Reclining or InvaHd Chair?

"How can you change
it?" Well—that is easy.

We have a little Folder
which will explain how,
and we would like to

send it to you.

Just now—when the
evenings are getting

long and there comes
a yearning for a

really restful chair

—

consider the Kon-
verto Chair. You can

recline or lie down in it and in either

way you will find good, solid comfort.

It's a space-saver
—can be used
both night and
day, and you can

do without that

extra cot or bed.

Indispensible in case of sickness and
indorsed by leading physicians.

Get one now

—

we have the
chair that you
will like in our
line and it is

waiting for you and to please you.

"EVERY CHAIR GUARANTEED IN EVERY WAY"
If not as represented, can be returned at

our expense.

Prices, $25 to $85, complete and
delivered

Write for detailed information

Emil Guenther, President

THE TIEDEMANN CONVERTIBLE
CHAIR CO.

305 Ptnnsylvaiia BM'd'g , Philadelphia, Pa.

We are lookiDg for "live-wires" to handle
tliis proposition Jn tlieir territor.v. Splen-
did opportunit.T for a worker. Write above
address for full information.

quartered red oak. Plain oat remains active.

Poplar is holding its own well, especially the

lower grades. Ash continues in fairly good
liemand.

NASHVILLE

The hardwood market has been showing a
decidedly better tone during the last week
and the volume seems to have been generally

satisfactory. Some good exports were made
during the week, one concern shipping twelve

cars to England. No special attention is being
paid to export business for the prices quoted
are not better than domestic figures. Holiday
demands upon furniture and other consuming
factories have influenced the activity on this

market. Prices have remained steady. Heavy
rains throughout this section lead to the hope
I hat there will be early activity in the logging

business. Log operators in the upper Cumber-
land river section, from which Nashville secures

annually a large per cent of logs each season,

have been very busy of late and they will

begin sending large shipments down the stream
as soon as the condition of the tide permits.

Orders continue chiefly for immediate delivery,

but some reports of orders tor future delivery

are being received. The interior finish, vehicle

and furniture people are making the chief

demands for hardwoods. Hardwood floor people

continue very busy also. Plain oak has been

leading in the demands for the last two weeks.

Poplar and red gum have been sharing in the

activity. There have been better prices and
improved sales for chestnut. Birch and maple
are moving well. Quartered oak is still rather

slow. Ash and hickory are active especially

with the vehicle makers.

CHATTANOOQA

The general market condition locally is all

that could be expected. Nothing remains on
hand at the mills excepting wide poplar. The
factories consume a good share of the low grades

in both oak and poplar. Common and better

grades, with the exception of the wide poplar,

are mostly sold right up to the saw. The mills

that depend upon getting their logs by rail are

getting plenty of them and of a little better

grade than usual.

BRISTOL

The hardwood business is improving. It is

believed that the slight improvement that has

characterized the trade in the last few weeks
will continue through the winter, and that with

the coming of spring business will be more
active than for some time. There is activity In

manufacturing in this section, though the roads

are getting in bad condition and hauling is not

as free as it has been. The weather thus far

has not been unfavorable to manufacturing.

LOLISVILLB

The tendency of consumers to buy more lilv

erally as the winter season approach^ is

becoming more marked and is affording dis-

tinct gratification to Kentucky lumbermen.
.Activity is well up to normal, but there is no
sign of a boom. Plain red and white oak main-
tain their positions as staples. Quartered oak

is improving and poplar is holding stead.v at a

very satisfactory level. JIabogany is still a

prominent feature.

ST. LOUIS1

mediate shipment, and there does not seem
to be any inclination on the part of buyers

'to increase their holdings. It shows that hard-

wood is being used and that buying will continue

because of the lack of stocks all through this

section. Most of the demand is for plain oak

and red gum. There is also a fair call for cer-

tain items in the cottonwood, poplar and ash

lists. There is a normal demand for items

entering into the manufacture of agricultural

implements, car building and box making. Deal-

ers are well pleased with cypress conditions,

particularly on mixed car lots. Most of the

cypress demand is coming from Iowa, northern

Illinois and other parts of the north. Requests,

however, are for small orders for yard stock.

There is only a moderate trade for factory

use. Nearly all the orders received call for

quick delivery. Prices are steady.

SEW ORLEANS

Hardwood conditions show general improve-

ment, although the log movement is slow in

starting and there are no indications of great

optimism in this line. Staves continue fairly

steady, and while prospects are perhaps not as

favorable as they were two or three months ago.

there is little to complain of.

MILWAUKEE

Hardwood trade has become somewhat lighter

although Jobbers and dealers say business is

better than it was a year ago. All are look-

ing forward to the opening of the new year,

when hardwood consumers will have completed

their inventories. It Is the general feeling that

business will then take on new life. Stocks

in all lines are low and it would seem that

if conditions in general show any improvement,

demand for hardwood is bound to be improved.

The furniture factories are buying fairly well.

A fair demand from the box manufacturers

is causing more activity in lower grade hard-

wood. The fact that orders from nearly all

sources are of the rush nature seems to be

ample proof that stocks are low. Birch, maple

and elm seem to be in leading demand, although

basswood is selling fairly well. Plain oak Is

selling about as usual and jobbers say that

if demand is at all good this winter, stocks

in this line will be about depleted by spring.

Quartered white oak is moving more slowly.

Dry birch stocks, as usual, are light and spring

surely will see a shortage in this line.

WAUSAU

Manufacturers of Wisconsin report that the

hardwood trade is very irregular—up one week
and down next. Birch, hard maple, soft elm,

basswood, soft maple and ash rate in demand

as enumerated. More than fifty per cent of

Wisconsin hardwoods is birch. Interior finish

factories are quiet. Furniture factories are

doing some buying. Salesmen report that con-

suming industries are low in stock, as a rule,

and must begin to buy soon. The bottom In

price and demand has been reached, and the

next movement must be upward. Conditions may
be unsettled until after the next presidential

election, is what most dealers think.

CADILLAC

The hardwood trade is still fair and shows
improvement, but it is still far from satis-

factory. Orders are still for small lots for Im-

Market conditions in this vicinity are con-

sidered good for this season of the year, with

light stocks of lower grades of both hardwoods
and hemlock, and with a growing demand for

both of these commodities. The lumbermen hope

that better prices may prevail, as the unusually

low prices for both of these woods have made
it unprofitable for the lumbermen to log closely

and obtain a fair average price for their lumber.
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FIRST AND LAST
IN PERCENTAGE OF SAVING IN PERCENTAGE OF LOSSES

TO PREMIUMS PAID TO PREMIUMS PAID

MANUFACTURING LUMBERMEN'S
UNDERWRITERS

The FIRST and most successful example of the application of reciprocal

insurance principals to manufacturing lumber plants, and to-day the

strongest inter-insurance association in the world.

FIRST in insurance in force

FIRST in surplus earned
FIRST in savings returned

FIRST in inspection service

There are other inter-insurance organizations soliciting manufacturing

lumbermen, but the above FACTS MUST MEAN SOMETHING.
GIVE THEM A THOUGHT.

If you own a first-class plant, adequately protected, with sufficient timber

to insure a life of at least five years, and are interested in securing perfect

indemnity against fire loss at the lowest possible cost, write

HARRY RANKIN & CO.
ATTORNEY IN FACT

KANSAS CITY, MO.
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CLASSIFIED

ADVERTISEMENTS

Advertisements will be inserted in tLis sec-
tion at tlie following rates:

For one insertion 20c a line

For two insertions 35c a line

For three insertions 50c a line

For four insertions 60c a line

Elgbt words of ordinary length make one line.
Heading counts as two lines.
No display except the headings can be ad-
mitted.

Remittances to accompany the order. No
e\ira charges for copies of paper containing
the advertisement.

EMPLOYES WANTED H
SALESMAN WANTED.

We want a bardvrood salesman for central

Pennsylvania territory, one who is strictly sober

and attentive to business, and plugs hard for

results, with an expectation of making himself

permanent in the position. Address, giving full

particulars in first letter,

•BOX 111," care Hardwood Record.

IF YOU WANT
competent employes in any department of the

hardwood business, there is no better way of

securing them than by employing the Classified

idvertiscments section of Hardwood Record,

which reaches woodsmen, sawmill men and sales-

men in all parts of the country.

TIMBER LANDS FOR SALE

FOE SALE
Hardwood and pine timberlands located in

Virginia, West Virginia, North and South Caro-

lina, Georgia, Alabama. Mississippi. Tennessee

and Arkansas. Full particulars on application.

J. H. C. Barr, Land Title Kldg.. Philadelphia, Pa.

RAILWAY EQUIPMENT FOR SALE

LOCOMOTIVE FOE SALE.

Narrow or standard gange from 7 tons to TS
tons rebuilt ready for use ; 140 locomotlrei In

stock.

SOUTHERN IRON & EQUIPMENT CO.,

AUanta, Qa.

LUMBER FOR SALE

FOB SALE.
10,000 mulberry posts. Can be cut to size to

suit trade.

AMERICAN FOREST CO., Portland, Ark.

PLOW AND WAGON STOCK
1 carload plow handle strips, bounds and

felloe stock cut to order.

PRATT-WORTHINGTON CO., Crofton, Ky.

FOE SALE.

Several cars of persimmon wood, either in log

lengths or billets.

AMERICAN FOREST CO., Portland, Ark.

FOE SALE
1 car White Ash Strips %"xl"x30", %"xlV4"x

30" and %"xlM!"x30".
S. N. BROWN & CO., Dayton, Ohio.

WANTED
to hear from parties requiring quarter-sawed

White Orfk Flitches. Address
"BON 107," care Hardwood Record.

We wish to move the following thoroughly

dry stock, on sticks 12 months.

BAY FOPLAB
17 M ft. 1x13 to 17" Ists and 2nd8.

IbO M ft. 1x6 to 12" 1st and 2nda.

88 M ft. 1x4 and wider. No. 1 common
465 M ft. 1x4 and wider, long run.

SAP GXTM
53 M ft. 1x13 to 17, Ists and 2nds.

48ti M ft. 1x6 to 12, Ists and 2nd8.

325 M ft. 1x4 and wider. No. 1 common.
420 M ft. 1x3 and wider. No. 2 common.
3UU M ft. 1x3 and wider, No. 3 common.

Send us your Inquiries and we will be glad u
name you very attractive prices.

AMERICAN LUMBER & MANUFACTURlNi.
COMPANY,

Pittsburg, Pa.

MACHINERY FOR SALE

FOB SALE
One 18x42 Corliss Engine in good condition,

ready for delivery after January 1, 1912. Can
be seen in operation at our factory, 1237 Bel-

mont Ave., Chicago, 111.

MEARS-SLAYTON LUMBER CO.

LUMBER WANTED

WE AEE IN THE MARKET FOB
-Maple and beech lumber and dimension stult in

iMrgi; quantilles.

THE COLUMBIA MFG. CO.,

New Philadelphia, U.

WANTED TO BUY.

2 cars 0/4 log run birch.

'i cars 4/4 No. 1 common chestnut. uU'.i 11

and 16 ft. lengths.

DUHLMEIER BROTHERS, Cincinnati, O.

WANTED OAK TIMBEE AND PILING

3 and 4-inch While Oak; also ml.^od Oak;
also 12x12 Timbers and Piling of all kinds.

CONTI.NENTAL PILING & LUMItEIt CO.,

1205 Merchants' Loan & Trust Bldg.,

Chicago, III.

WANTED: 5x5 WHITE MAPLE
Sccond-siowth, dry, 5 to 10 joars old, for

bowling pins. Address M. J. BERNUARD,
720 Jefferson St., Buffalo, N. Y.

WANTED—LOG EUN HICKOEY.
Green or dry. 8/4 to 12/4.

THE ATLANTIC LUMBER COMPANY,
National Life Chambers,

Toronto, Canada.

LOGS WANTED

LOGS WANTED
Hard Maple Logs 22 inches and up diameter

top end, 10 to 16 feet long ; Rock Elm Logs 12
inches and up diameter top end, 15 to 30 feet

long. Will accept logs at point of shipment when
three or more carloads are ready for inspection.

THE BRADLEY COMPANY, Hamilton, Ont.

WANTED—WHITE OAK
Veneer lugs and quarter-sawed white oak veneer

flitches. SANDERS & EGBERT CO.,

Goshen, Ind.

WANTED—HAEDWOOD LOGS
200,000 ft. 28" and up White Oak logs.

200,000 ft. 12" and up Walnut logs.

50,000 ft. 12" and up Cherry logs.

C. L. WILLEY, 2558 S. Robey St., Chicago.

WAGON STOCK WANTED

I AM IN THE MABKET FOB
75 to 100 cars of oak poles, bolsters, sand

boards, eveners, and reaches ; and hickory and

maple axles. Will inspect at shipping point, and

pay cash. E. B. BROWN, 372 Bayne St.,

Buffalo, N. Y.

BUSINESS OPPORTUNITIES

FOB BENT
On account of our manufacturing a different

product, we offer for sale, or will rent, or lease

lor a period of years, our two-story brick manu-
facturing plant, equipped with modern machinery
sviilable for making furniture or novelties. Write
for particulars.

NAPPANEB LBU. & MFG. CO.,

Nappanee, Ind.

HAEDWOOD TIMBEE AND MILL
I'or sale. Will sell both or will sell timber and
lease mill. Liberal *erms to right party.

Address "BOX 119," care Hardwood Record.

BUYEES OF HAEDWOODS.
Do you want to get la touch with the best

buyers of hardwood lumber? We hare a Hat,

bowing the annual requirements In lumber,

dimension stock and veneers and panels »t c«n-

Bumers of those materials throughout the United
States and Canada. The service is fre* t* ad-

vertisers in the Record. It will Interest you.

Writs as for further Information about our "Sell-

ing Lumber by Mall System."

Hardwood Record, Ellsworth Bldg., Chicago.
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PARTY OWNS WOODENWARE
plant of four latbcs, well equipped and with
extra good kilns : timber resources and financial

affairs first class, but on account of other busi-

ness can not give it proper attention.

To right party will sell smaller or greater in-

terest at reasonable price, but be must be man
of ability and able to take entire charge.

This offer will stand strictest investigation as

well as parties owning it. Address
"BOX 117," care Hardwood Record.

OPERATING COMPANY
A company having a highly efficient operating

organization of experienced men and owning a
complete double circular mill of 35,000 ft. daily

capacity, and also logging outfit of locomotive,

log cars, wagons, teams, etc., would like to get

in touch w-ith owner of large timber tract where
plant could be located and operated on per-

centage of earnings basis, or would pay for

stumpage as cut.

The very best references given and required.

Address "BOX 125," care Haedwood Record.

OAK, POPLAR, ASH
and all other hardwoods, In all grades and thick-

nesses, can be readily sold It advertised In the

Wanted and For Sale section of Haedwood Rec
ORD. It you have a large stock you want t»

move try a few lines in this department and
see what a lot of inquiries they will bring you.

A GOING LUMBER BUSINESS
In the Republic of Tanama.

We offer for sale at a very low figure, one of

the choicest mill and timber propositions in the

Republic of Panama. It is a going proposition

and consists of mills, railroad and equipment,
logging outfit, buildings, boat, barges, etc., and
a tract of the finest hardwoods to be found in

that country, which will cut from 1% to 2 billion

feet. This proposition is located on navigable

water. The entire cut can be contracted at good
prices. This proposition is worthy of attention

and will stand the closest investigation. Shall

be glad to furnish further data on request.

J. W. ROBINSON, Wells Bldg., Milwaukee, Wis.

If you want to get in touch

with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwood Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet

—

"Selling Lumber By Mail"

It will prove a revelation to you.

HARDWOOD RECORD
(Bulletin Depl.)

537 So. Dearborn St.,

CHICAGO

WANTED—HARDWOOD LUMBERMEN—
t" try the Gibson Tally Book. The three-throw
aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special
triplicate tally ticket supplied, printed on water
proof paper with carbon backs makes tallies un-
alterable. For durability, convenience, accuracy
and for systematizing the inspection of lumber
the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-
cation. Covers sold on approval to responsible
concerns. HARDWOOD RECORD,

537 So. Dearborn St.. Chicago.

MISCELLANEOUS

RAILROAD CLAIMS
The Kirkland Adjusting and Auditing Com-

pany handles all claims for overcharge, loss or

damage ; also the checking of freight bills for
overcharges. Lumber matters a special feature.

Address 12C6 People's Gas' Bldg., Chicago, R.
Kirkland. manager. (Formerly freight claim
agent, Illinois Central R. H. Co.)

C HARDWOOD RECORD is a differ-

ent kind, and altogether belter

lumber newspaper than has hither-

to been published. This is made possible
by the loyal co-operation and support of the
hardwood element of the lumber industry.

If you are a subscriber you will agree.

A Veneer Gauge il the answer to a Veneer User'i
cravmg foryeare. Thil "Walker Brand" Van-

ill satisfy

— tdoyour
_ -jiu u.au .V. bay on* of

these gauges. It gauges ACOURATEXY
every thickness from l~tO inch to ^ inch
INCLUSIVE. Wake up to this opporto-
nity. Pric6only$l-9N delivered by U. S
iMail Order now, t..day. Addr.'ss—6466
Woodlann Ave. Phii.ne Hyde Park SS.

•^ '/-^ craving for years. Thil "Walker B

•t^^hiiiij^'^^' Gauge is a steel gauge Ihat

K mnmiiSX yur wants fur all time, Vou ca

-^^ ™iiJ.^\ /v "If « ^ttt,T turn than to 1

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
Oeomelricil
Barter Coin

Is In u^e. then
Imitation isn't
posBibie.
Sample If you
aek for It.

S. D. CHILDS
< CO.
Chicago

We also make
Time Chvcks,
Stenollsand
hog Rammen.

C H I C A_G^
E. H. KLANN

Cottonwood, Gum, Oak, Ash, Cy-
press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

Ihe Columbia Hardwood Lumber Co.
Wholesale and Retail

HARDWOOD LUMBER
Southern Hardwoods a Special! v

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Foster St. <fe L. & N. R R Track.

^asllville. Tenn.
J-racK.

Oau Timber ana^_^P,anU^^Pavi„, B.oeUs. Post=

W.B.CraNeaNdCompaKy.
Kstaljlished 1881

HARDWOOD LUMBER, TIMBER and TIESCHICAGO
I.ong Distance Phones: CANAL 3100-3191

ooPh""!- ^"<^' ^"^ Planing Mill

:

Mm at—'nd, Sangamon anrl vrn°.,o« e— Falc Mi
bangamon and Morgan Sts.

Telephone Canal 1688

CHAS. DARLING & CO
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY

McParland Hardwood

Lumber Co. 873-88 ufli„ st.

HARDWOODS

FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

I

Buy Rejected Lumber.
Buy Mixed Car Lots.
Also Store and Sell Hardwood
on Commission.
GENIO WALLACE

Storage Yards — 1436 Cherry Aye.
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THERE'S MONEY IN ODD LENGTHS

YELLOW POPLAR LUMBER COMPANY
MANUFACTVEEES OF
YELLOW POPLAR LUMBER

CAPACrTY 50.000.000
FEET PER ANNUM

MILLS AND GENERAL OFFICE,
COAL GROVE, OHIO, U. S. A.

November 18, 1911.
The M. Garland Company,

Bay City, Mich.
Dear Sirs:

From the fact that our timber in long lengths is cut
up at our log slide into sawmill lengths, it was with some mis-
givings that we purchased from you two years ago one of your odd
length trimmers. It seemed scarcely possible to us that so very
much economy in manufacture could be secured by the employment
of this equipment.

Our daily cut is approximately 100,000 ft. at this mill,
and we are pleased to advise you that this odd length trimmer
equipment has given us an average daily over-run in cut of

approximately 2 7o over what we would have secured on an even
length trimmer.

We are pleased to further advise that the machine
purchased from you has been entirely satisfactory and has
particular merits of substantial build, good workmanship, low
power cost, convenience and high efficiency.

Very sincerely yours,

YELLOW POPLAR LUMBER COMPANY,

If any lumber manufacturer has any doubt about the increased profit that can be ob-

tained by employing an odd length trimmer it should be dispelled by the foregoing letter.

Is 2,000 feet daily over-run worth while, and how long will it take for 2 per cent daily

increased lumber output—without cost—to pay for an up-to-date trimmer?

Let us quote you price on our specially designed and thoroughly efficient odd length

trimmer.

M. GARLAND COMPANY
BAY CITY, MICH.

Manufacturers of a full line of high-cla»« gawmill, conveying and paving block machinery. Complete description

and illustrated matter, covering every detail of sawmill equipment, furnished on application, together with a list of the

sawmills we have built during the last two years, to the owners of any one of which we confidently can refer prospect-

ive buyers.
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CLYDE STEAM SKIDDER
The original skidder which has
made ground skidding popular

Equipped with outhaul system, carries the skid-

ding line out farther than a horse could pull it

and at a speed of 1000 feet per minute. It also

has auxiliary setting drums for carrying out a

light setting or pilot line. Self-propelling

—

powerful—efficient.

The most economical all around loading machine
is the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It

is also equipped with four-wheel, swivel trucks

for use on light rail. These trucks always remain
in horizontal position when raised and come
back squarely to the track when lowered. Send
for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, ILL. NKW ORI,EAx\S, LA. SAVAXNAH, GA.
315 Fisher Bldg. 431 Carondelet St. 91)1 Germanin Bk. BIdg.

C-113

^Mim

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The

lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
MICHIGAN
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RUSSEL LOGGING
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Corrugated Joint Fasteners
Can be quickly and

cheaply driven with

"ADVAHCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Ditlerent

Types (o Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., Sf. Joseph, Michigan

ELEPHANT
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Broom Handle Machinery
Let us lell you about our STEEL TUMBLERS FOR DRY-

ING AND POLISHING BROOM HANDLES. This system is

rapidly supplanting all others. More economical; less lime required

for drying; no polishing afterwards; greater per cent of >traigh(

handles turned out.

B 10

steel Tumbler for

Drying and Polish-

ing Broom Handles

CADILLAC MACHINE COMPANY
Complete Line of Broom Handle Macliinery

CADILLAC, MICH.

UNIFORMITY
TEMPEJ? and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-
ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Ptcific Coast Headquarttri

Whitt-Heiirr Bnildloc

SEATTLE, WASHINGTON

New Orleaoi Braick

633 Baroooe St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

=s

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA. MISSISSIPPI, FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished
banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our
reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
JAMES D. LACEY, WOOD BEAI,. VICTOR THRANE

I2II Whitney Central Building,

New Orleans

1215 Old Colony BIdg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding Bldg., Portland
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MICHIGAN
FAMOUS FOR BARD M A P I. £. AND GREY ELM

"Ideal
99 Steel

Burn-
ished

Rock Maple Flooring
It isis the flooring that is manufactured expressly to supply the demand for the best,

made by modem machinery from carefully-selected stock and every precaution is taken

throughout our entire system to make it fulfill in every particular its name—"IDEAL."

ROUGH OR FINISHED LUMBER—ALL KINDS

Send Us Your Inquiries

The I. Stephenson Company WELLS, MICHIGAN

We are manufacturing the following hardwood lumber, and look for your inquiries:

BIRCH, NO. 2 & BETTER, 4/4-12/4
ASH, NO. 2 & BETTER, 4/4-12/4
ELM, NO. 2 & BETTER, 4/4-12/4
BASSWOOD, NO. 2 & BETTER, 4/4-12/4

We also operate a modern flooring factory, running four machines, dry kilns, etc. Contractors

say that our "DIAMOND HARD" brand of maple flooring has no superior and few equals

in grade and mill work. Descriptive booklet on request.

J. W. WELLS LUMBER COMPANY, MENOMINEE, MICHIGAN

The Scott & Howe Lumber Co., Ironwood, Mich.
MANUFACTURERS OF

HIGH-GRADE NORTHERN HARDWOODS
We solicit your inquiries for special cut Basswood, We make what is known as the "SCOTT & HOWE"
Birch, Black Ash and Michigan Gray Elm for spring grade. A sample car will convince you that it is

and summer delivery. right.

gK We sell to CONSUMERS AND LEGITIMATE WHOLESALERS ONLY; and will not accept orders that call for a cerUin per-

Jl centage of a choice lower grade mixed with a higher grade.

WE WISH TO MOVE QUICKLY FROM OUR HEIDELBERG,
KY., MILL THE FOLLOWING DRY HARDWOODS

13,000' 4/4 1st & 2nds Chestnut.
62,000' 4/4 No. 1 & 2 Common

Chestnut
110,000' 4/4 Souna Wormy
53,000' 8/4 Sound Wormy
55,000' 4/4 Log Run White Ash
12,000' 4/4 1 & 2 Common Black

"Walnut

YELLOW POPLAR
75.000' 1st & 2nds. 7" to 12"

16,000' 1st & 2nds, 18" and up
27,000' Clear Saps
24,000' Box Boards, 13" to 18"

Small percent 7" to 12"

150,000' No. 2 Common

PLEASE WRITE US QUICKLY
PRICES ARE LOW GRADES ARE HIGH

THOMAS FORMAN COMPANY .'. DETROIT

199"Chief Brand'
Maple and Beech Flooring

in i, i and 13-16 and 1 1-16 inch Maple
in ail standard widths and grades, will

commend itself to you and your trade

on its merits alone

WRITE US, WE CAN INTEREST YOU

Kerry & Hanson Flooring Co.
GRAYLING. MICHIGAN
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LEADING V H N E E R
MANUFACTURERS

OF THE V. S.

WISCONSIN VENEER COMPANY
RHINELANDER, WIS.

DOOR and CABINET VENEERS
in OAK, BIRCH and ASH

LARGEST PRODUCERS OF DOOR STOCK IN THE COUNTRY. MODEL MILL, IN HEART OF BIRCH BELT OF
WISCONSIN. UNEQUALED SHIPPING FACILITIES. WE CARRY A LARGE STOCK IN STANDARD SIZES.

JTT THE WISCONSIN LUMBER AND VENEER CO., of Port

\\\ Washington, Wis., ARE SPECIALISTS IN THE PRODUC-

TION OF AUTO DASHES, BENT CHAIR BACKS AND

SEATS, OPERA CHAIRS, AND EVERYTHING IN PANELS

AND BUILT-UP VENEER. WE CAN GIVE YOU QUALITY

AND SERVICE.

Panels for Chicago trade tarried in stock at 1140 West Lake St., Chicago.

Telephone llaymarket 302".

The Louisville Veneer Mills

MANUFACTURERS OF

VENEERS
THIN LUMBER

PANEL STOCK
LOUISVILLE KENTUCKY

KENTUCKY VENEER WORKS
ROTARY CUT

GUM, POPLAR, OAK
SAWED AND SLICED

QUARTERED OAK, MAHOGANY

LOUISVILLE, KENTUCKY

Ct^Jai^ ^ ^5t*<t<* /3i'.ev»«tf^»'>-4^
^

Jt^tMAXT'-A^ '^O^Z2tryr\^ ,

«
Frost Quality " Veneers

Recognized Standard for 35 Years

Table Tops—Chair Backs
—Drawer Fronts

—

—Roll and Saddle Seats

—

3=Ply Veneer Car Ceilings

=Flat and Bent=:

IVeneer Panels
Quality the Best

Prices Right Dehveries Prompt

Frost Veneer Seating Company
New York City

Sheboygan, Wis. Newport, Vermont
177 Pacific Ave., Jersey City, N. J.
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HERE'S YOUR
"BERLIN QUALITY"

Does Your Mailman Bring a Copy

of "BERLIN QUALITY" every month?
A BULLETIN OF PRACTICAL INFORMATION ON WOOD-WORKING FOR
OWNERS, SUPERINTENDENTS, MILLMEN, FILERS AND OPERATORS

THERE mav still be some who are not

getting" this wonderful paper and yet

40,000 lumbermen are reading- it every

month. Beginning with the December issue,

it will be even bigger and better than ever.

It contains more practical information about
the manufacturing" side of wood-working
than any other paper in the field.

It helps the mill owners to judge what can be

expected from the practical man who is looked to for

results. It helps the practical man by keeping him in

touch with new improvements being made and tells

him how other millmen are doing their work in an

easier and better way.

T';e paper is full of illustrations of the interior of various

kinds of wood-working plants, showing operations and new-

systems employed for manufa.cturing more economically.

There are new ideas on every page that are well-worth look-

ing into, even tho you have a better way to do the same work.

"Berlin Quality" is published as a medium for the ex-

change of ideas and keeps its readers posted on new im-

provements being made in our machinery. It gives you the

help you want and makes you more valuable to your Com-
pany. It helps you pay bigger dividends and keeps your

product in the class of highest quality.

We want to get a copy of our December number into

your hands without cost or obligation to you. We want

to prove our contentions of its value to the wood-working
trade. And below we tell you how you can secure a copy

free.

' copy of "Berlin Quality" for December will be sent free to

anyone who is actively interested in wood-working, providing you
"ive us the name of the Company you are connected with and the
position vou iiold with them. Send in your name early and ask us to

reserve a copy for you. Our list of subscribers is growing rapidly

and additional copies may have to be printed.

The Berlin Machine Works of

LARGEST MANUFACTURERS OF WOOD-WORKING MACHINERY IN THE WORLD

Beloit, Wisconsin ^=== Hamilton, Canada



Vansant, Manufacturers Old-Fashioned

Soft

5-8 and 4-4

in Wide Stock,

Specialty

Kitchen 6 ^'"S^piar

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding—Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title Bldg., PHILADELPHIA, PA.

WHITE ROCK MAPLE

FLOORING WHITE CEDAR

SHINGLES

MICHIGAN MAPLE
HARDWOOD and HEMLOCK

LUMBER
Production, Quality and 'Workmanship Second to None. Prompt Shipments.

W. H. White Company Boyne City Lumber Company
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y.

YELLOW POPLAR
MANUrACTURCRS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

ALL GRADES
ROUGH DRfSSCD

QUICK SHIPMENT

Coal Grove, Ohio, U.S. A. LUMBER CO



Seventeenth Year, )

Setni>Monthly. f CHICAGO, DECEMBER 10. 1911 f
SubscriplloD $2.

I Single Copies. 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUlfACTUBER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street CHICAGO
Telephone CaDal 930

BAND MILLS, MEMPHIS, TENN.

WAN TED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Representing:
WEST VIKGINIA SPRUCE LUMBER CO.,

Cass. AA'eBt Virginia.

Fifth Ave. Bldg.,

NEW YORK

FIRE INSURANCE THAT INSURES—WE HAVE IT

Also fhe Periodical Inspection for Fire Prevention

AND DIVIDENDS TO POLICY HOLDERS

Lumbermens Mutual Insurance Co., of Mansfield, Ohio.
Indiana Lumbermens Mutual Insurance Co., of Indianapolis, Ind.

Central Manufacturers Mutual Insurance Co., ef Van Wert, Ohio.
Lumber Mutual Fire Insurance Co., of Boston, Mass.

Penn. Lumbermens Mutual Fire Insurance Co., of Philadelphia, Pa.

^^11 could justly claim a superior article if for TWENTY YEARS you had specialized in

W 1

1

II one line.wM When you consider that we have made a SPECIALTY of QUARTERED OAK
for that long give us the benefit of the same conviction.

OURAIMISTO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

For immediate shipment: YO LI IMO A OIIT^INOFR
5 cars 5/4 " No. 1 Com. Quartered White Oak.

iV/wl^^^ OC WUI9IPi\«Cil\g
5 cars 6/4" No. 1 Com. Quartered White Oak. E. & T. H. YardS, EVANSVILLE, INDIANA

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

PROCTOR yENEER^-DRYE^ fireproof

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

'i\ CLOGGING
NOR

ADJUSTING

lllllllllllllllllllllllllllllllllllllllllllillllllllllll

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T.L HANCOCK &. SOMERSET STS. PMILA.PA.

-Illllllllllllllllllllllllllllllllllllllllllllllllllllllll
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McILVAIN'S SPECIALS for Immediate Delivery
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CAIRO—MOUND CITY *

THE LOGICAL SHIPPING POINT
Taps the Finest Hardwood Timber in the World: Perfect Shipping Facihties Guar-

antee Perfect Service: It will pay you to write the Concerns Represented Below.

ma

We Want a
Refrigerator Plant
We would like to negotiate with :i comp'^teiit

refrigerator manufacturer to locate a manufacturing

plant at Mound City. Moderate capital only required,

but we want the right man.
To such a man we can otfer a free site on the banks

of the Ohio River, with switch tracks connecting with

two railroads.

Plenty of low-cost lumber; low-priced labor; cheap

coal; electric power and light; interurban cars.

We can help such a man to establish a very profit-

able business, as there is a big demand for refriger-

ators within a range of one hundred miles of this

prosperous manufacturing community. We need you

and you need us. Write to Roy N. Adams, Secretary,

Commercial Club, at

MOUND City. Illinois

v^m w^^^^*^

iI

i
i

i
i

Thomas McFarland Lumber Co.
THOMAS McFARLAND, President & Treasurer

SOUTHERN HARDWOODS
Box 261

Cairo, Illinois

We can s
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H. S. Mizner, Pres.
C. C. Cannon. Vice-Pres.

Ed. Maphet. Gen'l Manager.
J, M. Logan, Sec'y and Treas.

LOGAN MAPHET LUMBER CO.

MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main olfire and yards: Kooxville.

Brancli office and yard:
Bank and MrI.ean Avenue, Cinrinnati. I M. ASHER. Mgr.

WANT TO
75,000 ft. 4

100,000 ft. 4

60,000 ft. 5

40,000 ft. 4,

15,000 ft. 12,

12,000 ft. 12,

12,000 ft. 12,

10,000 ft. 12

MOVE IMMEDIATELY
/4 No. 1 Com. Plain Oak.
/4 No. 2 Common Poplar.
/4 Log Run White Pine.

/4 1 and 2 Qtd. White oak,
Extra tine Stock

/4 1 and 2 Poplar.

/4 Select Poplar.

/4 No. 1 Common Poplar.

/4 No. 2 Common Poplar.

Veneers
"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.

KNOXVII.I.E. TENN.

Kimball & Kopcke
Knoxville, Tennessee

WE WANT TO SELL QUICKLY
1 ear 4/4 Common & Better Quartered White Oak
1 car 4/4 No. 2 Com. & Better Quartered White Oak
1 car 4/4 is & 2s Plain Oak
1 car 8/4 No. 2 Common Yellow Poplar

Dry, Equalized—Immediate Shipment

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE. TENNESSEE

50 M. ft. 4/4 10 & up Is & 2s Qtd. White Oak, good figure

50 M. ft. 4/4 2^ to 5^ CI. Face Qtd. White Oak, good figure

100 M. ft. 4/4 No. 1 and No. 2 Com. Qtd. Red Oak, good figure

Also Poplar, Plain Oak, \Valnut & Tennessee Red Cedar Lumber
BAND WILLS AT \KSTAL. .\ SUBURB OF KNOXVILLE. SOUTHERN AND LOUIS\'n.LE & N.ASHVILLE KAILRO-\D.

SECURE BETTER PRICES

AT LESS SELLING COST BY REACH-
ING MORE CUSTOMERS. HARDWOOD
RECORD PUTS YOU BEFORE THEM

ALl. TWICE A MONTH.

ASK US ABOUT IT

^T If you are not a subscriber

%l^to HARDWOOD REC-
ORD and have a suspicion that

you would like to see a copy, it

is yours for the asking.

1

^^^^^^^^^^^^^^^^^^^^^^^^^^^^^^^^^^s
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LAMB-FISH LUMBER CO.
gS^^^

m bothGrade and

; Measurement i

Cable Address—Lamb

Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD — ANNUAL CAPACITY, 40,000,000

DECEMBER 1st, 1911
1ST AND 2ND QRTD. WmTE OAK. 6' AND VV
1ST AND iND ((KID. WHITK OAK. 10" AND UP.
NO. 1 COM. QRTD. WHITE OAK, 4" AND UP
NO. 2 COM. (|KT1). WHITE 0.\K . . . .

NO. 1 (OM. <|KII>. "IIITE O.VK STRIPS?
1ST .\M) ^E(()M> ri.AlN WHITE OAK
NO. 1 CO.M. PLAIN WHITE 0.\K
NO. 2 COM. PLAIN WHITE 0.\K
1ST AND 2ND PLAIN RED OAK
NO. 1 COM. PLAIN RED 0.*K
NO. 2 COM. PL.\LN RED 0.\K
NO. 3 COM. PLAIN RED OAK
1ST .AND 2ND RED (il M
NO. 1 <(>.M. RED GUM
1ST AND -'ND SAP GUM, 6" AND UP
1ST AND -NI) SAP GUM. 18" AND UP
NO. 1 COM. S.\P GUM
NO. 2 COM. S.\P GUM
NO. 3 COM. S.\P GUM
CLE.\R S.\P GUM STRIPS
LOG RUN .ASH
NO. 1 COMMON ASH ;.

NO. 1 COMMON AND BETTER ASH
NO. 3 COMMON ASH
LOG RUN CYPRESS •• •

NO. 1 .AND NO. 2 COMMON CYPRESS
¥ Of Rl'N' EL^I
TUPELO GUM BOX'bO.VrDS. 13" TO 17"

NO 1 COMMON .AND BETTER TUPELO GUM
LOG BUN HICKORY
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OUR FIGURE TALKS
. 1



HARDWOOD RECORD II

NASHVILLE
CE;LE^Fl.,?VrED FOR HIGHEST

]vi,^\.i«srvJFWC-ruRE
T'VPE TTIIVIBER GROWTH, EAULTLESS

^^VMD GOOD GFi/^^-DES.

JOHN B. RANSOM
CBb COMPANY

MANUFACTURERS OF

HARDWOOD I UWBER
I's & 2's Qtd. White Oak, 6" & up (wide In).

No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure).

I's & 2's Qtd. White Oak, 10" & up.
I's & 2'9 Qtd. White Oak, 6" k up.

No. 1 common Qtd. White Oak, 4" & up (very

nice).
No. 1 common Qtd. White Oak, 4" & up (very

nice & dry).
I's & 2's Qtd. Red Oak, 6" & up.

No. 1 common Qtd. Red Oak, 4" & up.

I's & 2's Chestnut, dry, eood widths.
No. 1 common Chestnut, dry, good widths.

No. 2 C. & S. W. Chestnut, dry.

I's & 2'3 White Ash, very dry £ tough.
No. 1 common Hickory, very dry & tough.

No. 1 common Hickory, very dry & tough.

No. 1 common Hickory, rery dry & tough.
No. 1 common Hickory, very dry & tough.

NASHVILLE, TENNESSEE

3
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ACCURACY, STABILITY, AND THE LOW COST OF PRODUCTION ARE SOME
OF THE REDEEMING FEATURES OF THE

HIGH-GRADE WOOD-WORKING MACHINES
"THE TOOLS WITH A REPUTATION"

Power, combined with strength and etiiciency in machinery building tend to

produce results that rank the highest, thereby leading to satisfied customers
and products that find a ready sale wherever otTered.

The "always dependable" DEFIANCE LINE represents the strongest proof
of the woodworking machine world, always ready for work, never out of fix.

Modern tools is our specialty and our guarantee accompanies each machine
leaving our plant.

.Vdilri'ss l><-|>t. .\ Ini full piii'lif'iihirs itnl priftN.

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

SEE Oils KXIlllilT .\l i;i!l M ASIIINf.i'ON BI.A l>.

iS' Hsiinl >a« Nil. I Ann liilt riili^hir

THE BEST
HARDWOOD FLOORING

HANSON-WARD VENEER CO.
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CINCINNATI
THE. GATtWAY OF THE SOUTH

KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For quick, shipment we will make very low prices on the following. All this stock is band sawn

and thoroughly dry.

car 4 4 Is & 2s Poplar

cars 4 4 No. 1 Com. & Select Poplar

cars 4 4 No. 1 Common PopW
5 4 No. 1 Common Poplar

6 4 No. 1 Common Poplar

8/4 No. 2 Common Poplar

1

2

5

2

3 cars

1 car

cars

1 car 4 4 No. 1 Common Plain Oak

1 car 4 4 S. W. Chestnut

1 car 6 4 S. W. Chestnut

1 car 1x18 & up Panel & No. 1 Gum
2 cars 4 4 No. 1 Common Red Gum
1 car 5 4 No. 1 Common Red Gum
3 cars 4 4 Is & 2s Qtd. White Oak
2 cars 5 4 No. 1 Com. Qtd. White Oak
1 car 6 4 No. 1 Com. Qtd. White Oak
1 car 4/4 No. 2 Com. Qtd. White Oak

Do not hesitate to write us regarding anything in hardwoods, whether it appears on this list

or not, as the stock listed here are only a few cars we want to move quickly.

We have first-class planing mill and can manufacture any of our stock to suit your requirements.

The Wm. H. Perry
Lumber Co.

Manufaclurers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

STOCK LIST
4/4 20 & 21" Panel Cottonwood 15 M
4/4 22 & 23" Panel Cottonwood 15 M
4/4 24 & 26" Panel Cottonwood 1 5 M
4/4 27" & up Panel Cottonwood i 5 M
4/4 Common & Better Chestnut 1 5 M
8/4 Sound Wormy Chestnut, one year dry 100 M
6/4 Sound Wormy Chestnut, one year dry 50 M
4/4 13 to 17 Poplar Box Boards 15 M
5/4 Hard Maple, is & 2s, Michigan stock 35 M
Philippine Mahogany 6 M
4/4 1 3 to 1

7" Gum Box Boards 9 M
4/4 No. 2 Com. Sap Gum 200 M
4/4 Log Run Basswood 60 M

WE MUST MOVE
50,000 ft. 1" 1s cS, 2s
36,000 ft. 11/4" 1s &2s
70.000 ft. 11-2" Is <S.2s
48,000 ft. 2" 1siS.2s

250.000 ft. 1" No. 1 Common
55,000 ft. 11/4" No. 1 Common
86,000 ft. 1'/2" No. 1 Common
75,000 ft. 2" No. 1 Common Chestnut
RIEMEIER LUMBER COMPANY

CINCINNATI, OHIO

CONASAUGA LUMBER COMPANY
General Sales Office, Fourth National Bank Building

CINCINNATI, OHIO
Manufacturers of Rougli and Dressed

POPLAR AND HARDWOODS
White Pine, Yellow Pine and Cypress

.Siiiv mill pliiiiInK MilllN. ( oliiiMiliK", Tfiin.— :<r>,IIOO.nnil fi'i-l iiniiiiiil

nut pill— ilimlnrhH nf ivlinli>hiih> i-i>TiHiiiiiliiK I rail** NiiHrlliMl
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BUFFALO
The Foremost Hardwood Market of the East

I. N. Stewart & Bro

Specialties:

CHERRY
AND OAK

892 ELK STREET

Buffalo wants your hard-

wood business and wants it

1 ecause it can make it to

our advantage to buy your

I mber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

t on, purchase, grouping,

re and shipping of hard-

oods, and this experience

at the service of every

wholesale consumer of hard-

\oods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

Hii^h McLean Lumber Co

Our Specialty:

QUARTERED
WHITE OAK

940 ELK STREET

STANDARD HARDWO0D\
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

G. ELIAS «5c BRO. \\

Buy and Carry Large U

Quantities of U

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET \\

Buffalo Hardwood Lumber Co.

We Want to Buy for Cnsli

OAK. ASH AM)
UTIIKR HARDWOODS

All grades and thlcUncHNeH.
Will r*M-i*f%r nnd innpiM-t

Hloi'k 111 iihllipInK polnl.
Bruuf-ti .Mird. Mt-niphlH, Tcnn.

940 Seneca Street, BuffaloV

Anthony Miller

HARDWOODS
OF ALL KINDS^

893 EAGLE STREET

Above all things else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods
than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you ser

ice, and the right kind

service.

Write to any one of us, or

all of us, and let us figure

with you en your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any
distance within five hundred
miles of Buffalo can usually

be loaded and forwarded the

next day.

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

i

;
ii ! I

I

I" '
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LITTLE RIVER LUMBER COMPANY
^^^^

V A Guarantee x

in bothGrade and

, Measuren\ei\t ,/

TOWNSEND. BLOUNT COUNTY, TENN.
W c arc specializing in good, tough mountain White Ash, cut in any thickness

from 8/4 up, and in any widths desired.

Another specialty of ours is special thicknesses and widths of high-class Yellow
Poplar.

You know about our very superior mountain Red Oak. We are not securing a
large quantity of oak this year, but what \vc have is unusually fine. Tlie widths are
good, and the logs are cutting largely firsts and seconds, which is being sawed to 5/4,
6„/4 and 8/4.

Let us have the pleasure of figuring with you on your requirements, with the as-

surance that when you buy of us you get Quality of Timber, Manufacture and Grade.

QUARTERED RED AND WHITE OAK
2 CARS 4/4 F. A. S. RED
3 CARS 4/4 F. A. S. WHITE
5 CARS 4/4 NO. 1 COM. RED
10 CARS 4/4 NO. 1 COM. WHITE.
2 CARS 4/4 NO. 2 COM. RED
5 CARS 4/4 NO. 2 COM. WHITE

Dry 'Well Manufactured — Immediate Shipment

Faust Bros. Lumber Co.
Sales Office:

1657 Monadnock Block
CHICAGO
Tards: CAIBO and BBOOKFOBT, II.I.IITOIS

Main Office

FASirCAH, KT.

J.*********'!'****'*'************^'*'*******'*'*'*"}'

*
*
*
*
*

*
*
*
*
*

*
*
*

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

*

*

»4l>t>'f•^'^4'^4'^•^^'^'("t'4">•«^4>4'4u^4'^i{'4>4>4'4'4>'f>4'>i'4"('i|"(u(»f4<l)l^
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Editorial Comment
General Market Conditions

The volume of hardwood trade still holds up iu fairly good shape

the country over. There is by no means any marked activity iu

buying, but the total trade in volume is very satisfactory, although

in some instances prices that are being secured are not what they

should be to show a reasonable profit. Under the present basis of

selling price and stumpage values, many manufacturers allege they

are making no money. This is not an isolated complaint but a

general one.

The price at which low-grade stock is moving is much below the

cost of production, without any reference to figuring anything for

stumpage.

There is a manifest shortage in many items of dry stock. This

is notably true of plain oak in all thicknesses. For the first time

in several years there is evidence of a distinct shortage in dimension

widths of 4/4 sound wormy chestnut, and 10/4 and 12/4 sound

wormy chestnut is especially short. There is even a complaint that

dry mill cull chestnut is very difficult to secure, being almost out

of the market. High-grade chestnut has been short for a long time,

and there is very little offered at present.

There is very little firsts and seconds red gum in shipping shape

offered, and prices are materially stiffening.

There seems still to be a considerable quantity of quarter-sawed

high-grade oak and of ash, but there surely is very little surplus iu

first hands.

In northern woods reports indicate that there is a steady trade

at satisfactory prices for the good end of maple, birch and bass-

wood. Hardwood culls in the northern country seem to be in over-

supply, and such offerings as are made for round lots carry a price

that is very much below the cost of manufacture.

While the box manufacturing trade has bought pretty liberally of

late, it has confined its purchases quite largely to low-grade poplar.

Cottonwood, basswood and Balm of Gilead, figuring on securing the

lightest weight packages possible to compete with fiber container

production. A good many of the eastern and southern box manu-
facturers are using tupelo very extensively in box making, but this

wood seems to be gaining in supply iu the hands of manufacturers.

Tupelo gum is an excellent wood for many higher class uses than

box making, but it has not yet received the recognition in the lum-

ber market that it will eventually secure. Tupelo gum manufac-

turers have undeniably over-estimated the demand for this wood, and

have sawed too much of it for immediate consumption.

On the whole, hardwood manufacturers during the last year have

exercised great discretion iu holding down their output to accommo-

date a not very active demand. The hardwood price situation is

well in hand, and unless northern manufacturers overstock the mar-

ket, which southern manufacturers cannot possibly accomplish during

the winter, there is every evidence that there will be a manifest

increase of prices based on a shortage of stock alone, that will amply

repay them for restricted production.

Manufacturers and jobbers alike report very slow collections at

the present time, whicli is the usual situation just before the holi-

days.

Generally the trade feeling is optimistic, and little fear is expressed

of bad business conditions incident to next year's political campaign.

Approaching Lumber Association Meetings
The annual meeting of the National Veneer & Panel Manufac-

turers' Association will be held at the Auditorium hotel, Chicago, on

Tuesday and Wednesday, December 12 and 13. Advance reservations

indicate the attendance of the larger portion of the members of this

organization.

The Indiana Hardwood Lumbermen's Association will hold its

annual meeting at Evansville, Ind., on Thursday, January IS. Pre-

vious meetings of this association for many years have been held at

Indianapolis, and it is believed that the change in location will insure

the attendance of practically every hardwood manufacturer in the

southern part of the state, and will still hold the attendance of the

lumbermen of the northern section as well.

The JKational Lumber Exporters' Association will hold its annual

meeting at Washington, D. C, on Thursday and Friday, January

25 and 26.

The Hardwood Manufacturers' Association of the United States

will hold its annual meeting at the Sinton hotel, Cincinnati, O., on

Tuesday and Wednesday, January 30 and 31. Secretary Doster

SUBSCRIPTION TERMS: In the United States and its possessions,
and Canada. Sli.UO the ytar; in foreign countries. $1.UU extra postage.
In conformity with tlie rules of the postoffice department, subscrip-

tions are payable in ad\'ance. and in default of written orders to the
contrary, are continued at our option.

In.structions for renewal, discontinuance, or change of address,
should he .sent one week before the date Ihey are to go into effect.
Both old and new addresses must be given.
Both display and classified advertising rates furnished upon

application.

Advertising
tion dates.

copy must be received five days in advance of publica-

Telephones:—Harrison 80S6-S0S7-80SS.

Advertising Representatives; Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa. ; E. W. Meeker, 537 South Dearborn Street, Chi-
cago, 111.

,^

Entered as second-class matter Miy 2G,
cago. 111., under act of March 3, 1.879.

1902. at the postoffice at Ohi-
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announces that a program of unusual imporlam-c will be carried out,

and it is believed that the tenth annual session of the organization

will insure the presence of even a larger attendance than ever before,

which in previous years has been the largest gathering iu number

of lumber manufacturers that have ever attended lumber association

meetings.

The Yellow Pine Manufacturers' Association will hold its annual

meeting at New Orleans on Tuesday, Wednesday and Thursday, Feb-

ruary 6-S. This is also a very important meeting and will naturally

bring out a very large attendance.

The annual meeting of the Lumber Sales Managers' Association

will be held at the Auditorium hotel, Chicago, on Thursday and

Friday, February 15 and 16. There was an error in the date pre-

viously given announcing this meeting. A live wire committee has

in charge the arnuigement of a program for this meeting, that

should make attendance worth the time of every lumber sales' man-

ager in the country.

The National Wholesale Lumber Dealers' Association will hold its

annual meeting on ]\Iarch 6 and 7, but as yet the place of the meet-

ing has not been designated.

Our Blundering President
An authorized interview with President Taft was published in the

Outlook of December 2. The story occupies eight pages, and is

made up of apologies, explanations and attempt at justification. In

relation to his alleged tariff reduction program, the President is

quoted as saying that his chief objection to needlessly high tariff is

that it nourishes monopoly. It holds further a constant temptation

to the formation of little trusts which often are more oppressive to

the public than big ones: "For example we have found local lum-

ber markets controlled by retail lumber trusts, growing out of the

big trusts, which dictate prices to the wholesale trade and which

draw their chief support from duties which I believe quite unneces-

sary for purposes of legitimate protection."

Further on the interviewer makes Mr. Taft rcsponsibk" for tlie

following statement

:

"But I could not get free lumber either. The onl}' way I pro-

cured any substantial reduction from $1.50 was by sending the con-

ference committee an intimation that I should veto the bill if it

carried a lumber duty higher than $1.25."

The President then takes a throw at Pinchot by saying: "Gifford

Pinchot, for instance, threw his influence into the scale for a $2

duty on lumber instead of backing a general effort to put it on the

free list. This concession to the lumber interests was regarded by

him as justified by his need of the support of the big lumbermen

in prosecuting his forest work. The bill carried only a $1 duty."

It is astounding that the President of the United States should

give voice to the statements quoted. He practically alleges that

lumber trusts exist among manufacturers, who dictate prices to the

wholesale trade, and this trade in turn dictates prices to the retail

trade. This statement is astounding from the fact that it cannot

fail to have a direct influence on the attitude of the courts before

whom sundry retail lumbermen are now under indictment for an

alleged infraction of the anti-trust law; and, furthermore, it will

have the effect of inspiring additional attacks on himbcr maimfai-

turers and wholesale merchants, for alleged infraction of this law.

In the face of a statement like this from the President of the United

States, is it remarkable that the Hearst newspapers, the Chicago

Tribune, and other leading daily publications and magazines shouM

reiterate the statement that a lumber trust exists? Of course the

figures of the interviewer on the subject of the duty on lumber arc

badly involved, but the explanation of Gifford Pinchot '.s attitude in

relation to this duty is not based on the facts. Mr. Pinchot was

not won over to the advocacy of a $2 lumber duty by reason of any

support promised or implied for the prosecuting of bis forestry

work. Undeniably his supfiort was secured on the plea of promi-

nent lumbermen that a substantial duty imposed against Canadian

lumber would contribute to forest conservation by reason of a higher

price possible of attainment for coarse lumber, thus rendering a

more comprehensive cleanup of the forest possil)!"' on a profit !d)Io

basis.

The public, tepublicans and democrats alike, have exercised a deal

of forbearance with President Taft and his blundering acts and
words, by reason of the general belief that he was honest. The
time has come when this chief public servant of the nation has

become a good deal more dangerous than the mythical bull iu the

china shojj, and it may be observed that entirely applicable to him

is the venerable adage that '
' all hell is paved with good intentions. '

'

The ancient story of the parrot who got into unseemly difScuIties

should be brought to the President's attention. All the bird's diflB-

eulties were traceable to too much loquacity, and his eventual deduc-

tions of his troubles were tersely expressed in, "Polly, you talk too

damn much!
'

'

Death of W. B. Judson

The bare uuuouucomont has just reached Chicago that \V. B.

Judson, former half owner of the American Lumberman, and founder

of the Northwestern Lumberman, which was consolidated in 1899 with

The Timberman to make up the American Lumberman, and who has

been residing in Seattle, Wash., for several years, died at Pasadena,

Cal., of apoplexy on Thursday, December 7. The news of Mr. Jud-

son 's death will be a matter of sincere regret to many persons in-

terested in the lumber trade, in whose interest he worked long and

faithfully.

Settling Kicks

In the Tips to the Trade department of a recent issue of Hard-

wood Eecord a suggestion was made concerning the undiplomatic

manner in which many manufacturers and jobbers handled what is

popularly known as '

' kicks. '
' Thi.s paragraph has been compli-

mented by several manufacturers, wholesalers and wholesale con-

sumers. One of the latter writes that "many sawmill men and

wholesale lumber dealers unfortunately make use of letters similar

to the stereotyped one you quote. Just at this time we have two

deals of this nature. In remeasuring lumber that we buy, before

making report on the shipment, we always take into account the fact

that inspectors will vary somewhat iu their scale, and we make it

a point to "split the difference" or to charge back one-half of the

shortage if we find any, preferring to do this rather than to demand

a reinspection or remeasurement. We recently received a car of

gum boxboards and found the ends of many of the boards so badly

split as not to come within the boxboard grade, and we made a

claim, agreeable to our usual practice in such cases. The reply we

have from the shipper is positively insulting, as it accuses us of

trying to steal a few feet of his lumber. Your letter fits his case

to a nicet}'.

"We have another shipment of oak lumber, which has reached us

full of deep season checks. As the lumber is unsuitable to our use,

we have been obliged to refuse it -as not being up to grade. We
have asked the concern making the shipment to have an inspector

sent to reinspect, stating that if we were mistaken in our judgment

on the quality of the lumber we would pay the expoiiso. Our request

lias been ignored. This thing has been dragging for months.

"In these cases the probable result is that both concerns will refer

to us as an unsatisfactory house witli which to deal, when as a matter

of fact the fault is entirely on the shipper's side."

The writer of the letter above referred to says there are many

wholesale consumers of hardwoods, himself included, vrho prefer to

deal on the square with people who supply their wants, and who

object very materially to discussions over purchases and op|>ort uni-

ties for arousing ill-feeling caused by bad inspection, or, as ho posi-

tively believes in iiiiuiy cases, the wilful mixing of grades. Tie says

he knows there is a ])remium on this kind of work, because lie knows

of some purchasers who receive lumber and use it without remeasure-

ment or reinspection; who take invoices and accept them at their

face value. This premium for salting cars is a thing that the writer

would like to have eliminated, and he suggests that the proper thing

for lumber manufacturers to do would be to commence the branding

of every board in their shipment with the grade and measurement.

In this way the buyer would know just how each piece had been

inspected and measured, and what grade and feetago it was sup-
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posed to represent. He believes the time and expense attached to

this branding would be more than saved in the elimination of unsat-

isfactory transactions.

This matter of branding the grade and fcetage of lumber has

been discussed many times, and while quite a number of leading

manufacturers are very favorable to doing so, and at one time the

Hardwood Manufacturers' Association passed resolutions commend-
ing this method, it has had little usage in the trade. The average

jobber and retailer of lumber objects to having the grade branded

on lumber, and while many sterling reasons could be presented that

every board should be branded for grade and measurement, trade

custom seems to be against this procedure.

Hardwood Record is a thorough believer in the '
' trade mark. '

'

It believes that every manufacturer, whether he be a maker of lum-

ber or of hats, should have pride enough in his line of production to

brand his goods, and not only with his name, but with the grade

and the quantity represented.

The Proposed Lumber Publicity Campaign
Over the signatures of the advertising committee of the National

Lumber Manufacturers' Association there has been issued a second

and supplemental report in pamphlet form, which involves a collec-

tion of reprints of considerable matter that is being circulated in

favor of various alleged wood substitutes. The pamphlet also con-

tains a series of cartoons which attempts to graphically analyze the

prevailing injuries and dangers to the lumber market; a second chart

of proposed restoratives, and a third pair entitled "Comparative Tac-

tics." There is still a fourth one entitled "Unresisting Market

Handicaps, '
' and a fifth one illustrating the weight of argument in

favor of wood for many purposes. The general text of the pamphlet

is rather a commendable document, but the cartoons have compara-

tively little strength.

The mass of reprint matter reproduced does not constitute ten per

cent of the editorial and advertising matter of a similar nature that

has been collected and collated by Hakdwood Eecord. In spite of

denials to the contrary, made by one member of this association's

committee, concerning the authorship of the original report made by

the committee, (which observation will doubtless apply with equal

force to this one,) there is prima facie evidence that the report was

prepared by a professional publicity promoter, and that the connec-

tion of the committee with the work is essentially vicarious.

The editor of Hardwood Record wishes it distinctly understood

that he is absolutely and unqualifiedly a believer in the necessity of

a campaign of general publicity in favor of wood utilization, and in

showing up the fraudulent character of substitution for many pur-

poses tliat now prevails ; and furthermore the necessity of correcting

public opinion on the high value of wood as compared with the frail-

ties of many alleged wood substitutes. If in any wise criticising this

report, he wishes to be understood that it is not a criticism on the

members of this committee, but on the incompetent character of the

professional publicity promoter it has employed to voice its senti-

ments on this all-Lmportant subject.

Hardwood Record contends that in order to secure a campaign of

general publicity, looking to increasing wood utilization, it is neces-

sary to a large extent to go outside of the lumber trade press. By
the very reason of the character and extent of lumber trade press cir-

culation, it can have comparatively little influence as a creator of

increased wood utilization. These publications go to present manu-

facturers, dealers and consumers of wood, and outside of Hardwood

Record, very largely bnly to the first two classes named. As adver-

tising factors for lumber, all they do for patrons is to assist them in

securing a proportion of existing business. Hence it is that other and

wider methods of publicity must lie employed to effect general pub-

licity.

The crux of the argument of the supplemental report referred to

is that "if we help the retailer to sell faster, he won't need any help

to buy faster." Undeniably this is a logical argument to assist in

increasing the demands of retail lumbermen, of which there are many
thousands scattered throughout the United States. But from the fact

that h,^rdwood lumber is handled only to a very limited extent through

the medium of retail lumber yards, and in its larger proportion goes

direct to wholesale factory consumers, the sort of exploitation that

would apply to the building wood trade will in no wise apply to the

hardwood industry. The distribution of building woods and that of

hardwoods are entirely different, and there is no one system of gen-

eral publicity that can be made to successfully apply to both.

This is not the first lime that the hardwood element has been either

induced or invited to assist in pulling coals out of the fire for the

building wood trade. To a minor extent they were coaxed into the

last tariff fight and '
' conned '

' into accepting an alleged protective

duty of a dollar and a half a thousand on oak, poplar, Cottonwood,

gum, cypress, maple, birch, basswood and sundry other hardwoods

that do not exist in commercial quantities in any other place on earth

save in the United States. To be sure, much the larger element of

the hardwood industry was wise enough to keep out of this foolish-

ness. To this very tariff measure may be traced, to a large extent,

the present diiBculties that now encompass the building wood industry.

The building wood manufacturers secured to the entire industry the

reputation of lobbying at Washington, in getting congressmen to

trade votes on other schedules for the sake of preserving a duty on

lumber that is of absolutely no importance to the hardwood industry,

and of very little moment to the building wood trade. Representa-

tions made at Washington to get this duty over that were not war-

ranted by the facts, and about all that it has resulted in is the achiev-

ing of a reputation by the lumber industry of being a "trust" and

amenable to the Sherman anti-trust law.

The hardwood trade has contributed with considerable generosity

to assisting the building wood interest (and it is almost entirely a

building wood affair), in the fight against the fiber and wood con-

tainers now employed so extensively in lieu of wooden boxes. The

hardwood element has financially co-operated in assisting in various

work of the National Lumber Manufacturers' Association, whose in-

terest, to a dominant extent (and whose work to a like extent), has

been carried on in the interest of the building wood trade. Very little

good result for the hardwood trade is traceable to any work that has

ever been done by the national organization.

Now this association again asks the hardwood trade to contribute

to its bills for a general defense of the lumber industry. It may be

all right for the hardwood element to dig deep into its pockets and joinn

the national organization in this campaign, but would it not be of

essentially more promising value if hardwood producers should inaug-

urate a campaign of its own, and work on distinct lines of exploiting

its own woods in its own way? To a man up a tree it would look as

though this would be the logical way for the hardwood element to

spend its money in a campaign of general publicity, because in this

manner it would have the advantage of at least selecting competent

talent to carry on an intelligent campaign.

The publicity promoter 's document is entirely of the '

' glittering

generality type, '
' but at least indirectly suggests the purchase of ad-

vertising space in magazines. This at least is the way his line of

effort for the cypress and gum people has been directed. It is pos-

sible to get fairly remunerative results out of an exploitation of this

kind, but the weakness of this class of advertising is manifest at

present from the fact that there is a reduction of advertising space

purchased in magazines in the November and December, 1911, issues

over that of a year ago of from twenty-five to fifty per cent. There

is a veritable panic among magazine publishers and their allies, pro-

fessional advertising agents. This indicates that what is known as

the general national advertiser, who by dint of long experience is able

to judge of financial returns of this sort of exploitation, has awak-

ened to the fact that he has been fooling away his money. These

advertisers are either retrenching on this line of extravagant expend-

iture or are taking some other method of spending their advertising

appropriation.

As a guess, those interested in furthering steel passenger and sleep-

ing car use spent a lump sum of not less than twenty-five thousand

dollars for a one-time reading matter advertisement in hundreds of

daily newspapers during the last week of November. This is not a

new form of advertising but it is scientific. This subject is analyzed

in an article in this issue of Record.

It is a big undertaking that the lumber trade has to go up against
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in getting down to brass tacks and sjieuding its monej- intelligently

to aceoniplish a work that should have been done vears ago, i. e., to

educate the public on the surpassing merits of wood for most pur-

poses; and particularly to show the superiority of particular varieties

of wood for specific purposes; and furthermore, to show the compara-
tive weakness of the majority of materials that are being employed
as substitutes for wood.

Lumbermen must recognize that they are going up against a des-

perate game of organized big business, as comprised in the '
' Morgan-

ized" methods of the steel trust, its allied cement trust, its automo-
bile trust, its transportation trust, and even its political trust. Tlie

Morgan bunch has the business of the country in very bad shape, and
it is only by dint of the utmost endeavor that it is possible even to

take reasonable care of the immense consolidated output that its

plants are capable of producing, and which it must produce, in order

to show dividends on the watered stock of hundreds of its enterprises.

As a concrete example : The Chicago Journal of December 7, through
its very capable Wall Street correspondent, John Parr, writes:

The force of Mr. Morgan's car order, placed through the New York
Central after he had agreed with the management to raise the money
needed to buy the cars, has evidently spent itself in the steel trade,
which needs now some fresh stimulus. A Ijig steel order might do the
trick, but somehow there is less Inclination for anybody to stock up
with rails than with steel products for which the ciuotations have de-
clined. When the New York Central placed large orders for cars at
very low prices, other railroads were the more easily influenced to fol-
low its example because of the fact of prices being low. but steel rails.
Th-.-y are the great monument to the stability of a price—to the theory
that the price of a thing after all is merely a state of mind.
The price of the steel rail has not declined a penny per ton since the

steel corporation was formed, and in the meantime the capacity for
{jroducing rails has reached 4,000,000 tons, whereas the maximum rear's
consumption has never exceeded 3.000,000 tons. So perhaps it is not
so feasible nor so psychologically effective for Mr. Morgan to place a
large rail order through one of the railroads he dominates, in order to
stimulate the steel trade in which he has very much at stake. How
keenly Mr. Morgan is interested in the steel trade, how much he has at
stake in it just now, may be guessed from the fact that bevond procur-
ing all the advertising possible out of the large orders placed last month
by the railroads for steel cars, Mr. Morgan had his son-in-law give an
interview to the press on the superiority of the steel car over the
wooden car, taking as his text an accident the day before in which
the steel cars had come out remarkably whole.
There are people in the steel trade, not attached to any stock ticker,

who believe the present price level in steel and iron products will be the
mean level for a long time. They say there is no price improvement in
sight. The reason they cannot imagine much improvement in prices
is that the capacity for producing steel products is for the present so
greatly in excess of maximum consumption. The low prices now pre-
vailing leave very Ifttle for profit. Wc know of an instance in which
a manufacturer of steol bars i-efused to take an order at the price his
big customer named, but said, instead, to that customer : "Take the mill
yourself and run if, make your own steel bars at cost. All we want is
to keep the mill open." The customer's cost would have been higher
on those terms than the price he was offering for the bars.

The steel situation, which is duplicated in the cement industry,

shows the evil of over-production, and is a lesson that should be taken

to heart by lumber manufacturers. Building wood producers have

practically killed the goose that laid the golden egg for years by
producing lumber in excess of legitimate demand. On the contrary,

the majority of the hardwood clement of the trade has taken its medi-

cine justly and honestly, and has curtailed output to a degree that

today even a thirty days' normal trade would clean up every foot of

desirable dry lumber in first hands.

H.\RDtvooD Eecokd has no wish to antagonize the National Lumber
Manufacturers' Association and its advertising committee, and has

absolutely no interest in its method of exploiting building woods. It

has no selfish interest in having a hand in a campaign to increase

wood consumption, although out of its own funds it has spent a con-

siderable sum of money with that end in view, in which it has shown

the possibilities of definite commercial results that can be secured to

the hardwood industry by carrying on a campaign of education di-

rectly to the ultimate buyers of wood, and through the editors of

newspapers.

There is an implication that editorial opinion is a matter of pur-

chase and sale in a great many quarters. This may be true, but rep-

resented in the great mass of sterling American newspapers and mag-
azines publishers, the big element is willing without reward to not

only tell the truth, but to argue in favor of the truth pertaining to

any subject of national importance. It may be all right enough to

stand in the position that the lumber trade does not desire to seek

favors from any newspaper, and prefers to pay for its advertising

space, -which hasn't a tenth of the value of the proper utilization of

editorial space, but, considering all the facts, it would seem that a

just proposition would be to spend a good deal of time and money
in both personal visits and literature of a truthful and sane char-

acter to present the truth about lumber before the leading editorial

writers of the United States. Hardwood Record has had no difficulty

in becoming the widest quoted paper in the country during the last

three nionths, and if there is any truth concerning the frailties of
steel cars, it surely demonstrates that high-class publications are

willing to print fax'ts without being directly paid for doing so.

It is a matter of small moment, but worthy of comment, that the
following paragraph involved in the second report of the National
Lumber Manufacturers' Association committee be reproduced, as it

gives credit in a left-handed way to Hardwood Eecord, and at the

same time accuses it of securing photographs illustrating the Fort
Wayne wreck in a not-tobe-commended manner:

"When the Advertising Bureau of the N. L. M. A. shall be a fact we
apprehend that it will often be required (and we trust that it may be
enabled ndeciuately to equip itself) to take instantaneous and effective
local action in such oases as Jackson. Birmingham. Boston. Rochester
and Chicago, as the present committee did in the matter of the wreck
of the Pennsylvania Railroad 18-hour New York-Chicago 'all-steel' train
at Fort Wayne. Ind.. Sunday night, September 13. Through our repre-
sentative we leai'ned early Monday morning that there was one wooden
coach in the train, sandwiched in between 'all-steel' cars.
"The conditions were hard to beat as a demonstration of their relative

safety.
"We placed a specially employed photographer (with detailed instruc-

tions) 'on the job' before they had begun to remove the wreckage, and
he secured a set of pictures at various stages of the clearing-up which
proved surprisinglj- flattering to the solitary wooden coach (and de-
cidedly flattening to the steel coaches). The wood coach did far more
damage to the steel car ahead of it than the steel car behind it did to it.

It is stated that the railroad purchased and suppressed all random nega-
tives taken and we have every reason to believe that we now have in
our possession the only set of original plates of this important case.

"I'he fact that copies of our negatives were secured a few days later
by the innocent error of an employe of the committee's photographer,
and that publication of same occurred ahead of our intentions, does not
diminish our satisfaction over the general result; and the considerable
discussion aroused by them is especially gratifying, inasmuch as our
chief purpose was in large part accomplished and the expense of their
wide publication was saved us."

The wreck occurred on August 13 and not on September 13.

The facts surrounding these photographs and the story published

in Hardwood Record are as follows:

Herbert W. Fee of Fort Wayne, son of Frank F. Fee, the well-

known lumberman of Dermott, Ark., is a graduate of the Biltmore

Forest School. One of the requirements to secure his diploma was

the preparation of a thesis on some important feature of wood. He
saw the wreck of the Fort Wayne eighteen-hour train and photo-

graphed it, and prepared a thesis on the subject.

Another young man, who is a clerk of a Fort Wayne photographer,

also made some postal card photographs at the same time, and among
others another picture was made by a photographer named Miner of

Fort Wayne. The last named photograph was reproduced as the first

one in Record's article entitled "Steel vs. Wooden Passenger Cars,"

and the otlier pictures were made iu jiart by Mr. Fee and in part by

the clerk referred to.

A copy of Mr. Fee's thesis and the accompanying photographs were

forwarded to Hardwood Record by Dr. Schenck, director of the Bilt-

more Forest School, as a basis for an argument in favor of wooden

cars as against steel car construction, and from this data and from
newspaper reports was secured the text of the article.

It is believed to be true that a Chicago professional publicity pro-

moter a few days after the wreck wired the advertising manager of

a Fort Wayne newspaper to secure for him the negatives of all

pictures taken of this train, and Mr. Fee sold him, through a second

party, the negatives involved in Hardwood Record's story, save the

one i>icturc made by Mr. Miner, which he did not own. If the com-

mittee of the National Lumber Manufacturers' Association knows
anything about the truth of this matter. Record would like to ask

it if these are not the succinct and accurate facts in the case. Fur-

thermore, it would like the acknowledgment that it did not place a

"specially employed photographer with detailed instructions on the

job liefore they had begun to remove the wreckage and he secured a

set of pictures at various stages of the clearing up," etc., etc.

Hardwood Record would also like to ask the committee if it is not

a misstatement when it says: "Some of our negatives were secured

a few days later by the innocent error of an employe of the commit-

tee's photographer, and that publication of same occurred ahead of

our intention, etc.
'

'
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Peru Pertinent and Impertinent
Those "Just as Good" Things

There's one tUing very strange about

Those substitutes for wood :

They all are advertised and sold

As "something just as good."

But when it comes to testiug them,

They fail to fill the bill

:

And many times in accidents

They torture, maim and kill.

The eanthook is a most useful implement
around a sawmill. It is a handy thing with

which to fish sawlogs out of the pond, but you
can't hook a flsh with it. The pikepole also is

a useful article in river work, but it would be

utterly useless in fishing for a pike.

Nevada
Nevada, 'tis of thee,

Sweet State of Liberty,

Of thee I sing.

State where our fathers flee

;

State that sets mothers free

—

Marriage, because of thee.

Hath lost its sting.

Cfi icago liccoril-H fro !il.

Still -Waiting

Little opera tickets.

Little supper-late

Make the young man's tailor

Wait and wait and wait.—Vhicdijn RfxnrihHrritlil.

Opportunity

I seek for none. ;

I knock at no man's gate

;

I sit as one
Enthroned in regal state.

Ten thousand pass

Unheeding me and mine ;

One kneels ; his glass

I fill with magic wine.

Avoiding Hasty Opinions

Doctor : "I don't understand your case at all.

We must wait for the postmortem examination."
—Sourire.

To get the benefit of a shade in price when
buying lumber, plank down your money.

THE DEADLY PARALLEL

'You missed me, and have saved my life." 'The steel car has saved my life."

Practical
"Has that new play of yours a happy ending."

"How can I tell," replied the manager, "until

1 balance up my books at the end of the season?"
—Washington Star.

'Tis False
"She claims she has a perfect alibi."

"What is her alibi?"

"She says that she can prove that at the time

the crime was committed her little girl was brush-

ing her hair."

"That proves an alibi for her hair, but how
about herself?"

—

Houston Post.

An appropriate present for a miser would be

a chest protector.

Cumulative

Little grains of short weight,

Little crooked twists,

Fill the land with magnates
And philanthropists.

Sarcasm

"I never judge a woman by her clothes," ob-

served Bilkins. "No," put in Mrs. B. sarcastic-

ally, "a man who gets to as many burlesque

shows as you do wouldn't."

—

Milu-aukee News.

According to law a widow is entitled to her
third—but she usually has to hustle for him,

just as she did for her first and second.

He Said No
"Husband, why did you tell Mrs. Wombat

that I didn't play bridge?"

"She didn't ask me if you played ; she asked
me if you knew how."

—

Courier-Journal.

Extreme Case
Jack—How very easily Kitty gets embarrassed.

Ever notice it?

Tom—Oh, my, yes. Why, she'd blush crimson
if she saw a pile of undressed lumber.

—

Boston
'Transcript.

The winter of a man's discontent arrives when
he begins to realize that it is more blessed to
give than to receive the resulting bills.
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Scientific Pernicious Publicity

m All-STEEl TRAIN

Hakdwood Eecord's clipping bureau service reveals the fact that

there was published in hundreds of daily newspapers throughout

the entire United States simultaneously between November 20 and

Xovember 26, articles of identical import, and with slight change

in wording, of which the reproduction on this and the following

page are concrete examples.

The article reproduced on this page is from the Denison (Tex.)

Herald of November 23. while the one on the following page is

from the Philadelphia Item of November 21. It does not require

a detective talent to recognize these articles as paid advertising

matter, printed possibly at the expense of the

steel trust or the Pennsylvania Railroad Com-

pany. This matter in newspaj)er parlance

is "straight editorial," but in the majority

of instances it appears in this great num-

ber of newspapers under news headings like

the first exhibit. Apparently the Philadelphia

Item couldn 't stand for literature of this

character as straight reading matter, and

hence it was published with some earmarks

of its advertising character.

These reproductions are presented to the

lumber trade to forcefully illustrate the very

questionable methods to which the "big in-

terests" will resort to sustain in the minds

of the public the legend that all-steel and

concrete passenger cars afford increased

safety to the traveling public.

The cartoon in this issue of Hardwood
Record pertinently illustrates the crux of the

real facts surrounding the steel car game.

The promoters of steel car building and use

are well aware of the frailties and the dan-

gerous character of this type of equipment.

They know that the danger to the traveling

public is increased by the use of these ears

;

they know that these cars represent an ex-

travagance in original cost, extraordinary

expense in maintenance and haulage; that it

is with the utmost difficulty that they are

kept on the track ; that they have frequent

derailments at switches and cross-overs; that

they are uncomfortable vehicles in which to

house passengers; that they are extravagant

in the use of steam; that they are inimical

to health ; that they are deficient in resiliency

;

and that altogether they represent an unsafe,

extravagant and fraudulent type of car.

Still, the lives of the public and the extraor-

dinary cost to railroads are to be sacrificed

in the interest of big Vjusiness. There were

no articles of this sort issued by the steel

trust and car and railroad interests at the

time of the Pennsylvania-Fort Wayne wreck

on Auguest 13; there is no mention in these

.articles of the fact that the engineers and

firemen were killed at the time of the Fort

Wayne wreck or at the ^Monmouth .Tunclion

wreck on November 17. The articles fail to

state that if either one of these trains had

been of the lighter weight involved in the

former type of construction, in all proba-

bility they would not have even left the tracks

at the crossovers; neither do they state that

the passengers at the Fort Wayne wreck were

saved by reason of Ihcir being in a wooden

ear built on steel under frame with non-

—2fi—

GOAL OF SAFETY IN RAILWAY
TRAVEL IS DRAWING NEAR. .

Steel Cars Cost More Than Wooden

EquipmAnt But Are Cheaper In

the Long End.

The (foal of safety rn railway travel

Is not very tar off, says the Ne.v York
Tribune editorially. Thousands of

lives nti''6 beSti sat'rlficed to the Ions

standing habit of transporting passen-

gers in wooden cars, Which in rase of

a collision Would telescope, split up
and quickly take fire. Inertia and false

ideas of ecpnoiny still keep wooden
cars in use nn many railroads, in spile

of the fact that the practicnbility of

using only metal cars, uncollapsible

and unburnable, has been fully dem-
onstrated. But the annual roll of

avoidable killings and maimings is

getting shorter; for there is no longer

a good excuse for a railroad's taking

chances with the old style construction

when the immense superiority of the

new is established to the satisfaction

of the traveling public.

An all-steel and concrete car train

on the Pennsylvania Railroad jumped
the tracks near Monmouth Junction,

N. J., on P^iday. while running nt tho

rate of .''lO miles an hour, and, instead

of the familiar spectacle of wreckage
and suffering, not a single passenger

was even badly shaken up. The cars

stood every test perfectly,, the rails

yielding first to tho enormous pressure

and beiVig twisted apart, while ihe

coaches stood firm.

Steel cars cost more than wooden
ones, but when the great crises In r.UI-

roading come they well repay tho ex-

tra cost. It is better economy to have

all-steel e(|ulpment than to pay out

hundreds of thousands of dollars in

damages for loss of life and Injuiies to

travelers. Safety is the highest ideal

in railroad trnnsportatlon. It i.s also

the mo.1t profitable policy. The rail-

road which can show a train diTall-

mcnt like that at Monmouth Junction

without the slightest injury to a pas-

senger needs no other advertisement

to win the patronage of a discriminat-

ing public.

collapsible ends, and that the steel cars in front and in the rear

were crushed like paper boxes. These stories indulge in wicked

half-truths only.

It is hard to sec why the steel car should be hailed as a saver of

life, when the lives of passengers are ,ieopardized by their use, any

more than a hold-up man would be entitled to acclaim for his

bullet missing his victim.

The observation of H. U. Mudge, president of the Chicago, Rock

Island & Pacific, as recounted in last issue of n.\RDW00D Record,

is worthy of no little consideration. He modified his observations

of the general sentiment in favor of steel cars

by stating that they might eventually be-

come the economical and logical type for use

"if we can keep them on the track." This

difficulty is not a suggestive one only; it is

,a patent fact as evidenced by practically

every wreck that has occurred with steel cars.

With this heavy rigid type of construction

the cars are absolutely deficient in tortional

resiliency. The old type of car when on a

curve or track irl-egularity would "give,"

and accommodate itself to track contour. It

would stay on the track. .\ rigid steel car

does not perform this important function,

and hence derailments are coming about with

alarming frequency.

There is another important consideration to

be noted in connection with this dead weight

equipment involved in heavy steel and con-

crete cars. The Interstate Commerce Com-

mission in its report on the wreck on the

Lehigh Valley train near Manchester, N. Y.,

i)u August 25, where a heavy passenger train

was derailed on a bridge and plunged into

a stream, by reason of which twenty-nine per-

sons were killed, alleges that a rail failed,

which failure was developed liy the heavy

rolling stock. With the old methods of rail-

road bed, tie and rail construction, it would

be impossible to run a steel train a mile with

safety. This new and heavier and more sub-

stantial roadbed and rail equipment was in-

troduced by competent railroad men to

jirovide for increased safety to 'the public,

and was insured so long as the type and

weight of cars then eniployed were used. The

element of safety was increased but now it

has become demoralized by adding this ex-

traordinary and unnecessary weight and

rigidity to passenger cars, and the danger in-

volved in railroad travel has been nMiIti|ilieil

many times.

Of course, it may be recognized I hat pri-

marily the steel trust has much at slake. It

Ills spciil liundreds of thousands of dollars

ill manufacturing equipment to produce the

various parts of steel ears. It has taken over

the control of such an important industry

as the Pullman Car Company, and has let

this institution in for such a tremendous in-

vestment in steel car production and in

extraordinary cost of maintenance as to re-

duce its normal earnings during tho last year

by about nine millions of dollars. Of course,

tho steel trust, wants to get this money back,

but the wickedness and fraudulent character

of the enterprise is so nuinifest that there
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sliould be a general uprising against tlie eiii-

])liiymeiit of the present type of steel sleeping

and passenger car equipment.

As before noted in discussing the subject.

Hardwood Becord would not lend itself to an

attack on steel car equipment for the sole pur

pose of attempting to increase wood eonsump

tion, and it would not continue this fight if it

did not believe the showing that has been made

against the dangerous and extravagant eharac

ter of steel cars was justified bv the facts. It

believes that these theses, published during the

past three months, present the actual facts as

they exist, and if one-half of these allegations

be true, the case against the steel car game is

fully sustained.

The public, and especially the lumber mauu

facturiug and railroad public, shouM not fail to

recall the fact fhat several very iniquitous bills

are pending in Congress at the present time,

making it obligatory on the part of railroails

to employ full steel car equipment on their pas

senger trains within a very short time. An
organized effort should be made to have the

true facts of the character of steel ears thor-

oughly threshed out, and presented to Congress

in such a forceful manner as to insure thi-

defeat of these prospective pernicious enact

ments. Congress is again in session, and the

steel trust will leave no stime unturned, and

will not hesitate to spend every dollar necessary

to secure, if possible, the enactment of these

bills. It is time for a public awakening. It

is time that a well directed effort be made to

defeat this pending legislation.

The fight against the steel car is but one of

the many necessary campaigns that should be

umlertaken bv lumbermen.

STEEL PASSE.NGER CABS. THEIK
SAFETY DB.\10.N:iTUATBD IN A UE-

MAKK.ABL£ MANNEK.
The cacape of the passengers on tbe ei-

urubi train wcckeu ou rima/ at Jioijuioutu

juu^tJun IB another atriiUlt couurmaiiuu ul

tbi- wisdom of toe poucy ut .maixiNli

Sit'ETl THE Klu.ii' C(J.>.->iUEKAiiu.\ l.^

TUB EyUll-MENT OF PAsaE.NUKK
TRJl.NS.
AUbougli tbe era of the steel passenger

car Is tut lo Its begiDnini;, and aitoouKh taere

are sllU some uiuot puinls iu design and

conalructlon. Ihc l.uiir-.\>E SUPKiiioKlll
of tb* all-steel couMtrueilon over either a.l-

woodea 'ir comhlued wouden and steel cars

lia^ iRCQ repeatedly deiuutistrated, and tboae

railroads wb.cb. like the i-ennsyivauia. are as

rapidly as possible sulistituting all-steel ears

on iDiportaul trains, loeal as uell as tniouub.

arc establisliing a practice which must cie

l.mg UEftl.ME INIVEKsAE IN AMBKICA.N
KAILRUAU PR.^CT1CE.
Friday's experience was peculiarly instruc-

tlme. There have been some steel car traiuji

which have failed under such a severe tesi

IS that applied to them b) thu derdlluieut. al

bigb speed, of the locomotive at a cross-

• iver. anil there bave been cases also in which

the crumpling up of steel cars under tbe

impaet of a collision has been as disastrous-

Bavins uply the possibility ot tire—as though
tbe cars h;i(l been of wood.

liut tbe I'pnosvlvanla cars iu this instance

WITHSTOOll THi: .SUDDEN STRAIN MAG-
NIFICENTLY, the track work giviuf way.
nbile the cars were almost undisturbed.
The fubstilutioo of steel for the old type

«f wooden car equipment involves other con-

3ide:atioo< than those of car cost merely.

in tbe case ot steel freight cars, the In-

creased capacity more th-rn overbalances th£
locieased weight of the cars themselves; but
\vitb passenger trotfie there Is no sucb com-
peiisaling gain to offset tbe largely increased
defld-wclght per pasenger which has to he
Uioveil.

There is no doubt that tbe steel passenger
rare iucrease the cost 01 operation, but the

added security to life and the saving which
is effected la accident cous are ,he govern-

ing factors in determining the railroads in

adopting tbe more costly equipment.
THIS IS A WISE REfOGMTION ON THE

PART OF THE COMPANIIS OF THE PARA-
MOt'NT Dl'TY OF SAFEGUARDING THE
LIVES OF PASSENGERS.

It is tbe only <^udition under which mod-
em fast train service 'jught to be supplied.

and that the public is receiving this guar-
antee, without any other eitemal CT>mpul3ion

than that of enlightened self-interest, is one
of the encouraging signs of the times, and
which has always been the first cooslderatiou

of such great roads as the Pennsylvania.

MEETING CYPRESS ASSOCIATION

The Southern Cypress Manufacturers' Asso-

ciation held its semi-annual meeting in Savannah,

lia., on Nov. 28, with about twenty-five members

and visitors present.

President Wilbert in his address greeted the

members by stating that this was the fourth time

in the liistory of the organization that it was

assembled in the eastern cypress country. He
felicitated the organization on its accomplish-

ments by means of co-operation. He stated that

the association had encountered new experiences

and had been called upon to deal with previously

untried problems during the past few years. He
stated the country with reference to its industrial

affairs is more or less hampered by the presence

of political agitation, and the uncertainty of

politics; that the fiscal affairs of the govern-

ment and the manner of their administration

Mi-e interlinked with the business of the country,

and when there is doubt all share it and enter-

prise accordingly is halted.

He noted that time after time nil had seen

liow these recurring periods can be securely and

safely survived, but at the same time the country

seems to have contracted and to have become

confirmed in the habit of "holding its breath

every four years. '

'

Harry Hewes presenteti a report on the '
' Util-

ization of Waste Lands,"' in which there was

reference made to the onerous taxes imposed in

Louisiana both on virgin and cutover lands.

.\. T. Gerrans made a detailed report on the

.idvertising jilans contemplated by the National

Lumber Manufacturers' Association, and also re-

ported the success of the cypress advertising

campaign.

Hardwood Dimension Stock felii!,vn
It is very safe to make the broad statement that there is no

feature of the hardwootl lumber business that presents more oppor-

tunities for development on a highly profitalDle basis than does the

production of dimension stock. The average lumber manufacturer

who has made tentative, unsystematic, irregular and minor efforts

to produce and market hardwood dimension material may take this

observation with a considerable grain of salt, nevertheless it is true.

There are plenty of reasons for past failures in making money out

of dimension material, and the principal one is that it has been

simply a side issue, usually with small manufacturers, who knew

little or nothing about the requirements of the finished material

;

who made it badly; sea.soned it worse, and then were disappointetl

in the price that could be secured for it. It goes without saying

that the better the dimension material produced, the higher the

jiricc that can be securetl for it.

The making of dimension material is a trade—not a tliilicult one

to be learned—but still the making of it requires a good deal of

knowledge that is not picked up around the ordinary sawmill. Di-

mension production can not be successfully carried on as an incon-

sequential and half-neglected atljunct to a sawmill business. Pri-

marily it requires study to acquire specific knowledge of standard

sizes—of which there are hundreds—of dimension material of various

woods that have a ready market. Any man will go broke making
one kind of dimension material of any considerable size, and on

the contrary there is a handsome profit if he secures a line of trade

that will enable him to work up his stock into a variety of sizes.

It is akin to the fact that a box manufacturer would go into bank-

ruptcy by making large pork boxes exclusively; the only suc-

cessful box manufacturer is the one who is enabled to work his

stock into a multitude of varieties of sizes.

Beyond question there is not only a fair, but an extraordinary

profit to be attained in dimension production in a comprehensive

way iu any hardwood manufacturing trade center in the United

States, It is first necessary to be able to secure at a reasonable price,

not only the offal but the low-grade product of enough sawmills

to insure a source of supply for a comprehensive plant. Then it is

equally necessary to establish a market for a variety of sizes to

enable the dimension manufacturer to work up his product to the

best possible advantage. There is not only a good profit in an

undertaking of this kind, but such an extraordinary one as to be

several times as great as is possible of attainment in any hardwood

sawmill operation in the country. There is enough saving in

freight alone to insure two ordinary lumber profits in an enterprise

iif this sort logically conducted.

The stock argument presented by many lumber manufacturers that

buyers are not willing to pay a satisfactory price for dimension

stock is all moonshine. Wholesale hardwood consumers for first-

class dimension stock will pay a price in excess of the present cost

of firsts and seconds of any kind of lumber that can be named.

However, they will demand first-class, clear lumber, every piece of

which can be worked without waste. Moreover, it is perfectly

logical to supply this kind of material at a handsome profit.

H.ARDWOOD Eecord 's mail for several years past has been filled

with requests for assistance in establishing a source of supply for
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hijjliclass hardwood dimcusiou material, and during the )iast few

months the requests are multiplied in number and in insistency.

Furniture manufacturers, c-hair manufacturers, office ai)pliance manu-

facturers and many others submit cutting Ijills of sizes that they

wish to purchase. One prominent buyer of this class of material,

which is a replica of many similar letters, writes that he has been

in correspondence with many houses whose addresses are listed with

Hardwood Record as manufacturers of dimension material, but has

had no results in securing a pennanent supply. The writer says

that if this were a matter of sporadic business, or the orders very

diflScult of jiroduction. he could understand it. but this is not the

case. Primarily he says he is in a position to dispose of any quan-

tity of dimension material, no matter how great, provided the wood
is of good quality and manufactured according to specifications. He
says that these specifications are stricter on grade than the inspec-

tion of firsts and seconds, and that the foreign market demands a

higher grade than the domestic market, but on the other hand, buyers

of dimension material are lenient in the matter nf lengths, and

are more lenient in the matter of measurement.

In the making of dimension stock, sellers will be paid for the

stock on the basis of intervals of four inches in length, and minor
fractions in thickness and width. Thus a producer can achieve full

value for every foot of the grade furnished. The writer alleges that

there surely must be some serious-minded producers of oak and other

hardwoods in this country who are willing to undertake the whole-

sale production of dimension material. He further says that in the

matter of terms he will be willing to meet any reasonable demands
provided he is assured he can get exactly what he purchases, and if

necessary he will furnish the services of capable mill experts to

superintend the work of production.

In connection with this correspondence the writer has submitted

a list of standard sizes of white oak dimension material, which

certainly is not made up of sirious items of ]iri»luction. A li.st of

these sizes is quoted lielow.

White Oak First Grade

Qr.\KTEHED

:

1". .") 4". Ci 4" iinil 2". !ivci:if.'c SI," til .si,(," Willi',

i.'i pci* cent X,-l '.y to tj-l /IV.

7.") per cent tlVj' and up lonfi.

l"i..HN ; 1". 1-1 ]("'. .")/4". l-:i/S". IVj". 1-.-, s" mill -'" lliirk.

8 '4" to 8Vj" average wide.

20 per cent 3-1/3' (o G-T/3',

80 per cent (>%' and up Ion;,'.

QiAHTKKKii

:

1". 2" thick. 10" and up. avpraKe 11 'j" In 1 L'" wiilr.

ir, per cent 3-1/3' to 6-13'.

85 per cent OM:' and up Ion;;.

Qi AUTKiiED : 3/8". ."i/8". %", 13/lG" thick, s" to .S', " nviTii;;e wide
25 per cent 3-1/3' to (>-]/3'.

75 per cent 6*^' and up loUR.

I'i..\in: 3/S". i) Hi", 5/8". 3/4" anil i:'. ir,". the same
lengths and widtlis as the quartered,

iji AitTKitKI)

:

IVj" and 2" thick, 4%" to G-."v1(i" avera«e wide,

25 per cent 3-1/3' to B-1/3'.

75 per cent <!'/>' and up liiP!;.

grAiiTKKKo: %", '>/S". 3/4", 15/1(;" and 1" lliiek. 11" and up,

average 12-2/3" wide, 0'4" to O'lo',/," Iohk.

QiAliTKHKi) Sruies : 1-1/Ki" thick, 3-!)/U!", 3-15/lG". 4-5/lt;", 4%".
5-1/8", 5 Mi". 5-7/8". and G-o/lO" wide.

3-1/3' and up, 5%' average long.

Sun as to matters of specifications: This grade ;ill tii Ijc ol' lirst

quality, viz.: free from sap, knots, heart defect, wmiii iiiilcs, stain

or other defects; uniform in thickness; edges sawn jiarallel and

square, and measurements to involve intervals of '//' in widtii

anil ()" in length. All stock to be from three to four montliM' air-

dried. In this connection it is observeil that dimension stock must

have an ovcrmeasure of %" in dimension wlieti sawn green, so as

to measure full to size when air-dried.

Hardwood Record is in possession of similar lists invulving numy
varieties of other woods, which are eagerly sought by scores of

buyers, and it .seems remarkable that in this day of overstock of

coarse grades of hardwoods, located at long dist.ances and mi liigli

freight rates from eventual consum|)lii)n, and at a liini' wlicii

every mauufaeturcr is harping on economies and efficiency in pro

ductioo, there are not some able ami broad-minded maniiiaituMMs

who are willing to properly capitalize and undertake ciimprehensive

dimension production.

With a well-organized sales department to enable dimension iiiaiiu

facturers to nuirket a large number of sizes, good No. - and

poorer hardwood lumber, and notably so if bought untrimmed and

unedged, will show a cutting value in excess of fifty per cent, and

will show a qualit.v of product that will command a price not

only in tlie markets of the United States, but abroad, in excess of

the value of firsts and seconds. It will not do to install a dimen-

sion plant of the peanut stand variety, because akin to a flooring

plant there are too mtiny kinds and sizes to be consiilered. It must

be a jilant of size, and an ordinary institution of this sort should be

figured on a capacity to cut into dimension stock at least two

hundred thousand feet of lumber daily. A dimension plant, even

of this size, does not involve a large capitalization either to cover

the cost of the plant itseir\)r of the raw material.

The subject of qrganizing a comprehensive manufacturing in-

ilustry in dimension material is worthy of the consideration of

lumber manufacturers of Memphis and vicinity, and quite a num-

ber of other centers of hardwood production. In Memphis low-

grade lumber has been a drug on the market for years, and it has

reached a point where sawmill men in that city are not safe in

buying anything but the highest grade of logs, as the purchase

and manufacture of low-grade logs Invariably show a loss. The

hardwood industry of Memphis could be perpetuated for many
years if the low-grade lumber product could be marketed at even

cost. The present situation not only there, but at other lumber

centers, is such that the aggregate of the lumber manufacturing

business is rapidly going into a decline, unless some plan is worked

out to secure a logical disposition of low-grade lumber and log

output.

LATE GLASGOW TRADE REPORT
i;i;isaow, Niiv. :ii, itiii.

Husines?i in this niarkel Is not what can be called brisk, although there
is a general tender.cv towai-ds improvement. Recent arrivals of hard-
woods have met with :i good reception, especially plain oak, sap gum
(hazel pine), and the lower grades of poplar. First and second plain
oak and poplar ai'e in \evy poor demand, the prices shippers ask not
being obtainable in this market; No. 1 common and No. 2 common
northern oak. 4/4" 5.4" 6/4" and 8 4" has sold ver.v well ex recent
arri\'ais. espec-ially 5/4" and 8/4". Soutliei'n oak sbijiped out from
New Orleans on the othoi- hand has not sold well, nuite a number of
carliiads finding their way to the public stores. It is very difficult to
e\en get im.\'i'rs to look at ii shiTinieiit when it arrives, tiie name of the
steamer, and imrt from which she has sailed being enough. There has
been i.iiiitp a i|iiantit\' of iiojilar logs landed from recent arri\'als. but
the fiuality nf these has left much to be desired, allliough. I;ikin,g it all

nver. most of them ha\-e lieen sold, very few parcels having fmirid their
wa>' lo the stores. Oak logs are in steady demand, good prices being
realized for really first class parcels of fair a\-erage size: indeed, not
one lot of oak li gs has found its wa>' to store, all being sold ex qua>".
Any parcels arriving will meet with a good reception, and will sell at

a. price to give shippers a moderate profit. Tt is some time since an\-
oak logs ha\'e been shiiiped \'ia New Orleans, and it is ,iiist as well for
those who used to consign tliese. as some of the shippers must have
bad a \'ery sharp loss. Piactically the same remarks apply to these as
to the oak board shipped from thai port. They all seem to be big
growth wood, and very liable to split: in fact, some of the shipments
came in in a siiocking condition. \\'alnut logs and lumber, if of first

class ouality. should sell well, practically nothing having arrived for
some lime now. There is v^ry little doing in iiuarlered oak. Con-
signing should be a\-oided, especiall>' the lligher grades, Hircll logs
are 111 .j;uod demand, practically no stock being held. .\ny arriving
will meet with read.\- sale. Malioganj- is in good and reaily request,
especiall.v Ilimdurns lo^iS and lumher. Oak staves are in fjilr deninnd.
both ill whiskey and oil barrel iiuallties: higher prices ale ruling.
As alread.\- staled, business here is fair, shivi-lndlders being exceed-

lngl,v bus\-, with a (luantity of woi'lv to lake them well into next .year.

There will be a very good demand for all kinds of wood from this source
for some lime lo come, Oabinet makers note gooil prospects for im-
provement, and it is expected that some gfiod lines of nak. etc., will

lie i>lac<'il with these bu>'ers before the ,\'ear closes: in fact, the tend-
enc.\' lias been for some time not to lay in stock. Init to wait to see if

liimbef weri' going to ease in price, jind instead of Ibis lalving place,
the values. In most cases, liax'e been much enhanced, and are still

likely lo gii higher with the Increased frelglit. handling, etc.. which
musi now he paid, Tlw wagon trade is in a iieallhy condition, and
some very good emiuiries and orders liave emanated from this source,
TlK- onl.v dark cloud In the horizon is a Ihn-atened general stopiiage
ol the railway men. 'I'lils troulile has been brewing for some time
now, the situation liavlng been saved the lust time by the governiiient
steiiplng In and forming conciliation boards, but apparently this Is

not now to the liking of the men, and they are al pri'sent ballotling
as to wliellier tiley sliould still recognize Ihi' agreenieiit. or come out
on strike. It is liopcd by .'ill parties that some amiealile arrangement
can be arrived al, as otlierwise it will iiaralyze llie trade of the counlr.v.

It is. liowever. oli\'ious tliat the go\'ernnient will again have lo step in

and arrange terms sultahle to botli masters and men. as a general
strike eoold never be tolerated by tin- public for any length of lime.
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Scientific Management
Editor's Note

The subject of scientific management and its applicati
Bryant in a paper in the December issue of American Fores
solves or pretends to solve all the details or scientific mana
uable thesis involving suggestions to lumber manufacturers,
plans to fit individual operations.

Scientific management applied to manufacturing inthistries has

received much attention during the last few years and has met with

signal success. The central idea in this movement has been the in-

crease in eflSeiency of the individual workman and of the shop, by

collecting and reducing to a standard, facts concerning the best prac-

tice among the competent workers performing a given class of work;

by the introduction of modern types of machinery operated at its

highest efficiency; and b.v improvement of factory organization and

supervision.

Individual lumbermen have done much thinking along these lines

and have put some of the principles into practice. However, as a

whole, the industry has not profited greatly from work of this char-

acter, for it is still a mooted question to what e.xtent scientific man-

agement can be applied to the industry.

It is doubtful if there is any close analogy between the workshop

or factory with its specialized product, continuous operation without

reference to climatic conditions; and the camp in the forest with its

constantly changing crews, with climatic conditions which may hinder

or prevent operation for a certain period, and where every acre logged

and every tree felled may present a new problem.

At the plant of the lumberman methods of manufacture can be

standardized to a degree at least ; the labor is more stable and the

work may be under cover and thus adverse weather conditions over-

come. However, even in the mill the problem is not so simple as in

a factory. Each log presents a new problem to the sawyer who aims

at the best results, because the position, number and character of

defects are rarely the same in any two logs.

The lumber industry in the past with its abundant and cheap raw

material did not devote a great deal of time to the development of

the finer points of organization and administration, especially in con-

nection with the logging end of the business. The time has now come

for the lumberman to perfect his organization and eliminate all wastes,

if he is to succeed in a business in which the price of raw material

is constantly advancing, labor charges increasing and its eflSciencj'

decreasing.

The methods of work outlined for manufacturing plants may not

prove adaptable to logging and lumber manufacture, but the general

principles underlying the schemes advocated by experts on scientific

management contain many helpful suggestions to those who are inter-

ested in developing their work to the point of maximum efficiency.

The management of every large lumber operation should have on

file in the office detailed data regarding the title to the property, the

character, the amount and condition of the timber; methods of log-

ging adapted to the region ; a scheme for fire protection, etc. This

can best be secured by the organization of a forest department in

charge of a man capable of supervising cruising, engineering and for-

estry work. If the size of your operation does not warrant the estab-

lishment of the work on a permanent basis, experts can always be

secured at a reasonable cost.

The high stumpage values of today call for more careful cruising

than has been the rule in the past. The owner should know not only

the amount of each merchantable species on his land, its location with

reference to the topography and outlet; but also should have accurate

data about its quality. A knowledge of the latter factor becomes

more valuable with each increase in the prjce of stumpage.

Tojiograpihic maps are now considered an indispensable part of every

manager's equipment, liy all who have been fortunate enough to

have used them. In a rolling or rough region they will save, in a

short period, many times their cost.

Topographic maps are often made at the time of the timber cruise.

They should show the location of all streams, roads, trails, swamps,

burned areas, agricultural land, and the elevation of all points. On
such m.aps are often shown in colors the stand per acre of the dif-

on to the lumber industry is discussed by Prof. R. C.
try. This article is republished in full, not because it either
gement for lumber manufacturers, but because it is a val-
upon which they may elaborate and work out adequate

ferent species. The exact location of all timber, the position of light

and heavy stands, burns, etc., can be seen at a glance. Accompanying
this map should be a report on each logging unit giving all data that

is necessary for an intelligent understanding of the problems involved

in logging the area.

The entire system of logging roads can be laid out in the office on

such a map, and a logger may know several years in advance where

his main roads can be located to best advantage, the mileage required

and any special difficulties that must be overcome. Careful planning

of roads with reference to logging the area as a whole effects a

saving in logging costs by reducing the amount of road building.

A PRACTICAL DEMONSTRATION
The value of a map of this character was demonstrated during the

spring of 1909. The senior class of the Yale Forest School made a

survey and prepared a topographic map of a tract of 30,000 acres

in eastern Texas, in a region where railroad location was not easy,

because of the broken character of the countr_v. The engineer of the

company about one year later was called upon to build an eight-mile

extension to the main line which was to pass over a portion of the

tract surveyed, and over which he had never traveled. He laid out

the road on the topographic map in the office before beginning field

work. After selecting the route which looked most feasible, he went

to the field and was able to locate on the ground over five miles of

road on the route he had chosen in the office. The location of the

remainder of the line was not altered more than a few hundred feet

at any point. The work was accomplished in one-fourth of the time

required under the old method.

Maps and data of this character are also a great aid to the man-

agement because it preserves on paper a vast amount of valuable

information often carried i^ the heads of certain woodsmen of the

company. These men may leave your service, and the knowledge they

have gained at your expense is gone and can only Ije acquired by the

expenditure of more time and money.

A new foreman can be taught more about your property, in an

hour, from a topographic map than he could learn by traveling over

the ground for a week. Further, it enables you to discuss with him

the plans for logging; show the area to be logged the next season; the

mileage of road to be built; the character of "logging chance" he

will have and many facts that he often otherwise has to determine

for himself when he arrives on the ground.

No lumberman should be satisfied with his operation until he has

proven to himself that he has a system as efficient as it is possible

to secure. Forest laborers, as a rule, do not migrate out of the

general forest region in which they receive their training, and con-

sequently have no opportunity to learn methods other than those

common to that particular section. Although the methods in use are

usually those best adapted for the conditions existing there, it often

happens that woodsmen in other regions have developed methods that

are preferable for special conditions you may have to meet. The
collection and standardization of the methods of progressive loggers

in a given section would be most valuable to every operator.

The organization for the protection of the property against fire is

one of the least efficient parts of many lumber operations. Compa-

nies conservative in business who carefully protect their manufacturing

plant often neglect their stumpage, a product far more difficult to

replace than a mill on which insurance can be secured. Although

practically noninsurable, stumpage has been left to care for itself

until the last few years, and in some sections it still does not receive

ample protection.

Every large company should have some comprehensive scheme of

fire protection worked out for its tract, and an organization capable

of putting the jiolicy into effect when it is requii-ed.

—29—
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CARE OF DETAILS
Improper supervision of felling and log-making crews often results

in waste. Through the faulty selection of log lengths and careless

marking off of the same, the daily loss often averages several hundred

feet log scale per crew. Breakage, due to careless felling and other

causes, may increase this amount. A daily waste of 500 feet log

scale per saw crew due to carlessness has been observed on yellow pine

operations in the South.

The loss to the stmpage owner is greater than first appears, because

it is not only the stumpage value that is sacrificed, but the sale value

of the product on the car. It requires but little more effort to bring

in a log 16 feet long than it does one 14 feet long; the cost of skid-

ding, loading and transportation to the mill are increased to only a

very limited extent, and on reaching the plant the added cost of

manufacture is nearly nil. Tlierefore you lose the value of this

liroduct on the car, because it costs you practically no more to place

it on board ready for shipment than it does to leave it in the forest

to rot. Close supervision of the saw crews will remedy this matter

at a cost which will be a fraction of the loss you otherwise suffer.

There is a wide variation in the rations given to logging animals,

and it is certain that they are not always fed economically. The

requirements of animals for food are dependent on weight and the

amount of work being performed. Each animal requires a certain

amount of concentrated food from which it derives the major part of

its nourishment and a certain quantity of coarse food which gives

bulk to the ration.

There are several essential elements in the concentrated foods which

are required in fairly constant quantities for a given weight of animal,

when performing a specific kind of work. Different feed stuffs contain

these elements in widely varying proportions, and the test of a bal-

anced ration is the ability of an animal to maintain an even weight

under the conditions in which it is working.

Every logger should adopt a standard ration for his animals based

on tests made under working conditions. The general requirements

of animals have been studied extensively both in this country and

abroad and data on the subject can be secured from th'e United States

Department of Agriculture.

Many business men spend much time on the preparation of state-

ments showing the cost of production. These are of value as a guide

for comparison of actual costs, but do not show whether the average

is greater than it should be.

A close study of the various parts of the operation and the prep-

aration of a statement from the data secured, offers a means of

comparison of actual and standard costs, and will point out the weak

points in the present system. It enables the management to pick out

the departments in which the expenditures are excessive, and to make

such changes as are necessary to remedy the faults.

Estimated costs exert a beneficial influence over foremen and other

subordinates, because when the actual outlay exceeds the estimate

made by them at the beginning of the season their reputation is at

stake. The incentive is present for tliem to attempt to keep expenses

down. Where there is no check of this character, it is easy for the

foreman to say that .high costs are due to special difficulties encoun-

tered, such as inclement weather, bad bottom, or similar factors.

One of the largest operators in the Xortheast has given the suljjcct

of "efficiency" in woods operations much thought. His schenp? re-

ijuires the collection of data regarding the property preliminaiy to

the beginning of operations; careful supervision and inspection or

all parts of the woods work; and a system of records in which detailed

account is kept of all work to be performed and all work actually

performed.

The plan has been developed from tlic management side because tlic

I'oinpany has not yet satisfied itself that a piecework basis of re-

uumeration, ivith a bonus for su|)erior work, is adapted to their con-

ditions.

The general scheme has been built up gradually and is the result ut

years of thought and study. While it has met the needs of the particu-

lar operation for which it was designed it may not be applicable in all

of its details to other operations. It is adapted only to large business

concerns. Iiocausc of the added inspection and clerical force needed to

carry out the plan.

KEEPING ACCURATE RECORDS
The system of records is of interest because of its couipletciicss and

the success which has attended its use. These comprise three separate

sets of books known respectively as the budget, accounting and the

statistic.

The budget contains a statement of the work to bo accomplished

during a given ]icriod, preferably for the coming season.

It covers all jihases of woods work and is made up by foremen and

others in charge of field work. It contains a concise statement of the

exact character of the work to be performed under a given foreman 's

direction; the dates on which, or the period in which it is to be per-

formed; the number of men, animals, equipment and supplies required;

and the estimated cost in detail. From this budget the management

learns just what work each foreman considers essential ; can deter-

mine when, where, and what supplies and equipment are needed and

the approximate expense of logging for the season. The company

also has a staudanl with which the actual costs can be compared,

and if the estimated expense is exceeded, or additional equipment

or supplies called for, explanations arc in order. In fact, the budget

reduces loose guess work to a system.

The second branch, called accounting, deals with tlic records that

pertain to the conduct of the scheme laid down in the budget. The

object is to collect reliable and prompt reports regarding the opera-

tion in order that the management may have a statement showing

the exact status of work to date. This file does not leave the office.

Extracts from it may be sent out to subordinates to wlioni it may
concern.

The statistical feature of the records is concerned with the accu-

mulation of the experience and data secured in carrying out the

operation. Tliis is the basis of new schemes, or revision of old. It

is also an uBu-v record.

DECREASING MANUFACTURING COST

Tlie manufacture of lumber is under the direct sui>crvisiou of

the management and the details of organization have received more

careful attention than those in woods work. Certain forms of mill

work also lend themselves more readily to standardization. Among
these may be mentioned unloading logs at the pond, lumber piling

and loading, dry-kiln work, etc. Work of this character is frequently

performed by contract, but even so it may not be done economically.

In numerous instances the costs of manufacture could be reduced

by a careful study of conditions at the plant.

An examjde of this was observed in a large mill in the 8outli

where, for that section, an unusually intelligent class of foremen

were in charge. The cost of operation was considered below the

average of mills in the region and the nmnagement was satisfied

with the results.

The plant consisted of two separate mills, yards, and planing mills,

but had only one system of sheds. The yards were each in charge of

a foreman, and the sheds were under the supervision of one man.

A certain amount of jealously arose between the different foremen

in an effort to keep down the cost in their departments, and each

man was inclined to throw minor expenses on some other foreman.

To obviate this and to secure closer co-ojieration among the fore-

men engaged in handling lumber, a re-organization was made. One

yard foreman was assigned to other work and the two ri'iiiniiniig men

were called to the office and a proposition luioie to ilicni. The man-

agement calculated that the cost of operation in the two departments,

tlirough cooperation could be reduced at least ten cents per JI feet.

They therefore propo.sed the following: they would guarantee

to each foreman the regular salary he had Vieen receiving and in

addition (Uie-half of all the saving effected Im'Iow the sum fixed as

the standard cost.

Xo provision was made by the managi'UM'ul for I'onipcnsating the

individual workmen, since the foremen had (he antliority to hire

such labor as they required and pay such wages as wi're necessary.

The proposed plan met with much favor, an.l after discussing

the situation the foremen decidiil tlinl tiny couM dispense with
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fifteen men in the two departments, and accordingly had them trans-

ferred to other work. The tasks of some men were increased with

added pay, in other cases a more systematic plan of operation took

care of the extra work without imposing undue burdens on any

lat)orer.

The results secured by this arrangement were favorable from

the start, and the foremen not only kept the price to the standard

set, but soon had reduced it five cents, and had in view new-

methods which would still further cut down the cost. Tiie conse-

quence was that the company was getting its work done cheaper

than formerly and the foremen were making higher wages than

they could hope to secure under the old system. A stronger per-

sonal interest in the work on the part of the men concerned was

manifest from the start. This company has in mind the e.xten-

sion of the system to other work around the plant and also to some

of the work in the woods.

THE PIECE WORK SYSTEM
Another application of the piece work system to the lumber industry

was observed in a cypress mill which was visited in 1907. The

system at this plant has been extended to cover railroad construction,

deadening timber, felling and log-making, skidding, pond work, saw-

ing in the mill, piling in tlie yard and loading on the car, and

shingle and lath manufacture. •

The method of payment for sawing lumber is unique. In order to

encourage the production of high grades of lumber a scheme was

devised for the payment of sawyers, edgermen and trimmermen on

a basis of quality as well as quantity, A scale of wages on a basis

of M feet manufactured was drawn up and in it a premium

was placed on the higher grades, with no payment for No. 2, or

poorer lumber.

The company has a shingle mill in connection with the plant in

which the inferior logs and cants are utilized. In order to over-

come the tendency of the sawyers to cut the high-grade lumber from

the outside of the larger logs and send the inferior center to the

shingle mill, a standing order is in force to cut any kind of lumber

rather than to send material to the shingle mill.

The tendencj- of the sawyers to escape cutting low grades is also

checked by paying the mill foreman on the basis of the mill cut,

without reference to quality. The foreman 's desire for a maximum
output, coupled with the sawyer's desire for quality, keeps the

work at a high point of efficiency and yields satisfactory results

from the standpoint of the management.

The piece work basis of renumeration has been used for many
years by lumbermen, especially in the South. Its introduction was
due largely to the irresponsible character of the labor from which

satisfactory service could seldom be secured on a daily wage basis.

Although widely applied, this system has been considered chiefly

from the standpoint of the employer, and little thought has been given

to aiding the employe to become more efiieient at his task, or to

offer him any incentive for increased effort,

Eenumeration on a basis other than that of the wage, has come
to stay in the lumber industry, and the present ideas are certain

to change in favor of some scheme of reward for special ability.

Along with the development of the labor problem will come plans

for the better care and management of the forest, more intensive

methods of logging and manufacture, and the closer utilization of

the raw material of the forest and the finished product at the mill.

The economic forces that are driving industrial plants to .adopt

more scientific methods of management, in their fight for existence,

will soon become vital to the lumber industry. The greatest measure

of success will come to those who have intrenched themselves be-

hind an organization which will enable them to place their product

on the market at the lowest possible cost in competition with their

rivals.

Vgpg-:>;^i^:i^ito^:'-\:>^'a^?i:>5^^'tVsvso^a;it;;i;jii^

Veneer and Its Uses
MANUFACTURE

A preliminary statement of the consumption of timber in the manu-

facture of veneers in the United States during the calendar years

1910, 1909, 1908 and 1907 was issued November 30, 1911, by Director

E. Dana Durand of the Bureau of the Census, Department of Com-

merce and Labor. It was prepared under the direction of William M.

Steuart, chief statistician for manufactures, by Jasper E. Whelchel.

expert special agent. The data were collected in co-operation with

the Forest Service of the Department of Agriculture, and form one

of a series of annual reports regarding the lumber and timber

manufactures. Following is the comparative summary:

KIND OF WOOD.

Total

Domestic:
Ited gum
Yellow pine...
Muple
Yellow poplar,
("ottonwood...
White oak
Birch
Tupelo
Elm
Bosswood
Beech
Red oak
Spruce
Walnut
Svcamore
Ash
Douglas fir

Chestnut
All other

Imported:
Mahogany
Spanish cedar.
.A.I1 other

QUANUTT (M FEET, LOG SCALE).

1910

158, 157
40,324
39,471
33,812
33,149
33,005
27,633
26,548
17,272
11,003
10, 550
9,709
6,271
?,724
2,548
2,356
2,006
1,736
2,611

8,773
6,099
2,662

435,981

1908 1907

382,542

129,930
48, 143

35,444
28, 820
30, 842
28, 742
24,643
18,476
16, 254
13,715
9,950
6,661
4,111
2,400
4,404
2,703
1,111

1,577
3,499

16,057
5,140
3,353

119,485
42,342
27,886
22,898
33.904
20, 700
17,769
16, 442
12,714
11,609
8,515
4,449
5,413
5,176

'

5,279
2,490 I

333
1,138 I

3,982 !

11,487
6,558
1,973

I

348,523

102,932
32, 450
28, 175
28,764
33,174
23,872
18,079
15,097
12,615
13,561
4,367
4,629
6,060
3,952
3,554
2,818

90
400

2,290

6,722
3,922
1,000

OF VENEERS
The reported total quantity of timber of all species consumed

during 1910 as veneer material was 477,479,000 feet, log scale, which

was an increase of -11,498,000 feet, or 9,5 per cent, over 1909; of

94,937,000 feet, or 24,8 per cent, over 1908; and of 128,9.56,000 feet,

or 37 per cent, over 1907, The development of the industry of

veneer manufacture has been rapid. In fact, since 1905, when

statistics concerning this subject were first separately collected, no

branch of manufacture which utilizes logs or bolts as raw material

has made such substantial progress, the total quantity of timber

used in 1910 being 163.6 per cent larger than in 1905.

Expansion in the industry during recent years has been due in

large part, of course, to the development of a distinctly dift'erent

class of uses of veneers from those for which this stock was originally

made. For many years veneers were cut exclusively from the cabinet

woods, chiefly imported, and used as a covering for cheaper woods.

In fact, the common use of the word "veneer" includes only

material thus used as a covering for some other material. In the

trade, however, the term is applied to woods cut very thin and not

intended for covering, and it is such '
' veneers '

' that are increasing

most rapidly. In 1910 more than forty species of timber, mostly

domestic, were used as veneei material, and the major part of the

output was consumed in the manufacture of baskets, packing boxes,

berry crates, barrels, furniture, laminated lumber, etc.

Red gum was drawn upon as veneer material in 1910 to a greater

extent than any other species, contributing about one-third of the

total quantity consumed in the industry during that year. Yellow

pine and maple followed in the order named and contributed 8.4

per cent and 8.3 per cent of the total consumption, respectively.

Eight other kinds of wood, all of domestic growth, contributed more

than 10.000.000 feet each to the total, and ranked in the following
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order: Yellow poplar, eotton'nood, white oak. birch, tupelo, elm.

basswood, and beeeh. Of the high-priced imported woods, mahogauy
was used in largest quantity, followed by Spanish eedar, Circassian

walnut and Knglish oak, in the order named, with relatively unimpor-

tant quantities of other species.

While the industry of veneer manufacture has become one of

relatively wide geographic distribution, operations during the past

year having been reported from thirty-four states, more than ninety-

five per cent of the total quantity of timber consumed was reported

from Arkansas, Missouri and the states east of the Mississippi river.

Furtliermia-c. ucariy fifty-five )>ci mil ut' tlie total quantity of timber

used as veneer material in 191(1 was consumed in ilichigan. Indiana,

Illinois, Arkansas. Missouri. Wisconsin, iS'ew York and Tennessee,

ranking in the order named. A singular fact in connection with

this practical centering of the industry is that, measured by the

quantity of material used, the volume of operations in each of these

eight leading states was substantially the same. Michigan reported

the largest consumption, namely. 3.5.981,000 feet, log scale, and
Tennessee, the smallest of the group. l!7,66.'5,000 feet, log scale, the

totals for the other six states falling between these limits.

'^l::^^y>^<;iJ^aKi'i;^iimi^iJ^K^.^-'i^?^

Ihe twenty-third annu^d meeting of the .Xortlnvi'strrn Hardwood
Lumbermen's Association was held at the Ryan hotel, St. Paul, on

the afternoon of Tuesday, December 5, and was followed by a ban-

quet in the evening. Aljout twenty five mcndiers of the association

and visitors were present.

In his annual address President \V. 11. Sill paid a fril)ute to the

late (ieorge H. Tennant. He recited that since the organization of

the National Hardwood Lumber Association, the burdens of the

Xorthwesterii Hardwood Lumbermen's Association had been con-

siderably lessened. He urged all members who are not members of

the parent association that it would be to their interest to become

allied with it. President Sill also comi)limented the president and

secretary of the national organization for the good work they had

done.

He further said: '"Now that universal inspection is an accom-

plished fact, I believe the most important problem confronting us

today is the securing of proper and honest railroad weights.
'

' The
president reported the additicm of five new members, making a total

of twenty, who handle approximately 7:5.000.000 feet of lumber

annually. He discussed the market conditions in the section of the

country in which the association is interested, and said he believed

northern woods had suffered to a considerable extent with the increase

of the consumption of southern lumber, notably yellow pine. He said

curly birch, one of the choicest of hardwoods, goes liegging while a

man building a house, say for three thousand dollars or over, uses

softwood for liirch when he could employ birch without any addi-

tional cost, and have something worth while.

Keferring to the inroads that paper containers are iiLakiui; mi the

box business, he believed that this line of production had reached

its zenith. He further recited that moulding manufacturers had to

a large extent substituted gum, cottonwood and even pine for bass-

wood, in consequence of which No. 1 common and better basswood

is not selling as readily or bringing as high a price as it should.

He further said that rock elm, "probably the hardest of all woods,"
is almost unsaleable, but both woods he insisted were sure to return

to favor within a short time.

He further alleged that the relative consumption of hardwoods for

1910 ran, first, oak; second, gum; third, maple; fourth, poplar; fifth,

chestnut; Sixth, beech; seventh, birch; eighth, basswood, and ninth,

elm, so unless northern .iobbers handled a good projjortion of south-

ern woods they were handicapped in volume nf business. He
thought the political turmoil of the next year will li;ive a halting

effect on buslne.ss. He suggested that one remedy for prosperity

for members during the next year would be to exercise more care

in buying on the principle that "a thing well bought is half sold,"

but that some were lame in making purchases; that on the base of

recent experience both the millman and the jobber had hamlled

'business at too small a jirofit.

He .itated he believed the losses and failurcB of consumers during

the year had been small, but he thought even this small loss coulil

be practically eliminated.

Following, Secretary Hayden read a brief report covering details

of the work of the association during the past year.

The report of the treasurer showed a balance of $30.3'1.

A. II. Barnard of the memljcrship committee reported apjilicatious

for membenship from the Twin City Hardwood Company :iii(l the

Eddy Lumber Company, which were accepted.

The association went on record as being in sympathy with the

attitude of the St. Louis lumbermen, based on the recent set of reso-

lutions passed by that organization deprecating attacks on the lumber

industry.

After this considerable routine l)usiiH's.s was transacted.

The election of officers followed, whii-ii resulted as follows:

I'KESIDE.NT : \V. H. Sill, Minneapolis.

Vice-Pkesioext : F. A. Nuhui. St. I'aul.

Secretary : J. F. Haj-den, Minucaijolis.

Treasukeb : C. F. Osborne, Minneapolis.

Board, op Arbitration ; P. If. Mamilton. chairman ; A. S. liliss, \A".

C. Stanton, F. M. Bartelme, A. E. Petcu'son.

At the banquet in the evening, Mayor H. E. Keilar of St. Paul

was the guest of honor, and welcomed the members of the associa-

tion, expressing his approval of business men in the same line of

trade getting together.

(). O. Agler of Chicago explained the work of the National Hard
wood Lumber Association, and Frank F. Fish, secretary of the same

organization, went into further details along the same lines, saying

that several individual members of the Northwestern association had

been particularly valuable to the National organization, and made spe-

cial reference to the work of D. F. Clark and A. H. Barnard.

Carriage and Wagon Materials

Census Director Durand has issued a iirelimiuary statement

based on the last census covering the carriage and wagon in-

ilustry. The report involves a comjiarative statement between

the business of 1904 and 1909. In this comparison the capital

investment shows an increase between the periods named of

fifteen per cent; the gross value of products, an increase of three

per cent; cost of materials, an increase of six per cent; a twenty-

one per cent increase in salaries, ami an increase in jirimarv

horsepower of nineteen ]ier cent.

Thi' number of establishments decreased two per cent; the

number of wage earners increased ten ))er cent; amount paid for

wages increased two per cent; miscelhmeous expense increased

four per cent.

'I'luTi' were 4,49:i maiiiiractinini; I'shiliiishments in 1909 and
.5,.58S in 1901, a decrease of two per cent. The capital invested

as reported in 1909 was $17.5,474.000, as comiiared with $1.5l!,:!4.5,-

000 invested in 1904.

The total value of products was .$1.59,89:!,0O0 in 1909, and
$1:5:5,869,000 in 19ii4, an increase of three per cent. The cost of

materials employed was .$81,9.51,000 in 1909 against $77,258,000 in

1904, an increase of six per cent.

The ri'port indicates a growing ilecreaso in the number of car-

riages miiniif;ictured during the jieriOjd under consideration, this

business being absorbed by the juitomobile industry. There is also

:i decrease in Ihe number ami value of sleighs and sleds h;iving

been made since 1909.
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Hardwood Flooring
SHOUU) NOT A BIG FOREIGN TRADE BE DEVELOPED?
American manufacturers in many lines have about concluded that

in order to give to their business the stability and even volume which

is essential to an enterprise of any considerable proportions, they

must attend to the possibilities of the foreign field. The varying

problems of export trade are being investigated in many lines, especi-

ally as it is realized that the home market has been in a way over-

worked, and that the plethoric business which was done in 1906 and

1907 can hardly be expected to be the usual order of things, but only

the rare exception.

Tf there is any line which could profitably be sold abroad it is

hardwood flooring. Some American manufacturers have been working

this tratle in a small way, but it is safe to say that the surface has

hardly been scratched. A few eases now and then has constituted

the extent of the trade, most of which has been handled through the

big export houses, and which, therefore, has not been touched directly

by the manufacturer. This business has been welcome enough, but

it lias been secured in such a way as not to give the flooring man an

opportunity to develop it upon his own initiative.

A big flooring manufacturer was walking through his warehouse

the other day with a representative of H.\rdwood Record. The ware-

house, covering an area of nearly an acre, was jiiled high with floor-

ing, high-grade, well-manufactured and carefully selected stock, which

would have adorned any building in the world. The manufacturer

had been answering some questions as to processes used in the mill

and in the warehouse, and had listened to some warm expressions of

admiration for the stock itself.

"Yes, it's good stuff," he admitted, without enthusiasm, "But,

to tell the truth, I'd much rather have the ,$200,000 that this ma-

terial is worth than to have the statement in the offife that the floor-

ing is out here in the warehouse, '

'

Then he pointed to several big crates which were lying at the

door of the building leading to the freight platform.

"That stuff," he said, "is destined for a South American port.

Buenos Ayres and some of those other big cities below the equator

are rich as Croesus, and are buying the finest products of American

mills and factories. Automobiles, dress goods, jewelry, etc, are

being sold there, and we are getting our finger in the pie to the

extent of an occasional order for flooring. This particular shipment

is not large, but it helps some, and we should be glad to have a

lot more from the same pJace.
'

'

The remark made by this manufacturer, who, in the middle of

rather dull domestic trade, sees the opportunities which would be

offered by well developed foreign connections, suggests that it would

pay American flooring interests to begin a careful investigation of

the possibilities of foreign markets, No one manufacturer would

perhaps be finaneiallj' strong enough to make the necessarily detailed

and careful inspection of the needs of the South American and

European consuming markets, but several could combine to secure

the data which all could use to advantage.

And the data would, as suggested, have to be exact, detailed and

absolutely dependable in order to be of any value. The chief trouble

heretofore has been that efforts have been made to make sales abroad

without knowing the situation, without investigating the exact needs

of the consumer and without understanding the kind of competition-

that is to be encountered.

For instance, it must be known just what thicknesses are in

demand in the various markets. In England, according to reports

which some flooring men have, 5/16-inch Stock is the staple, and

when prices are quoted and sales attempted there, this should be the

standard in mind. It should also be remembered that there is to be

expected competition with German and .Austrian oak in England and

Europe, and the prices which would be met in trying to get that

trade should be considered and remembered in» bidding for business.

The flooring manufacturer referred to said that he had discovered

that one of the most important features consists in proper packing.

His own goods, following detailed instructions, were carefully crated

with strong oak strips, and the flooring proper was protected by bur-

lap snugly wrapped and sewed. The package was so firmly put

together that it would have taken a lot of bumping to break it, and

that is the thing to be remembered in making foreign shipments.

The daily consular reports issued by the government at Washington

occasionally suggest business opportunities, and anyone interested

in the question of getting business abroad would do well to ask his

name be placed on the mailing list. The consular service will also

be glad to furnish additional information bearing upon trade con-

ditions abroad. These should not be depended upon absolutely, but

simply used as a general guide. While brokers in the different sea-

ports of Germany and other European countries can be resorted to

as a means of selling flooring, the situation should be sufficiently

investigated to enable the manufacturer to have a definite view of

conditions Itefore he ships his product.

One thing to be strongly emphasized is that the manufacturer who

goes after foreign business should be willing to give it permanent

and careful attention. The trade which is to be used simply as a

filler-in for dull seasons here is not likely to come back after orders

have been held up in order to take care of trade nearer home. But

as a fair share of the business of a large manufacturer should be in

other countries, so as to make him largely independent of the fluctua-

tions of business in the United States, so should he be prepared at 'all

times to take care of the wants of his customers over-sea.

CHANGE IN OAK FLOORING GRADE TERMS
Thero has been a change in the nomenclature of oak flooring, but

no radical change iu grades. These changes have been made to

clarify the meaning of the various terms in the minds of users. In

the future there are two quarter-sawed grades. In place of being

known as clear and sappy clear, they will be known as quarter-

sawed A grade and quarter-sawed sap clear grade. In plain sawed

stock the term clear gives place to " A " grade ; select to " B

"

grade ; No. 1 common to '
' common, '

' and the term '
' factory '

' grade

will remain unchanged.

Specifically the grades are recited as follows:

Quarter Sawed
"A" Grade (Clear).—Shall have one face practically free of defects,

except % of an inch of bright sap : the question of color shall not be

considered: lengths in this grade to be 2 to 16 feeT. not to exceed lO'i

under 4 feet.

Sap Clear (Sappy Clean.—Shall have one face practically free of

defects, but will .idmit unlimited bright sap. The question of color

shall not be considered. Lengths iu this grade to be 1 to 16 feet.

Plain Sawed
"A" Grade (Clear ».— Shall have one face practically free of defects,

except % of an inch of bright sap : the question of color shall not be

considered: lengths in this grade to be 2 to 16 feet, not to exceed 107o
under 4 feet.

"B" Grade (Select).—May contain bright sap, and will admit piu-worm
holes, slight imperfections in dressing : or a small tight knot, not to

exceed 1 to every 3 feet in length : lengths to be 1 to 16 feet.

Common (No. 1 Common).— Shall be of such nature as will make and
lay a sound floor without cutting. Lengths 1 to 16 feet.

Factory.—May contain every character of defects, but will lay a

serviceable floor with some cutting. Lengths 1 to 16 feet.

The specific uses to which the different grades are best employed

are recited below:

"A" Grade Quarter-Sawed.—High class residences, hotels, apartment
houses and club houses.

Sap Clear Quartered.—.\n economical substitute where a dark tiuisb

is desired. This grade is equally as durable a floor as the clear grade.

"A" Grade Plain Sawed.—High cla.ss residences, hotels, apartment

houses, churches and club houses.

'*B" Grade I'lain Sawed.—Medium priced residences, hotels and apart-

ment. Schools, office buildings and stores.

Common.—Cheap dwelling, tenements, stores, high class factories and
manufacturers' buildings.

Factory.—Warehouses, factories and cheap tenements.

The standard thicknesses in the future are reduced to 13/ltiths

and 3/8ths, and the standard widths of the former will be 1%",
2" and 2%," face, and in the latter IVii" and 2" face. All stock

will be tongued and grooved and end-matched.

—3,S—
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The Handle Trade
BKOOM HANDLE TRADE CONDITIONS

During the past month the sales of broom hauJles have exceeded

the same period of last year and indications are that trade will con-

tinue to be good during tlie rest of this year. One of the best

features of the trade has been the stiffening up of prices all along

the line. This is caused partly by the so-called lumber trust, hold-

ing up and a<lvancing prices, but most of it is caused by the inde-

innideut and smaller manufacturers trying to find out just what

their handles cost them. As soon as they can figure out the exact

cost of making a thousand handles, they will undoubtedly advance

their prices. It is hoped that in another year a reasonable juofit

will be realized on all grades of handles.

MAPLE LUMBER AND ITS LOADING
ilaple lumber is getting harder to secure every year and it will

be but a few years until it will all be gone. Some manufacturers

use very poor .iudgment in handling and shipping their lumber. One

coneern recently received several cars of lumber that probably was

dry when ready to load, but had been loaded during a snowstorm,

or had been dragged over a snow pile, and the lumber was all wet

from the melted snow. Another car was received that did not have

any doors on it, and the ends of the lumber at the doors were

water soaked from the rains that it had met in its travels. There

is no excuse for this kind of work, and it is hard to understand

why a large lumber concern will spoil such good lumber, or at the

very least add to the charges by such careless handling. Some lum-

ber firms exercise much care in loading the cars so that they can

be unloaded quickly, while others seem to try to load them so

that they will be very hard to unload. One concern always loads

in both ends of the bottom of the ear twelve or fifteen courses of

lumber so that the ends will overlap each other, and then piles the

rest in very nicely. The top comes out very nicely, but both ends

of the bottom have to be unloaded at once, which takes about twice

as long as it would if the ends of the lumber were even instead

of overlapped. The lumber at the bottom of a car is the hardest

to get out, and if the lumber companies would load them straight

up from the bottom and leave the gangway open, it would facilitate

the matter of unloading to a yreat extent.

TROUBLE WITH LATHES
Sometimes after a lathe has been run for several years it seems

almost impossible to get the handles as they should be. They will

be rough and "washboards" as it is oftert termed, and yet seem

to be tight in the bushing. One concern that had been having this

trouble for some time thought that the bearings were loose and

had them rebabbitted, but still rough handles were turned out. After

trying the expansion head and the knives, and experimenting for

some time, it finally discovered that while a handle would be tight

in the back part of the bushing, it would be loose at the front end

and at the heatl. The handles being run tight in the head and

bushing had worn both of them up to the finishing knife until they

were a good sixty-fourth of an iiuli larger than the size necessary.

Beyond the knife there was no sign of wear. Thus if the handles

were turned tight enough to fit the head, they would not go through

the back end of the bushing, and if they fit this i)art tightly, then

they would be loose in the head and front end. .The only remedy was

a new set f'lr all the lathes.

KEEPING BELTS CLEAN
A broom handle plant is :i du>ty plaii' ami <me that is very

Lard on belts. In some factories, where leather belts are used

almost exclusively, it is found that belt dressing nuist be applied

almost continually. During the cold weather this becomes quite an

item of expense, as five pounils or more will be used each week.

One company writes in that it is trying an experiment on some of

its belts and thinks it will work out fine. It is boxing in some of

the belts, especially around the rip saw where they get the most

dirt, and around the sander. By this it hopes to be able to keep

these Ijelts clean, thus reducing the amount of dressing to be used.
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FIGURING COST

Every car of lumber that comes into the factory sliould lie worked

separately and every bit of expense should be charged to it, and

enough percentage of the cost of lumber and manufacturing added

to this to cover the overhead cost. Then the value of everything

saleable should be kept, and when the car is cumpleted and rSady

to ship, a statement is had that will show just what this car has

tloue. Many firms do not do this, but strike a trial balance at the

end of every three months or at the end of the year. This, of

course, shows them just what they have made or lost during this

time, but it does not show where this loss or gain was. As far as

tliey know every car made a loss or a profit, or some went one way
and some the other. Now, I don't believe that this is right. We
buy lumber from a number of different firms—in fact, wherever

we can get it—and I want to know just what each car is worth to

us, so I use the system above, and while in some respects there is

a good deal of trouble connected with it, yet 1 find that in the

long run it pays and pays big. I have known firms that would

ship in a dozen cars that were all right and then slip in several

that, while they looked and seemed graded all right, were a little

under size and so close to the mark that they did not show a profit.

Then again, after receiving a number of ears that were good,

the inspector would get careless, supposing that they were all the

same, and so would give them a chance to slip one over on us.

This system of cost accounting is a help when making up an order

of special handles, as it shows just what profit or loss is made on

them. In working out this system, I do not keep any account of

the waste and culls, as it sonietimes is impossible to keep track of

them. We can 't work them as fast as they accumulate, but ha\

c

to lot them pile up on us, and then work them up into dimension

stock, or the cull handles and blanks into tuy handles or small

turnings. This kind of stock sells at so low a jirice that we figure

on a profit only on the labor in getting them out, and so keep

a separate acccniut on them. This waste is one of the hardest

things a handle man has to deal with. It is almost impossible to

get a mill that will cut the lumber the proper lengths. We esti-

mate, and I don't think that we are far off, that at least twenty-

five per cent of all the lumber that we get in goes (uit in waste at

the cutoff saw, the rip saw, lathes and the inspection rack. This is

what iriakes the cost of producing broom handles so high, and is

one of the things that some firms do not consider. If we have lum-

ber of the proper thickness and correct lengths, we can cut close

to three thousand broom han<lle blanks from a thousand feet board

measure, but the way it usually comes, in all lengths from six

feet to twenty, it does not average two thousand blanks. Wide
boards will run a good many more blanks than the narrow ones

with less waste, so the high-grade lumber is the best for our use.

If. B. .\l.EXAXDER.

Exports and Imports of Aeroplanes and Automobiles
.Vcriijtlant's .-I nil nnloniuliilt's ai'r I'l'.-nniin;^ a Inrl.n n\' inlcrnaliona!

commerce. The government records show that $.50,0110 worth of aero-

jjlancs were imported into this country and exported during July,

August .and September of this year.

During the first nine months of the year 070 automobiles, valued

at $1,4.50,222, were imported into the United States, as against 809,

with a value of .$1,623,140, in the corresponding nu)nths of 1910.

Various types of autoiuobiles are still being im|i(irti'd from France,

Germany, the United Kingdom and Ital.v. During the same period of

1911, the United States cx]iorted 11,244 automobiles, having ,a value

of $U,.'5G.'5,Oa4, against 0,472, with a value of $S,S7 l.oiiO, in a like

[leriod of 1910.

The coimtry's largest buyer of automobiles is Canada, although a

considerable number go to the United Kingdom. France and other

European countries. Some shipments are also in.idi' (o Mexico, the

West Indies and v;irious countries of Smith .Vimricii, .\sia, Oceani.'i

and Africa.
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Tales of the Trade
GOT EVEN

A St. Louis lumberman is ajipreriative enough of a joke on him-

self to recite it even if it were an expensive luxury. One of his

inspectors was sent to a little local station down on the Iron Moun-

tain some months ago to take up a quantity of cypress lumber. The

inspector was warned that the millman was a pretty hard propo-

sition to do business with, and was especially cautioned not to get

done up in the transaction. The inspector apparently followed

instructions and loaded out a dozen or more cars of lumber which

was dry, and shipped it to St. Louis. When the freight bills

came in they showed an average overweight of fully 2,000 pounds

to the thousand feet, and the consignee presented a claim and his

evidence to the railroad for a rebate. In due course the railroad 's

claim agent reported that there was nothing wrong with the weights,

as he had evidence that the stock was not dry, as represented, but

dead green.

The St. Louis man appealed to the millman for evidence of the

condition of the stock to enable him to press his claim for over-

charge against the railroad. In the meantime, he discovered that the

lumberman was also the local agent for the railroad company. All

the satisfaction he got out of him was expressed in a brief note

:

'
' I figgur that the dam thief you sent down to my place to

tak up my lumber stol 13,000 feet off of me. I reckon you'll find

the weights on these cars .jus about balances up.
'

'

The buyer acknowledges that the weights did just about "balance

up."

STEALING A SAWMILL
The Adams County Eecord reports that one John Willis, a prom-

inent captain of industry of Buena Vista, Ohio, recently stole a

whole sawmill, and somehow got away with it. It is believed to be

the first time in histor.y that such a feat has ever been performed

by an individual, although the Adams County Eeeord insists that

the lumber trust is said to have made quite .a record in similar

accomplishments, and states that the judiciary seems to have absent-

mindedly labored under the impression that it was dealing with a

great corporate interest in allowing Mr. Willis to enter a plea of

guilty to petty larceny.

Mr. Willis of Adams county should also have the added distinc-

tion of probably being the most thoroughly crazy man in lumber

history, as it is a cinch that any man who even buys a sawmill

surrounds himself with a lot of grief, and when he goes so far as

to steal one he is multiplying- his troubles.

A HAPPY COLLECTION EXPEDIENT
It is well known that members of several lumber associations are

frequently asked by their secretaries to communicate a history of

their commercial experiences with sundry lumber buyers. This

information is also often asked for by lumber commercial reporting

agencies.

One astute wholesaler in referring to this system of collecting

information about buyers says that he has found it of excellent

use in making collections from slow-paying customers. When he

gets an inquiry of this sort, and finds that it refers to one of his

clients that is badly in arrears in his settlements, he makes a

circumstantial record of the dates of the individual purchases, the

dates of the i)aynients, and winds up by stating that he purchased

one or more carloads of lumber on a specific date, and that the

account is now thirty to sixty days past due, etc.; that the man
is a very nice fellow, but he is notoriously slow in his settlements,

etc., etc.

Before forwanling tliis report to the lumber association or com-

mercial agency, he sends his carbon to the man about whom the

report is being made, and advises him that such-and-such an agency

or such-and-such an association has asked for this information,

but before forwarding it to the inquirer, he would like to know if

there is any statement made therein which is unwarranted by the

facts; that he does not want to injure the customer in anywise or

to make any false report about his method of doing business, etc.

The jobber says that these letters always have a good effect,

and that the customer invariably comes back with a check in full,

accompanied by an urgent request that the report be amended to

state that while he is a customer of the jobber in question, that he

does not owe him a dollar.

This is a scheme worth working on a lot of lumber buyers, espe-

cially at the present time.

"THE WOOD ETERNAL '

Current cypress magazine exploitation, lOpy for which is supplied

by a professional publicity promoter, is reminiscent of an old

California story.

An over-zealous timber salesman was attempting to interest a

buyer in a tract of redwood timber. He argued on the w-onderful

fire-resisting qualities of the wood, and said it was impossible to burn

a house built of redwood. He offered in evidence of this the fact

that San Francisco was built largely of redwood, and that its fire

loss was very low by the very reason of the non-inflammable and
fire-resisting qualities of this marvelous wood.

"Then," continued the timber salesman, "after you get your

saw timber off of this tract, look at the immense quantity of limbs

and low-grade timber that will be left in the woods. You will get

a very handsome profit by converting this offal into fire-wood, because

redwood makes the best fire-wood in the known world. '

'

Just as a suggestion to the cypress advertisers, it might be wise

to append to the statements that it is "the wood eternal," and
"defies all rot influence," that if anyone can use a few million

feet odd lots of peeky cypress, they know places where it can be

secured at reasonable prices.

'liM^aSMiaOiTOiroOTStTO^^^

The Mail Bag
B 130—Seeks Birch Dimension

Chicago, Dec. 2, Editor Hardwood Record :

We are in the market for several cars of clear

birch dimension stock. If you know of any

one that manufactures stock of this char-

acter, we would be much obliged if you would
furnish us with their names and addresses.

FURXITUE6 COMPAXY.

The foregoing letter is from a leading Chi-

cago furniture manufacturing institution, and

it has been supplied with H-\rdwood Eecord 's

present list of birch dimension manufacturers.

Any others who would like to communicate

with this buyer on the subject in question can

have the address by writing and referring to

B 130.—Editor.

B 131—Further Discussion of Log Cut in

Memphis

Memphis, Tenn., Dec. 1, Editor Hardwood
Record ; We have read with a good deal of

interest your article under the heading of "Log
Cost at Memphis" that appeared in a recent

issue of your good paper, and also your more
rcccnc article under the heading of "Hardwood
Cost and Supply at Memphis." The trouble

with saw-milling in Memphis Is that a large

number of the operators are inexperienced men
from the North. We do not mean inexper-

ienced In the operation of sawmills, but inex-
perienced as to the quality of southern timber.
We do not believe that out of the twenty-nine
mills in Memphis there are over five that are
making any money. These live mills are oper-
ated by people who bought timber years ago.

I know of one concern which, at the present
time, is cutting on land that cost it $4 an
acre ten years ago. This same laud could
now he sold at from $30 to $35 an acre. When
this concern figures what its timber is worth
on the open market, it surely cannot show
very much profit in the manufacture of its

iiardwood logs into lumber at ttie ipresenc

range of prices.

A good many operators agree that Memphis
sawmill men have been paying too much money
for logs, and we believe that your calling at-

tention to this matter has been a good thing.

A sawmill man will read a criticism in a

trade paper, and take it with much better

grace than if he were told the same facts by
a competitor who absolutely knows that the

—3o—
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operator is losing money every day. llow-

fcver. we feel that alwiit the only way that

logs will be brought ilowu to a reasonable

figure in the Memphis market will be by elim-

inating the weak operators.

The foregoing is the gist of a letter from

a foremost and very suecessfiil ileniphis hird-

wood lumber institution, and siniplv verifies

the analysis presented by Hakdwood Record

on this subject several weeks ago.— KmrnR.

B 132—European Beech

New York. Nov. 28. Editor Hardwood Kko-

(iiiD : We take the liberty of recurring to the

matter of .American and Continental beech under

Mail Bag heading B 128 of II.vudwood Uecoku
of Nov. 2.">. I>r. Schenck states that every-

where in Europe the entire beech log is

worked into lumber "sap and heart alike."

This is an obvious mistake, as the largeM

beech production is to be found in Austro-

llungary. where no heart-wood is toleratetl in

I he lumber. Also all the strips for bending

purpo.ses must be cut exclusively from the sap-

wood, as it is impossible to bend the heart-

wood, as this wood is in a slalc of incipient

drcay. 1. llKuz.

B 133—Flooring Material Made from Saw-

dust as a Base

The editor of H.«d\vood Riccokd recently

asked Dr. C. A. Schenck, director of the Bilt-

niore Forest School, now in winter quarters

at Darmstadt, Germany, to look up and report

on the method cf manufacture and formulas

employed in the production of flooring and

kindred materials made in Hamburg from

sawdust and wood waste, as recounted in a

recent consular report. Dr. Schenck 's reply

is as follows:

llarmstadt. Germany. Nov. 17. Editor Hard-
wood Rkcoud : I have written for information

on this subject to the one source of general

information in this line. Prof. Wislecenus at

Tbarandt. Just as soon as I hear from him.

you will get all the knowledge which can be

accumulated.

Yon know that I am very eager to serve

yon. but I am somewhat afraid that American

manufacturers lay more stress on these Ger-

many inventions than they actually deserve.

Some of the finest uses for wood in lieu of iron

I have seen in the United States, and not in

Germany.
Further on in this letter, but not apropos

to the subject in hand. Dr. Schenck writes:

"Wliat Is known in America as English wliite

oak of the highest grade is not produced in

England any more than English w;ilnut is

produced in England. PTnglish oak iit" the high-

est grade comes from Spessart. The Spessart

oak Is particularly even in color ; particularly

homogeneous in grain ; particularly straight in

fibre, so that the pieces drop apart instead of

being split apart when they are hit with the

njte. When I visited this range of growth

fonrteen years ago the highest grades of logs

were selling standing In the woods at $100 a

thousand feet. At this time the highest aver-

age prlc- obtained for the timber Is $180 a

thousand, and th>- best and highest price is

$B«in a thousand. I tell you it Is mighty good

to see tri'es worth $2,000 to $3,000 standing

In the woods.

"The price for stnmpage seems to be going

i:p in the Eatherland. and to cite an llhiKtrious

.\merloan orator ; 'Stnmpage prices have ob-

iftlnid In the hands of the few a value making

II necessary to lo<jk for limber supplies <»ut-

slde of the confines of the Tnlied Slates."

This year ihe onk trees In the spessart were

loaded with acorns and some of the ncorns were

,f large as hens' eggs. The fall has brought

the foresters In this dlstrht n 'phenomi'ual

Uia.st year." Ii) use an uld-fashioned term ; a

mast year better tJian any which the last de-

cades of forestry have witnessed. You should

have seen thty eagerness with which the for-

esters took advantage of it, planting many
hundreds of acres of land in acorns to the

tune of twelve bushels to the acre, so as to

supply the future with the needed oak timber.

The future! Imagine: to produce a decent oak
log. 300 years are required. It takes some
courage, indeed, even if oak stumpage is worth
$000 a tho\isaud to look ahead for 300 years.

Naturally the ijheuonieiutl price of oak heru-

pbouts is expIaiiUMi by its relative scarcity.

Maybe the few fellows in America still owning
prime white oak stumpage will be wise to hold

onto it. Perhaps, too, the best method of luiu-

bering is not to lumber at all. Woe. however,

to the economic tyrant who would retain the

stumpage uncut for a number of years : whose
unearthed profits are taken from the pockets

of the poor consumers ; who would do Ilockc

feller one better

!

"The attitude of Ihe Germans with reference

to a timber (rust dilfers very much from the

attitude of the Americans. The entire system

of forestry in (Germany is indeed based on the

existence of a stum^jagc trust, the owners of

limber agreeing to cut no more per annum
than the forest reproduces by actual growth.

If I were to cut no more in the glorious state

of North Carolina than the quantity which

the forest produces. 1 should go to the state

penitentiary in a capacity other than that of

a watchman. There will be no conservative

forestry on private lands, unless it l>e backed

by a trust. There would be no harm whatso-

ever if the states owning timber land and the

federation owning two-lifths of the timber land

in the Vnited States were partners to such a

trust.

Apropos to the observation of this MU)st

eminent forester, the editor of Hardwood

Record would again call the attention of lum-

ber producers and consumers alike to the

decadence of oak production in the United

States. The government statisticians allege

that there were 4,414,000,000 feet of oak ])ro-

duced in this country in 1909, and the recent

preliminary census reports state that the 1910

.'Ut amounted to 3,522,098,000 feet. It is

safe to assume that the oak cut of this coun-

try for 1911 will not exceed 3,000,000,000

feet, i. e., a diminution in oak lun>ber output

in two years of fifty per cent. This diuiiiir

ished oak output can only slightly be traced

to diminished denuind. The diminution in

)iroduction is largely based on the extinction

of oak-producing areas, and still car oak is

going begging in the Chicago market at from

$23 to $30 a thousjind.— Editor.

B 134—Suspiclousi of Log Run

Cincinnati. O.. Dee. I.— Editor Hardwood
I{K('»)RD : We are just in receipt of a letter

from a Chicago buyer to whom we have been

trying to sell some log Vun lumber, which it

occurs to us Is rather pertinent to log run sales.

He says that our proposition reminds him of

the story of the darkey negotiating for the jiur-

chase of a coop of chickens.

Mr. I>arkey :
" How many ole roosters and

hens dai won't lay In doi cooi), mister?"

"Don! know
;
you'll have to guess by the sl-/.i'

of the coop."

He concludes by observing: "You lau'l sill

me any log run stock without a guai-antee of

percentage of grades."

I.I MUKK Co\ll'A\\.

B 135

—

Thinks of Offering a Prize to Lum
ber Inspectors

Memphis. Tenu., lire. 2 Edilor H.midwood
Ukc-ord: Iio you niM Ihink il would be a good

plan lo offei- a series ol prizes lo at tempi to

sei'ure more uniform work by professional lum
ber inspectors'^ Suppose a free-for-all prize of

tifty dollars were offered, and divided into a lirst

prize of twenly-Bve dollars, a second prize of

lifteen dollars, and a third prize of ten dollars,

to inspectors who would measure a car of 4/4

. log run oak. tally in grades three times over

and come closest to himself each time. If I

could get 1) reasonable number of entries for this

contest, and wotild be assured of full pul)licity

of the results. I think 1 would be inclined to

.spend the fifty dollars for the sake of demon-
strating to more than mw lumber association

that lumber inspection as conducted at the pres-

I nt time does not amotmt to anything more than
a li'Kxl guess.

B 136—Advantages of Dimension Production

Columbus. O., I>ec. 4. — ICdltor H.VKiiwnoD

Rkc'ord : If there is any one thing that a saw-

mill man needs today it is a trade in furniture

dimension stock, so that lie may work up his

low-grade lumber and slabs into what clear ma-
terial there is in it. and i|uit shipping knots and
refuse half way across the country on a liun-

(h'ed-dollai'-a-ear freight, and then have the fur-

iiitui'e factory make if up into ease goods and
chairs and ship it back to tlie same district

with a return freight of one hundred dollars or

more per car, and a proportionate increase' of

cost to the consumer all the way around.

Wlial is needed is the establishment of a price

for clear hardwood lumlier <limension that is

worthy of manufacturers' attention. Because a

few sawmill pi'ople don't know how to get the

value out of their dimension stock, and present

it to furniture factories at about the price of

.No. 1 common ( that siiows a waste of 33J per

cent by raanufaeturin.g process), there is no rea-

son wily sawmill men should not wake up to the

possibility that furniture people will pay them
the full price ol firsts and seconds for high-

class diniensi(*u stock.

l.tMBEK CllMlWNV.

B 137—Longe'vity of Wood
Baltimore. Mil., Nov. 22.- Editor ll.uiliwoOD

Uiocoui) : If a person wished to build a house

that wovild last as Ituig as possible, tlie lenutli

of service being tlie only thing considered, wha^
wood should he use? K. L. McKinsev.

The following reply has been sent in re

sponse to the above inquiry:

In building a house a good many things are

to be considered besides tile longevit.v of the

wood contained therein, and no matter how ex-

travagantly the house might be built, the eost

would have to be considered.

You can grasp a general idea of the subject

covering (he paucity of definite information

about American woods, from the enclosed clip-

ping from an editorial in IT.midwood ltKi"riRi>

under date of October 2.". and you also can get

a fair knowledge of the longevity of poplar

lumber, which probably has no superior for

length of life, from a perusal of the enclosed

reprint entitled ".V Polemic cut Poplar."

Cypress is the wood very much touted In

magazine advertising at the pri'sent time as

having remarkalile <|ualities of longevlly. (he

genius wrKiug this copy I'ven alleging that it is

"the wood eternal." and Is "not subject to rot

iiillui'uci'." This is all bosh. T'nder certain

eondltious c.'i-press wood will la.st for many
years. On the other blind. I have seen It in

jilaces where It disintegrated In three years.

Had this poplar barn luillt in 1842 been placed

on a high and dry foumladon. and (hen painted

two or three times sinie. It is fair to assume

that Ihe slruclnre would have withstood decay

for centuries.

There Is this feature alxuit wood : .\ny variety

will last longer in (lu' habitat of growth (ban

II will when removed fnuu (hat location.

Cypress will last longer in Louisiana (ban it

will In Minnesota, and very likely poplar will

witlisland atmospheric conditions longer In Ohio
.11 liidl.'iiiii ibiiii II would In Texas.
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.Souif ycai-s ago a cuusigniin'iil of railroad

cars was made to a Cuban railroad, and the in-

sects of that troijical region ate them in a year.

The local wood of which Cuban cars arc now
built will withstand the ravages of the insect

I>ests.

It is possible that some obscure and limited

firowth has wonderful qualities of withstanding
time, bv't ir is doubtful. Any wood of substan-

tial growth that is thoroughly protected from
lb»^ weather will last for an indefinite period.

I^ikewise any wood of a similar character that

is submerged in water, and not subject to the

attack of teredo, will last for untold years.

What destroys wood is alternate dryness and
dampness, as is witnessed in the rapid disin-

tegration of even the finest character of railroad

ties.

—

Editor.

B 138—Seeks Ironwood Lmnber

l*'ort Wayne. Ind., Nov. 2.—Edil<ir ll.vKinvoon

Rki'Ohl : We have a customer who asks us to

.•-ui)ply him with hornbeam or ironwood lumber.

i>o .\(iu know of an.\' source of supiily foi- tliis

material?

I'O-Ml'-V.W.

The above letter is from a prominent hard-

wood manufacturing house, and has been ad-

vised that Hardwood Record is not familiar

with any source of ironwood lumber supply,

as it very rarely grows to saw timber size,

and most of it is taken out of the woods in

the form of poles and utilized for logging

sleighs, tongues for big wheels and for woods

operators' and farmers' use. If there are

in Michigan or Wisconsin, in which section

this wood grows in its greatest profusion,

any manufacturers of ironwood lumber, or

anyone who knows where it can be produced,

the editor will be glad to have' the informa-

tion, so that he can communicate it to the

Port Wayne correspondent.

—

Editor.

TO;jigW5(!:KliKTO:MroilMTOiTO^^

^ews Miscellany

Annual BaiKjuet Memphis Lumbermen
Thr- annual banquet of the Lumbermen's

<'lnb of Memphis, given at the Hotel (iayoso

Nov. 25, proved one of the most enjoyable
functions in the history of that organization.

It has been customary to give this banquet in

the spring, but it was postponed this .year on
acctuint of '^'the entertaining done b.v the club

in behalf of the delegates to the National Box
Manufacturers' Association and the National

Hardwood Lumber Association. The big dining

room in the Hotel Gayoso was beautifully deco-

rated for th'e occasion and delightful music was
furnished by one of the leading bands. Covers

v.ere laid for about 200 guests. The club in-

vited the wives, daughters and sweethearts of

the lumbermen to attend the banquet last year

and this proved such a happ.v innovation that

it was again adopted. The ladies were present

in number and added very much to the enjoy-

ment of the occasion.

The entertainment committee had prepared
.' splendid^ program for the evening. There
was an almost complete absence of speech

making. On the "other -hand a number of artists

had been secured to render songs and sketches.

Some of these were local talent while others

were obtained from vaudeville circles.

.lames E. Stark, president, acted as toast-

master and introduced Col. W. K. Barksdale,

who spoke to the toast "The Ladies." He was
in fine fettle and delighted his hearers with

his humorous and witty remarks at the ex-

pense of some of the most prominent members
of the organization.

One of the prominent guests of the evening

was Col. T. G. Cobbett of Cobbett & Co. Lon-

don. He was called upon for remarks but

said nothing beyond expressing his very keen

appreeiation of the courtesy shown to him, by
the invitation to be present, not only as an
individual but also as a representative of the

lumber fraternity of England.

Annual Baltimore Lumber Exchange
The aimual meeting of the Baltimore Lum-

ber Exchange was held at the Jlerchants' Club

Dec. 4, and brought together a large as-

semblage of members, who listened attentively

to the reading of the yearly reports, which
proved to be most encouraging, and fraternized

before and after the business session as well

as at the banquet in a way to suggest that

their mutual relations will be better than ever,

.lohn L. Alcock, the retiring president, occu-

t)ied the chair until after' the election of offi-

cers, when he gave way to Theodore Mottu of

Theo. Mottu & t^o., who is widely known in

the trade and very popular.

Itetiring President .John L. Alcock reviewed

the operations of the exchange in a general

way. calling attention to some of the results

accomplished and thanking the exchange for its

support and co-operatio.n during the past year.

Mr. Alcock discussed the lumlier thefts that

iimde necessary the adoption of vigorous meas-
iires to stop the depredations, and pointed to the

effectiveness of the inspection bureau. In con-

clusion he mentioned the encouraging business

prospects and expressed confidence that the ex-

change would continue to prosper and grow in

usefulness.

Secretary J. H. Mankeu and George B. Hunt-
ing, the retiring treasurer, submitted reports,

the former stating that the activities of the ex-

change had expanded and giving a resume of

the exports during the past year. Mr. Hunting
reported the finances of the exchange to be in

good shape, with all accounts paid and money
in bank.

Uidgawa.v Merryman, as chairman of the in-

spection committee, submitted the report of

t^hief Inspector .1. G. Creamer, showing that the

(luantity of lumber insijected last year exceeded

80,000,000 feet, which is ahead of the previous

year. In this connection it is to be pointed out

that only a small part of the lumber dealt in

here is inspected by the exchange inspectors.

Thus the inspections of gum were stated to total

upwards of 3,000,000 feet, while the one cor-

I)oratioii alone handled more than that quantity.

All the reports were highly encouraging and sug-

gestive of improved business.

The election of officers resulted as follow's :

rresident, Theodore llottu.

A'ice-Prcsident, Ridgaway Merryman.
Treasurer. Luther H. Gwaltney.

.Managing Committee—W. M. Burgan, Lewis
L'ill. Parker D. Dix, E. P. Gill, Henry C.

Matthews. John L. Alcock, Rufus K. Goode-

now. Ric'nard W. Price, George E. Waters,

.loseph D. Virdin, Ridgaway Merryman and
(reorge B. Hunting.

After the business of the meeting had been

disposed of, all present proceeded to the dining

hall, where, as usual, a most tempting feast

was served, the menu being followed by an

entertainment.

Cincinnati Lumbermen's Club Meeting

A turkey dinner was the bait used to bring

out a large number of the members to the regu-

lar December meeting, sixty-three members re-

sponding. The president called the meeting to

order at 8 o'clock and Secretary Bolser read
the minutes of the November meeting, which
were approved.

The resignation of the Standard Lumber
Company was presented, and, on motion, ac-
cepted,

A letter from T. .T. Moffett was read, inclos-
ing the resolutions adopted by the St. Louis
Lumbermen's Club on the questions at pri'sent

confronting the business interests of the coun-
tr.v. The letter was ordered filed.

E. V. Jackson asked if there were any ex-

pressions received from parties interested in

the decisions of the recent cases before the
"Square Deal " arbitration committees and tlie

secretary then read letters received from four
companies, all of which expressed their satis-

faction at the verdicts rendered.
B. F. Dulweber called attention to the meet-

ing of the Hardwood Manufacturers' Associa-
tion of the iL'nited States in this city on
.Ian. .30-31. 1012. and moved that a committee
be appointed to furnish entertainment, and that
it be left in the hands of that committee to

decide just what it thought best. This was
unanimously adopted and the chair appointed
the regular entertainment committee, consist-

ing of Joe Bolser, chairman : Geo. Littleford,

J. Watt Graham, , E. J. - Thoman and George
W. Hand, as such committee.

The resignation of E. E'. Williamson, com-
missioner of the Receivers' & Shippers' A-ssocia-

tion was called to the attention of the club,

and it was decided to appoint a committee to

(ivat,t suitable resolutions regretting the\ loss

of the services of Mr. Williamson to the ship-

per's of Cincinnati, which had been of inestim-

able value, not' only to all' classes of business,

lAit of especial >alue to the lumbermen of Cin-

cinnati.

' The chair appointed the river and rail com-

mittee, consisting of B. F. Dulw'eber. chairman ;

C. F. Korn. H. K. Mead, G. M. Clark and C.

Crane.

1 The chairman of the river and rail commit-

tee called attention to what is generally known
fis the "southern rate cases," which have been

l<efore the shippers for some time. He showed
th^t the lumbermen were vitally interested^ as

citizens of Cincinnati, in the discrimination

against Cincinnati in favor of southern cities

b.v the lessees of its own road, and proved by
the published rates on merchandise his con-

tention. This brought out a general discussion,

which resulted in a motion to appoint a com-

mittee to draft resolutions protesting to the

trustees of the Southern railroad against this

discrimination against Cincinnati by the lessees

The motion was adopted and President Richie

referred the matter to the river and rail com-

mittee to report the resolutions.

The meeting then adjourned.

Acti-Tities of E. B. Norman & Co.

E. B. Norman & Co.. Louisville. Ky.. recently

closed a deal for 28.000 acres of valuable timber

lands in Louisiana. 'The company has prepared

plans for the .erection of a big double band mill

on the property and has gotton the plant under

way. with the prospect of its being completed and

ready for business by Mar. 1. 1!)12. The mill

is being erected near Holly Ridge. La., and will

have a daily capacity of 70.000 feet of lumber.

It will be one of the most modern sawmills in

the South. The structure is to be made largely

of concrete, with concrete foundations and floors.

I'oncrete pilings are to be provided in the yard

of the plant upon which lumber may be stacked.

It is estimated that the plant will cost not less

than S50,000.
J. P. Coglan. who has been connected with

E. B. Norman & Co., in the capacity of log buyer

for a considerable period, will be in charge of

the new operation, and is now supi'rintending

the erection of the plant. .\ soda dipping depart

ment will be a feature of the plant, this being

used for the treatment of gum. The chief stock

to be manufactured will be oak and gum.
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A New Lumber Company

^^ith the inoorporaiiou ou Nov. 2S of tbo

.7ohns-Mowbray*Xolson Company, capitalized at

$;{0.000. not only a new company enters tlie

liaidwood field at Cincinnati, but one composed
(ntirely of .vo'ing and enterprising hustlers. The
company Is incorporated for the purjjoso of

manufacturing and wholesaling all kinds of

southern hardwoods, though for the present it

will carry on only a wholesale business. Its

oflicirs are located at 310 I'rovideut Banii

buildiu;ir.

Walter E. Johns, president of the new com-
pany, was formerly secretary of the W. H. Perry
Lumber Company. Cincinnati, and later sales

manager of the Wood-Jlosaic Company of New-
Albany. Ind. Albert W. Mowbra.v. vice-presi-

dent, has had nine .years" experience in the hard-
wood business, being connected with Mowbray
& Uobinson and the Hardwood Lumber Company,
both of Cincinnati. Coleman C. Nelson, secre-

tary, is an expert railroad and rate man. being

for six years chief clerk to R. B. Bowman, agi'nt

of the Star L'nion line of the Pennsylvania
System.

Mr. Nelson will look after the office end of

the business, while Mr. Johns and Mr. .Mowlnay
will do the buying for tiie company

WAI.TKK K. JOHNS. PRESIIpKNT .IoUNS
.MO\VP.I{AV NICLSON COMPANY.

riNilNNATL <l

Developments in Battle for Open Shop
Millwork Products at New York

Tin- past fortnight has witnessed nuiiit-rou^

developments In the great legal battle now
going on In the federal court in New York City
between the American Anti-Boycott Association.

representing a large number of door and mill-

work houses throughout the countr.v, against
the United Brotlierhood of Carpenters and
Joiners, seeking to prevent the latter from in-

terfering by strikes, boycott and other acts
with the sale and Installallon of open shop
millwork products on buildings in Greater New
York. Uahdwood Uecokd has published previous
ehnptcrs on these cases, and the following Is

the latest development of the fortnight In a

great battle of widespread Importance to the
entire country.

In the first place the temporary Injunction
which was previously Issued to the Paine Lum-
ber Company et al. against the United Brother-
hood of Carpenters and Joiners came up In

court for decision as to whether the temporary
Injunction should be sustained, the court de-

ciding favorably. That Injunction Is continued
In force giving the plalntilfs protection pend-

ing I he final hearing on the merits and facts
of the else.

On the heels of this action of the court,
the unions brought suit against the American
Anti-Hoycott Association claiming that it was
practicing law in violation of the penal code
and was con.spiring to break up labor unions
and by numerous acts endeavoring to hurt labor
organizations. The .\mi>rican .Vnti-Boycott As-
sociation at once cniployiHl Hon. Charles E.
Littletield. former congressman of Maine, whom
tlie labor unions tried so bard to defeat in his
last political campaign, to defend its case. In
the answer of the Anti-Boycott Association to

the suit of the unions, it denied violation of

the penal code, stating that the section referred
to did not apply to it, that it was an associa-

tion of mutual self defense, had a regular mem-
bership associated for mutual protection against
a common cause and had no intention or desire

to iu.iure organized labor, but only to defend
its members against illegal attacks. It also

(luestions the constitutionality of the section

of I he penal code referred to.

This suit is not taken seriously, but simply
as a combative measure of the unions which
app''ar to be losing out on every step of the

l>.-itlle.

Concurrently with the two foregoing hap-
penings, the Anti-Boycott Associatico also filed

contempt proceedings against the union organ-

izers and delegates, alleging violation of the

Paine Lumber Company injunction and prac-

tically all of the defendants have been served.

and the hearing on the contempt charges will

come up in court next week. It is stated that

the association has a strong case in the con-

tempt proceedings.

Tliere will also be a hearing before the court

next week in the final step in the case of the

Albro J. Newton Company, mill worker and
luml>er dealer of Brooklyn, against the Car-

pentor.s" Union. The Newton case is similar

to that of the Paine Lumber Company, but it

has furtlier iirogressed. The court issued tem-

porary injunction in the Newton case some six

months ago, later sustained it, and the final

trial of the facts of the case is now on and
it the court decides favorably to the conten-

tions of the Newton case it will be a sweeping
victory in the entire matter and will really

establish a precedent for a similar favorable

decision in the Paine Lumber Company case

when that finally comes to trial.

Another case is also on of a similar nature,

i^amely. Louis Bossert & Son, large Brooklyn

mill workers, vs. the Carpenters' Union, which
l:as now nacbod tlie stage where the court has

under consideration the sustaining of a tem-

porary injunction Issued two weeks ago in

this case.

This is a battle royal involving large prin-

<iple,s, and its progress and ultimate end will

be awaited with great interest.

Emil Guenther Heads the Parade

Emil (Juenther. the popular Philadelphia luni-

bernuin and dimension stock factor, and the

easy-chair builder, who was very active in the

recent Pliiladelphia municipal I'lectlon. ac4ed as

clialrman of all the German-.\merlian meetings

during the campaign. By unanimous acclaim

Mr. Guenther was made chief marshal of tlie

German-American dIvLslon of the big political

parade held in the Quaker City on Dec. 2. It

lias not .vet been reported whether Mr. Gnenther

rode a prancing steed at Ihis function or not.

liut he certainly did lead his (Jerman-.Auierican

friends Into victory In a cli'an up of liad Phila-

delphia politics.

Operations of tlie MasseeFelton Lumber
Company

The Massee-Felton Lumber Company of Ma-
con, Ga., •.vlll commence the devi'iopmeut of

2,'i,000 acres of hanlwood limber laud In middle

Georgia as soon as llic twi> spur tracks, om-
running from the main line of the Southern
railroad to the plant of Massee-Eelton, and the
other from Phillips' siding, on the Southern
railroad, are completed.

As soon as the spur track is completed at

Phillips' siding, a large logging camp will Iw
established at that place and the actual work
of hauling the liimlier from the swamps to the
viw sawmill of the i-ompany located near the

Massee-Felton plant, will be commenced. The
company intends to haul the lumber from the
swamps to Phillips' siding on tlic> spur track,

where it will he transferred to the main line

of the Southern railway and be brought directly

to the plant in Macon by means of the spur
track from the main line of the Southern road
to the plant.

Back in the Hardwood Game
H. C. Creith of II. C. Creith & Co., Columbus,

o.. who for years was prominently connected in

various capacities with the sale of hardwood
iumiwr, is again actively back in that end of the

business. Of late this gentleman has been devot-

ing considerable time to the pine trade, but

recently made three excellenl hardwood mill con

iiections in the South, and is [jlanning to push
the sale of their products.

A. \V. MOWHKAV. VICE-PItESIDKXT JOHNS-
MOWBKAY-NKLSON CO.MPANY,

CINCINNATI, O.

Mr. Creitli started in tlie IiardwtKid business

twenty-tliree years ago, and has been identilieil

with several first-class companies, among wliicli

is tile Yellow Pojilar Lumber Coinpauy of I'nal

Grove, O., by which concern be was employed for

ten yi'ars. He started on his own account in

Coiumluis in UK),'), handling at iliat time hard-

woods entirely. In Hie course of time, liowever.

he gradually drifted into Hie car stock business,

and afterwards specialized in the yellow pine

business. His recent connections, however, will

re(iulre the bulk of his time, and will insure liis

remaining prouiineiidy connectecl with the liar<i-

wood business.

Mr. Crelth's mills are located in West Vir

giiiia. Keiilncky and Virginia. All tiiree are

iiioderii band mills, run by first .class concerns,

turning out an excellent line of various kinds of

hardwoiKl iiimlier In large (]uantltles.

Furniture and Refrigerator Industry

.\ prellmlnnry stateiuenl <•( the production of

rurnlttire and refrigerators during 11)011, issuefi

b.v till' Census Bureau, shows there were ;t,l,''i.''(

establishments engaged In this industry In lOOtl,

and L'.."i!i;t in 1001, sliowing a rieent increase

ii{ Iweiity-lwo per cent.
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Till' capital invested dtiiing 1909 was $227.-
i:!4. 0(1(1. a fc'aiu of $68,148,000. or fofty-three
|H'i- cent, over $1,")8.!)86.000 in 1904.,

The value of products was $239,886,000 in
T.iOO and .$177,711.-1.(1(10 in 1904, an increase of
.'!;ti2,091.000. or thirl.v-tive per cent. The aver-

age per establishmcut was approximately $76,000
in 1909. and $09,000 in 1904.

The Dudley Lumber Company
The Dudle.v I.umlier Compan.v has tiled ar-

ticles of incorporation here. This firm has
been in existence at Memphis for a number
of years and has done quite a satisfactory

business. It has. however, been simply the

southern end of the Dudley Lumber Company
of (irand Itapids, Mich., and has heretofore

had no separate existence. It becomes a sepa-

rate incorporation, however, under the present
action, its capital stock being placed at $50,000.

H. J. Dudley of Grand Hapids is president,

L. DeWest Murrell is vice-president, and Charles
B. Dudley is secretary and treasurer. The lat-

ter will be in active charge of the operations

as has been the case heretofore. Jlr. Murrell
is in charge of the selling end of the business.

He has had a wide experience in this line,

having been connected for some time with the

Steele & Ilibbard Lumber Compauy of St. Louis
jiud the S. C. Major Lumber Company of Mem-
phis.

The firm will continue selling hardwood lum-

ber at wholesale and will make a specialty of

wide ash. A band mill is being erected at

Neuhardt, Ark., which will have a daily ca-

pacity of about 30,000 feet, and in addition to

this mill of its own, the company will take

the output of several other mills in this terri-

lor.v.

Building Operations for November

liuilding statistics from forty-four representa-

tive building centers throughout the cotmtry as

repotted to and compiled by The American Con-

tractor. Chicago, show a loss of 4^ per cent

for the month of November as compared with

November, 1910, whereas the past eleven months
^how a loss of 2g per cent as compared with
the same months of the past year. Particulars

will be found in the following tables

:

November. November,
1911. 1910. Per Cent

City. Cost. Cost. Gn. Lss.
.\t;ant;i $ 418.508 $ ii34.(il3 .. 22
Baltimore (i54.:iS3 420.9.SO 55
BirmlnghEm 791.806 211.269 274
Buffalo 606.000 847.000 . . 28
Cedar Hapids 20S.nO() 207.000 1
Chattanooga 48.880 67..S34 . . 27
Chicago 7.174.000 8.282.700 13
Cincinnati .i.nl.nao 489.380 13
Cliveland l.((71.2.-)0 1.151.022 .. 6
Colnmbus 241.979 306..500 .. 21
Dallas (i93.S73 212.075 225
Denver 421.300 4(13.635 4
Detroit 1.376.675 ].474.8S5 ..

Grand Rapids 231,023 126.635 .82

Hartford 307,044 215, .595 70
Indianapolis 247.970 546.642 . . .54

Kansas City 645,767 1.483.4(35 .. 55
Lof. Angiles ]. 797. 2.33 2.228.663 .. 19
.Manchester 115.197 84.6.50 36
Memphis 499.411 475.315 5
Milwaukee 994.2(37 ,8.53.765 16
Minneapolis 659, .540 785.f(05 15
Newark 89S.964 696.525 29
New Haven 504.245 489.670 3

.Alanhattan 9.487.175 3.331,066 166
Brooklvn 2.799.899 2.,533.100 10
Bronx 2,186.203 10.736,565 .. 79

New York 14.473.279 16.820.731 .. 13
Oakland 721.8.33 639,346 9
Oklahoma City 85,120 346,820 .. 75
Omaha .307.817 401.960 ,. 23
Paterson 119.024 154.095 . . 22
Pittsburg 6,39,148 1,011.896 .. .36

Portland. Ore 2.012.985 1.119.205 79
Rochester 608.633 499.090 21
St. Paul 780.630 764. 108 2
St. Louis 1.611,662 1.3(16.623 23
Salt Lake City (366.400 209.900 217
.San Francisco 1.617.890 992.258 6.3

Scranton los,i75 142.231 .. 23
Spokane 167.263 180,745 . . 7
Tacoma 122.697 1.57.425 . . 22
Toledo 197.915 .382,900 .. 48
Wilkes Barre 76.986 164.145 .. 53
Worcester 250.792 258.195 .. 2

Total $45,788,380 .$48,146,609 4 4-5

Double Equalizing Machine

The accompanying illustraiiou represents the
new No. 6 Improved Double Equalizing Machine,
manufactured by the Defiance Machine Works
of Deliance. Ohio. It is designed lor reducing
spokes, handles and other blanks to exact lengths
and prepare them for the turning lathe. The
.saws can be quickly adjusted to cut from 7-inch
to IS-inch long and as heavy as 55-inch thick.

The saws are 16-inch diameter and fitted to a
heavy ground steel spindle and are locked in

position by a friction binder which prevents
marring the shaft and enables the saws to be
quickly set for different lengths of work. They
arc surrounded with safety guards to protect the
operator and are adjustable on the frame of the

machine with the saws. The saw arbor bear-

ings are fitted with genuine babbitt metal, are
extra long and self-lubricating.

The swinging carriage which supports the ma-
terial to be equalized is hinged at the bottom of

the frame upon a steel shaft extending the full

width of the frame, making a substantial hinge
joint entirel.y free from lateral motion, over-

coming the liability of cramping the material
between the saws. It is provided with a quick
adjustment for different lengths of work.
Anyone desiring further information regard-

ing this improved dotiiile equalizing machine is

invited to write the Deliance Machine Works.
Defiance. Ohio.

DEFIANCE NO. IJirKdVED DOUBLE
EQUALIZE li

Tight and Slack Cooperage Stock
The Department of Commerce and Labor has

just issued a preliminary statement of the out-

put of tight cooperage stock In the United
States during 1907. 1908. 1909 and 1910. The
number of establishments reporting in 1909 as

engaged in the manufacture of either tight bar-

rel staves or heading, or both, was 41S. as

against 533 in 1909. the exceptionally large

number for 1909 being due to the fact that
complete canvass was made by special agents,

while for other years reports w^ere secured by
correspondence and some small mills failed to

report.

The total annual producticn in the United
States of tight barrel staves of all classes has
not varied materially during the past four years,

the report advises. It was largest in 1907.
when the output was 385.232.000 pieces, and
smallest in 190S. when a production of 345.280.-

000 pieces was recorded, the totals for 1909 and
1910 falling between t^hese limits.

Although tight cooperage stock was manufac-
tured ill twenty-seven different states during
1910, the industry is practically confined to the

hardwood region—the chief source of its raw
material. In 1910 eighty-seven per cent of the

total stave production was reported from Arkan-
sas, Kentucky. Louisiana. Mississippi. Tennes-

see, West Virginia and Alabama, while 79.3 per

cent of the heading output was produced in

Arkan.sas, Tennessee. Kentucky. Mississippi.

Louisiana and Missouri.

Unlike tight cooperage stock, which requires

for its raw material the highest grade of tim-

ber, cbicrty iiak. slack cooperage stock is made
from nearly every kind of wood utilized as lum-
ber material in the United States, twenty-four
spc^cies contributing to the output in 1910.
Since 1906. when elm was used in largest quan-
tity as slack barrel stave material, more of this

class of stock has been cut from red gum than
from any other kind of wood. The production
(jf red-gum staves in 1910. while somewhat
smaller than the output in the preceding year,

nevertheless exceeded that of 1908 and was sub-
.stantially larger than the output of 1907.
The number of establishments reporting as

engaged during 1910 in the manufacture of
slack cooperage stock in the United States was
1.298. as compared with 1.506 in 1909. The
reported production of slack barrel staves dur-
ing 1910 was 38.9 per cent less than the output
in 1909.

In the manufacture of hoops, elm still led all

other kinds of wood by a wide margin, supply-
ing 95.7 per cent of the total in 1910.

Lumber Newspapers Consolidate

BoUini: .\rtluir .Tobnscui and some associates

iiave purchased the Lumber Keview of Kansas
City and the Lumber World of Chicago, and
shortly after January 1 the two publications

will be consolidated into one, and published at

(.'hicago under the title of the Lumber World
Kc view. Mr. Johnson has had long experience

in the lumber newspaper field with the Ameri-
can Lumberman and other publications, has a

large following in the industry, and should meet
with a big measure of success in his new indi-

vidual effort.

It is understood that L. E. Fuller, editor of

the Lumber World, will be associated with the

new paper, and that B. F". Cobb, former owner
of the Lumber Review, will retire from the lum-
ber newspaper business.

The offices of the Lumber World Review will

be in the new Heisen building. Dearborn and
Hni risen streets.

Miscellaneous Notes

Chas. W. Kui'bl rec'iilly entered the lumber
trade at Detroit. Mich.

Halfpenny & Hamilton, rhiladelphia. Pa., have
been succeeded by John Halfpenny.

The Lawrence Land & Lumber Company of

Alvon, W. Va., has gone out of business.

The Merrill Handle Works has recently begun
the manufacture of handles at Merrill, Wis.

Briggs Bros. & Williams have recently begun
the manufacture of wagon stoclj at Oak Grove,

La.

The Otsego Chair Company of Otsego, Mich.,

has been succeeded by the Cadillac Chair Com-
pany.

The Lalor Wagon Company of Chicago Heights,

111., has increased its capital stock from $20,000
to $30,000.

The Union Cypress Company of Melbourne.
Fla.. has been incorporated with a capital stock

of $25,000.

The Wasmuth-Endicott Company recently be-

gan the manufacture of kitchen cabinets at An-
drews, Ind.

The Cotton Belt Gin Lumber Compan.v, Lufkin.

Tex., has heen incorporated with a capital stock

of $10,000.

The Mills Lumber Company, New York City,

N. Y.. has been incorporated with a capital

stock of $25,000.

The Atlanta Furniture Company. Atlanta, Ga.,

has been incorporated with an authorized capital

stock of $50,000.

The Wood Veneer Company, Tacoma. Wash.,
has been incorporated with an authorized capital

stock of $50,000.

The J. E. Donahue Lumber Company of South
Bend, Ind., has increased its capital stock from
$10,000 to $15,000.

The G. E. it H. J. Habich Company, Boston,
Mass.. has recently been incorporated to manu-
facture automobiles.
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TIk' Lycominj; Tiinbci- & Lumln'i- Company of

Roxhury. V;i.. has bci'n incorporated with a cap-

ital stool! of $50,000.

The Woodworl; Manufaiiurins Company. Mil-

naulfec. Wis., lias been incorporated with a cap-

ital stock of .$1.").0U0.

The Fisher Show Case Company of Grand
Kapids. .Mieli.. has been incorporated with a
capital stock of ¥10.000.

The (iainesville Chair Company. Gainesville.

Ga.. has been incorporated with an authorized
capital stock of .s^n.ood.

The Hickory Chair .Manufacturing Company.
Hickory. X. C. has been incorporated with a
capital stock of ¥27..SOO.

The National Lumber & .Manufacturing Com-
pany. Newark. N. ,T.. has been incorporated with
a capital stock of .^loo.OOO.

The Stapp-Bass Lumber Cuuipany. Hirmin;:-
ham. Ala., has been incorporated wi(h au author-
ized capital stock of .$10.0011.

The Randolph Wagon Works has changed its

residence from Kandolph. Dodge county, to Ran-
dolph, Columbia county. Wis.

The Horse Creek Lumber Company. Charleston.
W. Va., has been incorporated with an author-
ized capital stock of $:2(lo,(ioii.

The Anderson Valley Lumber & Spoke Com-
pany, St. .Meinrad. Ind., has been incorporated
with a capital stock of ,^7,000.

The Muskogee Furniture Manufacturing Com-
pany, Muskogee, Okla., has been incorporated
with a capital stock of ¥o0.000.
The L, E, Campbell Lumber Company is the

style of a new concern which will wholesale hard-
wood lumber at Meridian, Miss.
The Cheek & Heyman Lumber Company. Sara-

toga. Tex., has been incorporated with an au-
thorized capital stock of .$40.0o0.

The H. II. Hitt Lumber Company, headquar-
ters at Falkville. Ala., has been incorporated
with a capital stock of >;,"i(i,0(i(i.

The Olney Lumber & Manufacturing Company,
manufacturer of hardwood lumber at Olney. 111..

has increased its capital stock from .^lO.OOO to
|!20,000,

The^Machirus & I'eterson Company, IJavenport,
la., has been incorporated with an a\ithorized
capital stock of $10,000 and will manufacture
furniture.

The Foster Lumber Company. Indianapolis,
Ind., has been incorporated with a capital sto<k
of .fo.l.OOO by C. C. Foster. It. S. Foster and
George Miller.

The Clay Lumber Company, miinufacturcr of
poplar and oak lumber, with offices at Charles-
ton, W. Va„ has moved its mill from Porters to
Middle Fork, W. Va.
The American Lumber Company of Houston,

Te.\.. has recently purchased property aggre-
gating .$7,100.0011 and will begin operations at
Orange in the near future.

Alger. Smith & Co., manufacturers and whole-
salers of lumlier, with headquarters at Detroit,
Mich., and mills at Duluth. Minn., have increased
their capital stock from $!)3(j,00O to .$l.."iO0.0O0.

Fire originating in the dry-kiln of the saw-
mill and stave factory owned by .lobn II. .Moellcr,

Mt. Vernon, hid.. Nov. 17. entailed a loss esti-

mated at ifiio.oiio, partially .covered by insurance.
The Sears Lumber. Coal & DeveloimienI Com-

pany. Jackson. Ky.. has been incorporated with
a capital stock of .floo.OOO. The iiicoi-porators

are JI. E. Gray. .Max Lange, M. <;. .Imkiiis and
0. A. Sears.

The .Manchac Lumber Company has been in-

corporated at I'laquemine, La., with a capital
stock of ,$05,000. The principal part of the
stock of the company is owned by Henry N.
Slierburne, Frank B. Glynn and Ed C. Glynn.

Fire of unknown origin recently destroyed tlie

spoke factory of .lohn W. Little. I'adueah. Ky.,
entailing a loss of .$10,000, fully covered by in-

surance. The warehouse, containing a large
amount of tinislied material, was saved. The
plant will he rebuilt.

The I'erry-Bradley Lumber Company has re-

cently been incorporated at Dragonsville, Va,,
with a maximum capital stock of ,$2."i,(iOo and a
minimum of $10,000. The incorporators are
Vaudalia I'erry, president : Frank A. I'erry, vice-

president : Lynn I'erry, secretary : all of Salis-

burj', Md,. and Geo, O. Bradley, treasurer,
Dragonsville, Va.
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Hardwood 'News Notes

CHICAOO }
O. A. Felger of tin- Felgei- Lumber & Timber

rompany. (irand liajjids. .Mich., has been spend-
ing several weeks in the southern hardwood pro-

ducing territory, and passed a day in Chicago
last week on his way homeward.

Clarince Boyle of I). K. .leffris & Co.. I'ullman
building, has been engaged for some months in

looking afler railroad construction for the Con-
cordia Lumlier & Timber Company, near Natchez,
Miss. Mr. Boyle reports that the new plant of

the Concordia Lumlier & Timbr-r Company is a
model one in every respect, anil that the quality
of thl.s timber is excellent. This new manufac-
turing enterprise Is tinanced by tin- same In-

Icresls as the Chicago Car Lumber Company.
Oorge F. Bodflsh of San I-'ranclsco has Just

taken charge of the Chicago office of (he .lohn D.
MerMhon Lumber Company of Saginaw. Mich.
This company's local office la at H>."i7 .Monadnock
building, and specializes in redwood and other
I'acitic coast lumber products.

Chas. A, Cook, until recently superintendent
of the Hackley (Wis.) plant of the Haekloy-
Pbelps-Bonnell Company, has engaged as sales

representative for tlii' Von I'laten Lumber Com-
pany's Iron Mountain, .Mich., mill.

Malsey & Dion, Chicago, liave been Hticceeded

liy an incorporation known as the Maisey & lilon

Lumlier Company with a full paid up capital of

$60,000. 'i'he same interests are involved.
Robert .Maisey is president and .Tohn II. Dion
secretary and treasurer. The company's office

and yards are located near Twenty seionil and
Loomis streets.

E. H, Klaiiu, whose olhces are in the .Ma.^uulc

Temple, and who is secretary of tlie Lumber
Sales ^lanagers' Association, announces the open-
ing of a ni-w department of this organization
known as an lOmployment Bureau. The purpose
of this bureau, by a method of inti'icbaiige of in-

formation, is to look up the records of individuals

seeking einployinent in the lumber trade. The
names and empbiymeiit sought by cotnpetent men
will be listed with the members of the associa-

tion, and for the present reports are being se-

cured on sales managers, salesmen, buyers and
inspectors. This information will be gathered

and reports furiiisbi'd to members Interested free

of charge.

Iteceipt is acknowledged liy ll.Muiwuoti lti:i'iiiiii

from the Farley & Loetscber .Maiuil'aci iirliig

Company of Dubuque. la., of a large, vryy baud-
some and richly illustrated catalogue showing
this company's ver.v complete line of "everything

in millwork." It Is doubtless one of the best

inlllwork catalogues ever issued.

IlI-:(oiiii Is Indebted to Chester I'. Koni of the

Farrln-Korn Lumber Company. Cliieliiuatl, o.,

and president of tin; Winton Savings hank, for

an Invitation to be presiMil at the formal open

ing of tills banking institution's handsome new
quarters, wb'u-ii occurred on Saturday. Dec. 2.

Mr. Korn is to he congratulated on his success

in steering a new Cincinnati suburban bank into

n very prominent position in loial banking his-

tory.

Among the distinguished liardwood lumlKM--

nien who have been visitors in Chicago during
tlie past few days are W. W. .Mitchell of Cadil

lac, Mich. ; C. A. Bigelow, Bay City. Mich. : W.
H. White. Boyne City, Mich. ; (J. von I'laten,

Grand Kapids. Mich.: Harry A. Batchelor of
Nashville. Tenn. : W. D. Young. Bay City. Mich.

:

A. I'. Steele. ,Sardis. .Mi.ss.

In last isue of ll.iiinwuoii UicruKH. ibrougb an
error in reading the calendar, the dale of the
forthcoming annual meeting of the Lumlier Sales
Managers' Association read February Hi and 17.

1012. The by-laws of the organization provide
that the first day's session of the annual meet-
ing shall be held on the third Thursday of
February, and hence tlie correct dates for the
meeting are Thursday and Friday, I'"eliriiary l.-|

and 11). 'I'he meeting will be held at the Audi-
torium Hotel, and promises to be an altair from
which no lumber sales' manager can afford to
absent llimseir.

NEW YORK

The Annual 'Banquet uf Uu: New York Lumber
Trade Association has been set for i-'eb. 1. and
already a large number of subscriptions have
been received by the committee. The banquet
this year will be held at Delmonicos and the
committee is arranging a very interesting pro-

gram, and a big lime is expected.
The Board of (iovernors of the Lumbermen's

Club of New York held a meeting last w k at

which plans werc> mapped out for tlie llnal

closing of new club (|uarters. Tlie house com-
mittee was instructed to go ahead as fast as
possible in the matter, and announcement will

shortly be in order which will be of interest to

the members.
Harry S. La'fond. wliobsale lumber. 1 .Madison

avenue, was recently united in marriage to Miss
Carol Kraus. daughter of Chas. T. Kraus. well-

known hor.seman of this city. Mr. Lafond has
lieen identilied with the local wboli-.sale trade

for some time, and recently commenced business
on his own account.

A. L. Stone of the Nicola. Stone & Myers Com-
pany. Cleveland. O., accompjinied liy Mrs. Stone,

was in the city last w-eek. Mr. Stone came to

see his sister off for Europe, after whlcli Mr.
and Mrs. Stone left for a visit to Atlantic City.

George H. Montgomery. Montgomery Bros.,

Buffalo, arrived here last week from a lengthy

European lour.

The Hardwood I'loducts Company, manufac-
turer of sash, door and interior flnlsli, Neenah,
Wis., has opened a sales offlie at 1 .Madison

avenue. New York City.

PITTSBURGH

Local hardwood Inisiness is hi the liest con.

dltlon it has been for months. Iteports indlcati'

a substantiiit gain in rei)ulslt Ions. Inquiries,

orders and sblpiiieuts. Some bii,' urders liavi-

Iieen placi'd with I'ittsburgh lumber llrms for all

kinds of railroad stock. Steel interests are

taking much more barciwtHxl than Ihey did a fi>w

months ago. The factory trade Is making steady

progress and orders are being booked almost

daily for lill'J supplies. 'I'be yard trade is

alioiit closed up for the year. Tlie inventor.!-

season Is here and there Is little to be done now
until late in .lanuary. Tlie prospects are. how-

ever, that the yard trade in this vicinity will be

niuch belter next year.

The situation at hardwood mills Is changed
but little. Slocks of good hardwood are scarce.

Special sizes are very hard to gel. Low-grade
stock is iilentlfiil and Is being offei-ed at some re-
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iliuliiiii. Nearly all mills ari> working priiclically

full time but are accumulating very little stock

in tlie face of the increasing demand.

The Pennsylvania Lumber Company has re-

cently been taking over some very nice orders

for the finest grades of hardwoods. includiuK

walnut, birch, cherry and maple. Its president.

William Hunter, is well satisfied with his first

year in business, and has succeeded in workiirj:

up a very satisfactory trade with the furniture

factories and other hardwood users in this

vicinity.

D. L. Gillespie & Co.. who for years have been

located in the Home Trust building on Wood
street, have now a fine suite of offices in the

front of the Oliver sky-scraper on .Smithfield

street.

The American Lumber & Manufacturing Com-
pany, located in the old bank building at I'enn

avenue and Ninth street, lias taken a large

suite of oflices in the Peoples Bank building at

Fourth avenue and Wood street, which it will

occupy after January 1.

Sales Manager I. V. Balslcy of the I'alnier &
Semans Lumber Company spent last week in

I'hiladelphia. and this week is working the fac-

tory trade, in Now York. The company's mills

are all very busy.

The Pittsburgh Industrial Development Commis-
sion has just published an industrial map of

I'ittsburgh showing the location of every manu-
facturing plant in the city, and also the avail-

able sites for new concerns. Its efforts to get

factories for Pittsburgh are already bearing

fruit and last week the May Advertising Com-
pany of New York arranged to build a big

branch factory in the East End for the manu-
facture of Immense advertising signs.

The Willson Brothers Lumber Company,
whii-h owns the .Standard Lumber Company's
plant at Canonsburg. Pa., has traded the prop-

<uty for .SllO feet of vacant frontage on Hazel-

wood avenue, "Squirrel Hill. The Canon.sburg

plant consisted of one acre of ground, a first

class iilaning mill, office building, modern equip-

ment and 2,000 feet of P. R. R. siding.

A. Cw. Asher. well-known manufacturer of oak
kegs, has leased big quarters in the Terminal
warehouses, which will be used as a distributing

point for his product that was manufactured at

Piueville. Ky.
The Acorn Lumbei- Company has added to its

city force Harry W. Henninger. the well-known
lumberman, and former head of the Reliance

Lumber Company of this city. He w-ill devote

most of his attention to the trade in the Pitts-

burgh district.

BUFFALO

The improvements at the big plant of C.

Klias & Bro.. to cost about $13,000, will be

delayed for more settled weather. G. Ellas

lias just returned from an Eastern luisiness

trip.

.M. .M. Wall of the Buffalo Hardwood Lum-
ber i.'ompan.v has returned from a trip to

Albany, where he attended, on Dec. 2, the an-

nual meeting of the New Y'ork State Automo-
bile Association.

II. A. Stewart returned early this month
from a trip to the operations of I. N. Stewart
& Bro. in West Virginia, where he made some
direct shipments of hardwoods, including oak.

poplar and chestnut.

The Hugh McLean Lumber Company states

that while the general hardwood trade is rather

quiet, there is fair demand for quartered oak,

both white and red, in the better grades.

The yard of A. Miller Is said to have turned

over quite an amount of hardwood recently

in the local market. Trade Is said by the

office to be of about fair propiu'tions.

F. W. Vetter's hardwood stock has been

increased lately by the addition of supplies of

oak, chestnut and poplar, all of which are

moving fairly well, with oak in the lead.

O. E. Yeager's yard has been getting orders

for moderately good amounts of ash and plain

i>ak. There is not much doing in quartered
oak, although the price shows little change.

Lumber receipts have been somewhat cur-

tailed at the yard of T. Sullivan & Co. by lake

storms, but elm. maple and ash have recently

been coming in in good-sized quantities.

The visit of the western governors to this

city on Dec. 2 w'as an occasion of much In-

terest. Tickets to the Chamber of Commerce
dinner at the Elllcott Club that evening went
very fast, to the number of several hundred.

I. N. Stewart was chairman of the entertain-

ment committee and other lumbermen mem-
bers were O. E. Yeager and C. Walter Betts. It

was the largest dinner party the chamber has

given in some time. J. N. Scatcherd, O. K.

Yeager. I. N. Stewart and A. W. Ivreinhedn-

entertained tlie governors by a day's trip to

Niagara Falls.

PHILADELPHIA

J, C. Tennant of the Summit Lumber Com-
pan.v says trading has been fair right along, but

a little more hustling Is necessary at this time

to book sales. Buying unfortunately continues

irregular and of the quick delivery kind, which
very obvlousl,v Is less convenient to handle.

Robert W. Schofield of Schofield Brothers has
just returned from a two weeks' stay at the

Saltkeatchle Lumber Company's mill. Schofield,

S. ('.. and reports things running In good shape.

The last month's shipments of lumber w'ore the

largest the.v ever had. and raan.v of th<' orders

tomlng In now are for future delivery, which Is

encouraging.

A. Ileidrltter and .T. W. Floyd have pin-

chased the interest of A. S. Glmstead In the

i'lo.yd & Olmstead Company and will continue

the business under the old corporate style.

.lustln Peters, manager. Pennsylvania Lum-
bermen's Mutual Fire Insurance Company, re-

ports a good year's showing. The amount of

new business Is considerably in excess of 1010.

The annual meeting o£ the company will be

held in January.

The Tledemann Convertible Chair Company,
of which Emll tjuenther Is proprietor, has

opened a salesroom at 137 South Fifteenth

street. The chair manufactured by this con-

tern, and known as the "Konverto." is a com-

bination piece of furniture which has readied

the acme of perfection, chair, couch or bed

as the taste inclines. As a Christmas gift It

will appeal to every lover of ease and comfort.

Information comes from Joseiih F. Comegys
of the Barker-Bond Lumber Company, Phila-

delphia and New York, that A. S. Olmstead,

formerly of the Floyd & Olmstead Company, has

recently become associated with this house and

will handle the hardwood and white pine end

of the business.

John J. Rumbarger of the John .1, l!\un-

barger Lumber Company states that business

Is running smoothly. He has been fortunate

In recently closing some excellent sales.

J. C. McDiarmid of tfie Southern Timber &
Lumber Company. Fayettevllle. N. C. and C.

C, Wallaci'. Dunkirk. X. Y.. representing Tay-

lor & Glfford, distributors for the Cutler Bay
Lumber Company, Ltd., Cutler. Ont.. were re

cent visitors on the local trade.

E. M. Bechtel, sales manager of William

Whitmer & Sons. Inc.. reports an increasing

buoyancy in business.

The Ideal Desk Company, Washington, T). C.

was incorporated Nov. 24 with a capital stock

of $7.5.000.

The John Gross Wood Turning Company.

Philadelphia. Pa., was incorporated Nov. 20

with a capital stock of $7,500.

Fire visited the lumber yards of Hiram DUts.

Flemington. N. J., on Nov. 20, entailing a loss

estimated at $3,000.

Charles S. Caft'rey, eighty-one years of age.

and until a few years ago, when he retired,

one of the most famous manufacturers of light

carriages in the world, died on Nov. 28 in the

Cooper Hospital. Camden. N. J.

The Baldwin I^ocomotive Works has received

an order for thirty locomotives from the New
York Central lines, in addition to the contract

for fifty engines recently awarded by that rail-

road system.

The .1. G. Brill Company reports advance
trading. It has recently received a number of

large orders for export.

Creditors filed a petition to have Elbert Smith
adjudged an involuntar.v bankrupt. The cred-

itors and the amounts of their claims are; J. M.
Card Lumber Company, .f.57-1.11 : Virginia Caro-

lina Lumber Company. $.3GG.7.") : Fleck Brothers
Comjiany. .'*itn7.2rt.

BOSTON

For the convenience of lumber dealers who
are members of the Massachusetts Wholesale
Lumber Association the government is furnish-

ing a monthly sailing list showing the scheduled

sailings of steamers from all ports of tfie

United States and their destinations. At the

present time this list Is posted In room 22,

Mason building, Boston, and those manufac-
turers who are not able to call at that office

can get the information they desire by tele-

phoning Main 421.5. This Is a very valuable

list, and at the present time Is only issued to

associations, but later the government plans to

have enough copies so that individuals may
ai)ply for one and receive it.

George E. Hull, formerly well knt)wn In the

hardwood lumber business in Boston, has be-

come associated with the Meadow River Lumber
Company of Rainelle. W. Va.

James B. Sutton of Mystic, Conn., w-ho since

1 8.53 fias conducted a business of manufacturing

spars in that place, has announced that be Is

closing out his business and will retire.

Russell Bickford. son of H. M. Blckford of the

H. M. Bickford Company. Boston, was married

Nov. 16 to Miss Louise Bolton Lowney. datighter

of Mr. and Mrs. Walter M. Lowney of Boston

and Mansfield. Mass. Mr. Bickford is in charge

of the H. M. Bickford Company's business In

New York City.

The Boston Lumber Salesmen's Club, which

was recently organized, held its first dinner at

the New Marlboro hoti'l. Boston, late In Novem-

ber. W. E. Walker is president of this asso-

ciation.

A large shipbuilding plant Is. being completed

near Monument Beach. Mass. This plant is

located near the beginning of the Cape Cod

Canal, which Is now being put through, and

from its location should command a large

amount of business.

The Springfield Lumber Company, Springfield.

Mass.. Charles A. Bly, treasurer, has filed a peti-

tion with the Superior court, asking for a decree

to dissolve. Tbe company has not been in

active business for nearly two years. The peti-

tion states that the company, which Is caiMtal

Ized at $20,000, fias no debts. The compan\

wa-s organized in 1890.

BALTIMORE

Richard W. Price of I'ricc & Hoald spent

the past week at Atlantic <'ity recuperating

from an attack of Illness, which proved of

short duration, but left him in a somewhat

weakened state. He is back now feeling much
stronger.

John L. Alcock of the well-known export

firm of John L. Alcock & Co.. has been elected

a director in the National City Bank, which

shows the high esteem wherein he is held and

the standing he occupies as a business man,

E. E. Price. In charge of the export depart-

ment of Thomas Hughes, Is back from a trip
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to Kentiuky and other states in the Middle
West, during which he visited a number of

the mills and tooic up large quantities of lum-
ber suitable for export. He reports that he

found the demand for all )<inds of lumber im-

proved and that the millmen felt greatly en-

couraged over the outlook.

The annual meeting of the National Lumber
Exporters' Association will be held on Jan.

25 and 2G at AVashington. D. C. preparations

for the event already being under way. The
organization is more prosperous and stronger

than ever, and it is thought that the attend-

ance will be exceptionally large.

W. O. Price, a hardwood exporter of this

city, who was ill for some time, has recovered

and is back in harness once more. He is now
away on a business trip in Virginia.

COLUMBUS

The report of thr dty buildinf^ department
for the month of Novi-mlier shows a falling oCE

from the records of Ihe previous month. During
Xovember of 11)10. 215 permits were issued

having a valuation of $306,500. while In Mo-
vember. 1911. there were 170 permits issued,

representing a valuation of .$241,076. Up to

Dec". 1, 1911, there were 2,597 permits issued,

having a valuation of .$4,538,605, as against

2.219 permits, having a valuation of $4,642,000.

in the corresponding period in 1010.

The Sowers-Leach Lumber Company has re-

moved its offices from the tenth floor of the

Columbus Savings & Trust building to its yards,

located at 438 Neilson street.

John U. Gobey, head of the concern bearing

bis name, has returned from a business trip

to New York City.

R. B. Peck of the H. R. Allen Lumber Com-
pany with headquarters at Akron, O., was a

visitor in Columbus recently.

R. \V. Ilorion. sales manager for the cen-

tral division for the W. M. Ritter Lumber Com-
pany, says that "there has been a fair business

during the past fortnight with prices ruling

the same as for several months. The factories

seem to be buying better now and the same
is true of the yard trade. Orders are coming
in for delivery after the first of the year.

Stocks in the bands of both the retailers and
factories are not very large. There is a good
'novement of the lower grades of hardwoods,

although the better demand is still for the bet-

ter grades."

II. C. Huskirk, salps manager of the CJeneral

Lumber Company, returned recently from a visit

to the mill of the company at .\shland. Ky.

The Jeffrey Manufa<-turing Company of Co-

lumbus, O,. announces the opening of another

branch located at 1201 American itank build-

ing, Seattle, Wash. Percy E. Wright has been

made manager of the branch. This makes thir-

teen branches which have been established by

the JetTri'y Company.
Notices have been published in Ihe news-

papers of the dissolution of the corporation

known as the B. A. Leach Lumber Company.
The concern has been merged with llie Sowers-

IjCaeh Lumber Compan.v.

Edward I". Xl.vers of the Ward Lumber Com-

pany of Ironton, <)., has resigned his po.sitlon

with that company to become Identilied with

Ihe Highland Lumber Company of Arkansas, lie

will resblr. .Tl Helena. Ark.

CINCINNATI

Commissioner I*:, l^. Williiuii.son of the Ke.

cclvcrs' and Shippers' Association, has resigned

to enter a law llrm as traffic manager, with

ofllces at Washington. The firm Is making a

specialty of Interatatc Commerce questlonH, and
Mr. Williamson being recognized as one of

the foremost rate experts In the country will

lie In charge of that department. His services

during the past nine years have been of in-

estimable value to lumber shippers.

The Illinois Central railroad is preparing to

build a spur into the rich stone belt of Mon-
roe and Lawrence cotmties, Indiana, in which
Chicago and Cincinnati companies are inter-

ested.

The Howard & Barber Lumber Company is

now eomfortabl.v quartered in a neat suite of

offices in the Provident Bank building. Mr.
Barber was formerly representative of Illing-

wortb. Ingham & Co., of Leeds, England, He
sa.vs that his former employers have been clos-

ing up their American contracts and will with-

draw from the American trade. The Howard
& Barber company is doing an excellent for-

eign business, and is also steadily building up
a domestic trade in hardwoods.

Preparations for the meeting of the Hard-
WMuil Manufacturers' Association in January
are engrossing the attention of the office force

at the headquarters in the First National Bank
building. Here is one place, at least, where
the lumber business is "busy."'

J. Shiels of C. F. Shiels & Co., who Is one

of the old-time hardwood men of the city, says

that business in carriage and wagon hard-

woods is slow, especially locally.

One of the largest contracts in buililing lum-

ber that has been let in this city in recent

years, is that of furnishing the itimber for

building the molds for the new concrete grand
stand being erected at League Park. The
stand when completed will seat 30,000 people,

and will bo one of the finest in the world.

The Uimber is being furnished by The J. B.

Dopifcs Sons Lumber Company. It is stated

that more lumber is consumed in building the

molds than would be required to erect the

stands entirely of wood.

Frank Scott will move his office to his new
ground on Dayton street, where he will have

a switch through the yards connecting with

the Cincinnati & Southern railroad.

TOLEDO

The month of November was a very quiet

one in the building business in Toledo as com-

pared with last year. During the period 102

permits were issued for new structures, valued

at $197,915, as compared with 113 permits of

an estimated valuation of $382,200. The sea-

son, as a whole, shows an increase over last

year, new work for the first eleven months of

1911 amounting to $3,580,779. as compared with

$3,129,451 in 1910. There is still some build-

ing under way and a large amount is assured

for the opening of spring.

.\ concatenation of the Hoo-Hoos of northern

nhlo has been called by Vi<'egerent Frank
Spangler, to be held in Toledo, Jan. 6. Ar-

rangements have not yet been completed for

the affair, but it is expected that a couple of

hundred IIooIIoos will be present. The con-

catenation is called for initiation purposes.

Then' will be a banquet and a general big time

f<illowlng tlu- business session.

The lOast Clinton Lumber Company is a new
(oi'inu'atbm opened for business at Port Clin-

ton. O. The concern Is capitalized at $40,000.

The newly elected ollicers are Benedict Peter-

sen, president : Robert llelnli'In, vice-president ;

11. J. (Joodman, secr<tary and treasurer: IJeoige

Bock, manager. A planing mill will be oper-

ated In connection with the i)lnnt.

The Booth Coluiun Company, mir of the leinl-

ing concerns of lis kind in this secibui of the

eounlry, will reorganize and liieorponite luider

Ihe laws of Olib) within the next few weeks.

The cone<'rn which has been doing biislni'ss In

Toledo for eight years has been iqieratlug under

a charier from Arizona, secured originally be-

cause of the stockholders' doubb' liability law

In force In Ohio at that time. The iililo law

has since been changed and the company will

become a domestic rrnporallon. The reorgan

Ization has been temperarily delayed on account
of the absence of David Trotter, a member of
the concern, who Is making a tour around the
world. It is expected that the change will be
completed by the first of the year.

The lumber yard and planing mill of the
Big Seven I.iunber Company at West .Mansfield,

()., was recently burned to the ground, involv-

ing a loss of $5,000 with no insurance protec-

tion. The plant was one of the largest indus-
tries in the village. The fire originated In an
overheated stove in the office.

r
INDIANAPOLIS

John M. Talge, president of the Talge Mahog-
any Com])any, has returned from a trip to

Jlissouri.

Mr. and Mrs. II. li. Burnet have just re-

turned from a six months' trip to E'urope.

I'nder the name of the R. S. Foster Lumber
Company tlie lumlier business conducted for

many years b.v C. C. Foster has been reorganized

and incoriinrated. The capitalization of the new
company is $25.0*10. Those interested are

Cbapin ('. Foster. R. S. Foster. George Miller,

Oscar Schmidt and R. L. Wilson.

Building permits issited by the city the first

eleven months of this year were about $75,000
less than for the corresponding period of last

year. The year 1911 promises to show a loss

in building operations, the first year to do so

since the building department was organized.

Hardwood lumliermen of the state are inter-

ested in a rehearing of a case involving freight

rates between Inilianapolis and the Missouri

River, now pending before Special Examiner
Geery of the Interstate Commerce Commission
in this city.

EVANSVILLB

T. J. Christian of :Maley & Werlz. South Bend,

was in tlie city visiting the home office a few
days this week.

The case of Young & Cutsinger vs. the Louis-

ville & Nashville Railroad Company was re-

cently decided by tlie Interstate Commerce Com-
mission and an order was issued giving reason

for not granting the request of complainants.

The case was based on milling-in-transit rates

in effect from stations on the Louisville & Nash-

ville railroad to Evansville. The shipments In

question were from Humboldt and McKenzle,

Tenn.. from which there were no milling-in-tran-

sit rates in effect at time of shipment.

G. O. Worland, formerly of Evansville and
now with the Ja<'ks(ui Lumlxu* l^'oinpany of Jack-

son, Tenn.. was in the city this week.

The next meeting of the Evansville Lumber-
men's Club will be held at the New Vcndomc
hotel on 'I'uesday, Dec. 12.

IT. J. Schaefer of Y'oung & Cutsinger of Jack-

son. Tenn., was in the city last week. Mr.
Schaefer says prospects for business are brighter

than foi some time, and that November was the

best month they have had this year.

KNOXVILLB

v.. 1.. Edwards <.l Unyton. ().. was a visitor

In Ibis clly this wei>k l.iokliig after the Interests

of bis concern.

Col. G. T. Cobbett of the firm of Cobbett &
i'o., large wholesaler limiber merchants and ex-

porters of London, Kng., was a guest in this clly

last week.

I.d Maphet of Ihe Logan-Maiiln't I.unibi'r

Coinpany has been In Clnclniiall during thi' last

week looking after business In that vicinity.

The Dunn Brothers Lumber Company of Wal-
laiul, Tenn., Is opiuallng new mills hi this vicin-

ity anil Is cutting cimslderahle oak and white

pine. Most of Its product Is consumed by the

Knoxville market.
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Mr. Lewis of the Lewis Lumber Company of

Liberty Hill, Terra., was a Knoxville visitor this

weelj. He reports that his concern has a large

<)uantity of dry. plain oal< on hand, and that it

is operating its mills to full capacity.

C. I'. McMahon of the McXIahon Lumber Com-
pany has been absent from the city for the past

few days in the interests of his concern. Efe

reports business good.

The plant of the Ingles Mantel Company and
the Southern Trunk Company, located at Vestal,

Tenn.. was destroyed by tire on the night of

Dec. 1. This concern was owned principally by
Harry Ingles. He reports that he had a very

heavy stock in both mantels and trunks, and
that his loss was about throe-fourths covered by

insurance. A portion of the rough lumber on

the .yard was saved, but outside of this the plant

is a total wreck.

.T. C. Kimball of Kimball & Kopcke has been

absent from the city for the past week shipping

in oak and poplar to the firm's new yard.

MEMPHIS

Announcement is made by President James
E. Stark of the Lumbermen's Club, of the fol-

lowing committees to nominate officers for 1912.

No. 1 : Geo. C. Ehemann, chairman, F. T. Doo- ,

ley, and J. M. Pritchard. No. 2 : .T. W. Mc-
Clure, chairman, O. M. Krebs and W. B. Mor-

gan. These two committees will report at the

next regular meeting of the Lumbermen's Club
which will be held Dec. 9. No idea can be

given at this time as to the identity of the

gentlemen who will run for office. These elec-

tions have always been very interesting because

of the friendly rivalry which exists between

the respective candidates and their supporters.

There is plenty of good material and it is felt

that regardless of who may be nominated or

who may be elected, the affairs of the organiza-

tion will be in good hands and the club will

continue its progressive and constructive work
in behalf of the lumber industry not only of

this city and section but the entire country.

Receipts of logs at Memphis during tlie past

fortnight have been of satisfactory proportions,

and the majority of the mills here are in posi-

tion to run steadily for some time.' Extra ef-

forts have been put forth for some weeks to

secure a good supply of timber because of the

fact that the greater portion of the demand
for lumber calls for immediate shipment.

There seems to be almost a complete absence

of orders calling for shipment of lumber over

a period of several mouths, and there is so

mucli uncertainty among consumers and dis-

tributors generally that lliey are all disposed to

buy only for more pressing requirements. The

demand for logs has been keen for some time

and as a consequence prices have been high. In

the same connection it may i)e noted that, owing

to the fact that the demand for lumber is

rather more active, there has been an increased

disposition on the part of manufacturers here

to run their plants on full time.

Amedee C. Franek of Amedee C. Franck &
Co., Antwerp, Belgium, lias been a prominent

visitor in Memphis recently. This firm has ex-

tensive interests in America, and is a large im-

porter of American hardwoods, its representa-

tive in this country beiug F. E. Stonebraker,

with headquarters at Memphis. Mr. Franck was

here in conference with Mr. Stonebraker for

some time, but has left for other points in the

South. Mr. Stonebraker says that business

abroad is on about the same scale as in this

country, complaints being general of the rather

unsatisfactory demand. lie says, however, that

his firm has very little cause tor complaint in

regard to the volume of business put through

by it.

Another prominent visitor from abroad has

been Col. T. G. Cobbett of Cobbett & Co., Lon-

don, Eng. Col. Cobbett had little to say re-

garding conditions on the other side but was
very enthusiastic in regard to the growth and
development of the hardwood lumber industry
at Memphis. He is perhaps a better judge of

this point than almost any other foreign
authority, for the reason that he was the first

member of an European firm to import himber
from Memphis. He has been in America about
a month and will spend some further time on
this side before returning to Europe.
The North Arkansas Lumber Company, which

was recently organized, has filed a copy of its

articles of incorporation with the Secretary of

State of Arkansas. The certificate is to the

effect that the new company has .$15,000 in-

vested in Arkansas. .John Lindsey of Shirley

is named as agent for the state. This com-
pany was recently organized with a capital

stock of $100,000 and purchased the plant and
yards operated by the Brown Lumber Company
at Paragould, Marmaduke, Hector and Walnut
Kidge.

'Hie plant of the Anderson-Tully Company
for the manufacture of built-up material has

been placed in operation, with C. B. Allen in

chargi'. It uses red gum exclusively and it

iias a capacity of about 2.5,000 feet per day.

Its output is three-ply stock. The Anderson-

Tully Company has been an extensive manu-
facturer of single ply box material for many
years, but this is its first effort in the direction

of manufacturing built-up material. The de-

parture has been made in order that the scope

of business of the firm might be enlarged and

in order that it might be in position to take

care of the needs of its large trade.

The Penrod Walnut & Veneer Company,
which recently secured a site at Helena, Ark

.

tor the erection of a veneer plant, has filed a

copy of its articles of incorporation with the

authorities of that state. It is set forth

therein that the company has $25,000 invested

in Arkansas. This news has been received with

interest by members of the lumber fraternity

of Slempbis because of the prominent connec-

lion Mr. Penrod has had with the lumber in-

dustry in Memphis and the Memphis territory

for a number of years.

W. II. Greble of the Three States Lumber
Company, who has been ill for some days, has

resumed his duties and reports that he finds

the demand for hardwood lumber more active,

especially in connection with cottonwood which,

he says, has become one of the most active

features on the entire list. This firm operates

a box plant and it is enjoying a good business

resultant from the activity in box manufactur-

ing circles.

Owing to the extensive demand for its output

the Dugger-Goshorn Company has found it

necessary to materially increase its capacity.

This firm has for some time been turning out

about 450 dozen handles per day, but it has

booked so much business recently that it is

finding it necessary to put on additional men.

Within the next ten days it will be running

both night and day, thus bringing its output

up to about 750 dozen handles daily. Readers

of the Hardwood Recobd are familiar with the

fact that only a short time ago this firm made

very extensive additions to its plant here and

also installed a mill tor the manufacture of

rough material needed tor its plant.

NASHVILLE

Extensive improvemeuts are beiug made to

the plant of the Davidson, Hicks & Greene

Company, located in this city. The company

is making active preparations for its spring

business. All connected with the firm are being

kept at home and are busy.

The laying of a large water main has been

completed by the Tellico River Lumber Com-

pany from its mill to the site of its large

water tower. A 25,000 gallon tank will soon

be in commission.

Dogwood and persimmon timber, formerly
considered of little worth, is being used in some
sections of this territory for shuttle lumber.
Mills are preparing these woods in proper
lengths for shipment to European cloth mills.

There was a total of $1,027,494.70 in build-
ing permits issued in Nashville for the ten
months ending Nov. 1, 1911. Including the
large amount of building being done in the
suburbs, just without the city limits, this total

would be considerably increased.

In order to properly take care of their rap-
idly increasing business, John B. Ransom &
Co. have erected a new boiler house and other
necessary additional buildings, which will in-

crease their facilities.

The Morton, Lewis. Wiley Lumber Company
lias sold to W. E. Mingea of Abingdon, Va..
G.OOO acres of fine timber land ten miles from
Bristol for about $15,000. The timber will be
manufactured and the land used tor grazing
purposes.

The Nashville Builders' Exchange will hold
its annual election of officers Dec. 11. R. T.
Creighton, now president, heads both tickets,

being a candidate without opposition for elec-

tion for a fourth term. The opposing tickets

are the "Blues" and the "Reds," and there is

much friendly rivalry between the supporters
of each.

Much importance was attached to the meet-
ing here last week of the Cumberland River
Improvement Association with some 125 dele-

gates present representing the entire river ter-

ritory. This meeting is of special interest to

the lumber people because the association plans

to secure from Congress, if possible, sufficient

appropriations to continue the system of con-

structing the locks and dams on the Cumber-
land river on the continuous contract system.

The continuation of this work will soon result

in the canalization of the river so as to give

navigation throughout the entire year, a thing

greatly desired by the shipping interests of

this section. Resolutions were adopted to this

end.

A. T. Williams of the Williams Lumber
Company, a young man who is well and favor-

ably known to the hardwooij trade through-

out this section, was recentl.y married to Miss
Margaret Carter, the popular and gifted

daughter of ,Tudge and Mrs. Nelson P. Carter

o£ Fayetteville, Tenn. Following the wedding
Mr. and Mrs. Williams left on a southern bridal

tour. Mr. Williams is associated with his

father in the lumber business.

Great interest continues in the weekly meet-

ings of the executive committee of the Nash-

ville Lumbermen's Club. Last week Henderson

Baker read an excellent and well-prepared paper

on "The Cost of Manufacturing Lumber." This

was followed this week at the regular session

Tuesday by an equally interesting paper by

I. R. Lesueur on "The Cost of Collections."

Interesting discussions of the topics so well

presented followed the I'eadings of these two
papers. It was decided to hold the annual

banquet for the full membership of the club

on Jan. 2 at the new home of the Na.shville

Commercial Clnb which, it is expected, will be

open by that time. Tliere will be several ad-

dresses, musical and other features connected

with this banquet, but the main feature will

be a paper by C. M. Morford on "The Cost of

Doing Business." This will be the concluding

paper of the present series on different phases

of the lumber business which is proving so

popular and profitable to the members of the

club.

BRISTOL

Parties interested in the United States Spruce

Company, which operates a baud mill at Marion,

Va., have purchased a large area of timber in

the Black Mountain region and will install a
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large mill in the eaily spring and begin opera-

tions on a large scale.

Bristol hardwood mannfacturers are eagerly

awaiting a decision in the case of the Peter-

McCain Lumber Company and others, including

all of the Bristol hardwood shippers, against the

Norfolk and Western. Southern and Virginia, and
Southwestern railroad, involving the milling-in-

iransit rate for lumber at Bristol. This charge

has of late been arbitrarily doubled by the rail-

road.s, and lumbermen are making a determined

fight before the Interstate Commerce Commis-

sion to have the charge reduced on the ground

that it is excessive and unreasonable. The pres-

ent rate makes it cost lumbermen $S to $14 per

car for milling at the Bristol mills.

The Sells Lumber & ^Lanufacturing Company
of Johnson City, Tenn., has just closed a very

large contract for hardwood finish material In

New York. The company has business on hand

to keep its plant running regularly for a long

time to come.

Among hardwood lumbermen who were yisitors

on the Bristol market last week were P. W.
Bevins, Jliltons, Va. : J. M. Lacy, superintendent

of the Whiting Manufacturing Company ; J.

Walter Wright of Mountain City, Tenn. ; Mr.

Mcllvain of .7. Gibson Mcllvain & Co., Philadel-

phia, and others.

The W. M. Kitter Lumber Company of Colum-

bus, O.. which is operating two band mills in

Buchanan county. Virginia, will start a third

one on llorse Creek about the first of the year.

.\ band mill in Buchanan county belonging to

the Ritter company was destroyed by fire some

months ago.

LOUISVILLE

The 1911 convention of the National Veneer

& Panel Manufacturers" Association, which will

be held in Chicago this week, will be attended

by several prominent members of the trade in

the Fall Cities who are deeply interested in

the event. It is expected that the Louisville

delegation will be composed of the following

:

D. E. Kline of the Louisville Veneer Mills.

E. Y. Knight of the New Albany Veneering

Company, New Albany, Ind., and H. M. Mc-

Cracken of the Kentucky Veneer Company.

The annual championship gridiron contest of

the interscholastic football world in Louisville,

held on Thanksgiving Day between teams of

the Male High School and the Manual Training
• High School, excited the usual amount of in-

terest In the Louisville hardwood trade. Sel-

dom during the past several years has the

hardwood fraternity failed in having actual

representatives in the game. In the recent

event John Shippen, son of Edward S. Shippen

of the Louisville Point LunUier Company, put

up a corking good game for the Manual squad,

although his aggregation was beaten 16 to 0.

Barry Norman of E. B. Norman & Co., S. E.

Booker of the same company and Everett

Haynes of the Mengel Box Company turned

out for the game, to live their own pigskin

victories over again.

C. C. Mengel & IJro. Company of Louisville

has added a link in the chain of scientific man-

agement which surrounds the extensive Men-

gel interests, through the adoption of dicta-

phones In the corre.spondcncc department of the

company.
W. I". Brown, founder of the well-known

Louisville lumber firm of W. P. Brown & Sons

Luml>er Company, now retired from business

and a resident of Indianapolis, Ind., paid a

visit to Louisville with other members of his

family on ThanksRlvlng Day. Mr. Brown en-

Joyed a Turkey dinner with his sons, T. M.

and J. G. Brown, and showed up hale and

hearty and In the best of spirits.

Adolph lleldt, Cincinnati, O., manager of

the Franke Lumber Company, paid a visit to

Louisville last week and was the guest of the

LunlSTlIle Hardwood Club. Mr. Hcldt expressed

The opinion that the export lumber trade is

in an exceptionally Hourishing condition.

E. C. Allen, manager of the Richland Parrish

Lumber Company's mill at Kayville, La., con-

ferred with members of the company in this

city a few days ago and was entertained at

Ihe meeting of the Hardwood Club.

The "Arion." chartered by the C. C. Mengel
v^c Bro. Company of Louisville, has finished un-

loading a big cargo of mahogany logs from
British Honduras. The price of mahogany Is

steadily ascending, ,iud the Mengel report is

that demand from both furniture; manlifac-

turers and Interior builders is very good.

It was recently reported that the Robe Lake
Lumber Company, composed of prominent Louis-

ville and Memphis hardwood men, and owning
an extensive tract of land in Arkansas, is to

build a big band mill on the Prairie county

property in the near future. T. M. Brown of

the W. P. Brown & Sons Lumber Company of

Louisville, an officer of the Robe Lake con-

cern, has stated, however, that plans for the

Arkansas band mill are merely in embryo at

present and no definite action will be taken for

some time.

I). C. Harris, traffic manager of the C. C.

Mengel & Bro. Company, and C. R. Mengel,

president of the company, returned a short time

ago from an extensive visit to Mexico. Presi

dent Mengel and Mr. Harris have been in the

land of revolutions since July.

.John L. Cochran, president of the John L.

Cochran Lumber Company of New York City,

paid a visit to Louisville last week. Mr. Coch-

ran began his career in the lumber business

with the Norman Lumber Company in this city

find was gladly received by his numerous friends

in the trade.

The Mengel Box Company of Louisville has

commenced work upon a big box factory in

Wlnston-Salem, N. C and expects to have the

plant rea_dy for operation within eight months.

The new structure will lie made entirely of

reinforced concrete and will contain a full com-

plement of the most up-to-date box machinery.

The investment represents about .$100,000.

A meeting of the Louisville Transportation

Club to re.iuvenate that body was held a few

days ago in the Gait House, with President

L. J. Irwin presiding. The conclave was the

first one held by the club since May 8, interest

in organization work having fallen into a gen-

eral decline during the summer. At the in-

stance of President Irwin a program of the

winter's work was laid out at the recent meet-

ing. Among the feature addresses at coming

meetings are those by H. E. Mack, general man-

ager of the railway mail service of the Ilarri-

man lines and by Col. C. C. Mengel, founder

of the C. C. Mengel & Bro. Company in Louis-

ville.

The Roy Patton Lumber Company of Jack-

son, Ky., recently purchased the sawmill and

planing" mill, timber leases, building supply and

chair and automobile stock of Thomas Bundy,

near that city. The new owners propose to

equip the Bundy property with machinery for

the manufacture of automobile bndi's .•ind

spokes from hickory timber.

ST. LOUIS

The building iieriults Issvied for November

by the coniuilssiimer nf pul>llc buildings, show

an Increase of more than Iwenty-lhree per cent

over permits issued in November last year.

During (he month :i08 permits were issued for

new liulldlngH and 200 permlt.s for allcrntlons,

to cost In the iiggregale $1,011,0(12. In No-

vember, 1010, ."r>8 permits wrre Issued for

buildings and altiuatlonK to cost .$1 ,:i00.02:!.

The Morriss Lumber Company has recently

been Incorntuated wllli a capital stock of SJ.IO,-

000, one-half paid in. although they have been

doing business for some time as a partnership

firm. The shares are Inld by H. M Mnrrlss

of St. Louis. J. 0. Nesson and George J. Green
of Chicago and F. J. Wolf and Howard Cole.

I'lie company is doing both a yellow pine and
hardwood business and has mill connections
at Clio and Kearney, Ark., and Bastrop, La.
The Morrlss Lumber Company now contro4s the
output of the band sawmill of the J. I-I. Ham-
mond Company at Countiss, Ark., thus adding
to its shipping capacity fifty cars of gum and
oak lumber of fine quality.

Replies to Chairman Thos. E. Powe's letter

to the local lumbermen regarding contributions
(o the freight rate fund, made necessary by
(he postponement of the hearing, are coming
in with gratifying promptness, indicating that
local lumbermen are taking a very keen interest
in this fight.

George McBlair, secretary of the Exchange,
reports that during the past two weeks in-

spections by the Lumbermen's Exchange have
increased considerably, indicating that a large
volume of stock is being moved into St. Louis
on the present market.
The members of the Lumbermen's Exchange

.ire looking forward with much interest to the
nieeling and banquet which will be held the
latter part of December. The election of offi-

cers for the year 1912 will he a feature of
this meeting, which will probably be held at

the Missouri Athletic Club.

Henry W. Ballman, for fifteen years presi-

dent of the Laclede Lumber Company, St.

Louis, died at his home Thursday, Nov. 30.

He was fifty-seven years of age and had been

ill for several months. The funeral look place

Saturday afternoon, Dec. 2. Mr. Ballman was
born in St. Louis. For twenty years he was
( onnected with the Knapp-Stout Lumber Com-
pany, and then assumed control of the La-
clede Lumber Company. He was prominent in

North St. liOuis politics, having been a demo-
cratic leader there and a candidate for the

(?ity Council several years ago. He was a

member of the Mullanphy Board for four years

and belonged to the North St. Louis Business

.Men's Association and the Retail Lumber Deal-

ers' Association. He is survived by Mrs. Ball-

man, one daughter and three sons. Walter G..

secretar.v, and Leonard H.. vice-president of the

Laclede Lumber Company, and Albert J. Ball-

man.

MILWAUKEE

Construction wurk has bfcn liei.'un at the

West .Milwaukee shops of the Chicago, Milwau-
kee & St. I'aul railwa.v on 500 new cars. A.

E. Manchester, superintendent of motive power,

announces that it will be necessary to Increase

(be working forces in all the departments at

the plant.

The Japanese government has awarded the

.\ilis-Chalmers Company of Milwaukee the con-

tract to supply the logging and sawmill ma-
i-blnery for the first lumber plant which the

government will establish at Kogi on the island

<ir Formosa. The contract calls for the in-

stallation of all the electrical apparalus, steam
lurblnes and motor driven machinery and in-

volves, it Is understood, about .$.-)00.000. The
entire plant will cost about $700,000.

In order to refund all banking obligations

and to arrange for sufllcient working capital

to open three new departments, (be Mitchell-

Lewis Motor Company of Raeine, manufacturer
of wagons and automobiles, has negotiated n

loan of $2,500,000 through New York and Chl-

lago banks. The company will now build all

aulomoblle bodies and tops as well as trucks.

The company has a capital stock of $10,000,000.

The Hat ton Lumber Company of New Lon-

don has placed its sawmill in operation, fol-

Irrtvlng a close down while its log slip was
clinuKed for winter use. The usual January-

February cIo.se down will not occur this year.

The 'I'wo Rivers Manufacturing Company of

Two RIvi'rs has purchased the machinery of the
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Handy Things Company of Ludington, Mich.,

and the wood products business of R. Alden

& Sons ot Bruce, Wis. The company will now
increase its output and will manufacture wood
turnings and enamel handles in addition to its

previous line.

The Bekkedal Lumber Company of Couderay

has purchased 40,000.000 feet of standing tim-

ber on the Couderay Indian reservation. About

half the timber is hemlock, the balance being

birch, basswood, oak and pine. The timber

will be sawed in the company's two hardwood
mills at Couderay and in the two small saw-

mills on the reservation.

The Christenson Manufacturing Company of

Neenah, manufacturer of staves and heading,

has made a voluntary assignment for the benefit

of its creditors. Nominal assets are given at

$15,000. while unsecured claims are scheduled

at $G.0O0. Arthur D. Paul of Xeenah has been

named assignee.

SAOINAW VALLEY

The weather has l)oeu moderately cool since

early in November, and there is plenty of snow
in the woods for log hauling. About the aver-

age quantity of hardwood timber will be cut

during the winter.

The plant of the II. M. Loud's Sons Company
at AuSable was wiped out by tire in July last.

A clean sweep was made ot the two mills, lum-

ber on dock and in the yards. About 5.000,000

feet of logs were left in the river and these the

company has taken out and shipped by rail to

Bay City, where they are being manufactured hy

the Kneeland-Bigelow Company and Ross &
Wentworth. The Loud company has some 50.-

000,000 feet of standing timber on the tribu-

taries of the AuSable and has been figuring to

obviate the necessity of building another mill.

Last week the company closed a deal for the

sale of the greater portion of its logs to be put

in this winter by two camps of one hundred men
to Koss & Wentworth, and it is intimated the

buyers are likely to arrange to take the greater

portion of the remaining standing timber. It

will be railed to Bay City.

The two Kneeland-Bigelow sawmill plants at

Bay City will put out a little over 40.000.000

feet of manufactured flooring. The company
has been furnishing the S. L. Eastman Flooring

Company of Saginaw S.000.000 tjp 12,000.000

feet of maple lumber for flooring the last two

years.

The Gates sawmill at Bay City is manufac-

turing .3.000.000 feet of lumher for the Lobdell

& Churchill Company of Onaway. The logs are

hauled to Bay City by the Michigan Central.

The hardwood sawmill of T. E. Douglas & Co.

at Loyells, on the Lewiston branch of the

Michigan Central, north of Bay City, was re-

cently destroyed by fire, involving a loss of

about .$8,000, with an insurance of $5,000. It

is the second time the mill has burned within

a recent period.

The Mershon-Bacon Company. Bay City, is

manufacturing a largo quantity of hex material

from hardwood cull lumber. The plant has had

a busy season.

The hardwood plants on. the river have been

operated steadily for months, the conditions for

the hardwood trade having been exceptionally

good.

Knapp & Scott at Bay City have been operating

day and night shifts through the season, cutting

lumber for the Ward estate. A considerable por-

tion of the manufactured stock goes into the

Hanson-Ward Veneer Company's plant.

CADILLAC

Murphy & Diggins have bought a block of

thirty-five acres of timber of Lewis Nelson in

Cherry Grove township, which they will cut and

haul to this city and manufacture at their mill.

.\. f. Anderson, who some time ago liovight

a large block of the Ward timber in Antrim and
Otsego counties, states that he is not in a hurry
to manufacture it, as he believes the timber

will be worth more money a year or so from
now than it is at the present time. Mr. Ander-

son expects to return to Seattle. Wash., shortly,

where he will remain with his family this win-

ter, returning here next spring.

The Cadillac Veneer Company's plant is being

pushed to Its capacity in order to take care of

the orders for its customers. The company's
veneers are of a high quality and demand good
prices all over the country.

Mrs. D. F. Diggins and F. A. Diggins of

Cadillac have recently exchanged residences, Jlr.

and Mrs. F. A. Diggins moving into the large

brick house built by the late Delos F. Diggins

several years ago. Mrs. D. F. Diggins contem-

plates a new residence on the site of the F. A.

Diggins' propert,T, w'hich was formerly the home
of Wellington W. Cummer.
Heap & Sons of Grand Haven have built an

addition to their factory preparatory to install-

ing a new fireless cooker plant, for which they

are to receive a bonus of $5,000 from the board

of trade. They will move their plant from Mus-
kegon to Grand Haven.

A. E. Carrier Sons' Company of Ludington

plans to build a permanent dam at Hamlin Lake.

Work was commenced this fall, but it has l)een

suspended on account of winter setting in. This

dam will not only insure protection to the prop-

erty owners adjacent, but will also form the

basis of a water power that will he of great

service to Ludington and vicinity.

The Corl Piano Company of Battle Creek has

been purchased by Henry Beckman, Charles C.

(ircen. Attorney George Mechem and Vice-Presi-

dent Morton of the City Bank ot Battle Creek
lor an investment.

A large amount of Jlichigan Birdseye maple
goes to France each -year to be used in manu-
facturing furniture. This maple is shipped from
the Crystal Falls district of the Menominee
range. Birdseye maple is very scarce and it

sells as it stands in the tree at $25 a thousand,
a figure that is largely increased by the time the

logs are cut and transmitted to the railroad

tracks.

(iwinn. Mich., is to have a hoop factory with
a capacity of 2.000.000 hoops a year. The hoops
will he made of ash. hemlock and cedar, of

which varieties of timber there are large sup-
plies in that district. Henry Luke is at the

head of the concern and will employ from twenty
to thirty men.
The South Shore Cedar Company has been

organized and a new lease of life given to the

town of Dollarville, Luce county. M. R. Bissell

of Escanaba Is president of the new company.
The company will manufacture cedar ties,

shingles and other cedar products and will also

produce pulpwood. Camps are already in opera-

tion. The company has enough timber for a

five years' cut and more cedar is available in the

district.

Fifty years ago the Ford River Lumber Com-
pany started operations in Delta county, and
has just sawed its last log. The Ford River
Lumber Company was organized in 1860 and has
cut many million feet of lumber and vast quan-
tities of shingles and other products since that

time, but now has exhausted its timber, and as

soon as the books are closed this month the

company will go out of existence.

'
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CmCAQO

Local hardwood trade is in fair volume for

this time of year. Stocks in the hands of yard
men are getting to be considerably broken, and
it seems to be hard to replenish certain items at

a price on which dealers believe they can secure

a reasonable profit.

The hardwood flooring manufacturers are only

reasonably busy, and there is a considerable ac-

cumulation of both maple and oak flooring in

warehouses.

Interior finish manufacturers are not very

crowded with orders, but still there is a fair

business.

Furniture manufacturers are reasonably busy,

notably finishing tip orders induced hy the holi-

day trade, but there is not a great volume of

business in sight. Buying generally is from the

hand-to-mouth variety for local use.

There is an increased call for oak car and
other railroad material, but prices are ranging

very low. On the whole the hardwood market is

in very good shape, considering the time of year,

although the margins of profit are still very

unsatisfactory.

cak is still plentiful, and prices are fairly well

held. The hardwood flooring market is strong,

and there is a fair movement ot stock for

export.

BUFFALO

The hardwood trade is displaying a little

less activity than it did last month. Buyers
are holding off just at present on account of

the inventory season heing so near. It is ex-

pected that the volume of business for this

month will not show up very large. At the

same time quite a number of yards are report-

ing that their year's business is ahead of that

of 1910.

Plain oak prices are holding quite firm, and
quartered oak is bringing fair prices in the

higher grades, though trade in it is small.

Birch and maple continue to sell at about the

same strong prices. Ash. chestnut and elm

are in fair demand. Poplar is rather quiet,

especially wide stock.

PHILADELPHIA

NEW YORK

There has been a much better tone to the

hardwood market during the past fortnight.

Tliere has been better inquir.v and a larger vol-

ume of orders placed, but buying is still con-

fined very largely to actual needs. Stocks in

good lumher are not over-plentiful, and while the

low-grade market could he stronger, the general

situation seems to he fair. Ash and basswood
are moving well. Plain oak is strong, and
birch and maple are moving freely. Quartered

The month of November has shown a tan-

gible improvement in the lumber business. The
limited buying, so much deplored, shows signs

of changing to more liberal orders and for

future shipment, many of them being placed

for delivery up to May, 1912. Much of the

buying, however, still continues on a quick-

delivery basis.

Although it is reported of the hardwood
end, that values in some lines are a little un-

steady prices generally are well maintained,

and there is no disposition on the part of the

manufacturers to force the market. Those who
have wisely familiarized themselves with the
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situation at the stump are securing their stocls

ahead, as they predict with good reason an

upward rising marljct after the first ot the

year.

Building world is falling off, but interior finish

work will continue for a month or more on

properties which are completed. Railroads in

this section are reticent as to their intentions,

hut there arc those who claim that signs point

to an active buying in the near future. Com-

plaints are heard everywhere o£ the difficulty

in obtaining quick shipments on account of the

inadequate car service, and dearth of efficient

labor at the lumber camps. As a result of

these hindrances there will undoubtedly be a

fierce scramble for goods at the first sign of a

market advance.

BOSTON

The hardwood lumber market has shown very

little activity during the past fortnight, and no

large volume of business is expected until after

Jan. 1. • Just at this time of the year bargains

in hardwood lumber may be looked for from

manufacturers or large wholesale dealers who
have been carrying odd lots of lumber that they

are willing to sell at concessions in order to

get the stock off their hand.s before taking in-

ventory. Consuming manufacturers of hardwood

lumt)er are fairly busy, and the amount of lum-

ber cut up during the past tew weeks has been

of good volume. Piano manufacturers are re-

ported as quite busy, and a few chair manufac-

turers have been really rushed. Office furniture

is reported in better demand now that general

business has shown improvement.

Prices ot hardwood lumber are held in a

steady way, taking the market as a whole.

Quartered oak, however, is still reported as easy.

Plain oak has attracted a fair amount of new
busine.'is, and is steadier than it has been.

Hickory has been in fair call in this market, but

offerings are small and prices well held. Maple

Is in very fair demand with the market reported

as firm.

BALTmOkE

The feeling in the hardwood trade here con-

tinues decidedly better. A larger number of

orders are being obtained and the active in-

quiry shows that the needs of buyers are on

the increase. The trend of prices is upward
and the improvement applies to the domestic

trade as well as to the export business. Stocks

have been drawn upon to an extent which has

materially reduced available assortments ot

lumber, and there is some prospect that if the

movement keeps up, an actual shortage may
develop here and there.

Under the stimulus of the quickened demand
some of the mills with extensive quantities of

common poplar on hand have managed to dis-

posf of a large portion of It. This also applies

to sound wormy chestnut, which seems rather

suddenly to have found a market after a pro-

tracted period of stagnation, when the price

almost made a new low record. Oak, ash and

other woods are also moving with greater free-

dom, and the trend of prices Is upward on

a number ot Items.

The feeling among the exporters is decidedly

better, prices on oak planks having advanced

to figures that are fairly remunerative, while

the entire trade Is characterized by a briskness

of Inquiry which promises still better things.

COLUMBUS

The hardwood trade has been steady In cen-

tral Ohio during the past fortnight. Prices

have ruled firm and the volume of trade has

been up to the usual figure for the time of the

J ear. The general tone of the market Is sat-

isfactory, and lumbermen look for a good trade

after the first of the year.

One of the best features is the small stocks re-

ported from both the yards and factories. This

means that buying will be more active after

yearly inventories have been taken. There is

an improvement reported recently in the fac-

tory demand, which indicates a better feeling

in industrial circles generally.

CINCINNATI

Business continues to be fair in the hard-

wood market, with the conservative buying by

the consuming manufacturers the principal fea-

ture. Collections continue good. There is a

good demand tor dry oak in manvifacturers'

grades, with a scarcity evident. Oak, both reri

and white, are in fair demand, witli more in-

quir.v for common and better, both in quarter-

sawed and plain. Ones and twos of both quar-

tered and plain oak are in active demand, with

a good movement of common. Heavy oak tim-

bers, car stock and ties are in lively demand.

Chestnut is moving well for the top grades,

witli common and low-grade in fair demand.

Sound wormy chestnut of good width and

fairly free from knots is in good demand, and

higher prices are readily obtained : low and

ordinary grades of sound wormy are plentiful

and are receiving fair attention. Red gum.

ones and twos, is in good demand, with good

inquiries for saps and common, especially for

good dry stock. Poplar is in good demand
for the manufacturers' grades, with some move-

ment of the wide stock to the auto trade

:

panel stock and box boards are in fair demand.

Ash for the carriage trade shows signs of

weakening and furniture manufacturers are only

light buyers of this wood. Hickory is in fair

licmand. with supply and demand about equal,

most of (he stock offered, however, being unsat-

isfactory. Cottonwood and basswood are in

fair inquiry for the top grades, with a good

movement of low-grade cottonwood. Birch is

showing steady improvement in demand, for

both red and white for the furniture trade,

^rahogany lumber is in very good call, with

Ihe furniture trade the better buyers. Buckeye

and oilier hardwoods are in fair request.

The buying for the foreign trade is good,

with a good demand for oak boards. American

walnut is moving steadily to the foreign trade,

while the demand continues steady. Ash is in

good demand, especially white ash, for the ex-

port trade. Red gum Is in very fair demand

for export.

Cypress is only in fair demand, with some

little Inquiry for heavy lank stock and special

stuff. Manufacturers and builders' grades are

weak.

TOLEDO

The hardwood market is a little slow just al

this time. Tlie bottom has dropped out of the

column business, and local concerns are catch-

ing up with orders which had piled up earlier

In the season. CoUimn manufacturers are lay-

ing In stock for spring use. experlenie having

taught them that there Is always dimculty In

securing enough to meet the spring demand.

The slack business has brought no decllno In

prices and some hardwoods are unusuall.v firm.

This Is especially true of plain red oak, which Is

still In good demand. Kurnlturc concerns arc

again buying more freely. There has been n

fair business In ash and poplar for use In auto-

mobile factories, which are now operating al

capacity. The lower grades ot red gum have

been In extremely good <lemand and prices are

somewhat higher than they were a year ago.

A fair export demanil Is reported, hut trade In

this line has been running to the higher grades,

and this has had a stimulating alTcil upon llw

entire market. The consensus of opinion Is that

prices will not drop but on the contrary may
show a marked advance during the next few
months.

INDIANAPOLIS

The local hardwood market has not been es-

pecially active during the last month. Condi-
tions, iiowever, are no worse, apparently, than
they were at this time last year. Local hard-
wood concerns seem to have ample stocks on
hand, and the wholesalers say that no unusually
large contract^ are being placed at this time.

There has been no change in prices in the last

two weeks, nor is any change expected soon.

Vehicle, automobile and furniture factories are

showing about their usual activity. At the pres-

ent time there is a decided slump in local build-

ing operations, which naturally affects the de-

mand for interior hardwood finish.

BVANSVILLE

The market is showing a little improvement
in quartered oak, there being a disposition to

shade prices in some quarters. However, as a

rule prices .are holding up well. Poplar is a

little quiet. Plain oak and ash remain active.

There is a good demand for all the cheaper

grades of hardwoods. Hickory is a little quiet,

but in view of decreasing supply of this wood,

manufacturers say the market will show in-

creased demand soon.

KNOXVILLB

The hardwood trade for tlie past two weeks
has been fair, with a considerable demand for

higii grade oak and poplar in all thicknesses.

Chestnut and ash seem to be slow sellers. Deal-

BLUESTONE LAND & LUMBER CO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AIVD OAK TIMBERS ON
SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER, W. VA.

Sales Office: RIDGWAV, PA.

JUST OUT
A Great Book

—1«1!

—

TIMBER
LUMBER MEN
'I'hls hook r-ntUIrd ''I'iinli.M-

Honda," by T. S. McGrath. cx-
tilains cloarly how the stump-
nge owner, timber operator
and mill man can borrow
money for long periods of
time.

Craig-Wayne Company
38 Sooth Drartwro St.. CHICAGO. ILL.
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Ad Ideal Xmas
Gift

Did you ever realize that when
you have -

*J'fig~~

V."^^ CHAIR :_ /

Gemuthlicbkeit"

in your home you have a chair

that can be used for an Easy
Chair, Tete-a-tete, Lounge, Bed,

RecHning or Invalid Chair?

"How can you change
it?" Well—that is easy.

We have a little Folder

which will explain how,
and we would like to

send it to you.

Just now—when the

evenings are getting

long and there comes
a yearning for a

really restful chair

—

consider the Kon-
verto Chair. You can

recline or lie down in it and in either

way you will find good, solid comfort.

It's a scace-saver
—can be used
both night and
day, and you can

do without that

extra cot or bed.

Indispensible in case of sickness and

indorsed by leading physicians.

Get one now

—

we have the
chair that you
will like in our
line and it is

waiting for you and to please you.

"EVERY CHAIR GUARANTEED IN EVERY WAy
If not as represented, can be returned at

our expense.

Prices, $25 to $85, complete and
delivered

Write for detailed information

Emil Guenther, President

THE TIEDEMANN CONVERTIBLE
CHAIR CO.

305 Pennsylvaaia B'l'd'g., Philadelphia, Pa.

We are looking for "live-wires" to handle
this proposition in tlieir territory. Splen-
did opportunity for a worker. Write above
address for full information.

ers expect a curtailment of orders until after

the first of tlie year. However, they are buying

heavily in anticipation of a good business after

.Tan. 1, owing to the scarcity of dry stock and
the improved condition of business Renerally.

Quartered oak has shown some signs of awaken-
ing, numerous inquiries having been received by

the dealers in this section. Mantel and furni-

ture factories are running to full capacity and
it Is the general opinion that 1012 will be a

good year in hardwood circles. Collections are

2;ood.

MEMPHIS

Perhaps the most striking development in

hardwood circles recently has been the growing
strength of Cottonwood resulting from the ex-

pansion in the demand therefore. Both the

lower and higher grades are in good request,

while prices are higher than they have been

for some time. The lower grades have been

freely bought by 1k>x manufacturing firms and
the supply immediately available has been
measurably reduced. The good demand for Xo.

1, No. 2 and No. 3 common Cottonwood also

finds reflection in the lower grades of gum,
which are in very satisfactory request at the

moment. The market for the upper grades of

sap gum has recently broadened somewhat, and
there is a very good business doing therein.

Ked gum is still in active call, with prices well

maintained. Quartered white oak is rather

slow in all grades, particularly No. 1 common.
Quartered red, on the other hand, is moving
well, and. while prices show no tendency to

advance, they are quite steady at the prevailing

level. There is only a fair business in ash

and cypress. Poplar is offering in only moderate

quantity and the market is broad enough to

take care of what is placed on sale. There are

very few orders calling for anything beyond im-

mediate shipment, and manufacturers here are

doing all they can to place themselves in a

position where they may take care of such

prompt-shipment business as they can secure.

The export business shows a slight tendency

tow.ard improvement and altogether members of

the trade here are inclined to take a little more
cheerful view of the outlook.

NASHVILLE

There has been a better volume of business

than was expected on the local hardwood market
during the past month. While great activity is

not expected to develop until after the close

of the annual inventory season, the demands
for prompt shipmsnts to flU out low stocks in

the hands of the retailers and the consuming
factories have been good on the local market.

There has been much activity among the box

manufacturers, which iu itself is a good indi-

cation of the general condition of business.

There has been a freer movement of lumber on

the Cumberland river during the past week,

and large lots of logs are' in the upper river

section awaiting a good tide to be transported

to this market. Prices continue steady, no

changes of moment being reported of late. The
car manufacturing companies are more active

with orders for additional rolling stock. The
furniture manufacturers are still busy. Plain

white oak has been the leader in the demand.

Low-grade poplar and red gum are in good

call. Hickory and walnut are active. The de-

mand for chestnut, elm and ash is about

normal.

BRISTOL

Hardwood lumbermen of Bristol report little

change in trade conditions during the past fort-

night. A fair volume of business is being done,

and lumbermen seem convinced that toward

spring trade will be more brisk. Manufacturing

has not yet been seriously handicapped by the

weather, and the majority of the mills are now-

running and will do so as regularly during the

winter as the weather will permit. Shipments

for December thus far have been fair.

L
LOUISVILLE

Ijocember is proving to be productive of but

light buying in the Louisville hardwood lum-

ber market. However, this state of affairs is

season.Tble, with consumers usually preferring

10 hold over until the new year with their buy-

ing. The extremely optimistic feeling of the

latter fraternity is viewed by the lumber trade

as an auspicious sign of a successful year

from the start-off of 1912. Stocks in the hands

of consumers are light at present and there Is

every indication for prices to rule steady after

the first of January. Poplar is now the best

seller in the Louisville trade while plain red

and white oak are also in good demand. Quar-

tered oak is moderately good. The mahogany

trade is excellent as regards both demand and

prices.

ST. LOUIS3
While the volume of business being done is

good, it is made up of small orders. Prices

generally are being maintained all along the

line. However, some concessions are being

made by dealers who have a surplus of stock

on hand to be disposed of. Dealers in this

section have been carrying small stocks, and

they need replenishing quite often.

There is a fairly good demand for red and

white oak, and also for the bettor grades of

red gum. There is nothing new in quartered

oak conditions, although the demand is not

dull. Ash continues quiet. There is a fairly

good demand for poplar, firsts and seconds,

selects in wide widths being most in demand.

There is also a fair demand for cottonwood.

Box boards are scarce and can be sold at a

good price. There is a seasonable call for

northern maple and birch, and the same condi-

tions prevail for hickory and several other items

of the minor woods. The cypress trade for this

season of the year is good.

MILWAUKEE

The hardwood trade is keeping up fairly well

as a result of a better demand from manufac-

turing plants. \MioIesalers say that business

is much better than at this time a year ago,

despite the fact that the building season is

nearing an end. According to the jpresent

outlook, an unusually good trade should be re-

ceived after the opening of the new year when

inventories have been completed and trade in

all lines begins to take on new life.

Considerable trouble is being experienced in

filling orders for the upper grades of birch, as

stocks in this line are getting low. Demand

is better for No. 2 and No. 3 birch and stocks

are getting scarce even in these grades. Oak

is moving well and maple is holding up better

than was anticipated.

SAQINAW VALLEY

The trade in hardwood lumber has held up

remarkably well. The movement has been active

and prices firm. There is estimated to be

twenty-five per cent less hard maple in dealers'

and manufacturers' hands at this time than a

year ago. Birch and beech have also been scarce

with a good demand. There has been a marked

improvement in basswood since early in the sea-

son. Stocks of diy lumber are reported gener-

ally light.
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"LET'S TALK IT OVER"
E WISH you to feel that The Jackson Lumber Co. is to the kimber

trade what Marshall Field or Wanamaker's are to the dry goods
and furnishings trade or what Tiffany's is to the jewelry trade.

Disappointments and dissatisfaction in quality and service are
expensive to you.

We guarantee you against dissatisfaction and our reputation and financial worth
is our bond.

We are experts in the making of lumber and our specialty is QUARTERED
OAK.
It is made srriooth, absolutely true to thickness, is seasoned so that it dries uni-
formly and is straight, bright and clean. In grade you get all that the grade calls

for, as we do not "skin" out special widths nor extra grades.

Just at this time we have some specially nice stock in

7/16" No. 1 Common & better Qrt. White Oak, bone dry, running largely to strips, cut
for parquet flooring trade.

4^4" 1st & 2nd Qrt. White Oak, all guaranteed good figure and good, plump thickness.
5 8" No. 1 Common Qrt. White Oak, thoroughly dry, straight, clean stock.
5 8" No. 1 Common Qrt. Red Oak, good figure, dry, cut from nice soft timber.
5 8" & 3 4" No. 1 Common Plain Red Oak, good widths, dried straight and of high grade.
4 4" X 2" to 4" Quartered White Oak strips, clear but for bright sound sap, are all

straight, bright and clean.

If you will let us know what your lumber requirements are, we will consider it a
privilege to advise you, giving you the benefit of an expert knowledge and expe-
rience.

JACKSON LUMBER CO,, JACKSON,TENN.,U.S.A.
Bandsawn Cabinet Lumber and Rotary Cut Veneers
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Advertisers* Directory

NORTHERN HARDWOODS.

Arpin Hardwood Lumber Co 66

ReecherA- Barr IS

Buffalo Hardwood Lumber Co 16

Co&Ie. Thomas E. Lumber Co IS

Cobbs & Mitchell. Inc 3

Columbia Hardwood Lumber Co 51

Conasauga Lumber Co 14
Craig. W. P.. Lumber Co
Crane. W, B. A Co 51

Creith. H.C.ACo 59
Currie & Campbell 19

Darling. Chas. <St Co 51

Domestic Lumber Company .... 59
Dulweber, The John, Company 15

Eager. Wm. A 51
Elias 0. & Bro 16
Estabrook-Skeele Lumber Co 4

White. Wm.H. Co fin

Wiggin. H. D 1'

Willson Bros. Lumber Company 19

Wisconsin Land A Lumber Co 60

Wistar. Underbill A Co 18

Wolf-Lockwood LumberCompanj... 61

Yeager. Orson E 16

Young. W. D. ACo 3

Young A Cutsinger 1

SOUTHERN HARDWOODS.

Quiiley A Bulgrin Lumber Co 5

Felger Lumber A Timber Company.
Flanner-Steger Land A Lumber Co.
Floyd-Olmslead Co
Forman Company. Thomas

Goodyear. C. A., Lumber Co

Hadentine Lumber Company.
Hanson-Turner Company
Heyser. W. E. Lumber Co
Holyoke. Chas
Hurd. John S
Hyde Lumber Company

Jackson A Tindle
Jones Hardwood Company.

.

Keith A Hiles Lumber Co
Kent, J. S., Company
Klann, E. H
Kneeland-Bigelow Company, The....
Konzen. Stumpf A Schafer Lumber
Company

Leah A Matthews Lumber Co
Linehan Lumber Co
Litchfield. William E
Long-Knight Lumber Company .

Liu'ra-Foster Lumber Company.

Maisey A Dion
Ucllvain. J. Gibson, A Co
McClure, George I

McLean. Hugh, Lumber Co
McParland Hardwood Lumber Co.
Mears-Slayton Lumber Company..
Miller. Anthony
Milne Brothers Company
Mitchell Bi-os. Company
Monarch Lumber Company
Mowbray & Robinson

Palmer A Parker Co
Parry. Chas. K. A Co
Peale-Coryell Lumber Company.
Perrine-Armstrong Company

Sailing-Hanson Company
Salmon, Hamilton H. A Co
Sanford A Treadway
Sawyer-Goodman Company
Schofield Bros
Schultz, Holloway A Co
Scott A Howe Lumber Company.
Smith. Fred D
Standard Hardwood Lumber Co. .

Stephenson. I.. Company, The
Stewart 1, N. A Brother
Stimson. J. V., A Co
Sullivan, T. & Co
Summit Lumber Co
Swift. C. H. A Sons

Anderson-Tully Company ..

Atlantic Lumber Company .

60

4

18
61

66

18
62
10

19

19
17

1

4

2

60
16

51
4

16
17

3

19

15

17

18

17

59

Tegge Lumber Co.
Tomb Lumber Co.

Vetter Frank W
Vinke, J. A J
VonPlate» Lumber Co.,

Wallace. Genio
Webster Lumber Co.. George...
Wells, J. W,, Lumber Company.,
White Bros. Lumber Co

Bennett A Witte
Berthold A .lennings Lumber Co
Billmeyer. H. D., Lumber Company

.

Blanks, TheH. B,,LumberCo
Bluestone Land A Lumber Co
Buffalo Hardwood Lumber Co

Carrier Lumber A Mfg. Co
Clearfield Lumber Co
Coale, Thomas E.. Lumber Co
Columbia Hardwood Lumber Co.
Conasauga Lumber Co
Crane, W, B. A Co
Creith, H. C. A Co

Darling. Chas. E. & Co
Davidson. Hicks A Greene Co...
Dempsey, W. W
Domestic Lumber Company.
Duhlmeier Brothers
Dulweber. The John. Company .

Elias G. A Bro
Estakrook-Skeele Lumber Co.
Ewing A Gilliland

Faust Bros. Lumber Co
Felger Lumber A Timber Company.
Flanner-Steger Land & Lumber Co.

Garetson-Greason Lumber Co .

.

Gilchrist Fordney Company
Green River Lumber Company .

Hadentine Lumber Company
Harris Manufacturing Company
Harris A Cole Bros
Heyser, \V. E.. Lumber Company.,.
Himmelberger-Harrison Lumber Co.
Hitt, H. H
Holley-Baker Lumber Co
Huddleston-Marsn Lumber Co
Hunt. Washington A Smith
Hurd, John S
Hurd.O. P.. Jr.. A Co
Hyde Lumber Company

Jackson Lumber Company

Quixley A Bulgrin Lumber Co 5

Keith A Hiles Lumber Co.
Kent. J. S.. Company
Kentucky Lumber Co
Keys-Walker Lumber Co..
Kiuiball A Kopcke
Klann. E. H

Lamb-Fish Lumber Co
Lesh A Matthews Lumber Co
Litchfield. William E
Little ford. George
Little River Lumuer Company
Logan-Maphet Lumber Co
Long-Knight Lumber Company
Louisiana Long Leaf Lumber Co
Love. Boyd A Co
Luehrmann, Chas. F. Hdwd. Lbr. Co.
Luyra-Foster Lumber Company

Maisey A Dion
Maley. Thompson A Moffett Co
McFarland. Thos.. Lumber Company
Mcllvain. J. Gibson. A Co
McLean. Hugh, Lumber Co
McParland Hardwood Lumber Co
Mears-Slayton Lumber Company. . .

.

Memphis Saw Mill Company
Miller. Anthony
Milne Brothers Company
Monarch Lumber Company
Mowbray A Robinson

51 Paepcke-Leicht Lumber Company..
17 Parry. Chas. K. A Co
61 Perry, Wm, H,, Lumber Company
5 Peitch, F. T,. Lumber Company

Radina. L. W.. A Co
Ransom. J. B., A Co
Ranson A Frierson
Rhymes. R. L.. Company
Riemeier Lumber Company
Ritter. W. M.. Lumber Company .

Russe A Burgess. Inc
Ryan. Philip A,. Lumber Co

Salmon. Hamilton H., A Co
Salt Lick Lumber Company
Sanford A Treadway
Schofield Bros
Schultz. Holloway A Co
Slaymaker, S. E. A Co
Smith, Fred D
Spangler, Prank, Company
Standard Hardwood Lumber Co.

,

Stewart. I. N., A Brother
Stimson. J. \',, A Co
Sullivan, T. A Co
.Swann-Day LumberCompany
Swift. C. H.. A Sons

Taylor A Crate
Tennessee Hardwood Lumber Co
Three States LumberCompany
Tomb Lumber Co

VandenBoom-Stimson Lumber Co. ..

Vestal Lumber A Manufacturing Co.
Vetter. Frank W
Vinke, J. A J
Von Platen Lumber Co

64
65
10

18
65
f

10
65
65
65
62

U

6

59

48

7

51

Wallace. Genio
Webster Lumber Co.. George...
White Bros. Lumber Co
Whitmer. Wm. A Sons
Wiggin. H.D
Williamson-Kuny Mill A Lumber
Company

Willson Bros. LumberCompany

.

Wistar. Underbill A Co
Wood. R. E.. Lumber Company.,
Woods. J. M., ACo

Yeager, Orson E
Young A Cutsinger..

POPLAR.

Anderson-Tully Company
Atlantic LumberCompany
Faust Bros. LumberCompany
.Green River Lumber Company
Hadentine Lumber Company
Hurd.O. P.. Jr.. ACo
Kentucky Lumber Company
Keys-Walker Lumber Company
Loean-Maohet Lumber Co
McFarland, Thos., Lumber Co
Radina, L.W. ACo
Ritter. W. M.. LumberCompany
Swann-Day Lumber Company
Vansant. Kitchen A Co
Williamson-Kunj Mill A Lumber
Company

Wood . H , E., Lumber Company
Yellow Poplar Lumber Com pany

VENEERS AND PANELS.

Huddleston-Marsh Lumber Co 62
Luehrmann, Chas. F,, Hdwd. Lbr. Ca 20

Maley. Thompson A Moffett Co 13
Otis Manufacturing Company 64
Palmer A Parker Co 17

Purcell. Frank 65

Rayner. J 5

Salmon. Hamilton H.. A Co 17

Willey.C.L 1

HARDWOOD FLOORING.

Arpin Hardwood Lumber Co 66

Beecher A Barr 18

Carrier Lumber A Mfg. Co 20

Cobbs & Mitchell, Inc 3

Eastman. S. L., Flooring Co 60
Forman, Thos.. Company 61

Hanson-Ward Veneer Company 12
Harris Manufacturing Company 65
Kerry A Hanson Flooring Co 60

Linehan Lumber Co 19

Louisiana Long Leaf Lumber Co. ... 65
Memphis Hardwood Flooring Co

—

Mitchell Bros. Company 3

Nashville Hardwood Flooring Co. ...

Robbins Lumber Co 66

Salt Lick LumberCompany 64

Stephenson. I.. Company. The 61

Webster Lumber Co.. George 17

Wells. J. W.. Lumber Company 61

Welsh A Kerry Company 60

White. Wm. H. Co 68
Wilce, T.. Company. The 5

Wisconsin Land A Lumber Co 60

Young. W. D.. ACo 3

WOODWORKING MACHINERY.

Berlin Machine Works. The
Cadillac Machine Co 56

Defiance Machine Works. The 12

Garland. The M.. Company
Linderman Machine Co.. The 67

Mershon. W. B.. ACo
Morehead Mfg. Co 57

Phoenix Manufacturing Co ^^
.Saranac Machine Company 57

Smith. H. B.. Machine Co 55

Westinghouse Electric A Mfg. Co .. 58

LOGGING MACHINERY.

Baldwin Locomotive Wks 54

Clyde Iron Works 57

Lidgerwood Mfg. Co 56

RusselWheelA Foundry Co 56

DRY KILNS AND BLOWERS.

Bemiller Fan Blower Company 54

Grand rapids Veneer Works 54

Phila. Textile Mchy. Co I

Acme Veneer A Lumber Company. .

.

13

Adams ARaymond Veneer Co 2

Ahnapee Veneer A Seating Co 62
Freiberg Lumber Company 13

Frost Veneer A Seating Co f)3

Great Lakes Veneer Co 62
Hanson-Turner Company 62
Huddleston-Marsh Lumber Co 62

Kentucky Veneer Works 63
Knoxville Veneer Company 7

Jarrell. B. C. A Co 62

Louisville Veneer Mills 63
Maley, Thompson A Moffett Co 13

Ohio Veneer Com pany 13

Penrod Walnut A Veneer Co 62
Rayner, J 5

Sheopard Veneer Company 63
Walker Veneer A Panel Co 5i

Willey. C.L 1

Williamson-Kuny Mill A Lumber
Company 6

Wi Uiamson Veneer Company 65

Wisconsin Veneer Company 63

Wisconsin Lumber A Veneer Co 63

Woods. J. M. A Co 9

MAHOGANY, WALNUT, ETC.

Acm? Veneer A Lumber Company. .

.

13

Duhlmeier Brothers 15

Freiberg LumberCompany 13

SAWS, KNIVES AND SUPPLIES.

Atkins. E. C. A Co 53

Oldham. Joshua A Sons 5o

Simonds Mfg. Co

LUMBER INSURANCE.

Central Manufacturers' Mut. Ins. Ca 1

Indiana Lumbermen's Mut. Ins. Co. . I

Lumber Insurance Company of New
York

Lumber Mutual Fire Insurance Co.. 1

Lumbermen's Mutual Ins. Co 1

Lumber Underwriters 20

Pennsylvania Lumbermen's Mutual
Fire Ins. Co •

Rankin. Harry ACo

TIMBER LANDS.

Lacey. James D.. A Co 58

Spry. John C 5

MISCELLANEOUS.

Childs.S.D. ACo 51

Craig-Wayne Company..; 46

Longest Brothers Company...^ 64

Lumbermen's Credit Association
Mechanical Rubber Company 55

Mound City Commercial Club 6

Southern Railway
Tiedemann Convertible Chair Co.... 4i

Westinghouse Electric A Mfg. CO...T 58
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CLASSIFIED

ADVERTISEMENTS

Advertisements will be
tion at the following rnte
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BUSINESS OPPORTINITIES

BUYERS OF HARDWOODS.
Do jou want to get In touch wltb the best

buyers of hardwood lumber? We hare a list,

showing the annual requirements In lumber,
dimension stock and veneers and panels ef con-

sumers of those materials throughout the United
States and Canada. The service Is tree to ad-

vertisers In the Record. It will Interest you.

Write us for further Information about oar "Sell-

ing Lumber by Mall System."
Hardwood Record, Ellsworth Bldg., Chicago

PARTY OWNS WOODENWARE
plant of four lathes, well equipped and with
extra good kilns ; timber resources and financial

affairs first class, but on account of other busi-

ness can not give it proper attention.

To right party will sell smaller or greater in-

terest at reasonable price, but he must be man
of ability and able to take entire charge.

This offer will stand strictest investigation as

well as parties owning it. Address
"BOX 117," care H.\bdwood Record.

OAK, POPIiAR, ASH
and all other hardwoods, In all grades and thick-

nesses, can be readily sold If advertised In the
Wanted and For Sale section of Hardwood Ebc-
ORD. If you have a large stock you want t*

move try a few lines in this department aid
see what a lot of inquiries they will bring you.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The three-throw
aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water-
proof paper with carbon backs makes tallies un-
alterable. For durability, convenience, accuracy
and for systematizing the inspection of lumber
the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St.. Chicago.

If you want to get in touch
with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwood Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet

—

"Selling Lumber By Mail"

It will prove a revelation to you.

HARDWOOD RECORD
(Bulletin Dept.)

537 So. Dearborn St.,

CHICAGO

WANTED TO SELL
To a strong. Competent Manager of a hardwood
rilant, I will sell an interest in a plant that has
,i;reat possibilities. Address

C. W. ROBINSON,
TL'O Whitney-Central Bk. Bldg,. New Orleans. La.

HARDWOOD TIMBER AND MILL
For sale. ' Will sell both or will sell timber and
lease mill. Liberal terms to right party.

Address "BOX 119." care Hardwood Record.

A GOING LUMBER BUSINESS
In the Republic of Panama.

We offer for sale at a very low figure, one of

the choicest mill and timber propositions in the
Republic of Panama. It is a going proposition

and consists of mills, railroad and equipment,
logging outfit, buildings, boat, barges, etc., and
a tract of the finest hardwoods to be found in

that country, which will cut from 1% to 2 billion

feet. This proposition is located on navigable
water. The entire cut can be contracted at good-

prices. This proposition is worthy of attention
and will stand the closest investigation. Shall

be glad to furnish further data on request.

.1. W. ROBINSON, Wells Bldg., Milwaukee, Wis.

^T HARDWOOD RECORD is a diJfer-

^H I ent kind, and altogether better

^^J.^ lumber newspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

A Veneer QaageiB the aDSWet to a Veneer Use r'l

craving for years. Thii "Walker Brand" Ven-
eer Gaage ia a Bteel gauge that will eatiafy
yonrwantsfor aU time. You can'tdoyour-

self a better turn than to buy one of
these gauges. It gauges -XCOURATELY
every thickness from 1 -40 inch to ^ inch
INCLUSIVE. Wake ap to this oppopto-
nity. Priceonly II, 9s delivered by U. S
Mail Order now, fc.day. .\ddr,-ss—0456
(VoodlawD A>e. Pliuiie ll;de Park 38.

COUNTERFEIT CHECKS I
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Doesn't It Look Good To You?

MICHIGAN. GRAND RAPIDS: Stow & Davis Furniture Company ,
tables

George A Davis, buver : 40.000 feet 4/4 basswood ; 15.000 feet 4/4 red

birch .SO 000 feet 4/4 sound wormv chestnut : 30.000 feet 4/4 cull gra.v

elm • 30.000 feet 4/4 and 8/4 mahogany ; 15,000 feet 4/4 and 6/4 bard

manle • 20.000 feet 5/4 and 6/4 soft maple ; 25,000 feet 4/4 plain red oak ;

75 000 feet 4/4 plain white oak; 200.000 feet 4/4 quartered white oak:

20 000 feet 4/4 poplar ; 50.000 feet red gum, all thicknesses. Dimension

stock : Buyers of 3x3—30 oak equates. Panel stock :
Buyers of 5 ply

quartered oak and mahogany table tops.

tkROMOOD RECORD

Specimen of ooe of the tiiousands mf patented tabbed Index cards
Involved in Hardwood Kecord'B <-op,vrigtited Infurinalion Service, show-
ing: annual requirements for Lumber, Dimension Stocli, Veneers and
I'anels employed b.v tvlinle^alers and iiard-
wood manufacturiug: consiinierH tliroughout
the United States and Canada.

Illostration of Oalc Cabinet in which this
Iniormation Service is filed.

ILLINOIS

Key

\
1
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The Log Scaler

"What Will the Harvest
Be?" This man knows.
Hear him figure

—"Ought
is an ought and carry the

one," and there you have
it. He knows what the

log SHOULD produce.

But do you always get full production out

of each individual log? Are you getting the

most lumber at the least cost? That's the

question.

See that your next equipment bears the name of

ATKINS. Order from your usual source. But specify

ATKINS SILVER STEEL. If you have any trouble

getting the Genuine article in this way, write to the

nearest address below.

E. C. ATKINS & CO., Inc.
The Silver Steel Saw People

Home Office and Factory, INDIANAPOLIS

SILVER

STEEL
They are the careful

man's insurance of least

saw cost, anyway. SIL-

VER STEEL Blades

hold their teeth, points

and tension longest with

least refitting. Their

scientific construction

makes them the cheap-

est Saw in the long nm.

Try them the next time

and we'll p r o v e this

statement.

ATKINS

ALWAYS
AHEAD!

Branches : Atlanta, Chicago, Memphis, Min-

neapolis, New Orleans, New York City, Portland,

San Francisco, Seattle. Canadian Factory

:

Hamilton, Ont.

CIRCULAR SAWS — Inserted Tooth and Solid

Tooth for all purposes.

BAND SAWS—All sizes and specifications.

CROSS CUT SAWS—Segment Ground and made

of SILVER STEEL.

MACHINE KNIVES

General Selling .Agents for Covel Filing: Room Maibinerj
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If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The

lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
MICHIGAN

THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a radial truck at each end, and separate

tenders, are well adapted to logging service where long hauls

must be made. These engines ride well on rough track, and
can be run backwards into sharp curves and switches without

danger of derailment.

BRANCH OFFICES

NEW YORK, N.Y.,Had$on Terminal. CHICAGO, III., Railway Exchange.

ST. LOUIS, Mo.. Secnrily Bailding. PORTLAND, Ore., Spalding Bldf.

Cable Address:—"Baldwin. Philadelphia."

ATTENTION, SAWMILL MEN!
Our grt'.-n s.iwilust blnwrrs nvf ;i niiirvel of 'Tonnmy. They are

used on portable and stationary mills, and will blow sawdust in
any direction desired from 30 to 100 feet from the mill. They do
away with the expense of shoveling the dust and digging pits. In
ease you want to move, all that is necessary is to disconnect the
pipe and remove the sawdust catcher, which can be done in a few
ininules. Tbcy are S()1<1 on :iu days' approval with tlie privilege
1 o r< tniii it" not satisfail< >r\' \> rhc Tnilii^ for <'iil:ilou iind l'ri<'t'H

BEMiLLER FAN BLOWER COMPANY, BUTLER, OHIO

IMPROVED WHITE SAW SWAGES
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B Q
UNIFORMITY

TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

2rto(0IJhamJaiai
Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coast Headqoartert

Whitt'HcDrr Boildinc

SEATTLE, WASHINGTON

New Orleans Braich

633 BaroDDC St.

NEW ORLEANS, LA.

13!

IF YOU HAVE NEVER USED SAWS Of OUR MAKE
TRY THEM

@

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed to do the work

230 Randolph Street,
ESTABLISHED 1882

SELLING AGENTS
CRANE COMPiNy • ILL BRANCHES

STINDARD EQUIPMENT CO.. MOBILE, ALA.

ALBANY MILL SUPPLY CO.. ALBANY. GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO

B:D.3M1TH HACliIN£ COMp4nY SMITHVILLE, N.J. V

A Model

Hand Planer

or Jointer

d Storage Hauo't

Shannen Refrigerator Works

Market, Hotel and Restaurant Refrigerators

IIOEB IHS SH^IStM P»n.VTS

SHOW CASES, BANK. OFFICE AND STORE FIXTURES
PMONE ATLANTA 647 PHONE BELL M 3260

601 EAST FAIR ST

Allania, Ga.. Ootolrtr £8th'H
Messrs. H.B. Smith Company

Smithville.

H.J. •

Gentlea.>;n"-

Enclosed please find our ohec> to cover balance

( / account to date.

The 12" Hand Planing machine iaa been instellet

and wp are pleased to advise that same is giving the very

best service poeeible; and we are well pleased with this

machine, as we are with all maohines purchased from your

Company.

Thanking you for past favore. ne beg to remain.

Yours verv truly

ITPW/Aj,

trj, Burchff Blocki
^ looli ind Crnrral

'' Manager

The Jointer above referred to is the most substan-
tial in design and embodies all improvements of
any value, including a New Round Combination
Head.

Fur fill llier purliculars concerning above and
other Wood-Working Machines, address:

H. B. Smith Machine Co.
Smithville, N. J., U. S. A.

Offices

New York Chicago Atlanta Memphis
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RUSSEL LOGGING CARS

70,000 LBS. ..'APACITY SKELETON TYPE RUSSEL CAR, EQUIPPED WITH LOADER RAILS AND RUSSEL PATENT DROP
STAKES. THIS CAR COMPLIES WITH M. C. B. RULES AND SAFETY APPLIANCE ACTS.

YEARS OF HARD SERVICE HAVE DEMONSTRATED RUSSEL CARS TO BE SUPE-
RIOR IN QUALITY AND CONSTRUCTION. BUILT FOR ANY CAPACITY DESIRED

RUSSEL WHEEL AND FOUNDRY CO. DETROIT, MICHIGAN

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

LIDCERWOOD
CABl^EW/^ SKIpPERS^^r^^

LIDGERWOOD MFG. CO.
96 Liberty Street, New York

l><'-^VV-^ Chicago, seattiIe-*":.,"., '
'•> .^- r( : 1 1 Agencies ' .9. .

• "

NEW ORLEANS-WOODWARD. WIGHT A CO. LTD
CANADA-ALLIS CHALMERS BULLOCK LTD.

MONTREAL VANCOUVER
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equippeil with outhaul system, carries the skidiling

line out farther than a horse could pull it and at a
speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
I\Iade with either stationar}- or swing boom. It is

also equipped with four-wheel, swivel trucks for use
on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely
to the track when lowered. .Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, ILI,.
318 Pisher BhU.

C-113

NEW ORLEANS. L.\.
431 Carondelet St.

SAVANNAH. GA.
5(U Geniiania Bk. Bids.

The

Morehead
Condenser
Trap makes
its own
Vacuum

and PULLS the accumulated water and air out of

your steam lines, insuring rapid circulation. Enables
you to cut down your boiler pressure on direct

heating systems.

Particularly adapted for use in connection with
reduced pressure and Exhaust Steam Heating Sys-

tems, Dry Kilns, Dryers, Fan Stacks, Etc.

Write for Particulars and Trial Trap

Dept. "8'

Morehead Mfg. Co.
Detroit, Mich.

STOIKS CARRIED IN
New York I'hiladelpliia Chicago San Franc-isco Los .Angeles

Wichita, Kan. Memphis, Tenn. New Orleans, La.
Birniing:ham. .\la. Chatliani. .Ala.

Corrugated Joint Fasteners
Can be quickly and

cheaply driven with

"ADVAHGE"

.

CORRUGATED

JOINT FASTENER

MACHINE

Made in DiHerenl

Types I* Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write f«r bulletins

and prices.

Manufactured only

by

Jf^

1
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Cook and Heat Your Glue with

Electricity

Westinghouse Electric Glue Cookers
are made in six capacities, from 3 to 25 gallons, lor preparing batches

of glue liquid and for keeping it hot after it has been prepared, ready

to replenish the glue pots.—A feature that insures a working temperature

in the shortest time is that almost immediately after electric current is turned

on water is vaporized and passes through the circulating pipes into the

upper portion of the water vessel. Thus vapor is supplied before the whole

body of the water is heated to a vaporizing temperature.

Westinghouse
Electric

Glue Pots
are made in both bench

and portable styles. The

Hrpor

'-,>?!'

Westinghouse Portable Glue Pot, Dismantled

, , ,
. . Section Through a Westinghouse Glue Cooker

portable glue pots are m six

capacities, from Vz pint to 4 quarts. They are readily carried to, and used

in, any part of the shop where there is a suitable electric socket connection.

The glue is always maintained at the right temperature. The bench type

glue pots are designed to be installed permanently in a hole recessed in a

benctl top. catalogue section 431 gives full particulars

Westinghouse Electric & Manufacturing Co.
East Pittsburg, Pa.

Sales Offices in Forty American Cities

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA, MISSISSIPPI, FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have fiirnishetl

banks and' trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
JAMES D. LACEY, WOOD BEAI,, VICTOR THRANE

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bidg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding BIdg., Portland
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MICHIGAN
FAMOUS FOR HARD MAPLE, AND GREY ELM

The Scott & Howe Lumber Co., Ironwood, Mich.
MANUFACTURERS OF

HIGH-GRADE NORTHERN HARDWOODS
We solicit your inquiries for special cut Basswood, We make what is known as the "SCOTT & HOWE"
Birch, Black Ash and Michigan Gray Elm for spring grade. A sample car will convince you that it is

and summer delivery. right.

We sell to CONSUMERS AND LEGITIMATE WHOLESALERS ONLY; and will not accept orders that call for a cerUin per-

centage of a choice lower grade mixed with a higher grade.

"Ideal
99 Steel

Burn-
ished

Rock Maple Floori'ng
is the flooring that is manufactured expressly to supply the demand for the best. It is

made by modern machinery from carefully-selected stock and erery precaution is taken

throughout our entire system to make it fulfill in every particular its name—"IDEAL."

ROUGH OR FINISHED LUMBER—ALL KINDS

Send Us Your Inquiries

The I. Stephenson Company WELLS, MICHIGAN

We are manufacturing the following hardwood lumber, and look for your inquiries:

BIRCH, NO.
ASH, NO.
ELM, NO.
BASSWOOD, NO.

2 & BETTER, 4/4-12/4
2 & BETTER, 4/4-12/4
2 & BETTER, 4/4-12/4
2 & BETTER, 4/4-12/4

We also operate a modern flooring factory, running four machines, dry kilns, etc. Contractors
say that our "DIAMOND HARD" brand of maple flooring has no superior and few equals

in grade and mill work. Descriptive booklet on request.

J. W. WELLS LUMBER COMPANY, MENOMINEE, MICHIGAN

THE WOLF-LOCKWOOD LUMBER COMPANY
GRAND RAPIDS, MICHIGAN

WE DESIRE TO MOVE IN STRAIGHT OR MIXED CARS
THE FOLLOWING LUMBER:

11.000' 4/4 1st & 2nds Black Ash
70.000' 4/4 No. 1 Com. & Bet. Basswood.

11.000' 8/4 No. 2 Com. Basswood.
10.000' 4-'4 1st & 2nas selected Ped Birch.

10.000' 5/4 No. 2 Com. & Bet. Birch.
40.000' 6/4 No. 3 Com. H Bet. Birch.
25.000' S,''4 1st & 2nds Birch.
10.000' 12/4 No. 1 Com. & Bet. Birch.
15.000' 8/4 No. 2 Com. & Bet. Beech.
17,000' 4/4x11" & up 1st & 2nds Hard Maple.
17.000' 4/4x8 to 10" 1st & 2nds Hard Maple.
30,000' 8/4 No. 1 Com. & Bet. Hard Mawle.

3,000' 10/4 No. 1 Com. & Bet. Hard Maple.
8,000' 12/4 No, 1 Com. & Bet. Hard Maple.
8,000' 16/4 No. I Com. & Bet. Hard Maple

SOUND WORMY CHESTNUT
Cut at our own Heidelberg, Kentucky, Band Mills

55,000' 8/4
165,000' 4/4

A few cat's each of drj-

4/4 No. 1 Common Chestnut.
4/4 FAS Quartered White Oak.
4/4 FAS Plain White Oak.

4/4 Log Run Basswood.
4/4 Ists & 2nds Yellow Poplar,

to IT",

4/4 Clear Saps Yellow Poplar.

Please write us quickly for low prices

THOMAS FORMAN COMPANY .-. DETROIT
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LEADING VENEER
MANUFACTURERS

OF THE U. S.

Ahnapee Veneer & Seating Co.
WE ARE now in position to supply single ply veneers of

native woods, from our Birchwood mill.

Twenty-five years' experience in high-grade built up
work assures our familiarity with all its special requirements.

We produce stock THAT IS IN SHAPE TO GLUE.
OUR ALGOMA FACTORY, for the past twenty years, has

made a specialty of high-grade glued up work only. We man-
ufacture panels of all sizes, either flat or bent to shape in all

woods. Mahogany and Quarter-Sawed Oak a specialty.

We do not make any 2-ply stock or do not use slice cut

quartered oak in any of our work. Our quartered oak is all

sawed veneer. THE GLUE WE USE IS GUARANTEED HIDE
STOCK.
Our long e.xperience has put our work beyond the experi-

mental stage. We offer you the benefit of results accomplished
through careful attention and study of every detail of the
work. Our apparatus and appliances are up-to-date and built

on mechanical ideas. We do not use retainers. Our gluing
forms are put under powerful screws and left there until the
glue has thoroughly hardened. Any one familiar with glue
knows that a joint must not be disturbed until thoroughly dry.

Our prices ARE NOT the lowest, but our product is guar-
anteed THE BEST.

Factory and Veneer Mill: ALGOMA, WIS. Veneer and Saw Mill: BIRCHWOOD, WIS. Home Office: ALGOMA, Wi».

J. HOWARD HANSON, President THOMAS A. TURNER, Secy, and Treas.

THE HANSON-TURNER COMPANY
MANUFACTURERS OF

ROTARY GUT VENEER AND THIN LUMBER
ELM OAK BIRCH

BEECH MAPLE BASSWOOD
CURLY BIRCH BIRD'S-EYE MAPLE

OFFICE and FACTORY at WELLS, N. Y.

SPECIALTIES:
DRAWER BOTTOMS BACK PANELS CENTER STOCK
BACKING PIANO PIN BLOCKS BIRCH DOOR STOCK

CURLY BIRCH BIRD'S-EYE MAPLE

NEW YORK OFFICE, 200 Fifth Ave.

Huddleston-Marsh LumberCompany
(Successors in Chicago to OTIS MANUFACTURING CO.)

FOREIGN AND DOMESTIC

FANCY WOODS
Tabasco, Cuban and East-Indian

MAHOGANY
Lumber and Veneers

2256-2266 Lumber Street

DOMESTIC VENEERS
and Glued - Up
Panel Stock

CHICAGO, ILL.

B. C. JARRELL & CO.
MANUFACTURERS OF

Rotary-Cut Gum and Poplar

VENEERS
Well manufactured, thoroughly

KILN DRIBD and FLAT

HUMBOLDT. TENNESSEE

Great Lakes Veneer Co.
ROTARY CUT

VENEERS
AND THIN LUMBER

MUNISING MICHIQAN

PE W RO D
Walnut and Veneer Co.
KANSAS CITY. MO.

Rttary Cut Red and White Oak
High Grade Walnut Veneers

PLAIN AND FIGURED LONG AND BUTT WOOD
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ipERMAoTOMATIC
LOVETAII/ Glyl/^JoiNTm

How jointing lumber by the short cut—rip

saw to the sized panel without lumber waste

in one automatic operation—saves money.

TAPERING WEDGE JOINT

WELDS THE LUMBER TOGETHER

Think of the advantages the Dovetail Glue
Jointer would mean to your factory—the

convenience of jointing lumber without
clamps, or transferring the stock from one machine to

another—just one machine at one automatic operation

to take your lumber from the cut-off saw without having

to stop, size or match the top before going to the jointer.

Just feed all widths into the machine, getting any size

panel you want, without any waste of lumber.

This simple and economical way of putting lumber

together on the Linderman Automatic Dovetail Glue

Jointer is being used in more than thirty furniture

factories. It has increased the efficiency of every one

of these factories. The dovetail method is saving them
at least sixty-six and two-thirds per cent in labor and

glue, and does away with their lumber waste. It pro-

duces a Tapering Wedge Dovetail Glue Joint which
forces the glue into the pores of the wood for an

anchorage, making a joint that is stronger than the

natural wood.

And from the results, it is accomplishing on solid

panels in the factories making your line of work, also

from the tests made at Purdue University, it shows
conclusively that it is stronger than the clamped joint.

A table manufacturer in St. Louis told us only a few
days ago that the Dovetail Glue Jointer was saving

them five dollars and twenty-five cents per day in

glue, and that they were now doing their jointing

complete with four men where it used to take eleven
men. The Dovetail Glue Jointer has paid for itself in

several factories in less than a year's time. You need
this machine in your factory—let us demonstrate its

value on your own kind of lumber and finish.

A postal ivill bi-ing all the particulars in detail

LINDERMAN MACHINE CO.
MUSKEGON, MICHIGAN

J. M. GrLMOlK, 90 West St.. N. Y. WOODSTOCK, ONTARIO E. V. PRENTICE, Portland, Ore.



Manufacturers Old-FashionedVansant,
Kitchen 6S-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land Title Bldg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY. MICH.

Wholesale Yards: BUFFALO, N. Y.

C We, are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech. Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want

your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACrUNERS

WATER SEASONED
BAND SAWED

POPLAR LUMBER

/^^TO^

InhothOrcwIi-and

, Measurpiwnl
,

ALL GRADES
ROUGH DRCSSCD

QUICK SniPMrNT

Coal Grove, Ohio, U.S.A. LUMBER CO.
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I Subscription
I Single Copies

t2.
, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTCKEB OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

RepresentlDi:
WEST TIRGIKIA SPRUCE LVMBEK CO.,

Cass, West Virginia.

Fifth Ave. BIdg.,

NEW YORK

On the Following StockWe Will Make
Special Prices for Prompt Shipment: Keys-Walker Lumber Co.
35,000 ft. 5/8 Sap Poplar.

110.000 ft. 5/8 >o. 1 Common Poplar.
10,0(10 ft. 5 8 ISO. 2 Common Poplar.

JiO.OOO ft. 1" No. 1 & 2 Poplar.
10.000 ft. I" No. 1 & 2 Qtd. Poplar.
70.000 ft. 1" No. 1 Common Poplar.
IKi.OOO ft. 1" Sap Poplar.
(iO.OOO ft. 1 " No. 1 Common Poplar.

240,000 ft. 1' No. 2 Common Poplar.

125,000 ft. 2" No. 2 Common Poplar.
50,000 ft. IVz" No. 1 Common Cbest-

nat.
30,000 ft. 2" No. 1 Common Chest-

nut.
160,000 ft. 1" No. 1 & 2 Qtd. White

Oak.
270,000 ft. 1" No. 1 Com. Qtd. Wliite

Oak.
140,000 ft. IV2" Log Run Bass.

Manufacturers

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND"
OAK FLOORING S'^S^'K!
ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBER INSURANCE GO. OF NEW YORK
Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

84 Williams Street NEW YORK

I

PROCTORyENEER^HYEJ{ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING (

NO
CLOGGING

. NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEPT. L HANCOCK Sc SOMERSET STS. PHILA, PA.

I II II II II II II II II II II II II II II II II II II II II II II II II II II II 11 M II II M II II I II II 11 II II II II II II

ADVERTISERS' CLASSIFIED DIRECTORY FOLLOWS READING MATTER.
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MICHIGAN
FAMOUS FOR. HARD MAPLE AND GREY ELM

Michigan Hardwoods
MANUFACTURED BY

COBBS & MITCHELL, Inc.

CADILLAC, MICH. December llth, 1911

DRY STOCK LIST

4/4 Basswood No. 1 Common 200 M
4/4 Beech No. 3 Common 74 M
4/4 Birch 1 s & 2s Red 4 M
4/4 Cherry No. 3 Common & Better 10 M
4/4 Gray Elm No. 2 Common & Better 27 M
8/4 Gray Elm Is & 2s 100 M

12/4 Gray Elm Is & 2s 60 M
8/4 Rock Elm No. 2 Common & Better 20 M
6/4 Hard Maple Step is & 2s 30 M
4/4 Maple No. 3 Common 200 M
4/4 Elm & Basswood No. 4 Common SO M

OUR OWN MANUFACTURE

W. D. YOUNG & CO.
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CAIRO—MOUND CITY
THE LOGICAL SHIPPING POINT

Taps the Finest Hardwood Timber in the World; Perfect Shipping Facilities Guar-

antee Perfect Service; It will pay you to write the Concerns Represented Below.

i
i
1

I
i

4
i

m^mmm!^^

W-

ni)»!

WE WANT A
Carriage and Wagon
Woodwork Plant

We woulil like to negotiate with a competent

manufacturer to locate a manufacturing plant at

Mound City. Moderate capital only required, but

we want the right man.
To such a man we can offer a free site on the banks

of the Ohio River, with switch tracks connecting with

two railroads.

Plenty of low-cost lumber; low-priced labor; cheap

coal; electric power and light; interurban cars.

We can help such a man to establish a very profit-

able business in this prosperous manufacturing com-

munity. We need you and you need us. Write to

Roy N. Adams, Secretary, Commercial Club, at

MOUND City. Illinois

-^:^mmmmmmsm^ >

Thomas McFarland Lumber Co.

THOMAS McFARLAND, President & Treasurer

SOUTHERN HARDWOODS
Box 261

Cairo, Illinois

We can i
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Quaniy+Service=SatisiaGiSon
You Witt Get AN Three - - - Thai's Our Poiicy

Ash
Maple
Cypress
White Oak

Elm
Sap Gum
Red Oak
Sycamore

OUR SPECIALTIES: RED CUM AND COTTONWOOD write, phone or wire for prices

PAEPCKE-LEICHT LUMBER CO.
GENERAL OFFICES CHICAGO, ILL.

BAND MILLS AT CAIRO, ILL.; BLYTHEVILLE, ARK.; HELENA, ARK.; GREENVILLE, MISS.

LAMB-FISH LUMBER CO.
Band Mill and General Offices

CHARLESTON,
Cable Address—Lamb

THE LARGEST HARDWOOD MILL IN THE WORLD

MISS.

TELEGRAPH CODES

Universal

Hardwood

Western Union

ANNUAL CAPACITY, 40,000,000

DECEMBER 1, 1911
1ST & 2ND QKTU. « HITK OAK. «" & IP.
1ST & 2NI> QKTI). WHITE OAK. 10' & IT
NO. 1 COM. QRTD. WHITE OAK, 4" & UP
XO. 2 COM. QKTI). WHITi; OAK
SO. 1 COM. <JRTI>. WHIIE OAK STRir.S.
1ST & 2ND PLAIN WHITE OAK. «" & IP.
NO. 1 COM. I'l.AIN WHITE OAK, 4" & IP
NO. 2 CO.M. PLAIN WHITE OAK, 4' &• IP
1ST & 2ND PL.XIN KED 0.\K, « & IP..
NO. 1 COM. IM.AIN UKD OAK, 4' & UP.
NO. 2 COM. I'lAIN 1!ED 0.4K
NO. 3 CO.M. PLAIN KED OAK
CORE STOCK
1ST & 2ND RED GUM, 6" & UP
NO. 1 COM. RED (;l M, 6" & UP
COM. & BETTER QRTD. RED GIM
1ST & 2NI) S.VP (.1 M, 6" & UP
1ST & 2ND S,\P (11 M. 18". & IP
S.VP GUM BOX BO.\RDS, 13' TO 17'

NO. 1 COMMON SAP GUM, 4' & UP
2 COMMON S.VP GUM
3 COMMON S.AP GUM
1 COMMON .ASH
1 COM.MON A BETTER ASH
3 COJLMON .\SH
RUN ASH

1 & NO. 2 COMaiON CVPRE.SS
RUN CYPRESS
RUN ELM

NO.
NO.
NO.
NO.
NO.
LOG
NO.
l>OG
LOG
TUPELO Gl'M BOX B0.4RDS, 13' TO 1'

LOG BUN HICKORV
OUR LUMBER CONTAINS ALL WIDE STOCK PRODUCED EN
LBNGIHS. WE ALSO MANUFACTURE 0.4K TIMBERS AND

1 ; ,-)/8 3 4

5,000 4.000 9.000
26,

1..,

140,

4

,000

3,000 23,000 10,000
2,000 3.000 24,000

000
000

.-> J

10.000

;.oo»

(i 4
3.000

32,000
3 -,000

48,000 3.5.000 43.000 52.000
49,000 19,000 94,000 10,000

2o,6o6 io.obo ii,6oo I'l.ooo 25,000

4,000 31,000 50,000 43.000
20.000 35.000

10.000
1 .000

97,
147,
45
15,

13,

84,
53,

80,
34
31
15,
49
173
30

,000
,000
,000
.000
,000
,000
,000
,000
.000
000
,000 45,000
000
000
000
000
000

30.000
14,000

12.000
70.000

30.000

40.000

41.000
7.000

s.ono
3.000

1 .000
i.OOO

36.000
5,000

9,000

3.006

3.000
4,000

.000

.000

5,000

10.000
78.000

3,000 20,000

17,660

M-iNUFACTURING AND WILL,
BRIDGE PLANK — F.4CILITIES

RUN OVER 60% OF 14 AND 18 FT,
FOR KILN DRYING AND DRESSING
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NASHVILLE
CELE^Fa-ZVTEiD FOR HIGHEST TTTPE TIIVIBER GROV\rrn, KAUl^TL-BSS

IVl/^lVUF-^'^VC'rURE ^z^lVD GOOD GR..2:VDES.

JOHN B. RANSOM
CBb COMPANY

MANUFACTURERS OF

HARDWOOD I UWBER
3 cars 4/4 I's & 2'8 Qtd. White Oak, 6" & up (wide In).

1 car 4/4 No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure).

1 car 4/4 I's & 2's Qtd. White Oak, 10" * up.

2 cars 6/4 I's & 2's Qtd. White Oak, 6" & up.

1 car 6/4 No. 1 common Qtd. White Oak, 4" & up (very
nice).

1 car 8/4 No. 1 common Qtd. White Oak, 4" & up (very

nice & dry).
1 car 4/4 I's &. 2's Qtd. Red Oak, 6" & up.

2 cars 4/4 No. 1 common Qtd. Red Oak, 4" & up.

2 cars 5/4 I's & 2'3 Chestnut, dry, sood widths.

2 cars 5/4 No. 1 common Chestnut, dry, good widths.

10 cars 4/4 No. 2 C. & S. W. Chestnut, *ry.

2 cars 16/4 I's & 2's White Ash, rery dry & tough.

2 cars 6/4 No. 1 common Hickory, yery dry t tough.

1 car 8/4 No. 1 common Hickory, rery dry & tough.

1 car 10/4 No. 1 common Hickory, yery dry & tougli.

1 car 12/4 No. 1 common Hickory, yery dry Ic tough,

NASHVILLE, TENNESSEE

THE
Davidson, Hicks & Greene Co.

(IVAUl
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KNOXVILUE
Famous for Finest Type of Poplar, Oak and Chestnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
^ We have a iiiodeni sawmill, planing mill, tUjor-

ing and interior linish plant, at the same site where
we have been engaged in the manufacturing lumber
business for more than thirty years, and are thor-
oughly equipped with an intimate and accurate
knowledge of every detail for the manufacture of
specially high grade interior work and hardwood
flooring.

^ We carry no stock goods. Everything is man-
ufactured complete from architects' specifications.

^ Our oak and other hardwood flooring is made
with absolute accuracy, and we guarantee end-
matching, by means of machines of our own de-
sign, that has square corners and tits to a hair-joint.

^ We are large manufacturers of Oak, Poplar,
Chestnut and Ash lumber.

^ Your inquiries are solicited.

II. S. MIZNER,

C. C. CANNON.
V'ice-Prt'S.

KD. M.\I"HET,
Gon'l Manager

M. I.OfJ.VX.
•y aiKi Tii-as.

LOGAN- MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards : Knoxville
Branch Otiice and Yard:

ItiiiiU aiul Mol-ean A^e., Cinrinuati I. M. APHER. Mgr.

Want to Move Immediately
75,000 ft.

100,000 ft.

60,000 ft.

40,000 ft.
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KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For quick shipment we will make very low prices on the following. All this stock is band sawn

and thoroughly dry.

1 car 4 4 Is & 2s Poplar

2 cars 4 4 No. 1 Com. & Select Poplar

5 cars 4 4 No. 1 Common Poplar

2 cars 5 4 No. 1 Common Poplar

3 cars 6 4 No. 1 Common Poplar

1 car 8 4 No. 2 Common Poplar

1 car 4 4 No. 1 Common Plain Oak

1 car 4 4 S. W. Chestnut

1 car 6 4 S. W. Chestnut

1 car 1x18 & up Panel & No. 1 Gum
2 cars 4 4 No. 1 Common Red Gum
1 car 5 4 No. 1 Common Red Gum
3 cars 4 4 Is & 2s Qtd. White Oak
2 cars 5 4 No. 1 Com. Qtd. White Oak
1 car 6 4 No. 1 Com. Qtd. White Oak
1 car 4 4 No. 2 Com. Qtd. White Oak

Do not hesitate to write us regarding anything in hardwoods, whether it appears on this list

or not, as the stock listed here are only a few cars we want to move quickly.

We have first-class planing mill and can manufacture any of our stock to suit your requirements.

W.E.HEYSER
LUMBER CO.

BRANCH:
General Offices and Yards

:

WINTON PLACE

Memphis, Tenn. Cincinnati, 0.

Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES

The Wm. H. Perry
Lumber Co.

ManuFaclurers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

STOCK LIST
4/4 20 & 21" Panel Cottonwood 15 M
4/4 22 & 23" Panel Cottonwood 15 M
4/4 24 & 26" Panel Cottonwood 15 M
4/4 27" & up Panel Cottonwood 15 M
4/4 Common & Better Chestnut 15 M
8/4 Sound Wormy Chestnut, one year dry 100 M
6/4 Sound Wormy Chestnut, one year dry 50 M
4/4 13 to 17 Poplar Box Boards 15 M
5/4 Hard Maple, Is & 2s, Michigan stock 35 M
Philippine Mahogany 6 M
4/4 13 to 17" Gum Box Boards 9 M
4/4 No. 2 Com. Sap Gum 200 M
4/4 Log Run Basswood 60 M
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ATKINS ALWAYS AHEAD
The Logging Boss

He's on the job early and late. He knows what each man
ought to do each day and you may depend upon it that

he usually sees to it that it is done. He knows Good Saws.

Do you know lliat yon are getting fill! \aluc mil

of each man ?

Arc you sure thai your .Saws are cultiug' as fast

and easy and holding" uj) without retlttino- as long

as vour competitors' .•"

Jf not, don't you think it is alxnil time to be sure

of these things?

Atkins I'ini! Saws
are up against the most severe tests'each day in tliousands

of big lumber cam])s c\cry\vhere—and the\- arc making
good. too.

The Finest on Earth"t<

Atkins
Silver

Steel
Perfection

Atkins
Silver

Steel
Rex

Segment Ground

Wliv not place an order through your usual source for a few

Genuine SILVER STEEL Cross-cut Saws? Specify ATKINS. See

that our name is on the Made and that it is marked "SILVER STEEL."

Try them out. That's the way. Then you'll know.

If you cannot get them from your usual source of supply, then write

to the nearest address below. We'll see that you are taken care of

promptly.

And don't overlook ATKINS Famous Band Saws, Circular Saws. A

Perfect Saw for Every Purpose. Atkins Machine Knives are Famous.

General Selling Agents for Covel Automatic Filing

Room Machinery.

E. C. ATKINS CBb CO. Inc.
The Silver Steel Saw People •

HOME OFFICE AND FACTORY. INDIANAPOLIS
Branches: Atlanta, Chicago, Mem])his, Minncapoli.s, Xcvv Orleans, .\ew York City. 1 '(Utl.in.i

San Francisco. .Seattle. \:inc..nver. I'.. C. Canadian l''actnry. Ilamiltnn. ( )nl.

'fj-^t^r>,, '.:-r,'m-:
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IF YOU HAVE NEVER SEEN OR HAD IN USE ANY OF THE

Superior Wood-working Machines
You have lost money and the reputation of producing a high grade of work.

Our tools are such as will most efficiently serve the purpose for which you
buy them—tools whose quality of production have no seconds.

No complicated parts to
constantly require the atten-
tion of an expert, no unsafe
condition to ward against, ease
and economy in producing the
desired results,—in fact the

8—44" Patent Band Saw (for
wide ranged work)

No. 8 Variety Sawing. Shaping and Boring Machine

Last Word in Modern Machinery Engineering

Make it your own personal business to know that the
right machines are being used if your money pays the bills.

With economical and efficient production in view,
every manufacturer using any class of wood-working
machines should let us solve his problems. We have
specialized on this line for over 60 years and know they
are the best that money can buy.

ADDRESS DEPT A FOR FULL PARTICULARS AND PRICES

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

SEE OUR EXHIBIT AT 1219 WASHINGTON BLV'D, CHICAGO

THE BEST
HARDWOOD FLOORING

ar •BAY CITY

HANSON-WARD VENEER CO.
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BUFFALO
The Foremost Hardwood Market of the East

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

Buffalo wants your hard-

wood business and wants it

because it can make it to

/our advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

is at the service of every

wholesale consumer of hard-

woods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

G. ELIAS & BRO. \\

Buy and Carry Large \\

Quantities of \\

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET U

1. N. Stewart & Bro

Specialties:

CHERRY
AND OAK

892 ELK STREET

Anthony Miller

HARDWOODS
OF ALL KINDS\

893 EAGLE STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAK

940 ELK STREET

STANDARD HARDWO0D\
LUMBER COMPANY

OAK, ASH,

and CHESTNUT '

1075 CLINTON STREET

Above all things else,
|

Buffalo can give you better
|

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any

distance within five hundred

miles of Buffalo can usually

be loaded and forwarded the

next day.

Buffalo Hardwood lumber Co.

Wo Want to Buy for Cash:

OAK. ASH AND
UTIIKK HARDWOODS

All KrnclrB and thirknoHHCH.
%\ 111 ri'»-«'ive iind iiiHpiH't

Hloi'k lit Hhipplne point.
Urancli ,vurd, MtrniplilH, Tenn.

940 Ssneca Street, Buffalo

I iitiiiiiiii!illlii» llliiilliillll l ||l i llv lll l llllllllllllllllll!I U
Ii||llllllllllllll|llllllllllllll!lll[lllll l lllll[ll|lllllllll[llllllllllll^^ i ii|iim;iiiiiiiii|iiii
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LITTLE RIVER LUMBER COMPANY
TOWNSEND, BLOUNT COUNTY, TENN.

thickness

oraSqu2treDeal

in both Gradeand

. Measurement ,.

We are specializing in good, tough mountain White Ash, cut in any
from 8/4 up, and in any widths desired.

Another specialty of ours is special thicknesses and widths of high-class Yellow
Poplar.

You know about our very superior mountain Red Oak. We are not securing a

large quantity of oak this year, but what we have is unusually fine. Tlie widths are

good, and the logs are cutting largelv firsts and seconds, which is being sawed to 5/4,

6 4 and 8/4. '_ •

Let us have the pleasure of figuring with you on your requirements, with the as-

surance that when you buy of us you get Quality of Timber, Manufacture and Grade.

QUARTERED RED AND WHITE OAK
2 CARS 4/4 F. A,

3 CARS 4/4 F. A
5 CARS 4/4 NO.
10 CARS 4/4 NO.
2 CARS 4/4 NO.
CARS 4/4 NO.

S. RED
S. WHITE

1 COM. RED
1 COM
2 COM

Dry

5

WHITE.
RED

Manufactured

2 COM. WHITE

— Immediate Shipment

Faust Bros. Lumber Co.
Sales Office:

1657 Konadnock Block
CHICAQO
Tsirds: CAIBO and BBOOKFOBT, II.I1INOIS

Main Office

FADUCAH, K7.

*
*
*
*
*

*

******tjT*H'ti(»****fJ?f|t!(tt|»f(t***l|ttJt!lTlttt|n|Ktllll*H'******'>'+i

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

I

FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

F. FEBBT, Manager.

WE W
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Editorial Comment
General Market Conditions

The most pronounced feature of the general market in the

southern field is the scarcity of a great many items of dry stock,

and the almost universal belief that the year 1912 will prove to be

highly satisfactory from the point of view of sales and prices.

Southern operators are reporting as a rule that the}' have had

some difficulty in moving their stock during the last week or so

on account of the taking of inventory. This is always expected,

however, and it is the general belief that the inventories will show

extremely low stocks on hand at consuming points, with the re-

sultant quick awakening in demand after the first of the year

and a decided stiffening in prices.

There is an absolute shortage of any quantity of the upper

grades of plain red oak at practicallj' all the large producing points

in the South, and this stock promises not only to maintain the

present strong level, but to increase in demand and consumption

during the next six months. There are scattered reports of im-

provement in the quartered oak situation, but nothing much can

be expected in this line under present conditions. The general

idea is that low grades of almost all hardwoods are enjoying a

strong demand, and in some woods these grades are practically

impossible to buj', noticeably so in the varieties which are con-

sumed by box manufacturers.

A feature which has helped the situation in that it has curtailed

output, although it has greatly inconvenienced a great many of

the manufacturers themselves, is the extremely rainy period which

has prevailed throughout the South for some time. A number of

the southern wholesalers have been compelled to actually turn down

orders because they could not get stocks from which they had sold

in time. This is a fairly general condition and will probably prove

rather serious for some manufacturers along the lower Mississippi,

who, should there be any decided improvement in demand after

the first of the year, will not be able to take advantage of it,

because they will not have accumulated sufficient dry stock.

A Michigan correspondent states that the impression given in

the market conditions report in last issue of Hardwood Kecokd

SUBSCRIPTION TERMS: In the United .States and its possessions,

and Canada. $'J.OO the year: in foreign countries, $1.00 extra postage.

In conformity witli tlie rules of the pnstofflce department, subscrip-
tions are payaljle in advance, and in default of written orders to the
contrary, are continued at our option.

Instructions for renewal, discontinuance, or change of address,
should he sent one weelt before the date they are to go into effect.

Both old and new addresses must lie given.

Both display and classified advertising rates furnished upon
application.

that there is an overstock of No. .3 hardwoods in Michigan and

Wisconsin, is erroneous. He alleges that the inventories of man-

ufacturers who produce more than sixty per cent of the hardwood

product in Michigan and Wisconsin show that there is a distinct

shortage in this grade, and that a fiill dollar a thousand more is

being obtained at the present time than was possible to secure

sixty days ago.

The general situation in northern hardwoods is good, there being

a comparatively short stock and a fair demand for all the standard

woods, including maple, birch, beech, elm and basswood.

The general impression prevailing is that after the holiday and

inventory season is over, there will be an increased demand for

all varieties of hardwood lumber, and the first of the year will

show very satisfactory trading.

Oak Lumber and Flooring on the Pacific Coast

A well-known lumberman of Portland, Ore., writes 11.\rdwood

Record that an impression seems to be prevailing in the East that

Siberian or Japanese oak and oak flooring have supplanted the oak

of the East on the Pacific coast. This correspondent states that this

is a serious misapprehension of facts, and in the interest of the

superior eastern oak and in fairness to the discriminating good sense

and judgment of Pacific users of this material, he wishes to have

the impression corrected. He states that for some time and until

the fall of 1910, the hardwood flooring dealers of Portland were

in a combination with the manufacturers of Siberian or Japanese oak

to forward the use of this variety of wood, and discourage the use

of oak from our own states east of the Eocky mountains. Gross

misrepresentations were made to create a prejudice against the

American product. These misstatements were broadly scattered going

so far as to allege that the supply of oak stumpage in the United

States was practically exhausted; that the stock shipped to the coast

was all short lengths and culls, and when eastern oak was specified by

builders and the better class of architects, Siberian or Japanese oak

would often be wilfully substituted.

However, during the past year the interests of eastern oak have

Advertising copy must be received five days in advance of publica-
tion dates.

Telephones;—Harrison S086-S0S7-S0S8.

Advertising Representatives: Jacob Holtzman. 5254 Larchwood Ave-
nue. Philadelphia, Pa. : E. W. Meeker, 537 South Dearborn Street. Chi-

t-ago, III,

Entered as second-class matter May 26, 1902, at the postoffice at Chi-
cago, 111., under act of March 3, 1S79.
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been thoroughly Umkod after ou the Pacific coast, and a campaign

has been and is still being waged, notably in Portland, where the

public is finding out that eastern oak can be found and furnished,

and is beginning to realize the great difference in value between the

American product and the cheap Japanese substitute.

The writer notes that nearly four billion feet of oak lumber is

produced in America annually from American forests, and the coun-

try is heavily exporting oak to Great Britain and the Continent,

while probably not over ten to twelve million feet of Japanese oak

is brought into the country annually. It has been found by archi-

tects and competent builders that the oriental oak fails as a substi-

tute for American varieties, as it will not stand up under any

reasonable test. It is coarse-grained, brash and softer than native

oak, and has a great propensity to cup when made into flooring;

and furthermore lacks the rich tone and fine texture of eastern oak.

As a matter of fact discriminating buyers will pay ten to fifteen

dollars more for American oak than for the Japanese competitive

wood. The more Siberian oak flooring is put into use, the harder

it is to sell similar flooring to the same man for another house.

The writer believes these statements, which apply largely to the

Portland district, to be equally true of Los Angeles and San Fran-

cisco. He thinks all will verify the statement that this eastern oak

is in great preference, especially for flooring use, over the Siberian

oak, and that the latter is steadily losing ground, notwithstanding that

it is sold at cut-throat prices.

The writer continues that eastern oak and oak flooring manu-

facturers can disabuse their minds that Japanese oak flooring is in

any danger of displacing American oak.

Forthcoming Lumber Association Meetings

The Nashville Lumbermen's Club will have its annual meeting

and a dinner to sundry guests on Tuesday evening, January 1(5.

The Indiana Hardwood Lumbermen's Association will hold its

annual meefing at Evansville on Thursday, January 18. This is

the annual home-coming of every loyal Indiana hardwood man, and

will doubtless be well attended.

The National Lumber Kxjiorters ' Association will hold its an-

nual meeting at Washington. D. C, Thursday and Friday, January

2.5 and 26.

The Hardwood Maiiutacturers ' Association of the United States

will hold its annual meeting at the Sinton hotel, Cincinnati, O., on

Tuesday and Wednesday, January 30 and 31. Secretary Doster

promises a program that will make every hardwood lumberman "sit

up and take notice."'

The Yellow Pine Manufacturers' Association will hold its an-

nual meeting at New Orleans on Tuesday, Wednesday and Thurs-

day, February 6-8.

The annual meeting of the Lumber Sales Managers' Association

wiU be held at the Auditorium hotel, Chicago, on Thursday and

Friday, February 1.5 and 16. Secretary Klann and the committee

having the program in charge promise a function that no lumber

sales manager can afford to miss.

The National Wholesale Lumber Dealers' Association will lii>ld

its annual meeting in M;irch, at a ])lace yet to bo designated.

The Wisdom of Knowing Where You Stand

The cartoon in tlii.s is-siic ul ll.\i;ij'A <m,1) 1;i.( (jkd I'orcctullv eMijilLa-

sizes not only the desirability, but the absolute necessity of every

man in business, of which the lumber manufacturer or remanufac-

turer is no exception, of knowing "where he is at'' commercially,

at least once a year. This is the time for an annual appraisement

of all property, the listing of assets ami liabilities, and the striking

of a balance. This is the only way the wise business man keeps

cases on himself.

Today it is not safe to figure on exaggerated values in making
appraisements, but every item should be scaled down to cash value.

This is notably true of sawmill, planing mill and general wood-

working equipment, while timber will still stand a good \ ;iliiiit ion.

Keeping Salesmen Posted

Too MKiny lunduMiiuMi have tiicii on the voad who they

evidently think are mind readers, because they rarely give them

but few suggestions about many things pertaining to the calling

in which they are engaged, ou which they should be advised.

There is something more to do for a lumber salesman than to turn

him loose ou the road with a stock list, a price list and fifty dol-

lars of expense money. One live-wire hardwood wholesale house

has a system of sending out on perforated slips, to be inserted in

a loose-leaf stock list and price list book, a monthly digest of the

lumber situation as it sees it.

Hardwood Kecord has been accorded nccess to a set of these slips,

which of themselves are not only worth reading, but as suggestions

to lumbermen as a basis for information to be sent traveling men
is invaluable.

This is the gist of the information for December 15:

Poplar: Supply fair; demand good in mill culls; be careful on No. 3

common, as it will advance.

Quartered White oak: Supply h\g in iiU grades: demand small in

all grades : sell all grades : can suijply Ohio and Indiana stock if required.

Plain White Oak : Supply low : demand good : all grades. 5/4, 6/4

and 8/4 scarce; sell Xo. ;; and :! common in 4,4: be can'fiil on 5/4,

6/4 and S/4.

Plain Red Oak: Supply fair excepting 5/4 and 6/4; demand good;
sell all grades, but do not oversell on short items.

Bt'CKEYE : Supply fair: demand fair; sell log run: mill culls sold up.

Beech : Low supply and fair demand : soutbcrn stock only can be

handled satisfactorily in log run : can get full list in northern Ohio and
in Michigan.

Hickory: Supply fair: demand good: sell some il 4 and s 4 common
and better by grade : Indiana and Ohio stock.

Chestnut : Supply common and better low : demand good : sound
wormy supply still large : demand fair : push sound wormy and mill culls.

Ash : Supply 4/4 good : No. 1 common poor, probably an overstock ;

demand fair ; supply of .5/4 and 6/4 fair with a fair demand : supply S/4

poor and demand big; supply l(t/4, 12/4 and 16,4 fair with fair demand;
in this should sell not more than two-tbirds llrsts and seconds and one-

third or more No. 1 common ; especially tough stock from Ohio and
Indiana field.

Black Walnx't : Supiily low on high grades : (ieni:ind unod : sell only

log run and common and better.

Basswood : Northern stock in over-supply and moving slowly : southern
stock in fair supply and moving fairly in grades, log run and better

;

No. .3 common northern supply is in fair supply, and demand big, bringing

a premium of one to two dollars over any price since 1007; southern
supply of No. 3 common low.

Birch: Northern supply fair; demand good; southern supply low;
demand good ; 5/4 and thicker scarce at all points of supply ; sell all

grades in moderate quantity.

Hard Maple: Both supply and demand fair, sonlhein supply low with
fair demand: sell 6/4 and 8/4 firsts and seconds extra good nnrtbirn
stock, and some 10/4, 12/4 and 16/4 southern log run stock.

The luml)er salesman gets a lot of cussing for both inefficiency

and for loafing on his job, but the average man is not endowed
with prescience, and it often hapjicns that he is very illy sup-

ported by the man he represents. However, perhaps the redoubt-

able Peter Kuntz' definition of a successful lumberman is worth
quoting. Peter observes he is the man who can continually work
three average lumber salesmen for five years without going into

bankruptcy. This is ;i severe analysis, but there usually is not

enough "team work" between manufacturing .-uul wholesaling

lumbermen .and their sales force.

The success of many lumber concerns is .jeopardized by bad sales

methods, for which tlo' IuuiImt s;ili'sui:iii is not ])articularly to

blame, unless he has some one b:icU of liini to give' him the right

kind of instructions. The leaving of low prices iu order to secure

a possible order from some buyer who thinks he may want a car

in the future is a woefully bad habit: :ind it is to lie regretted

that many salesmen do not put eiKuigh thoughtful :ind honest

cH'ort in their work to successfully overcome the complicated de-

tails of correct salesmanship. Many a sales maii.-iger devotes half

his time iu cleaning up transactions that his lieutenants on the

road should have done for themselves.

No lumber house has reached the maxinuim of ellicii'iicy until all

its sales employes have so mastered their work th;it tiny ;ue

diplomats in their (filing.
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DETROIT, MICH

The Failure of Steel Cars

Theie is ;iii old saying that if rogues are given rope enough

they will hang themselves, whie'h observation is found duplicated

in the history of the accidents being encountered by steel pas-

senger cars. The terrible loss of life occasioned by the collision

at Odessa, Minn., on December 18 (which is discussed in the article

"Steel vs. Wooden Eailroad Cars,'' in this issue), simply confirms

the repeatedly expressed opinion of Hardwood Kecokd that the

steel car offers no increased safety to the traveling public, and in

other respects is a dangerous and extravagant experiment.

It is doubtful if the steel trust, the Pennsylvania Railroad, or

whoever was responsible for spending thousands of dollars in secur-

ing the publication in hundreds of daily newspapers during the

last week of November, of a stor^^ reciting the alleged safety of

steel cars as evidenced by the escape from death of the passen-

gers in the train wrecked at Monmouth Junction, N. J., will find

an accoiint of this accident a suitable excuse for repeating this

expenditure.

The result of Morganizing American business is growing worse

and worse as time advances, and the only relief from this condition

is through such a political up-

heaval coming about that the =^^==^= unsolicited
continuance of the pernicious

methods employed by the money
trust shall not be permitted. It

may be very creditable on the

part of the steel trust to at-

tempt to secure a market for

the vast over-production of steel

that it is producing to enable it

to pay dividends on both the

money and water involved in

its capitalization, but when it

jeopardizes the lives of the en-

tire traveling public in carrying

on this steel and concrete car

experimental work, it is time a

halt were called.

If the money that has been

expended by railroads in steel

car purchases had been spent on

road-bed, track and safety ap-

pliances, there would be but a

small fraction of the danger in

railroad travel that now obtains.

If this criminal experimenta-

tion with the lives of the pub-

lic continues, the time may come when the JIcNamara brothers,

confessed murderers that they are, will be considered angels of

light as compared with those responsible for the killing of rail-

road travelers.

Foreign Commerce of the United States During

1911

As before prophesied in Hardw^ood Eecord, the foreign commerce

of the United States in the year about to end will show an increase

of over two hundred million dollars, when compared with the imme-

diately preceding year, and a larger total than any previous year of

the country 's commerce.

Imports, while falling below those in 1910 in the earlier months,

have in the closing period of the year snown a marked increase, in-

dicating that the total for the year will differ but little from that

of 1910, which made the highest record in the history of the import

trade.

Export.s are larger than in any earlier year, and manufactures

exported also make their highest record, reaching approximately one

billion dollars in the calendar year of 1911. The approximate totals

for the year are: Exports, over two billion dollars; imports, one and

a half billion dollars, of which over one-half entered free of duty.

Wood and the nuuiufacturcs lliereof will show a total of about

fifty million dollars, but cotton still remains the leading article of

export, being ten times as great as lumber. Iron and steel is also

making a new high record for the year.

Considered by countries, large increases occur in the exports to

Canada, Germany, Netherlands, Japan, United Kingdom, Au.stralia

and Belgium, with lesser increases to South American countries, Cuba

and China.

Advertising Lumber
Hundreds of uses to which steel and cement are being employed

at the present time in the substitution of wood are entirely experi-

mental. There is no one of sufficient scientific knowledge or generally

wise enough to determine what the economic result in this substi-

tution will demonstrate. That steel and concrete have their weak-

nesses for permanency, in fire-resisting qualities, in structural

strength, in their inability to withstand shock, in their failure in

fire-proof qualities and other features is well-known. Wood has a

long and honorable history, as a result of its uses for centuries for

a million purposes for which it now has stalwart competition. Fire

insurance authorities recognize the superiority of wood over steel or

concrete in its ability to with-

TESTIMONIAL =rr stand fire in slow-burning type

December 2, 1911.

HARDWOOD RECORD. Chicago. III.

Gentlemen:— Until further notice please use the fol-

lowing copy for advertisement in our space. We wish

to state that we have had unusually good results from

the advertisement which we have been running for the

past two issues, and have sold practically the entire

list of stock advertised.

Respectfully yours,

Die. T. F. THOMAS FORfvlAN COMPANY.

of mill construction. It is well

known that the panels of rail-

road cars, street cars and car-

riages, made of wood will with-

stand wear and tear and atmo-

spheric conditions, with a mod-

est cost of repair and repaint-

ing of well towards thirty

years. It is well known that the

structural strength of wood,

when protected from the weather,

remains intact for more than a

century. When covered with
paint, outside finish of many
varieties of woods will have a

permanence for a century of

time. Wood has certain in-

firmities and weaknesses that

can not fail to be recognized,

but it also has so many sur-

passing merits over the ma-

jority of its substitutes that it

is oniy a matter of presenting

these facts in a just and seieu-

tific way to rehabilitate forest

products in the high appreciation in which they have been held by
the public since civilization began.

In exploiting wood it is only necessary to tell the truth about it; it

is not necessary to indulge in buncombe to insure its recognition as

the best material for thousands of economic purposes. It is not

necessary to falsify, and state that any wood is "the wood eternal,"

or '
' defies all rot influences, '

' because such statements are not the

facts, and entail upon the advertisers severe criticism. The slogan
'

' the wood that lasts,
'

' is just as forceful when applied to woods

of longevity as the statements referred to, and inspires confidence

in the advertisements that the others do not. An axiom of suc-

cessful advertising is that '

' the truth, first, last and all the time, '

'

is the only kind that pays. The advertising that fails of just

results is that which is misleading.

The Veneer and Panel Business

The condition of the veneer and panel business, as reflected by

the proceedings of the National Veneer & Panel Manufacturers'

Association, and by an analysis of the sundry papers read at its

recent meeting, which are reproduced in full in this issue of Hard-

wood Record, indicates that this line of American industry is not

in a remarkably prosperous shape. There is apparently an output
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of sawed, rotary-cut and sliced veneer, and the resultant panel work,

which is in excess of current demand. Tliis situation has induced

some producers to make very low prices in order to secure enough

business to keep their plants going. Many have made concessions

in the price of dimension sized panels that have resulted in scarcely

trading an old uollar for a nen- one.

The cousensus of opinion expressed at the meeting was that cur-

rent prices on dimension sizes of both veneers and panels were not

only altogether too low, but out of reasonable proportion to log

run veneer product.

The lack of «fBciency in manufacture, the problems of waste, and

cost accounting were among the chief subjects discussed and an-

alyzed. It is believed, considering the fact that there are more than

one hundred less veneer plants in commission than there were two

year ago, that very soon the veneer and panel business will probably

come into an adjustment of supply and demand that will warrant

a considerable increase in price, and result in putting the business

on a more profitable basis.

What the Lumber Trade is "Up Against"

It has been suggested in Hakdwood Record from time to time

that it is doubtful if the average lumber manufacturer, in viewing

both the decadence of volume and profit in his business, really

knows what he is "up against." Here is one of many things:

In connection with this article there is a graphic table showing

the increase of Portland cement production in the United States

in the last two decades. This table is food for study for every

lumberman. Think of it! From a paltry output of Portland cement

in 1895 of five million barrels, the total has risen to more than

seventy-five million barrels. A student of commercial affairs will

ask himself if this is a natural increase, based on the superior

merits of cement for materials it substitutes, or if the trade has

been artificially and unnaturally stimulated. The answer is easy:

There are many places in which cement is used where it is in-

finitely superior and more economical than wood, or any other

material it has supplanted. On the contrary, it has been forced

into utilization in many places where wood is not only manifestly

better, but much the cheaper.

The depiand has been forced, and has been forced by a system

of exploitation with which the lumber trade unfortunately is un-

familiar. The Portland cement people expended more money in

1911 to e.xploit their product than the lumber industry has spent

in its entire history, and they are spending it in a way that counts,

as is evidenced by the increase in consumption.

But other things in connection with this wonderful increase in

cement consumption must be considered. This industry to a con-

siderable extent is owned and controlled by the Universal Port-

land Cement Company and the Atlas Portland Cement Company,

the majority of whose stock is said to be owned by the Morgan in-

terests. This element of production of cement controls the cement

situation to a large extent in all the territory of the United

States, east of the Missouri river. It still has some competitors,

but with the rule or ruin policy of Morganized business, many of

these competitors are not in a very good standing with their

banks.

Less than sixty-five cents a barrel at the mUl will buy Portland

cement at any point east of the Missouri river, which is about

thirty cents a barrel less than the poorhouse price at which it was

sold five years ago, and which represents a price at which no con-

cern, save very large producers, working with ample capital and the

highest efficiency, can produce the material on a cost basis.

A fierce competition is being waged against the independent plants,

with an apparent effort to their ultimate absorption by the "money-

trust," or wiping them off the commercial map. If cither result bo

consummated, the public will not continue to buy Portland cement

at this ridiculous price.

Hakdwood Kecoed has it on competent authority that the ukaso

has gone out from the powers behind the throne of the Universal

Portland Cement Company, that it is expected that in the state of

Ohio, for example, its sales force is required to increase its sales

of cement during 1912 by twenty-five per cent over the volume of

1911. This means what? It means the forcing of cement agaiust

the utilization of other materials, regardless of superiority, and it

furthermore !ui:i"s t!i:it the iudeiiendent cement people doing busi-

ness in any territory that the cement trust holds as its own, are

going to do business at a good deal less than cost or shut up shop.

This fight for supremacy in the cement business being urged by

the distinguished coterie of gentlemen with headquarters in Wall

street, is fraught with great danger to the prosperity of the lum-

ber trade.
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January first. Nineteen Hundred and Twelve

Good morrow, friend! Today from wooded slope and limbered plain
comes the salutation.

^ Since Time began, my forebears have been knit in closest bonds with
jl yours, and long before your forefathers had learned the arts and crafts,

which now add to the joy of living, they stripped mine naked to make a
shelter for their clamorous broods. Even the fire that warmed their shiver-
ing bodies came from my procrealors' burning hearts.

^1 My ancestors deemed it their privilege to cradle yours when they were
jl helpless babes; and their duty to form the beds upon which were

stretched all that was mortal of you in last repose.

^ Even in the greatest tragedy and the greatest good the world [has ever
jl known, man was not separated from the tree. It is Christ on the cross

of wood thai is the symbol of humanity's redemption.

tfJT We carried the intrepid mariner over unchartered seas to this glad new
ji land, where we again willingly sacrificed ourselves to your^^desires

and needs.

tflT Gladly we laid our triumphant heads, which before had only known the
Jl winds of heaven, upon the ground that our bodies might form the walls

of homes that called the love of wives and the tenderness of mothers across
their thresholds.

fn And those of us that stood after great fields had been denuded of our
7l) kind, sang songs of gladness that the land we had kept fertile through
countless years was feeding mouths of little children.

JIT Oh, my friend, is it because you found so many of us willing to bow
al our heads at your slightest wish, that you, through thoughtless prodi-

gality and wanton waste, have stretched almost to breaking point bonds of a
friendship as old as man?

God grant the cords again be conserved and strengthened, that those who
come after you may still be served by those which spring from my seed!

Surely to widen the path for the march of progress it is not meet that

all of me and mme shall die.

#]T Take heed ! Take heed, my friend ! Hold out to us a helping hand,
3I or the day is near when the ear of man shall listen in vaiji for the faint-

est sighing of the wind among the branches of the giant poplar, the stately

pine, the lordly oak, the moss-fringed cypress, the monarch fir, the rustling

maple and others of my kind. For when you have silenced us, not one shall

send forth again the old joyous greeting—Good morrow, friend !

—Idah McGlone Gibson.

n
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Peru Pertinent and Impertinent
Upset

Adown the stream of life, they said.

Together peacefully they'd float

;

But, just as soon as they were wed.

They both began to rock the boat.

Kefinement of Ingratitude

"Republics are ungrateful. " said the ready-

made philosopher.

"Perhaps," replied Mr. Chuggins : "but if you
want a taste of real ingratitude, take a party

of friends out for an automobile ride and listen

to their sarcastic remarks if you happen to

break down."

—

Wa^liiiujton Stdr.

Oaks and Ads
"Great oak.s from little acorns grow"

And furnish lots of lumber ;

And big ads first were small, you know.
So "don't forget the number."

What He Had
1 think the doctor is about tlirough with me.

Told me my ailment is practically cured."
"What did you have?"
"Three hundred dollars, originally."

—

Courier-

Joitnial.

You can usually tell a thinker by the things

that make liim silent.

The Wrong Word
When May boastingly informs me

That she wears "imported dresses"

She would be, 1 think, more truthful

To say this ; "Imported tresses."

Quick at Figures

Gladys—The manager at the l-'rivolity selected

twenty chorus girls in twenty minutes.
Totty—My word! Isn't ho quick at figures?

—

Ynriety Life.

It is better to absorb knowledge than to have
it driven in.

KNOWING "WHERE YOU ARE AT"

The Pants Buttons that Keep the Trousers from Bagging.

Quite Prepared
"What arc you doing, my pretty maid';"

"I'^n mii.sbing a niau, kind sir," she said.

"You'd belter be careful, my pretty maid."
Tm more, than seven, kind sir," she »uld.

"Is he going to marry you, my pret(j"j^piald'/

"

"I really don"t know, kind sir,"' she saKJ.'

"And what If he doesn't, my pretty maid";""

'"I'll sue on his promise, sir," she said.

Has he got njiy money, my pretty maid?"
"lie luiH—at present—air," she said.

—By La Touehe Hancock.

—26—

Wholly Innocent
The story is told by a traveling man of a

pretty young lady who stepped Into a music

store In Sprlnglhld, Mo., the other day. She
tripped up to the counter where a new clerk

was assorting music and In the sweetest tones

r.Kked : "Have you 'Kissed Me In the Moon-
light?' " The clerk turned half »"ay around and
answered : "It must have been the man at the

other counter; I've been here only a week."

—

lltilfalo Commercial.

Money Is the champion long dislanc iivliiL.r

The Victor
("assidy : "Ilarrlgan was around today brag-

gin' about th" b'atlu" be gev I'lnnegan last

Monda'."
Last Monda'? Shui"e, lhat"s near a

'TIs a wonder he wasn't around
Casey :

week ago
sooner."

t'assld.v Aye I but it seems he only recovered

-VtilUnlic t^taudanl andfrom It this inornhi'."

Timta.

Don't plant acorns today and expect them to

l>'' oak trees tomorrow.
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Veneer Men in Conference
The annual meeting of the National Veneer & Panel Manufac-

turers' Association was held at the Aui-litorium hotel on Tuesday and

Wednesday, December 12 and 13. Incident to the meeting were sev-

eral conferences of rotary cutting and jianel clubs, that are allied

with the organization. The meeting was well attended, and great

interest was manifested in the various papers read, and the discus-

sions concerning them that ensued. The principal subject under

analysis at this meeting, agreeable to previous arrangement, was the

matter of cost accounting in veneer and panel production, and it was

thoroughly thrashed out. The various papers read at the meeting

find a separate place under distinct headings in this issue of Habd-

wooD Record.

Owing to the unavoidable absence of President P. B. Raymond of

Knoxville, the various meetings were presided over by First Vice-

President C. T. Jarrell of Humboldt, Tenn.

President Raymond submitted the following address:

The President's Address

One of the pleasures that a man has in his lifetime is to address bis

fellowmen in the same line of business. This occurrence does not

always come to all of us, but among the veneer men, it comes to the

most of us, because there are sp few of us.

I am still of Ihe opinion that the association should take some interest

in the cou.servatiou of the fiircsts. which are fast going to waste and in a
few years our supply will be exhausted. Laws should be passed protect-

ing our timber. Especially, the small trees of today should be left to

grow for future use. and for everj' tree that is cut down, another should
be planted in its place. In this manner, our timber supply will last

many years longer.

Why should our average price be lower than it was fifteen years ago?
But such Is the fact. Timber is scarcer, timber is higher and timber is

poorer. Labor is higher, machinery is higher and everything that we
have to do with, but our selling price liecps on going down. Where
in the veneer business is a Rockefeller, Vanderbilt, Gould, Pullman, or

even a man of medium millions?

Last year I called your attention to our code of ethics. It was made
for the timber business and not for the veneer business. I would
recommend that it be corrected to apply to our business and that our

terms should be two per cent oSE for cash in ten days, thirty days net

from date on invoice. Xot sixty, ninety or one hundred and twenty days

as is now being allowed and in some instances that I know of, two per

cent off in one hundred and twenty days. We have to pay cash for our

labor and everything that we buy, and in some instances pay for our

logs six months before we get them cut up. Then why should we be com-

pelled to wait an unreasonable length of time for our remittance?

The association has certainly done a great deal of good for the business

and there is more that it can do. and I feel it the duty of every member

\ '^^^^^ ^^^^^fUKKm

f. T. J.\RRELL, HUMBOLDT, TEXN.,
I'RESIDENT.

A. E. GORHAM, MT, PLEASANT. .MICU.,

VICE-PRESIDENT.
C. IT. BARXABY. GREEXCASTLE IXD.,

VICE-PRESIDENT

I lirst want to call your attention to the general need of co-operation

in this business. It is strange to me that men in this business will

not follow general business rules as are followed in other lines. For

instance, in the steel and iron industries, in cereals, in tobacco, in oils,

in banks and in railroads, and in fact, almost any other line but the

veneer business. Other lines try to see how large a dividend they can

pay, while in the veneer business, it seems to be just the opposite—how
small a dividend they can pay. This is caused by several things.

First—In the lack of interest in a cost system.

Second—In trying to see how much cheaper we can sell than our

competitors.

Third—In trying to make the stock better than the grade sold calls for.

I<"ourth—In trying to see how much more we can pay for our logs than

our competiiors, and several other things too numerous to mention.

All this could be done away with through co-operation and these things

should all be taken up by the difCerent clubs and straightened out and a

one-price system inauguratstd for stock of the same kind and grade,

no difference where it is made.

A little over a year ago we published an inspection and credit book.

This was done by co-operation and co-operation should have issued addi-

tions to this book, but interest seemed to lag and nothing more was

done. Why can't we have this valuable book kept up, with monthly

additions to it? We pay from .$50 to $73 a year to publishers for others

books for this very information and then we do not get information that

our credit and inspection experience book gave us.

of the association to take interest and sec that our association is

srengthened.

Secretary-Treasurer Defebaugh made a spirited address urging a

general overhauling of methods of doing business in the veneer and

panel industry, with a view to putting the business on a better pay-

ing basis. He argued that the only reason for the unsatisfactory

status of the industry at the present time was owing to the lack of

information, co-operation, mutual contidence and nerve on the part

of those engaged in it.

As treasurer Mr. Defebaugh made a report showing the association

to be in a good financial condition.

The result of the discussion on a cost system was the appointment

of a committee to carefully analyze the suggestions submitted in the

several papers that were presented, and to report at the next semi-

annual meeting a basis for a uniform cost system for the use of all

manufacturers. This committee consisted of A. E. Gorham, chair-

man; E. W. Benjamin, H. E. Kline, R. C. Dayton and H. S. Willson.

In conformity with the suggestions made by President Raymond,

on motion, section 6 of the Code of Ethics, referring to Terms of

Sale, was changed to read: "two per cent discount in ten days,

thirty days net.
'

'
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On motion, Assistant Secretary Young was instructed to revise and

bring up the credit rating book to date and to have a uniform blank

printed for the convenience of members in reporting.

At noon, December 12, a buffet luncheon was served in the con-

vention room, and the meeting was continued during the afternoon.

At 6:30 o'clock on that evening an elaborate banquet, accompanied

by a vaudeville entertainment, was served for members and their

guests in faultless style by the Auditorium hotel management in one

of its sumptuous dining rooms. Both the dinner and vaudeville

entertainment were highly appreciated, especially so as Secretary

Defebaugh succeeded in figuring out a bunch of musical talent

among the veneer manufacturers, and even succeeded in organizing

a singing quartette, consisting of Burdis Anderson, C. T. Jarrell,

H. B. Sale and George E. Ford.

On the report of the committee on resolutions, the following reso-

lution was adopted:
The Re.solution

Whereas, Almighty God has summoned our friend Wm. S. Walker and

taken from us a respected and esteemed associate, and

Whereas, we feel that in his death we have lost a zealous worker for

the advancement of the interests of our association,

Therefore, we, the members of the National Veneer and Panel Manu-

facturers' Association, do hereby resolve that by the death of Mr. Walker

we have lost a friend whose genial good fellowship and wise counsels

were always helpful and highly appreciated, and further that a copy of

this resolution be .spread upon the minutes of this meeting and a copy

of same be sent to Mrs. Walker with expressions of our profound

sympathy in her bereavement.

This committee further offered a resolution of thanks, which was

concurred in, to those who presented the interesting and instructive

papers, to the retiring officers of the association, and to tlie manage-

ment of the Auditorium hotel for its hospitality.

In the report of the nominating committee, the following were

placed in nomination for officers and directors for the coming year,

and were unanimously and enthusiastically elected

:

President, C. T. Jarrell, B. C. Jarrell & Co., Humboldt. Tenn.

First vice-president, B. W. Lord, Chicago Veneer Co.. Burnside, Ky.

Second vice-president, A. E. Gorham, Gorham Bros. Co., Mt. Pleasant,

Mich.
Third vice-president, Chas. H. Bainaby, Greencastle, Ind.

Secretary-treasurer, E. H. Defebaugh, Chicago, 111.

Assistant Secretary, Howard S. Young, Indianapolis, Ind.

Directors: F. E. Crandall, J. C. Hill. 11. .1. Barnard, S. (i. Boyd, H. E.

Kline. C. M. Lemke, M. W. Perry.

B. W. Lord broached the question of freight classification, and

said that instead of manufacturing finished veneer that corresponded

with the exact gauge specified, there was a material variation in

thickness of manufacture as practiced by various producers. He
stated that he had investigated this matter to some extent and

thought it was a good opportunity at the present time to bring this

matter before the classification- committee, and perhaps have the

matter of thickness eliminated, which would render it easier to make

terms with the railroad, allowing all veneers to be classified so as to

take lumber rates. This matter was referred to the railroad classifi-

cation committee with instructions to report at the next meeting.

G. D. Crain, Jr., of Louisville, addressed the association on behalf

of the Louisville veneer contingent and the }Iardwood Club of Louis-

ville, inviting the organization to meet in that city in its semi-

annual convention. The association on vote accepted the invitation,

and hence will hold its next meeting in that city.

M. B. Hilly of Chicago requested the privilege of presenting to the

association the possibilities of increasing the consumption of veneor

by a campaign of general publicity, and stated that if the associa-

tion wished to take this matter up, he would be glad to outline a

plan for a campaign. On motion the president was asked to aiii)oint

a committee to confer on the subject of general publicity, and rei)ort

at the next semi-annual meeting. The president named as this com-

mittee V. W. Eggers, Wm. Thompson and E. H. Defebaugh.

The register of attendants was as follows:

Burdis Anderson, Great Lakes Veneer Co.. Miinlslng, Mich.

H, F. Arnemann, .Medford Veneer Co., Chicago.

S. B. Anderson, .Voderson-Tully Co. Memphis, Tenn.

W. U. Anderson. Packages. Milwaukee, Wl«.

Charles II. Barnahy, Greencastle, Ind.

11. .1. Barnard, Central Vepeer Co., Indlnnfipolls, Ind.

Philip 8. Barnes, The Barrel and Box, cblcaco.

i:. W. P.enjamiu, Cadillac Veneer Co., Cadillat, Mioh.

W. E. Bonesteel, Worden Tool Co., Cleveland. Ohio.

S. G. Boyd. C. C. Boyd i; Co., Cincinnati, Ohio.

G. D. Crain, Jr., Hahuwood Kecord, Louisville, Ky.
J. E. Crandall, Crandall Panel Co., Brocton, N. Y.

K. C. Dayton, Wisconsin Veneer Co., Rhinelander, Wis.

E. H. Defebaugh. American Lumberman. Chicago, 111.

H. L. Doty, Moose Iliver Lumber Co., McKeever, N. Y.

J. T. Edwards, Medford Veneer Co., Medford, Wis.

Haines Egbert, Sanders & Egbert Co., Goshen, Ind.

F. W. Eggers, F, Eggers Veneer & Seating Co., Two Rivers, Wis.
George It. Ford. The Barrel and Box. Chicago.

H. H. Gibson, Hardwood Record, Chicago.

L. Reeves Goodwin. Miller. Franklin & Stevenson, Chicago.

Chas E. Gorham, Goshen, Ind.

A. E. Gorham, Gorham Bros. Co., Mt. Pleasant, Mich.

Thomas James. W. H. Gillen Veneer Co., Jackson, Ala.

C. T. Jarrell, B. C. Jarrell & Co., Humboldt, Tenn.

H, E. Kline, Louisville Veneer Mills, Louisville. Ky.
Henry Kreienbaum. Interstate Veneer Co.. Emporia. Va.

C. M. Lemko, llndornood Veneer Co., Wausau, Wis.

B. W. Lord, Chicago Veneer Co., Burnside, Ky.

J. H. Mather, L. & I. J. White Co., Buffalo, N. Y.

Frank Morrison, Warren, Pa.

W. J. Munyan, Thomasville Veneer & Panel Co., Thomasvllle, N. C.

H. W. Nordyke, Adams & Raymond Veneer Co., Indianapolis, Ind.

H. A. Ostrander, Salamanca, N. Y'.

M. W. Perry, .\huapee Veneer & Seating Co.. .\lgoma. Wis.

F. C. Rice, Gerry Veneer & Lumber Co., Sinclairvillc, N. Y.

\ F. A. Rlchard.son. Michigan Veneer Co.. Alpena, Mich.

H. B. Sale, Hoffman Bros. Co., Fort Wayne, Ind.

Wm. Schoenlau. .Schoenlau-Steiner T. T. & V. Co., .St. Louis. Mo.
II. E. Snyder, Louisville Veneer Mills, Louisville, Ky.

J. I. Staples. Northwestern Cooperage & Lumber Co., Gladstone, Mich.

Chas. Thompson, Cadillac Veneer Co., Cadillac, Mich.

W. T. Thompson, Diamond Veneer Co., Edinburgh, Ind.

R, W. Tuck, The Coe Manufacturing Co., Painesville, Ohio.

A. R. Vinnedgc. Chicago.

Nathan M. Wilson. Pearl City Veneer Co.. Jamestown. N. Y.

H. H. C. Weed, St. Louis Box & Basket Co., St. Louis, Mo.

H. S. Y'oung, assistant secretary, Indianapolis, Ind.

F. L. Zaug. Wisconsin Ven<'er & Lumber Co.. Port Washington, Wis.

A. F. Zimmerman, Kiel Woodenware Co., Mellen, Wis.

Warps and Twists Spell Neglect
There are really only two things that cause warps and twists in

lumber and timber. One is a cross or twisting grain in timber and

the other is careless piling or failure to properly pile.

In squares and the heavier timbers sometimes it is impossible, even

by ordinary precautions in piling, to prevent a certain amount of

warping and twisting, but with lumber careful piling will prevent

practically all natural tendencies to warp and twist and it will do it

so thoroughly that where one sees ordinary lumber that is warped and
twisted it may be taken as a sign of neglect rather than a natural

fault of the wood.

There are two kinds of neglect in connection with warps and twists

in lumber. One is the leaving of it lying around exposed to the

weather, and the other is neglect to use proper care when the lumber

is piled. Almost any kind of a lumber ])ile with cross sticks in it is

better than no piling, but it is not enough. The right kind of lumber
piling involves keeping it straight and flat with good foundations un-

der it, plenty of cross strips carefully placed directly over each other

and no extending exposed ends. When lumber is piled with due
regard to these points, there is seldom any complaint of warping and
twisting.

Warps and twists not only spell neglect, but they mean waste.

Much good lumber is ruined and any lumber that is warped and
twisted is reduced in grade. More care in the piling of lumber at only

a nominal cost will ofl'cct quite a saving and should be given more at-

tention in the lumber world. T.

The Forest Service has issued a new bulletin on oak woods, showing

a list of thirty-five different names, and telling how to identify them.
As might have been expected, there arc a lot of qucr cuses in tlu"-

family.
• « k

Business in slack staves seems to have been a little slack in lillli.

The census report shows about two hundred fewer jihints operat-

ing than in 1909 and quite a falling off in jiroduction.
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Veneer Factory Costs
Editor's Note

The following three papers on Veneer Factory Costs were presented at the annual meeting of the National
VenetT c"? Panel Manufacturers' Association, held at Chicago, December 12 and 13. The first paper Is by J. T.
Edwards of the Mcdtord Veneer Company, Medford, Wis. ; the second is by V. J. Hill of the Augusta Veneer
Company, Augusta, Ga., and the third is by F. C. Rice of the Gerry Veneer & Lumber Company, Sindairville,
N. Y. All three of these documents have the same general viewpoint of the necessity of v^ueer" manufacturers
Uguring accurate costs, and they generally arrive at about the same conclusion in the necessary methods li> be
pursued. The documents comprise a symposium on this important phase of the veneer manufacturing industry.

J. T. EDWAKDS' PAPER dryer and two dry-kilns. We operate the dryer day and night. My
It is assumed that this title applies to the cost per M feet for figures are based upon the operation of one lathe,

producing veneer from common native hardwoods by the rotarj' We have had reports of much greater outputs than our average

process. As the mill with which I am connected produces more birch shown, and we have had day's runs that are much greater, but

veneer than any other wood, and as %" is an average thickness, and to get at the real output, each thickness of veneer must be charged

as we produce considerable veneer of this thickness, I will figure on with its share of lost time, and the other adverse factors, which cut

this wood and this thickness. Secretary Young recently issued a buUe- down the average greatly. We find that we are unable to start our

tin to this association entitled, "Suggestions for Cost Accounting in lathes first thing each morning and run all day. Before we could

Eotary Veneer Business. '
' As uniformity in methods of cost account- do this our equipment for handling the veneer after it comes

ing facilitates comparison, I have reduced my figures to his outUne, from the lathe would have to be more than doubled. A mill that is

with the following results: equipped to trim and dry the whole of the output of its lathes run-

Cost for operating one day in the manufacture of Vs" birch veneer: ning full time, could certainly produce more stock per lathe per day

First Cost : 4 M ft. logs at $20.00 per M ft $ 80.00 "^^ ^'^ <^^^, '^^'^ I think that the cost per M feet should be less,

Direct labor for all processes, including crating 44.00 although I am not posted as to this and would be very glad to hear

from those who are.

$124 00 Referring to the reports that the rotary veneer manufacturers

Burden ; Indirect labor $12.00 made to Mr. Young during 1909, the latest at hand, I find that the
Taxes •- . . 1.30 . tj, ^, t „ n .c , ^ ,
Insurance i 3.40 average price received for all ys veneer, aside from oak and poplar,

Unlieeo' 3 80 '"'^^ $8.50 per M feet, which would not allow my concern much of a

Depreciation 5.00 profit at a cost of $8.10, especially if the sales shown were f. o. b.
Office, includes selling cost 9.00— $ 38.00

, ,. , ^ . , \-,.-, nn it .c . ^o, * i.i
.

destination. Poplar averaged over $12.00 per M feet, so that would

Total final cost of operating one day $162.00 seem to be the wood to cut in order to make money. Birch veneer

We find that an average day's run on %" birch veneer is just has been selling so low this year that we could see no profit in it.

about 4 M feet of logs, as given above, and that from 4 M feet We understand that Vs" birch has been delivered here in Chicago at

of No. 1 logs we can jiroduce 20 M feet of Vs" merchantable veneer, $8-50 per M feet,

or at the rate of 5 M feet of veneer to every 1,000 feet of logs. I liave figured out the cost of one other thickness, 1/20" birch, on

Since the total expense for operating one day, including cost of tlie same basis, and find the cost per M feet of merchantable veneer

logs, is $162.00 and we cut 4 M feet per day, the cost per M feet of to be $3.40.

logs is one-fourth of $102.00, or $40.50. And as we produce 5,000 ^ cheerfully submit these figures relating to our business to you

feet of merchantable veneer from every thousand feet of logs cut, foi' what they are worth, and invite your comment, and trust that

the cost per M feet of veneer is one-fifth of $40.50, or $8.10. this association may eventually have the cost figures on the same

These figures are taken from our 1910 records, during which year basis from such a number of mills as to make it possible to fix upon

we spent over two months in cutting %" birch veneer. About two- a reasonable average cost for producing each thickness of each wood,

thirds of the veneer produced was dimension stock, mostly faces, but The determination of a reasonable selling price would then be an

some backs and centers, and the balance long run. easy matter.

To get at the cost per day we took the whole cost of operating for V. J. HILL'S PAPER
the year, as shown by our books, and divided by 300, the number of '

Never in the history of the veneer business, so far as I am
days the mill was active. Then, having a record of the time spent acquainted, has there been a time when such general chaotic condi-

in cutting, the logs used, and the veneer produced, we worked out tjo^g jj^ve prevailed. Something is radically wrong; evidently it is

the above figures. The resulting cost per M feet is practically the
g, case that requires heroic treatment. The price of logs is being

same as we obtained from a cost system whicli we kept by a constantly advanced, and the quality of the logs is becoming con-

different method throughout the year. stantly inferior, which results in an increased waste in the manu-
Some familiar with log prices in our country may question my facture of logs, and not only so, but in an increase in the cost of

figure of $20.00 per M feet, and I will say that the first cost of
j-^^jor necessary to the manufacture; the price of labor is being

birch logs decked in our yard was not over $16.50, but considering advanced, while labor itself is less efficient, and with it all, the

the shrinkage in scale from the yard to the mill, the deterioration as astounding fact remains that the selling price of veneers is less than
summer advanced, amounting at least to fully one-third, the final j^j. fg^j. qj. gyg years past,

average cost came up to the figure I have taken. Tljg situation is painfully serious, and it is an evident fact that
Mr. Young has itemized some things to which I have not given a veneer manufacturers themselves are largely responsible for the dire-

separate cost. Under "First Cost" he has crating separate from conditions by which they are at present confronted. There appears,

direct labor. This seems to me to be direct labor as truly as drying ^^ ^^ g^ lack of understanding between the manufacturers themselves,

or others of the processes.
^j^^ ^jjg situation is not unlike that of the widower, who having six

He has a separate set of items—"Office, Salesman, Advertising,
^^^n^en, married a widow with six children, whose matrimonial union

Travelins: and Indirect Expense," under the heading of "Selling ,, , .,, . ,,.,. , , -, , ^ ,iia.ciiug li-u iuiui^v-u f ,
,

^
. , , . was blessed with six additional children. On one occasion when an

Expense." As we have no Sales Department we have included this
, , , , -, i, , ^, , -j ^ i,^

, ,.„ , , ,, -1 ,,/^^ ,, unusual brawl was heard m the home, this man's wife ran to the
cost under '

' Burden '
' m with the item '

' Office.

"

^. ,,,, „i....-,,.t,.^
-rrr, .. ^ ii-r, TT^. jT'n TTDiMii-D „ lescue, aud seciug the trouble, called to her husband: "John, for
We have no items of " Power, Heat and Light and Rent. ' "Power ic^^,uc, .^iiu i,ov ^ > '

Bud Heat and Light" cost us in the way of "Indirect Labor" and goodness sake, come here! my chiUuns is fighting your chiUuns; your

we pay no rent, except a small amount to railroad for piling ground. chilluns is fighting ray ehilluns; and my chiUuns and your chilluns

I will explain as to equipment, that we have two lathes, one roller are just beaten hell out of our chilluns
!
" or, in other words, it

—29—
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a[ipeaxs that the situation is largely that of the house divided agaiust

itself. Despite the facts which we mention in the beginning, to our

personal knowledge, some manufacturers are offering their goods far

below cost, either ignorantlr, or with a total disregard for other

concerns which have counted the cost. Or, to express it ditferontly,

we, unlike other concerns of the present strenuous times, instead of

standing by one another for a reasonable price and for improved

conditions, seem ready to cut and slash prices within our own ranks,

each vieing with the other to secure the business, irrespective of the

consideration as to whether or not he is justified in furnishing the

goods at the accepted price.

The disease is a complicated one; the symptoms are numerous,

and any and all of them deserving of the most serious examination

and diagnosis, and the duty has been assigned me to consider briefly,

only a single remedy, which in my humble judgment, if it could be

properly applied, would largely eradicate the entire trouble, and that

remedy is adequate cost accounting in the manufacture of veneers.

We have all no doubt heard of the fabulous fiddler who made the

wager that he could fiddle down a stupendous bridge. In the face

of jeers and hissing, the fiddler began to tune Ids fiddle, playing it,

only to tune it again and try again. At length, to the astonish-

ment of his skeptical si)ectators, the l)ri<!ge trembles; it begins to

vibrate as he strikes a certain note. The longer he plays that note.

the more the bridge vibrates, and at last reels, totters, falls! The

fiddler had struck the chord to which the entire structure was tuned.

Not long since, a number of men were struggling and pushing, trying

to tear down the brick wall over an arch. At this moment a mechanic

appeared. With a single stroke of the crowbar he knocks out the key-

stone in the arch and—the wall tumbles!

In every serious proposition there is always some note to whicli

the whole thing is attuned; some keystone upon which the whole

superstructure or difficulty rests. Kemove the keystone, and, the

situation cures itself, and if we are not very much in error, the

pivotal point upon which our numerous troubles turn, is the problem

of costs, and in stating our subject, we feel that we can do no

better than to express it in the Biblical phrase, '

' Which of you first

sitteth not down and counteth the cost ? '

'

The problem of cost accounting is of comparatively recent growth,

and the necessity of an adequate cost system is brought about mainly

by the three following facts:

1—The wonderful natural resources of the United States.

2—The tendency to low prices caused by competition.

3—The influence of trusts and combines.

But no matter what occasioned the necessity, it is sufficient for

us to know the necessity exists, and we are reminded of the wag

who was carrying the philosopher across the river in a small boat.

While on the journey the philosopher asked the wag, "Do you

understand astronomy?" The wag answered, ''No," whereupon tlu'

philosopher added, '

' Then a third of your life is lost. " "Do you

understand metaphysics?" "No." "Then," said the philosopher,

"anotlier third of your life has been lost." At this interval a hole

was knocked in the boat by a treaeherous rock, and the wag said to

the philosopher, "Can j'ou swim?" "No," said 1lie ])hilos()|)her.

"Then the whole of your life is lost!" Or, in making tlu^ applica-

tion, the manufacturer of today must know the cost to manufacture,

otherwise, as certainly as there are treacherous rocks underneath

the placid surface of the waters, the whole of that man 'a life is lost.

In other words, when an order which we desire to secure hinges n"

ten cents on a thousand, who is there so stupid but that he will

appreciate the ab.solute necessity of his knowing accurately and

exactly what his veneers cost him? If the veneers in question cost

the manufacturer $3.00, he would be safe in selling at .$3.25. Hut

suppose that the manufarturer rlid not know, and sold at $3.25,

veneers that cost him $3.r>0 to manufai'turel Can you swim? Do

yon sit down and count the cost?

We have heard of the urchin who was kept in at school because

he could not spell "yacht," yet the boats he built swam beautifully,

and there are those who have no cost system, who by a kind of busi-

ness instinct or sixth sense, if you please, seem to know intuitively

the coil to produce veneers, but men of such business shrewdness and

acumen arc not one in thousands, and it would be an exceedingly

hazardous position for one to presume that he is that one. There

is, too, the story of the country merchant who welcomed the falling

oft' in his business, because it aft'ordod him an ojiportunity to figure

on the card system which he had lately installed. There are cost

accounting systems so tedious and so problematical as to require so

much additional clerical force as to render them impracticable. Then,

fortunate it would be, indeed, if some method of determining pro-

duction cost were presented, which on the one hand relieves the prob-

lem of tedium and clerical work, and avoids the other extreme of

guessing or relying on intuition.

We have had the pleasure of reading valuable ii:L]>ers ou veneer

costs, and have seen very lucid presentations of the matter of deter-

inining the cost to manufacture veneers under conditions peculiar

to some one locality, by which line of argument some arbitrary price

would be established. To our mind, to establish an arbitrary price,

even if it were possible, would be illogical, inasmuch as it would

tend to eliminate lai-gely all endeavor to attain higher skill and

greater efficiency and better economy in tlic tnaiuifacture uf our

product, as numy of us would be satisfied if we were making reason-

able money by selling at the arbitrary price, when otherwise we

would be studying to eliminate wastes and to cut down expenses in

every way possible. In other words, to umlertake to establish an

arbitrary price in the sale of veneers is just as illogical and as

impossible as to undertake to establish by law a ratio between the

metals, gold and silver, inasmuch as both tlic inice and the ratio

are unalterably fixed by the great uiulerlying principles of economy.

Then, would we not welcome that system of cost accounting which

would enable each of us, in some simple and practical way. to gather

together in one lump sum the entire cost which represents a certain

product, that we might know that as long as we receive for such

product an amount anvthiug in excess of that sum, our balance was

sure to be on the right side of the ledger? A system comprehen-

sive enough to include everything; simple enough to be used every

time we are figuring on an order, for "Which of you sitteth not

down first and counteth the cost?"

We a|)preciate the magnitude of the undertaking, likewise our

inadequacy to the task, Vnit at the risk of all kinds of criticism,

we arc willing to make the effort for the good of the cause, and

that, too, not so iiuudi because of any confidence we have in our

own formula as being the simplest and most practical, or even the

most accurate, as with the hope of provoking such discussion and

consideration as will result in the one formula wliii-h is to all of

us most satisfactor.v, and best adapted.

The fiu-mula wiiich we offer is based on tlic experience of the

individual numufactiirer, and leaves little o|ip(M-tunity or necessity

for guess work. Kacli of you, doubtless, alreadys knows what your

logs cost you on the average. If you do not know, it is a matter

that can be easily determined by dividing the total cost of the logs

laid down on the yard, liy tlic total niunbcf of I'cct delivered. Each

of you no doubt knows the average number of feet of veneer of

any given thickness that you can get out of a tliousand feet of

average logs. Kach of you knows the average luimlinr of feet of

logs that you are able to cut in a day into veneer of any given

thickness. Then, on the presum|)tion that each manufacturer knows.

or can determine the averages above referred to, the fornuila which

we suggest becomes practical, iimsnnu-h as the greater nundier of

the other factors entering into the jiroblem lan be deti-nnined with

absolute tu'curaiy.

We submit our analysis of the chiucnts entering into cost account-

ing, having employed the brace method because of its simplicity, and

the blanks ojipositc the several factors are filled by figures taken

at random, merely for illustrative purposes, without any effort, what-

ever, to make them representative. Tor each mamifacturer. the

figures representing the several factors would naturally vary ; mil

ing to the different prices at which logs can be hml, the cost of

labor, its efficiency, etc.
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We beg to submit, then, the following:

FORMULA FOR DETER.MIMI.NG THE COST IX VEXEER .MANUFACTURING
First Cost:

Logs, per M. feet
Crating, etc., per M. feet logs.
Direct labor, per day - .$36.00— If36.00

Burden :

Indirect labor, per dii.v 10.00
Power, per day 10.00
Taxes, per day 1.00
Insurance, per day :{.00
Heat and ligbt, per day 1.00
Rent, ijer day
Depreciation, per day
Upkeep, per day 5.00
General expense, per day 5.00—$35.00

Selling Expense :

Office, per day 2.00
Salesman, per day 3.0O
Advertising, per day 1.00
Traveling, per day
Indirect expense 3.00— $ 0.00

Total flnal cost per day (not counting cost
of logs and crating) — .$80.00

To apply the above formula:

Suppose it is desired to determine the cost to manufacture and sell

1/24" stock—
If the logs cost $22.00 delivered;

If crating costs $2.00 per M. feet of logs;

If we cut an average of 3 M. feet of logs per day;

If 1 M. feet of average logs make an average of 20 il. feet of

veneer,

we proceed as follows:

Since our total daily expense of running, exclusive of cost of logs

'

and crating, is found to be $80.00, and since we average cutting 3 M.
feet of logs per day, it follows that the average cost to manufacture

and sell the veneer made from 1 M. feet of logs is $26.6G.

Then we have—
Cost of logs (say) $22.00 per M.

Crating, etc 2.00 per M. feet logs

Manufacturing and selling 26.66 per M. feet logs

Making a total of $50.66

to cover the cost of logs, orating, manufacturing and .selling the veneer

cut from 1 M. feet of logs.

But, 1 M. feet of logs, we supposed, made 20 M. feet of veneer;

then the cost of 1 M. feet of veneer would be one-twentieth of

$50.66, or $2.53.

But, we generally are asked to quote a price on the goods, deliv-

ered. To find the cost of 1/24" veneer (poplar), delivered on, say,

a 40-cent freight rate,

1 M. feet of 1/24" poplar veneer weighs 150 lbs.

Then, 20 M. feet would weigh 3,000 lbs.

which, on a 40-eent rate, would be $12.00 freight on veneer cut from
1 M. feet of logs.

Then, adding the $12.00 to the cost above found, $50.66, we have

$62.66 for the, total cost of the veneer from 1 M. feet of logs

delivered; or, dividing by 20, the number of thousands of feet of

veneer we get from 1 M. feet of logs, we have $3.13—the cost of

1 M. feet of 1/24" veneer delivered. Suppose the manufacturer

wishes to make 20 per cent profit; $3.13x1.20 is $3.75, the price at

which he must sell.

As we have already stated, the figures opposite the various items

of expense in the above illustration are taken at random. To apply

the formula to our own mill, opposite each factor place the figures

representing the cost based on our own expenses and proceed as

illustrated, all the time being guided by our experience and the facts

in our case, and the result will surely indicate that price below which

we can not afford to go without selling at a loss, and even then it is

practically certain that items of expense will creep in for w-hich no

provision is made.

We venture the assertion that the results which we will get in testing

this out by our own experience will be surprising even to ourselves,

and that we will find that our veneers are really costing us very

much more than we had imagined.

The interests of the manufacturer and consumer of veneer are, in

a sense, identical. The consumer can not hope to get satisfactory

material without paying a fair price. No one knows better than he

that, if he buys for a period below cost, he will soon put the manu-
facturer out of business, and thereby demoralize his own business,

inasmuch as he demoralizes the source of his supplies. Our friend,

the consumer of veneers, is compelled to have the veneer, and he

would prefer, in most cases, to buy it, rather than manufacture it.

At any rate, under equally favorable conditions, wo should be able

to manufacture it just as economically as he, and he is willing to

pay a reasonable profit. This being true, if any of us are selling

veneers at a loss, it is our own fault. If the consumer can not get

the veneer at his price, he will take it at ours, allowing us a reason-

able profit, and if we do not get such price, it is simply because we
have not the backbone to stand for it.

The remedy which we beg to prescribe is:

1. That we all adopt some adequate system of cost accounting by
which we can know what our veneers cost us.

2. That we stand together as one man and demand a price which

will give to us a reasonable profit. This will not mean, of course,

that every man will sell his 1/24" poplar at $3.75 a thousand, but it

does mean that every man will sell his goods at a figure above that

which represents the cost of production.

To accomplish this end, we appreciate the necessity of all veneer

manufacturers coming into the association and standing side by
side in one solid phalanx for living prices. In union there is

strength. Sticks taken separately are easily broken; but bundle

them together, and the condition is changed. A house divided against

itself can not stand. This is the day of combines, trusts and unions,

and woe betide the people of any trade who are heedless of the call

of the association. The same powder which ignited in your hand

goes off with only a puff and smoke, confined in the rifle barrel,

where all of its power is exerted in a single direction and applied at

one point, sends the rifle ball through the armor of steel; so we
by united effort, concerted and harmonious action, standing together,

and as one man, exerting our power all in the same direction, can

accomplish any result within reason. Then let us one and all employ

our best eiforts to bring into the association those who are now out

of it; having brought them into the association, let us adopt as our

motto, "Vis unita fortior," "Strength united is strong." And let

us exert our energy in the direction of profitable prices, and verily,

we believe, all other difiBculties will take care of themselves. In the

future, before quoting prices, which of us will not first sit down and

count the cost?

F. C. RICE'S PAPER
The chief element of '

' Veneer Factory Costs '
' is the labor and

logs, but the other expenditures must not be overlooked. To obtain

the cost of labor is naturally a comparatively simple matter, the time

being kept by the foreman, who turns it into the oflSce every morn-

ing, together with the drag sawyer's report with the different kind

of woods, also the clipper's report, which shows the time spent on

each order, and the number of pieces of veneer and their dimensions

handled during the day.

These reports are carefully checked by the bookkeeper and entered

on the monthly statement as the cost of logs, labor involved, and the

selling price of veneer manufactured per day. At the end of the

month these particulars are totaled, and at the same time show a

brief statement that will be of real value as a daily guide.

We think it desirable wherever possible to introduce the piece-

work system of paying labor, the opportunities for "holding back"
on the output being so great and the capacities of the different men
varying so widely that payment by results is the only just method

for both workman and employer. If a fair rate is adopted, and

notice given that no cut will be made on account of increased pro-

duction, it will be an inducement for the men to put forth their

best efforts, and the more this can be worked out the easier it will

be to arrive at the actual cost figures.

The cost of veneer varies on the different kinds of woods used by

the manufacturer. We should be able to manufacture maple and

beech veneers for less money than our neighbors in the South, and

they, on the other hand, manufacture gum veneer much cheaper
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than we can. For instance, it makes some difference whether you

have to cut logs that measure on an average twenty inches in diam-

eter, or if you have logs twenty feet in diameter, which I imagine

some of our gum neighbors must have, judging from the prices some

of them sell their product at. It seems to me that the manufactur-

ing cost of veneer depends entirely on the location of the plant and

kind of woods used.

The labor and material cost having been obtained are now added

together to give the total "manufacturing cost."

The factory expense and overhead burden are next to be consid-

ered. If figures are obtainable for previous periods, the estimate of

these costs may be based thereon, but the result obtainable should

be carefully compared with actual expenditures to obtain accurate

estimates, such as repairs and depreciation of plant, involving capital

expenditures, and superintendence.

In our plant it would be practically impossible to arrive at the

actual costs, as we are cutting all kinds of woods, and thick and thin

stock from the same logs, and the only figures I am in position to

give are these: for the labor, factory expense, and overhead burden,

it costs us $G0.O0 per day to operate the plant, and up to the last

three months the plant had never paid. However, we have since, with

a little hard work and much good fortune, been able to make $1,000.00

profit from the business.

To those who are interested, I have a form of the monthly state-

ment which I mentioned, which we are using at our plant at the

present time.

''ta>^i/i;>:^>l^y^'^:>\>-NC^l^toa^y>^^^>:^y^^*ic^^

Business Efficiency
Editor's Note

The following paper, reciting speciflc incidents where money has been saved in the veneer and panel manu-
facturing business by increased factory efficiency, and in the reduction of material waste, was delivered by L.
Reeves Goodwm at the meeting of the National Veneer & Panel Manufacturers' Association, held at Chicago, on
December 12 and 13. The address is one of marked ability, and reveals a close study of the details of veneer and
panel operating practice of many plants. It is worthy of careful reading and close "analysis by those engaged in
this important commercial pursuit, with a view of not only adopting many of the suggestions incorporated therein,
but for straightening up other inefficient details of the business

The subject of business efificieney is one of vital interest to all

progressive manufacturers, and one which is obtaining more attention

each day.

There has been a wonderful development along the line of efficiency

and conservation of material and energy, particularly in the last

three years. I can well remember the reception given me by many
manufacturers not long ago. It was necessary to begin at the founda-

tion and explain the value of efficiency as applied to their own plants.

Now nearly everyone I approach only wants to be shown or have

proven to him the value of certain methods over others. It is not a

question of ultimate results, for these are certain.

In bringing out specific instances where savings may be made, I

am drawing not only from my own experience but from that of

others of the organization of which I am a part. It will be impossi-

ble to give names, as we attempt to hold all our business with clients

as confidential. There are two distinct ways in which savings may
be made in almost every manufacturing plant today—that is, on labor

and material. The amount in each is dependent upon the ability of

the particular plant manager. Some have given their time and atten-

tion to one item, either forgetting or not seeing the value of the

other.

I will take up, first, instances where the study of efficiency of

labor has greatly decreased the cost of output, and by decreasing this

cost has enabled the management to increase the quality for a given

price.

Many manufacturers do not appreciate the value of physical sur-

roundings upon the workmen. Three distinct instances have proven

the necessity of keeping buildings and machinery in good working

condition, not only from the operation standpoint, but the moral

eflfect upon the men. The buildings had been allowed to go without

proper repairs, and machines were not kept even in moderate work-

ing order, the manager thinking that he would quit the business in

that location and move with the timber belt. The general effect of

letting things go was unconsciously communicated to the men. It

proved a bad policy, as when the plant was moved the machinery

had to be completely overhauled, and it was done at a greater

expense than if kept up as repairs were needed.

The ultimate results in the new place were nearly double that in

the former location, from an efficiency point of view alone.

The value of definite labor records are little appreciated by some

men. They say, '
' Oh, I have a superintendent who knows men and

who is getting all there is to be gotten." That man is deceiving

himself, as has been proven many times over. In one plant, a saving

of three per cent on gross sales was made on non-productive labor

alone, simply by requiring definite labor reports from each man
each day. We will admit that it took a little of each man's time

each day, but it was nothing as compared to the savings made by

finding out how much time was wasted when the man should have

been on productive work. It brought out the lack of supervision on

the part of the foremen, in that the men had to wait between jobs,

lack of foresight in planning of work necessitating many resettings

of knives and saws, when one set-up should have done. It brought

out the fact of short runs in machine rooms, where there were sev-

eral men affected—this applied to the rotary machines and dryers.

Operating labor records bring out savings not only in non-product-

ive labor, but productive as well.

By keeping an operation cost record taken from the labor time

cards, a superintendent is able to compare actual results of different

men on the same kind of work. You will say,
'

' What is a foreman

or superintendent for? Why shouldn't he know the relative value of

different men?" He may, but in no definite way, as can be testified

to by at least four that could be named. Comparative costs on the

same work bring out amazing results. Instances of one hundred per

cent greater output on the same operation by different men are

not rare, and fifty per cent differences are common. Such knowl-

edge allows the superintendent to weed out the undesirable men.

Taking up the question of profit-sharing methods, you will find

men who claim it is not advisable, but experience has shown us differ-

ently. To be true, many plans have not given results, but almost

always it is because of the way it was handled, and not the plan

itself.

The installation of piece payment methods in one cutting room

increased the output over twenty per cent. There was, of course, a

closer inspection of the veneer necessary, but it was possible to do

this by having a well-paid inspector.

One point to be remembered in the installation of piece paynii-nt

methods is that the rates once set must be guaranteed for a period.

Otherwise the men will not work up to capacity. Many mistakes have

been made in this way. Savings of from five to twenty-five per cent

are usually made by the use of some piece or bonus payment methods.

In connection with this, there is an opportunity for the study of

actual motions performed. While I have not any specific instance at

hand in a veneer or panel plant, I can speak from experience in two

wood-working plants. The operators of two machines were shown

how to save one-third of their time by proper placing of trucks of

material, and handling same into the machine. Many of you would

be surprised at how many hours a day can be saved by a study of

nothing more or loss than the proper placing of trucks and benches.
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I have only touched on a few of the many instances where savings

can be made, iu the handling of labor only.

We will now consider for a few minutes the combination of labor

and appliances, beginning at the log yard. The value of log pil-

ing devices has been demonstrated in many instances, not only in

the greater safety to men, but in the rapidity of action and economy

of operation. I saw in one yard a whole day consumed in unloading

three gondolas, by five men and one team; and in another yard not

two months later, two gondolas unloaded in a little over three hours,

and, better yet, the logs sorted and piled by means of a log piler

run by steam and operated by three men. With a yard properly laid

out, they will pay for themselves in a year at the most. It will pay

many of you to look over your present yard with such a plan in

mind.

Another veneer manufacturer has installed an air hoist for taking

bolts out of steam vats and can accomplish not only this, but the

system of overhead trolley can place bolts in convenient position for

easily placing in machine, without the lost time occasioned by many
of the hand-operated lifts.

Another point I would like to bring up for consideration by you

gentlemen is the method of laying out your yards for the proper

sorting and grading of your logs. Some have thoroughly efficient

methods for this. Some have the use of ponds, but this is an excep-

tion nowadays. The majority are cramped for room. Much valuable

time is lost by not having proper facilities for grading. Very few

of you can buy just what you want when you want it, but must unload

and sort.

Continuing on appliances. There is a great opportunity for increas-

ing efficiency in the drying of veneers. In the first place, they are

usually not sorted as carefully from the clippers as should be, and

this additional wet material is a hindrance to the rest. Another

thing—there is quite frequently an enormous waste of steam, espe-

cially in the older kilns, due to leakage. In one that I have in mind,

I believe there was as much steam around the kiln as in it. Eight

here, I might say that no one factory would likely offer all the

opportunities for savings that I am giving, or will give, but I am
sure some of you wiU find food for thought from some of these sug-

gestions. Each plant needs individual study for best results.

There are very few plants that have been laid out with the proper

consideration for routing of goods in process to save heavy trucking

expenses. It is a pleasure to find one now and then that shows

thought and study along this line. No one not familiar with this

phase of efficiency work can possibly realize the value of an adequate

routing plan with plenty of aisle space for use of trucks. You wiU
find in some places the aisles very poorly laid out, so that it is often

necessary to move things out of the way when it is necessary to push

through with a truck. Eunways should be definitely laid out and

kept open. A trucking account in one place was reduced over one-

half by attention to these details. There are so many interesting

problems to study in connection with factory efficiency that I can only

give you just a hint of the possibilities.

I want to take up the question of material conservation, as well

as the efficiency side of factory operation, and wiU now give you a

few specific instances where economies can be effected in a large

number of veneer plants today.

In the first place, too many of you make the mistake of using poor

timber. I will grant that the kind you want may be hard to obtain

at times, but it pays in the long run.

Taking poor material—logs, for instance—you jeopardize your pro-

duction, your quality of veneer, and your machines. A great many
times have I seen a bolt come up to the lathe, only to have a cut or

two taken off, and then the roller consigned to the fire room, too poor

to work up. This occurs not only once, but many times a day. Waste

at this point is not quite as bad as after the veneer is cut and dried,

but it represents labor and expense as well as original material cost.

This is something often forgotten.

You have your raw material cost, say, $30 per M. To get this

log-piled, skidded to drag-saw, cut to bolts and out of steam vats,

takes labor and expense, and it piles up rapidly as the veneer pro-

gresses through the factory.

Every manufacturer should have costs obtained in such a way that

he can determine these elements of labor and expense by departments

or machines rather than apply in one lump sum. Good raw material

made a difference of twenty-five per cent in cost of veneers in one

veneer factory, even after taking into account the advanced raw mate-

rial cost.

The percentage of waste will vary widely for different kinds of

woods; hence the necessity for records by kinds. The percentage

is easily affected by the clipper, who, if inexperienced or careless,

may give you a lot of high-priced fuel. All cuttings from both the

clippers and the sorters after the veneers are dried, should be sub-

jected to investigation by the superintendent. You will say this

is impossible for lack of room, time of superintendent, and for various

other causes. Try it for even a short time, and you will be surprised

at results.

The sorting room is one that needs careful supervision when look-

ing for a reduction of waste. Some manufacturers make the mistake

of sorting and resorting, not realizing that in time, the labor of han-

dling is worth more than the material itself. Where a business com-

bines veneers and panels, there are certain definite stock sizes that

all veneers received from dryer should be cut into. Stock should not

be piled in stock sheds until after it is sorted and sized. Waste is

elemental in not rehandling time after time to get out a certain size

from a pile of veneer of varying size.

The cost of all veneer should be figured to the glue room ready to

lay, for panel plants. It is the best division line between the two

industries.

There is a waste on purchased veneers in case a plant is buying

veneers. This waste depends on several factors, chief of which is

care in handling and sorting, provided, of course, the car is up to

specifications.

Before I close, I must bring up the possibilities of conservation of

glue, knowing what is being used on the different kinds of panels.

This is a question that demands individual study. It has offered

great opportunities for savings in several veneer and panel factories.

One of the points I want to bring out very clearly is the necessity

for adequate and comprehensive records, both in striving for labor

eflieiency and waste reduction. It is only by comparison of true

figares that the best progress can be made.

Today it is the man with definite and indisputable records at his

command who is making a success. It matters not whether it is the

veneer and panel business or any other line requiring the handling

of men and material.

Those of you who are operating with these facts set down in black

and white would never go back to the old method of working. It is

to be hoped for the good of the industry that all members will

eventually see the necessity for systematic records, and will act upon
the experience gained by others in reducing all records to permanent

form, and not depend so much on memory.

Efficiency worthy the name can be gained only by a study of the

particular conditions in each factory based upon dependable records.

This will apply to all phases of operating expenses, which are mate-

rial, labor and overhead expense.

Lake Commerce for October
There was very little falling off in the aggregate tonnage on the

Great Lakes between October of this year and that of last. The
total was 10,153,473 short tons for the month, and the little shortage

noted over a year ago was occasioned by a lighter movement of coal

and iron ore, while the shipments of grain, lumber and unclassed

freight were heavier than a year ago.

The shipments of lumber by lake during October were 159,365,000

feet, and were heavier than for any other month of the year, and

exceeded by more than 20,000,000 feet the corresponding 1910 ship-

ments.

The ten months' lumber shipments aggregated over a billion feet,

which is a little below the 1910 record. The larger receiving ports,

including Chicago, North Tonawanda and Buffalo, show smaller trans-

actions during the year.
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Utilization of Hardwoods
AKTICLE FIFTY-FIVIi

MISSION FUBNITUKE NOVELTIES

.„ni!llffi«C^_

The introduction of Mission furniture about teu years ago created

a new departure in house furnishing and decoration. Golf, tennis,

rowing and all of the other athletic pastimes that came into vogue

with both men and women at about that time seemed to call for a

simpler, more serviceable and dust-defying furnishing than the

mahogany or carved golden oak

then so nmch in evidence. A
new regime set in. The library,

the living room and the den were

all alike metamorphosed by fur-

nishings of Mission construction

and finish. Plate-rail became

fashionable. Picture frames,

clock* and wall fixtures all had

to conform to the new style.

Housebuilding ideas even were

revolutionized.

A totally now field was thus

opened up for the furniture

manufacturer, and lumbermen

began to see their oak stock move

as it had not moved before in

the memory of the business. Fac-

tories that were noted for their

elegant output of Louis XV fur

niture abandoned its manufac-

ture entirely for tliat of the pre-

vailing rage.

New concerns sprang up in

large numbers and made money
in the production of Mission

accessories and novelties. Almost

anything "Mission" sold readily

—not alone the staple articles of

furniture, but fancy book-stands,

pianos, telephone boxes, smoking-

stools, waste - baskets, cabinets,

lamp-stands and so on. Many of

these novelties were of a kind

never before seen upon the market and were supposedly models a. la

Gothic. Not only were mahogany and golden oak supplanted iu

public favor, but even articles that formerly were of metal construc-

tion then were for the first time made of wood. Some of the hand

somest and mose artistic bookcases ever put upon the market belong

to the Mission school. An elaborate array of chandeliers and can-

delabra also was offered, these being embellished by insertions of art

glass—which was also an innovation at that time.

A HOUSEHOLD NECESSITY'

Even the room walls were Missionized. Paneling and decorating

was done by the artistic arrangement of thin strips of wood, which

gave a quaint, old-world richness to the general effect. During

the last few years a thin wall-covering, reasonable in cost, has

also appeared. Upon this covering strips of oak, cut into scroll or

fancy shapes with a jig-saw, are

glued, and the whole gives a room

the exact appearance of being

paneled in solid qiiarter-sawed

Mission oak.

The degree to which clock-case

manufacture was ti'ansformed

in so short a space of time is

almost incredible. The making

of Mission clocks almost created

a new industry. Stj'le and price

were left out of consideration

altogether. They ranged from the

elegant ten-foot high hall clock

costing in the neighborhood of

$350 to the six-inch solid oak

desk cube that sold for $1.25.

Their cases were made of plain

and quarter-sawed oak, some

finished in severe straight lines;

others scroll-cut and elaborately

embellished with art glass inser-

tions and antique brass and sil-

ver trimmings. Still otiiers were

hand-inlaid with the precious

woods and imitation jewels.

Dials were lettered by either a

white and blue Decalcomania

process or the tacking on of

brass numerals. The craze was

carried further by the setting of

clock movements into Mission

pipe-racks, tie-racks, stein-racks,

poker chests and wine cabinets,

thus enlarging vastl\- the field hitherto covered by the clock manu-

facturing industry.

Articles with a Mission finish were at a premium all over the

country, and advertising men took advantage of the fact. Many
newspapers stimulated their circulation by offering free to every

new subscriber handsome clocks of this type. A Chicago daily

A CLOCK PIPE-RACK ANOTHER EXAMPLE OF PIPE-RACK
—34—
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gave away a Mission wall clock, 14 x 17 inches in size, made from

plain oak, with the numerals and pendulum of brass. It is esti-

mated that a quarter-million of these clocks were distributed in

this way, causing the movement of hundreds of thousands of feet

of plain oak for the lumbermen. At about the same time several

other papers made premium offers of a large Mission lamp with an

art glass shade, and found this fully as great a circulation-builder

as the clocks proved to be.

The most peculiar thing about Mission finish is that, unlike most

crazes, it has not proven a merely temporary thing, but still con-

tinues popular. When golden oak finish—so long a standard

—

first began to pall upon the public taste and it was known that

high-priced mahogany and fancy woods could not replace it, the

furniture man boomed oak, hoping desperately for the best. Had
he predicted the use of millions of feet of this wood, all because

of a new finish, he would undoubtedly have been proclaimed vision-

ary. Yet that is what has happened, and the lumberman, as in the

case of no other wood, has been enabled to dispose of a large quan-

tity of short, narrow and hitherto little utilized stock.

Plain and quartered oak take a Mission finish best, the quarter-

sawed producing a beautiful article when completed, as it shows

ofiE the golden-brown flakes to the greatest advantage against the

dark stained background. Plain oak is used for the smaller,

cheaper work and even basswood, chestnut and gum are occasion-

ally utilized.

The housewife of many cares finds the use of Mission furniture

a reduction of fully half her cleaning and dusting duties, and is

thankful that on this finish finger-marks and ordinary wear leave

no traces. The business man finds it more solidly comfortable and
rejoices that the time of fragile chair legs and bric-a-brac is past.

This is the age of the antique and the darker hues in furnishing

and decorating. Art, dress, rugs, draperies and furniture must all

conform to it. Lumbermen can safely be assured that the demand
for oak for Mission goods will continue indefinitely, and its manu-

facture will rontiniie to absorb hardwoods in quantities.

Solid Cabinet Work
Fancy figured work is now so commonly used in the form of

veneers that not only the general public, but the trade itself, some-

times fails to understand and appreciate the exact standing of solid

lumber in cabinet work. Veneer has made wonderful progress and

will continue to do so, but it has by no means crowded out solid

lumber. In fact, every now and then, there is noted in some quar-

ters a sort of reaction—a heavier call than formerly for furniture

and other cabinet work done in solid wood.

This point was recently brought out quite forcibly in a conversa-

tion with the head of a furniture company, which specializes in fine

bed-room furniture. The majority of stock displayed in the show

windows by this concern is of figured veneer wood and often is inlaid.

In the conversation referred to, the head of the company stated that

while it made a strong feature of this inlaid veneer work, it has

also found a large call for solid work, even in mahogany. He stated

that his company was probably using more solid mahogany today

than ever before. He said it did not convert the finest figured wood

into solid lumber, as that almost Invariably is made into veneer,

although it does use some nicely figured wood, even in solid mahogany.

He further stated that not only his company, but many others, do the

same thing. More veneered furniture is now being made than ever

before, and at the same time more solid lumber is
' used today than

was used three or four years ago.

What is doing in mahogany is also a guide to the situation in oak

and other cabinet woods. There is a continued enlargement in the

call for veneer, but there is also a strong call for solid lumber in

cabinet work and this call seems to be insistent enough to suggest

greater possibilities in the future for solid quartered oak than the

trade may look for. A little discouragement has been felt in quar-

tered oak circles the past season, and some manufacturers have

been afraid that the progress of veneer is interfering seriously with

the future of good wide stock in quartered oak lumber. However,

if the predictions of this furniture company are right, another year

may see an unexpectedly heavy demand for stock in quarter-sawed

lumber. T.

VARIOUS SPECIMENS OF MISSION CLOCKS
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Cutting of Veneer Dimension
Editor's Note

As is well known lo thu majority ol" veneer niunulaeturei's, the unproUtable pari oi' llie veneer business is llie

cutting of dimension sizes, and notably of large dimension sizes, to till specific requirements for the production of
doors, car ceilings, interior finish, furniture, etc. This subject had no inconsiderable study and discussion at the
meeting of the National Veneer & Panel Manufacturers' A.^sociatiou. held at Chicaso on December 12 and 13. B. W.
Lord, head of the Chicago Veneer Company, liurnside, Ky., expressed himself on the subject in a thoughtful paper.
His opinions were generally concurred in by members of the association, but it seemed to be the consensus of opinion
that it was impractical to abandon tlie manufacture of dimension sizes in veneers, but that the price for this
material should be advanced to a point commensurate with its worth, which would result in the diminution of
demand for cut sizes, and turn the trend of demand to log run stock.

It is very easy to look at any question, or to argue any question,

from one side, but the comparison of log run and dimension stock

I want to try to take up from both sides.

In the first place, in figuring a price on any order for dimension

stock, that price is based on how much of that order can be cut out

of your logs, and that is determined entirely by the amount of waste.

Kow, who is going to pay for that waste f

If the manufacturer pays for the waste, he has to make his price

accordingly, and if the consumer pays for the waste, he pays for stock

he does not get, and in either case stock is destroyed, and no one

receives any benefit for it.

When a consumer uses only a small number of standard sizes, it

is undoubtedly wise for him to buy stock, cut his sizes, and let the

manufacturer get out the best he can, but when the customer uses a

number of different sizes, and especially when he uses some core

stock, if he will figure out what his log run stock wiU cost him, his

labor in cutting the stock to his sizes, and his waste, he will be sur-

prised at the result.

It is not reasonable, or even possible, for an employe of the veneer

mill to understand exactly what sort of an inspection some consumer

may require in his particular work, as it is very seldom this employe

has the least idea of what the stock is used for, so that he will either

make the stock too good, which means that considerable material is

wasted, or he will make the inspection too hard, so that the stock

wiU rot be satisfactory.

Another point to consider is that a customer will order stock cut

to certain dimensions; then he may change his sizes, or he may take

orders for other work that requires different sizes; and either he has

to cut stock down, with more or less waste, or else his sizes are so

large that his dimension stock on hand is useless.

Almost every dimension order is wanted promptly, and it very often

happens that a mill will receive a number of orders for dimension

stock at about the same time. The manufacturer can not cut them

all at once, so there is bound to be delay in shipping some of the

orders. If he tries to rush them out, he hurries his work and his

drying so that some of the stock is unsatisfactory, when with log run

stock, a mill can keep a good supply of both good and center stock

and all the standard thicknesses on hand for immediate shipment, and

his stock is better manufactured and he can give his customers better

service.

From a millman's standpoint, it is much more satisfactory to cut

his logs into log run stock, as he can make larger cuts, manufacture

much more economically, systematize his mill better, have very much

less waste, and by manufacturing to the best advantage give his

customers the benefit of a minimum price.

When a millman has to select certain logs for certain orders he is

very apt to accumulate a certain class of logs which may mean his

best logs or his poorer ones, and these logs will damage to some

extent, or in getting dimensions he is sure to have more or less waste

in the ends of his logs, so that in either case the dimension customer

has to pay for this waste.

When a customer buys dimension stock and by changing his sizes

or trying to make those sizes into other sizes he joins a lot of small

pieces, it is expensive and unsatisfactory. However, if he buys log

run stock, it is in large enough sheets to permit him to cut out special

sizes to better advantage, and what stock is defective and not suitable

for some work is large enough to be desirable for core stock. Then

again, as it takes a certain length of time to manufacture any dimen-

sion order, the user does not have to anticipate his wants so far ahead.

This log run proposition has been thoroughly tried out by some of

the largest manufacturers in the country, and two or three have told

me personally that their men knew a great deal better what they

needed for their particular work than my men did, and while the

man who used that stock preferred to have it bought cut to exact

size so as to make less trouble for him, my friends told me they had

found it more profitable from a dollars-and-cents standpoint to buy

log run stock.

Every veneer mill in the country burns millions of feet of stock

that could be used by the consumer, and this stock will be used by the

consumer more and more as timber becomes scarce, and as the veneer

industry develops, and this stock that is burned by the mill is paid

for by the consumer.

Conservation of timber is the keynote of progress and is being

given a great deal of thought, and will be given more thought each

year.

From the millman 's standpoint, the manufacture of log run stock

means higher efficiency in the manufacturing, and if the buyer will

study this carefuUy and will investigate and test it out himself, he

will know the large amount of waste in manufacturing dimension

stock, and will realize that he has to pay for that waste.
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The Prevention of Sap Stain
SAP STAIN AND ITS CAUSES

The Forest Service has publisliod a circular written by Howard

F. Weiss, assistant director, Forest Products Laboratory, and Charles

T. Bamum, engineer in wood preservation, covering the results of a

series of experiments made last year with various chemicals to

prevent the sap staining of lumber. Experiments were made entirely

with yellow pine, and did not cover the treatment of gum, tupelo

and other wood prone to stain.

The circular alleges that when freshly cut lumber is piled in the

open air to season it frequently becomes discolored within a few days.

It occurs in the sap part of the wood only, and • for that reason

is called sap stain. It is considered a defect, and lumber attacked

by it is reduced in value, partly on account of its unpleasing

appearance, but chiefly because some people believe lumber is not

—se-

as sound as it was before the stain developed. The discoloration

can not be washed off or otherwise removed, for it is not a surface

deposit. It lies deep in the underlying cellular structure of the

wood. Beduction in value of stained lumber results in an enormous

loss, ranging from fifty cents to two dollars a thousand feet. Per-

haps one-fourth of the annual mill cut of the United States is

attacked, but with different degrees of intensity in different regions

and at different seasons of the year. The South suffers most,

because climatic conditions—dampness and heat—facilitate the

devilopment and spread of the organisms which cause the stain.

The writers estimate' the loss for the whole country from sap

stain at about eight and n quarter million dollars annually. To

prevent lumber from sap staining it is necessary either to attack the

fungus or else to render tlio wood proof against infection.



HARDWOOD RECORD 37

MATERIALS AND METHODS USED
Experiments and tests were made with a number of cliemicals to

determine whether they might be applied to lumber in a way to

render it immune from attacks of fungus between cutting time

at the mill and the time when the wood had sufficiently air

seasoned in the yard to place it out of danger. This period usually

covers from thirty to sixty days. The chemicals employed were of

three classes:

Class one contained deliquescent salts, such as calcium chloride

and magnesium chloride, the purpose being to keep the boards in a

thoroughly saturated condition.

Class two included borax, sodium carbonate, sodium bicarbonate,

lime, and sodium hydroxide. These were selected to neutralize any

acid substances that might be present in or formed by the wood.

Class three contained chemicals that were expected to poison the

fungi, and included zinc and mercuric chlorides, copper sulphate,

phenol and naphthalene flakes. All of these except the last were

mixed in a wooden trough at atmospheric temperature. No arti-

ficial heat was used except in a borax solution, when water was

warmed to a temperature of about 114 degrees F. Naphthalene

flakes were simply sprinkled between freshly cut boards.

The apparatus employed was a wooden trough in which a solution

was placed. The immersion of the boards in the fluid was done by

hand. They were held in this solution less than a minute and then

stacked in the yard, half in solid piles, to put the preservative to a

most severe test, and half in open piles, according to ordinary mill

methods.

RESULTS OF EXPERIMENTS
All untreated boards placed in soUd piles were stained in less than

one month. Those piled openly were not so severely, attacked, but

only thirty-five per cent of them remained bright at the end of one

month 's exposure.

The experiments with calcium and magnesium chlorides were not

successful. Solid piled boards in this treatment were practically all

heavily stained.

A five per cent of borax solution was used. Boards treated with

it in both open and close piles were attacked, and all the boards

in the close piles and seventy-five per cent of those in the open

piles were stained within two weeks. After one month 's exposure

ninety-two per cent of the boards in the open piles were stained.

The boards treated with it are frequently covered with a streaky

white precipitate.

The employment of a four per cent sodium carbonate and a two

per cent unslaked lime was experimented with. At the end of two

weeks seventy-six per cent of the closely piled boards were dis-

colored, while all in the open piles remained clear. At the end of

another two weeks most of the boards in the open piles showed

stain, and the experiment was discontinued. This solution left

streaky white precipitates on the surface of the wood.

Boards dipped in a three per cent solution of sodium hydroxide

and placed in close piles were practically all stained at the end of

thirty days. A five per cent solution was then used, and the boards

placed in both open and close piles. At the end of a month ninety-

eight per cent of the boards in close piles and about seventy per

cent in the open piles had been attacked. The boards were stained

a vivid yellow. However, the color became less pronounced on long

exposure.

Solutions of sodium bicarbonate of from five to fifteen per cent

in concentration were used. At the end of a month seventeen per

cent of the boards treated with the five per cent solution and exposed

in an open pile, and ninety-seven per cent in a close pile, were

stained. With an eight per cent solution and an exposure of thirty

days only, twenty per cent of the boards in the open pile were dis-

colored, but in the close pile eighty-seven per cent were affected.

When a twelve per cent solution was employed all boards in the open

pile remained bright at the end of a month, but seventy per cent

of those in the close pUe were stained. Boards treated with a fifteen

per cent preparation and placed in open piles were free from the

stain at the end of thirty days. Practically all o^ those in the solid

pile were attacked.

These results show that the solution of sodium bicarbonate was

better than any of the other alkalis used. The heavier concentra-

tions w'ere effective when the boards were placed in open piles, but

were not effective when they were close piled. The treated wood
was stained yellow, but the color partly disappeared in time. Sodium

bicarbonate has a tendency to leave a streaky precipitate on the

surface of the boards.

If the lumber is planed before shipment the objection on account

of precipitates is removed, but a number of manufacturers contend

that in the planing of lumber their machine knives are quickly

dulled. However, tests made at the Forest Products laboratory indi-

cated no marked tendency on the part of soda-dipped boards to

increase the dulling of knives. It appears that careless dipping

increases the knives' dulling.

A phenol or carbolic acid test was made with a two per cent solu-

tion of this chemical. This test was not successful. An experi-

ment also was made with sprinkling the boards with naphthalene

flakes. The test proved impractical.

A .5 to 5 per cent solution of copper sulphate was also used.

The lighter solution proved wholly ineffective, and after a month's

exposure, seventy-seven per cent of the boards in the open pile and

all of those in the close pile were stained. This solution discolored

the lumber with vivid green streaks, and the experiment was

abandoned.

Experimental tests were made with one to five per cent solutions

of zinc chloride, which did not prove to be a panacea.

Further experiments w'ere made with mercuric chloride, ranging

from one per cent to less in strength. Eighty-six per cent of the

boards treated with the lighter strength solution were attacked by

stain, but the .1 per cent solution was more effective. All boards

treated with it and placed in open piles were clear at the end of

forty-two days, while only fourteen per cent of those in close piles

had been attacked. Two months after treatment only four per cent

in the open pile were stained, but ninety-three per cent in the close

pile showed discoloration. With a .2 per cent solution only one

per cent of the open pile boards were stained at the end of two

months. In the close pUe, however, eighty-five per cent were attacked.

As far as effectiveness in preventing stain is concerned, mercuric

chloride solutions gave the best results. Moreover, there was no

precipitation on or discoloration of the boards, but on account of

their poisonous nature, and their activity in corroding metal brought

into contact with them, such solutions are not commended.

INSECT ATTACKS
Some depreciation in the value of lumber used in the experimental

work was caused by the attacks of wood-boring insects. During

the progress of the experiments observations were made to deter-

mine what effect the different methods of stacking had on the activi-

ties of the insects. It was found that in the open piles practically

no insect damage occurred, but in close piles the sap-wood was fre-

quently bored into, especially where bark adhered to it. Such attacks

were not noticeable in wood treated with deliquescent salts, which

had a tendency to keep the surface moist. It appears, therefore, that

rapid drying lessens insect damage. No insect attacks were noticed

where boards had been treated with mercuric chloride solutions.

HARDNESS AND STRENGTH
Tests showed that the soda-dipped wood is slightly stronger, stiffer

and tougher than untreated wood, but the difference is so small that

it may be due to inherent differences in the wood. It is safe to

conclude that these properties are not reduced by treatment with the

sodium bicarbonate. The soda-dipped short leaf pine showed a

slight increase in surface hardness, which disappeared after the

wood became thoroughly air dry. Tests on the long-leaf pine showed

that the treatment made the surface harder. If any increased hard-

ness appeared at first it disappeared within three months.

INFLAMMABILITY OF SODA-DIPPED WOOD
It is claimed that shavings from soda-dipped wood can not be

readily burned, and tests were made at the Madison laboratory to

procure reliable data on the subject. Shavings treated with bicar-
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bonate of soda were used, the results showing that the sodium bicar-

bonate has the tendency to lessen the liability of wood to ignite, but

the decrease is so slight as to have no ]iractical significance.

COST OF THE TREATMENT
The report says that tlio cost ol applying an effective bicarbonate

solution by hand method is from twenty to twenty-five cents per

thousand feet. If the boards were dipped by means of an endless

chain in a lank containing the solution, the cost of the apparatus

will be about five hundred doltos, at a total cost of about five to

ten cents per thousand.

The conclusion reached by the authors of the pamphlet are tliat

freshly cut lumber, when stacked in the yard to dry, should be

stacked in open piles, that sap stain can be more effectively pre-

vented by dijipiiig the boards in a solution of sodium bicarbonate, but

that such solution, while giving fairly good results, leaves much to

be desired. The strength of the solution should be determined by

the severity of the conditions under which the boards are to sea-

son, but in general it requires from five to ten per cent.

The best results of preventing sap stain were secured from mer-

curic chloride solutions, but on account of their poisonous nature,

they are not recommended for general use.

On the whole the results of the experiments indicate that a success-

ful panacea for sap stain has not yet been reached, and that there is

room for more experiments along these lines.
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Working With the Consumer
Editor's Note

The following paper on "IIow Manufacturers and Consumers Can Work Together to Their Mutual Advantage'
was delivered by "G. D. Grain, Jr., of Louisville, Ky., at the annual meeting of the National Veneer & Panel
Manufacturers' Association, held at Chicago last week. While the paper deals spocilically with the proper attitude
that veneer and panel manufacturers should hold with the oonsuiuing trade, it is applicable iu many details to the
hardwood lumiier trade, and to many other lines of production.

It is one of the axioms of busiuess that a sale correctly made is

advantageous both to the seller and the buyer. The manufacturer

who sells to the wholesaler, the wholesaler who in turn distributes to

the retailer, and the retailer from whom the consumer buys, share

in the benefit, and in the truest sense all contribute something to the

value of the article of goods which they handle.

If this were not true, the entire system of modern business would be

founded upon a falsehood, and the consumer would be justified in

confining his purchases to the manufacturer, and ordering exclusively

by mail, so as to eliminate the middleman entirely.

The old dictum, '
' Let the buyer beware, '

' has been forgotten along

mth the Latin from which it sprang. The buj'er must have confi-

dence in the seller before the latter can develop his full possibilities,

and the goods must be right before the producer can assure himself

of a fair and permanent profit. One swallow does not make a sum-

mer, and one sale does not create a business.

We are therefore justified in assuming that manufacturers and con-

stmiers of any meritorious product can work together to their joint

advantage; that their interests are to a large degree mutual, and

that there is a common ground upon which they may meet. This

applies to the veneer and panel business as well as to any other.

The man who is running a veneer mill or a panel plant wants to

sell his goods under conditions favorable to an increasing consump-

tion and a fair profit. The user of those goods desires first of all

that they be satisfactory, both in quality and price, and that they

give him and his customers good service. If the matter of price

has become the chief consideration from his point, as the correspond-

ence files of some of you might indicate, it is not so much his fault

as because he has not been properly approached.

If competition is based solely on price, it is to be expected that

the consumer will look at your quotations before he examines your

samples, and that the latter will get only casual iuspection. Rightly

considered, it is as much to the interest of the consumer as it is to

you that a fair price be paid for veneers and panels, because only

by so doing can he assure himself of one hundred per cent service.

If to make two blades of grass grow where one grew before is

to perform a public service, and is a duty well done, then the manu-

facturer of veneers and panels is one of the most valuable members

of society. He takes a surface of beautiful quartered oak or mahog-

any, and by the application of his art spreads it out over many more

surfaces of equal area, making not two blades grow where one had

been, but, to carry out the figure, creating a whole meadow of grass

in place of the lonely original blade. That this service is worth while,

and that its performance deserves the best brains and the highest

ability that America is producing is, I think, attested by the fact that

you gentlemen are gathered here today.

The furniture manufacturer, the maker of musical instruments, the

producer of interior finish, and all the other consumers of veneers or

built-up stock, have long realized that they have been utilizing a

product which has assisted them to a large extent in keeping the

quality up and the price down. In spite of the fact that timber is

not as plentiful as it used to be, and that occasionally it is necessary

to invade the wilds of Tennessee in order to get a really high-grade

Indiana white oak log, I believe I am justified in saying that the

furniture manufacturer and the ultimate consumer are paying little

more for their incomparable figured quartered oak than they were

fifteen years ago. That this has been accomplished through your

efforts, and that the man of average means is able to bring into his

home furniture as beautiful as that created for kings, is an achieve-

ment of which I think you may rightfully be proud.

Performing so important an economic function as you arc, then,

and with the knowledge that you have a right to ask the hire which

is due the laborer in whatever vineyard, it is reasonable that you

should consider ways and means for improving conditions in your

trade, and making the business as profitable to those in it as other

lines requiring an equal amount of money, experience and ability

contribute to their exponents.

First of all, confidence is an essential in making progress. You

never heard of a general who captured a city by beating a retreat,

nor of a Cuban war hero who marched down instead of up San Juan

hill. Confidence in your goods, iu your competitors and in your cus-

tomers must precede real prosperity and enduring success. I am not

in a position to assert that this feeling is lacking, yet a recent expe-

rience has convinced me that there are at least a few members of

the trade who could now and then employ to advantage Sherlock

Holmes and his chief lieutenant. Dr. Watson, in finding out just

who quoted that low price on panels, and whether or not the sawed

quartered oak provided for in the specifications is going to be in

evidence when the goods are delivered at the factory of the purchaser.

Col. Roosevelt, a former president, now our esteemed coutemporary,

is given credit for having originated the phrase, "Walk softly and

carry a big stick." It has occurred to me that there must be a

mistake about the popular impression in this regard, and that it

was some panel manufacturer, who found that a consumer was getting

stock at prices fifteen per cent under the proper figure, who felt the

need of putting a club where it would do the most good.

As a matter of fact, there is room for uniformity in methods

which would make for a better understanding among producers and

would open the way for creative work among consumers. Until the

millman turning out veneers, and the factory man laying panels,

feel that the other fellow is playing the game fair, it is hardly to

be expected that the consumer can be made to believe that he should

shoulder any of the burden or contribute anything to the general

cause of venoorod goods.
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Take, for examiile, the matter of thicknesses. If my information

is eorreet, it is not always possible to determine the dimension of

a panel or veneer cutting simply by looking at the specification under

which it was manufactured. In fact, I believe that you will agree

with me that in a good man.y eases stock is delivered which, if sub-

mitted to tlie acid test, in this case the caliper measurement, would

not come up to the mark.

It is of Jourse true that in a great many cases thinner stock may

be delivered than ordered without making any difference whatever

in the service accorded the user. In fact, I have heard it stated by

those whose position in the trade gives them the authority of expe-

rience and conceded knowledge that it is entirely within the letter

of the law under certain conditions for stock not to be cut to the

precise measurement indicated, but that where another thickness will

answer tlie purpose, it may be shipped instead.

Eight in the same line is the matter of sanding. Some manufac-

turers of panels, possibly most of them, deliver stock which, after

having been sanded, is exactly of the thickness which the consumer

specified in his order. Others assume that the dimension called for

meant before the panel goes through the sander, and accordingly

the stock actually delivered is a trifle under the mark. There cer-

tainly should be some definite understanding about this, not so much

that it makes any serious difference to the user, but in order that all

may compete for the business on the same basis.

Suppose that it were possible to produce veneers somewhat more

cheaply by cutting just a bit thinner than would be the case if

one hewed absolutely to the line—what is the result? Does the con-

sumer lose anything? Hardly; for it is a truism that in the long

run the buyer gets just about what he pays for, whether it be a

suit of clothes or a glued-up panel. The result simply is that most

of those quoting on this business adjust their prices to the conditions

under which the goods are to be manufactured, and the only loser,

if there is any, is the man who doesn't understand the conditions of

the game, and who therefore bases his quotation on another assump-

tion. Why not let everybody understand the rules, and let everybody

adhere to them strictly?

You have all read, in the days more or less distant and misty, the

fairy tale of the prince who was beheaded by his enemy while his

watchmen, the lion, the bear and the fox, were asleep. When they

awoke, the lion demanded of the bear why he had not done his duty.

The bear turned fiercely on the next, and asked why he had not

watched over his master. He in turn put the proposition up to the

next lower in authority, until finally there was no one left except

the poor little fox, who had to shoulder all the blame.

A parallel to that story is given in the panel business rather fre-

quently. If the furniture manufacturer finds a piece of goods which

has developed a defect, he wants to know what caused it. His super-

intendent goes to the finishing department and calls on the men in

charge to explain what they have done to create the flaw in the furni-

ture. The finishers wax indignant, and declare that the panel man
was to blame. When the panel manufacturer is brought up on the

carpet he does the best he can to pass the accusation back to the

finisher, but in a pinch he can blame it on the veneer mill, provided

he himself did not cut the stock; while the veneer man's only chance

of escape is to pass it up to the Providence which provided the log

from which the veneer was manufactured.

It is just possible that an improvement could be made in this

respect to the advantage of all concerned. The furniture manufac-

turer is not infallible, and his finishers are as likely as not to spoil

a panel which entered his factory in good condition. On the other

hand, it is within the range of possibility that something was amiss

in laying the work, and that it was the fault of the panel man. At
all events, when defects develop, it would help everybody, including

the panel manufacturer, to make an investigation as disinterested as

it is possible to secure under those always trying and irritating cir-

cumstances, to the end that the truth, the whole truth, and nothing

but the truth, may be developed, so that the responsibility may rest

where it properly belongs.

This may sound like a quixotic suggestion, but it is my humble

opinion that the whole trade would benefit .from a calm and thorough

investigation of such problems when they turn up. In spite of the

great progress made in the veneer and panel business, nobody yet

knows it all, and such studies are bound to result in the development

of facts that will be valuable to everybody concerned.

We have been considering the consumer as the manufacturer of

goods in which veneered work plays a part. Let us give attention

for a moment to the final arbiter, to whom has been applied the

rather apt title of "the ultimate consumer." After all, in spite

of the fact that the veneer and panel manufacturer does not come into

immediate contact with him, he is an important factor, and his atti-

tude on any question should be taken into account.

Many panel men believe that the public at large understands and

appreciates the value of veneered products. I may be greatly mis-

taken, but it is my own opinion that the average citizen, including the

average purchaser of furniture, has a misconception of what veneer-

ing is and its relation to solid work. This misconception, if I may
be permitted to say so, is emphasized by the fact that many of the

manufacturers who use soUd lumber in making their goods label the

latter as such, thus creating by implication the belief that the

veneered article is an inferior product.

In view of the fact that fully ninety per cent of the furniture sold

today is veneered, is this not an intolerable condition? Ought not

the furniture manufacturer be sufficiently convinced of the merit of

built-up panels to be willing to stand by them to the point of

explaining to the buyer why his goods are veneered and wherein lies

their superiority? Should not the panel manufacturer be sufficiently

broad-minded to assist in this campaign of education, to the end

that ho may increase and broaden the market for his product, and

enable it to be sold under more favorable conditions than at present?

These are big questions, and it would be improper for me to enter

into a discussion of them. As a suggestion which I think is worth

considering, however, the manufacturing consumer and the ultimate

consumer, with the aid and assistance of the panel trade, should

get closer together on this proposition, so that the veneered article

shall stand on its own merits, and sell, not in spite of, but because

it is veneered.

The interests which the national association represents is a splen-

did, expanding and worth-while section of the wood-working industry

—one which taxes the mind, the patience and the bank account of

every member. As Paul exclaimed of Eome, "I am a citizen of ao

mean city," so can the veneer and panel manufacturer properly

assert, '
' I am a member of no mean calling. '

'

The harmonious efforts of all the members of the trade, along with

frank and friendly co-operation with consuming manufacturers, will,

I am convinced, solve whatever problems yet remain unanswered.

Wood Distillation

According to the report of the Department of Commerce and Labor,

one hundred and forty-seven establishments engaged in wood distilla-

tion during both 1909 and 1910, against one hundred and thirty-one

institutions in the two previous years. The total reported quantity

of wood consumed during 1910 was 1,450,139 cords, an increase of

14.6 per cent over 1909 and 43.3 per cent over 1908.

Of the plants engaged in operation during 1910, one hundred and

seventeen were engaged in the distillation of hardwoods, chiefly

maple, beech and birch. The quantity of hardwoods consumed during

the year was 1,257,997 cords or 86.7 per cent of the total of all the

woods consumed in distillation. While operations in hardwood dis-

tillation were carried on in fifteen states, Michigan, Wisconsin and

New York ranking in the order named, Michigan consumed 41.2 per

cent of the total wood utilized. About sixty per cent of the hardwoods

consumed as materials in the making of wood alcohol, acetate of lime

and charcoal was in the form of body wood, and approximately thirty

per cent came from limbs, the remaining ten per cent being iu the

form of sawdust, slabs and other mOl waste.

There were thirty establishments during 1910 engaged in the dis-

tillation of softwoods, chiefly yellow pine, with smaller quantities of

Norway pine and Douglas fir. Softwoods form a comparatively un-

important part of the wood distillation industry.
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Hardwood Flooring
UNDEVELOPED POSSIBILITIES IN FINE HARDWOOD

FLOORS
Flooring manufacturers, especially those who are continually de

voting more time and attention to the parquetry branch of the busi

ness, have begun to realize that this is a field which offers a big op-

portunity for the designer and the artist. The creation of figures

that are really harmonious and beautiful is no mean task, and com-

binations of the natural colors oflEered by the myriad of hardwoods
from which the manufacturer may select may be produced in great

variety and beauty.

A well-known parquetry expert admitted recently in conversation

with a Hardwood Record man that the old castles in Europe offer

many suggestions for the parquetry designer, for they are full of

panel-work and wood-carvings which show that the interior finish

men of those days possessed not merely mechanical skill but also

artistic appreciation. Their designs can readily be adapted to floor-

ing work, and the volumes in the libraries which illustrate the inter-

iors of these famous old structures can be made immensely valuable

to the parquetry man.

Regardless of the many substitutes that are being applied to other

divisions of labor now involving the use of wood products, there is

little danger of flooring ever being pushed out of the way. The use

of tiling and concrete is large no doubt, but it is used almost en-

tirely from a standpoint of utility. Where real beauty, luxury and
the intimate touch of the home are desired, hardwood flooring is in a

class by itself. The cold, resisting stone does not lend itself readily

to the expression of the feelings that find so appropriate an outlet

in the warm colors of well-designed parquetry, and the hard mag-
nificence of the tiled lobby of the hotel or theater loses its appeal

when contrasted with the human, sympathetic tones of hardwood
flooring.

As a matter of fact, the wise flooring manufacturer realizes that

there is no need for him to worry because his work is not going into

sections of buildings where exposure to changing temperatures and

the whims of climate might affect its appearance to a serious extent.

His field is so large that he can resign that part of it to the worker

in stone, tile or concrete without misgivings, reserving for himself

the treatment of interiors which are not so exposed, and which will

insure the permanence and satisfactory service of his product. The

entrance to a big ofiice building will be found floored with tile, and

this may be true of the halls as well; but the owner of judgment

and the architect of discrimination let the limit be placed there, and

floor the individual rooms of the building with hardwood as the final

touch which gives the offices the proper atmosphere of dignity and

elegance. —i
Getting back to the. proposition of designs, the parquetry manu-

facturer has as many colors to draw upon, almost, as the painter who
uses a full palette in spreading a mammoth canvas. The array of

domestic and imported woods now going into the finest products of

the flooring mill presents colors which suggest the whole gamut of the

spectrum, and the designer can combine these in a way which %vill

be not merely attractive, but very effective.

The handsome residence of today demands something more than

marble pillars, stone walls and massive stairways. Its floors are

being given more attention, and if designs in keeping with the

general character of the structure can be offered, there is no reason

why the floor should not be considered generally, as it is by the dis-

criminating few, as worthy of the most careful consideration and

attention in its treatment and construction. In this connection it

may be pertinent to suggest that the parquetry man not confine his

offerings to stock designs illustrated in his catalogs; but for big jobs,

such as a $50,000 residence or a .$100,000 club, offer a wide array of

original and striking drawings, which will give the architect and the

builder a chance to choose that which fits most perfectly into the

general scheme of the building.

The architect is frequently accused of neglecting knowledge of

flooring and its value as part of the building most exposed to the

gaze of the observer. It is perhaps true that the designer of build-

ings is prone to regard hardwood flooring simply as hardwood floor-

ing, and to class the product of every mill together. However, recent

evidences show that the architect is beginning to give closer thought

to the floors of his residences and other buildings, and that the

manufacturer who can offer excellence of design with perfect work-

manship will not need to worry as much about the prices at which

his competitors are offering material as he has had to do in the past.

Just think what color schemes, for example, can be worked out

by the designer who is at liberty to include the rich, tropic reds of

mahogany, the pallid tone of the white maple and the more active

effects of figured white oak ; who can use teakwood and ebony, Eng-

lish oak and Circassian walnut, walnut and cherry, red gum and tulip,

lignuni-vitae and holly, heart of persimmon and tigerwood, red oak

and rosewood and all of the other beautifully colored hardwoods which

nature has produced in such a wide variety of colors and textures

as to make it possible to carry out the most bizarre design that may
suggest itself to the mind of the draftsman!

The working of these woods involves difficulties, and the flinty,

tough structures of many of the imported varieties makes it extremely

hard to prepare the stock for the use which the parquetry manu-

facturer puts it to. ~ But the beautiful results which follow careful

designs and painstaking workmanship find not only reward in the

artistic achievement thus realized, but in the actual market value at

which such output, properly exploited, may be disposed of.

Here is a field wliich the flooring trade has only begun to develop.

According to the opinion of the sawmill boys along the Kentucky

river, government locks are a sort of log-dam nuisance to timber

tralfic, and do more to make good jobs for the government employes

than to benefit iiiillmen.

When a millman piles his lumber a little better than seems neces-

sary, it doesn't mean that he is going to extra expense for nothing.

It is more likely that he will make an extra profit out of it.

# tt *

The Ulan who thinks that the more than forty-eight thousand saw-

mill men in the United States can be gotten into the same notion

at the same time has another think coming. It is a sure thing he never

tackled the job of getting even a portion of them to agree on uniform

rules of hardwood inspection, or he wnnldn 't think a lumber trust a

remote possibility.

* * *

Saw-milling and woodworking combined makes up the country's

largest manufacturing industry, and employs more wage earners than

any other line of manufacture. TJiat's saying something, but it is

what the Bureau of the Census says.
w * *

It is now the open season for lumber association meetings and a

good time for those with trust-busting proclivities to go journeying

after luniber trusts. They might, by hanging around the corridors of

hotels, find out many things they didn't know about luuihor trusts

that don 't exist.

« » «

The gatherings of lumber retailers should have more interest for

hardwood men this winter than ever before, because both yard men

and planing mills are using more hardwoods than formerly, and the

))rospects look good for further extension.
« * *

There are too many avoidable accidents happening around wood-

working machinery, and too few rational safeguards being employed.

It is time to face the issue squarely and eliminate some of Ihe danger

traps.
« tt «

The hiirdwood door is not having a very hard ri)« to hoe to (ind

|i(ipiihirity those days.
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The Dimension Problem
The following letter is from a leading veteran and well-posted

Indiana lumber and dimension stock manufacturer:

Referring to your issue of December 10, page 27, under lieadmg
"Hardwood Dimension Stocli," we quoted on tbis bill as follows

:

Memorandum No. 1. Clear Qtd. Wbite Oak, 3 1-3" to 6 1-3' Iong..$75.00

6^4' and up long 90.00

Memorandum Xo. 2. I'lain Wbite Oak 3 1-3" to 6 1-3' long 50.00

G\n' and up long 60.00

Memorandum No. 6. Clear Qtd. Wbite Oak 3 1-3" to 61-3^ long.. 60.00

6V4' and up long .' ..75.00
Delivered to New York, lighterage free, to be clear from all defects

with the exception ot bright sap, stating we would not undertake the

order eliminating the bright sap. The prospective custcmer comes back

with a letter reading as follows

:

"We have your favor of the 2nd inst. and have carefully noted con-
tents of same. We fear you have entirely misunderstood us as to grading.
The jrrade we require is not that of the National Hardwood Lumber
Association rules, but a prime srade for export, i. e.. free from sap.
heart and all defects. This we stated in our original inquiry and you
quoted us special prices on same. Now you say that the day i.s past
when the millman wiil cut off good wood, even sap-wood, to meet
specifications, etc. We beg to inquire what percentage of loss you
would have by eliminating the sap, and also how many per cent over
the market price you ask in quoting on these items. Our specifications
call for 3V4 to <iVi' and up, no average. Are not these lengths of
the grade of common ? You quote prices icell ahove the price of Ists and
Hds. and expect us to take sap as well.
"We can only buy stock on our own inspection and are prepared to pay

your prices for the common lengths, but the stock must be distinctly up
to gi'ade of prime above described. You know as well as we do that
shorts are worth nothing like the prices you ask unless they are of
prime manufacture. Therefore we request you to take up these dimen-
sions and calculate seriously, so that you will know exactly what this
stock costs you. We can use any quantit,v, but must have it according to
specifications. If you will adapt to these, we can do a large business
with you for a term of years. Awaiting your favors in this direction,
we remain, yours very truly, etc."

Tour correspondent is calling your special attention to the under-

scored above. It is possible that the prices quoted for clear lumber in

the dimensions given are well above the price of Ists and 2ds, but where
is the market that can buy 1st and 2ds at these prices? Possibly all ot

our customers to whom we sell all we can manufacture in quartered

white oak are a lot of lunatics to pay us our prices, or it is possible

that the quotations of the various lumber journals in the country are

not correct, and yet your correspondent believes that Haedwood
Recced will bear out the assertion we are making, when we say the

price quoted for the grade offered Including bright sap is very reason-

able and much below the market price for regular 1st and 2ds. The
prospective customer loses sight of the fact that in this day and age

the millman has a market for chair backs, seat stock, table tops, clear

strips and other similar dimensions, etc., all of the above admitting a

reasonable amount of bright sap. They evidently expect • the manu-
facturer to take his 1st and 2nds lumber at a high price and cut out

of it the clear dimension stock required, and supply same at a lower

price than the 1st and 2ds. It has been our experience that that is

the general expectation from a large share of the buyers of dimension
stock. They want clear dimension stock at a price of common lumber, or

even less, though we are glad to say that in our small business we
manage to sell all of the clear dimension stock we can manufacture, at

a price much above the price of common, and in some instances where
sizes are difficult, at above that of 1st and 2ds, and to people who have
purchased the various grades of lumber and attempted to cut the clear

dimensions therefrom.

There is no question that this concern knows how to manufacture this

dimension stock as good and as cheaply as it can be made to meet every

possible requirement of the most fastidious buyer, but only a percentage

of these buyers appreciate the immense loss when sap is to be eliminated,

and in your correspondent's opinion the elimination of bright sap is

idiotic in most cases. There is a time coming when a large number of

the millmen will manufacture their low-grade lumber into high-grade

dimension stock, but not until the buyers of this class of stock will

pay a price at least equal to what the manufacturer can get out of his

low-grade lumber, plus waste, labor, etc.

The foregoing letter reflects in a general way both the argu-

ments of manufacturers of this class of material, showing what

they should receive for this character of stock, and the contrary

arguments of the average buyer indicative of what he expects in

the way of grade and price. It is rare, indeed, that the ' specitica-

tions required by the exporter referred to are so severe. It is

rarely demanded that bright sap be eliminated in oak dimension.

The real question involved and of particular moment to both

producers and consumers of dimension material today may be

summed up in determining the real value of clear dimension

stock, vfith bright sap counted as no defect in oak and sundry

other woods where the sap-wood and heart-wood are used indis-

erimiuately in the making of furniture and other articles. The

intelligent lumber manufacturer knows that desirable dimension

stock can not be produced from slabs, edgings, stick-rotted lum-

ber, or extremely low-grade lumber. Dimension stock made of this

class of material will not pass muster in a grade to be employed

in high-class production. On the contrary, the average buyer insists

that dimension stock is made from refuse material and that the

manufacturer should demand for it little above the labor cost

involved, and seeks to buy it at a price based on this assumption.

When a manufacturing consumer succeeds in securing high-grade

dimension stock that shows full size when thoroughly seasoned,

he is not buying firsts and seconds, but is buying clear material

that wUl work without waste. If this same man were buying firsts

and seconds to cut into these dimensions, he would find that his

waste will average twenty per cent, and in addition to this, he will

have a considerable cost involved in cutting, which can not be

figured at less than two dollars a thousand.

The buyer of dimension stock seeks to effect an economy in his

lumber cost, and he can accomplish an economy of approximately

twelve dollars a thousand feet by paying an average of firsts and

seconds price for the class dimension material described; that is,

the just price should average firsts and seconds values. The larger

sizes should command, say twenty-five per cent above firsts and

seconds price, while some of the smaller sizes may be sold at

twenty-five per cent less than firsts and seconds price, but the

average should be substantially the value of firsts and seconds.

On this basis lumber manufacturers could afford to manufacture

and season stock with special reference to cutting their No. 2

and No. 3 into dimension material, and in some instances could

afford to cut green dimension stock, but the best dimension stock

is made from seasoned lumber after all the defects have developed.

Lumber manufacturers and the furniture and kindred manufac-

turing consumers should get together on a just proposition on the

value of dimension material, and when they do reach this point

it will enable all elements in the trade to do business at a better

profit and on a lower plane of cost to the manufacturing consumer.

Exports for October

Advance reports of the Department of Commerce and Labor show

that during October the value of exports of hickory, oak, walnut

and other varieties of logs runs to $216,590, which was nearly eight

thousand dollars more than for October, 1910. The total value for

the first ten months of the year is $3,866,086 as compared with

$3,048,724 for 1910.

The sawed and hewn timber export trade for October amounted

to $757,338 as compared with $429,100 for October, 1910; while the

values represented by the first ten months' exports were $10,906,334

as compared with $9,383,656 for 1910.

Sawed lumber exports for October reached a total of more than

202,000,000 feet, or about fifty-four million feet more than for the

corresponding month of 1910. The total value of the month's lumber

exports was $4,299,479. The first ten months of the year showed

an increase in the value of lumber exports of more than five million

dollars on the same period of 1910.

Over in Italy, where they have had lots of experience with cement

and marble for flooring, they are now turning more to wood. Here

is a hint that ought to make good advertising capital for the maple,

beech, birch, and oak flooring people.

* # *

Canada is already buying hardwood from the United States at the

rate of seven and one-half mOlion dollars' worth a year. The Cana-

dian cabinet trade is enlarging and it takes American hardwoods to

fill its needs.

* * «

If the planer manufacturers push the high speed feed limit much

more, shotgun steam feeds will soon be needed for flooring machines.
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FAILURE OF STEEL SILL FREIGHT CAR
This Car Had not Been in a Wreck, but Failed in Actual Service.

Typical of Many Cases

FAILURE OF STEEL UNDER-FRAME
This Car Had Been in a Wreck and Fire, and Illustrates the Tend-

ency of Steel Channel Sills to Buckle

'
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FAILXIKE OF THE STEEL PASSENGER CAK
At Odessa, Jliun., ;i little town iu tlie extreme western part of lliat

state, on the morning of December 18, the second section of the

Columbian flyer of the Chicago, Milwaukee & St. Paul, ran into the

first section of this train standing at the station, which was bound

for Chicago from the Pacific coast. In the rear of the first section

was a new all-steel sleeper, and the next car forward was a steel

diner. The second section carried a consignment of silks. The

collision resulted in the killing of twelve passengers, and the injitring

of a score more.

The Chicago Tribune's account of the accident says:

An important feature of the accident was the demonstration that

steel cars are not wreck-proof. The engine of the second section tore its

way almost to the middle of the steel sleeper on the rear of the first

section. The sleeper, hurled forward by the impact, was stripped from the

front end by the steel diner, to the next coach ahead, almost to the point

where the engine had stopped its destructive ploughing. The diner's floor

became clevahd slightly above that of the sleeper, and with the force of

section No. 2's engine behind, the sleeper was jammed along for

twenty-five ftet. while the diner as a gigantic knife cut away the upper

siruclure.

The Chicago Eecord-Herald 's record of the wreck states:

The greatest loss of life was in the front end of the coach, which was

telescoped by the dining car ahead. Although both the diner and sleeper

were of steel, the former shirred the upper portion, of the sleeper from

the flcor as if it had been cardboard.

Steel railroad passenger cars, urged as safer than the old type of

wooden cars, were dealt a severe blow by the wreck. They were proven

vulnerable for the first time, and the fact may work imporlant changes

In car construction.

"It is now a demonstrated fact," said a St. Paul road ofiicial, "that

n steel car can be telescoped. This Is the first instance we are aware of

in which such a thing has happened. Contrary to dispatches, the sleeper

that was telescoped was not running locally between St. Paul and

Aberdeen, but was a new car and part of a through train."

The result of this wreck thoroughly confirms the contenlidu tlint has

been made for months in Hardwood Record that all-steel passenger

car equipment does not afford increased safety to the traveler in the

event of derailment or collision.

The Ft. Wayne wreck of last August proved the manifest weakness

of steel car construction in a marked degree in a side-swiping col-

lision. In this accident the lives of passengers were undeniably

saved by reason of their being housed in a wooden diner, with non-

collapsible ends, interspersed in the steel train.

The WTeck last month at Monmouth Junction, N. J., in which no

fatalities among the passengers occurred in the steel cars, seems

to have been a happy accident.

The Odessa wreck simply adds to the evidence that steel 'passenger

cars arc by no means immune from telescoping in collisions, and that

the loss of lite in such instances is just as great as «ould have been

the case with cars of wooden construction.

Without any prejudice in the matter, and without any desire to

further wood utilization in car construction if it be not the best

material for the purpose. Hardwood Record contends that the evi-

dence it has presented on the subject of steel passenger cars during

the past few months, demonstrates be.vond peradventuro tlie follow-

ing facts:

First: That iu collisions, steel cars are not iiiinuiiie from tele-

scoping, and consequent loss of life of their occupants.

Second: That in derailment, steel cars are just as prone to col-

lapse as wooden cars on steel under-frames.

Third: That the cost of steel car equipment is largely in excess

i)f wooden car equipment, without any compensating value.

Fourth: That the hauling of solid-steel passenger trains is very

expensive and extravagant, constituting an absolute waste of money.

Fifth : That solid-steel passenger trains of even a moderate

number of cars are so heavy as to require the employment of two

locomotives, one of which could haul a wooden train of the same

number of cars, which adds in no inconsiderable degree to the dangers

iiicurred.

Sixth: That .steel passenger coaches have demonstrated their

inability to take cross-overs and switches with safety when running

at even a moderate speed.

Seventh : That the steel type of passenger ears is a very ex-

travagant user of steam for heating purposes in cold weather; that

it is rarely comfortable to the occupants in winter; and that it is a

veritable hot-box of iliseomfort in warm weather; and that by reason

of its reverberation of metal, loose bolts and joints, it is a nerve-

racking vehicle in which to ride.

Eighth: That in cold weather they are unhealthful, by reason of

the colds by which the larger proportion of the passengers are at-

tacked.

Xotnit]isl:iiiding tlio fact that tins series of articles criticizing steel

passenger car construction has been carried in II.^rdwood Record
since last September, and that more than twenty-five thousand re

prints of these articles have been distributed to prominent railroad

men and to leading newspapers and magazines throughout the United

States; and further, notwithstanding that many of these articles

have been reprinted in whole or part in hundreds of American news-

papers and magazines, coming to the knowledge of Hardwood Rkcord,

80 far but one attempt has been made in defense of steel cars, and
this from a manufacturer of steel doors, whose product has no more

merit than stool cars, and which will receive due attention in these

colunuis.
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The writer in his letter, which is published in the Manufactnvers'

EecorJ of Baltimore, Md., in its issue of November 9, does not present

a single statement that eouutervenes any that has been made by

Hardwood Eecobd. He attempts the specious argument that the

failure of the steel cars in the It. Wayne wreck and the escape from

material injury in the wooden car was accidental; enlarges on the

alleged fireproof value of the steel car; and cites that in a Le}iigh

Valley wreck some months ago a derailed excursion train collided

with some oil tanks, which caught fire and burned some old wooden

cars. If this calamity be true, it is such a remarkably isolated one

as to constitute little in favor of the necessity of employing a total

of steel in passenger car construction.

The writer also refers to the '
' creaking of the old wooden sleeping

car,
'

' being just as nerve-racking as the reverberation from a steel

car. This statement is undeniably true, but old and worn out equip-

ment of this character has been consigned to the scrap heap years

ago.

The steel door man also ventures the statement that tlie steel interior

finish of a car is more sanitary, and of more pleasing appearance than

a wooden car. This statement will be recognized as the veriest bosh.

Nothing has previously been said in this discussion about the mag-

nificent interior wood cabinet work, the pride of the nation, that has

obtained in the modern wood-finished Pullman. It has been a delight

to the eye of every lover of beauty, and has become an exposition of

marvelously beautiful wood effects that can by no means be dupli-

cated on steel panels. The very fact that it was the most alluring-

interior finish effect possible is demonstrated from the fact that in the

new type of steel cars attempts are made to simulate wood effects

with paint, graining and varnish.

Enough of this discussion. The ease against the steel car has been

amply pjroven in the minds of the public, and to every fair-miuded

and experienced engineer and railroad man in the country.

THE WEAKNESS OF STEEL FREIGHT CAR EQUIPMENT
Another feature of this subject which thus far has been but little

touched upon by Hardwood Eecokd, and which is of manifestly more

importance lo the lumber industry of the country, from the reason

that it consumes a vast deal more of wood than passenger cars, is

the steel freight car question.

The Eailway and Engineering Eeview of Chicago, one of the com-

petent authorities on railroad affairs, quotes an eminent civil engineer

in the statement :
" If I were a technical railway journalist, I would

be giving my greatest attention right now to the subject of the desigu

and construction of freight cars. I do not know of any other field in

which there is so much room for improvement or in which sucli vast

saving of money can be effected."

The Eeview alleges that opinions taken as a whole are strong in

the belief that engineering science has not yet entered into the design

of American freight cars as it should have done. '

' The neglect of the

subjects of structural strength, dead weight, provision against the

shock and impact of pulling, fewness of parts, etc., and the general

failure to include symmetrical structure of maximum strength and

minimum weight, have resulted in an investment of approximately one-

and-three-quarter billions of dollars in freight cars, which is prob-

ably the most expensive property in the world to maintain. '

'

These figures are arrived at by multiplying the Interstate Com-

merce Commission's report of the number of cars in the country by

the average cost of $755 per oar as i;i\en \<y the American Eailway

Associati(m. The report of this association states the average annual

cost of repairs of freight cars, which are now largely of steel con-

struction, is $86.91 per car, and that the total amount paid for main-

taining freight car equipment is therefore close to two hundred mil-

lion dollars a year. In other words, eleven and a half per cent of the

cost of the ear has to be spent on it every year, and these figures do

not include the loss of time of the car, nor the expense of detention

and delay of tratfic due to defective equipment, which would multiply

the expense by more than three.

The Eeview alleges that every day of the year there are over 17-5.000

crippled freight cars undergoing and awaiting repairs, and sometimes

a good many more; and that there are already over twenty- five hun-

dred all-steel passenger cars running in this country, and it has

recently transpired that the railway company using most of them has

been obliged to abandon its design of under-frames as unsatisfactory

in practice.

Another system which uses many steel coaches has a number of

tliem in the shop, and it has not been able to decide how to handle

them owing to their structural weakness. Some steel coaches recently

acted so badly in an accident that they are to be scrapped.

The Eeview refers to the rate hearing before the Interstate Com-
merce Commission at Washington last winter, at which the legal

rejiresentatives of some roads gave as a reason why greater revenue

was needed, the fact that steel passenger equipment was demanded in

the interest of public safety; but that their experience showed that it

was far more expensive to haul and to maintain this type of cars.

The Shippers' Manual of the Chicago Board of Trade says:
'

' There are great differences of opinion among railroad oflficials as

to the proper material for the construction of freight cars. All

seem to agree, however, that steel should be used to a greater or lesser

extent. Many of them favor steel under-frames, while others are op-

posed to them unless the upper or body frame is also of steel. Some
still cling to wood for the entire structure, but, by means of steel

plates, reinforce the doors, ends and side posts."

Tliis writer further states that a great obstacle to the construc-

tion of the ideal freight car is caused by the constant dissension

between various departments of railroads. Each department is in-

terested in making the best showing for itself. One department wants

the cost as low as possible; another, however, a low cost of mainte-

nance, which means a well constructed and perhaps expensive car.

The master car buildier or mechanical engineer, whose prime object

in designing a car is ,quality, upon submitting his plans for approval

finds that he is hampered by the selfish criticisms of the department

that has to pay for handling or maintaining the equipment.

The Eailway and Engineering Eeview says that in the endeavor to

iix the blame for the damage to freight equipment there is almost in-

variably a tendency to shift the responsibility. The operating depart-

ment claims that the design or construction of car is poor while the

mechanical department evades the blame by insisting that the damage

is due to rough handling.

In connection with this article, by courtesy of the Eailway and

Engineering Eeview, Hardwood Eecord is privileged to present sev-

eral pictures illustrating a condition which appears to a greater or

lesser extent in all-steel type freight cars. Nearly every railroad man
and railroad engineer has little to say in defense of the modern type

i^^fe

STEEL CAR BEING SCRAPPED
This Car Failed in Service, and the Scrapping Cost More Than the

Value of the Scrap

RESULT OF STEEL CAR WRECKS
These are Wrecked Ore Cars. Thrown on the "Dump" During the

Busy Season to Be Repaired Later
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of steel freight car coustruetioD, save that it is necessary to devise

types of freight ears that shall be able to carry more dead weight than

it is possible to build from wood, and that steel freight car con-

struction is still in an experimental stage.

Likewise there are apparent!}- no railroad men or engineers of

steel car passenger construction who attempt to defend the present

type of steel sleeping, dining and passenger car, beyond making the

same allegation that this typo of construction is still in an " experi-

mental stage," and that eventually it will develop into good results.

The lives of the traveling public apparently enter very little into

consideration, and perhaps even less than this is considered the ex-

traordinary and monumental expense that is being undergone by rail-

roads in the purchase and maintenance of both steel passenger and
freight cars. In defense of public safety it might be suggested that

steel manufacturers, steel ear makers, and railroads that employ
steel passenger cars should not be permitted to jeopardize the lives

of the traveling public until their experiments have reached a satis-

factory result. The public certainly would be perfectly willing, until

this consummation is reached, that all experiments with steel passenger

cars be limited to a passenger list consisting of members of the steel

trust, steel car builders and railroad officials who have faith in this

type of construction.

B 139—Opinion of a Recognized Authority

on Northern Low-Grade Hardwood
Situation

Cadillac, Midi.. Doc. 13.—Editor Haudwood
Recobd : Referring to "Editorial Comment,"
"General Market Conditions." Hardwood Record,
Dec. 10, 1911. You .say as follows: "Hardwood
culls in the northern country seem to be in over

supply, and such offerings as are made for round

lots carry a price that is very much below the

cost of manufacture."
Knowing as I do your interest in the hardwood

industry. I am somewhat surprised at this part

of your article as it certainly will have a ten-

dency to do an injustice to the industry if

allowed to pass unchallenged. The fact is your
reasoning is based on the opposile of real condi-

tions, as No. 3 common or cull hardwood in both

Michigan and Wisconsin is in lighter supply than
at any time since 1907.

Statistics compiled by the Michigan Hardwood
Manufacturers' Association Oct. 1 show as fol-

lows regarding No. 3 common hardwood : Total

stock Oct. 1, 1909, 70,000,000, 1910, 70.000,000,

1911. 50,000,000, or less than 75 per cent of a

normal stock, and similar conditions exist in

Wisconsin.

I admit that the price paid the manufacturer

for No. 3 common hardwood is less than the

cost to manufacture, even without allowing any-

thing for stumpage, but there have been only

one or two years in the history of the industry

when the manufacturer has obtained manufac-
turing cost for his No. 3 common.

Manufacturers have known for some time of

the light stocks of No. 3 common, amounting
to a shortage, hut the consumer has been so

accustomed to an oversupply, that he is slow to

realize that such a thing as a scant supply or

a shortage Is possible. Some, however, must
realize the fact, as they arc placing orders at

$1.00 to $1.50 per thousand higher than sixty

days ago, and this is true not only of No. 3

common hardwood, but this condition exists with

low-grade lumber of all kinds.—Urcce Odell.

B 140—Approves Hardwood Record's Anal-

ysis of Publicity Campaign

St. Louis, IJcc. 14.— ICdltor Hardwood Ubc-

OBD : We want to express our appreciation of

your article bearing on the subject of advertis-

ing, and we fully agree with you in all your
statements.

Garet.so.\-Greason I,i;.mber Co.MrANv.

B 141—Seeks Beech and Birch Dowels

London, N. E., Nov. 2Q.—Editor Hardwood
Recobd: We should feel obliged If you could

pat us In touch with some llrms who supply

beech and birch dowels. We arc anxious to And
someone who ships this class of stock.

The above letter is from a London timber

and veneer house, which deals heavily in

American hardwoods. It has been supplied

with the addresses of two producers of beech

and birch dowels, and any others interested

in ojiening negotiations with the institution

can have the address by writing us and

referring to B 141.

—

Editor.

B 142—Wants to Market Applewood

Kansas City, llo.. Dee. 9.— Editor Hardwood
Record : Kindly let us know the names of those

jobbers or manufacturers who li.andle applewood.

We have a considerable quantity of this wood
that will be available very shortly, and would
like this information if you are in a position

to furnish it.

Lumber Company.

This concern has been supplied with a list

of the principal users of applewood in the

United States, and any others interested in

making a connection for this variety of lum-

ber can have the address by writing us and

referring to B 142.

—

Editor.

B 143—Contemplates Manufacturing Broom
Handles

Piqua, Ohio, Dec. 13.—Edior Hardwood
Record : Will you kindly advise whether it is

practical to make broom handles out of biri'h

secured in the northern peninsula of Michigan
and Wisconsin?

Makupacturing Company.

The writer of the above letter is an agri-

cultural tool handle and wood specialty turn-

ery house, and has been advised that Michi-

gan and Wisconsin maple and birch are

used indiscriminately in the making of

broom handles, and in some cases a small

percentage of beech is also "accidentally"

allowed to slip into the bundles of handles.

—Editor.

B 144—Wants Small Three-ply Gum
Dimension

LItltz, Pa., Dec. 7.—Editor Hardwood Record ;

Can you furnish us with the names of a few re-

liable manufacturers of gum veneer? In the

process of manufacturing veneers and panels.

and cutting to sizes for various uses, quite a

quantity of waste accumulates that could be cut

into three-ply sizes we require, which are blocks

Vi" thick X 1}8" wide x 3%" long; and ,',"

thick X 3ft" wide x 7" long, to very good advan-

lage. thus realizing a certain value out of waste

Instead of burning It. We can use these blocks

In car lots.

We would appreciate very much any informa-

llon you can supply us.

CO.MPANV,

The writer of the above letter is a foremost

manufacturing institution in high commercial

repute, which has been given the names of

several gum panel producers, but has been ad-

vised that there would be no economy in at-

tempting to secure these sizes in carload lots

from panel trimmings, and that the cheaper

way to secure the material is by having the

stock made in the required thicknesses in panels

of suitable sizes, and then by means of gang
cross-cut and ripping saws reduce it to re-

quired sizes. Anyone interested in the in-

quiry can have the address by writing Haed-
wooD Record and referring to B 144.

—Editor.

B 145—Railroads Wake Up
Salt Lake City, Utah, Dec. 12.—Editor Habd-

wooD Record : We were contemplating the pur-
chase of new cars of all-steel design when our
attention was called to the articles recently pub-
lished by you on this subject. Will you kindly
favor us with what reprints you have on this

subject in the near future?

J. M. Bainbergek, Vice-President,

Salt Lake & Ogden Railroad.

B 146—^Foreign Oak Supply

New York, Dec. 16.—Editor Hardwood Rec-
nisD: Under the head of B 133. JIail Bag, your
issue of the tenth, wo note with interest the re-

marks of Dr. Schenck on Spessart oak. While
we concede all of this to be true as to the high
prices of stumpage in this district, please note

ihat this oak is not at all plentiful in Germany,
nnd therefore is practically exotic in price, as
ihe quantity of lumber brought on the market is

inly sullicient to supply a limited number of

German cabinet makers. One should gather the
Impression that all ISuropean white oak stump-
age is so dear as might he inferred from Dr.

Schenck's letter. Slavonia and Croatia still have
much white oak stumpage of as good a quality

as that of Spessart and are continually manu-
lacturing lumber for the French, English and
Belgian, and last but not least German markets.

It is in Atistro-Hungary that one finds the

largest export productions of white oak lumber.

I. IIerz.

B 147—Approves Hardwood Record's Di-

mension Analysis

New York, Doc. IG.—Editor ILvrdwood Rec-
ord : ConQrmIng your letter of the 5th Instant,

we wish to express our warmest appreciation of

your article on hardwood dimension in your issue

of Dec. 10. We agree with you In every par-

ticular. Please note the following points: Elrst

:

The stock we require Is not "dimension" In the

accepted sense here, I. e., only certain bills of

specified sizes, but rather—as you will note from
our Inquiry—from certain widths, lengths, thick-

nesses and lip according to the yield of the log.

The dllTerence of this production and that of

special sizes Is one qt day and night as regards

yield.

We are prepared to take this matter up with

any mill or mills having a good quality of white

oak. which desire to enter upon such export

business, assuring them Ihat the same will prove
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lucrative and capable of practically unlimited

expansion as to quantities.

Thanking you and awaiting the results of the

publicity you have given the matter.

I. Herz.

B 148

—

Wants to Market Ebony
Vicksburg, Miss., Dec. 14.—Editor Hardwood

Record : Please give me the names and ad-

dresses of manufacturing consumers using ebony

in the log. I can put a good deal of this wood
on the market if the price would justify.

The writer of the above letter has been

given the names of several concerns which

utilize ebony in their line of production, and

any others that would like to negotiate for a

source of supply can have the writer's 'ad-

dress by addressing Hardwood Record and

referring to B 148.

—

Editor.

B 149

—

Seeks Quartered White Ash

Boston. Mass., Deo. 16.—Editor Hardwood
Record : Will you kindly send us the addresses

of parties that you can recommend who can sup-

ply me with 4/4 quartered white ash?
Company.

The above letter is from a foremost Boston

jobber. He has been supplied with a list of

several competent concerns that may be able

to supply the lumber he seeks. Any others

interested in the inquiry can have the address

by advising and referring to B 149.

—

Editor.

B 150—Seeks New Site

Piqua, O., Dec. 10.—Editor Hardwood Rec-
ord : We are seeking a new location for one of

our plants. If you know of a good site where
four to five million feet of maple and birch could

be procured annually for a period of years, suit-

able for broom handle manufacture, we would be
glad to consider it. •

; Mandfacturi.n'g Company.

The above letter is from a leading agri-

cultural tool handle and wood specialty

manufacturing house. Anyone interested in

opening negotiations with it for a location

of a broom handle and wood specialty manu-

facturing plant can have the address on re-

quest by referring to B 150.

—

Editor.

B 151

—

Investigating Chestnut Tree Blight

Philadelphia, Pa., Dec. 12.—Editor Hardwood
Record : The Chestnut Tree Blight Commission
is collecting all the available information con-

cerning the market and utilization of chestnut in

this state. I would like to know if you can sup-

ply up-to-date lists of the manufacturers and
users of chestnut, also if you have any miscel-

laneous information in your file, which may be

of value to me. If so, please quote prices for

furnisliing the various lists, etc.

Samuel B. Detwiler, Executive Officer.

Mr. Detweiler has been advised that Hard-

wood Eecord has a very comprehensive lisl:

of users of chestnut and of manufacturers of

chestnut, and that it is at the disposal of hi.-;

commission for the purpose he names, at the

cost of transcribing from our informatioji

service cards.

—

Editor.

B 152—Approves Record's Argument on

Handling of Kicks.

New York, Dec. 15.—Editor Hardwood Rec-

ord : Your issue of Nov. 25, page 33, con-

tains an article on the handling of kicks, which
should be emblazoned, especially with those deal-

ers who never admit they can err. Everyone

Iniows mislakcs will creep in, even with the. best

of organizations, but it seems to take a very
liigli grade of moral courage to admit it. Kindly
send us six copies of this issue at once, and
oblige. .liMENis & Co.

B 153

—

An Inquiry From Egypt
New York, Dec. 15.—Editor Hardwood Rec-

ord : I can't resist sending you the enclosed

envelope, which carried an inquiry for red gum,
in response to one of our advertisements run in

your publication over two months ago, I really

didn't know that your circulation extended over

(he globe as this would indicate.

Hamilton H. Salmon & Co.

The envelope is inscribed with the addres.s

of Mohamed Clieliata Ataya, Alexandrie,

Eg3'pte.

—

Editor.

B 154—The Steel Car Stories

COLU.MBUS. O., Dec. 12.—Editor Hardwood
Record : Will you kindly send me reprints of

I he several articles that have appeared in Hard-
wood Record on the sub.iect of "Steel vs.

Wooden Railroad Cars." We would like to

bring to the notice of the congressman from
this district the deficiencies of steel equipment
as you have presented them, so that he may
properly understand the situation when the bills

referred to ip one of your articles, now i)ODding

in Congress, are again brought up for considera-

tion. Fortunately, we believe, we are in posi-

tion to do some effective work in this direction,

for the reason that Congressman E. L. Taylor
of this district, knows perhaps better than any
other member both sides of the question.

David C. Meehan.

The writer of the above letter has been

supplied with the reprints he asks for. In

this connection it is suggested that Hardwood
Record will supply, without cost, reprints of

the various articles on the subject of steel

oars that have appeared in its columns during

the last few months to those who wish to

forward them to their members of Congress,

together with a letter advocating the defeat

of the pending steel ear bills.

—

Editor.

B 155

—

Inspection Report National Hard-

wood Lumber Association

Hardwood Record is in receipt of the

November inspection statement of the Na-

tional Hardwood Lumber Association, which

shows that during last month the salaried

inspectors of the association inspected 6,-

621,033 feet, and the fee inspectors 6,049,364

feet, a total of 12,670,397 feet.

The report is accompanied by the attached

letter to the membership:

Chicago, III.. Dec. 15. 1911.

The enclosed statement of inspections for

November is very gratifying, inasmuch as the
amount of lumber inspected is greater by 5.000,-

000 feet than for November 1909 and 2,000,000
feet greater than for November, 1910. The
total for this month, 12,670,397 feet, has never
been exceeded in any month prior to this year,

and now only by September and Octolier im-
mediately preceding it. In other words, we
have broken our previous high record in each
of the last three months.

The combined inspections for September, Oc-
tober and November, 1911, amount to 40,797,602
feet and we submit that these figures speak
eloquently of the healthy growth of our associa-

tion, and evident increase in the demand for

our official inspection. The work of our in-

spection bureau shows a net profit to the asso-

ciation of $129.16 for the month.

Since our last letter was issued, we have
received, twenty-seven applications for member-
ship, making a total of ninety-four since our
annual meeting.

A meeting of the board of managers has been
called for Jan. 17 at Chicago. Members who
have any matters that should be considered at

this meeting will please file them with the sec-

retary, or some member of the board, prior to

that date.

Wishing you a happy holiday time and a full

measure of prosperity for the new year, we are

F. A. Diggins, President.

Frank F. Fish, Secretary.Treasurer.

'lMig.!iW!OTiTO!!)MWM^^

l^ews Miscellany

Annual Meeting Memphis Lumbermen's
Club

Frank B. Robertson of the Anderson-Tully
Company will serve as president of the Lum-
bermen's Club of Memphis, for 1912, having
been elected at the annual meeting held at the

Business Men's Club Dec. 16. The other offi-

cers and directors elected, together with the

tickets on which they ran, are given herewith :

First Vice-President, Charles B. Dudley of

the Dudley Lumber Company, blue.

Second Vice-President, Philip A. Ryan of

Philip A. Ryan Lumber Compan.y, red.

Secretary and Treasdrer, R. T. Cooper of the

Memphis Saw Mill Company, candidate on both
tickets.

Directors tor two years : J. D. Allen, Jr.

of the Darnell-Taenzer Lumber Company, red

:

S. M. Nickey of the Green River Lumber Com-
pany, red : and C. W. Holmes of the J. A.

Holmes Lumber Company, blue.

Frank B. Robertson declared that he appre-

ciated very highly the honor which had been

conferred upon him and expressed his gratitude

to the nominating committee on the blue ticket,

which had made bis candidacy a possibility, and
the many members of the club who had voted

for him and made his election an accomplished

fact. He disclaimed any particular ability as an

orator but told the members that he had the

best interests of the club at heart and that he

intended to do everything in his power to make
his administration successful. He asked that

the other officers and the directors assist him in

every way possible and also pleaded with the

gentlemen who are to be named on the standing

committees to co-operate vigorously.

John W. Dickson, affectionately known to

nearly all the members of the trade here as

"Old John," showed himself an exceptionally

good loser when he declared that there was no
ill feeling on his part and that he had it in his

heart to do everything in his power for the

welfare of the Lumbermen's Club of Memphis.
He expressed some surprise that Mr. Robertson

had shown such remarkable running ability and
congratulated the latter on this fact. He was
also very generous in his expression of appre-

ciation of his nomination by the committee on
the red ticket and of the splendid work which
the latter had done in his behalf. He only re-

gretted that the committee had not been re-

warded with results more satisfactory to them.

C. B. Dudley expressed his appreciation of

the honor conferred upon him and assured the

members of the club that he was ready to do

everything that devolved upon him in his ca-

pacity as first vice-president. He showed his
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keen interest in the work of the new year when
he referred to the fact that the standing com-

mittees are called upon to do the most effective

work and that the olDcers of the club are unable

to make much headway unless actively supported

by these committees.

Philip A. Kyan made the humorous speech

of the evening. His first sentence was typical.

"I am just chuck full of happiness tonight."

These words carried the members of the club

back a year to the time Mr. Ryan was making
his maiden speech as a defeated candidate. He
evidently was thinking of the same subject as

he said that he had come to the conclusion that

Ills failure to secure election a year before was
not a defeat but a delay. He thaaked the

nominating committee which made his candi-

dacy possible and the voters who made his

election a reality and assured the members of

the club that he would do everything in his

power for the advancement of the interests of

that organization.

R. T. Cooper, secretary and treasurer. .T. D.

Allen, Jr., C. W. Holmes and S. M. Nickey,

directors, were called upon and responded briefly,

thanking the club for their election and pledg-

ing their best endeavors in behalf of the welfare

of that organization. The defeated candidates

for first and second vice-presidents as well as

for directors were also called upon and they

responded in very happy vein.

A New Nashville Incorporation

The Althauser-W'ebster-Weaver Lumber Com-
pany is the style of a recently incorporated

concern which has been doing business for sev-

eral years in Tennessee on a partnership basis.

The company formerly operated a hardwood
mill near Sycamore. Tenn., and about six

months ago moved its offices to Nashville. The
company has an authorized capital stock of

.foO.OOO and will do an operating and whole-
sale business, strictly in hardwoods.
The incorporators are \Vm, Althauser. W. E.

Althauser, J. A. Althauser, Chas. Webster and
D. Weaver. The officers are D. Weaver, presi-

dent and treasurer : Chas. Webster, vice-presi-

dent : W. E. Althauser, secretary.

The Nashville yard of this concern is already

well stocked with a general line of hardwood
lumber and when it is entirely filled the company
will have facilities lor taking care of a large

volume of business.

E. C. Atkins & Co. Open Vancouver Branch
That foremost and progressive saw manu-

facturing house, E. C. Atkins & Co. of Indian-

apolis, Ind., has added another branch to the

numerous ones already operated by this institU'

tlOD. This latest one is located at Vancouver.
B. C., and will handle the western Canadian
trade.

The source of supply for this Institution will

be the factory at Hamilton, Ont. The new-

branch is in charge of W. C. BIrdsall, who is

veiy popular throughout the entire district. I''.

R. Arnett, also well known in that section, will

assist Sales Manager liirdsall.

The new branch is located In a new six-story

store building at 100 Powell street. In the heart

of the business district of Vancouver. A very
complele repair shop will be one of the features

of the new branch.

Annual Meeting of the Sawdust Club
The Sawdust Club, the members of which arc

also members of the Union League, held its an-

nual banquet on Tliursday evening, Dec. 7, at

the Union League club house. The attendance
was large, and the entertainment throughout
was notably an orlslnnl and unJquc conception.

The room was decorated to represent Ireland,

one end of the ball recalling a scene In the
North, the other n contrasting scene In the

South of this beautiful Isle. Irish colors met
the eye at every point, and ludicrous character-
istics of the IrLsh nallvi' were assumed by the

guests. 'I'lio lable was decoi-ated with yellow
chrysanthemums in the greenest of foliage, and
the diners wore the green Irish hat to complete
the picture. An Irish piper and an Irish jig

dancer were delightful adjuncts which were
highly enjoyed by the dmers. A vocal quartette

and an orchestra also added much to the enjoy-

ment (if the evening. The souvenirs, which were
all in keeping, consisted of a miniature hod and
bricks, a very suggestive small jug, with the in-

scription "Ireland Cruiskeen Bawn." and a clay

pipe, Pat's inseparable companion. John T.

Riley of Charles S. Riley & Co., secretary and
trea.surer of the organization, was chosen toast-

master, in the performance of which office he

amply repaid the selection. Speeches were made
by James F. Hope, former president of the

Union League : William T. Tilden, recently

elected president, and a number of others. The
guests sang a number of the famous Irish ballads

during the evening; also many Irish bulls were
perpetrated and flashes of Irish wit were not
badly duplicated. The whole affair was an emi-
nent success and worthy the teeming brains of

the committee that had it In charge. Frank C.

Gillingham is president of the association, and
John T. Riley is secretary and treasurer.

J. M. MILLER, KNOXVILLE. TENN.

The Miller Lumber Company

One of the hardwood concerns of Knoxville,

Tenn., is the Miller Lumber Company, at whose
head is J. Marion Miller, whose picture is re-

produced herew-ith. Mr. Miller is a thoroughly

experienced lumberman, who after spending his

boyhood on a Pennsylvania farm has filled every

position in the manufacture and marketing of

lumber. At the age of twenty-three he took up
woods work with a cross-cut saw as a contracting

logger. From this beginning ho has steadily ad-

vanced, buying tracts of timber from time to

time and operating small mills. For years he

ran these mills himself, acting as his own fore-

man, logger and sawyer. In these capacities he

Is recognized as an expert. His early policy of

Investing In favorably located and high quality

of stumpagc, he has pursued ever since. Lat-

terly ho has contracted for the manufacture of

his tlmlx-r, and has devoted more personal atten-

tion to the wbiik'sale end of the business. Mr.

.Miller started In the wholesali' business In Knox-
vlllc In 1905 as J. M. Miller & Co. The style of

his house was changed in 1007 to the Jtlllcr

Lumber Company.
Tlie JllUer Lumber Cumpauy has established

a reputation for absolutely fair dealing, and has

built up an enviable reputation on this line with

a select clientage of wluilesnle injinufacturlng

buyers thruujihout the cvuintry. The concern

specializes In poplar, oak, chestnut, ash and
white and yellow pine ; and has offices in the
Scruggs building, Kuoxville.

New Hardwood Manufacturing Enterprise

Harris & Cole Bros, of Cedar Falls. Iowa, well-

known manufacturers of oak and red gum trim,

mouldings and general house finish, some time
ago acquired a large tract of high-class oak and
gum timber in Lamar county, Alabama, and are

now engaged in the erection of a model single

band sawmill plant at Sulllgent, Ala., and the

liuilding of ten miles of logging railroad to trans-

port the timber. Sulllgent is on the Frisco, mid-

wa,y between Memphis and Birmiu£.'ham.

L. L. Harris will be manager of the new plant,

which will be in operation within three months.

It is anticipated that the low-grade stock from
this mill will be manufactured into dimension
material, the oak going to the furniture trade,

and the gum to the company's plant at Cedar
Falls, where it will be remanufactured into trim

and mouldings.

St. Louis Lumbermen's Club as Host
A banquet was given by the Lumbermen's

Club of St. Louis, Wednesday evening, Dec. 6,

at the Planters hotel, at which Cifford Pinchot,

former chief forester^ of the United States was
the guest of honor and principal speaker. He
made a strong plea for conservation of trees

and declared forestry flourished everywhere In

the United States except "in the woods." He
urged the members of the club to transfer the

preservation of timber lands from their meetings

to the woods and protect their business and show
the people that they were trying to prevent the

destruction of timber.

Among the prominent guests present were ex-

governor and ex-secretary of the Department of

the Interior under President Cleveland. David
U. Francis ; J. Fred Baker, professor of forestry

at the Michigan Agricultural College, Lansing,

Mich. ; Capt. J. B. White of Kansas City and
J. A. Ferguson of the State University, Colum-

bia. Mo.
A resolution was passed, postponing the elec-

tion of officers for the year 1912, which should

have taken place at the December meeting, until

the January meeting.

Mr. Kolfes, chairman of the entertainment

committee named William Eddy Barns, editor

of the St. Louis Lumberman, as toastmaster for

the evening.

In Mr. Barns' preliminary address, he said that

it was just five years since the government began

the investigation of the alleged lumber trust and
in spite of the many sleuths bunting for it. It

had not been found and the lumbermen all over

the country would bo glad to hear olHcially what
the govornmont had found out afti'r its investi-

gation. Ho said the lumbermen were more
anxious than the public to have the facts re-

vealed.

Mr. Pinchot began bis talk by telling what he

saw on his recent visit to Alaska. It convinced

him more strongly than ever In the great future

for that country. "Alaska may yet" he said

"be saved from the Morgan-Cuggonbolm monop-
oly, which controls Alaska almost completely

;ind the resources of the country, which are

greatly underestimated by the public, although

In danger of being altogether absorbed by this

interest, may yet be saved. The big fight to

save the great resources of this rich country has

Just begun. The combine however has not been

broken yet. It has merely been exposed. The
big fight is coming.

"Alaska Is rich. It has coal mines and great

agricultural prospects. It has goiKl timber. In

the Interior, which has not been much exploited,

there is an abundance of good farming lands and
I predict that Alaska shortly will be filled with

a permanent agricultural population.

".Nothing ri'gardlng the monopoly of Alaskan

resources, I have said, has been exaggerated.
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My recent toiu- has convinced me of that. And
I may say that this coming term I hope for good

legislation from Congress regarding Alaska."

During his talk Mr. Pinchot repeatedly paid

tribute to David R. I'rancis, whose work as a

conservationist has lieen of the highest value.

As secretary of the Interior, former i.iov. Tranrrs

especially assisted in the work of starting the

present forestry conservation ideas.

Mr. Pinchot told of the work being done in

the Adirondacks for conservation and scored the

methods used by a cooperage company, which,

he declared, to be an agent of the sugar trust,

in obtaining lumber. He stated that forestry

had not only preserved the forests of New York
but had Increased to a large extent their value

in the state.

"The state has a right to ask that private

owners of forest lands shall handle their timber
in such a manner that it does no damage to the

state," he said. "An owner has no more a moral
right to wantonly destroy timber on his lands
than he has to burn his own house in the center

of a town. Forestry is being practiced every-

where except in the woods. Wo have schools

which teach forestry and the theory of conserva-
tion of natural resources is popular, but in the

woods it is little practiced, except in the national

forests."

Mr. Barns then called on Capt. J. B. White of

Kansas City, who said the time was coming when
everything connected with the tree—the branches
and sawdust—would be utilized and all the by-

products marketed. This would be a great step

toward true conservation, he declared, by stop-

ping all waste.

"Every man," he said, "should try to arouse
sentiment to preserve the Ozark mountains as
the Adirondacks have been preserved. There are
some parts of the Ozarks where trees will not
grow rapidly, but a great m.ajority are well
suited to the purpose."

Ex-Gov. Francis was the next speaker. He
complimented Mr. Pinchot on the work he has
done, and declared his endeavors at conservation
have been of great value to the nation. He
wished the former forester God-speed in his cam-
paign of conservation. He declared that much
more harm had been done in the past than is

generally conceded to be the case.

Among the other speakers were J. Fred Baker,
professor of forestry at the Slichigan Agricul-
tural College, East Lansing, Mich., and J. A.
Ferguson of the State University, Columbia, Mo.
The latter said he would like to see the appoint-
ment of a state Are warden, to prevent forest
fires in Missouri, and the establishment of a state

forestry park to be the playground of the "Show
Me" state. He said the forests of the Ozarks
would preserve water like a sponge and keep
the streams of that section running throughout
the year.

Meeting of CMcago Lumbermen's Asso-
ciation

The red room of the La Salle hotel was the.

meeting place for the Lumliermeu's Association
of Chicago at its regular gathering on Wednes-
day, Dec. 20. An encouraging increase in at-

tendance was shown over previous meetings,
there being 127 present. The various divisions
were seated at individual tables, and the officers

and guests of honor seated at the head table.

In the absence of President Boles. Vice-Presi-
dent F. L. Brown opened the meeting, after a
tasteful luncheon, introducing the discussion of
the value of close social relations between the
various members of the Chicago lumber fra-
ternity. He then called on E. L. Thornton of
the Thornton-Claney Lumber Company, who read
a paper on the question, going into detail as to
the specific advantages which have resulted
from the social gatherings in various clubs as
"xisted heretofore, and the possibility of great
benefits to members of the Chicago association in

getting together on a social basis.

J. S. Trainer gave a talk outlining some sug-
gestions for the good of the a.ssociation. sup-

porting his suggestions with specific instances

of direct benefits in the past from co-operation.

He named as an example tue lowering of the fire

'nsurance rates on hardwood yards, by one-third

over last .year's figure, and further pointed out
the advantages which would accrue from a

thorough discussion of credit and business

methods of the various customers of the Chi-

cago trade. •

The chair then introduced the subject of quar-

ters, which has been a pertinent question in the

mind of every member of the association. The
various divisions have had individual meetings
on this question, and the resolutions adopted by
each were read by the respective chairmen.

C. L. Crow of the pine .yard division, gave
as the desire of his division that a committee be

appointed to go into the question of the forma-
tion of a lumberman's club as a separate social

bod.y from the present association.

Joseph Dion, chairman of the hardwood .yards

division, said tliat meuibers of his section would
recommend not going beyond the present dues
of •f40 a year, and that they did not see any
specific advantages in the club plan.

F. B. McMullen, chairman of the hardwood
wholesalers division, read a resolution as ado[)ted

by his division, which was opposed to any
change of quarters not providing for a social

home for the members.
E. A. Thornton, chairman of the pine whole-

salers division, read a resolution favoring the

club idea." if it can be accomplished without
extra assessments, and suggesting that the mat-
ter be left to the directors.

E. A. Lang of the manufacturers said that his

division favored the club i)Ian and is against any
increase in dues.

W. D. Ivimball. speaking for the commission
men, said that they would abide by any action

of the directors, providing no extra dues were
assessed. He also suggested the appointment of

a special committee to work out the club plan
on a separate basis.

A resolution presented by E. A. Thornton was
then read by the secretary, in which the advan-
tages of having a social club among the lumber-
men were set forth, and in which the association

pledged itself to abide by the action of the board
of directors, w'hom it instructed to appoint a
committee, to be called a promotion committee,
to work out ways and means of providing a lum-
bermen's club. After considerable discussion of

this measure, in which the strongest feature

lirought out was the possibility of providing
quarters for non-resident members, and the prob-

able financial support of such a plan by such
members, the question was put to a vote and
passed unanimously.

Chairman lirown then introduced a discussion

of the recently passed Workmen's Compensation
Act for the state of Illinois. He asked Elmer
H. Adams, a prominent attorney of Chicago, to

discuss the act and explain its meaning. Mr.
-Vdams said, among other things, that a concern
is not compelled to come in under the act, but
that if it wishes to stay out, it must give notice

to the State Board of Labor Statistics before

Jan. 1. The chief benefit derived from the act

will be the fixing of a definite rate of liability,

which will, however, be higher than the present
average rate. Furthermore those going in under
the act give in.iured employes the right of a first

lien on all property to the amount of compensa-
tion. On the other hand, by not coming in with
the act, the employer forfeits the risk of employe,
fellow servant, and contributory negligence fea-

tures which he has enjoyed as advantages before
a jury.

A short discussion of the act followed Mr.
Adams' remarks, after which the meeting ad-

journed.

Legal Battle for Open Shop for Mill-Work
Products in New York

Supplementing previous reports regarding the
legal battle which is now in the courts in New
York City between the American Anti-Boycott

Association, representing large door and trim
manufacturers throughout the country, against
the United Brotherhood of Carpenters and Join-

ers of that city, the following are the develop-

ments of the fortnight

:

As will be remembered from previous reports

in Hakdwood Recokd. this battle is being waged
in the interests of open trade in doors and mill-

work in the Metropolitan district, which the
labor unions are endeavoring to prevent through
strikes, boycott and other procedure. As noted
in previous reports, several cases have been
brought in the state and federal courts in New
York City by which door and mill-work manu-
facturers, both local and throughout the coun-
try, secured injunction against such practices
by the labor unions against the non-union prod-
ucts of their mills.

Referring to the cases brought in the local
courts as above mentioned, the case of Louis
Kossert & Son, the large Brooklyn lumber and
mill-work house, again.st the Carpenters' Union
came up for hearing before the court as to
whether the temporary injunction issued in that
case should be sustained, and, after due consider-
ation, the court sustained the injunction, thereby
preventing any interference in the purchase, sale"

or installation of material handled or made by
the firm within the jurisdiction of the court.

The case of the Albro J. Newtcm Company,
lumber dealer and mill-worker in Brooklyn,
against the same Carpenters' Union was post-
poned for final hearing until the January term
of the court. In this case the court previously
issued a temporary Injunction against the Car-
penters' Union, and later continued the injunc-
tion.

In the case of the Paine Lumber Company
against the Carpenters' Union, which is in gen-
eral a similar proceeding to that involved in the
New-ton and Bossert ca.ses above referred to, the
court has sustained the temporary injunction, and
actual trial of the merits of the case probably
will occur within the next few months.
As will also be remembered, in the last reiwrt

on these cases it was noted that the Carpenters'
Union in retaliation of the activities of the
American Anti-Boycott Association had insti-
tuted a suit against the latter organization for
alleged violation of the Penal Code, alleging
the illegal practices. This case also came up
before the court, and answers were presented by
both sides, the court reserving decision.

Concurrently the court also heard arguments
on the proceedings instituted by the American
Anti-Boycott A.ssociation against certain officials

and members of the Carpenters' Union for con-
tempt of court, growing out of alleged violations
of the court's injunction in the Paine Lumber
Company case. This was a very interesting chap-
ter of the fortnight, inasmuch as it was fraught
with great importance to the e£fectivene.ss and
value of the court's injunction.

Meeting Philadelphia Lumbermen's Ex-
change

The regular monthly meeting of the Lumber-
men's Exchange of Philadelphia, preceded by a
luncheon, was held on Dec. 7, President William
C. MacBride presiding. I-'rederick S. Under-
bill, chairman, railroad and transportation com-
mittee, in an address on the difficulty experi-
enced by lumbermen in submitting their claims
to railroads (or demurrage overcharges, ex-
plained that on presentation of claims to the
carrying companies the first thing asked for is

a record of the data showing the days, etc.,

overcharged. If this can l)e produced the
company will consider the claim, but if there
is no definite record to substantiate the claim
the railroad company will give the matter no
consideration whatever. To meet the difficulty

Mr. Underbill recommended a book, which has
recently been compiled by a Mr. Challenger, for-

merly of a railroad company, in which a complete
code of laws, rules, etc., pertaining to the demur-
rage question is given, together with a sys-



48 HARDWOOD RECORD

tematic plan for the recordiug of data of de-

murrage claims in a manner to satisfy the

requirements of the railroad and so obviate all

controversy which so seriously hampers trade.

A copy of this book with full details as to cost,

etc., is in the hands of John H. Lank, secre-

tary of the exchange.

At this meeting the question of changing

paragraph C of the 1910 rules for the inspec-

tion of short leaf pine plank and dimension

sizes, adopted at the conference held by repre-

sentatives of the North Carolina Pine Associa-

tion and various eastern lumber e.i;changes at

Washington, J). C. was brought up and a new

paragraph for adoption in its place was sub-

mitted by the North Caroliqa Pine Association.

After a careful discussion by a number of the

members present it was decided that the ex-

change declined to sanction the change of the

article as adopted in 1910 rules.

The meeting had been notified that the ques-

tion, "Is Philadelphia prepared for the opening

of the Panama Canal?" would be brought up for

discussion, and I'rederick S. Underhill opened

the debate with an interesting sketch of the

canal, which is approaching completion and

which will prove of such Incalculable advantage

to the commerce of the world. He reminded

those present that the merchants on the Pacific

coast arc replacing the old wooden docks and

piers with concrete constructions, deepening the

channels and preparing generally for increased

business. Boston needs no urging to make ready

for D«ew trade and facilitate shipping, and

Baltimore is testing her wharfage, and organiz-

ing new steamship lines to run direct from the

Paciec coast via the Panama Canal, to her

ports. Mr. Underhill advised the members to

consult together on the subject and ascertain.

If as a body of business men, they are prepared

for an increase of shipping. President MacBride

here took the occasion to announce that the

new administration which went Into effect on

Dec. 4 had pledged itself to put in the best

condition tlie harbors and docks of the city.

The subject was further discussed by Owen M.

Bruner, who explained that not alone would

lumber be brought from the Pacific coast

through th"e canal at a thirty-cent rate, but the

arising competition would force a reduction In

railroad charges, which at present are conceded

to be exorbitant. It should also be considered,

he said, that in the new state of affairs the

eastern lumber merchants would be able to sell

Pacific coast lumber, hundreds of miles inland,

at a reasonable profit.

The discussion resulted in a resolution author-

izing President MacBride to appoint a commit-

tee, composed of five members of the exchange,

with the object of considering the preparation

of Philadelphia for the opening of the Panama

canal : also, it should devolve upon the commit-

tee to urge the other trade bodies to Join In the

work.

Liverpool Market

Alfred Dobell i Co., Liverpool, under date of

Dec. 1, advise that a satisfactory lumber de-

mand prevailed during November; that the sup-

plies came forward moderately ; that values

were very firm, and in some articles an advance

was established ; and that stocks generally are

now within healthy limits.

In mahogany they report an Import during

November of 1.128 African logs, and that the

November auction sales were well attended and

the catalogues were practically cleared under

vplrlted competition at extcllent prices.

Benin and Lagos wood were In demand, and

values even firmer than previous sales. This

•ompetltlon prevailed with other African va-

rieties.

The report says there have been no arrivals of

Mexican wood for some time and the market is

bare of stock. The same is true of Honduras,

Guatemalan and Nicarnguan woods, and there

Is a very small stock of Cuban mahogany. For

San Domingo mahogany there Is a demand only

for large sized logs of a figured character and

these command high prices.

In Spanish cedar receipts for the month were

208 Cuban logs, and shipments of medium to

large sized, sound, straight logs wo\ild obtain

good prices.

Uosewood is seldom inquired lor. Iticlily

figured satinwood and plain logs from medium
to largo dimensions realize good prices, but logs

of small size are neglected.

There is a steady demand for high-grade

lignum-vitae at fair prices.

The report alleges that there is a good sale

at the present time for high-class southern oak

logs. It notes that the arrivals of oak wagon

plunk during the month have been moderate,

and that prices are advancing, induced by an

increased consumption. The arrivals of oak

coffin plauks have been light aud shipments of

prime quality aud good speclHcatious are sale-

able at firm figures, but inferior wood is not

wanted.

The arrival of walnut logs has been moderate.

There is a good inquiry for large prime quality

walnut logs and good prices are obtained for

parcels of this description. The import of black

walnut plauks and boards has been moderate aud

prices are unchanged.

The report alleges that red gum boards con-

tinue in good demand at firm figures ; that for

poplar logs there Is a fair Inquiry for first-class

stock, but indicates an over-supply of poplar

logs from the Mobile district. Poplar planks

aud boards have arrived in fair quantities with

unchanged prices. The demand for tupelo is

quiet.

The arrivals of oak and hickory logs have

been light, aud stocks are within a limited com-

pass.

The demand for ash lumber is quiet and un-

changed in value.

Cypress lumber seems to be in fair demand,

but stocks are ample for the limited require-

ments.

Biltinore Doings

Biltinore Uoiugs fur November, showing the

recent work of the Biltmore Forest School in

Germany, slates that the school is well estab-

lished in its winter quarters at Darmstadt.

Here the students have every facility for woods

work and technical study, as they have the

privilege of using the facilities of the famous

Darmstadt Polotechnic school for their inside

work.

In speaking of the woods surrounding Danns-

stadt, they are described as old stands of pine

containing from 10,000 to 15,000 board feet per

acre, which were raised from scattered pine

cones.

I'ine in Germany is used, as in America, for

construction purposes. Logs fifteen inches In

diameter are worth in tlie woods, five miles from

the railroad, !f20 to $35 a thousand feet. The

smaller stuff Is made into box lumber, or coop-

erage stock and brings from $10 to ?12.

The students recently took a week's trip to

the Spessart mountains near Darmstadt, when'

they made a careful analysis of white oak. The

while oak of this territory is identical with the

Kngllsh white oak and Is an excellent wood,

furnishing probably the most valuable oak

veneer logs In the world. While there is plenty

of this white oak left, the state of Bavaria,

which owns It, will sell no more than a small

annual percentage of the entire stumpage. This

results in extremely high prices. Logs flflien

miles from the railroad come to an average

figure of $280 per thousand feet, aud the lop

figure for the choicest logs is ¥585 In the woods.

Individual trees very often have a price In ex-

cess of $1,000. With such prices prevailing, the

occurrence of a mast year of the oak, tlie year

when the acorns arc plentiful. Is eagerly looked

forward to by forest owners. Forlunadly a

mast year occurred this year, and the sludenls

were given an o|)portunlty to study at first

hand German planting methods.

A number of stands of white oak cruised by
the students in the Spessart mountains, showed
the following results : Stands 105 years old con-

tain an average of 203 trees to the acre or

13,083 board feet : stands 250 years old con-

tain 07 trees to the acre, or 45,600 feet board

measure. The majority of the trees are tall and

contain three or four saw logs.

In addition to the woods work, the students

have had considerable drilling in lumber in-

spection on a quantity of .\merican lumber

shipped especially for their use. Dr. Schcnck,

the director of the school, is lecturing at pres-

ent on sylviculture, and Dr. House is engaged in

his drendrology course.

C. L. Willey Home from Europe

C. L. Willey, the big veneer producer of Chi-

cago, returned on Sunday inorning, Dec. 17,

from a two months' European trip, during

which time he has been remarkably busy. He
attended several of the auction sales at Liver-

pool, and succeeded in digging up more than a
thousand desirable sticks of mahogany, as well

as several choice lots of Circassian logs, involv-

ing 728 pieces in all.

Mr. Willey also had the good fortune to

market at satisfactory prices 271 carloads of

three and four inch poplar, from the stock of

the wood that he bought from the Singer Manu-
facturing Company last spring. This sale in-

volves more than five and a half million feet,

while his purchases of mahogany and Cir-

cassian figure up to about $150,000.

Mr. Willey's home-coming was tragically in-

terrupted, as when he arrived at New York

the latter part of last week he was advised of

the death of his brother, L. G. Willey of Pitts-

burgh, formerly of Willey Brothers, proprietors

of tlie National Box Company. Mr. Willey's

brother was sixty-one years old and retired

from active business five years ago.

1912 Calendar Crop

Hardwood Record wishes to acknowledge re-

ceipt during the last fortnight of many works

of art in the form of calendars for the coming

year, and among them are the following

;

The Willlamson-Kuny Mill & Lumber Com-
pany's calendar show-s views of its ofiiccs and
yards at Mound City, III., where it manu-

factures southern hardwood lumber ami high-

grade oak veneers and has an annual capacity

of 15,000,000 feet. It also bears the photo-

graphs of A. W. Williamson and F. J. Kuny of

the company, so that anyone in the hardwood

industry who Is not acquainted with these

gentlemen at present, may recognize them the

first time they catch a glance of them.

Duhlmeler Bros., manufacturers of hardwood

Unnber, Cincinnati, O., have sent to their friends

in the trade "with best wishes for a happy

and prosperous 1912" a most artistic calendar.

The color scheme chosen for this is blue and

white and is very effective.

There is also one from the Garetson-G reason

Lumber Company of St. Louis, Mo., which de-

picts a society belle, the original painting of

which was one of Relatld's.

James Kennedy & Co. Ltd., "home and foreign

timber •merchants," with head ofllces at 6!>

Buchanan street, Glasgow, Scotland, have sent

out a calendar portraying woods life, and re-

productions from photographs ot fine lots of

walnut logs and plain white oak, as well as

scenes at their various yards.

Prom the Midland Lumber Company, Parkers-

burg, W. Ya., has been received a large sized

picture which makes one long for the "good old

siunnier time," when one Is engaged in catcblngr

twi'iily-pounders.

Ship-Building Statistics for 1909

A recent government report on shipbuilding

in this country for 1900 shows that the num-

ber ot establishments Increased twenly-thrce

per cent and the capital Invested four per cent

as compared with figures for 1Q04. Tlic value
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of work done during the year increased eleven
per cent.

There were 1,353 private establishments in

1900 and 1,097 in 1904. The capital invested
in 1909 was $126,118,000 and the value of

work done at private yards during that year
was $73,303,000.

In the government ship yards the value of

work done during the year 1909 increased fifty

per cent over the 1904 production. The num-
ber of vessels of all kinds of over five tons
launched at government yards in 1909 was 31,

having a gross tonnage of 2,059. The num-
ber launched at private ship yards during the
same year was 1,584, with a gross tonnage of

467,219. In addition there were 22 vessels

having a gross tonnage of 12.535, launched in

establishments eugaged in making such other
articles as railroad cars, machine shop prod-
ucts, timber products, etc. The total for the
three classes of output was 1.C37 vessels of

over five tons, aggregating 481,813 tons gross
weight.

Of this total 169 were steel vessels, weigh-
ing 260,765 gross tons, and 1,468 were wooden
vessels of 221,048 gross tons. It is interest-

ing to note that figures for 1909 compared with
1904 show a decrease of forty-one per cent in

a tonnage of wooden vessels turned out during
those two years, and an increase of forty-six

per cent in the tonnage of steel vessels.

variety of service conditions. With a suitable
wheel arrangement, preferably including a radial
truck at each end, such locomotives can operate
on rough tracks, and can enter sharp curves and
switches without danger of derailment when
running in either direction. This feature is se-

cured in combination with a relatively large
boiler, so that ample steaming capacity is pro-
vided and the locomotive can operate success-
fully on heavy grades.

The accompanying illustration represents a
Baldwin logging locomotive, recently built for
the TN'accamaw Lumber Company, Bolton, N. C.
This engine has three pairs of driving-wheels,
with a two-wheeled truck at each end. The
front truck is center bearing and is equalized
with the first and second pairs of driving wheels

;

while the rear truck, which is side bearing, is

equalized with the third pair. This provides a
three point suspension system,, and enables the
running gear to adjust itself to inequalities in
the track. The springs and spring rigging are
of ample strength to withstand rough service,

and liberal clearance is allowed between the
frames, equalizers and spring hangers.

This locomotive is arranged for burning coal,

and is fitted with a rocking grate, straight open
stack and netting and deflecting plates in the
smoke-box. The equipment includes two sand-
boxes, two headlights, and a Baldwin steam
brake on the driving and tender wheels. The

SIX-COUPLE LOGGING LOCOMOTIVE BUILT BY THE B.VLDWIN LOCOMOTIVE WORKS FOR
THE WACCAM.iW LUMBER COMPANY

New Tjrpe Logging Locomotive

In deciding upon the type of locomotive best

suited to perform any given service, all the con-

ditions under which the engine is to operate
must be carefully considered. This is true, not
only in the case of regular road engines, but also

of locomotives intended for special work, such as

logging service, where the operating conditions

are quite as variable as on trunk line railroads.

In fact, the locomotive builder is frequently re-

quired to exercise his greatest iugenuit.v when
designing engines for logging, industrial and
tther special classes of service.

In selecting locomotives for logging work, it

must be remembered that such engines are fre-

quently operated where there are inadequate ship
facilities, and hence they must stand up under
rough usage and with a minimum amount of

attention. For this reason, other things being

equal, the simplest t.vpe of locomotive proves the

most efficient, and in the long run gives the

greatest satisfaction. Simplicity of construction
is one of the strongest points in favor of the
direct connected locomotive for work of this

character, and large numbers of these engines
are giving excellent satisfaction in logging serv-

ice. The Baldwin Locomotive Works have for

years been giving special attention to this mat-
ter, and have developed a line of direct con-

nected logging locomotives adapted to a great

front end of the locomotive has a pilot, while a
step is placed across the rear of the tender. The
draw castings are of the two-pocket type, with
automatic couplers in the top pockets. The cab
is roomy, with large side windows and a ven-
tilator in the roof.

The tender is strongly built, and it has a slop-

ing back tank with capacity for 2.000 gallons of

water and 3% tons of coal. Both engine and
tender are equipped in accordance with the re-

quirements of the Interstate Commerce Commis-
sion.

This locomotive exerts a tractive force of 12,-

800 pounds, and is of the following dimensions :

Gauge, i'SYi" ; cylinders, 13"x22" ; boiler, diam-
eter, 44"

; steam pressure. 170 lbs. ; total heat-

ing surface. 767 sq. ft. : grate area, 13.3 sq. ft. ;

driving-wheels, diameter, 42"
: driving wheel-

base, S'O" ; total wheel-base, engine, 22'9"
; total

wheel-base, engine and tender. 43'0"
; weight on

driving-wheels, 56,400 pounds : weight, total

engine, 76,400 pounds : weight, total engine and
tender. 123,000 pounds ; tank capacity, 2,000
gallons: fuel capacity, 3^2 tons.

Receivership for Big Wisconsin House

The John R. Davis Lumber Company of Phil-

lips, Wis., one of the largest lumber manufac-
turing concerns of the state, has been placed

in the hands of a receiver, as the result of the

application of one of the largest unsecured cred-
itors. Judge Sanborn of Madison has appointed
State Senator A. W. Sanborn of Ashland and
the Central Wisconsin Trust Company of Madi-
son as receivers. In a letter sent out to the
creditors of the company, John R. Davis, presi-
dent, says that he is willing that the unsecured
creditors shall be paid in full on their claims
before he is paid a dollar upon his claim, which
is fixed at $70,000. Assets of the company, ac-
cording to a statement appended to the letter,
have been appraised at $3,036,604.30 and the
liabilities in trust deeds or mortgages on its
propert.v, an indebtedness on a land contract and
an unsecured indebtedness to the sum of $292,000.
Mr. Davis says that on a conservative basis he
considers the property of the company to be
worth $2,500,000 if properly managed. A meet-
ing of the creditors was held in the Hotel Pflster,
Milwaukee, on Dec. 22.

Wisconsin Forest Reserve

Wisconsin owns 133,728 acres of fine forest
land located in the northern part of the state.
111,407 acres of which were purchased within
the last tour years. Most of this land will need
no further attention than guarding against fire,

as most of it is covered with second growth
timber. The value of the forest reserve is esti-
mated at about $2,000,000.

State Forester E. M. GriSith is desirous that
the state purchase, without further delay, lands
lying within the forest reserves, but held by
individuals. He argues that the chief danger
from fires lies in these non-state owned lands,
as they are not so effectively patrolled as the
state lands. Almost every tract contains beau-
tiful lakes and streams. The headwaters of
almost every large river lie within these
demesnes, so that these reserves become an im-
portant link in the state's attempt to tax the
water privileges along its rivers.

It is generally conceded that the land com-
panies and lumbermen have been reasonable in
their demands, as they have asked the state but
two to three dollars an acre less than settlors
pay for tracts not so well adapted for the pur
poses desired by the state.

Efforts are being made to have the state l-uy

a trcct at the mouth of the Wisconsin river. It

was there, tradition says, that Peve Marquette
fi'-st biheld the Mississippi river. If bought, it

will be rtserved for a park.

Report on Wisconsin Cut and Shipments

Secretary Kellogg of the' Northern Hemlock
& Hardwood Manufacturers' Association, has
issued the following statement showing the lum-
ber cut and shipments of fifty-seven houses allied

with his association during November, 1911, as
compared with November, 1910 :

Cut, M feet. Shipped, M feet.
1911. 1910. 1911. 1910.

Hemlock 14,364 9,904 31,195 30,930
Ash 126 605 913 671
Basswood 1,187 2,643 4,999 3,863
Birch 1,503 3,760 6.539 4,028
Elm 296 1,197 2.025 1,682
Maple 2,575 2,842 2,852 2,483
Oak 27 125 208 226
Not specified 380 731 2,613 1.917

All hardwoods... 6,094 11,903 20,149 14,870

Totals 20,458 21,807 51,344 45,800
Increase in hemlock cut, 45 per cent.
Increase in hemlock shipments, 1 per cent.
Decrease in hardwood cut. 49 per cent
Increase in hardwood shipments, 35 per cent.
Decrease in total cut, 6 per cent.
Increase iu total shipments, 12 per cent.

Cooperage and Wooden Goods
The Bureau of the Census has issued a pre-

liminary report for 1909 on the subject of cooper-
age and wooden goods, including all kinds of
barrels, hogsheads, kegs and cooperage stock ex-

cept such as is made by meat packers and can-

ners, and by manufacturers of lumber, butter,

cement, flour, lime, etc. The statement also in-

cludes various kinds of wooden goods such as

chopping bowls, wash boards, churns, ladders,
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trays, tootUpUks and ilothespins, not givin in

detail in otlier classifications.

The general summary shows increase In eight

and a "decrease in three of the items as com-

pared witli tlie report of 1904. The capital in-

vested increased thirty-seven per cent; the gross

value of production, four per cent ;
cost of mate-

rials, six per cent; value added to manufacture.

one per cent. The number of establishments do-

creased two per cent ; average number of wage

earners, live per cent; amount paid for wages,

one per cent. The capital invested was .f.'iO.-

34-' 000 a gain of $13,.1S3,000 over 1904. The

value of products was $G0,24S,000 in 1909 and

$57,936,000 in 1904. an increase of four per

cent.

Miscellaneous Notes

Fisher, Castloman & Co. have established a

broom factory at Gleason, Tenn.

The Owcnsboro Chair Company recently com-

menced business at Owensboro. Ky.

The Cadillac Lumber Company, formerly of

Chicago, III., has removed to Cary, Intl.

Notice has been filed of the dissolution of the

Auburn Lumber Company of Auburn, Ind.

The Metz Lumber Company, Canton, O., has

been incorporated with a capital stock of $23,000.

The Veneer Products Company. Greenville.

Me,, has increased its capital stock to $100,000.

The Linden Lumber Compan.v, Linden. N. C.

has been incorporated with a capital stock of

$0,000.

The Taylor Lumber Company of Chattanooga.

Tenn., recently filed an involuntary petition in

bankruptcy.

The Folding Fruit Box Company, Dowagiac.

Mich., has been incorporated with a capital

stock of $2,000.

The Elledge Lumber Company. Tuscaloosa,

Ala., was recently incorporated with a capital

stock of $5,000.

The Hub Lumber Company, Hub, Miss., has

been incorporated with an authorized' capital

slock of $.^0,000.

The Kay Lumber Company, Camden. N. .f., has

been incorporated with an authorized capital

stock of $50,000.

The Wilbur M. Russell Box Company, Bos-

ton, Mass., has been incorporated with a capital

stock of $50,000.

The Theo. Falhaner Company of Arkansas,

located at Helena, has increased its capital

stock to $100,000.

The Carolina Lumber Company. Columbia. S.

C., has been Incorporated with an authorized cap-

ital stock of $5,000.

The I'elicz Lumber Company. I'rllez. Tomnolen

r. i).. Miss., has been incoriiorated with an au-

thorized capital stock of $10,000.

Kicbmond, Va., is the home of the newly

incorporated .Tohnston Box Company, which has

an authorized capital of $50,000.

A factory for the manufacture of wagons will

Ik- erected at Mlddlesboro, Ky., by the Pinnacle

Wagon Manufacturing Company.

The W. n. While Company, at Boyne City.

Mich., Ik planning a further extension to its

recently completed dimension mill.

The Thomas & Whlllon Lumber Company was

recently Incorporated at Louisville, Ky., with an

authorized capital stock of $10,000.

The Williams Company. Cleviland, O., has

been Incorporated with a capital stock of $30,-

000, and will manufacture carpet sweepers.

'ITie Todd Manufacturing Company of New
Albany, Ind., has recenlly ihanged Its name lo

the American Uame & Manufacturing Company.
Fire recently destroyed the sawmill of the

Benford Lumber Company, located at Benford.

Tex. TTic loss Is estimated at $50,000, fully In

Hured.

The Gleason & Hicks Lumber, l'"urnlture &

Produce Company has been Incorporated at

Crocker, Mo., with an authorized capital stock

of $10,000.

The K. S. Foster Lumber Company. Indian-

apolis. Ind., has been incorporated with a capital

stock of $25,000. The directors are C. C. Foster,

U. S. Foster and U. L. Wilson.

Fire recently destro.ved four dry-kilus of the

Miller & Vidor Sawmill Company at Milvid, Tex.,

causing a loss estimated at from $20,000 to $25,-

000. fully covered by insurance.

The Taylor-Turniy Lumber Company, Mar-

shall, Tex., has been incorporated with a capital

stock of $20,000. The incorporators are IT. 11.

Taylor. M. Turney and E. S. Fry.

The Denton Chair Factory was recently in-

corporated at Denton, N. C, with a capital of

$75,000. C. C. Shaw is president and B. L. liar

rison is vice-presidi'Ut of the company.

Fire" recently destro.ved the lumber mills of

T. E. I'tiidy of Alt(ma. Clinton county, N. V.,

emailing a loss estimated at between $30,000

and $40,000, partially covered by insurance.

The Ulckey & Campbell Company has bought

S.bOO acres of hardwood timber in Yajicy county.

North Carolina, and will shortly erect a band

mill and begin the construction uf siNtcrn miles

of railroad for its exploitation.

The sawmill plant of the Scott & llcnv.- Lum-

ber Company at Ironwood, Mich., recently started

winter operation with a crew of about one hun-

dred men. It is expressed that the mill will

work uninterruptedly all winter.

Fire of unknown origin recently destroyed tlie

plant of the McGuire Cabinet Company, manu-

facturer of hotel fixtures and show cases, Los

Angeles. Cal., entailing a loss of $7,000 on the

contents and $5,000 on the building.

The Star Handle Company of Union City, Pa.,

expects to be ready for business about Dee. 1.

file principals of the company are Arthur Hunt-

ley, Lee Mosber and George R. Hunt. The plant

will be equipped with all the latest macbineiy.

The purchase of 11,000 acres of hardwood

timber land in Ouachita Parish, Louisiana, by the

Advance Lumber Company of Cleveland, O., Is

reported. The company will soon begin the erec-

tion of a mill for the manufacture of lumber on

its new possession.

The Hill Brothers Tie & Lumber Company.

Charleston, W. Va., has been incorporated with

a capital stock of $35,000 to develop timber

lands. The incorporators are Charles !•". Byn-

ner, Mrs. Alta Til. Bynner, Elmer W. Vernon,

.Joseph V. Hill, Glenn S. Hill and Vernon .1.

Elder, all of Columbus, O.

The Valley Tie & Lumber Company, lue,. lias

been incorporated at Staunton. Va.. with a

maximum capital of $150,000, minimum, $100,-

000, and will do a lumber and cross tie busi-

ness. The officers of the new company are M.

W. Mercereau, president ; W, K. Mercereau, vice-

president ; Lynn A. Beck, secretary and treas-

urer.

A charter was recently granted to the .\sbe-

ville Timber Company, Asheville, N. C. It is

said the company will operate on $1,000,000 capi-

tal, and has secured options on 250,000 acres of

virgin hardwood timberland in western North

Carolina. When all the properties are taken

over it is proposed to Increase the capital to

$4,500,000.

A correspondi'nt alleges that ,lohn A. Reitz &
Sons of Evansville, Ind., are probably the oldest

hardwood lumber house tliat has been in con-

tinuous operation in the sawmill business in the

I'nited States. This concern has occupied the

same premises since 1845. It is further stated

that everyone connected with llie coueeru has

accumulated a fortune.

The Range Lumber Company lias been organ-

ized at Deer Creek, Pocahontas county, W. Va.,

to cut timber, manufacture lumber and deal in

timber lands. The authorized capital is $150,-

000, of which $75,000 has been subscribed and

$10,000 paid in. The incorporators are G. G.

and A. E. Stltzinger, W. II. Gillespie, W. N.

Baer, .\. I). Mornes and W. G. E<,kles of New
Castle, Pa.

John E. Sholfner and .John I). Hutton of

Shelbyville, Tenn., recently purchased 5.500 acres

of timber land in the central section of Missis-

sippi for $1 10.000. They have closed a contract

with (ieor.ge W. Steagall & Son, millmen of

Tullahoma, Tenn.. to cut and saw the timber,

which is estimated at over :!0.000.000 feet. A
Cincinnati firm has contracted for 2.000.000 feet

of oak lumber to be received on its yard.

The Prank .lanes Company. Ltd., of Janesville,

West Carroll Parish, Louisiana, has recently

perfected organization with the election of Frank
Janes as president and treasurer ; George Wesley

Smith, vice-president, and Joseph Chop, secre-

tary. The company is capitalized at $.500,000.

It is extensively interested in the hardwood in-

dustry, and is building a short line of railroad

in connection with its sawmill interests.

It is announced that S. G. Porcher & Co.,

Brunswick, Ga.. have bought 25.000 acres of tim-

l)er land in the southern portion of Wayne
county, Georgia, and expect to enter the saw-

mill business on a large scale. They recently

bought the sawmill and timber interests of the

Brewster Lumber Company .at Tliallman, and In

close proximity to the tract just purchased. S.

G. Porcher & Co.'s mill has a eapa<ity of 25,000

feet of lumber a day.

It has been announced that the Florida

Woodenware Company of Palatka, Fla., has
closed a contract for the erection of a large

warehouse in which to store the products of Its

factory. The company reports that it has had a

remarkably successful business in the manufac-
ture of tubs, buckets and other articles. The
(Uilput of its factory at the present time is 700
packages per day. It is also stated that the

company plans an enlargement of its manufac-

turing plant and the installation of additional

machinery.

The Watkins Lumber & Mercantile Company
has recently filed articles of incorporation and

been granted a charter tinder the laws of .\r-

kansas. It is capitalized at $25,000, of which
$2.'«.000 was subscribed by the original Incor-

porators, who are W. E. and D. .M. Watkins,

Mark P. Olney, J. M. Mershon, W. E. Mershon,

II. J. Grann and H. W. Finger. The principal

office of the company is at Ilatlield, Polk county.

Ark. A general lumber business, together with a

commissary and mercantile business, will be

done by this comitany.
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Hardwood l^eivs ISfotes W^^h

CHICAOO

The twelfth annual national autimioblle show

will be helil at the Coliseum and First Itegl-

ment Armory, Chicago, Jan. 27-Fei). HI. At llils

show there will be a large exhibit of autonio-

bile Irucks In addition to the g nil pleasure

wagon display. Lumbermen are now taking a

good deal of Interest In the poHHililllly of mak
Ing lumber dellverb's by the uhc of trucks, and

;ii Ibis <'Xlill>lll(Mi will have all cipporiunlly of

seeing more than one lunidn-d varieties of power
tiiicks.

The seerelary of the National Hardwood I.uin-

her Assnclallon has Issued a supplement to the

mil handbook, listing I'orly-lwo new members,

giving also a list of changes and removals of

other members, and a list of the names and
addressi's of the association's inspectors.

Iteeelpt Is aeknowledgi'd «( an auiinunceiiient

rn.iij \\\ II lloland. Grand Hiiplds. .MIeh.. that
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he has withdrawn troin the Valley City Lumboi-

Company, Ltd. as secretary and manager, and

is now associated with the Boland Lumber Com-
pany, manufacturer and wholesaler in northern

and southern hardwoods, etc., with offices in

the Murray huilding.

The Leavitt Lumber Company, with office and

yard at Twenty-second and Laflin streets, Chi-

cago, announces its retirement from the retail

hardwood business in Chicago.

The Kimball-Sullivan Lumber Company, one

of the newest of Chicago's wholesale houses, has

just added two salesmen to its force. R. A.

Darling recently in charge of the hardwood de-

partment of the CarDal Lumber Company will

take charge of the country trade and maple
flooring business and W. A. Danley will sell to

the yellow pine and hardwood trade of Chicago.

The Quixley & Bulgrin Lumber Company of

the Fisher building, Chicago, has gotten out a

neat little souvenir for distribution a'mong its

trade in the form of an aluminum combination

rule, paper cutter and lumber gauge.

Lawrence Ford, secretary of the Goodlander-

Eobertson Lumber Company of Memphis. Tenu.,

said during a recent visit to Chicago that dr.v

stocks in the South are becoming scarce, and
that he anticipates a good business for 1012.

W. E. Johns, president of the newly organized

Johns-Mowbray-Nelson I,umber Company of Cin-

cinnati, was in Cliicago a few days last week
lining up some orders ftir the company. Mr.
Johns reports that the company has already on

its books a considerable amount of business, and
that his prediction for the coming year is that

the hardwood trade will lie very good.

J. W. Wells, sales manager of the Lucas Land
& Lumber Company of Paducah, Ky., spent "most

of last week in Chicago.

G. F. Kerns of the Iverns-t'tley Lumber Com-
pan.y, Chicago, has been in Detroit and Toledo
for the past week and has sent in very satis-

factory reports. Business with his concern is

reported as all that could be expected. The
company's yard at Mounds. III., now contains a

full line of southern hardwood from which prac-

tically any demand can be taken care of.

J. F. Mingea, Chicago manager for the B'aust

Brothers Lumber Company, Paducah, Ky., spent

last week at the company's yard at Cairo, 111.

Mr. Mingea has cleaned up a remarkably nice

line of orders the last six months, among which
have been some unusually large ones. The com-

pany has just taken over a big lot of the finest

kind of plain red oak and poplar which will be

stored at the Cairo yard.

J. F. McSweyn of the Memphis Saw Alill

Company, Memphis, Tenn., was in the city a

few days last week.

J. M. Schultz of Schultz, HoUoway & Co.,

hardwood and pine people in the Fisher build-

ing, has been out of the city all week on an
Indiana selling trip.

C. E. Gill and Irwin Dawley, the principals of

the Gill-Dawley Lumber Company of Wausau.
Wis., were in the city a few days during the

past week. This concern recently started in

Wausau and is now going along in excellent

shape.

F. B. Pryor, Chicago representative of the W.
M. Ritter Lumber Company, Columbus, O.. was
at the main office of that concern the latter part

of last week. He reports that stocks in the

South as a rule are low.

^BW YORK

Samuel H. Roebuck, head of the Roebuck
Weather Strip Company, 180 Fulton street. New
York, died at his residence 89 Seventy-first

street, Brooklyn, on Dec. S of heart disease. He
was in his fifty-ninth year. A widow, seven

sons and one daugliter survive him.

The Windsor Lumber Company, wholesale lum-

ber dealer at 1 Madison avenue, called a meet-

ing of creditors on Dee. 12, at which time there

was a full attendance. The condition of the

company was gone over and a settlement of

twenty-five cents on the dollar was offered, and

indications point to the same being accepted by

the ereditol's.

The firm of Price & Coster has been organized

at D2 Broadway, New York City, by Frederick

C. Price and N. B. Coster, to import and whole-

sale all kinds of tropical hardwoods. The firm

has "arranged for sources of supply in Cuba,

Mexico and other South American countries, and
will also import some Philippine hardwoods.

Both gentlemen are well known in the local for-

eign hardwood trade.

Fires during the fortnight on the local lumber

trade entail the following losses: National Cas-

ket Company. 439 Broadway, Brooklyn, .$12,000:

Fowler & Silberhorn and John W. McDonald,
retailers at Erie Basin, $5,000 : lumber yard of

It. Reeber & Sons at One Hundred and Fortieth

street and Morris avenue, Bronx, .$10,000 ; lum-

ber yard of J. F. Stewart Company, Jersey City.

$10,000. All of the losses were fully insured.

The Tidewater Lumber Company has just been

organized in this city to conduct a wholesale

business, with a capital of ,$25,000, by F. W.
Crane of the F. W. Crane Lumber Company.
Pittsburgh, and F. E. Vossnack. formerly man-

ager of the New York office of the Crane Lumber
Company.

R. S. Coryell of the P. O. Coryell Lumber
Company, Fifth avenue building, Manhattan, left

this week for a lengthy business trip to Seattle,

Vancouver and other Pacific coast points in the

interest of the business of the company.
The Astoria Veneer Mills & Dock Company of

Astoria, Long Island City, large manufacturer

of mahogany and foreign hardwood lumber and
veneers, has just added to its dock premises at

Astoria a tract of ninety acres, which will be

utilized for manufacturing purposes. The land

is located on the south side of the Ireland Mill

road, west of Jamaica road. This purchase is in

line with a previously arranged plan of the com-

pany not only to develop its large custom saw-

ing business, but to serve the great commercial

development of Astoria through large dock and
terminal facilities.

Keith Price of Price and Pierce. Ltd.. London
England, large hardwood brokers, arrived here

recently for a tour of the American manufac-

turing centers in the interest of business.

S. Wood McClave has opened an office in the

Jletropolitan building. 1 Madison avenue, to con-

duct a wholesale and retail business.

BUFFALO

The properties of Mahar Brothers at Medina,

one of the largest furniture factories in the

slate, and also the Medina Furniture Company's

plant have been transferred to Charles Brennan

and LeGrand S. Whedon. of Medina, and O. W.
Keil of Grand Rapids. Jlich. The new concern

will be known as the Mahar Brothers Company,

and will contiuue the manufacture of parlor fur-

niture. The upholstery plant will not be started

until after Jan. 1.

Blakeslee. Perrin & Darling state that their

trade for November exceeded that for the same

month last year about twenty-five per cent. The
present month has also been a favorable one

thus far.

Anthony Miller was away from the office for

about a week early this month, having been

threatened with an attack of pneumonia, but is

now able to be around again as usual.

K. D. McLean sailed for home on the Lusitania

on Dec. 16, after an interesting trip through Eng-

land and Scotland, and a short tour of the

Continent. He was away for several months.

F. W. Vetter, who is looking closely after the

hardwood business this month, states that while

trade might be better, sales at his yard have been

well distributed.

J. B. Wall of the Buffalo Hardwood Lumber
Company, has lately been making an eastern

business trip. J. W. Welsh has been looking

after the business of the company in Ohio.

F. M. Sullivan has returned from a trip East

ou business. He states that there has been a

very good demand for maple at the yard recently,

with ash and elm also moving in fair quantity.

I. N. Stewart retires next month as a director

of the Chamber of Commerce, having held the

office for five years, during which time he has

given it a great deal of time.

The National Hardwood Company notes an im-

provement in the lumber trade within the past

two weeks. JIaple and liirch have been in good

sale, with a fair demand for oak.

PHILADELPHIA

U. U. Humphreys of the Hadcntiue Lumber
Company, Camden, N. J., has just returned from
Norfolk, Va., where he attended the annual

meeting of the Norva Land & Lumber Company,
manufacturer of poplar, gum, etc.

Owen M. Brunor of the Owen M. Bruner Com-
pany reports a substantial improvement in trad-

ing, and anticipates a general advance after the

first of the year. H. A. Prock of this house is

in the South buying desirable stock.

Charles G. Blake, manager E. V. Babcock &
Co., reports business in fairly good shape, and

the outlook promising. Although trading has

been spasmodic, he says a glance over the books

shows the total sales of 1911 in excess of 1910.

George G. Barr of Beecher & Barr reports

steady trading right along, but the character of

orders render them at times somewhat difficult

to handle. Taking things as a whole, he is not

inclined to complain over the year's business.

Thomas E. Coale of the Thomas E. Coale

Lumber Company, reports satisfactory business,

and his pronouncement is that 1912 will prove

a prolific year for trading. Mr. Coale announces

the opening of a branch office in Pittsburgh.

The Pearson & Ludascher I^umber Company,

wholesaler and* retailer of lumljer, has just fin-

ished two concrete wharves, 641x110 feet and

641x83 feet, respectively, the largest in Phila-

delphia.

The Siegfried Motor Car Company, Northamp-

ton, Pa., was incorporated Dec. 9 with a capital

stock of $10,000.

The Virginia Lumber & Extract Company,
Wilkesbarre, Pa., was incorporated Dec. 9 vi'ith

a capital stock of $450,000.

The Jersey Shore Lumber Company, Jersey

Shore, Pa., was incorporated Dec. 13 with a

capital stock of $25,000.

J. Henry Cochran, a prominent and wealthy

Williamsport lumberman, died at his winter

home in Rosegill, Florida, on Dec. 5, at the age

of sixty-six.

Peter Boyd of the Tradesmen's Trust Company
and of the Caldwell Lumber Company of this

city, committed suicide on Dec. 10, owing to a

nervous strain induced by business entangle-

ments.

PITTSBURGH

The general sales offices of the Palmer &

Semans Lumber Company, now located in Pitts-

burgh, will be moved to Uniontown, Pa., about

the first of the new j'ear. The greater part of

the luniber handled by this firm is manufactured

by the tinited Lumber Company, of which T. B.

Palmer is president and I. W. Semans, treasurer.

The home offices o£. both companies are located

at Uniontown.
The Morlaud-Ricks-Hughes Company has fin-

ished its operation at Morlan, W. Va.. on the

JI. & K. railroad. It has about 1,000,000 feet

of fine hardwood and hemlock still on sticks

there.

The new offices of the Thomas E. Coale Lumber

Company in the Oliver building are very hand-

some and Inviting. Sales Manager B. W. Cross

has two experienced salesmen to aid him and
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expects to give the Pittsburgh district such a

worl5 over for lumber stoclcs as it seldom gets.

P. II. Johnston of the John^ton-Davies Lum-
ber Company which makes a specialty of Wash-
ington county oak mine timber, spent a few

days last week in the eastern market.

The Freehold Lumber Company has been

formed here by Robert E. Gannon and Chester

A. and Clifford S. McCleary to do a general lum-

ber business. Mr. Gannon is a well-known pine

and hardwood man who for years has had offices

in the Ferguson building.

The Satler-.\ldrich Lumber Company will

undergo some changes Jan. 1. as F. N. Aldrlch

has withdrawn from the company. Mr. Satler

will continue his office in the Oliver building

and will have tne exclusive agency for the Stack-

Gibbs Lumber Company stock.

The J. M. Hastings Lumber Company has
about completed its contract for furnishing all

the lumber for the Western Maryland line which
was built this year. Mr. Hastings believes that

the total of lumber sold in Pittsburgh this year

will be considerably below that of 1910. but that

the prospects for next year are improving stead-

ily, although no boom is in sight.

The Aberdeen Lumber Company, during the

past twelve weeks has booked enough orders

for gum and Cottonwood to keep it busy for sev-

eral months. President J. N. WooUett believes

that conditions and prospects are more favorable

now than they have been for a long time.

BOSTON

George Henry Leatherbee, treasurer of the

Trimount Lumber Company. Boston, died at his

home In Brookline, Mass., Dec. 14. For the past

ten years Mr. Leatherbee has made his home in

Boston. He was a brother of C. W. Leatherbee,
a well-known Boston lumber dealer. He was
born in Boston in 1839 and upon leaving school

went to work in his father's lumber business.

A few years later he became manager of the

Little Kanawha Lumber Company's business at

Charleston, W. Va. Later he went to Chicago,

where he was engaged in the lumber business.

He returned to this city about ten years ago.

The Brett Lumber Company, Lynn, Mass., is

building a large wharf on the Saugus River in

that city. When completed the company will be

able to unload schooners at its own yard, thus
saving hauling charges and handling.

Henry E. Dimock, who for nearly thirty years

has conducted a wood-working business in New
Britain, Conn., has sold out to Leavitt & Rush,

a new concern comprised of A. P. Leavitt and
Clarence Rush.

Louis P. Parker, receiver of the Essex Wood
Turning Company. Es.sex, Conn., has been grant-

ed an order by the court to continue the busi-

ness.

Clifford Leatherbee of the Painting Machine
Company, Chicago, was a recent visitor In Bos-

ton.

William E. Litchfield spoke before the stu-

dents of the High Scliocl of Commerce, Boston,

last week, his subject being the "Relation of the

Lumber Business to the Student."

The .lohnson-Jordan Lumber Company, Maiden,
Mass.. has been Incorporated with a capital stock

of $25,000. The Incorporators are Charles II.

Johnson, George E. Jordan and George E. Jor-

dan. Jr. The new company has taken over the

lumber business of C. II. Johnson.

The Allston Builders' Finish Company, Bos-

ton, has l>een Incorporated with a capital stock

of $10,000. The organizers are George E. Feast,

Alfred J. Feast and Thomas Sbreeman.

BALTIMORE

he talked with a number of lumbermen of the
Middle West and brought back the information
that this section had been less affected by the

improved feeling than the East.

Richard W. Price of Price & Heald, who went
to Atlantic City for Thank.sgiving week, intending
to stay only about seven or eight days, found it

advisable to remain longer and has just returned.

He had been consideraI»ly run down, and derfved
much benefit from the bracing air of the seasidi'.

The Baltimore & Ohio railroad has recently

placed orders for rolling stock to cost .$7,200,000.

Of the .S.OOO cars not less than $252,.500 are to

be spent on box cars. Most of them are being
built by the South Baltimore Car Works at

Curtis Bay.

According to the latest information in regard
to the overtures made by the special committee
i)f the National Lumber Exporters' Association

relative to the matter of measurement, over

which frequent disagreement has arisen, the for-

eign buyers will not take up the representations

of the special committee until after the return

of Colonel Cobbett, chairman of the hardwood
section of the London Timber Trades Federation,

who is now on a trip to the lumber sections of the

United States. It will not be necessary, however,
for the special committee to make another journey
to London, tor the reason that the foreign brok-

ers are fully informed on the subject, and Gustave
A. Farber, chairman of the special committee,

and London representative of Russe & Burgess,

Inc.. of Memphis, is on hand to give any informa-
tion on disputed points that may be desired.

At a special meeting of the managing commit-
tee of the Baltimore Lumber Exchange, called

last week by Theodore Mottu, the new president,

the standing committees for the ensuing year

were announced. President Mottu desired to

have the personnel of the committees settled with
the least possible delay in order that the work of

the exchange might go forward without unneces-

sary delay.

COLUMBUS

R. K. Ilartwell of It. K. Ilartwell & Co. re-

turned last week from a trip to Chicago, where
he spent Thanksgiving with members of his

family. He did not give much attention to busi-

ness, being bent In the main on recreation, but

The Constance Lumber Company of Manstield,

O., has been incorporated with a capital stock

of $100,000 to manufacture and deal in lumber
and handle all kinds of building materials. The
incorporators are John D. Constance, Sr., John

D. Constance, Jr., Clyde C. Constance, Williain

A. Constance and I. E. Constance.

C. G. McLaughlin, formerly connected with

the McLaughlin-Huffman Lumber Company, has
accepted a position with the Imperial Lumber
Company and will travel in western Ohio and a

portion of Indiana.

The secretary of state has given authorization

to the Theodore Franke Heirs Company, a Ger-

man lumber Importing corporation with a cap-

ital of $373,000, (o do business In the state of

Ohio.

The C. T. Nelson Company, column manufac-

turer. Is preparing to shut down its mills on
West Dublin avenue for the usual layoff when
the machinery will be overhauled. Mr. Nelson

reports a rather (juiet trade at this time owing
to the excessive rains which have been falling

In all parts of central Ohio, and the approach of

the holiday season.

John li. Gobey of the concern bearing his

name says trade shows signs of Improvement.

He looks for a good demand both from yards

and factories early In January.

B. A. Leach of the Sowers-Leach Lumber
Company Is on a business trip to Charleston

and other polnis In West Virginia.

Charles C. Lincoln of the Jobbing Drm of Luke
& Lincoln of Marlon. Va., was a ricenl caller

upon Columbus wholesalers.

The ofllces of the General Lumlici' inmijany

have been removed from the eli^vrntli lloor of

the Columbus Savings & Trust building to the

fifth lloor of the llartman building. II. W.
Putnam, president of the company, snys trade

is quiet at this time, and dealers are waiting

for their annual inventories before placing

orders. Prices are holding up well.

II. M. Hayward of the firm of M. A. Hayward
& Son left for the mountains of Kentucky to

look over a coal property in that state.

W. Granville Taylor of the W. M. Ritter Lum-
ber Company declared that trade was good for

the season of the year, and that the company
was getting all of the business that was ex-

pected. He says there is a fair demand for

quartered oak, especially No. 1 common. Chest-

nut is a little quiet at this time. Kill oak is

in good demand.

R. W. Horton of the W. M. Ritter Lumber
Company was called to New York state on busi-

ness about the middle of the month.

CINCINNATI

Captain J. F. Ellison, ex-secretary of the Ohio

Valley Improvement Association and the Rivers

& Harbors Congress, and known to all lumber-

men of the Ohio Valley as a river captain, has

been selected to have charge of all the boats of

the Port of Para Navigation Company, capital-

ized at .$23,000,000. Boats to the number

of thirty are being built at Pittsburgh, Pa., and

in Holland. Captain Ellison was suddenly

stricken down with pneumonia on Dec. 5, while

in attendance at the Rivers & Harbors Congress.

On Dec. 16, it was stated that the captain had

passed the crisis and would recover. He was

to have sailed to Para on Dec. 12.

At the December meeting of the Lumbermen's
Club of Cincinnati, the river and rail committee

was instructed to formulate a protest to the

trustees of the Southern railroad against the

rate discrimination practiced against Cincinnati.

Chairman B. F. Dulweber has drafted and for-

warded to the trustees and lessees a very strong

protest in the form of resolutions. The com-

mittee was also instructed to draft resolutions

and forward the same to Commissioner E. E.

Williamson of the Receivers' & Shippers' Asso-

ciation, who has withdrawn to enter other busi-

ness in Washington, D. C. Tue resolutions

adopted eulogized the work of Mr. Williamson

in behalf of the lumber trade, and wished him
every success in his new field of endeavor.

S. A. Conn, manager of the mill plant of The
Tensas River Lumber Company of Louisiana, has

been ill for several weeks with malarial trouble,

and Vlce-Presldenf C. S. Walker says that it Is

not at all probable that Mr. Conn will be able

to again take charge of the plant.

Cincinnati capital will be interested in a mill

plant to he located on the Kentucky river, in

the oak regions of the mountains of Kentucky.

Tlinbermen familiiir with that section report

that there is plenty of good oak standing, and

that a mill plant in that section will be a pay-

ing proposition.

All efforts are now being bent to bring about

the construction of Dam No. 40 on the Ohio

river. This dam is located two miles below

the mouth of the Kentucky river, and will, when
completed, in conjunction with the series of

dams just completed in the Kentucky river, give

navigable water the year round between Ken-

tucky river points and Louisville and Clncln-

i:«tl on the Ohio river.

A letter received here says that Robert F.

Whltmer, a Philadelphia lumber operator, who
owns mills In West Virginia, last week pur-

chased from the Iinvis & Elklns Interests the

timber rights (it a lO.OOOaere tract In Randolph,

Webster and Pocahontas counties. West Virginia,

for $000,000, This is said to be the best tract

of spruce in the state. The surface and mineral

rights are reserved. The holdings were sold

under the corporate title of the Upper Elk Coal

Company. Railroads will be run Into the tract

and work commenced at once.

T. J. Moffetl, president of the Maley, Thomp-
son & Miiffett Compan.v, Is enthusiastic over the



HARDWOOD RECORD 53

improvt'mont hi tho mahogany lumber trade.

The company owns and operates a mahogany mill

near Havana, Cuba, besides the mill plant in

this city.

The Cincinnati Veneer Company will erect a

new and improved plant of modern construction

to replace the old plant destroyed by fire. Work
has already been begun.

l''erd Bosken of the Ohio Veneer Company and
the Cincinnati Hardwood Liitnber Company, says

that business at the venopr plant is good, with

an active demand for mahogany and Circassian

walnut veneers and lumber.

The M. B. Farrin Lumber Company is erect-

ing a large fireproof warehouse to replace the

one destroyed by fire, with several million feet

of century oak flooring.

The Freiberg Lumber Company has received

another cargo of Mexican mahogany logs at its

mill on McLean avenue, and the mill is now
busy converting the logs into lumber and veneer

flitches.

The Queen City Furniture Club held its annual
election and banquet last week at tho Business
Men's Club. The following were elected : Presi-

dent. Albert Ficks ; vice-president, John A. Her-

bert ; treasurer, Fred Busse ; secretary, M.
Schwein ; directors : John Dornette, Jr., h.

Schneider, John Wolf, Chas. Feuss, Jos. H.

Sprengard.

INDIANAPOLIS

T. U. Parry, superintendent of the Parry Man-
ufacturing Company has gone to Florida for the

winter.

D. M. Isgrigg of the Isgrigg Lumber Company
Is home from a hunting trip in southern Indiana.

H. C. Atkins of E. C. Atkins & Co. recently
appeared before the city council in the interest

of an ordinance re-organizing the city smoke in-

spection department.

R. H. Pauley, a dealer of Dana, was in the
city visiting the trade recently.

A new process for fuming oak lumber has been
invented by Harry W. De Prez of the Shelby-

vllle Filler & Color Company, Shelbyville. The
lumber is placed in an air-tight kiln and is

treated with ammonia gas.

E. H. Greer, president of the Greer-Houghton
Lumber Company has returned from an extensive

trip through the South where he visited lumber
mills.

O. D. Haskett of the Burnet-Lewis Lumber
Company, and M. S. Huey and O. L. Huey of the

Capitol Lumber Company are members of teams
that are seeking to increase the membership of

the Commercial Club to 2,500 by Jan. 1.

The Indiana Manufacturers' and Shippers' As-
sociation, with which are identified a number of

hardwood manufacturers, will hold a meeting at

the Claypool hotel in this city on Dec. 28.

Addison C. Harris will speak on "Workmen's
Compensation and Employers' Liability."

TOLEDO

A case which has been watched with intense

interest by lumber dealers and railroad men all

over the state ended at Van Wert, O., Dec. 14.

when the biggest verdict in a damage suit ever

returned against the Cincinnati Northern Rail-

road Company, a branch of the Big Four System,

was awarded the Van Wert Lumber Company.
Last March the plant of the Van Wert Lumber
Company was destroyed by Are. alleged to have
been caused by sparks from a passing freight

locomotive on the defendant's railroad. The
lumber company sued for .$20,000 damages, and
after a three days' trial the jury returned a

verdict for $3,175. On motion of the plaintiff,

alleging the verdict was inadequate, it was set

aside by Judge Mathias and a new trial granted.

The second trial resulted in a disagreement. The
third trial just closed gave a verdict which
with interest amounts to $18,619.99.

W. S. Booth of the Booth Column Company,
has just returned from a trip about the state.

Although he secured a number of nice orders, he
ii'ports business generally , as dull, although
.judging from reports in the various sections,

prospects are splendid for a good spring business.

The factory of this company is still running at

lull time and full capacity but it is expected

to close for a couple of weeks after the fir§t of

the year for inventory purposes and also to make
improvements and repairs.

The Gotshall Manufacturing Company reports

an improved condition in the hardw'ood market.

This concern is cutting considerable quartered

oak in its Ohio and Michigan mills, but is find-

ing great difficulty in moving stock owing to the

open weather which has made bad roads. The
portion of the plant of this company recently

destroyed by fire has been rebuilt and is now in

use. It is expected to further improve the plant

later in the spring, and plans are now under way
looking towards this move.
Manager Roberts of the Big Four Hardwood

Company reports a better business with hard-

woods looking up. Oak and poplar have been in

good demand and prices are strong. There are

little dry stocks at the mills and these are hard
to get, although enough is moved to keep up
with requirements. Prospects for spring busi-

ness are good.

MEMPHIS

The Hugh McLean Hardwood Lumber Com-
pany, in New South Memphis finds that it will

be necessary to build a standard gauge railroad

several miles in length to facilitate getting out

the timber on its tract of land near Cotton

Plant, Ark. The road will be built during the
early part of the coming year and will connect

with the Missouri & North Arkansas. The logs

will be carried over the latter to Helena and
brought thence to Memphis.

E. M. Schulte, general manager of the plant

of the Penrod & Abbott Lumber Company, Biscoe,

Ark., states that the new band mill being in-

stalled at that point will be in readiness for

operation about the middle of January. The
Penrod & Abbott company took over the mill

of the J. W. Thompson Lumber Company at

Biscoe last spring, and early in October began
the installation of a new mill to take the place

of the old one. The new mill will have an eight-

foot band saw and will have a capacity of about
40.000 feet per da.v.

A meeting of the representatives of the vari-

ous manufacturing firms in this city was held at

the Business Men's Club the past week and a
committee of three was apoplnted to draw up
a constitution and by-laws. As soon as this

committee reports to a general meeting to be
called for that purpose, the Memphis Manufac-
turers' Association, modeled after that at Chat-

tanooga, will be formally launched.

F. E. Stonebraker, representative of Amedee C.

Franck & Co., Antwerp, Belgium, has recently

returned from an extended business trip covering

the eastern portion of the United States. Mr.
Stonebrakei- is not very enthusiastic over the

volume of business offering at the moment. He
was accompanied on practically all of his trip

by Amedee C. Franck, who has spent consider-

able time recently in this country.

Announcement is made that the Paepcke-Leicht

Lumber Company has purchased the sawmill, box

factory, logging equipment and stock of lumber
and timber on hand, of the Holley-Matthews
Manufacturing Company of Greeneville, Mis.s.,

and has also secured the output of the Kimball-

Lacey Lumber Company at Arkansas City,

amounting to approximately 1,000.000 feet of Cot-

tonwood per month. The Paepcke-Leicht Lumber
Company,, which has offices in Memphis and Chi-

cago, has operated a sawmill and box factory at

Greeneville for some time, and the increased

facilities, resulting from the purchase of the

holdings of tho Hollcy-Matthews Manufacturing
Co'mpany, will greatly increase its capacity at

that point.

James S. Warren, one of the vice-presidents

for Tennessee of the Lakes-to-the-Gulf Deep
Waterways Association, has recently returned

from the annual meeting of the National Rivers

& Harbors Congress at Washington, as has also

W. H. Russe of Russe & Burgess. Inc. Both of

these gentlemen are very enthusiastic over tho

W'Ork done by the Congress and particularly over

the favorable reception of the resolutions in

favor of the deepening of the channel of the

Mississippi presented to the heads of the depart-

ments of the United States government by a

committee of which these gentlemen were
members.
The band mill of May Brothers in New South

Memphis, which has been in process of construc-

tion for some time, will be ready for operation

about January 1. It will be equipped with an
eight-foot band saw and will have a capacity of

approximately 30,000 feet per day. This mill

is built on the site of the plant of J. E. Munal &
Son, which was burned earlier in the year.

James R. Blair, manager of the Crittenden

Lumber Company of Crittenden, .\rk., who re-

cently removed his headquarters from Memphis
to that point, is authority for the statement that

there has been considerable difllculty experienced

with shortage of labor at the mill of that firm.

He also sa.vs that other lumber firms operating

in that territory have experienced a similar diifi-

culty. Reports to the same effect are heard from
the Three States Lumber Company at Burdette,

and other prominent manufacturers of lumber in

Arkansas. This trouble is believed to be a direct

result of the largeness of the cotton crop and the

profitable occupation which the gathering of the

latter has afforded labor.

William Wright of the Wright-Bachman Lum-
ber Company, Fulton, Ark., has been a recent

visitor to Memphis. He was here Dec. 16 to

attend the election of the Lumbermen's Club of

Memphis.

NASHVILLE

The Southern Lumber & Manufacturing Com-
pany is completing its new plant in East Nasli-

ville and expects to be ready for work soon after

the first of the new year. Several months ago

this company suffered heavy losses by fire, and
during the past few months has been working
on its new planing mill, box factory, carpenter

shop and other departments of its plant.

John Febus died at Dickson following an at-

tack of typhoid fever which resulted in compli-

cations. He was connected with the W. P.

Brown & Sons Lumber Company. Mr. Febus

was fifty-two years old and left a wife and
several children.

Special Examiners Henry Thurtell and E. L.

Gaddens were here recently representing the In-

terstate Commerce Commission and heard evi-

dence in what is known as the Tennessee Cen-

tral and Illinois Central crosstie case. This suit

involves the rate on crossties from points on the

Tennessee Central railroad between Nashville

and Clarksville, Tenn., to points on the Ohio

river, and from points between Nashville and
Carthage, Tenn., to Ohio river points. In 1910

the two defendant railroads filed with the Inter-

state Commerce Commission a joint tariff on
railroad crossties between the points indicated,

as a result of which shippers are said to have

abandoned the barging practice, shipping their

ties instead by rail. Last May the railroads

asked of the commission permission to with-

draw these rates and charge the same rates on

ties as on lumber. The claim is being made that

were this permitted it would mean about a

seventy-five per cent increase and would make
the shipment of ties practically prohibitive. It

is also claimed the cfl'ort to withdraw this tariff

was not made until after shippers had with-
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drawn their barges on the river. A decision is

not expected until February.

Work has been commenced on a new .$12,000

planing mill and flnishinK plant for 1". C. Mc-
Gee at West Point.

The biggest event of the kind licid in the

histor.v of Nashville as a UimlM'r market will be
the annual banquet by the Lumbermen's Club al

the Commercial Club rooms on the night of

Jan. 2. Charles Morford of the lumber comi)any
bearing his name and vice-president of the club,

will address the club, his subject being "The
Cost of Doing Husiness." Other addresses will

be made by local men and invited guests from
other cities. There will also be music and
vaudeville features.

KNOXVILLB

C. G. JlcLaughlin of the Impi'rinI I.umlier

Company, Columbus, O.. was a Knoxville visitor

last week. Mr. McLaughlin reports trade good
with his concern and anticipates good business
for 1912. He is making cohlracls in this vicinity

to apply on his company's contracts for 11»12.

E. S. Stevens, local representative of Wm. F.

Gallc & Co.. Cincinnati, has been alisent from
the city for some time looking up stock for ]!)1"J

requirements. He reports that his concern an-
ticipates a good business in 1912.

W. A. Bennett of Bennett & Wittc, Cincinnati,

O., was a visitor in the city last week.
Walter McCabe has .Inst returned from Wains-

ville, N. C, where he has shipped <i\il a fine

block of oak.

H. G. Tarvin, manager of the Maryville Lum-
ber Company, is making a trip through Ohio in

the interests of his concern. Mr. Tarvin expects

to lie gone a week or ten days.

.1. r. Murphy, superintendent of the Little

River Lumber Company. li.".s returned from a trip

through Ohio, Pennsylvania and .New York in

the interests of his concern.

E. M. Vestal of the Vestal Lumber & Manu-
facturing Company, has Just returned from a trip

to North Carolina. He reports husiness good.
Ed Maphet of the Logan-Maphet Lumber Com-

pany, has just returned from a l)uslness trip to

Cincinnati.

Mr. .lackson of Ault & ,Tackson. Ciminnati, ()..

was a visitor in Knoxville last week.
P. B. Uaymond of the Knoxville Veneer Com-

pany, reports business good with his concern and
expects to take a trip .North to spend Ihr' holi-

days in Indiana.

L. D. Goddard of the liOgan-.Mapbet Lumber
Company, has just returned from his bridal tour
and is receivintr thr^ (im.'rniMlati.in^ cif liis many
friends.

BRISTOL

The Black Mountain Lumber Company, which
owns a tract of about G,.'JOO acres of hardwood
timber in the Holston mountains, is preparing
to establish a band mill at Bluff City. The
company is owned by Philadelphia lumbermen
and the installation of the mill, and the con-

struction of a logging railroad will be begun
immediately after the first of the year.

The Whiting .Manufacturing CompanV will ex-
tend Its operations In western North I'arulina

Iminedialely after the first of the year. General
Superintendent .1. M. Lacy was here last wei'k

and reports that the company Is doing a very
large and satisfactory volume of business.

The I'axton Lumber Company reports a good
volume of business. The company Is closing a
splendid year's business and expects to Install

new mills and extend the scope of Its opera-
tions early In the spring.

J. W. Beeeher of Pottsvllle, Pa., head of ilie

Tennessee Lumber Manufacturing Company of
Sutherland, Tenn., Is at the company's offlees

near here for a few days. The company's big

hand mill will close down in the spring, having
linished cutting its timber in ,Tohnson county,
Tennessee, unless new timber is secured before

that time. It has a large amount of lumber on
its yards at Sutherland.
The new band mill ef the Pittsburg Lumber

Company at Hampton. Tenn., which has been in

<'ourse of construction for some months, will be

started shortly after the first of the year. The
company has its own logging road and a fifteen

years' cut of timber.

Among the lumber buyers on the l(K-al market
recently were: E. L. Edwards of Dayton, O. ;

Mr. Mcllviiin of .1. (iibson Mcllvaln & Co. of

Philadelphia: C. 11. Hartlove of Price & Heald.
Haltimore.

W. D. Hoover, manager of the Bristol ofHce

of James Kennedy & Co., Ltd., of Cincinnati, has
liad a tine year's business in this section. Tiie

company has shipped out a large amount of

hardwood lumber 'from the Bristol district and
has many important trade relations hereabouts.

The Bristol Hardwood Company is now oper-

ating several mills in Virginia, and reports a

splendid outlook for trade.

C. E. LeCrone, sales manager for the J. A.
Wilkinson Lumber Company, has gone to Pitts-

burgh to spend the holidays with home folks.

The J. A. Wilkinson Lumber Company will put'

several new mills in operation in the spring.
The company has had a big year's business and
its mills, including the mill in Bristol, have run
full time.

C. II. Smith. Jr., manager of the Bristol offle.'

of R. A. & J. J. Williams Company of Philadel-
phia, has returned from a trip in the interest of
bis cinnpimy.

ST. LOUIS

The Lumbermen's Exchange recently received

a letter from the National Classiflcatiou Commit-
tee of Mem^jhis, asking a contribution to the
fund, and a higher classification on fibre boxes,

which compete with wooden articles. The secre-

tary of the exchange. Mr. JlcHlair. was in-

structed to answer tlie letter and state that as
individual contributions have l)een madi> by mem-
bers who are interested, the exchange did not
think it feasible to contribute as a Ijody.

Word has been received by 'I'homas E. Powc.
chairman of the tarilT commilli'e of the Lumber-
men's Exchange and the LumbiMineu's Club, from
the Lumbermc'u's Bui-i'au at Washington, that
the St. Louis rate case would be resumed before
Examiner Prouty in this city on Jan. 8. The lum-
bermen's witnesses will be heard as the railroads
have submitted their case. A letter has been
sent to the trade by Secretary McBlalr of the
Lumbermen's Exchange, asking mi'mbers who
have industrial tracks, to send to him in writing
ibeir I'xpi'rience on switching charges. Mr. Mi--

Blair says that he expi'cts to make a strong point
on Ibis, that the one-ieiii ndvance ciuistitutes

much more than the absorption of the switeliing

charge.

The following nominal ions were made by the

two committees appointed by the Lmnbi-rinen's
Club to make nominations for the oflleers for file

.vear 1912: President, Henry G. Uolfes and
Henry Boeckeler ; first vice-presldeni, lioland F.

Krclis and Charles E. Thonuis ; sectmd vicc-

Iircsidi-nl. Charles A. Antrim and Thomas ('.

Whilinarsh: treasurer, E. C. Itoblnson and sfc-

retary J. B. Kessler. The last two have bei'U

holding their respective olhees since the cirgaulza-

tlon of the club.

Herbert Elcldtorn and Gi-oi'ge Ccdcrwell, cnn-

lrael<irs, have purehasi'd a site. .IilvIi;:! feel, on
whb'h to erect a stair iilant wlib-h will covi-r the

I'ntire lot. II Is r>xpecli(l that the building will

be ready to begin business by .Mar. 1. .Maebincry

will be put In to manufacture stairs, stair cases

and window sashes on a large scale.

The SI. Louis Lumber Hepri'senlatlves' Asso-

ciation, composed of local lumber companies'

salesmen, held its first annual liani|uri last week.
John B. Kessler, secretary of the Lumbermen's
flub and also .secretary of the Kelail Lumber
Dealers' Association, was the honored guest. He
gave a heart-to-heart talk. Sev.-ral imprcunptu
speeclies were inade and a nvimber of songs sung.

The Waldstein Lumber Company, a local con-
cern, is installing a new :'.(I.imiii feet capacity
band mill at Waldstein. Jelfi'rson county. .Arkan-
sas. The mill is located two miles from Keydel,
where a 4,000 acre tract of land covered with
oak, ash, hickory, gum, cypress, eottonwood and
elm is located.

LOLISVILLB

The Louisville Point Lumber Company has
rounded out a big fall business for 1011. For
some time past tlie company has experienced an
unusually fine demand for poplar, and has been
operating steadily throughout the fall and early
winter, succeeding in cleaning up practically
every log consigned to it from the Big Sandy
district of eastern Kentucky. The Louisville
Point sawmill will now be closed down for the
winter and there is every indication of a pros-
perous spring season to signalize 1012 as a big
lumber year.

E. B. Norman & Co., the well-known Louisville
lumber firm, has announced that it will discon-
tinue operations at its Louisville sawmill. The
local plant is now being dismantled and hence-
forward the manufacturing I'Ud of the business
will he handled e.^;el^sivcly from the big double
band plant which the company is now erecting at

Holly Ridge. La., and which will be ready for

operation by Mar. 1. The Holly Ridge mill will

cost IfoO.OOO and when completed is expected to
be one of the model plants of the South. How-
ever, the firm will continue to maintain lumber
yards in Louisville, as well as continuing the
operation of its box factory in this city. The
box factory is making full time without inter-

ruption at present, being under the management
of S. E. Booker.

T. M. Brown of the W. P. Brown & Sons Lum-
ber Company of Louisville, .went to Memphis.
Tenn., last week for a short visit. Besides in-

vestigating general trade conditions, Mr. Brown
conferred with Memphis nu>ml)ers of the Uohe
Lake Lumber Company, in which be is interested.

The new plant of the Norman Wood-Working
Company, located at Ninth street and -Magnolia
avenue, Louisville, has commenced operations and
is fiillilling every expectation of its owners. The
mill is excellently equipped with electric 'motors
and is being employed cbietly in resaw work and
Ilie manufacture of weatber-b<»arding.

The Jefferson Wood-Working Company, at Thir-
tieth street and Grand avenue, Louisville, Is

planning extensive improvements and enlarge-

menls in its plant. It Is jiroposed to construct

a large frame addition to the present plant, and
equli) It with necessary maclilnery and power
eipiipment to considerably enlarge the caiinclty

of the establishment. The company now manu-
factures table .slides as a specialty and will proh

ably extend its field with the eomiiletiou nf iin

provements. >

E. C. Allen, manager of the interests of tbe

Ulehland Parish Lumber Cumpany In Uayvllle.

La., paid a visit to Louisville a sliorl thue ago.

Mr. .Mien's call was for tbe purpose of conferring

upon business matters with the members of C. C.

Mingel & Bro. Company of this city, who con-

trol Ilu' ItU'bland Pai'Isb concern. Tbe Louisiana
lumberman reported trade ciuidllions to be equit-

able in bis section, with unifcu'm cause for

o|)tlndsm in considering the outlook fm* next
year.

\ bill of legisintliUI <i|' lliipiirlanee In the lum-
bi'r Irade of Kentucky and Ilie South Is now In

the hiinds of a eommltlee nf tlii- WomiMi's Club
of Louisville. The committee will forward It to

I'rankfort as soon as the stall' legislature con-
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venes in January, and it is believed tliat its pas-

sage may readily be effected. The bill provides

for the application of conservation methods to

the vast timber resources of Kentucky. If made
a law it will establish a State Board of Forestry,

which will prescribe the age and condition of

trees that may be felled by lumbermen, and which
will otherwise deal with the problem of operating
timber lands of Kentucky. The bill also pro-

vides for the institution of a course in forestry in

the public schools of the state.

.Toseph Bowling is reported to have established

a well equipped sawmill of considerable capacity

near Ilowardston. ICy,

MILWAUKEE

Lumber camps all over northern Wiseuusiu are

breaking up because of the mild weather. The
deep snowfall early in November covered the
swamps and roads and prevented freezing, so

that logging operations have been carried on
with difficulty. Fairly good roads were made on
the higher grounds, but the warm weather of late

has broken these up and made hauling and skid-

ding almost impossible.

United States Senator Isaac Stephenson, well-

known lumberman of Wisconsin, stopped off in

Milwaukee recently on his way from Washington
to Marinette to .spend the holiday recess of Con-
gress.

A petition in bankruptcy has been filed in the

federal court in Milwaukee against the Antigo
Lumber Company of Antigo by C. Malug. Marion.
Wis. ; Kichard Healy, Jr.. and R. M. Briggs,
Antigo. who allege that the company has debts
aggregating more than $10,000. The Milwaukee
Trust Company has been named trustee.

The Elmwood Lumber & Grain Company of

Elmwood, Wis., has been incorporated with a
capital stock of $50,000 by C. K. Averill, F. A.

Springer, A. E. Way and William Herpost.
C. H. Christiansen is erecting a new sawmill

at Chippewa Falls. Besides sawing the logs from
160 acres of timber land, which he recently pur-
chased, he will do custom sawing.
The sawmill department of the new hub mill

which is being erected in Merrill by Andrew
Kaul, Jr., formerly of Maine, has been i)laced in

operation. The entire plant will not be com-
pleted for some weeks yet. Veneer, speed bobbins
and spools will be turned out as a side line.

Hubs will be furnished to the Studebaker Cor-
poration of South Bend. Ind.

The Graef Manufacturing Company of Appleton
has installed much new equipment in its

sash and door and interior wood-working
plant. The entire plant is now electrically

operated, each machine being driven by a sepa-

rate motor. New dust and waste removing appli-

ances have been installed. The company's new
dry-kiln, five times as, large as the old one, is

now being used.

W. E. Daggett, a wealthy lumberman, farmer
and dairyman of Marinette, died suddenly on
Dec. IT at his logging camp near Bundy. He
was sixty-one years old and is survived by a
widow and one son. His fortune was estimated
at .$400,000.

WAUSAU

The Northern Wisconsin Manufacturing Com-
pany of Chippewa Falls, has transformed a part
of its plant into a furniture factory and will

make a specialty of tables and chairs.

The T. D. Kellogg Lumber & ilanufacturing
Company of Antigo, will log extensively in the

vicinity of Polar and clean up its holdings.

Geo. W. Langley of Merrill, has been given a

contract to cut 5,000.000 feet of timber for the

Bradley Company of Tomahawk.
McGeorge Bundy. president of the Bundy Lum-

ber Company, operating at Bundy, died recently

at Antwerp, Belgium, where he had been receiv-

ing medical treatment. He was flfty-six years

of age, and is survived by his wife and three

sons.

Marshflcid lumbermen report they will cut

only about two-thirds as much timber this win-

ter as they did last year. The Upham Manu-
facturing Company, however, will employ as

many men as usual.

The Wallrich Land Company of Shawano, will

cut about 2,500,000 feet of maple timber in the

vicinity of White lake this winter.

The Mason & Donaldson Lumber Company of

Rhinelander, has sold the sawmill town of

Donaldson to Geo. T. Ilalber of Minneapolis.
At a recent meeting of the stockholders of

the Edgar Veneer & Manufacturing Company of

Edgar, it was decided to increase the capital

stock from .|15,000 to $25,000. F. W. Gardner,
M. N. Schill. Chas. J. Sharpe. Aug. Baesmann
and Gustav Hermann were elected to the di-

rectorate.

The J. W. Wells Lumber Company of Jlenom-
iuee will employ about two hundred men this

winter in the vicinity of Wausaukoe. The com-
pany will operate a steam log skidder and loader.

The timber will be hauled to Girard Junction on
the company's own logging trains and from there

to the mill in Menominee by the Chicago, Mil-

waukee & St. Paul Railway.
During the past .year the sawmills of Wausau

I'Ut about 100.000.000 feet of lumber as follows :

The Barker & Stewart Lumber Company, 30,-

000,000 ; Jacob Mortenson Lumber Company.
12.000,000: Alexander Stewart Lumber Com-
pany. Ltd.. 15.000,000 : F. Schubring Lumber
Company. 14,000,000; Brooks & Ross Lumber
Company. 24,000,000.

SAOINAW VALLEY

Sawmills on the Saginaw river have been
operating steadily during the year with a single

exception, the Gates mill which did not begin
until late in the year, and which has sawed
.'I.OOO.OOO feet of lumber for the Lobdell &
Churchill Manufacturing Company of Onaway.

Large quantities of hardwood lumber manu-
factured along the line of the Michigan Central
railroad, Mackinaw division, extending from Bay
City to the Straits of Mackinac, find a market in

Bay City and Saginaw, the output last year being
:!4,225,0.34 feet. The Huron Shore mills also

send a large quantity of lumber to the valley and
the output last year was 61,572,132 feet, making
the total for the entire district here and tribu-

tary thereto 144,076,392 feet. It is estimated
the total output the current year will possibly fall

a little short of that of 1910. but doubtless not
to exceed 12.000.000 to 15,000,000 feet.

The Detroit & Mackinac railway extending
from Bay City to Cheboygan, has just finished a
luancb from the main line into Rogers City.

Regular train service has been inaugurated, and
the road will furnish an outlet for large quan-
tities of lumber. The Loud-Hoeft Lumber Com-
pany, operating a large hardwood mill at Rogers,

has been forced to move all its lumln'r during
the season of navigation.

Ross & Wentworth of Bay City have purchased
a large quantity of logs now being cut on the
II. M. Loud's Sons Company's lands near Au
Sable, to be railed to Bay City and manufac-
tured.

Manufacturers of maple flooring in the valley
have complained more or less of sharp competi-
tion, and some hold that the prices obtained for

(heir manufactured product should have afforded
a larger margin of profit. However, the year will
close fairly satisfactorily. In the valley W. D.
Young & Co.. the Hanson-Ward Veneer Company,
the S. L. Eastman Flooring Company, the Stra-
ble Manufacturing Company, and Bliss & Van
Auken, have turned out from 8.000.000 to more
than 18.000,000 feet of flooring, each. The
Kerry & Han.son Flooring Company at Grayling,
of which C. T. Kerry of Saginaw is active man-
ager, handles some 12.000,000 feet of manufac-
tured flooring a year, and has experienced a fair
trade.

CADILLAC

The city council of Cadillac has granted the
Williams Brothers Company a block and a half
of additional land to be used by this company,
and has also agreed to close two streets now
running through the Williams Brothers' yard.
This company recently purchased a large block
of timber from A. F. Anderson, and now has
enough timber to operate the factory for at least
fifteen years.

The Escanaba Veneer Company of Escanaba
has sold all of its old stock and is getting in a
fresh supply of timber. The 'mill is using birds-
eye maple exclusively, and expects to make this
the banner year.

The sawmill of S. Crawford & Sons of Cedar
River which was burned some time ago, has
been rebuilt and will be operated day and night.
The Sailing-Hanson Company of Grayling is

operating ten logging camps and it is estimated
that 30,000.000 feet of logs will be put out this
winter.

The Rikerd Lumber Company of Lansing, on
account of increase of business has been com-
pelled to build a new warehouse and office build-
ing. 30x80 feet, four stories high, two below and
two above the level of the street.

G. A. Swanson of Tustin, has bought 800.000
feet of timber near Hobart and expects to get out
a million feet of lutnber the coming winter.

L. George Johnson, whose parents still live in
Cadillac, has been appointed chief forester for
the state of California.

The Petoskey Block & Manufacturing Com-
pany of Petoskey, is receiving large orders from
all over the world for its butcher blocks. It
recently shipped a carload to Vancouver, B. C,
another to San iYancisco and still another to
I..OS Angeles. These cars contained about 40.000
pounds each and were consigned to jobbers.

The Hardwood Market

CHICAGO

Allowing for the seasonable dullness which can
always be expected at this time of the year,
there is unquestionably a noticeable improve-
ment in the Chicago trade, and indications are
that tliere will be a satisfactory business during
1912. There has been a decided healthy de-

mand for various lines of stock, the most
noticeable being for ash. car stock, railroad

material, box material and red and sap gum.
Cypress dealers report an encouraging condition

of the market, due to various reasons, the most
important being the stimulus in the demand for
silo stock. There has been no apparent tendency
to cut prices which have maintained a very
fair level. Building operations are moving along
about as usual, and there is every prospect of
active building trade during the spring. On the
whole the Chicago lumber business, both in

hardwoods and building material, will close up a

very satisfactory year, and will start 1912 with

the firm belief that it will show a marked im-

provement.
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NEW YORK

The hardwooti market at Kew York shows a

little more activity in the matter of future buy-

ing than has prevailed for some time. The vol-

ume of trading is. however, much less than nor-

mal. Stocks are correspondingly less in the

hands of buyers, but the latter appear to be real-

izing the general situation in hardwoods more

fully, and there seems to be more of an inclina-

tion to anticipate wants than has obtained for

some time. Stocks at shipping points are re-

ported quite low, with some items very scarce,

particularly in ash. Poplar, oak, ash, birch and

maple are quite strong in the better grades.

Quartered oak is freer, but prices are holding

reasonably firm.

BUFFALO

The hardwood trade is more active than it

was earlier in the month. It has slowed down

as it always does at this time of the year, but

a fair amount of stock has been moving. Orders

are for Immediate requirements only, and the

quantity taken is therefore limited in about

every instance. A considerable improvement is

expected next month.

About the same woods as usual are moving,

oak, maple and birch being in fair demand.

Prices are about the same, but appear to be

likely to grow firmer with improving sales.

Elsewhere there is about the usual amount of

firmness.

PHILADELPHIA

There has been a palpable advance in trading

during the past fortnight, and an encouraging

feeling prevails accordingly as to outlook. The

irregular restricted buying so much deplored is

gradually giving way to a more confident inclina-

tion to secure stock for future delivery at pre-

vailing prices. There are still some who hold

to the impression that better deals may be ex-

pected after the first of the year, but those

who have made it a point to familiarize them-

belves with stock conditions at the mill ends are

insuring themselves against the dilemma of being

meagerly prepared for a decisive advance in

trading.

The manufacturing end of the hardwood busi-

ness is well controlled and the pile is not al-

lowed to exceed the demand. In nearly all

standard lines and grades there is a scarcity of

dry stock, and with the inadequate car service

at this time on account of the extensive crop

movement, buyers are forced to resort to the

lumber camps for the purpose of making satis-

factory deals. Yard stocking still lags, and

remanufacturcrs hesitate as to the piling up of

vacant places. However, the box makers, who
depend largely upon Industries which have of

late Increased their activities, are more active

than for some time, and are accordingly optimis-

tic as to a substantial trading during the winter.

PITTSBURGH

Better lumber orders have been booked here

during the past ten days than for a long time.

November shipments were above expectations in

many cases, several firms reporting it to be the

be.it month they have bad this year. Inquiry Is

Improving steadily. There is a general feeling

here that If business should expand ten or flfteiai

per cent all lumbrrmen would be cut short.

Stocks of good hardwoods at the mills are low.

Cars arc in short supply, and mills arc not accu-

mulating any dry stock. The inventory season,

of course, has held up the yard trade for the

present, but the factory trade, added to the big

orders from the railroads, steel companies and

coal mines, is making hardwood affairs look

better than for a long time. The year Is closing

with a mighty good total of hardwood sold

through Pittsburgh firms. Prices have held their

own throughout the year and the demand for

hardwood has been better and more satisfactory

than in any otlier line of lumber dealing.

BOSTON

The demand for hardwood lumber in this

market has been rather quiet. Buyers have been

operating in a slow way, few having any real

confidence in prices. While the market is quoted

as firm, taking it as a whole, there have l>een

lots of hardwood offered at concessions. The
average buyer has also tried to keep his stock

down so as to have as little as possible around

the first of the year when taking inventory.

In plain oak prices are fairly well held and
Imyers have shown quite a little interest. Quar-

tered oak is not active, and offerings are fairly

free. In some instances values are rather weak.

Demand for maple flooring has been of fair

volume, with prices steady. Chestnut is firm

but the call in this market Is not large. There

has been considerable oak shipped to South

.\merican ports during the past two months.

Some English demand is reported for black wal-

nut but the local demand is quiet. Cypress is in

quiet demand.

BALTIMORE

The hardwood trade of this section is in bet-

ter shape than perhaps the most optimistic

members of the trade had expected. The move-

ment has remained quite active until now, and

the range of prices has shown not the slightest

sign of weakness ; in fact, in spite of the easing

off in demand, quotations have more than held

(heir own. and there is every prospect that when
trade opens up after the first of the year, a new
impetus may be given to quotations.

An active inquiry comes from abroad, and

prices offered are an improvement on those that

prevailed during a large part of the year. Evi-

dences of an interest in stocks of hardwoods

indicate that while no actual scarcity prevails

on the other side, it is none the less deemed

desirable to add to the holdings. Shipments of

oak planks have been more extensive than could

be desired, and this has had a tendency to make
buyers cautious. It is stated that rejections of

planks are being made on a scale suggestive of

inordinately liberal offerings, which fact is being

taken advantage of by buyers. With respect to

poplar and some of the other woods, the feeling

is distinctly better, and a willingness is evi-

denced to offer better terms to shippers.

In the domestic market nearly all stocks have

been in very fair request. Wholesalers have

been able to advance prices, and have succeeded

in placing orders at the old figures. The activity

in sound wormy chestnut continues, and the

previously extensive stocks in hand have about

been distributed. The prospects are decidedly

encouraging, and hardwood men here are ending

up the year in a hopeful frame of mind.

COLUMBUS

The usual holiday lull has taken posses-

sion of the hardwood trade In Columbus and

central Ohio and as a result business has been

a little slow. Both retailers and factories have

been busy with Inventories, and are not disposed

at this lime to Increase stocks. However, a

large number of orders and Inquiries are coming

in looking for delivery In .lanuary. There is a

good demand for most varieties of hardwoods,

although oak, both quartered and plain, and

chestnut lead in demand. The lower grades of

all hardwoods are moving well, but as has been

the case for some time the belter demand Is still

for the upper grades. Prices In all varieties and

grades have been will mnlnlalned and the tend-

ency is to advance quotations rather than to cut

and thus force the market. Stocks In the bands

of retailers are still short and will remain so

until some time in January. The policy has
been to buy only what was needed for immediate
wants and as a result there has been no accumu-
lation of stocks. Stocks in the hands of the

mill owners are not large, and on the whole
the market is in a healthy condition.

CINCINNATI

The year just closing has been disappointing
to the hardwood trade in this market, having
been productive of only an ordinary volume of

business. The striking feature of the year has
been the extreme conservativeness of consuming
manufacturers in buying, more especially manu-
facturers of furniture. Collections have been
prompt, very few slow accounts being reported.

The failures affecting this market have been
very light. Market conditions have, as a rule,

been in spots. However, as compared with the
volume of business transacted in lillO, the year
1911 show's up favorably in the aggregate.

There has been a very fair demand' during
the year for good, dry oak, but the volume avail-

able has not at all times been equal to the de-

mand. Quarter-sawed oak, in both red and white,
lias had a good season, the buying being prin-

ripally lor common and better, with only a fair

movement of top grades. Low-grade oak has
been meeting with a good movement. Heavy
timbers and car stock, and oak ties have been
in good demand all the year. Poplar has re-

ceived very fair attention for the manufacturers'
grades, while wide, clear stock started in poorly,

but during the last few months has shown steady

improvement, though prices have remained low.

Common and low-grade poplar has met a steady

demand. Sound wormy chestnut has been In

active demand for good, wide, clear stock, with a

fair movement of ordinary grades. Red gum
has had a fair year for the top grades, with a
good demand for saps and common, which have
been rather short of the wants of the trade.

Birch has sliown good improvement In demand
during the past three months. American walnut
has been receiving good attention from the for-

eign trade. Mahogany of all kinds has improved
strongly in demand during the year, and is now
enjoying a very good demand. Basswood has

liad a fair volume of business, with some im-

provement noted in the demand for the top

grades of cottonwood, low-grades of which have
had a good year. Buckeye has received very fair

attention. Ash and hickory have had a very

fair year. The buying for the foreign trade,

embracing oak boards, white ash. hickory boards,

and red gum, has shown improvement over that

of the past two years. Cherry has received Im-

proved attention from the foreign trade. Walnut
logs for export have been in good demand all the

year, with a notable scarcity.

Cypress began the year with a good demand
for builders' and manufacturers' grades, and a

fair movement of tank stock. Early in the fall

the demand fell off and has steadily grown
\seaker.

TOLEDO

There is but little change in local hardwood
business, except for a slight improvement In the

call for oak from furniture concerns, who are

using more lumber than for some time past.

Local yards appear to bo well stocked up, and
there is very little buying. There are apparently

no transportation dlltlcultles, and local concerns

are securing what stocks are needed without

delay. Hardwood men believe that conditions

will improve, and that prices will be much bet-

ter in the near future. For this reason there

Is very little price cutting and no unseemly
efforts are being made to dispose of stock.

Automobile and other vehicle concerns are show-

inn about the usual activity for this season of

tbe year.
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INDIANAPOLIS

There has not heen much activity in the

hardwood lumber trade during the last two
weeks. A few orders have been placed, but

they bave not been for large quantities. How-
ever, the business for the year compares very

favorably with that of 1910. Hardwood prices

are not advancing, but are holding their own.
Manufacturing concerns using hardwoods are

FOR SALE
2,000 Acres 'West Virg-inia, Timber', mos
White Oak, and cruisins S,uOo feet to
acre. Easily accissible to railroad.

$20 per Acre
JOHN F. HOGAN

229 Commonwealth Ave., Detroit, M
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PIRSTandLAST
IN PERCENTAGE OF SAVING IN PERCENTAGE OF LOSSES

TO PREMIUMS PAID TO PREMIUMS PAID

MANUFACTURING LUMBERMEN'S
UNDERWRITERS

The FIRST and most successful exampie of the application of reciprocal

insurance principals to manufacturing lumber plants, and to-day the

strongest inter-insurance association in the world.

FIRST in insurance in force

FIRST in surplus earned
FIRST in savings returned

FIRST in inspection service

There are other inter-insurance organizations soliciting manufacturing

lumbermen, but the above FACTS MUST MEAN SOMETHING.
GIVE THEM A THOUGHT.

If you own a first-class plant, adequately protected, with sufficient timber

to insure a life of at least five years, and are interested in securing perfect

indemnity against fire loss at the lowest possible cost, write

HARRY RANKIN & CO.
ATTORNEY IN FACT

KANSAS CITY, MO.



HARDWOOD RECORD 59

Advertisers' Directory

NORTHERN HARDWOODS.

Aruin Hardwood Lumber Co '4

Beecher & Barr 18

Buffalo Hardwood Lumber Co 16

Coale, Thomas E. Lumber Co 18

Cobbs & MitcheU. Inc 3

Columbia Hardwood Lumber Co 61

Conasauga Lumber Co 13

Craig, W. P.. Lumber Co 19

Crane. W. B. & Co 61

Creith. H.C.&Co 6"

Currie & Camobell 19

Darling. Chas. & Co 61

Domestic Lumber Company 67

Dulweber. The John. Company 13

Eager. Wm. A 61

EUasG.&Bro 16

Eatabrook-Skeele Lumber Co 4

Felger Lumber A Timber Company. 69

Flanner-Steger Land & Lumber Co.
Floyd-Olmstead Co 18

Fonuan Company. Thomas 68

Goodyear. C. A.. Lumber Co 74

Radentine Lumber Company 18

Hanson-Turner Company 70

Heyser. W. E. Lumber Co 12

Holyoke. Chas 17

Hurd.John S 5

Hyde Lumber Company 67

Jackson & Tindle 68

Jones Hardwood Company 17

Keith & Hiles Lumber Co 74

Kent. J. S.. Company IS

Klann.E.H 61

Kneeland-Bigelow Company, The.... 3

Konzen, Stumpf & Schafer Lumber
Company 4

Lesh & Matthews Lumber Co 19

Linehan Lumber Co 19

Litchfield. William E 17

Long-Knight Lumber Company
Luyra-Foster Lumber Company 4

Maisey & Dion 3

Mcllvain. J. Gibson. & Co 2

McClure. George 1 68

McLean. Hugh. LumberCo 16

McParland Hardwood Lumber Co 61

Mears-Slayton Lumber Company

—

4

Miller. Anthony 16

Milne Brothers Company 17

Mitchell Bros. Company 3

Monarch Lumber Company
Mowbray <& Robinson 13

Palmer* ParkerCo 17

Parry. Chas. K. & Co 18

Peale-Coryell Lumber Company 17

Perrine-Armstrong Company 67

Quixley & Bulgrin Lumber Co 5

Sailing-Hanson Company 68
Salmon. Hamilton H. <fe Co 17

Sanford & Treadway 19
Sawyer-Goodman Company..... 74

Schofield Bros 18

Schultz. Holloway A Co 4

Scott &. Howe Lumber Company.... 69

Smith. Fred D 61

Standard Hardwood Lumber Co 16

Stephenson. I.. Company. The 69

Stewart I.N. & Brother 16

Stimson, J. V., & Co 67

Snllivan, T. & Co 16

Summit Lumber Co 19

Swift. C. H. & Sons 17

Tegge Lumber Co
Tomb Lumber Co 18

Vetter Frank W 16

Vlnke. J. & J 72

VonPlatem Lumber Co 68

Webster Lumber Co.. George 17

Wells. J. W.. Lumber Company 69

White Bros. Lumber Co 5

White. Wm. H. Co ;6

Wiggin.H.D 1'

Willson Bros. Lumber Company la

Wisconsin Land & Lumber Co 68

Wistar. Dnderhill A Co 1=

Wolf-Lockwood Lumber Compamy... 69

Yeager. Orson E 16

Young, W. D. &Co 3

Young A Cutsinger

SOUTHERN HARDWOODS.

Anderson-Tully Company 8

Atlantic Lumber Company 1

Bennett & Witte • 13

Berthold & Jennings Lumber Co
Blanks, The H. B.. LumberCo .6

Bluestone Land & Lum ber Co .....

.

o /

Buffalo Hardwood Lumber Co 16

Carrier Lumber & Mfg. Co 20

Clearfield Lumber Co
Coale. Thomas E.. Lumber Co 18

Columbia Hardwood Lumber Co 61

Conasauga Lumber Co 13

Crane. W. B. & Co 61

Creith. H.C.&Co 67

Darling. Chas. E. <& Co 61

Davidson. Hicks & Greene Co 9

Dempsey, W. W 19

Domestic Lumber Company 6i

Duhlmeier Brothers 13

Dulweber. The John. Company 13

EliasG.A Bro 16

Estabrook-Skeele Lumber Co *

Ewing & Gilliland »

FaustBros. LumberCo 20

Felger Lumber & Timber Company.

.

69

Flanner-Steger Land & Lumber Co.

Garetson-Greason Lumber Co 72

Gilchrist Fordney Company 73

Green River Lumber Company

Hadentine Lumber Company 18

Harris Manufacturing Company 73

Harris & Cole Bros 2

Heyser, W E., Lumber Company,.. 12

Himmelberger-Harrison Lumber Co. 73

Hitt, H. H.. Lumber Company 73

HoUey-Matthews Mfg. Co 73

Huddleston-Marsh LumberCo
Hunt. Washington <fe Smith 9

Hurd.John S 5

Hurd. O, P„ Jr,. & Co 6

Hyde Lumber Company 67

Jackson Lumber Company

Keith & Hiles LumberCo 74

Kent. J. S., Company 18

Kentucky Lumber Co 12

Keys-Walker LumberCo 1

Kiuiball & Kopcke 10

Klann, E. H 61

Lamb-Fish Lumber Co 7

Lesh & Matthews LumberCo 19

Litchfield, WilUam E 17

Littleford, George
Little River Lumuer Company 20

Logan-Maphet LumberCo 10

Long-Knight Lumber Company
Louisiana Long Leaf Lumber Co.... 73

Love. Boyd & Co 9

Luehrmann. Chas. F. Hdwd. Lbr. Co. 20

Luyra-Foster Lumber Company 4

Maisey & Dion 5

M aley. Thompson & Moffett Co 11

McFarland, Thos., Lumber Company 6

Mcllvain J, Gibson, & Co 2

McLean, Hugh, Lumber Co 16

McParland Hardwood Lumber Co 61

Mears-Slayton Lumber Company 4

Memphis Saw Mill Company
Miller. Anthony 16

Milne Brothers Company 17

Monarch Lumber Company
Mowbray ARobinson 13

Paepcke-Leicht Lumber Company.. 7

Parry, Chas, K, & Co 18

Perry. Wm. H.. Lumber Company 12

Peitch. F. T.. Lumber Company 73

Quixley it Bulgrin Lumber Co 5

Radina. L. W., & Co
Ransom. J. B.. & Co
Ranson & Frierson
Rhymes. R. L. , Company
Riemeier Lumber Company
Ritter, W. M.. Lumber Company.
Rose.D. M.,&Co
Russe & Burgess. Inc
Ryan, Philip A.. Lumber Co

Salmon. Hamilton H., & Co
Salt Lick Lumber Company
Sanford & Treadway
Schofield Bros
Schultz. Holloway & Co
Slaymaker, S, E, & Co
Smith, Fred D
Standard Hardwood Lumber Co..
Stewart. I. N..& Brother
Stimson. J. v.. & Co
Sullivan, T,& Co
Swann-Day LumberCompany...
Swift. C. H..&Sons

Taylor & Crate
Tenneise* Hardwood LumberCo
Three States LumberCompany
Tomb Lumber Co

VandenBoom-Stimson Lumber Co. .

.

Vestal Lumber & Manufacturing Co.
Vetter. Frank W
Vinke, J.& J
Von Platen LumberCo

13

17
72

19
18
4

1

61
16
16
67
16
72

17

20

Webster Lumber Co.. George
White Bros. Lumber Co
Whitmer. Wm. & Sons
Wiggin. H. D
Williamson-Kuny Mill & Lumber
Company

Willson Bros. Lumber Company
Wistar. Underhill & Co
Wood. R. E.. Lumber Company
Woods. J.M.. &Co

Yeager. Orson E
Young & Cutsin£er..

POPLAR.

Anderson-Tully Company 8

Atlantic Lumber Company 1

FaustBros. LumberCompany 20

Green River LumberCompany
Hadentine Lumber Company 18

Hurd. O. P.. Jr.. & Co 6

Kentucky Lumber Company 12

Keys-\Va!ker Lumber Company 1

Logan-M aphet Lumber Co 10

McFarland. Thos.. LumberCo 6

Radina, L. W. & Co 13

Ritter. W. M.. Lumber Company 76

Swann-Day Lumber Company 72

Vansant. Kitchen & Co 76

Williamson-Kunj Mill & Lumber
Company 6

Wood. K, E., LumberCompany 18

Yellow Poplar Lumber Company 76

VENEERS AND PANELS.

Acme Veneer & LumberCompany,.. 11

Adams ^Raymond Veneer Co 2

Ahnapee Veneer & Seating Co 70

Freiberg LumberCompany 11

Frost Veneer & Seating Co 70

Great Lakes Veneer Co 70

Hanson-Turner Company 70

Huddleston-Marsh LumberCo
Jarrell. B. C. & Co 70

Kentucky Veneer Works 70

Knoxville Veneer Company 10

Louisville Veneer Mills 70

Maley. Thompson & Moffett Co 11

Ohio Veneer Company 11

Penrod Walnut & Veneer Co 70

Rayner. J _5
S heppard Veneer Company 1

Walker Veneer & Panel Co 61

Willey. C. L 1

Williamson-Kuny Mill & Lumber
Company 6

Williamson Veneer Company 73

Wisconsin Veneer Company 71

Wisconsin Lumber & Veneer Co 71

Woods, J. M, &Co 8

MAHOGANY, WALNUT, ETC.

Acme Veneer & Lumber Company. ,

.

11

Duhlmeier Brothers 13

Freiberg LumberCompany 11

Huddleston-Marsh Lumber Co
Luehrmann, Chas, F,, Hdwd, Lbr, Ca 20

Maley. Thompson & Moffett Co 11

Otis Manufacturing Comostny 72

Palmer & ParkerCo 17

Purcell. Frank 73

Rayner. J 5

Salmon. Hamilton H.,& Co 17

Willey. C.L I

HARDWOOD FLOORfNG.

Arpin Hardwood Lumber Co 74

Beecher & Barr 18

Carrier Lumber & Mfg. Co 20

Cobbs & Mitchell, Inc 3

Eastman, S. L.. Flooring Co 68

Forman, Thos.. Company 68

Hanson-Ward Veneer Company 15

Harris Manufacturing Company 73

Kerry & Hanson Flooring Co 68

Linehan Lumber Co 19

Louisiana Long Leaf Lumber Co.... 73

Memphis Hardwood Flooring Co

—

1

Mitchell Bros. Company 3

Nashville Hard wood Flooring Co

—

Robbins Lumber Co 74

Salt Lick Lumber Company 72

Stephenson. I.. Comoany. The 69

Webster LumberCo., George 17

Wells, J. W.. Lumber Company 69

White, Wm. H, Co 76

Wilce, T.. Company. The 4

Wisconsin Land & Lumber Co 68

Young. W. D.. & Co 3

WOODWORKING MACHINERY.

Berlin Machine Works. The 75

Cadillac Machine Co 65

Defiance Machine Works. The 15

Garland. The M., Company 62

Linderman Machine Co.. The
Mershon. W. B.. & Co 64

Morehead Mfg. Co
Phoenix Manufacturing Co 6o

Saranac Machine Company 66

Smith. H. B.. Machine Co
Westinghouse Electric & Mfg. Co ..

LOGGING MACHINERY.

Baldwin Locomotive Wks
Clyde Iron Works 63

Lidgerwood Mfg. Co J4
Russel Wheel & Foundry Co 64

DRY KILNS AND BLOWERS.

Bemiller Fan Blower Company 65

Grand t^apids Veneer Works 63

Phila. Textile Mchy. Co '

SAWS, KNIVES AND SUPPLIES.

Atkins. E. C. & Co 14

Oldham, Joshua & Sons 65

Simonds Mfg. Co

LUMBER INSURANCE.

Central Manufacturers' Mut. Ins. Co.

Indiana Lumbermen's Mut. Ins. Co..

Lumber Insurance Company of New
York •••• •

Lumber Mutual Fire Insurance Co..
Lumbermen's Mutual Ins. Co
Lumber Underwriters • 20

Pennsylvania Lumbermen's Mutual
Fire Ins. Co

Rankin. Harry & Co 58

TIMBER LANDS.

Hogan, John F 57

Lacey, James D,,* Co 6b

Southern Railway 57

Spry. John C 5

MISCELLANEOUS.

Childs, S, D. &Co 61

Craig-Wayne Company 5/

Longest Brothers Company 6o

Lumbermen's Credit Association o

Mechanical Rubber Company 66

Mound City Commercial Club 6

Westinghouse Electric & Mfg, Co..

.



6o HARDWOOD RECORD

CLASSIFIED

ADVERTISEMENTS

Atlvertiscini'uts will In- inserted in tbis sec-
tion at the following rates:

For one insertion 20c a tine

For two insertions 35c a line

For three insertions 50c a line

For four insertions 60c a line

ElRlit worJsof ordinary Ipngth make one line.

Heading counts as two lines.
No display except the beadings can be ad-
mitted.

Remittances to accompany the order. No
extra charges for copies of paper containing

"

the advertisement.

EMPLOYMENT WANTED

SALES MANAGER AND AUDITOR.
Man of 38, thoroughly experienced in lumber

affairs as accountant, sales manager, auditor,

etc., at present in responsible position, wants
similar situation in the North. Good reason for

wanting to change/ location and can mal^e good.

Address in confidence,

"I*OX 12;t." care Hardwood Record.

WANT POSITION AS
superintendent or assistam .superintendent of

sawmill plant. Understand the lumber business

thorouijhly from stump to car. Thirty-five years

old. eleven years' experience managing lumber
operations. Good executive, sober, a pusher.

Can handle white or colored help and can show
results.

.1 11. ROI^ER. Knslpy. .Mil.

EMPLOYES WANTED

SALESMEN, BXnTERS AND
Inspectors lu lile their application with this

association. Xo charge of any kind. Have
opening now for two good live wire Hardwood
Sjalesmen. Give full references and complete in-

formation In first letter.

E. H. KL.\N"N, Secretary,

Lumber Sales Managers' Assn.. Masonic Temple,
Chicago.

IF YOU WANT
competent employes in any department of the

hardwood business, there is no better way of

securing them than by employing the Classified

Advertlsemcnta section of Uabdwood Kbcoed,
which reaches woodsmen, sawmill men and sales-

men Id all parts ot the country.

RAILWAY EQUIPMENT FOR SALE

LOCOMOTIVE FOR SALE.
Narrow or standard gauge from 7 tons t« 7G

tons rebuilt ready for use; 14* iocomotlTes In

stock.

SOUTHERN IRON k EQUIPMENT CO.,

AUanta, Qa.

LUMBER FOR SALE

FOR SALE
1 car White Ash Strips %"il"x30", %"xlVi"i

:;0" and %"ilV4"x30".
3. N. BROWN & CO., Dayton, Ohio.

FINE YELLOW POPLAR LUMBER.
I.alKr Icit Illonnmlily dr.v. Sill hij; run. i.;irge

proportion of wide widths up to -0". Well
manufactured.

S. U. STEVENS, Tylertown, Miss.

WE WISH TO MOVE THE FOLLOWING
Thoroughly Dry Stock.

BAY POPLAR.
.->00 M ft. 4/4 1st and 2nds.

100 .M ft. 4/4 No. 1 common.

SAP GUM.
liod M ri . 4 4 No. 1 common,
loo .\I It. 4/4 No. 3 common.

Will name very attractive prices. Send us

.\iiiir' inquiries.

A.MKUII'AN LUMBER & MANUFACTURINC
COMPANY,

Pittsburgh, Pa.

WANTED.
ears 1" Ists and -nds plain sawed sycamore,
bone dr.v.

car 1x12" and wider Ists and 2nds quartered
white oak, 2 years old.

cars 1" clear quartered white oak strips,

cars 1x13" to 17" gum boxboards.

cars 1x13" to 17" Ists and 2nds sap gum.
cars 1x18" and wider Ists and 2nds sap gum.
cars 1x18" and wider Ists and 2nds cotton-

wood.
cars 1x21" and up Ists and 2nds Cottonwood,
cars 1x13" to 17" Cottonwood boxboards.

cars 1" No. 1 common red gum.
ears 1 Vi " No. 1 common red .lium.

W. D. REEVES LBR. CO., Helena. Ark.

FOR SALE FOR QUICK SHIPMENT.
ooo, 0(111 ft. 4 4 liasswcM)d .\n. 1 c, nun. .11 and

better.

40.ij(io ft. 0/4 Basswood No. 1 common an.l

better.

T.'i.ooo II. \-2/A Hard Maple No. 1 coinin..n and
belter.

l.'iO.OOO ft. s 1 Hard .Mapl.' .\o. 1 iiiiuni..n and
better.

.".O.OOO ft. 0/4 Hard .Mapl.' Nn. 1 ennnn..n ami
Ijctter.

loo.olMj ft. 5/4 Hard .Mapli' .\i.. 1 ...inni..n and
better.

.".0.000 ri. 8/4 Rock Elm log ruu.

30.000 II. 8/4 Gray Elm No. 1 and Nn. 2

common.
loii.tjoii ft. C/4 Gray Elm No. 2 cimnnon and

better.

\A\ KKILEN & WINCHESTER I. III! in,
.Michigan Trust Bldg.. Grand Rapids. .Mi.h.

FOR SALE—3,000,000 FEET
i.r lir.^1 ela-<s II," anil 2" Rm-k lOlni 1...HI.-.I .il

.Menasha and Ladyamtlli. Wis. Enr I'lill par

tirnlars address

.MICNASIIA WOODICN WARE CO., .Minashii, \\ is.

WANTED
to bear from parties requiring quarter-sawed

White Oak Klllchos. Address

BOX 107." care Uardwood Record.

FOR SALE
Thick quartered white oak, 2 years old. 2/3

car 2"; 1/3 car IVi"; 1/3 car 1^4"
; 1,000 ft.

2 '4. 2% and 3", all high grade No. 1 common

—

wide. CHAS. E. SHIELS & CO., Cincinnati, 0.

LUMBER WANTED

GREEN OAK PLANK AND
Green Dimension Oak.
20 carloads 2^4" and 2Vi" plank.

No. 1 common and better.

20 carloads 2x5%x6y2 ft. clear.

20 carloads 2>/2x6x7 ft. clear.

Will inspect at shipping point if quantity war-
rants sending an inspector.

THE SICKLESTEEL LBR. CO., Detroit, Mich.

WE ARE IN THE MARKET FOB
Maple and beech lumber and dimension stuff in

large quantities.

THE COLUMBIA MFG. CO.,
New Philadelphia, O.

MACHINERY FOR SALE

ENGINE BARGAIN.
One 10x14 Buckeye engine about 00 H. P.,

250 R. P. M. Sold to increase power plant.

Never has missed a day. running thirty steam
presses. First $200.00 gets it F. O. B. Niles.

N.VTIONAL PRINTING & ENGRAVING CO..

Niles, Mich.

2 Railroad Cross Cut Saws.
1 Combination Cross Cut and Rip Saw.
1 Self-feed Rip Saw.
1 Endless Bed I'laner.

1 Wonder Sander.

1 - 24" Double Exhaust Fan.

S. N. BROWN & CO., Dayton, 0.

LOGS WANTED

LOGS WANTED
Hard Maple Logs 22 inches and up diameter

top end, 10 to 16 feet long; Rock Elm Logs 12
Inches and up diameter top end, 15 to 30 feet

long. Win accept logs at point of shipment when
three or more carloads are ready for Inspection.

THE BRADLEY COMPANY, Hamilton, Ont.

WANTED—HARDWOOD LOGS
200,000 ft. 28" and up White Oak logs.

200.000 ft. 12" and up Walnut logs.

50,000 ft. 12" and up Cherry logs.

C. L. WILLEY, 2558 S. Robey St., Chicago.

WAGON STOCK WANTED

I AM IN THE MARKET FOR
75 to 100 cars of oak poles, bolsters, sand

boards, eveners, and reaches : and hickory and

maple axles. Will inspect at shipping point, and

pay cash. E. B. BROWN, 372 Bayne St.,

Buffalo, N. Y.

DIMENSION STOCK WANTED "]

WANTED—BEECH, BIRCH AND
Maple Sipiares r'xr'x40" Iouk.

THEO. .1. i;i,V MI'G CO. cilianl. I'a.
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DIMENSION STOCK FOR SALE

WANTED
Dimension orders for Maple, Beech and Birch

to be cut from 4/4 stocls, any length. 40" or

under.

OHIO VALLEY BENDING CO.,

parkersburg, W. Va.

PLOW AND WAGON STOCK
1 carload plow handle strips, hounds and

felloe stock cut to order.

PRATT-WORTHINGTON CO., Crofton. Ky.

TIMBER ESTIMATING

TIMBER ESTIMATES.
Estimating Southern Timber a speeialt.v.

Maps, detailed reports ;is to stand, qualit.y and

logging conditions. Can furnish best references.

THOS. .T. McDonald, East Tenn. Natl. Bank

Bldg., Knosville, Tenn. Formerly with C. A.

Schenck & Co.. Biltmore, N. C.

BUSINESS OPPORTUNITIES

FOB SALE.

Newly established Fork and Shovel handle

plant ; also good sawmill proposition in con-

nection, in northern Indiana. Center of good

timber locality. Plant in operation. At present

making 25 per cent on investment. Failing

health reason for w.nnting to sell. Address

"BOX V2S." care II.tRDWooD Record.

BITYERS OF HARDWOODS,
Do you want to get la touch with the best

buyers of hardwood lumber? We have a list,

showing the annual requirements In lumber,

dimension stock and veneers and panels of con-

sumers of those materials throughout the United

States and Canada. The service Is free to ad

vertlsers In the Record. It will Interest yon

Write us for further Information about our "Sell

Ing Lumlwr by Mall System."

Hardwood Record. Ellsworth Bldg., Chicago.

If you want to get in touch

with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwood Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet

—

''Selling Lumber By Mail"

It will prove a revelation to you.

HARDWOOD RECORD
(Bullelin Dept.)

537 So. Dearborn St.,

CHICAGO

PARTY OWNS WOODENWARE
plant of four lathes, well equipped and with

e.iitra good kilns ; timber resources and financial

affairs first class, but on account of other busi-

ness can not give it proper attention.

To right party will sell smaller or greater in-

terest at reasonable price, but he must be man
of ability and able to take entire charge.

This offer will stand strictest investigation as

well as parties owning it. Address

"BOX 117," care Hardwood Record.

WANTED TO SELL
To a strong. Competent Manager of a hardwood

plant, I will sell an interest in a plant that has

great possibilities. Address

C. W. ROBINSON,
720 Whitney-Central Bk. Bldg.. New Orleans, La.

OAK, POPLAR, ASH
and all other hardwoods, in all grades and thick-

nesses, can be readily sold If advertised In the

Wanted and For Sale section of Hardwood Rec-

ord. If you have a large stock you want to

move try a few lines in this department and

see what a lot of inquiries they will bring you.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The three-throw

aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water-

proof paper with carbon backs makes tallies un-

alterable. For durability, convenience, accuracy

and for systematizing the inspection of lumber

the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD.
537 So. Dearborn St.. Chicago.

^T" HARDWOOD RECORD is a differ-

^H I ent kind, and altogether better

^^X^ lumber newspaper than Has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

COUNTE
are frequent
except where
our

Two Piece
tieometrical
Barter Coin

l0 In use, then
Imitation Isn't .

possible. /
Sample if you
ask for It.

S. D. CHILDS
« CO. \
Chicago

We also make
Time Checks,
Stenollsand
Loff Hammen.
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THERE'S MONEY IN ODD LENGTHS

GARLAND'S PATENTED ODD-LENGTH TRIMMER

YELLOW POPLAR LUMBER COMPANY
MANVFACTVREES OF
YELLOW POPLAR LUMBER

CAPACITY 50,000.000
FEET PER ANNUM

MILLS AND GENERAL OFFICE,

COAL GROVE, OHIO, U. S. A.

November 18, 1911.

Tlie M. Garland Company,
Bay City, Mich.

Dear Sirs; From the fact that our timber in long' lengths is cut up at our log' slide into sawmill leng'ths, it was
with some misgivings that we purchased from you two years ago one of your odd length trimmers. It seemed
scarcely possible to us that so very much economy in manufacture could be secured by the employment of tliis

equipment.
Our daily cut is approximately 100,000 ft, at this mill, and we are pleased to advise you that this odd leng-th

trimmer equipment has given us an average daily over-run in cut of approximately 2', over what we would have
secured on an even length trimmer.

We are pleased to further advise that the machine purchased from you has been entirely satisfactory and has
particular merits of substantial build, good workmanship, low power cost, convenience and high efSciency.

Very sincerely yours.

YEI.l.O'W FOFI.AB LUMBER COMPANY.

If any lumber manufacturer has any doubt about the increased profit that can be ob-

tained by employing an odd length trimmer it should be dispelled by the foregoing letter.

Is 2,000 feet daily over-run worth while, and how long will it take for 2 per cent daily

increased lumber output—without cost—to pay for an up-to-date trimmer? Let us quote

you price.

M. GARLAND COMPANY
BAY CITY, MICH.

Manufacturer* of a full line of high-claas sawmill, conveying and paving block machinery. Complete description

and illustrated matter, covering every detail of sawmill equipment, furnished on application, together with a list of the

sawmills we have built during the last two years, to the owners of any one of which we confidently can refer prospect-

ive buyers.
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped witli imthaul system, carries the skidding
line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use

on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely
to the track when lowered. .Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BR.4XCHES

CHIC.\GO, ILL.
318 Fisher BldB.

c-ns

M:W ORLE.iNS, L.*.
421 Carondelet St.

S.\V.4NN.AH, GA.
501 Germania Bk. Bldg.

m^i^m^

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The
lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAND RAPIDS, MICH.
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RUSSEL LOGGING CARS

70,000 LBS. CAPACITZ SKELETON TYPE RUSSEL CAR. EQUIPPED WITH LOADER RAILS AND RUSSEL PATENT DROP
STAKES. THIS CAR COMPLIES WITH M. C. B. RULES AND SAFETY APPLIANCE ACTS.

YEARS OF HARD SERVICE HAVE DEMONSTRATED RUSSEL CARS TO BE SUPE-
RIOR IN QUALITY AND CONSTRUCTION. BUILT FOR ANY CAPACITY DESIRED

RUSSEL WHEEL AND FOUNDRY CO. DETROIT, MICHIGAN

A SPECIALTY-NOT A SIDE LINE

Back of every Mershon Resaw stands its original designer and in-

ventor—a recognized authority throughout the world on all matters

pertaining to the sawing of wood with a band saw.

Purchasers of the Mershon line have the benefit of his experience.

E. C, MtKSriON.
Pr<'S. r,f Wra, B. Mershon & Co.

WM. B. MERSHON & CO. SAGINAW, MICH.

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

I^IDCERWOOD
CABL^EWAY SWIpDERSv-^-'J

LIDGERwbOD
rt.-- —i, ...— n

U44^4^

MFG. CO
96 Liberty Street. New York

r^^, '1 Branch" Offices ^
~ n

'

nt.,, f».^;-,«w*v/->p--/ Chicago, ^eattiIe ' '., r

---4ii'' ^^ n ' 7 » Agencies '

NEW ORLEANS-WOODWARD. WIGHT* CO. LTD
CANADA-ALLIS CHALMERS BULLOCK LTD

MONTREAL VANCOUVER
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ATTENTION, SAWMILL MEN!
Our green sawdust blowers are a marvel of economy. They are

used on portable and stationary mills, and will blow sawdust in
any direction desired from 30 to 100 feet from the mill. They do
a%vay with the expense of shoveling the dust and digging pits. In
case you want to move, all that is necessary is to disconnect the
pipe and remove the sawdust catcher, which can be done in a tew
minutes. They are sold on 30 days' approval with the privilege
to return if not satisfactory. Write Today for Catalog and ITices

BEMILLER FAN BLOWER COMPANY, BUTLER, OHIO

IMPROVED WHITE SAW SWAGES
Will make your saws last longer,

make better lumber and please your
filer - it's a moaey saving proposition
for you. Better consider it. They

don't cost much and
last a long time.

Catalog if you want it

Phoenix
Mfg. Co,

^_^ Eau Claire,

/ Wis.

,1-t v'A'flaiwfSiii^

B m
UNIFORMITY

TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-
ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coast Headqaarters

White-Henrr Buildisc

SEATTLE, WASHINGTON

New Orleans Braick

633 BaroDDC St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

© S

BUTTING SAW
Flooring Fa^ctories

For cutting out defects and making square and
smooth ends for end=matcfiing macliines. Used by
the largest producers. Write for particulars and prices.

Manufactured by

Ca>.dilld^c Machine Co.
CADILLAC. MICH.

ESPECIALLY ADAPTED FOR QUICK AND ECONOMICAL LUMBER DELIVERY

"LongestTrucks
BOTH TYPES MADE IN THREE AND FIVE TON
SIZES—NOTE LENGTH OF WHEEL BASE

The "Iiougest" Automotiile Truck is the result of eight years' mechanical and commercial experience in Automobile manufacture,
and is ottered to the Iiumber Trade as the best and most economical truck ever produced.

This is not an assembled truck, but is designed and manufactured complete in our own shops. Castings made in our own
foundry. 'We buy only the chains, roller bearings and mutters.

Only demonstrated and approved principles employed, "longest" Trucks will not only stand the test of time, but have proven
themselves to be Speedy, Economical and Satisfactory Vehicles for QUICK IiUMBEB DEMVERT.

Compare them with the best other leading trucks, and give us the opportunity of demonstrating their superiority and comparative
low cost. Write for literature.

LONGEST BROS. COMPANY, Inc. LOUISVILLE, KENTUCKY
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Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"iDVlNCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in DiHerent

Types to Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-uork, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

230 Randolph Street,
ESTABLISHED 1882

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed to do the work

SELLING AGENTS
CRAKE COMPANV - - ALL BRANCHES

STANDARD EQUIPMENT CO., MOBILE. ALA.

ALBANV MILL SUPPLY CO.. ALBANY. GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-

ANA. MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide mvcstors

solicited.

JAMES D. LACEY & CO.
J.AMK.S D. I.ACKV. WOOD BKAI.. \IC TOR rilR.ANl-,

12)1 Whitney Central Building,

New Orleans

1215 Old Colony Bid?.. Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding Bldg.. Portland
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LEADING VENEER
MANVFACTVRERS

OF THE V. S.

WISCONSIN VENEER COMPANY
RHINELANDER, WIS.

DOOR and CABINET VENEERS
in OAK, BIRCH and ASH

LARGEST PRODUCERS OF DOOR STOCK IN THE COUNTRY. MODEL MILL, IN HEART OF BIRCH BELT OF
WISCONSIN. UNEQUALED SHIPPING FACILITIES. WE CARRY A LARGE STOCK IN STANDARD SIZES.

PJgMgMglMMMgJgJlMMPM^ilMgfgMgMlMlMgMgMMlMlMgMglg^^

m

j-TT THE WISCONSIN LUMBER AND VENEER CO., of Port

iJ Washington, Wis., ARE SPECIALISTS IN THE PRODUC-

TION OF AUTO DASHES, BENT CHAIR BACKS AND

SEATS, OPERA CHAIRS, AND EVERYTHING IN PANELS

AND BUILT-UP VENEER. WE CAN GIVE YOU QUALITY

AND SERVICE .

Panels tor Chicago trade carried in stock at 1140 West I-alte St., Chicago.

Telephone Haymarlset 3037.

m

lHJlMlMimiMMgMgMlilPMlJlUPIlIlj'i

The Louisville Veneer Mills

MANUFACTURERS OF

VENEERS
THIN LUMBER

PANEL STOCK
LOUISVILLE KENTUCKY

KENTUCKY VENEER WORKS
ROTARY CUT

GUM, POPLAR, OAK
SAWED AND SLICED

QUARTERED OAK, MAHOGANY

LOUISVILLE, KENTUCKY

Cuj3£i^ (3x..t>-4^ /3i'tt^*iK *'* t O
^

J^^jOjur^A^ fSe-^^Zo>-x^ ,

««

Frost Quality" Vcnccrs
Recognized Standard for 35 Years

Table Tops—Chair Backs
—Drawer Fronts

—

—Roll and Saddle Seats

—

3=Ply Veneer Car Ceilings

=Flat and Bent==

Veneer Panels
Quality the Best

Prices Right Deliveries Prompt

Frost Veneer Seating Company
New York City

Sheli«ygan, Wis. Newport, Vermont

177 Pacific Ave., Jersey City, N. J.
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HERE'S YOUR
"BERLIN QUALITY"

Does Your Mailman Bring a Copy

of "BERLIN QUALITY" every month?
A BULLETIN OF PRACTICAL INFORMATION ON WOOD-WORKING FOR
OWNERS, SUPERINTENDENTS, MILLMEN, FILERS AND OPERATORS

THERE may still be some who are not
getting this wonderful paper and yet

40,000 lumbermen are reading it every
month. Beginning with the December issue,

it will be even bigger and better than ever.

It contains more practical information about
the manufacturing side of wood-working
than any other paper in the field.

It helps the mill owners to judge what can lie

expected from the practical man who is looked to for

results. It helps the practical man by keeping him in

touch with new improvements being made and tells

him how other millmen are doing their work in an
easier and better way.

T;;e paper is full of illustrations of the interior of various

kinds of wood-working plants, showing operations and new
systems employed for manufacturing more economically.

There are new ideas on every page that are well-worth look-

ing into, even tho you have a better way to do the same work.

"Berlin Quality" is published as a medium for the ex-

change of ideas and keeps its readers posted on new im-
provements being made in our machinery. It gives you the

help you want and makes you more valuable to your Com-
pany. It helps you pay bigger dividends and keeps your
product in the class of highest quality.

We want to get a copy of our December number into

your hands without cost or obligation to you. We want
to prove our contentions of its value to the wood-working
trade. And below we tell you how you can secure a copy
free.

yv. copy of "Berlin Quality" for December will be sent free to

anyone who is actively interested in wood-working, providing you
give us the name of the Company you are connected with and the
position you hold with them. Send in your name early and ask us to

reserve a copy for you. Our list of subscribers is growing rapidly
and additional' copies may have to be printed.

The Berlin Machine Works of
LARGEST MANUFACTURERS OF WOOD-WORKING MACHINERY IN THE WORLD

Beloit, Wisconsin =^==^^= Hamilton, Canada



Manufacturers Old-FashionedVansant,
Kitchen 65-8 and 4-4

IB Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
^.<l^ CAGO OFFICE, Steger Building^ ^W. H. Matthias, Manager.

WM

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings—^Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher BIdg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land TitU Bldg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY. MICH.

Wholesale Yards: BUFFALO, N. Y.

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We» want

your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTUWRS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

=f ofaSqiunUrixl

a in both Grade and

ALL GRADES
ROUGH DRCSSCD

QUICK SHIPMtNT

Coal Grove, Ohio, U.S.A. LUMBER CO.



Seventeenth Year, ' , ^
Semi-Monthly. f \/fC, 5 3 -^/U 6 CHICAGO. JANUARY 10, 1912 f

Subscription $2.
i Single Copies. 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTURER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street CHICAGO
Tclrphone Canal 930

BAND MILLS, MEMPHIS, TENN.

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Reprenrntins
WEST TIKGINIA SPRrCE LUMBER CO.,

CasB, West Virginia.

Fifth Ave. BIdg.,

NEW YORK

FIRE INSURANCE THAT INSURES-WE HAVE IT

Also the Periodical Inspection for Fire Prevention

AND DIVIDENDS TO POLICY HOLDERS

Lumbermens Mutual Insurance Co., of Mansfield, Ohio.
Indiana Lumbermens Mutual Insurance Co., of Indianapolis, Ind.

Central Manufacturers Mutual Insurance Co., of Van Wert, Ohio.
Lumber Mutual Fire Insurance Co., of Boston, Mass.

Penn. Lumbermens Mutual Fire Insurance Co., of Philadelphia, Pa.

%##% could justly claim a superior article if for TWENTY YEARS you had specialized in

III I one line.

I VM When you consider that we have made a SPECIALTY of QUARTERED OAK
for that long give us the benefit of the same conviction.

OUR AIM IS TO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

For immediate shipment:

5 cars 5/4 " No. 1 Com. Quartered White Oak.

5 cars 6/4' No. 1 Com. Quartered White Oak. E. & T. H. YatClS, EVANSVILLE, INDIANA
YOUNG & CUTSINGER,

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

PROCTOR yENB^R^pRY^J^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRrEO IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
OEP'T. L HANCOCK &. SOMERSET STS. PMILA,PA.

iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiir TTII II 11 II II II II II II II II II II II II II II II H 11 II II N II 11 II 'I i< II II I' " " " " " " " " " " ' " II II 11 II
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McILVAIJN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech and
Butternut

Bune Dry for Immediate Shiiimeul.

Chestnut
4-4 to 3 in<'lieH tliiek. West Virginia
and TennesHee Stocks,
spetial grades for Veneering.

Mahogany
% ineh to 5 inches tlii«'k.

Thoroughly l>ry. KHpeeially line fo
Figure and Texture.

Quarter-Sawn White Oak
and QuEu-ter-Sawn Red Oak

Finely Figured. Good Widths and
Lenglhs. Thoroughly Dry Stock. In
senarate or mixed ears.

Maple
Hard, Soft. Band Saun. Dry Stock.
Can ship straight or mixed cars. Good
Widths and Lengths.

Cedar
Florida-Tennessee Stock.

Straight cars from .Mills. I-ocal Ship-
ments from I'hiladelp.'iia Yard.

Cypress
Gulf Stock. Any thickness. Dry. Can ]

furnish Special Widths and Lengths. i

Poplar
Soft Yellow Stock. Band Sawn. 50 per
cent. t4 and 16-inch Length. % inch
to 5 indies. Dry Stock.

Cherry
1 inch to 5 indies thick. Band Sawn.
West Virginia and Tennsylvania Stock.
Can ship straight or mixed cars.

Wide Quarter-Sawn Oak
10 inches and up Wide. 12 and up
Wide. Quarter Sawn. Fancy Figure.
Bone Dry.
Can supply any Quantity or Width in
mixed cars.

White Pine
All Grades and Thicknesses.

Soft Cork Michigan Stock. California
Sugar Fine. California White Fine.

Oak (Construction)
We make a special t.v i>f this stock for
Car Building, Bridge Building. Boat
Building, etc.

SHINGLES CAI.IFORI7IA BED WOOD
WASHINGTON CEDAB

CYPBESS: No. 1 Heart Bived (strictly hand-made)
Sizes: 6x20 inches; 7x24 inches In straig-ht or mixed cars

Can ship in mixed cars direct from our Nashville yard, Oak,

plain or quarter sawn; Red or White Poplar; Ash, Chestnut

and Hardwood Flooring, giving benefit of mill prices.

IF IT'S LUMBER—WE HAVE IT—ESPECIALLY IF IT'S HARDWOOD

J. GIBSON McILVAIN (Si COMPANY
rHILADELPHIA, FA.

Harris & Cole Bros.

Durabuilt^
^
M
M

OAK AND RED GUM

TRIM AND
MOULDINGS p
and OAK and RED GUM
FINISHING LUMBER
We can furnish Oak Finishing

Lumber and Red Gum Finish-

ing Lumber in any Width
desired and Ship Quick.

HARRIS & COLE BROS.
CEDAR FALLS IOWA

H. G. CREITH & CO.
HBrdwoodLumber
COLUMBUS OHIO

We
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KNOXVIUUE

MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
^ Situation: Center Appalachian Hardwood For-
ests.

^ Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.
The best and most improved money will buy—all

connected by a tram gravity system, ideal for
handling large quantities.

^ Experience: Over 30 years at our present site
and each year has added to our knowledge of the
business, and our int-eriors and hardwood floors are
not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-
pared by air drying followed by kiln drying,
fl Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,
perfect fit hair line sharp corners. Special designed
machinery.
^ We are large manufacturers of Oak, Poplar,
Chestnut and Ash lumber.

H.
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NASHVILLE
CElLE^^FZi^VTED FOR HIGHEST TTTPE TIIVIBER OROWTHt, H-AUL-ri^BSS

lVl/AJVl_JEy2^CTUFiE Ji^VrMD GOOD GFL-^^DES

.

JOHN B. RANSOM
CBb COMPANY

MANUFACTURERS OF

HARDWOOD 1 UMBER
I's & 2'8 Qta. White Oak, 6" & up (wide In).

No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure ).

I's & 2s Qtd. White Oak, 10" & up.
I's & 2's Qtd. White Oak, 6" t up.

No. 1 common Qtd. White Oak, 4" & up (very
nice).

No. 1 common Qtd. White Oak, 4" & up (very
nice & dry).

I's & 2's Qtd. Red Oak, 6" & up.
No. 1 common Qtd. Red Oak, 4" & up.
I's & 2'3 Chestnut, dry, good widths.
No. 1 common Chestnut, dry, good widths.
No. 2 C. & S. W. Chestnut, iry.
Is & 2's White Ash, rery dry t tough.
No. 1 common Hickory, yery dry & tough.
No. 1 common Hickory, rery dry & tough.
No. 1 common Hickory, rery dry & tough.
No. 1 common Hickory, rery dry & tough.

NASHVILLE, TENNESSEE

3
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in both Grade and

. Measurement ,

Cable Address—Lamb

LAMB-FISH LUMBER CO.
Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD— ANNUAL CAPACITY, 40,000,000

JANUARY 1, 19 12
3/16 1/4 3/8

NO.
NO.
1ST
NO.

24, 27,000

20,606

1/2
5,000
2,000

3,000
2,000

1ST & 2Ja) QRTD. WHITE OAK, 6" & UP
NO. 1 COM. <JKrn. WHITE 0.\K, 4" & IP-
-" 2 COM. (1KT1>. WHITE O.VK

1 COM. (IKTI). Willi E O.VK STRIPS
& 2NI» rl..4IN WHITE O.VK, 6' & IP
1 COM. PL.MN WHITE O.VK, 4" & UP

NO. 2 COM. PL.VIN WHITE O.VK... ..

1ST * 2NI) PE.VIN KEI> O.VK, 6" & IP
NO. 1 CO.M. PLAIN KEl) O.VK, 4" & CP
NO. 2 COM. PLAIN RED OAK
NO. 3 COM. PLAIN KEI> O.VK
O.VK (ORE >i()CK
1ST & iM) HKI) GUM. 6" & UP
NO. 1 tOU UKll GUM, 4" & I'^'-AX."
NO. 1 CO.M. & 15TK. FIGUREIJ RED GUM
1ST & 2NH S.VP GUM, 6" * UP
1ST & 2ND SAP GU.M, 18" & UP
BOX BOARDS. 13-17 . ... . . -

NO 1 COMMON SAP GUM. 4" « UP
NO. 2 COMMON S.\P GUM
NO. 3 COMMON SAT GUM
CLEAR SAP GUM STRIPS
NO. 1 COMMON VSH
LOG RUN CYPRESS

TCPELO GUMBOix BO.VRDS; 13' To'ir'i '.'.'.

( OM-MON & BETTER TUPELO GUM
LOG RUN HICKORY

CUB LUMBER CONTAINS ALL WIDE STOCK PRODUCED IN MANUFACTURING AND WILL BUN OVER 60% OF 14 AND 16 FT.

LENGTHS. WE ALSO MANUFACTURE OAK TIMBEB8 AND BBIDGE PLANK — FACIIJTIES FOB KXLN DRYING AND DRESSING

30,000
23,000

11,666

11,666

53,000
19,000

9,000

40,666

5/8
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The Jackson Lumber Co.
Manufacturers ofLUMBER

G. O. WORLAND, Manager JACKSON, TENN.

"^riwinjihnn./, f.
_i^uoSfflS

BAND-SAWN
END-TRIMMED Highland White Oak NATIONAL GRADE

3/8 " TO 4 4"

PRICE AS LOW AS CONSISTENT WITH GOOD QUALITY

UfUW MOT9 ^^^^'^ ^^'' ^"^ ^^"^ ^^^^ inquiries

^" n 1 1^V/ S and orders direct to the producer

We Have Four Band Mills Sawing Hardwood

A FEW ITEMS WE WANT TO MOVE:

75,000 FT. 12/4 LOG RUN SOUTHERN ELM
50,000 FT. 6/4 LOG RUN SOUTHERN ELM

220,000 FT. 4/4 NO. 1 COMMON PLAIN RED OAK
90,000 FT. 5 4 NO. 1 COMMON PLAIN RED OAK
87,000 FT. 6 4 NO. 1 COMMON PLAIN RED OAK
185,000 FT. 4 4 NO. 1 COMMON QTD. WHITE OAK

WRITE US FOR PRICES

ANDERSON-TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.
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MEMPHIS
LARGEST HARDWOOD MANUFACTURING CENTER IN THE WORLD

WE CAN
INTEREST YOU
If you are in the market for

:

Firsts and seconds Quartered White
Oak from 3 S to (> 4 in ihickness,

5 4 and 6 4 common and better

Plain Red Oak,

Firsts and seconds Plain White Oak,
from 5 '4 to 16/4 thick, or

White Ash from 4/4 to l6/4 thick.

We have one car of 6 '4 common Red
Gum, which will be a bargain for

someone.

Philip A. Ryan Lumber Co.
Manufacturers and Dealers in

HARDWOOD LUMBER AND LOGS
Phone Main 850 Station G, Memphis, Tenn.

Mills at Memphis, Tenn., and Mound, Ark.
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KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For quick shipment we will make very low prices on the following. All this stock is band sawn

and thoroughly dry.

1 car 4 4 Is & 2s Poplar

2 cars 4 4 No. 1 Com. & Select Poplar

5 cars 4 4 No. 1 Common Poplar

2 cars 5 4 No. 1 Common Poplar

3 cars 6 4 No. 1 Common Poplar

1 car 8 4 No. 2 Common Poplar

1 car 4 4 No. 1 Common Plain Oak

1 car 4 4 S. W. Chestnut

1 car 6 4 S. W. Chestnut

1 car 1x18 & up Panel & No. 1 Gum
2 cars 4 4 No. 1 Common Red Gum
1 car 5/4 No, 1 Common Red Gum
3 cars 4/4 Is & 2s Qtd. White Oak
2 cars 5 4 No. 1 Com. Qtd. White Oak
1 car 6/4 No. 1 Com. Qtd. White Oak
1 car 4 4 No. 2 Com. Qtd. White Oak

Do not hesitate to write us regarding anything in hardwoods, whether it appears on this list

or not, as the stock listed here are only a few cars we want to move quickly.

We have first-class planing mill and can manufacture any of our stock to suit your requirements.

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

STOCK LIST
4/4 20 & 21" Panel Coitr.nwood l5 M
4/4 22 & 23" Panel Cnttimwuod 1 5 M
4/4 24 & 26" Panel Cottonwood ISM
4/4 27" & up Panel Cottonwood 1 5 M
4/4 Common & Better Chestnut 1 5 M
8/4 Sound Wormy Chestnut, one year dry 100 M
6/4 Sound Wormy Chestnut, one year dry 50 M
4/4 13 to 17 Poplar Box Boards 1 5 M
5/4 Hard Maple, Is & 2s, Michigan stock 35 M
Philippine Mahogany 6 M
4/4 13 to 17" Gum Box Boards 9 M
4/4 No. 2 Com. Sap Gum 200 M
4/4 Log Run Basswood 60 M

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES
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C I N C I N NATI
THE GATEWAY OF THE, SOUTH

I WANT TO MOVE QUICKLY
The Following Well Manufactured Lumber:
3 cars 1" Ists & 2nds Cherry, good widths and lengths

1 car 5 4 Ists & 2nds Cherry, good widths and lengths

2 cars 1" No. 1 Com. Cherry, good widths and lengths

1 car 1" No. 3 Com. Cherry, good widths and lengths

500,000 ft. 1" dry Chestnut, all grades

200,000 ft. 6 4 Dry Chestnut, all grades ^^__

75,000 ft. 1" Log Run Basswood
30,000 ft. 3" Log Run Elm
50,000 ft. 2" Log Run Elm
20,000 ft. 2" Ists & 2nds Ash

1 car 4" Ists & 2nds Ash
1 car 3" Ists & 2nds Hard Maple
1 car 2" No. 2 Common Basswood

Edward C. Bradley, 702 Gerke BIdg., Cincinnati, Oilio

DUHLMEIER BROS.

SOUTHERN
HARDWOODS

CINCINNATI, OHIO

BENNETT & WITTE
JUST A FEW OF OUR SPECIALS

1 car 4/4" No. 1 and Panel Gum.
21 to 25"

1 car 4/4" No. 1 Com. Qtd. "W. O.
3 cars 4/4 No. 1 Com. Qtd. R. O.
3 cars 4/4 No. 1 Com. Ash.
2 cars 4/4 mill cull Chestnut.
2 cars 4/4 mill cull White Pine.

Main Oiflce

CINCINNATI, OHIO
222 W. 4th Ave.

& 2 Ash.

16/4 1

1 car 4/4, 5/4, 6/4 1

up.
1 car 8/4, 10/4, 12/4,

Ash, 12" up.
1 car 12/4" 1 & 2 PI. W. O.
1 car 16/4 1 & 2 Pi. W. O.
2 cars 4/4 1 & 2 PI. R. C, 12
1 car 12/4 1 & 2 Poplar.
1 car 12/4 Select Poplar.

SOUTHERN OFnCE, MEMPHIS. TENN.
EXPORT OFFICE. NEW ORLEiVNS, LA.

TXT'E HAVE our own yard in Cincin-
' nati and excellent mill connections

in the South.

We have been closely associated with

Southern hardwoods for years, and can

guarantee that our stock will please you.

Write us for anything in southern hardwoods.

U. A. CARRIER
Hopple Street and C, H. & D. R. R., Cincinnati, O.

WE iViUST MOVE
50,000 ft. 1"

36,000 ft. 1/4'

70,000 ft. 11/2'

48,000 ft. 2"

250.000 ft. 1"

1S&2S
1s & 2s
1s&2s
Is &2s
No. 1 Common

55,000 ft. 11/4" No. 1 Common
86,000 ft. 11/2" No. 1 Common
75,000 ft. 2" No. 1 Common Chestnut
RIEMEIER LUMBER COMPANY

CINCINNATI, OHIO

WANTED Yonr attention for just a moment. We are not eoine to tell yon that we will give you something for nothmB.
because Tou would not believe us t( we did, but when we say that we can give you the best value in the stock listed

below that your money ever bought, we mean just what we say and only asit from you an opportunity to prove

it. Stocli manufactured right, graded right, and is right; it won't last long. Better write us at once for our
^^^^""""^^^^"^^^^^^^^^^ proposition.

Some special items which we want to move this month. Quality the kind you have been looking for

at prices that are "right."

1 car 4/4" 10" & up Is & 2s Ash. 1 car 3/4'

1 car 8/4" Is & 2s Ash. 1 car 5/4'

1 car 5/8" Is & 2s Qtd. W. Oak. ^ car 4/4''

1 car 5/8" S^^" to SYz" Clear Strips Qtd. W. Oak. Vz car. 4/4'

The John DulWeber Company

Is & 2s & No. 1 Com. Qtd. W. Oak.
No. 1 Common Qtd. W. Oak.
12"& ip Is & 2s Plain Red Oak.
12" & up Is & 2s Plain White Oak.

Cincinnati, Ohio
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A Good Investment Pays Big Dividends
WE SAY INVESTMENT BECAUSE WE KNOW THAT IS

THE PRIME EXPRESSION WHEN RELATING TO THE
PURCHASE OF

Wood-Working Machines

24" Single Surface Planer

They pay big dividends in the money
they save you.

STRONGEST, SAFEST AND MOST
ECONOMICAL.

The DEFIANCE LINE is a guaranty of efficient and dependable opera-
tion that w^arrants a service hitherto unthought of. No breakdowns or

excessive repair bills resulting from faulty construction or inferior mate-
rial. Every tool leaving our plant carries with it an unlimited satis-

faction of knowing that uniform and accurate work will result from its

operation. They are not assembled, but are made by the highest skilled

workmen in our modern and splendidly equipped factory.

You can always depend on DEFIANCE machines. They always put
profits in the limelight by automatically producing a saving wasted by
other methods.

Address Dept. A for full particulars and prices.

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

iSEK OIK EXII1I5IT AT 1219 WASHINGTON BLVD. CHICAGO No. 6—3G" Patent Band Re-Saw

THE BEST
HARDWOOD FLOORING

HANSON-WARD VENEER CO.
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BUFFALO
The Foremost Hardwood Market of the East

I
Buffalo Hardwood lumber Co.

We Want to Buy for Cash:
OAK, ASH AND

OTUER U.ARDWOODS
I All grades and thicknesses.
1
Will receive and inspect
stock at shi|>ping point.
Branch .vard, Mempbis. Tenn.

940 Seneca Street, Buffalo

Buffalo wants your hard-

vood business and wants it

because it can make it to

your advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

s at the service of every

.vholesale consumer of hard-

.voods.

We have one of the

argest stocks of hardwoods

held by any lumber trade

renter of the country. It

;omprises every variety of

both northern and southern

Afoods. This lumber has

been selected for its high

ype, good sawing and fine

;exture.

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Frank W. Vetter

Dealer in AH Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

\STANDARD HARDWOODl
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

Anthony Miller

HARDWOODS
OF ALL KINDS\

893 EAGLE STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

G. ELIAS & BRO. \\

Buy and Carry Large U

Quantities of U

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET U

1. N, Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

Above all things else,

Buffalo can give you better
|

service by reason of its un-

surpassed facilities for the

distribution of hardwoods I

than any other market in I

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any
distance within five hundred
miles of Buffalo can usually

be loaded and forwarded the

next day.

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAKl

940 ELK STREET

i|iq|.|P|,|, i|,,|||| P,i|liq|ll

hll'yj

ii-i"

- I- 1-
"I

1 .1 I.
.

I
I

lli|il|lllil lll|l'l|||ll nil 111
I
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N E V/ V O R K
LEADING M ANUFA GTUREKS AND JOBBERS

HAVE you read Forestry Circular

185? If not, send to the Bureau

of Agriculture, Washington, D.C.,

and ask them to send you a copy—then

order a trial carload of

COLUMBIAN
MAHOGANY

We quote the follorving prices in carload lots F. O. B. Ne'w
York City--

1' and 2 101/2 No. 2 Common. . . S'/z
No. 1 Common . . . 8^2 Shorts 3V2

Culls 3

Also about 5,000 ft. log run 10 4 @ JVz and about 10,000 ft.

log run 12/4 @ lYi—all bone dry.

Finished samples on application

W. S. BROWN, 96 Wall St., New York

We
have

NICE STOCK IN ALL

GRADES OF BIRCH AND
MAPLE. CAN MAKE
PROMPT SHIPMENT.

GEO. WEBSTER LUMBER CO.
SWANTON, VT.

SHORT
on

Maple, Birch, Beech or Basswood

For quick shipment write

C. H. Swift and Sons, Inc. Utica, N. Y.

WE WHOLESALE ALL KINDS OF
HARDWOODS

Hamilton H. Salmon& Co.

82-88 Wall Street,

NEW YORK CITY
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Clearfield Lumber Co., Inc. ^k§^^?§^?^T*V^
C Our specialty at all times is everything in Oak Timbers, Cross and Switch Ties, Plain and Quartered

Oak in all thicknesses.

C Just now we are specializing in Hardwood and Softwood Crating—to widths, lengths and thicknesses as

ordered.

C Our Quartered White Oak is fine in grain and beautiful in figure, and for lexture cannot be duplicated.

C Our Poplar, Basswood and other hardwoods are of the best, and well manufactured.

Our motto is "Prompt Shipments"—Write us

WE start the new year with two and one-half million

feet of Poplar and Oak on our yards at Cairo and

Brookport, Illinois, and also have a good stock of

Red and Sap Gum at our mill. Practically all of this stock
is ready for immediate shipment. We will continue to

specialize in thick Poplar.

While we have never claimed to carry the largest stock
of plain and quartered Red Oak, our customers have learned
by experience that there is none better. Our genuine forked
leaf, quartered White Oak, has always given perfect satis-

faction.

We would take pleasure in showing you through our
yards.

FAUST BROTHERS LUMBER COMPANY
Main Office

PADUCAH, KENTUCKY
Sales Ottne

lfi.57 Monadnnck Bluck
CHKWGO, ILI.IXOI8

*

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

*
*

*
*
*
*
*
*
*
*
*
*
*
*
*
*
*

f;|i4til«4ilfti|iifil|ti^»}iif*^'f*^^*^*^*f**t**^*t^^^*^^^f*4*^•^•t*^4*^^*^4*^4^*

FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

E. F. FEBBV, Manager.

We Must Move Soon
25 cars 1" 1st & 2nd Sap

Poplar, widths 6" to 12"

LET US QUOTE YOU

Russe & Burgess, Inc.
MEMPHIS, TENN.

OAK FLOORING

Kiln-

Dried

Polislied

HARDWOOD LUMBER

& MFC. CO.
5A RDIS

MI5S-

Hollow

f^ Baclced
and

Bundled

Ghas. F. Luehrmann Hardwood Lumber Go.

MANUFACTURERS OK

HARDWOOD LUMBER
"St. Francis Basin Red Gum Our Specialty"

SPECIAL OFFER
50,000' 1%" Ist & 2nd CI. Red Gum.

100.000' 1%" No. 1 Common Red Gum.
100,000' 1%" No. 1 Common Red Gum.
20.000' 2^4" No. 1 Common Red Gum.
BO. 000' 3" 1st & 2nd CI, Red Gum,
ALL TWO YEARS OLD AND OLDER

Write U* for Prices on Anything in Hardwood Lumber

148 Carroll Street, ST. LOUIS, MO.
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GENERAL MARKET CONDITIONS

As was to be expected, there has been no large movement in the

sale of hardwoods during the last fortnight. However, notwith-

standing the holiday period and the inclemency of weather con-

ditions throughout a large portion of the United States, there has

been a very fair volume of trading made up of small items placed

in nearly all commercial centers.

Buyers are apparently awakening to the fact, through having

orders turned down, that it is not possible to secure their wants

from any one source, as has been the situation for a year or two
past. The stocks of many producers and jobbers are very badly

broken, and buyers are already obliged to do considerable scurry-

ing to secure the totality of their wants.

Weather conditions in the lower Mississippi valley have pretty

nearly caused a cessation of lumber operations for some months,

and the comparatively light stocks of lumber in pile during that

period have been very largely depleted. This is notably true of

No. 1 common and better, in all standard woods.

Among northern hardwoods the stocks generally are lower than

they have been for years, and perhaps an abstract of opinion on

this subject supplied by Secretary Kellogg of the Northern Hem-
lock & Hardwood ilauufaeturers ' Association, may be regarded as
a basis of the entire northern situation. These comments are as

follows:

We believe that Xo. 3 hardwood is in better demand tlian

for some time and still getting better.

Don't like the looks o£ things. Mine is all sold but not
delivered. Shall not log this winter.

Very good—particularly in regard to basswood and elm.

Dry basswood and elm sold. \lso have orders for 150,000
feet No. 3 birch. Plenty of inquiries for all low grades.

Expect to see at least .$1.00 better on culls before new cut

is ready for market.

Received order today cleaning up our No. 3 basswood,

about three cars, at $12.50 f. o. b.

Birch, good—basswood. excellent—elm, good—maple, fair.

We have on band at the present time 600,000 feet 1-inch

No. 3 birch, but do not expect to have any of this stock on

hand by the lirst of March. The balance of our No. 3 hard-

wood has all been sold.

Birch and basswood seem to be good. Elm is only fair

and the price on No. 3 maple so low as to make the outlook

just at present rotten. We are holding this right up and
hope for better things soon.

No. 3 hardwood ought by good rights to follow low-grade

hemlock and pine.

Not very good at present. Basswood and birch la moving
fairly well and at satisfactory prices, but we find no market
at all for maple, and present prices are such that we can

not afford to sell.

Heavy inquiry for No. 3 hardwoods.

No. 3 basswood is now worth $12.50, f. o. b. mill—No. 3

birch, $S.50—good demand.
We are holding our No. 3 birch at $12.50 Chicago.

Good—We have orders for more than we can furnish.

Better than for several years past. Orders Nos. 2 and 3

basswood come in every mail, and the scarcity of this w'ood,

and also low-grade pine, is bound to have a good effect on

birch, elm and maple.

All we have is sold. Could dispose of all birch and bass-

wood we can saw next season, but are not making prices.

Looks good to us.

All our No. 4 and 5 pine sold and shipped this year, as

against 100,000 feet in 1010. .A.lso all No. 2 basswood sold

as against 300,000 feet in 1910. Offers being received for

No. 3 birch from $1.00 to $2.00 higher than thirty days ago.

A decided shortage by the last of winter, as inquiries for

No. 3 4-4 stock are numerous, and a high price finds a few
takers even this early in the winter.

Very good, and expect to see prices advance for all low-

grade lumber.

Very much better than last season.

Not very bright at the present time.

Fair—except No. 3 maple.

More encouraging than for several months.

Fair—inquiries are numerous, but prices slow in ad-

vancing.

Everything we have is sold. Have no No. 3 hardwood for

sale. Price fully $1.00 better than thirty days ago, and

indications are for a further advance.

Beyond question, no marked replenishment of stock in shipping

condition is possible until early next summer, and the comparative

SUBSCRIPTION TERMS: In the United States and its possessions,
and Canada. $J.OO the year; in foreign countries, $1.0U extra postage.
In conformity with the rules of the postoffice department, subscrip-

tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.
Instructions for renewal, discontinuance, or change of address,

should be sent one week before the date ihey are to go into effect.

Both old and new addresses must he given.
Both display and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advanc3 of publica-
tion dates.

Telephones :—Harrison 8086-8087-8088.

Advertising Representatives: Jacob Holtzman. 5254 Larchwood Ave-
nue, Philadelphia, Pa. ; E. W. Meeker, 537 South Dearborn Street, Chi-

cago, III.

Entered as second-class matter May 26, 1902, at the postofBce at Chi-
cago, 111,, under act of March 3, 1879.
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paucity of profits resulting to the hardwood manufacturers during

the last two years is making operators very chary about increasing

output. It is likely there will be a diminution rather than an in-

crease in hardwood production for the year to come.

It is equally manifest that the shortage in many standard items

at the present time will surely cause an advance in prices, based

on supply and demand alone, on nearly every item of No. 1 com-

mon and better lumber.

Hardwood manufacturers and the hardwood trade generally

have their stock and marketing situation very much better in

hand than the Pacific coast, yellow pine and other softwood

operators, although there is no great apparent surplus of stock

even in softwoods.

In some special items of both hard and soft woods, there lias

been a marked increase in price during the last thirty or forty

days, and there is no evidence of a possibility of lowering prices.

On the whole, the general lumber situation looks mighty well

from a producer's viewpoint, and lumber of nearly every kind

is surely n good purchase at the present time.

Forthcoming Lumber Association Meetings
The Nashville Lumbermen 's Club will have its annual meeting

and a dinner to sundry guests on Tuesday evening, January 16.

The Indiana Hardwood Lumbermen's Association will hold its

annual meeting at Evansville on Thursday, Januar}' 18. This is

the annual home-coming of every loyal Indiana hardwood man,

and will doubtless be well attended.

The National Lumber Exporters' Association will hold its an-

nual meeting at Washington, D. C, Thursday and Friday, January

25 and 26.

The Hardwood Manufacturers' Association of the United States

will hold its annual meeting at the Sinton hotel, Cincinnati, O., on

Tuesday and Wednesday, January 30 and 31. Secretary Doster

promises a program that will make every hardwood lumberman

"sit up and take notice."

The Yellow Pine Manufacturers' Association will hold its an-

nual meeting at New Orleans on Tuesday, Wednesday and Thurs-

day, February 6-8.

The annual meeting of the Lumber Sales Managers ' Association

will be held at the Auditorium hotel, Chicago, on Thursday and

Friday, February 15 and 16. Secretary Klann and the committee

having the program in charge promise a function that no lumber

sales manager can afford to miss.

The National Wholesale Lumber Dealers' Association will hold

its annual meeting in March, at Louisville, Ky. The Louisville

Hardwood Club will be host.

Decline in Railway Building

Railway statistics for 1911 covering the United States, Canada

and Mexico indicate a marked and almost unprecedented decrease

in railway improvements as compared with recent years.

The report shows that only 3,066 miles of new railroad were

built in forty-three states, compared with 4,121 miles during 1910.

This was less than for any year since 1897, when only 2, 109 iiiili's

were built.

The largest amount of mileage built in one state during the year

was in Texas, where 413 miles of new line were constructed.

In the totals for cars and locomotives ordered, the record indi-

cates retrenchment.

New equipmetit ordered during the year as comjiared with 1910

is as follows:

mil. I'.iKi.

l-niKht cars i:i:i.ll7 141.:;o-l

I'assinKcr carH '2M'2'.', .'t.ssl

I.octmiotlvcs li.S.'iO :!.7HT

The number of cars actually iMiilt during the year shows the

following:
1!)11. I'.IIIP.

KrelKht cars 70.!t:il Ixii.-il.-,

rasscnjcer cars 4,;i4(» 4.41:;

Locomotives 3,530 4.7."i."p

Only five roads went into the hands of receivers during 1911,

and, exclusive of the Wabash, involved only ninety-one miles.

However, the Wabash receivership brought the total mileage up to

2,606 miles, and the total funded debt of roads going into the

hands of receivers up to $116,351,496.

Undeniably the halt in railway development has been largely

due to business conditions in general. Those who arc reluctant

to admit that the special conditions which have been affecting the

transportation business for the past years have anything to do

with the present situation, naturally attribute it entirely to gen-

eral business conditions. The state of public opinion regariling

railways and the sort of regulation they have been subjected to

at the hands of state legislatures and Congress, and of state and

interstate commissions, has not tended to stimulate railway de-

velopment.

The majority of prominent railway officers think that business

in general is likely to be somewhat better in 1912. Towards the

close of last j-ear several roads placed large orders for equipment.

These orders will keep the car and locomotive builders busy well

into the calendar year, and that in itself is apt to stimulate

general business, as well as that of the railways.

Plan of the National Monetary Commission
In 1908 Congress created a National Monetary Commission to

collect data and make recommendations for a reform of national

banking and currency systems. The commission consisted of mem-

bers of the United States Senate and House of Representatives.

The chairman of the commission is Nelson W. Aldrich, who at the

time of his appointment was a senator from Rhode Island. The

vice-chairman is Edward B. Vreeland, ex-representative from

New York, and the author of the well-known Vreeland bill. The

other members are Secretary of State Knox; ex-Senator Burrows

of Michigan; ex-Senator Hale of Maine; ex-Senator Teller of Colo-

rado; ex-Senator Money of Mississippi; ex-Senator Flint of Cali-

fornia; ex-Senator Taliaferro of Florida; Senator Burton of Ohio,

and Senator Bailey of Texas. From the House of Representatives

the commission has Messrs. Weeks of Massachusetts; Bonynge of

Colorado; Padgett of Tennessee; Burgess of Texas; Pujo of

Louisiana, and Prince of Illinois.

The commission is thus a distinctly Congressional affair. It

engaged in a careful study of the various monetary systems of

this countr.y and Europe, and has had the assistance of I>r. A.

Piatt Andrew, assistant secretary of the Treasury.

Perhaps the average business man is less familiar with both

the theory and practice surrounding the national banking and cur-

rency system than almost any other feature of commercial affairs.

The subject is a very important one and is worthy of careful study

and analysis by every lumberman. The plan proposed by the

National Monetary Commission should be carefully revieweil.

On the face of the report, it looks as though it might solve

many of the perplexing problems of monetary affairs, and be the

means of future avoidance of disastrous panics. On the other

hand, there is an open suspicion in the minds of the majority of

the public against any scheme of which ex-Senator Aldrich is at

the head. The public has had its lesson from Mr. Aldrich 's legis-

lative and financial plans in the past, unil no matter how well-

balanced and excellent this monetary ))lan may be, before it is

enacted into a law, the average business man will want to know

that it is in no wise a political scheme, or that the country's

finances are going to Ije dominated by AVall street.

The general text of the report has been imblished in the leading

daily newsjiaiiers of the country during the last few days, and

should be carefully read.

Why the public should be interested in the report; what the

chief defects of the present system are; in what way the new plan

"jiroposes to remove these defects; and the iirobable result of the

scheme if i>nt into operation, is the subject of an important |>ai)er

by Kdwin 1{. A. Seligman, LL.I)., McVi(diar professor of |iolitical

economy at ('olumbia fniviTsity, imblished in The Outlook in its

December 30 issue. Its iktusmI is most heartily rccoininciuli'il li\

llAHDWnon Hkcoiid.

In the same issue of 'I'lir 0\illiMd(. c.lituriallv. there is a little
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(.-atechism on money iiriuted, which is reproduced below, because

of its pertinence:

What is money V

lloaoy is a convenient tolion of exchange which has heen invented by
civilized man to facilitate commerce.

\Vliat is commerce?
Commerce is the exchange of life's commodities and necessities and

of labor by individuals with individuals, communities with communities,
and natons with nations.

Wliat are the things which are exchanged in modern commerce?
The six essential things which are bought and sold, as we say. in

modern commerce are food, water, clothing, shelter from inclemency of

weather and climate, human intelligence or skill, and human strength
or labor.

What is the tise of money?
Money is of use onlj- as it enables a man to exchange his labor or his

intelligence for food, raiment, and shelter, or to exchange the food,
raiment, or shelter which he has stored up and saved for the labor and
intelligence of others, or to exchange his commodities for the commodities
of others.

To perform this use properly, what qualities must money possess?

It must possess, first, the quality of being universally recognized as

a good tolfcn of exchange, that is to say, a promise, which will not be

repudiated, to pay some of the above-mentioned essentials of commerce
;

and, second, the quality of being as stable a standard of measure as
possible.

Must money possess what is called intrinsic value?
Not necessarily. A piece of money is a token of a promise to pay

useful commodities, useful labor, or

Gentlemen:

useful skill. It is the promise to

pay which must possess intrinsic

value, not the token. The only

service which "intrinsic value" in

the piece of money itself can render

is that sometimes it makes the

promise to pay more universally

recognized, and thus more binding.

Were the "greenbackers" of

thirty .years ago right, then, in

their contention that the most sci-

entific money is paper Money?
Philosophically, yes ; practically,

no, because they could not, or did

not, devise means to make the

paper money token universally

recognizable and reasonably stable

as a measure of value.

What do you mean by "measure
of value" as applied to money?
The measuring quality of money

is the quality which enables men to

determine, in commerce, how many
loaves of bread one will give for a

pair of shoes, or how many hours
of labor one will give to a dentist

for pulling a tooth. All com-
modities fluctuate in value in ac-

cordance with the needs or the de-

sires of men, or with the variation

in the action of forces of nature.

A favorable season produces a great
wheat crop, and the price of bread
goes down ; a coal strike comes, and the price of coal goes up. The
dollar as a measure of value must therefore be based upon the commodity
which fluctuates the least. In modern times gold is this commodity, and
for this reason the most highly civilized nations use gold as the measure

of the value of money. But gold itself constitutes only .a fraction of the

money used in the world, and its chief usefulness as money is because it

is a measure and not because it makes surer the promise to pay.

Are the words currency and money interchangeable?

For all practical purposes, yes. The money tokens used in the United

States consist of gold, silver, copper, and nickel coins ; of national bank
notes ; of "greenbacks" or United States government notes ; and of all

checks and negotiable i)ersonal notes. In a system of finance that works
properly all these tokens are interchangeable, and are therefore all prac-

tically money ; and all money that is current is currency.

Is there any other quality of money, or of currency that represents

money in practical life, which has not been mentioned above?

Yes. Perhaps the most important quality of commercial money, the

money which serves as a token of buying and selling, is that it should

not only be stable in character or in its measure value, but that it should

fluctuate in its volume. When all the farmers of the country are selling

their wheat, they must receive money tokens which will enable them the

next spring to obtain new seed and fertilizer. It is manifest that in an
agricultural country like the United States there will be a great quantity

of money tokens needed in the fall and spring, when there are great num-
bers of commercial transactions taking place, and a less quantity of

money tokens needed in midwinter and midsummer.

Why do we not, then, put our money away in drawers and safes in
the winter and summer, and simply take it out when it is needed in the
fall and spring?

Because idle money brings in no returns, while money which is at work
increases itself. Under the present national banking system, through which
the greatest part of our current money is supplied to the people, the banks,
as a guarantee of their good faith have to pay the government for the
right of issuing the currency. As they have to pay by the year, whether
or not they use their currency in commercial loans to farmers and mer-
chants, the natural tendency is to make speculative and undesirable loans
at times when the legitimate commerce of the country does not need
the money. This speculative use of money is one of the chief causes of
financial panics.

How large can the volume of paper currency safely be made?
We can safely have in circulation at any one time paper currency equal

in amount to the volume of the legitimate commecial transactions of the
time. A promise to pay is said to be "as good as gold" when we know
that the man who makes the promise is both determined and able to keep
it. -V paper dollar (which is simply a promise to pay) is "as good as
gold" when the bank that issues it is determined and able (or is com-
pelled and enabled by the government) to pay it. The volume of paper
dollars issued by a bank should be governed by two factors : first, the
legitimate need of the merchants, farmers, and business men of the com-
munity for these paper dollars, and, second, the ability of the bank to
make them worth a dollar in commodities or in labor.

Can the plan of the Monetary Commission be defined in a few words?
Briefly, the plan is to provide machinery by which a national bank

can at any given time provide the community in which it does business
with the currency or money which

UNSOLICITED TESTIMONIAL:

SIIlP JarkHflit ICumbrr (to.

flDanufacturcts of

2j u m b f r

Jackson, Tenn.. Dec. 13, 1911.

At the time we made the contract for the page we have

been using in Hardwood Record, it was explained to you

that we would probably only want to use this sized space

until we secured a trade Introduction. Thanks to your

good journal we have achieved the desired results, and

replies have not only been from all sections of the United

States, but from England and Germany as well.

Between the high quality of your advertising service and

the high quality of our lumber, we closed the year with a

smaller stock than usual,

JACKSON LUMBER CO.,

G, O. Worland, Manager,

that community legitimately needs,
coupled with a sy.stem of govern-
ment supervision so effective that
the bank will be enabled to keep
its promise to make the paper dol-

lars good when presented for pay-
ment.

Is the plan of the Monetary
Commission designed for the bene-

fit of bankers?
Its chief and fundamental effect

will be to benefit the farmers, mer-

chants, and manufacturers, and so,

of Course, the consumers and house-

holders, of the country. It will

give more liberty and efficiency to

the smaller banks, and loss despotic

power to the large banks of the

great financial centers. The great

banks of Wall street are support-

ing It, however, because they know
that the prosperity of the indi-

vidual banker depends upon the

general prosperity. Merchants and
farmers and householders ought to

support it for the same reason.

Changes in Lumber
Requirements

Hardwood Hecord 's lumber

advertisers, who are familiar with

its Information Service, involving a list of the wholesale manufac-

turing consumers throughout the United States and Canada, and

reciting their annual specific requirements in lumber, dimension stock,

veneers and panels, know that in addition to the regularly issued

bulletins involving additions and corrections during the year, a general

campaign is instituted at the first of each year to correct the infor-

mation up-to-date for the following year.

Just at this time there is being handled in this office an average

of a thousand letters a day covering corrections to this information.

These involve changes in name of house, name of buyers, and change

in lists of requirements. In all Haedwood Eecord 's past experience

in handling this service, there never has been a modicum of the

changes in requirements that is manifested by the corrected proof

sheets being returned by these thousands of lumber buyers. Many
changes in requirements are almost unexplainable, as in the case of

two corresponding factories in the same town, one man cancels his

Cottonwood requirements and substitutes poplar, and his neighbor

cancels poplar and substitutes Cottonwood. In a general way, how-

ever, there seems to be a manifest increase in the prospective demand

for sap gum and soft maple, with a moderate increase in requisitions

for red gum, red birch, hard maple, cottonwood, gray elm and bass-
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wood. Oak in both quartered and plain-sawed, and in both red and

white, remains about stationary. It was e.xpeeted that these changes

wouid involve a largely increased call for tupelo gum, but up to date

this is not manifest.

Owing to the number of these changes, it will require essentially

a reprinting of the entire Bulletin Information Service, and hence it

may be February 1 before the complete information is placed in the

hands of advertising clients.

It has been deemed advisable at this time to deliver to its veneer

and panel advertisers, a separate roster showing the annual require-

ments of veneers and panels by the wholesale manufacturing wade,

and while this information in a general way will still be continued

in the lumber information service, it will also go out separately to

veneer advertising patrons.

It is doubtful if Hardwood Eecokd advertisers realize the time

and cost involved in keeping this service up to the very minute, but

this publication has undertaken to do this work and do it justly, and

therefore it will be slighted in no particular. Clients can depend on

a continuation of the service in its best possible form, since without

constant and alert attention in keeping it up-to-date, it is practically

valueless.

The Foremost Forest Conservationist

If "our distinguished feUow-citizen, " J. Pierpont Morgan, suc-

ceeds in a continuance of his present campaign in substituting steel

and concrete to the extinction of wood in general building con-

struction, railroad cars, bridges, automobile bodies, furniture and

for an infinity of other purposes, his name will probably go down in

American history as the foremost American forest conservationist.

The forest conservation sharps of the country should take heed

and properly recognize the magnificent work that Mr. Morgan and

his pals are accomplishing toward the retention and preservation

of American forests. It is suggested that the "real and proper

thing" to do just now is to raise a substantial fund by popular

subscription among lumbermen and secure the services of an emin-

ent sculptor to chisel a marble statute of this friend of the forest,

and give it a proper setting at Washington—preferably on the front

steps of the capitdl.

Inroads of Competitive Materials

Every dav brings new evidence of the incursion of substitute

materials in lieu of wood. Hardwood Record does not want to be

considered as an obstructionist to progress in any particular, and it

wishes to declare frankly that in any case where any substitute

material for wood is proving superior to lumber, it will cease any

warfare against the substitution, but will honestly assist the manu-

facturers of these materials to their further use. The wheels of

progress cannot be hampered, but when the steel trust and the cement

trust foist their products onto manufacturers and the public for uses

where wood is demonstrably the superior, this publication will fight

the inroads of these materials to the best of its ability.

Unfortunately, the public is pretty easily deceived by means of

specious exploitation. It has been deceived in the value of steel for

both passenger and freight car construction. It has been deceived in

the value of Bteel for automobile body construction. It is being

deceived in the value of steel for furniture, office fixtures, doors,

interior finish and for many other purposes.

Wood has its weaknesses—so has steel, but they lie in different

directions. Wood when exposed to atmospheric conditions, and

notably to alternate dryness and dampness, will decay. In contra-

distinction, steel will rust, will corrode, will crystalize and will dis-

integrate. The open hearth steel, rich in carbon, now so cheaply pro-

duced will not stand the test of steel made under older and better

methods of manufacture, and for many purposes is frailty itself.

The buncomie that has been put forth in the advocacy of steel for

many uses in substituting wood is both specious and untruthful.

The public gets confused between the terms "fireproof," "fire

resisting" and "non-inflammable." Steel is not inllammablo, while

disintegrated wood is. Thin sheets of steel are not fire-resisting,

while wood properly placed in a building is. Steel of itself is not

fireproof, neither is wood. A thin sheet-steel filing cabinet will not

resist fire or heat as well as a well-constructed wooden cabinet. A
wooden automobile body will withstand the ravages of time for years

after the steel body is a mass of rust. Steel, reinforced concrete

structures are stUl experimental, but every engineer knows that the

reinforcement rusts and disintegrates very quickly. The permanency

of this type of construction is entirely unknown, but it surely is

experimental. Such is not the case with well-constructed wooden

buildings.

At an early date Hardwood Eecord will publish a series of illus-

trated articles showing the frailty and weaknesses of steel furniture,

doors, and interior finish as compared with wood construction, and

a similar series involving the comparatively worthless character of

metal automobile bodies as compared with wooden ones.

Remarkable Piece of Timber
John C. Spry, the well-known timber oijorator in the Corn Exchange

Bank building, Chicago, has recently had a cruise made of a tract

of 569 acres of oak timber that he owns in Saline county, Arkansas.

The report shows the diameter of the trees at stump line; the number
of trees of each diameter; the scale per tree and the total scale of

the white oak and red oak timber. The analysis follows:

Dia.
14"
16"
18"
i;o"

iii"
26"
2S"
;)0"

32"
34"
36"
3.S"
40"
42"
44"
46"
48"
oO"
52"
54"
56"

Trees.
202
547
69S
380
360
671
443
586
551
584
412
294
2.30
144
53
87
3

109
20
12
19
10

I OAK
Ft. per Tree.

83
1.35
205
275
401
462
058
792
940

1.083
1.238
1,400
1.970
2.350
2,585
2,734
2,884
2,149
3,380
3,535
3,715
4,085

Total.
10,766
73,845

143.090
104,500
144,360
310,002
291,494
464,112
517,940
632.472
510,056
411,600
453,100
338,400
137,005
237,858

8,652
234,241
67,600
42,540
70,585
40,850
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Pert, Pertinent and Impertinent
Taking Stock

Just stand aside and watch yourself go by ;

Think of yourself as he, instead of I.

Interpret all your motives just as though
You looked on one whose aims you did not know.
Let undisguised contempt surge through you

when
You see you shirk. O commonest of men.

Despite your cowardice, condemn whate er
You note of falseness in you anywhere.
Defend not one defect that shames your eye
Just stand aside and see yourself go by.

And then, with eyes unveiled to what you loathe.
To sins that with "sweet charity" you'd clothe.
Back to yourself—walled tenement you'll go
With tolerance to all who dwell below.

The faults of others then will dwarf and shrink.
Love's chain grow stronger by one mighty link

;

When you with he as substitute for I,

Have stood aside and watched yourself go by.

There is no defeat except from within. There
is really no unsurmountable barrier save your
own inherent weakness of purpose.

—

R. 11'. Emer-
son.

A NEW PROPRIETOR

May he conduct a "First-class Place"
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Builders of Lumber History
Nriiiuoit cvii.

WALTER E. HEYSEE
(Nee Portrait ^^nitith nn )it.\

Walter E. Heyser of Ciiu-iuuali, O., tlio siibJcLt of this skotoli,

is a lumberman both by inheritance and training. He was born

in Jackson, Mich., in 187G, at which time his grandfather, Silas

Heyser, and his father, Winfield C. Heyser, were conducting a

wholesale and retail white pine business. His grandfather was
one of the pioneer lumbermen of the Wolverine state.

At the age of ten years Sir. Heyser moved with his father to

Chattanooga, Tenn., where the elder Heyser erected a sawmill

and engaged in the manufacture of poplar from logs driven out

of the Little Tennessee, a tributary of the Tennessee river.

Mr. Heyser abandoned his school training at the age of seven-

teen and started out for himself to learn all the ins and outs of the

lumber business from the stump up. The first position he held was
in a logging camp in the Great Smoky mountains in Tennessee,

near the Xorth Carolina line. After a year and a half there,

where he eventually became foreman of the logging camp, he

went out to the foot of the mouutains at Tellico Plains, Tenn.,

where he spent some time in yard work, and learned inspection ami
the full details of the lumber end of the business. From Tellico

Plains he returned to Jackson, and took charge of the retail yard

of S. Heyser & Son. Two years later he entered into the whole-

sale and retail business with A. M. Walker, at .Jackson, under the

firm name of Heyser-Walker Company, where a profitable busi-

ness was maintained. It was at this period of his life that he in

any way became interested in polities, and at the age of twenty-

six years was appointed police commissioner of the city of Jack-

son, which position he held for two years.

He sold out his interest in the Heyser-W'alker Company for the

purpose of entering exclusively into the wholesale end of the

trade. He associated himself with the T. B. Stone Lumber Com-
pany, Cincinnati, O., as a salesman, and after three years purchased

an interest and conducted the firm of Stone & Heyser at Memphis
for two years thereafter. During this connection he was vice-

I>resident and treasurer of the concern. A few years ago he sold

out his interest in Stone & Heyser to the T. B. Stone Lumber
Company, and with J. H. P. Smith purchased all the stock of the

Hardwood Lumber Company, which was then located at Ashland,

Ky. Of this concern Mr. Heyser became vice-president and treas-

urer, and the business was removed to Cincinnati.

The Hardwood Lumber Company achieved a good deal of dis-

tinction and made a considerable amount of money by specializing

in the lumber end of the business of various automobile com-

panies. The comjiany shortly became by far the largest buying

concern ever known in lumber history for any exclusive line utiliz-

ing hardwoods, and at one time practically cornered the market

on wide Xo. 1 and panel poplar. The profits of the house for one

year during this period constituted quite a handsome fortune.

In November. 19111, Mr. Heyser sold his stock in the Haniwood
Lumber Company and organized the W. TO. Heyser Lumber Com-

pany of Cincinnati, of which company he is president and seventy-

five per cent owner. Associated with him in this enterprise is

Ben Bramlage, the well-known banker of Cincinnati and Coving-

ton, as vice-president and treasurer, and W. 0. Thompson as sec-

retary. Mr. Heyser and his associates at that time purchased

seven acres of well-located land, lying alongsiile V)oth the Cinciii

nati, Hamilton & Dayton, and the Big Four railroads at Winton

Place, a Cincinnati suburb, on which has been erected a handsome

office building, and the entire acreage laid out substantially for a

modern grouping and distributing lumber yard. Here the main

office of the company is located. It also maintains a branch office

at Memphis, which is conducted as a purchasing department for

lower Mississippi valley hardwoods. This branch is in charge of

Weaver Hass, one of the stockholders of the company.

—26—

The W. E. Heyser Lumber Compauy has already built up a
large and profitable business. In fact, its first year has shown a
phenomenal growth for a new concern, and especially so consider-

ing that the year was not a very good one for even veteran houses,

but the W. E. Heyser Lumber Company has the reputation of

having made money from its very start.

At its yard at Winton Place it carries one of the largest and
best assorted stocks of hardwoods in Cincinnati. It operates a

sawmill in the South, at which it is manufacturing about 3.5,000

feet of lumber per day. It also has several large contracts for

mill cuts. At this time it is carrying a stock of nearly 10,000,000

feet of all varieties of hardwoods.

Mr. Heyser was married in Detroit eight years ago and has one

son, a boy six and a half years old. He and his family occupy a

handsome home in the exclusive residence district of Cincinnati.

Mr. Heyser is of a very social disposition, but does not devote

much time to social "stunts," for as he says 'he is too busy and
. too much interested in his work to give up much time for pleas-

ures of this sort. About the only recreation in which he indulges

is driving an automobile, which he employs more for business than

for pleasure. However, he is a member of the Cincinnati Business

Men's Clult, and takes an active interest in this organization.

Mr. Heyser has the reputation of being a very astute lumber

buyer, but at the same time perhaps his reputation is chiefly

based on his exceptionally pleasing address, his ability to make
friends, and his surpassing attainments as a scientific lumber

salesman. He is remarkably popular with a host of wholesale

hardwood manufacturing consumers over a very wide range of

territory, and has achieved for himself and his company not only

a large and profitable business in the United States, but his Cana-

dian trade is jirobalily larger than that of any other manufactur-

ing or jobbing concern in the country. He has also obtained a

reputation for clean business methods that has assisted him in

no immaterial way to the attainments of the success he has had

in lumber pursuits. While Mr. Heyser has already had a very wide

experience and notable success in most every detail of lumber

affairs, he is still a young man and undeniably has a big future

before him.

It is tlierefore gratifying to H.\ri)\vood KKconn to liave the

pleasure of presenting his counterfeit presentment as its supple-

ment in this issue in its series of Builders of Lumlier History.

The Furniture Situation

Tlir f'uriiiliue uianufacturing situation is a subject rather dif-

ficult to analyze at the present time. Manufacturers have had a very

good demand for several months in supplying goods for the holiday

season, and as a consequence have generally bwn fairly busy.

Furniture producers are distinctly optimistic, and have made pre-

liminary plans in the way of the production of new furniture

designs for exhibition at the forthcoming expositions at Chicago

and (Irand Rapids, and have sanguine hojics that these shows will

develop ii handsome array of orders. However, the Inisiness results

of the expositions are still entirely conjectural.

"The trend in the new leading .sample lines discloses a tendency

toward the reproduction of cl.'issic English jiatterns. Straight lino

ilesigns seem largely re]ircscn1ed in such assortments as have been

scrutinized up-to-date. '

'

Tlie foregoing statement is made by the American Fiirnitiiro

Manufacturer. This publication does not venture to express an

opinion either on the present status of trade or its immediate

|)rospecf», but it believes that the tangible improvement in many
lines of trade will show a reflection in the furniture business.
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History of Quarter -Sawed Oak
It is probable that the present generation of hardwood lumber-

men, and even exclusive oak producers, scarcely realize that the

quarter-sawing of oak, to form a specific lumber product, is of

comparatively recent origin. For some years it has been a dis-

puted question who was the pioneer in quarter-sawed oak manu-
facture. Hardwood Eecord has taken considerable pains to gain

definite information on this subject, and it is only recently that

it has secured evidence that practically constitutes proof of the

origin of quarter-sawed oak manufacture, which for some years

has constituted such an important element in oak production.

In 1871 there resided in the city of Boston a Mr. Thayer, an

Englishman, who rumor says drank himself to death, but he was
one of the best and most brilliant architects of his time. About
this time he drew the plans and made the specifications for the

building of the city hall of Providence, E. I., which still stands

as a monument to his talents as a designer of public buildings.

The question of the proper finish for this building coming up,

Mr. Thayer suggested that recently in England some oak logs,

both of domestic and Austrian growth, had been sawed into lum-

ber on the quarter, and that the result was
very pleasing, and he believed that American
oak would lend itself to sawing in this

fashion, with good results. Specimens of the

English product were obtained, and it was
decided to have oak lumber manufactured in

this way, with which to finish the building.

The firm of Morgan & Chesley of Providence,

now out of existence, received the contract

to supply the interior finish, and they trans-

ferred their order to J. L. Slocum & Son,

wholesale lumber merchants of Providence,

who were to secure for them oak lumber
sawed in this fashion.

E. E. Slocum of J. L. Slocum & Son, inter-

ested Jacob L. Eumbasger in producing this

lumber for him. At this time Mr. Eumbar-
ger operated a small circular sawmill on

Beanblossom Creek, near Gosport, in Monroe
county, Indiana.

Lawson Hancock of Gosport, Ind., who is

still living, and who in those days was a

cattle driver in the winter time, assisted in

bringing the oak logs down Beanblossom
creekj and in the summer worked in the

Eumbarger mill, trucking out lumber and sort-

ing it. He recalls very distinctly the date of

the first production of oak lumber by quarter-sawing.

James M. Jones was the head sawyer in the mill. John Davis,

who still lives near Gosport, Ind., remembers one particularly

large oak tree that he sold Jacob L. Eumbarger, which formed part

of the timber that was sawed for the original Providence quarter-

sawed shipment. One plank from this particular tree was exhib-

ited at the Centennial Exposition in Philadelphia in 1876.

B. F. Davis, who is also still living, remembers the initial saw-
ing of quarter-sawed oak in this section of Indiana, and says that

he was the inspector at the Eumbarger mill at that time, and tallied

every board of the shipment.

The original deal made by Jacob L. Eumbarger for the quarter-

sawed oak was based on the methods prevailing at this day, i. e.,

he sold J. L. Slocum & Son one car-load of the lumber as a sample,

subject to an order for what they required. After the initial car

arrived, he sold them a large quantity of this stock, and shipped

it to them during the year 1873 running along into 1874. Great

care was taken to secure the best white oak trees among the mag-
nificent growth of that region, and great pains were exercised in

sawing the lumber accurately. E. E. Slocum, the buyer of the

stock, was an authority on finishing woods at that time, and dur-

ing his business career in Providence often pointed out the finish

in the city hall as the first quarter-sawed oak finish ever employed
in any building in the United States. It was years afterwards that

quarter-sawed oak was used in furniture manufacture.
Undeniably Jacob L. Eumbarger was the pioneer producer of

quarter-sawed oak in the United States, and sawing it at his little

Beanblossom plant in Monroe county has since 1872 grown to con-

stitute an important element in oak production, and for this

method of oak sawing is obtained the highest price ever secured

for oak lumber.

Incidentally, a few years ago the writer of this article discussed

the history of the early manufacture of quarter-sawed oak with

the late Henry Maley, of Edinburg, Ind., who later made many
millions of feet of it. Mr. Maley was not at all certain as to the

history of the inception of its manufacture, but stated that he

commenced manufacturing quarter-sawed oak in 1880.

Ineideutally, Jacob L. Eumbarger, the veteran Indiana oak manu-

facturer, who retired from business some years ago, is now a resi-

dent of Philadelphia, and on January 18 next will celebrate his

seventy-sixth birthday. He is still hale and
hearty, and loves to recount his reminiscences

of early daj-s of logging and lumbering in

Indiana.

Mahogany and the Sawmill

JACOB L, EUMBARGER,
The First Man to Manufacture Qiiarter^Sawed

Oak in tlic United States.

Inquiry among furniture manufacturers dur-

ing the past season has developed a pretty gen-

eral verdict that there is more call for solid

mahogany in furniture now than formerly. The

verdict on the tendency of the trade to use more

sawed mahogany has received quite a striking

support lately from an advance bulletin on the

manufacture of veneers during 1910. This re-

port shows 8,773,000 feet of mahogany cut into

veneers during 1910 as compared with 16,067,-

000 in 1909. This is about half the product cut

in 1909 and cannot be laid entirely to the fact

that production was excessive in 1909 which

resulted in a lesser call for veneer cutting in

1910, or that there was less mahogany used in

1910.

The mahogany trade in this country is steady

and constantly growing in volume. It fluc-

tuates a little from year to year and
although the government statistical experts sometimes do not get

a record of the trade, still it may be taken for granted that the

veneer statistics in 1910 were as comple'te as those in 1909. In

fact, there were more concerns reporting and a larger total quan-

tity of veneer manufactured, but great falling off was in mahogany.
This naturally leads to the conclusion that for the time being at

least mahogany lumber, the use of mahogany in the solid, is in

high favor among the cabinet trade. How long it may continue

this way is another question. Eight here might also be asked

how much of the veneer trade might have been saved and may be

regained by more attention to sawing mahogany veneer instead

of slicing or cutting so much of it.

"While cut veneer is an excellent product, th&re is no question

in the minds of those who really know about the superiority of

the sawed product. It costs more money and some follow the

theory that the difference in cost outweighs the gain in quality.

However this may be, there is a fair gambling chance that if more
of the fine mahogany veneer were sawed the product would have

a better standing in the cabinet world and would command a

bigger place in the trade in competition with solid lumber.

J. C. T.



ENGINE BURIED IN STEEL SLEEPING CAR.
This illustration shows the engine of the second section of the St. Paul

train buried in the i-ear sleeper of the first section of the Columbian
flyer, as a result of the collision at Odessa. Minn., December 18.

.\NOTIIKI! VIEW OF FATAL WRECK AT ODESSA.
This picture shows how the force of the locomotive on the rear sleeper

drove the sleeping car into the diner. All but one of the eleven persons
to lose their lives were asleep in the berths of the sleeping car.
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Steel vs. Wooden Railroad Cars
NON-TELESCOPING STEEL CARS (?)

In last issue of Hardwood Record was recounted the terrible and

fatal collision of two sections of the steel car Columbian flyer of the

Chicago, Milwaukee & St. Paul Railroad, at Odessa, Minn., on Decem-

ber 18. The illustrations accompanying this article will graphically

show not only the serious character of this wreck, but the total rout

of the much touted tlieory that steel cars were non-collapsible, and

would resist telescoping in an accident of this character.

A newspaper dispatch from Minneapolis, dated December 26, st.ates

that this "was one of the first tests of the new steel construction

cars in a collision, and the verdict of the railroad world is likely to

be that the steel car is of doubtful value to say the least. Serious

flaws were found in the steel construction of the sleeping car, in

which nearly all the deaths occurred, anr] though it ploughed into the

dining car like a battering ram, it buckled and went to pieces badly.
'

'
' The flaws in the steel, ' said Commissioner C. F. Staples, after

the inspection, 'were of such a nature that it was easily possible they

should escape the notice of the builders, but were most serious, and
made the wreck much worse than it otherwise would have been.'

Commissioner C. E. Elmquist said that the term 'steel cars' applied

to some kinds of construction is a misnomer. The commission's

expert is making a thorough inquiry and will report on the wreck

later. '

'

The previous side-swiping and derailment wrecks, in which steel

cars have played a inominent part, have proven beyond pcradventure

that steel cars afford no protection to their passengers that was not

afforded by Ihe wooden cars on reinforced under-work and steel frame-

work. Xot a single logical argument has yet been presented in favor

of ?teel car construction bj- either railroad car engineers or by the

traffic or traveling public, and there is unsurinountable evidence not

only on the frailty of steel cars, but of their dangerous character to

both life and health, to say nothing of the extravagance of construc-

tion and haulage.

The entire steel car enterprise is a steel trust game looking to

increased utilization of its material in any and every place that it

can be marketed. The faulty and defective steel employed and
turned out by the steel people for the building of cars is .•inotlicr

evidence of the iniquitous character of steel trust methods.

PULLMAN CAE COMPANY ADVERTISING
I'nder the heading, "The Making of a Moving .Steel Palace," there

was published in the Chicago KeeofdIIerald, .lanuary 1, a full page

—28—

advertisement, lierewith reproduced, which was proliably paid for by

the Pullman Car Company, as follows

:

What a piece of work is man ' No sooner had he discovered that he

wasn't crawling on a flat earth like a fly on a griddle, but was being

whirled through space on a giant projectile which revolved about its own
axis almost as fast as it hurtled tlirouirh the ether, than he set himself

(o emulate the .speed of the celestial spheres themselves. And he hasn't

made a bad showing either. No longer is he content to travel in state

on the back of a crocodile or lumber througli the slime of jungles on the

shoulders of an elepliant. He's succeeded in considerably accelerating his

pace since the stone age.

The whole histor.v of civilization may be said Jo be resumed in the story

of man's conquest of the science of locomotion—not that we intend to go

into that here. Man now luxuriates in eighteen-hour trains and five-day

boats and looks impatiently forward to that blessed day when he shall

be able to propel himself backward round the globe with sufficient speed

to keep the sun always over his head. Which is all very well

!

Speed is an excellent thing, no doubt : we can scarcely get loo much
of it—above all in America, where we get more of it than is easily to be

come by elsewhere. But there is a limit to the desirability of speed. This
limit is fixed and irremovable. We desire (even in .\merica) only so much
speed as is consistent with safety.

Ver.v well, but if we can't remove this liniil, we have hit upon a way
of doing nearly the same thing. We can keep pushing the limit farther

and farther down the avenue of progress by the simple expedient of

improving our mechanical appliances for manufacturing speed, by eliminat-

ing weaknesses, !)y substituting better materials for i)Oorer.

That is .just what we have been doing all along. The progress of the

scienc'^ of locomolion- which is also, mind you. the progress of civiliza-

tion— is neatly and completely summed up in that llltle formula. From
its applicaliiin has sprung llu- miracle of the eighteeu-bour train and the

five-day boat and all the other devices for obliterating distance and
increasing the brotherhood of man. If a man has the sermonizing habit

(and who hasn't it a little '0 it's hard to cheek his eloquence when he get.s

started on this subject of speed. I'nt the best mid most welemne sermons
are farts. Let us see.

The builders of eighleen-hour trains are fnct-raen, not sermon izer.s.

Perhaps they have their bydays when they, too, dream a llltle; but
most of their time is better employed.

Three-fourtlis of their time, say. Is occupied In buIldinK— In keeping up
with the iiresfiil ; the other onefourlli In nicely balancing speed iigalnsi

safety -in sbapliig the future. "TIs a problem lit to give a man a head-

ache.

'llii' visible result of those headaches confronts us every time we stroll

Intc. a train shed and glance down the long lines of linked enrrlnges.

I'acli link In the chain, or— If yon prefer to drop the melnidior— each conch

nn the ir.iln Is a mod^l of compactness, or sullablllty, of convenience, of

strength, of luxury. It represents the nicest adjuslment of our (wo
primary remiireiiienis of safety ami sjieed yet worked out.

There was a lime, not so long ago. whi'U it seemed as If man had
pushiil Ills Irremovable limit about as far as It would go. Ills locomotives

bad iK'come laigir and more powerful; his rails heavier; his speed ever
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faster. The burden of increased traffic was throwing too terrific a strain

on the materials which went into his cars—especially his freight cars.

A halt seemed to be Indicated.

Then the men whose business it is to court headaches in solving trans-

portation problems set themselves to work in the car building shops, bent
en devising some way of cuffing and kicking the irremovable limit farther

down the avenue. They hit upon a new idea. Why not substitute steel

for wood in the manufacture of cars?
Such a plan would involve the installation of costly additions to exist-

ing plants, would practically revolutionize the business of car construc-

tion. But they decided the experiment was worth making. It was made.
The steel car proved successful in operation, and car builders set about
making over their vast plants to meet new conditions.

It was an undertaking of really herculean proportions. But when have
American business leaders hesitated to undertake a project merely be-

cause it involved mnch thought and millions of money? The far-sighted

builders saw that the first steel car had wrought a revolution in car
construction really comp.irable to the revolution in naval construction

brought about by the "Monitor."' Steel had been pitted against wood,
and steel had shown its immense superiority.

The Pullman Company, already the greatest car manufacturing cor-

poration in the world, saw that the steel car had come to stay. It began
\o prepare itself for the new task of building steel cars—freight cars

first and afterward sleeping and passenger and baggage and mail coaches.

It secured the services of the foremost steel constructors obtainable.

It caused new shops to be erected at the Pullman works and added to its

equipment all the most modern steel working machinery.

The Pullman standard car has always been acknowledged to be the

highest type of passenger car constructed. The new steel cars are now
turned out by the largest and most efficient single car building plant in

the world.

The Pullman plant covers an area of approximately 450 acres. On this

vast tract there are scattered over

100 buildings—a small city—and
these are connected, one with an-

other, by 100 miles of tracks.

The normal output of the works is

15 sleeping cars and 35 passenger
cars a week. The freight shops have
a capacity of 100 steel and 50 wooden
cars a day.

A rolling mill is operated in con-

nection with the plant, having a ca-

pacity of 400 tons of iron of all sizes

a day.

The brass foundry has a capacity

of 50 tons of brass castings a month.
Fifteen thousand men are em-

ployed at the present time, but when
the plant is being operated at full

capacity from 20,000 to 25,000 em-
ployes are on the company's pay roll.

You observed that the freight shops
have a capacity of 100 steel cars a
day. These cars are built in a new
shop recently completed and equipped

. with every convenience.

The main building consists of an
erecting shop 1,200 feet long and 400

feet wide. The wheel and axle de-

partment occupies a separate build-

ing 360 feet long and 90 feet wide.

The power house, with its latest
"Parsons" type Turbo generators, is 450 feet long and 80 feet wide. All
these buildings are of brick, steel and concrete construction and abso-
lutely fireproof. Electric transmission lines, oil, air and water-pipe lines
are carried through the buildings in underground conduits. The ma-
chinery is driven by electric motors and hydraulic power, and the various
departments are equipped with overhead electric traveling cranes and
hoists.

The idea underlying the substitution of steel for wood in the construc-
tion of passenger coaches is that the steel coach is much safer. The
designers in drawing their plans sought to combine maximum strength
with minimum weight.
The Pullman standard steel underframe, which is the basis of the car.

i<! unique in design and is unequaltd. The central member is composed
of steel plates 26 inches in width, re-enforced by steel angles, forming a
strong center gird»r of the 'Fish-Belly" type, to which at each end" is
riveted the combined bolster and platform, cast of steel in one piece. The
side sills are 5-inch Z bars. The center and side sills are strongly con-
nected by four cast steel cross ties, with braces of pressed steel at in-
tervals. The steel roof, with joints arranged to provide amply for ex-
pansion and contraction, is separately built and completely finished

before application.

The Pullman car works were built in 1880. At the outset only sleeping
and parlor cars were built, but later on the plant was extended to include
the building of all types of passenger and street cars as well as freight

RESULT OF COLLISIOX AT ODESSA.
The dining car was driven more than one-half its length into the all-

steel sleeping car, sweeping the sleeping passengers in their berths to the
other end of the car, where most of them were found lifeless.

cars. The Pullman name has long been a synonym for excellence in car
building, but the Pullman Company has never turned out cars of which
it had such just reason to be proud as the cars which are now being
manufactured in the steel car works.

The foregoing is a story full of '
' glittering generalities, '

' but it is

verj- unconvincing. The railroad man who spends the money of his

company for steel cars may be required to tell why he spent it. and
the story is still less convincing to the average traveler in demon-
strating that he has any increased safety in riding in a steel car. It

is an advertisement, in the vernacular of the college student, that

may be branded as "B. S." but as it is the maiden effort of the

Pullman Car Company in spending any money for esploitation, per-

haps it will do better in future efforts.

The advertisement states 'that the idea underlying the substitution

of steel for wood in the construction of passenger coaches is that

the steel coach is much safer. This might have been the underlying
*-Jea, but has it been demonstrated in actual practice?

FIEEPKOOF QUALITIES (?)

In much of the literature discussing steel cars, great stress is laid

on the fireproof qualities of steel cars. On the desk of the editor

of Habd-svood Record is a specimen of the strawboard material which
is employed in PuUman sleeping cars in lieu of the laminated wood
panels formerly employed. This material may not be strawboard,

but it bears evidence of strawboard being the base of its manufacture.
It is stated that many "all-steel Pullmans" are taken back to the

Pullman plant with great fre-

quency to have these eeUings re-

placed with others, as the vibration

of the car has jarred and broken

the original installation loose from
its fastenings, and even disin-

tegrated the entire panel. If one

touches a lighted match to a sec-

tion of this material he will find

that it is not a fireproof or fire-

resisting material, but as a matter

of fact it is very inflammable. It

wiU ignite with all the ease with

which a bundle of white pine shav-

ings will take fire.

A recent piece of literature on

the subject of the construction of

steel cars says that every portion

of the car is fireproof save the

sash, which is still made of wood,

as it was found that the vibration

of the car broke the glass when

steel frames were employed. Just

consider, if you please, the effect

on the human body of riding in an

all-steel constructed coach where the vibration is so great as to

shatter the glass in the car if the sash be made of metal.

This subject of the frailty and weakness of steel cars has been

pretty thoroughly threshed out in these columns, and it is certain that

the publicity given through Hardwood Eecord, and by means of

the hundreds of magazines and newspapers which have republished

the matter in whole or in part, has been svifficient to awaken a

national discussion on the subject of the relative merits of the all-

steel type of passenger cars vs. the steel under-frame wood cars

previously used.

Up to a recent date every railroad wliieh was employing steel cars

advertised this fact extensively, as a source of added safety and

comfort to its patrons, but during the past month it is very notice-

able that about the only railroad that stUl has the temerity to

exploit its all-steel passenger equipment is the Pennsylvania Company

and its allied lines. Of course, the Pennsylvania Company is a good

deal deeper in the steel car game than any other railroad, as it is

said to have two thousand all-steel cars in commission. It is said

on good authority that the New York Central line, which still has
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not fully equipped its passenger trains with all-steel cars, is carry-

ing nearly seventy per cent of the through Chicago-New York pas-

senger business. These figures may not be entirely accurate, but

recent trips of the writer on the eighteen-hour trains of both these

companies would indicate that that is about the relative appreciation

in which the traveling public holds the two lines named. Eailroad

ticket agents have wholesale notice of this fact of late by a good

many patrons, who, in purchasing sleeping car reservations in some

instances decline to buy space, unless they can be assigned berths

in wooden coaches. This is another indication that the traveling

public is awakening to the dangers and discomforts of steel passen-

ger equipment.
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Some Letters and Comments
In issue December 10, Hardwood Kecokd took occasion to criti-

cize the publicity work of the committee of the National Lumber
Manufacturers' Association in connection with the proposed cam-

paign covering the general exploitation of lumber. Kecord guessed

that the publication of the statements made therein did not emanate

from the committee itself, but from a hired agent, although the

participation of this publicity promoter in the enterprise had been

previously denied. Hence it was that the criticisms on the character

of the reports and statements were aimed at the committee's agent.

and not at the committee itself. This method of handling the matter

has brought forth just the evidence desired: i. e., that the work of

the committee is being handled by a more or less distinguished pub-

licity promoter who signs himself '
' Crosby—Chicago, '

' and not by
the various members signing the reports.

Haedwood Eecoed is in receipt of the following communication

from A. T. Gerrans of Houma, La., chairman of this committee:

Dec. 23, 1911.
Mr. Henry H. Gibson, Editor Haedwood Record, Chicago.

Dear Sir : In your issue of December lOtb you asl£ the Committee on
Publicity of the National Lumber Manufacturers' Association two ques-
tions : "If the committee of the N. L. M. A. knows anything about the
truth of this matter. Record would like to ask if these are not the suc-
cinct and accurate facts in the case. Furtbermore, it would like the
acknowledgment that it did not place 'a specially employed photographer
with detailed instructions on the .lob before they had begun to remove
the wreckage and he secured a set of pictures at various steps of the
clearing up.' etc., etc. Hardwood Record would also like to ask the com-
mittee if it is not a mis-statement when it says, 'some of our negatives
were secured a few days later by an Innocent error of an emploj'ee of the
committee's photographer, and that publication of same occurred ahead
of our intention.' "

We beg to reply that the committee takes it for granted that you speak
the truth when you say, "If in any wise criticising the report, he (Editor
of IIakdwood Record) wishes to be understood that it is not a criticism
on the members of this committee, but on the incompetent character of
the professional publicity promoter it has employed to voice its sentiments
on this all-important work."

This statement bears out the information we had already received to
the effect that you had stated that "you were after Mr. Crosby, who had
broken into the game" ; we presume the game you mention being the
separation of the poor ignorant lumbermen from their money.
The committee desires to a.ssure you that it fully knows "the truth of

the matter." and its report does not contain mis-statements. The com-
mittee (that is. Mr. .1. E. Rhodes. Mr. G. E. W. Luehrmann and myself)
saw, of the photographs that you printed in your paper on September
^.'ith. numbers 2, A, 4. ~> and G on September 7th in the ofHce of the
"Chicago professional publicity promoter," the only difference being in
size, ours being 5"x7" or. we think, larger.

In order that you may, .yourself, .iudge whether or not we have made
mis-statements, we will state the entire transaction :

The wreck occurred on Sunday evening, August l.*i. and early on the
14th our "professional publicity promoter" telephoned to Mr. Erank I>.

Walter, the advertising manager of the .TournalCazetle of El. Wayne,
and made arrangements witli him to have photographs taken of the wreck,
carefully selecting such points of view as would show the damage to
both steel and wooden cars. That this telephone conversation took place
Is conQrmed by the following telegram ;

"day letter, the westerx union telegraph company,
Chicago, 111., August 15, 1 :00 P. M., 1011.

Advertising Manager, Journal-Uazetto,
Fort Wayne, Ind.

We telephoned you yesterday asking as courtesy If you would have
photos taken Penn. wreck. Please accept our appreciation your trouble
and consider this confirmation order for as many prints necessary 1o show
contrast wreckage between steel and wooden cars. .Appreciate early re-

ceipt and bill covering all proper charges. Cro.sbv-Cuicaoo."
We next Insert cony of a letter received from .Mr. Walter under dale

August 2.'i, which fully explains Itself

:

"Eort Wayne, Ind., August 2.'{, 1011.
Mr. .7. FJ. Crosby, Chicago, III.

Dear Sir: I herewith enclose pictures showing the effect of the recent
Pennsylvania wreck of the wooden anrl steel coaches, as per rcfjui-st. Also
enclose bill for services and expenses, which I (rust will be satisfactory.
I want you to understand that the bill is not for my services but for u
young man whom I was compelled to ask to do the work for mc, as I did
not have time.

You will note that pictures l.V, 2A1 and SA, are really panoramic views
of the wreek looking from (he north. Tin* (rain was (ravi-jlng west.
Picture l.\ Is looking morr west than south but was taken on (be norlb
side of the train. Picture 2A2 is a close vli'W of the same scene as 2A1
with the exception that (he wooden coach has been removed.

Pictures .'iBl and MIV^ are views looking over (be south of the train.
Picture .^Bl shows the opposite side of the same thing as Is shown In

picture 3A. Picture 3B2. Is the same as SBl with the exception that It Is

taken from a little closer point and from a little different angle and that
the wooden car has been removed.

It will be noted that the steel coaches suffered fully as much as did
the wooden coach and the fact that tue greater number were injured in
the wooden coach was due to the fact that there were a great number
of people in this ear and that there was more movable material to fly

about than in the combination steel car ahead or in the buffet steel car
immediately following. The balance of the train was of all-steel con-
struction but was not damaged because of the fact that it did not have
to bear the brunt of the shock as did cars Nos. 1, 2 and 3, and also the
rear coaches did not leave the rails. It will be noted that car No. 1.

steel coach, suffered more than ear No. 2, a wooden coach, and No. 2
suffered more than No. 3, a steel coach, due to the tact that the shock
was lessened very perceptibly the farther back in the train it traveled.
The only place where the steel and wooden coach met in equal combat is
shown in picture No. 3A. Looking at this from the north the wooden
coach seems to have gotten the worst of it, but looking at it from the
south, as shown in pictures No. 3B1 and No. 3B2, it is shown that the
steel coach is fully as much damaged. As a matter of fact, this was not
equal combat, as the wooden coach leaving the rails first gave the heavy
steel floor construction of the steel coach following an opportunity to
ride over the floor of the wooden coach. All in all, the wooden coach,
contrary to public opinion, displayed fully as much strength in the com-
bat as did tile steel coaches.

Trusting this explanation will be clear to you, I am.
Yours very truly,

(Rubber stamp) Frank D. Walter,
Sig. Ack. ."

Picture referred to as lA is your No. 3 ; No. 2.\1 is the left hand side
of your No. 2 ; 2A2 is your No. 6 ; 3B1 is your No. 4 ; 3B2 is your No. 5,
and 3A is the right hand side of your No. 2.

We next insert copy of letter to Mr. Walter of date August 28 :

"Chicago. III.. August 28, 1911.
Mr. Frank D. Walter,

Fort Wayne, Ind.
Dear Sir : We have found that in order to get satisfactory enlarge-

ments of the photos which you so kindly secured for us, it will be neces-
sary to have the original negatives. Can you secure these for us and
ship by return mail? We assume, as these were made on our order, they
will not be used for any other purpose, and are therefore at our dis-
posal at whatever price is right for the negatives. Wo dislike (o (rouble
you further, and would not do so if we knew the name of the photographer,
but will appreciate your courtesy if you will see thai the matter has
pro'mpt attention. Yours very truly,

Crosby-Ciiicvgo."
To whieb Mr. Waller replied:

"Ft. Wayne, Ind., 9-14-11.
Crosby-Chicago,

Chicago, 111.

Gentlemen : Pennsylvania Wreck—In answer to your favor of recent
date beg to advise that the negatives of the post card pictures which we
sent you, four in all, will cost you with two extra ones, which we did
not send you, .*f2.00. This is the charge made by the photograplKM" who
took the pictures. We, of course, will send you the balance of the nega-
tives wbicli were made with our own camera without any charge what-
ever. Kindly advise it you desire to buy the other negatives and we will

be glad to get them for you. Yours very truly,
TiiH .Iocrnal-Gazette Co..

(Rubber stamp) Frank D. Walter, Adv. Mgr.,
Sig. Ack. ."

and further sent liis bill for services on September 'S-i. as follows:

"Eort Wavne. liul.. 9-2:!-ll.

Mr. J. B. Crosbv,
Chicago, III,

Dear Sir: I luive mailed you under separate cover pla(es of (be Penn-
sylvania wreck which you a.sked for. Herewith euelo.se lilin of the iialance
of the pictures sent you. Bill for services is also enclosed.

Assuring you we are only too glad to be of service to you on any
occasion, I am, Youis very truly.

(Rubber stamp) Frank D. Walter,
Sig, Ack. -."

We now insert Mr. Crosby's night lettergram of September 25:
"i'ostal teleoraph-cable co.mpany, night lettdeqbam.

E. D. Walters, Chicago, III., September 25, 1911.
Journal-Gazette.

Fort Wjiyne. Ind.
Am astonished (o (ind September 25 Issue Hardwood Record contains

all our exclusive jihiitos Pennsylvania wreck identical every detail, two
being coml)ini'd as panoramic view. .\lso one additional not ours. Clbson,
publisher (hereof, offirs supply electros or half-toui's any size lo anybody.
.\s leak here iiniiosslble, regretfully conclude (bat your pbolograiiber ned-
<lled cither lo postcard dcali'r or elsewhere, but cannol iiiidcrstaiiil how
liAiiiiwcKiu ItEi'otiii got next lo existence of same. .\s liil'orincd you. mat
(cr was essentially conddcndal for which were willing pay proper prices,

otherwise could have procured ordinary newspaper plioiographs. Hesitate
blame you and (bink due liolh of us thai you ImriiiMllatcly wire, my ex-

pense, best explanation possible. Would have copyrighted same If (bought
necessary. Hahdwoiiii Record nnnounci's Penn. romi purchased all nega-
(Ives oblalnable and suppressed. Is (bis (rue'J We rr'ciuestcd slili)inent

negatives .\ugust 28 and received last two Si'ptenibcr 2."i. Interval un-
fortiuialely (ends (o confirm suspicion that photographer Imposed on you.
Inijiortant fullv advise as rcquesled In Justice to all. as our clients much
disturbed. Criisuv-Ciiu'AOO."

and also .Mr. Wallers' reply of SepleinbiT '-'O :
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'DAY LETTER, THE WESTERN UNION TELEGUAPH COMPANY.
BSl CH Jp 112 Collect Blue.

Ft. Wayne, Ind., Sept. 26, 1011.
Crosby-Chicago.

Chicago, III.

Got at bottom of picture matter. Photographer's clerk who took and
developed the kodak pictures tor me and who sold me the photographer's
plates of the balance of the pictures we used, informed me that a young
man named Fee was inquiring for some pictures of the wreck and in con-
versation stated he wanted to show damaged steel car. Clerk told Fee
about my pictures and says he finished up some for him, among them
being some from my films. Have not seen Hardwood Record and don't
know what pictures used. Who sent article from Fort Wayne? Photog-
rapher's clerk offers to refund money for plates if you desire to return
them. Frank D. Walter. 4 :51 P. M."
We have also in our possession the original statement of Mr. C. W.

Miner and the original affidavit of Mr. Walter ;

"Miner's Studio,
121 West Wayne St.,

i't. Wayne, Ind., Decetnber 14, 1911.
I, Charles Miner, declare that Frank D. Walter, advertising manager of

the Journal-Gazette, Fort Wayne, Ind., commissioned me to take photo-
graphs of the Pennsylvania 1{. R. Co.'s wreck on the outskirts of this
city in August last, said photographs intended to show as clearly as
possible the relative effects of the collision and derailment of the steel and
wood cars or coaches in the train. A number of photographs were so
taken by me and said Walter selected therefrom such negatives as he de-
sired, the number and nature of which I am no longer able to call to
mind. From the balance of the negatives, prints were made for public
sale. I find further and so state that some prints were made by a clerk
from the negatives selected by Mr. Walter before delivery to said Walter,
and said prints, the number of which I do not know and am unable to
ascertain, as this clerk is no longer employed by me and whereabouts now
unknown, were sold. (Signed) C. W. Miner."
"State of Indiana, Allen County, ss :

I, Frank D. Walter, declare that on the morning of August 14, 1911, I

received a telephone message instructing me to have photographs made of
the wreck of the Pennsylvania Railroad Company's passenger train whicn
occurred on the outskirts of Fort Wa.vne, Intl.. on the evening of August
13. Said photographs to show, as clearly and distinctly as possible, the
relative effects of the wreck upon steel coaches and wooden coach which
comprised the train.

I further declare that instructions were immediately given by me to
Charles Miner, a photographer of this city, who on that day made a
series of photographs of the wreck for me. From the negatives taken I

selected such as best suited my purpose. Several days later several other
views of the wreck which were taken after some of the wreckage had
been removed were purchased by me, the negatives being secured and not
the pictures, in each instance. Some of the negatives forwarded by me
were photographer's plates and some kodak films.

I also declare that the statements submitted to me by Charles Miner,
said photographer, substantiating his connection with the above facts, are
true and correct and that Mr. Miner was prevented from swearing to
same because of severe illness which prevents him from leaving his office
except to journey In a closed conveyance to his home.

I further declare that if his statements are challenged, Mr. Miner
stands ready to affirm same by due process of law.

(Signed) Frank D. Walter.
Subscribed and sworn to before me this 14th day of December, 1911.

(Signed) lONE M. GiCK,

(Stamp) Notary Public, Allen County, Indiana. My Commission expires
April 28, 1914.

(SEAL.)"
Should you desire anything further regarding this matter don't hesitate

to call on the committee ; who, while they are not quite clear as to your
-Tight to ask these questions, seeing that you are not a member of the
N. L. M. A. or a contributor to the expense incurred, still know you have
frequently expressed your love for the lumbermen in general ; also feel
that none of your criticism springs from any malice toward the lumber
fraternity, but are solely instigated by the overwhelming desire that has
seized you to keep them from wasting the money, by diverting it from
some of its present channels. We are led to believe this from your lan-
guage :

"Now this association again asks the hardwood trade to contribute to
its bills for a general defense of the lumber industry. It may be all

right for the hardwood element to dig deep into its pockets and join the
National in this campaign, but would it not be of essentially more promis-
ing value if hardwood producers should inaugurate a campaign of its own,
and work on distinct lines of exploiting its own woods in its own way'?
To a man up a tree it would look as if this would be the logical way for
the hardwood element to spend its money in a campaign of general "pub-
licity, because in this manner it would have the advantage of at least
selecting competent talent to carry on an intelligent campaign."
Are you the man up a tree, or are you the proverbial Ethiopian in the

woodpile?
We recognize "the big undertaking that the lumber trade has to go up

against," and feel under many obligations for the kindly expressions with
which our efforts have so far been received by the members of the lumber
press other than yourself. However, in your Judgment they may not be
competent critics either of language or art. We feel in a degree thankful
to .vou for the statement that "the general text of the pamphlet is

rattier a commendable document" and deeply regret that "the cartoons
have comparatively little strength." However, we console ourselves with
the remembrance that we furnished a key to our cartoons. Why don't
you do likewise to the "funny" pictures in your paper?

In conclusion : In your issue of October 10, under the title of "Untruth-
ful Advertising." you sa.v. "Does it seem logical if cypress possessed the
attributes alleged by the professional publicity promoter, and endorsed
by the members of the Southern Cypress Manufacturers' Association, as
being 'the wood eternal.' and 'it defies all rot influences' ; that it would
not be THE material employed for railroad ties, at least in the section
where it grows and where it has the least cost."
We ask ,vou to inform us what kind of ties are used in the section where

cypress grows: Wo noticed that in the issue of the Southern Lumber-
man of about October 21, this question was asked you but we have failed
to note .vour reply.
We might be able to judge somewhat of the value of your criticisms if

you would furnish us with this information.

Yours truly,

CoiiMiTTEE on Advertising and Publicity,
A. T. Gerrans, Chairman.

The subsequent correspondence follows:

, „ „ Chicago, December 20, 1911.
A. T. Gerrans,

Ilouma, La.

Dear Sir : Accept my thanks for your favor December 2r;. There is
very litde involved in this document with which I was not familiar.
\yrite to inquire if .vou intended this document for my personal informa-
tion or for publication. I would like to have your permission to print it,
not tor the purpose of continuing the controversy with vou, since I can
have no hope of reaching the same conclusions as vourse'lf in the matter
ot the proper methods of lumber publicity, but for the reason that one
of Mr. Walter's letters to Crosby presents added evidence of the frailty
of steel car construction, which is a subject in which I am particularly
interested. '

Kindly advise. Very sincerely vours,
H. H. Gibson.

„ „ ,,., Houma, La., Dec. 30, 1911.
H. II. Gibson. Editor.

Hardwood Record, Chicago, 111.

Dear Sir : Replying to yours of the 26th. beg to advise that you havemy permission to print my reply to you, although I can hardly see why
you ask my permission. It looks to me after you have published your side
ot the question that the least that you could do would be to publish the
reply to same. You asked the committee definite questions. You got
definite reply. However, you are at perfect liberty to take such action
as you see fit. Yours truly,

A. T. Gerrans.

Chicago, .January 2, 1912.
A. T. Gerrans,

St. Louis Cypress Co..
Houma, La.

Dear Sir: I have your favor of December thirtieth. In the interim
between my letter of December twent.v-sixth and your reply, I handed
my associate, E. H. Defebaugh, your letter for perusal, and he unfortu-
nately has mislaid or lost it. Am therefore obliged to ask you to send
me a transcript of this document for which I shall be pleased to pay the
cost.

However, I do not believe that if you were fully acquainted with all
the facts in this matter that you would care to have the communication
printed. There is no doubt that Crosby ordered these photographs made,
but unfortunately for him, the Fort Wayne man did not regard the order
of sufficient importance to carry out his instructions, and the result is
that all the negatives he secured from him were a set of postal card pic-
tures, which were placed on general sale in Ft. Wayne, and which I have
been able to buy in dozen lots up to the time my requirements were ful-
filled, about a month ago, and of which I have quite a quantity still on
hand, and a couple of negatives which were made by Herbert W. Fee, the
young man who originally put me in touch with the proposition. Inci-
dentally, there should be no mystery about the identity of Fee, since he is
a brother-in-law of the Ft. Wayne advertising manager.

Then, recall the fact there is an explanation required of why an at-
tempt was made to withhold the publication of these pictures, and the
evidence connected therewith at the time, when they not only constituted
news, but were important in showing the superiority of wood over steel
in passenger car construction.

If you will duplicate this communication of yours, I will print it if
you want It printed.

I am putting this proposition up to you simply in a spirit of fairness,
which I hope you will appreciate.

Contrary to your opinion, I am in no wise specifically after Crosby's
scalp. I simply hold that he or no other professional publicity promoter,
to my knowledge, is competent to successfully handle out the problems
that beset the lumber trade at the present time in securing an intelligent
publicity that shall make for the Increased utilization of lumber.

Kindly advise your wishes in the matter, and very much oblige.
Very sincerely yours,

H. H. Gibson.

New Orleans, La., Jan. 5, 1912.
H. H. Gibson, Editor,

Hardwood Record, Chicago, 111.

Dear Sir : I herewith confirm my night letter of yesterday as follows :

"Replying to your letter January second, American Lumberman has
copy of committee's report answer to your editorial. Borrow it and I will
send them another copy. If they have lost or mislaid it apply to Barns
or Baird. Regarding printing same, I have already answered your former
letter. (Signed) A. T. Gerrans."

I thank you for the admission that a specially employed photographer
was placed on the job, and that the committee has not made any mis-
statements. ( ?) Your statement that there is an explanation required
wh.v an attempt was made to withhold the publication of these pictures
is debatable. Who, having the right, demands such explanation?

I shall be pleased if you will eliminate all "spirit of fairness" from
your correspondence as you do from your editorials. Come out in the
open and tell the lumber world at large what you are driving at, or are
you not taking yourself too seriously?

Yours truly,
A. T. Gerrans.

Hardwood Record confesses that the foregoing correspondence is

not worth printing. The evidence submitted by Mr. Gerrans to sub-

stantiate the claims published over his signature covering the photo-

graphic accomplishments of his committee is not of a character that

would constitute proof in any court in the land. His man, "Crosby-

Chicago," simply got the double cross from Mr. Walters. He sold

him a few postal card filins made by a photographic clerk in Fort

Wayne, and a couple of similar films that he purchased from his

brother-in-law, Herbert W. Fee, who had turned in the full set of

photographs to Hardwood Eecoed with which to illustrate the

original Story published about the frailty of steel cars in the Fort

Wayne wreck.

The only important feature brought out by this controversy is the

fact that this advertising committee, headed by Mr. Gerrans, is in

no wise depending on its own talent to analyze the means necessary

to properly exploit lumber looking to its increased utilization, but
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is uepending on a man who has only a pauoity of knoivledge of the

subject iuvolveil, and is attempting to foist this kind of stuff on the

lumbermen of the country in an attempt to raise a large sum of

money for general lumber exploitation, which, if the present course of

the committee is followed, will be dispensed by this selfsame
'

' Crosby-Chicago. '

'

Mr. Crosby is the publicity promoter of the Southern Cj-pres3

Manufacturers' Association, and is in this position presumably by

reason of the interest Mr. Gerrans has in his getting a livelihood.

This man's advertising "copy"' as published in various magazines,

has been characterized by Hardwood Record as jiernicious and

untruthful, and damaging to the general lumber industry of the

country. He has advertised that "cypress defies decay"; that,

"it is the wood eternal"; that, "cypress lasts practically forever."

In the last piece of copy, published in McClure's magazine for

January, exploiting cypress for the Southern Cypress Manufacturers'

.-Association, this professional publicity promoter makes the per-

nicious statement that "cypress resists the rot -influences which so

soon destroy other noods. Cypress does not warp or shrink or swell

like most woods, and takes paint or stain perfectly."

H.\RD\vooD Record now and always has acknowledged the superior

qualities of cypress lumber for many purposes, hut no man of even

reasonable common sense would seriously declare that cypress '

' defies

decay or is the wood everlasting." No well-balanced lumberman

would think of making the bald statement that "cypress resists the

rot influences which so soon destroy otlier w oods. '

'

Hardwood Record has no particular personal grudge against

Crosby-Chicago, or his employers, but it insists that there is not

one of the ju-ofcssional advertising cult, whose work has ever come

to the attention of this publication, that presents any evidence of

ability to hanillo in a competent manner, the great and important

subject of the logical e.xploitation of lumber for the purpose of

increasing general wood utilization.

Sensible advertisers do not befoul their own nests; honest adver-

tisers do not attempt to deprecate the worthy goods of their com-

petitors.

Mr. Gerrans may possibly be able to convince the building wood

trade that he knows how to engineer an advertising campaign for

that branch of the industry, but it is very doubtful if he can put his

scheme over with luirdwood producers.
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Lumhermens Cluh of Chicago
At a meeting of the Chicago Lumbermen 's Association held on

December 20, the proposal of the organization of a social club among
Chicago lumbermen, to involve facilities for luncheons and dinners,

a meeting place, smoking room, reading room, billiard room, etc.,

was discussed, and it was decided that while it was eminently wise to

start such a movement, it was not deemed wise to have this club as

an integral part of the association.

The subject was referred to the Board of Directors, and at a

meeting of the board held a few days later Edward E. Skeele of the

Estabrook-Skeele Lumber Company, was given authority to organize

a committee with himself as general chairman, to work out the

problem of the organization of a lumbermen's club. Mr. Skeele took

j>rompt action on the authority given him, and selected twenty-seven

associates on his committee, and a call was issued in round robin form
on January 1 to every member of this committee. The text of tills

call follows:
'

' Public sentiment in the lumber and allied trades of Chicago

being manifestly enthusiastic over not only the desirability but the

necessity of having a general meeting place, and facilities for

luncheons, dinners and social intercourse, and this movement having

the approval and endorsement of the Lumbermen's Association of

Chicago, the following committee has been appointed by the Board
of Directors of the Chicago Lumbermen 's Association, with full

power to act, to organize and arrange for the financing of the Lum-
bermen 's Club of Chicago, and to take all necessary steps for putting

the organization into being and in working order:

Edwabd E. Skeele, General Chairman
DIVISION A PINE.

It. II. Glllespio, Chairman; l''re<l T. Boles, E. L. Thornton.
DIVISIO.V B HAllDWOODS.

J. II. Dion, Chairman ; F. L. Brown, A. Schoen.
DIVISION (— IIAIIKWIKII) WIIOI.KSAI.KUS.

O. O. AgliT, Chalrmiin; l-\ !!. .McMull..n. i:. II. Klann.
IIIVISION i> riNK WIIOI.KSALKUS.

K. A. Thornton. Chairman ; (icorgc T. MIckic, Mark Porter.
DIVIHIO.N K MANrKACTt'REIl.S OF LII.MBKIt.

E. A. Lang, Chairman ; A. II. Ituth. CeorKC B. OsKOOd.
DIVISION r—lOM.MISSlON SALESMEN.

R. D. Sullivan, ciiairinaii; .John .MclJonni-U, Louis Starr.

DIVISION O— .MILL MEN.
K. K. lIoopiT, Chairman ; Arthur Nuliaii. K. \V. Dicrsnen.

DIVISION II IIO.K MANirACmiKllH.
B. F. Masters, Chairman ; Charles K fJooUwiUlc, Jamts .Merrill.

DIVISION I—UMIIEIC I'KEHH.
E. II. Di-fi'bauKh, Chairman ; II. II. (;il>son. It. A. .Tohnson.

"We, the undersigned, a|ii)rove and endorse the movcmcnl Inr the

organization of the Lumbermen's Club of Chicago, and herewith

agree to subscribe our names to the constitution and by law.s of this

jiroposed organization, and subscribe to membership, whicli it is

understood will involve annual dues of resident members of not to

exceed forty dollars ($40), and annual dues of non-resident members

of not to exceed fifteen dollars ($15), when the names of at least

one hundred and fifty (150) resident subscriliers to this docun;ent

luive been secured.

"It is fully understood by us that eligible to membership to the

proposed Lumbermen's Club of Chicago, will be not only local and

non-resident lumbermen, but those associated with allied industries

in which lumber forms an important element.

"It is further understood that the persons signing this document

are charter members of the proposed organization, and are exempt

from a membership fee of fifty dollars ($50), which probably will

be charged after the club is organized."

The committee met at the Chicago Lumbermen's .Association rooms

on January 2, and the nork of soliciting members for the club was
appropriated to the members of the various division committees, and

the securing of members to the proposed club started. That there was
energetic action by tlie various members of the committee is mani-

fested by the reports made at a called meeting of the entire com-

mittee held at the Chicago Lumbermen's Association rooms on tlie

afternoon of Monday, .January 8.

Evidence was there jn'oscnted tliat the miuinuuii numlier necessary

for jHitting the organization into being had been scoured. Secretary

.John McDonnell of the JlcDonnell Lumber Company, 905 Stock Ex-

change building, was instructed to call a meeting of all the signers

to the agreement to join the proposed club, at the convention hall,

ninth floor of the Auditorium Hotel, at 2:00 p. in., Thursday, January

18, for the purpose of organizing, and appointing committees to

handle out all the details necessary for the establishment of tlie club.

Hardwood Record believes that this is one of the best movements
ever undertaken by those allied with the lumber industry of the City

of Chicago. It is apjiarently going to be very e:isy to establish

revenues of sufficient size to finance the club in most excellent sli-jpe.

It is not proposed that the club of itself shall take on its own cuisine,

but that the club rooms shall be established in some central location

in connection with a good restaurant or hotel that will do the cater-

ing under contract. The proposed club has already been offered the

choice of several desirable locations for quarters, and from present

indications the Lumbermen's Club of Chicago will be an establislied

fact within ninety days, and jiossibly within sixty days.

This organization should have the hearty supjiort of every ono in

the lumber and allied trades in Chicago, and beyond its social

features, it will stimulate a close comrndery among lumbermen of
this city, which in the past has been woefully lacking.
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GERMAN CONSUMPTION
A steadily increasing lumber consumption in Germany has

resulted in the establishment of an import trade into that coun-

try of various Uinds of forest products from all over Europe and
from the United States. Primarily, the northern continental

woods as shipped into the German market are used for structural

purposes and come mainly from Coniferae. It is a fact that deliv-

eries from Norway are growing less, while the finest qualities of

Swedish woods are now brought in from the Gefle Soderhamn and
Suudsvall districts. White pine is sold from that section to the

German market almost entirely unassorted, while pitch pine is

often assorted. It is evident that the future development of the

northern wood trade for Germany will be in Finland and Russia.

From St. Petersburg, fine cabinet woods and high-grade planing

woods are marketed for the German trade. In consequence of

Russia's great wealth in forests, her lumbermen can furnish stock

of dimensions difficult to obtain elsewhere on the continent. Ger-

many takes from Finland, in addition to its sawed wood, large

quantities of hewn square rafters and Finish rafters. A large

percentage of the imports belongs to the Rhine, where the north-

ern wood can compete with German lumber up to Karlsruhe.

The American species of hard and soft woods are coming into

consideration as of extreme importance in the German lumber

trade. The ^-ellow pine of the South, from Gulfport and Savannah,

in the shape of logs, square timber and manufactured lumber,

makes up about eighty per cent of the whole soft wood trade from

this country to Germany. With the short leaf North Carolina

pine, the boards are more saleable than timbers, while cypress

exported via New Orleans and Savannah is almost always in

boards and planks.

Among the hardwoods shipped from the United States to Ger-

many, white and red oak commands an important position. It is

shipped from gulf ports, principally as boards, but occasionally

in the form of timber and logs. American ash is exported via

New Orleans, and Texas ports, and enters Germany mainly in the

form of bolts. The same is true of hickory. The German eon-

sumption of maple is mainly in the form of boards and planks,

and is shipped from this country principally from New York and

Norfolk. Considerable planed lumber for flooring is also con-

sumed. Shipments of black walnut are generally made through

the gulf ports and less often from the Atlantic coast ports. This

wood enters Germany usually in hewn timber or in boards. Yel-

low poplar, known in foreign markets as white wood, is con-

sumed by the German trade principally in board form, though the

importation of poplar logs from Norfolk, Savannah, Baltimore and

the gulf ports has increased remarkably. Cottonwood, Tupelo

gum and red gum are marketed through gulf ports and in the

form of boards.

A report from the American consul at Hamburg says that there

soft wood is handled only as sawn timber, while hardwood is sold

in the log, by the Scribner-Doyle rule. Lumber is bought by

the thousand superficial feet. The grades correspond with Ameri-

can grades in hardwood in the Hamburg district. The demand is

principally for firsts and seconds, and is less for the other grades.

Prices are governed by various conditions, and fluctuate according

to ocean freight rates, and market at shipping points. The consular

report says that of the three grades distinguished, heart, heart-

face and sap, the requirements of the Hamburg market are mostly

for sixty per cent sap, ten per cent heart-face, and thirty per

cent heart. This in the main is the condition of the consuming

market throughout the whole region of the Elbe river.

It is contended that the importation of American lumber into

Germany will never influence the purchase of northern Continental

wood to any extent, because of the excellent quality and low price

of the latter. Hamburg is considered the chief port for hardwood

business on the Continent, but it is difficult to sell goods direct

from American shippers to German importers as competition with

the relatively cheap stocks lying iu Hamburg iin consignment

leaves little profit.

FORESTS OF AUSTRIA HUNGARY
The oak forests of Slavonia arc conceded to be to that country

what the forests of the Mississippi valley and of the Asiatic Cauca-

sus are to those sections. The Jihj'sical quality of the wood pro-

duced in the Slavonian forests renders it particularly adapted to

high-class cabinet work. Trees of this region are of unusually

large size and sound quality.

Stagnation in the oak trade of Slavonia resulted in the timber

from this territory being sold in 1910 at pubic auction, at which

some remarkably high prices were paid. These forests contain

hundreds of thousands of acres of high-grade timber of various

ages, and if properly handled could supplj- the Continent's need

for the next thirt.y years.

WALNUT IN ENGLAND
Attempts have been made from time to time by various British

gun manufacturers to use American walnut for gun stocks, but

the results have invariably proved unsatisfactory, not because of

lack of durability and strength, but because of the absence of yel-

low and light brown streaking which has been so desirable for

gun stocks. Heretofore the walnut used for this purpose in Eng-

land has come from Italy, Switzerland and France. In Italy it

is said that the source of supply is entirely exhausted, with the

result that the supply now comes almost entirely from France.

Prices as a consequence have become prohibitive during the last

three years. In addition walnut has been introduced very exten-

sively in France for veneering purposes, from which a larger rev-

enue can be derived. As a consequence it is more tha^i likely that

the consumption of American walnut for English gun stocks will

soon provide a regulnr and assured market.

FLOORING IN ITALY AND S'WITZERLAND
The use of wood flooring is decidedly on the increase in Italy,

taking the place of the former demand for marble, tiling and

cement. Oak, larch and pitch pine are principally used, with but

a very slight consumption of maple, birch and beech. There are a

number of large manufacturers of flooring in Lombardy and Pied-

mont in Italy, who supply the demand, and the question of the

successful introduction of American flooring will depend largely

upon quality and price. Ordinary oak flooring costs iu Genoa

about $1.60 per square meter.

From the consul at Basel, Switzerland, comes the information

that maple as a lumber or flooring wood is practically unknown in

that country, but that it should receive favorable attention if

properly introduced. He suggests as the most effective way of

arousing interest, that samples of the American product be ex-

hibited.

TIMBER RESOURCES IN INDO CHINA

There are about six hundred different kinds of woods known in

Indo-China, all of which are employed locally in various industries.

Already a number of companies are interested in the exploitation

of Indo-China forests. They represent ample capital and possess

plants and equipments of the most modern type. In the main the

tracts are privately owned, and in some cases sawmills are sep-

arate institutions, which buy logs from the timber holders. The

majority of the woods are on the general nature of American

hardwoods, and most of them are suitable for cabinet purposes,

being of excellent texture and readily accepting a high polish.

They are used for all kinds of cabinet and buildi:ig purposes, as

well as for firewood, etc.

On the whole, the export lumber trade from this country is satis-

factory and in many instances American houses report their foreign

business as much better than the home department. With the in-

creasing importance of that branch of the industry, it behooves

American exporters to take every advantage of foreign information

on file with the Department of Commerce and Labor at Washington.

—33—
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Philippine Opportunities

In previous issues Hardwood Kecokd has published exhaustive

articles dealing with the dendrological and geographical condi-

tions in the Philippines. Major George G. Ahem, director of for-

estry in the Philippine Islands has just issued a bulletin under the

above caption telling specifically of opportunities for investment

in the Philippiue forests.

The virgin forest area of the islands approximates 40,000 square

miles, of which more than ninety-nine per cent belongs to the gov-

ernment. This represents a stand of over 203,264,000,000 board

feet and is divided into five main groups, namely, the dipterocarp

forests, the molave forests, the mangrove forests, pine forests and

the mountain-top forests, the first two being the most important.

About seventy-five per cent of the virgin stand is in the first

group. This group can be divided into three classes—the yacals,

the apitongs and the lauans. The first class represents timber

of a hard, durable character and of great abundance. The second

class corresponds in a way to the hard pines of the United States;

they are used for heavy construction purposes. The last group is

the most valuable of the three and can be compared structurally

to the soft pine of this country. Wood of this type is found in

competition with our finishing lumber, and in the Philippine Islands

is taking the place of imported species for furniture manufacture.

The molave forests correspond generally to the hardwood for-

ests of the United States. Under this group are founil woods for

general construction and also for furniture manufacture and similar

lines. They represent practically the chief value of the Philippine

forests. As a rule the commercial forests are either near the

beach or at a short distance inland where they can be made acces-

sible by short lines of railroad. The forests in immediate prox-

imity to the coast are being rapidly destroyed by the farmers and

small operators with limited capital. Lumbering in the future will

be expensive in forests some distance from the coast, where

modern logging methods will be necessary. One of the chief dif-

ficulties is the extreme cost of transportation to the market and

the company not owning its own boats is handicapped at the start.

When transportation facilities from the log to tjje consumer are

owned by the operating company, the cost of carrying lumber to

Manila should not exceed from $3.50 to $4.50 a thousand board feet.

There is no export duty on lumber or manufactured products, while

sawmill and logging machinery from the United States is admitted

free, and forest products from the Philippines admitted free to

this country.

The available labor for woods operations and sawmill work

has proved itself very efficient. The Filipinos have a natural apti-

tude for handling machinery and are easily taught. The cost of

labor runs from twenty-five to seventy-five cents per day in gold.

The bulletin gives an approximate idea of prevailing stumpage

values in the Philippine Islands, as based on government charges.

The cost of Philippine timber ranges from $1 to $5 per thousand

feet; lauan, which sells in Manila for $30 per thousand in the

form of lumber, can be bought on the stump for $1. The cheap-

ness of Philippine stumpage is still more marked in the fine cabi-

net woods. Five dollars in gold represents the highest value of the

finest cabinet woods in the Philippines.

The bulletin contends that the entire Philippine market could

be secured by local manufacturers if there were sufficient well-

equipped mills to take care of the trade. It also claims that Phil-

ippine manufacturers could successfully compete for trade in

Seattle and other western cities, in China and Japan and as far

as Australia. The chief difficulty has been with the introduction

of Philippine cabinet woods into this country, that there are no

lumbermen in a position to supply a strong demand; as a conse-

quence the fine Philippine woods are little known in the United

States.
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If the often-rc]>eated statement that "this is the day of the

specialist" is literally true, it would appear that the dimension

stock manufacturer would be among the most successful operators

in the hardwood field. He is a specialist in the most exact sense,

and if he specializes along the proper lines, he has acquired

knowledge not onlj' of manufacturing but of selling and informa-

tion that makes him valuable not only to his own concern but to

consumers as well.

In other words, the dimension stock man, more than anybody else,

needs to study consuming conditions. The sawmill operator can

cut plain oak, poplar or ash in four-, six- and eight-quarter thick-

nesses, send out a stock-list to several hundred possible buyers and

under ordinary conditions can move his product without difficulty.

He is not required to know exactly what the operations of those

who use the stock are, and as a rule he does not acquire very exact

information on this subject.

Many hardwood firms, it might be added, have begun to learn the

advantage of making more of a specialized study of the buyer's

needs and since trade has been less active than it was in 1907,

it has been worth while to adapt one's stock to the peculiar de-

mands of the factory man. This is merely by the way, however,

and only emphasizes the fact that the dimension manufacturer has

been compelled to make such a study all along in order for him

to remain in the business and to make a success.

It is perfectly true that under favorable conditions a man oper-

ating a plant for the cutting of hardwood lumber to dimensions

desired by consumers, could make money without any special exer-

tion in the direction of determining what would best suit his cus-

tomers. He would be given the order, with the required dimen-
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sions indicated, .-ind it would be simply a matter of adjusting his

machines so as to produce the stock. But here is the point

:

In the dimension factory there is much more waste than any-

where else, for obvious reasons. Unusual widths and lengths

required in work of this kind cannot always be provided without

leaving odd sections of boards behind. Prices may be sufScient

to cover the waste, but in many cases they are not enough to

enable the manufacturer to throw the residue into the furnace

and not pocket a loss. It is another case of "What will he do

with it?"

The only answer to that question that will be individually satis-

factory and economically sound involves the sale of the short

lengths and strips to factories which can use that particular ma-

terial, perhaps worked over to the exact dimensions which are

needed. In other words, the manufacture of dimension stock re-

quires a re-working to sizes that will consume the material which

otherwise would be denominated waste and chucked into the fuel-

box. And how is the manufacturer to determine the proper han-

dling of this stock without making a real and analytical study of

the consumer's proposition and applying his own to it?

The incident was recently cited by a man who is regarded as

an expert in the hardwood field, of a dimension stock manufac-

turer cutting mahogany to sizes required by his customers. Much
waste was involved in the operations, in spite of the exceptionally

wide boards which are available in mahogany. The waste was cut

into bits and sold for kindling wood or burned. When the manu-

facturer was asked to explain why ho was causing this dreadful

waste of valuable stock, he said: "I'd rather burn or give it away
than sell it for loss th;ni it is worth."
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It may be true that merely to throw a lot of material of odd

lengths, narrow widths and dimensions that are not standard on

the market and demand a price for it would result in little or

nothing being realized, and the trade on that particular wood
interfered with to a considerable degree. That is why it is all

the more necessary in a case of this kind to apply some of Mr.

Sheldon 's scientific salesmanship ideas to the situation.

Suppose the mahogany man referred to had found a manufacturer

who could use short pieces, not particularly wide, in his own work.

He would have been glad to pay a price for that so-called waste

that would have meant a handsome profit for the producer and yet

would have saved the manufacturer using it considerable money.

Instead of buying regular board lengths in standard widths, which

he would have been compelled to rip and cut to dimensions anyway,

he would have had the material practically ready to use and would

have been better satisfied than under any other conditions.

Such a situation is just a case of bringing producer and con-

sumer together. Proper methods of selling will determine just

what kind of stock the user requires in his business, and will give

it to him. Such a system is real service all around, and eliminates

the really indefensible waste of intrinsically valuable material.

As an instance of how this might be worked, a mantel manufac-

turer in a big furniture town was throwing away the odd lengths

and narrow strips which fell from his saws, because he had no way
to dispose of them. By accident he happened to learn of the oper-

ations of a manufacturer in his own town who was making fur-

niture specialties in the way of stools, children's chairs, etc. He
inquired what sizes he needed for that work, and found that a

great deal of the wood that he had been burning up could be

worked into the operations of this manufacturer in excellent

fashion.
'

' The result of this plan, '
' he said to a H.vrowood Record man

uot long ago, "is that instead of charging up against my mantels

the full price of the lumber, I am getting it a good deal cheaper

by selling the offal, and am therefore making a better profit on my
regular line than I would havo done otherwise. On the other hand,

my friend is getting his material at a comparatively high price,

considering the material as waste, yet he is making a saving when
the prices he has been paying for his lumber are considered,

especially in view of the excellent character of the material."

What happened in this case by accident ought to be brought

about by the dimension stock man through design. If a factory

man can use short pieces, narrow strips and other odd sizes, which
is the case with many consumers of lumber, why not give him
what he requires, cut to dimension and ready to be worked?
There are thousands of factories which require material of just that

character, and instead of getting it they are paying relatively high

prices for lumber that they must cut to the smaller sizes before

they can use it for the purposes to which it is intended.

It might be argued that this would be bad business from the

standpoint of the lumber trade as a whole, since the factory man
who bought dimension stock under the conditions suggested would

cease buying board lumber, and the actual consumption of wood
would be reduced. This is a short-sighted policy, however; and
in the long run the use of wood would be encouraged and every

foot of lumber manufactured would be used, instead of being

wasted, as is the case with an extremely large percentage of it

today. G. D. C.
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The Handle Trade

'1

SHORTAGE OF BROOM HANDLES
November of each year almost invariably sees a decided shortage

in broom handles, which is sometimes serious enough to be of

considerable inconvenience to the broom manufacturer. As a

result a number of them have started handle factories of their

own. It is the opinion of the writer, who is an old manufacturer

of broom handles, that a year's operation, at full capacity, of all

the present broom factories of the country would produce a very

decided excess of supply over the demand, with a resultant drop

in price of from $.3 to $-5 a thousand. Even now there is usually an

over production of handles and the chief reason for the usual fall

shortage is the fact that most of the handle plants close up for a

few weeks during the dull summer season, and do not carry any

large stock. When the new corn crop begins to move these small

stocks do not last long, and as a consequence it is a case of "rush"
until well along in the spring. This condition is being gradually

eliminated as the majority of the better plants are running steadily

during the year, and accumulating a stock of handles during the

dull season.

There has been a number of notices recently of new entries

into the broom handle field. The present manufacturers who know
the conditions, of course, would much prefer that these concerns

should stay out of an already crowded business, but the chief

difSculty is in meeting the competition of concerns who have no

accurate knowledge of the cost of manufacture and are willing to

sell for enough money to pay off their men at the end of the

week. For this reason from fifty to sixty per cent of those who

have started in the broom handle business during the last five

years have failed. My advice to a beginner who knows nothing

about broom handle manufacture would be not to attempt to lay

out the building or machinery himself, but to engage the services

of someone who has a thorough knowledge of what is required.

There is no other branch of the wood-working trade which requires

a closer working together of the various units of the plant. It

would be impossible to make a good handle factory out of a sec-

ond-hand building. When starting to operate, take a car of lumber

and run it through the machine, figuring out exactly what you

have gotten from it and exactly what the handles are worth. It

will be found that the actual capacity of your machines is con-

siderably below their rated capacity and that your carload of

lumber has produced several hundred less handles than you figured

it could on paper. A good percentage of these are not saleable. If

the new entrant into the broom handle business will work his

business along these lines and sell at a price which will show him

a profit on this basis of cost, he will be a welcome addition to

the handle trade.

DIMENSION STOCK FOR BROOM HANDLES
The articles appearing in Hakdwood Eecokd regarding dimen-

sion stock have been very interesting from the point of view of

the broom handle manufacturer. It does seem that dimension

stock would be worth to the consumer as much as the cost of the

lumber he will have to buy to manufacture it himself, but dimen-

sion stock as applied to the manufacture of broom handles offers

different conditions than for any other line. The writer has found

that it is possible to get one-third more handles out of a thousand

feet of lumber sawed by himself and working all the logs than by
merely working squared boards. The writer buys broom handle

squares and is willing to pay full prices for them, if they are prop-

erly manufactured, but the average millman seems to have an idea

that anything can be utilized for this purpose. Some, in fact,

will try to pass off various kinds of woods other than those speci-

fied in the order. Positively no knots or shakes will pass in broom
handles, but a great many millmen ship this kind of stock. Fur-

ther, while furniture people demand absolutely dry stock, it

seems impossible to get handle blanks properly dry. Every mill-

man who saws beech, birch and hard maple can ruake a good

profit out of properly manufactured handle blanks, but he must

make them right and dry them properly. He will find an increased

demand for this article. Expensive manufacturing gives very

little and can be taken care of by the saving in freight charges

on waste stock. With a good cut-off and a good gang rip-saw,

blanks can be made for less than forty cents a thousand. We
would certainly like to see more millmen get into this line of

trade on a proper basis. H. B. A.
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B 156—Wants to Market Thin Basswood
Chicago, 111., Jan. 2.—Editor Hardwood

Record : We have a small carload of resawed
firsts and seconds basswood. surfaced two sides

to 5/32". Can you render us any assistance in

finding a disposition for this car of lumber?

Anyone interested in the above car of lum-

ber can have the adilress of the owner by re-

ferring to B 1.56 in addressing this oiBee.

—

Kditor.

B 157—Approves Record's Attitude

Shenandoah. Iowa, Dec. 29.—Editor Hakd-
WOOD Rebobd : I have looked through your

issue of December 10 and note your editorial

comment under the heading "Settling Kicks." I

believe that a little additional publicity along

this line on the part of the lumber journals will

have a tendency to help clear out matters that

are such frequent causes of dispute between
manufacturing consumers and the producers or

jobbers of lumber. In fact, I believe the bulk

of the trouble is caused by mixing of grades.

Anyhow, I n'ant to thank you for presenting

the matter in tlie way that you did, and to as-

sure you that the people who want to buy

stated grades, and who are perfectly willing to

pay for these grades when they get them, will

appreciate your stand in the matter.

With best wishes, I am,
Iowa Wagox Compaxt,
U. G. Reininger, Manager.

B 158—Reprints "The Tree's Message to

Man"
St. Louis, Dec. 30.—Editor Hardwood Record :

You will see by referring to current issue St.

Louis Lumberman that I have taken the liberty

of republishing that beautiful "The Tree's Mes-

sage to Man." The wider the distribution the

better. It is a message that ought to be heard.

The St. Louis Lumbermax,

r. F. Cook. Asst. Editor,

B 159

—

Oak Flooring on the Pacific Coast

Detroit, Mich., Dec. 30.—Editor Hardwood
Record : i'our article under the caption of

"Oak Lumber and Flooring on the Pacific Coast"

has been read by me with much interest.

Our oak flooring shipments to the Pacific

coast states this year as compared with 1010
show a large Increase and bears out this- article.

This oflSce and some of the individual members
have been doing considerable missionary work
on the coast for the past two years along this

very line.

The Department of Commerce and Labor wrote

ine under date of November 2, 1!)10, that the im-

portation of oak logs from Japan in 1908 was
1,006 M feet, and in 1909, GSO M feet. They
have no record for 1910. They say that during

recent years considerable riuantltles of .lapaiifst-

oak cross ties have been reported as purchased

by some of the western railroads.

Would It be possible for you to give me the

name of the lumberman from I'ortland, Ore.,

who gave you this information?
W. L. CI.AI-FKV.

The above correspondent has been supplied

with the name of our authority for the state-

ments made iu the editorial in question, and

has been advised that the largest import of

Japanese oak on the Pacific coast occurred

during 1910, but that the importation has now

dropped to a very small quantity, as it has

been found that the quality of Japanese oak

IS entirely unsatisfactory for either flooring

or lumber uses, and inferior in all respects to

the oak lumber product of the United States.

—Editor.

B 160—Seeks Butternut
New York City, Dec. 2.S. -Editor Uakdwoud

Record: We are in the market for some 4,4
firsts and seconds butternut, and shall be very
thankful to you for the names of a few manu-
facturors who might have this stock.

Co.VIPAXV.

The foregoing letter is from a foremost

Aew York jobbing house, and it has been

suiiplied with a list of a few producers of

butternut. Any others interested in the in-

(juiry can have the address by writing this

office and referring to B 160.

—

Editor.

B 161—Praise from "Sir Hubert"
Washington, D, C, Dec, 27,— Editor IIakd-

wooD Record : I'our kindness in sending me
"The Tree's Message to Man" is greatly appre-

ciated. I have read the lines of Idah McGlone
Oibson with much interest and very great pleas-

ure, and I want to tell you so, and send you my
best wishes. GiFt'ORD Pinchot.

B 162—Seeks Quartered White Oak
Dimension

Fremont, O., Dec. 29.—Editor Hardwood
Record : We are in the market for 200,000 feet

of one inch quarter-sawed white oak dimension
stock based on the following specifications

;

Thoroughly kiln-dried : surfaced two sides to

Vs ; three inches and up wide and 60" long

;

must have two good edges and one clear face,

which must show good figure, and be free from
worm holes and deca.ved or discolored streaks.

Shipment to be made 20,000 feet each mouth
until order is completed. First shipment Febru-

ary 1. 1912.

FUR.N'ITnRE CoMfA.NV.

Anyone interested in the foregoing requisi-

tiim can have the address by writing to this

office and referring to B 162.

—

Editor.

B 163—Congratulations from Mr. Garfield

Mrs. Idah Mctilonc Gibson, the autlior of

"The Tree's Message to Man," is very much
gratified to receive the following letter of

encotnium on this article publislied in last issue

of Hardwood Record, from Charles W. Gar-

field, the eminent banker and forestry advo-

cate of Grand Rapids, Mich.

—

Editor.

Dec. 22.—My Dear Mrs. (Jibson : Yesterday I

was in receipt of the beautiful New I'ear's

souvenir sent out by Hardwood Record, and I

am once more imder obilgatious to you personally

lor furnishing me with a most ilellglUful bit of

lilcrature In the interests of the rapidly reced-

ing forests.

This charming word should go to the hearts

of tree slayers and cause them to think for a

moment at least along right lines. Sometimes
I am accused of not being in sympathy with

commercial Interests as I ought to be, but my
I raining has always been along the line of think-

ing of the otlii'r fellow, and somehow In tree life

1 h.ave found something more than lli'sts and
seconds and lalhs and shingles, because it Is all

these things plus life, and whether vegetable

or animal we have no right to make unnecessary

sacrifices of the life principle.

Permit me, my dear lady, to show In this

brief word m.v appreciation of your loyally lo

our forest cover which the good Lord granted lo

so large an area of this world in which we live.

Yours gratefull.v.

t'lIAS. \^, Caufikld,

B 164—An Appreciation from New York
New Y'ork, Dec. 29.—Editor Hardwood

Record : This is lo acknowledge receipt of

Mrs. Gibson's prose epic. "The Tree's Message
to Man," w'hich I am having framed to bang
over my desk at 50 Church street. It is a work
of art. Herbert E. Scmner,

B 165—From the Head of the Forest Service

Wasliiugton, 11, v.. live, 27,—Edimr I1.\kiiwooi>

Record : I am pleased to receive a copy of

"The Tree's Message lo Man," by Idah McGlone
(iibson. Let me thank you very heartily for

your courtesy in sending it to me.

H. S. Graves, Forester.

B 166—Another Encomium
Columbus. O.. Dec, 21.—Editor Hardwood

Record : We thank you most kindly for the

copy of "The Tive's Message to Man." It is a
beautiful work from every standpoint.

The Domestic Lumber Cojipany,
J. \V, T.iylor,

B 167—Criticises Walker's Market Reports
Columbus. O., Dec. 2(5.—Editor Hardwood

Record ; Please construe this letter as con-

structive critici.sm, and note that I have before

mo Walker's Monthly Market Report, dated Dec.

20, 1911. I turn to "Current selling prices on
ear lots to retail and factory trade f. o. b. cirs

Iietroit." which purports to be the average prices

at which hardwoods are selling in that market.

Now take up the item of ash as it quotes

:

4/4 1 & 2 $44.00
5/4 1 & 2 49.00
ti/4 1 & 2 50.00
8/4 1 & 2 53.00
10/4 1 & 2 60.00
12/4 1 & 2 . . . 60.00
16/4 1 & 2 65.00
4/4 No. 1 common 28.50
3/4 No. 1 common 30.50
6/4 No. 1 common .'{1.50

8/4 No, 1 common 33.50
10/4 No. 1 common 39.50
12/4 No. 1 common 39.50
16/4 No. 1 common 43.50

The above does not represent anywhere near
what the retail anfl factor,\' trade are jiaying for
that ash. We have sold lu the last three weeks
fifteen carloads as follows ;

8/4 Is & 2s $56.00
10/4 Is & 2s 65.00
12/4 Is & 2s 67.00
16/4 Is & 2s 69.00

with $20.00 less for No. 1 common.

These lists that fall in the hands of buyers
and uninitiated sellers have innuence and ought
lo always represent the aclual conditions. See
if you cannot get Mr. Walker to see the error of

bis way and not publish iirlces unless tbey are

representative of facts at the time published.

We trust that Walker will not fall into the

habit of publishing this class of misinformation,

and hope that you can help him get at the facts.

He no doubt did the best he could from the data

at hand.
There will only he one successful price cur-

rent and that is the one compiled by the govern-

ment through the Sales Managers Association

plan.

We are selling to brother wholesalers 4/4 1 &
2 ash $48.50 delivered Detroit, .

B 168—Temperature and Humidity of Dry-
Kilns

CiNCI.NNATi, C, Dec. 19.—Edilnr Haiidwood
Record : Please advise at what temperature
and humidity dry-kilns slxiuld be operated from
lieglnning of drying lo finish on 4/4, 5/4 and
4i 4 plain and <]Uarlered oak, and birch.

The Pfai; Maxi lACTURiNii Cumi'axv.

'I'lie aliovi' inciuirer has been iiit'ormed

that the writer has no jiractical knowledge
on the sub,iect of either the necessary tem-

jierature or humidity required for dry-kiln-

ing processes. However, the best anthori-
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ties of which he knows advise that the

initial temperature in correct seasoning of

any variety or thickness of oak or birch

should start off at approximately eighty

degrees and be gradually increased as the

drying progresses, and eventually finish at

not to exceed one hundred eighty degrees.

The necessary humidity would vary ma-

terially in the type of kiln employed and

by the outside atmosphcTic conditions.

—

Editor.

B 169—In Market for Oak Flitch
FiiANKLiN. ().. .I;in. ."i.—Editor Haudwocid Rec-

ord : I would like to be placed in communication
witli firms having quartered oak flitch tor sale.

The above letter is from a sawed veneer
producer, and any of Hardwood Eecord 's

clients wishing the address can have it by
referring to B IfiO, this office.

—

Editor.

Annual St. louis Lumbermen's Exchange
The Lumbermen's Exchange of St. Louis held

its annual caucus and banquet at the Missouri
Athletic Club, on the evening of Dec. 28. The
attendance of members of the exchange and
guests was large. The program was an enter-
taining one.

After the banquet President Koland F. Krebs
read his annual address. He stated tbat several
guests had been invited but had been unable to
be present. Among them wore Harbor Commis-
sioner Hellmich and Building Commissioner Mc-
Kelvey. He then read a telegram from W. W.
Dings, sent from Eldorado. Tex., stating that he
regretted being so far away but that business
had called him. A letter was also read from
Lloyd G. Harris, in which it was stated that his

health prevented his attendance.
Following the reading of Secretary George

McBlair's report. President Krebs mentioned the
fight that was being made on the increase in

freight rates and the effort being made to put
them back to where they were several months
ago and followed his remarks by introducing
Thos. E. Powe, chairman of the traffic com-
mittee.

Mr. Powe, before giving a resume of the

freight rate situation, said that the holidays and
a new family had prevented his making a more
complete report.

During his remarks Mr. Powe said that the
lumbermen's side of the freight rate contro-

versy would be heard on Jan. 25 and also stated
that additional funds to help defray expenses
would be received either by Secretary McBlair
or himself. He also suggested a more vigor-

ous advertising campaign for wood as against
steel and presented several statistics from Hard-
wood Record to show that steel cars were
really not as safe as wooden ones, notwith-
standing that the majority of people believed

the contrary.

A committee to nominate candidates for the

officers for lvll2 composed of Thos. \A'. Fry,

Franz Waldstein. F. C. Moore and Geo. H.
Cottrill was named and it retired to make the

slates.

During its absence. .Tames E. Gatewood spoke
on the persecution aud prosecution of the lum-
ber industry tnroughout the country and read
the resolutions adopted by the Board of Di-

rectors of the Lumbermen's Club of St. Louis
on Oct. 17. He told of the publicity given the

resolutions and then analyzed the Sherman anti-

trust law.

When Mr. Gatewood had finished, the reso-

lutions were unanimously adopted by the ex-

change.

The nominating committee having returned,

made their report, which was as follows. Two
tickets were nominated :

Thos. E. Powe. . President .\1. .Johanning.
-\I .Tolianning. . . Vice President . Thos. E. Powe.
Kcilaiid K. Krebs. Direitor Roland F. Krebs.
.luliiis Seidel . . . nireetor Julius Seidel.
Fi-anz Waldstein. 1 lirei'tor F. H. Smith.
W. W. Milne. . . . I'inctor J. R. Massengale.
Frank C. Moore. . Director L. E. Cornelius.
Cbas. E. Thomas. Director Wm. Lothman, Jr.

E. H.I.uohrmann. Director W. U. I'hivvis
Geo. IL Cottrill.. Arl)itrator . . . . C. I,. Culler.
C. H. C. Beckers. Arbitrator .... Thos. Noser.
H. Teckemeyer. . Arbitrator .... Leo Buder
J. A. Rebels .Arbitrator H. A. Boeckeler.
Frank Gram Arbitrator ....CD. Borrowman.

The report of the committee was unanimously
adopted.

H. A. Boeckeler here introduced a resolu-
tion touching the completion of the municipal
free bridge. It was generally discused pro and
con and after being variously amended, it was
finally referred to the Board of Directors for
consideration.

The exchange unanimously voted to pledge to
the fund being raised to bring the Democratic
National Convention to St. Louis, .$5.00 for each
member.

After a motion was made and unanimously
carried, that a rising vote of thanks be given
to President Krelis for the work he had done
for the exchange during his term of office, the
meeting adjourned.

At the annual election of officers of the ex-
change, held in its rooms in the Wright build-
ing, Tuesday. Jan. 2. Thos. E. Powe. president
of me I'owe Lumber Company, was elected presi-

dent and Alfred W. Johanning. president of
the A. Johanning Lumber Company, was elected
vice-president. The election was one of the
most spirited held in many years and the result

was very close.

The board of directors named were : Roland
F. Krebs, Franz Waldstein. Charles E. Thomas.
W. W. Milne, Edward H. Luehrmann, Julius
Seidel and Frank C. Moore. The arbitrators
elected were : George H. Cottrill, C. H. L.

Beckers. Harry W. Teckemeyer, J. A. Rebels and
Frank Gram.

Meeting Memphis Lumbermen's Club
The first meeting of the Lumbermen's Club

o£ Memphis for 1912 was held at Hotel Gayoso
.Tan. 6 with sixty-six members and visitors

present and witnessed the installation of the
new officers. Ex-President Stark and Secretary-
Treasurer J. R. McFadden submitted reports
covering the past year, and the new president,

F. B. Robertson, on taking the chair proposed
.1 rising vote of thanks to the retiring ad-
ministration for the splendid manner in which
they had fulfilled their duties during 1911. Fol-

lowing this, be named the standing committees
for 1912, which are as follows :

Law and Insdkance—J. W. Rush, chairman :

F. E. Gary, W. E. Nickey, J. R. Bailey and Sam
Burgess.

EXTERTAIN-MEXT—J. W. Dickson, Chairman ;

W. A. Ransom, S. C. Major, P. B. Stonebraker
and R. J. Lockwood.

I.VFORMATION—M. B. Cooper. chairman : J. W.
McClure, L. W. Ford, F. W. Dugen and D. F.
Heuer.
Mejieership—W. A. Stark, chairman; J. F.

McSweyn. C. C. Lattaner, J. S. Morris and
Harry Stimson.

PiBLiciTY—C. G. Kadler. George C. Ehemann,
R. Sondheimer, James Thompson and E. W.
Tschudy.

Resolutions—George W. Fooshe. W. R. Barks-
dale. J. W. Wyatt, .\. S. Fritchey and F. C.
Zupke.

RiVKU AXD Rail— C. D. llendrickson. James
E. Stark, W. B. Morgan, Frank May and C. M.
Kellogg.

Statistics—George O. Friedel. O. M. Krebs,
J. R. McFadden, D. D. Nellis and G. E. Bailey.

Very little new business was transacted. One
application for membership was received and
referred to the proper committee. Several com-
munications were read, one being an invitation

to attend the meeting of the Indiana Hardwood
Lumber Association, and another to attend the
annual banquet of the Nashville Lumbermen's
Club.

A committee was appointed to co-operate with
similar committees from other organizations in

arranging a fitting celebration of the opening of
the new I'nion Passenger Station, while an-
other committee was appointed to work with
other committees to secure the wagonway on
the new bridge acro.ss the Mississippi to he built
by the Rock Island System.
The question of securing permanent quarters

for the club was disposed of by the prompt mak-
ing of a motion looking to the re-opening of
this matter.

Annual Ke-Union Philadelphia Exchange
The Lumbermen's Exchange of Philadelphia

held its usual jollification at the close of the
.year, on the afternoon of Dec. 30. in the Griffith

hall. It was largely attended, and the enter-
tainment provided was greatly enjoyed by every-
one present. A finely appointed luncheon was
announced at twelve o'clock, which was followed
by rag time music on the piano by Prof. Adams.
Next on the program came .loe Lanigan rthe
skinny comedian), who convulsed his hearers
with his inimitable comic songs and recitations.

X noted ventriloquist then appeared on the .scene

to astound the audience with his most incredible
vocal feats. As a wind up -'Agosten," king of

cards, who as a performer of tricks has no equal,

made an exhibition of his powers, to the con-
sternation of the onlookers.

, The entertainment was a rousing success for
which great credit is due the office and enter-
tainment committee, composed of George A.
Howes, chairman : James A. Richardson. George
Rodgmen. Killam E. Bennett and Joseph P.
Comegys.

Annual National Wholesale Lumber Dealers'

Association
At the meeting of the trustees of the National

Wholesale Lumber Dealers' Association held at
New York on Dec. 21, it was unanimously voted
to hold the next annual meeting of the organi-
zation at Louisville, Ky., on Wednesday and
Thursday, JIarch 6 and 7. The trustees received
a number of invitations from several other
cities, but after considering the matter most
carefully, believed the best interests of the or-

ganization would be served by holding the meet-
ing at Louisville.

The members of the association in that city,

headed by T. M. Brown, president of the Louis-
ville Hardwood Club, were energetic in their
efforts to secure the meeting for Loui.sville. and
as a result the advantages set forth for his
home town by this gentleman and his confreres
caused the trustees to decide definitely on the
Falls City as the place of meeting. This next
meeting of the association will be the twentieth
annual.

The reports submitted to the trustees at the
meeting noted were very interesting, and showed
that much progress has been made since the last

annual meeting held at Washington. This ster-

> ling association, which ha.s always steadily ad-
vanced and kept pace with the progress of the
lumber trade, shows as usual a subistautial in-

crease in membership during the last year. The
entire board of trustees was present at the
meeting.

Both the association and the lumber contin-
gent of Louisville are to be congratulated on
having this important meeting held at the Falls
City.
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Change in Name Only

The wholesale lumbei- merchandising house of

Wistar, mderhiU & Co., of the Real Estate

Trust building, Philadelphia, on Feb. 1 will

change its title to that of Wistar, Lnderhill &
Nixon.

This amendment in name involves no change in

the personnel of the concern, as T. N. Nixon has

been associated with R. W. Wistar and F. S.

Underbill under the old title for the past five

years, and the change is made simply to give

Mr. Nixon the additional recognition in the con-

cern, which he so fully deserves by reason of

his abilities and hard work.

New York Has New Wholesale Hardwood
House

The Sumner Lumber Company is the name of a

new wholesale hardwood company which started

off in this line of trade with headquarters at 50

Church street. New York City, in the Hudson

Terminal building, on Jan. 1. This corporation

is headed by Ralph E. Sumner, president, with

Herbert E. Sumner as secretary and treasurer.

These two gentlemen, father and son, it will be

recalled, have long been identified with Hamilton

H. Salmon & Co., New York, and make this new
departure feeling that they can better themselves

by doing business as a separate institution.

The company will specialize in quartered and

plain gum, quartered and plain oak, quartered

and plain poplar, maple, birch, beech, cherry,

chestnut, cypress, elm, bay poplar, cottonwood.

ash and hickory.

New Departure of Lumber Sales Managers'

Association

Secretary E. H. Klann of the Lumber Sales

Managers' Association, with offices in Masonic

Temple, announces that at the last meeting of

the Board of Directors, it was decided to open

a nen- department to be known as the Lumber

Exchange Bureau. In this bureau it is the in-

tention to keep on file at the secretary's office

a list of both surplus and regular stocks of lum-

ber. The secretary will not send out circulars

covering stock lists, but will supply such in-

formation upon request from members. All

members are requested to list surplus or regular

stock with the secretary.

The Board also decided to allow non-member

mills to list their stock with the association in

order to give members a wider field for their

requirements.

Changft in Name and Officers

The lumber business heretofore conducted by

H. H. Hitt at FalkviUe, Ala. has been reorgan-

ized into a stock company with a paid in capital

of $2.'jO,000. H. H. Hitt becomes president and

general manager of the new institution ; A. C.

Smith, .Tr., vice-president ; F. R. Seeley, secre-

tary and treasurer; B. M. Nash, sales manager.

Mr. Hilt has manufactured hardwoods at Dan-

ville and Falkvillc, Ala. for the past two and a

half years, and Is well-known to the readers of

Hardwood Recobd.

F. R. Seeley has had a large experience In

luml)er affairs, and for a number of years was
In charge of the lumber department of the

Stearns Lumber Company, Stearns, Ky., and for

several years was general manager of the Santee

River Cypress Lumber Company, Ferguson, S. C.

Mr. Nash, the sales manager, has been asso-

ciated with Mr. Hitt In connection with manu-
facture and sales since the beginning of bis

operations In Alabama. For some time past he

has been manager of one of the mills.

The company maniifaeturcs from Its own tim-

ber tracts, and logs under contract along tlie

Louisville & Nashville railroad, and along the

"Tennessee river to Its band mill at li'alkvlllc,

Ala., where the central ofllces are located.

The company has flrst-class band mill plants,

and a complete planing mill, flooring factory and
a hickory producing mill. It manufactures the

celebrated Tennessee Valley white oak and pop-

lar at the band mill formerly owned by the

Bixby Lumber Company at Decatur, Ala., which

is under contract to the H. H. Hitt Lumber

Company.
In addition to these operations, the company

has two circular mills and two stave mills,

which it will operate, which in total will give it

a large output of oak, poplar, hickory and

staves. In addition some yellow pine and gum
will l)e produced, but the largest percentage of

output will be oak and poplar, in which the

company specializes.

Death of Clarence L. Cross

In the death of Clarence L. Cross of Chic.igo

rm Dec. 31, 1911, the local lumber fraternity lost

one of its most highly esteemed members. The

deceased was one of the oldest members of the

local lumber trade, and since his advent into the

lumber business in Chicago has been known as

the pioneer of the introduction of various woods,

and as being most prominently connected with

the cypress trade.

Mr. Cross had a remarkable acquaintance

among the yard trade of the country, and every-

TIIE LATE CLARENCE L. CROSS.

where was highly esteemed for his good judg-

ment, honest business tactics and straightfor-

ward way of dealing.

lie was born in Binghamton. N. Y., Aug. 5,

],S."i4, and came to Chicago with his mother in

1857. After passing through the old Chicago

university, he entered the lumber yard office of

T. W. Harvey of this city, at the age of seven-

teen. He continued with Mr. Harvey and ulti-

mately was appointed secretary of the T. W.
Harvey Lumber Company on Its organization in

1882, continuing in this capacity until 1889,

when he became head of the firm of Cross,

Badger & Co., wholesale lumber dealers in Chi-

cago. In 1S7S Mr. Cross became interested in

home development In Nebraska, and ultimately

was associated with two partners owning with

them fifteen yards scattered throughout the state.

.Since 1807 he conducted a wholesaling and com
mission cypress business in the Monndnock build-

ing, Chicago. His Interests since that time have

been devoted entirely to the introduction of

cypress In which he was considered a foremost

expert. He represented the Louisiana Red C.v-

press Company up to the time of his death, as

well as handling a considerable amount of stock

from various other large cypress mills.

A. J. Cross, son of the deceased, has been

associated with his father for several years and
will carry on the business under the style C. L.

Cross.

.\lr. ('His.~ I. avis besides his son, a widow and
two daughters. He was closely associated with

the social life of his town, Riverside, 111., and
was affiliated with the Episcopal church. lie

was a member of the Union League club of Chi-

cago.

The funeral services were held at the Cross

home on Wednesday, Jan. 3, there being in at-

tendance a large number of the local lumber
fraternity.

Building a Veneer MUl
The It. S. Bacon Veneer Company of Chicago

has about completed a new veneer mill adjacent

to its i)resent office aud wareroom site on North
Ann street. The mill will be three stories high

and will have a capacity of 10,000,000 feet of

veneers a year. It is the intention of Mr. Bacon
to ship all his mahogany, Circassian and other

foreign woods direct to Chicago on through bills

of lading for manufacture instead of shipping

them to the present plant of the Bacon-Under-

wood Veneer Company at Mobile, Ala.

The new plant will be equipped with every-

thing up-to-date in the line of machinery and
labor saving devices. It will not be so large

that the principals of the concern cannot give

close personal attention to the quality of work-
manship. It is their intention to lay particular

stress upon fineness of manufacture. While the

capacities of the machines will only supply the

needs of the company, at the same time it is

planning to accommodate the trade in special

custom cutting that can be done without inter-

fering with the regular business. The new plant

will extend the company's present holdings to

include 211 to 225 North Ann street.

Installs Hardwood Department

The Breitweiser & Wilson Company, with
offices in the Oliver building, Pittsburgh, Pa.,

has recently added a hardwood department to

its already extensive business. F. E. Smith,

I)reviousIy associated with the Palmer & Semans
Lumber Company, will assume charge of the

new department. Increased capital and enlarged

office facilities will be provided. Mr. Smith has
been actively associated with the hardwood busi-

ness since 1899. He has gone through all phases

of the lumber business, from the sawmill to a

sales position, and comes to his new duties well

equipped. Besides his connection with the

Palmer & Semans company, he has been identi-

fied with several other prominent southern hard-

wood concerns.

Souvenirs From Wood-Mosaic Company
Among the late arrivals in calendars reaching

the office of Hakdwood Rkcohd are two most
handsome works of art from the Wood-Mosaic
Company, manufacturer of flooring, veneers and
lumber at New Albany, Ind. One is entitled

"Cruisers Making a Portage," which is repro-

duced by photo-color from an original painting

by Philip R. (loodwin, and the second, "In

Scottish Highlands," is a reproduction from an
original painting by William Davles.

W. A. McLean's, president and general man-
ager of the concern, artistic taste is reflected

in the selection of the beautiful subjects.

Foreign Trade for November, 1911

Advance sheets published by the Department
of Commerce and Labor show that llie imports

of wood goods and lumber during November,
1911, showed a considerable decrease from that

month a year ago. The total value of Importa-

tions of this class aggregated .fl,.'i.'i5,000 this

year and ?;,''>,208,000 in November, lillO.

In the cabinet woods, the value of all cedar

imported during November, 1911, was but ?36,-

107, a decrease of over forty per cent during

the year. The value of mahogany Imports, how-
ever. Increased from $:i04,nOG to $;i77,7O0, while

the value of logs and round timber brought to

this country In November, 1911, was $9,';,717, as

against if305,:!24. The value of manufactured



lumber of various sizes as imported into the

United States decreased from $1,093,534 in 1010

to $1,48-1.364 in November, 1011. 0£ this the

hulk was imported from Canada. The total

value of the wood pulp importation in November.

1911, was $999,767 as against $1,304,214 in

November. 1910.

The value of all saw logs exported during the

past November was $141,253 as against $196.-

131 in 1910. Of this the most important were

hickory, oak and walnut. The export value of

timbers, both sawn and hewn, aggregated $534,-

438 this year, a decrease of $65,500 during the

year. The United Kingdom took the bulk of this.

The total value of manufactured lutnber includ-

ing boards, planks and deals, as exported from

the United States'in November. 1911, was $4,368,-

706, an increase of $1,100,000 over the export

trade in November, 1910. This includes all hard

and soft wood in various dimensions and classes

of manufacture. Among consuming countries

the United Kingdom ranked easily first, with

Canada second. The foreign consumption of

American shingles increased from November,

1910. to November, 1911, over $9,000 and totaled

in 1911 $15,610. The export trade in shooks.

staves and headings, showed rather marked de-

creases in quantity and value during the year,

while the value of snsh. doors and blinds shipped

E. W. niLL. PI{E81DENT OF TUE HILL
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to other countries was almost doubled. There

was a decrease in the value of furniture exports

during 1911 from $564,020 to $471,436. The
total value of exports of wood and manufac-

tures of wood was $7,239,862 in November, 1911,

and $6,441,828 in November. 1910.

New Tie and Lumber Company
Growing out of the original partnership estab-

lished a year or more ago by the Hill brothers,

with headquarters at Columbus. O.. has been in-

corporated the Hill Brothers Tie & Lumber Com-
pany, with headquarters at Charleston, W. Va..

in the Alderson-Stephenson building. The in-

corporators of the company are E. W. Hill, presi-

dent, formerly inspector for the Hardwood Manu-
facturers' Association of the United States ; J.

V. Hill, vice-president and general manager,

formerly chief inspector of the same association :

G. S. Hill, secretary and treasurer, formerly

with the Lamb-Fish Lumber Company. Charles-

ton. Miss. ; Miss Vernon J. Elder, assistant to

General Manager Hill ; Charles M. Bynner and

Alta Bynner. formerly of Columbus. O.

The company is organized for the purpose of

manufacturing railroad ties and timber, and in

doing a general wholesale lumber business. The
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present mills of the company are located near

Maynor. W. Va., on the Virginian railroad, at

which place the company has a liranch oflice.

Court Denies Application of Eastern Asso-

ciations

In the case of the government vs. the Eastern

States Retail Lumber Dealers Association, et al,

for alleged violation of the Sherman anti-trust

law. Judge Coxe of the United States district

court on Jan. 4 denied the application of the

lumber associations to have the testimony in this

suit taken in open court, a point for which

the as.sociations have been strongly contending.

The testimony will therefore be taken before a

commissioner and, when completed, will be pre-

sented to the three circuit court judges for trial

and decision. In denying the application. Judge

Coxe stated that he refused it because it would

create a precedent which, if followed, would

result in a hopeless congestion of the business

of the court. It seems that all such cases are

invariably heard by a commissioner : hence the

decision of the court Is simply in line with reg-

ular procedure ; but it seems too bad that such

is the case, for the reason that the taking of

testimony in this way involves much greater

expense and hardship upon the defendant, as

well as eliminating many benefits to be derived

through the personality, etc. of witnesses before

the entire court.

The -next step in the suit will be the appoint-

ment of a commissioner to proceed.

"It's Good To Be Remembered"

Many engaged in the hardwood industry have

openly demonstrated that they have the welfare

of their fellow-workers at heart as expressed In

the many Christmas and New Year's cards they

have sent out. and among those received by

IlARnwooD Record are from the following : E.

C. Atkins & Co. Inc., Indianapolis, Ind., Mitchell

Brothers Company, Cadillac, Mich., Tennessee

Oak Flooring Company, Nashville. Tenn.. Si-

monds Manufacturing Company, Fitchburg,

Mass., Riemeier Bros. & Cummings. Evansville,

Ind.

The ever welcome and useful memorandum
books, handsomely bound in red or black leather

have reachced us from Russe & Burgess, Inc.,

Memphis. Tenn.. Cherry River Boom & Lumber
Company. Scranton. Pa!, R. S. Bacon Veneer

Company. Chicago, and Louis Wuichet, Chicago.

A novelty in the way of a Christmas remem-

brance is a ten year, prettily decorated desk

calendar from the M. B. Farrin Lumber Com-

pany, Cincinnati, Ohio.

Then there is the ever-handy desk pad from

Scatchtrd & Son. Buffalo. N. Y.. containing fifty-

two sheets, each divided into the six working

tJays of the week.

The Anderson-Tully Company. Memphis. Tenn.

has assisted in beautifying the editor's sanctum

by presenting him with a handsome inkwell

reposing in a miniature log made of brass.

Beautiful calendars were received from :

Geo. C. Brown & Co.. Memphis, Tenn., en-

titled "In the Days of Auld Lang Syne" ;

Robert Black & Co.. Bay City, Mich., "Trailing

Arbutus" ; "Lady Caprice," from the John Dul-

weber Company, Cincinnati, O. ; John M. Woods

& Co., East Cambridge, Mass. and Memphis,

Tenn. ; "Monarchs of the Forest." from the

HoUey-Baker Lumber Co., Sikeston. Mo. : "Sun-

set Near Land's E'nd. England." from Chas. K.

Parry & Co.. Philadelphia. Pa. ; "A Chat by the

Wayside" from the Anderson-Tully Company,

Memphis, Tenn. Other beauties from the Esta-

brook-Skeele Lumber Company, Chicago ;
John

W. Coles. Philadelphia, Pa. ; "Sunset over the

Hill" from the R. E. Wood Lumber Company,

Baltimore, Md. ; Barker & Co., New Haven, Conn,

and Boston, Mass. and from the Southern Pine

Compan.v of Georgia. Savannah. Ga.

Weekly calendars have reached us from the

Holley-Matthews Manufacturing Company. Sikes-

ton, Mo. and from Wistar. Underbill & Nixon,

Philadelphia, Pa.
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Other calendars have reached H-\rdwood Rec-

ord's otBce from the Huddleston-Marsh Lumber

Company, dealer in foreign and domestic fancy

woods, veneers and glued-up stock. Chicago. 111.,

and "Rosetime," from The Prescott Company,

manufacturer of sawmill machinery, Menom-

inee, Mich.

Russia's Timber Export

Second among Russia's exports are shipments

of timber, which, according to late consular re-

ports, are increasing yearly. In 1909 the amount

was 6,872,161 tons, value $65,066,645. Last

year it was 6,606,338 tons, value $70,879,450.

Deals, battens and boards to the value of $43,-

239,915 were included in this total. Great Brit-

ain took $29,914,805 worth : Germany, $19,934.-

620: Netherlands, $5,297,290; France, $2,860,-

065 ; Belgium, $2,505,090.

A New Mechanical Tree Felling Device

A writer in Scientific American says that at-

tempts have been made from time to time to fell

trees with a wire heated by electricity, but so

far these have not given satisfactory results.

A Berlin inventor. Hugo Gantke, has recently

designed a simple device for the mechanical

felling of trees, in which the trunks are cut by

the friction of an ordinary eighteen-gauge steel

wire. It is alleged th;-Lt a practical test has
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demonstrated that it is able to fell a twenty-

inch tree in six minutes. The steel wire, driven

by an electric motor, is heated so intensely by

friction on the wood as to burn a thin carbon-

ized kerf, w-hich is both smoother and cleaner

than the cut of a saw. The charcoal layer ad-

hering to the trunk is extremely thin and al-

lows the structure and any disease of the wood

to be distinctly recognized. It enables the tree

to be marked with chalk, and at the same time

tends to preserve any trunks that may be tem-

porarily left in the woods.

The writer states that this felling machine

will work freely even on the largest trees with-

out requiring any wedges to be inserted into

the cut ; for instead of any sawdust there is

only smoke and steam, and hence there is no

danger of the cut becoming obstructed. It

enables the operator to cut the trees very close

to the ground.

A new piece of steel wire costing but a few

cents is taken for each cut. and there is no

loss of time such as is Involved in hand labor

between cuts, or time taken for the sharpening

of saws. Only one man is required to operate

the machine against two men working with
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crossc-ut saws. Tho lai-g.n- the tree, the highcf

is the relative cutting speed.

When electricity is not immediately available

it can be generated by existing steam or water

power plants, or frequently it is found advan-

tageous to use a portable power-plant consisting

of a ten horsepower gasoline motor and dynamo.

which may be installed temporarily in a central

location. A flexible cable is used to connect the

dynamo with the felling machine, which is

mounted on a two-wheel truck.

It is possible that this device may be operated

successfully in some timber areas, but as a

general proposition it is doubtful if it offers any

economical advantages over a good cross-cut saw
actuated by two husky felling experts.

Wooden Tops Popular

Makers of spinning tops in the I'nited States

have a new field in which to dispose of their

output. The old-fashioned wooden toy of Amer-

ican commerce is in demand in the Maltese

islands where, according to the United States

consul at Malta, James O. Laing, the game of

peg-top has become very popular among the boys.

Tops sent to that country should be made from

strong, hard-grained wood, as they are subjected

to very hard usage. Those most commonly used

are spun with a string and sell at one to four

cents each.

Miscellaneous Notes

The Western Silo Company, Des Moines, la..

has increased its capital stock to $100,000.

The Virginia Hardwood Lumber Company.

York, Pa., has recently gone out of business.

The Barker Lumber Company, Delavan, Wis.,

has increased its capital stock from $100,000 to

$200,000.

The Hon-Tomlinson Lumber Company. Win-

chester, Ky., has increased its capital stock to

$100,000.

The Rex Buggy Company. Connersville, Ind..

has increased its authorized capital stock to

$150,000.

The J. Xells Lumber Company, Cass Lake,

Minn., has Increased its capital stock to

$1,500,000.

The Consolidated Saw Mills Company. St.

Louis, Mo., has l>een re-incorporated under Mis-

souri laws, and has increased its capital stock

to $250,000.

The Chas. Nelmeyer Hardwood Lumber Com-
pany, Okolona, Ark., has been incorporated with

a capital stock of $75,000.

The Kingston Wood-Working Company, Kings-

ton, X. Y., has been Incorporated with a cap-

ital stock of $10,000.

M. J. Epley Lumber Company, Hattiesburg,

Miss., has been incorporated with an authorized

capital stock of $10,000.

The Anderson Veneer & Saw Mill, Louisville,

Ky., has been succeeded by the Anderson Vcneir

& Saw Mill Company, Inc.

The .ShevUn-Mathleu Lumber Company, liau-

dctte, Minn., has Increased its capital slock

from $300,000 to $1,.';00,000.

The Mount Wlnnns Mlllwork & Lumber Com-
pany has begun the manufacture of cabinet

work at Mount Wlnans, Md.

Fire recently destroyed the lumber yard of

Cowan & Mllchell. Grand Prairie, Tex., entail-

ing a loss of about $13,000.

The Shawnnit Lumber Company, Shawmut,
Ark., has been Incorporaled with a capital stork

of $500,000 to manufacture lumber.

The Ked Klvor Cottonwood Company. Little

Rock. Ark., has been Incorporated with an
authorized capital stock of $25,000.

K. B. Currier, wholesaler of lumber, Spring-

Held, Mass., has been succeeded by the It. I'..

Currier Company, capitalized nt $25,000.

The Wra. 11. liassett Company. Hrldgewnfer,
Mass.. has been incorporated with a capital

stuck of $20,000, and will manufacture auto-

mobiles.

The Northern Hardwood Company has re-

cently begun the maiiul'aiture of hardwood lum-
ber with ofHces at Memphis, Tenn.. and mill at

Klchey, Miss.

The Schreiber Manufacturing Company, man-
ufacturer of agricultural implements, Ham-
mond, Ind.. has increased its authorized capital

stock to $50,000.

The Sclftcdo Brush Company. Taunton. .Mass..

has been incorporated with a capital stock of

$20,000 by John J. Gottschalk, Ole C. Sylvester

and Joseph \\'. Birns.

Lem A. Carner has been appointed receiver

for the Walter Cabinet Company of Wayland,
Mich. The factory has been started after a

three weeks' shut-down to clean up .stock on
hand and complete kitclten cabinets partly fin-

ished.

The Edwards & Wharton Lumber Company,
.\ledo. 111., has been incorporated with a capital

stock of $10,000 to deal In lumber, paints, var-

nishes, farm implements, etc. The incorporators

are H. W. Edwards, W. A. Wharton and .1. I.

Edwards.

The Tunis-Cockey Lumber Company. Philadel-

phia. Pa., has been incorporated with a capital

stock of $25,000 to manufacture, produce and
deal in timber and lumber. The incorporators

arc Robert W. Tunis and John H. T. Cockey,

Philadelphia, and Harry W. Davis of Wilming-

ton, Del.

H. D. Timmons. who has been engaged in the

lumber business in Waxahachie. Tex., for

twentyrone years, recently sold out to D. H.

'I'hompson. The consideration was about $20.-

000. Mr. Thompson has become associated with

A. D. Timmons of Houston and R. C. Johnston

of Waxahachie.

The Crown Hardwood Company. Seattle,

Wash., has been incorporated with a capital

stock of $1,000,000. The new company pro-

poses to do a general land business. The trus-

tees are .7. A. McRachran of Spokane. I-^. J.

Jane of Seattle and John Henry Kern of Moose
Jaw. Saskatchewan, Canada.

E. L. Page of New Orleans. La., has sold

all the hardwood timber on his Ravenswood
I)lantation in Pointe Coupee parish to Porter

Brothers of Natchez, Miss. The timberland has

an area of 2,000 acres and abounds in cotton-

wood, gum, ash and other hardwoods. The pur-

'haser will erect a sawmill on the property,

and will begin cutting the timber as soon as

possible.
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CHICAOO

W. J. Wagstaff of Oshkosh. Wis., visited II.ikp-

wuoD Record offices during a trip to Chicago last

week.

The board of directors of the Chicago Lumber-

men's Association met at the association head-

cpiarters in the Rector building on Jan. 8 to ar-

range for the coming annual gathering of that

body. It was decided to hold a dinner in the

red room of the La Salle hotel at 6 ;30 on Jan.

15. The dinner will be followed by a short busi-

ness meeting in which the members will elect

board of directors, board of arbitration and com-

mittee en appeals. Various features for the en-

tertainment of the members have also been ar-

ranged.

H.vuDWoOD Record acknowledges a call on

Dec. 22 from J. B. Finley. manager of the Ohio

Valley Bending Company, Parkcrsburg, W. Va.

Mr. Finley, in addition to carriage woodwork
production, is Just putting in a broom handle

and dimension plant in connection with his

riperation.

James Downs, hardwood lumber manufacturer

of Rochester, Ind., was a Chicago visitor on

Jan. 'A, at which time he marketed a considerable

portion of his hardwood stock.

John J. Rumbarger of the John J. Rumbarger

Lumber Company, 418 Perry building. Phila-

delphia, Pa., spent a few days in Chicago la.st

week, and succeeded in bagging several very sub-

stantial orders for chestnut. This is Mr. Rum-
barger's first visit to this city since the World's

I'alr period.

H.VRPWdOu Riocoito acknowledges a call on

Jan. 1 from H. (i. Sheldon, Fremont, O.. ami

E. M. Sprague of Clnclnimll. O.. of the Ed-

ward nines Lumber Company sales stafl'.

F. H. Kelly, sales manager of the Grand Itap

Ids Vereer Works, spent Jan. 5 In Chicago, en

route home from a trip to the plants of Thi>

.Madera Company In Madera, Chihuahua pro-

vince, Mexico. This company Is a very ex-

tensive manufacturer of yellow pine, a variety

which resembles, to a considerable extent, the

while pine of the North, and Is botanlcally

known as Ptniis puvilcrosa. Mr. Kelly sold this

coinfiaiiy for Its Pearson i)laiil twenty fnui- of

tlie Grand Rapids type of kilns, 23x1.3.3 feet In

size. This is one of the largest dry-kiln orders

ever placed, and Mr. Kelly and his principals

arc to be congratulated on the sale.

Mr. and Mrs. J. C. Howe, Wabash, Ark., are

being felicitated by their friends on their New
Year's present represented in their first nine-

jtound girl baby. Mr. Howe is a memljer of

the Howe Lumber Company, which operates a

large hardwood band mill at the above point.

.\ holiday greeting has reached Mr. and Mrs.

E. H. Klann in the way of a new girl baby.

Mr. Klann is the well-known Chicago jobber,

and secretary of the Lumber Sales Managers'

.\ssociation, with oflices in the Masonic Temple,

and is being deluged with congratulations from

his friends.

The ,\inerican himber importing house of

Auguste IJrants & Co.. advises that for purposes

of an extensinti of its business it has moved
its offices to 4.S Hue du Rossignol, .\ntwerp.

Belgium.

J. F. Mlngea. Chicago manager, in the Fisher

building, of the Faust Brothers Lumber Com-
liany of Pa<lncali. Ky., spent the week before

thi> holidays at the Cairo and Brookport, HI.,

yards of the company, getting a line on the con-

cern's present stocks of hardwoods. Mr. Mlngea
anticipates a very good business during 1912,

and his company has prepared for it, as it will

start the new year with more than 2,500.000

feel of i)oplar and oak in yard, all of which is

in good shipiilng <'ondlllon. During Novi'inber

aTid llecenibiM' the company i)Ut 100.(1110 feel

of plain and (luartered red itak on slicks, which

will average seventy-thc per cent ten Inches

and wider.

The Huddh'Ston-Marsh Lumber Company,
wholesaler and retailer of mahogany and fancy

woods, has Just received two cars of unusually

will figured mahogany veneer. .\ portion of

this veneer possesses a figure, the ccpial of which

Is seldom seetl.

Hlvlsliui C of thi' Chicago Lumlicnni'iis .\sso-

clatlon. comiMised of the hardwooil wholesalers,

held an liiforriial "Dutdi treat" for Its mem-
bers In the form of a luiichidn mi the Boston

l)yst"r llous 1 Jan. 0. It Is liitcn.licl to make
such meetings ri'gnlar features of the various

divisions of the assoclatltui.

W. M. Sle|ibeusiMi. traveling representative of
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the lioo-IIoo, stopped iu t'hicago, Jan. 4, eu route

from St. Paul to Toledo.

J. M. Attley of J. SI. Attley & Co. of this

city is at the company's mills at Sagola, Mich.

Gus Heinemann of the B. Heinemann Com-
pany of Wausaii. Wis., was one of the local

callers during the past week. He was on hia

way home from the South.

C. P. Jennings of the Berthold & Jennings
Lumber Company, St. Lonis. Mo., was in Chi-

cago last weels getting R. A. Hastings, his new
local representative, established.

W. E. Johns of the new Johns-Mowbray-Nelson
Company of Cincinnati has been doing busi-

ness fn this city for several days.

W. J. Foy of the McShano Lumber Company
of Omaha was in the city recently.

Horace Blaclj, manager of the Petros Lum-
ber Company of Petros. Tenn.. the sawmill

branch of the Fred W. Blacl< Lumber Company,
left Chicago for the South Jan. ."». after a week
in the city.

A. W. Lucas, head of the Lucas Land & Lum-
ber Company, Paducah. Ky., spent several days

last week in the city on business.

P. E. Gilbert, formerly prominently connected

with Memphis Itardwood houses, has just ac-

cepted the position of sales manager for the

Wisconsin Lumber Company of Chicago.

G. H. Holloway of Schultz, HoIIoway c& Co.

returned on Jan. from a several days' selling

trip to St. Louis. Mr. Holloway reports cot-

ton\\'0od and No. 1 common gum increasing in

demand steadily.

C G. Powell of the Fullerton-Powell Hard-
wood Lumber Company. South Bend, Ind.. was
in the city on .Tan. 5 in conference with his

local representative.

E. E. Skeele of the Estabrook-Skeele Lumber
Compan,y, left on ,TaD. .3 for a hurry up busi-

ness trip to Cairo. 111. J. S. Estabrook left

the same date for St. Louis, to be gone sev-

eral days.

George W. Smith of the A. 11. Kayser Lum-
ber Company, Madison. Wis., was in town on
business the early part of last w'eek.

Edward Hammer of Hammer Brothers. Hills-

boro. ^^'is., spent several days in the city re-

cently.

NEW YORK

In the case of tlie goverirment against the

Eastern States Retail Lumber Dealers' Asso-

ciation and its component associations for al-

leged violation of the Sherman law, arrange-

ments have been made with the coul't for a

hearing this week as to the manner of taking

testimony in the trial. The lumber associations

wdll contend strongl.v for a hearing in open

court before a full bench, but it is understood

that the government will insist upon taking the

testimony before a referee for ultimate presenta-

tion to the court. The lumber associations feel

that the suit is not based upon legitimate facts,

and that the trial in any other way but in

open court is pre.iudicial to fairness as far as

the lumbermen are concerned.

A petition in bankruptc.v has been filed

against the John JlcOlave Company, wholesale

lumber dealer of 1182 Broadway, show'ing lia-

bilities of $7,000 and assets, $900. The com-

pany was incorporated in July, 1009, with a

capital of $25,000 and was headed by John
McClave, who was formerly treasurer of the

McClave Lutflber Company, from which he re-

signed in 1009.

Petition in bankruptcy has been filed against

the Moore Lumber Company. 90 Nassau street,

and James .\. Jloore. lumber dealer, the same
address, who is president of the lumber com-

pany. Liabilities were estimated at $.30,000 and
assets $5,000 in each petition. F. J. Wald-
eyer has been appointed receiver in both cases.

This week Sales Manager Van W. Tyler ot

the Manufacturers' Jjumber Company. 17 Bat-

tery place, left here in company with a corps

of salesmen and department managers of the

New York, Buffalo, Chicago and Canadian
branches of the company for the annual in-

spection tour of the Hugh McLean Lumber
Company's operations at Chattanooga, Birming-

ham and Jlemphis. This is an annual event

extended by the company, for the purpose of

thoroughly acquainting its sales representatives

with the character and efliciency of operation

and method of production.

Fire on the night of Jan. 1 wii)ed out the

mill-work factory of the Hudson Wood-Working
(^'ompauy at Bedford Park, N. Y., and destroyed

considerable lumber belonging to Church E.

Gates & Co. The total loss was about $21,000,

of which Church E. Gates & Co. suffered $1,000.

A. S. Olmstead of the Floyd-Olmstead Company
of Philadelphia, and branch oflice New York
City, has sold out his interest in that com-
Iiany, to assume the management of the white

pine and hardwood department for the Barker-

Bond Lumber Company, wholesaler at 29 Broad-
way, city.

Keith Price of Price & Pierce, London. Eng-
land, lumber merchants, recently arrived in this

city for a business tour of .Vmerican producing

points.

The Seacoast Lumber Company, wholesale

cj'press. 1 Madison avenue, recently acquired

the entire output of cypress manufactured by
the Greenville Yellow Pine Company ot Green-

ville, Fla.

Norman B. Coster of Price & Coster, 52 Broad-
way, left Dec. 22 for Havana and other Cuban
points, where the firm is cutting cedar and
mahogany for the American markets.

BUFFALO

The A. J. Chestnut Lumber Company tiled a

certificate ot incorporation on Jan. 2, with cap-

ital of $150,000. The directors are Albert J.

Chestnut, Edwin B. Lott, Anna C. Bangert.

James Chestnut and Ernest F. Runnels. The
company succeeds the firm of Chestnut & Slaght,

t". C. Slaght retiring entirely on family con-

siderations. The firm has been in the hard-

wood trade for eight years. Mr. Slaght, hav-

ing the Pennsylvania sawmill interest to look

after, was kept almost constantly away from
his family. Mr. Chestnut is president of the

new company.
The Chamber of Commerce election takes

place on Jan. 10 and one ot the nominees for

president is O. E. Y'eager. who has been first

vice-president arffl has given much of his time

to the interests of the chamber and the city.

The Gaffney Wood Products Co'mpany of Brad-

ford, Pa., has purchased 1,700 acres of hard-

wood timber at Cartwrights, Pa., and will util-

ize the wood at its chemical factory at Nansen,
near Kane. Pa., thus securing material to keep

running for several years there.

The annual automobile show the first week
of this month brought out exhibits from fifty

manufacturers and was spoken of as the best

in tile country, outside of New York and Chicago.

Hugh McLean went on a southern trip on

legal and other business early in the month in

connection with the Memphis mill. R. D. Mc-

Lean is back at his desk again, after a stormy

passage from E'urope on tlie Campania.
J. W. Welsh of the Buffalo Hardwood Lumber

Company, has returned from a trip through

Ohio and Kentucky on business (or the company,

finding lumber conditions about as good in Buf-

falo as elsewhere.

F. W. Vetter states that the basswood trade

at his yard has been looking up lately, a large

lilock having been sold last month, which brought

the month's figures up to very good proportions.

H. A. Stewart reports having shipped out

quite an amount of poplar and other hardwoods
from I. N. Stewart's West Virginia yard, from

which he returned this month after a six weeks'

stay.

G. Ellas has returned from an eastern trip on

business. The oflice reports the hardwood trade

as rather quii't, but is looking for improvement
and a fair amount of activity during the year.

Blakeslee, Perrin & Darling state that their

trade is about up to normal thus far this year.

Prospects for 1912 trade are considered bright.

Trade has been very good lately at the yards

of T. Sullivan & Co., as compared with last

year's start. Maple is one of the leaders and
prices are said to be growing still firmer, with

birch also strong.

James A. Whiti-. president of the National

Hardwood Company, has returned from a trip

to New York with his family. Various hard-

woods, including maple and birch, are iu fair

demand at the yard.

Anthony Miller reports trade as only mod-
erate during December, but business has picked'

up and he looks for a year ot co'mparatively

good results in hardwoods.

PHILADELPHIA

The Lumbermens' Exchange of Philadelphia

held its regular monthl,y meeting on Jan. 4.

.\fter the reading of the minutes of the pre-

vious meeting, Frederick S. Underbill, chairman
of the Panama Canal Committee, reported that

at a meeting held by his committee, it was
resolved that the chairman confer with other

trade organizations and request the appointment

by them of a similar committee of five mem-
liers, the chairman of each of the committees
to constitute a joint committee to devise ways
and means to be taken up and carried out by
the rest of the several committees. A request

was made and carried to the effect that the

Lumbermen's E.xchange recommend to the

I'nited States Senate, the adoption of the Arbi-

tration Treaty now before that body, without

amendment. The rest of the meeting was de-

voted to routine matters.

Florace A. Reeves, Jr., of R. B. Wheeler &
Co.. says things are moving along smoothly,

and the business outlook is very promising.

John H. Schofield of Schofleld Brothers, testi-

fies to an advanced trading during the last few
weeks. He is mucli pleased with totals for

1911, and reports their manufacturing business,

at the Saltkeatchie Lumber Company, Schofield,

S. C, making fine progress : also that their

branch in Reading, Pa., has completed another

successful year.

The Whiting Lumber Company is not disposed

to criticize conditions, as it is getting business

right along, with prospects of further increase

in the near future.

Frederick S. Underbill of Wislar, Underbill

& Co., is much encouraged at this time over

prospects for 1912 trading. Their salesmen are

decidedly encouraged over prospects in their

respective territories. The firm style of Wistar-

Underhill & Co.. on Feb. 1 will be changed to

Wistar, Underbill & Nixon.

The Kay Lumber Company was recently in-

corporated and will succeed the business carried

on by Robert G. Kay for twenty-one years. The
officers are : Robert G. Kay. president ; John F.

Rohrbach, vice-president, and Warren D. D.

Smith, secretary and treasurer. Mr. Kay Is

one of the best known lumbermen in the eastern

field and was at one time president of the Lum-
bermen's Exchange, also ot the Philadelphia

Wholesale Lumber Dealers' Association, of which
latter organization lie is now a director. Messrs.

Rohrbach and Smith have been associated with

Mr. Kay for a number of years.

Creditors filed a petition in the United istates

court. Dec. 20. to have the Millbourne Lumber
Compan.v of this city, adjudged an involuntary

bankrupt. Creditors and their claims are : F.

W. Unkel Lumber Company. $677.99 : Charles P.

Dyer, $204.25 : J. Quincy Hunsicker, $10. On
Dec. 27. Joseph P. Comegys of Barker-Bond
Lumber Company and John C. Tennant of the
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Summit Lumber Company, were appointed joint

receivers.

The Francis Piano Company obtained a char-

ter under Delaware laws, Dee. 23, with a cap-

ital stock of $2r>0.000. The incorporators are
H. O. Cougbliu of Brooklyn, and Welcome W.
Bender of Elizabeth, N. J.

PITTSBURGH

Roy Faulkner, who was eastern man for

Bemis & Vosburgh for some years, has trans-

ferred his energies to W. W. Dempsey of Johns-
town, Pa. He will work the Pittsburgh dis-

trict for the present.

W. A. Schmitt. who was for several years in

the employ of the Flint, Erving & Stoner Com
pany as office man, has joined the West Virginia

Lumber Company where he will be sales man-
ager. The latter has added two new salesmen
and otherwise is getting things in shape for a

big year's business.

B. W. Cross, who recently opened a Pitts-

burgh office in the Oliver building for the
Thomas E. Coale Lumber Company of Phila-

delphia, spent a few days last week at the home
office at Philadelphia. This company is espe-

cially well equipped to do a big business and
will work the Pittsburgh district hard.

The Duquesne Lumber Company is getting

under fine headway in the Columbia bank build-

ing. Its force of salesmen has been increased

by taking over Mr. Havlin, an experienced man
from the W. P. Craig Lumber Company.
The Apollo E.'Jtcnsion Step-Ladder Compan.v

at Apollo, Pa., has been chartered with a cap-

ital of ?5,000 by E. A. Townsend and B. F.

Bosworth of that place and J. E. Call of Van-
dergrift. Pa.

Robert E. Gannon, with his associates Clif-

ford S. and Chester A. JlcCleary, has secured
a suite of offices at 610-611 Keystone building

as headquarters for the newly organized Free-

hold Lumber Company. The company will have
a big following of Pittsburgh lumber buyers.

Mr. Gannon is very familiar with the trade
through the middle and eastern states.

The Shreve Chair Company at Union City,

Pa., is making improvements to its plant. It

will shortly put in a band sawmill to replace
the old circular sawmill which was removed to

Sherman, N. Y., some time ago.

H. E. Ast, manager of the hardwood depart-
ment of the American Lumber & Manufacturing
Company, believes that the outlook for a healthy
increase in business in 1912 is exceedingly bright.

He says that improvements and repairs have
been delayed to a dangerous point and an im-
mediate resumption of buying of stocks of hard-
woods is necessary. The company is now lo-

cated in a suite of seven of the finest rooms
in the Peoples Bank building at Fourth avenue
and Wood street, where its big force has much
better facilities for working than in its former
quarters in the Publication building.

The W. P. Craig Lumber Company has in-

creased its force of helpers by employing H. C.

Morris, an experienced lumber salesman from
New York. He will work the Pittsburgh dis-

trict. The company has drilled its salesmen
thoroughly in an intimate knowledge of stocks
at Its mills and started them out about Jan. 1.

E. V. Babcock & Co. wound up the year with
a total of about 9,000 cars shipped. This was
nearly GOO cars more than thc?lr total for 1910.
The company, with its Immense Interests, was
never in such good shape to handle an enormous
amount of lumber quickly and satisfactorily as
at present and its officials believe that this year
will show a great gain In business over J Oil.

J. N. Woollett, president of the Aberdeen Lum-
ber Company, is In the Southwest this week in

the Interest of his gum and cottonwood business.

The Acorn Luml>er Company has secured J. D.
Hollihan to represent It In New York and the
East, where It \n going hard after the hardwood
trade this year. Mr. Hollihan spent seven years

'.villi tlio Camp Manufacturing Company and is

one of the best fitted young lumbermen in the

business to handle eastern trade.

The Kendall Lumber Company has been mak-
ing heavier shipments since Dec. 10, especially

lo the railroads and coal mining concerns. Its

business is expanding so that it now includes
every trunk line railroad in this country and
there is every prospect that 1912 will break all

records in its shipments.

BOSTON

The Lumber Trade Club of Boston will hold

its annual meeting during February.
Demand for redwood in this market is limited

lo small lots and comes largely from the cutting

up trade. More is not used here on account of

the high rate of freight which brings the final

cost too high. After the canal is opened it is

expected that business will show a marked in-

crease as the lumber can then come to New-
York or Boston in cargo lots thus reducing
transportation charges.

The building occupied by the Hatch & Barnes
Company, manufacturer of builders' finish,

Worcester, Mass., has been purchased by the

company, which is planning to extend its busi-

ness.

A new firm under the name of Weinie Bros.

& Son, has been organized in Rutland, Vt., to

do a wood-working business. The partners are

George Peter Nicholas and W. P. Weinie.
The box factory of the A. B. Howe Company.

Marlboro. Mass. was recently damaged by fire

causing a loss estimated at $15,000.
The H. C. Wood Lumber & Supply Company,

Westfield, Mass.. has been organized with a cap-
ital stock of $30,000 by Herder C. Wood, George
J. Carroll and Eugene E. Wood.

BALTIMORE

Frank Ing, who acted as manager of the W.
Lewis Rowe Company, after the reorganization
of that concern early last year until it passed
into the hands of a receiver nearly two months
ago, has connected himself with William M.
Burgan.

Robert McLean, who operates a sawmill at

Battery Park, Va., has purchased a tract of

timber, with about four million feet stumpage.
The tract is situated on the James river, and
consists mostly of oak, with considerable ash
and hickory. Mr. McLean will open an office

in Norfolk, as he is largely engaged in the
export business and much of the lumber shipped
to foreign countries goes by way of Norfolk.

Among visiting lumbermen here last week
was W. E. McKee, head of the sales deiiart-

ment of James Webster & Bro., of Liverpool.

Mr. McKee, who is now in Cincinnati, came
over from England about the middle of Decem-
ber and has since then visited a large section

of the country. He stated that he found the
feeling in the South decidedly hopeful, and that
lumbermen reported an improved condition of

affairs.

Charles II. Short, member of the firm of

John II. Short & Sons, planing mill operators
at 11 Uhler's alley, died on Dec. 31 at bis

home, 218 East Lafayette avenue, of Bright's

disease.

Theodore Mottu of Theo. Mottu & Co., and
president of the Baltimore Lumber Exchange,
has been named as one of a committee of seven
to fornuilale a plan for amalgamating the com-
mercial nr;;anlzations of this cll.v in one central

body. The plan of organization Is expected to

jirovide for an executive committee consisting

of representatives of the present bodies, which
will constitute sections of the central associa-

tion.

Hlibaril W. I'rlce ot Price & Henid, who had
an attack of Illness early In December and
wi-ni to .\tlantic City to recuperate. Is back

liume. but has not yet improved sufficiently to

resume his regular work at the office.

The mill of the Norva Land & Lumber Com-
pany at Wallaceton. Va., the output of which
is handled by Robert McLean of this city, has
shut down for an indefinite period for the
usual annual overhauling.

CLEVELAND

The year just closed has been very satis-

factory as far as volume of business is con-

cerned but prices have not been quite up to

the standard. The building inspector's report

shows that records of all former years have been

broken, both in number of buildings erected and
their cost. I'ermits to the number of 7,783 were_

issued in 1911 for buildings to cost $16,790,537,

as against 7,460 with a valuation of $13,948,-

413 in 1910. The building inspector states,

however, that the actual cost of buildings

erected, under construction, etc., in 1911 is

above $22,000,000.

F. T. Peitch of the F. T. Peitch Lumber Com-
pany reports that inquiries so far this year
have been more numerous than during the cor-

responding period last year. He finds that al-

though most of the mills are not particularly

overstocked on any particular commodity, there

is nothing to indicate an immediate change in

prices.

W. B. Martin of the Martin-Barriss Lumber
Company states that although business has not
been particularly brisk during the last few
weeks, it is holding up to normal, with prospects

for better things ahead.

A. G. Webb of the Advance Lumber Company
has recently returned from a southern trip and
.tdvises that the company's new mill at Coal
River, W. Va., has just started running. It

will manufacture hardwoods principally, with
a daily capacity of 40,000 feet. Mr. Webb re-

ports an unusually good trade from the rail-

roads during December and has just closed a
contract for 1,500,000 feet of oak car stock

and ties.

W. H. Hopkins, general manager uf the New
River Lumber Company, Cincinnati, O., was a

recent visitor in Cleveland.

On Dec. 16 the members of the Lumber Club

were apprised of the fact that an unusually

good entertainment was in store for them on
Dec. 19. The wives and sweethearts of the

members were invited and a good time was
had by all. Tlte club house was decorated

apropos of the occasion, which was a Christ-

mas entertainment. Music and recitations com-

posed the entertainment of the early part of the

evening, after which a buffet luncheon was
served. A large Chrisfmas tree, loaded down
with presents for the good hnnbcrmen and their

ladies, occupied a large part of the dining

room and F. T. Peitch, impersonating Santa

Claus, distributed his presents during the

course of the luncheon.

The members were so well pleased with the

success of this "Ladles' Day" that the enter-

tainment committee was asked to arrange for

another at an early date.

COLUMBUS

Accuidlug to the report of Building Inspector

John G. White ot Columbus, building operations

for the .year 1911 were fairly active. There
were 2.700 permits Issued having a valuation ot

$4. ('.63.605 as compared with 2.375 permits In

1910 ot a valuation of $5.133.(III0.

-Vrrangements are being marie by the lloo-lloo

tor a large meeting to be held at Dayton, O.,

Jan. 23 In conjunction with the annual meet-

ing of the Ohio Retail Lumber Dealers' Associa-

tion which will be held at that place Jan. 23 to

25. Invitations have been extended to members
of the ordi'r In Ohio and adjoining states.

The Fries Lumber ('om|iany of Huron. Erie
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county, O., lias been incorporoitod with a cap-

ital stock of $15,000 to manufacture and sell all

kinds of lumber. Franke Crone. George B.

Mart.T, E. N. Conrad. E. Peters and Robert G.

McCreary arc the incorporators.

M. A. Hayward of M. A. Hayward & Son. re-

ports a good trade recently. He booked a nice

lot of orders between Christmas and New Years

without solicitation and believes the outlook is

promismg. Mr. Hayward is of the opinion that

prices in all lines of hardwoods will advance
in the near future because of the small amount
of dry stocks on hand.

H. R. Allen of the H. R. Allen Lutnber Com-
pany was called out of the city on business 'early

in .January.

H. W. Putnam, president of the General Lum-
ber Company, reports a rather quiet market at

this time, although the prospects for the future

look bright.

R. W. Horton. sales mana.§er for the central

division for the W. M. Ritter Lumber Company,
reports a good line of business during the past

fortnight and the volume of trade was much
better than was expected. In fact lousiness

during the last week in December was the best

in the history of the company. Prices are still

strong and the future prospects are good.

L. B. Schneider, sales manager of .Tohn R.

Gobey & Co., says trade has been good in most
lines the past few weeks and prospects for the

future are excellent. He is of the opinion that

prices will become stronger soon after the first

of the year.

CINCINNATI

The Johns-Mowbray-Xelsou Company has
started the new' year with high hopes, which it

declares will be realized, as ever.v member of the

firm is know'n to have bustling qualities devel-

oped to a high degree, .\rrangemcnts are com-
pleted for the handling of all classes of hard-

woods, with mill connections that will enable

the company to fill all classes of contracts.

There is every indication that the coming con-

vention of the Hardwood Manufacturers' Asso-'

ciation of the United States, at the Sinton hotel,

on Jan. 30 and 31, will prove of more interest

than any of its predecessors. The attendance
will bo fully equal to former years, while the

program being arranged by Secretary Doster will

prove of more interest than any heretofore

offered.

W. A. Bennett, in an interview on business

conditions, stated that the year in the hardwood
trade has not been as prosperous as in former
years, not so much on account of loss in volume
as in profits. The lumlier trade has suffered no
greater than other lines. Mr. Bennett closed

his talk with one of his characteristic remarks,

which, as usual, is right to the point : 'Disturl>-

ance to business may cease, or people may finally

make up their minds to do business and let the

disturbers disturb only themselves."'

Clinton Crane, who only speaks for the busi-

ness of C. Crane & Co.. says ; "There was not

enough water In the Guyandotte valley streams
in the mountains of West Virginia to bring out

a good run of logs. We had only one or two
little rises, which brought out but little stock,

and we have not been able to work our mills

here to full capacity since last June, keeping

only one double band mill running ; but we
have the trade here if we had the logs. We
have all kinds of unfilled orders in our office.

Of course, this may not have occurred with oth-

ers, but we are surely a good barometer for dry

lumber."

Chamber of Commerce figures show that the

lumber trade of 1911 was 1 per cent over that

of 1910. In 1910 the volume of business reached

.$47,250,000, while in 1911 it was ,$47,725,000.

On the car service report a decrease is shown,
the receip'ts being 07,000 cars, with S7.07S as

the volume for 1910. The shipments in 1911
were 62.000 cars, with 76.000 in 1910. These

figures show that there was approximately 10.-

000,000 board feet in favor of 1910 over 1911.

Max Kosse of Kosse, Shoe & Schle.ver, has filed

his application to become a citizen of the United
States. His birthplace was Germany.
The Thompson Lumber Company has success-

fully observed its first birthday anniversary, and
is starting in upon its second year with every

prospect of continued success. Being composed
of .voung and energetic business men, with a

thorough knowledge of the hardwood business,

there is only one outcome, and that is success.

MEMPHIS

TOLEDO

A deal has deen closed transferring the prop-

erty of the Xaval Stores Company to a new
Toledo concern for a consideration of $300,000.

The company is engaged in extracting turpentine

and other by-products from pine stumps.

Manager G. G. Roberts of the Big Four Hard-
wood Company reports that business is fair and
prices are all right. Mr. Roberts is now busy with
the affairs of the Keasey Pulley Company of

which concern he was appointed receiver re-

centl.v. Indications are that the creditors will

be paid off and the business put on a firm basis

in a short time.

The Gottshall-Goodyear Company reports nu-

merous inquiries from railwa.v companies for oak
to be used in repairing cars. Business with this

concern is seasonable, but there is nothing

rushing.

The Booth Column Company has closed down
for annual inventory. The concern has en,ioyed

an unusually successful year. Prospects for

spring business are good. The company has in-

creased its capacity and as a result will have a

larger stock than ever before when spring trade

opens.

Jerome Thomas, aged sixty-six years, was
recently brought to Toledo for burial, having

died at his home in Sumter, S. C. He spent his

early life in the lumber business here, and was
prominent in the affairs of the city. He has

been engaged in the lumber trade in the South
f<u* the past thirty years.

INDIANAPOLIS

W. W. Knight of the Long-Knight Lumber
Company has returned from a ten days' visit

to New York.

Jack E. Brantley of the Great Southern Lum-
ber Company is home from a visit to mills at

Bogalusa. La.

The Manhattan Lumber Company has just

begun business at Gary. It has a $25,000 plan-

ing mill.

The Security Trust Company has been ap-

pointed receiver for the New Hygienic Refrig-

erator Company, which recently began opera-

tions in this city. It is charged that the com-

pany is in'solvent.

Notice has been filed with the secretary of

state that the Deco-Veneer Company of this city

has increased its capitalization from .$20,000

to $60,000.

With an authorized capitalization of $70,000,

the Ziegler-Huff Lumber c& Coal Company has

been organized and incorporated at South Bend
by Granville W. Ziegler. Oren G. Huff. Dixon

W. Place, Charles E. Huff and Charles F.

Stickler.

At Its annual meeting, held in this city Dec.

28, the Indiana Manufacturers' and Shippers'

Association decided to organize a mutual em-

ployers liability insurance company and a com-

mittee was appointed to devise plans for the

new company. The election of officers resulted

in C. M. Kimbrougb, Muncie, president ; H.

McCray of Kendallville, H. M. Clemens of Can-

nelton, Frank Bastian of Vincennes and J. M.

Heron of Connersville, vice-presidents ; J. V.

Zartman. Indianapolis, secretary and W. H.

Tobin, Muncie, treasurer. .

The W'catber in the Memphis territorj' has
Iieen more favorable during the past three or four
days, but the month of December was highly
unfavorable on account of the unusual amount of
precipitation. The rainfall for that period was
the largest recorded for a number of years at
similar date and the result has been a decided
restriction in the production of hardwood lumber.
The ground has been so wet as to make it ex-
tremely difficult for hauling to be done and the
amount of timber brought out has been below
the average. Members of the trade hero say that
much will depend upon conditions with respect to
the weather during the next few weeks, declar-
ing that these will determine whether or not
there is a plentiful or scant supply of hardwood
lumber to meet the spring demand.
The only feature which has developed recently

has been the disposition of some consuming and
distributing Interests to place orders calling for
later shipment. For a long while it has been
practically impossible to sell any lumber except
for immediate shipment and it is evident that
there is an awakening interest on the part of
bu.vers. It has been advertised somewhat exten-
sively recently that there is no large surplus
of dry hardwood lumber in the South and this
may have had some effect. General business
conditions are somewhat more favorable and,
owing to this expansion, manufacturers of prod-
ucts made from lumber are finding their business
increasing and their needs large. Owing to this
development there is a disposition among mem-
bers of the trade here not only to expect a
rather increasing business but also a slightly
higher range of prices. In connection with the
latter it is noted that there is a tendency toward
increasing firmness at the moment.

A. Maas, who has been prominently identified
with the cotton business of Memphis for a num-
ber of years has, with eastern capitalists, pur-
chased 30,000 acres of timberland in Philips and
DeSha counties, Arkansas. Mr. Maas says that
it is the intention of himself and associates to
cut the timber from this property and sell it in
the open market. He further states that about
1,000.000 feet have already been cut. This land
is on the Memphis, Louisiana & Helena line of
the St. Louis, Iron Mountain & Southern and
lies largely in the section tributary to Laconia
Circle. It will be necessary to build about eight
miles of tram road in order to get out some of
this timber and Mr. Maas states that this will
be done.

Alex Berger of Jonesboro, Ark., has sold to
the Weis & Peterson Box Company of Cairo, HI.,
the Cottonwood timber on 1,000 acres of land in
Poinsett county, near Lepanto, Ark. The eom-
sideratiou was $20,000. The purchasing com-
pany proposes to install a box factory at that
point for the development of the timber. It also
intends to build a railroad to Marked Tree, Ark.,
to facilitate the handling of its products.

R. E. Walter has recently secured several
thousand acres of hardwood timber land near
Smedes, Miss., and is erecting a mill at that
point with a capacity of 20,000 feet per day.

P. E. Gilbert has accepted the positon of sales
manager for the Wisconsin Lumber Company of
Chicago. Mr. Gilbert has been prominently iden-
tified with the lumber interests of this city and
section for the past few years and carries to his

now position the best wishes of his friends in the
South.

The Patton-Tully Company will have a new
derrick boat with all steel hull in operation here
some time in February. Contract has been
awarded for the construction of this vessel

which will be used for the raising of logs from
the river on to barges or banks of streams in

this territory. It is anticipated that this addi-

tional equipment will very materially facilitate

the handling of its timber by the Anderson-
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TuUy Company, witli which the Patton-TuUy
Company is identified.

John W. McCIure of the Bellgrade Lumber
Company, A. N. Thompson of A. N. Thompson &
Co. and Frank P. Gearheart have recently organ-

ized the Buck Lake Plantation Company, which
is to operate a plantation of 1.845 acres of land
near Greenwood, Miss. It is the purpose of

these gentlemen to develop this land gradually,

putting in several hundred acres each year until

the entire tract is in cultivation.

Definite announcement is made that the Chap-
man-Dewey Lumber Company will open offices in

the Tennessee Trust building here within the
next two or three days. Negotiations to this

end have been under way for some time. This
firm will not remove its general offices to Mem-
phis. It has extensive interests in the territory

around Marked Tree. Ark., and its general offices

arc located at Kansas City, Mo. It is understood
that the milling operations and the general busi-

ness of the firm in Arkansas will be handled
through the offices to be established here. W. C.

Dewey and D. P. Mann, members of this firm,

reside in Memphis.
The Twin cities Lumber Company of St. Paul,

has purchased the East End Dimension Mill for-

merly operated by E. Y. English and owned by
the Atlas Hardwood Lumber Co'mpany. It is

understood that the plant of the firm in the
eastern portion of this city will be operated on
full schedule under the new management.

NASHVILLE

Even with long continued bad weather, local

building operations have continued active. The
total value of building permits issued in the city

during 1911 showed a decrease when compared
with 1910. but this is due to the location of so
many buildings just outside the municipality.
The real estate transfers for 1911 in Nashville
showed a marked increase over those for the
year before.

T. J. Centrell recently paid $30,000 for 800
acres of virgin timber land near Treadway.
Several mills will be installed for cutting the
timber.

A railroad is being constructed to the property
of the Empire Lumber Company in Wayne county
for the development of the timber interests.

Tlie Loudon Chair Manufacturing Company
of Loudon county has been formed with $25,000
capital. C. n. Bacon, E. E. Blair and others
are at the head of the new enterprise.

Local manufacturers and dealers are in the
midst of their annual inventory season and will

soon be ready to strike their balances for the
business of the past jear.

Recently filed schedules indicate that the lia-

bilities of the bankrupt firm of Hiram, Blow-

&

Co., stave manufacturers, will be not far from
half a million dollars. Proceedings were in-

stituted recently against this firm, it will be
recalled, in the federal court here.

The annual banquet of the Nashville Lumber-
men's Club which was originally planned for

Jan. 2, was postponed until Jan. IG on account
of the fact that the home of the Xashvllle Com-
mercial Club where the event will take place,

was not completed by the first of the year. The
members of the club are anticipating this ban-
quet with great pleasure and the committees In

charge announce that nothing has been left

undone to make It a success.

KNOXVILLB

C. T. Benidict, formerly of Douglass & Walk-
ley has resigned his position with that concern
to accept a position with the Conasauga Lumber
Company, at Conaaauga, Tenn.

Walter McCabc, the well-known lumberman
of this city, has just returned from points In

North Carolina, and has secured several large
contracts for Immediate shipment.

E. M. Vestal of the Vestal Lumber & Manu-

facturing Company, is at present in New York
City on a business trip in the interests of his
concern.

J. F. Cleland of the Miltimore Lumber Com-
pany, spent the holidays with his family in

Chicago. He reports the business outlook bright
with his concern.

Robert Vestal, manager of the Atlantic Lum-
ber Company, Boston, Mass. is a visitor in this

city.

H. G. Tarvin of the Maryville Lumber Com-
pany, has just returned from a business trip to

Cincinnati.

J. E. Oberne of the Blue Ridge Tie Company
is spending a week in Baltimore, looking after
future contracts in the interests of his concern.

H. C. Kopcke of Kimball & Kopcke has just
returned from a business trip in middle Ten-
nessee.

C. F. Maples of the Maples Lumber Company,
recently received a large shipment of fine yellow
poplar and feels very optimistic about the near
future.

P. B. Raymond of the Knoxville Veneer Com-
pany has returned from points North and reports

business good with his concern.

J. M. Logan of the Logan-Maphct Lumber
Company, spent last week in Cincinnati.

BRISTOL

-V lumbcruieu's clul> will be organized in Bris-

tol January 27. .\ preliminary meeting was re-

cently held at Hotel Bristol, followed by a
smoker, but as a number of leading lumbermen
were out of the city for the holidays, it was de-

cided to call a meeting for Jan. 27, at which
time practically all of the lumbermen in Bristol

will be present and assist in launching the new
organization.

Almost all of the mills in this section are
now running. Several were closed for a week or

two on account of the holidays but these are

again in operation and things are moving along
nicely with the manufacturers. Most of the Iniiis

arc well supplied with logs and are in good run-

ning shape.

The H. J. Herb Company, which purchased the

$100,000 Ordway plant in South Bristol, is about
ready to start operation. A dam was recently

completed in the Watauga river to supply elec-

tric power for manufacturing purposes in Bristol

and while everything lias been practically ready,
the current will not be turned on for ten days
on account of complications.

R. W. Cox of Gate City. Va., is installing a
new mill in western North Carolina along the
line of the Carolina, Clinchfield & Ohio railroad.

.T. P. McCain of the Peter-McCain Lumber
Company has returned from a trip in the interest

of his company. The company reports business
good. It has a large amount of stock on its

yards in Bristol, at Neva, Tenn.. and Hooneford.
N. C, ready for shipment.

Work will shortly be begun upon the new plant
of the T. W. Tha.ver Lumber Company at Damas-
cus, Va., which will be built to supplant the mill

destro.ved by fire some weeks ago.

Local shippers are expecting a decision by the

Interstate Commerce Commission within a few
days on their case against the local railroads,

involving the mllling-in-transit charge in Bristol.

A favorable decision will be of great Importance
to the lumber mills here. Tlio present rate is

considered unreasonable, being $10 to $14 per
car. It was formerly only .^2 per car.

LOUISVILLE

The entrance of the new year finds the Louis-

ville Hardwood Club awaiting a visit from th(^

officers of the National Wholesale Lumber Deal-

ers' Association, which will hold Its 1012 con-

vention here on March 6 and 7. The fact that

this .year's conclave of the wholesalers' associa-

tion Is to he held in Louisville has aroused wide-

spread Interest In that organization among lum-

bermen of the South and Southwest, in quarters
where this interest and co-operative spirit have
hitherto been lacking.

It is expected that several members of the
Louisville Hardwood Club will journey to Cincin-
nati, Ohio, on January 29 for the purpose of
meeting other oak producers in the Queen City.

The oak experts propose to talk the 1912 situa-

tion over prior to the annual convention of the
Hardwood Manufacturers' Association of the
United States in Cincinnati on January 30 and
31. An association may be formed.

The members of the Louisville Hardwood Club
may be congratulated upon the recent acquisition
of a genuine "Hardwood Room" in which the
weekly meetings of the body are held. For some
time the club has been meeting in the leather

room of the Seelbach hotel, but a recent change
and improvement in the interior of the hostelry

has produced several new apartments, one of

which has been formally dedicated for the club's

conclaves. The new meeting-place is finished

throughout in mahogany.
The big plant of the Louisville Planing Mill

& Hardwood Flooring Company in Louisville

was destro.ved by fire which is believed to have
originated from sparks from a passing locomo-
tive. The main building on the property, con-

taining the mill equipment and a considerable
quantity of flooring and dimension stock, was
destroyed with a loss of $120,000, hut efficient

service of the fire department saved the office

building and two neighboring structures. The
loss is covered by insurance, according to Olaf
Anderson, president of the company, and the

plant will be rebuilt in the near future.

A petition for a review in the ca.se of the

Tennessee River Hardwood Lumber Cohipany,
bankrupt, was dismissed by Judge Evans in the

United States court in Louisville a short time
ago. The case was appealed from a ruling of

the referee in bankruptcy.
The report of the earnings of the Louisville &

Nashville Railroad Company, which plays an
important part in developing the timber re-

sources of Kentucky and Tennessee, for Decem-
ber and the last half of 1911 shows an increase

of about $125,000 in the December aggregate and
about $500,000 for the final half of 1911. as

compared with the corresponding periods of the

previous year.

Gamble Brothers, well-known manufacturers
of dimension stock in Highland Park, a suburb
of Louisville, have just put into commission a

new dry-kiln with a capacity of 8,000 feet per

day, recently erected and equipped for service.

Business with the South Louisville dimension
stock producers is starting auspiciously in 1912.

under improved and extended management.
A fine river stage Is now in evidence along

every stream which transports timber from the

Kentucky mountains to the market. Steady rises

have been apparent for the past fortnight, the

Kentucky river having risen as much as twelve

feet in a single night, and lumbermen are on the

lookout for booms coming down from the pro-

ducing territory.

It is reported at Whitesburg, Ky.. that the

Kentucky River Consolidated Coal Company has
clo.sed a deal for 10.000 acres of very valuable
timberland lying just below Whitesburg. The
property is In direct line with the proposed ex-

lenslon of the I/exington & Eastern railroad and
will be In line for raiild development of its lum-
ber resources In the spring.

The sawmill engine of L. E. Morris, at Pates-
vllle, Ky., was Tnallclously destroyed with dyna-
mite by unknown persons last week. Mr. Morris
has solicited Governor McCreary to offer a re-

ward for apprehension of the criminals impli-

cated In the act.

ST. LOUIS

The building opi'nillons of Ihi' past year
showed a slight falling olT from the record of

the year previous. During 1911 a total of
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$18,607,555 was expended in new building and

alterations. During the year 1910 tlie total

reached $19,600,063, indicating a decrease ot

nearly $1,000,000 in the estimated cost of

buildings for which permits were issued, or a

decrease of about five and one-half per cent for

the year.

According to the annual statistics issued by
the Merchants' Exchange, the receipts of lum-

ber by rail to St. Louis during 1910 totaled

197,961 cars; during 1911, 175,828, or a de-

crease in 1911 of 22,133 cars. Tlie number ot

feet received by river during 1910 totaled 1,328,-

000 feet, while in 1911 the total reached 1,339,-

000, or an increase of 11,000 feet in 1911.

A considerable tailing off is noted in the

total number of shipments of lumber from St.

Louis during 1911 as compared with 1910.

Shipments to the number of 127,095 cars left

St. Louis by rail during 1910, while in 1911

the number went down to 113,078, a decrease

of 13,417 cars. Shipments of lumber by river

during 1910 reached a total of 1,190,000 feet.

During 1911 the total reached but 925,000 feet,

indicating a decrease in 1911 of 265,000 feet.

Carl H. Holekamp, vice-president of the

Holekamp Lumber Company of Webster Groves.

Kirkwood, Aifton and Old Orchard, Mo., and
Miss Rose Peckmann of St. Louis were married

recently at the home ot the bride's parents,

immediately after the wedding the couple left

tor a honeymoon through the South.

MILWAUKEE

Company of Phillips. Senator A. W. Sanborn of

.\shland and the Central Wisconsin Trust Com-
pan.v of Madison, have petitioned the federal

court at Madison for receivership certificates to

the amount of $40,000 to keep the company's
mill in operation throughout the winter and to

pay up labor claims. It is said that 30.000,000

feet can lie cut within the next four months
and a profit ot $30,000 can be made. The assets

of the company are given at $3,000,000 and the

liabilities at $1,000,000.

CADILLAC

Notice lias been called to what is thought to

be the largest log ever brought to the sawmill

ot the Murphy-Diggins Company. It is an elm
measuring a total scale of 2,301 feet.

Inman & Northrup of Manton have bought the

hardwood timber on the E^ank Ilarris farm
southeast of Manton. There is about 125,000

feet on this tract and George Longstreet, Jr.,

has the contract for placing it at the mill in

Manton.
Thomas Barton ot Leipsic, O., foreman for the

Chenevert Company ot that city, stated that the

past season was bis most .successful season in

getting out square timber. At the present time

Mr. Barton has secured about 800 pieces which

win be shipped to England in the spring. These

sticks represent a total amount of 400,000 feet

of timber, and he expects by spring to have

secured 1,500 sticks or 1.500.000 feet ot timber.

This timber is In counties adjacent to Wexford.

The Cadillac Machine Company has received a
contract to furuish the material and put up the

structural steel work tor the new iron furnace

being erected at Wells, Mich., by The I. Stephen-

son Company.
Munising, Mich., boasts ot the best equipped

woodenware plant of the kind in the country.

C. V, R. Townsend, an oflicial of the Cleveland-

Cliffs Iron Company, is at the head ot the new
concern. The factory is employing about sixty-

flve men. At present butter bowls and paper

plugs are being turned out. One logging camp
is being operated and a million feet of hardwood
timber will be cut this winter.

On Dec. 27 Miss Marjorie Delzell, daughter of

Mr. and Mrs. H. E. Delzell ot this city, became
the bride ot R. D. Thomas of Silsbee, Tex. Mr.

and Mrs. Thomas will stop at Chicago while

enroute to their future home in Silsbee. Mr.

Thomas is a graduate of the Biltmore Forest

School and has accepted a position as superin-

tendent of measurements for the Kirby Lumber
Company of Houston, Texas.

'
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Total receipts of lumber at Milwaukee dtiring

1911 exceeded those of the previous year,

amounting to 293,492,000 feet, of which 42.-

471.000 feet were carried by boat.

The Dairymen's Land & Timber Company of

Milwaukee has been incorporated with a capital

stock of $30,000 by Albert C. Downing, A. A.

Mueller and Otto J. Habhegger.
The Zenda Lumber Company of Zenda ha.s

been incorporated with a capital stock of $20,-

000 by John Dunpby, E. M. Waffle and W. C.

Norton.

As the result of a complaint made to the Wis-
consin Railroad Rate Commission by the Filer

& Stowell Manufacturing Company of Milwaukee,

manufacturer of sawmill equipment and engines,

the Chicago & Northwestern road has been

ordered to lower the rate*on fourth class freight

from Milwaukee to South Milwaukee from eight

cents to five cents per hundred pounds.

Lumber operations in the vicinity of Rhine-

lander will boom this winter. Both sawmills

of the Bobbins Lumber Company are in opera-

tion and the company is maintaining two camps.

Announcement has been made that the G. F.

Sanborn Company, a $1,000,000 corporation deal-

ing in timber lands, will remove its ofiices

from Eagle River to Fond du Lac. The com-

pany has just increased its capital stock from
$500,000 to $1,000,000.

The Hankwitz Handle Company of Merrill is

preparing to start its new plant at once. The
company is now erecting a warehouse, 30 x 60

feet in dimensions. Orders have been booked for

broom handles which will keep the plant busy

until Mar. 1.

State Senator James A. Wright, president of

the W. H. Wright Lumber Company of Merrill,

died at his home in Merrill on Dec. 21 after a

short illness of typhoid fever, at the age of

thirty-eight years. Senator Wright was one of

the best-known lumbermen in the state and his

early death has caused widespread regret. He
had been a member of the Wisconsin legislature

since 1904, For several years he had been vice-

president of the W. H. Wright Lumber Com-
pany and became president upon the death of

bis father in 1901. He was also president of

the Wisconsin Lumber Company of Littell,

Wash., which he organized in 1904. He is sur-

vived by his mother, a sister and a brother.

The receivers of the John R. Davis Lumber

CHICAGO BUFFALO

There is unquestionably a more healthy tone

in local affairs with the beginning of the new
year, both in predictions for 1912 business and
in reports of actual orders so far placed. Local

lumbermen, with few exceptions, believe that

the forthcoming presidential campaign is not

going to be the hindrance to business that it

always has been. They base their claims upon
the less hesitant buying spirit with which the

new year has been opened, as well as the gen-

eral improved business conditions. While there

still arc some pessimists in the local market,

it is an encouraging feature to see the evi-

dences of optimism which are evident every-

where. Already a number of attractive orders

have been placed on a scale which presages a

continuance of good business for several months
to come at least. There is little relative change

in requirements of any particular line of wood,

though the demand for cottonwood has been

remarkably increased in all sections ot late. With
red gum. No. 1 common seems to be the most

active grade at present, supplanting in favor

firsts and seconds. Sap gum continues its

advance in favor. With the other woods there is

no very marked change, except a proportionate

strengthening all along the line in demand and
a general tendency to stiffen prices.

There is a rather slow movement in hard-

woods at present, but this is due to the tact

that general business has hardly started up
sitter the holiday and inventory season. The
outlook for the year is regarded as promising,

the opinion being that trade will be on about

the same lines as during the past year.

Plain oak is selling fairly well, while quar-

tered is manifesting a little more strength.

High-grade birch is bard to get and is helping

out the common grades considerably. Maple
remains very firm. The demand for ash and

elm is fair for the season. Poplar shows little

activity. Basswood is about holding its own.

Trade in cherry and walnut continues to be in

rather small proportions.

PHILADELPHIA

NEW YORK

The hardwood market at New York for the

year 1911 rounded out very fair, considering all

the conditions. Trade for the year was very

largely on a hand-to-mouth basis, but both pro-

duction and supplies on liand were reduced in

sympathy with the general business and, as a

result, 1912 opens up with very fair prospects

from the standpoint of the manufacturer and

shipper. It has really been remarkable that

prices have continued throughout the year as

firm as they have, and with less supplies avail-

able at mill points than usual, and stocks greatly

reduced in the hands of the yards and their

buyers, the indication is that, with anything

like a normal spring trade, hardwoods should

be very firm in price and in active demand.

Stock taking and the striking off of balance

sheets naturally has somewhat retarded buying,

but the result to all indications will show a

respectable total of business notwithstanding

the erratic trade methods, which often had to

be resorted to. There has never obtained in

the past so universal a feeling of optimism as

at the present incoming presidential season. A
decided forward movement in trading of late is

reported in the hardwood field, and there is a

confident feeling of further acceleration and
better prices for the new year. The sentiment

of the business man is expressed concisely in

the sentence, 1912 looks good.

PITTSBURGH

The outlook for a good hardwood business

this year is bright, according to the opinions of

the best posted wholesalers in the city. The
steel business is greatly improved. Furthermore,

prospects for a continuance of this activity are

regarded as good. Naturally, this is bringing in

some big requisitions for hardwood for all kinds

of heavy construction and railroad work. Some
fine government orders will also be awarded
within the next few months. Strictly high-grade
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hai-dwood loi- lautuiy iiadc is ovoii moi-u scarce

than it was in tlie fall and a very little increase

in demand would send the price up. What is

still more encouraging is the fact that medium

and low-grade hardwood in some lines is be-

coming scarce. Reports from the eastern mar-

ket indicate a much better condition than at

any time for three months. Wholesalers here

believe that there is a chance for a very firm

hardwood market at least the first six months

of 1912.

BOSTON

More or less of a waiting market is reported

by dealers in Boston, but an improvement is ex-

pected before the end of this month. Already

some very fair sized inquiries have been re-

ceived, which will result in orders. Manufac-

turing consumers are fairly busy. Chair makers

and piano manufacturers have in most cases

been fairly busy. Dealers state that the yard

trade has held up well considering the fact

that few are ready to buy in anticipation of

their wants. Prices of the better grades of

hardwoods are very well held with the exception

of quartered oak. Lower prices are quoted for

this than some buyers have been able to get

stock at. The export demand is fair, but for-

eign buyers are not willing to pay the prices

asked for the selection they demand.

BALTIMORE

The new year has begun in a fairly satis-

factory manner, orders coming in with consid-

erable freedom, althongh for only such stocks

as must be secured without de]a.v.

The inquiry from aliroad keeps up, and much
interest is being shown by foreign buyers. The
better grades of [loplar. especially No. 1 com-

mon, are in good demand, and some large orders

have been taken recently, while the movement
holds out every prospect of continuance. Oak
also is called for by the foreign trade, prices

ofTered constituting an advance over the figures

that prevailed a short time ago. Buyers are

manifesting a tendency toward greater liberality

in the matter of inspection. All other woods
shipped in large quantities are sought with

more or less eagerness abroad.

The domestic movement is relatively quiet, but

this is expected at this season of the year and
does not in the least affect the range of prices.

All the advantages gained prior to the holidays

are retained, and when the normal trade sets

In. it will Tjc on the basis of the increased

values, with a (air prospect of a further rise in

the quotations. Large buyers, such as the rail-

roads, are considered in line for increased busi-

ness, and a very favorable view of ^hc future is

taken iiv all members of the trade.

COLUMBUS

Despite the holiday period whi'U trade is

usually quiet, business has been fair during the

past fortilltfht. Demand for most grades of

hardwoods has been good and prices have ruled

firm in every iiarllcuiar. A slight strengthening

In oak and chestnut has been noted, with no

disposition to shaile quotations In the least.

Owing to the inventory period stocks are excep-

tionally light and will have to be replenished

soon. Orders are being placed for Immediate

delivery and a good feeling Is shown In every

branch of the trade. Dry stocks In the hands
of mill owners and Jobbers are light and indi-

cations arc that prices will be advanced In tbe

near future.

CI.\CI.\.\A Tl

no material chau^e, though tlie usual New
Year's spirit of optimism is on tap, and predic-

tions are made of a good year's business. There
is a steady improvement in the sale of oak in

common and better grades, which is meeting
with the approval .of the consuming manufac-
turers. The movement of oak continues the

leading feature of the market, with only a fair

demand for top grades. Inquiries for highly

figured, quarter-sawed oak are very light, the

liulk of quartered oak offered Ix^lng narrow. Plain

white oak Is In fair demand. The principal

transactions, however, in both quartered and
])lain oak, are in red, and red and white mixed.

Heavy oak timbers and car stock continue to

be in good demand at the mills.

Chestnut Is in light request for the top grades,

and for long ones and twos. Poplar is meet-
ing with a fair demand for the mauufacturers'
grades. A slow but steady Improvement Is noted

In Inquiries tor wide, clear jMplar. the automo-
\n\c trade agalu evincing interest. However,
prices remain low. Ash, both red and brown.

In manufacturers' grades. Is moving fairly well,

and heavy, white ash is in good inquiry. Hick-
ory is steady, with a fair demand from the

wheel and shaft Industries. Hickory boards are

scarce with some inquiry. Eed gum is meet-
ing with a fair call for ones and tn-os ; saps
and common dry stock is very scarce, w-ith good
inquiries. Basswocd is In only fair request,

t'ottonwood is light for tbe top grades, with a
good movement of low-grades. The demand for

birch in both rod and white Is good. JIahogany
is in very good call and Is steadily improving,

the furniture industry being the better buyers.

Mahogany flitches for veneers are In good de-

mand.
The buying for the foreign trade continues to

tie very fair, with u good inquiry for oak boards.

White ash is In good Inquiry for the export

trade. Red gum Is In fair demand. American
walnut continues steady with a good movement
to the coast. Hickor.v and cherry are receiv-

ing attention from foreign buyers.

Cypress is in light demand for millwork stock.

Heavy tank stock is receiving fair attention,

orders, however, are principally confined to small

lots.

TOLEDO

Generally six^iking the hardwood market Is

very quiet, although there Is activity along cer-

tain lines. Chief among the latter Is the stave

market, which has come to the front during the

past sixty days. Dry hardwoods apijear to be

scarce, some local concerns reporting that

almost everything in sight has been cleaned up
at the mills. Railway companies are making
numerous inquiries for oak. It is expected that

iliey will prove good customers early in the

spring.

\'ery little change is noted in poplar, the high-

gnide material being in fair demand at good

l>rices ; lower grades are erratic and various

lirlces are quoted. There has been some demand
for hardwoods thus far but building business is

light on account of cold weather which makes
outdoor work almost itnposslble. Manufaduring
concerns have been operating very lightly and
.lust now many plants are closed down for an-

nual invi'ntorles and repairs. Hardwood prices

have been well malntaln:'d and there Is no Indi-

cation of weakness. Local stocks are well filled,

and there Is d disposition on the part of own-
ers to keep Ihera up to the highest point of

worTflng efiiclency. Dealers are still inlying as

(hey have an opporlunity.

INDIANAPOLIS

Business for the year mil kept fair to the

<nd and the opening of the new year witnessed

Hardwood interests nqiort tliat liuslness Is

extremely dull at this time. This Is due to the

fact that many concerns using hardwoods are

more or less Inactive and also lo tlie extreme

cold wcniber. The vnluine f»f liiisiness Is siild to

l>e less thau it was during the correspondiug

period of IVtll. There has been no recent change

in iiriccs, however. Hardwood men say they

look forward to a good business when there Is

a resumption of activity among manufacturing
plants and the convention season is overl

NASHVILLE

The outlook for the new year is considered

very favorable. It being expected that the volume
of trade will open up soon to a lllieral extent.

The almost universally low conditions of stocks

in the hands of the consumers and retailers is

one reason for the expected activity. The gen-

eral attitude of the trade now Is one of wait-

ing for the developments which are confidently

expected in the near future. The lessened de-

mands for the past year were met by curtailed

production and It Is felt the general condition

of the hardwood trade Is excellent. For the

past two weelvs business has naturally been

somewhat quiet due to the holidays and the

shutting down of some of the plants for neces-

sary repairs.

Plain oak and poplar are leading in present

demands, wide poplar showing an especially

good call. Gum and cottonw'ood are moving
well ; chestnut, ash and maple are in good call,

and quartered oak has shown additional strength.

There have been good receipts of logs in the

Nashville market with tbe high tide of the

Cumberland river which enabled the loggers in

the upper river country to float their rafts to

this market. Good shipments have also been

received by boat. Prices have remained steady.

KNOXVILLB

The first week in January has found all the

lumbermen In this city unusually actlvi' filling

orders for the new year. Dry stocks are un-

usually scarce in this vicinity, which leads to

a stiffening tendency In the price and a better

outlook toward larger profits to the wholesale

lumberman In the near future. Local lumber-

mi-n feel confident that the new- year has stored

up for them sc*tue good prospects judging by the

first week and future orders already booked.

Collections are very good and all together pros-

pects for 1912 look very bright.

Plain and quartered oak leads in this market,

with poplar and ash a close second. Basswood
is coming to the front .ludging from tlie numer-
ous inquiries and the demand for chestnut In

.-ill grades Is steady.

BRISTOL

liristol luiul)ermcu report lliat trade is start-

ing off fairly well with the new year. Trade

was much better during November and Decem-

ber than for some time and wliile .lanuary as a

rule Is not an exceiitlonal uiontli, a good record

will be made and It Is thought that trade will

pick up right along. The mills are In good

shaiie for logs but yard stocks are not as large

as they have TTeen.

MEMPHIS

The di'uiand feu- bardwond lomlier, wliUi' quiet

at Hie moment owing to the taking of slock. Is

regarded as satisfactory and the belief is ex-

pressed here that (or a few months at least, n

more satisfactory business is In store than for

some time. There is some disposition to place

orders further ahead and this Is In striking con-

trast with the policy which consumers have for

some lime followed of buying only for Imme-
diate delivery. The supply of hardwood lumber

In the South at the monieni In sliliqilng dry Is

not particularly large. rnfavorMl>le weather
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conditions are iuttrfering witli iiroductiun, iunl

there is a shortage of logs which may have a

somewhat serious bearing on the supply of lum-

ber for the late winter and early spring trade.

The recent strengthening tone of the market is

regarded as an indication of a rather better

level of values in the early future.

The demand for plain oak in all grades is

goorl but all interests of the trade complain of

the rather unsatisfactory call for quartered oak

FREE SITE
FOR WAGON & IMPLEMENT PLANT
We offer to responsible manufac-

turer free site on Ohio River bank,
with switching connections with two
railroads.

Immediately available at low cost

abundant raw material, labor, elec-

tric power and light, and coal.

Consider what this means in saving
in manufacturing cost.

We are growing, and want to give

the right class of manufacturers every
help in getting in right on the ground
floor with us. Write to Roy N. Adams,
Secretary, The Commercial Club,
Mound City, Illinois.

FOR SALE
2,000 Acres West Virginia Timber, mostly
White Oak, and cruising 8,000 feet to the
acre. Easily accessible to railroad.

$20 per Acre
JOHN F. HOGAN

229 Commonwealth Ave., Detroit, Mich.

BLUESTONE LAND & LUMBER CO.

White Pine, Oak, *

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON

SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER, W. VA.

Sales Office: RIDQWAV, PA.

J^

JUST OUT
A Great Book

—FOR

—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds." by T. S. McGrath. ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Prirp. SSOO: hr Mall. S3 8.5 .

Craig-Wayne Company
38 Sootli De>rb*ro St.. CHICAGO. ILL.

in lioth red aud white, althougli it is admitted

that the former is more active than the latter,

lied gum in all grades above No. 1 common is in

good demand and sap gum in firsts and seconds

is moving with considerable freedom, althotigh

there is complaint regarding prices obtainable

therefore. Low-grade gum. as a rule, is in fair

demand and the market is displaying a better

tone. Cottonwood is selling in some volume in

the higher grades while the lower grades are in

good request from the manufacturers of boxes.

Cypress is selling more freely than a short time

ago and there is a broadening demand for ash.

There is little poplar for sale in this market
but what is offered is taken readily. Export
business is being interfered with to some ex-

tent as a result of the inability to senire freight

room at New Orleans.

LOUISVILLE

The oiii'uing of the new jear finds the Louis-

ville lumber trade in a condition which, if any
appreciable continuance is granted, will result

in a very satisfactory six months' run to round
out the first lap of the 1912 course. The situa-

tion at present is strong in every respect and

the fact that demand is coming for quantities

of stock indicates that consumers arc in an
excellent humor and augurs well for coming

operations in the year. Inquiries are numerous
and the general attitude indicates that normally

heavy buying will begin before long. Plain red

and white oak is still a leader in the local

market. Poplar is moving fairly well, and
quartered oak. although still weaker than it

should be, is in a fair way to improvement.

The mahogany market is in good shape.

ST. LOUIS

There is little doing in the local hardwood
market. Dealers and consumers are busy taking

stock and it will be a week or two before any
business of consequence will be done. During

the last week in December few orders came in

for small amounts. They were mostly for plain

oak. Red gum and cypress was also called for

in a slight degree. Ash also came in for a fair

call and those handling this item anticipate

quite a demand in the near future, tjuartered

white oak. wide poplar, Cottonwood box boards

and first and second sap gum also did fairly

well under the circumstances. There is little

doing in the door and mill-work industry. Many
of the mills shut down during the holidays.

I'he local planing mills, up to the past

fi'W weeks were kept fairly busy but recently

trade fell off. The year, as a whole, however,

has been fairly satisfactory.

CADILLAC

^

Market conditions surrounding No. .3 common
hardwoods in this market are extraordinary and

unusual. Report is made by the manufacturers

here that all the maple, beech and birch of this

grade on sticks .Tan. 1, 1012, green or dry. has

been sold at prices ranging from .f8 to |8..')0

per thousand feet. With the exception of the

price received, this places the No. 3 common on

the best basis for a numl>er of years. The same

is true of No. 3 common basswood, which has

been sold in this and other markets for |13 per

thousand feet. So great has been the demand
for the latter that the price has advanced to

within $1 or $2 per thousand feet of the price

of No. 3 common. The cause of the advance in

price of No. 3 common basswood is the fact

that the same has been substituted for the low

grades of pine which can not be procured.

Tlie upper grades of hardwoods are in good

demand and at better prices than a year ago.

The movement in No. 1 and No. 2 common maple

is slow.

MILWAUKEE

The hardwood trade is beginning to show signs

of improvement. Although many of the manu-
facturing concerns are still in the midst of

their annual inventories, yet they find time

to make inquiries and place occasional orders

for stock. Conditions in the local industrial

field are becoming more satisfactory and this is

reflecting favorably upon the lumber trade. It

is expected that before the close of this month,

there will be a big increase in demand from all

sources.

Slocks are light in practically all lines of

northern hardwoods, although the greatest short-

age is felt in birch and basswood. Prices are

naturally holding up well, as stocks are light

at most of the mills and none of the mills are

trying to unload surplus stocks as is sometimes
the ca.se. Fears are entertained that the short-

age will become a serious matter next spring.

GLASaOW

Since last report business in this market is .

much quieter, owing, no doubt, to the holida.vs.

There has been only one arrival, and that from

New Orleans, with the usual assortment of

hardwoods, viz., hazel pine, pitch pine and ma-

hogany boards. Most of the above lumber has

been taken up ex quay by the various bu.vers.

.\ fair quantity of oak and gum staves has also

arrived on this steamer, but these were of very

indifferent quality, and certainly a part of this

consignment will find its way into the public

.yards. Had these staves been of first-class

quality, they would have been readily bought

up. as the market has been In goo.d shape for

both the wliiskys and oil barrels. Northern

white oak is still in steady demand, higher

prices being asked. A fair business has been

done in railway and wagon oak planks, espe-

cially in the former. White ash and hickory

logs of prime quality should do well if con-

signed sparingly. There is little doing in quar-

tered oak. A fair demand is received for Vj".

%" and %" plain northern oak. Some con-

tracts have been placed during the last week.

Stock holdings are unusually light, especially

for this time of the year, with the consequent

result that values are being very firmly main-

tained, and higher prices are being asked for for-

ward delivery.

The threatened railway strike has been

averted, thanks to both the reasonableness of

the men and masters and to the intervention of

the Board of Trade.

The shipbuilding industry has helped the trade

in this section considerably, but it was unfort-

unate that they had so much of their require-

ments bought in previous to the last strike, other-

wise the district might have been in a very

much better position. However, the New Year

.will, we hope, make up for the old, and it is

well known that the requirements from this

source will now be steady and of better volume.

As already reported, the above industry is in

a most fiourishing condition. The year 1911

has set up a new standard in the matter of ton-

nage launched from Clyde Ship Yards. The
complete figures for the twelve months, which

are now available, show that the amount of

work floated was higher than the previous

record—that of 1907—by almost 11.000 tons.

The margin is not very much, but it is very

satisfactory, especially when it is remembered

that 1007 was considered quite a phenomenal

year, and also that circumstances now are very

different from what they were then. There is

no doubt that there is a genuine demand for

new tonnage, principally for freight carr.ving

purposes, and practically none of the older

boats are laid up. This augurs well for the

timber trade, and therefore the hope of peace

reigns in the great ship yards of the Clyde.
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SAME BUSINESS NEW NAME

H. H. HITT LUMBER
COMPANY
(Formerly H. H. Hitt)

Paid up Capital $250,000.00

Manufacturer of

Tennessee Valley
Hardwood Lumber
Oak Flooring—Tight Barrel Staves

Falkville, Ala.

H. H. HITT, President and General Manager

A. C. SMITH, Jr., Vice-President

F. R. SEELEY, Secrelar\) and Treasurer

B. M. NASH. Sales Manager
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Hunt, Washington & Smith 7

Hurd, JohnS
Hurd, O. P„ Jr„& Co 58

Hyde Lumber Company 59

Jackson Lumber Company 9

Keith & Hiles Lumber Co 66

Kent, J, S,, Company 18

Kentucky Lumber Co 12

Keys-Walker Lumber Co
Kimball & Kopcke 6

Klann.E.H 51

Lamb-Fish Lumber Co 8

Lesh & Matthews LumberCo 19

Litchfield, William E 17

Littleford, George 14

Little River Lumber Company
Logan-Maphet LumberCo 6

Long-Knight LumberCompany 1

Louisiana Long Leaf Lumber Co.... 65

Love, Boyd & Co 7

Luehrmann, Chas, F, Hdwd, Lbr, Co. 20

Luyra-Foster LumberCompany 4

Maisey & Dion
Maley. Thompson & MoffettCo U
Mcllvain. J. Gibson. & Co 2

McLean. Hugh, Lumber Co 16

McParland Hardwood Lumber Co. ... 51

Mears-Slayton Lumber Company. ... 4

Memphis Saw Mill Company 10

Miller. Anthony. 16

Monarch LumberCompany 19

Mowbray &Robinson 14

Paepcke-Leicht Lumber Company.

.

8

Parry. Chas. K. & Co 18

PenT. Wm. H., Lumber Company

—

12

Peitch, F, T,, Lumber Company 65

Salmon, Hamilton H,, & Co
Salt Lick LumberCompany
Sanforci & Treadway
Schofield Bros
Schultz. Holloway & Co
Slaymaker, S, E, & Co
Smith, Fred D
Standard Hardwood Lumber Co,,
Stewart, I, N.,& Brother
.Stimson, J. v., it Co
Sullivan, T.& Co
Swann-Day LumberCompany
Swift, C, H„&Sons

Taylor & Crate
Tenne»se« Hardwood Lumber Co.
Three States LumberCompany...
Tomb Lumber Co

VandenBoom-Stimson Lumber Co. .

.

Vestal Lumber & Manufacturing Co,
Vetter, Frank W
Vinke, J, & J
Von Platen LumberCo

Webster Lumber Co,, George
White Bros, Lumber Co
Whitmer. Wm, & Sons
Wiggin , H, D ^
Willson Bros, Lumber Company .

Wistar. Underbill & Nixon
Wood. R. E.. Lumber Company.

.

Woods. J.M.. &Co

Yeager. Orson E
Young & Cutsinger..

13
6»
6

20

10

17

64
19
18
4

1

51

16
16
59
16
64
17

Huddleston-Marsh LumberCo 5

Luehnnann.Chas, F„ Hdwd, Lbr, Ca 20

Maley, Thompson & Moffett Co U
Otis Manufacturing Company 64

Palmer & Parker Co 19

Penrod Walnut & Veneer Co 63

Purcell, Frank 65
Rayner, J 63

Salmon. Hamilton H,,& Co 17

Willey,C,L I

HARDWOOD FLOORING.

Arpin Hardwood LumberCo 66

Beecher & Barr 18

Carrier Lumber & Mfg. Co 20

Cobbs & Mitchell. Inc 3

Eastman, S, L,, Flooring Co 60
Forman. Thos,, Company.. 60
Hanson-Ward Veneer Company 15
Harris Manufacturing Company 65

Kerry <& Hanson Flooring Co 60
Linehan LumberCo 19

Louisiana Long Leaf LumberCo.... 65
Memphis Hardwood Flooring Co
Mitchell Bros. Company 3

Nashville Hardwood Flooring Co....
Robbins LumberCo 66

Salt Lick LumberCompany 64

Stephenson. I.. Company, The 61

Webster Lumber Co.. George 17

Wells. J. W,, Lumber Company 61

White. Wm. H. Co 68

Wilce. T.. Company. The 5

Wisconsin Land & Lumber Co 60

Young. W. D.. & Co 3

WOODWORKING MACHINERY.

Berlin Machine Works. The
Cadillac Machine Co 53

Defiance Machine Works. The 15

Garland, The M., Company
Linderman Machine Co., The 67

Mershon, W, B., & Co
Morehead Mfg, Co 58

Phoenix Manufacturing Co 58

Saranac Machine Company 55

Smith, H, B., Machine Co 57

Westinghouse Electric & Mfg, Co ,. 14

POPLAR.

Anderson-TuUy Company 9

Atlantic Lumber Company
Faust Bros. Lumber Company 20

Green River Lumber Company 10

Hadentine Lumber Company 18

Hurd. 0. P.. Jr.. A Co 58

Kentucky Lumber Company 12

Keys Walker Lumber Company
Logan-Maphet LumberCo 6

Radina. L. W. & Co 14

Ritter. W. M., Lumber Company 68

Swann-Day Lumber Company 64

Vansant, Kitchen & Co 68

Wood, K, E,, Lumber Company 18

Yellow Poplar Lumber Company .... 68

VENEERS AND PANELS.

Acme Veneer A Lumber Company. .

.

11

Adams A Raymond Veneer Co 59

Ahnapee Veneer A Seating Co 62

Freiberg LumberCompany 11

Frost Veneer A Seating Co 63

Great Lakes Veneer Co 66

Hanson-Turner Company 62

Hoffman Bros. Company 63

Huddleston-Marsh Lumber Co 5

Jarrell. B. C. A Co 63

Kentucky Veneer Works 63

Knoxville Veneer Company 6

Louisville Veneer Mills 63

Maley. Thompson A Moffett Co 11

Ohio Veneer Company 11

Penrod Walnut A Veneer Co 63

Rayner. J 63

Sheppard Veneer Company 63

Walker Veneer A Panel Co 51

Willey. C. L 1

Williamson Veneer Company 65

Wisconsin Veneer Company 62

Wisconsin Seating Company 62

Woods, J. M. A Co 10

MAHOGANY, WALNUT, ETC.

Acme Veneer A Lumber Company... 11

Brown. W. S J7
Duhlmeier Brothers 13

Freiberg LumberCompany 11

LOGGING MACHINERY.

Baldwin Locomotive Wks 53

Clyde Iron Works 57

Lidgerwood Mfg. Co 53

RusselWheelA Foundry Co 54

DRY KILNS AND BLOWERS.

Bemiller Fan Blower Company 58

Grand Rapids Veneer Works 55

Phila. Textile Mchy. Co 1

SAWS, KNIVES AND SUPPLIES.

Atkins. E. C. A Co 56

Oldham. Joshua A Sons 65

Simonds Mfg. Co

LUMBER INSURANCE.

Central Manufacturers' Mut. Ins. Co. 1

Indiana Lumbermen's Mut. Ins, Co., 1

Lumber Insui'ance Company of New
York

.

Lumber Mutual Fire Insurance Co.

.

1

Lumbermen's Mutual Ins. Co 1

Lumber Underwriters 20

Pennsylvania Lumbermen's Mutual
FLre Ins. Co 1

Rankin. Harry A Co

TIMBER LANDS.

Hogan, John F 47

Lacey, James D., A Co 54

Southern Railway
Spry, John C 5

MISCELLANEOUS,

Childs,S,D, ACo 51

Craig-Wayne Company 47

Longest Brothers Company,., 53

Lumbermen's Credit Association....
Mechanical Rubber Company 55

Mound City Commercial Club 47

Westine house Electric A Mfg. Co... 14
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CLASSIFIED

ADVERTISEMENTS

Advertisements will be inserted in tbis sec-
tiuu at tbe following rntes:

For one insertion 20c a line
For two insertions 35c a line
For three insertions 50c a line
For four insertions 60c a line

Eii:l)t words of ordinary length makeone linp.
lU-udliig counts as two Hnt-.-.

No display except tlie headings can be ad-
mitted.

Remittances to accompany tlie order. No
extra charges for copies < f paper containing
tbe advertisement.

EMPIOYMENT WANTED

HIGH-CLASS COMMISSARY MAN
is opru I'm- t'Ujxagi-uu'Ut. Iv conduct inei-cliaudisiuy

establisliment in connection witli lumhci- manii-

facturing concern. Highest testimonials from
present employers. Address

•Bf>X 10." care Hardwood Record.

EMPLOYES WANTED

HIGH-CKA.SS HARDWOOD SALESMAN
wanted, familiar with northern hardwood and
softwood, to cover New England. New York
state. I'ennsylvania and New .Jersey. State salary

wanted and last employer, in first letter. Ad-
dross "BOX 11." care Hardwood Record.

WANTED
Hardwood lumber inspector and buyer, familiar

with New York state, Pennsylvania and West
Virginia. State salary wanted and last employer.

in first letter. Address
"BOX 12," care Hardwood Record.

IF YOU WANT
competent employes In any department of the

hardwood business, there Is no better way of

securing them than by employing the Classified

Advertisements section of Hardwood Record,
which reaches woodsmen, sawmill men and sales-

men in all parts of the country.

RAILWAY EQUIPMENT FOR SALE

LOCOMOTIVE rOB SAIiE.

Narrow or standard gauge from 7 tooa to 76
tons rebuilt ready for use; 14* locomotlrei in

•tock.

SOUTHERN IRON & EQUIPMENT CO..

AUanta, Qa.

LUMBER FOR SALE Z)
OAK, POPLAR, ASH

and all other hardwoods, In all grades and thick-
nesses, can be readily sold if advertised In the
Wanted and For Sale section of nARDWOOD Rbc-
OBD. If you have a large stock you want to

move try a few lines In this department and
see what a lot of Inquiries they will bring you.

FINE YELLOW POPLAR LUMBER.
Large lot thoroughly dry. Sell log run. Largo

proportion of wide widths up to 26". Well
manufactured.

S. R. STEVENS, Tylcrtown, Miss.

WANTED.
2 cars 1" Ists aud 2uUs plain sawed sycamore,

bono dry.

1 car 1x12" and wider Ists and 2nds quartered
white oak, 2 years old.

5 cars 1" clear quartered white oak strips.

5 cars 1x13" to 17" gum boxboards.

5 cars 1x13" to 17" Ists and 2nds sap gum.
2 cars 1x18" and wider Ists and 2nds sap gum.
2 cars 1x18" and wider ists and 2nds cotton-

wood.

2 cars 1x21" and up Ists and 2nds Cottonwood.
5 cars 1x13" to 17" Cottonwood boxboards.

5 cars 1" No. 1 common red gum.
2 cars Hi" No. 1 common red gum.

W, I). REEVES LBR. CO.. Helena, Ark.

FOR SALE FOR QUICK SHIPMENT.
r.Od.dlMl ft. 4, 4 Basswood No. 1 comniou and

bettor.

40,000 ft. 6/4 Basswood No. 1 common and
better.

75,000 ft. 12/4 Hard Maple No. 1 common and
better.

liJO.OOO ft. 8/4 Hard Maple No. 1 common and
better.

.-.M.OdO ft. 6 4 Hard Maple No. 1 common and
better.

100,000 ft. .5/4 Hard Maple No. 1 common and
better.

.-i0,000 ft. 8/4 Rock Elm log run.

30,000 ft. 8/4 Gray Elm No. 1 and No. 2

common.
100,000 ft. 6/4 Gray Elm No. 2 ooiumou and

better.

VAN KEULEN & WINCHESTER LBR. CO.,

Michigan Trust Bldg., C!rand Rapids, Mich.

FOR SALE—3,000,000 FEET
of first-class I'i" and 2" Rock Elm located at

Monasba and Ladysmitb, Wis. For full par-

ticulars address

MENASHA WOODEN WARE CO.. Menasha, Wis.

WANTED
to hear from parties requiring quarter-sawed
White Oak Flitchos. Address

"BOX 107," care Hardwood Record.

FOR SALE
Thiik quartered white oak, 2 years old. 2/3

car 2": 1/3 car IV2" : 1/3 car 1%"; 1,000 ft.

~Vi, 2y. and 3", all high grade No. 1 common

—

wide. CHAS. F. SIIIELS & CO., Cincinnati, O.

LUMBER WANTED

LUMBER WANTED
llirch. Maple, Oak. I'oplar. Ash.
I'licstnul. Elm.

Toll us what .vou have and how
much.

Wi'itc us today.

S1AN|).\RI) II.\Rr)Woi>i) l.r.Ml'.ER CO..

ButTaln. N. V.

WE ARE IN THE MARKET FOR
.Maple and beech lumber and dimension stuff In

large quantities.

THE COLUMBIA MFG. CO..

New rhiladclphia, O.

MACHINERY FOR SALE

FOR SAJJE

1 3(1" Columbia single drum sandor.

1 saw tiling machine.
1 12" saw brazing clamp.

I lock ccirncr Ijox trimmer, Morgan nuike.

1 61" clutch luilloy.

1 ".0" Whitney scrafirr.

1 ri|> and cross-cut saw.

1 It" 4'olladay "moulder.

1 7" CoUaday moulder.

SIIEIP & VANHEGRIFT. INC..

.'^14 \. Lawrence St., I'hiladelphia. I'a.

ENGINE FOR SALE

16"x24" Atlas, perfect running condition. For
particulars write

THE O.M.^ItA PARLOR FR.VME CO.,

2141 .\ustiu Ave., Chicago.

FOR SALE

Band mill in Soutbi'a.M Missouri. New 6 ft.

Sinker-Davis band mill ; Soule steam feed ; 3 saw
<'dgor ; 2 saw trimmer ; live rolls ; boiler and
engine power ample. Also, if desired, liomemade
locomotive, steam loader and cars, and two miles

of 2.') lb. rail. -Ml of the above in first-class con-

dition. Address
"Box l."i." care IlAiiiiWdoi) Rf:roi:D.

LOGS WANTED

WAlit.ED—HARDWOOD LOGS

200,000 ft. .Iw and up White Oak logs.

200,000 ft. 12'- »nd up Walnut logs.

50,000 ft. 12" >\nd up Cherry logs.

C. L. WILLEY, 255S S. Robey St., Chicago.

WAGON STOCK WANTED

I AM IN THE MARKET FOR

75 to 100 cars of oak poles, bolsters, sand

boards, eveners, and reaches ; and hickory and

maple axles. Will inspect at shipping point, and

pay cash. E. B. BROWN, 372 Bayne St..

Buffalo, N. Y.

DIMENSION STOCK WANTED "|

WANTED—BEECH, BIRCH AND
.Ma|ilc> S(iuares l"xl"x49" long.

TIIIOO. .T. ELY MFG. CO . Girard. I'a.

DIMENSION STOCK FOR SALE

OAK DOWELS FOR SALE

lTic|uirles solielled. Address

GROAT LBli CO.. I'hiladelphia, N. V.

WANTED
Dimension orders for Maple, Beech and Birch

to be cut from 4/4 stock, any length, 40" or

under.

OHIO X'ALLET BENDING CO..

Inrkcrsburg, W. Va.
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TIUBER ESTIMATING

TIMBER ESTIMATES.
Estimating Southern Timber a specialty.

Maps, detailed reports as to stand, quality and

logging conditions. Can furnish best references.

THOS. J. McDonald, East Tenn. Natl. Bank

Bldg., Knoxvillc, Tenn. Formerly with C. A.

Schenck & Co., Biltm.i-. \ r.

BUSINESS OPPORTUNITIES

BtnrERS OF HARDWOODS.
Do jou want to get IB touch with the best

buyers of hardwood lumber? We have a list.

Bhowing the annual requirements in lumber,

dimension stock and veneers and panels of con-

sumers of those materials throughout the United
States and Canada. The service Is free to ad
vertlsers in the Record. It will Interest you
Write us for further information about our "Sell

Ing Lumber by Mall System."

Hardwood Record. Ellsworth Bldg., Chicago

WANTED TO SELL AND BUY
TIMBERL.\NDS .\ND MILL PL.\NTS.

OPPORTr.MTV KNOCKS AT EVERY M.iN'S
DOOR TWICE

!

(OCCASIO.N'ALLY SHE KNOCKS THREE
TIMES.)

We offer tor sale 20,000.000 feet of timber, a
new mill plant that has cost (with planing mill,

three dry kilns, commissary stock and tenement
buildings), .fOO.OOO. for the sum of .1:70.000.

There is 100.000,000 feet 'more timber available

at very reasonable prices. A combined hardwood
and yellow pine proposition. Possibilities of

.$60,000 per year profit.

OPPORTrNITY NO. 2.

A circular mill, with capacity of 20.000 feet

per day, now running. 2.000,000 feet of oak
timber and 6.000.000 feet red and tupelo gum
adjacent to mill, which can be bought for $3 per

1,000 for oak and $1 per 1,000 for the gum.
Price of mill and mill site and tenement build-

ings, ?2,000.

If you have mills and timber to sell, write us.

If you want to buy mills and timber, write us.

We buy and sell plants and timberlands.

WANTED TO BUY.

A tract of pine timber in ilississippi or Louis-

iana on or near a railroad that will cut about
20.000,000 feet. Must deal with owners only.

ROBINSON LUMBER, VENEER & BOX CO..

New Orleans, La.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The three-throw
aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water
proof paper with carbon backs makes tallies un-
alterable. For durability, convenience, accuracy
and for systematizing the inspection of lumber
the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St., Chicago.

^T HARDWOOD RECORD is a differ-

^H I ent kind, and altogether better

^^J.^ lumber newspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

If you want to get in touch
with 2000 Live Wire
Buyers of Hardwoods

it will pay you to find out about
the Hardwooci Record's

BULLETIN SERVICE
One man, who uses the service

gives it credit for earning annu-

ally $10,000 for him.

Write for pamphlet

—

"Selling Lumber By Mail"

It will prove a revelation to you.

HARDWOOD RECORD
(Bulletin Dept.)

537 So. Dearborn St.,

CHICAGO

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
Geometrical
Barter Coio

la In use, then
Imitation Isn't
possible.
Sample If you ,

ask for It.

S. D. CQILDS
< CO.
Chicago

Wo also make
Time Checks,
Stenolla and
Log Hanxmen.

CHICAGO
WM. A. EAGER

FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY

McParland Hardwood

Lumber Co. 873-88 LaAln St.

HARDWOODS

FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-
press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

The Colnmbia Hardwood Lumber Co.
\\ holesale and Retail

HARDWOOD LUMBER
Southern Hardwoods a Specialty

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Foster St. & L. & N. R.R. Track.

Nashville. Tenn.

Oak Timber and Plank, Paving Blocks, Posts
and Yellow Pine

W. B. CkaNe aNd Company.
Established Iggl

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

Long Distance Phones: CANAL 3190-3191
Office, Yards and Planing Mill: Mill at

22nd. Sangamon and Morgan Sts. Falcon, Miss.

Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

A Veneer Gaag« ii the ADsn-er to a Veneer User'i
ing for years, Thi» "Walker Brand" Ved-
Gacge is a Bteel gan^ that will Batiafy
r wants for all time. You can't do your-
Bclf a better torn than to bny one of
these ganges. It gauges ACCURATELY
every thickness from l>40inch to jig' inch
INCLUSIVE. Wake op to this opportn-
nity, Priceonly$I.9fi delivered by U.S.
Mail, Order now, today. Address—64S6
ffoodiawn Ave. Phone iljd*. Park 33.
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EVERYLUMBER SALESMANAGER
is invited to attend the

annual meeting of the

Lumber Sales Managers' Association

at the Auditorium Hotel

CHICAGO

THURSDAY AND FRIDAY, FEBRUARY 15 and 16, 1912

First session sharp 10 a. m., Thursday

In the preamble of the constitution of this association it is stated:

"Primarily it is believed that this organization, by the united action of

its members, may demand and maintain a high standard of commercial

integrity among those engaged in the sale and distribution of lumber."

This high ideal is the one basis on which the association has worked up to the

present time, and upon which it will continue.

A program of such unusual interest and importance has been arranged that no one

connected with the marketing of lumber can afford not to be present. Every lumber

sales manager will be cordially welcomed and his visit will be made fully worth his while.

HOTEL RESEKVATK)N AT THE AUDITORIUM WILL BE MADE ON REQUEST TO
THE SECRETARY

OFFICERS

Acting President, FRED L. BROWN, Treasurer, J. W. TAYLOR
Craiulall & Brown, Chicago, Domestic Lumber Co., Columbus, Ohio

Second Vice-President, J. T. PHILLIPS, Secretary, E. II. KLANN,
Diamond Lumber Co., Green Bay, Wis. 1 508 Masonic Temple, Chicago, III.

DIRECTORS

J. GIBSON MclLVAlN, Jr., VV. W. DINGS,
J. Gibson Mcllvain & Co., Philadelphia, Pa. Garetson-Greason Lumber Co., St. Louis, Mo.

E. M. HOLLAND, HAMILTON LOVE,
Stearns Salt & Lumber Co., Ludington, Midi. Love, Boyd & Co., Nashville, Teiin.

B. F. DULWEBER, J. J. LINEHAN,
John Dulweber & Co., Cincinnati, Ohio Linehan Lumber Co., I'lttsburg, Pa.
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THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a radial truck at each end, and separate

tenders, are well adapted to logging service where long hauls

must be made. These engines ride well on rough track, and
can bo run backwards into sharp curves and switches without
danger of derailment.

BRANCH OFFICES

NEW YORK, N. Y., Hodson Terminal. CHICAGO, III., Railway Exchange.

ST. LOUIS, Mo., Secnrily Bailding. P0RTL4ND, Ore., Spalding BIdg

Cable Address:—"Baldwin, Philadelphia."

i^ m
UNIFORMITY

TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the Job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coast Headqaarteri

While-Henry Baildinc

SEATTLE, WASHINGTON

New Orleans Braick

633 BaroDBe St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

B
ESPECIALLY ADAPTED FOR QUICK AND ECONOMICAL LUMBER DELIVERY

"LongestTrucks"
BOTH TYPES MADE IN THREE AND FIVE TON
SIZES—NOTE LENGTH OF WHEEL BASE

The "l.ong'est" Antomobile Truck is the result of eig'ht years' mechanical and commercial experience in Automobile manufacture,
and is offered to the Ziumher Trade as the best and most economical truck ever produced.

This is not an assembled truck, but is designed and manufactured complete in our own shops. Castings made in our own
foundry. We buy only the chains, roller bearings and mufflers.

Only demonstrated and approved principles employed. "longest" Trucks will not only stand the test of time, but have proven
themselves to be Speedy, Economical and Satisfactory Vehicles for QUICK I^TTMBER SEXiTVEKY.

Compare them with the best other leading trucks, and give us the opportunity of demonstrating their superiority and comparatlv*
low cost. Write for literature.

LONGEST BROS. COMPANY, Inc. LOUISVILLE, KENTUCKY

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

LIDC ERWOOD . ^

X *^
"".-<. %-; ^ '.^ ".:''' r, n^ rt •""-!,...-.,/,,;:: a.-;,B-ranch'';Off;cW"'-'-i;'^v?'

?'^--.r;'nL::- "t- i-^fi tk ' ''
'^-.-----J -ji^-^y^ Chicago, seXt^tiIe-^:;*,

•
••:;.;„..•:,'.-.. r» t*'!*^ - .:r^ ^^n- ,J^- n /'•. t i Agencies -''.

LIDGERWObD MFG. CO '

96 Liberty Street, New York
NEW OBLEANS-WOODWARD, WIGHT & CO. LTD.
CANADA-ALLIS CHALMERS BULLOCK LTD.

MONTREAL VANCOUVER
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RUSSEL LOGGING CARS

X
70,000 LBS. JAPACITY SKELETON TYPE RUSSEL CAR, EQUIPPED WITH LOADER RAILS AND RUSSEL PATENT DROP

STAKES. THIS CAR COMPLIES WITH M. C. B. RULES AND SAFETY APPLIANCE ACTS.

YEARS OF HARD SERVICE HAVE DEMONSTRATED RUSSEL CARS TO BE SUPE-
RIOR IN QUALITY AND CONSTRUCTION. BUILT FOR ANY CAPACITY DESIRED

RUSSEL WHEEL AND FOUNDRY CO. DETROIT, MICHIGAN

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA. MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnisheci

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
JAMKS D. LACEY, WOOD UKAI, \)C'roK lllKANK

1211 Whitney Central Building.

New Orleans

1215 Old Colony Bldg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding BIdg . Portland
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ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed to do the work

SELLING AGENTS
CRANE COMPANV - ALL BRANCHES

STANDARD EQUIPMENT CO.. MOBILE, ALA.

ALBANY MILL SUPPLY CO., ALBANY, GA.

THE MECHANICAL

«^^^^ RUBBER COMPANY
"^"'fAGo Rti»^. '' (Chicago Rubber Works)

307 W. Randolph Street, CHICAGO
ESTABLISHED 1882

Corrugated Joint Fasteners
Can be quickly and

cheaply driven with

"ADVANCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Differeni

Types to Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

uMmmJ

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The

lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAND RAPIDS, MICH.
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ATKINS ALWAYS AHEAD
The Logging Boss

He's on the job early and late. He knows what each man
ought to do each day and you may depend upon it that

he usually sees to it that it is done. He knows Good Saws.

Do you know that you are getting full value out
of each man ?

Are you sure that your Saws are cutting as fast

and easy and holding up without refitting as long
as yotir competitors"?

Tf not, don't you think it is ahout time to he sure
of these things?

Atkins fn^ Saws
are up against the most severe tests each day in thousands
of big lumber camps everywhere—and they are making
good, too.

"The Finest on Earth''

Atkins
Silver

Steel
Perfection

Atkins
Silver

Steel
Rex

Segment Ground

Why not place an order through your usual source for a few

Genuine SILVER STEEL Cross-cut Saws? Specify ATKINS. See

that our name is on the blade and that it is marked "SILVER STEEL."

Try them out. That's the way. Then you'll know.

If you cannot get them from your usual source of supply, then write

to the nearest address below. We'll see that you are taken care of

promptly.

And don't overlook ATKINS Famous Band Saws, Circular Saws. A
Perfect Saw for Every Purpose. Atkins Machine Knives are Famous.

General Selling Agents for Covel Automatic Filing

Room Machinery.

E. C. ATKINS (^ CO. Inc.
The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS
Branches: Atlanta, Chicago, Memphis, Minneapolis, New Orleans, New York City, Portland.

San Francisco, .Seattle, Vancouver, R. C. Canadian T'aclory. HamiUon. Out.
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped with outhaul system, carries the skidding
line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use

on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely
to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, ILL.
318 Fisher Bldg.

C-113

NEW ORLE.\NS, L.4.
421 Carondelet St.

SAVANNAH, GA.
501 Gerniania Bk. BIdg.

A Model

Hand Planer

or Jointer

Shannen Refrigerator Works

Cola ilaitf
CoHarcn. Burchtr Blochi

RMkk Tooti ifld Ctntu'
Market. Hotel and Restaurant Refrigerators

SHOW CASES. BANK. OFFICE AND STORE FIXTURES
PMONE ATLANTA 647 PHONE SELL M 326C

601 EAST FAIR ST

Atlanta, Ga.. Ootober EBth'H

Messrs. H.B. Smith Company

Smlthvllla.

H.J.

Gentlenjen'-

Enclosed please find our check to cover balance

c / account to date.

The 12" Hand Planing machine iaa been installei

and we are pleased to advise that same is giving the very

best service possible; and we are well pleased with this

machine, as ne are v.ith all machines purchased from your

Company.

Thanking you for past favors, we beg to remain.

Tours ver? truly

TPW/Ai.
^ Manager

The Jointer above referred to is the most substan-

tial in design and embodies all improvements of

any value, including a New Round Combination
Head.

For further particulars concerning above and
other Wood-Working Machines, address:

H. B. Smith Machine Co.
Smithville, N. J., U. S. A.

Offices

New York Chicago Atlanta Memphis
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The

Morehead
Condenser
Trap makes
its own
Vacuum

and PULLS the accumulated water and air out of
your steam lines, insuring rapid circulation. Enables
you to cut down your boiler pressure on direct

heating systems.

Particularly adapted for use in connection with
reduced pressure and Exhaust Steam Heating Sys-
tems, Dry Kilns, Dryers, Fan Stacks, Etc.

Write tor Particulars and Trial Trap

Morehead Mfg. Co.
Dept. "8"

Detroit, Mich.

Slot KS t'AKRIED IX
Neiv York I'hiladelphia ChU-agw San Franrisro Los Anyelcs

Wichita, Kan. Memphis, Tenn. New Orleans, La.
Birmingham, Ala. Chatham, .Ilia.

Brbom Handle Machinery
Lei us tell you about our STEEL TUMBLERS FOR DRY-

ING AND POLISHING BROOM HANDLES. This sysiem is

rapidly supplanting all others. More economical; less lime required

for drying; no polishing afterwards; greater per cent of straighl

handles turned out.

Steel Tumbler for

Drying and Polish-

ing Broom Handles

CADILLAC MACHINE COMPANY
Complete Line of Broom Handle Machinery

CADILLAC, MICH.

ATTENTION, SAWMILL MEN!
Our green sawdust blowers are a marvel of economy. They are

used on portable and stationary mills, and will blow sawdust inany direction desired from 30 to 100 feet from the mill. They doaway with the expense of shoveling the dust and digging pits. In
case you want to move, all that is necessary is to disconnect the
pipe and remove the sawdust catcher, which can lie done in a few
minutes. They are sold on 30 days' approval with the privilege
to return if not satisfactory. Write T.jday for Caial.iK and I'ric eh

BEMILLER FAN BLOWER COMPANY, BUTLER, OHIO

SAW SWAGES
saws last longer,

and please your
aving proposition

onsider if* They
cost much and
ong time.

Catalog if you want it

Phoenix
Mfg. Co.

Eau Claire,

Wii.

O. p. MURD, Jr. 6c COMP<ANY
2 CARS 4 4 CLEAR SAP POPLAR MANUFACTURERS

2 CARS 4 4 NO. 1 COMMON POPLAR
1 CAR 5 4 CLEAR SAP POPLAR

2 CARS 5 4 NO. 2 COMMON A. POPLAR
1 CAR 5 '4 NO. 2 COMMON B. POPLAR ^~^

1 CAR 6 4 IS AND 2S COTTONWOOD

AND WHOLESALERS
HARDWOODS, POPLAR
^ COTTONWOOD, «nd CYPRESS

Band Saw Mill and Yards: SELMA, ALA.

Office and Yards: CAIRO, ILL.

10 CARS 4 4 IS AND 2S COTTONWOOD
2 CARS 5 4 IS AND 2S COTTONWOOD

3 CARS 4 4 IS AND 25 PLAIN RED OAK
10 CARS 4 4 NO. 1 COMMON PLAIN RED OAK

100,000' 4 4 NO. 1 COMMON CYPRESS
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INDIANA
WHERE THE, BEST HARDWOODS GROW

We show herewith the end of an ^^^^^"^V. Oak log, and the method we
use in sawing our celebrated .^^^ O B O "^^ Brand of Quartered Oak.
You can see by the cut that every^ ^^, board will show a good fig-
ure. Considerably more timber is wasted in the manufacture of highly figured
stock such as ours than by the method in ordinary use.

We can afford this extra loss of timber, as our stock moves readily with-
out the aid of traveling salesmen, at large expense, and we prefer to give our
customer this advantage in quaHty. If you can buy our well figured Quar-
tered Oak at the same price and even less than you are paying for just an
ordinary run of stock, why not try some of it, and lend additional prestige
to your goods. Our bemitiful monthly art calendar will ie sent on request.

J. V. STIMSON & CO. OWENSBORO, KY.

Grades that Make Good



6o
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Cut-off
Ends^
Edgings

that are usu--

ally sold for
kindling wood
Are being made^ as illustrated^

into cores for all kinds of

veneered and cloth-covered

products. The advantages of

saving waste in this manner
on a

Linderman Automatic

Dovetail Glue Jointer

is that there is no more expense in jointing the narrow

and short blocks together automatically than there is in

using longer lengths. The panels made from waste on

the Dovetail Glue Jointer with the Tapering Wedge
Dovetail Joint can't shrink or crack the veneer because

this joint welds the blocks together into a panel that's as

solid as the natural wood, aild the veneer can be applied

without delay. The Dovetail Glue Jointer is adapted to

jointing all kinds of work; besides jointing flat work,

moldings of difl:"erent thicknesses can be jointed together

automatically at one operation on the cross grain without

tearing the lumber. Many manufacturers who use our

method say it saves them 66§ percent in labor and glue,

then thev make their waste as valuable as wide lumber.

Linderman Machine Co.
New York City, 90 West St. Muskegon, Mich. Woodstock, Ont.



Manufacturers Old-FashionedVansant,
Kitchen 65-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager,

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings—Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher BIdg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land TitU BIdg., PHILADELPHIA, PA.

W. H. White Co. Boyne Oily Lumber Co.
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO. N. Y.

<1 We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want
your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
M>NUrACTl>fiERS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

ALL GRADES
ROUGH DRESSED

QUICK SniPMCNT

Coal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Year, ( ./Jf , - o -•;

Semi-Monthly. ( /TV,,3 J 1^4 / CHICAGI). J4Nl]ARY 25, 1912
f Subscription 12.
I Single Copies. 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
.MANCFACTUBEB OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Tcleplione Canal 930

BAND MILl^, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E. SLAYMAKER & CO.

Represent ins
WEST TIRGLNIA SPRUCE LU&IBEB CO.,

Casi. Weit Virelnla.

Fifth Ave. Bldg.,

NEW YORK

On the Following StockWe Will Make
Special Prices for Prompt Shipment: Keys-Walker Lumber Go.
;J5.IIOO ft. 5'8 Sap Poplar.

IIO.OOO ft. 5,8 No. I Common Poplar.

40,(100 ft. 5 8 No. 2 Common Poplar.

320.000 ft. 1" No. 1 & 2 Poplar.

40.000 ft. 1" No. t & 2 Qtd. Poplar.
lO.dOO ft. 1" No. 1 Common Poplar.

Illi.dOO ft. 1" Sap Poplar.
fiO.OOO ft. 1" No. 1 Common Poplar.

.'40.000 ft. 1" No. 3 Common Poplar.

125,000 ft. 2" No. 2 Common Poplar.
60,000 ft. IVa" No. 1 Common Chest-

nut.
30,000 ft. 2" No. 1 Common Chest-

nut.
160,000 ft. 1" No. 1*2 Qtd. White

Oal(.
2T0.O00 ft. 1" No. 1 Com. Qtd. White

Oak.
140,000 ft. \W Log Run Bass.

Manufacturers

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND"
OAK' PI OORINP ^^^^ ^" ^^^ largest

-'^'^ ri-iV^V^IXlllVJ exclusive Oak Floor-

ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBEEINSyRANGEGOJFNEWYORK
Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

PROCTORyENEER^DRYElJ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALLJTMOSE WHO HAVE TRIED IT

84 Williams Street NEW YORK

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTinG

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEPT.L HANCOCK Sc SOMERSET STS. PMILA,PA.

THnnnnnnl ll ll ll ll ll ll ll n » n II n II II II I II " II II " ".".'|J' '; ' 1" ''

" "Jli! "^l'Ji'i»
ADVERTISERS- CLASSIFIED DIRECTORY FOLLOWS READ NO MATTE^^^^
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McILVAIlN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech and
Butternut

li4,n*- ttry for Iiiiiik-iJiuI*- Sliipmcnl.

Chestnut
4-4 1«» ;i in<li»-» llii< k. U eM Virginia
and 'IVnn«ft»»»e#f StitvUn.

^Ii«M lal KfaiJt-H for Veneerinic.

Mahogany
% int h tu 5 iricheb thick.

ThoroiiKlily l>r.v. fc»iie«lall.v tine

I lKur<* unUl Trxturr.

Quarter-Sawn White Oak
and Quarter-Sawn Red Oak

i iii*-l.v J itcun-<J, (jofjtl WidtliH and
I.*'nic1h(t. 'I horoilBliIy l>r.v Stork. In
KftiarHit* or riil»«Ml t-strm.

Maple
Hard, Soft. Ilund >u\vn. I>ry Hlock.
(an hIiI|i hIruiKtil or mixed van. Uuod
WIdlliH and I.cnKlhu.

Cedar
I'lorida-'lVnnehhee SlotU.

HIralKhl <arB from MHIb. I.oial Slilp-

menln from rliiladrli>liia Yard.

Csrpress
(;ulf HloiU. An> Ifiii Uni-i.n. I»r.v. Can |

fumlBh SpMlal Widllin and l.eaglhm, i

Poplar
Soft Vfllow stoik. lijud Sawn. 50 per
• rnl. U and IG-ln<'li l.«ogth. % invli

to 5 lni-li«*tl. I>ry StiK'k.

Cherry
1 in< h to r, inrliPB Ihlik. Band .Saivn.

W>«t VlrKlnla and Ivnnnj Ivanla 8lock.
< an »!ilp HtralKliI or mixed cam.

Wide Quarter-Sawn Oak
10 inil.rx and up \\ld«. 12 and up
Wide. (Quarter Sawn. lanr.v I igure.
Uoriff l>r>'.

(an hiipiily an>' QuanlHy or M'lillli in

mixed rarB.

All <

Soft tork
(Siicar rinc
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6 Cars S/4 1st and 2nd.
3 Cars 6/4 No. 1 CommoD.

LOT NO. 1

200 M ft. 4/4 Loe Bnn.
25 M ft. 4/4 No. I Common.

BASSWOOD
2 CaFs 6/4 No. 1 Common.
2 Care 6/4 No. 2 Common.
2 Cars 5/4 No. 3 Common.

BIRCH
16 M n. 4/4 No. 2 Common.

LOT NO. 2
4 M ft. 12/4 1st and 2nd.

2 Cars 6/4 1st and 2nd.
100 M ft. 6 '4 No. 3 Common.

15 M ft. 8/4 No. 1 Common and Better.
45 M ft. 6/4 let and 2nd.
20 M ft. 6/4 No. 1 Common and Better.

EXTRA CHOICE

80 M ft.

5 M ft.

4/4 No. 2 Common and Better.
5/4 No. 1 Common and Better.

WISCONSIN RED OAK
70 .M ft. 6 4 No. 1 Common and Better.

Sawed in Bayfield County, Wisconsin

6 M ft. 8/4 No. 1 Common and Better.
4 M ft. 12/4 No. 1 Common and Better.

Finest Oak in the State

MEARS-SLAYTON LUMBER COMPANY
1237 Belmont Avenue, CHICAGO, ILL.

For

Immediate

Shipment

RED GUM
3 cars l" is & 2s Red Gum, 10 to 16'

1 car l" is & 2s Red Gum, 10 & 12'

5 cars l" No. 1 Com. Red Gum, 10 & 16'

1 car 2" is & 2s Red Gum, 12 mos. dry
5 cars 2" No. 1 Com. Red Gum

SAP GUM
50 M. ft. 1" IS & 2s Sap Gum

80 M. ft. 1" No. 1 Com. Sap Gum
30 M. ft. 1" No. 2 Com. Sap Gum
50 M. ft. 6/4 IS & 2S Sap Gum
25 M. ft. 8/4 is & 2s Sap Gum

COTTONWOOD
2 cars 13 to 17" Cotloiiwood Box Boards

90 M. ft. 1" is & 2s Cottonwood, 6 to 12"

1 car i" is & 2s Cottonwood, 13 to 17"
185 M. ft. 1" No. 1 Com. Cottonwood

WE MAKE A SPECIALTY OF CUTTING OAK TIMBERS AND SMALL SQUARES FOR FURNITURE TRADE AND WILL
MANUFACTURE THE STOCK TO THE SIZES DESIRED

All Lumber Listed Above Is Band Sawn, Equalized and Trimmed, and Can Be Shipped at Once

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

A floor to adore
For thirty-three years Wllce's Hardwood Floor-

ing ha.s tieen among the foremost on the market
and because it stands today "unequaled" Is the
best evidence that its manufacturer has kept
abreast of modern methods and the advanced de-
mands of the trade. To convince yourself of the
above .statements, try our polished surface fioor-

InK, tongued and prooved, hollow backed, with
matched ends and doles for blind nailing—you'll
find It reduces the expense of laying and poUshlnc.

Our Booklet tell* all about HardAOood PlooHno
and hoic to care for tt^alto prioeK—and it free.

The T. Wilce Company
22nd and Throop Sts. CHICAGO, ILL.

Lurya-Foster Lumber
755 Old Colony Building

Chicago
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KNOXVIUUE
Famous for Finest Type of Poplar, Oak and Chestnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
^ Situation: Center Appalachian Hardwood For-
ests.

^ Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.
The best and most improved money will buy—all

connected by a tram gravity system, ideal tor
handling large quantities.

Q Experience: Over 30 years at our present site
and each year has added to our knowledge of the
business, and our interiors and hardwood floors are
not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-
pared by air drying followed by kiln drying.
^ Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,
perfect fit hair line sharp corners. Special designed
machinery.
f We are large manufacturers of Oak, Poplar,
Chestnut and Ash lumber.

H. S. MIZNER,
Pres.

C. C. CANNON,
Vice-Pres.

J. M. I.OOAN,
Gen'l Manager

C. B. SWANN.
Sec'y and Treas.

LOGAN-MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

Branch Office and Yard;
Bank and McLean Ave., Cincinnati I. M. ASHER, Mgr.

We want orders for the following dry stock:

ft. 12/4 Select Poplar,

ft. 12/4 No. 1 Common Poplar,

ft. 12/4 No. 2 Common Poplar.

ft. 4/4x12" & up Select and No. 1 Com-
mon Poplar,

ft. 4/4 No. 2 Common Poplar,

ft. 4/4 No. 1 and No. 2 Wormy Chestnut,

ft. 4/4 No. 1 and No. 2 Qtd. White Oak.
ft. 4/4 No. 1 Common Qtd. White Oak.
ft. 5/4, 6/4 and 8/4 Qtd. White Oak.

15,000
12,000
20,000
15,000

100,000
70,000
40,000
30,000

165,000

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

5/8 & 4/4 No. 1 & Panel Poplar 24" and up ) au band
5/8 Sap No. 1 Common and No. 2 Common Poplar > sawed and

6/4 & 8/4 No. 2 Common Poplar \
equalized

MANUFACTURERS OF

QUARTERED WHITE OAK. PLAIN OAK. POPLAR. WALNUT I TENNESSEE RED CEDAR LUMBER
BA.Nlj illi^Ld AT ViJSTAU A SLBUHU OF KMUXVlLi^K. SUUTlIKliM AND L,UUlSVlbl^K & NASH Vlbi^li KAll.KOAU

Ven eer s

"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.
KNOXVIM.K, TENN.

Kimball & Kopcke
Knoxville, Tennessee

WE WANT AN ORDER FOR
one car of 4/4" Is and 2s Plain Oak per month

for the next six months

Dr^, Equalized and Good
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NASHVILLEeEL^^Fi.ArrED for highest TTTPE -TirvIBER GROWT-H, FWULTTLESS
^^VIVD GOOD GR-^f^DES.

john b. ransom
cbl company

MANUFACTURERS OF

HARDWOOD I UMBER
I's & 2'8 Qtd. White Oak, 6" & up (wide In).

No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure).
I's & 2's Qtd. White Oak, 10" & up.
I's & 2's Qtd. White Oak, 6" & up.
No. 1 common Qtd. White Oak, 4" & up (very
nice).

No. 1 common Qtd. White Oak, 4" & up (very
nice & dry).

I's & 2's Qtd. Red Oak, 6" & up.
No. 1 common Qtd. Red Oak, 4" & up.
I's & 2'3 Chestnut, dry, good widths.
No. 1 common Chestnut, dry, good widths.
No. 2 C. & S. W. Chestnut, *ry.
I's & 2'3 White Ash, yery dry t tough.
No. 1 common Hickory, rery dry & tough.
No. 1 common Hickory, rery dry & tough.
No. 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry & tough.

NASHVILLE, TENNESSEE

3
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QuaiMiy-rServiGe=Satis/aGiSon
You Will Get All Three - - - That's Our Policy

Ash
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OVER 60 YEftBS OF 1 1] jj jM J [tj ^
HIGH-GRADE WOOD-WORKING MACHINES

The culminative result of three score years of successful

experience—DEFIANCE tools have been tested in the

crucible of public opinion and have never been found
wanting:.

» Ifc^ Economy—Efficiency—Safety

«0 When you buy woodworking machines you feel you want ^^f^i ~^i-^-^^^'>^ii^.
'^ the best. This is the only kind we manufacture. Our ''rD,'t^'}f7'^..-:r:^~

^/ tools are an investment that produces dividends

fei

Insulator Pin Lathe

Let Us Become Acquainted.

Address Dept. A for full particulars and prices.

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

SEE OVR EXHIBIT .4T 1219 WASHIXGTOX 15LVD, CHICAGO
Hammer and Hatchet
Handle Lathe

No. 1 Copying I>athe Ooiihle Spindle Upright Sliaprr <'hiiplin .Viitoinatir Handle I.atlie

THE BEST
HARDWOOD FLOORING

"BAY CITY

HANSON-WARD VENEER CO.
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KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For quick shipment we will make very low prices on the following. All this stock is band sawn

and thoroughly dry.

1 car 4 4 Is & 2s Poplar

2 cars 4 4 No. 1 Com. & Select Poplar

5 cars 4 '4 No. 1 Common Poplar

2 cars 5 4 No. 1 Common Poplar

3 cars 6 4 No. 1 Common Poplar

1 car 8 4 No. 2 Common Poplar

1 car 4 4 No. 1 Common Plain Oak

1 car 4 4 S. W. Chestnut

1 car 6 4 S. W. Chestnut

1 car 1x18 & up Panel & No. 1 Gum
2 cars 4/4 No. 1 Common Red Gum
1 car 5 4 No. 1 Common Red Gum
3 cars 4 4 Is & 2s Qtd. White Oak
2 cars 5/4 No. 1 Com. Qtd. White Oak
1 car 6/4 No. 1 Com. Qtd. White Oak
1 car 4/4 No. 2 Com. Qtd. White Oak

Do not hesitate to write us regarding anything in hardwoods, whether it appears on this list

or not, as the stock listed here are only a few cars we want to move quickly.

We have first-class planing mill and can manufacture any of our stock to suit your requirements.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.

Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

^ LET US FIGURE
^J^ WITH YOU FOR
YOUR REQUIREMENTS IN

OAK AND GUM. WE SHIP

DIRECT FROM OUR AR-

KANSAS, MISSISSIPPI AND
LOUISIANA MILLS.
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GbiselM

NOW IS THE TIME TO PLACE YOUR
ORDERS FOR ATKINS CIRCULAR SAWS
There is no other Saw made of as fine material—nor none so scientifically made. Specify and

insist on the genuine and see to it that our name is on the Blade. Accept no substitute.

ATKINS SILVER
STEEL SAWS

Silver Steel is famous because it is very tough and On account of this toughness, the teeth swage nicely

very fine. The points will take a sharp, keen, cut- and do not break off. SILVER STEEL Saws run

ting edge and retain it for a remarkably long time. longest, with least possible attention.

Inserted Tooth Saws

Drop Forged, Milled, T e m p e r e d

properly and carefully finished, they

last where others go to pieces.

Try Atkins Inserted Tooth Saws,
Points and Holders. There are none
which will give you as good results.

BAND, CROSS-CUT and all other

Mill Saws.

Atkins Always Ahead

SAW FITTING TOOLS
MACHINE KNIVES

COVEL AUTOMATIC FILING
ROOM MACHINERY.

Place your orders now for delivery when ready. If you have trouble in getting them through your regular source, then write

to the nearest address below.

E. C. ATKINS (^ CO.. Inc.
The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS, IND. CANADIAN FACTORY, HAMILTON, ONT.

Br.-mches- Memphis Atlanta, New Orleans, Chicago, Minneapolis, New York, San Francisco, Seattle, Portland, Ore.

VANCOUVER, B. C.
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BUFFALO
The Foremost Hardwood Market of the East

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAK

940 ELK STREET

Buffalo wants your hard-

wood business and wants it

because it can make it to

your advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

is at the service of every

wholesale consumer of hard-

woods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

Buffalo Hardwood Lumber Co,

We Want to Buy for Cash:

OAK, ASH AND
OTIIEB HARDWOODS

All grades and ttiickneeses.
Will receive and inspect
stock at shipping point.
Branch yard, Memphis, Tenn

940 Seneca Street, Buffalo

1. N. Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

\STANDARD HARDWOODV
LUMBER COMPANY

OAK, ASH,

and CHESTNUT '

1075 CLINTON STREET

Anthony Miller

HARDWOODS
OF ALL KINDS\

893 EAGLE STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR .STREET

in|Bi]||iP |iiii|||i wr
j
|
ii |i ii'"*!^!" '

1l''
,
'l'

!"""'^
II! !ll^""il''ll ii"!'"!!! ipi'i"'!' 'P i|

Frank W. Vetter

Dealer* in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET
A

Above all things else

Buffalo can give you better

service by reason of its un

surpassed facilities for the

distribution of hardwood

than any other market i

this country. Again, fror

Buffalo you can invariaL;

get a square decl on grad

end measurement.

Buffalo can give you ser\

ice, and the right kind c t

service.

Write to any one of us, o

ell of us, and let us figure

with you on your hariwco i

requirements.

We can ordinarily gt

cars set for loading withi

six hours. An order de^

patched to us from an

distance within five hundre I

miles of Buffalo can usuall

be loaded and forwarded th

next day.

G. ELIAS & BRO.
Buy and Carry Large

Quantities of

ALL KINDS OF
HARDWOODS

955-1015 ELK STREET

|| n '

.11 Mr vw 'ir'inii'inir inii 7

|l|
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NEW YORK
LEADING MANUFACTURERS AND JOBBERS

HAVE you read Forestry Circular

185? If not, send to the Bureau

of Agriculture, Washington, D.C.,-

and ask them to send you a copy—then

order a trial carload of

COLOMBIAN
MAHOGANY

We quote the folloxv'mg prices in carload lots F. O. B. Neiv
York Cit]):

I's and 2's lOVz No. 2 Common. . . 51/2
No. 1 Common . . . 8V2 Shorts SVz

Culls 3
Also about 5,000 ft. log run 10 '4 @ 7^2 and about 10.000 ft.

log run 12/4 @ 71/2—all bone dry.

Finished samples on application

W. S. BROWN, 96 Wall St., New York

SHORT
on

Maple, Birch, Beech or Basswood

For quick shipment write

C. H. Swift and Sons, Inc. Utica, N. Y.

WE WHOLESALE ALL KINDS OF
HARDWOODS

We
have

NICE STOCK IN ALL

GRADES OF BIRCH AND
MAPLE. CAN MAKE
PROMPT SHIPMENT.

GEO. WEBSTER LUMBER CO.
SWANTON, VT.

CHARLES HOLYOKE
141 MILK STREET, BOSTON, MASS.

HARDWOODS

WM. E. LITCHFIELD
MASON BDILDING, BOSTON, MASS.

Specialist in Hardwoods
Manufacturers are requested to supply lists of stock for sale

Hamilton H. Salmon& Co.

82-88 Wall Street,

NEW YORK CITY

PLAIN OAK

QUARTERED OAK

COTTONWOOD

MAHOGANY

POPLAR

BEECH

ELM

GUM

ASH

MAPLE

CHERRY

BIRCH

We are in the market for Plain Red and White Oak,

4/4 to 8/4" No. 1 Common and Better. We pay cash.

PEALE, CORYELL LUMBER COMPANY
FIFTH AVENUE BCrLDING, Stii Ave. and 23d St., NEW XORK

JONES HARDWOOD COMPANY
WHOLESALE DEALERS IN

HARDWOODS—Poplar and Gum
33 Broad Street, • BOSTON, MASS.
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LITTLE RIVER LUMBER COMPANY
^^^£^

m bothGrade and

. Measurfment /

TOWNSEND, BLOUNT COUNTY, TENN.

We arc specializing in good, tough mountain White Ash, cut in any thickness
from 8/4 up, and in any widths desired.

Another specialty of ours is special thicknesses and widths of high-class Yellow
Poplar.

You know about our very superior mountain Red Oak. We arc not securing a

large quantity of oak this year, but what we have is unusually fine. The widths are
good, and the logs are cutting largely firsts and seconds, which is being sawed to 5/4.

6/4 and 8/4.

Let us have the pleasure of figuring with you on your requirements, with the as-
surance that when you buy of us you get Quality of Timber, Manufacture and Grade.

WE start the new year with two and one-half million

feet of Poplar and Oak on our yards at Cairo and

Brookport, Illinois, and also have a good stock of

Red and Sap Gum at our mill. Practically all of this stock

is ready for immediate shipment. We will continue to

specialize in thick Poplar.

While we have never claimed to carry the largest stock

of plain and quartered Red Oak, our customers have learned

by e.xperience that there is none better. Our genuine forked

leaf, quartered White Oak, has always given perfect satis-

faction.

We would take pleasure in showing you through our

yards.

FAUST BROTHERS LUMBER COMPANY
Sales (Itliie

Hi.">7 Mnnadnock Block
(HH A(iO. II-LIXOI.S

Main Office

PADUCAH, KENTUCKY

^^'M^*'^***^^******I^*f^*'^***!tt1^^^^^i^tf^t^^*^(•»Jt!^!*T^t»^.t^*t^*t^afe

*

*
*

*

*
*

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

*
*
4

I

^4u|ii{ii{i<|iii(i,{tt(ti{t^i|<4ii|i4ii)iifii,tii(i4i^i{i4ti$t4i4ittii|ij|ii|ii)i4i^4i4t4i4i4i4i4(i^J

-



^^\:>^4yA^;^tviAlV]AiVjAiv]AlviJU^

Published in ihe Interest of the American Hardwood Forests, the Products thereof, and Logging. Saw
Mill and Wood-working Machinery, on the 1 0th and 25lh of each Month, by

THE HARDWOOD COMPANY
Henry H. Gibson, President Entire Seventh Floor Ellsworth Building

537 So. Dearborn Street. CHICAGO

MF.'.

BOTANiC
UaKOEI

Vol. XXXIII CHICAGO, JANUARY 25, 1912 No. 7

XTOiaMs>Ki-:v;.\!)y!TOtB.^iii»!w^^^

Editorial Comment
GENERAL MARKET CONDITIONS

Even the most pessimistic can find no fault with the growing

\-olume of inquiries, and actual business that is being transacted

in hardwood lumber the country over at the present time. Not-

withstanding the very inclement weather conditions—extreme

^old and heavy snow in the North, and unseasonable weather and
much rain in the South—there is an increased demand for

hardwoods of nearly all varieties. The only feature that mili-

tates against everyone in the trade being satisfied is the unprofit-

able limit of price that it seems possible to secure, notably for

low-grade lumber. Very few manufacturers or jobbers pretend

to have made any considerable profit during 1911. This result

has come about not from lack of business, but from the lack of

the possibility of doing business on a profit-showing basis.

Stumpage values have lessened in no quarter, and in many
places have shown a considerable accretion in price. With a

surplus of sawmill capacity bej'ond current log supply, there has

been a scramble on the part of log buyers, which has resulted in

one bidding against another, and in some instances a higher price

has been jiaid for logs than the value developed in the lumber

manufactured. In other words, it has been a good situation for

those who have logs for sale, but a bad one for manufacturers

who attempted to make any money out of such purchases. Manu-

facturers are lying awake nights studying ways of improving

their efficiency and for lowering their manufacturing cost, but

very few have succeeded in accomplishing very much towards

that end.

The paucity of profits prevailing in manufacturing hardwoods

is reflected to no little extent in the wholesale trade. It is

doubtful if jobbers ever did business on as thin a margin of

gross profit as they have for some months past, but through close

competition among themselves and from a considerable portion

of the manufacturing element, it seems impossible to secure a

just margin between bulk prices and carload selling values. This

paucity of profit situation is leading to increased complaints of

the mixing and lowering of grades, which to the minds of many is

about the only solution of getting a new dollar out of an old

one in lumber transactions.

The situation is not a very ])leasant one to contemplate, but

it will undoubtedly obtain until a beter understanding between

all elements of the trade is reached, and a substantial and well-

developed basis of actual grade value is more thoroughly

established.

With the remarkably low stocks of shipping dry lumber in

first hands, and considering the paucity of holdings of both

jobbers and wholesale consumers, the hardwood trade of the

country logically should be in better shape than it has been in

years.

A good volume of trade is in sight, including no inconsiderable

quantity of business from railroad and other corijoration sources.

There seems to be a marked feeling involving the necessity to

' do business, '

' and everything would indicate an overplus of

selling talent. Hence the result is too rigorous competition, and

both prices and profits suffer.

Both plain red and white oak is in excellent request and there

is an increased demand for quarter-sawed white oak, notably

in the East.

Improved conditions are obtaining in red and sap gum, there

Ijeing an especial increase in the request for sajj gum.

Poplar is holding its own in excellent shape, although there

is sufficient to meet current demand.

Ash generally is somewhat sluggish, but prices are fairly well

maintained.

There is undeniably an increased call for Cottonwood of all

grades, and a manifest shortage in and soaring price on .5/4

and 6/4.

The one item which is in particular request at the present

time is soft maple. There seems to be a veritable boom in the

demand for this lumber, and it is achieving a price that puts it

up in line with all other standard woods.

All the northern woods are in good request, with birch and

maple the leaders. However, there is an improvement in the

SUBSCRIPTION TERMS: In the United .States and its possessions,
and C.inada. $:'.00 the year: in foreign countries, $1.00 extra postage.
In conformity witli the rules of the postofflce department, subscrip-

tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.

Instructions for renewal, discontinuance, or change of address,
should be sent one week before the date Ihey are to go into effect.

Both old and new addresses must he given.

Both display and classified advertising rates furnished upon
application.

Advertising copy must be received five days in advance of publica-
tion dates.

Telephones:—Harrison 80S6-8087-S0S8.

Advertising Representatives: Jacob Holtzman. 5254 Larchwood Ave-
nue, rhiladelpbia, Pa ; E. W. Meeker, 537 South Dearborn Street, Chi-
L-ago, III.

Entered as second-class matter May 26, 1902, at the postofflce at Chi-
cago, 111 , under act of March 3, 1879.
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demand for basswood, gray elm and beech, and quite an increase

in requests for rock elm. Northern operators have their stocks

well in hand, and there is apparently no surplus of any kind or

grade.

Bad weather conditions are keeping down the log output, both

in northern and southern sections, and it is doubtful if an over-

stock of any item of hardwood could be secured, even if operators

were anxious to increase their cut.

The money market is very easy, but iu the face of this, lumber

collections generally are notoriously slow.

The January furniture expositions have been going on for

several weeks, and while the sales are not particularly disappoint-

ing, they have reached no remarkable volume. Buyers are taking

on moderate quantities of new designs, but are placing no large

orders. There is every indication ijointing to a fair demand
for material entering into this line of work, but there will be no

big demand from this source for some time.

Since bad weather lias inatorially interrupted building opera-

tions, there has been a slowing up of demand for interior finish

lumber for the past month, but with the large amount of new

work in sight, there will surely be an increased call for lumber

from this source.

It is certain that a very largely increased volume uf ordcis will

be had from railroads and car builders this year. Bills of no in-

considerable size have already been placed, and thousands of

others are out for bids.

Hence, leaving out of consideration the grade and price situ-

ation, the prospect for a good business in hardwoods is most

excellent, and so marked, in fact, as to tax the stock and capacity

of practically everyone engaged in hardwood production and

marketing.

It is believed by many that prices will very shortly readjust

themselves to a much more profitable basis, which must needs be

accomplished before any considerable profit can be secured to the

manufacturer or jobber.

Lumber Association Meetings

On January 2o will be held the midwinter meeting of the

Michigan Hardwood Manufacturers' Association at the Pontchar-

train Hotel, Detroit. This issue of Hardwood Kecokd is being

held so as to enable it to cover briefly the work of this meeting,

which involves a discussion of market conditions, the Michigan

cut for 1911, the proposed cut for 1912, proposed forest fire pro-

tection measures, and many other topics of general interest.

Vhe Hardwood Manufacturers' Association of the United States

will hold its tenth annual meeting at the Sinton Hotel, Cincin-

nati, O., on Tuesday and Wednesday, January 30 and 31. On
Monday preceding the meeting a conference of the executive

board on the association will be held, and also a meeting of oak

producers. There is every promise that this convention will call

out even a larger attendance than the more than seven hundred

that have been in attendance at these gatherings during the last

few years. A program of importance to every hardwood manu-

facturer, wholesaler and wholesale consumer has been arranged.

The Northern Hemlock and Hardwood Manufacturers' Associ-

ation will hold its third annual meeting at Hotel Pfister, Mil-

waukee, on Wednesday, January 31, beginning at 10 a. m. The

program will include reports of the offiers, reports of the bureau of

grades and railroad committee, statement of cut and shipments,

and stock on hand, discussion of market conditions, etc.

A general meeting of the signers for application to membership

to the new Lumbermen's Club of Chicago will be held at the

Auditorium Hotel on Thursday, February 1, at which time re-

ports will be received from the various committees, and the organ-

ization perfected.

The Yellow Pine Manufacturers' Association will hold its annual

meeting in New Orleans on Tuesday, Wednesday and Thursday,

February 0-8.

What promises to be a remarkably important meeting is the

annual of the Lumber Sales Managers' Association, which will be

held at the Auditorium Hotel, Chicago, Thursda}- and Friday,

February 15 and 1(5. The committee in charge of the program for

this meeting promises one that no lumber sales manager can afford

to miss. Secretary Klann of this association will have head-

quarters at the Cincinnati meeting of the Hardwood Manufac-

turers' Association next week in room 909, Sinton Hotel, on the

convention floor, and will be pleased to talk sales managers'

association afl"airs.to all interested.

The National Wholesale Lumber Dealers' Association will hold

its annual meeting at the Seelbach Hotel, Louisville, Ky., on

Wednesday and Thursday, March 6 and 7, with the Louisville

Lumbermen 's Club and several other important commercial bodies

of Louisville as hosts. The board of trustees of the National

Wholesale Lumber Dealers' Association, as well as the hosts,

invite all lumber manufacturers and wholesalers to be present

and participate in the deliberations of this orjianization.

Program of Hardwood Manufacturers' Association

Meeting

The program for the tenth annual meeting of the Hardwood

Manufacturers' Association of the United States, which is to be

held at the Sinton Hotel, Cincinnati, O., January 30 and 31, in-

volves the opening of the meeting at 10:30 &. m. on Tuesday, Jan-

uary 30. Addresses of welcome w'ill be delivered by the Hon. Jud-

son T. Harmon, governor of Ohio; Hon. Henry T. Hunt, mayor of

Cincinnati; W. T. Hutton, president of the Cincinnati Business

Men's Club, and Samuel W. Ritchie, president of the Lumbermen's

Club of Cincinnati. These addresses will be followed by a re-

sponse by some member of the association, and the annual address

of President Townsend; the report of the treasurer, and that of

the secretary. The morning session will be concluded by the

appointment of committees.

The afternoon session will involve committee ami officers'

reports, and a series of important addresses by exjierts in various

lines of lumber manufacturing, distribution and utilization.

At 6:30 Tuesday evening in the main convention hall, a banquet

will be given, at which all visitors will be invited to participate.

The greater part of Wednesday morning will be devoted to com-

mittee meetings, and hence it is not expected that the convention

will reconvene until 11:30 a. m., at which time the reports will be

received and acted upon; new business will be taken up, and the

election of ofticcrs for the ensuing year will take place.

All indications point to an unusually large attendance.

An Amazing Fire

In the destruction by fire of the palatial Kquilablo building a few

days ago, in New York, there were features that make the circum-

stance unique. Here was a building thought to be fireproof, which

proved to be a storehouse of countless tons of iHfl:immable matter,

which once in flames made stone and iron crumble like paper. Cer-

tain things about this erstwhile palatial marble building should have

educational results that are worthy of remembrance.

There certainly is a moral criminality in putting flues near an

elevator shaft. It is morally criminal to throw away a lighted match,

cigarette or cigar stub even in a supposedly fireproof building. It

is a mistake to conclude that monster stone or concrete walls make

a building fireproof, because no matter what the component con-

struction of the building may be, it is not fireprool' when filled with

inflammable materials.

This fire again repeats the demonsl ration that stone, concrete and

steel, so called fireproof buildings, are in no wise fireproof, and should

further emphasize that slow-burning wood construction is much the

safer type of building construction yet planned.

The Oldest Lumberman Dead
The newspapers report the death of Col. A. P. Hanson, the oldest

resident of Newton, Iowa, who died at the age of ninetyfive. He

was formerly a timber nicrchiint aiul for the last ten years h.ns borne

the disfinctiiui of being the oldest liitnlierm:iii in llie rniteil States.
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Pending Steel Passenger Car Legislation
As Hardwuol) KtcoKD iiiupliosiod would be tlio case, agitation is

prevalent in Congi-ess, looking to the enactment of drastic laws

forcing railroads to purchase and employ steel passenger equipment

on all their trains. Representative Donohue of Philadelphia has

introduced another steel car bill, which provides that before January

1, 1914, it shall be unlawful for railroads engaged in interstate

transportation of passengers to use in their lines a passenger coach

which is not made of steel and which is not vestibuled. After a

railroad has complied with the law by replacing all or most of its

coaches with steel cars, it is siulhorized to refuse to accept from con-

necting lines coaches not built of steel.

The bill further provides that railroads failing to comply with the

law by the specified time shall be fined five hundred dollars for each

offense. The Interstate Commerce Commission is empowered to see

that the law is enforced.

In presenting this bill the eon

gressmen indulged in the usual

character of "running off at the

mouth" talk, by which similar

legislation is always accom-

j)anied, Mr, Donohue regards

the sacrifice of human lives

through railroad accidents every

year as one of the greatest

national scandals, and thinks the

federal government in its power

to regulate interstate commerce
should leave nothing undone to

tend to minimize the evil to

make railroad tra%el safer. His

panacea for this evil is to com-

pel railroads to replace their

wooden coaches with '
' pressed

steel cars of a modern type, that

have proven their shock resisting

and fire-resisting qualities in

wrecks. '

'

No lumberman or association

of lumbermen can afford, for the

sake of stimulating increased

wood consumption, to stand in

the position of obstructionists to

progress. Especially, they can-

not afford to insist on the con-

tinued use of wood in railroad

car building, if by any chance

the steel car offers added protec-

tion to the lives, health and com-

fort of the traveling public.

For more than four months

Hakdwood Eeoord has published

a series of articles, which have

constituted a thesis on the rela-

tive merits of steel cars vs.

wooden cars built on reinforced steel platforms, which to the minds

of the unbiased, has demonstrated beyond peradventure that nothing

has yet been developed in steel car passenger construction that is in

any wise an improvement over the former type of wooden cars,

either in safety, healthfulness or comfort. On the contrary, it has

been clearly demonstrated that these new-fangled steel cars are

entirely experimental; that in a collision they are just as liable to

telescope as wooden cars; that owing to their rigidity they have

shown failure to take cross-overs and switches; that they are highly

extravagant in cost and haulage; that they are verj' uncomfortable

vehicles in which to ride, both in cold and hot weather; that the

occupants are almost invariably aflBicted with colds in winter

weather; that they are noisy and nerve-racking, and in no wise give

the same comfort to occupants as do wooden sleeping and passenger

cars.

An Invitation

to the

Tenth Annual Convention

HARDWOOD
MANUFACTURERS' ASSOCIATION

of the ^

UNITED STATES,

CINCINNATI, OHIO, JANUARY 30 AND 31

Your attention is directed to tinis convention, which prom-
ises to be the most important meeting ever held by this asso-

ciation, and its deliberations should be of the utmost im-

portance to everyone interested in the manufacture, sale and

use of southern hardwoods.

The condition of the trade during the past year, and the

outlook for the future will be carefully analyzed.

The very important questions to be considered, and prob-

lems to be solved, are of themselves a sufficient reason for

any sacrifice that may be necessary to attend.

The program will be of unusual interest, and will embrace
many subjects of vital importance to every division of hard-

wood production, distribution and utilization.

Addresses will be made by people eminently qualified to

handle the various subjects in a masterful way.

I believe this meeting will afford an opportunity for edu-

cation and logical plans being laid for the future that no one

interested in hardwoods can afford to miss.

We want your presence, co-operation and advice, and as-

sure you of a hearty welcome.

HARDWOOD MANUFACTURERS' ASSOCIATION
OF THE UNITED STATES.

W. B. Townsend, President.

It must be borne iu mind that in spite of the general republication

of all, or considerable portions of these articles, in thousands of

newspapers and magazines throughout the United States, there has

been, with one exception, so far as the cUpping bureau of Hard-

wood Recokd reveals, no attempt made to defend steel cars. This

defense, published a few weeks ago in several trade papers, was a

very weak and unsatisfactory one, and was written by a man who

manufactures the steel doors employed in steel coaches, and there-

fore his opinion on this subject may be regarded as strictly ex parte.

No car building engineer has come to the defense of steel passenger

cars; no prominent railroad man has had the temerity to argue in

their favor; and even the steel trust magnates, who are responsible

for this monumental humbugging of the railroads and traveling pub-

lic, have put up but the one specious plea: "Increased safety to the

traveling pubUe."

Leaving aside any selfish interest lumber manufacturers may have

in securing a continuance of the

use of wood in passenger car

construction, it would look as

though they should join the rail-

roads in this case to put the true

facts concerning steel passenger

equipment before Congress, in

such a forceful way that the

Donohue and other pernicious

bills now pending, would be held

up indefinitely in committees, and

not even be given the oppor-

tunity of being presented for

vote.

Efficiency and Profits

Many students of industrial

affairs believe that the time is

past, never to return, when old-

fashioned fancy margins of profit

will be secured from any kind

of manufacturing pursuit. This

general belief finds no exception

in lumber manufacturing.

The trend of the times is ap-

parently towards big business,

higher- eflSciency and a scaling

down of profits. The trend of

commercial affairs also is looking

to the extinction of intermediary

profits in many lines. What the

future will bring forth in both

manufacturing and sales methods

and resultant profits in the lum-

ber business is conjectural.

Nothing has really been accom-

plished in years to make for

higher efSeiency and the lowering

of cost in lumber production. On
the contrary, leaving out of consideration constantly increasing

stumpage values and lowering quality of logs, there has been a

marked increase in lumber manufacturing cost, incident to higher

cost of all factors entering into it, including labor.

Experience demonstrates that comprehensive operation in lumber

production does not mean lowering cost. The highest efSciency today

is secured in the personally conducted small sawmill operation. A
coffee-pot mill, sawing ten thousand feet a day, can actually produce

lumber at less actual cost than the most elaborately equipped big mill.

Manufacturers in all lines are seeking higher efficiency in an

attempt to lower the cost of production. This is a serious problem in

lumber manufacture, because there is no way of establishing basic

rules to accomplish this result, from the fact that every lumber

operation constitutes a new proposition, involving new problems

necessary of solution to accomplish these results.
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Probably today the actual reduction of logs to lumber, j. e., saw-

milliiig itself, is down to a base of cost that is as low as can be

reasonably expected. That is to say, the average band or circular

sawmill when regularly run is now producing lumber at a remarkably

low cost per thousand feet. Apparently the eiforts of all machinery

and lumber manufacturers have centered on this one feature of lum-

ber production. It has been possible to accomplish this result in

this end of the lumber business by reason of the location of these

plants; by means of improved machinery; by means of centralizing

competent labor; and primarily, by reason of the principals' per-

sonal attention to this detail of the business.

Cost weakness, if it may be so termed, in many cases is manifest

in the entire range of logging operations. Here cost varies one

hundred per cent, and sometimes three hundred per cent, under dif-

ferent conditions, and it seems to be a feature of lumber produc-

tion where etficiency is very seriously lacking, but wliere it is prac-

tically impossible to get the work down to a system of high efficiency.

Again, for years there has been nothing evolved b}' which the cost

of yarding lumber, and handling lumber from the sawmill to the

pUes, and from the piles to kilns or cars, has been reduced.

In the study for the making of higher efSciency and lowering cost,

it would seem that the two features of the lumber business open to

criticism on account of high cost are the logging and yard ends of the

business. Ko student of lumber affairs will argue that it is not

within the realm of possibility to eliminate a good deal of the pre-

vailing woods and sawmiU waste in the initial end of lumber opera-

tions. It would seem also that there is an unnecessary and extraor-

dinary cost; in handling lumber from the mill to the cars. Much of

lumber yard cost now prevailing should be eliminated, and a gteat

deal of the handling and rehandling of lumber must be avoided if

the lumber manufacturing business is going to be put on a plane

with many other manufacturing industries.

The steel trust in its various plants has the reputation of having

achieved a very high state of efficiency in the production of its

product. Testimony coming out in the steel trust case, during the

last few days, indicates that, notwithstanding some very extraordinary

intermediary profits, the actual cost of steel rails is approximately

$18.80 a ton. Hence, it is easily shown that when the steel people are

making the railroads pay, as they have for years, .$28.00 a ton for

steel rails, they are getting a remarkably fancy profit, but it must

be borne in mind that the steel rail business apparently constitutes

the one element of steel production that does show such a profit.

Other items of steel and iron production are being sold relatively

at a very much lower price, and in fact down very nearly to gross

cost. Its general line of production is practically being handled as

"fillers," to maintain tonnage, and keep the numerous plants of the

trust in operation.

The same monetary interests control lo a large extent the cement

industry. In this line it apparently has reached even a higher state

of efficiency in production, and in the face of this low cost, it is

selling its product at and below cost.

As Siteel and cement are the two chief competitors of lumber, it

would look as though lumber manufacturers in self-protection should

exercise all possible acumen in an attempt to achieve higher efficiency

and a lower manufacturing cost, in order to meet competition.

Bearing on this subject of lowering average cost is the much dis-

cussed and comparatively little practiced scheme of the utilization

of woods and sawmill waste. Really in only one community in the

United States is this plan carried out in a logical way. This system

prevails at Cadillac, Mich. Authoritatively it may be stated, that

based on present stumpage values, Cadillac producers figure that

there is no jirofit in the production of lumber per se, but that their

entire net revenues come from the saving they make in the remanu-

facture of their rough lumber, and in the utilization of woods and

sawmill waste.

There never was a time in the history of the trade when lumber

manufacturers had greater problems confronting them than at the

present time, and here is the opportunity of associations' co-operation

in analyzing these difficulties and making plans to correct them.

Can the problems be solved?

Fire Losses for 1911
The Lumbermen's Underwriting Alliance has just issued a bulletin

in which it says that the general fire loss totals for 1911, on all

classes of property in the United States and Canada, are practically

the same as in 1910, being in excess of .$234,000,000. Records avail-

able show that over fourteen million dollars worth of lumber proper-

ties burned during the twelve months.

The circular recites that a resume of the origin and causes of these

fires, so far as known, brings into fresh prominence the excessive

penalty paid for negligence, partly due to lax cleaning methods and

partly to failure to examine and properly maintain fire apparatus.

The prominent feature of losses for 1911 is the unusually large

proportion of sawmills and planing mills destroyed. One unusual

feature of the 1911 losses was the destruction of two practically

new sawmills, both equipped with standard fire-fighting facilities,

and of several others which ranked high in the average for good

housekeeping and fire-protection. Of sundry sawmill fires, causes

are traceable in three cases to sparks, probably from stacks; four

from sparks, probably from the slab pit; one from sparks, probably

from the furnace; one from smoking, probably pipe ashes, cigarette

ends or matches ; two probably from friction or hot bearings causing

dust explosion, and one probably from defective electric wiring.

In a further analysis of these losses, the circular states that out

of sixty-four fires, forty per cent started on Saturday night, Sunday
night or before operations began on Monday morning. A large

portion of them occurred during the absence of the manager. The
reasons assigned for fires imder such circumstances are analyzed

that mills are usually at their dirtiest at the end of the week, and

hence sparks find much nutriment in the form of dust, grease and

rubbish ; and in the absence of the owner or manager, employes are

prone to slight their work, and rules against smoking are frequently

disregarded during such absence; and lastly, that watchmen following

the time-honored practice of making Saturday night a period of

indulgence and relaxation, are not in the best condition to either

discover or extinguish a Saturday night blaze.

The Alliance suggests that owners of sawmills insist on earlj' eve-

ning clean-up work, and that it be done - thoroughly ; a close weekly

inspection of the fire-fighting apparatus, that watchmen may have

facilities to handle blazes in their first stages; and close supervision

of watchmen's habits and practices, that his faithfulness and valua-

bleness may be determined.

The Gibson Tally Books
Two years ago H.\rd\vood Recoru put out an aluminum tally card

cover, designed to carry one to four tally tickets, 4VsxS% inches in

size, or two double page tickets S^xS^ inches. Eights to the [lalents

of the General Manifold Company were taken over to use its carbon-

backed paper for this purpose, and these tickets were made in single

manila cardboard, or with one or two duplicate sheets on top thereof,

enabling users to have single tickets, double tickets or triplicate

tickets as they might desire, and in any form of ruling or design

that might appeal to their taste.

This Gibson Tally Book scheme fell into immediate favor, not

only with lumber manufacturers and jobbers, but with the factory

trade. At tliis time the book is employed by more than two tlious;ind

institutions, and now customers are a daily occurrence.

This aluminum cover system of handling tally sheets, and the

tickets themselves, have appealed to manufacturers, in many other

lines, who tally various products, and orders are frequent from con-

cerns outside of the lumber industry.

Recently a Wisconsin operator placed an order for a log scale

report card, and he advises that it suits his purpose exactly. This

card shows at a glance the number of logs of each kind on a car,

the total number of logs, and the scale of each log, together with

the fpctagc of each kind separately, and the total on the car, together

with the totals previously reported, and a grand total.

Any reader of Hardwood Record who is not familiar with the

Gibson Tally Book and the system, will be forwarded circular litera-

ture and specimens of the tickets ciii :ipplii'atiiin. The cover itself

is sent on iippnival tci rcspousibli' liiiycrs.
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AN AWFUL CONTINGENCY

•-' ji/ " ip?

When the occupant of the second-floor flat installs Edison's concrete furniture
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Builders of Lumber History
NUMBER CVIIl

ELMER W. HARRIS

I .See Portrait Supplement)

This is a story about a specialist—about a specialist in the hard-

wood lumber business. It's a story that is unique in this long list

of Hardwood Kecord reviews of people who have made history in

lumber enterprises to find an individual in a non-producing timber

state who has achieved both commercial success and personal dis-

tinction in hardwood afifairs.

Such a man is Elmer W. Harris of Harris & Cole Bros., Inc., of

Cedar Falls, la., who by specializing in house trim and mouldings

has built up a big manufacturing industry, and from whose plant is

distributed goods not only over Iowa and all the country between the

Missouri and Mississippi rivers, but whose trade extends into Wiscon-

sin, Illinois, Indiana, Ohio and even farther East.

Mr. Harris is essentially the exponent of the commercial possibil-

ities of specializing in one particular feature of the lumber business.

He was born in Pt. Dodge, la., on January 19, 1875. His father was

JQ'orman H. Harris, who was born and raised within forty miles of

Chicago on a farm near Crystal Lake. His mother was Mary Eliza-

beth Westlake, born at ^Xewburgh, N. Y., w'hose people removed

to Illinois in the early days of her childhood. Mr. Harris was reared

at Cedar Falls, and was graduated from the high school of thai city

in June, 1894. He entered the employment of Harris & Cole Bros.,

Inc., in January, 1896, working under the guidance of the founders

of the business, his father and Eutledge Harris, his uncle. He
received his total business experience in connection with this plant

and oflBce, in various lumber manufacturing plants in Tennessee and

Alabama conducted by this house, and as a traveling salesman, work-

ing in the interests of both northern and southern departments of this

business.

The elder Mr. Harris died in 1905, and Ehner W. Harris was

elected president of the company. Mr. Harris was married to Miss

Amy Suddard at Lawndale, a Chicago suburb, on December 14, 1907,

and the result of the union is one daughter, Amy Elizabeth, now

fourteen months old.

Of Mr. Harris personally it can be said that he is not of the type

that stands in the middle of the road, but essentially has well con-

ceived and matured opinions of his own on every subject connected

with business, with politics and with social affairs. He is a thorough

believer that "all things come to him who waits"—if he hustles

while he waits. He believes further that Emerson was exactly right

in bis observation regarding the lieaten path which the world will take

to the door of a man who performs a given task better than anyone

else, and this idea has always dominated the policy of himself, his

brothers and his associates in Harris & Cole Bros., Inc., in the con-

duet of every detail of their business. He believes that every rail-

road in the great Middle West is and always shall continue to be

the much beaten path to their factory.

In politics Mr. Harris is a progressive Republican. He believes

that some men by reason of their -unusual ability are entitled to

unusual rewards, but he does not believe that any man is

several hundred million dollars smarter than any other smart man.

Hence he is a believer in progressive republicanism, as he thinks it

stands for a more accurate distribution of rewards for honest labor

than do the principles of either the stand-pat Republicans or stand-

pat Democrats.

Mr. Harris and his associates specialize not only in interior trim

and mouldings, but also in oak and red gum finishing lumber, which

they furnish in any and every desired form ready to be put into a

building. Above all else they guarantee "to ship right and to ship

quick." They trademark their goods—they trademark them "Dura-

built," and on this slogan they have established friendly business

relations with a very large clientage of retail lumbermen, corporations

and large structural builders throughout the great territory wliich

they serve from the Cedar Falls mills.

—26—

The latest supplemental enterprise of Harris & Cole Bros., Inc.,

is the purchase of a large tract of oak and gum timberlands in

Lamar county, Alabama. The company is now engaged in the erec-

tion of a model single band sawmill plant at SuUigent, Ala., antl the

building of ten miles of logging railroad for the purpose of convert-

ing this timber into lumber. Sulligent is on the Frisco System, mid-

way between Memphis and Birmingham.

L. L. Harris, a brother of Elmer W. Harris, is the manager of this

new plant, which will be in operation in about sixty days. It is

expected that the high-grade stock in this mill will be moved • o the

company's plant at Cedar Falls, for remanufacture, while the low-

grade will be made into dimension stock for the furniture trade.

As its supplement to this issue, HARDvyooD Record presents the

counterfeit presentment of Elmer W. Harris, and it does so witli the

belief that it will be appreciated as an office ornament by many of

his personal customers throughout not only the retaU but also the

wholesale consuming trade of the country; and besides that ir will

form an introduction for Mr. Harris to many new customers, who

will appreciate knowing something about a man, who believes in

doing all things well.

Low-Grade Hardwoods
A well-versed liardwood wholesaler is of the opinion that too many

low-grade hardwood logs, especially in ash, oak, beech, maple, bass-

wood, birch and chestnut, are cut in inch boards, and sold at a very

low price, that should be manufactured into joists and scantling,

which would stand to be sawed to 1%" thick by S, 10 and 12" wide,

10' to 18' long. This character of stock, sawed in tliis way, will

easily raise the value over one inch from two to three dollars a

thousand, and a large portion of it can usually be marketed close at

home on a low freight rate. This suggestion is worth considering,

notably by many small miUmen.

Not an Exact Science
A correspondent submits a series of four inspection reports on one

car of chestnut lumber, one inspection certificate being that of a

leading lumber association, as follows:

FIRST INSPECTION.
4,177 feet 4/4 Ists and 2nds.
9,439 feet 4/4 No. 1 common.

13,616 feet.

SKCOND INSrECTION.
2,634 feet Ists and 2nds.
9,011 feet No. 1 common.
674 feet No. 2 common.
05 feet No. 3 common.

1,259 feet soiiiul wormy.

i:),633 feet.

THIRD liNSrKCTION.
2,618 feet Ists and 2ds.
7,057 feet No. 1 common.
876 feet No. 2 common.
93 feet No. 3 common.

2,098 feet.

13,,342 feet.

FOURTH I.NSPIiCTIO.N.
1,761 feet Ists and 2ds.
7,657 feet No. 1 common,
1,243 feet No. 2 common.
2,475 feet sound wormy.

13,1.36 feet.

The correspondent's comments on tlic various reports arc that "We
arc willing to certify that the genoriil run of hardwood inspections

that are now in practice is a good deal of a farce. This series of

inspections is not an unusual experience, and we have cases where

inspection will vary as much as this one when the car is repeatedly

inspected by the same man."
The writer alleges that cnreful and intolligent inspectors arc get-

ting scarcer every ilny.
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VAN B. PERRINE. FORT WAYNE, I'RESI-
DENT.

KRAMER. RICHMOND. SECRETARY. .TAMES BUCKLEY. BROOKVILLE,
URER.
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Annual Indiana Lumbermen \

The thirteenth annual meeting of the Indiana Hardwood Lumber-

men's Association -n-as held at Evansville, Ind., on the afternoon and

evening of Thursday, January 18. The organization was the guest

of the Evansville Lumbermen's Club.

The meetings of the association have grown to be functions of

getting together once a year for the sake of renewing acquaintances

and participating in the good fellowship that always obtains. This

particular session was no exception. There were about one hundred

and twenty-five members of the association present, which was only

slightly less than the usual number who attend the meeting when it

is held at Indianapolis.

The meeting was called to order at the rooms of the Evansville

Business Association at 2 p. m., and was presided over by Vice-

President Van B. Perrine, owing to the absence of President E. A.

Swain, who was in California; Secretary C. H. Kramer, recording.

Phelps Darby, vice-president of the Evansville Business Associa-

tion, welcomed the visitors. C. H. Barnaby responded on behalf of

the association.

Secretary Kramer read the president 's address, which simply recited

the conditions that had obtained in business during the past year,

and was optimistic concerning the prospect of better conditions for

the year to come. He believed that the country needed a more rigor-

ous enforcement of the laws already enacted rather than the making

of new laws. He concluded by looking towards an organization of

business men as a panacea of the evils besetting commercial affairs

in Indiana, and recommended that a movement be put on foot by

which the Indiana Hai'dwood Lumbermen's Association co-operate

with other business organizations in a united effort to assist the entire

business of the state.

Secretary Kramer then gave his report, in which he said he

believed that lumber manufacturers sliould carefully study improved

methods of production in order to reduce, if possible, the loss in

producing lumber of inferior grades. He thought cost sheets should

be studied more carefully, and believed that while the hardwood

market was in fair shape, there should still be a reduced production.

James Buckley, treasurer, showed that the association had a cash

balance of $7.08 on hand, which was about three dollars better than

his predecessor had been able to show.

Before the reports of the officers w-ere read, Ex-Vice-President

Fairbanks was introduced and made an address on the subject of
'

' Municipal Forestry, '

' in which he professed to be a strong believer.

He contended that the state of Indiana should increase its wood lot

preserves, and perpetuate and conserve not only its forest resources,

but the other natural resources of the state.

On motion of J. V. Stunson of Huntingburg, Ind., a vote of thanks

was tendered Mr. Fairbanks for his timely and forceful address.

Col. F. B. Posey of Evansville was then introduced, and spoke

particularly about conserving the natural resources of the streams

of the country, and carried on the same line of argument for which

lie has been famous for more than a quarter of a century. He is a

great believer in the utilization of the central river streams of the

country for transportation purposes, and believed the time would

come when the Mississippi, Missouri and Ohio rivers would become

great arteries of traffic.

J. M. Pritchard, of the committee on inspection, stated that much
work had been done by the two national organizations looking to the

perfection of a single standard of inspection, but no definite results

liad yet been achieved. He hoped that very soon the committee would
be able to report that something of a definite character had been

accomplished.

Hon. W. A. Guthrie spoke of the good work that is being done by
Luther Burbank in the making of a new type of walnut tree by cross-

ing the American and English varieties.

S. Burkholder of Crawfordsville, chairman of the committee on

forestry, read an admirable paper covering the present work of

forestry under the Indiana State Forestry Bureau management. Mr.

Burkholder stated that the experience of the State Forestry Commis-
sion demonstrated that there was very little prospective value in the

planting of catalpa trees of any variety. He believed that the money
so invested had been largely wasted.

On motion of J. M. Pritchard, the chair was authorized to appoint

a committee of three to assist in organizing the Indiana Business-

men's Association as suggested by the president in his address.

On motion, the chair was instructed to elect a nominating com-

mittee, and he appointed as such committee : C. H. Barnaby, Claude

Maley and A. J. Smith. This committee very shortly reported, recom-

mending as officials for the ensuing year, the following gentlemen:

President—Van B. Perrine.
Vice-President—Bedna Young.
Secretary— C. H. Kramer.
Treasurer—James Buckley.
Directors—C. H. Barnaby, George Palmer, W. A. Guthrie, J. V.

Stimson, S. Burkholder, Claude Maley. J. M. Pritchard, C. A. Wood,
Frank Galbraith. W. W. Knight, Haynes Egbert, Walter Grim, George
Waters and E. A. Swain.
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The gavel was taken from the cliaiiman, and on motion, Ihe ticket

was imanimously elected.

On motion of J. V. Stinison it was resolved to hold tlie next

annual meeting of the association at Indianapolis.

Acknowledgment for the honor of his election as president was

gracefully made by Van B. Perrine.

On motion, a vote of thanks was extended to the Evansvillc Lum-

bermen 's Club for its courtesies.

In the evening at the St. George hotel an elaborate banquet was

served, at which nothing was left undone in the way of good viands

and good cheer.

Charles W. Fairbanks was Iho principal speaker of tlie evening,

but among others were Piesident F. A. Diggins of tlie National Hard-

wood Lumber Association ; F. F. F'ish, secretary of tlie name, asso-

ciation; Lewis Doster, secretary of the Hardwood M,inut:iclurers"

Association, and several other noted after-dinner orators.

The Evansville Lumbermen's Club is certainly entitled to a great

deal of credit for the splendid way in which it entertained the visitors.

It supplied every attendant with a neat, loose-leaf memorandum book,

in Avhich were inserted, in addition to its blank leaves, various tickets

entitling the visitors to the conrtesies of the Elks Club, the Press

Club, the Crescent Club, the Country Club, the Evansville Business

Association, the banquet, and in fact everything wortli while in the

Key City of Indiana.

The plaliorate badges worn by the members at the meeting were

supplied with the compliments of the well-known "Silver-steel" saw
people, E. C. Atkins & Co., Inc., of Indianapoli?, Tnd.

Tlie following is a list of the members of the Evansville Lumber-

men 's Club, wliich acted as liost at the meefini;:

-Mbort Starbnok, Fetorsburg, Inti.

I,'. P. White Lumber Company, Evansville, lud.

Clemens IJeitz Sons Company. Evansville, Intl.

Evansville Veneer Company, Evansvillr, Ind.

.1. V. Stimson, Iluntingburg, Ind.

.1. V. Stimson & Co., Owensboro, Ky.

.T. II. Slocller & Co., Mt. Vernon, Ind.

Maley, Wcrtz & Grimwood, Evausvillp, Ind.

Young & Cutsinger, Evansville,- Ind.

American Wood Works Manufacturing Company
D. B. .MacLarcn & Co., Evansville. Ind.

Federal Stave & Lumber Company, Evansvillc, Ind.

Knllerton-rowell Hardwood Lumber Company, Evansvillc

Maley, Wcrtz & Foote, Vincenncs, Ind.

Ueimeicr Bros. & Cummings, Evansville, Ind.

The Wolllin-Lubriug Lumber Company, Evansvillc, Ind.

Maley & Wertz, Evansville, Ind.

Jos. Waltman, Evansville. Ind.

Anton Bnukcn, Evansville, Ind.

Kockport Box Manufacturing Company, Itockiiort, Ind.

Frank Bloomei-, Evansvillc, Ind.

Von Bchrcn Manufacturing Company. Evansvillc, Ind.

•Evansvillc. Ind.

Ind.
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""Doings^" at Nashville
The spirit of "get together"' that has been manifest in Xashville

for the last year has culminated in the organization of a thoroughly

competent business association known as the Nashville Lumber-

men's Club.

To thoroughly carry out its objects this organization recently,

co-operating with the Commercial Club of Nashville, has completed

a handsome club house occupying four floors of a new double front

business block on one of the principal corners of the city.

On Thursday evening, .lanuary IG, at this club house was held the

annual Itanquet of the Nashville Lumbermen's Club. In all details

the affair retlected no little credit on the new club for the way iu

which both the business and the general "fundom" were handled.

At the banquet table were seated well towards one hundred and fifty

members and a few guests. It was the largest gathering of Nash

ville lumbeniieu ever known in the history of tlie trade. Four tables

reached nearly the entire length of the banquet room, and in the

center was a large round table, around which v.ere seated the officers

of the club and its guests.

The room was most tastily decorated with flowers and plants, and

the entire scheme was set ofE with a bank of flowers on the center

table. Good music and a vaudeville entertainment followed the

dinner.

Hamilton Love, president of the Lumbermen's Club, acted as

toastmaster of the evening in a most admirable manner.

Sundry telegrams of regret were read by the toastmaster, and

Lewis Doster, secretary of the Hardwood Manufacturers' Associa-

tion, was then introduced. He gave a happy speecli, during which

he paid a tribute to the memory of the late John B. Ransom, and

HAMILTON" LOVE. I'ltESlDENT. KA.N'SnM. -
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ineiilc'utally iiLhortised the fortlicomiiig L-oiivoiitioa of the Hardwood

Mauufaeturers ' Association, to be held at Cincinnati, on January

30 and 31.

H. H. Gibson, editor of Hardwood Eecord, was next introduced

and spoke briefly on the subject of what the lumber trade is up

against in the way of competition at the present time, and gave an

analysis of the unfairness of the existing competition against wood

that is being instituted by the trusts dominating the steel and

cement industries.

Charles M. ilorford was next presented and made a very scholarly

address on the subject of the loss and gain in business, and gave a

practical demonstration of the cost involved in liaudling a yard busi-

ness in the city of Nashville.

James H. Baird of the Southern Luniberman, spoke on the topic

of '
' Dividends of Good Fellowship, '

' in which he insisted that the

dividends obtained by this means were very great, and in support of

this statement, said that the evidence was presented at this time by

the very presence of the greatest number of lumbermen from middle

Tennessee that ever before broke bread together. He enumerated

the many local evidences of the good fellowship spirit that had made

it possible to advance the commercial interests of Nashville during

the past few years.

Charles Barham of Nashville, general freight agent of the N. C. &
St. L. Railroad, was introduced and made a magnificent address on

the subject of the relation of the railroad to lumbermen. He pre-

sented many facts pertaining to the transportation of forest products

that were new to the majority, and, on the whole, handled his topic

in a very masterly way. He contended that the distance commodities

hauled had and should have very little weight for the prices charged

for the service, as the basis of the charge should be a just propor-

tion of the increased value of the commodity when transported from

its place of origin to the place of sale. Mr. Barham 's speech was

by far the best effort of the evening.

Col. F. M. Hamilton, a veteran Nashville lumberman, talked on the

subject of old and more recent history in connection with hardwood

lumber affairs, and punctuated his address with many pleasing per-

sonal reminiscences.

Following this talk, S. Lieberman, another veteran of the Nash-

ville lumber trade, told about early sawmill days in the Nashville

district, and gave an abstract of his history in connection with lum-

ber affairs on the Cumberland river.

A unique bill of fare was given the guests, which was printed on

a coarse gray cardboard in brown ink, and bound between thin sheets

of poplar and quartered oak lumber, the two varieties for which

Nashville is famous.

Those to whom both the club and the guests were indebted for

handling the details of the entertainment were Hamilton Love, presi-

dent of the Nashville Lumbermen's Club, and of Love, Boyd & Co.;

Olin White of Wistar, TJnderhill & Nixon; Anderson Baker, Baker,

Jacobs & Co. ; T. B. Johnson of the Tennessee Hardwood Lumber
Company; C. L. McConnell of the Nashville Hardwood I'looring Com-

pany, and N. R. Silber of the Atlanta Lumber Company.

The entire affair was one of such royal good fellowship that it will

be a long time in escaping the memories of the participants. The

lumbermen of Nashville are certainly to be congratulated, both on

the character of their president, Mr. Love, and of the other gentle-

men who so ably co-operate Avith him in furthering the interests of

this famous pioneer Tennessee liardwood market.
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With very few exceptions members of the trade in Kansas City

are starting 1912 with a good opinion of the possibilities of the

year. Primarily this cheerfulness is based on a really brisk opening

up of trade already, coupled with a number of other facts which

will surely have a favorable effect upon business, such as an ab-

solute scarcity of stock in the hands of the entire consuming trade,

favorable reports from the agricultural districts, local activity in the

purchase and renting of houses and, in favor of better prices, low

stocks at mill points.

Kansas City is essentially a pine rather than a hardwood center

and from there are distributed primarily building lumber, car stock,

railroad timber, ties, etc.-, rather than factory hardwoods. But,

any material increase in demand for that class of lumber can not

but have a helpful influence upon the market for graded hardwoods,

and it is for this reason that increased activity in such an important

center as Kansas City can be considered as presaging better condi-

tions in all other lines.

For several months back the country yard trade drawing upon

Kansas City has been anything but enthusiastic in regard to pur-

chases. This attitude was but a reflection of the farmer's state of

mind, for with insufficient rains he was foreseeing all kinds of

calamities for his crojis. Fortunately, however, the recent rains came

in time to bolster up his drooping spirits and now with the heavy

snow to nurse along the wheat crop, the farmer is already showing a

readiness to put more or less of his cash into building and improve-

ments. The good effects are already felt in the Kansas City market.

One of the most favorable symptoms is the active inquiry for rail-

road and car stock of all kinds and sizes. It only remains to be

seen whether this is forced buying or really the beginning of a general

loosening up policy among the railroads. In either event it can not

but have a generally good influence. Already this activity, together

with better conditions in other lines and short stocks at mills, has

effected an average increase of from fifty cents to one dollar in pine

prices.

Probably of more fundamental importance than actual increased

orders, and Kansas City is but typical of most other important

centers, is the apparent awakening to the absurdity of present busi-

ness conditions. This awakening seems to have crystalized spontane-

ously into a determination to live down the spectre of hard times

by refusing to recognize any logical reason for such a state, which

there is not. This common sense attitude is growing and is already

bearing fruit. One evidence of its existence is in the attitude of a

majority of the trade towards the pending presidential campaign.

Almost unanimously, while admitting its disqtiieting influence in the

past, business men refuse to concede to politics the right to check

the growing wave of business improvement. As the present depres-

sion is undeniably the result of a baseless mental attitude, with every-

body boosting, as they are,' business will just as surely be turned

back into its proper course as it will be kept jogging along in the

present rut of demoralization if the voice of the knocker continues

to be recognized.
* * *

The Connelly Hardwood Lumber Company, whose hardwood yard

and offices are now located at 1909 Baltimore avenue, expects the

year 1912 to be entirely satisfactory. This concern is planning an

enlargement of its yarding facilities, though it has not yet started to

work definitely in this direction. A. H. Connelly will shortly visit

the various mills from which this company draws its stock, with a

view of looking over a line of lumber which will be at the disposal

of the Connelly Hardwood Lumber Company during the year.

The Chapman & Dewey Lumber Company, another prominent hard-

wood house, speaks well of trade conditions, and says that the lumber

business which is now conducted through the new Memphis office

entirely, is all that could be expected.

A representative railroad and car material house is the Dierks

Lumber & Coal Company. While this company is doing nothing in

graded hardwoods at present, it reports that it is receiving a sur-

prisingly gratifying number of orders from the railroads, and antici-

pates that this inquiry will continue to increase.
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Michigan Manufacturers Meet
I By Ti'h'graph from

Today, .lauuary 25, at the Ponteliartrain Hotel, Detroit, was held

the midwinter meeting of the Michigan Hardwood iManufacturers
•'

Association. There was an attendance of forty-one at roll call,

which is about the average number at these meetings.

President Bigclow presided, and Secretary Knox recorded.

The secretary reported that every member of the association

had reported on his stocks of lumber for 1911; that hardwood and

hemlock stocks made a fairlj' good showing, except some grades

of maple. He stated that numerous inquiries were being received

for maple for many new uses, especially from abroad. The secre-

tary asked members to forward to him a list of all inquiries for

lumber received by them, that they can not supply, so that he

could issue a weekly list of requirements to other members.

The secretary stated that the Pacific Coast rate case, affecting

shipments from the lower peninsula of Michigan to the Coast, was

still pending. No decision had yet been reached by the interstate

Commerce Commission, owing to some other unsettled questions

upon which its decision would hinge. He reported that the com-

plaint filed was likely to open up the Michigan rate question, and

may result in other changes very favorable to Michigan lumber

rates, and to the benefit of members interested in milling-in-

transit. He reported that the subject would be reopened by the

Interstate Commerce Commission at Washington on January 29.

Treasurer Mitchell's report showed total expenditures for the

year of $5,880 with receipts of $6,372, leaving a balance of $491

on hand January 15; in addition to this, the association has certif-

icates of deposit amounting to $4,000, showing total net assets of

$4,991. •

D. H. Day, chairman of the grading rules committee, reporteil

in behalf of that committee. He recommended carrying over the

hemlock )nsp(M:tion question without change, and did not com-

mend the employment of a hemlock inspector at the present time.

F. A. Diggins, chairman of the legislative committee, in liis report

said that business men should take time to serve in state or national

legislative bodies, as more could be accomplished by representatives

of a given interest from the inside than by fighting from the outside.

Cliairman Odcll, of the market conditions committee, submitted a

report, of which the following is an abstract:

The volume of hardwood business during 1911 was good, with

prospects for better values being obtainable during 1912. Stock on

hand at the sawmills of members of the association is less at the

present time than in January, 1911, and sold up closer. There is »
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lighter supply and better demand in beech and Jvo. 3 hardwoods than

for a long time past. The stock of No. 3 on hand in Michigan mills

is 3,000,000 feet less than a year ago. Twenty-four million feet of

coarse hardwoods were cut into ties during 1911. The prospects are

that the tie production in Michigan during 1912 will be fifty per

cent greater than last year. This method of handling coarse logs

is practically a solution of the low-grade Michigan hardwood problem.

There is every indication that beech, after years of education, is

finally appreciated by consumers in the United States and Europe.

The demand thus far this year has so cut into the supply as to in-

sure higher values.

Ash, basswood, birch, elm and maple met with a good demand dur-

ing the most of 1911. The unsold stock on hand January 1, 1912,

indicates a demand equal to the supply.

The trade in all kinds of hardwood lumber throughout the state is

very satisfactory. The hemlock demand is stronger than for years

past, and better prices are anticipated.

The discussion of this report brought out the fact that the only

increase in maple on hand is in flooring stock, and that that is in the

hands of manufacturers remanufacturing their own lumber into floor-

ing at railroad mills. It was further shown that tire stock for water

shipment was the lowest ever known in the history of the hardwood

trade of tlie state; that the outlook for No. 3 common looked strong,

while the stocks on hand were low.

The forest fire protective committee, of which F. L. Richardson

is chairman, recommended the ranger system to obviate danger from

fire. He stated the cost per acre was slight.

The secretary read an article by H. B. Wyman, of Munising, show-

ing the good work that is being done in northern Michigan by the

ranger system. It was voted that a fire protection association bo

formed, and a committee was appointed to el.aborate the details of

such an undertaking, and to ask tiniber holders to back the move-

ment financially, pro rata, according to the extent of tlicir holdings.

On motion, the grading rules committee was instructed to work cut

specific rules for a white maple grade, and report at the April meet-

ing, with the object of having the rules incorporated in the grading

rules of the National Hardwood Lumber Association at its Chicago

meeting next June.

An invitation was received from Frederick Klaiiprotli, vice-presi-

dent of the National Box Manufacturers' Association, to attend a

meeting of that organization in Chicago, in Fobruarv. .\ committee

cif lliree was ap|i(iiiil(>d In .'iltend thi<i meeting.
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The cards and guides were in perfect condition. Absolutely no evi-
dence of fire inside the cabinet. Note the envelope in back of the cards,
which contained celluloid. Very little heat would have caused the com-
bustion of this celluloid.

THE STEEL CABINET AFTER THE FIRE

Note the condition of the cards; charred and powdered. The guides
v/ere practically consumed. It can be seen how the heat warped the
metal, allowing the flames to come into direct contact with the cards
and the guides.
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STEEli VS. WOODEN CAES
The editor of Hardwood Kf.curd had a call a few daj's ago from

a gentleman allied with a large steel producing company, who,
during the conversation, observed: "This country has gone

mad on steel and concrete. We who are interested in furthering

sales in these lines are fully aware that many new uses to which
these products are being applied are experimental in their

character. We know that neither the steel freight nor passenger

car can yet be counted a success, although we have a belief that

<?ventually a type of construction will be conceived and executed

that will make steel cars cheaper, safer and better than the old

type of wooden ones or the recently evolved steel cars.

"I will confess that you are more than two-thirds right in your

analysis and deductions covering the frailties of steel cars as

made at the present time, but I believe that these weaknesses will

be corrected. I can say to you (with the reservation that my
name in connection with the steel industry shall not be given)

that the greatest besetting evil of the use of steel for many pur-

poses today lies in the quality of the material. We steel men
are willing to make better steel, and want to make better steel.

We urge the use of better steel on manufacturers, but everyone

is insistent upon .'heapnoss, and the result is that the character of

the steel that is going into the majority of work today is deficient

in quality."

The above, to the best .recollection of the writer, are substantially

substantially the statements made by this man allied with the

steel industry. These facts as he presents them certainly- are

worthy of thought, and should be the subject of investigation.

The verity of these statements is borne out by the official report

of the Eailroad and Warehouse Commission of the state of Minne-

sota, in the matter of the recent collision at Odessa, on the

Chicago, Milwaukee & St. Paul railroad, in which it is stated:

The equipment of the passenger train consisted of what is termed
all-steel construction. Thi.? is a misnomer. The underframing of

these particular cars is made up of two rolled-steel girders which
extend between the trucks only and are joined on the ends with cast-
steel combined body bolster and platform. The platform and bolster

frame of the sleeping car broke into pieces from the shock of the col-

lision, and the rolled-steel girders were uninjured. Although steel car
construction is still in the experimental stage, it appears that it is

necessary to have rolled^steel girders extend clear through to the

buffers, and that it is unwise to combine cast, steel with rolled steel

and e.xpect the casting to uphold its portion of the responsibility. The
casting on the sleeper "Beverly" was shattered to pieces, and its

broken parts exposed to view defective metal, including several blow
and sand holes. The body of the sleeping car had steel sides of Vs-inch
plate to hold the car together. Tliere were no steel uprights, steel

longitudinals nor cross-bracing used, and interior finish of the car con-
sisted of wood and paper. Apparently too great reliance was placed
upon the steel plate sides. Had the rolled-steel girders extended
through to the buffers, the chances are that the car would not' have
been telescoped, and the attendant loss of life might have been
averted.

As constructed, this type of car is probably no safer than the mod-
em wooden sleeping car, and does not meet with the public idea of

modern steel equipment.

This accident and the other similar one on the Illinois Central a

few days ago, in which several prominent railroad men were killed,

confirm the contention of Habdwood Eecoed that the present type

of steel cars is no safer to the traveling public, owing to their

being built of steel, than the modern wooden sleeping cars, and,

beyond this, there are many other well-substantiated reasons indi-

cating that steel ears are not nearly as desirable for the trans-

portation of passengers. Notably among these other reasons is

the apparent inability of a rigid steel car to take cross-overs and

switches with safety, their excessive cost, the increased haulage

expense, their comparatively unsightly appearance as compared

with wooden cars, their uncomfortableness to passengers in both

winter and summer, and their general unhealthfulness to the

traveling public.

The public has been beguiled into a belief that steel passenger

and sleeping cars are safer vehicles, and, without studying or

analyzing the matter, has simply let the steel trust, the steel car

builders and the railroads, who have purchased this equipment, do

its thinking. When the public finally does awaken to both the

increased dangers and extravagant cost of steel car equipment,

there will be an uprising on its part, and an absolute refusal to

ride in this type of car until such a time as it is out of the experi-

mental stage, and that a certainty of increased safety is offered to

passengers.

THE STEEL FUENITUEE GAME

It was the famous Phineas T. Barnum who observed that "the

public likos to bo humbugged," and his observation follows as a
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corollary with the statement of the steel iiiau quoted in this

article, who says that '

' this country has gone mad on steel and

concrete. '

'

If there is any one science in which quite a portion of the busi-

ness public of this countrj- (save the lumber industry) excels, it

is in the matter of scientific publicity.

The question of what constitutes the secret of business success

was recently projected, with the query: "Is it selling the people

what they want?"
The cogent reply came, '

' Ko, not exactly. It is educating them

into wanting the things you have to sell."

There are other ways to inspire an inclination to purchase

goods that are not involved in a display advertisement in either

the newspaper or magazine. It is the insistent promulgation of

supposedly authoritative statements exploiting the quality, desir-

ability and value of certain articles.

It has been observed that the scientific salesmen is capable of

selling "chunks of blue sky." The public is very gullible, and is

too much inclined to let the interested promoter fix its opinions.

It seems almost impossible to get the public to differentiate

between non-inflammability and fireproof qualities in given

materials. One casually concedes that iron and steel will not

burn. Hence, when the manufacturer advertises the fireproof

qualities of filing cabinets, oiEce desks, doors, interior finish, et

cetera, the claim is likely to go unchallenged. Unthinkingly, one

will ^ay: These are good things; steel will not burn; a piece of

office furniture made of steel is fireproof.

This is far from the truth. Think it out. There is not a.

building regulation law or a building inspector in the country

who will permit you to erect columns of steel to support a

building unless these columns be encased with fireproof material.

A conflagration of even a most moderate character would result

in almost the instantaneous destruction of a building supported

by unprotected steel posts and girders. There is no pretense in

the scientific mind that steel of itself is fireproof. It is not even

fire-resisting. It is simply non-inflammable.

With this fact in mind, how is it possible to "con" the public

into the belief that stovepipe steel, when stamped into form and

made into office filing cabinets, of&ce desks, doors or interior finish,

has any essential fireproof qualities, or in any wise would effect

added protection against fire? Many architects accept steel doors

as a novelty, and, since nothing has been presented against the

claims of the makers that they are fireproof, they use them and

accept them as a temporary fire retardent, simply because of their

non-inflammability. However, they will not stand up under oven

an ordinarj' fire for more than a limited period.

The absurdity of using a steel door in an otherwise fireproof

partition and considering it fireproof, while steel columns and

beams in the same building must be protected with hollow tile or

other material to render them acceptable as fireproof, would appeal

to the sense of humor if it were not too serious a proposition to

be considered humorous.

A salesman for wooden filing cabinets recently encountered a

buyer who had become obsessed with the idea that it was the

right thing for him to purchase a large equipment of steel filing

cabinets. He said to the salesman: "Our cabinets will contain

some very valuable papers, and we therefore have decided to

install metal furniture for the sake of protection."

"AVhy?" queried the salesman.

"Because metal is fireproof and wood is not."
"1)0 you want to protect your cabinets or your records?" asked

the salesman.

"The records, of course," said the buyer.

The salesman asked for a second interview, and thirty minutes

later returned wtih a sheet of steel, six inches square, of the same
gauge that is employed in the making of steel cabinets, and a

piece of oak, six inches square, of the same thickness as is

employed in the making of wood cabinets.

Lighting a nearby gas jet, the salesman asked the prospective

buyer to hold the sheet of metal two inches above the flame. The

prospective buyer did as he was asked. Inside of ten seconds he-

dropped the metal, with the exclamation, "Gee, that's hot!"

"Now do the same thing with this piece of oak," said the-

salesman.

The business man did as requested, and at the end of minutes

he was still holding the piece of wood, which had simply become
blackened on the surface, but did not ignite.

The salesman booked the order for the wooden furniture.

Steel is one of the best conductors of heat in existence. Hard-

wood is fire-resisting and slow-burning.

Do you not recall as a boy j-our futile attempts to start a wood:

fire either in the kitchen stove or in the woods ' Do you not

recall how you had to reduce your dry wood to shavings and fine

kindling, and then only succeeded in igniting it after a draft

was applied?

This anecdote of the furniture salesman tells the whole story.

Metal is fireproof and it will not actually ignite and blaze, but

it is not heat-proof. The sides of a metal filing cabinet are less

than a sixteenth of an inch in thickness. The instant they come
in contact with fire they absorb heat. Not only do they absorb-

it—they transmit it to the contents of the cabinet, which very

soon are ignited. Again, metal retains the heat, which is con-

stantly gaining in intensity. The contents of the cabinet will char,

buckle, and often ignite.

In contradistinction, oak, mahogany, gum, or any other of

sundry varieties of hardwoods will resist fire. Wood is an abso-

lute non-conductor of heat, and will resist an ordinary blaze for

a long time. The flames will scorch and blacken the varnish, and

perhaps the .wood will char, but the charring itself offers addi-

tional protection, as is demonstrated by the old-fashioned log

fire in an open grate. The big sticks will blaze merrily until their

outside loose covering is consumed. Soon the surface becomes

charred and the logs burn slowly, often merely smoldering.

Do you recall your experience with a good chunk of a back log

in a camp-fire? Was not your fire built against it for a week

with a constant blaze before the stick was burned in t-ivain?

Bear in mind, in the purchase of oSice furniture, that w-h.-xt you

are seeking to do is to protect the contents of your cabinet, and

rot the cabinet itself. There certainly is no other argument, save

the alleged fireproof qualities, in favor of metal office furniture,

or furniture for any other purpose, since the manufacturer of

this new-fangled stuff' finishes it as nearly as possible in the simili-

tude of wood. In fact, these manufacturers advertise their product

as being as handsome as wooden cabinets.

When a metal cabinet encounters fire, the metal ('X|iaiids. Under

this expansion something must give. I'^ven the metal warps, ojien-

ing '.i|i the crevices between the rivets. Expansion increases

with the heat until the rivets are actually ripped out, causing th&

cabinet to fall apart and the contents to drop out into the flames.

Even if the cabinet does not fall apart, the flames in the crevices

come in direct contact with the contents and that of course is fatal

to their preservation. When water is applied to heated metal

furniture, it buckles and twists and warps, making furtlier open-

ings for the soaking and destruction of the inflaniinalilo contents.

If the cabinet be of wood, the water causes tlir drawi-rs to swell

and closes up the crevices tighter than ever.

Think the subject out for yourself, and you will decide that

metal filing cabinets and other office furniture are absolutely

fraudulent in comparison with the beautiful wood cabinet work

that the average business man employs in his office, and the

same thing is true of the stovepipe steel doors and interior finish

so persistently toiiled ns fireproof by llic imblicity promoters.

WOOD IN BUrLBING CONSTRUCTION
The National V\re I'rotective Assmial imi of Boston, in its

booklet, entitled "Factories and TIhmi' Fire I'rotectinn. " on page 9,

recites:

"Timber beams offer greater resistance to fire than wrought

iron, steel or incased iron pillars, and :\re preferable in building

construction. It is obvious that when steel beams or posts are

used they should lii' jiroperly jirotected, as steel or wrought iron.
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when heated, will fail by buckling or bending before an equiva-

lent beam or post of wood will be dangerously affected. It is

important that steel members essential to stability of a structure

be fireproofed if thej- are to resist fire as well as the floors."

The above opinion is voiced by every fire insurance expert in

the country. Slow burning wood construction is commended by
fire insurance authorities as safer, saner and better than steel

or reinforced concrete construction, and yet the public has gone

off on a tangent of steel and oouerete madness.

SPECIFIC EXAMINES
A prominent manufacturer of wooden office furniture on July

29 last, participated in a test to demonstrate the relative fire-

proof qualities of wooden vs. steel filing cabinets. A large

wooden box was secured and a support was firmly fastened be-

tweeen the top and bottom. A one-drawer wooden card cabinet

and a one-drawer steel card cabinet were placed on the support.

The cabinets were approximately of the same size, and each

was partly filled with cards and guides, the same quantity in each.

The conditions were identical for each of the cabinets.

The box was packed with excelsior and kindling, and a match
applied. The fire was permitted to blaze fiercely for about twelve

minutes, when it was extinguished by a stream of water. The
cabinets were taken out of the smoldering box and photographed.

Their appearance is shown in the illustrations at the head of

this article.

The wooden box was badly charred on the outside, and the

metal label holder had dropped off. The steel cabinet was warped

and buckled, crevices opening up between the rivets.

The cards in the wooden cabinet were absolutely unharmed,
and in fact were in as perfect a condition as before the fire was
lighted. They were not even warm. There was an envelope in

this drawer containing loose celluloid cards. The envelope and
contents were uninjured, and it does not take much heat to

ignite celluloid.

The cards in the steel cabinet were badly charred and
powdered, and the guides were burned off. A manila shipping
tag at the back of the drawer was entirely consumed. Its

charred remains can be seen in the illustration.

STEEL DOORS AND FINISH
A word about steel doors: lu addition to their frailty in

fireproof or even fire-resisting qualities, steel doors have others

that may be mentioned. They are in no wise sound-proof, which
is an important essential in good building construction; and
again, at their very best, they are a base imitation of a wooden
door, and imitations are always fraudulent. Again they are

noisy in both closing and opening; they have the metallic ring

which gets on one's nerves, and in no respect do they offer in-

creased hygienic qualities over the modern flush-panel wooden
door, which is now coming into such general use. They are just

as fraudulent in character as the majority of other wood sub-

stitutes.

Think these matters nut for yourself, and awaken to the fact

that it is high time that a logical publicity campaign be instituted

to educate the public, wean it from following strange gods, and
get it back to sanity and the employment of "proved-by-time"
wood for car building, for furniture, for structural purposes,

automobile bodies, and for doors and interior finish.

''
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Fancy Floors in Shop Windows
A consuming interest which is constantly requiring more hardwood

flooring, and one which is not ordinarily regarded as being woithy

of attention, is that which is composed of the retail merchants of the

country. The use of this material in the show-windows of the up-to-

date retail emporium has been rapidly increasing and thousands of

merchants are using it as a base for their displays and finding that

it is better than any other that can be used.

I'or a long time, before the value of the window display was deter-

mined, it was thought that any old thing was good enough to floor

the window with. Paper, cloth and other temporary coverings were

used, and the results were not startling, as far as that part of the

display was concerned. However, someone finally decided that since

hardwood floors made the most beautiful appearance in the home,

they would be worth while in the show-window—and an order to the

contractor and through him to the manufacturer was the result.

The result was all that could have been desired. The beautiful

effect secured through the use of hardwood flooring, which was in

keeping with the high-class goods that were shown in the windows,

aided in making sales, and those in charge of the displays appre-

ciated this fact and called for more material of the kind. Stores

which one used hardwood flooring in their windows never go back to

the former material, while others experiment with all sorts of sub-

stitutes, some of them much more expensive, trying to get a har-

monious and satisfactory base for their windows.

While it is possible to get very good effects from the use of hard-

wood flooring in the window even if only tongue and groove stock

is used, yet the dealer frequently puts in a border of parquetry, while

others use block stock exclusively in order to get the richest effect

possible. In view of the fact that the background admittedly counts

for a great deal, the merchant is usually willing to go to unusual

expense in order to carry out the idea properly, and if he believes

that the parquetry offers the best opportunity for good results, he

will specify it. As stated, however, the experience of most retailers

has been that they can get good results by using ordinary hardwood

flooring, perhaps set off with a border of parquetry.

Those who have thouglit that it is not worth while to pay atten-

tion to this trade, should see a job that was recently finished in an

Ohio valley firm's windows. This concern sells women's gavrients

and millinery, and desired the finest windows that could be secured.

Handsome mahogany panels were used to enclose the window, and
the floors were covered with parquetry squares. The job amounted
to about 1,000 square feet of material, and kept the contractors in

charge of it busy for days. The result was splendid, and the beau-

tiful gowns, cloaks and hats that were displayed seemed to get an
added touch of luxury and beauty from the floors. Certain it

is that the work attracted general attention and caused much com-

ment, as a matter of news interest.

While this is an exceptional case, as the average retailer will not

buy anything like 1,000 feet of flooring for his windows, yet he can

use enough to make it worth while to pay some attention to the

business. Agents of the manufacturers should be instructed to oc-

casionally send out advertising matter to firms whose windows are

not covered with hardwood flooring, and occasional calls on pj-omi-

nent dealers who would be likely to order stock of this kind, if con-

vinced of its value, would be worth while. Each individual order

would be comparatively small; but the aggregate would be sufficient

to create a big department, and to fill many dull periods in the

experience of the manufacturer.
'

' Provided we had enough good dealers, '
' said a well-known floor-

ing manufacturer recently, "and could secure their co-operation in

creating new lines, I believe that the use of hardwood flooring in

shopkeepers' windows would develop to such an extent as to amaze

most of us in the trade. There are tens of thousands of important

retailers in the cities, who are studying every possible method of

improving the appearance of their windows. If we once convinced

them that hardwood flooring is the right kind of material, we would

have scored a big advance.

"Although the business that has come to us thus far has been de-

veloped without any assistance from us, yet it has been gradually

increasing until we have been forced to notice it. We have now
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begun to suggest to our repreieutatives who liiive not beeu turuiug

in orders of this kind that they have been overlooking a good oppor-

tunity, and already results from this little attempt at direct exploita-

tion have been forthcoming."

The same expert handling of hardwood flooring that is an essential

to satisfactory experience with it is all the more emphasized in con-

nection with its use in show-windows. Ordinarily it is undei-foot,

and though seen and appreciated to a large extent, it is not forced

upon the attention of the observer. In the window, however, it. is

an important part of the "stage setting," and the observer gives it

greater attention than he would under other conditions. Though

it is an incident of the display, it is nevertheless an important one,

and often the licjiutil'ul appearance of tho wood is what attraci;, the

first glance of the passerby to the exhibit of the merchant.

All of this means that the stock should be perfect in manufacture,

dbsolutely dry and properly laid. As the plate glass radiates heat

freely, and the floor is likely to be exposed to considerable humidity,

this should be taken into consideration in laying the stock. The

finish must be done as carefully as a ball-room floor. In other words,

the show-window puts flooring into an extremely prominent position,

and the character of the stock and the way it has been put in place

should be such that only praise may be lieard from the observer.

G. D. C.

it;;iWS<aagOTs;witi)tmuiiMiitJwa^B^s^^

The Veneered Door
The veneered door is frequently cited as a shining example by the

advocates of veneered or built-up work, especially in the cabinet

world which shows superiority in construction as compared to solid

work. The evidence of superiority is claimed on the fact that the

veneered door has made wonderful progress, not by virtue of licing

less expensive than the old solid door, but it has made this progress

commanding a higher price than the old-time door. The point is

fairly well taken, too, but it is not often fully considered. It is

not a victory of veneer products pure and simple but the progress

of the veneered door is really more a triumph of hardwood for

interior finisli than anything else.

This is not said with the idea of disparaging veneered work and

its qualities. The veneered door properly put up unquestionably has

points of construction that make it a superior article, but all its

superiority and public favor do not come from these points alone.

Quite a percentage of it comes from the favor shown to hardwood

—

its beautiful figure and appearance of the stained and natural finish

as compared with the old-time painted door. It is impossible to

state how much of the credit for its popularity is due to veneering

and the method of construction and how much of it is due to the

superiority of hardwood for this finish. The subject might be

analyzed by making a few suppositions, but even these will not make

it as clear as it should be to be convincing as to the exact size or

prominence of the factors in the case.

We may point out, for example, that some veneered doors are made

of pine and other woods of which solid doors were formerly made.

There is only a limited quantity of these, however, and there is often

a specific reason, for them. It either involves the use of peculiarly

attractive figure in pine, which is best obtained by cutting the wood

into veneer, or it involves the use of wid« panels, which are difficult

to get from sawed stock.

An ardent advocate of veenering might take the stand tliat if

hardwood is the main factor in bringing these doors into public

favor, why are they not made of solid hardwood after the same man-

ner as the regulation doors are made of pine? The answer to ihis,

though it may not always satisfy the veneer man, is, that it is difficult

to get satisfactory door construction out of heavy pieces of hardwood,

and difEciilt to get solid clean stock at any reasonable price to make

doors in quantity.

Xow and then one does find a solid hardwood door of quartered

oak witli stiles and rails made from solid 1% inch stock and panels

from thin quartered lumber. These, however, are not common and

it would be difficult and expensive to make them in large quantities.

Moreover, it undoubtedly makes a better job of construction to build

up the frame work for a door out of a series of narrow strips,

whether these strips be hardwood or soft wood. The dividing up of

a stile or rail into a multitude of units which are properly jointed

and fastened together, makes a more stable frame; one less likely

to warp and twist, and one that will hold its shape bettor against the

influences of changing weather conditions than if made of solid

lumber. Whether or not the built-up stiles and rails can be made

cheaper than the solid ones is a question tli:it |KThaps depends on the

kind of material and the location of tlic facturv.

As a general proposition it is argued that good veneered work is

no cheaper than solid work, but is better. Whether it really is.

cheaper and better often depends on what the work is and what

service it has to perform. Let us take a plain oak door frame, for

example. In some localities it would undoubtedly be cheaper to

make this from solid wood, and for some purposes it would unques-

tionably be better, as for a front door or any outside door exposed to

the w-eather, a solid frame will stand the test of time better than a

core body covered with veneer. On the other hand, for inside work,

where it is not exposed to severe weather, a core body with face

veneer not only presents a better appearance, but actually forms a

better door. This kind of construction is a protection against warp-

ing and twisting, and the door retains its shape better than if made
of solid wood. If the finish is to be of quartered oak or mahogany,

it is undoubtedly cheaper to make it by the built-up veneer process

than to make it of solid wood, but if it is plain gum or plain oak

and the factory is located in a timber section, the point of cheapness

would be in favor of the solid work.

When it comes to door panels the matter of dimensions is involved

that sometimes makes it imperative to use veneer and at other times

makes it cheaper.

For example, the regulation panel for the standard five cross-panel

3x7 door requires panel dimensions of about 10%x27 inches net.

This docs not appear to be a very difficult dimension to secure in

solid stock, but when the fact is considered that the panels must

present two clear faces for natural finish and are consumed in great

quantities, it will be found that the stock is quite expensive even in

plain woods and more so, of course, in quartered woods.

When it comes to mahogany, veneering is imperative to get the

mahogany finish. Solid mahogany panels could be secured to full

dimensions in a single piece, but it would be not only difficult and

expensive but would involve considerable waste. Therefore the nat-

ural disposition is to make up the panels of two or more nieces

jointed together edgewise.

As compared with this method of making solid panels and jointing

them edgewise, the veneered panel undoubtedly has points of su-

periority. It not only is a stronger panel for the same weight but

affords an opportunity to utilize timber to a better advantage. Stock

with defects in it can be \ised for the center ply and the clear stock

lor the outside faces.

Taking the larger ]iancls into consideration, it is impractical to

get tho wood in the solid except where redwood doors arc being made,

and these arc not a very big item in the door world. Here whether

hardwood or pine is used, the veneered work is both cheaper and bet-

ter than solid.

One could go on analyzing and supposing things and pointing out

various features about the veneered door, some illustrating an ad-

vantage for the veneering, others showing weak spots in veneered

work as comjiared to solid, but after all, the final summing up would

show that there are two factors making for the jiopularity of the

veneered door. One is veneered wnrk ;incl its advantages in construe-
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tiou and the opportunities it furnishes to display better face and

figure. The other is the superiority of liardwood when used in in-

terior trim. It is impossible to determine the comparative weight of

each factor, but the trend of arguments and sentiment expressed in

the past has been toward giving veneering all the credit, whereas

there is perhaps an equal amount of credit due the superiority of

liardwood itself for the progress of the veneered door.

.T. C. T.
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'm^mi African Cedar
Okume. the so-called African cedar, which was considered for

a long time to be a species of Bursera, is now definitely known to

be BosweUia l-1aineana, a member of the frankincense family

(Bvrxeracece). This is a group of trees remarkable as furnish-

ing an agreeably scented resinous substance which exudes when

the bark is pierced. Okume is closely allied to a common tree of

Covomandel, known as oHbanum tree (BosweUia serrata—Eoxb.)

wliiih is supposed to have yielded the frankincense of the ancients

and now so extensively employed for its grateful perfume as

incense in the Roman Catholic churches.

Okume, also called angouma, holds an important place in the

forests of French Congo. It is common throughout the deciduous

forests of Congo and thrives on a great variety of soils, usually

along the many rivers and streams which bring these forest areas

in communication with the coast. It is a large deciduous tree,

often more than six feet in diameter and from one hundred to

one hundred and fifty feet in height. Mature trees attain enormous

trunks wliich project their tall summits above the more modest tree? of

the forests. The bark, especially of young trees, is seldom over

half an inch thick, is yellowish-green in color and peels off in

thin white layers or irregular flakes capable of being used for

packing purposes. The wood, which has been exported from French

Congo for more than fifteen years, resembles West Indian cedar

used so extensively in making cigar boxes, and on this account

is now often substituted for it and is known in the trade as

African cedar.

The sap-wood is nearly white and the heart-wood is light brown

or yellowish. It is moderately hard, light in weight (twenty-eight

to forty-two pounds per cubic foot), coarse and even grained, and

works very easily. Although okume does not have the color of

walnut, it has been sold in the English markets as African walnut.

It is considered inferior to Circassian walnut, for the reason that

it is too coarse grained and does not take a sufficiently good polish

to serve as a successful substitute. The wood has been favorably

considered by a number of importers but until now its use has

been confined largely to cigar box manufacture. It is a wood that

will come into more general use in the near future, for it possesses

qualities not remotely resembling those of some mahogany-like

woods. The pores, which are moderate sized, are somewhat more

numerous than those of true mahogany. They are often subdivided

and contain resin. The pith rays are conspicuous and not very

numerous.

The natives in Africa use the enormous trunks of this tree for

making canoes, which are commonly dug out of a single log the

width of which is often from five to six feet. In this respect

okume corresponds to the corotu tree (Enterolobium timiouva—
Mart.) of Central and South America. The demand for this timber

is greater than the supply, not because of the scarcity of the

wood, but because of the sparse settlement and the lack of culti-

vation which tends to render the necessary provision in this part

of Congo too meager and irregular to exploit the forests suc-

cessfullv.

'
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The Spoor of the Saw Tooth
Many lessons are found along the trail of the saw tooth in the way

of signs of unnecessary waste in both lumber and veneer sawing

which are worthy of being taken seriously to heart. For example,

occasionally a board is found on which a long cornered saw tooth

has left its mark very conspicuously; a board that will require dress-

ing off a full sixteenth of an inch of good lumber to get it down to

a smooth, even surface and eliminate the mark of the one long

saw tooth.

For example, take a saw that runs anywhere from two or three

hours to half a day. In that time it turns out quite a lot of lumber.

If it is cutting inch lumber, and the saw cuts 16,000 feet, there is a

thousand feet of lumber that must be dressed thin, simply because

the filer did not take the pains to reduce that one long corner and

make the saw cut smoothly.

It is not long since this matter of saving of saw kerf was taken

up quite seriously, so seriously in fact that not only was much skill

called into play to operate thin circular saws, but a great boost was

given to the band saw, because it would do the work without taking

so much timber for kerf.

What is the ultimate result if a sixteenth of nn inch kerf is

saved by using a band saw and then a long cornered tooth or two left

that through carelessness makes it necessary to dress that sixteenth

off to get a smooth board? Instead of improving matters, they have

been made worse, and the trail of the saw tooth is showing heavily

in waste. The matter of waste caused by reducing the board to a

smooth face is not the only loss, as often in doing this the board

itself is spoiled, because its thickness is reduced below the standard

required for it. To the close student of manufacturing methods the

trail of the saw tooth tells its story as plainly as the spoor of the

big game in Africa tells the experienced hunter what he is following

and where he may expect it to lead him.

Occasionally a millman is found who is considered a crank on the

subject of smooth sawing. The writer recalls a particular instance

where a man operating a small mill became possessed with the idea

of turning out the smoothest sawed product of anybody in his sec-

tion of the country. It came about through his doing a little of the

saw filing himself, and as the mill was new the result was pleasing,

and he gradually developed a pride in turning out smooth sawed

lumber. This idea became so developed in his mind that when promi-

nent saw markings began to show either on the face of his log or on

the boards as they dropped from the saw, he would stop the mill

instantly, go over his saw carefully, find what was causing the mark-

ings and correct it if it took an hour.

Apparently this man wasted much valuable time for what looked

more like a hobby than good sound sawmill sense, but in reality while

he wasted time, he saved lumber and made a reputation. As a matter

of fact, he made more money by following this hobby than he would

otherwise have done, and perhaps more than he had any idea of. It

was largely a matter of personal pride with him to see that no lum-

ber went out with saw marks of long corners on it. He liked to get

his boards so smooth that it was impossible to identify the rate of

feed used per revolution of the saw.

This kind of sawing required a little more care and extra money,

but in reality it made him money. Another fact, but really logical
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result tliMt iiniic fnmi it. was that lie aetually turned out as much

lumber per day as other men who did not stop to bother about a

detail of this sort. He turned it out by virtue of the fact that he kept

his saws in better condition, and there was less loss of time and

power through badly running saws, and while they were running they

were running light, smooth and clean.

It would be a money making proposition for many a millman to

follow the spoor of his saw teeth a while like the huuter t'lillows his

game. Trail it up to every point it should logically lead to; analyze

the results; and then do some figuring. If the analysis is properly

conducted, and the figuring is rightly done it will, in many cases, re-

sult in the complete reform of sawing methods and standing guard

over sa^ys to see that they are not operated in good timber wlien they

have bad teeth. T.

•
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i Boxwood and Its Uses
In view of the fact that within the last few years boxwood has

returned to more general use in the arts and industries than dur-

ing the preceding ten or more years, it is given a place among the

woods that makes it worthy of particular notice. That the revival

is pronounced and growing is being more clearly demonstrated as

time passes. This is particularly noticeable in the art of wood

engraving, in which, about eighteen years ago, the wood cut was

entirely relegated by a large majority of publishers and other con-

sumers and was supplanted by substitutes that were the result of a

demand for more speedy and economical methods in "process-work."

Foremost among the engraving methods that came into special

favor in the "art preser^-ative of arts" were the half-tone, the zinc-

etching and the chalk-plate processes, the first two of which continue

in high favor, the chalk process having passed hardly beyond the

experimental stage. A reaction set in, and a few years later the

wood cut returned to favor and since has gradually but surely

regained lost standing and is gaining new ground among the strong-

est advocates of process-work, and more particularly among manu-

facturers of agricultural implements for use in their ad patterns.

The superiority of the true boxwood over metal and other sub-

stitutes for engraving and carving purposes is clearly shown by

artists who handle it, and who declare it to be much better adaptable

for work in which sharply defined lines and edges are necessary.

An engraving made from it will stand a run of 50,000 and preserve

distinct impression. It is stated that for a limited run the wood

cut is a saving over the electroplate. This wood, which may fitly be

classed as the wood preservative of the art, assuredly is bringing

about a renaissance in engraving.

Other practical and eminently important uses for which boxwood

is coming to be recognized as a superior and most valuable material

are niari|uetry. inlays in fine furniture and interior finish, fancy

bric-a-brac, box-casings or bearings tor machinery, scientific instru-

ments, rollers for skates, and rules. Besides these there is a large

and growing list of articles of utility and ornament in the arts and

industries which absorb the inferior and fragmentary portions of the

wood.

Boxwood grows in almost every country on the globe, and is known
by various names, but the true boxwood (Buxus sempervivens) of

commerce grows to its highest state of perfection in Europe and

Asia, the best wood for industrial uses coming from Turkey by way of

Eussia. In America it seldoms attains to greater dignity than that

of a shrub, and is used for decorative purposes in gardens and

hedges. It may be found from Maine to Florida along the east-

ern seaboard in Texas, the Sierra Madre mountains and in Mexico,

but in none of these states or regions has it ever attained to any

appreciable commercial value. Cuba produces a fair quality.

The tree from which the commercial wood is obtained grows to a

height of thirty-five to fifty feet and one to two feet in diameter.

The heart-wood has a rich brown color, shading into red and green.

The sap-wood is very close-grained and is saffron-white, the best

pieces for engraving having the most pronounced yellow tinge. The
fiber of the wood is extremely close-knit and hard and heavy, which

make it susceptible of a high and durable polish.

The form in which boxwood comes to this country for mercantile

y.se is in logs or bolts about five feet long and three to six inches in

diameter, the smaller ones being considered by the handlers the bet-

ter material. It is sold by the ton, varying in price according to size

and quality. A fair idea of its value may be gleaned from the fact

that the small slabs composed of pieces two to four inches square

and one inch thick, doweled together, sell to the engraver at two to

seven cents a square inch.

'
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Pencil Cedar Production
When it is considered that approximately yi."),000,000 pencils are

manufactured in the United States annually, and that 20,000 cubic

feet of red cedar are consumed in their production per day, it is

no -wonder that pencil manufacturers are looking around rather

anxiously for means of perpetuating the supply of raw material.

The feature which has contributed more than any other toward

the present scarcity of the i)roper kind of wood is the tremendous

waste contingent upon the manufacture of pencils. They require

absolutely clear, straight-grained stock from the heart-wood, and

in order to secure this quality of wood, it is necessary to waste

an average of seventy per cent in cubic feet, or nearly ninety per

cent in weight. The refuse thus created has practically no value.

It is almost certain that some of the mills now in operation must

close down within a few years.

While cedar is used as the raw material in a number of in-

dustries besides pencil manufacture, the prices which pencil fac-

tories are willing to pay to secure raw material is gradually divert-

ing the bulk of the red cedar output from those lines to the one

industry.

In a recent bulletin on the subject, published by the Forest

Service, it is pointed out that two species of red cedar are used,

namely, the southern form, Juniperous harhadcnsis and the north-

ern forp», Juniperous virginiana. The only difference between

the two ) in botanical characteristics. The commercial range of

red cedar extends, according to the booklet, from the Ohio river

on the north as far east as eastern Tennessee and central Georgia,

south to Tampa bay, and west to eastern Texas and western

Arkansas.

The govertimcnt has recently been investigating the possibilities

of perpetuating the supply, and has compiled a number of tables

showing graphically the silvical characteristics of the tree. The

investigation covered reproductive features of the species and

the best condition under which red cedar can be grown from

natural seed regeneration and by planting.

The greatest obstacle in the way of perpetuation of supply is

the fact that a large bulk of the red cedar holdings are in small

lots and private hands. The small owner is essentially, on account

of the relatively small importance of his cedar holdings, too much

engrossed in other atVairs to give his trees the rc(|uisitc attention.
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Further, with the small capital invested, a long time investment
is not desirable and hence he does not plan for the future. Change
of ownership, then, is the only solution of the problem, and event-

ually the large pencil companies will undoubtedly acquire the

principal sources of supply. They will then be in a position to

establish a working plan to insure perpetuation.

A great deal in the right direction can be done by wood-lot

owners if they will stop cutting the better stands of second-

growth cedar for posts, etc., and allow them to mature for pencil

timber. This refers only to stock growing iu dense stands, which
result in clear, straight-grained logs. A comparison of the rev-

enues derivable from red cedar iu the form of posts and in the

form of pencil wood shows that it is absolute folly to cut such
stock as will be available for the latter purpose, for. use in any
other industry.

In its report on the subject of management of large tracts,

purely for pencil timber production, the Forest Service suggests
a gradual weeding out of poor trees and of other species than
cedar, ultimately acquiring a pure stand of good stock. This
method, if augmented further by thinnings and prunings at the
right time and a legitimate amount of replanting, ought eventually
to serve as a solution for the perpetuation of the red cedar sup-

l>ly. However, it must be remembered that red cedar is of very
slow growth, and reproduction will require many years.

VOTgi^JM;5W^:;t^:t:;agxa«-te>;w*a^B*mi;i^^
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LiOg Shrinkage On the Yard
It is not onl_v possible but liighly probable that many hardwood mill-

men have been overlooking opportunities to administer the proverbial

ounce of prevention on the log yard and thus save the pound of cure.

Xot long ago at a convention, the somewhat startling assertion was

made by a veneer man, wheu explaining that he figured his log cost

at $20 per M feet on the yard, that the original cost was only

$16.50, but considering the shrinkage in scale from the yard to the

mill, the deterioration as the summer advanced amounting to fully

a third, the final average cost came up to $20.

^Vhen we consider this fact in the light of the general efforts of

the country toward conservation, it looks rather startling and seem-

ingly should have had serious attention before now. Certainly thirty-

three and one-third per cent of waste between the time of receiving

and measuring logs that come to the .yard and the time of cutting

them up in the mill is a startling proposition to contemplate. Possi-

bh- it is here that the excessive waste which the trade has been trying

to locate for several years can be found. There may be oppor-

tunities to save some of this waste and thus get more out of the

sawmill and at the same time have a better product.

Probably this waste does not amount to thirty-three and one-third

per cent in many instances. It is not likely to be as heavy in the

a\erage sawmOl log yard receiving its logs by rail and by wagon as

at the average veneer plant where logs are often banked and piled

back and stand through a whole year before being worked up. The
sawmill that keeps only enough in piles to run a day or two surely

has no shrinkage on the log yard, if the scaling is properly done.

It is a different story, however, with yards that bank heavy runs

of logs wliether they get them in by rail or by water. If thev are

brought in by water during high tides in the spring and then are
Ijanked in the mud high and dry, they may deteriorate considerably
in the course of the summer months both from sun cracks on the ends
and top, and from decay on the bottom. Even if they are kept in

booms or iu ponds, that part exposed above the water will decay
somewhat, but the shrinkage loss here is seldom as great as when
logs are piled out on the dry ground and are left there throughout
the summer.

Where it is part of the order of business to pile up a season's run
of logs it certainly should be worth while to take all practical meas-
ures of precaution against damage and shrinkage while they are iu

stock. It should be worth while to build suitable skidways and get

them up off of the ground and then either protect the ends of the

logs with paint or shelter them in some way. It also often becomes
necessary to protect logs against insects. This is difficult at times,

especially where the bark is left on, which is imperative with the

veneer log. While peeling the bark off of raw logs when they are

yarded often prevents the ravages of insects, it does not prevent
season checks—in fact often encourages them.

It is impossible to give an offhand general prescription for this

case of log shrinkage on the yard, because conditions vary so with
different mills and with different kinds of timber. But once the

attention of millmen is properly turned to this point and there is

brought home to them a full realization of its magnitude, some
reasonable remedy will suggest itself in nearly every case. It is

simply a matter of keeping the thing in mind and doing that which
suggests itself as the most practical to relieve this loss in a great
measure. .j q t.

The Mai) Bag
B 170—Seeks Tliiu Quai'ter-Sawed Maple
Two Rivers, Wis., Jan. 6.—Editor Hardwood

Hecobd; If you could in any quarter bring us

in contact with someone that can saw quarter-

sawed maple, drying and finishing it to a thick-

ness of one-quarter inch, we would be glad to

have you advise us.

Manufacturing Company.

The foregoing inquiry is from a well-known

manufacturing house producing wood special-

ties. Anyone interested in the inquiry can

have the address by referring to B 170, and

addressing this office.

—

Editok.

B 171—Seeks High-Class Window Frame

Stock for Coupe Bodies

Toledo, Ohio, Jan. 6.—Editor Hardwood
Record : In the manufacture of brougham and

coupe bodies for electric pleasure cars, we re-

quire a wood for window frames that will not

warp, will not split easily, one that takes paint

well, stand exposure to ihr vveatln-r and not

rot easily. These frames finish %" thick and
from one to two inches wide, largely 1%". The
inside edge is grooved in the center to take

glass about 3/16" tbick. Most all frames are

finished with black paint.

We have been using Mexican mahogany for

tbis purpose and some East India mahogany,
but find that while the Mexican has most of

the characteristics named above, it seems to

be very light and lifeless and has a tendencj-

to split when inserting screws or putting in

the groove on account of stock finishing only

%" thick.

Would you be able to suggest any other woods

that might answer this purpose more satisfac-

torily, keeping in mind all that is required of it

as stated above? We have in mind such woods

as cherry, birch, walnut, beech, chestnut, Cuban

mabogan.v, rosewood, Colombian wood, etc., but

not having much experience in their use, thought

possibly you could give us some information

regarding same, or if you know of any other
wood which you think better suited, would be
pleased to hear from you about the same.

Any information you can give us will be
greatly appreciated.

Manufacturixg Compant.

The above letter is from a leading brougham
and coupe manufacturing house, which has

been advised that undeniably the highest type

of wood for the pi:rpose it names is Cuban
mahogany, which has all the qualities of en-

durance, strength and other requisites. It has

been told that many varieties of wood are sold

for mahogany that are not mahogany, but

simply masquerade under that name. This

statement applies largely to some of the woods
of African origin.

The correspondent is further advised that

next to Cuban mahogany for the purpose

named, probably the best materia! is black

walnut or cherry, either of which woods has

all the necessary qualities for the purpose, as

they will stay in place and hold any kind of
shellac, varnish or paint finish.
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The above iuquirer has also been. advised

that the writer can not commend for the pur-

pose named, beech or chestnut, and has been

supplied with a list of sources of supply for

high types of mahogany, cherry and walnut.

—Editor.

B 179—Fireproof Hardwood Mill

Pjqua, Ohio, Jan. 23.—KUitor U-Uiuwooi)

KECORD : Please refer us to some report on the

construction of a fireproof hardwood sawmill,

where a hign degree of economy in operation and

efficiency is aimed at. •

The writer has been advised that all at-

tempts thus far in the building of fireproof

sawmills have been confined to softwood

mUls.

—

Editor.

B 172—Seeks Douglas Fir Face Veneers

Cadillac. Mich., Jan. 9.—Editor Hardwood

Uecord: We are just in receipt of an inquiry

tor some built-up panels with Oregon fir face

veneers. Is there anyone cutting Oregon fir

veneers? If so, would be glad to have you

Bcnd us their names and addresses.

Vexeek Company.

Through the courtesy of the West Coast

Lumberman of Tacoma, Wash., this corre-

spondent has been advised that he doubtless

refers to Douglas fir face voneers, and thai

they are produced and supplied by the Na-

tional Lumber & Box Company, Hoquiam,

Wash.; Wheeler-Osgood Company, Tacoma,

Wash.; Multnomah Lumber & Box Company,

Portland, Ore., and the Hague Box Company,

Tacoma, Wasli.—EDITOR.

B 173—Wants Oak and ttum Squares
Vincennes, Ind., Jan. 9.—Editor Hardwood

Kecord : Wc are at the present in the marliet

for a half carload of 2x2-30" clear oak squares,

and a half carload 3x3-30" gum squares. Will

you kindly favor us with the name and address

of some manufacturers who can furnish these

at once?
Mancfactubing Company.

The above communication is from a leading

furniture manufacturing house, and anyone

who can supply the stock required can have

the address by writing this paper and refer-

ring to B 17.S.

—

Editor.

B 17-1—Seeks Lumber for Camera Manu-
facture

Rochester. Minn.. Jan. s.— Editor Hardwood

Record: Wc would appreciate it if you could

advise us where we can purchase black spruce

nnd Idaho pine. We are also in the market

(or a car mixed ash, white maple, pine and some

veneer stock. Wc arc having a little difficulty

In locating a dealer who can supply our require-

ments from one source.

The above letter is from a manufacturer of

photographic equipment, and has been re-

ferred to one or two concerns who might pos-

sibly be able to supply mixed car orders. He

has also been put in communication with pro-

ducers of West Virginia spruce, which is the

wood he evidently prefers for certain purposes.

Any others who would like the address can

have it by writing this office and referring to

B 174.

—

Editor.

B 176—Wants End-Dried Hard Maple

Evansvllle. Ind.. Jan. 2<K- lOditor Haiidwood

Record: I wish to purchase some 4/4 and 8/4

No. 1 common end-dried hard maple. I will

appreciate It If j'ou will give me the names and

addresses of as many of the reliable concerns

that handle this Item as you know of.

This letter is from an Indiana lumber whole-

saler, and he has been supplied with the uaiuos

of a few Michigan manufacturers who pro-

duce winter-sawed, end-dried maple. Any
others wishing to communicate with the writer

can have the address by referring to B 176,

and writing this office.

—

Editor.

B 177—International Lumber and Develop-
ment Company

Philadelphia, Pa., Jan. 14.—Editor Hardwood
Record: In investigating the Intoniational

Lumber & Development Company, with offices

in this ciiy. which so tar has paid out $1,500,000

in divideuds without any apparent evidence that

these dividends have been earned, we called the

attention of the officers of this concern to the

attack made upon it in your columns in 1906.

"Well, that was just a blackmailing scheme,

and we have the letters to show that they want-

ed our advertisement and threatened us if wc
did not give them our advertising contract," de-

clared the assembled officers, C. M. lIcMahon.

John R. Markley, Colonel .Stewart. Alfred Gratz

and H. A. Merrill, on Friday. Jan. .">, 1912, when
your attacks were mentioned to them.

At the same time it was intimated tliat your

attacks had been fully met and that some libel

suit had been brought against you, with disas-

trous results for you and your publication.

As we have reasons to believe that the In-

ternational Lumber & Development Company
fully merited your attacks, v^e wi,i be obliged

if you will let us know what the true result

of your attacks on this company was. Were you

sued for libel, or did the attacked company and

its officers bring a libel suit? If suit was
brought, what was the outcome of the suit?

We have the admission from John R. Mark-

ley that he settled the suit brought against him

and Isaiah B. Miller by William H. Bell by

paying Bell "about .?G,500," although he still

insists th~at the charges brought against him by

Bell in 1900 was "a tissue of lies and that Bell

was paid only what he claimed was due him

under his contract with us."

Thanking you for an early reply, believe us.

The Xortii American.

The following reply has been made to The

Xorth American:

Chicago. Jan. 19.—Dear Sir : Vour letter of

Jan. 14. referring to the International Lumber

& Development Company, has not bad previous

response owing to my absence from Chicago.

In reply to your queries: Hardwood RECORD

never solicited an advertising account from the

International Lumber & Development Company,

and under no circumstances would have accepted

any business from it, involving the sale of its

stock.

There never has been any libel suit brought

by this company against Hardwood Record, and

it has nevej- printed anything libelous about the

institution. .

I see no reason to change in any wise the

opinion expressed In Hardwood Record during

190C, II.morning the International Lumber & De-

velopment Company.

—

Editor.

Eeferring to the above: Since 1906, when

criticisms of the International Lumber & De-

velopment Company were published in Hard-

wood Record, scarcely a week transpires that

we are not in receipt of letters asking for

information about the institution. Its stock

was sold broad-cast on the installment plan,

and the observation of The North American

that the institution has paid out $1,.'500,000 in

ilividends without any apparent evidence of

having earned them, is simply another proof

that the character of the enterprise was not

misjudged in the original Hardwood Record

articles.

The statement of the company about this

•rlilicalion soliciting il for advertising, hav-

ing Ir'cu sued for libel ami all this sort of

rot, is fully answered in tlie above letter.

—Editor.

B 178—Bleaching Veneers
Jackson, Tenn., Jan. IS.—Editor Hardwood

Record : Please to advise us what process man-

ufacturers of veneer use for bleaching their

products.
• Manufactdhinq Compaxy.

Tlie above inquirer has been advised that

the process employed by veneer ])roducers to

bleach their product is to hang the sheets of

veneer in a dark room, being careful that no

two sheets touch each other. This room has

an opening connected with a fan blower at

the bottom, and a second opening to provide

for circulation. In the bottom of the room

is set a galvanized iron vessel, on the bottom

of which is laid a piece of red hot iron. On
this iron is thrown a handful of sulphur. The

door is then closed and the fan started. The
time required to bleach 1/2S" basswood or

maple veneers is about thirty minutes, or the

same time as it requires to dry them.

—

Editor.

B 175—Monthly Report National Hardwood
Lumber Association

Hardwood Record is in receipt of a copy

of the regular monthly report put out by the

National Hardwood Lumber Association,

which is as follows:
To the Members :

—

The enclosed statement of our business for

December which shows that 10,615,201 feet of

hardwood lumber was officially graded and meas-

ured by our licensed inspectors during the month,
is very gratifying, inasmucli as it shows a gain

over December, 1909, of 2,950,000 feet, and
over December, 1910, of 1,655,000 feet.

The work of the bureau for December we re-

gret to say was not self-sustaining, and it cost

the association ,$296.06 more for salaries and

expenses than our men earned.

Another calendar year in the life of this asso-

ciation has passed, and we submit a statement

of our inspection business for the year 1911

by months, which is as follows

:

January 7,516,737 feet

February 6.477,515 feet

March ' S,701.18S feet

April 10.054.569 feet

May 11 .370.931 feet

June 10.0:!2.143 feet

July 9,303,417 feet

August 11.425,145 feet

September 12.980,730 feet

October 15,146,475 feet
November 12.670,397 feet
December 10,015,301 feet

126,360,448 feet

The total amount for the year 1910 was 115,-

ii48,lll feet, so our gain in inspections was

10,412,337 feet for the year 1911.

Our books show that the inspection bureau

was operated at a loss for live months, and at

a profit for seven months of the year. The

net result of the operation was a profit of

$223.35 to the association.

This calculation takes Into account the salary

and expenses of all our inspectors, including the

chief inspector, as against the fees nnd neces-

sary expenses charged our patrons for thU

service.

It does not Include the payments made to

patrons where a relnspecllon develops a dif-

ference of over four per cent In money value

between It and the original Inspection. These

payments amount to $1,648.35 for the calendar

year.

We have received fourteen applications for

membership during the past month, which

makes a total of 108 since our Memphis con-

vention.
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This financial cunditiuu of llie association is

better than usual at this time in the year.

After all salaries and all obligations of every

nature were paid, we had a balance of $1,032.71

in the bank Jan. 1, 1912.

We submit this true statement of the affairs

of the association to you with the belief that

,vou will in a measure feel repaid for the un
selfish support you have given your executive
officers, without which this splendid showing
would not be possible.

Wishing you a full measure of prosperity for
1912, we are sincerely your obedient serv-
ants.

F. F. Fish, Secy.-Treas. F. A. Diggixs, Prcs.

"^^^^^^^^^^^^^^^^^m^^^^^^^^^^^^^^^^m^^ssspssm^m'!>Mti>iiii<)S5^

^ews Miscellany

Annual Dinner Chicago Lumbermen's Asso-
ciation.

The forty-third annual dinner of the Lum-
bermen's Association of Chicago was held in the
Red Room of the La Salle hotel, Monday eve-
ning. Jan. 15. About 125 enthusiastic members
were present. J. L. Lane, chairman of the en-

tertainment committee, lived up to his excellent
reputation for providing good things to eat,

and further arranged for the entertainment of

the guests, a series of vaudeville and song stunts
that made a decided hit. An excellent quar-
tette and accompaniest did the bulk of the en-

tertaining, but were ably supplemented by Lou
Rollo of the Chicago & Eiverdale Lumber Com-
pany, the reputation of whose voice and genial
personality is well known to every lumberman
of Chicago. Herman H. Heftier touched the

hearts of the audience by a touching rendition

of his favorite song entitled "I'ou Can Push the

Damper in. You Can Pull the Damper Out, But
the Smoke Goes Up the Chimney Just the

'Same."

The meeting was presided over by President

F. E. Boles, whose opening address, inspired no
doubt by the excellent attendance, was on the

subject of association spirit and what it could

do for the furtherance of the lumber industry

in Chicago.

E. E. Hooper, secretary of the association, re-

ported an addition of ninety-seven new members
since the amalgamation of the three formerly sep-

arate organizations on .July 1, 1911. Among
other interesting facts. Secretary Hooper stated

that the total lumber receipts during the last

six months were 2,134,564,000 feet, or a decrease

of 384.790,000 over the receipts for the pre-

ceding year. Shipments from Chicago amounted
to 803,000,000 feet.

E. E. Skeele, chairman of the traffic com-

mittee, supplemented his report with an en-

thusiastic boost of the recently organized Lum-
bermen's Club of Chicago. He was followed by

F. L. Brown, chairman of the membership com-

mittee, who urged that working together is ab-

solutely essential to the successful organization

of any trade body. He warned the members

of the association, while lauding the organiza-

fion of the Lumbermen's Club, not to let it

absorb so much of their time and attention as

to make results in the general association im-

possible.

George J. Pope, reporting for the inspection

committee, stated that out of ninety-seven in-

spections the judgment of the association in-

spectors had been questioned but once. He
urged local lumbermen to make more use of

this valuable and efficient department of the

association.

Following the report of J. L. Lane, chairman

of the entertainment committee, Harvey S. Hay-

den gave a resume of the work done by

Division C.

Frank F. Fish, secretary of the National

Hardwood Lumber Association, spoke concern-

ing the approaching convention of that body in

Chicago next spring. He said that it will give

the Chicago lumbermen an opportunity to show

their strength and power to advantage, and that

it was due to the push and enthusiasm of the

Chicago delegates sent to Memphis last May

that the convention was brought here this year.

G. W. Hotchkiss. for many years secretary
emeritus of the Illinois Lumber Dealers' Asso-
ciation, was the last speaker of the evening.
lie gave some interesting reminiscences of trade
conditions and efforts at association organiza-
tion fifty years ago.

The association re-elected five out of si.^ of

the old directors, namely: F. L. Brown, J, L.

Lane, Murdock McLeod, E. E. Skeele, Geo. J.

Pope. F. T. Boles, retiring president, volun-
tarily withdrew from a directorate, his position

being taken by V. F. Mashek.

F. L. BROWN, PRESIDENT CHICAGO LUM-
BERMEN'S ASSOCIATION.

Members of the two most important commit-
tees were elected and other committees will be

appointed later. Frank J. Heighmann was re-

i-lected to the committee on aroitration, with
the following other new members; J. M. Riel,

O. O. -\gler, George D. Griffith, George B. Os-

good and Edmond A. -lllen. On the committee
<m appeals M. F. Rittenhouse and R. S. Huddle-
sion were re-elected, while the following new
members were installed: T. S. Estabrook, George
D. Michle, John C. Spry and James D. Miller.

-\fter the results of the election had been made
known the meeting adjourned.

New Officers Chicago Association

At a meeting of the directors of the Lumber-

men's Association of Chicago, held Jan. 18, the

following officers were elected :

Frederick L. Brown of Crandall & Brown,

president ; Murdock McLeod of the Oconto Com-

pany, vice-president ; George J. Pope of the

D. S. Pate Lumber Company, treasurer, and

1'-. E. Hooper, secretary. Mr. Hooper is now
entering upon his twenty-fifth year as secretary

of the Chicago Lumbermen's Association, and the

best evidence of the service he has given is seen

in the remarks of Retiring President Boles, in

speaking of Secretary Hooper's work.

Canadian Forest Products
The forestry branch of the Department of the

Interior in Canada reports that the lumber out-
put of the Dominion in 1909, based upon returns
from 2,085 mills, was 3,814,900,000 feet, valued
at $62,819,477, an increase of 13.9 per cent over
figures for 1908. The province of Ontario was
well in the lead, producing almost three times
the value of the next in line, British Columbia.
These values are based on prices at the mill.
The only available figures as to cut of square

timbers annually are export statistics furnished
by the Department of Trade & Commerce of the
liominion. There is very little square timber
used in Canada, and as all the sawn and square
stock is entered under the head of lumber, the
(fuantity of hewn square timber exported is ap-
proximately the quantity cut. The values of
square timber of different species exported dur-
ing 1909 were $655,784 for white pine

; $148,105
for birch; $134,633 for red pine; $35,808 for
elm; $6,183 for ash; $10,936 for oak; $42 for
maple. The total number of cross ties of all
kinds used in Canada during 1909 as reported
was $14,178,241, the average cost per tie being
$.37, making the aggregate cost $5,210,490. Of
this about one-third were cedar ties, which
b;ought an average price of $.45.

American Forestry Association Meeting
The American Forestry Association held its

annual meeting in Washington on Jan. 10.
Among other proceedings the association adopt-
i-d resolutions bearing upon the chestnut blight,
quitable timber taxation, forest fire protection,
'o-operative fire protection and timber conserva-
tion duties of the states. Among the speakers
liesides Robert T. Bass, president of the asso-
ciation and governor of New Hampshire, were
ihief Forester Henry Solon Graves, Dr. L. O.
Howard, entomologist, and Thomas Nelson Page.

Annual Election St. Louis Lumbermen's
Club

The Lumbermen's Club of St. Louis held its
regular monthly meeting and annual election of
officers at the Planters hotel on Tuesday even-
ing, Jan. 9. The attendance was fair, consider-
ing the disagreeable weather which prevailed.
The usual 6 :30 o'clock dinner was given before
the business meeting was called to order.
At the conclusion of the dinner. President

George E. Hogg called the meeting to order with
the remark that this was the last time he would
have the pleasure of presiding as president of
the club. He then made his report as retiring
president, in which he reviewed the work of the
club during the past year and referred at some
length to some of the leading features which had
been carried out by the club.

Following the president's address. Secretary
J. B. Kessler submitted his report, after which
he read Treasurer E. C. Robinson's report, show-
ing the club to be in a good financial condition.

R. E. Fine and R. S. Price were appointed an
auditing committee to go over the accounts.

Henry G. Eolfes, chairman of the entertain-
ment committee, submitted his report. It gave
the various entertainments furnished by his com-
mittee.

On account of the illness of Thos. E. Powe,
chairman of the traffic committee, his report was
omitted.

Secretary Kessler, in the absence of J. G.
Knebel. chairman of the arbitration committee,
stated that three cases had been arbitrated by
the committee, to the satisfaction of both parties.

R. B. McConnell, chairman of the membership
committee, made no report, but submitted the
names of G. B. Boone, Angelina County Lumber
Company : J. E. Mink, Fidel Ganahl Lumber
Company, and Louis C. Johnson, Masters Lum-
her Company, for membership. On motion they
were unanimously elected, giving the club a total

of eighty-seven members in good standing.

R. P. Krebs, a member of the traffic committee,
stated that the fight for the freight rate reduc-
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tiou had gone only half way, as on Jan. 23. at

Iho Jefferson hotel, the lumbermen's side of the

hearing Iwfoie the Interstate Commerce Com-
mission would be resumed. The railroads had
had their testimony given some time ago.

The election of officers was then taken up ami

resulted as follows

:

PKEsiDEXT-rHenry G. Rolfes, St, Louis Lum-
ber Company.

First Vice-President—Roland F. Krebs,

Krebs-Scheve Lumber Company.
Second Vice-Pkesidext—Thos. C. Whitmarsh,

W. T. Ferguson Lumber Company,
TnE.tsnKEK—E. C. Robinson, re-elected.

Secretakt—J. B. Kcssler, re-elected.

Each of the newly elected officers, in turn.

were escorted to the chair. They thanked the

members of the club for electing them and

pledged their heart.v support in all the club's

undertakings.

An Enterprising Philadelphia Pirm
Beocher & Barr of Philadelphia succeeded the

individual business of J. W. Beecher on Jan. ],

1905, when G. G. Barr was taken into partner-

ship. H. K. Beecher was taken into the firm in

T.IOS. Previous to his admission into the firm

Mr. Unri- worked for J, W, Boocher. who oppr-

li <;. I!.\I!1.'. BEFCIIFI! A; l'..Mii:. I'llll.A-
DEL1'111.\.

atud mills in Virginia. Wesl Virginia. North

Carolina and Pennsylvania, the largest and most

important companies being the Glen Union Lum-
ber Company, Glen Union, Pa., and the Union

Lumber Company of North Carolina.

Beecher & Barr sell the output for the Tenne-

sce Lumber Manufacturing Company, with mills

at Sutherland, Tcnn,, where it manufactures

white pine, hemlock, poplar, oak. chestnut and

other hardwoods; also for the Georgia-Carolina

Lumber Company of Savannah. Ga., manufacturer

of yellow pine, rough or dressed, long and short

loaf timbers. Hoorlng, celling, partition, etc.. In

which companies the various members of the

firm of Beecher & Barr are nnanclally interested.

Each mill cuts about lOO.OOn feet daily. The

output goes mostly to tin- r.n'it.-ni markets.

Meeting Memphis Lumbermen's Club

The Lumbermen's Club of Memphis, at its

semi-monthly meeting held at Hotel Ga.voso Jan.

20, authorized President Robertson to appoint a

special committee, to be known as the credit

committee, to Investigate any and all Individuals,

firms or corporations coming to Memphis to en-

gage In the hardwood lumber business, to report

to the club In executive session as to their relia-

bility, character and general reputation, and to

secure the assistance of the bankers here as

will as the commercial ncineles In this work.

There have been several instances during the

past few years where firms swindled members of

the club, as well as other lumbermen operating

in Mcmijhis and the Memphis territory, and the

duties of this committee arc to conduct such a

rigid examination into all new firms and cor-

porations as to make any such development im-

possible in the future. The matter was brought

to the attention of the club as the direct result

of the recent failure of and defrauding of ship-

pers in the Memphis territory by the Gateway
Lumber Company, against whicli there arc many
claims.

S. E. Anderson of the .\nderson-'rully Com-
pany, spoke in behalf of the formation of a
traffic bureau to he maintained by the club,

asserting that, in his opinion, this would result

in a great deal of economy to members of the

organization and at the same time relieve Mem-
phis of the discriminations imposed by the rail-

roads. He further declared that it would put
Memphis on tlie "railroad map*' and remove it

from the class of a "mere way station," to which

it has been assigned by the railroads. The
matter was referred to the river and rail com-

mittee.

The board of directors and the members of

the law and insurance committee of the club

n'ill hold a meeting during the current week to

decide upon what course to pursue in connec-

tion with the proposed appeal by the railroads

to the Supreme Court of the case of the Darnell-

Taenzer Lumber Company et al. vs. the Southern

Pacific and other transcontinental lines. The
complainant won a signal victory in this case

a few days ago. when the judge of the federal

court decided that it was entitled to recover the

excess of ten cents per hundred pounds paid

during 1907 and 190S, the period during which

the transcontinental roads kept in force a rate of

eighty-five cents per hundred pounds from Mem-
phis and Mississippi river points to Pacific coast

terminals.

J. W. Thompson, one of the charter members
of the club, was elected to honorary member-

ship by unanimous vote. Mr. Thompson was
head of the J. W. Thompson Lumber Company
here for years, but is now in Chicago, where he

is operating under the firm name of the J. W.
Thompson Hardwood Company.

Lewis Doster, secretary of the Hardwood Man-

ufacturers' Association of the United States, was

present and extended a personal invitation to

all members of the club to attend the annual

of that organization to be held in Cincinnati.

Jan. 30-31. He stated that there would be a

conference of the oak interests at Cincinnati on

Jan. 29 and urged those engaged in the manu-

facture or sale of either plain or quartered oak

to attend this meeting, which is separate and

distinct from that of llic (irgani/.atitm of which

he is secretary.

B. K. Kile of Kile & Morgan, I'rovidence. R. I.,

another visitor, staled that he had good tidings

to bring from the hardwood lumber industry,

but declared that it was necessary for the lum-

bermen to take a more altruistic view of social

and economic conditions and to help solve the

problem of a social and economic nature con-

fronting business men all over the world before

they could expect to have a solid foundation

upon which to build.

A ti'logram was read from T. \V. Brown, presi-

dent of the Louisville Hardwood Club, asking

the members to attend the annual of the Na-

tional Wholesale Lumber Dealers' .\ssoclatlon

In that city March and 7.

Annual Meeting Philadelphia Wholesalers

Ttie annual inicliug !mi<I liaiH|\iel nl' the I'lllla-

delphla Wholesale Lumber Dealers' Assoclatlop

was held at the Manufacturers' Club building on

Jan. 11. Contrary to Ibe general custom, the

banquet was given the precedence al this meet-

ing. A large number of members and guests

assembled In the banquet hall at 0:30 p. m. to

partake of a fenst of the most elaborate and

sumptuous appoinuuent. after which the busi-

ness for the evening received attention. The
most important business to be transacted was
the election of officers, which resulted as follows

:

PiiESiDEXT—Horace A. Reeves. Jr.. R. B.

Wheeler & Co.

Vice-President—Owen M. I'.runer. Owen M.
Bruner Company.

Secretary and Treasurer—Ralph Souder,

Hallowell & Souder.

Directors— C. J. Coppock. Coppock-Warner
Lumber Company : R. B. Rayner. R. B. Rayner
& Co. : and R. W. Wistar. Wistar. Inderhill &
Nixon.

Speeches were made by the newly elected offi-

cers and Edwin H. Coane of the Pennsylvania
Lumbermen's Mutual Fire Insurance Company
and Jolin W. Long of New York.

The meeting of this association, which is more
or less a private function, was particularly nota-

ble this year for an exceptionally animated and
enjoyable business and social conference which

it afforded its members. For the many pleasant

features great credit is due to the committee of

entertainment, composed of William T. Betts,

chairman. Italpli Soudi-r anil .\ugnstus .1 Cad-

wallader.

llOllAriC A. ItlOiOVI.S, riilOSIliKNT rillLA-
DKi.Piii.\ \\ii(ii.i:.-<.\i.i-: i.iMi;i:i;

IIF.M.IOKS' .\SSllCI ATKIN.

Meeting Cincinnati Lumbermen's Club
Zero weather did not deter the members of the

Lumbermen's Club of Cincinnati from turning

out in good numbers to attend its meeting on

Jan. S. President Sam Ricliey introiiuced as the

guest of the evening J. Van Orsdel as the "big-

gest" lumberman from Lexington. Mr. Van
Orsdel acknowledged being the "biggest" lum-

berman in Lexington, so far as he knew, and

said he always entertained a grudge against the

Cincinnati "bunch," and ached for a chance to

get back at them and his opportunity had

arrived to tell tbem just what he thought of

them. But as they had furnished him with such

a good meal and given him such a warm wel-

come, he had concluded to call all animosity off.

B. F. Dulweber. chairman of the river and rail

committee, sent in a splendid report of the work

of bis committee on the Southern Railroad's rate

discrimination against Cincinnati. The report

embraced correspondence with the trustees of

the Southern Railroad an<l the lessees, the

Cincinnati. Northern Ohio and Texas Pacific

railways: also a meeting of the committee with

T. C. Powell, vice-president of that road, who
explained rati'making to the committee In such

a lucid manner that the committee concluded

that as the lumber Interests were not affected
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by the alleged disci-iminations, they hail better
withdraw from the rate case prosecutions which
they were engaged in with other mercantile
organizations. A motion then prevailed to with-
draw from the contest.

Invitation to attend the Indiana Hardwood
Lumbermen's Association's convention at Evans-
ville, Ind., on Jan. 18 was read, as well as a

pressing invitation from the Lumbermen's Club
of Evansville. No united action was taken.
The secretary was instructed to acknowledge the
invitations.

H. J. Pfiester of the advertising committee,
presented a new classification for the lumber
concerns for the telephone directory, to make
that useful book more comprehensive. The re-

port was adopted and will be sent to the pub-
lishers.

Chairman Bolser of the local entertainment
committee, reported that at the annual meeting
of the Hardwood Manufacturers' .\ssociation in

the Sinton Hotel, Jan. 30-31, the club would
have a room on the convention floor, where the

committee would extend a welcome and afford

all information to all delegates. Secretary Lewis
Doster of the association briefly outlined the

work of preparing for the convention of the

association and thanked the club for its splendid

efforts in the past, a-i well as for the coming
convention.

RALPH E. .SU.MNER, SU-M.NEI! Li:.Mr.EI! COM-
PANY, NEW YORK CITY.

On invitation of J. Albert Green, secretary

of the National Citizens' Club, a committee, con-

sisting of C. S. Walker. T. J. Moffett and George

Morgan, was appointed to attend the discussions

on "Currency Reform."

An invitation from the Ohio Association of

Merchants and Manufacturers to send a delega-

tion to Columbus to discuss business legislation

to be presented to the Ohio Constitutional Con-

vention, now in session, was read and filed.

Change of Location

Announcement is made of a change in the

lumber headquarters of the Chapman & Dewey
Lumber Company of Kansas City. The company
has opened offices at 1003 Tennessee Trust

building, Memphis, Tenn., from which the entire

lumber sales and operating business of this con-

cern will be handled. W. C. Dewey and D. P.

Mann will be in charge.

This concern, with the Chapman & Dewey
Land Company, formerly occupied offices in the

Bryant building. Kansas City, but has just

moved to 500-503 Rialto building. These offices

will not handle any of the lumber business of

the company in the future. All Inquiries and

remittances should be addressed to Memphis.

Newly Organized New York Hardwood
House

A newly organized New York wholesale hard-
wood company is the Sumner Lumber Company,
located in tlu' Hudson Terminal building at 50
Church street. This new house is an outgrowth
of Hamilton H. Salmon & Co., of New York, of
which Ralph E. Sumner has hitherto been man-
:!ger and Herbert E'. Sumner sales manager.
The sketch of Mr. Sumner's career was pub-

lished in Habdwood Record in its issue of .June
-'5, 1011, and recited his long connection with
the lumber business. His connection with Ham-
ilton n. Salmon & Co. dates back to 1899, when
lie became general manager of the lumber de-
partment. His success in this enterprise has
been marked, because the distribution of lumber
through this house to the Now York and New
England trade has reached close to .jO.OOO.OOO
feet of hardwood annually for several years.
A few years ago Mr. Sumner's son, Herbert E.

Sumner, joined him in the Salmon concern and
has become as well known among the lumber
manufacturers of the West and South as his
father is in the East. He has achieved a reputa-
tion as a very astute lumber buyer, and an
equally good reputation in the sales end of the
business. The advertising campaign that he has
carried on for the old house tor the past year or
two has probably been the best cxcmpliflcation
of the possibilities of advertising lumber and
.selling it by mail that has been m.ade by any
one connected with the industry.
The establishment of the Sumner Lumber

Company has been brought about by reason of
Messrs. Sumner figuring that they could im-

I rove their opportunities by operating on their
'.wn account. Hence the organization of the new
interprise.

The company will specializi' in gum lumber
and especially in quartered stock, in- quartered
plain oak and poplar, in maple, birch, beech,
cherry, chestnut, cypress, elm. tupelo gum, Cot-

tonwood, ash and hickory. The company's mill

connections have already been well established
and there is no doubting the fact that with the
reputation, push and energy it has as excep-
tional assets, the concern will become an im-
portant factor in the merchandising and dis-

tribution of hardwoods in the East.

The Bark of the Cork Tree

A large increase in the exportation of cork-
wood and manufactured cork products from
Spain, probably the foremost producer of this

material of all other countries, during the first

half of the current year, as compared with the
same period of the preceding two years, is a
matter of much interest. In 1909 the amount
was 14,372 tons, value $2,848,501 ; in 1910,
21,437 tons, value .$3,994,490 : this year 28.019
tons, value $4,662,492. At this rate of increase
1911 will be a record year in the history of this

industry in Spain. The United States leads in

the markets of the world as a consumer of this

material, in 1909, the last year for which figures

are given, taking 10,097 tons. These figures,

taken from the vice consul general at Barcelona,
cover every form of cork lu-oduct.

Germany Mahogany Conditions in 1911

Advices from Hamburg state that there was a
seventy-five per cent increase in mahogany im-
ports in 1911 over the previous year, with a
proportionate increased consumption. This is

the result of a continuance of generally healthy
business conditions, which have been gradually
improving during several years past. The gen-

eral market throughout the year was unusually
strong, with good prices and no oversupply pre-

vailing. As a rule the shipments changed
hands immediately upon arrival.

The report shows steady prices prevailing

during the year for Mexican and Honduras
mahogany, with a very small quantity on hand
at the end of the year. There has been an

increase in demand for Honduras mahogany, and
no difficulty is anticipated in disposing of ar-
rivals, as no stock was on hand at the end
of the year. The imports of Central Amer-
ican and 'West Indian mahogany are very lim-
ited, and commanded no important position in

the market. Sapeli mahogany has not only main-
tained the strongest position, but has shown
the most remarkable increase in demand of all

the varieties. On the whole, there was an in-

crease of about seventy per cent in the im-
portation of this stock. There has been no
falling off in price, which as it stands Ls the
highest level maintained for several years.

Enlargement of Defiance Machine 'Works'

Plant

At a recent meeting of the board of directors
of the Defiance Machine Works, Defiance. O.,

final arrangements were made to materially en-

large the present plant during the coming sum-
mer. It is expected that work on the new build-

ings will start Mar. 1.

A saw tooth erecting shop will be built be-

tween the present machine shop and the new
warehouse. The dimensions will be 77 x 132
feet. Another saw tooth building will also be

erected west of the erecting shop, which will

accommodate the casting and cleaning depart,

ment, shafting and bar steel store house, plate

slinp, iilate warehouse and blacksmith shop.

HERBERT E. SUMNER, SUMNER LU.MIIER
COMPANY, NEW YORK CITY.

This building will be 115 x 97 feet. All me-
chanical departments which are now in the office

building will be moved to this new building.

Many modern devices will be installed in the
new shops, which will make these works one of

the best in the land.

Meeting Evansville Liunbermen's Club

The Evansville Lumbermen's Club held its

regular monthly meeting at the New Vendome
hotel last week, and after the banquet in the

cafe, the meeting was adjourned to the hotel

parlors, where the regular business meeting was
held.

Communications were read from different lum-

bermen who responded to the invitation to attend

the annual convention of the Indiana HardwoocT
Lumbermen's Association on Jan. 18. A motion

was made and carried that a committee of the-

Hon. Chas. W. Fairbanks' friends be appointed

to entertain him after making his address at the

opening of the business session of this meeting.

The publicity committee reported that it»

.-irrangements had been completed.
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I'rank H. Bloomer, a local lumber dealer, was

elected to membership.
A motion was made and carried that the presi-

dent appoint a nominating committee. The fol-

lowing committee was appointed : Claude Maley,

Daniel Wertz and R. .1. Broadwell. which later

made the following nominations : For president.

D. M. MacLaren ; first vice-president, Fred Uietz ;

second vice-president, F. M. Cutsinger ; secre-

tary and treasurer, .M. E. Cummings ; directors,

€. r. White, Chas. Wolflin and Daniel Wertz.

Upon motion of C. Wolflin, seconded by Jos,

Waltman, the above ticket was electe.. by accla-

mation.

The president designated Tuesday, .Tan. 10, as

the date for the special meeting to be held in

the parlors of the New Vendome hotel to com-

plete arrangements for the entertainment of vis-

itors on Jan. IS.

T'pon motion the meeting adjourned.

Annual Meeting Pennsylvania Insurance
Company.

The annual moiting ot the Pennsylvania Lum-

bermen's Mutual Fire Insurance Company was

held at the company's office. 80G I-afayette build-

ing, Philadelphia, Jan. 23. In the morning the

board of directors held its meeting, which was

followed In the afternoon by the policy holders'

nieetlnsr. The following wer- elected for the

coming year :

A i;. mii:m.\\. I i;i.siii;;.\ I mmim.w i im
l:i:i; iiiMl'.\N\. i di is\ ii.i.i: l\.\

Pkesident—Kdward !•'. Ilensun.
First Vice-Piiksiuknt Iticbanl Tcirpiii.

Skcoxd Vice riiKsii>i:NT W. '/,. Sitnr.
TUE.VSUBEI!—Edwin II. Cnane.
Secketaky—Harry Humphreys.
DiiiECTOKS-Edwlii H. Connc, l'liil;iilclpliia ;

William O. Curtis. Williiim Curtis' Sons Com-
panv. Boston, Mass. : It. It. (irlswold. A. Itobcr-

son"& Son, Bingh.nmlnn, N. Y. : Edward F. Ilen-

soD, Edw. F. Hcnson & Co., Philadelphia ; Harry
Humphreys. H. Iluinphreys & Co.. Canidi'n. N. J. :

Louis A. Mansfield. New Haven, Conn. : T.

Atkins Murphey, .Murpbev-IIardv Ojnipany, New-
ark, N. J. : Hueh McLean, IIunli McLean Lum-
ber Company, BuHalo. N. y. ; Albro J. Newton.
Albro J. Newton (Company, Ifrooklyn. .\. Y. :

T. F. livman, A. Itvman & Sons. Wllkes-Iiarre,

Pa. : W. S. Sener, <i. Sener & Sims. Lnncister.
Pa.: William Henry Sinedley. Sinidby I'.rus.

Companv. Frankford, I'hiladelplila : Hichard
Torpln. " Uichurd Torpin & Co.. IMiiladelphla.

Finance C').mmittee—Edward F. Ilensoii.

chairman ; Richard Torpin. W. Z. Sener, Edwin
H. Coane, William Henry Smedley.

Ai'DiTons— Emil Guentber, I'hiliidelphia : My-
ron J. Kimball, Kimball & Prince Lumber Com-
pany. VIneland, N. J. : Clayton W. Nichols, Phila-
delphia.

A forty per cent dividend was ordered paid on

all policies as they terminate for the year com-

mencing with Feb. 15.

The following statement shows the condition

of the company on Dec. ,11. 1011 :

L'ASII ASSETS
.\pproved stocks and

bonds, mkt. value. . :? 4:58.080.00
First mortgage loan

on real estate 3..'>00.00

Cash in office .')07.03

Cash in banks on
interest GG.619.6S)

Premiums due i;i.ti27.68
Agent's balance ..... 283.45
Interest due and ac-

crued G.43S.15

Total cash assets ... .$ 537,656.00

LIABILITIES
Losses in process of
adjustment ,$ 9,741.16 ?

Taxes and other bills
due or accrued.... 4,186.29

Inspection cltarges due
o n premiums 1 n
course of collection. 1,552.59

itJnearned premiums on
policies in force. . . . 180,481.32

Total liabilities ...$195,961.36 $
Net cash surplus 341,694.64 037,656.00

Contingent assets, i. e.,

extent of power to
assess ,$ .$1,082,887.95

Total assets $1,620,543.95

Insurance in force $16.."51,604.02
I'remiums in force 360,962.65

Attention is called to the fact that this com-
pany increased its insurance in force $2,279,088
during 1911, making $16,331,604 insurance in

force on Dec. 31, 1911. There was likewise a

large increase in premiums in force, and this

increase amounted to $47,907, making the total

premiums in force at the close of last year $360.-

962. Cash assets increased $61,083, making to

lal cash assets $522,175 .at the end of the year.

The surplus increased $37,129. so that the Janu-
ary statement shows a surplus of $341,094. The
losses incurred and paid in 1911 amounted to

$125,497.

From the above figures it wnll be seen that

this company made a long stride forward last

year and all those associated with the com
pany have every reason to feel gratified.

Lumber Underwriters Have a Prosperous
Year

riie regular annual meeting of the Lumber
I'Tiilerwriters was held at the home office, 66
Uroadway. New York, on Jan. 17. 1912. The
following members were present : F. R. Bab
cock. C. II. Carleton. F. W. Cole, Lewis Dill.

1!. W. Higbie, W. A. Holt, W. C. Laldlaw, II. S.

Lee, U. C. Lippincott, G. B. Montgomery. E. F.

Perry. C. 11. Prescott, .Tr., F. C. Rice and H. F.

Ta.vlor.

The usual routine business was conducted and
the figures of the past twelve months thoroughly
discussed. The statement shown herewith shows
a prosperotis and satisfactory year's business and
I hat tlie organization had a very healthy growth
in 1911. This organization has had the backing
«tf tlte lumber trade througliout the country, and
ils efforts to bring about right conditions in luni-

l)er instirance is shown to be thoroughly .'ippre-

ciated. The direct management of tlic organi-

zation is in the hands of E. V. Perry, who is also

secretary of the National WIir)lesale Lumber Deal-

ers* Association, and Louis II. Parker, deputy-

attorney and assistant manager, has direct charge

of the underwriting and office management. >Ir.

Parker has had a very wide fire Insurance experi-

ence, having been connected with some of the

large fire insurance companies throughout the

Cnited States.

The following is the statement of resom s

and liabiildes Issued on Jan. 1. 1912:

itESOoncES

Cash In banks $193,753.89

State bonds 10,000.00

Losses due from reinsuring com-

panies 1.1T0.47

I'ncollected premiums fnnne over

diiei .-.1 .445.28

LIABILITIES

Reinsurance reserve (50 per cent of

premiums in force) $118,830.01

Due reinsuring companies tpre-

miums) 5,346.67

Set aside to pay unadjusted losses,

etc 19,440.00

Commissions and brokerage 1,965.69

Accrued ta.\es 500.00

Surplus 110,287.27

$256,369.64

lUuder recent improved laws itf the state of

New York, this organization has been given a

prominence which will be of great benefit to it

and, after careful investigation, has been found

to measure up fully to the test of the law, re

ports annually to the department, is subject to

their supervision, and is considered to be one

of the strongest lumber insuring organizations

in the field today.

A Louisville Consolidation

An annouucement of great impiirtauee was
made this week by A. E. Norman of the Nor-

man Lumber Company, who stated that E. B.

Norman & Co. have been consolidated with his

concern under the name of the Norman Lumber
t'ompan.v. Tlie capitalization of the latter com-

pany will be increased from $75,000 to $109,000,

and tlie officers will be A. E. Norman, president

$250,309.64

!•:. I!. NUK.M.W, \ 1< i: rUESlDKN'l' .Mii;.\l.\N

i.r.Mi!i:i! ((iMi'.\NV. i.dnsvii.i.t:. kv.

and treasurer: E. li. Noriuan. vice-president,

aud A. B. Thurman, secretary. S. E. Booker,

who has been in charge of the l)ox factory of

n. B. Norman & Co., will be a director of the

Norman Lumber Company and will continue to

supervise the box raanufaclurlng <'U<1 of the

business. This department will continue ai Sliel-

by and Fulton streets, although the ri'iuiiinder

ot the business will lie concentrated ai Ninth

and Magnolia streets, where the Norman Lumber
Company has a wood-working plant. The com-

bined company ot course takes over the big hand-

mill of E. B. Norman & Co. now going up at

Holly Ridge, La.

Incidentally, P. C. Hooker, who has been con-

nected with E. B. Norman vt Co. for the past

two years, has organized the Bookcr-Ocll (Com-

pany, and has purchased the lumber stock of

E. B. Norman & Co. on the Fulton street yard,

securing also the company's lease on property

at Clay and Fulton streets. The new concern

will operate a large rehandllng yard, and will

receive and ship (luartend and plain oak, pop-

lar, ash, Cottonwood and gum. Stuart It. Cecil,

the other memlier of tlir firm, was wltli the

iVormnn Lumber ('"iiipnny ''or several years.
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Chicago Lumbermeu's Club Organized

Chicago lumbermen assembled in the conven-
tion hall of the Auditorium hotel on Thursday,
Jan. 18, for the purpose of organizing a trade
club for purely social purposes. About tifty of

the local fraternity were present, with Robert H.
Gillespie in the chair, and E. H. Klann acting
secretary. A total of 187 names was listed as
charter members of the club. Most of the busi-

ness done was necessarily merely preliminary in

its nature. It was definitely decided that the

name of the association should be The Lumber-
men's Club of Chicago. It was further decided
positively to close applications for charter mem-
berships on Feb. 13, after which time an addi-

tional initiation fee of $50 will be charged.

The chair was authorized to appoint commit-
tees to draw up a constitution and by-laws, and
to locate suitable quarters for the club after

its final organization.

A second meeting is to be called in about two
weeks, at which time the formal establishment

of the club will take place. E. E. Hooper, sec-

retary of the Lumbermen's Association of Chi-

cago, was elected chairman of the general com-

mittee on organization.

Change in Working System
The ilcMullen-Powel! Lumber Company is

the name of a hardwood company just organ-
ized in Chicago, with headquarters at 1103
Cliamber of Commerce, to conduct a general

jobbing business in hardwood lumber, the

managerial head of which is F. B. McMullen.
This organization is an allied house of the

Fullerton-Powell Hardwood Lumber Company,
South Bend. Ind., and is made to give just
recognition to Mr. McMuIien, who has been in

charge of the company's sales in this section

of the country, with Chicago as his head-
quarters, for several years.

The company, under Mr. McMullen's direc-

tion, will take over the sales end in this dis-

trict of the Fullerton-Powell Hardwood Lumber
Company, South Bend, Ind. : of the Powell-
Meyers Lumber Company. South Bend. Ind..

dealer in car stock material, and of the Hol-
lister-French Lumber Company, South Bend.
Ind.. dealer in northern hardwood, and will

also do an independent hardwood jobbing busi-

ness. 'The oflicers of the concern are C. G.
Powell, president : F. B. McMullen. vice-presi-

dent and general manager, and F. J. Roys,
socrr'tary and treasurer.

Mr. McMullen is well and favorably known
in the local trade, and this organization is not
only a recognition of his abilities by the parent
house, but will give him an opportunity to

broaden his operations. Mr. McMullen's many
friends will wish him increased success in his

new departure.

Meeting New Orleans Lumbermen's Club

The first meeting u£ the Lumbermen's Club
for 1912 was held Tuesday evening. Jan. 9, at

the Gem restaurant. After an enjoyable din-

ner the meeting was called to order by President
Haymann, who extended a New Year's greeting
to the club and its members. He also read a

communication from ex-President Iloshall ex-

pressing his regret at being unable to be present
and extending good wishes of tlie season.

The treasurer reported a healthy condition of

the club's finances.

Chairman Foxley of the membership committee
reported favorably upon the name Oi A. E.

Boadle, who was elected to membership.
BIr. Terriberry made a lengthy address upon

the matter of representation on the Public Belt

Commission, outlining the course he thought
should be taken to press the matter further.

Among other things, lie suggested that ,the club ,

should incorporate. The matter was left to

the executive board, whicli had previously been
given authority to take steps to that end. -Dis-

cussion developed a general disposition to con-

tinue elforts to secure representation on the Belt

Commission ; the situation was canvassed thor-
oughly and a plan of campaign mapped out, the
work being apportioned among the various mem-
bers.

The secretary then read the reply received
from the Dock Board relative to suggestions
made by the club in the matter of the lumber
wharf. As that question was under considera-
tion by the finance committee of that body, the
secretary was instructed to communicate with
the board further and endeavor to arrange for

a conference.

The question of payment of dues was brought
up. It was suggested that a return be made to

the former rule of paying monthly instead of

quarterly, as at present. A constitutional amend-
ment being necessary, notice was given that at

ihe next meeting of the club a motion would be

made to amend the constitution to that effect.

.\ suggestion was then made that a portion of

the funds of the club be set aside as a reserve

fund to meet extraordinary expenses. After dis-

cussion a motion prevailed that the setting aside

of such a reserve be left to the discretion of the

executive hoard.

K IS. McMUl.r.EN. VK'E-I'RESIDEXT McMUl
LENIOWELI. LIMBER COMPANY,

CHICAGO.

The chair called attention to the vacancy exist-

ing in the chairmanship of the law and insur-

ance committee, on account of the election of

Mr. Toung as first vice-president, and the chair-

manship of the statistics and publicity commit-
tee by the removal of Mr. Tully. and stated that
an election was in order to fill such vacancies.

Byron Black was elected chairman of the law
and insurance committee, and James Boyd was
elected chairman of the statistics and publicity

committee.

Notice was given that at the next meeting of

the club a motion would be made to amend the

constitution making the dues of non-resident

members one dollar a month.

Building Operations for December and the
Past Year

Reports from fifty building centers through-

out the United States, which have been regularly

quoted by The American Contractor. (Hiicago.

as a barometer for the activities in the build-

ing industry, show a decline of fifteen pm- cent

for the past year as compared with 191 ri. The
same cities show an aggregate loss of sixteen

per cent for December last, as compared with

December, 1910. The losses and gains in the

cities listed are about equally divided. The
principal gains for the year were made in Cam-
bridge, 24 : Cincinnati, 67 : Cleveland. 21 : Dallas.

;;i : Evansville. ,12; Hartford. 29: Louisville,

112 : Milwaukee, 2.j : New Haven, 33. The
principal gains for December were : Baltimore,

78 ; Bridgeport, 95 ; Buffalo, 185 ; Cambridge,
128 ; Cleveland, 225 ; New Haven, 290 ; Pater-

son, 73 ; Rochester, 113 ; Scranton, 93. Par-
ticulars will be found in the following tables

:

December, December,
1911. 1910. Per Cent

City. Cost. Cost. Gain.Loss
.\tlantu ? 324,67S $ 650,658 .. 50
Baltimore 702,810 394,625 78 . .

Birmingham 102,277 299,480 .. 65
Bridgeport 152,000 77,575 95 . .

Buffalo 1.304.000 4S8,000 185 . .

Cambridge 183,175 80,050 128 ..

Chic ISO 6,805,300 12,287,900 . . 44
Cedar Riipids 238,000 800,000 .. 70
Cincinnati 694.560 333,145 .. ..

Clevelanil 2,3.30.800 715.035 225 . .

Columbus 129.637 481,810 .. 73
Dallas 163,710 374,728 . . 56
Denver 370.150 439.245 .. 15
Detroit 1.083.700 1,480,155 .. 26
Duluth 97,010 155,375 . . 37
ICvansville 75,235 94,353 . . 20
Crand Rapids 117.522 111.210 5 ..

Hartford 206.130 245.830 .. 16
Indianapolis 759.418 559,699 35
Kansas City 436.800 1.005.920 . . 56
Los Angeles 1,431,525 1,472.791 .. 2
Louisville 222.720 153.750 44 ..

Manchester 58,715 78,400 .. 25
Memphis 315.000 460,825 . . 31
Milwaukee 794,089 496,173 60 ..

Minneapolis 400.225 575,2.30 . . 30
Nashville 33.053 35.325 .

.

6
Newark 814,124 2,482,701 .. 67
New Haven 257,320 91,320 290 . .

Manhattan 7.1S8.121 7,175.977 1 ..

Brooklyn 2.618,949 1,988,888 31 . .

Bronx 2. 180,230 870,950 160 . .

New Yolk 11,897.300 10,035.815 19 . .

Oakland 517.539 420,612 23 .

.

Oklahoma Cit.v 146.855 206,710 . . 28
Omaha 164,000 110,850 47 ..

Pateison 128.113 73,813 73 ..

Pittsburgh 867.419 638,364 35 .

.

Portland. Ore 1.293,526 4,720,420 .. 72
Rochester 696,005 325.845 113 ..

St. Louis 6.35,408 836.879 .. 24
Salt Lake Citv 35.600 240,300 .. 85
San Francisco 1.207.420 958,758 25 .

.

scranton 227.325 116,250 95 .

.

Seattle 326.890 752,503 . . 56
Spokane 74,080 134.650 . . 44
Tacoma 88,565 111,703 .

.

20
Toledo 141,757 824,171 ... 82
Wilkes-Bnrre £16.698 165,873 30 ..

Worcester 287.017 218.176 31 . .

Total $39,745,213 $47,813,790 .. 16

1911. 1910. Per Cent
Citv. Cost. Cost. Gain.Loss.

.\tlanta .? 6.215.900 $ 7.405.E50 .. 16
Baltimore 9.32n..S33 9,798,312 .. 4
Biiiiiirgl.am 3..5.'\4.1.57 3.524.053 1 ..

lUidgeport 2.4.3S.552 2,267,488 7 . .

Buffalo 10.364.000 9,222,000 12 .

.

Cambridge 2,903,.525 2.341.425 24
Chicago 105.209.700 96.932.700 8 . .

Cedar Rapids 2.021.450 2,608,050 . . 22
Cincinnati 13.484.923 8.048.010 67 .

.

Cleveland 16.094.677 . 13,948.413 21 . .

Columbus 4,668.242 3.124.828 . . 8
Dallas 5.523.373 4,199,040 31 ..

Denver 6,084.260 11.319.933 . . 46
Detroit 19,012,639 17,515,945 S .

.

Duluth 2.563.338 13,311,264 .

.

SO
Evansville 2,006,966 1,317.010 52 .

.

Grand Rapids 2.508.714 2,255.621 11 . .

Hartford 5.896.244 4.541.979 29 ..

Indianapolis 8.349,477 8,194,311 1 ..

Kansas Citv 13.310.791 13,783.196 .

.

3
Los Angeles 23,004.185 21.684.100 6 ..

Louisville 8.951,123 3,690.032 142 . .

Manchester 1.486,781 1.334.530 11 ..

Memphis 5.859.146 6.2S0.498 . . 6
Milwaukee 12.336.098 9.797,581 25 .

.

Minneapolis 13.735.285 14.363.830 ... 4
Nashville 1.209,609 1.623.79G . . 25
Newark 10.975.334 13.394.812 . . IS
New Haven 5.868.519 4.386.065 33 . .

Manhattan 11L290.40S 108.643.096 2 ..

Brooklyn 37,711.067 39.796.840 .. 5
Bronx 24,413..307 45.432.530 . . 46

N(w York 17.3.414.782 193.872.465 .. 10
Oakland 7.118.197 7.078.635 1 ..

Oklahoma Citv ... 2.S2S.150 3.493.203 .. 4S
Omaha 5.426.863 6.250.988 . . 13
Paterson 2.263.597 2.199.756 2 ..

Pitt'lburgh 11.706.898 12.790..599 . . 8
Portland. Ore 17.419.090 19.766.998 .. 11
Rochester 9,3.89,775 10.082.528 . . 6
St. Louis 18.607.333 19,600.063 .

.

5
Salt Lake City 3.159.600 4,461,400 .. 29
San Francisco 20.915.474 20.508.556 2 . .

Scranton 1.7,33.870 2.085.948 . . 15
Seattle 7.491.156 17.163.080 .. 56
Spokane 3.314.780 5.883.484 . . 44
Tacoma 1.707.644 2,685.051 . . 36
Toledo 3,722,5.36 3.933.622 .

.

3
Wilkes-Barre 2.104.277 2.052,180 2 ..

Worcester 5,002,985 4.304,207 16 .

.

Total $550,272,098 $633,648,557 .. 15

•Pnhitli. $10,000,000 steel works permit issued 1910.

Veteran Lumberman Dies

L. II. Gage, widely known as a pioneer in

the lumber business, died at the Vcndome ho-

tel. Chicago, on Jan. 12. The cause of his
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death was pneiiinonia. lio being sick but five

fiays. The deceased was widely known and
highly respected in hardwood circles. He orig-

inally operated at Indianapolis, but after sev-

eral years went to Memphis, Tenn., and organ-

ized the L. n. Gage Lumber Company, which
still bears his name. Mr. (_Tage remained in

Memphis for several years, ami then left for the

gold fields of Oregon. Upon returning from the

West he went to Cincinnati and organized the

Gage-Possell Lumber Company, with which in-

stitution he was connected for a number of

years.

Mr. Gage was a pioneer in the hardwood
business, starting with Scatchard & Son, Buf

falo, many years ago. Until recently he had

been living in Oregon, and returned to Chicago

last October. He leaves a widow and five mar-

ried daughters.

The cutler head is made round, as this form
facilitates the application and care of thin air-

hardening cutters, with which the machine is

preferably fitted. The head is grooved to carry

four cutters.

There are many improvements in this new ma-
chine, and full details can be secured by ad-
dressing the H. B. Smith Machine Comijany.
Smithville, N. J.

Biltmore Doings
Biltmore Doings, giving .tu account of the

activities of the Biltmore Forest School in

Cermany during December, tells of interesting
irijis the students made during that month. The
first part of December was spent in a trip

through Bavaria and Saxony. In Bavaria the

forests visited were mainly spruce and lir. In

these sections the students had excellent oppor-

.\K\v 11. 1!. s.xinii :;ii i.Mii iik.wv cviu.Ni-rj- ri..\.\i:K

New Cabinet Planer

Illustrated herewith is a view of a new thirty-

inch heavy cabinet planer that has just been

put out by that veteran and sterling wood-work-
ing machinery house, H. B. Smith Machine Com-
pany, Smithville, N. J. This machine has va-

rious improvements over any other type of furni-

ture planer, and is built with a round head, hav-

ing four sell-hardening cutters, patent sectional

feed rolls, patent sectional chip-breakers, power
hoist, and provision for jointing and grinding
the cutters on the machine.

These machines are e.\tra heavy as compared
with other cabinet planers, and are very finely

constructed, and strongly driven. They will do
the finest kind of smooth planing. The frame is

cast boUow including the front and rear cross-

girls, which is the stiScst possible form of con-

itr-uction.

The bed Is heavy and deeply ribbed, and has a

vertical movement of lull seven inches on long

inclines, which extend from the front to the rear

of the framing. The feed Is started and stopped

by a belt-binder which is hinged on a trunnion
Independent of the shaft. I'rovision is made
for two rates of feed, viz : twenty and thirty a

minute, but additional rates ol feed may be had
by additional pulleys.

The feed works consist ol four live-Inch feed

rolls, two above and two below. The upper Iced

roll is made In sections. The front and rear

rolls arc thirteen and one-hall Inches apart from
center to center, which enables the machine to

plane pieces as short as thirteen and one-halt

Inches without depending upon one piece shov-

ing the other through.

The sectional leetl rolls arc made two Inches

wide and each sectlOD Is given pressure by a
spring ol limited movement, which causes a

double roller over each section to give the neces-

sary pressure to each section so as to Insure

a positive Iced. Pieces varying In thickness

can be planed simultaneously.

1 unity to closely observe the regeneration meth-
ods employed by Bavarian foresters. The for-

ests in this country are logged in strips about
300 l*eet wide, each strip being restocked after

cutting by planting. Logging is started at the

top of the hill and carried downward, thus avoid-

ing damage to the young growth. By this

method a perpetual supply is const.intly beius

maintained.

From Dresden, in Saxony, the students visiteil

the suburb of Tharandt, where is located th<^

first technical forest school in the world, which
was founded in 1811 by Heinrich von Cotta.

The students were accorded a royal welcome
and access to the various departments and lec-

ture rooms of the school. It was learned that

the revenue from all the state forests of Sax-

ony Is two and onc-lialf per cent, and that the

forests have risen in value gradually siure 1811.

an annual i-:ilr of tlni'c piT ceui. making a total

revenue during this period of five and u half
per cent. So it would seem that Frederick
Weyerhaeuser was not far wrong when he stated
that he could not see a revenue in e.Kcess ol

two per cent in forest growth.
From Dresden the students returned to Darm-

stadt, stopping en route at various points of
interest, where particular observations were
made to show the results of different typos of

forest administration.

Baldwin Plant for Chicago

The Baldwin Locomotive Works of I'hila-

delphia has announced that its new western
plant will be built at East Chicago on a tract

immediately adjoining the Gary plant of the steel

corporation. Adequate shipping facllitii's with
highly satisfactory switching arrangements are
available at the new site. It is planned to make
the development of the western plant gradual,

as was the erection of the Eddystone plant at

Philadelphia. The rapidity of erection depends
entirely upon business conditions. The cost of

the new project will be entirely covered without
the issuance of any new capital. It will be

paid for out of the cash resources of the Baldwin
Locomotive Works.

The Motor Truck in the Lumber Busiuefs

That the motor truck not only commands the
attention of lumber dealers throughout the coun-

try, but is here (o play an important part In

the transaction of their business, is evitlenced

by the rapid installation of motor car service in

vai-ious lumber yards all over the country. The
first concern in the lumber business to use

motor trucks exclusively in deliveries was the
I'idel Ganahl Lumber Company, St. Louis. Mo.
This concern spent several years In a close In-

vestigation of the possibilities of the motor truck

for this purpose, and now is using seven trucks,

of five-ton capacity, with astonishingly gratify-

ing results. The eighteen months' trial which
they have already had, has demonstrated their

efilciency under hard service, and the ease with

which they can be handled in the yards. This
company is the only firm in St. Louis at the

present time using motor trucks, and it claims

that they arc never idle. The accompanying
illustration shows the entire battery about to

start out in the morning.

The experimental stage has already been

passed, and it is now an established fact that

deliveries can be made with motor trucks not

only easier and faster but more cheaply than

with teams. Furthermore, their ability to travel

the hardest roads and in the worst weather

makes deliveries a much surer proposition, and
lu'events unavoidable shutting down during heavy
weather, which is utiavnidable with team
service.

BATTEItV iiF AirnMiiiiii.i.; IKIU'KS KMrLOYED BV Till; I IDKl. (;.\.\.\IIL LUMBEK COM-
PANY, ST. LOUIS.
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The Hardwood Situation in London
Advices from tlie leading lir.ikei-ige lirnis of

London generally state tbat an unusually high
level of values in mahogany was maintained
during the past year. This strengthening of

the market is ascribed primarily to an active,

persistent demand rather than to the usual
shortage of supply. One firm reckons that the
total increase in imports of mahogany into

London was fully twelve per cent above the
average of the past decade. Gaboon mahogany
is mainly responsible for this increase, as the
supply from all other parts is very little above
the average. It is reckoned that the total
mahogany cut during 19H was one of the
largest on record. A feature of the mahogany
trade during the year was the voracity of the
buyers. They seemed to be anxious to get hold
of the wood at any price, and of any quality.

With prospective supplies, as far as can be
seen, but moderate, and a continuance of this

vigorous demand, there is no visible sign of any
weakening in the market. There is every reason
for shippers to believe that the favorable condi-
tions which prevailed during the past year will

continue.

While the supply of walnut logs during J 1)11

was the largest for some time, this stock was
of an inferior quality. While most of the
shipments were disposed of at fairly . satisfac-

tory figures, there is an accumulation of stock

at present, owing to the excess of deliveries over
demand. The trade in walnut planks and boards
has been conservative during the year, w-ith the

result tbat there was no great suffering in

prices, for while the lower grades were some-
what weak, the better quality of stock was
usually disposed of at good figures. The import
was less than usual, but this did not cause any
shortage, as most of the buyers were well stocked
by purchases during 1910.

While the import of American oak logs

amounted to practically nothing, the trade in

quartered planks and boards was fairly satis-

factory, especially during the first half of the

mand, the market will return to its highly satis-

factory conditions of a few monlhs ago.

The supply of American ash was as a rule in

excess of demand, and as a consequence prices

have remained weak and fluctuating. There has
been a noticeable improvement, however, in the

last month or two, especially for the best grade
of stock.

There was a steady supply of red gum on

hand during the .year and a favorable market
with easily maintained values. It is reported,

however, that buyers are giving increased atten-

tion to hazel pine on account of good widths
and attractive prices.

The inquiry for maple planks during the year

was but limited, and easily met by the supply

on band. The business in flooring boards was
somewliat less than 1910, and most of the im-

ports were on flrm orders. It is likely that any
increase in the quotations will result in further

reduction of consumption in the Tiondon market.

The Berailler Sawdust Blower

A now ad.junct for sawmills, and especially

lor small mills, is the Be'miller fan bl.ower, manu-
factured by the Bemiller Fan Blow-er Company
uf Butler, O. An installation of one of these

equipments is illustrated herewith.

This device is said to be the only complete
and successful one ever manufactured to elim-

inate sa\Ydust from a mill. It is ad.iusted so

that it cannot clog, choke or become displaced.

Those who operate small sawmills, and know
the nuisance of having a mill blocked up with
sawdust, will appreciate this new apparatus.

The equipment weighs only one hundred and
thirty pounds, and very moderate power only is

required, as it is run with a two or three inch

belt. It is guaranteed to blow sawdust from
thirty to eighty feet from the saw in any direct-

ion desired, and the direction can be changed
with less than five minutes' labor. The Machine
is sold on approval, and it is recommended that
operators of portable sawmills ask the company
fr^r one of Its illustrated catalogues.

THE BEMII.LKl! SA«'IH Sf

year, when the supplies were but moderate.
Towards autumn, however, shipments became ex-

cessive, with a consequent weakening of the

market, which has not yet fully recovered. The
strongest demand was for high-grade stock, while

there was some difliculty in disposing of the

medium quality. There was a heavy importa-

tion of plain planks and boards, especially of

the lower grades, throughout the year, but a

consistent and spirited demand prevented any
excess of logs until toward the latter part of

the year, when unusual arrivals weakened the

market somewhat. There is not an accumula-

tion of stock, particularly in the low grades.

The demand for three- and four-inch sills took

care of all stock immediately upon arrival.

The import during 1911 was in excess of the

previous year and more than enough to cover

the demand. The strongest market prevailed

during the first part of the year, hut the sum-

mer dullness, accompanied by heavy arrivals,

broke the market somewhat, and caused an ac-

cumulation which still is maintained. The de-

mand for cull stock is steadily weakening with

the increased use in the English market of three-

ply wood. But the demand for the better grades

and for wide stock was brisk. While at present

a dullness is noted all through the poplar de-

mand, there is every probability that with de-

<.-reased otTerings and a steadily maintained de-

Bi.ii\vi:i; IN ciri:u.\Tii i.\

Purniture in Russia

Leading furniture dealers in Russia, wholesale

and retail, say there is practically no demand
for American goods, for the reason that repre-

sentation of European manufacturers lose no

opportunity to obstruct its sale in the interest

of their own products. Its solidity and fine

workmanship are highly spoken of, but so many
objections are raised against it that dealers

will not handle it.

The American consul at Moscow, John H.

Snodgrass, is authority for the statement that

excessive cost of transportation, high import

duty, bad packing and refusal of American manu-
facturers to grant long credits are the reasons

advanced by Russian dealers for their reluctance

to handle American-made goods. Furthermore,

the lack of knowledge of climatic requirements

is an obstacle in the way of American manu-
facturers. The long, severe winters make neces-

sary constant and extreme heat in the houses,

which causes warping and disjointing, and the

furniture has to be made with that condition in

view.

The prejudice created by European competitors

in this way will be difficult to overcome, and it

is not at all likely that American manufacturers
will soon find ready sale for their product in

Russia.

To Tap Haytl's Forests
A new enterprise that gives promise of im-

portance Is the organization of a company for
the development of an extensive tract of timber
in the island of Hayti that embraces mahogany
and other valuable woods. W. H. Grannis, Bal-
timore, Md., former representative of the W.
M. Ritter Lumber Company, Columbus, O., but.
now a member of Furst Bros. & Co., is a prom-
inent figure in the undertaking. The project
will call for the erection of mills, construction
of logging railroad and the necessary appur-
tenances of such an operation, and will entail
the investment of a large amount of capital. The
intention of the corporation is to make Balti-
more the distributing point in the United States
for its timber and lumber.

Timber in Canada
The forestry branch of the Dominion Depart-

ment of the Interior, Ontario, states olBcially
that, omitting semi-treeless lands, the original
timber area of Canada was approximately
1,900,000 square miles. Of this 98,000 square
miles have been cleared for settlement, and
100,000 square miles have been cut over by
lumbermen, leaving 1,702,000 square miles of
timber land still untouched.
Figuring on an average of 3,000 feet to the

acre, a conservative estimate, it is assumed
that the timber still standing in Canada will
approximate 3,279,000,000,000 feet. The Con-
servation Commission estimates the amount of
saw timber still standing at 494,600.000,000
feet and the amount of pulpwood at 1,100,000,-
000 cords. The timber consists almost wholly
of pine, spruce, hemlock and other soft woods.
The above figures are regarded as the most

accurate ever issued by the Canadian govern-
ment on this subject.

Miscellaneous Notes
The Grant Lumber Company, Dry Ridge, Ky..

has decreased its authorized capital stock to
.$15,000.

The Maxon Case Lumber Company, Gary, Ind..
has been incorporated with a capital stock of
.f40,000.

The McDonald Lumber Company of Coving-
ton, K.V., has been incorporated with a capital
stock of $20,000.

The Herculaneum Lumber Company. Ilercu-
laneum. Mo., has increased its capital stock from
•flO.OOO to .$20,000.

The Zenda Lumber Company, Zenda, Wis.,
has been incorporated with an authorized capi-
tal stock of $20,000.

The Geo. Delker Company, carriage manufac-
turer of Henderson, Ky., has increased its capi-
tal stock to $100,000.

The Zielinski Lumber Company, Rochester,
N. Y., has been incorporated with an authorized
capital stock of $25,000.

C. E. Stewart of Atlanta recently purchased
4,000 acres of timber land on the Alabama river,

near Mobile, for $25,000".

The hardwood flooring plant of Bliss & Van
Auken, Saginaw, Mich., was recently destroyed
by fire, entailing a loss of $15,000.

The Spies-Thompson Lumber Company, Me-
nominee, Mich., has been incorporated with an
authorized capital stock of $100,000.

The American Lumber & Wood Company,
Philadelphia, Pa., has been incorporated with
an authorized capital stock of $500,000.

The Carter Lumber Company, Riverside. Ark.,
has decreased its capital stock from $20,000 to

$10,000.

The Campbell-Smith-Ritchie Company of Leba-
non, Ind.. has increased its capital stock to

$80,000.

The Arpin Hardwood Lumber Company has
started a night and- day force of about 200 men
as a beginning of the season's operation at

Atlanta, Wis.
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Brown & Duty of Olive Branch. Miss., have

been succeeded by the Olive Branch Lumber

Company, which is incorporated with a capital

stocis ot $20,000.

The officers and directors o£ the I'hiladelphia

Veneer & Lumber Company. Philadelphia, Pa.,

will liquidate the aCfairs of that company prp-

, paratory to discontinuing its business.

The Island Mill & Lumber Company, Alpena.

Mich., started up its big mill on Jan. 8, and lias

a stock of logs on hand to enable it to cut

hardwoods exclusively until .Tune 1 next.

The Garrison Spoke Company of l'"ranklin, 0.,

has been Incorporated with an authorized capi-

tal stock of $10,000. The incorporators arc

A. R. Stecker, John J. Schwartz and others.

The Lexington Broom Works. Le.\ington. Ky.,

has been incorporated with a capital stock ot

$10,000. The incorporators are J. M. Letton,

Jr., of Jackson, J. H. Letton, Sr., and others.

The I. Stephenson Lumber Company has been

incorporated at Marinette, Wis., with an author-

ized capital stock of $8,000. The incorporators

are H. A. J. Upham, C. A. Russell and J. W. B.

Van Houten.

Night work has just been started by tbo Rice

Lake Lumber Company of Rice Lake. Wis., at

its mill at that place. This move is the result

of a much strengthened demand for northern

hardwoods of late.

The Blanchard Lumber Company. Buffalo,

X. Y., has been incorporated with a capital

stock of $75,000 to manufacture lumber, etc.

The incorporators are T. H. Blanchard, N. A.

Darrow and C. E. Ladd.

A new Tennessee operation will shortly be

started near Sneedsville, Hancock county, Tenn.

T. J. Cantrell recently purchased a good sized

tract of hardwood in that county and will in-

stall a mill at this point.

The Williams Brothers Company of Detroit,

Mich., recently consummated one o£ the biggest

timber deals in Detroit in recent years by pur-

chasing 50,000,000 feet of hardwood Umber in

Gaylord county, Michigan.

The Campbell Lumber Company, Hay City.

Mich., has sold Its mill, mill equipment and

realty on Water street to Ross & Wentworth.

The Campbell Lumber Company will continue

in business but in another branch ot the trade.

William Haas &. Sons are establishing a handle

factory at Houston, Tex. The plant will make

a specially of shovel handles and will have a

capacity of 150 dozen per day. It is under the

management ot Pred and Henry Haas, and will

be enlarged should the business justify.

On Jan. 1 the ownership of the rotary ve-

neer plant of the Southland Veneer Company at

Tuscaloosa, Ala., changed back to J. T. Horn &
Co., of Indian.ipoUs. The business will be con-

tinued under the latter's name. The plant orig-

inally belonged to J. T. Horn. It was started

by him and W. S. Hitt in 1903. being sold in

1910 to the Southland Veneer Company.

The lumber mill ot the Escanaba Lumber Com
pany at Masonvllle. Mich., was recently totally

destroyed by fire. The mill and tramways were

totally wrecked, and were not covered very

heavily by Insurance. However, the greater loss

will come from the timber already cut Ibis sea-

son, which will have to be disposed of in some

way or held over for several months until the

mill is rebuilt.

It has been announced that the Brunswick-
Balke-Collender Company, large manufacturer of

billiard tables, hotel supplies, etc., which for

years has been located at Long Island City, will

move to Chicago, where the business of the com-

pany will be concentrated. The chief reason

for this move is to enable the company to lo-

cate nearer sources of supply. It is also under-

stood that better freight rates are available.

Charles Oliver and A. S. Bliss,< formerly hard-

wood jobbers in Minneapolis, operating as the

Oliver & Bliss Lumber Company, have dissolved

partnership and each will continue on his own
account. The former business will be continued

by Charles Oliver in the old offices. Mr. Bliss

has organized the A. S. Bliss Lumber Company
to handle all kinds of hardwood and shop lum-

ber. He is located at the Lumber Exchange.

Shreveport, La., acquired another hardwood
manufacturing house when the Mansfield Hard-

wood Lumber Company removed its headquar-

ters to 404 Hutchinson building. This concern

operates big band mills and hardwood dimen-

sion mills at Mansfield and Winfleld, La. While
specializing in quartered white oak and thin

ash and oak specialties, the company also manu-
factures a large line of buggy shafts, rims, poles

and hickory dimension.

Fire of unknown origin recently destroyed the

plant of the Louisville Planing Mill & Hard-

wood Flooring Company, Louisville, Ky.. entail-

ing a loss estimated at .$120,000. Plans have

been completed for the reconstruction of the

plant. A building ot brick and frame will be

erected, which will be 100x150 feet and two

stories in height. The company will rebuild its

boiler house and will continue to produce elec-

tric current for the individual motors which

will operate its wood-working machines. It is

expected that the company will be ready for

liusiness in about ninety days.
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Hardwood iSJeivs ISlotes

CHICAGO

Charles Knott ol Charles Knott &. Co., New
Madrid, Mo., was a Chicago visitor this week.

Mr. Knott operates a hardwood sawmill at New
Madrid, and markets his output largely to the

jobbing trade.

Hardwood Record was honored with a call

on Jan. 15 from O. C. Lerake of the Under-

wood Veneer Company, producer of veneers and

veneered panels, Wausau, Wis.

G. von Platen, Grand Rapids. Mich., who
operates sawmill plants both at Boyne City,

Mich., and at Iron Mountain. Mich., was a

Chicago visitor last week. Mr. von Platen Is

seriously contemplating moving to Chicago for

the purpose ot making his business headquar-

ters here.

Hardwood Record Is Indebted to the Slmonds

Munutacluring Company for a new piece of

I.amphlet literature entitled "Slmonds' Guide tor

Millmen." which is the January Issue of Its

neat little house organ, telling all about the

various plants and processes of the Slmonds

Manutaclurlng Company at Fitchburg. Mass.,

and Chicago, III.

Acknowledgment Is made of a communication
from Hugo Forchhelmer, Frankfort-on-Main,

Germany of Jan. 1, announcing that after that

dale Mrs. Hugo Forchheimer will be a limited

partner In the house and that Hans Forch-

heimer has joined as an active partner.

O. F. Yeager, the well known BulTnlo lumber-
man. Is being congratulated on his election as
president of the Buffalo Chamber of Commerce,
one of the foremost commercial organizations
In the United States. lUnder the leadership of

Mr. Yeager there Is no doubt that the work of
this Important body will be rnrrled forward to

greater success than has ever transpired in the
past, and 1912 will certainly be a memorable
year in the history of this organization.

Hardwood Record acknowledges receipt of an
illustrated pamphlet involving a very complete
stock list of that foremost San Francisco bard-
wood house. White Brothers. The list includes

a comprehensive stock of practically all leading

varieties of foreign and domestic hardwoods, ve-

neers and panels. White Brothers announce that

the stock listed is the largest on the Pacific

coast, and as to variety of woods, few yards ii>

the country carry such a comprehensive stock.

During the forthcoming annual meeting of the

Hardwood Manufacturers' Association at Cincin-

nati. Hardwood Record will have an office Id

Room 900. on the convention floor, of the Sin-

ton hotel. This room will be shared during the

meeting by E. H. Klann, secretary of the Lum-
ber Sales Managers' Association, where both Mr.

Klann. the editor and the attaches of Hardwood
Record present at the meeting will be glad tc^

receive the calls of their friends.

M. W. Perry, secretary and general manager
of the Ahnapee Veneer & Scaling Company at

Algoma, Wis., spent a few days in this city

last week on business.

C. H. Donaldson and A. Wilson of the Mason-

Donaldson Lumber Company of Rhinelander,

Wis., spent last week calling on the Chicago

trade.

J. A. Ganahl ot the Fidel GanabI Lumber
Company ot St. Louis, was in town for a tew

days last week on business.

J. C. Cremer, formerly of the Chicago Lumber
& Coal Company of St. Louis but now head

of the Cremer Lumber Company, of that city,

was in Chicago last week in the interests of his

business.

Leonard Bronson. manager of the National

Lumber Manufacturers' Association, whose head-

quarters are at Tacoma, Wash., spent several

days in Chicago this week.

A. E. Gorham, president of the Gorham
Brothers Company, well-known veneer and

panel manufacturer of Mt. Pleasant, Mich., was

a Chicago visitor last week.

J. C. Turner, the cypress manufacturer, whose

offices are in the Townsend building. New York.

and who carries a big stock of cypress at Irving-

ton, N. Y., was a Chicago visitor on .Tan. 23.

nnd paid a visit to H.\rdwood Record'.s sanctum.

Mr. Turner was en route to the South, to visit

his various sawmill plants, and incidentally

other cypress producers in the Guit country.

E. J. Gillouly. sales manager of the Foster-

Latimer Lumber Company ot Mellen, Wis.,

spent several days in Chicago last week.

E. R. Moore, an associate ot A. S. Pierce of

lihinelander. Wis., was in town on Jan. 16.

J. T. Edwards of the Medford Veneer Company.

Medtord, Wis., was In the city during the past

week and reports that conditions in his country

nve pretty quiet on account ot the Inclement

weather.

Harry Wilbur of the Brittlngham & Young
Company, Madison. Wis., was In town several

days ago on business.

Bud Levings of the Morehead Manufacturing

Company, Jlorebead, Miss., was in Chicago this

week and expects to go from here to Cincinnati

to attend the meeting of the Hardwood Manu-

facturers' Association ot the United States next

week.

L. P. GrolTmann. secretary ot the St. Louis

Basket & Box Company, spent a few days Id

Chicago recently In connection with the business

of his firm.

Mr. Kendall of Ihe Nichols & Kendall Furni-

ture Company of Ilunllngton. W. Va., visited n

number of local lunibeniien ilurlng Hie past week.

F. M. Baker of the Hanlwood Mills Lumber
I'onipany ot Chicago spent Ibis week on a busl-

ress trip to Arkansas and Memphis.

J. F. McSweyn. head of the Memphis Saw
Mill Company. Memphis. Tenn.. was In Chicago
Ihe tlrst of this week nn i>iie of Ills regiiliir
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visits to tlie trade. Mr. McSweyu reports a
good volume of business, and very satisfactory

trade conditions in siglit.

Henry Ballou, managm- of Cobbs & Mitcliell.

Inc., Cadiilac, Mich., accompanied by liis wife,

spent a day in Cliicago last week en route for

an extended trip to the Pacific coast. Mr.
Ballou has been in bad health for some weeks,,

and his principals insisted that he take a two
months' leave of absence in a warmer climate

to thoroughly recuperate from his arduous work
of the past years.

W. W. Dings, secretary and sales manager
of the G^retson-Greason Lumber Company. St.

Louis, Mo., spent some days among the Chicago
' trade last week, and reports having the best

business in this market that he has had for

several years.

r
A'fiVV YORK

The only development of the fortnight of

special moment in the great legal battles now-

waging in the courts here between the American
Anti-Boycott Association and the Carpenters'

union, as previously reviewed in this correspond-

ence, was the decision of the New York State

Supreme Court, which denied the application

of the Brotherhood of Carpenters and Joiners

an injunction to restrain the American Anti-

Boycott Association from furnishing legal ad-

vice and other services to its members.
The Ideal Wood Manufacturing Company, 31.j

Fourth avenue, Manhattan, and factory at 317
East Ninety-fourth street, has filed a petition* in

bankruptcy with liabilities of $9,901 and assets

of $4,000.

Fire on the night of Jan. 12 did $23,000 dam-
age to the big lumber yards of Hardy, Voorhies
& Co., Grand street and Newtown Creek, Brook-

lyn, N. Y.

H. P. Lambert has been admitted to partner-

ship in the well-known wholesale firm of Sim-

mons Brothers, 68 Broad street, by C. W. Sim-

mons, the surviving partner of the house. Mr.

Lambert has been identified with the house for

many years.

Hamilton H. Salmon & Co., SS Wall street,

announce that they have just opened a large

wholesale distributing hardwood yard in the lake

front section of Buffalo, where they will carry

1,000,000 feet of all classes of stock for quick

shipment to the eastern trade.

Walter Sharp of Churchill & Sims, prominent

lumber merchants of Liverpool and London, Eng-

land, recently arrived in this city for the pur-

pose of making a tour of tho American lumber

manufacturing centers.

H. D. Bowen, for many years prominent in

the wholesale flooring trade, has engaged on his

own account under the style of H. D. Bowen &
Co., with offices at 1 Madison avenue, this city.

BUFFALO

Henry Feist, carpenter builder, son and suc-

cessor of the late John Feist, has been elected

president of the Builders' Exchange.
Fire caused a damage of several thousand dol-

lars to the Peterson Handle Factory and the

Warren Chair Works at Warren, Pa., on Jan.

IS. The lumber stock is said to have been

destroyed, while the dry-kiln was also seriously

damaged. The loss is covered by insurance.

F. M. Sullivan has been making an Eastern

business trip, spending several days in New
York. The local trade of T. Sullivan & Co.

has been keeping up to a good standard this

month.
A. .T. Elias appeared before the Railroad Ter-

minal Commission on .Ian. 16, making sugges-

tions at the hearing given on toVminal prob-

lems. He said the whole subject should be taken

up as a unit. He has been a shipper here for

thirty-one years.

M. M. Wall of the Buffalo Hardwood Lum-

ber Company makes the prediction that the
first half of 1912 should show some very satis-

factory results in the hardwood line, with the
last half perhaps not so good.

Hugh McLean leaves the last of this month
for Memphis, where he will spend some days
on business in connection with the company's
mill.

President A. W. Kreinheder of the Hardwood
Exchange, presided over the first meeting of

the year on Jan. 13. A number of matters were
considered, including the subject of through
rates on lumber.

I. N. Stewart's term as director of the Cham-
ber of Commerce expired this months but he

retains his interest in its proceedings and will

no doubt take an active part in its affairs under
President Yeager.

The yard of O. E. Yeager has lately com-
pleted its inventory for the year, finding a very

romplete assortment of poplar among other

stocks.

President James A. White, whose Buffalo

Maple Flooring Company's plant is moving to

Boyne City, Mich., expects to remain a Buffalo

lumberman and will soon open an office uptown
to look after the flooring trade.

Anthony Miller continues optimistic concern-

ing the year 1912, and expects to move a good

Quantity of hardwoods, in which he has about

as well assorted stocks as any of the yards.

Basswood and elm are in good supply.

PHILADELPHIA

A now incorporation, which went into effect

on Jau. 2. is the Woodcliff Lumber Company,
owned and officered by the four members of the
firm of J. Gibson Mcllvain & Co. J. Gibson
Mcllvaiu is president ; Walter B. Mcllvain, vice-

president ; Hugh Mcllvain, treasurer ; J. Gibson
Mcllvain, Jr., secretary ; and C. T. Dews, man-
ager. The secretary states that the company
has about 1,000 acres of timber at Monterey.
Putnam county. Tenn.. which will yield nearly

10,000.000 feet, mostly hardwood, in which is

a very large proportion of excellent quartered

oak and poplar, and some of the finest chestnut

ever placed on the market. A band mill is being

erected and the plant will commence opera-

tions in about sixty days.

Howard B. France, secretary and treasurer of

the Monarch Lumber Company, continues lenient

as to trade conditions. W. T. Latham, vice-

president of the company, who has charge of

the manufacturing end of the business, which

is conducted as the Haddock-France Lumber
Company at Mount Sterling, N. C. reports the

demand for lumber in excess of the supply. Mr.

France speaks confidently of a virile trading for

the new year.

The Henry C. Patterson Company. Glenwood
avenue and Dauphin street, has passed into new-

hands, the charter and property having been

purchased by the Whiting Lumber Company.
The business will be carried on hereafter as the

Henry C. Patterson Company. Frank R. Whit-

ing, president, Chapin L. Barr, vice-president,

Albert W. Wasey, secretary and treasurer, and

W. S. Whiting will compose the board of direct-

ors. The yard will be provided with a shedding

for the protection of about 1,000.000 feet of hard-

wood flooring and will be conducted as a storage

and retail yard.

Fisher Dalrymple, secretary and treasurer of

the S. B. Vrooman Company, Ltd.. reports a

diminished activity at the present time, but

regards the outlook favorable for expanded

trading.

R. W. Wistar of Wistar, Underbill & Nixon

says his firm has acquired the property in which

their yard is located In Nashville, Tenn., secur-

ing to them a storage capacity for about 10.000.-

000 feet of lumber.

The old and well-known firm of Eli B. Hallo-

well & Co., carried on for years by Eli B. Hallo-

well and Ralph Souder. assumed on Jan. 1.5 the

new firm style of Hallowell & Souder. The new
name involves no change in personnel, being in-

tended only to give greater publicity to R.
Souder. The firm testifies to a fairly responsive
business.

The J. S. Kent Company has appointed R. E.
Boyd to take charge of its interests in New
York state. Mr. Boyd is a well-known figure in

the New York field.

On Jan. 6 the firm of Howes, Lawton & Rus-
sell became Howes & Russell, William N. Lawton
liaving retired. Mr. Howes reports a reduced
trading during the last fortnight.

The Philadelphia Veneer & Lumber Company,
controlled for many years by Jerome H, Sheip
and Asa W. Vandegrift, will soon be no more.
Its affairs are awaiting settlement by litigation.

The Rupp Chair Factory was visited by fire

on Jan. 15, causing a damage estimated at $3,000.

The Penn Swing & Ladder Company, Lancas-
ter, Pa., was chartered under Delaware laws Jan.

12, with a capital stock of $50,000.

The Pennsylvania Railroad has announced that

it is planning to spend about $40,000,000 in the

next few years upon local improvements in ter-

minal and interurban stations, trackage, im-

proved coaches for commutation and various

other lines.

PITTSBUROH

The J. M. Hastings Lumber Company reports

I hat it has been able to get better prices on

several grades of lumber than it did three

months ago and Mr. Hastings believes that the

situation will improve gradually right along.

F. W. Havenar. formerly of the W. P. Craig

Lumber Company's force, will hereafter handle

the delivery trade for the Duquesne Lumber
Company. F. W. Havenar. Jr., will also work
western Pennsylvania for this company.

The West Virginia Lumber Company has been
strengthening its hardwood connections and Is

going into the new year with the best equipment
it has ever had. It has added to its force

W. A. Schmidt, who for twelve years had been
office manager of the Flint, Irving & Stoner
Lumber Company. It has also put on as sales-

man R. A. Stimely, formerly with the Traxler
Lumber Company of New Y'ork. who will travel

Ohio, and George Whitehead, formerly with the

Crossett Lumber Company of Arkansas and
Louisiana, who will travel western Pennsyl-

v.-".nia, and George Fawcett. formerly with the

W. P. Craig Lumber Company, who will work
the city trade.

E. H. Shreiner of the E. H. Shreiner Lum-
ber Company was down in North Carolina and
West Virginia last week buying stocks. He Is

well satisfied with the outlook for the coming
year's business.

H. M. Jackson of the Aberdeen Lumber Com-
pany made a very successful trip through West
Virginia and Kentucky last week and bought con-

siderable stocks of hardwood. He reports prices

on the rise and stocks at the mills very low.

H. E. Ast, hardwood manager of the Amer-
ican Lumber & Manufacturing Company, had
a cold time down in West Virginia recently buy-

ing stocks. He found conditions at the mills

badly shaken up and a complete line of hard-

wood in any line very hard to get.

The Freehold Lumber Company is now well

established at 610-611 Keystone building. Rob-

ert Garrison is president: C. S. McCleary. sec-

retary and treasurer.

BOSTON

The White River Valley Lumber Company.
Boston and Stockbridge. Vt.. has been incorpo-

rated with a capital stock of $50,000 by J. E.

Safford. M. Belland and Geo. M. Faulkner.
The George A. Paul Lumber Company, Inc..

Boston, has been incorporated with a capital

stock of $25,000 for the purpose of manufac-
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liirinj;. selling and dealing in lunilici-. Tin'

president is George A. I'aul. and treasurer.

George A. Fisher.

Keech Fukagawa of Toklo, Japan, and II.

Nakanura of Formosa have been recent visitors

at the plant of the Simonds Manufacturing

Company, Fitehburg. Mass. IT. Nakanura, upon

his return to Formosa, will establish a large

sawmill. The visitors were accompanied b.v T.

Isshiki, manager of the New Vork branch of

Mitsue & Co.. large importers and exporters.

The plant of the VT. A. Choate Manufac-

turing Company, Brattleboro, Vt., was recently

sold a^ auction to W. A. Brown. School desks

have been manufactured and this will be con-

tinued with a larger capital than was formerly

in the business.

A large factory is to be erected in Hartford.

Conn., for the L. F. Detlenborn Wood Working

Company.

BALTIMORE

Walter J. Sharp of the widely known firm of

Churchill & Sim. London and Liverpool, was in

Kaltimore, Jan. 15. Mr. Sharp, who is the

son of the managing director of the firm, and

ha?, charge of the Liverpool branch, is on an

extended trip in this countr.v, which will take

him as far as New Orleans. He will get in

touch with the connections of his firm and

expects to return to Baltimore on his way home
some time in February. He stated that the

outlook in Great Britain was much improved,

and that an excellent business was expected.

Touching on the subject of shipping on con-

signment, Mr. Sharp expressed the opinion that

the remedy was with the shippers, though the

practice of making remittances nearly to the

full amount of the bill of lading was being dis-

c(<uragcd more and more by the brokers.

W. E. McKee, head of the sales department of

James Webster & Bro., of Liverpool, England.

was another recent visitor. He was on his way
homo from a trip through hardwood producing

sections in the United States.

Stephen S. Mann of Mann & Parker, has re

turned from a buying trip to North Carolina

and other sections, and took up considerable

stock, t<) be delivered within the next few

months. He states that he found the millmen

disposed to mark up their quotations and that

the assortments of lumber did not exceed very

modest proportions. Ills partner, Frank Parker,

made a short selling trip to northern Pennsyl-

varia and took a few orders, but It was still

too early in the year to start a spirited move-

mrnt.

J. V. Buckler of the K. K. Hartwell Com-
pany, has gone to West Virginia, where he will

p"il in much of his time looking after hard-

v.ood stocks, in which his company expects to

do an Increasing business.

Charles P. Coady and Uobcrt E. Donaldson

iiave been appointed receivers of the chair

manufacturing plant of George Chipman & Son,

under which name George II. and Henry C.

Chipman, .sons of the founder of the firm,

have been doing business. The factory was
offered at auction on Jan. 10.

John Ralne, senior member ot the hardwood
s.iwmill firm of John Ralnc & Co., Ilalnelle,

W. Va., was in Baltimore recently. He con-

firmed reports about everything being snowed
or frozen up In the hardwood districts, and also

slated that stocks at producing points were

small.

CLEVELAND

The oxtrcme cold weatber of the piist few

weeks has been prohibitive ot much buying, but

Inquiries have been very numerous and the trade

in general reports that more figuring has been

done the first twenty days of this month than

for the corresponding period of the last three or

four years. Collections are somewhat easiiT.

and just as soon as the weather permits a good

volume of trade is looked for.

There is a fair demand for most grades of

hardwoods and jirices continue firm. A par-

. ticularly good demand is noted for the lower

grades, especially Xo. 3 and No. 4 poplar. In-

quiries and orders tor ash are fair. This stock,

together with maple, are good sellers in connec-

tion with the automobile industry, which looks

for a good year, and from all indications a good

deal of hardwood will bo consumed by the auto

manufacturers.

M'. H. Nigh of the Nigh Lumber Company,

fronton, O.. was in town recently, stopping off

here on his way to Cincinnati from Detroit.

He advises that stocks are moving freely at good

prices.

J. L. Sands of the F. T. Peitch Lumber Com-
pany is visiting the mills of Virginia and West

Virginia.

E. G. Fisher of the Fisher & Wilson Company
left Cleveland ou Jan. 14 on his annual pilgrim-

age to foreign climes. This time his destination

is Honolulu, with stop-offs en route at the

Grand Canyon, Colo., and Los Angeles and San

Francisco, Cal.

COLUMBUS
-\

'J'lie W. M. Hitter Lumber Company of Colum-
bus, O., has made a number of changes in the

sales force of the western territory. G. II. Os-

trander, who was formerly connected with the

Jeffrey Manufacturing Company of Columbus,

will cover the Illinois, Iowa and Chicago terri-

tory. C. H. Weedon, who has been with the

Uitter company for seven years, covering Vir-

ginia and West Virginia, will make Detroit bis

headquarters in the future. J. C. Wolf takes the

place of Mr. Weedon in the Vinginias. John

Crcighton. a brother of the Ritter company's Eu-

ropean manager, will cover Canada, with head-

quarters in Toronto.

The hardwood lumbermen ot Columbus are

arranging to attend the annual convention of

the Hardwood Manufacturers' Association of the

Inited States, which will hold its annual meet-

ing in Cincinnati next week. Governor Harmon
has been requested to address the meeting.

The Footc & Davis Company of Cleveland. O..

has been incorporated with a capital ot .flO.llOO

to engage in the manufacturing of weather strips

and screens. The incorporators are D. C. Footc,

S. T. Davis. William Boohm. Jr., Alan S. IIop-

kinson and David Klein.

The Federal Lumber Company, of Cleveland,

O., has been incorporated to deal in lumber and

timber products. The incorporators are S. W.

Cabell, K. T. McGraw, A. C. Bliss, Iteed Camplc-

john and A. E. Lambert.

Fire starling from a gas stove in the office

recently caused a loss of $0,000 to the yards and

building of the Cellar Lumber Company of

Wcsterville, O. The loss was only partially cov-

ered by insurance.

The Economy Bottle Case Company of Cin-

cinnati, O., has been Incorporated with a capital

of .$42,.')00 to dfal in lumber, timbers and pack-

ing boxes ot all kinds. The Incorporators are

Julius D. Ratterman. H. C. Hldgcway, Oscar W.

Kuhn, Morgan Van JIntre and Mary A. Mann.

The Knox Lumber & Coal Company of Mt.

Vernon, 0., had lis annual meeting recently and

elected the foUowlug ofiicers : I. Forblng, presi-

dent : L. W. Drake, vice-president ; Guy Forblng,

secretar.v-trcasurer.

The Louisville Lumber Company ot Louisville,

o., has been Incorporated with a capital slock

of ^',00 by n. S. Cbelley and olher.s.

The Ironton Lumber Company ot Ironton, O..

has elected the fi)Ilowlng olllcers t<jr thfe ensuing

year: F. L. McCauley. president and general

manager : A. C. Lowery, vice president ; I. N.

Henry, secretary and treasurer. D. S. Morgan of

Columbus, conneeled with the Imperial Lumber

Company, Is one of the (llrrclnrs.

The Ward Lumber Compauy of Ironton, O..

has elected the following officers for the year

:

G. W. Ward, president and general manager

;

F. C. Thomlinson, vice-president ; E. F. Myers,

secretary and treasurer.

M. A. Hayward of the Arm of M. A. Hay-
ward & Son says trade shows a great improve-

ment since the first of the year. He believes

that the market will become more active as

spring advances. Dry stocks are short and

manufacturers are not disposed to cut prices to

move them. Hardwood flooring is one of the

strongest points in the market. Mr.^ Hayward
believes that prices on flooring will advance.

R. W. Horton, sales manager for the central

division of the W. M. Ritter Lumber Company,

reports a nice increase in trade during the past

fortnight He says prices are firm and slight

advancements have been made in some grades.

The movement of the lower grades is good,

although the better demand is still for the upper

grades. Prices are on a high level and the

tendency is to advance rather than decrease quo-

tations.

CINCINNATI

The new landing at C. Craue vt Co.'s mills at

Brent, Ky., on the Chesapeake & Ohio railroad,

where the logs brought from West Virginia by

rail are dumped into the Ohio river, is now
complete and the Crane mills are assured of a
steady run of logs the year round. Clinton
Crane says that last year was the best in the
history of their mills and business is very good
now, while the outlook could not be better.

C. "Mack" Clark, manager of the Swann-Day
Lumber Company of Clay City, Ky., has just

returned from a visit to the plant and says that
business is very good. Business an the Cincin-

nati office of the company is also booming.

George Morgan, manager of the Cincinnati
ilepartment of Nicola, Stone & Myers, reports
business as very good. James Van Orsdel, for
many years with Leiand G. Banning, has been
added to their selling force, which includes W. G.
Stoutemeyer and Wallace Wolff. Manager Mor-
gan is enthusiastic over the outlook, and thinks
that the hardwood business will reach a boom
stage, as the furniture trade is showing strong
evidences of good buying. Improvements, includ-

ing additional switching facilities, are under way
in the local plant.

Everything is ready tor the big convention of

the Hardwood Manufacturers' Association of the
United States, with positive indications of an
attendance greater than ever before. The pro-

gram contains many interesting features. The
Lumbermen's Club of Cincinnati will keep "open
house" in rooms on the convcniion floor of the
Sinton hotel, with a large entertainment com-
mittee in charge.

The Cincinnati Commercial Association has
announced committees representing every class

ot business, to carry out Us purpose of organiza-
tion to boom the Queen City ot the West. Presi-

dent George Dieterle named the following com-
mittee on lumber and kindred lines: T. B. Stone,

chairman : .V. M. I.ewin. George W. Doran, E. E.

Heck and Harry .\. Freiberg.

L. W. Radlna and I". S. Phillips, receivers of

I he Mill Creek Wagon Comi)any, made a favor-

able report to the Court of Common Pleas re-

cently, showing that the volume ot business

transacted since they took charge was .$477,-

:!7n.71. Business on hand was reported as good

and profitable and it is cxpecled that by the end
of the year the plant can be sold as a going

concern at a figure that will be most satisfactory

to the creditors.

The convention ot llin Niilloiml .\ssoclatlon of

Mnnlcl & Tib' Manutaclurers will be held at the

Slnlon hotel In this clly on Feb. in, 14 and 1!).

Articles of Incorporation of the Dillon Lum-
ber Company were filed In Covington. K.V., last

week. Tb.' cnpllal is .f^O.OOO. divldeil Into two
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hundred shaivs. Tlu> incorporators arc (.'. F.

Droege, E. A. Sanders and E. J. Droege.
Leland G. Baiming. one of the leading hard-

wood lumbermen of this section, was united in

matrimony last week to Katherine S. Hamilton.
Mr. Banning is too well-known in the lumbef
world to need introduction, and he is being
most cordially congratulated,

S. A. Conn, former flianager of The Tensas
Eiver Lumber Company, is laome recuperating
from his illness. He has severed bis corinection

with the company, and for the present will re-

main in this city. Fred Conn of the Bayou Land
& Lumber Company is here for a short stay,

liut will return tn Natchez in a few days.

INDIANAPOLIS

\\. \\. Ivni^ht uf llie l.oug-Kniglit Lumlier
Company has returned from E'vansrille.

S. r. Matthews, resident manager of the South
Arkansas Lumber Company, Ltd., with head-

quarters at St. Louis, JIo.. is in the South for a
few weeks.

R. F. Colglazier, E. E. Loudon. H. C. Loudon
and H. H. Phillips have organized the Salem
Hardwood Company at Salem to conduct a manu-
facturing hardwood business. The company has
been incorporated with an authorized capitaliza-

tion of $6,000.

After a shut down of two weeks for invoice

and repairs, the Udell Works of this city resumed
operations on ,Ian. 15. The company manufac-
tures ladders and furniture.

J. V. Stimson. well-known hardwood manufac-
turer of Huntingburg, has been elected vice-

president, and a member of the executive board
of the Mais Motor Truck Company of this city.

A hardwood business will be conducted
by the newly organized McMuilen-I'oweil Lumber
Company of South Bend, which has been incor-

porated with an authorized capitalization of

.fo.OOO. Those interested in the company are

C. G. Powell, F. B.' McMuIlen and F. J. Roys.

The factory of the Peru Basket Company at

Peru was burned recently, the loss being about
.$25,000. on which there was $10,000 insurance.

It is probable that the plant will be rebuilt.

BVANSVILLB

B. II. Bertrand is on a nionlli's ti-ip in the

interest of his tirm. Riemeier Bros. & Cummings.
Among former Indiana lumbermen who at-

tended the thirteenth annual convention of the

Indiana Hardwood Lumbermen's Association were
John M. Prichard of the .1. M. Prichard Lum-
ber Company, Memphis, and G. O. Worland.
manager of the Jackson Lumber Company. Jack-

son, Tenn. The local club has been compli-

mented on the entertainment it provided for the

visitors at this convention. Owing to the in-

clement weather, it was impossible to take the

visitors about the city.

Joseph Bertrand of the Henry JIaley Lumber
Company. Inc., Yazoo City, Miss., was in Evans-
ville Jan. 18. Mr. Bertrand says that on ac-

count of the excessive rainfall in his section it

has been almost impossible to log. Therefore
prospects are good for a shortage in logs.

A big delegation from the local lumbermen's
club is preparing to go to Cincinnati on Jan.

30 and .31 to attend the convention of the Hard-
wood Manufacturers' ,\ssociation of the United
States.

MEMPHIS

There has been very little change for the
better In weather conditions in this .section.

Sleet and snow have prevailed over this sec-
tion during the greater portion of the period
since the first of the new year, and practically
no progress has been made in getting out tim-
ber. Some of the oldest members of the hard-
W'Ood trade do not recall any worse weather
than has been experienced recently, and they

also point to the fact that there have been few
times during their connection with the hard-
wood industry when it was so difficult to get
out timber or run the mills.

In view of these, conditions it may be noted
that the supply of timber 1ms been materially
reduced, and that the outlook is for a decided
shortage in the late winter and early spring
cut unless there is a very marked change for

the better in weather conditions immediately.
The amount of lumber actually sawn during the
past fortnight in this territory has been very
small and, as sales have been pretty free dur-

ing the past few weeks, the available supply
has been measurably cut down.
The feeling among members of the trade is

tliat there is going to be a very good business
during the next six months, and the best opinion
is that, as a result of a probable expansion in
Ihe demand and a known shortage in supply,
prices should do better. There has been in-

creasing firmness in progress for some time and
after a period of comparative low prices for
more than three years, lumbermen are looking
forward to vahies somewhat in keeping with
these which prevailed before the depression in

the hardwood industry made itself felt.

A. Maas of Memphis, and the New England
capitalists who purchased .'iO.OOO acres of tim-
b. r land in Phillips and De Sha counties.
Arkansas, have formed two companies to look
alter their interests. The first is the Delta
Land Company, which is chartered under the
laws of Maine and the second is the Arkansas
Logging Company, chartered under the laws of
Arkansas. Mr. Maas will have charge of the
interests of the firm, with headquarters at
Memphis. He will be assisted in the manage-
ment of the affairs of the Arkansas Logging
Company by T. W. Sofge. The purchase price
of this timber land was practically $400,000
and it is the intention of the new owners to
put the land In cultivation as soon as the tim-
ber has been moved therefrom. A tram road
is to be built as soon as the weather will

permit. The timber will he sold to mills in

Mississippi, Louisiana. Arkansas, Tennessee and
Missouri.

Lumbermen of Memphis are jubilant over the
decision handed down in the Federal Court
here in the case of the Darnell-Taenzer Lum-
ber Company et al. vs. the Southern Pacific

railroad, the Santa Fe and other transconti
nental lines, to the effect that the complain-
ants are entitled to recover the alleged excess
of 10 cents per hundred pounds on hardwood
freight rates from Memphis and Mississippi
river points to Pacific Coast terminals for the
years 1907 and 1908. The decision is regarded
as a sweeping victory for the lumbermen as
well as a decided endorsement by the Federal
Court of the ruling of the Interstate Commerce
Commission. The railroads will carry the case
to the Supreme Court of the United States.
Their contention is that the increased rate was
paid by the purchasers of the lumber, and not
by the shippers, with the result that the latter
are not entitled to recover 10 cents per hundred
pounds. Although the suit was brought in the
name of the Darnell-Taenzer Lumber Company,
there are a number of other firms here as well
as in Wisconsin who were Joint complainants.

Another suit of some importance to the hard-
wood lumber industry of Memphis is st.vled May
Brothers et al. vs. the Yazoo & Mississippi Val-
ley Railroad Company and the Illinois Central
Railroad Company. This is based on an alleged
excessive log rate over the line of the Illinois

I'entral system into Memphis, which has for
its purpose, it is claimed, the control of the
out-bound movement of lumber from this city
by that road. The suit has been filed before the
Interstate Commerce Commission at Washing-
ton by W. A. Percy, of this city, who has been
the principal counsel for the lumber shippers of
Memphis in their contests before that body.
It is set forth that, as a result of this ex-
cessive log rate, the Illinois Central system has

irom $75,000 to *10U.000 of the funds of the
lumbermen of Memphis in its hands which is not
returnable to them until the logs have been
cut into lumber and the latter has been shipped
over the line of the Illinois Central. There has
been much dissatisfaction over this situation
lor a long while, but it has been brought to a
definite head recently by the strike on the
Illinois Central system, which has made It

extremely difficult to move lumber shipments
promptly. Lumbermen have therefore been
placed in the embarrassing position of either
having their shipments of lumber tied up for
a long while or sending them over other lines
and losing the refund of the excess rate charged
on log shipments. There are about thirty indi-

vidual lumbermen and lumber firms who have
.joined in the petition filed before the-Inter-
.state Commerce Commission.

Building operations in Memphis during 1011
/nvolved a total of $5,859,140. This is one of
Ihe best showings ever made In the building
line here during a twelve-month period.

James S. Warren, industrial commissioner of

the Business Men's Club and by virtue of that
position the principal agent of the Bureau of
Publicity & Development, has tendered his
resignation to become effective not later than
;May 1. His successor has not yet been chosen
"nd probably will not be for several months.

Charles Neimeyer, president of the Chas. Xei-

meyer Hardwood Lumber Company, Little Rock,
has purchased the mill of Keapple & Mcintosh,
at Okolona, Ark., together with a large tract

of timber near the latter. It is proposed to

materially Increase the capacity of the plant,

bringing it up to 40,000 or 50.000 feet per day.

\ tram road will be built to facilitate the de-

velopment of the timber. Work on the latter

will begin at once. The mill has already been
closed down in order that the necessary repairs

may be made.
The standing timber on the land of W. W.

Jordan, Sr.. near Dickson, Tenn., has been sold
to the Interstate Cooperage Company for a
consideration of $10,500. The sale was made
by virtue of a decree rendered for the purpose
of settling up the estate of the original owner.
Five years' time is given for the removal, with
all necessary rights of way and with the right
to locate mills on the property. The land is

all In one body and lies close to the main line

of the Nashville. Chattanooga & St. Louis Rail-
way Company, thus making it easy of develop-
ment.

The Forest Products Chemical Company has
secured $35,000 of its capital stock of $50,000
and Is now placing the remaining $15,000 on the
market. It has elected B. L. Mallory as presi-

dent, and J. C. Lawrence as general manager.
It is planned to begin at once the erection of a
factory here for the manufacture of acetate of

lime, wood alcohol, creosote and other similar
products from the refuse of sawmills in this

city and section.

KNOXVILLB

E. -M. V.slal (if ihe Vestal Lumber & .Manu-
facturing Company has just returned from an
Eastern trip and is well satisfied with his stock

of orders.

Mr. Jackson of the Blue <_;rass Lumber Com-
pany of Buffalo, N. Y.. was a visitor in this city

for the past week looking after stock for his fu-

ture requirements.

C. E. Brooks, the well-known lumberman of
this city, has accepted a jjosition with the Doug-
lass & Walkley Company. Elk Valley. Tenn.

Joe Murphy of the Little River Lumber Com-
pany, Townsend, Tenn., was a vi.sitor. in town
last week and reports business good with his con-

cern.

J. F. Nickersou of the Nickerson Manuf.icturlng
Company has just received a large order for porch
columns for export, and is running his plant over-
time to fill same.
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J. F. Cleland of the Miltimoie Lurabei- Company
lias just returned from a trip to Baltimore. Md.,

and is well pleased with liis trip.

Lumbermen in this vicinit.v are arranging to

have their busines.s in such shape as to enable

them to attend the meeting of the Hardwood
Manufacturers' Association of the United States

to be held in Cincinnati .J.-muar.v 30 and 31.

J. C. Kimbali of Kimball & Kopcke was in

Atlanta last week on a business trip for his con-

corn.

E. S. Stevens of Wm. K. Galle & Co., Cincin-

nati, O., has just closed a large contract for

poplar and is looking forward to brisk business

for the next two months.

NASHVILLE

Nashville bank clearings for 1:11 1 showed an
increase of thirty-one per cent over the pre-

vious year. The total for the past year was
$231,872,568.82. Local securities made a good
record, too, and the prospects for business this

year are bright.

The Davidson, Hicks & Greene Company of

this city has purchased three acres of land
in East XashvUle, which will be used as a
i-etail lumber yard. Side tracks will be con-

structed through the property connecting with
existing railroad facilities. Other improvements
will also be made.
The Woodcliff Lumber Company has been

formed here with $.'50,000 capital. .T. Gibson,
Hugh and W. B. Jlcllvaln of Philadelphia and
C. T. Dews of Nashville are the Incorporators.
They recently purchased i.OOO acres of fine tim-

ber near Monterey and will operate several mills

developing the property. Mr. Dews will be in

charge. The tract contains chiefly oak, chest-

nut and poplar.

One of the features of the local lumber busi-
ness has been the arrival during the past ten
days of several rafts of logs from the upper
Cumberland river section. It is estimated that
the present tide in the river will bring about
three million feet of hardwoods to this market
from the section indicated. The operations ot

the log men have been extensive and local stocks
will be considerably replenished by the raft

shipments.

The Nashville trade will be well represented at

the coming meeting ot (he Uardwoou .Manufac-

turers' Association of the United States to be
held In Cincinnati .Jan. .30-31. Local members
feel much interisl in tbi*^ iiifrtin'-' and nil wlici

can will attend

BRISTOL

shut down on account of the rough weather,

as logs were frozen up and lumber had ice on

it so that it could not be worked through the

machines.

Just as soo!i as there is a break in the cold

weather work will be begun upon the new band
mill of the Black Mountain Timber Company of

Cumberland, Md., to be erected south of Bristol.

The company has a large tract of timber in the

Holston mountains, near Bristol. .\ narrow
gauge railroad will be built at once, six miles

in length.

.T. M. Lacy, superintendent ot tbi' Whiting
Manufacturing Company's band mills in west-

ern North Carolina, was a visitor here this

week, lie reports (hat the company's mills are

running and that it plans extensive manufac-

turing (his year. It owns an area of nearly

12.5,000 acres of virgin forest.

T. G. Caldwell of the Ferd Brenner Lumber
Company of Cincinnati Is buying hardwood

lumber in Bristol this week.

The band mill of (ho Tennessee Lumljer &
Manufacturing Company at Sutherland, Tenn.,
is In operation again. The company will finish

cutting Its timber near Sutherland this spring.

but It is reported that another large tract may
be acquired by It.

F. K. Paxton of the Paxton Lumber Com-
pany is in the East this week looking after In^
tcrests ot his company in that territory. The
company's new planing mill in Bristol is now
running regularly.

New dry-kilns are now being built by (he

Bristol Door & Lumber Company In this city,

which Is the largest hardwood mill-work manu-
facturer In Virginia, and by (he Sells Lumber
& Manufacturing Company of Johnson Cll.v,

Tenn. The Bristol Door & Lumber Company's
plant was closed down a few days for repairs.

but Is now running again and the company has

plenty of orders on Its books for shipment this

winter and spring.

H. A, MacGruder of the Fatten Company was
among Philadelphia buyers on the local yards

this week, and left some nice orders.

The roughest weather In fifteen years has pre-

vailed In this section for the past fortnight,

and II has seriously handicapped the lumber In-

dustry. Some of the large mills were forced (o

LOUISVILLE

Louisville hard\Yood men were represented in

force at the Evausvlllc convention of the Indi-

ana Hardwood Manufacturers' Association. This

is a meeting which they make a point of not

missing, as It invariably proves to be one of

the most enjoyable of the year.

It Is expected that officers of the National

•Wholesale Lumber Dealers' Association will be

in Louisville in the near future for (he pur-

pose of conferring with the members of the

Louisville Hardwood Club about the annual

convention of the association, which will be

held here on March 6 and 7. I'reliminary

arrangements as to convention rooms, hotel

accommodations, etc.. will be made, and plans

for securing a large attendance will also be

gone into. Local lumbermen believe that hun-

dreds of southern and n-estorn members of the

trade, who are not now affiliated with the whole-

salers' organization, will be in attendance.

T. M. Brown of the W. P. Brown & Sons

Lumber Company, has returned from C^ilcago.

where he attended a meeting of the board nf

directors of the National Hardwood Lumber

Association.

D. E. Kline of the Louisville Veneer Mills,

held a meeting of the transportation committee

of the Louisville Commercial Club of which lie

Is chairman, for (he purpose of eonsidering the

new railroad regulation bill, which has been

ii-troduced in the state legislature. The bill

increases the powers of the State Uailroad Com-

mission, especially as to making charges and

lixing penalties for failure to furnish cars in

reasonable amount and at reasonable intervals.

Mr. Kline has not announced what action his

committee will take on (he matter.

W. T. Schnaufer of the Crescent Lumber

Company, Marietta, O.. was in Louisville re-

cently and dined with the Louisville Hard-

wood Club. He said that conditions in his

section are favorable ; stoAs on yards and

In the hands of consumers are light, .and buyers

have been calling for low grades briskly enough

to clean up the supplies of this stock. With

normal conditions In business In effect, he said

(hat he believes the lumber trade should have

one of lis Iwst years during 1012.

C. L. nitler of the C. L. Killer Lumber Com-

Iiany. Ilunllnglon, W. Vn., recently .ailed on

members ot the local trade.

Charles E. Lee, New York representative of

(he W. P. Brown & Sons Lumber Company,

wns at the Louisville offices of (he concern last

week. He s(a(ed that conditions In the East

are Improving somewhat, and l)et(er sales are

expected during the next few nmndis.

1( Is repor(ed (hat the Louisville I'limlng Mill

& Hardwood Flooring Company, wlilcb Is now

ii-buildlng lis plnn(. which was recenlly burned,

will no( condnue (o manufacture flooring. The

company has not made, known Ms exact plans

In tills regard.

The Mason Lumber Company of Maysville,

'

Ivy., has purchased the plant of the Maysville

Foundry & Engineering Company, which has
not been in operation for a long time, and will

convert it into a flooring and dimension stock

mill.

Although an early report on tlie decision of

the Interstate Commerce Commission regarding

the cases presented by Louisville hardwood men
indicated that the decision had been unfavorable,

(he publication of the decision Indicates a big

victory for Louisville lufhbermen. The chief

request made was for a readjuslment of rates so

that Cairo would not enjoy lower rates, on a

mileage basis, than Louisville, with reference to

shipments from the South. The commission

orders the Louisville & Nashville to revise Its

rates so as to bring about this equality. The
Illinois Central Is held not to have shown dis-

crimination, but the Louisville & Nashville is

compelled to revise its rates and bring them in

line so as to relieve Louisville shippers. The
matter of reparation was also gone into, and the

commission holds that it must have further proof

as to whether reparation is justified. Louisville

lumbermen are preparing to present additional

evidence to the commissi(ui on this score.

ST. LOUIS

The old board of directors of the Lumber-
men's Exchange of St. Louis, held a meeting

in the rooms of the exchange on Jan. S and
finished up the business of last jear. When
that was completed, the new board met. Presi-

dent Thos. E. Towe outlined the pl.ins he had
in view for the present year, as well as for a re-

inspection committee of three. He then ap-

pointed the standing committees for the year as

follows

:

Public Affairs—Julius Seidel. chairman,
Julius Seidel Lumber Company ; E. H. Luehr-
mann, C. F. Luehrmann Hardwood Lumber Com-
pany : William Lotbman, Jr., Wm. Lothman
Cypress Company ; Henry Ilafner, Hafner Manu-
facturing Company ; W. W. Dings, Garetson-
Greason Lumber Company.

Traffic—Charles E. Thomas. chairman,
Thomas & Proetz Lumber Company ; Koland F.
Krebs, Krebs-Scheve Lumber Company ; Henry
.\. Bocckeler, Boeckeler Lumber Company.

MEMBF.RS111P—Alf. W. Jobanning, chairman,
Johanning Lumber Company ; II. G. Rolfes, St.

Louis Lumber Company ; A. J. Lang.

George McBlaIr was re-elected secretar.v and

W. W. Milne of the ililne Lumber Company, was
elected treasurer, A. J. Lang, who bad been

treasurer for some years, refusing to serve any

longer on account of press ot business.

Secretary McBlair stated that the fight against

the Increase of one cent a hundred freight rate

from the Southwest, now being carried on before

the Interstate Commerce Commission, would be

renewed on Jan. 23. The railroads have given

their testimony and at the eonilng liearing the

lumber interests will be heard. He also stated

that the exchange was in a most prosperous

condition.

The Massengale Lumber Company recently

held Its stockholders' annual meeting and elected

J. E. Massengale, president : J. 11. Massengale,

secretary ; .John E. Massengale. J. R. Massengale

and W. II. Richardson, directors.

W. W. Dings of the Garetson-Greason Lum-

ber Company, left a few days ago for a week's

stay In Chicago.

R. A. Ferry, who was fornieily with ilie Steele

& Hlbbard Lumber Company, and more recently

with the Massengale Lumber Company, on Jan.

1 returned to his old company.

Chas. A. Tllden, formerly engaged In the

hardwood and yellow pine eoiiimlsslon business

in SI. Louis, has ilisconliuiu'd business In St.

Louis and has gone (o Bii(Talo, .V. Y., f<u- an In-

deflnUe s(ay. Ill health laused his discontinu-

ing business. W. J. Corringfon took over Mr.

Tilden's olllce outfll, and it is said, several of

his connections.

II. C. Campbell, formerly St. Louis sales agent

ot the Great Southern Lumber Company, has

been I'leeled tile seereduy of I be ll.'liry (I'Nell
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Lumber Company to succceil William Somei-ville,

Jr., who lias been elected the vice-president of

the company. Besides holding the office of sec-

retary, Mr. Campbell will take charge of the

wholesale department of the company.

MILWAUKEE

holdings of the Ford Kiver Lumber Company of

I-"ord, Mich., were taken over.

The J. W. Wells Lumber Company of Me-
nominee, Micli., has purchased all the timber
holdings west of Wausaukee belonging to the

Holt Lumber Company of Oconto, Wis. The
deal included 3,500 acres of land, covered with
millions of fest of lumber, mostly hardwood.

The .T. 1. Case Tliieshing .Madiine Company
of Racine has filed an amendment to its articles

of incorporation, increasing its capital stock

from $.3,000,000 to $40,000,000. The stock of

the company is one-half preferred and one-half

common, the former guaranteeing interest at the

rate of seven per cent per annum. The com-
pany will now extend its operations and will en-

gage in the manufacture of a general line of har-

vesting and farm machinery.
The Harrington Package Company of Cran-

don. manufacturer of pails and other receptacles,

recentl.v filed a petition in bankruptcy in the

Milwaukee bankruptcy court. The company
places its liabilities at $105,712.41 and its assets

at $81,254.56. Unsecured claims are placed at

$11,004.74. W. A, Wescott of Crandon has been

elected trustee.

The heavy snows and the cold weather of the

past few weeks have brought about ideal con-

ditions for the loggers of northern Wisconsin.

The logging roads and swamps are now in ex-

cellent condition and hauling and skidding is

going on all over the northern lumber country.

The Milwaukee i?tore Fixture Company has

increased its capital stock from $3,000 to $10,000.

The D. E. Keiser Lumber Company of Elk

Mound has been incorporated with a capital

stock of $30,000 by D. E. Keiser, C. H. Mau
and B. F. Holbrook.

11. A. J. L'pham of Milwaukee w'as elected

secretary and United States Senator Isaac Steph-

enson of Marinette was chosen president of The

L Stephenson Company of Wells. Mich., at the

recent annual meeting. The mill and timber

LITTLE ROCK

The Monette Spoke Company, located at Mo-
nette, was recently destroyed by fire, the loss

amounting to about $3,000. The fire originated
from sparks from the smokestack. The pro-

prietor, Mr. Camichael, had a large stock of
timber on hand, and had just purchased a large

tract of timber land. The factory will be rebuilt

at once.

The Grayling Lumber Company of Michigan,
located at Arkansas City, has commcuced work
on the construction of its large lumber plant,

which, when completed, will have cost about
$100,000. The company will build a log road

to its timber lands, about twenty miles from
Arkansas City.

It was announced by John T. Cloinger of Des
Arc, formerly manager of the Buena Vista Ve-

neer Company of that place, that it is probable

another large veneer plant will locate at Des Arc
as a result of his trip North. Northern capital-

ists will soon investigate the proposition, as

well as look over a large body of timber and
land suitable for their purpose. This plant,

if erected, will be one of the best in the coun-

try and will give employment to a large number
of men.
The Kimball-Lacey Lumber dimpau.v. whose

plant at Arkansas City recently burned, will

rebuild on the original site. The plant will be

much larger and more complete than before. A
force of men is now at work clearing away the

debris from the silo.
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The Hardwood Market

CHICAOO
J

The chief difficulty in Chicago at present, as m
man.v other centers, lies in making deliveries when
specified. Drawing as it does upon both the

northern and southern hardwood field, the Chi-

cago trade is influenced by conditions in both

those territories. Just at present in the North

the extremely cold weather and excessive snows

make it next to impossible to get cars loaded or

through on anywhere near schedule time, while

in the South the heavy rains, followed by un-

usual cold weather and snow, have tied up the

mill business and logging operations vrry ef-

fectively.

A general upward tendency is reported in most

tines marketed in Cliicago. Inquiries during the

last couple of weeks have been not only more

numerous, but have been of a genuine character

and not mere feelers of the trade. The box in-

terests continue to be the most active factor

locally, and are responsible for a steady move-

ment in box grades of cottonwood, gum, birch,

pine and other woods. This has resulted in sub-

stantial increases in tiio average price.

Of the oaks, plain red oak is in the lead, but

plain white is in good request. Quartered white

oak still maintains the position which it has oc-

cupied for several months, without any advance

or any apparent decrease in value.

With the breaking up of the severe cold

weather in Chicago many outside operations
have already resumed work, and are now calling

for stock. The flooring business is in a fair

condition and is taking good quantities of maple.

1 1 is difficult to give any accurals account ot the

iiindition of various lines of trade, such as the

manufacture of furniture, because of the fact

that while nianutactnrers of one line of furni-

ture may be doing an excellent business, other

lines are distinctly- slow. It is safe, however, to

say that looking at local conditions as a unit,

the betterment of the trade, which was prophe-

sied before the opening of the year, is already

beginning to make itself manifest, and it looks

as if it were not merely a spasm of improve-

ment, but an increase in trade which is lievr to

stay.

NEW YORK

The hardwood market at New York shows a

very fair run of trade, considering the season.

Stocks arc much below normal in the hands of

the yards and local manufacturing concerns,

whicii of itself creates considerable buying for

actual wants on orders in hand. All indications

point to a strong and active spring trade by

reason of low supplies. Prices continue to not

only hold their own. but on some items show an
upw-ard tendency on good-grade lumber. Quar-

tered oak is still plentiful for current wants,

but is in a stronger position than it was two
months ago. Plain oak. chestnut, birch, beech,

ash and maple .are in very fair call.

BUFFALO

inclined to be quiet on account of furniture

exhibitions absorbing the interest of people in

that line, while the weather has been so severe

that it has checked business to a considerable

extent. Orders are fairly well distributed

throughout the hardwood list, although some
woods retain their lead in activity, as they have
for some time. Plain oak, both white and red, is

the chief seller, while there is said to be a

better inquiry in quartered oak, w*ith a tendency

toward better prices. Maple and birch are in

comparatively good demand at most yards. Chest-

nut, ash and elm are moving moderately well,

while poplar is rather quiet.

PHILADELPHIA

The slump in Irading due to stock-taking, the
holiday interruption and the prolonged cold spell

have naturally affected the lumber business to a
more or less degree. It is easier to book orders

now than to deliver the goods, as shipping in

the East, both by water and rail, has been incon-

veniently interrupted. At mill ends, conditions

are no better, and those who have secured stock

ahead to fill vacant spots in their yards are to

be congratulated for their foresight.

The hardwood situation, although a little

quiet at this period, is in good shape. Prices

continue firm and desirable stocks are' in good
control. Lower grades of hardwoods have "stiff-

ened and it is plainly evident from the extremely
attenuated pile in all the grades, both at the

producers' and consumers' ends, that more money
will have to be paid for the acquirement of

goods some time before the very responsible blue-

bird sings his first tune. A universal optimism
prevails in trade circles, and it is predicted on
justifiable grounds that a considerably augmented
trading may be looked for during 1912.

PITTSBURGH

The feeling among hardwood lumbermen con-

tinues to be optimistic as there is apparently
nothing to prevent this from being a good year.

However, one element to be figured with is the

positive and almost dangerous shortage of stocks

of good hardwood. Ail wholesalers who have
visited the hardwood mills lately say that stocks

are much too short to last very long. A slight

increase in business would put the prices up on
every grade of hardwood. Even low to medium
grade stock has been moving much better of late,

notwithstanding the holiday dullness. The de-

mand for good hardwood from not only the fur-

niture and implement concerns but also from
manufacturing concerns of all kinds is improv-

ing daily. Yard stocks everywhere are small.

BALTIMORE

There is about a normal movement in hard-

woods, with a general report that trade is

The past two weeks have been decidedly un-
eventful in the hardwood trade here for the
reason that the cold weather imposed a check
upon activities generally, both the demand and
the production being affected to such a degree
as to impart an air of pronounced quiet to the
trade. Nevertheless, not a few of the hardwood
men kept on moving and efforts were continued
to get orders. However, if the domestic trade
was quiet, the foreign business in a way made
up for any deficiency in that the demand con-

tinued to be comparatively good, with the pros-

pects suggestive of even better things to come.

The stocks on the other side have not increased,

while the requirements seem to be expanding.

This applies especiailj' to oak planks, which are

in very fair inquiry, and with regard to which
the foreign buyers appear to be less captious

than has been the case. Some difficulty is being

experienced now in regard to shipping facilities.

The number of sailings has been reduced, and the

offerings of freight are so heavy that the sev-

eral lines are very independent, higher rates being



52 HARDWOOD RECORD
the rulo. The demand iov a fair grade of pophir
on the other side o£ the Atlantic is also very
encouraging, though the extra wide stocks con-

tinue to halt and do not bring the figures which,

lu the opinion of the holders. Ilicy should. This
applies also to the domestic trade. The various

grades of chestnut, however, have been in suffi-

ciently strong demand to take up the stocks at

the mills, and the present embargo is recognized

as merely temporary. The distribution of the

lowe.r grades has been accomplished on the basis

of old quotations, but the fact remains that the

previous accumulations are out of the way, and
the hardwood business is in much better shape

now than during the larger part of last year.

Ash and all other hardwoods, though quiet for

the present, are in good shape, and the future is

regarded by members of the trade with con-

fidence.

BOSTON

No great amount uf activity lias bcL-u reported

in hardwoods since the first of the year. Buyers
as a whole have not been anticipating their

wants in more than a moderate way. The
yard trade has not been heavy, although in

most cases stocks in bands of the retailers have
been well reduced. Prices hold fairly steady,

and manufacturers show less disposition to ac-

cept orders at concessions. A firmer market is

predicted and the demand is expected to be-

come considerably more active during the next

few weeks. Piano manufacturers are fairly

busy and chair plants have been running full

time. Desk manufacturers are operating full

time.

Demand for quartered oak has ruled moderate

only, with prices somewhat steadier than they

were. Plain oak attracts a fair amount of busi-

ness, and prices are steady. During the past

few months there has been a large inquiry for

red gum in this market and predictions are that

there will be a much larger sale of this class

of stofk, I'vpri'^s i-i in rallior ruiii't call.

COLUMBUS

Since the holiday vacations and the comple-
tion of inventories by both manufacturing estab-
lishments and retailers the hardwood trade in

Columbus and central Ohio has become much
more active. The volume of business has in-

crea.sed materially, and a better feeling is shown
In every department of the business. Prices rulo

firm in every particular and future prospects
arc considered much brighter. Stocks of ma-
terials held by factories are generally low. and
there is a disposition to buy in larger quan-
tities. The same Is true 1o a certain extent of

retailers. However, the greatest improvement is

in the yard trade. Stocks in the hands of retail

ers arc still low and this Is taken as an indi-

cation of still more liberal purchases in the near
future. The movement of the lower grades is

good, although the letter demand is still for the

upper grades. B'urnlture factories are buying
better and the same Is true of implement and
vehicle plants. Collections are fair.

Plain and quartered oak is In good demand.
Poplar is one of the strong points in the market.

Chestnut Is selling well and quotations are llrm.

There Is a fair demand for ash. IJasswood is in

fair demand. Other hardwoods arc unchanged.

CINCINNATI

Since the beginning of Ihe year there has
been a very satisfactory feeling hi Ihe hard-

wood trade. Ituylng U encouraging, although
the tendency to conservatism remains strong.

The past week has been marked by very severe

weather, making outdoor work Impossible, and
business has suffered somewhat from this cause.

There is a good demand for oak, red and
white, both quarter-sawed and plain. Con-

.-^luuers are Inlying principally common ami bet-
ter, with a fair movement of ones and twos.
However ,there is but light inquiry for highly fig-

ured quartered oak. Heavy nak tiniljcis, car
stock and railroad ties are in good demand.
The demand for chestnut, manufacturers'

grades, and heavy tough stock has been good,
with some inquiry for long ones and twos. I.ow-
grade chestnut is plentiful, but the demand is

light. Sound wormy is active for clear, wide
stock, for w^hich prices are strong. There is a
fair movement of ordinary grades.
Ash is receiving fair attention from the wagon

and carriage trade, with good inquiries for heavy
white ash ; good, heavy dry stock is not plenti-

ful.

Hickory is moving steadily, with a steady de-

mand from wheel and shaft manufacturers

;

hickory boards are scarce. Birch is in good de-

mand for both red and white, with available
stocks reported only fair.

I'oplar is meeting with a fair trade for man-
ufacturers' grades. More confidence is being
felt in the future of wide poplar for the auto
trade, with buying fair, and stocks reported as

lighter, but confidence in better prices is weak.
Red gum is receiving good attention for ones
and twos ; the demand for saps and common is

good, with a fair movement. Mahogany lumber
is in active call, with prices steady. Casswood
is in fair demand. Cottonwood is in fair in-

quiry for ones and twos, with a good movement
of low grades. Buckeye and other hardwoods
are receiving fair attention.

The buying for the foreign trade is very
fair, with a good demand for oak boards and
white ash. American walnut is steady, with a

good movement to the export trade. Ked gum is

iu lair demand. Hickory boards are in good
inquiry for export. Cypress is growing very

strong. The demand is good for all classes,

and advances on low-grades are reported. Prices

are very firm and the outlook is said to be ex-

cellent for the new year.

EVANSVILLB

There has not been much change iu the hard-

wood market situation here during the last fort-

night. Manufacturers and dealers have just

finished invoicing, and are now ready to take
hold of the increase in business which is looked
for. Logs arc very scarce; in fact, there have
been very few put out during the last month on
account of the holidays and the bad weather, but

with the return to fair weather conditions the

situation will becomt; easier and a fair vol-

ume of business is expected. If the present lull

in production continues for any length of time,

prices will go up. There is very little difference

noticeable in tlie trend of prices now and dur-

ing the latter part of 1911. Plain oak is scarce,

although the price is not high in proportion,

tiood ash. hickory and elm are in good demand.
Quartered oak stock is holding its own fairly

well. It is believed that quartered oak, both red

and white, will improve In demand after the fur-

niture show, which is now being lield in Grand
Rapids

KNOXVILLB

Tlie past two weeks have been very much in-

terrupted by the severe cold spell with which this

part of the country has been affecled and lumber
dealers have had much didlculty in tilling orders.

Inquiries for dry stock have beiii plentiful, with

a stiffening In prices. Railroad orders continue

to come in, and the car stock ami tic ituslni-ss

which has lieen dull for some time. Is now show-
ing a vast improv(Mncnt with still brighter pros-

pects in the future.

Plain and quartered oak leads 1ti (his market.

with the high grades of poplar a close second.

Ash, in the higher grades. Is In good demand,
but chestnut Is (juh't.

An optimistic feeling prevails ;n this vicinity
over the spring trade, owing to the scarcity of
dry stocks in the country and the increased de-
mand which is everywhere apparent.

INDIANAPOLIS

There has been no great change in the hard-
wood situation iu the last two weeks, altliough a
lew more orders have been coming in, and in-
quiries are a little more active. Shipments are
reported to be moving promptly, the traffic in
hardwoods not being sufficiently heavy to be
materially affected by the movement of coal.
Hardwood prices are unchanged and are re-
garded as fair, considering the season. An excel-
lent spring trade in hardwoods lor interior
finish is predicted, on account of the large
amount of building operations that is in sight.

MEMPHIS

The demand fur lianlwood Uiml)cr simv tlic first

of the year has been comparatively quiet, but is
now beginning to improve. The position of the
various items has shown comparatively little

change. A very satisfactory demand is in prog-
ress for plain oak in all grades of both red and
white. Some business is doing in quarter-sawed
oak, but the movement of this is slow as com-
pared with plain. Ash is in fairly active request
in 1%-inch or thicker stock, but thinner ash Is

moving in a limited way. There is still not a
little irregularity in connection with cypress,
though some meiubcrs of the trade say they are
doing a very good business therein. The demand
for the lower grades of Cottonwood is very satis-

factory and prices are quite firm. The supply is

not excessive. The upper grades of Cottonwood
are moving quite freely, but prices are not as
satisfacftory as in the case of the lower grades.

Red gum is still a good seller in all grades. Sap
gum moves fairly well in the upper grades, but
prices are not as good as expected. In the case
of the lower grades of gum. there is a liberal

movement and prices have recently shown some
tendency toward increasiug firmness. Produc-
tion of hardwood lumber of all kinds is being

materially interfered witli by the unfavorable
weather obtaining in this territor.v and it is the

opinion of the lumbermen here that the supply

of dry stock for the late winter and early spring

trade will be comparatively small. It is there-

fore believed that there will be a rather better

range of prices Ihan heretofore obtainalib'.

2,400 - ACRE TIMBER TRACT AND
WOODWORKING PLANT FOR SALE.
uij lln- Ihu' C.I I III- .MiiliiK- & uliio li. i;.. in

tlio i-ltate of Mississippi, well situated mi two
3treams, lies a :i.400-acre tract. Halt Ibis
ricreage consists of virgin tinil>er of white and
red oak. gum. poplar and hickory. Tlu; other
half has been cut over, but still has large quan-
tities of small timber suitable for railwaj- ties,
spokes, staves, etc., the cleared laiut being
idniii-aljle for farming.
A sawmill, office, two factory buililinKS for

manufaetv.rtii?7 handles and novelties, i dry
ktln. warehouse, steam plant of 200-hor8epower,
ind an liiexhaustiljle supply of deep well water,
with lank, pump and conneelions to the well,
compose the manufacturing equipment, 'i'birty-
two cotlagea for the use of enipto.ves and Buper-
intendont. boarding house of tliirteen rooms,
iiniinlssar.v store, feed house, stalilc. blai'Usniith
shoji. etc.. mttke up the settlement, .^hiiiiiing
facilities are good, and freight rates reason-
ilil -" •-- -'•- '" - "' -'
lit^-iiiiirs nitr kuuii. iiiiii iit.-imiL luiirn ic.iMUi-
ible. All trains .make regular stops. The plant
is running overy day, and reiiresente a valua-
tion of about ?i;5,000. In addition to the timber
Innils.
This Is a money-mnktngf propoBition, paying

regular dividends to the present stockholders.
If one should desire ii less amount, the proji-

iTty cmild be divided Into Ci40-acre sections, or
other siilidlvlsiotiH coiihl bo made to suit the
inirclia.Mi-r,

Fill- full i.arlliiilnrs refer to Flic Ifltins.

>I. V. UII'IIAKDS, Land and Inilustrlal Agent,
SiuitliiTM Iiallwa.\'. Waslilngtoii. D. (*.

/durations fitr nil kinils uf innntifachiritio
l)liintn, where ptiwcr (.» cheap and labor piciil'
fill, can be found in the ntatcs of I'd., A". CI iHi, vun uc jounti ill i iti nifitvs OJ I a., iV

I N. C, Tenn., Kii., Siinthern III. and Ind., A
|.i/f(.. (la., and t'la., aluiiii the Ihiea of

.<f, II Ihrni I! II

the
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CHECKING
SPLITTING

^f^ROTTING
PREVENTED BY LORAC
which ;it trilling cost protects Logs, Lumber
and Dimension Stock against weather and
time. A Boy Can Do the Work,
THE LEAVITT I.AXU Ot LUMBER CO., Dermott,

Ark., says:
"Vv'e like Lorac. and are very much in need of

a barrel now, and we trust that you will rush
shipment."

GUARANTEE — No Satisfaction,
No Pav : vour verdict to be final.

TRY LORAC NOW
WRITE IS FOR Fl I.I. I'AKTIClll.AKS

THE GEORGE HENKE CO., 68 Bcekman St., N. Y

NASHVILLE

KITCHEN CABINET
MANUFACTURERS

will be accorded every assistance and
free sites for the establisliment of plants

on the banks of the Ohio River.

We offer a profusion of high-class raw
material, electric light, heat and power
at a minimum of cost. Labor troubles

unknown.

The saving in rental and the fact that

you can be established with a growing
community, with every logical, natural

reason for a remarkable development,
should be sufficient inducement for you
to write Roy N. Adams, secretary, The
Commercial Club, Mound City, Illinois.

^

JUST OUT
A Great Book

—FOR

—

TIMBER
LUMBER MEN
Thja book entitled "Timber
Bonds," by T. S. McGrath. ex-
plains clearly how the stump-
age owner, timber operator
and mill man can , borrow
money for long periods of
time.

Prire. Sa.OO: hv Mall. $3 25 .

Craig-Wayne Company
38 Sonth Dearb«rn St.. CHICAGO. ILL.

BLUESTONE LAND & LUMBER CO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON

SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER. VV. VA.

Sales Office: RIDGWAY, PA.

Very severe weather throughout this as well
as other sections of the country have necessarily
curtailed recent lumber operations, but the situa-
lion is generally satisfactory and all .members
of the trade seem to be confident of good things
for 1012. Country roads have been impassable,
causing much idleness with the rural mills, and
yard work as well as building operations have
been retarded considerably. With the inventory
season well advanced, dealers are finding out
their stock shortages and orders are beginning to

come in, some even for future delivery, a feature
which has been long absent. Many inquiries are
coming in, and moderate shipments are reported,

some being for export. Prices remain steady.

The leading demands continue for plain oak and
the different grades of poplar, while there is a

good call for red gum and an improvement in

quartered oak. Ash is steady. The railroads

are returning to the market for car and con-

struction timbers and cross ties. Calls from the

furniture makers are light.

BRISTOL

Trade is reported a little better since the first

of the year, though no radical improvement is

noted by local hardwood men. Indications now
are that business will be ijetter soon, and that

prices will stiffen somewhat. The demand for

some grades of lumber has been very weak, while

the call for others has increased. Sales of late

have been fair, but not as heavy as was antici-

pated a few weeks ago. Business may be said

to be holding its own with a slight upward ten-

dency to prices, and a better outlook for trade

during the spring and summer.

LOUISVILLE

Business in .the local market has been show-
ing gradual improvement during the past two
weeks, although it must be admitted that trade

in January has not come up to expectations. This

was natural, however, in view of the unusually

severe weather which was experienced ail over

ihe country. In addition to this, consumers as

a rule have been taking stock, and some, as in

the case of the furniture manufacturers, have

been waiting for the results of exhibitions before

determining what they would do during the com-

ing season. These factors are now disposed of.

however, and buying is expected to be on a larger

scale during the next few months.

Plain oak continues to be the leader as far as

demand is concerned, with poplar also in good

demand. Quartered o>ak manufacturers report

a somewhat improved feeling on that com-

modity, while ash and Cottonwood are in about

normal status. Chestnut is somewhat scarcer

and is expected to command higher prices be-

fore long. Mahogany is in excellent call, but

mahogany veneers are not selling ns well as

thick stock.

ST. LOUIS1
A satisfactory number of orders has been re-

ceived by St. Louis liardwood dealers in spite of

the severe weather which has prevailed during

the past two weeks. The market is firmer,

although no advance is reported. The better

tone in the market is attributed to the heavy

rains and high water in the hardwood produc-

ing territory and also the unusually cold weather.

Low-grade gum is about sold out and many

mills are without No. 2 common and box common

gum. White and red plain oak has been in

stronger demand recently, especially in the lower

grades. Quartered oak h.as improved, but is not

in as good a demand as plain. Wide poplar.

first and second Cottonwood. Cottonwood box
boards and thick ash are improving. St. Louis
dealers in cypress report some orders and inqui-

ries are coming in continually, but the weather
has prevented shipments from being made.
Prices show little change. The sash and door
people are doing little business. The planing
mills have resumed operations and with the

orders on hand are able to work full time.

MILWAUKEE

The local hardwood business is beginning to
show signs of improvement. While the volume
of new bu.siness that is being secured is not
increasing as rapidly as many lumbermen wish,
inquiries and orders are gradually increasing in
number. Most of the local industries are calling
for larger lots of dry stocks, the supply of which
is beginning to get low in many lines.

Birch is in good demand and stocks in this

line are particularly light. No. 1 and No. 2 plain
sawed oak and plain red oak are selling well.

Maple is another northern hardwood that is in

good demand. Basswood is showing decided im-
provement in both the lower and upper grades.
Because of the light stocks and the increasing
demand there is slight chance for a decrease in

prices, while predictions are being made that
quotations will go higher.

GLASGOW

Since last report the steamer Meadonficld has
arrived from New Orleans with the usual assort-
ment of hardwoods, oak, hazel pine, pitch pine
board.s. etc., but buyers have not taken much
interest in this cargo. However, it is expected
that business will soon be resumed and respective
buyers will come into the market for various
requirements. Trade generally is good, with
perhaps the exception of house-building, which
has been stagnant for some years. Cabinet
makers are fairly well employed, and ship-

builders are starting work again with good pros-

pects for a boom year. Prime sawn pitch pine

logs, suitable for conversion into deck planks,

are in good demand, as also are the boards, par-

ticularly the flooring size, 7"sli.^". No stock is

held. Higher prices are being asked for for-

ward delivery.

Red gum is not selling well and consignments
should be avoided. A fair business is being done
in sap gum in Vi", %" and %" prime quality

U" and up wide, also 16" and up x %". North-

ern oak logs are very scarce, and the demand for

fair-sized logs has been good for some time.

No stock is held. Oak squares are being called

for. especially 3"x3" and up, average lengths.

Numbers 1 and 2 common is in steady request

at fair prices, the best thicknesses being %",
%", %", 5/4", 6/4" and 8/4". Canary white-

wood logs, if of prime quality, should do well.

Poor logs are hard to sell at any price, and con-

signments of this grade should be avoided, as

the results will leave a loss to the shippers.

Canary whitewood boards, prime quality, are

completely off, especially in the wider stock, 18"

and up and 24" and up. Numbers 1 and 2 com-

mon shows a fair demand for S2S to %", %"
and Vs", preferably for mixed cars of these

thicknesses. The demand for prime walnut logs

is very good, there being no stock held. Parcels

arriving will meet with a ready sale. This also

applies to walnut lumber. No. 1 common ash

boards are in fair demand. There is a good

demand for prime quality hickory logs, but ship-

ments must be kept in moderate compass. This

also applies to white ash logs. Consignments of

hickory sticks for golf shafts should be care-

fully avoided. Honduras mahogiiny logs and

lumber demand good prices, and are very firm.

Arrivals will meet with a good reception. Bay

poplar or Tupelo has entirely disappeared from

this market and is never inquired for.
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WHY?
TXTHY DO more than 320 of the most prominent and successful lumber manufac-

turers exchange nearly $26,000,000 of indemnity against fire loss at

Manufacturing
Lumbermen's
Underwriters

BECAUSE!
BECAUSE it is the oldest and strongest inter-insurance association among lumber-

men, being now in its fourteenth year.

BECAUSE $728,910.41 cash savings have been returned to members.

BECAUSE $756,787.21 cash surplus, owned entirely by the members, has been accu-

mulated.

BECAUSE $2,012,427.96 has been paid in losses under prompt and equitable adjust-

ments without resort to quibbling or technical controversy.

BECAUSE it was the first to settle lumber losses on a market value basis.

BECAUSE the regular, frequent and thorough inspections given the plants of all

members help them to prevent fires, thus materially reducing both the

fire waste and the cost of indemnity.

FOli FULL PARTICULARS ADDRESS

Western Representative
Haffy Rankill (^ Co.

HARRY B. CLARK, Altorncy in I- act.

Portland. Ore. KANSAS CITY, MO.



HARDWOOD RECORD 55

Advertisers' Directort;

NORTHERN HARDWOODS.

American Lumber & Mfg. Co 19

Arpin Hardwood Lumber Co TO

ReecherA Barr 18

Bradley. Edward C 13

Buffalo Hardwood Lumber Co 16

Cobbs A Mitchell. Inc 3

Columbia Hardwood Lumber Co ST

Conasauga Lumber Co 14

Craig. W. P.. Lumber Co 19

Crane. W. B. & Co 57

Creith. H.C.&Co 2

Currie A Campbell 18

Darling. Chas. & Co 57

Domestic Lumber Companr 63

Dulweber. The John, Company 13

Eager. Wm. A .57

EliasG.&Bro 16

Estabrook-Skeele Lumber Co 5

Feller Lumber & Timber Company. 64

Planner-Steger Land & Lumber Co.
Forman Company. Thomas 64

Goodyear. C. A.. Lumber Co 70

Hadentine Lumber Company 18
Hanson-Turner Company 66
Heyser. W. E. Lumber Co 12

Holyoke. Chas 17
Hyde Lumber Company 63

Jackson & Tiudle 64

Jones Hardwood Company 17

Keith & Hiles Lumber Co 70
Kent. J. S.. Company 18
Klann. E. H 57
Kneeland-Bigelow Company. The.... 3

Konzen, Stumpf & Schafer Lumber
Company 'j

Lesh & Matthews Lumber Co 64
Linehan Lumber Co 19
Litchfield. William E 17
Long-Knight Lumber Company
Luyra-Foster Lumber Company 4

Maisey & Dion 5

McIIvain, J. Gibson, & Co 2

McClure. George 1 64
McLean, Hugh, Lumber Co 16
McParland Hardwood Lumber Co.... 57
Mears-Slayton Lumber Company 4
Miller. Anthony 16
Mitchell Bros. Company 3

Monarch Lumber Company
Uowbray & Robinson 14

Palmer & Parker Co 18
Parry, Chas. K. & Co 18
Peale-Coryell Lumber Company 17
Perrine-Armstrong Company 63

Quixley <t Bulgrin Lumber Co 5

Sailing-Hanson Company 65
Salmon, Hamilton H. & Co 17
Sawyer-Goodman Company 70
Schofield Bros 18
Schultz. HoUoway <t Co 4

Smith, Fred D 57
Standard Hardwood Lumber Co 16
Stephenson, I., Company. The 65
Stewart 1. N, & Brother 16
Stimson, J. V„ & Co 63
Snllivan, T. & Co 16
Summit Lumber Co 18
Swift. C. H. ASons 17

Tegge Lumber Co
Tomb Lumber Co 18

Vetter Frank W 16
Vinke.J. & J 64
VonPlatea Lumber Co 65

Webster Lumber Co., George 17
Wells. J. W., Lumber Company 65
White Bros. Lumber Co 5
White, Wm. H. Co 72
Wiggin. H. D 18
Willson Bros. Lumber Company 19

Wisconsin Land & Lumber Co 64

Wistar. Dnderhill A Nixon 18

Wolf-Lockwood Lumber Compamy. .

.

64

Wood-Mosaic Company 57

Yeager. Orson E 16

Young. W. D. &Co 3

Young Jt Cutsinger

SOUTHERN HARDWOODS.

Althauser-Webster-Weaver Lumber
Company 6S

American Lumber & Mfg. Co 19

Anderson-Tully Company 9

Atlantic Lumber Company 1

Bennett A Witte 13

Berthold & Jennings Lumber Co
Bluestone Land & Lumber Co 53

Bradley Edward C 13

Buffalo Hardwood Lumber Co 16

Carrier Lumber & Mfg. Co 20

Carrier, U. A 13

Clearfield Lumber Co
Columbia Hardwood Lumber Co 57

Conasauga Lumber Co 14

Connelly Hardwood Lumber Co 69

Crane, W. B, & Co 57

Creith, H. C. & Co 2

Darline. Chas. E. A Co 57

Davidson, Hicks A Greene Co 7

Dempsey, W. W 19
Domestic Lumber Company 63

Duhlmeier Brothers 13

Dulweber, The John, Company 13

EliasCABro 16

Estabrook-Skeele Lumber Co 5

Ewing A Gilliland 7

PaustBros. Lumber Co 20

Felger Lumber A Timber Company.

.

64

Flanner-Steger Land A Lumber Co.

Garetson-Greason Lumber Co 68
Gilchrist Fordney Company 69
Green River Lumber Company

Hadentine Lumber Company 18
Harris Manufacturing Company 68
Harris A Cole Bros 2

Heyser, W. E.. Lumber Company,.

.

12
Himmelberger-Harrison Lumber Co. 69
Hitt, H. H.. Lumber Company 69
HoUey-Matthews Mfg. Co 69
Huddleston-Marsh Lumber Co
Hunt, Washington A Smith 7

Hyde Lumber Company 63

Jackson Lumber Company 14

Keith A Hiles Lumber Co 70
Kent, J. S.. Company 18
Kentucky Lumber Co 12
Keys-Walker Lumber Co 1

KimballA Kopcke 6
Klann, E, H 57

Lamb-Fish Lumber Co 8

Lesh A Matthews Lumber Co 64
Litchfield, WilUam E 17

Littleford, George
Little River LumDer Company 20
Logan-Maphet Lumber Co 6

Long-Knight Lumber Company
Louisiana Long Leaf Lumber Co 6S

Love, Boyd A Co 7

Luehrmann. Chas. F. Hdwd. Lbr. Co. 20
Luyra-Foster Lumber Company 4

Maisey A Dion .5

Maley, Thompson A MoffettCo 11

McIIvain. J. Gibson. A Co 2

McLean, Hugh, Lumber Co 16
McParland Hardwood Lumber Co 57
Mears-Slayton Lumber Company. ... 4
Memphis Saw Mill Company
Miller, Anthony. 16
Monarch Lumber Company
Mowbray A Robinson 14

Paepcke-Leicht Lumber Company.. 8

Parry, Chas. K. A Co 18

Perry. Wm. H., Lumber Company,, .

.

12

Peitch. F. T.. Lumber Company 68

Quixley A Bulgrin Lumber Co 5

Radina. L. W., A Co 14

Ransom, J. B.. A Co 7

Ranson A Frierson
Rhymes. R. L., Company
Riemeier Lumber Company 13

Ritter, W, M.. Lumber Company— 72

Rose. D. M., ACo 6

Russe A Burgess. Inc 20

Ryan, Philip A.. Lumber Co 9

Salmon, Hamilton H., A Co 17

Salt Lick Lumber Company 68

Schofield Bros 18

Schultz. HoUoway ACo 4

Slaymaker, S, E. A Co 1

Smith. Fred D 57

Spangler, Frank, Co - 14

Standard Hardwood Lumber Co 16

Stewart, I. N., A Brother 16

Stimson. J. v., A Co 63
SulUvan.T.A Co 16

Swann-Day LumberCompany 68

Swift. C. H.. A Sons 17

Taylor A Crate 20

Tennetse* Hardwood Lumber Co

—

7

Tomb Lumber Co 18

VandenBoom-Stimson Lumber Co. .

.

Vestal Lumber A Manufacturing Co.
Vetter, Frank W
Vinke, J, A J
Von Platen Lumber Co

Webster Lumber Co.. George

—

white Bros. Lumber Co
Whitmer. Wm. A Sons
Wiggin. H.D
Willson Bros. Lumber Company

.

Wistar, Underbill A Nixon
Wood-Mcsaic Couipany.
Wood, R. E.. Lumber Company..
Woods, J. M,. ACo

Yeager, Orson E
Young A Cutsinger,.

POPLAR.

Anderson-Tully Company 9

Atlantic LumberCompany 1

Faust Bros. Lumber Company 20

Green River Lumber Company
Hadentine Lumber Company 18

Kentucky Lumber Company 12

Keys-Walker Lumber Company 1

Logan-Maphet Lumber Co 6

Radina, L. W. A Co 14

Ritter. W. M.. Lumber Company .... 72

Swann-Day Lumber Company 68
Vansant. Kitchen A Co 72

Wood. K. E.. Lumber Company 19

Yellow Poplar Lumber Company

—

72

Hamilton. J, V 18
Huddleston-Marsh Lumber Co
Luehnnann,Chas.F.. Hdwd. Lbr. Ca 20
Maley. Thompson A Moffett Co 11
Otis Manufacturing Company 68
Palmer A Parker Co 18
Penrod Walnut A Veneer Co 67
Purcell. Frank 69
Rayner, J 5
Salmon, Hamilton H,, A Co 17

Willey,C.L 1

HARDWOOD FLOORING.

Arpin Hardwood Lumber Co 70
Beecher A Barr 18
Carrier Lumber A Mfg. Co 20
Cobbs A Mitchell. Inc 3
Connelly Hardwood Lumber Co.. 69
Eastman. S. L., FlooringCo 64
Forman, Thos,. Company 64
Hanson-Ward Veneer Company 10
Han-is Manufacturing Company 68
Kerry A Hanson Flooring Co 64
Linehan Lumber Co 19
Louisiana Long Leaf Lumber Co 69
Memphis Hardwood FlooringCo 1

Mitchell Bros, Company 3

Nashville Hardwood FlooringCo....
Robbins Lumber Co 70
Salt Lick LumberCompany 68
Stephenson. I.. Company. The 65
Webster Lumber Co., George 17
Wells, J. W., Lumber Company 65
White, Wm, H. Co 72
Wilce, T.. Company. The 4

Wisconsin Land A Lumber Co 64
Young. W. D,. ACo 3

WOODWORKING MACHINERY.

Berlin Machine Works, The 71
Cadillac Machine Co 61
Defiance Machine Works. The 10
Linderman Machine Co.. The
Mershon. W. B., ACo 65
Morehead Mfg, Co
Phoenix Manufacturing Co 61
Saranac Machine Company 62
Smith. H. B.. Machine Co
Westinghouse Electric A Mfg. Co .

.

LOGGING MACHINERY.

Baldwin Locomotive Wks
Clyde Iron Works 59
Lidgerwood Mfg. Co 60
Russel Wheel A Foundry Co 60

DRY KILNS AND BLOWERS.

BemillerFan Blower Company 61
Grand Rapids Veneer Works 59
Phila. Textile Mchy. Co 1

VENEERS AND PANELS.

Acme Veneer A Lumber Company..

.

11

Adams A Raymond Veneer Co 63
Ahnapee Veneer A Seating Co 66
Freiberg LumberCompany 11

Frost Veneer A .Seating Co 67

Gorham Brothers Company 66
Hanson-Turner Company 66

Hoffman Bros. Com oany 67
Huddleston-Marsh Lumber Co
Kiel Woodenware Company 70

Jarrell. B. C. A Co 68

Kentuck.v Veneer Works 67
Knoxville Veneer Company 6

Louisville Veneer Mills 67

Maley. Thompson A MoffettCo 11

Ohio Veneer Company 11

Penrod Walnut A Veneer Co 67

Rayner, J 5

Sheppard Veneer Company 67

Underwood Veneer Company 67

Walker Veneer A Panel Co 57

Willey, C. L 1

Williamson Veneer Company 68

Wisconsin Seating Company 66

Wood-Mosaic Company 57

Woods, J. M, A Co 9

MAHOGANY, WALNUT, ETC.

Acme Veneer A Lumber Company. .

.

11

Brown. W.S 17

Duhlmeier Brothers 13

Freiberg Lumber Company 11

SAWS, KNIVES AND SUPPLIES.

Atkins. E. C, A Co 15
Oldham, Joshua A Sons 61
Simonds Mfg. Co 61

LUMBER INSURANCE.

Central Manufacturers' Mut. Ins. Ca
Indiana Lumbermen's Mut. Ins. Co..
Lumber Insurance Company of New
York 1

LumDer Mutual Fire Insurance Co.

.

Lumbermen's Mutual Ins. Co
Lumber Underwriters 20

Pennsylvania Lumbermen's Mutual
Fire Ins. Co

Rankin, Harry A Co 54

TIMBER LANDS.

Lacey. James D., A Co 62
Southern Railway 52
Spry, JohnC 5

MISCELLANEOUS.

Childs.S.D. ACo. 57
Craig-Wayne Company 53
Henke. George, Company 53
Longest Brothers Company 60
Lumbermen's Credit Association. . .

.

Mechanical Robber Company 62
Mound City Commercial Club 53
Westinghouse Electric & Mfg. Co...
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CLASSIFIED

ADVERTISEMENTS

Advertisements will h*' inserted in tbis se^'-

tion at tbe following rates;

Forone insertion 20c a line

Fop two insertions 35c a line

For three insertions 50c a line

For four insertions 60c a line

Eigbt words of ordinary length make one line.

Heading counts as two lines.
No display except the headings can be ad-
mitted.

Remittances to accompany the order. No
extra charges for copies of paper containing

"

the adTertlsement.

EMPLOYMENT WANTED

HIGH-CI,ASS COMMISSARY MAN
is open for engagement, to conduct merchandising

establishment in connection with lumber manu-
facturing concern. Highest testimonials from

present employers. Address
"BOX 10," care Habdwood Record.

EMPLOYES WANTED

WANTED—A COMPETENT MAN
to sell Southern Hardwoods in Indiana. Give

reference and experience. Address

"BOX 16." care Hardwood Record.

CAPABLE MANAGER AND SALESMAN
for mills manufacturing hardwood lumber, floor-

ing and veneers in thriving Indiana town ; a tine

position for an experienced, reliable young hus-

tler. Address, giving references and full particu-

lars, "BOX 17," care Hardwood Record.

WANTED—ASSISTANT
to sales manager in wholesale hardwood planing

mill and wholesale rough hardwoods, operating

in central, western and eastern territory. One
accustomed to handling correspondence and him-

self a stenographer. Address

"BOX 18," care Hardwood Record.

WANTED YOXJNG MAN
experienced in handling and marketing of south-

ern hardwoods, to act as sales manager or assist-

ant. Must be a live wire. Give age, full expe-

rience, references and salary expected at start.

In first letter.

THE HYDE I.BR. CO.. South Bend, In.i

RAILWAY EQUIPMENT FOR SALe]

LOCOMOTIVE FOE SALE.

Narrow or standard gaoet fron 7 tons t« 76

tons reballt ready for use; 14* lacomotlTM In

•took.

SOUTHERN IRON & EQUIPMENT CO..

Atlanta. Qa.

LUMBER FOP SALE

FOE SALE.

1 car C/4 and 8/4 Ists & 2nd8 Chestnut.

a cars 4/4 sound wormy Chestnut.

JONES & WOOI-Kfil.K '"O . I.oTlnsrton. 'IVnn

FOE SALE.

J50,000 feet 1 and 2" Oak.

00,000 feet stacked, log run Gum.
Taken as it stands, .?11 f. o. b. cars East

Texas mill. Address
"BOX 19," care Hardwood Record.

WANTED.
L' cars 1" Ists and 2nds plain sawed sycamore,

bone dry.

1 car 1x12" and wider Ists and 2nds quartered

white oak, 2 years old.

5 cars 1" clear quartered white oak strips.

cars 1x13" to 17" gum boxboards.

5 cars 1x13" to 17" Ists and 2nds sap gum.
2 cars 1x18" and wider Ists and 2nds sap gum.

2 cars IxlS" and wider ists and 2nds cotton-

wood.

2 cars 1x21" and up Ists and 2nds Cottonwood.

5 cars 1x13" to 17" Cottonwood boxboards.

5 cars 1" No. 1 common red gum.
2 cars 1%" No. 1 common red gum.

W. D. REEVES LBR. CO., Helena, .\rk.

FOE SALE FOE QUICK SHIP]MENT.

600,000 ft. 4/4 Basswood No. 1 common and
better.

40,000 ft. 6/4 Basswood No. 1 common and
better.

7ij,000 ft. 12/4 Hard Maple No. 1 common and

better.

150,000 ft. 8/4 Hard Maple No. 1 common and
better.

50.000 ft. 6/4 Hard Maple No. 1 common and
better.

100,000 ft. 5/4 Hard Maple No. 1 common and
better.

50,000 ft. 8/4 Rock Elm log run.

30,000 ft. 8/4 Gray Elm No. 1 and No. 2

common.

100,000 ft. 6/4 Gray Elm No. 2 common and
better.

VAN KEULEN & WINCHESTER LBR. CO.,

Michigan Trust Bldg., Grand Rapids, Mich.

WANTED
to hear from parties requiring quarter-sawed

White Oak Flitches. Address

"BOX 107," care Hardwood Record.

FOR SALE

Thick quartered white oak, 2 years old. 2/3

car 2"; 1/3 car 1%"; 1/3 car 1V4": 1.000 ft.

21/4, 2y. and 3", all high grade No. 1 common

—

wide. CHAS. V. SHIELS & CO., Cincinnati, O.

11
TIMBER ESTIMATING

TIMBER ESTIMATES.

Estimating Southern Timber a specialty.

Maps, detailed reports as to stand, quality and
logging conditions. Can furnish best references.

THOS. .1. Mcdonald, East Tenn. Natl. Bank
Bldg., Knoxvllle, Tenn. Formerly with C. A.

Schcnck & Co., Biltmore, N. C.

LOGS WANTED

WANTED—SECOND GROWTH
White Ash logs S to 11!" Ion;,'. Inspect at ship-

ping point and pay cash.

S. N. BROWN & CO., Dayton, 0.

WANTED
While oak logs and (juartcr-.siivwMl wlilti' oiiU

nitches. EVANSVILLE VENEER CO.,

Evansville. Ind.

WAN'^ED—HAEDWOOD LOGS
20II.IIIIII ft. 2b" and up Whiir uaU logs.

20(1.000 ft. 12" and up Walnut logs."

50,000 ft. 12" and up Cherry logs.

C. L. WILLEY, 255S S. Robey St., Chicago.

MACBINERY FOR SALE

FOE SALE
Band mill in Southeast Missouri. New 6 ft.

Sinker-Davis band mill ; Soule steam feed ; 3 saw
edger ; 2 saw trimmer; live rolls; boUer and
engine power ample. Also, it desired, homemade
locomotive, steam loader and cars, and two miles

of 25 lb. rail. .\ll of the above in first-class con-

dition. Address
"BOX 15," care Hardwood Record.

WAGON STOCK WANTED

I AM IN THE MAEKET FOE

75 to 100 cars of oak poles, bolsters, sand

boards, eveners, and reaches ; and hickory and

maple axles. Will Inspect at shipping point, and

pay cash. E. B. BROWN, 372 Bayne St.,

BuflTalo, N. Y.

DIMENSION STOCK FOR SALE

FOR SALE.

Dimension stock cut from old dry Oak from 1"

to 3" thick, and 1" Chestnut.

JONES & WOOLFOLK CO., Lexington, Tenn.

WANTED
Dimension orders for Maple, Beech and Birch

to be cut from 4/4 stock, any length, 40" or

under.

OHIO VALLEY BENDING CO.,

I'arkersburg, W. Va.

TIMBER LANDS FOR SALE

FLORIDA TIMBERLAND FOR SALE.
Fine proposition for small mill, 1,320 acres,

well timbered with long leaf yellow pine, cypress

and gum. Land after timber is cut is selling in

this locality for $25 to $35 per acre. There is

easily $25,000 worth of timber on this at pres-

ent price of stumpage, and I am only asking $7
per acre in fee simple. Must be sold at once to

close an estate. Write
FRANK W. CLARK, Manistee, Mich.

FOR SALE.
100,000 acres virgin White Oak and Hickory,

N. W. Ark., $6.50 to $10 acre. 500,000 acres,

other states, all varieties.

i\ M. JONES & CO., I'ettigrew, Ark.

LUMBER WANTED

WANTED
For shipment during the next thirty to sixty

days. 200,000 feet 2, 2'/,, 2i/j and 3" Ists and
2nds and No. 1 com. Hickory, green or dry. Will

pay cash, less 2% and Inspect at the mill.

C. C. SlIAFICR, South Bend, Ind.

WE ARE IN THE MAEKET FOR
Maple and beech lumber and dimension stuff Id

large quantities.

THE COLUMBIA MFG. CO.,

New Philadelphia, 0.

WANTED—HICKORY.
A car of second-growth, butt cuts Hickory

plank for wheelwrights, 1%, 2, 2Vi. ^"/i" flitch,

bark oil. green or dry, good grade. Apply

RUWE BROS. (Jobbers), Brooklyn, N. Y.
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BUSINESS OPPORTUNITIES

BUTEES OF HAEDWOODS.
Do you want to get In touch with the best

buyers of hardwood lumber? We have a list,

showing the annual requirements In lumber,

dlmensloB stock and veneers and panels of con-

sumers of those materials throughout the United
States and Canada. The service Is free to ad-

vertisers In the Rkcobd. It will Interest yon.

Write us for further Information about our "Sell-

ing Lumber by Mall System."
Hardwood Record. Ellsworth Bldg., Chicago.

WANTED TO SELL AND BUY
TIMBERLANDS AND MILL PLANTS.

OPPORTUNITY KNOCKS AT EVERY MAN'S
DOOR TWICE!

(OCCASIONALLY SHE KNOCKS THREE
TIMES.)

We offer for sale 20,000,000 feet of timber, a
new mill plant that has cost (with planing mill,

three dry kilns, commissary stock and tenement
buildings), $50,000, for the sum of $70,000.

There is 100,000,000 feet more timber available

at very reasonable prices. A combined hardwood
and yellow pine proposition. Possibilities of

$60,000 per year profit.

OPPORTUNITY NO. 2.

A circular mill, with capacity of 20,000 feet

per day, now running. 2,000,000 feet of oak
timber and 6,000,000 feet red and tupelo gum
adjacent to mill, which can be bought for $3 per

1,000 for oak and $1 per 1,000 for the gum.
Price of mill and mill site and tenement build-

ings, $2,000.

If you have mills and timber to sell, write us.

If you want to buy mills and timber, write us.

We buy and sell plants and timberlands.

WANTED TO BUY.

A tract of pine timber in Mississippi or Louis-

iana on or near a railroad that will cut about
20,000,000 feet. Must deal with owners only.

ROBINSON LUMBER, VENEER & BOX CO.,

New Orleans, La.

WANTED—HAEDWOOD LUMBEEMEN—
to try the Gibson Tally Book. The three-throw
aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water-
proof paper with carbon backs makes tallies un-

alterable. For durability, convenience, accuracy
and for systematizing the inspection of lumber
the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St., Chicago.

I BEING
buyers and sellers together. No matter where
located, if you want to buy, sell or exchange any

kind of property or business, write me. Estab-

lished ISSl. FRANK P. CLEVELAND,
2440 .\dams Express BUlg., Chicago, 111.

FOE SALE.
Veneer machinery and plant ; veneer slicer

with capacity of 200,000 feet in 10 hours. Tex-

tile veneer dryer to take care of cut. Clippers

and all other necessary machinery. Boilers, en-

gines and saw mill. Veneer slicer especially

adapted to cutting mahogany or cedar veneers.

Will sell as a whole or separate, .\ddress

"SLICER," care Hardwood Record.

^T HARDWOOD RECORD is a differ-

^H I ent kind, and altogether better

^^LL^ lumber newrspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

Oak Timber and Plank. Paving Blocks, Posts
and Yellow Pine

W. B. CraNe aNd CoivipaKy.
Established 1881

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

T.ong Distance Phones: CANAL 3190-3191
Office. Yards and Planing Mill: Mill at

22nd. Sangamon and Morgan Sts. Falcon, Miss.

A Veneer Qaage is the Koswer to a Teneer Uaer'i
raviag foryeara, Thii "U'alker Brsad" Ven-

OKuge is a ete^l gauge that will satisfy

yoof wants fur all time. You can't do your

-

Bflf a better turn than to bny one of

these gsages. It gauges ACCURATELY
e»ery tbicknessfrom 1-10 inch to ?^ inch
INCLUSIVE. Wake up to this opportu-
nity- Priceooly*! 9N delivered by U- S
Mail. Ordernow, t.>day. Address—6466
tVoodlairn Ate. F)inne ll^de Park 83.

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
Oeometrical
Barter Coin

1b In use, then
imltatiOQ Itin't

possible.
Sample If you
aek for it. |

S. D. CHILDS
C CO.
Chicago

We also make
Tim* Ch«ck8,
Stenolls and
Log Hammen.

CHICAGO
Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut

A SPECIALTY

McParland Hardwood

Lumber Co. sts-ss LaAin st.

HARDWOODS

FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 382

The Columbia Hardwood Lumber Co.
Wholesale and Ketail

HARDWOOD LUMBER
Southern Hardwoods a Specialty

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Poster St. & L. & N. R.R. Track.

Nashville. Tenn.

BUSINESS

vs.

SENTIMENT

T F YOU value quality of texture, in combination with quality of riianu-

' facture, seasoning, grade and service, you will give us the opportunity

to quote you on our

Northern White and Red Oak Output
In Plain and Quartered Lumber, Sawed Veneers and Flooring

Three band mills, veneer mill, big flooring plant,

big stock. We can satisfy the most discriminating.

KINDLY WRITE US TODAY

Wood-Mosaic Company, - New Albany, Ind.
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Doesn't It Look Good To You?

jT\ r^ ./7\

MICHIfJAN GRAND RAPIDS: Stow & Dnvl?; Fuinlturo Company ;
tables

Georee A Davla. buyer ; 40.000 feet 4/4 basswood ; 15.000 feet 4/4 red

birch 30.000 feet 4/4 sound wormy chestnut ; 30.000 feet 4/4 cull gray

elm' 30.000 feet 4/4 and 8/4 mahogany: 15,000 feet 4/4 .nnd 0/4 hard

manle • 20.000 feet 5/4 and 6 4 soft maple; 25.000 feet 4/4 plain red oak:

75 000 feet 4/4 plain white oak: 200.000 feet 4/4 quiirteied white oak:
•^0 000 feet 4/4 poplar ; 50.000 feet red gum. all thicknesses. Dimension

stock : Buyers of 3x3—30 oak squares. Panel stock ; BHycrs of 5-ply

quartered oak and mahogany table tops.

NARDWOOO ReCORO CHICAGO

.*iperinien of on© of the thousands •f patented tabbed index cards
Intiilved in llnrduofHl Kecor^l'it <'f>|i> riglil ed Inlnrniiiiiun herxice. show-
ing aanual requirenienls for Lumber. DimeDHJuu Stock, VeueerH und
I'Hoels eniplu.%etl l>.v \\lHtle>ulerH and liard-
uuMd nianuraclurin}; 4'onMiiiiicrN throughout
the ITnited States and Canada.

IllDBtratlon of Oak Cabinet in »liicb this
Information Sen-ice is tiled.

ILLINOIS

Key
1
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped with outhaul sj'stem, carries the skidding
line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use
on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely

to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BR.41NCHES

CHICAGO, II.I>.

318 Fisher Bid?.
C-113

431 Carondelet St.
S.\VANN.\H. G.*.

501 Germania Bk. BIdg

' sk
t^MiiikJ

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The

lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Vcnccr Works
GRAND RAPIDS, MICH.
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RUSSEL LOGGING CARS

70 000 LBo. CArACITT SKELETON TYPE RUSSEL CAR, EQUIPPED WITH LOADER RAILS AND RUSSEL PATENT DROP
STAKES. THIS CAR COMPLIES WITH M. C. B. RULES AND SAFETY APPLIANCE ACTS.

YEARS OF HARD SERVICE HAVE DEMONSTRATED RUSSEL CARS TO BE SUPE-
RIOR IN QUALITY AND CONSTRUCTION. BUILT FOR ANY CAPACITY DESIRED

RUSSEL WHEEL AND FOUNDRY CO. DETROIT, MICHIGAN

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

LIDCERWOOD
iirTxi ±db ^

^: %
LIDGERWOOD
96 Liberty Street.

MFG. CO.
New York

a*-'

Sranch"' OFftces' _ ^.. _

Chicago, seattiIe ,
' % ^

f>
' 1 ' Agencies ^

NEW ORLEANS-WOODWARD.WIGHT* CO. LTD
CANADA-ALLIS CHALMERS BULLOCK LTD.

MONTREAL VANCOUVER

ESPECIALLY ADAPTED FOR QUICK AND ECONOMICAL LUMBER DELIVERY

"LongestTrucks
BOTH TYPES MADE IN THREE AND FIVE TON
SIZES—NOTE LENGTH OF WHEEL BASE

The "ton^est" Automobile Truck 1b the result of elgbt years' mechanical and commercial experience In Automobile manufacture,

uid IB offered to the Lumber Trade as the best and most economical truck ever produced. „ », „ ™„^. .„ „„, „„^
This Is not an assembled truck, but 1b designed and manufactured complete In our own Bhops. CastlnKB made in our own

foundry. We buy only the chains, roller bearlnffs and mufflers. .,»...», *. v_. k„-. «./,.....
0»ly demonstrated and approved principles employed. "Longest" Trucks will not only Btand the test of time, but have proven

tbamselTes to be Speedy, Economical and Satisfactory Vehicles for QUICK LUMBER DELIVERY.
, .» j ^ ...»i..

Compare them with the beet other leading trucks, and give us the opportunity of demon.tratlng their Buperiorlty and comparative

low cost. Write for literature.

LONGEST BROS. COMPANY, Inc. LOUISVILLE, KENTUCKY
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UNIFORMITY

TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coatt Headqnarteri

WhiteHeoiT BuildiDt

SEATTLE, WASHINGTON

New Orleani Briick

633 BaroDBe St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS Of OUR MAKE
TRY THEM

B

ATTENTION, SAWMILL MEN!
Our green sawdust blowers are a marvel of economy. They are

used on portable and stationary mills, and will blow sawdust in
any direction desired from 30 to 100 feet from the mill. They do
away with the expense of shoveling the dust and digging pits. In
case you want to move, all that is necessary is to disconnect the
pipe and remove the sawdust catcher, which can be done in a few
minutes. They are sold on 30 days' approval with the privilege
to return if not satisfactory. Write Toda.\- for Catalog and I*rire8

BEMILLER FAN BLOWER COMPANY, BUTLER, OHIO

IMPROVED WHITE SAW SWAGES
Will make your saws last longer,

make better lumber and please your
61er — it'sa money saving proposition

for you. Better consider it. They
don't cost much and
last a long time.

Catalog: if yoa want it

Phoenix
Mfg. Co.

Eau Claire,

Wit.

fVjrVf^-i^
"A satisfied customer is a good advertisement" is an

old saying that is always new because it is always true.

There are so many satisfied users of

Simonds Inserted Tooth Saws
Do you want to be the ne.xt? Write the nearest Simonds
ofiice for a quotation on that Saw you expect to buy.

Simonds Manufacturing Company
f^ FITCHBURG, MASS. CHICAGO, ILL. MONTREAL, QUE.
IBJ NEW ORLEANS, LA. PORTLAND, ORE.

Broom Handle
CHUCKING AND BORING MACHINE

It rounds end of handle and bores small hole in other end
automatically at same time. Capacity, 45,000 handles in ten

hours. All the operator has to do is to keep the handles fed to

the machine. Used by the largest producers. Write for de-

tails and price.

CADILLAC MACHINE CO.
Makers of Handle Makers Tools. CADILLAC. MICHIGAN



62 HARDWOOD RECORD

Corrugated Joint Fasteners

Can be quickly and

cheaply driTen with

"iDViNCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in DiUerent

Types lo Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by '-•
,

^"""^^ ^if »_..

'

Saranac Machine Co., Sf. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

^""^ WATER

EXTRA QUALITY

Recommended for hard service
and guaranteed to do the work

SELLING AGENTS
CRtNE COMPiNV - • ILL BRANCHES

STANDARD EQUIPMENT CO.. MOBILE. ALA

ALBANY MILL SUPPLY CO., ALBANY, GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

307 W. Randolph Street, CHICAGO
ESTABLISHED 1882

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA, MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
J.AMKS D. LACKV, WOOD ni:.\i.. VICTOR TIIK.WK

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bldg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding Bldg , Portland
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MICHIGAN
FAMOUS FOR RED BIRCH AND BASSWOOD

FELGER LUMBER & TIMBER CO.
531 Michigan Trust Building, Grand Rapids, Mich.

Stock listed below is all one year dry and choice. Will

make low prices until It is moved.
Can ship mixed cars.

80000
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THE SOUTH
PROMINENT SOUTHERN MANUFACTURERS

A Well Stocked Yard
Enables us to till an_\- (irder fur well manufactured,

dr\' southern hardwdods pnmiptly.

We have our own mill and know uhat we sell.

WRITE

THE ALTHAUSER- WEBSTER

-

WEAVER LUMBER COMPANY
NASHVILLE, TENN.

CONNELLY HARDWOOD LUMDER GO.
DEALERS IN

HARDWOOD LUMBER
OAK AND MAPLE FLOORING

10 cars 1" No. 1 Common Red and White Oak
10 cars 1" No. 1 Common Sap Gum

YARD AND OFFICE

1909 Baltimore, KANSAS CITY, MO.

Frank Purcell %"

Exporter of Black Waliiut Logs

Kansas City

.S. A.

MARK

FIGURED WALNUT IN LONG WOOD
AND STUMPS

GILCHRIST-FORDNEY COMPANY
LAUREL, MISSISSIPPI

UANDFACTDRERS

Long Leaf YellowPine
Domestic and Export Trade

150,000 FEET DAILY

H. H. HITT LUMBER CO.
^^^'^-•^^^
A LABAMA

TENNESSEE VALLEY HARDWOODS
PL.4IN 0.\li—Ke<l

4/4, Is & 2s Gu.oOO'
4/4, No. 1 Common 135,000
4/4, No. 2 Common 50,000

PLAIN OAK—White
4/4, No. 1 Common 115,000
4/4, No. 2 Common , 40,000
5/4, No. 1 Common 90,000
5/4, No. 2 Common 55,000

QUARTERED OAK—While
4/4. Is & 2s 52,000
4/4, No. 1 Com..., 70.000

QUARTERED O.AK—Red
4/4 Is & 2s 4.200
4/4, No. 1 Com . . .

.~ 5,300

WHITE .\SH
4, 4. Is i: 2s
4/4, No. 1 Common ....
4/4, No. 2 Common....
S/4, Is & 2s
S/4, No. 1 Common ....
S/4, No, 2 Common . . .

,

POPEAR
4/4, Is & 2s
4/4, No. 1 Common ...... .1
4/4. No. 2 Common -\ . . . .

4/4, No. 2 Common B. . . .

4/4. 9-12 Bo.\ Boards
4/4, 13-17 Box Boards....
4/4. Panel. IS up
Gum—Red, Log Run, 4/4.,
Gum—Sap. Log Run. 4/4..
Gum—Sap. Log Run, 6/4..

1,100
5,900
1.400
6,300
S,900
3,000

13.110
15,000
69,000
58,000
8,000
18,500
17,750
24.100
92,000
29,000

A FEW ITEMS OF DRY STOCK
WE WANT TO SELL

cars 1" 1st & 2nds Ash.
cars 1" No. 1 Common Ash.
cars H" 1st & 2nds Ash.
car 2" No. 1 Common Ash.
car 2" 1st & 2nds Cypress.

Z cars
3 cars 2"
1 car 2"

10 cars 1"

Oak.

select Cypress.
shop express.
No. 1 Com. Cypress.
1st & 2nds Plain Red

10 cars 1" No. 1 Common Plain
Red Oak.

5 cars 1" Ists & 2nds Plain
niiite Oak.

8 cars 1" No. 1 Common Plain
White Oak.

1 car 3" No. 1 Common &
Better Plain Red Oak.

10 cars 1
" Ist & 2nd8 Sap Gum.

HOLLEY-MATTHEWS MFG. CO., Sikesfon, Mo.
SE N V US T OV B INQUIRIES

Himmelberger-Harrison
Lumber Co.

Specialists
Red Gum

Mills at

Morehouse, Mo.
Sales Oilices

Cape Girardeau. Mo.

Louisiana Long Leaf Lumber Co.
Fisher, Louisiana

Diamond Brand

OAK FLOORING
A GUARANTEE OF PERFECTION
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HERE'S YOUR
"BERLIN QUALITY"

-""Si..

Does Your Mailman Bring a Copy

of "BERLIN QUALITY" every month?
A BULLETIN OF PRACTICAL INFORMATION ON WOOD-WORKING FOR
OWNERS, SUPERINTENDENTS, MILLMEN, FILERS AND OPERATORS

THERE may still be some who are not
getting this wonderful paper and yet

40,000 lumbermen are reading it every
month. Beginning with the December issue,

it will be even bigger and better than ever.

It contains more practical information about
the manufacturing side of wood-working
than any other paper in the field.

It helps the mill owners to judge what can be
expected from the practical man who is looked to for

results. It helps the practical man by keeping him in

touch with new improvements being made and tells

him how other millmen arc doing their work in an
easier and better way.

T: e paper is full of illustrations of the interior of various

kinds of wood-working plants, showing operations and new
systems employed for manufacturing more economically.

There are new ideas on every page that are well-worth look-

ing into, even tho you have a better way to do the same work.

"Berlin Quality" is published as a medium for the ex-

change of idea.s and keeps its readers posted on new im-

provements being made in our machinery. It gives you the

help you want and makes you more valuable to your Com-
pany. It helps you pay bigger dividends and keeps your
product in the class of highest quality.

We want to get a copy of our December number into

your hands without cost or obligation to you. We want
to prove our contentions of its value to the wood-working
trade. And below we tell you how you can secure a copy
free.

A copy of "Berlin Quality" for December will be sent free to

anyone who is actively interested in wood-working, providing you
give us the name of the Company you are connected with and the
position vou hold with them. Send in your name early and ask us to

reserve a copy for you. Our list of subscribers is growing rapidly

and additional copies may have to be printed.

The Berlin Machine Works of
LARGEST MANUFACTURERS OF WOOD-WORKING MACHINERY IN THE WORLD

Beloit, Wisconsin === Hamilton, Canada



Manufacturers Old-FashionedVansant,
Kitchen &5-8 and 4-4

in Wide Stock,

Specialty

Soft

Yellow
Poplar

Ashland, Kentucky

EASTERN REPRESENTA' VE, John L. Cochran
400 Riverside D ive, New York

oinpany
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS. OHIO

Poplar Bevel Siding Mouldings—Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

We, tern Sale. Office, 919 Fisher BIdg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title Bldg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech. Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want
your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTUaCRS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

mbolh(ir.vU'<-\n(l

:<>.
w

AU GRADES
ROUGn DRtSSCC

QUICK SHIPMENT

Goal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Year, ) ,rr^/ -2 "K t-^

Semi-Monlhly. f
!^ rL/. cS J) xu^> f CHICAGO. FEBRUARY lU, 1912

(Subscription $2.
I Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MASCl'ACTtlBER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street CHICAGO
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Representing
WEST VIRGINIA SPRUCE LUMBER CO.,

Cass, West Virsinia.

Fifth Ave. Biag.,

NEW YORK

FIRE INSURANCE THAT INSURES—WE HAVE IT

Also the Periodieal Inspection for Fire Prevention

AND DIVIDENDS TO POLICY HOLDERS

Lumbermens Mutual Insurance Co., of Mansfield, Ohio.

Indiana Lumbermens Mutual Insurance Co., of Indianapolis, Ind.

Central Manufacturers Mutual Insurance Co., of Van Wert, Ohio.
Lumber Mutual Fire Insurance Co., of Boston, Mass.

Penn. Lumbermens Mutual Fire Insurance Co., of Philadelphia, Pa.

%##% could justly claim a superior article if for TWENTY YEARS you had specialized in

W 1 1 1 1 one line.WW When you consider that we have made a SPECIALTY of QUARTERED OAK
for that long give us the benefit of the same conviction.

OUR AIM IS TO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

For immediate shipment:

5 cars 5/4" No. 1 Com. Quartered White Oak.

5 cars 6/4 No. 1 Com. Quartered White Oak. E. & T. H. YardS, EVANSVILLE, INDIANA
YOUNG & CUTSINGER,

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

PROCTOR yENE^^pRYEJ^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRtED IT

NO
SPLITTING

NOR
CHECKING

t^mf
NO

CLOGGING
NOR

ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T. L

I

HANCOCK ac SOMERSET STS. PHILA, PA.

II II II II II II II II II II II II II II II II II II II II II II II li II 'I " I' 'I II 11 11 " " " " " " " " " II II II "

ADVERTISERS' CLASSIFIED DIRECTORY FOLLOWS READING MATTER,



HARDWOOD RECORD

McILVAIJN'S SPECIALS for Immediate Delivery
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MICHIGAN
FAMOUS FOK HARD MAPLE AND GREY ELM

Michigan Hardwoods
MANUFACTURED BY

GOBBS & MITCHELL, Inc.

CADILLAC, MICH. February 1st, 1912

DRY STOCK LIST

4/4 Basswood No. 1 Common 300 M
4/4 Birch is & 2s Red 4M
4/4 Cherry No. 3 Common & Better 10 M
8/4 Gray Elm Is & 2S 100 M

12/4 Gray Elm Is & 2S 60 M
6/4 Hard Maple Step is & 2s 30 M
4/4 Elm & Basswood No. 4 Common 100 M
8/4 Rock Elm No. 3 Common 8 M

OUR OWN MANUFACTURE

MitcheO Brothers Company
DRY STOCK LIST

Michigan Hardwoods
CADILLAC, MICH. February 1st, 1912

1,\6 Basswood No. 1 Common 12M
4/4 Birch No. 3 Common 35M
4/4 Birch Is & 2s Red 6 M
4/4 to 8/4 Cherry No. 2 Common & Better.... 10 M
8/4 Gray Elm Is & 2s 36 M

12/4 Gray Elm IS & 2s 54 M
1x10 to 14 Hard Maple is & 2s 14 M
1x15 & up Hard Maple is & 2s 14 M
1x10 & up Hard Maple Is & 2s 26 M
6/4 Hard Maple No. 1 & 2 Common 25 M
6/4 Hard Maple Step, Is & 2s 9 M

CADILLAC QUALITY
When you want lumber of Cadillac Quality, Lumber

which has been manufactured and seasoned properly, and

grades which have not been blended to meet price com-
petition—send us your inquiries.

WE SELL ONLY MITCHELLS-MAKE

W. D. YOmG & CO.
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KNOXVILLE
Famous for Finest Type of Poplar, Oak and Chestnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
<I Situation: Center Appalachian Hardwood For-
ests.

fl Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.

The best and most improved money will buy—all

connected by a tram gravity system, ideal tor
handling large quantities.

^ Experience: Over 3 years at our present site

and each year has added to our knowledge of the
business, and our interiors and hardwood floors are
not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-
pared by air drying followed by kiln drying.

fl Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,
perfect fit hair line sharp corners. Special designed
machinery.
^ We are large manufacturers of Oak, Poplar,
Chestnut and Ash lumber.

S. SUZNER,
Pres.

C. C. CANNON,
Vice-Pres.

J. M. LOG.Wf,
Gen'l Manager

C. R. SWANN,
Sec'y and Treas.

LOGAN-MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

Branch Office and Yard;

Bank and McLean Ave., Cincinnati I. M. ASHER. Mgr.

We want orders for the following dry stock:

15,000
12,000
20,000
15,000

100,000
70,000
40,000
30,000

165,000

ft. 12/4 Select Poplar,

ft. 12/4 No. 1 Common Poplar.

ft. 12/4 No. 2 Common Poplar,

ft. 4/4x12" & up Select and No. 1 Com-
mon Poplar,

ft. 4/4 No. 2 Common Poplar,

ft. 4/4 No. 1 and No. 2 Wormy Chestnut,

ft. 4/4 No. 1 and No. 2 Qtd. White Oak.

ft. 4/4 No. 1 Common Qtd. White Oak.

ft. 5/4, 6/4 and 8/4 Qtcl. White Oak.

i

M

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

5/8 & 4/4 No. 1 & Panel Poplar 24" and up ) ah band

5/8 Sap No. 1 Common and No. 2 Common Poplar > smvedand

6/4 & 8/4 No. 2 Common Poplar )
equalised

MANUFACTURERS OF

QUARTERED WHITE OAK. PLIilN OAK. POPLAR. WALNUT & TENNESSEE RED CEDAR LUMBER
BAND MILLS AT VESTAL, A SUBURB OF KNOXVILLE. SOUTHERN AND LOUISVILLE & NASHVILLE RAILROAD

a

Ven e e r s

"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.

KNOXVILLE, TKNN.

Kimball & Kopcke
Knoxville, Tennessee

For Prompt Shipment, we offer:

1 car 4/4" Is & 2s Plain Oak.
1 car 4/4 No. 1 Common Plain Oak.
1 car 4/4 (Log Run) No. 2 Common & Better. Q'ld.

White dak.

iJry, Hqiiaiized and Good Wiiltlis

K



HARDWOOD RECORD

NASHVILLE
TTTPE IMBER OROWT-H, F-A.Uljri_ESSGOOD GR.^:^.DE:S.

JOHN B. RANSOM
a COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
3 cars 4/4 1> & 2's Qtd. White Oak, 6" & up (wide In).

1 car 4/4 No. 1 common Qtd. White Oak, 6" & up (se-

lected for figure).

1 car 4/4 I's & 2s Qtd. White Oak, 10" & up.
2 cars 6/4 I's & 2's Qtd. White Oak, 6" k up.
1 car 6/4 No. 1 common Qtd. White Oak, 4" & up (very

nice).
1 ear 8/4 No. 1 common Qtd. White Oak, 4" 4 up (very

nice & drj).
1 car 4/4 I's & 2's Qtd. Red Oak, 6" & up.
2 cars 4/4 No. 1 common Qtd. Red Oak, 4" & up.
2 cars 5/4 I's & 2's Chestnut, dry, good widths.
2 cars 5/4 No. 1 common Chestnut, dry, good widths.
10 cars 4/4 No. 2 C. & S. W. Chestnut, *ry.
2 cars 16/4 I's & 2's White Ash, Tery dry & tough.
2 cars 6/4 No. 1 common Hickory, Tery dry t tough.
1 car 8/4 No. 1 common Hickory, Tery dry & tough.
1 car 10/4 No. 1 common Hickory, Tery dry t tough.
1 car 12/4 No. 1 common Hickory, Tery dry & tough.

NASHVILLE, TENNESSEE

_™Jl

OUR AIM IS QUAUTY, NOT QUANTITY

Ewing & Gilliland

MANUFACTURERS OF HARDWOOD
One
One
One
One
One
One
Ore
One

car 5/S Common Poplar.

car 214" Common & Better Poplar,

car 3" Common & Better Poplar,

car 4" Common & Better Poplar.

car S/4 Common & Better Chestnut,
car 6/4 Common & Better Chestnut,
car 5/4 Good Quartered Red Oak.
car 5/4 Common Quartered Red Oak.

WHAT WE MAKE, WE MAKE RIGHT

LOVE, BOYD & CO., Nashville, Tenn.
List of lumber we have in Northern Arkansas, at

points taking favorable rates to the Middle West, also

to Kansas City, Omaha and Denver.
Y.4KD NO. 3

4.000 ft. 4/4 Is & 2s Quartered 'White Oak.
9.500 ft. 4/4x21*" to 5V=" Clear Face Qtd. White Oak Strips.

28.000 ft. 4/4 No. 1 Com. Quartered White Oak.
6,500 ft. 4/4 No. 2 Com. Quartered White Oak.
3,000 ft. 4/4 Common & Better Plain Oak, largely white.
12.500 ft. 4/4 to 8/4 Common & Better Ash.

Send ua your inquiries for delivered prices on this stock.
We also have at our Nashville yard our usual stock of Oak,
Chestnut. Poplar, Hickory. Ash. etc.

LOVE, BOYD & CO., Nashville, Tenn.

THE
Davidson, Hicks & Greene Co.
NASHVILLE, .-. TENNESSEE

QUART. WHITE OAK
156.000 ft. 4/4 Is & 2s.

36,000 ft. 5/4 Is & 2s.
24.000 ft. 6/4 Is & 2s.

38.000 ft. 8/4 Is & 2s.
72,000 ft. 4/4 No. 1 com.
32,000 ft. 5/4 No. 1 com.
62,000 ft. 8/4 No. 1 com.
42,000 ft. 4/4 No. 2 com.
42,000 ft. S/4 No, 2 com.
28,000 ft. 4/4 clear strips.
22,000 ft. 5/4 clear strips.

PLAIN WHITE OAK
48,000 ft.

12.000 ft.

36,000 ft.

12,000 ft.

7.000 ft.

2.000 ft.

72.000 ft.

14,000 ft.

48.000 ft.

38,000 ft.

4/4 Is &
5/4 Is & 2s.
6/4 Is & 2s.
8/4 Is & 2s.
10/4 Is & 2s.
12/4 Is & 2s
4/4 No. 1 com.
5/4 No. 1 com.
6/4 No. 1 com.
S/4 No. 1 com.

PLAIN RED OAK
32.000 ft. 4/4 Is & 2s.
26,000 ft. 6/4 Is & 2s.
12,000 ft. 8/4 Is & 2s.
28.000 ft. 4/4 No. 1 com.
34,000 ft. 6/4 No. 1 com.

BASSWOOD
36.000 ft. 4/4 Is & 2s.
15,000 ft. 6/4 Is & 2s.
6,000 ft. 6/4 No. 1 com.

64,

YELLOW POPL.AB
.000 ft. 5/8 Is & 2s, 8-18-.
,000 ft. Box Boards, 13-17".
1.000 ft. 4/4 Is & 2s, 7-17".
i,000 ft. 4/4 Panel & wide.

No. 1

18 & 19".
20 & 21".

22 & 23".
24" & up.

,000 ft. 5/4 Is & 2s, 7" &
up.

,000 ft. 5/8 Sap & Select.
,000 ft. 4/4 Sap & Select.
.000 ft. 5/4 Sao & Select.
,000 ft. 6/4 Sap & Select.
,000 ft. S/4 Sap & Select.
,000 ft. 5/S No. 1 com.
,000 ft. 4/4 No. 1 com.
,000 ft. 5/4 No. 1 com.
,000 ft. 6/4 No. 1 com.
.000 ft. 8/4 No. 1 com.
000 ft. 4/4 No. 2 com.
000 ft. 4/4 No. 3 com.

CHESTNUT
24.000 ft. 4/4 Is & 2s.
2.000 ft. 6/4 Is & 2s.
2,000 ft. 6/4 No. 1 com.

ASH
IS.OOO ft. 4/4 Is & 2s.
15,000 ft. 6/4 Is & 2s.
15.000 ft. 4/4 No. 1 com.
12,000 ft. 6/4 No. 1 com.

This is only a partial list. Write us for anything you
may need in Poplar, either Rough or Dressed. And our
List on Hardwoods may be had at any time, covering
Poplar, Oak, Chestnut, Ash, etc.

Hunt, Washington & Smith
Nashville, Tenn.
"Bone Dry Specials"

200 M 44 Is and 2s Plain Red and White Oak
100 M 6 4 Is and 2s Plain Red and White Oak
30 M 4 4 Is and 2s Poplar

30 M 4 4 13" to 17" Poplar Box Bds.

20 M 4/4 9" to 12" Poplar Box Bds.

250 M 4/4 No. 1 Com. Quartered White Oak
GET OVB PSICE AND STOCK LIST

Tennessee Hardwood
Lumber Co.

West Nashville
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LAMB-FISH LUMBER CO.
Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH "CODES

Universal

Hardwood

Western Union

Cable Address—Lamb

THE LARGEST HARDWOOD MILL IN THE WORLD— ANNUAL CAPACITY, 40,000,000

JANUARY 1, 1912

1ST et 2NT) QRTD. WHITE OAK. 6' & UP.
NO. 1 COM. QRTD. WHITE 0,Uv, 4" & UP.
NO. 2 COM. IJKTl). WHITE 0.\K
NO 1 COM. <{KT1). WHITE 0.4K STRIPS..
1ST & 2ND ri..\IN WHITE OAK. 6" & UP..
NO 1 CO.M. PLAIN WHITE 0.4K, 4" * UP.
NO. 2 COM. PLAIX WHITE OAK......
1ST & 2ND PLAIN RED OAK, 6" & UP.
NO 1 COM. PL.MN RED OAK, 4" & UP
NO. 2 COM. PLAIN RED OAK
NO. 3 COM. PLAIN RED OAS.
OAK CORE STOCK . ... . •

1ST & 2ND RED GUM, 6' & UP
NO. 1 COM RED GIM, 4" & UP . .

NO 1 COM. & BTR. FIGURED RED GUM...
1ST & 2NU S.\P GUM, 6' * UP
1ST & 2ND S.\P GU5L 18" * UP
BOX BOARDS. 13-n
NO 1 COMMON SAP GUM, 4" & UP
no! 2 COMMON SAP GUM
NO. 3 COMMON >AP GUM
CLE.AR SAP GIM STRIPS
NO. 1 CO.MMON ASH. .

LOG KCN CVPKESS

rPpELO GUM*" BOX BOARDS; ir TO '
17"

! !

COMMON & BETTER TUPELO GUM
LOG RLN HICKORY

3/16 1/4 3/8

4,000

1/2 5/8 3/4
6,000 10,000 10.000
2,000 15,000

3,000
2,000

22,000
2,000

4/4
160,000
140,000
126,000
75.000

5/4
10,000
19,000

6/4
2,000
4,000

8/4 10/4 12/4

2,000
2,000

16.000
66,000

60,000
00,000

152,000
30,000

,000

,000

30,000
23,000

63,000 40,000 43,000
19,000 62,000 17,000

11,000

ii,bb6

9,000 13,000 35,000

40.000 27,000 10,000
.... 16,000 6.000

11,000
30,000
70,000
48,000
50,000
49,000
1 5.000
30,000
53.()00

209,000
30,000
16,000

2,000
28,000
4,000
7,000

18,000

44,000 4,000
2,000 10,000

10,000

36.000
66.000
12,000
63,000

18,000 15,000
15,000

:,000 2,000 5,000 S.OOO

49,000

40,000

8,000 2,000
11,000 2,000

5.000
1 1 ,000

3,000 6,000
78.000

3,000 30.000

10,000

OUR LUMBER CONTAINS AUL WIDE STOCK PRODUCED IN MANUFACTURING AND WILL RUN OVER 60% OF 14 AND 16 FT.

LENGTHS. WE AUSO MANUFACTURE OAK TIMBERS AND BRIDGE PLANK— FACILITIES FOR KILN DRYING AND DRESSING

QualSiy^Servioe=SaiisiaGtion
You Win Get AN Three - - ^ Thai's Our Policy

Ash
Maple
Cypress
White Oak

Elm
Sap Gum
Red Oak
Sycamore

OUR SPECIALTIES: RED CUM AND COTTONWOOD write, phone or wire for prices

/^^S^

a in both Grade and

MrAsiircmcnl ;

PAEPCKE-LEICHT LUMBER CO.
GENERAL OFFICES CHICAGO, ILL.

r^^ BAND MILLS AT CAIRO, ILL.; BLYTHEVILLE, ARK.; HELENA, ARK.; GREENVILLE, MISS.
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THERE'S A
REASON

Louisville Hardwoods
are being bought in larger quantities than

ever before.

More buyers of importance are getting

quotations from LOUISVILLE than

ever before.

More cars are moving out of LOUIS-
VILLE yards, in QUARTERED
OAK, PLAIN OAK—RED and

WHITE, POPLAR, ASH, COT-
TONWOOD, GUM, CHESTNUT,
MAHOGANY and VENEERS than

ever before.

There s a Reason

ANY OF THE FOLLOWING WILL OUTLINE IT. ASK THEM.

W. P. BROWN & SONS LUMBER CO. BOOKER-CECIL CO.

EDWARD L. DAVIS LUMBER CO. C. C. MENGEL & BRO. CO.

OHIO RIVER SAW MILL CO. LOUISVILLE POINT LUMBER CO.

NORMAN LUMBER & BOX CO. LOUISVILLE VENEER MILLS
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You Will Make No Mistake in Choosing

Wood-Working Machines
As Your Standard

Equipment

:« BAM) s\>v

NO. 3 rOWEK rEED Kir s,\>\

It often happens
that a higher first

cost means lower
cost at the ter-

mination of a few
months' wear.
The cost of producing results that are right

is an accomplishment that warrants the

installation of the best tools available re-

gardless of their price.

DEFIANCE tools have a natural tendency
toward high class production. Address
Dept. A for full particulars and prices.

THE DEFIANCE MACHINE WORKS
DEFIANCE, OHIO

KXIIIIsri AT l!l!l \\ ASIIINCTON I50I l.KVAKK, ( UK A<.(l

THE BEST
HARDWOOD FLOORING

ar'BAY CITY^
HANSON-WARD VENEER CO.
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CINCINNATI
THE, GATEWAY OF THE SOUTH _!

KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For Quick Shipment We Will Make Very Low Price on

15 Cars 4-4 No. 1 Common Poplar

15 Cars 4-4 No. 2 Common Poplar

Band Sawn, Equalized and Thoroughly Dry. Good Width and Lengths.

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

^ LET US FIGURE
mJ^ WITH YOU FOR
YOUR REQUIREMENTS IN

OAK AND GUM. WE SHIP

DIRECT FROM OUR AR-

KANSAS, MISSISSIPPI AND
LOUISIANA MILLS.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

sTnd us your inquiries
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Gbisel Bit

NOW IS THE TIME TO PLACE YOUR
ORDERS FOR ATKINS CIRCULAR SAWS
There is no other Saw made of as fine material—nor none so scientifically made. Specify and

insist on the genuine and see to it that our name is on the Blade. Accept no substitute.

ATKINS Vr'^r^ SAWS
Silver Steel is famous because it is very tough and On account of this toughness, the teeth swage nicely
very fine. The points vifill take a sharp, keen, cut- and do not break off. SILVER STEEL Saws run
ting edge and retain it for a remarkably long time. longest, with least possible attention.

Inserted Tooth Saws

Drop Forged, Milled, Tempered
properly and carefully finished, they
last where others go to pieces.

Try Atkins Inserted Tooth Saws,
Points and Holders. There are none
which will give you as good results.

BAND, CROSS-CUT and all other
Mill Saws.

Atkins Always Ahead

SAW FITTING TOOLS
MACHINE KNIVES

COVEL AUTOMATIC FILING
ROOM MACHINERY.

Place your orders now for delivery when ready. If you have trouble in getting them through your regular source, then write

to the nearest address below.

E. C. ATKINS ^ CO., Inc.
The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS, IND. CANADIAN FACTORY, HAMILTON, ONT.
Branches: Memphis, Atlanta, New Orleans, Chicago, Minneapolis, New York, San Francisco, Seattle, Portland, Ore

VANCOUVER, B. C.
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,l| BUFFALO
The Foremost Hardwood Market of the East

i£

G. ELIAS & BRO.
Buy and Carry Large

Quantities of

ALL KINDS OF
HARDWOODS

955-1015 ELK STREET

Hu^h McLean Lumber Co.

Our Specialty:

QUARTERED
WHITE OAK^

940 ELK STREET

\ Buffalo Hardwood Lumber Co.

We Want to Buy for Cash:
OAK, ASH AND

OTHER HARDWOODS
[ All grades and thicknesses.
[ Will receive and inspect
sl«< k at shipping point.
Branch yard, Memphis, Tenn.

940 Ssneca Street, Buffalo!

Buffalo wants your hard-

wood business and wants it

because it can make it to

your advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

is at the service of every

wholesale consumer of hard-

woods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

I. N, Stewart & Bro.

Specialties

:

CHERRY
AND OAK

892 ELK STREET

\STANDARD HARDWO0D\
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

Above all things else

Buffalo can give you better

service by reason of its un

surpassed facilities for the

distribution of hardwoods

than any other market ii

this country. Again, fron

Buffalo you can invariabl>

get a square deal on grade

and measurement.

Buffalo can give you serv

ice, and the right kind ot

service.

Write to any one of us, o

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des

patched to us from an>

distance within five hundred
miles of Buffalo can usuallv

be loaded and forwarded the

next day.

'ijl

'I
|l'

Anthony Miller

HARDWOODS
OF ALL KINDS

893 EAGLE STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET
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LITTLE RIVER LUMBER COMPANY
TOWNSEND, BLOUNT COUNTY, TENN.

We are specializing in good, tough mountain White Ash, cut in anj^ thickness

from 8/4 up, and in any widths desired.

Another specialty of ours is special thicknesses and widths of high-class Yellow

Poplar.

You know about our very superior mountain Red Oak. We are not securing a

large quantity of oak this year, but what we have is unusually fine. The widths are

good, and the logs are cutting largely firsts and seconds, which is being sawed to 5/4,

6/4 and 8/4.

Let us have the pleasure of figuring with }-ou on your requirements, with the as-

surance that when you buy of us you get Quality of Timber, Manufacture and Grade.

, A Guarantee

of a Square Deal

in bothGrade and

' Measurement

WE start the new year with two and one-half million

feet of Poplar and Oak on our yards at Cairo and

Brookport, Illinois, and also have a good stock of

Red and Sap Gum at our mill. Practically all of this stock

is ready for immediate shipment. We will continue to

specialize in thick Poplar.

While we have never claimed to carry the largest stock

of plain and quartered Red Oak, our customers have learned

by e.xcerience that there is none better. Our genuine forked

leaf, quartered White Oak, has always given perfect satis-

faction.

We would take pleasure in showing you through our

yards.

FAUST BROTHERS LUMBER COMPANY
Sales Offlie

16.%7 Monadnock Block
CHICA<;0. ILLINOIS

Main Office

PADUCAH, KENTUCKY

*

*

*
*

.•J^»JtfJ??J^TilffJ«fJtfitTi«fjTT4Tr^i4TH'4''ft''4'*I^H*'l''4'^^*^'|T'JH'4'*J'fl''J''i''J''J''^'4'*J''4''ft'«

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

I
*

*
*
I
*
*

*
*
*
*

*
*
*
*

'|^4.l,{il|iltu^lfi^liu(4;(li|t4i4ll(iltil^l(llI|ii|4t{x^4i4i4liii^t^;(t4l4l44>^4li{•l^l^ll^l|u|il^^^

FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

E. F. FEB.RY, Manager.

We Must Move Soon
25 cars 1" 1st & 2nd Sap

Poplar, widths 6" to 12"

LET US QUOTE YOU

Russe & Burgess, Inc.
MEMPHIS, TENN.

OAK FLOORING

Kiln-

Dried

Polisiied

MARDWOOO LUMBfR

& MFC. CO
SA RDIS
- MISS

Hollow

'^ Backed
and

Bundled

Ghas. F. Luehrmann Hardwood Luiviber Go.

MANUFACTURERS OF

HARDWOOD LUMBER
"St. Francis Basin Red Gum Our Specialty"

SPECIAL OFFER
60,000' 1%" lat & 2na CI. Red Gum.

100,000' 1%" No. 1 Common Red Gum.
100.000' 1V4" No. 1 Common Red Gum.
20.000' 2%" No. 1 Common Red Gum.
50,000' 3" l9t & 2nd CI. Red Gum.

ALL TWO YEARS OLD AND OLDER
Write Us for Prices on Anything in Hardwood Lumber

148 Carroll Street, ST. LOUIS, MO.
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General Market Conditions

A very anomalous situation obtains in the hardwood market at

the present time. There is a remarkable shortage of many items

of stock, especially of No. 1 common and better, and the general

volume of trade is excellent, but the price situation is one that

defies analysis. There is a variation of from three to six or seven

dollars a thousand in the prices asked and received for various

alleged grades of lumber sold. This can only be accounted for by

a deficiency in standard of grade. Undoubtedly until grades are

more fully standardized, values will show the same erratic condi-

tions.

One feature that looks good is an increased demand at better

values for low-grade stock of many varieties of hardwoods, and

the surplus in the lower grades is being rapidly cleared up.

Buyers have evidently awakened to the fact that if they are to

have lumber with which to conduct their various enterprises, it

will be wise for them to get their orders placed, and the stock in

their possession.

In brief, the hardwood market situation is excellent as to volume,

and very erratic as to grade and price, and it is very difficult to

establish anything that will determine what constitutes hardwood

sales values at the present time.

Coming Association Meetings

There are ouh' two important meetings scheduled for the near

future that would naturally attract the attendance of the hardwood

element. The first of these is the annual meeting of the Lumber
Sales Managers', Association, which will be held at the Auditorium

Hotel, Chicago, on Thursday and Friday, February 15 and 16. The

committee in charge of the program for this meeting insists that

no one having lumber sales in charge can afford to miss it. Mat-

ters of paramount importance in the development of correct sales

methods will come up at this meeting. For a more distinct study

of the objects of this organization, and the prospects of what can

be accomplished through it, readers are referred to the address of

Acting President F. L. Brown, which will be found in connection

with the report in this issue, of the meeting of the Hardwood
Manufacturers' Association of the United States. It is a strong,

straight-from-the-shoulder talk on the subject of the good ethics

in marketing lumber. Beyond question the meeting should bring

out a ver}- large attendance of sales managers and others inter-

ested in the marketing of forest products.

The other important meeting
'
is that of the National Wholesale

Lumber Dealers' Association, which will be held at the Seelbaeh

Hotel, Louisville, Ky., on Wednesday and Thursday, March 6 and

7, with the Louisville Lumbermen's Club as hosts. To this meeting

is invited every hardwood manufacturer, dealer and wholesale con-

sumer who is interested in the unification of hardwood inspection

rules, because if this desideratum is brought about, it apparently

will come through the efforts of this sterling eastern organization,

which seemingly is holding out the olive branch to all interested

in hardwood affairs to get them together and standardize hard-

wood grading rules. Hardwood men will be repaid by making no

inconsiderable sacrifice, if necessary, to be present at this meeting.

The Oak and Chestnut Situation '

On the Monday of last week, previous to the meeting of the

Hardwood Manufacturers ' Association at Cincinnati, a special

meeting was called of manufacturers interested in oak and chest-

nut production, regardless of their alliance with any of the asso-

ciations. Present at the meeting were fifty or sixty leading

operators, and while the meeting was an executive one, it devel-

oped, from a comparison of individual opinions, that oak and
chestnut stocks were very short, and that neither wood was com-

manding a price that a short supply and good demand warranted,

to say nothing about the intrinsic merits of the woods.

A committee was appointed to more fully analyze the situation,

and this committee 's report urged an attempt for a closer co-

operation between oak and chestnut manufacturers. It was sug-

gested that data be obtained to demonstrate the exact conditions

of oak and chestnut, as to the kind and various thicknesses and

grades in stock, both dry and green; also the quantity involved

»"* SUBSCRIPTION TERMS: In the United States and its possessions,
O^ and Canada, $2.00 the year; in (oreign countries, $1.00 extra postage.
""" In conformity with the rules of tlie postofRce department, subscrip-

tions are payable in advance, and in default of written orders to the
CO contrary, are continued at our option.

Instructions for renewal, discontinuance, or change of address,
should be sent one week before the date they are to go into effect.

COI'oth old and new addresses must be given.
1 1

J

Rnth display .and classified advertising rates furnished upon
1,1 yplicition.

Advertising copy must be received five days in advance of puWica*
tion dates.

Telephones:—Harrison 8086-S0S7-8088.

Advertising Representatives: Jacob Holtzman. 5254 Larehwood Ave-
nue, Philadelphia, Pa. ; E. W. Meeker, 537 South Dearborn Street, Chi-
rago. 111.

Entered as second-class matter May 26, 1902, at the postofHce at Chi-
cago, 111., under act of March 3, 1S79,
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in orders now booked; and that an estimate be obtaineil as to tin-

quantity of the 1912 output. It was further suggested that the

prices being obtained by various participants in this movement

be secured and incorporated with this information.

On motion, the National Wholesale Lumber Dealers ' Associa-

tion, an independent organization not affiliated with either of the

national hardwood organizations, through its secretary, was asked

to secure, collate and distribute this information to the various

oak and chestnut dealers participating in supplying it. It was

urged that every oak and chestnut manufacturer in the country

be asked to give this data.

E. F. Ferry, secretary of the National Wholesale Lumber Deal-

ers' Association, accepted the task assigned him, and therefore

will make the attempt to secure, compile and distribute the in

formation. Those familiar with the task of gathering statistics of

this sort must at once recognize that Mr. Perry has a very arduous

task ahead of him, but with his thorough going methods he will

very likely secure a mass of information that will be of no in-

considerable value to the producers of these two woods.

Beyond question the net result will be very incomplete, but the

information will make a base for an estimate that should prove

of much value.

Universal Hardwood In-

spection
Away back yonder in the old

days of controversy between

the hard money and greenback

elements, there was a current

anecdote about an old darkey

in the South-country being

questioned as to his opinion of

the money question, and es-

pecially his preference as to

hard, money or green backs.

The old fellow scratched his

woolly head a moment, and re

plied: "No sah, boss, T doan

know much about this heah

money question, and 1 doan

cyar whether we has soft money

or ha 'd money, but there am
one thing right sho' with this

heah nigger, that he does want

the question settled, coz he am
plumb tired of bein ' broke. '

'

A,t the meeting last week ot the Hardwood Manufacturers'

.\ssociation at Cincinnati, at which were present prominent speak-

ers not only representing the association itself, but from prac-

tically every other association and unassociated interest in the

hardwood industry, there was a remarkable unanimity of opinion,

that the one essential thing for the betterment of hardwood con-

ditions was the establishment of a single basic standard of hard-

wood inspection.

Every man seemed to be of the opinion of the old darkey, that

he did not give a rai> what kind of an inspection it was, but he

wanted the question settled, because he was tired of being broke.

Lumber Trade Conditions Abroad
HabDWOOI) KK'dicii IS \n rcrcipt ni :i lir.nhii tri>iii llii' Depart-

ment of Commerce and Labor, Bureau of .Manufactures, Wash-

ington, D. C, announcing that one Emil I'. Meeker has been ap

pointed commercial agent of the Department of Commerce and

Labor, to make investigations with respect to trade conditions in

the lumber industry in foreign countries. It says that Mr. Seeker

will make certain prcdiminary investigations in the TTnited States

covering a period of about six weeks, with a view to securing in

formation which will aid in his investigations abroad; that he has

been authorized to visit Haltimore, Pittsburgh, Cincinnati, Chicago,

Wausau, Wis., St. Louis. Memphis Jind .Vcw (Irlrans. tn coiirrr

K\)t HouisibiUe Harbtpoob Club

tmiitrs i|mi tu attntb tlir

amutal rnnuntlinu nf ll]r

National liliialpHalr ICumbrr Sralrrs*

AsHoriattott

ml}xt\) ttrtll be l]rlb at tljr

^rflbarl) ^attl, ICouiBittUr. IKpttturkg

(On Brlinrsiiay anii (TbitrabaH.

Harrb fi anb 7. 1312

with trade organizations and others interested in the trade in

(juestion; and that after these preliminary investigations are com

pleted, Mr. Seeker will go abroad, and his report will be published

by the Bureau of Manufactures.

Without any disrespect to the good intentions of the Department

of Commerce and Labor, or without impugning the ability of Mr.

Seeker to investigate and report upon the lumber conditions that he

finds abroad, it is certain in the mind of practically every man in-

terested in the exportation of American lumber that the one thing

that he does not want done is this proposed pilgrinuige of the em-

issary to foreign lands, and the miscellaneous luildication of the in-

formation he acquires to the trade at large.

The legitimate lumber exporters of the United States have spent

hundreds of thousands of dollars in acquiring the information that

Mr. Seeker is being sent forth to gather, and as a result of this ex-

penditure, they have established close commercial relations with the

majority of legitimate handlers of American lumber abroad. Very

few exporters have ever grown rich in this trade, but it is a calling

that requires long experience, close study, diplomacy, and an ac-

curate knowledge of a more diversified character than has ever

been realized in the handling of lumber at home. If, by any pos-

sible chance, there were an op-

portunity to broaden this field

of distribution, the present

loterie of American hard and

soft wood exporters would know
how to accomplish it. They do

not.

The foreign lumber trade is

a comparativelj' limited one,

and unless the government of

the United States, through its

Department of Commerce and

Labor, wants to absolutely de-

moralize the present fairly sa-

tisfactory export himber trade

of the country, it had better

employ Mr. Seeker on some

other job.

The bane of the foreign lum-

liiT liusiness is the consignment

evil, and just so sure as the De-

partment of Commerce and La-

bor, through its Bureau of

Manufactures, turns loose a

specific report of names, address-

es, uses and general conditions of lumber abroad, that may be dis-

covered by an investigator, so sure will the consignment evil be

multiplied, and the export lumber business of this country be ab

solutely put to ruin. If there is any influence that can be brought

to bear on the Department of Commerce and Labor, let it be

urged not only by every exporter, but by other lumber uianufac-

turers, to keeii Mr. Seeker on this side of the .\flanfic.

New President Hardwood Manufacturers'

Association

In the selection of \V. K. IJeljaney of the Kentucky Lumber
Company, Cincinnati, as president of the Hardwood Manufac-

turers' .-Vssociatiou of the United States, at its meeting last week,

the organization exhiliited the best possible judgment.

Trimarily, Mr. Delyaney is a lnud)erman—not an academic lum-

lierman—but a real, geniiiiics Simon jiure lumberman, who com-

menced work at the bottom of the ladder and has gained the prac-

tical experience of every phase of the hardwood game from the

stump to the consumer, by dint of lianl work and hard knocks.

He is thoroughly democnitic, and is as a))))roachablc as a corner

policeman, .\fter five minutes' acijuaintance the man who doesn't

(•ill W. K. DeLaney "Bill" is not doing the right thing.

Mr. Del,anev is not gi\'(»n tct snphistry or evasion, but is a

straiL'li'. mil and nul ni;ni, l(i\:il nut onlv to his friends but to the
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jjreat hardwood industry in which he has attained so much prom-

inence and distinction. He is not particularly gifted as an orator,

but every time he talks he says something, and there is no mis

taking what he means.

Like his predecessor, W. B. Townsend, he is a strict advocate of

the hardwood lumber business being done ou the level. He is a be-

lii'ver in one standard, and when he sells a man a thousand feet of

lumber of a certain grade, the buyer can make up his mind that he

is going to get exactly what he bought in both quantity and grade.

To "Bill" DeLaney a spade is a spade, and that is the informa-

tion a man will get from him whether he is a friend or a foe. His

enthusiasm, his specific knowledge of the calling, his integrity, his

• ourage and his forcefulness should do wonders for not only the

Hardwood Manufacturers' Association of the United States, but

for the entire hardwood trade of the country.

These observations concerning Mr. DeLaney in no wise reflect

ou the good work that has been accomplished by Mr. Townsend,

his predecessor, but it must be recalled that during the incum-

liency of Mr. Townsend, he has been a man very much over-loaded

with handling out his multitudinous enterprises; has been in bad

health for a large portion of the year, and it has been utterly im-

possible for him to give close attention to the necessary details of

the office of president of the association. In spite of this, he has

done efficient work for the organization.

Auto-Hypnotism
Hakdwood Record has not the least appreciation of what this re-

markable compound word means, but this is the heading of an en-

ouraging editorial in last issue of Hampton's concerning the busi-

ness situation. This magazine says that the business year of 1912

is ushered in with some indications that the strange auto-hypnotic

condition of the business world is giving way to a more normal

state of affairs. From beginning to end the last 3'ear was marked

by a determined effort of certain powerful spokesmen of business

—big business, especiallj' —to convince themselves and everybody

else that things had either arrived at the bow-wows, or were surely

on the way thither.

When the season's crop report arrived, indicative of a bumper
cotton and grain eroji, the statisticians were denounced, and when
the figures were shown to be accurate, the calamitists protested

that big crops were calamitous an^'how. In spite of acclamation

that trade had gone to smash, the end of the year .showed a large

gain in foreign commerce. The reply was that a big business had
been done abroad because the country had been selling things for

less than cost, and hence the more sold the poorer the nation be-

came.

In short, there has been insistent effort to convince everybody

that this country was in a hopelessly' bad condition, but despite

all, the round-up of the year brought unmistakable evidence that

the reverse was true.

In spite of the fact that American banking interests loaned

vast sums to Germany during its war scare, there was still a big

credit balance abroad. The end of the year found conditions such,

that in spite of the prophecy of disaster, everyone is compelled to

admit; that business isn't so "rotten" after all.

The efforts to convince everybody of ruin has been practically

hopeless. The new year opens with a feeling of hopefulness and
even confidence, which the impendency of a national election does

not seem likely to dissipate. The outlook is toward steady better-

ment. -\uto-hypnotisni is really losing its power of terror.

Annual National Hardwood Lumber Association
At a meeting of the board of managers of the National Hard-

wood Lumber Association, held on January 17, the date for the
forthcoming fifteenth annual convention has been fixed for Thurs-
day and Friday, June 6 and 7, at Chicago, agreeable to the accept-
ance of an invitation tendered at the last annual meeting at
Memphis.

Chicago 's central location, its surpassing climate at that time
of year, the large element of the association centering in this

market, will all contribute to bringing out by far the largest

attendance that was ever present at one of these meetings.

Chicago lum.bermen will certainly leave no stone unturned to

give the visitors a most royal entertainment, and will spread

themselves in making this the most notable convention that has

ever been held bv the National Hardwood Lumber Association.

Germany's Method of Handling Its Foreign Trade
A perusal of the leading article in the Century Magazine for

February is commended to Hardwood Record readers. It involves

a story of the system by which the German government handles

its foreign trade, and recites' that the present position of that

government is the marvel of the age.

The involved and scattered methods for the development of

foreign trade by the United States, through its Department of

Commerce and Labor and other bureaus, is nothing to be com-

pared with the system of the German Foreign Office. To this

division of the German government come reports from all over

the world—made by ambassadors, ministers, consuls and special

commercial agents. Here are also considered the many recom-

mendations from chambers of commerce, requesting this or that

action or making protest against this or that alleged discrimination

against foreign trade in various lands, and tendering much valued

advice in matters of diplomacy.

The German system of fathering and assisting the foreign sale

and distribution of goods made in Germany is a marvel of scientific

and efficient management.

Think these comparative figures over: In 1880 the population of

Germany was 46,000,000, and it had a foreign trade of $1,430,000,000,

or $31 per capita. At this same time the United States had a

population of 50,000,000 and a foreign trade of $1,600,000,000, or

.1532 per capita, while the United Kingdom had a population of

33,000,000 and a foreign trade of $3,500,000,000, or $100 per capita.

Then turn to 1910: Germany's population had grown to

64,000,000, with a foreign trade of $3,960,000,000, or $62 per capita,

while the United States had a population of 90,000,000, with a

foreign trade of $3,300,000,000, or only $37 per capita, and the

LTnited Kingdom had a population of 44,000,000, with a foreign

trade of $5,500,000,000, or $126 per capita. In other words, with a

twenty-five per cent increase of population the United Kingdom
has increased its foreign commerce twenty-five per cent per capita;

the United States, with an eighty per cent increase of population,

has increased its foreign trade only fifteen per cent per capita;

while Germany, with a forty per cent increase of population, has

increased its foreign trade by one hundred per cent per capita.

At this rate of increase, based entirely on scientific efficiency,

how long will it take Germany to control the markets of the world

in its manufactured products?

General Lumber Publicity

Hardwood Record wishes that every lumberman interested in

the possibilities of general publicity pertaining to lumber would
purchase a copy of McClure's Magazine for February, and refer to

the white pine advertising page of the Northern White.Pine Manu-
facturers ' Association of Minneapolis. This advertisement is

doubtless intended to stimulate the purchase of white pine and
Norway pine.

What H.4RDW00D Record wishes to ask its lumber readers is to

carefully analyze the question of whether in their opinion this ad-

vertisement '
' spells

'

' anything toward increasing the consumption
of these woods, or is it not rather an exhibition of the talent of an

advertising agent to market "blue sky" at a substantial price?

It is only guesswork, but the character of the copy would seem to

trace its authorship back to the advertising genius who has been
the almoner and guide of certain people prominently interested in

the campaign of general lumber advertising, for which the Na-

tional Lumber Manufacturers' Association stands sponsor.

It is to be trusted that the Northern White Pine Manufacturers'
Association will eventually issue a report on the actual specific re-

sults that are attained by this system of magazine publicity, and
let the remainder of the trade have the benefit of the information.
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Pertn Pertinent and Impertinent

To the picacbei' life's a seimon.

To the joker It's a jest

:

To the miser life is money.
To the loafer life is rest.

Life, Wliat's It to You?

To the man upon the engine.

Life's a long and heavy grade.

It's a gamble to the gambler.

To the merchant life is trade.

Life is but a long vacation

To the man who loves his work
life's an everlasting effort

To shun duty to the shirk.

To the lawyer life's a trial.

To the poet life's a song

;

To the doctor life's a patient

That needs treatment right along.

To the soldier life's a battle.

To the teacher life's a school

;

Life's a good thing to the grafter.

It's a failure to the fool.

Life's a picture to the artist.

To the rascal life's a fraud;

Life perhaps is but a burden
To the men beneath the hod.

Life is lovely to the lover,

To the player life's a play,

Life may be a load of trouble

To the man upon the dray.

A RADICAL NECESSITY

To the heaven blest romancer
Life's a story ever new

;

Life is what we try to make it

—

Brother, what is life to you?

Some people govern from a mere passion for

governiug; others In order not to be governed.
To the latter it is only the lesser of the two
evils.

—

Nietzsche,

Sets of Steel Reinforced Books of Account, for Use in Steel and Concrete Fireproof (?) Buildings

Had Proof of It
l'ir.-*t Youth—ScienllHls say that trees cum

iribulir to the heat of the atmosphere.

Second Youth—That's mi. A birch has warmed
me many a time.

—

Tillliln.

Marriage
Newed— Don't you believe that niarrluge broad-

ens a man?
Oldwed—Well, I don't know about thai ; but

it usually m.'ikoi him shorler.
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II

Rock Me to Sleep

>ih. Timkward. I urn backward,

night !

.Make me a child again Just for lonlghl.

.Mother, come back wllh the soup as of old.

Iilg In my ears while ray chin you still hold,

Uub from my forehead the traces of mud,

Scrub my thick, curly locks wllh the while sud
;

Then o'er my slumbers your loving watch keep-
Kiick me to sleep, mothor, I'ock me to sler^p ;

A Jolt to Eomance

"Iluliliy, you have a lock of my hair, liaveu'r

.^•<ul '.'"

"Next to my heart.
"

"See if you can match it In sinne pufls whi'U

you go downtown."

The prospect of everlasting life looks a good
deal belter to Ihe average man than an evor-

lasllng sermon sounds.
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Hardwood Manufacturers
The tenth annual convention of the Hardwood Manufacturers

'

Association of the United States was held at the Hotel Siuton,

Cincinnati, O., on January 30 and 31. It was a meeting that called

out the usual large attendance of hardwood manufacturers allied

with the organization, and notably in the region south of the

Ohio river, to the number of about five hundred.

The first session was called to order at eleven o'clock, .Jan-

uary 30, by President W. B. Townsend.

Edward Colston of Cincinnati, law partner of Governor .ludson

Harmon of Ohio, was introduced and made an address of welcome

on behalf of the governor, who was detained at Columbus on ac-

count of the presence there of President Taft. Mr. Colston made
a very interesting and able address in which he said that he

thought the business interests of the country were too much afraid

of the law; that they also gave

too much attention to what is

going on in Wall street and

Washington. He believed that

law and business ought to go

hand in hand. He believed

there were too many lawyers

in the houses of Congress who

attempt to make laws on busi-

ness subjects concerning which

they know very little.

J. M. Manley, civic secre-

tary of the Cincinnati Busi-

ness Men 's Club, presented a

speech of welcome on behalf

of that organization, which

was followed by a brief

speech of welcome by Cliff S.

Walker, made in behalf of

Samuel W. Richey, president

of the Lumbermen 's Club of

Cincinnati.

An eloquent response on be-

half of the association was

made by Frank F. Fee of Lit-

tle Rock, Ark.

President's Address

President Townsend then

delivered his annual address:

Gentlemen oi the convention,

the tenth annual meeting of the

Hardwood Jilanufacturers' As-

sociation of tlie United States

meets for the third consecutive

time in this, a city peculiarly

adapted to the holding of the

annual meetings of this im-

portant association.

Today finds us with one mor.'

year of experience in our asso-

ciation work behind us, and tin

lessons it has tanght, and in

reviewing the accomplishments

of the year's worl< done, many
important problems have been

presented during the year .ius'^

closed and most of them have

been satisfactorily solved. A
year ago we set a very high

standard as our line of en-

deavor, and through the untiring and earnest endeavor of our executive
board and executive committee, a vast amount of work has been done
that is sure to be of permanent benefit to the members, and it is most
fitting that I sliould call special attention to the untiring zeal, energy and
devotion to their work, frequently at great sacrifice, by the splendid
gentlemen who made up the membership of your executive board. Cer-
tainly the association is to be complimented by reason of its elBciency
along these lines, and as a result we start on oiir eleventh year better
ei|uipped to battle with the intricate problems that confront us than ever

W. E. DELANEY, PRESIDENT

before. I want to thank the various committees who have met during
Ibe year, for their hearty co-operation, and assure them and you that
but for their labor and sacrifice uuicli would have been left undone.
nls(] I heir earnest, honest endeavor has uot only contributed greatly
rewards making the year's work a success, but has made a pleasure
what otherwise would have involved much hard work on your president.
Much, however, still remains to Ix' done, and I earnestly solicit for your
new president the most hearty support and co-operalion of the individual
members in this important work.

Problems are only solved by careful, earnest study, and it is most
fortunate for some of us that much learning, or a college degree is not
necessary to solve a great problem. Many inventions and intricate

problems have been solved by people with only a common school education
or who have educated themselves.

Garfield read his books as he walked the towpath. and Lincoln studied
by the light of a pine knot.

Every nation has its problems. Every state has problems and every
century, yes. every decade, new
problems, and every association
its problems. Will we all help?
The world is struggling to

grow better—will we struggle
to improve our association con-
ditions? We have been improv-
ing the breed of onr horses and
cattle, and are now studying to

improve the breed of our chil-

dren, and are studying condi-

tions, and teaching intensive

farming. Will we, as an associa-

tion, study and learn how to so

improve our manufacturing con-

ditions that we can supply a

greater percentage of high grade
or sought for stock out of the

inferior tree, than our prede-

cessors produced from a vastly

superior tree?

I covet for this association

that its members, through hon-
est, earnest and intelligent co-

operation, may in the not far

distant future, produce and
manipulate from the forests a

product that will be so uni-

formly attractive and desirable

that substitution, kicks and mix-

ing of grades will be unheard of.

This is an age of problems,

new, strange and perplexing

;

the solution will he far reach-

ing. Such an age gives an op-

portunity for great mischief to

be done. Are the yellow press

and the muck-raking magazines
patiently and laboriously search-

ing into the burning questions

today? Not for a minute. They
are noise makers, not problem

solvers, and they are hunting a

lumber trust.

Association people must bear

this in mind and be prepared to

tackle emergencies, for the

reason, if we do not solve our

problems rightly, some one will

solve them wrongly, hence the

necessity of co-operation, and
this is where the real benefit

of association work tells. Not
each one depeud on the other

fellow, but exactly the opposite,

is co-operation.

Men love to flglil for a. piin-

ciph' hut they do not love to
flyht ajunc. If we have failed to accomplish that which we have set
out to do, h't us investigate and see if the result is not due to lack of

team work.

Our association has a place all its own. in some respects unique, by
reason of the fact that much work, many important things, it not done
b.y tills association, will not be done at all.

"But as to the l)euefits to its members." In order that the best results

may be obtained, it is essential that the members take a personal interest

in its work and the meetings. Their presence and their counsel will
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materially assist in tlio accomplisliincnl i)f tin- impoi-laut woiii to be done.

Our bureau of grades has done a noble work this year as all will testify

who have availed themselves of Its benelits. We don't grade for shipment
or at point of origin, except for export, but the work done at the mills,

calltHl mill instruction and the reinspectiou system, have been of great

beoclit to our members.
This is a very important feature of our work as you well know.

Fairness and honesty with respect to it is the only proper course and
that is what our association stands for—in fact a "square deal" is our
motto, and by reason of this principle we are sure to continue to 1m'

successful and be of lasting benefit to our members.
We frown on all forms of trickery and protest most emphatically

against the mixing of grades, and all other forms of dishonest practice.

A year ago we opened an aggressive campaign against this pernicious

practice of mixing grades, and have made it unpopular to such an extent

that the reputable manufacturer of today will not accept an order from
a dealer who specifies to have certain grades, well mixed in loading.

Also, an earnest and honest effort was made by this association this

year looking to the establishment of one set of grading rules or a single

standard of inspection, and a conference at Chicago in September, and
another at a later date In Louisville. Ky.. was held for that purpose.

It developed the fact that a board or a plank had two sides and the

further fact that the interests of all were not identical, the conference

was adjourned without accomplishing the purpose for which it was
called. I am of the opinion, however, that before long, sooner than we
now think, this one single standard will be adopted, provided the

manufacturers of hardwoods co-operate in a sincere and earnest endeavor
with that object in view, 'this association will at all times use its best

endeavor for the accomplishment of this end, if it can be done without the

sacrifice of the basic principle which would Inure to the detriment of the

trade generally.

Our membership in iioint of numbers is most satisfactory, having gained
prominent manufacturers during the year and the most cordial support of

others who will join in the very near future.

Our production is worthy of notice also, creeping up close to the

billion mark of hardwoods alone. Many members manufacture much
hemlock, pine and spriwe, w'hich we do not include In the hardwoods.

I think it timely we should be warned against the campaign of unrest

that socialist speakers and agitators and writers are carrying on through
out the country. The crowds are listening to these people, most of them
are entertaining and superficial, and a gospel of discontent and unrest
Is thus being propagated to a dangerous degree. A question we must
ask ourselves, as business men. is "What are we going to do about It?"

In my judgment it Is a very pertinent question, and I commend it to your
serious consideration, and if these questions are left to the business men
ot this country, I do not fear the result. I want to lake this occasion to

champion the honor, the integrity, the fairness, the loyalty and patriotism

of the great army of business men of this country. I have known many
of them for twenty years or more and I want to say that I am proud of

the business men of my land.

The time is coming, however, and In fact now Is. when the business

men must take a more Important part In our political life. If we had
more business men In our legislative halls, you would not now find on
our statute hooks laws that arc used as a mighty Instrument of torture

by the demagogues ag:ilnst the buslncHS of the country. Do you Imagine
that a law that goes hunting lo prosecute men of business, representing
such wide and varied Interests as they do In this country, will have no
h&rmful effect on the buHlness of the country? The astounding thing Is

that the results have not been ev<'n more disaslrotts. Every nation has
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at some time in its history tried in some way this paternal meddling

with its business and every one of them has plunged its commerce into

disaster.

The history of the world shows that under the freest and least meddle-

some governments the greatest progress has been made, and it is really

amazing that the American people have suffered so long men with no

experience or capacity or knowledge of business to determine how the

commerce of the country shall be managed.
In this connection I am most happy to inform you that by reason of

the fact that we In no sense violate neither the spirit or the letter of

any of the anti-trust statutes, we need have no fear of our work by the

powers that be.

I want to congratulate out members on the business of the year just

passed. While prices have not been satisfactory in many cases when com-

pared with cost of production, yet as a whole business, where properly

managed, have yielded fair returns, failures have been few, and collections

have in the main been satisfactory, and the attention of all .should be

directed to the broken condition of stocks.

Inventories just completed show much less stock at the mills than a

year ago : In many Instances that 1 know of, but little more than half as

much in stock as a year ago, and I want to especially call your

attention to the scarcity of plain oak and oak timbers and to the

constantly increasing cost of producing It, as also the low price and lack

of profit at which it has beeu marketed. This item, perhaps, more than

any other, needs your careful consideration.

The association Is well organized. The members as a rule are not only

willing workers btrt capable workers. There is every reason to believe

that the coming year will be the most successful year from a strictly

association point of view we have ever had. Certain necessary economics

have been worked out and effective work along other lines started that is

sure to contribute to the power for good that this association is sure to

achieve in the future for the hardwood industry of these United States.

I feel highly gratified at the representative attendance and feel that it

is a real compliment to the association, and wish to thank Ihi' members
and visitors tor the interest taken in the meeting and trust they may
get out of it the real benefit guaranteed by earnest cooperation.

The splendid stn-vice of our able secretary should n(»t by any means he

lost sight of : his kindly nature, magnanimous disposition, earnest en-

deavor, honesty of purpose and devotion make him a valuable asset of

the association and deserving of your cordial support and appreciation.

I also personally want to give expression In a public way of my appre-

ciation of the very great assistance accorded me at all times by your
most worthy first vice-president. Without his assistance and most cordial

support, whenever called upon, certain things accomplished during the

year would not have been done, and I want to thank him most heartily

for his valuable assistance to me.

The work ot the year just passed has brought me not only In close

touch with the splendid gendemen who compose your executive board
and the various committees, but with the association itself and what It

stands for, and I assure you, and I also want to assure my successor, that

he can call on me at any time and I will only too gladly respond to the

call wherein I can In any way assist In the work lo be done as long as

it occupies the present high prominence along business lines and its

avowed purpose to benefit the industry it represents, and I have every
leason to believe It will so coutlmu'.

I may mistake the fuluri', but In my humble opinion the association

that seeks power by gathering together the prejudlci's of the I'ouulry's am
bilious poo|)le will find Itself burled beneath an overwhelming disaster.

President 'i'ownsond then introduced F. K. Habcocii of Pitts-
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burgh, president of the National Wholesale Lumber Dealers' Asso-

ciation. Mr. Babcock made a very happy address of felicitation

to most every one associated with the Hardwood Manufacturers'

Association and the Cincinnati lumber industry, and stated a few
of his own experiences in connection with association work in

which he has been very prominent for many years. A matter of

paramount interest upon which he enlarged was his belief in the

absolute necessity of a single or universal standard of inspection

to be applied to hardwood lumber. He said he believed that

ninety per cent of the people interested in hardwood lumber affairs

in the United States are praying that this one thing—that uni-

versal hardwood inspection—may be accomplished. He said that

while the goal had not yet been reached, he could not but believe

that much progress had been made and that in the near future the

trade may look for a full completion of that effort. He invited

every one to be present at the annual meeting of the National

Wholesale Lumber Dealers' Association to be held at Louisville

on March 6 and 7.

Following, Secretary Doster read the report of Treasurer

Crawford, which showed the organization to be entirely free from
debt, and its finances in comfortable shape.

Secretary's Report

Mr. Doster then presented his report as secretary as follows:

The condition of the membership in the association shows a decided

increase in the amount of acreage held. A number of our members are

purchasing and acquiring more timber ; and a number of operators who
have lately acquired large tracts of timber have joined the association ;

together with the manufacturers who have cut out or resigned from the

association, keeps the total amount of members about equal, but at the

same time the future of the association is insured for a longer life with
this larger acquirement of timber resources as shown by the following

figures :

Members 320
In States 25
States owning acreage 14
Total .icreage 5,207.000
Total feet in stumpage 25,742,000.000

.MEMBERS UEPORTING WHO DO NOT CONTROL OR OWN TIMBER :

Members 28
In States 8
Annual output 75.000,000

Statistics

Stocks on hand at points of production, in the consuming markets :

A—Conditions in the consuming markets for 1911, 80 reports

;

Feet.
Estimated normal capacitv for carrying stock 475,260,000
Estimated stock on hand 225,100,000
Balance showing a deficit of 250,160,000

B—Stocks on hand at the point of production have not yet been ob-

tained, but the preliminary reports show a very large percentage of

shortage. In the latter part of 1911 the low grades moved exceedingly

fast, and the beginning of January showed a general cleaning up on the

low grade material which was going into the box and furniture manufac-
turers' hands for immediate consumption.

C—In the canvassing of stocks for sale and stocks wanted, the shortage

of stock is reflected by the demands which are being made now^ for lumber
to purehase. among our own membership.

This matter will be ready for this convention and will be brought up
during the session of trading on the floor.

The exact time of this important system will be announced later, as

owing to the interest shown it is desired that this be held when everyone

can attend without other committees or extra meetings, and a long list

of what is wanted to sell and for purchase is already in my hands.

Bureau of Grades
Feet.

Tbo amount of lumber shipped by our members in 1910 was. . 659,022,000
The amount of lumber complained on was : 1910 6,324,121

Or 9/10 of 1 per cent of the total amount shipped.
Feet.

in 1911 was 630,212.000
The amount of lumber com])lained on was : 1911 6,215,908
Xumber of feet variation, 4 per cent or under 1,655,200
Xumber of feet variation over 4 per cent, averaging about

7 Yi per cent below grade 5.665,663

The low amount of grades complained on, and under grade in 1911,

was 8/10 ct 1 per cent.

The system of instruction at mills and the more complete study of our

mills are reducing each year the misunderstandings which formerly were

so prevalent (that is prior to our formulation of such rules) ; are reduc-

ing the opportunity for complaints and allowing a more satisfactory rela-

tionship between the shipper and customer.

The bureau of grades maintain the same system that we have had since

the organization began, by locating the inspectors in the districts repre-

sented in the consuming markets. They are so located as to bandle re-

quests for inspection of lumber in the customers' hands in quickest

possible time.

The work is carried on for our members at the lowest expense possible,

and the charges for the members are as follows :

1— If the shipment varies over 4 per cent below the grade invoiced,

the member pays the hotel and traveling expenses incurred of the in-

spector and $5 per day for the services.

2—If the shipment shows a variation of 4 per cent or less, of lumber

lower than the amount invoiced, the expenses are borne by the associa-

tion.

3—In our mill instruction work, which is for members only, and which

is a free service, we send inspectors to the mills for the purpose of con-

sultation with the management and their inspectors, when called upon to

do so. The purpose is to have our official inspectors and the shippers all

follow the same interpretation of the grading rule book, and it is the en-

deavor to send the men from the consuming districts to the producing

points on this official work from tbe districts which handle mostly the

complaints of those people in the markets.

A large percentage of the complaints investigated are caused by the

mixing of grades.

Many members now when called upon to ship different grades in a car

will place strips between the gra'des. or sell their lumber f. o. b. their mill

with the mill inspection final.

Certificates to Foreign Points

The work of issuing certificates the last year to foreign points, which

we performed for our members, has been steadily on the increase, and
has allowed the shippers to satisfactorily carry on an export business by

such action, and the purchasers have willingly consented to the associa-

tion certificates as the basis for invoice.

The prominent change that has taken place in our grading rules is the

manner of placing specifications for construction oak timbers, covering

^2P^
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thc structural work, locomotive, passenger, freight car, ties and other

railroad materials.

In conference with the eastern lumber oi-ganizatiuii.^, we issued a 'vup-

plement covering changes in chestnut grading, and in brown and white
ash, maple, white birch, beech, blacl< gum, adoption etc., all of which help

to bring out more plainly and satisfactorily the proper interpretation of

the rules, and closer toward the standardization of the rules.

We have adopted the cypress and tupelo rules as promulgated and
amended May 17, 1911.

For our next publication of the rules we have had placed in our office

the last cypress grading rules as amended November 28, 1911. Official

action has not yet been taken on this latter work.

In Touch With Inspectors

By keeping in close touch with the inspectors in their various con-

suming localities I was able to acquaint myself with the conditions that

ixisted in the markets, and by such travels study many matters that have
entered into this report.

The policy of the organization in the past years of making the grades
for specific uses in consultation with the consuming trade has greatly

assisted us in being able to have them satisfactorily received.

Some misunderstandings occur owing to false representations, manipu-
lated grades, and statements of those who have not carefully studied the

rule book.

We have numerous consumers who, after they have had the opportunity
through our inspectors' services to thoroughly understand our grades,

specify them on their purchasing forms in various lines of commodities.
ITiis Is growing more prevalent every year, and I can say with utmost
sincerity that the closer the consumer and purchaser study those rules in

the future, the more they will specify them In their purchases and find

them fair, liberal, as w^eii as adapted to their uses.

The work of distributing the grading rules goes merrily along, and the
requests arc growing stronger from all sections as we progress in our
work. Over 100, (JOi) grading rules have been distributed, and the ofllee

is always ready to fill orders and requests from every section immediately
as they are received.

BuBEAi'S AND Departments

The Bureau of Commercial Reports Is being maintained and is being
operated as follows :

Members desiring to leam of any business transactions of a prospective
purchaser can have free service by applying to the ofHce for information
rigardlng the firm.

I'rovldlng that we have no such information on file we canvass our
• ntire membership with a complete list of questions which covers the in-

formation desired, and on return of these prepared forms we reproduce
ihini.

This gives actual and current business transactions and very valuoble

uformatton.
The Department of Stock Sheets, Kor Sale and Wanted, wa.s operated

ntll AuuuHt 7, when it was disconlinucd. But from the condition of the

market today, with o large demand, and operators oversold on certain

loiks and very short on others, and with Ihc Idea as to what Is in largest

'I'-mand, for the purpose of their becoming familiar so as to monufacture
these thicknesses, etc., I hope that the association will continue the opera-
tion of this system.

The General Information Department contains applications from various
people who communicate with the secretary's olllce regarding their desire

to become located, and It covers Hawmlll managers, salesmen. Inspectors,

• tc, who want positions.
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Blue Book

l'"or the benelit of those desiring a valuable assistant in their offices, 1

believe you should have your attention called to the "Credit and Reference

Blue Book," published and maintained by the affiliated organizations of

lumbermen. It is considered the best and most up to date credit book for

lumbermen.
Selling Terms

In adopting our sales code, which has been published in all grading rule

books, we hud that the members desiring to avoid misunderstandings or

litigation regarding the methods of selling their lumber have adopted a

method for the purpose of quotations and the sale of their lumber, and the

form which is used with the best results is as follows :

"All quotations, sales and contracts subject to the Sales code and in-

spection rules of the Hardwood Manufacturers' Association of the United

States."

This is used on the letterhead, printed thereon, and is immediately

after the address that appears in the correspondence. Members are re-

iiuested to be guided by such condition, as the adoption of this will result

in a great deal of good.

General

'J?he conditions which confront us are varied. We have had, previous to

this meeting, a very severe winter. In the mountain streams the cold

weather and snow were above the average, and the thermometer registered

far below zero. The cold weather made thick ice and it has gone out

without any severe losses. However, high water and more ice are looked

forward to.

In the Mississippi valley districts, or lowlands, most operators have been

shut down for some time, owing to the water conditions making logging

uikI railroading impossible.

A peculiar lase in the condition of the hardwood timber country is that

In arranging for a program one of the most prominent timber agents of

this country, when invited to address the convention on the hardwood tim-

ber acreage, regretted his inability to present anything and explaining
tliat ho knew of no available hardwood stumpage that was for sale.

The values of hardwood lumber as a whole in the past year have re-

ceded, even In the face of the fjyt of a lighter productiiui, and also in the

face of tiM' rising values that enter into the cost of production. The
standing timber has advanced, labor and all commodities pertaining to

supplies In till- sawmill, leather and ullicr iMiuipments, increasing tile cost

of production.

On motion of K. 11. Vansant, a committee consisting of A. P.

Steele, C. M. Clark anU Frank F. Fee was appointed to consider

the reports of the olTiccrs, and following some routiiu' announce-
ments, the meeting ad.iourned.

TUESDAY AFTERNOON SESSION
At till' opening of this session. I 'resilient Towiiseud ititroduced

Leonard Bronson, manager of the National Lumber Manufacturers'
.Association, wlio made an exhaustive si)eech covering iiiniiy phases

of lumber an<l allied affairs the country over.

On liUinber Advertising

The chair introduced Herbert 10. Sumner of the Sumner Lum-
ber Company, New York City, who read a paper on lumber adver-

tising, of which the following is the text:

The problem flint confronts us today Is how to Increase the consump-
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tion of hardwood lumber. We cannot increase the consumption of lumber
through the ordinary channels.

Steel and concrete buildings, steel passenger cars and other wood sub-

.stitutes are with certainty cutting into the present consumption of hard-
wood lumber and each year cutting down the consumption.
How is this accomplished? By educational advertising to the public or

consumer. It is true that the so-called concrete construction is consid-

ered flre-proof by the public, but you Icnow, and the tire department
knows, that a factory made of yellow pine, or what is termed "slow
burning construction," is just as fire-proof as a concrete building and
costs much less to build. But the public doesn't know it and never will

until it is educated to the fact. A recent fire in a concerte sawmill dem-
onstrated this fact, and also that it cost nearly as much as the original

cost of the mill to tear it down after the fire.

'i'ake the Equitable building fire in New York. This building was sup-
posed to be fire proof. The night of that fire the advertising managers
of the meal door and trim concern worked all night getting up educa-
tional advertisements to the public for the next morning issue of the
press. The public is therefore influenced through these means into going
into buildings where this class of trim and construction is used. This
fire again demonstrates that stone, concrete and steel, so-called fire-proof

buildings, are not fire-proof, but further emphasize that slow burning
wood construction is much the safer type of building construction, espe-

cially so when the wood itself is fire proof. But the public does not know
that and never will until It. is educated to it.

Gentlemen, what the hardwood business needs today is publicity adver-
tising. A great many of the manufacturers fail to take into account the
fact that advertising is education. Education takes time, and few pub-
licity <'ampaigns can ever be successful until sufficient time is given to

obtain the results from education.

The i>ublic cannot be educated through trade papers, as these papers
reacli only those interested in the trade, and no matter how much space
is deleted to pidtlicity through them it will never increase the consump-
tion of lumber more than it is today.

The campaign en "red gum" run by several manufacturers recently In
trade piiper:. did not increase the total consumption of lumber. I do not
know the exact rtsults, but it these manufacturers did four times the
pmount of business, some other wood, such as birch or poplar, suffered

just that much loss in volume. In other woi'ds, it is merely substitution

and not increase of consumption. Yet we need the trade press for co-

•operation and another purpose which I will explain later on.

To promote a national campaign for increased consumption of lumber
we will need the co-operation of every hardwood association as well as
every manufacturer of hardwood lumber. One association cannot accom-
plish marked results, but an organized and co-operative movement sup-
ported by everyone will bring back the trade that has now been won
over to substitution and gradually increase the consumption in this way.
This campaign and appropriation should not be handled by an advertsing
man or an agency, but by a lumberman who understands publicity or a
publicity man who understands lumber. This is absolutely essential. A
committee of lumbermen who understand publicity also should be ap-
pointed to oversee his work and pass on it.

I suggest that this campaign be carried on in the reading columns of

the representative press of the country and not by the use of display
advertisements in advertising sections.

The publicity manager must be alive to every opportunity to demon-
strate the value of hardwood over its substitution. Do you notice how
quick the metal, trim and concrete construction people are to take advan-
tage through the reading columns of the press of any demonstration that
Tvorks to their advantage. These manufacturers are behind the movement

and educate the people in this m.inner to their supposed advantages.

But you never hear of the advantages of lumber. Why? Because there

is no national educating movement to tell the public. The publicity man-
ager must be one who can demonstrate power of suggestion that is the

utilization of hardwoods for a new purpose.

I believe that after the campaign is under way the trade press should

be used to tell the dealer in lumber what is being done to increase the

consumption, seek his co-operation through this medium, and I believe

that you can get the retail association to put financial support for local

work in their respective fields. Our trade press have already, out of their

own funds, spent considerable money with this end in view, and this

work has been at times brought before the attention of the public by
reprinted articles.

That is the campaign in general. I will not take your time with de-

tails. Y^ou must remember, however, that you are getting up against

organized business, and unless we can have the co-operation of every
hardwood association and its allied interests, as well as the personal

support of its members, it will be useless to do it.

It seems to me that this is the time, the place, and the representative

body of men to get together for a campaign to increase wood consump-
tion.

Address of Chairman of the Advertising Committee of the

National Association.

President Townsend then introduced A. T. Gerrans of Houma,
La., chairman of the National Lumber Manufacturers ' Association

advertising committee, who spoke as follows:

The committee I represent has already made a report to the National
Lumber Manufacturers' Association, which report was sent out, we
presume, to every member of the individual affiliated associations. I thinic

that pretty nearly everybody has seen this, and it contains most of the

arguments that can possibly be brought to bear upon this subject. They
are right in these two reports. The only thing that I can add to that

is the further argument of practically the same kind, that we take
up from day to day and in the journals and literature that are being
sent all over the United States, the question that lies before the lum-
bermen printed right here—I think every one of you has a copy of that.

It reads :

"Shall We Man the Guns Now, or Shall We Man the Pumps Later?"
That is short and concise, and it emphasizes the actual facts of the

matter. Your committee is prepared to state individually and collectively

that in its honest opinion the lumber trade is simply responsible for the

condition of affairs as we find it existing today, through the lack of

ordinary business common sense. We have run our own business upon
the supreme idea that no one can possibly ever dispute with the lumber
trade. We have seen various substitutes used, but they did not affect us

apparently. We have seen the substitutes advertised, but that did not

affect us. We seem to think that people have got to have lumber the

same as they have to have bread ; but we are beginning to find out

—

and what we do find out is very startling—we are beginning to find out

that we have been sadly mistaken, and that we have got an uphill road

to even maintain the present standing of the lumber business in the

United States.

We never can hope with a small amount of money—possibly with a

much larger amount, but unquestionably not with the small amount of

money that we have been asking for—to put the lumber business back

in the prominent place that it used to occupy.

At the last meeting of the board of governors I made a report verbally

to the committee for the National manufacturers' association to take
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action, it bein^ necessary for them to authorize or empower us to go

ahead. In order to bring back to .vour recollection our recommendations,

I want you to read them.

The speaker then read the list of recommendations and con-

tinued:

The second clause of these recommendations, referring to the execu-

tive committee being composed of five members, has been acted upon by

President Griggs, and the five gentlemen whose names Mr. Bronson gave

yon represent as to each of them a separate department in the lumber

line.

The fourth clause in these recommendations has received the approval

of the National board of governors. I might state very frankly—and

while I am stating it as my own position, I believe that 1 am also

stating it for all the members of the committee—that if we are em-

powered to go ahead with this advertising campaign, we expect to run it

In a businesslike manner. We are perfectly willing to receive and we will

expect the aid and assistance ot every lumberman in the United States.

and we will feel free to call upon him at any time to help us : but as we
win be responsible to the lumber trade in general for the success of the

campaign and for the expenditure of this money we tell you very can-

didly that we expect to run that campaign upon ideas of our own, and

not somebody else's.

The next clause says "That the Secretary of the National Lumber
Manufacturers' Association shall collect all funds, etc." That means

that George R. Smith, of St. Louis, will be the man to collect the money.

That is in exact accordance with the now present rules of the National

association. It was arranged at the board of governors' meeting that

this committee would notify the secretary, Mr. Smith, of the anticipated

expenditures for the month, and would receive a check from Mr. Smith

with the signature of Mr. Griggs for that amount ot money :
that the

entire fund would not be placed at the disposition or In the possession

of the committee, but will at all times remain In the possession of the

National Lumber Manufacturers' Association tmder Its present rules, so

that while not one of the committee might want to take a trip to Canada,

the committee simply have a month's expenditures provided for, and you

will know just how far they can go.

Now I didn't anticlpat.-^ being called on this afternoon and had in-

tended to do a little night work on this, gentlemen, to get It whipped

around into a little better shape; but If you will just bear with me I

will try to put the matter In addition to these reports and place some

other Information before you.

In the two reports submitted by the advertising committee of the

National I,umber Manufacturers' Association, relative to the Inroads

which arc being made upon the demand for wood by the forcing of a

market for the use of substitutes for wood, it was fully demonstrated

that the methods used for producing a market for these substitutes was

not only efficient in making a market for such products but that It

seriously Interfered with the market for wood.

It has been argued that this propaganda has not and cannot conflict

with the Interests and market of the hardwoods, on the ground ihat the

promotion methods used are for wood used In building construction In

which, of course, comparatively little hardwood Is employed.

Any Investigation of this subject, however, immediately discloses Ibal

the same methods of promotion for substitutes for structural woods have

also come Into vogue for substitutes for hardwoods, and that these

methods have met with success and are having more success.

Not only have the same general arguments been used by the Interests
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back of the promotion of substitutes for hardwoods, such as the supposed
"trust" control over hardwood supplies, the comparative scarcity of hard-

wood and the tremendous advance in prices ; but the propaganda which
has been made for substitutes for structural timbers has been taken

advantage of and carried to what Is considered a logical conclusion in the

promotion of substitutes for hardwoods. It is true that the campaigns
for wood substitutes competing with the hardwood market have not been

of the volume nor have they been so long continued as the campaigns
for substitutes for structural woods.

This is perfectly natural when the magnitude of the different markets

is considered.

These campaigns, however, have been constantly increasing and have
met with fully as much, if not as yet so observable, success as in the

case of substitutes for structural woods.

That they should have met with such success is not surprising when
the efforts that have been put forth for them are considered, as com-

pared with the total lack of effort for the developing of a market for

hardwood products.

In other words, the manufacturers of the substitutes are being left

with a clear field and are reaching the consumers of their products, who
might and should be consumers of hardwood products, without challenge

or contradiction for any of their statements or claims.

'Under such circumstances it is only natural that the consumer will

accept the goods which he has been educated to believe arc the best for

his purpose, when he has not in any way been advised to the contrary

and has no knowledge which can lead him to believe that there is any-

thing of equal value to the substitutes which have been urged upon him.

The extent to which a propaganda for hardwood substitutes is going

on may be faintly appreciated from the fad that a single company in

New York State, manufacturing metal doors and interior trim for build-

ings, is spending In advertising to reach the consumer, upwards ot ?75,000

per annum, l^lck up any leading magazine reaching the consumers of the

country and you are almost certain to find anywhere from one to ten ad-

vertisements of products made of metal to serve purposes for which hard-

woods have heretofore been employed. This is particularly true of

periodicals reaching the fields of business for business furniture.

That Is not a large amount of money, yet that amount of money is as

nincli as the entire lumber I'rateniity is spending today In try to keep

the trade that they have got. This one firm that is making metal doors

and metal Interior trim is spending as much money on its advertising as

the entire lumber fraternity. The cypress people spend .$40,000 ; the

yellow pine $20,000: the hardwood people have spent about $10,000; the

white pine people have just started in and have spent $4,000 or $5,000 ;

so that there is $75,000 spent in bringing your business to the public,

and this one firm In New York Is spending that nmch money Itself In

advertising a competitive product to yours. There are today tbirly-three

firms advertising metal construction in place of hardwood. We can keep

track of the amount they spend because we see their advertisements and

can measure them, and know what the advertising costs for space.

In the current (.Tanuary) issue of System, a publication reaching

manufacturers, etc., there arc five advertisements of this character ; one

on typewriter desks, three on filing cases and one on filing cases and

office furniture In general. In the current Issue ot Eactory there are

three advertisements on metal clothes-lockers from one of which we quote

as follows: "No other change in your factory will show mure Imniedlnle

results than the replacement of the dirty, unsanitary, disease bearing

lockers with • • • steel lockers. Is it scientific to Invest In equip-

ment which Is subject to such rapid deterioration (as wooden lockers)?"
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In a leading article in tin; American Contractor, dated October 7, 1911,
entitled "Fire—A Crime," the following quotation is significant and is

typical of the constant and reiterated expression of statements of this
kind, both editorial and in advertising: "One more reform printer's ink
may accomplish and that is the correction of an ill that it has helped
and is helping along. Briefly : The one great measure of Are prevention
that all can understand Is that of not adding more fuel ; or in other
words, getting away from the wood habit. Today we can build, even
our homes, of brick, of fireproof tile, of concrete, we floor them with
cement or tile or composition, our doors and interior trim can be of steel.

Just as handsome as and far more satisfactory than wood. There is also
splendid steel furniture, and our decorations may be of color instead of

wood paneling and wainscoting— kindling for fire. To stick to the wood
habit is criminal. It will not l)e long before that is recognized and
prohibited."

That the promoters of substitutes for hardwood products have been
quick to see the advantages to them in such editorial e.'spressions is

evidenced by the fact that one of the large manufacturers of metal doors
and interior trim has reprinted in full the article from which this

quotation is made, in connection with an advertising argument for metal
doors and trim as compared with wooden doors and trim.

Great advantage has been taken in giving wide publicity to the state-

ments of former Fire Chief Croker of the New York fire department, in

which he says: "If I had my way about it I would not permit a piece

of wood, even the size of a lead pencil, to be used in the construction
or finish of any building in the United States exceeding a ground area of

25 by 50 feet or three stories in height. If there were still an absolute

necessity for its use, if it could not be replaced with steel, as it has
been in many modern constructions, it would then be well to attempt
to conceive of something better. I am opposed to the use of wood in

any form in fireproof buildings and the law ought not to permit its use.

Wooden floors, wooden window-frames, doors and casings burn and help
other things to burn ; wooden trim and bases burn—everything that is

made of wood burns and helps the flre to spread. Eliminate wood

—

remove the cause and you have precluded the possibility of fires." (Mr.
Croker, since his retirement as Fire Chief has become president nf the

Croker National Fire Prevention Engineering Company.)
In an advertisement by a manufacturer of metal substitutes for wood,

the burden of the argument is as follows : "Too often fireproof qualities

have been sacrificed » • • with wooden doors, casings, moldings,
sash, etc. : such a building is no more fireproof, so far as its tenants are

concerned, than if it were constructed entirely of wood."
In another advertisement by the same kind of concern, is the follow-

ing significant paragraph: "The substitution of steel for wood in the
modern fireproof construction of buildings, steel cars, furniture, etc..

has demanded an extreme of specialization in the rolling of shapes for

interior finishing."

It has been conservatively estimated by competent authority that in

advertising substitutes for wood furniture, building trim and office equip-

ment, to architects alone, not less than .$50,000 per annum is being spent

and this is entirely in addition to vastly larger sums which are being

spent to induce the consumer to insist upon his architect specifying such
substitutes.

In a publication called "Shop Notes Quarterly," we find the following

editorial comment : "In a concrete residence there Is little trim that

cannot be made better and cheaper of Portland cement than of wood.
The chairs, rails and picture molding can be made of concrete. The
trim around the windows and doors can be molded in metal molds as

cheaply as straight members. Even the wire molding can be done away
with and the conduits buried in the concrete partitions, walls, ceilings

and floors. Baseboards should be made of concrete, or el.se omitted en-

tirely, as they serve no useful purpose in a concrete building. Windows
may have cement sashes with wired glass and self-closing shutters or

self-dropping shutters of rolled up metal or asbestos. Metal furniture

may be used. * * The flooring need not be of wood. There are

many first-class non-combustible materials besides Portland cement that

will fill every good requirement of wood and still be fireproof."

There have been hundreds of descriptions in news and advertising an-

nouncements in trade papers of all kinds, in the architectural papers

and In general periodicals reaching consumers, of large installations of

metal furniture for business houses, banks and Institutions, one of the

most notable of these haying been the installation of such furniture

made In the building of Hibbard, Spencer, Bartlett & Co., the great hard-

ware house at Chicago.

I have here aside from my paper, gentlemen, a few more illustrations

to show you that our enemy is never asleep. I want to read you a

circular issued by the Illinois Commercial Men's Association of Chicago.

I only found this out last week.

"No assessment with this mail. How about going Into the next conven-
tion with 100,000 members? It's the. easiest thing in the world If we all

pull together. We only need 10,000 more, as we now have over 90,000.
Just think, if each member would get one new member in the next two
months, we would close with nearly 200,000, and this is a splendid time
for a new member to join.
"Two dollars (.$2) will pav 'nis memliership fee and carrv his insurance

to March 15th.
"Now. all together for one grand rally and show the world what 93.000

hustling commercial travelers can do when they get started. Kindly make
an extra effort and send in as many new members as possible for
January 1.

"By the way, we have just had an instance in the state of Louisiana

in the last week of what the commercial travelers can do. The com-
mercial traveler has upset the ring in Louisiana within fhe last week.

"There Is a bill before Congress prohibiting railroads from putting
wooden cars between steel cars in making up (rains. Get after the con-
gressman in your district—ask him to vote for the bill— tell him the
traveling men demand its passage. It's criminal the way they are mak-
ing up trains now-a-days."
That is very nicely put up before these 93,000 members. He Is asking

every one of them to appeal to his congressman to knock out wood

:

that is the sum and substance of It.

George H. Holt of Chicago, chairman of the Insurance department of
the National Wholesale Lumber Dealers' Association, made an address
which appears In the American Lumberman of December 23, 1911. He
says

: "I want to call attention especially to the fact that it Is fire

insurance propaganda which is aggressively engaged in a campaign
limiting the use of lumber and lumber products, and to that extent
destroying the market for our products."

I have here an advertisement of the Maxwell automobile which ap-
peared in the Chicago Tribune on Jan. 27 of, this year, which Is only a
day or so ago, gentlemen. It reads as follows : "Steel automobile bodies
were Introduced first by Maxwell In 1903. Today their use Is almost
universal. An excessive strain or accident which will break a wooden
body beyond repair will only dent a steel bod.v—and the latter can be
made good as new with little labor or expense."

I call your attention to the fact that this is put in a black funereal
body, too—that means the death of wood, maybe.

Here Is an advertisement of a gentleman that I think you all know.
It is the Parry Manufacturing Company of Indianapolis. He advertises
steel furniture. He says : "They cannot split or warp. They will never
open at the corners or show plugs. They will take a higher and more
lasting finish than any wood body ever built. The finish literally 'wears
like steel.' They do away with 95 per cent of the complaints you've ever
had or beard tell of when wood bodies were used."

I tell you we are in the wrong business, gentlemen. Here is another
one which appeared In System for November, an advertisement of Merritt
& Co., of Camden, N. J. It is along the same lines exactly. It says

;

"All that was left of wooden fixtures after a fire in a fireproof office

building. A few dollars more in initial expense would have prevented
this loss by providing steel fixtures, yet every day others are making this

same mistake. Are you among this number, if so now is the time tc

reform. The next time you are in the market for fixtures of any char-
acter whether for office, shop, stockroom, storeroom, vault or factory use.

find out what they cost in steel before you order."

I called your attention a few minutes ago to the fact that there was
one man in the furniture line who was doing his level best to advertise
and try to stop this metal furniture business—that is the Yawman &
Erbe Manufacturing Company of Rochester, N. Y.

The last thing I picked up was something that probably a good many
of you gentlemen have seen. It appeared in the Evening Post of New
Y'ork of the issue of Monday. Jan. 15, 1912. Mr. Sumner referred to that.

The da.v after the Equitable fire, the metal people beat It to the newspaper
offices to get their ads in.

Now the word "indestructible," gentlemen, is a word that they wiR
have to back out of one of these fine days. The Chicago. Milwaukee &
St. Paul Railroad advertised an indestructible all steel train and gave
illustrations of their interiors, etc. You have all seen the pictures. Why.
there was nothing indestructible about it. It is what they now call the

"patent telescope folding train." I have only one copy of the photograph
here showing how one of those trains looked after It folded up. but I will

be very pleased to show it to anybody who would like to examine it. It

is a pretty looking object lesson and shows what the train looked like

after the collision was over.

Speaking about this Equitable fire. I was told only recently, within

fhe last couple of hours, that a New York Insurance man just last week
remarked, that had there been wooden and not metal girders In that

Equitable building, there would not have been any collapsing and conse-

quent loss of life. Now of course a man might say. "Well, is that true?"

The only thing that I can say in answer to that Is to refer him to your
Chamber of Commerce building right here in Cincinnati. That will

show you whether It Is true or not.

Now the campaign of advertising that has been mapped out will be
handled by our bureau, and that bureau contemplates a regular follow-

up system to take advantage of the money that will be spent in the actual

space bought and filled with educational matter to reach the consumer.

The point that I want to make is this : That part of the money that

we are asking you gentlemen and all other lumbermen to subscribe has
to be used in the establishing of a follow-up system to go around and
pick up the eggs that are laid, or the crop that follows from the seed that

is sown : and if we do not do that we had better stay outside of the

advertising game altogether. The cement people, I presume, have one of

the best follow-up systems, at any rate it is the best we have been able

to find.

Here is a little squib that I have marked here to read to you : "Ad-
vertisers should use the papers their customers read rather than the
papers they wish them to use." That is a very Important thing. I do
not think that I could possibly show you the use or value of an adver-

tisement any more plainly than to read you just a few lines here witk
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reference to a firm that you all know, namely. Sears. Roebuck & Co. I

know that they arc pretty generally dislikert. but they are a very promis-

ing concern. They do not have any .'Jalcsmen. gentlemen, they advertise

here. They educate the people by going to them through printed matter.

Xow the use of cement possibly does not interest you gentlemen quite

as largely as it docs the structural men. but I want to give you just a

few figures just to show you the gradual but effective work of the

cement people. The I.ong-Bell Lumber Comiiany has about one bun ire.l

and fifty retail yards. It is a very large manufacturer of lumber. It

does not manufacture cement. I want you to think of that while I read

you these figures of its business covering one hundred and fifty yards.

In 190.") it sold 1 carload of cement to 10 carloads of lumber; in inor,

it sold 1 carload of cement to !1 carloads of lumber : in 1908 it sold 1

carload of cement to G carloads of lumber : in 1909 it sold 1 carload of

cement to .'J carloads of lumber; in 1910 it sold a carload of cement to

every 4% carloads of lumber; in i:iU it sold 1 carload of cement to

3 110 carloads of lumber.

There will be a cement exhibition held in Madison Square, New York,

at a cost of over SIOO.OOO. That is what they will spend on one exhi-

bition. In Chicago, from February 21-28 they have another; in Kansas

City on March 14-21 another; in Sioux City, lowu, .Inne 10-12 an

other: and in Omaha. Nebraska. February G-9. another. Do not forget,

gentlemen, that that cement exhibition of .$100,000 in New York costs

S25.000 more than we arc spending in a year now ; and the cement pro-

duction of the United States last year was 80,000.000 barrels. Eighty

million barrels at Sl.oO per barrel, is S120,000.000. isn't it? They are

spending three or four hundred thousand dollars a year on a $120,000,000

product. Our product amounts, according to the government statistics,

to about .?700.000,000 annually, and we arc spending $75,000 to exploit

our whole business. "The Lord helps those that help themselves."

Xow after we have secured from the various associations of the

.National aid necessary, we expect to go to every lumberman and timber

owner in the United States. We h,ive approached quite a number of

them, and they have expressed their willingness to help us In our adver-

tising campaign both with their influence and with their money.

You gentlemen have .seen investigated only recently the American To-

bacco Company, of which it was proved that it absolutely controlled

eighty or ninety per cent of the entire tobacco products of the United

States. If that company sees now the necessity of a campaign of adver-

tising, it is logical that an industry that docs not control anything—does

not control itself very well in the matter of prices—ought lo do some

thing to .get the public to use its material.

We have never taken the public into our confidence. When we read

an article in a paper saying that we are "timber thieves." what do we

do? Why. a great many of us read that paper in our private offices

and sav. "that isn't so, it is a d d lie", and that is all we ever do

about it. We have never told anybody else but ourselves that it Is not

so. and w= just take it for granted that the public at large are Christian

Scientists or h.vpnotists. or Mental Theosophists. or whatever you call

them and that they can read what is going on in our minds. Now that

is not the case, gentlemen. We must follow the same line that is laid

ilown for us b.v successful men.

There Is one point that I would like to talk to you aljoul In con-

clusion, and that is this: This campaign of advertising is going to

bring up innumerable subjects that .vou people are not familiar with.

Wc found that out in the cypress campaign. We have liad to learn a

lot of things about our own wood In order to answer the questions that

the public have asked of us. I will give you an instance. We received a

letter from a man here three or four months ago. who said "I have tried

"very kind of wood, I have tried every kind of commercial metal that

f.uld be gotten at a reasonable price to make a l)acking for my photo

. ngraved plates, and I cannot find anything that nitric acid does not eat

out In two or three weeks. Now I have been reading .vour advertisement

and it has struck mc that possibly cypress might be of some value."

Wc sent him some cypress and told him to put it in his tank, that that

would be the best way to try it, and see what the nitric acid would do

to it. We got a letter back from him in a month sending some of the

cypress back, and telling us that it was the only thing (hat would stand

nitric acid. That was .something that we had not known before. We
are selling it today to the muriatic acid people. We are Introducing it

also among the people who use sulphuric acid. In other words, there

are thousands of dltferent uses for lumlier which the lumberman doesn't

know anything about, and which, once a campaign of advertising is

started, will be brought to light. It will bring with It logically a scien-

tific attachment to our bureau. The first thing that we will try to do

In that department Is to help a class of lumbermen that you people are

not in any way interested in. namel.v, the shingle people.

The shingle people are particularly subject to attack. Nobody can

deny the argument that the shingle roof does present an opportunity for

fire. I took the matter up with Dr. Herman von Schrenk recently, and

1 got this letter from him:
Ifefirrlng lo vours of .fnnuary 2nd concerning the fire-proofing of

shlngb'S. and referring to our discussion of this question, as I Indicated to

you nt that time. I helii've Ihat Ihe criticism of wooden shingles, because
'of their non-rislstlnp qualllleH. Is apt to increase rather Iban decrease.
Som" InvesllL-atlon shriuld be made, conducted towards perfccllng some
I»roi"^s which could be economically apidled. preferably at Ihi' mills.

whiTiiiy wooden shingles would be rendered more or less fire proof. Fire
proofing of fabrics has been carried on for a long time, and I see iibso-

lutcly no reason why some cheap process could not be devised applicable lo

shingles. It seems to me Ihat a line of research of this character is one
which should be undertaken by the lumber trade as a whole. It would be
one method for meeting a class of public opinion which will have to be
met. and will have lo be met in the very near future.

You can see by Ibis report, gentlemen, that this is an opening to be

filled : but nothing can be done without the use of dollars and cents.

I don't know, but I think that the committee has found out that they

have undertaken quite a Job. We went into it with the best intention,

.ind 1 can speak candidly for m.\ self, and I know I can for Mr. Luehr
mann and Mr. Rhodes—the other two gentlemen have been added lately- -

I can tell you and tell you truthfully, that this campaign for the educa-

tion of the consuming public is a vital necessity to the lumber people. II

is an absolute necessity. If any one of you gentlemen were to take it

upon yourself to carry on an investigation upon your own hook, it would
not be one mouth before you would be just as much stirred up and just

as enthusiastic upon the necessity for this campaign as any lumberman
on the committee.

President Townsend suggeste<l that if there were any lumber

producer present who ^as not in accord with the proposed move-

ment, who had anything to say on the negative side of the ques-

tion, he would be given five minutes' time to be heard.

W. A. Gilchrist of Memphis, suggested that the matter of draft-

ing resolutions on the sub.jcet be referred to the secretary endors-

ing this proposition, and authorizing the officers of the associa-

tion to support the National association in the campaign, and

that an assessment of one cent per thousand feet be levied upon

the lumber production of members of the Manufacturers' asso-

ciation to supply a fund.

S. A, Williams of the Williams Lumber t'ompau.y, Fayette-

ville, Tenn., suggested that the secretary, in making out bills for

dues, make them at six cents per thousand feet in place of five cents

as bad been done in the past. A motion to that end was carried.

After an announcement of the various standing committees of

the association was made, the meeting adjourned.

WEDNESDAY'S SESSION
Owing to the fact, that the committees were not ready to re

port, no Wednesday morning session was held.

The third session was therefore held beginning at 2:30 Wednes-

day afternoon.

On behalf of the grading committee. Chairman E, H, Vansant

made a brief xerbal report in which a few minor changes in grad-

ing rules were suggested. There were no changes suggested ex-

cept of the most conservative character.

It was announced that tlie text of the proposed changes if

endorsed, would be mailed to all members before being printed as

part of the rules.

Following came various routine committee reports, and the

secretary read sundry communications involving invitations to

the association for its next annual convention, etc.

Manager Bronson delivered an invitation to members to at-

tend the next annual meeting of the National Lumber Manu-

facturers' Association to be held at the Hotel Sinton, Cincinnati,

on May 7-9, 1912.

Address of Assistant Chief Forester

W. B. Greele.y, as.sistant chief forester of the TTnited States, was

then introduced and made an admirable address, of wliicli the

following is the text:

It was wilh a great deal of regrel that Ihe chief of the Forest Servlc.

Mr. ITcnry .S. Graves, found at the last minute that he would be tmable

lo attend your convention as he had been planning lo do for several

weeks. It was only the pressure of business of a very urgent character

on the raclllc coast Ihat prevented Mr. Graves from being here today.

In Ills absence I will present In behalf of the Forest Service a few
things which we believe may be of interest to this assoelaUon, So much
Is being said these days on forestry as a general proposition that I have

felt It would be worth while to confine my remarks lo specific points which
may be of special interest to hardwood manufacturers.

Out In California a few weeks ago a sale of timber was niadr from a

iract of railroad land which had previously been twice cut over since

Ihe luniberlng business In Ibnt portion of the state began. Threi* dlstlnel

sales of stumiiage have br'cn made from this properly, at Intervals of

a number of years, each Including all the timber which Ihe purchaser
al Ihat time was willing to cut. ,\nd the significant fact Is that the

proceeds from Ihe third sale were greater than those from the first.

Similar Instances arc dotfijtiess fandllar to every hardwood lumberman.
They suggest Ihe possibility of shaping Ihe business so as to make lln-

most out of Ihe ojieration of certain natural laws which stand ready lo

our hands, lo be useil. The first aiul greatest of these Is Ihe productive
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power of the soil, expressing itself in tlie growlli whicli maizes big trees

out of little trees. A second natural law is the increasing value of tim-

ber from decade to decade, resulting not only from its greater scarcity

but as well from new and more complete utilization of all kinds and
conditions of wood.

Forestry, as I understand it. is nothing more or less than the intelligent

use of the^e fundamental laws in the management of timber lands. And
it seeks through the application of these natural laws to find a basis

upon which the lumber industry can be made a business, not alone of

today or tomorrow but of the future.

The possibilities of forestr.v in southern hardwoods rest upon and are

absolutely limited by the fundamental need of fire protection. It is fruit-

less to talk of conservative cutting or any other aspects of improved
forest management until fire protection of reasonable efficiency is an
established fact.

The owner of hardwood lands has been slow to realize the necessity

of eliminating Are risk from his property. This is due to the slight

damage caused by fire to his merchantable timber as compared with the

northern coniferous forests. It is not dilhcult to prove, however, that the

loss in merchantable timber in the southern hardwoods from repeated

fires, occurring with periodic regularity, is a serious factor on many of

the drier sites. The constant killing out of the smaller growth results in

the cotu'se of years in a much sparser stand than the ground would
naturally support.

Looking ahead of the utilization of the present matured crop, the

elimination of fire is an absolute prerequisite of any step toward perma-

nent use of the capacity of the ground to produce wood, of any step

toward placing the hardwood industry upon a permanent footing with an
assured future suppl.v of raw material. Doubtless we have all seen areas

in the various stages of the passing of the forest under repeated attacks

by fire, and this, too, in a region where natural factors are so favorable

to tree growth that, with this single element of injury eliminated, a new
forest of some kind would spring up after any conceivable method of

cutting.

An estimate based upon all the data obtainable shows that the hard

wood lands of the southern states, in the broad, will produce about t-U)

cubic feet of wood an acre annually if fire loss is eliminated : that is.

about 180 board feet every year on every acre. In every thousand acres

which are kept from producing and accumulating this natural growth by

repeated fires the hardwood business is losing 180,000 board feet of

future timber every year.

The first and great commandment of forestry, in the southern hard-

woods in common with all other timbered regions, is—eliminate your fire

risk as a general condition. It is my judgment that the time has come
tor the lumbering Industry to heed this commandment. I believe that

this first essential step to insure the stability of your business should be

taken now. Without it there can be no forestry development that is real

or worth the effort.

Studies made by the Forest Service indicate that much of the hard-

wood land in the Soutliern Appalachian ranges will yield, under forest

management, upwards of 40 cubic feet of wood per acre annually. That

means 2.500 board feet on every acre every 10 years. A large number
of measurements of oak and chestnut sprout lands of good quality in

eastern Tennessee, lands cut clean halt a century ago and restocked from

the stump, show a yield of 700 railroad ties per acre in SO years.

It would be foolish to attempt any uniform application of these possi-

bilities of wood production, under protection from lire, to your business.

The application will necessarily vary in accordance with differences in

the character of the timber, its accessibility to transportation, and the

market for various products.

For the lumber manufacturer who is contending with the low-grade

problem and who lacks a market in the form of railroad ties, mine props,

acid wood, and the like, for his smaller and rougher timber, there is,

in my judgment, one definite and practicable application. That is, to leave

a portion of his low grade stock in the form of small rough timber on

the ground, to grow and clear itself a bit before it is marketed. He may
increase his operating costs slightly but he will decrease the percentage

of low grades in his cut. The trees he would leave will be in the best

period of their growth, when they are not only adding most rapidly to

their volume but also clearing themselves of limbs and improving the

grade of their lumber at the greatest pace, and their growth will be

made still more rapid by cutting out the larger trees around them.

Some striking results are obtained from a close analysis of the yield

of trees of different size by lumber grades. It takes about three years

for a 13-inch yellow poplar to add an inch to its diameter. During that

period the increased volume and improved grade of the timber in the

average tree adds 4-1 per cent to its net value above the costs of log-

ging and manufacture. This is at the rate of 12 per cent a year, com-

pound interest, a return which I take it would be considered extremely

satisfactory in almost any business enterprise. While a yellow poplar is

growing from 16 to 17 inches, it is earning 9 per cent a year, compound

interest. From 24 to 25 inches, it is earning but 4 per cent. A similar

change in actual value, based upon a close analy.sis of grade contents,

is taking place in the smallest third of the trees of most species usually

cut in hardwood operations.

The South contains today enormous areas of low grade hardwood from

which the better timber has been culled. In the absence of a first-class

market for minor products, it may be worth while to determine how the

value of such timber changes as it increases in volume and improves In

grade. Perhaps it is earning more money to its owner by standing on

the ground than It could if cut now and converted into cash. 1 have

faith particularly in conservative cutting of this fashion for the operator

who finds the disposal of low grade stock difficult and whose average

present return might be increased by eliminating a part of the low grade

stuff from his cut.

In localities where there are good markets for crossties, mine props,

acid wood, and like small products, the best forestry may require clean

stripping of the land and the growth of a new crop of sprout wood from

the stump. By the best forestry I mean the forestry which pays the

most money. The actual production of wood in a given period of time

is most rapid under this method. Where the market exists, common sense

will often demand its adoption. The possibilities of future returns under

it are indicated by one of the instances which I previously cited. Good
quality sprout lands in eastern Tennessee can be purchased, as I am
informed, for under .f.") an acre. In 50 years they will yield 700 crossties

to the acre, the actual growth which has taken place on a large number
of measured areas. Assuming that 2 cents an acre each year will pay

the cost of efficient fire protection and that a cent and a quarter per

acre will pay the annual taxes, the crossties would have to be worth, at

the end of the 50-year period required to produce them. 8% cents on the

stump to return 5 per cent compound interest on the entire investment

in laud, protection and taxes. Any advance in the price of tie stumpage

within the 50-year period above this figure would mean that much profit

over the percentage given.

Far be it from me to cite such examples as this as indicating some-

thing that every hardwood owner in the South ought or can do. The
application of any forestry to the extremely inferior lands with slow rate

of growth is doubtful. Some owners are so situated with reference to

markets and transportation facilities as to make any attempt to ad-

minister their holdings in accordance with such methods of doubtful

financial wisdom. I have, however, tremendous faith in the possibilities

of forest management in many portions of the hardwood belt, in accord-

ance with some such methods as I have outlined, adapted to the varying

conditions in the individual case. I believe that the time is ripe for at

least thorough-going tests of their possibilities in increased production of

wood and greater ultimate money return.

So much for the general needs and possibilities of forestr.v in the

southern hardwoods. What is the federal government doing and what is

it ready to do towards bringing about the things which these needs and

possibilities indicate should be done?

The United States is now in a fair way to become a neighbor of mem-

bers of your organization as an owner of hardwood timber land, and to

experience itself the responsibilities and difficulties involved in the ad-

ministration of timbered property in the South. Under the terms of the

Weeks Law, passed March 1. 1911. the purchase of .ipproximately S.'i.OOO

acres in western North Carolina, northern Georgia, eastern Tennessee and

southwestern Virginia has been approved by the Forest Reservation Com-

mission. The final acquisition of these lands by the government now
rests entirely upon the determination of titles. The examination of an

additional area, totaling 400.000 acres in the southern states, has been

completed. With .$8,000,000 available for land purchases within the

present and succeeding three years, we may anticipate that the United

States government will be definitely established in hardwood circles as

an owner of stumpage within the near future.

It is not probable that the lands acquired by the federal government

will be concentrated in very large holdings. The areas purchased will

in the main be widely distributed throughout the Southern Appalachian

range-s. This we believe to be distinctly desirable. It will enable the

Forest Service to get into direct touch with a large number of private

owners.

One point in reference to the acquisition of lands in the Southern

Aiipalachinns by thi' federal government I wish to make particularly em-

phatic. These areas will not be placed in a glass ease and reserved from

use. As rapidly as it is practicable to develop administrative machinery

and secure the information necessary for the intelligent management of

these lands, it will be the policy of the Forest Service to sell their

timber under conseivative methods of cutting.

The presence of national forests in the southern hardwood belt will

not. therefore, be inimical to the lumber and wood using industries in that

region. Our timber will be available for their needs subject only to such

restrictions as we believe necessary in the interests of permanent and

conservative forest management. Wc hope that the presence of these

national forests may prove of distinct benefit to your industry. We
believe that when we are once established as a timber owner in this

region, we will be able to demonstrate the possibilities of efficient flre

protection and applied forestry in a way that will convince our neighliors

of their practicability and value. We hope and are confident that we will

be able from the start to co-operate with adjacent private owners in

working out rhe best solution of these problems, and in joint eft'ort along

all practicable lines for the good of forestry and the industries dependent

upon it. and for the good of the states where our mutual interests will lie.

Another phase of federal work which we desire greatly to extend into

the South, and which we believe will help in solving the immediate and

fundamental problem of flre protection is co-operation with states under
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ihe Weeks law in the protection of the forested naterslieds of navigable
streams. In addition to providing for the acquisition of lands, the Weelis
law cstahiished a fund of S200.000 to be used by the secretary of agri-

oultnre in assisting states to protect the forested watersheds of navigable
rivers from fire. The law prescribes certain conditions which must be met
by the state before this assistance can be rendered. The state must itself

have provided by law for a system of fire control. The amount of

federal money expended in the state in any one year must not exceed
the expenditure under state .nppropriation for the same purpose. In other
words, the state government niu.'it nialip a deflnitc start towards fire

control by creating an organization and by appropriating funds for its

activities.

Before federal moneys are allotted to any state for this worlf, a sys-

tematic plan of fire protection must be prepared. It must show just

what and how effective measure for controlling forest fires throughout
the state are contemplated. It must show how the federal allotment will

be used to supplement the efforts of the state itself and of its private
timber owners. In every case our funds have been employed exclusively

for the maintenance of patrolmen in dangerous districts as the most
direct and eirectlve way of getting at the bottom of the problem.

In my judgment, it is exceedingly unfortunate that the Forest Service
is debarred from extending this work into the distinctly hardwood states
of the Soiith because of the failure of these states to take the necessary
preliminary steps on their own account. I feel that in the preliminary
stages of fire protection in this region, the co-operation of the federal

government would be an extremely valuable aid.

Whatever the federal government may be able to accomplish by these

various lines of effort, it is neither possible nor desirable tor it to solve
any Large part of the problem of forestry in the southern hardwoods. The
real burden is yours, and yours aloce. The effectiveness of the solution

of this general question of a waning hardwood supply will be measured
by the effectiveness with which the averaee private owner works the
problem out on his own property. We will advise where we can, co-

operate where we can. furnish specific examples of good, and possibly

bad. management where we can. but the real work is yours.
In conclusion then, a word or two as to what in my judgment private

owners of liardwood timber should do now. may be in point. I believe

most emphatically that the first and by all odds the most important thing
is to meet aggressively the common danger of fire loss, on cutover and
second-growth lands as well as in virgin timber.

Aside from action by the state governments, coats must be taken off

and good gray matter expended, in hard work on the protection of the

individual timbered property. In this work, the experience of some of

the northern and western timber owaiers as to the value of co-operation
should be of real value. One of the hardest problems confronted in pro-

tecting the Individual tract of timber is the excessive cost per acre when
this work is attempted on a small scale by each owner acting indepen-
dentl}-.

.\s to the application of any one of th.? socalled forestr.v methods of

management to private lands which have been discussed and advocated
by the Forest Service, it is of course not possible to urge any one
specific measure for all eases, or indeed to assert that forestry -methods
of any character are applicable in all cases. I believe that improved
methods of forest management will pa.v now in many portions of the
southern hardwood belt. I know that they are necessarily a long way
off in other portions. I would not urge any operator to go beyond what
bis business sense and experience tell him is right, or what his financial

Interests clearly indicate to be safe and dependable, in changing his

methods of operation.

What I do wl.sh to urge, however, and what I believe we all realize

as fundamentally true is that changes in this direction are bound to come
rapidly, and that the progressive operator should be ready to adopt them.
whichever is most practicable under his immediate conditions, just as
soon as their soundness as a feature of his business is evident. I believe

that the progressive operator will do more tlian that. He will see the
wisdom of these changes a little In advance of their actual arrival.

Concretely my suggestion Is that ilie method of Improved forest man-
agement which appears best adapted to your operation be given a trial.

Try it out as you would try out a new type of logging luaclilnery. Satisfy

yourself as to Its soundness b.v the most direct and effective way. namely,
by experience. I wish partlcularl.v that the reservation of small, low
grade timber in operations where the immediate market does not clearly

Indicate the desirability of close cutting might be thoroughly tested, both

as to the Immedlatrr financial results of eliminating this material from
the cut and as to the gain or loss In taking It out in a later operation

when better size and grade are attained. As high grade lumber becomes
more rlinicult to secure and posslblj- more valuablr-. I look to see the

adoption of this method In many localities as one solution of the general

problem. In any event, little will be sacrificed In a thorough going test

of Its possibilities.

We all need experience, and particularly experience outside of the lines

of our old methods and fixed Ideas. Accumulated experience Is, after all

else has been said, the factor which will ultimately determine the poSHi-

hllltles ln%'Ol»'ed in this great probli^m and which will guide progress In

the right direction. The Forest Service is seeking It in loramon with
.vourseives. We hope that the enlargement of our duties which will bring

us shoulder to shoulder with the hardwood operators in working out

the common problems, with somewhat the same point of view as their

own. win enable us to do far more effective work in tiiuiing the right
answers to some of these questions than we have ever done before. We
desire most earnestly your cn-oi)eration in whatever we may attempt,
and we assure .vou of our co-operation in all ways in which we can
furnish it in working out these vital matters for the common good.

Speech of F. L. Brown of Chicago
P. L. Brown of ('liii-aj:o. actini; iircsi.k'ut of the Sales Mana-

gers' Association, and president of tlie Chieago Lumbermen's As-

sociation, was then introduced and sjioke as follows:

It may be said in some qu.trters truthfully that the association field

is very much overworked. By referring to the calendars in various
lumber journals from week to week we note many announcements of con-
ventions, local, state and national, reaching into every phase of the
lumber industry; and sometimes we wonder whether or not they are all

practical, whether they are all serving in their particular field in a
manner which will interest as well as profit all those engaged in lumber
Industries.

There are associations begiiining from the stump represent I'd here today
in the manufacturers' side of the question, following out can-fully, and
ver.v profitably, the best iderts pertaining to the manufacture of lumber.
This is, of course, the real primary object for lumber associations to

have, well worked out. with definite ideas that are well understood.
Following that we have associations for regulating the inspection of

lumber, which is a very, very large feature in our business. Then there
is also the association of wholesalers, and various organizations all per-

taining to the same one line of work.

It occurs, however, lo many of those interested in the lumber Inisiness

that there must be a solid foundation for these organizations, a purpose
that is well carried out : that they must bo well planned in order to make
them profitable. .lust as soon as an agreement begins to show wear, just

as soon as it is threadbare, then it has served to some extent its mission,

and must either be laid aside or repaired. The object of any association

when it begins to wear out and becomes tiresome or threadbare, so to

speak, must either be thrown aside, or a new one taken up.

Now along with the theories and ideas that are presented from time
to time before organizations of men whose time is valuable, it seems as
though the field relating to the sale of lumber has been quite largely

neglected. Coming as I do from the dealers' end of the business, I have
felt that this is a very prominent feature that should have. It seemed
to me, in some manner due consideration.

Last year there were several representatives from the middle states

in Chicago, and an organization was formed called the Lumber Sales

Managers' Association. The field occupied by this association seems to

be unique in that it fills in a place not occupied in any sense of the
word b.y the other organizations that are now in existence.

Let us see what some of the points are that have not received proper
attention. The merchandising of lumber necessaril.v requires somebody
who is posted on market conditions. We may say that we know pretty

well how it is and yet an intelligent exchange of ideas along points of

market conditions, statistics relative to the amounts of lumber that are

for sale, and credits— which in Itself Is a. very large subject—and we
might add to that tariff, and freight claims, are simply suggestive de-

partments that may be taken up in this manner under such association

work.

The organization which started In a small way a year ago has been
working along until the demand seems to be increasing very rapidly for

giving it more attention. Occupying as It does a. field which really sizes

up the profits that we are to get from our sawmills, it seems as though
the attention necessarily given to it should not be one of niluor Im
portance.

The sales managers are the salesmen of your products. They are the

men to whom you look for the outlet for all that you can do. You want
them to dispose of such product as your logs may make. In order that

this ma.v be done there is required Intelligent eousideratiou by men who
have studied the i)roposition and who have traveled more or less ex-

tensively. This is one of the greatest jioiuts that we can possibly give

consideration to.

I believe that the necessity that Is back of an organizalion of this size

Is largely due to the demand which seems to be apparent from lumber
salesmen all over the country at this tltne; for Instance, the market con-

ditions of lumber as they come to us In one form or another are almost
entirely suggestive: they sometimes suggest truth, and sometimes sug-

gest error. On the whole the.v do not present a ver.v reliable guide to

follow at all times, and It seems as though the most definite aiul the

most reliable Idea of the real condition of the market can best be ob-

tained by salesmen or sales managers through such ati organization as

1 have been speaking of. While It Is young, yet the work which Is

before It Is developing In a most splendid fashion.

I might lake this opportunity to announce, gentlemen, that the annual
'meeting of this Sales Matingers' Association will be held In Chicago on

February lo and 10. at which lime you are urged to either be present

personally or send your sahsuieu there and see If they do not find It

one of tbe most profitable adventures that they have cycr ma<le In asso-

ciation work for the prosecution of their sales.

There comes to me this Idea of Iho old adage tlinft ''A'Ch^iln Is no
stronger than Its weakest link." as being most appllcable'to'VlsSoclaflons

;
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because whether an association is oi" manufacturers or of sales managers,

the association as to its greatest strength may be measured from the

wealsest member composing it : that is to say, in any organization it there

are permitted to creep in very many members whose ideas of doing busi-

ness are not such as to bear the light of day, or whose notions of com-

petition are such as to prevent the man who wishes to do a legitimate

business from securing any business at all. then the association which

Is backed up in such a manner is of a weak character and will be of

short life.

The primary object back of such an association as I have been de-

scribing to you has for its backbone the elimination of all members who
conduct their business in any manner objectionable to the firm or sales-

man who wishes to do business along businesslike lines. I hope that is

thoroughly understood.

It is not the purpose of this organization to be a clearing house for

trouble, nor to furnish an opportunity where all defects in the lumber

trade can be sorted out and settled ; but it will very largely remedy those

things wliich come to us as being very objectionable.

Gentlemen, the harmonious side of association work is another large

feature in the extension of sales as well as in the intelligent manufac-

ture of lumber. We learned a few moments ago from Mr. Greeley's

address that it takes three years to increase the diameter of a 13-inch

poplar tree one inch. I think in that fact is well exemplified the idea

that in an organization of men banded together to accomplish anything

that is going to be lasting we can not expect a mushroom growth to

develop sturdy business methods that clear open and daylight performance

of our trade practices will permit.

I do not doubt that the members of this association every one of them

have come up against the fact many times that unless we exchange our

ideas with those who are in the same line of business with us, we do

not know how we are going to stand with our products nor where our

sales are going to land ; but the more we can follow up with organized

effort along the lines that are going to open up the largest field, and open

it up in the fairest, most honest and most honorable way, the more we
will achieve a permanent and most satisfying result.

Gentlemen, come to Chicago the middle of February.

Indiana Home of Inspection Rules

Van B. Perriue, president of the Indiana Hardwood Lumber-

men's Association, was called upon and spoke briefly on the sub-

ject of the Indiana Association being the parent of hardvsrood

inspection rules, and stated with great force that nothing would

give the Indiana association more pleasure than to see a unifica-

tion of the inspection rules of the Hardwood Manufacturers' and

the National associations. He believed that every member of the

Indiana association would work heartily to that end.

Election of Officers

C. L. Harrison, chairman of the committee on nominations was

called on for a report and spoke as follows:

In determining upon a name to put before this convention as your

executive officer to succeed our present worth.y president in carrying out

the progressive and successful policy that the year's business shows up
for the fiscal year 1912. we think that we have made a selection that

will meet the approval of every one of the members of this association.

We have chosen a man who has been in this association since its incep-

tion, and who has been prominent in all the conferences that have re-

sulted in our present standards, which are being accepted all over the

country. We have chosen this gentleman because of his enthusiasm.

and because of his faithful service. We beg to present to this conven-

tion the name of ^Ir. W. E. DeLaney, of Cincinnati, as your president

for the ensuing year.

On motion, the report of the committee was accepted, and the

secretary was introduced to announce the cast of the organization

for Mr. DeLaney for president.

Eetiring President Townsend appointed a committee to conduct

Mr. DeLaney to the chair, and addressed him in a speech of con-

gratulations.

In response the newly-elected president spoke as follows:

In the selection of your president, as to whether or not you have

made a wise choice remains to be seen.

In a business fight there are two types of men who are always difficult

to combat. One is a man who overwhelms you with his superior knowl-

edge, the other is a man who is so foolish as not to realize when he

is defeated. I belong to the latter class.

I do not mean by that assertion that I shall, as your president, go out

of the way to pick up any fights, but as long as I am your leader, the

policy of the association shall be an aggressive one.

I have been very much interested in association work ever since I

became affiliated with this organization, and while I have never had any

thought that I should ever become your leader, I would not be sincere

if I should make the statement that I am not pleased with the honor

which the associates and the members of this organization have con-

ferred upon me.

I can easily fight the battles of this organization on account of a

thorough and sincere conviction that the principles upon which it is

founded are correct ones. Furthermore, I am firmly convinced that this

organization is absolutely essential both to the manufacturers and con-

sumers of hardwood lumber of this country.

I am not egotistical enough to think that as your president I can

unaided solve the problems which may confront our organization during

my administration. I am depending upon the co-operation, advice and
hearty support of every member of our association. With if I assure

.vou that the results will be pleasing and entirely satisfactory ; without

it there will be nothing but failure. The word "failure" is not in my
vocabulary. I know I can procure co-operation and support if I give you
the opportunity, and that is my intention.

I naturally hesitate to accept the honor which you have conferred upon
me when I permit my thought to revert to those who have preceded me
in this position. This organization is proud of them, every one, and I

shall be satisfied if history in the lumber world will see fit to link my
name with theirs. In the matter of inspection, I shall follow the ambi-

tion of my predecessors, and strive to carry forward the work they have
done in the effort to obtain universal inspection of hardwood lumber. I

want to assure you, gentlemen, that my every effort shall be to accom-
plish that one thing, to my mind the greatest problem that confronts us
today.

I ask your loyal support. I will give you the very best that is in me
for one year ; make or break, you have got it. As to whether or not

my administration this next year is successful does not entirely depend
upon me : I have some egotism in my system, but not that much. I must
have the co-operation of every man, and I believe that I am going to

get it.

The remainder of the nominating committee 's report was then

offered which recommended the re-election of J. H. Himmelberger

of Morehouse, Mo., as first vice-president; B. B. Burns, Hunting-

ton, W. Va., second vice-president, and an executive board to con-

sist of:

R. M. Carrier, Sardis. Miss.

Clinton Crane. Cincinnati, O.

W. H. Dawkins. Ashland, Ky.
F. F. Fee, Little Rock. Ark.

W. A. Gilchrist. Memphis. Tenn.

E. A, Lang, Chicago, III.

.1. W. Oakford, Scranton, Pa.

A. B. Ransom. Nashville, Tenn.
W. M. Ritter. Columbus. O.

W. B. Townsend. Townsend. Tenn.

Geo. E. W. Luehrmann, St. Louis, R. H. Vansant, Ashland, Ky.
Mo. W. B. Burke, Charleston, Miss.

Provision was made for members of the executive grading com-

mittee, of which E. H. Vansant of Ashland was elected chairman;

and for sundry state vice-presidents of the association.

The report of the committee was enthusiastically accepted, and

the various nominees were elected.

Both the newly elected vice-presidents were called upon and
briefly responded.

On motion, a rising vote of thanks was tendered to Retiring-

President Townsend for the faithful and able services he had

performed for the organization. Whereupon the convention ad-

journed.

CONVENTION NOTES
On Tuesday evening an elaborate banquet was served the mem-

bers and their friends in the banquet hall of the . H,qtel Sinton,

which was delightful in all respects. The banquet was followed

by a vaudeville entertainment.-

H.iRDwoop Eecokd regrets its inability to publish the full text

of the speech of Leonard Bronson, manager of the National Lum-

ber Manufacturers' Association, which analyzed in a very com-

prehensive way many of the important phases of lumber affairs.

The Hardwood Manufacturers ' Association is afBIiatod with the

organization which Mr. Bronson represents. Last spring the of-

fices of the National Lumber Manufacturers' Association were

removed to Tacoma, Wash., on account of that being the home of

its president, E. G. Griggs, but it is decided to hold the next an-

nual meeting of the association in the East, and Cincinnati has

been selected as the place, with May 7-9 for the dates.

One of the best addresses of the meeting was that of Herbert

E. Sumner of the Sumner Lumber Company, which is reproduced

in full in this issue. Mr. Sumner discussed in an admirable way

the philosophy of scientific lumber exploitation. Mr. Sumner is the

puthor of some of the most forceful advertising copy that has

ever been isstied by any lumberman, and he is an expert in that

Hue of worlv.

The address of A. T. Gerrans, chairman of the advertising com-
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mittec of the Natioual Lumber ilanufact urers ' Association, elab-

orated very fully the various facts that have been presented con-

cerning -nood substitution that have appeared in Hardwood
Record during the last six months. The necessity of a campaign
of education to the general public on the frailities of wood sub-

stitutes as compared with the true merits of wood were fully

brought out. This is another address which is reproduced in full

in connection with the accompanying report.

E. C. Atkins & Co., Inc., the silver-steel saw people of India-

napolis, Ind., fairly outdid themselves at this meeting of the Hard-
wood Manufacturers' Association in the beauty and elaborate

character of the badge they presented to all members. The pins

of the badges were numbered in sequence, which number cor-

responded with the registration number of each member, and was
in the form of a shield. A russet leather strap with a gilded

bucl'.lc supported an oblong bronze tag, worked out with the as

•ociation's trade-mark, the conventionized tree, with an outline

nia]i if the United States below, bearing the name of the asso-

ciation. At the bottom of this tag was inserted a tiny compass.

It is "irobably the most expensive souvenir badge that has ever

been given away by a manufacturing house in the history of the

lumber trade, and reflects credit, not only on the good taste but

on the generosity of this foremost saw manufacturing house.

An executive board meeting was held immediately after the

convention, at which were present W. E. DeLaney, president and

chairman; W. B. Townsend, W. A. Gilchrist, J. H. Himmelberger,

W.-B. Burke, F. F. Fee, B. B. Burns, C. M. Crawford. R. M. Carrier,

R. H. Vansant, E. A. Lang and Lewis Doster.

Various subjects were discussed, outlining policies for the year

1912, and Lewis Doster was re-elected secretary.

The president was authorized to appoint an assistant secretary,

and the members of the board were to send in the names of appli-

cants whom they knew of for this position. The next board

meeting will be called within sixty days.

^^ioal)^^ai^a^c/^^!!)t^i<^i^Wi^MaMTOtt^i^

ISlorthern Manufacturers Convene
The third annual convention of the Northern Hemloclc & Hard-

wood Manufacturers' Association was held in the club room of

Hotel Pfister, Milwaukee, Wis., on January 31. The attendance

was the largest yet recorded at any gathering of the organization,

no less than eighty per cent of the total membership being

present.

The meeting was presided over by President W. C. Laudon.

After the roll call and the reading of the minutes of the previous

meeting the president delivered the following address:

President's Address
It gives me great pleasure to look into your faces and to have the

privilege ol presiding at this meeting. First, because it affords an
opportunity of meeting a large number of friends ; second, that we may
review the past and plan for the accomplishment of larger and better

things for the future.

It is not necessary for me to go into details regarding the work of the

association during the past year, as this will be brought out in the

reports of the secretary and various committees. A year ago at our

meeting—which was held in this room—there was a large and enthusiastic

attendance and as we then reviewed the conditions of the business world.

we had reason to believe that the year 1911 would be considerable of an

improvement over the year 1910. In this we have not been altogether

disappointed, while it may not have measured up to our full expecta-

tions. I believe we will all agree that there has been an improvement

In the lumber business, not alone in price, which is always Important,

but to the imprnvcd conditions of stocks, not only in the Ipiritoiy cov

ered by this association, but throughout the whole country. When you

take into consideration the improvement which has developed within the

last sixty days and the fact that nearly everything has been liquidated

to a very great extent, coupled with the fact that the total business of

the entire country for the year 1911 was as' great as that of 1906, we
oertainly have every reason to feel hopeful for 1912. While I do not

look for a boom for the year 1912, I do look for a considerable expansion

of business in ail lines, in A'hicb I believe lumber will share in fair

demand and somewhat better prices.

mtil recently I never have realized to the full extent the importance

of a lot of association work that this association can and should be doing.

We are too much engrossed in our own affairs to give the time and

attention to many of the problems that come to us and they are let go

by default until we come up to a solid wall where we are forced to act,

many of us individually, and many times fail to accomplish what we
might have done as an association in a very much more satisfactory way
and at veiy much less expense.

We have before us now some important railroad matters, particularly

that of inequality of rates, some of which are manifestly un.iust and I

believe could be remedied very easily at a small expense by engaging a

lariff man for a short time to check over the rates and put the matter

in sliape for the railroad committee to present to the various railroad

companies. Then there is the equipment of cars for logs and lumber. In

some states there is a law to the effect that the railroad companies must

not only allow 500 pounds for tbo stakes, but must either turiiish you

with the desired equipment or pay .$1 per car tor staking cars.

We also have before us the rules for safeguards as applied by the

Hureau of Labor of Wisconsin. These rules can be improved upon and I

am sure rb;it the coniniissiim would biive wcicoineil any reasonable

i:X PKESI- KIM.I.iKiC. WAISAT. WIS., SECRETARY (jkoik;!': io. kostkh, .mi;i.i.i:n. w i

URKIt
lltKAS-
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suggestions in tlie making of tliem. These rules are now being revised

and tile committee of manufacturers wtLo have been appointed to draft

these rules covering the different industries, want our co-operation so

they may as far as possible avoid mistakes that might impose a hardship
on us as manufacturers and at the same time carry out the plan of

safeguarding the employe.

Our inspection department has a very important part in our association

work. One of the things that the bureau of grades should now have under
consideration is a change in the grading of hardwood so that the lumber
will be graded from the good side of the piece instead of the poor side, as

is now the custom. Another thing is the question of standard sizes and
widths of hemlock in the rough and after being worked. There is an
effort being made throughout the United States to bring about a uniform
standard of working all kinds of lumber and I believe that we should

.ioin in this movement.
I would recommend that the office of chief inspector be moved into the

office of the secretary, and while I realize the importance of having a

chief inspector and chairman of the bureau of grades being in close

touch with each other, I believe that there are many more advantages in

having the office of the chief inspector in that of the secretary's.

About September first of last year it seemed to the board of directors

advisable that this association withdraw from the National Lumber
Manufacturers' Association and we tendered our resignation which
President Griggs refused to accept and asked that the matter be

deferred until the next meeting of the board of governors. I am now
free to confess that I believe this would have been a serious mistake, as

1 And the National association is doing a valuable work In many ways

for the lumber industry, and while we may not see some of the direct

benefits of the work they are 'worthy of our support and encouragement.

The National Lumber Manufacturers' Association has had a committee

at work for some months on an advertising and publicity campaign. You

have had reports from that committee setting forth some of the things

that they propose to do if this is started, and I believe it will be. It will

require considerable money, which will be kept in a separate fund and

used for that specific purpose. This is a very important subject and

should receive our careful consideration.

In conclusion let me impress upon you that this is your association :

that the results accomplished by it will depend how much we as indi-

viduals will put into it. Your officers can not do it all, they need your

hearty co-operation in the future as in the past In all of the demands
that will be made upon you.

E. J. Gillouly then presented the report of the treasurer,

George E. Foster, which showed the following condition of the

association's finances:

Balance January 28, 1911 $ 653.70

Receipts during the year 14,425.27

Total $15,078.97

Disbursements 14,909.86

Balance on hand January 29, 1912 $ 169.11

On motion the report of the treasurer was accepted and filed.

Secretary's Report

Secretary E. S. Kellogg then read the following report of the

work of the organization during the past year:

A few members have not yet sent in their final reports for 1911, but

the figures and estimates which I am able to give you, compare most
favorably with those presented at the annual meeting here a year ago

today. At that time our membership was seventy-five firms—now it is

eighty, notwithstanding the fact that four firms finished operations and
dropped out at the end of 1911, and that the contracts of three others

have been terminated for various reasons. We can say with confidence

that both the scope and the effectiveness of association work are greater

thaiin\at,(i'thii6 time a year ago. For this we are largely indebted to the

con^^eiifioQs^.unselfish attention to the demands of association activities

freely "bestowcsji by many members. The member who devotes the most
time to the furtherance of association purposes is personally the most
benefited by the results. It is the member who does little, and the non-

member who does nothing to assist us who are prone to scoff at

association efforts, and to say that they are of no avail. The workers
know better, and that something for nothing can no more be obtained

from the association than from other undertakings.

Financial Statements

The following comparison of estimated sales in 1911 and actual ship-

ments reported at the endi of the year, has proved very satisfactory to

the officers of the association, for the additional dues paid upon the

over-run enable us to enter the new year with a balance to our credit.

Instead of a deficit, as was feared at the beginning

:

Estimates and Shipments, 1911
Hemlock

Estimated 414,450,000 feet
Shipped 452,914,000 feet

Over-run—9 per cent
Hardwoods

Estimated 213,942,000 feet
Shipped 243,808,000 feet

Over-run— 14 per cent
Total estimates 628,392,000 feet
lotal shipments 696,722,000 feet

Over-run—11 per cent
Gain on over-run .$1,694.92

Making conservative estimates tor the few reports that' are lacking,
the statement of association income in 1911 is as follows

:

Fri'liilil rate books $ 65 00
liisjir, tinns 829^60
Assessniints 13,903.96
Sundries 3 69

'lotal $14,802.25
There was an unexpected call for the association freight rate books

during 1911, so that the total receipts from sales since the publication
in August, 1910, has slightly exceeded the cost of compilation, printing
and distribution. The supply of eastern books is exhausted, and only
forty-five copies of the western books remain to be sold. Frequent calls
still como in for the eastern books which cannot be filled, since the
demand will not be sufficient to cover the expense of a new edition until
there is some general change in freight rates.

Association expenses in 1911 were as follows :

Stationery and printing $ 176 86
Postage, telegraph and telephone 466!72
Ofliice expenses and equipment 563 42
Sales reports 1,425!75
Traveling expenses 3 704 30
Salaries 7!895!91
National Lbr. Mtrs.' Ass'n 500 00

(Paid up to Sept. 1, 19111.
Charged off on rate books 38 80
Sundries soioo

Total .14,801.78
The auditor has checked the monthly expense books of the Inspectors

and secretary and found them correct. The secretary's records of re-
ceipts and expenditures agree with those of the treasurer, and the books
were in balance last week, so it appears safe to say that the financial
transactions of the association during the year were properly recorded.
Making conservative estimates for the few final reports not yet re-

ceived, the resources and liabilities of the association at the beginning
of 1912 were approximately as follows :

Resources
Cash J 974.09
Expense money held by inspectors 116 65
Unpaid dues 380.69

Total $1,471.43
Liabilities

Credits for overpayments on dues $ 632 56
Approximate balance 838.87

Total $1,471.43
This is approximately the same balance as at the beginning of 1911.
The estimated expenses lor 1912 are :

Postage, telegraph and telephone $500.00
Office expenses and equipment 700.00
Stationery, printing and sales reports 1,600.00
Traveling expenses 4,000 00
Salaries 8,100.00

Total $14,900.00
This does not include membership in the National Lumber Manufac-

turers* Association. If affiliation with the National association is con-
tinuea. the sum of $1,600 must be added to the above estimate in order
to cover dues from September 1, 1911. to January 1, 1913. The esti-

mated sales upon which to base the assessment in 1912 are 370,000,000
feet of hemlock and 205,000,000 feet of hardwoods.

Hemlock and Hardwood Statistics

The statistics upon hemlock and hardwoods available at this time are
complete enough to throw a good light upon conditions, but to avoid
a tiresome repetition of figures, only certain features of the reprints of
compilations of cut and shipments in 1911 and stocks on hand, January
1, 1912, which you have, will be touched upon.

Shipments by the same sixty flAns compare as follo^fejor 1910 and
1911 :

Hemlock, Hardwoods,
Feet. Feet.

1910 :W9,937,782 163.247,832
1911 359,621,933 189,396,879

Decrease, 3% Increase, 16%
These figures indicate a most satisfactory volume of hardwood trade

last year and fully as large a hemlock trade as could be expected owing
to the depleted condition of stocks early in 1911, and the small amount
of dry lumber In the fall.

Reports of hemlock stocks held by sixty firms on the first of January
this year show an increase of 11 per . cent over the first of January
last year. However, it is pretty certain that the actual increase in

hemlock stocks has been slight, if any, for the summary of monthly cut
and shipment statements for 1911, based upon an average of 73 reports,

shows shipments equal to production during the year. The stock reports

show that out of 265,000,000 feet of hemlock on hand unsold on
January 1, 1912, only 20 per cent is No. 3, v^•hich is less than the normal
ratio of No. 3 to the entire production. Moreover, we know that stocks

of dry No. 3 hemlock are 40 to 50 per cent less than at. this time last year.

Notwithstanding a decidedly heavier hardwood production in 1911, the
stock reports show a strong condition on the first of January, 1912.
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compared with a jjcar earlier. An increase of 20 per cent in birch on

hand unsold, and of 7 per cent in hard maple is more than offset by

decreases of 23 per cent in ash. 19 per cent in basswood, 23 per cent

In rock elm. 2G per cent in soft elm and 22 per cent in oak, making

the total amount of hardwood unsold the first of January this year,

slightly less than the first of January last year. The monthly reports

indicate that shipments of hardwood in 1011 amounted to 1)0 per cent of

production, while the stock reports show that of all the hardwood or

hand the first of January this year. 42 per cent is sold, against 36 per

cent sold last year. Moreover, the recent increase in demand for low-

grade material has reduced stocks of dry No. 3 hardwoods to at least

25 per cent below what they were a year ago.

Reports gathered last October indicated a probable decrease of 14 per

cent In the input of hemlock logs this winter, and of 11 per cent in

hardwood logs—a probable decrease of 13 per cent for the two com-

bined. The weather this winter has not been favorable to rapid logging,

so it is not likely that the total input will exceed the estimates made

in the fall.

Conditions Elsewhere

A brief survey of conditions in other iocalities is must iuslructive.

There is no over-supply of hardwoods in southern Xlichigau. with an

actual shortage there, as here, in No. 3. Moreover, the hemlock situation

in the lower peninsula is stronger than for several years past.

Yellow pine stocks are badly broken and much below normal. Manu-

facturers have orders on hand for most of the lumber in pile, and heavy

bookings for special stuff. E'xport trade and local demand are strong,

while weather conditions are forcing a heavy curtailment in cut through-

out the South.

The stock reports of the Northern Pine Manufacturers' Association

show a little increase in dimension, some decrease in common boards and

strips, and less than halt tin- (piantity of No. .') boards on hand as com-

pared with a year ago.

Conditions are improving on the Tacific coast, in Oregon and Wash-

ington a large number of mills will be closed during December, January

and February, and many others are shut for from thirty to sixty days.

The resulting curtailment in production will be not less than DOO.000,000

feet, which will do much to counteract the previous overproduction of fir.

The long-continued duration of low price levels for lumber has forced

manufacturers everywlu're to calculate costs more clo.sely than ever before.

and It is leading them to decide that it is better to shut up shop than

to sell for prices which will not cover stumpage. manufactun' and selling

expenses, together with a reasonable margin of profit.

SfCGESTEi) Association Activities

The future of northern hemlock and hardwoods is not discouraging.

If we lose some old outlets for our products, we can find or make new

ones. Wood ha.s a real and substantial value, notwithstanding all the

Inroads of substitutes, and just because a man owns both standing timber

and a sawmill, it isn't absolutely necessary that he should put all the

timber through the .sawmill in order to sell it. The pulp mills of the

United States wll not indefinitely contlnne to import yearly 000,000

cords of high priced Canadian spruce to make paper of. They will learn

that after all, there is an abundant supply of pulp material available at

home, and right here is where the experiments of the Government

Oroundwood Laboratory at Wausau. some of whose results are soon to

be oflleially published, will do much for hemlock. Moreover, if the com-

petition of the substitute box proves too keen for the wooden box, there

will still be a chance to usi> much low-grade timber for boxes, for the

substitute box is made of pulp, and pulp is made of timber. Still again,

our Lower Michigan brethren are finding the manufacture of railroad

lies to be a good outlet tor a lot of material which, if sawed, produces

chiefly No. 3 lumber. There is much opportunity for a careful investiga-

tion of the possibilities of diversified utilization of our woods which

mght well be undertaken either by the nu'iubers individually, or by thi'

association.

The secretary has for some time been i)ulilishing In the weekly circular,

more or less Information upon stock warned and fru- sale. How far such

Information has been of value, he has little means of Judging, for seldom.

If ever. Is he Informed of any sales which result from tbesc> efTorts. He

believi'8, however, that here' Is a field for the enlargement of assoc'atlon

activity, and he has some tentative notions on this subject which he

would be glad to take up with an association committee. If the members

think them worth while.

Statistics compiled by the Northwestern Cedarmen's As.soclntlon show

that the Insurance premiums paid by the members for a period of five

years amounted lo $413,000 for which they received only .$31,000, or

less than eight per cent In payment of losses. This huge discrepancy

between outgo and Income has lead them to adopt a form of Inter-

Insurance, which Is said to have proved highly successful with other

indnstrles. It Is probable then an Investigation of payments and receipts

for Insurance by the members of this association would show a similar

condition. Here Is another fertile field for association activity.

Kefcrence was made a year ago to the ni-ed of advertising our northern

woods. Since then, a general campaign to advertise wood against sub-

stitutes has been proposed which will probably be undertaken by the

National association, but whether this Is done or not. In no way altccts

the need of wider publicity for the merits of our own i)roducts, and

especially of birch. Wisconsin produces 40 per cent of all the birch

lumber cut and nearly three times as much as any other state. Wis-

consin also leads in basswood, elm, and hemlock, without counting upper

Michigan, whose products and interests are in common with Wisconsin's.

This association, which represents both sections, could advertise the real

merits of these woods eO'ectlvely for probably one-half of the sum now
spent by the members individually in making general statements (never

read by the consumer) that "The Dryasdust Lumber Company manufac-

tures hemlock" or that nobody else can possibly iiroduce as good hard-

woods as the John Smith Company. Trade-bringing publicity catches

attention, arouses interest In the article to be sold, carries conviction as

to its merits, and creates desire for its possession. Has such an adver-

tisement ever appeared over the name of any member of this association'?

Plenty of money has been spent for ailvertising which has not brought

results. It is time to consider what changes in methods are necessary.

The least the nssocialiciu should do is to appoint a live c(uumittee to

study into the yuestion most thoroughly. To steal a quotation-"He who
finds he has something to sell, and goes and whispers it down a well.

is not so likely to collar the dollars as be who climbs a tree and hollers,"

The GENEit.lL Outlook

Beginning with the latter part of October, the business tone has stead-

ily improved. Optimism has replaced pessimism, and the man who before

could see only the bole in the doughnut, now realizes that there is a

possibility of also getting some of the dough. General trade in 1911

has been fitly characterized as being in the state of repression rather than
depression, but unless all signs fail, there will be less repression this

year. This does not mean any immediate boom in any line, but it does

mean healthier activities undertaken with more confidence. A sage brush

philosopher remarked the other day that the man who talks the least

has the most sawdust to sell, and attention to this principle in 1012
will counteract all the prophesied evil effects of state and presidential

elections. We have always had elections, and will have them so long as

the present form of government endures. We ought not to take them
too seriously. After all, the main business of life of most of us Isn't

talking politics—it is attending to our own particular affairs, and doing
the best we can to meet conditions as they arise.

On motion this report was accepted and filed.

On motion the chair was authorized to appoint a committee of

five to take up the recommendations made by the president and
secretary and report at the afternoon session. The president

appointed as this committee Messrs. McCullough, Chapman, Green,

Earle and Schtilz.

Railroad Matters

W. G. Collar, chairman of the railroad committee, said that his

committee had no tangible report to present, although some things

occurring in connection with railroad affairs were encouraging.

The efforts to secure lower rates from the northern roads had not

met with success; while northern roads were willing to make reduc-

tions, southern roads leading to the North were not willing to

participate. The ear stake matter was again discussed. One rail-

road claimed that it would take a quarter of a cord of wood to

equip a freiijht car with stakes, which was worth more than the

cost of the material and the freight. The committee firmly be-

lieved that the safety appliance rules would eventually oblige

railroads to equip open ears with bunks and chains, Mr, Collar

said the distance tariff matter in Wisconsin had been indefinitely

postponed, and he believed lumbermen had nothing to fear from
that source, Mr. Collar suggested that if the association continued

to fight for car stakes it might be possible to get some relief from
state commissions; that many thousands of dollars had been spent

in a fight before the Interstate Commerce Commission, with no
results.

The report was accepted.

Legislative Matters

A. L, Osborn, chairman of the legislative committee, said that his

committee had not held a meeting during the ptist year, but that

a number of matters had come to his attention .'ind he had been

able to do something for the association through the Wisconsin
Manufacturers' Association. One of the legislative problems with

which it had to contend was forest fire protection, and he believed

everyone was gratified with wha't had been acc(iin|ilislii'd abiiig

these lines. One of the things looked after w.'is a liill that was
introduced in the state legislature, making every election day in

the state a legal holiday, iiml providing a fine for every manu-
facturer who ran his jilaiit on those days. Mr. Osborn said that

under presr-nt conditions such a bill would make it bad enough
for nianufaeturers, but with the jirospect of inltiativi', refcriMi.biin
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and recall it would be worse. The Manufacturers' Association

had succeeded in killing this bill. It was suggested that it was a

good organization and it would pay any member to join it at its

annual cost of $25 a year.

Report of Forest Fire Committee

T. A. Green, chairman of the forest fire committee, reported that

a considerable part of the work of his committee was done by the

legislative committee, and that in reality his committee had done

very little. In Michigan several prospective laws were killed that

might have been on the statute books, to the disadvantage of

lumbermen. He said the Michigan Hardwood Manufacturers

'

Association had decided to form a fire protection association such

as the northern Michigan people had, and he believed the time

was ripe for Wisconsin manufacturers to do the same thing. The

northern Michigan association now has 2,000,000 acres enrolled,

and patrolled about 5,000,000 acres. He thought the enrollment

paid during the present year would represent about 2,.500,000

acres, and, to illustrate what work they had done, he said that

they had notified 8,000 blueberry pickers during the past season

to be careful of their fires when they were at work. As a result,

not a fire was caused by them. The association 's patrolmen had

put out ninety-five fires with little or no damage. He said, of

course, the association had been favored with a wet season.

Nevertheless, it had done good work. Among other things, he

said it was found that only about two per cent of the settlers

knew the provisions of the forest fire law, but that the association

had furnished every one of them with a copy of it. The cost of

patrolling during the past year was five-eighths of a cent per acre.

The expense of forest fire fighting in Michigan is borne one-tbird

by the township in which the fire occurs and two-thirds by the

state.

This report was supplemented by one from W. A. Holt, chair-

man of a subcommittee of the forest fire committee, in which were

recited various details of proposed forest legislation.

Other discussions prevailed during the morning sessions, after

which the meeting adjourned.

AFTERNOON SESSION
During the afternoon session President Landon introduced Fred

Klapproth of Chicago, vice-president of the National Association

of Box Manufacturers, who invited the members of the association

to be present at the meeting of the box makers at Chicago on

February 21-23.

Report of Committee on Grades

M. J. Quinlau, in behalf of the. committee on grades and informa-

tion, submitted the following report:

Mr. President .ind Gentlemen : In the absence of the chairman of your

committee on information. I liave been aslsed to submit a report for that

committee. While regretting that this duty wa.s not assigned to one

better qualified, I will give you the main points as they occur to me.

This branch of our business tor 1911 was fairly good, in volume at

least, and barring the prices obtained for No. 3. it would be called fairly

satisfactory as regards prices, the whole showing a small margin of profit.

At the risk of being called tiresome I am going to say a few words on

the various woods that go to make up the group known as northern

hardwoods.
Ash : This wood, while being but a small item with most of us, is

quite important with some. Has had a fair sale and reasonably good

prices—ranging from about .f25 to $30 for No. 2 common and better

F. O. B. mill. Only a few of our members produce good enough quality

to obtain the iighest prices. No. 3 common in this wood has been very

low.

Basswood has been in the dumps for the last year and a half, but the

last three months has seen quite a marked improvement. This is par-

ticularly true of the lower grades.

Beech while not considered a prominent wood in Wisconsin, is surely

forging to the front and is finding a readier market at better prices than

in former years, and I predict that this encouraging market for this

wood will continue.

Birch : This wood, while still a prime favorite, has lost of its popu-

larity by the substitution of red gum. It is, however, produced by us at

a profit which can very easily be wiped out by a very slight over-

production.

Soft elm is, I think, daily advancing in value, while the supply is

surely decreasing. This wood should bring its manufacturer a better

price.

Maple ; This wood reached a higher plane of value in 1011 than at any
previous time, but owners of Wisconsin maple have always been ready to

crawl into their holes when Wisconsin and Michigan maple came in for
coraparisuu. This, gentlemen, is a mistake. I am ready to admit that
Michigan log run maple is worth more than ours, but I am not ready to
admit that grade for grade there is any material difference. I expect this
statement to be questioned, but am ready to defend my position.

Hock Elm : I hardly know what to say of this wood, which I consider
as the most valuable wood, intrinsically, that grows in our state, but it

is not bringing its owners any return on the money Invested. Sales of
thi.s lumber during 1011 have been made as low as .$20 per M F. O. B.
mill, while other stocks little or no better, but carefully shaped up, have
brought .12.8 F. O. B. mill. This statement is a fact auil seems worthy of
serious thought.

Oak : I am sorry not to be able to give some information on this very
valuable and fast disappearing variety ; none of it grows in my section
of the state, and I confess I am not competent to discuss the wood
intelligently.

Before leaving the domain of hardwoods, perhaps a few words as to
prices obtained during the year may not be out of place.

Basswood during the year lias sold log run at from $22 to $25 and
Xo. 3 common as low as $10, but lately this last named grade has readily
brought $12.50 to $13 or even higher prices F. O. B. mill taking a 10
cent rate from Wausau.

Beech has sold at from $13 to .$10 F. O. B. mill, but this lumber ought
to bring about $18 when compared with the cost of other woods going
into the same use. It is used quite largely for flooring, and, finished,
brings nearly as much as maple in the same grades.

Soft elm during the year has moved readily at prices ranging from
.fl.s to $24 for log run. You will note a wide range in prices, and it

hardly seems right to have no great dift'erence in, or between, diCEerent
lots. Xo. 3 in this w;ood moves at about $9 to $10 F. O. B. mill.

Maple: The quantity of this lumber in mill hands is greater than it

ought to be in order to obtain a fair price. This is. I think, particularly
applicable to 1-inch and is attributed to the reduced sales of maple
flooring. The sales of this wood during the year have run from $17 to
$21 for log run but the. No. 3 has sold as low as $5.50 to $6. which
prices represent not much, if any, more than half the cost of production.

I have already said all that I feel warranted in saying about rock elm.
We will now consider hemlock :

Perhaps the less said about it the better, and yet it is so important
au item in our state that it deserves serious consideration. Wisconsin
has for the last few years produced more of this wood than any other
state in the union, even surpassing Pennsylvania in output. We are
rapidly denuding our state ot this valuable wood and doing it not only
without profit but at an actual loss— I have no hesitancy in saying that
no manufacturer in this state has got a new dollar for au old one out of

his hemlock transactions since 1907.

I believe a good bunch of hemlock stumpage would sell today for $3 a
thousand, and yet we are cutting that same stumpage into lumber and
getting out of it about $1 per thousand for stumpage. I don't think any
one present will dispute this statement.

How long will these conditions continue?
The remedy is in our own hands, all that is needed is the courage to

apply it.

I hesitate or fear to make any forecast for the year 1912. Many men
prominent in the business and financial world predict a better outcome
fpr business this year, but I cannot feel very sanguine over the outlook,

and, if given to the habit of advising others, I would be inclined to say
go slow.

CJentlemen, I thank yon for the close attention you have given this

report. I have Just touched the various subjects ; the report is far from
being complete. I have barely suggested what might be a remedy for the

existing conditions and leave to this association to work it out.

Mr. Quintan also presented the report of Chief Inspector C. F.

Ijusk, which recited the work of his department during the year.

On motion the reports of the committee and the chief inspector

were accepted.

Recommendations

M. P. McCullough, chairman of the committee appointed to

review the reports of the president and secretary, then made the

following report:

"Your committee has no recommendations to make on the car stake

question a.5 it was disposed of at the morning session.

"We recommend that the committee on grades consider the advisability

of the changes suggested in the hardwood grades.

"We recommend the co-operation of our association regarding uniform

standards of working all kinds of lumber.

"We recommend that the suggestion of nioviug the ofiiee of chief

inspector from Owen to Wausau be referred to the board ol directors

and committee on grades.

"Owing to the present condition of the treasury and inadvisability of a

special assessment for the purpose, we recommend that our associatioB

does not participate with the proposed national advertising campaign.
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'"We recommend that our secretary continue publishing in weelsly

circulars information of stocks wanted and for sale.

"We recommend that the secretary obtain information regarding in-

surance premiums and losses of our members in the same manner as

compiled by the Northwestern Cedarmen's Association, and publish the

results in weekly circulars.

"We recommend that the matter of our affiliation with the National

Lumber .Manufacturers' Association be brouglit up for general discussion

at this meeting." «

Ou motion the committee's report was adopted.

Discussion

The association decided to continue its affiliation with the

National Lumber Manufacturers' Association.

National Advertising Campaign

Secretary Kellogg then spoke at some length ou the proposed

advertising campaign of the National association, and read a letter

from G. E. Ehodes, a member of the advertising committee of that

organization. In this letter Mr. Rhodes said the proposition had

not appealed to him at first, but that ou investigation he believed

something could be done to help lumber as lumber. A good many
unwarranted and untrue claims had been made by those who were

advertising so-called substitutes, and he believed it to be the duty

of every lumberman to combat these statements in every way
possible. On motion the chair was authorized to appoint a com-

mittee to investigate the advertising proposition of the National

organization and report at a later meeting.

Resolution of Respect to Hon. J. A. Wright

Mr. Osborn presented a resolution of respect to the memory of

the late .T. A. "Wright of Merrill, which was adopted.

Election of Officers

J. T. Phillips, chairman of the nominating committee, then

presented the names of the following officers for the ensuing year:

President—Ed. A. Hamar. Chassell. Mich.

Vice-President—R. B. Goodman, Goodman, Wis.

Treascbeb—George E. Foster, Mellen, Wis.

Directors—E^igene Shaw, Eau Claire : W. C. Landon. Wausau ; A. C.

Wells, Menominee ; Geo. H. Atwood, Park Falls.

On motion of Mr. Osborn the secretary was instructed to cast

the ballot for the nominees and they were declared elected.

The convention then selected a committee on grades and infor-

mation: M. P. McCulIough, M. J. Quinlan, J. T. Phillips, Joseph J.

Ott, M. J. Fox, C. A. Goodman, T. A. Green.

President Hamar was then escorted to the chair, and made a

happy speech of acceptance. On mcJtion a resolution of thanks

was tendered to the retiring president and other officers for their

services during the year.

New Business

Mr. Landon called attention to the pamphlet which had been

distributed by the secretary, regarding safeguarding mills, and

suggested that the members would do well to keep track of this

matter and what the Industrial Commission of Wisconsin was

doing regarding the recommendations of safety appliances.

M. J. Fox suggested that a committee be appointed to discuss

hardwood inspection matters and confer with the National Hard-

wood Lumber Association in the effort to secure rules more agree-

able to Wisconsin producers. On motion the chair was authorized

to appoint such a committee, with instructions to prepare sugges-

tions and present them to the National organization.

On motion the president was authorized to appoint a legislative

committee.

A letter telling of the resolution introduced in congress, pro-

viding for the investigation of the business of foreign and domestic

fire insurance corporations, was read from Manager Leonard Bron-

son of the National Lumber Manufacturers' Association.

An invitation was read from the National Wholesale Lumber

Dealers' Association to be present at its annual convention at

Louisville, Ky., on March 6 and 7.

DIRECTORS' MEETING
Immediately following the adjournment of the convention the

directors met and transacted routine business, including the re-

election of Secretary R. S. Kellogg.

The Wood Substitute Game
EXPERT EXPLOITATION OF STEEL CARS

U.^KuwooD Record's special clipping bureau reveals that during

the last week of January the article quoted on this page was

published verbatim in hundreds of American newspapers as straight

editorial matter. The reading of this by every lumberman is

worth while, as it distinctly reveals the oft-repeated fact that the

editors or publishers of many American newspapers are perfectly

willing to let someone whose interests are served express their

editorial sentiments, especially if accompanied by a recompense

of so much per line. This character of particularly effective

exploitation is also called to the attention of the advertising

committee of the National Lumber Manufacturers' Association

as an object lesson in the one way to influence public opinion, as

any one of these hundreds of newspapers which published this

paid-for and pernicious editorial will publish a second article

absolutely reversing their views for a comparatively slight

recompense.

You don't see the steel car people employing any full-page

advertisements in the magazine press to exploit steel cars. They

know a better way to advertise, and the sooner the lumber trade

wakes up to the real way to spend its money in the prciinotion of

lumber against its substitutes, the cheaper they will come out

and the more effective will be the work.

The editorial referred to is as follows:

STEEL CARS

The death of J. T. Ilarahan and Ihree other big men of the railroad

world on the Illinois Central occurred while the four were In a private car

of wood construction. One may guess that a steel car would hove saved

some or all of them.

The American railroad man Is supposed to be engaged In one of llw arts

of peace. But actually he and his passengers seem to need armor proof

protection quite as much as our jackies that live the ordinarily peaceful

lite of the battleship. Until our railroads get over the habit of trying

to pass each other on the same track, our cars need to be thoroughly

fortified and placed on a war basis.

Kallroad accidents can be enormously reduced by the use of steel cars.

Even the more massive construction of a well built vestibule car does much
to promote safety. At the railroad wreck at Colton, Cal., a few years ago,

the baggage and smoking cars were reduced to kindling wood, but the

vestibule <'ar behind escaped without breaking any windows. The train

was running fifty miles an hour, and the force of the impact was such

as to lift the scats from the vestibule car and pile them up in the front

of the coach. But the frame remained intact.

A prolific source of Injury is the insecure method of attaching seats to ^

the car floor. Screws are commonly used instead of bolls, and cast iron

instead of steel.

It the seats remain In place in a wreck, and if there is no telescoping,

the passengers rarely suffer more than bruises or at the worst broken

limbs.

The objection has sometimes been raised to steel cars, that they do nut

lend themselves to decoration and look ugly. Kallroad managers should

learn, however, that the public is surfeited with ornate painting and

draperies and woodwork. A dead man gets little satisfaction out of the

plusli lining of the casket. And a live man is little pleased by elegance

that soon becomes frowsy under the decay of dust and soft coal. Steel

has a neat and cleanly quality that Is very refreshing amid the grime of

t ravel.

SOME EDITORS ARE NOT IN THE GAME
Noting the observations on the foregoing paragraph might lead

tp the belief that the editorial opinions of all American news-

papers are purchasable. This is far from the truth. Through the

efforts of Hardwood Record's campaign in simply telling the truth

about wood vs. steel cars, there are a vast number of newspaper
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editors who apparently have carefully analyzed the merits of the

two types of cars, and the clipping bureau of this publication

reveals the fact that there are published hundreds of editorials on
the subject favorable to wooden cars that positively have not ieen

paid for. Hence, the public can analyze the true facts for itself

as to whether the arguments in favor of the wooden ear, pub-

lished freely and gratuitously, or the arguments in favor of the

steel car, very largely subsidized matter, constitute the true facts

in the case.

As an example of this latter class of literature, the following

editorials, of marked fairness, on the subject are quoted:

(Scranton, Pa., Times, Jan. 31, 191Z.)

WOODEN vs. STEEL CAKS

Contrary to general impressions, it is not settled yet whctber the steel

car provides the safety that has been claimed for it, and in many quarters
the wooden car is still regarded as preferable. According to the opinion of

one railroad expert, the only advantage of the steel car is the absence of

material that is likely to burn. He points out that the days of Pintsch
gas lighting are ended, and that now all cars as a rule are lighted with
electricity, which has eliminated the dangers of fire even where the
wrecked cars are of wooden construction. "As a matter of fact." said this

expert, "the dangers of flre in a railroad wreck are now less than they are

in a fireproof building." In the event of a railroad wreck, the main
purpose lies in the problem of getting the occupants of the cars out of

the wreckage. Holes were readily chopped in the roofs or sides of the
old wooden cars, but when a couple of steel cars are piled on top of one
another, or are sent Into a river, it is a difficult matter to gain freedom
for the passengers. There is a mighty force exerted when two solid steel

trains come in collision. In the case of the wooden ears, so railroad men
say, the first crushing of the wooden material tends to consume the shock,

but when the solid steel frames withstand the impact, the effect on the
passengers is said to be terrific, and they are likely to be killed.

In a comprehensive article on this subject in the Railway Age Gazette,
details are given of the effects of the rear end collision on the Chicago.
Milwaukee and St. Paul at Odessa, Minn., on Dec. 12. The following
opinion is expressed : "It must be concluded that in accidents of this

kind none of the various types of steel passenger car construction of

equal weight have any particular advantage over wooden equipment so
far as resistance to impact is concerned, and there is not much difference

In the cost of repairs of the heavier parts of the construction."

(Freight, New York, Jan., 1912.

J

PUBLIC SAFETY

In the carriage of passengers by rail or water the first consideration
ought to be and must become the prevention of- loss of life in accidents.

and secondly, conservation of health under the most comfortable condi-
tions the passengers elect to pay for. Humanity and justice will compel
the legislator to enforce this policy where a voluntary effort is not
apparent in the conduct of the carrier.

To reach this end, however, no political measure having the effect of

personal notoriety is to be considered. The experiments leading to any
conclusions must be by scientific men and without regard to whom they
ma.v affect in a business way.

As to rail lines, there is much interest in the adoption of all steel cars
to replace wooden ones, or cars partly wood and partly steel. Probably
the most impartial board to pass on the matter is the Interstate Com-
merce Commission, and that body of men, while, in so far as can now be
seen, it favors the all steel cars, is not yet beyond the phase of further
consideration.

Railway men of high position and with full realization of their

responsibilities are of divided sentiment. Some are quite sure the all steel

car is a success except as to the difficulties in operation, and others are
uncertain as to all steel construction, waiting for more light and believing
in a steel under-frame properly reinforced, and wooden upper structure.

The weight of engines and equipment upon rails, ties, roadway and bridges
is not to be neglected as an element of danger, and some time the
maximum must be reached in the part of railroading over which trains
move.

The best thought of the country is being given to the subject, and public
safety is the prime thought uppermost in the consideration of the govern-
ment officials, who will undoubtedly give any recommendation their
greatest force in the conclusions placed before Congress.

There are some things that might be done hastily that would involve
an enormous tax on the people without reaching the purpose sought, and
this question has the possibility of such a result. If we as Americans
were not in such a rush to get from one place to another, possibly a
more moderate speed, with roadbed, rail and equipment suitable to it.

would conserve a great many lives now worn out early because of our
phenomenal pace. At any rate, let our experts settle the question right
before Congress passes any permanent laws.

Newspaper editors of publications of the Hearst stripe, if they
have any interest in the truth about the relative merits and
safety of the two types of ears, can very easily get at the facts

and publish them. The steel trust, which probably inspired the
publication of the series of verbatim editorials first quoted in
this publication, as prophesied in a former issue of Hardwood
Record, has not sent out pernicious, paid literature covering the
Odessa or Fort AVayne wrecks or any of the numerous failures
which have unmistakably shown the frailty of the steel cars. All
these editors have to do is to seek the expert opinion of com-
petent engineers of car building companies, and it is dollars to
doughnuts that, without exception, these experts will confirm the
evidence that has been thus far presented by Hardwood Record.

STEEL IN THE AUTOMOBILE INDUSTRY
In wide display in a leading Chicago newspaper of February 6

is an advertisement of the Alco motor truck, which is described
as "Road Locomotive—All Steel." The first paragraph of the
advertisement reads:

"Like the new steel railroad coaches—or, better still, the loco-

motive—the Alco trucks at the Coliseum show are wellnigh
indestructible. Scarcely a stick of wood is found above the
wheels—the spokes of the wheels are of wood, because wood is

resilient. '

'

Does not this very paragraph tell the surpassing merit of wood
as compared with steel? The one word "resilient" tells the
whole story. Resiliency means not only elasticity, but the
capacity of taking up shock and returning to place after shock.

Wood has all the merits and none of the demerits of steel. It is

subject of demonstration that in automobile construction wood
sills are superior in every particular to the steel chassis frame
now generally employed. The wood sill permits a resiliency of
construction which is impossible with the steel frame. The wood
frame makes possible a degree of easy riding and an absence of
jar and road shock that is obtainable only with a wood sill.

Such automobile makers as employ wooden sills usually use
second growth ash, but doubtless there are other woods that are
of equal value for the purpose. Such makers say they employ
wood because "it is stronger and lighter," and also because "its
capacity for absorbing vibration and road shocks is very much
better than that of steel."

One automobile manufacturer recites, in support of the conten-

tion that a laminated ash frame is lighter and stronger than steel,

a number of tests. Pieces of ash 4" wide and 2" thick were
placed upon a support 24" apart. The maximum loads per unit

weight were obtained. They were as follows: Solid pieces, 2,370

pounds; thoroughly seasoned laminated solid pieces, 2,500 pounds;
laminated piece sap-wood, 1,950 pounds. It will thus be seen

that the thoroughly seasoned glued-up piece was the strongest.

At the same time, tests were made of channel steel of the same
comparative sizes as would be used to make a chassis frame of

the size for which the wood pieces are used. Low carbon and
chrome nickel steel were used. In no case did the unit weight
load get above 1,550 pounds, whereas it went as low as 625. The
piece which gave the 1,550-pound unit weight load weighed 12.25

pounds and was 4i/4 inches high, 1 13/16 inches wide and 2/10 of

an inch thick, while the strongest piece of ash weighed but 6.25

I'Oimds. The tests recited were made by the Franklin Automobile
Company of Syracuse, N. Y.

Now as to the relative merits of automobile bodies made of

steel, aluminum or wood. This subject has been discussed rather

comprehensively in these articles in the past, but latterly Hard-
wood Record has been making some investigations in Great

Britain, France and Germany to secure the consensus of opinion

on the subject among the automobile makers of the high type

of foreign machines produced. It is found that from five to ten

years ago the foreign automobile manufacturer, owing to the

relatively low cost of steel as compared with wood, carefully

investigated and thoroughly experimented with both steel and
aluminum for body-making purposes. The result proved so unsatis-

factory that today there is not an automobile body made by a
leading European manufacturer of anything but wood. More than
one-half of these bodies are made of mahogany, and the remainder
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of poplar. When it gets down to real scientific facts, American
manufacturers are still obliged to take their hats off to the specific

knowledge and scientific attainments of foreign experts.

STEEL BARRELS
The writer can recall that lov a period of more than a quarter

of a century, attempt after attempt has been made to build a

steel barrel for general use, that would compare in efficiency

with a wooden one. These attempts have invariably met with

failure. They have not met with failure by reason of the fact

that the steel container could not be made for the same or less

money than the wooden one, or that it would not hold its contents

any better, but from the fact that the metal barrel could not bo

built to withstand pointed pressure. The same thing obtains in

metal automobile bodies. The least contact means pointed pres-

sure, resulting in abrasion, dent, or break of the metal.

No one has yet succeeded in putting a finish on steel automobiles

that would stay for any length of time, but, on the contrary, the

finish placed on any of a dozen varieties of American woods, in

coupe, automobile or car building, stands up for a quarter of a

century with only an occasional application of varnish.

THE EVENTUAL OUTCOME
In conclusion, lumber producers need in uo wise be discouraged

over the present situation concerning wood substitutes. The wood

substitute game is undeniably a craze, as it is a curse that will

speedily wear itself out. The eternal fact remains that the truth

will prevail, and if it were not for the pernicious exploitation of

these fake wood substitutes, lumber would quickly come into its

own in hundreds of places where it is now largely being substi-

tuted by steel and concrete.

It must be recalled that it costs money, and big chunks of

money, to exploit any new material, or old material for new pur-

poses, and it is extremely doubtful if the wood substitute crowd

can withstand forever the tremendous sales expense account in-

volved in creating public opinion of sufficient strength to force

their goods onto the buying public for purposes where wood is

infinitely the better and in many cases much the cheaper.

All producers of lumber should ask for is to have the truth told

about the merits of wood. After this is done, all the lying

encomiums that can be issued b.v the wood substitute crowd will

fail in effectiveness.
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Hardwood By-Products
fr
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AVc may never reach the day when the liy product of the wood-

working industry will assume as much importance, compared to

the original product, as the products of cotton seed have assumed
in comparison with the cotton itself. But we may, and, whetlier

we do or not, the fact is apparent that we are rapidly approaching

the stage where the by-product is becoming a very important

factor. It would be well for lumbermen to look after this end, that

they may get more pro'fit out of the business and have a chance to

>vax fat financially before timber resources are exhausted.

When speaking of the by-product of wood, many people think

of resin, turpentine, pine-needle extract and other things made
from the tops, stumps and waste of pine, and from pine wood
itself, and do not consider hardwood as an important factor in

this connection. However, it is an important factor, and when
it comes to wood distillation, hardwood is not only the main
factor, but practically the whole thing, the ratio for 1910 being

1,257,997 cords of hardwood used for distillation, against 192,442

cords of softwood. The woods mainly used for this were birch,

beech and maple, but there are great possibilities for future de-

velopment in distillation of the waste product of other woods.

The principal results of distillation are charcoal, wood alcohol

and gray acetate of lime. Usually a cord of wood will produce

from forty-five to fifty-two bushels of charcoal and distillates

yielding from ten to twelve gallons of wood alcohol and from one

hundred and thirty to two hundred pounds of acetate of lime.

What other woods may do and what other bj--products may be

developed remain to be seen. It is to be hoped that many experi-

ments will be conducted in the near future with different species

of wood, and especially wood waste, with the idea of developing

important and worth-while by-products.

There is evidently some work of this kind unaccounted for in

the government reports. Mention is occasionally made of the

use of syrup or extract of hickory wood as a flavoring or substitute

for maple in the commercial product known as maple syrup. Then
there are the tanning yiroducts, in which approximately eleven

million dollars' worth of bark and wood is used annually. In

addition to this, there are many untold, or at least unaccounted,

uses for wood that do not enter into the average general con-

sideration of by-products from hardwood. .\t times, too, it is a

little difficult to distinguish what may be regarded as the pnidin't

and what should be classed as the by-product.

W'hen we (onsider the original production in lumber and timber

for the product, then we have the edgings, slabs, short lengths,

and many other parts of the tree that may be worked up into

small dimensions and other special stock. Here we have, whether

it is classed as a by-product or as a product, a case where hard-

wood has more value than softwood. It is worth more in these

small dimension uses, because it performs a more important

economic mission. Many small pieces of hickory are used in agri-

cultural implement work and many products, aside from that of

tool handles. The same is true of oak and other hardwoods.

Classing everything but standard lumber and timber as a by-

product, considerably more progress has been made in the develop-

ment and utilization of the by-products of hardwood than of soft-

wood. This is not a thing to be elated over as much as a fact to

contemplate seriously with the idea in view of making more out

of it. Many efforts in the past have been misdirected or badly

financiered. There has been either too much handling, cumber-

some equipment, or not enough figuring has been done on the

cost of production, and too much of this valuable product has

found its way to the market without bringing anything like an

adequate return to the manufacturer.

To the onlooker, especially after noticing what has been done

in different fields, it appears that the hardwood trade has over-

looked some good bets or neglected some excellent opportunities

for making more profits out of its business. It will surely be

worth while for the hardwood trade to give more earnest, scientific

attention to the matter of by-products. J. C. T.

Dyeing Black Walnut Sap
Complaint lias reachcil ll.\i:ii\V(icii) K'Kcouii tluil >iiiic black walnut

has come into a renaissance of domestic demand, the old game of

dyeing the sapwood is being revived by some manufacturers, who
boil the bark into a dyeing material and dip and steam the sap

boards with it, which blackens the surface of the wood to quite a

close similitude of the heart portion of the lumber. The corre-

spondent contends that this is a fraud on the wood, and that black

walnut sap after being thus treated will not take a high polish

or anywhere near as good a finish as the heart-wood will.

When black walnut saps are treated with this stain it makes A.

good basis for a stain imitation, but it is impossible to finish the

wood to look like natural black walnut, as it leaves a dull, dead-

liko color that does not match the heart-wood.

Hardwood Record's correspondent suggests that inspectors should

be cautioned against black walnut treated in this way, and states

that he know.-* of one unscrupulous manufacturer who even stains

butternut in the method above described, and passes it olT on tho

uninitiateil as black walnut.
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Lumhermens Club of Chicago
At a meeting held at tin- (ircat Xortlierii hotel ou Thursday,

February 1, a complete organization of the Lumbermen's Club of

Chicago was perfected. E. H. Gillespie presided at the meeting,

and E. H. Klann acted as secretary.

After the minutes of the preceding meeting had been read and

accepted, a statement of the present enrollment for club member-

ship was made, which showed 199 resident and ' 60 non-resident

applicants, making a total of 2.i9 out of the 400 members desired

and expected. Since the date of the meeting this number has been

materially supplemented.

Harvey S. Hayden, chairman of the committee on by-laws,

presented in brief printed form a constitution and by-laws, and

with the exception of a few changes the entire document was

accepted as prepared.

Ou motion of E. A. Thornton,

the lumber press was requested

to again publish the fact that

all charter memberships must be

signed up and be in effect prior

to February 15, in order to avoid

payment of the initiation fee of

$50 for resident members and $10

for non-resident.

E. A. Thornton presented the

result of investigations of the»

committee on quarters for the

club. He recited specifically a

list of the various buildings the

committee had looked at in se-

curing a desirable location, giv-

ing the cost of each, and various

phases favorable or unfavorable

to all. He said the club believed

the offer of the Cireat Northern

hotel seemed by far the best,

and, after consideration, a mo-

tion was passed that the report

of the committee on quarters be

adopted, and that the board of

directors be instructed to secure

them in the Great Northern hotel,

and, furthermore, that the com-

mittee be extended a vote of

thanks for the services rendered.

Following came the election of

officers, which resulted as fol-

lows:

President—E. A. Lang, raepcko-
Leicht Company.
Vice-Presidext—George J. Pope.

D. S. Pate Lumber Company.
Secretary—E. H. Klann.
Treasurer—R. H. Gillespie, Gil-

lespie Lumber Company.
Trustees for Oxe Year—F. R.

Gadd, Wisconsin Lumber Company :

L. C. Haring. Melrose Mill Company : F. L. Brown. Crandall & Brown.
Trustees for Two Years— H. B. Darlington. American Lumberman ;

A. C. Quixley, Quixley & Bulgrin Lumber Company : E. A. Thornton.
E. A. Thornton Lumber Company.
Trustees for Three Years—John Claney, Thornton-Claney Lumber

Company ; James G. Miller, E. IL Adams, Leavitt Land & Lumber
Company.

The meeting then adjourned.

There is no gainsaying the fact that the selection of officers

for the new club meets with the approval of nearly every lumber-

man in the city of Chicago. President Lang is a strictly live wire,

having thoroughly at heart not only the interests of the club, but

of the entire lumber fraternity. Vice-President George A. Pope

GREAT NORTHERN HOTEL, CORNETi DEARBORN STREET AND
JACKSON BOULEVARD, ON THE TOP FLOOR OF WHICH
WILL BE LOCATED THE LUMBERMEN'S CLUB OF CHICAGO

E, H, Klann, the secretary, who is not well aware that he is a
tremendous '.vorker and will do painstaking and intelligent service
for the new organization. The same can be said of E. H. Gillespie
the treasurer, as well as of the various trustees that have been
elected to serve the club.

Incidentally, it may be stated that the plans for club head-
quarters involve the emploj-ment of the Jackson boulevard side
and a part of the Dearborn street side of the twelfth or top iioor
of the Great Northern hotel. A large and roomy elevator from
the ladies

'
entrance of this hotel will open directly onto the main

corridor of the club rooms, while two elevators from the lobby of
the hotel have ready access to the rooms from another direction.
That entire portion of the building will be dismantled and

refitted with special reference to making it cosy and comfortable
club headquarters. The largest
room, into which the main hall-

way can be thrown,' provides a
spacious dining room. This room
opens onto the court, but is

thoroughly lighted.

Adjoining the dining room is

the buflfet kitchen. A large read-
ing, lounging and smoking room
with an immense circular window
at the corner is provided on the
Dearborn street front, and ex-

tending back of this on the
Jackson boulevard side of the
building are billiard rooms, lava-

tory, check room, etc., etc. Pro-

vision is made for securing addi-

tional space if the demands of
the club require it. It is antici-

pated that provision will be
made to have the club rooms
open for the entertainment of
ladies for several hours each
afternoon and early evening.

Later, it is anticipated that a
separate ladies' dining room will

be provided, where they may be
served at all hours.

It is expected that the quar-

ters will be refitted and tut\-

nished and be ready for occu-

pancy by the club early in

March.

The long-needed Lumbermen's
Club of Chicago has come into

being with usual Chicago prompt-

ness and with absolute harmony
of purpose. The lumbermen of

Chicago are to be congratulated

upon this important forward step

towards a thorough fraternizing of all interests in the trade.

This is certainly a movement that will appeal to the non-

resident lumber visitor in the Chicago market, as it not only

provides them with a meeting place where they can at once dine

and see a great many of their customers, but also gives them
rooming accommodations in a high-class hotel at very moderate

prices.

Managing Director John C. Eoth of the Great Northern hotel, who

is recognized as one of the most competent hotel men and caterers

in the United States, is taking a great personal interest in getting

the club started, and is sparing no expense in refitting, decora-

tions and furnishings. It is believed the rooms will favorably
will add material strength to the roster of officers. No one knows compare with those of any other club in Chicago.
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Veneer and Its Uses
INACCUKATE ESTIMATES OF COST OF VENEER MANUFACTUKE DISASTROUS

The followiug advertisement has bceu appearing regularly for

several weeks in an industrial journal in the South:

"Bankrupt Sole—Veneer I'lant—For Sale.

One complete venoer plant with an up-to-date drying system. The
plant IncludinE lot .ind b.iildinKs. cost appro.\imatoly $40,000. Tho
machinerv- alone cost about J20.000. The plant is situated in the suburbs

of ^. on the Southern Railway. The capacity of the plant is about

7.1,000 feet of 's-inch veneers per day. For further information address.

ic."

And the interesting part is that this is not the only ad of this

kind which can be seen by perusing the journals which make a

feature of their "For Sale" columns. Veneer plants are to be

had in a number of sections of the country, and usually the price

demanded is not in direct proportion to that which was expended in

the erection of the buildings and the installation of the machinery.

There is evidently something wrong somewhere.

In many cases the reasons are not hard to find. A large number

of veneer plants are erected as a result of the excellent results

produced (on paper) by those who can take the price of logs,

figure the cost of manufacturing veneers, compare that with the

selling price and make the returns on an Arizona gold mine look

like the dividends from a Van Buren street peanut emporium.

There are some people who are so intellectual that after they have

demonstrated that an oak log, manufactured into veneers, is worth

enough to take a trip to Europe, returning by way of the Panama

Canal, the man to whom the demonstration is presented begins

to suspect, provided he is not initiated into the mysteries of the

business, that there must be something in the stories of the lumber

trust after all.

As a matter of fact, figures, while accurate enough in themselves,

are usually exceedingly misleading unless considered in relation to

the other factors in the case. The man who figures the value of

veneers as compared with the cost of the log usually neglects to

include the cost of erecting and maintaining the plant; the labor

needed to manufacture the stock; the waste involved; the cost of

doing business, including salaries for superintendence, selling ex

penses and office work and a multitude of other items which would,

if considered, soon prove that the margin of profit on veneers,

under the conditions that have prevailed for several years, is

probably less than in many other wood-working branches.

Unfortunately, it happens that when money is "seeking invest-

ment," a demonstration like that indicated above is sufficient to

result in the formation of a company and the erection of a plant.

.Vfter it has been in operation for some time and the difficulty of

leelaring 100 per cent dividends every six months has been made

ipparent, the man who is furnishing the capital usually decides

liat his money had better seek investment elsewhere and eonse-

• luently puts his proposition on the market. (Vide above.)

In other cases the result is the same, although the immediate

causes may not be identical. Few of those who have not been in

the business rijalize th? capital required to start a veneer business

>n anything like a pretentions scale. Timber is exceedingly high,

machinery is expensive and other features which are parts of the

business require large sums either for the beginning of the work

or for operation in connection with it.

The necessity for having money for running expenses, after the

entire available capital has been absorbed in the erection of the

plant and the beginning of business, is frequently given as a

reason for the sale of thin stock at prices which do not represent

the cost of production by a considerable amount. It isn't a case

of choice; the manufacturer doesn't ask himself, "Shall I insist

upon a price which will earn a profit for this investment, or shall I

sell and get the money with which to pay oflE the hands on Satur-

day night?" As Mark Twain would say, "it is a ground-hog

case."

The outcome of methods of this kind is of course not hard to

letermine. Such a plan, in a short time, usually shorter than the

people affected anticipate, is followed by disaster, and the business
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is halted. Then another red flag is hung out and another sale

is provided for.

It would be going too far to say that all new plants are failures.

On the other hand, some of the best managed and most successful

veneer mills in the country have been started by comparatively

inexperienced men, who have, however, made a scientific study

of the business, employed the best and most practical help avail-

able, and sold their product at the price which it was necessary

to get in order to make money. The point which is to be made,

however, is that the business is unusually alluring, from the out

side, and that unless proper preparations are made and thorough

investigation undertaken before work is begun there are bound

to be disappointments.

In the case to which reference was made at the beginning of

this article, investigation proved that lack of capital was the real

reason for the failure of the business. Those who were supplying

the funds had been convinced that there is money in veneers, and

had agreed to put up the necessary cash. The cost of building

and equipping a mill was much more than they had been led to

believe, however, and the stiff expenses of operation which they

were called upon to meet proved the straw that broke the already

weakened back of the financial camel. The angels withdrew

their support and the plant, by the same token, shut down. It is

still closed and will not be reopened except under a new man
agement.

The manufacture of veneers had not been proceeding long

enough to enable it to be determined whether or not the venture

would be a paying one. Therefore it could not be asserted that those

who organized the company and secured the financial backing

(lid not make good on the proposition, for they had not been given

a fair chance to make a showing. It simply demonstrated, how-

ever, that it takes capital to run the veneer business, and that

the amount required is more than the average investor or capital

ist usually realizes.

Owing to its peculiar attractions, and the fact that outsiders

regard the veneer business as a sort of legerdemain whereby the

intrinsic value of material is greatly increased, without realizing

that the laws of supply and demand govern the price as in other

lines, and that returns cannot be secured without manufacturing

conditions being right and selling methods efficient, the business

has been unfortunate in that many have entered it expecting to

make fortunes in a day, and have remained long enough to find

out their mistake, sell veneers at a loss and retire, more or less

gracefully. Those who remained have been compelled to suffer

because of the inexperience or over-enthusiasm of the former.

If it were possible, it would be a good thing to issue some sort

of booklet on veneer manufacturing, for the guidance of those

intending to become .1. P. Morgans, Rockefellers and Schwabs
through the medium of making "thin ones out of thiclc 'onttS. 'j*

Many interesting facts could be compiled from the experiences

of some who have tried it, and the result might be that the en-

trance of new interests hereafter would be confined to those who
:ire prepared to carry on their enterprise as other businesses are

operated, with sufficient capital, proper methods of determining

cost of nianiif'acturc and thoroughly organized selling departments.

G. D. C.

LUMBER FOR THE NORTH POLE
The Paris Manufacturing Company of South Paris, Maine, states

that it supplied the first shipment of lumber ever consigned to the

North Pole, of which proper deli^ery was made. This house supplied

the material for the sledges that Lieutenant R. E. Peary took on his

,Ari'tii| expedition. This company states that it has often sent its

Tfoods to South Africa, Australia, England, South America and Hono
Inlu, but this is the first time it ever had the distinction of shipping

;iny part of its output to the North Pole.
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The Use of W^ood in Illinois

Kinds or Wood.

1 Longleaf yellow pine .

2 White oak
3 White pine

4 Shortleaf yellow pine..

5 Red gum

6 Sugar maple..
7 Red oak ...

.

8 Cottonwood..
9 Sweet birch .

10 Cypress

1

1

Basswood
12 Yellow poplar .

13 Douglas fir. . .

.

Henilock.14

15 White aah..

16 Hickory
17 White ehn ...

18 Norway pine .

19 Chestnut
20 Soft maple....

21 Western white pine

.

22 Paper birch

23 Shppcry (rock) elm.
24 Beech
25 Black ash

26 Tupelo
27 Maliogany
28 Sycamore.
29 Walnut (black)..

30 Sitka spruce. . .

.

31 Bahn of Gilead .

32 Chestnut oak. .

33 Black spruce .

.

34 Sugar pme
35 Balsam fir

36 Western red cedar. .

.

37 Tamarack
38 Western yellow pine.

39 Red Cedar
40 Padouk (vermilion) .

41

42
43
44
45

Spanish cedar
Engehnaoo spruce
Loblolly pine
Redwood
Cherry-

46 Spanish oak
47 Bur oak
48 Cucumber
49 Northern white cedar. .

50 Butternut

51 Post oak. .

.

52 WiUow ....

53 Hackberry .

64 Persimmon.

.

S5 Water oak .

56 Black gtnn
57 Cuban pine
58 Rosewood
59 Pecan
60 (Circassian walnut .

61 Koko
62 Teakwood
63 Willow oak....

64 African cedar.

65 Tonquin

66 Osage orange.
67 Prima vera. .

.

68 Black oak. . .

.

69 Ebony.
70 Moro

71 English oak
72 Lodgepole pine .

73 Marolewood. . .

.

74 Satinwood
75 White holly . . .

.

76 Locust.
77 Madagascar tulip

78 AustraUan plumwood.
79 African walnut
80 Snakewood

81 West Indian boxwood .

82 Cocuswood
83 Amaranth
84 Doneella

Total.

QuANTTTT Used
Annttallt in

Illinois.

Feet
Board Measure

295,098,000

181,299,110

175,664.500

162,907,000

128,801,580

101,487,000

72,971,000
63,880,660

61,516,700

54,516,000

60,905,500
48,201,830

45,279,000

44,318,000

42,695,000

28,746,420

26,900,000

24,794,000

21,989,000

21,785,000

19,636,000

19,312,000

16,726,000

10,145,000

9,936,000

9,771,500
6,651,350

5,308,500

4,340,350

3,774,000

2,775,000

2,636,000

2,624.500

2,290,000

1,160,750

1,054,000

1,025,000

1,000,000
986,670

694,000

677,600
664,000
656,000
621,000
484,000

390,000
345,000
309,000
200,000

183,000

170,000
170,000
166,000

150,000

128,000

120,000
100,000

84,790
65,000
40,500

32,000
31,000
30,000
29,000

29,000

27,000
26,000

25,000
19,750

19,000

15,000

8,000
4,000
2,600

2,200

2,000
1,500

1,500

1,330

1,250

1,100

1,000

750
330

1,781,636,120

Used Annually in Chxcaoo.

Feet
Board Measure.

173,032,000

113,632,110

149,380,000

107,720,000

36,991.580

83,172,000

44,250,000

31,281,660
48.777,700
16,871,000

41,690,600

32,500,830
35,972,000
28,421,000

20,447,000

7,127,170

14,654,000

21,364,000

12,466,000

14,310,000

18,585,000

17,312,000

9,441,000

8,687,000

6,336,000

1,435,500

5,535,850

1.166,600

1.161,350

1.091,000

2,476,000

1,836,000

1,659,500

1,090,000

460,000

235,000
750,000

1,000,000

93,670
694,000

533,600
664,000
346,000
202,000

243,000

120,000

70,000

150,000

30,000
6,000

4,000
2,600
2,200

2,000
1,500

1,500
1,330

1,250

1,100

1,000

750
330

1,116,855,120

Per
Cent.

58.6
62.7
85.0
66.1
28.7

82.0
60.6
49.0
79.3
30.9

81.9
67.4
79.4
64.1
47.9

24.8
54.5
86.2
56.7
65.7

94.6
89.6
56.4
85.6
63.7

14.7
83.2
22.0
26.8
28.9

89.2
69.7
63.2
47.6
39.6

22.3
73.2
100.0
9.5

100.0

78.7
100.0
52.7
38.8
50.2

60.0
38.3

58.2
17.6

3.6

100,000
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cypress, ninth; baswood, tenth; yellow poplar, eleventh.

As Chicago has always been the principal distributing jioint

for the forest products of the Lake States, it is not surprising

that white pine should stand as high as it does in the list, al-

though the quantity used in domestic remanufacture annually is

five million feet less than that of white oak, and the average cost

indicates a wide use of the lower grades.

Red gum is becoming one of the principal woods demanded by
the wood users of Illinois, an<l probably the quantity named has

materially increased since the time the statistics in this work were

collected.

Of the twent3'-five foreign woods shown to be employed by Illi-

nois wood-workers, mahogany is the most prominent one, involving

as it does 6,600,000 feet.

The work recites that Chicago occupies a high place as a nuuiu

facturing district and consuming center, and as is well known is

the greatest point of lumber distribution in the world.

The book makes for the first time a showing of Chicago's im-

portance as a point of lumber consumption and center of wood
manufacture. Thus in 1909 Chicago 's lumber receipts were 2,-

600,000,000 feet, and_ the accompanying table shows that forty-

three per cent of the quantity involved.in receipts was actually

consumed for remanufacturing purposes outside, be it borne in

mind, of lumber used in the rough and dressed lumber shipped and
for the other purposes specified in an early paragraph of this

article.

The states of Kentucky and Arkansas furnished almost equal

quantities of the larger percentage of the white oak consumed in

the state, the remainder coming from no less than fifteen different

states. Tennessee supplied the larger proportion of the red oak.

Most of the red gum came from Arkansas and Missouri. Wiscon-

sin supplied most of the red birch, basswood and elm, while most
of the sugar maple and beech came from Michigan. Tennessee is

credited with supplying the larger proportion of the yellow poplar,

and Mississippi the cottonwood. Almost thirty per cent of the

chestnut came from West Virginia, and twenty-two per cent from
Tennessee.

The largest percentage of the lumber listed in the table came
from Wisconsin; next, Louisiana; third, Michigan; fourth, Missis-

sippi; the Pacific coast; three per cent and foreign countries, one

per cent.

Other tables in the book attempt to show quantity and cost of

the wood per thousand feet going into manufactured products in

Illinois. In one table is shown the total quantity of lumber used,

irrespective of its kind, and the average cost per thousand feet, and

its total cost at the factorj'. In distribution, the industries are

divided into fifty-one distinct classes.

It is shown that nearly twenty-three per cent of the lumber enter-

ing into remanufacture in Illinois was purchased for the construc-

tion of railroad cars, involving an expenditure of over $12,000,000,

which is nearly one-quarter of the annual expenditure of all other

industries shown.

The lumber employed for packing boxes is only about thirty-five

million feet less than that demanded by car builders, but costs

4*6,000,000 less.

In relative importance, the first six wood-working industries in

Illinois are manufacturers of cars, boxes, doors and planing mill

products, farm machinery, furniture and pianos. These six lines use

over seventy and one-half per cent of the total woods reported.

There are many interesting facts discussed in the document con-

cerning wood utilization in the state of Illinois. It is apparent

that Chicago is a great leader in the production of a good many
minor special lines, notably barber shop furniture, bathroom equip-

ment, picture frame moldings, chairs, cigar boxes, couches, daven-

ports and coach frames, freight and passenger elevators, electric

apparatus, hardwood flooring, incubators and poultry accessories, lad-

ders, laundry machinery, meat blocks, parlor furniture frames, school,

lodge a:ud church furniture, sewing machine tables and bar fixtures.

One interesting and not disappointing feature of the report is

the fact that there are but nine refrigerator factories in Illinois,

of which six are located in Chicago.

One remarkable feature of the report is the showing that the city

of Chicago consumes sixty-two and six-tenths per cent of all the

lumber remanufactured into various wood products in the state of

Illinois.

Is it any wonder then that Chicago is the Mecca for luniiiiTniou

from not only every part of the United States, but every jiart of

the known world who have lumber to sell?

vijyAi^5a&/^&,.\^ja^Maii:>^}ia^uiTO!!)iii^^
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mf^- Sappy Oak
, Let us forget for a minute the connection with and the wrangles

over sap, bright sap, sap stain and percentage of sap in grading

rules and specifications, and think of sap merely as oak. Sap oak

has suffered unjustly from abuse.

It has been neglected because it has not been projierly valued.

The sap part of oak has been considered as inferior and the out-

side or sappy boards have never been regarded with much favor.

Consequently, they have been dumped indiscriminately. The sun

has been allowed to check them, dirt has gotten into them and

stain set up, and all of these things are doing to sap oak what
we understand is gener^iUy done to a dog when it is given a bad
name and turned loose.

If i)roperIy cared for from the time it is cut until it is used,

and if used in a correct manner and in the right place, sap oak

will often give good results. For certain schemes of finish in cab-

inet work it is really a better body to work on than heart oak.

It is the same way in flooring and in mill work. If one but takes

care of the sap and segregates it from the heart stock so as to

get it all together for harmony in texture and color, there is a

chance to do just as effective work with sap as with heart. There

is no comparison of sap with heart for timbers and exposed work
outside where durability is an object under the method of using

the timber jjlain, but with the modern systems of treating wood
the sap part of oak is lieing made much more useful and durable

even for outside work.

It is sap oak for high-grade interior work that the writer has

in mind, for mill-work, interior trim, furniture and other cabinet

work. For instance, if sap oak flooring is selected and laid with

care and properly stained before finishing, it will present a beau-

tiful appearance—one that appeals to some people more strongly

than the red tone of the heart. It may be finished either very

light or an unusually dark stain applied with a filler and then in

rubbing oil' there is brought out a strong contrast of dark and

light effects that is very striking.

The same effects produced in flooring may be obtaincrl in a

higher degree in furniture and cabinet work. The only thing nec-

(jssary is to take care of the sap stock from the time it is cut at the

mill until it is ready to be used at the factory. Then get enough

of it together to make harmony. To have the sap dominating in

the particular work in which it enters, and then if the work is

carried out right, one can get new appreciation of the possibilities

and beauties of sap oak. We need more of this appreciation as an

incentive to take better care of it at the mill when it is first man-
ufactured. The sappy part of oak is more likely to check from the

sun and wind, iind therefore needs extra care.

It should be carefully piled with perhaps more cross sticks

tlKin the heart stock in order to keep it straight and in good

shape. .Ml this will make it cost a little more, but it shnuKI mid

Hovoral times thc^ additional cost to the value of the stock.

J. C. T.
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The Handle Trade
5^iZ:5^

BROOM HANDLES FROM OTHER WOODS THAN MAPLE
Years ago, when l>room corn was cheap aud the jiriueipal aim of

the broom manut'actul'er was to turn out an article of the highest

quality of manufacture, he preferred to use basswood exclusively

for handles, because of its white color, its light weight and the

ease with which it worked on the old-style foot-power machinery

then in use. However, with the increased price of broom corn and
the growing practice of quoting on brooms by weight, the broom
manufacturers soon began to see the advisability of cutting down
somewhat in the weight of broom corn and making up the weight

by using a heavier handle. As a consequence, they gradually

changed to handles made of hard maple. At tirst they endeavored

to put green stock into their goods, with the idea of making them
weigh that much heavier, but, as this was soon found to be imprac-

ticable, they finally used dry hard maple entirely. These handles

have gradual!}' been increasing in price and decreasing in size.

Where they were originally one and one-eighth inches in diameter,

the common handle now is only one inch. While the limit in

jirice for hard maple handles has probably not yet arrived, it soon

will. With advancing price in this line it will not be long before

some substitute will be found. Various kinds of woods have
already been tried out, but none of them seem to answer the purpose,

and there is no reason to suppose that there will be any substi-

tution until prices make the use of hard maple absolutely pro-

hibitive. In the opinion of the writer, the first wood which will

be used to substitute in this line of manufacture will be red gum.
If properly taken care of, this wood has excellent qualities; it

will turn on the lathes finely, will take a smooth finish, and can
be waxed or enameled as easily as the maple. While basswood
could be used, its price is prohibitive, even if the broom men would
buy basswood handles, which they will not, except for special

purposes. Probably the solution of the question lies with the

sawmill man. There is undoubtedly a great deal of waste in slabs

and edgings, and in the woods after the tree has been cut, that

could be easily worked up on bolting saws into handle blanks.

These can be sold to reliable factories as fast as they are manu-
factured. While the handle manufacturer prefers buying such stock

dry, ready to work, he, as a rule, would not object to buying them
green when he could get them.

THE FINISH OF HANDLES
The trend of custom at present seems to be toward the highly

finished enameled handles. This may in part be due to the fact

that painters are taking greater pains with that line of work.

This type of handles at first was simply given a coat of paint,

a few stripes, and a coat or two of varnish. Then the stripes went
out of style and the handle was finished in one solid color. But

the painters began to use a cheap grade of material in this style

of finish, in order to cheapen the product, and did material injury

to the trade, as they put out a handle that would lose its color

when damp. It has taken several years of careful effort by some

of the best firms doing this class of work to live down the reputa-

tion thus gained. But it is felt that the enameled handle as

turned out today by these firms will stand every test, and the

housewife need have no fear of staining her hands with a broom

with an enameled handle.

It is necessary, however, to have, as a basis for enameling, a

smooth, well-turned and thoroughly dried handle. While that

quality of stock can be turned out by most of the handle plants,

it is a fact that the bulk of handles put on the market is not

smooth enough for enameling without resanding. While some of

the handles appear smooth, they have a gloss finish, and the enamel

will not take properly on them without resanding. The process of

enameling is very simple in itself, and requires only a lathe for

turning the handles at a high speed, the most important feature

of the process being the paint or enamel itself. The formula is

always a secret one held by the persons doing the work. There

are a number of preparations on the market for doing this work,

but the best types of finish are put out by men who have been

experimenting for years and have worked out their own formulas.

This enamel is rather expensive, and while one handle is not very

large, a thousand of them will take quite a little material and

labor for finishing. The average cost of doing this work is about

ten dollars a thousand handles, and up, according to the grade of

the finish. The enameled handle is coming more into favor each

year, and, in the opinion of the writer, it is only a question of

time until all high-grade broom handles will have to be enameled

in oriler to be reliable.

H. B. A.
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A ^ew Tropical Hardwood
C'onacaste is a massi\c timber tree growing iu the southern

states of Mexico, Central America, Colombia and Peru. The
botanical name of this tree is Enterolohium cyclocarpum—Griseb.,

but in the trade the wood is frequently called guanacaste or juana-

casta (pronounced as if spelled wanacasta). It is one of the largest

timber trees found in the deep, rich ravines and on moist slopes,

chiefly on the west side of the central plateau of Mexico and
Central America. This species grows principally in the dense

forests, where its enormous crown overtops the surrounding vege-

tation. It shoots up a clear trunk from sixty to eighty feet, with

a total height of one hundred and twenty feet, and often seven

feet in diameter at breast height. The average diameter of the

logs that have been cut is about four feet. Oonacaste is nowhere
abundant, but, like that of mahogany (Swietenia mahagoni—Jacq.),

the large merchantable trees are scattered. A good many large

trees are at present inaccessible, for the reason that the country

has not yet been opened up and transportation is attended with
considerable expense. The streams are all short and swift and do

not aid in bringing the timber iu comniunication with the coast.

Conaca'ste is a new hardwood on the market in the United States,

b]i it proinises to become ;'yer_y important, especially on the West
coast, wliere it is useil for purposes for which black walnut is

employed in the East. Thus far it has been shipped principally

from Manzanillo, in the state of Colima, on the west coast of

Mexico, and from points south.

In general appearance, conacaste closely resembles Peruvian

mahogany or prima vera (Tabeiuia donnell-smithii—Rose.), only it

is darker and has a more open grain. In Central America it is

sometimes called campano espabi, which means false mahogany,

but its structure does not resemble true mahogany. It has rather

attractive markings, but its coarse structure will not admit it even

in the class of the inferior mahoganj' substitutes, of which no less

than thirty are now in the markets. Tests have shown that it

will stand up in practically all kinds of climatic conditions. It is

necessary-, however, that the wood be carefully dried and seasoned.

Conacaste can be worked as easily as Peruvian mahogany, an

important mahogany substitute, and can be finished more quickly

by the painter, because it takes filler readily. In its natural state

this new hardwood approximates oak in color, but finishes with

richer and deeper tints. The wood is moderately soft, not very

strong, though quite tough, and is not prone to check or warp after

it is once thoroughly seasoned. It has a specific gravity varying

between .35 and ..55, the average weight of kiln-dried heart-wood

and sap-wood being approximately the same, or about thirty-two

—49—
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pounds to the cubic foot. The heart-wood is light broivn, or

often (lark brown in very old trees. It turns dark upon exposure.

The most important use of conacaste at the present time is for

furniture and interior finish. It is especially well adapted for

furniture, not only because of its pleasing grain, but because it

takes and retains a beautiful polish when properly finished.

Although this wood has no well-defined annual rings of growth

like those in our oaks and chestnuts, there are obvious zones or

bands of pores which seem to separate layers of growth. These

pores are less numerous than in mahogany, and they are, on an

average, smaller in diameter and are open. The pith rays are

numerous, but so narrow that it requires a hand lens magnifying

from four to six diameters in order to see them. These rays add

no attractive figure to the wood when quarter-sawed.

v;gtw;^"i^»w'^>TO'K!'mgwip5^^

unfiSRinS Forestry in Indiana

At the leitnt iimiual uieetiiig of the Indiana Hardwood Lumber-

men's Association, Samuel Burkholder, chairman of the Committee

on Forestry, made the following interesting report in behalf of that

committee:

By forestry in this article I will mean the scientific raising of

trees to be sold to the manufacturer of lumber in the same way a

farmer raises wheat to sell to a flour mill.

Much has been said and written in the last few years advocating

forestry, but I contend, except in a fevv rare instances, forestry

is not yet practicable for a private owner, but is a work for the

state.

In Europe, where waste is reduced, where more money is annu

ally spent upon the forest to increase its net returns, where the

annual cut is in most cases limited to the annual growth, and where

the state takes an important part in the management of communal

and private forests, the striking feature is the considerably greater

profit of forests under direct state management.

All communal forests are subject to some form of state super-

vision and many of them are managed precisely as if they were

state property. Private forests necessary for the protection of

watersheds or the welfare of the general public are also subject

to state control. They cannot be cleared; cuttings must be done

as prescribed by the state, and all cuttings must be reforested.

Other private forests not necessary for protective purposes can

usually be managed as the owner desires, but co-operation with the

state exercises a large influence in the management of private for-

ests. As a rule, government or state forests are very much more

profitable and productive. Communal forests are next the most

productive, and private forests least productive of all. In the

United States the net returns from the forests are a great deal

less than the net returns in Europe.

None of the foreign systems withhold the forest from use. Their

purpose is to utilize the forests to the fullest extent and to attempt

to replace what is cut ofl: by intensive methods of cultivation. The

results of this are seen in the fact that the average production

of wood per acre in the United States is about twelve cubic feet,

while in France it is about thirty-seven cubic feet; in Germany it

runs from forty-two to forty-six cubic feet per acre, and in some

of the Swiss forests it runs as high as fifty-six cubic feet per acre. You

will note from these figures that the European countries are far

ahead of us in commercial forestry. In all of these countries it

has been found that forests under direct management of the state

are more productive than under any other kind of management.

In an investment of this sort there are three items to be taken

into consideration: the risk of fire; burdensome taxation, and com-

paratively low price of the product.

Undoubtedly the state is far more able to cope witli tlie lire

proposition than any private owner could be without going to such

an expense as to make it entirely impracticable. In Europe they

have no forest fires for the reason that fires are prevented from

starting, which is a matter for the state.

The second item, burdensome taxation, is wholly a matter for the

state. Here where one has to pay taxes year after year on the

same trees, one cannot afford to hold them very long, but the (rtate

practically forces an owner to cut them to keep the profits from

being absorbed by the high a.ssessments. In Switzerland an owner

pays taxes when Ihe timber is cut. In Germany and Austriii. the

laws are somewhat difi'erent, but they are very favorable to private

forestry.

Under the third item I have put the rate of interest an owner

could expect to get on his investment at the present prices if the

land is not worth over $3 per acre or $10 per acre, after the trees

are planted, if the public and state are aroused to the necessity

of protection from fire, if the forest is not damaged by wind

or insects and if the forest is not taxed too high or there is devised

another m.ethod of taxation for forests, then a profit of four per

cent may be expected on a forty to seventy-year investment, pro-

viding the right kind of trees are planted.

This last is very essential. There has probably been at least

.$1,000,000 spent in Indiana in planting catalpa, the greater part

of which is waste. Possibly the state would have been better off

by several million dollars if it had never heard of the catalpa be-

cause there are now more than thousands of acres of our most valu-

able land planted with catalpa. I am confident the owner will not

make more than one to three per cent out of such an investment,

whereas he should make ten to fifteen per cent.

If private owners have to pay five and six per cent for money

while the government can get it for two and a half per cent, it

follows for this reason alone the states and government can grow

commercial trees cheaper than private owners and can hold the trees

longer before cuttiug, thereby getting a better grade of lumber.

The Indiana State Board of Forestry is now trying to determine

the rate of growth of our Indiana commercial forest trees. The

report of what we have done to date will be in our 1911 book. All

desiring copies of this will please hand their names to me and I

will see that a copy is sent to them as soon as the report is

published.

The Lumber Business in Louisiana

In a bulletin on Manufactures of Louisiana, recently issued by

the Census Bureau, it is shown that far more establishments are

engaged in the manufacture of lumber and its products than in

any other one industry in the state, and that the value of the

output is exceeded only by that of the combined sugar and molasses

and sugar refining industry. The lumber and timber industry of

Louisiana has reached an advanced stage of development. It gave

employment to an average of 46,072 wage earners in 1909, ajjd

the value of its products amounted to $(i2,S:!8,000, which figures

represent sixty and five-tenths per cent and twenty-eight and one-

tenth per cent, respectively, of the corresponding tables for the

state. This industry includes sawmills, shingle mills, planing mills,

box factories, etc.

While the lumber business today is one of the oldest in the

state, it was comparatively undeveloped as late as 1889. The most

active development has been since 1899, and in 1909 Louisiana

was the second state in the Union in the amount of lumber sawed.

In that year :!,:!4G,G] 0,000 feet of softwood, .•oiisisting of yellow

pine and cypress, and 200,308,000 feet of hardwood wore cut. A
table showing details of the various industries in Louisiana gives

.'ITfi establishments engaged in this lino of work in 1899 and 702

in 1909. There were 30,000 employes in 1899 and 49,000 ton years

later. The capital invested in 1899 was $14,920,000 and in 1909

$88,97.1,000.
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The Mail Bag
B 179—Seeks Crating Stock

Kokomo, Ind.. Feb. 5.—Editor Hardwood
Rkcord : Can you give me the address of some
reliable manufacturers who would Iw able to fur-

nish crating cut from gum or elm to the following
widths; 1x2". 1x214". lx2M!"—S feet and lon-

ger? .

.\nyoiie interested in this inquiry can have

tlie address on application, by referring to

B 17y.

—

Editor.

B 180—Suggests Teak for Coupe Sashes

San Francisco. Cal.. Feb. 1.—Editor Hakd-
wooD Recokd : We note in your issue of January
25 in the "Mail Bag" department, an inquiry re-

garding material suitable for high-class window
stock for coupe bodies. Allow us to suggest a
wood which is superior, for the uses required, to

Mexican mahogany. East Indian mahogany or

any of the other woods mentioned. We refer to

teak..

Teak is a wood which is not affected in any
way by weather conditions—heat, cold, wetness
or dryness. For this reason it has been used for

centuries on ships for decking, railing, cabin and
stateroom doors, storm doors, etc.

A good man.v of the highest class houses on the
coast have their window frames made of teak.

This is notably so of Los Angeles. One of the
leading architects of that city specifies teak for

window casings, sash, etc., in all his high-class

residences, public schools, etc.

In the manufacture of teak logs only a small

proportion of clear lumber is obtained. This
leaves a large quantity of common stock available

for cutting up purposes. We believe it is Just

the thing your correspondent requires, and would
like to have you jiut us in communication so that

we can send them a specimen of this wood, quot-

ing prices, etc. .

This letter is from a leading hardwood

manufacturing and jobbing house, which has

been supplied with the name of the inquirer

for the material named.

—

Editor.

B 181—Wants Reprints of "The Wood
Substitute Game '

'

Boston, Mass., Feb. 2.—Editor Hardwood
Record: In reference to an article in your issue

«f January 25 under the caption "The Wood
Substitute Game." Naturally we think you
would have quite a call for reprints of this

article, and if you contemplate getting it out in

circular form, would be pleased to have you sup-

ply us with 200 or 300 copies. In event that

you do not intend to reprint the article, we
would like to have your permission to do so,

giving you proper credit of course, if you will

kindly loan us the cuts, so that we can distribute

it among our agents. .

This letter is from the leading office desk

manufacturing company in the United States;

that is, the concern has the reputation of mak-

ing the highest class office furniture. It has

been supplied with electrotypes of the cuts in

question, and been given permission to reprint

the article.

—

Editor.

B 182—Seeks Boxing Material

Pittsburgh. Pa., Feb. :i.—Editor Hardwood
Record : Shall be pleased to consider any mills

you might suggest our corresponding with re-

garding sap gum, tupelo gum and cypress boxing.

liave the address by writing Hardwood Eec-

ORD and referring to B 182.

—

Editor.

B 183—^Wants to Market Sassafras
Front Royal, Va.. Veb. 2.— Editor Hardwood

Record : May I trouble you to put me in com-
munication with any manufacturers or whole-
salers who purchase sassafras lumber? There is

quite an extensive growth of this wood on the
government reservation at this point, which is

to be cleared off, and if it has any market value
I would like to dispose of it. .

The foregoing letter is from the govern-

ment 's representative in charge of the Front

Eoyal Remount Depot. He has been given the

address of one wholesale house which recently

made inquiry of Hakdwood Record for a

source of supply for sassafras. Any others

interested can have the specific address upon
application, and referring to B 1S.3.

—

Editor.

B 184—Effect of Record Campaign Against

Steel Cars
Cincinnati, O.. Feb. 2.—Editor Hardwood

Record : Hardwood men returning to Chicago
from the convention of the Hardwood Manufac-
turers' Association, held here this week, refused
to accept the steel Pullman placed for their, serv-

ice, and insisted on a wooden car, which they
finally secured from the Pennsylvania.

The above inquirer has been supplied with

the names of several sources of Supply for the

material mentioned. Any others wishing to

get in communication with this concern, can

The same result obtained when a party of

limibermen sought passage for this convention

from Chicago, the first of last week. The Big

Four Railroad, which expected to haul this

crowd of lumbermen, was advised unless the

party could have a first-class wooden sleeper

that it would seek other means of getting to

Cincinnati, and failing in this, the party went

via the Monon and C, H. & D. R. R., which

exclusively employs high-class modern wooden

equipment.

This is a forceful and concrete way of con-

vincing railroad companies that there still re-

mains a large elelnent of the public which

does not feel itself safe or comfortable in

steel Pullmans. If every lumberman in mak-

ing sleeping car reservations would insist

upon having a berth in a wooden ear, it would

contribute materially to the present campaign

against counterfeit wood substitutes.

—

Editor.

B 185—Announcement of Merger
Cincinnati, O., Jan. 29.—Editor Hardwood

Record : We have today sold out our entire

holdings in the Farrin-Korn Lumber Company to

the Farrin Estate, which will merge their various

interests under the name of the M. B. Farrin

Lumber Company. They take over all the assets

of our company and assume all contracts and lia-

bilities.

C. F. KORN, President.

F, A. CoNKLiXG, Secretary and Treasurer.

B 186—^Interested in Steel Car Failures

Traverse City, Mich,, Jan, 29,—Editor Hard-
wood Record : Sometime ago you published sev-

eral articles with cuts showing the way steel

cars turned out in wrecks on some of the fast

trains. Wish you would send us a couple of

these articles.

The Oval Wood Dish Cojipant.

The above correspondent has been supplied

with. a complete set of reprints of the "Steel

vs. Wooden Cars '
' articles.

—

Editor.

B 187—Seeks Reprints "Wood Substitute

Game"
Wabash, Ind,, Jan, 28,—Editor Hardwood

Record : Referring to your January 25 issue,

would like to ask the privilege of copying the
cuts and that portion of the article which per-

tains to the filing device business. We would
like to get same up in circular form referring to

it as being taken from the article in your valued
paper of January 25. and through the courtesy of

your good company, and would ask if such action
on our part would be agreeable and authorized
by you. If you are willing to do so. will be glad
to have you loan us the cuts which were em-
ployed in connection with the article, or we will

have new cuts of our own prepared.

This is a matter of very great interest to

manufacturers of wood filing devices, and is one
of the best actual lessons and proof of the fact
that while steel is a conductor of heat and cold,

wood is not, and would undoubtedly help us in

the sale of our product to a considerable extent,

on account of the fact that many persons are led

to believe that a steel filing cabinet is fireproof.

Your courtesy in this matter will be highly appre-
ciated.

Kindly send us fifty copies of your January 25
issue, as we would like to mail them to fifty of

our largest agencies throughout the United
States, sending us your bill for same arid oBHigei.

This letter is from a leading producer of

office filing devices and fine cabinet work. It

has been supplied with the copies asked for,

together with electrotypes of the cuts, and has

been given permission to reprint the article.

—Editor.

B 188—Wants Small Dimension Oak
Chicago, 111,, Jan, 31,—Editor Hardwood Rec-

ord : Kindly put us in touch with manufacturers
who can get out tor us half-inch oak in small
dimension sizes. We want a considerable quan-
tity. Cabixet Works.
The above letter is from a leading cabinet

woods manufacturing house, which has been
supplied with the names of a few concerns

who might possibly be interested in the

production of half-inch oak dimension stock.

Any others interested in the possibilities of

effecting a sale for this class of material,

can have the address on application, bj'

referring to B 188.—Editor.

B 189—Was Crocker's Opinion Influenced

by His Job.

Columbus, Ohio, Jan. 30.—Editor Hardwood
Record : Beg to enclose herewith for your infor-

mation a clipping of an advertisement that has
appeared in many magazines, and which is a very
fair exemplification of the resourcefulness of the
steel worker in the matter of exploitation. I

recall the fact that when Crocker resigned his
place as fire chief of the city of New York, he
was reported to have said that having spent long
years in fire fighting, he proposed to spend his
remaining years in fire prevention, so far as he
would be able to do so. Whether or not he con-
templated employment with a manufacturer of

alleged fireproof materials I am unable to say,

but the connection between his statement and this

advertisement, in which he also says that his own
residence is being equipped with steel doors,

would be an interesting subject for investigation.

The ad\ertisement referred to is that of

the Dahlstrora MetaUie Door Company of

Jamestown, N. Y., in which it quotes a strong

endorsement of ex-Fire Chief Crocker on the

subject of the steel doors and interior finish

manufactured by the Bahlstrom company.

—

Editor.
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ISlews Miscellany

National Lumber Exporters' Annual

The National Lumber Exporters' Association,

which lield its anmiai meeting at the New W'il-

lard in Washington on Jan. 2r, and 2G. tool;

action on several matters of national importance.

It adopted a resolution favoring the bill now

before Congress for the free passage of American

ships through the Panama Canal, and another

measure providing for the free admission to

American registry of foreign built vessels as a

means of rehabilitating the American merchant

marine, which the organization considers essen-

tial to the uninterrupted development and prog-

ress of the country. The latter resolution also

includes endorsement of a clause under which all

materials used in the construction of vessels in

American yards would be entitled to free entry.

Another question of special importance to the

association which received attention came up

through a report of Gustave A. Farber, chair-

man of the special committee named last sum-

mer to confer with the foreign buyers on the

London measurement rules. This report was

submitted through Secretary .T. McD. Price and

gave details as to what had been done. It ap-

peared from the statement that the committee

held several conferences, the first one on Oct. 2-4

of last year, at which it developed that the

brokers in attendance had not been authorized to

bind the buyers to any definite action. Another

meeting was to have talien place on Oct. 30, but

so many members of the London hardwood sec-

tion of the London Timber Trades Federation

were out of town that it was decided to await

the return home of the chairman of the section.

who was then on a visit to the United States.

It was decided to be unnecessary for the com-

mittee to meet members of the section again, the

brokers having been thoroughly informed as to

the position of the exporters, and Mr. Farber.

who is the London representative of Russe &

Burgess, Inc., of Memphis, being on hand to give

any further data, if these should be desired.

Mr. Farber stated that the matter was in

process of satisfactory adjustment, the buyers

being impressed with the claims of the exporters.

who take the ground that the London Dock cor-

poration is arbitrary in its application of the

measurement rules. While nominally following

the American measurement, the interpretation

thereof is such that if a plank be ever so scant

lu thickness or width, it Is counted in the next

lower classification, even though the difference

does not amount to more than one thirty-second

of an Inch and the board dresses up to the re-

qnlred size. The exporters want a board to Ix-

measured as of the thickness to which It will

dress, regardless of Immaterial variations in the

rough. The committee, which Includes J. U.

Williams and R. D. McLean, was continued.

The officers of the association reported their

statements showing the organization to be in an

excellent condition, financially and otherwise.

There U a balance In bank, and the membership

Is the largest ever recorded, being about seventy,

and Including the most Infiuentlal exporters In

the country. President Harvey M. Dickson par

tlcnlarly was optimistic In his exposition of what

the association had accomplished and concernInK

the future prospects.

Frank Tiffany of Leeds, England, who was

chosen foreign representative of the association

last spring, was reappointed, nis efforts hav^'

proved to be of great service In the settlement

of claims, and In the opinion of the memberB

the position has developed Into a very Important

one.

An Invitation received from the National

Wholesale Lnmbcr Dealers' Association to send

representatives to the annual meeting of that

body at Louisville, March 0, was accepted, C. F.

Korn of the Farrin-Korn Lumber t'cmipaiiy. and

I'.dward Barber of the Howard & Barber Lumber

Company, being appointed, with the president

as the third member. The Hardwood Manufac-

turers' Association sent an invitation <o the en-

tire membership to attend its yearly meeting on

.Ian. 31. and it was accepted with thanks. A
vote of thanks was tendered to President Dickson

for the eflicient manner in which he had handled

the affairs of the organization and the liberal

expenditure of time he had made in the prosecu-

tion of its work. Various other subjects were

discussed, the proceedings being in executive ses-

sion. The election of oflSccrs resulted as follows :

President—Harvey M, Dickson of the Dick-

son Lumber Company, Norfolk, Va.
FiP.ST Vice-President—S. B. Anderson of the

Anderson-Tullv Company, Memphis.
Second Vice-President—Frank F. Fee of the

Fee-Crayton Hardwood Lumber Company, Der-

mott. Ark. , .,
Treasurer—John L. Alcock of John L. Alcock

& Co., Baltimore, in place of Richard W. Price

of Price & Heald, Baltimore, who has held the

position ever since the organization of the asso-

ciation twelve years ago and who positively de-

lIAItVKY M. DICKSIIX, XOUlOr.K, VA.. PRKSl
DENT NATIONAL LU.MItKl! EXPORT-

ERS' ASSOCIATION.

clined re-election on account of pressure of husi-

Directors for three years, four to be elected

each year—Edward Barber, George M. Spiegle,

Guslave A. Farber and W. M. Ritter.

U. D. McLean was elected a director to serve

the unexpired term of Frank F. Fee, who had

cine more year to serve, and Secretary Price and

.\sslstant Secretary L. Palmer of New Orleans,

were later re-elected.

The social observances consisted of an in-

formal dinner on the evening of the first day.

Pennsylvania Lumbermen's
Annual

Association

The Pennsylvania Lumbermen's Association

held Its twentieth annual meeting and banquet

at Hotel Walton, Philadelphia, on Jan. 24 and

2!). The new officers elected are C. Frank Wil-

liamson, Media, president; J. J. MUlelsen, Me-

chanlcsburg, vice-president; T. .1. Snowden,

Scrnnton, treasurer; J. Frederick Martin, Phlla-

(IrOphla. secretary. S. C. Creasy. lilomnsburg,

T. J. Snowden, Scranton, and J. Watson Kraft,

Ambler, were elected directors.

On the evening of Jan. 21 the Philadelphia

Wholesale Lumber Dealers' Association invited

the visitors to an entertainment at the hotel.

which they designated "An Evening in Germany."
During the evening there were Tyrolean songs

and a vaudeville show, and twelve of the whole-

salers, ingeniously equipped as the little Ger-

man baud, discoursed very creditable Teutonic

music. The whole affair was a rousing success

amply appreciated by those in whose honor it

was given.

An elaborate banquet on the afternoon of Jan.

25, which was attended by the wholesalers as
guests of the association, wound up a very suc-

cessful and enjoyable annual. During the prog-

ress of the banquet Jacob Holtzman, in behalf

of the members of the board of directors of the

Pennsylvania Lumbermen's Association, present-

ed the retiring president, Henry Palmer, with a

pair of solid gold cuff buttons as a testimonial of

their high regard for him.

Cincinnati Lumbermen's Club Meeting
The regular meeting of the Lumbermen's Club

was held on Feb. 5. with the usual dinner pre-

ceeding the business session. The meeting was
called to order by First Vice-President W. E.

DeLaney, who stated that President Sam Richey
was feeling indisposed. Secretary Joe Bolser read

the minutes of the January meeting, which were
approved.

A letter was received from J. E. Bleekman, the

l>romoter of the new union depot, expressing his

regret at not being present at the January meet-

ing, which was occasioned by a confusion of

dates.

Letters were read from the Bayou Land &
Lumber Company and the Farrin-Korn Lumber
Company, expressing satisfaction over the ad-

justment of their differences by the arbitration

r'ommitfee. The Mt. Vernon Pump & Lumber
Company of Alabama also expressed its satisfac-

tion over the adjustment of its differences with

Harry R. Browne.
An invitation was received from E. F. Perry.

secretary of the National Wholesale Lumber
Dealers' Association, requesting that the presi-

dent and two members of the club be the guests

of his association at the convention to be held

at the Seelbach hotel, Louisville, March 6 and 7.

C. S. Walker and Jos. Bolser were named as

the two delegates.

E. E. Williamson, commissiouor of the Re-

ceivers' & Shippers' Association, sent a letter

'xpressing his gratification over the receipt of

the resolutions passed by the club, eulogizing his

work.

W. B. Townsend, president of the Hardwood
Manufacturers' Association, expressed his thanks

In a letter to the club for its efforts in enter-

taining the convention of the association.

This closed the regular business and Presi-

dent DeLaney introduced T. C. Powell, vice-

president of the Southern Railroad, who eulogized

the workings of the "Square Deal." and expressed

the wish that all railroad questions could be

submitted to as broad a Ixiard as the arbitratloD

committee of the Lumbermen's Club. He ex-

plained the relations of the railroads to the

Intsiness world, showing that it w.as to their

advantage to build up and not antagonize busi-

ness, stating that his company paid from $30,000
In .f!.3,'5,000 a year in salaries to experts to In-

struct farmers and planters along their lines In

getting the best results from their crops and
manufactures, In order to stimulate the carrying

liiislness and consequent earnings of the road.

This In explanation of the present charge that

the Southern railroad was discriminating against

Cincinnati. He stated that with the general

ficlght manager of the road. W. K. Biles, who
was present, they had taken up the thousands of

I'rticles enumerated In the classifications, and
found I hat ninety per cent of the rates com-

Iplalned of were fixed by the Interstate Commerce
Commission, leaving only ten per cent open for

discussion between the shippers and the railroads.

.Mr. Powell's talk was loudly applauded, and
Mr. Biles was called for, who thanked the cluh

for the Invitation to be present, and extended

an Invitation to the members of the club to ship

all ijf llieir lumber over the Southern.
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Meeting Memphis Ijumbermeu's Club

The Lumbermen's Club, at its semi-monthly

meeting at the Hotel Gayoso, Feb. 3, entered

a vigorous protest against the alleged discrimi-

nation on the part of the steamship companies

against lumber exporters and authorized the

secretary to forward a copy of the resolutions

adopted on this subject to the steamship com-

panies at New Orleans. Fred Muller, member of

a firm of forwarding agents from New Orleans,

told of the seriousness of the situation grow-
ing out of the action of the steamship companies
in turning down cargoes of lumber offered for

shipment under annual contracts in order that

they might secure the higher rates obtainable

on cotton and other exports. He did not believe

that this had been brought to the attention of

the owners of the steamship lines and urged
that it be done at once. The action in question
followed.

President Robertson explained that, as a re-

sult of a conference held with the directors and
those who were responsible for the establishment
of the credit committee at the last meeting, he
had assigned the duties of this committee to

the information committee, one of the regular
standing committees of the organization. The
latter, in a written report upon this subject,

outlined its plan of action to prevent the en-
trance into Memphis of firms who were irre-

sponsible and who, after remaining here awhile,
left behind them only a large number of credi-

tors and no tangible assets. Established firms

here will not be subject to investigation and
those well known elsewhere may open branch
offices in Memphis without encountering any
trouble whatever. The same is true of new
companies where any of the men connected with
them are well known in Memphis or come to this

city with proper credentials from elsewhere. But
all individuals, firms or corporations, regarding
whom nothing is known, will be subjected to a

rigorous investigation to the end that all frauds
may be eliminated.

The river and rail committee, upon motion, was
given the necessary authority to take up with
the Rock Island System the question of more
equitable freight rates on log and lumber ship-

ments into Memphis and to close negotiations to

that end with that road without further con-

sulting the club. It was also decided at this

meeting that this committee should, by the next

meeting, make recommendations to the club in

reference to the best methods of procedure in the

establishment of a traffic department to work
wholly in the interest of lumbermen of this city

and section.

Resolutions were adopted protesting against

the passage of Bill H. R. 2948 now pending in

Congress and providing clearness on private and
side tracks, the members pledging themselves to

work individually and collectively by all legiti-

mate means for the defeat of this measure. The
river and rail committee was also instructed, in

this connection, to bring this bill to the atten-

tion of the members of Congress from Tennessee
and to urge that they use their best efforts to-

wards its defeat because of the very injurious

etEects its passage would have upon the lumber

shippers of Memphis and throughout the Mem-
phis territory.

Four applications for membership in the club

wore reported and the applicants in question will

be voted on at the next meeting.

The statistics committee is sendiug out blanks

as a preliminary to the compilation of sta-

tistics covering the lumber business of Memphis
for 1911.

Philadelphia Exchange Meeting

The regular monthly meeting of the Lumber-
men's Exchange of Philadelphia, preceded by a

luncheon, was held on Feb. 1, William C. Mac-
Bride, president, in the chair.

Frederick S. Underbill, chairman of the com-
mittee to prepare Philadelphia for the opening
of the Panama Canal, reported that a meeting

of the delegates representing the various trade

organizations in Philadelphia was held Jan. 31,

at which he presided. George W. Norris, di-

rector of wharves, docks and ferries, made an
.iddress at this meeting, in which ho stated that

the work of deepening the channel to the sea

and increasing the dockage, etc., would be fin-

ished in time to meet any increase of business

that may be brought to Philadelphia on the com-
I-letion of the new waterway. He endeavored to

impress upon the people of Philadelphia the ne-

cessity of getting busy. He advised every mer-

chant to insist that all goods for this city be

shipped direct, instead of via New York, which
decision would naturally have the effect to stim-

ulate ship owners to seek this market as a ter-

minal for new lines to all parts of the world.

J. Randall Williams, Jr., who represented the

exchange at the forestry convention held in

Washington recently, spoke at length on the

great work being done by this association and
suggested that lumbermen take more interest in

this association. In this connection he offered

the following resolution, which was adopted

:

Resolved, That the secretary of the Lumber-
men's Exchange send a list of the members of

llir exchange to the American Forestry Associa-

tion, recommending a membership with same,

but stipulating that no member be compelled to

join if not so inclined.

An invitation from the National Wholesale
Lumber Dealers' Association was then extended
to the president and two delegates to represent

the exchange at the convention to be held at the

Seelbach hotel. Louisville, Ky., March 6 and 7.

A letter was also received from J. Frederick Mar-
tin, secretary of the Pennsylvania Lumbermen's
.Association, requesting the exchange to join

with it and the Philadelphia Wholesale Lumber
Dealers' Association in the planning of ways
and means to secure the representation of the

lumber industry in the great Historical Pageant
to be held in this city in October, 1912.

New Sawmill and Planing Plant

With increased value of stumpage and selling

costs the manufacturer of forest products is con-

stantly up against the proposition of cutting

down expenses in order to show a fair profit on
his investment. The only means of accomplish-

ing this end is by securing a higher state of
efficiency in the manufacture of his product.
This can be accomplished only by the abandon-
ment of the out-of-date plants which have suf-
ficed for years, and the installation of sawmills,
planing mills, flooring plants, etc.. laid out with
the idea of accomplishing every possible economy
in manufacture, and equipped with the most
modern machinery and other labor saving devices
which can be secured.

Such is the character of the new sawmill and
flooring plant of the J. W. Wells Lumber
Company at Menominee, Mich. The new sawmill
is now well broken in. having started in
September. It is a remarkably up-to-date plant
of thoroughly fireproof construction, and is the
first of its kind on the Menominee river. It is

equipped with two Prescott band saws, one Wicks
gang, one gang edger, one slab resaw and with a
lath mill, a shingle mill and a tie mill. Here
the company turns out daily 125,000 feet of
maple, birch, basswood, ash, hemlock and rock
and soft elm.

The maple flooring plant and planing mill,
where is manufactured the famous "Diamond
Hard" flooring, is a building 175xl7i) feet, also
ol strictly fireproof construction. Here four
machines, working constantly on maple, turn out
30,000 feet of finished product a day. The bat-
tery of six dry-kilns, each 105x17 feet, and the
flooring warehouse, 200x75 feet, assure prompt
deliveries of any sized orders.

The J. W. Wells Lumber Company owns and
operates a logging railroad and steam skidders,
and brings its trees to the mill from the woods
in full length on flat cars, where they are cut to
log length with a steam drag saw on the log
slide. The plant is further equipped with a hog
in which all refuse is reduced to fuel for the
boilers. There is no burner in use in the new
plant, the old one in the illustration being used
for surplus fuel storage. The flooring plant has
no line shafting, but is run by separate motors
attached to each machine, all electrically driven.

Imports and Exports for December, 1911

The monthly summary of imports and exports
issued by the Department of Commerce and Labor
lor December, 1911, establishes the fact that
there was a notable increase in the importation
of woods products over December, 1910. In the
latter year the total value was .$4,418,000 as
against $4,076,000 in December, 1910. Of this

there was a decrease in the importation of

cabinet woods, such as cedar and mahogany, while
the value of logs and round timbers imported
increased from $96,000 in December, 1910, to

.^342.000 in December, 1911. There was a slight

falling off in the value of boards, planks, deals

and other manufactured lumber, which aggre-
gated $1,101,000 last December. The total value
of wood pulp imported increased from $1,297,000
to $1,441,000.

December, 1911, compared unfavorably with
1910 in the export of woods and manufactures of

.wood, there being a total export in 1910 of

$7,513,000 as against $7,074,000 in December,
1911. The total export of logs and other round
timbers decreased by about $30,000 during the

MODERN AND MODEL PLANT J. W. WELLS LUMBER COMPANY, MENOMINEE, MICH.
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year, and aggregated $252,000 in December, 1911.

The total export value of all timbers decreased

from $928,000 to $5.59.000. while the total export

ol all kinds of lumber, including planks, boards

and deals, increased from $3,745,000 to $8,709.-

000. The exports of joists and scantling showed

a slight increase also, with the result that the

total export nf boards, joisls. planks and scant-

ling aggregated $,'?.S41.000 in December. 1911,

as against $3,777,000 in December, 1910. The
shingle export showed a slight increase, but it

was not very material. There was a slight

decrease in the export of shooks and staves,

while the export trade in heading and sash, and

doors and blinds, showed a slight improvement.

The total value of furniture sold abroad aggre-

gated $540,000, a decrease of $9,000 during the

year.

An Absorption

The latest development in Cincinnati lumbei

circles is the absorption of the Karrin-Korn

Lumber Company by the M. B. Farrin Lumber
Company. These concerns have ranked among
the foremost lumber organizations in Cincinnati.

and have maintained adjoining yards In Winton

Place. They have had a large output of various

kinds of dressed and rough lumber, flooring.

U. .1. PFIESTICU. I'UKSIDEXT M. 1!. FARIUN
LfMBEK COMI'ANV. CINCl.NNATI, O.

Interior finish, boxes, etc., and have consumed
annually a vast quantity of hardwoods. The Idea

of the consolidation was primarily one of econ-

omy, as the two concerns were operating formerly

along similar lines. The M. B. Farrin Lumber
Oompanj* will take over the entire business of

the Farrin Korn Lumber Company, and will have

an aggregate capital equal to the combined cap-

itals of the two old organizations.

Chester F. Korn. formerly president of the

Farrin-Korn Lumber Company, and F. A. Conk-

Kng, secretary and treasurer of that concern.

have sold out their Interests in the business and
will retire. W. S. Sterrltt, formerly sales man-
ager for the Farrln-Korn Interests, will occujiy a

similar position with the new organization. 11. .1.

ITiester will continue as president, W. ,J, ICcknmn

as vice-president and A. L. Metcalf, secretary

and treasurer.

A Great Photographic House

Times without nunilM-r ILiniiWoon IjKcour* has

been complimented on the line character of Its

half-tone portraits of lumbermen appearing In Its

ci'lumns. It Is no more than due the makers of

the majority of these photographs to place credit

where credit belongs. The greater number of the

photographs from which these illustrations are

made are produced at the famous Moffett Studio,

57 East Congress street. Chicago.

Beyond question the Moftett Studio is the most
expert photographer of men in the United States.

These experts with the camera have photographed
the majority of men of prominence in all lines of

business, politics and professions that visit this

city. It is said the best photographs ever made
of ex-President Roosevelt, President Taft and
the members of their cabinets were made at the

Moffett Studio.

Building Operations for January

11 is somewhat dillicult to take au optimistic

view of the building operations for .lanuary,

which, with some exceptions, show quite a sub-

stantial falling off as eomi)ared with those of

January, 1011. Ihc net loss in some fifty cities

reported by Ihe American Contractor. Chicago,

amounts to 21 per cent, which is not so very
discouraging when the remarkably cold weather
that has prevailed is taken into account. Out-
side work was almost entirely suspended and
interior work could only he carried on under
favorable conditions. Hence, it is not surpris-

ing that permits were not asked when there was
no chance of starting operations. Gains were
made in only fifteen of the cities listed. Among
the most pronounced of these are the following :

Baltimore, 57 per cent ; Buffalo, 55 ; Dallas, 278 :

New Orleans, 157; Brooklyn, 52; Bronx, 464:
I'aterson. 35 ; Seattle, 53. Particulars will be

found in the following table:

Jauuaiv, Jaimarv,
l;il2. I'Jll. Percent.

City. Cost. Cost. Gain Loss
Atlanta $ 21)4.195.1; 42U,77S .. 31
Baltimore , 725.285 4UU,1«0 57
I'.inningham 243.277 201). 570 . . 1)

Buffalo 427.000 274.000 55 . .

I'etiar Rapids 50,000 115, ()00 5U
Chicago 1.1)1)U,300 3.143.200 .. 3(i

I'incinnati 11)5.045 545,350 .. 04
i-leveland 328,107 5114.122 .. 41
Columbus lil).l)3U 123.1s;i . . 1.S

Dallas G71,020 17S.289 27S
Denver 327.050 207,225 22
Detroit (iU2,2S5 l,:i41)..'<0U .. 51
Duluth 67,625 03.082 7
I'jvaiisville 24,250 31.45S . . 22
ciranrl Rapids 78,885 72,375 .s

Harrisburg 66,750 242.500 72
Hartford 1.57.1S5 192,253 18
Indianapolis 142.955 186.265 . . 23
Kansas City 426,851 373.010 . , 14
Los Angeles 2,456,872 2,104,875 16
Manchester 23,035 22,827 1 . .

.Memphis 252,170 840.725 .. 72

.Milwaukee 1)4,230 251.213 . . 02

.Min:ieapolis 204,355 280. 28U 7
Xashville 33,698 04.082 . . 47
Newark 589.401 938.091 . . 37
New Haven 391,183 1,012.325 01
New Orleans 2.S.S,085 112.035 157
Manhattan ll,l'47.250 13,670,777 49
Brooklyn J.o57,l)47 1,348,205 52 . .

Bronx :i. 442. 754 009,000 404 ..

New York 12,447.051 15,028,582 .. 20
Oakland 255,704 388.669 . . 34
Oklahoma City . . . 219.078 303.280 . . 27
Omaha 134,850 32:1.700 58
Pnterson 99,143 72,893 35
Philadelphia ...... 1.205,020 2.057,460 5J
Pittsburg 256.351) 594.005 40
Portland 1)06.023 11110.010 ., s

Rochester 284,629 208.0K5 . . 1

Salt Lake City 217,050 240.300 .. 9
San Francisco .... 1.870,017 1.017,008 13 ..

Scranton 00.080 71.713 15
Seattle 774.810 506.000 53 ..

Shrovenort 70.870 104,687 32
Spokane 83,438 120,940 .. 31
Toledo 114.435 105,308 8
Washington 757,9.54 1,278.1)52 .. 41
W'llkea-Barre 41,670 95,003 .. 58
Worcester 138.040 298.830 . . 54

Total $31,208,885 .$40,085,370 .. 21

Annual National Lumber Manufacturers'
Association

The tenth annual mc'Ctlng of the .Vallonal

Lumber Manufactunrs' Association will be held

on Tuesday and Wednesday, May li and 7, at the

Sinton hotel, Cincinnati, i>., ngrei'able (o an

announcemi'nt of presldi^nt Crlggs. Arrange-

ments have also been made whereby the conven-

tion may be contlnuid a third day. If It proves

necessary In order to compble Its business.

As a great many Important innlters will he

considered at this meeting. It Is earnestly desired

that each afllllaterl association be represented at

(he meeting by Us full i|Uota of delegates. Each

allied association is entitled to two delegates as

a minimum, and one additional delegate for each

one hundred million feet production or fraction

thereof, and three alternate delegates for each
delegate. While only delegates will be entitled to

vote, visitors will be w-eicome. Manager Leonard
Bronson asks that delegates be appointed as

early as possible, and that he be notified at his

liradquarters. Fidility building. Tacoma. Wash.

Growing Exports of Automobiles
Over $20,000,000 worth of automobiles were

exported from the United States in the calendar

year 1911, or twenty times as much as a decade
ago. The exports to foreign countries last year,

including tires and other parts, were valued at

$21.G30.);01 and the shipments to our own non-

contiguous territories. Hawaii. Porto Rico and
Alaska, $1,843,165. Ten years ago the exports to

foreign countries were but $1,069,782 in value:
by 1906 they had grown to $4,409,186; by 1910,

to $14,030,226, and in the calendar jear just

ended had ri.sen to $21,636,661, this increase of

$20,000,000 in the exports of American-made
automobiles within a single decade being one of

the most notable achievements of our foreign

commerce in recent years.

Meantime imports of automobiles info the

United States show a decreasing tendency. From

W. J. ECK.MA.N, VICE-I'RKSIUE.M- .M. U. FAR-
RIN LUMBER COMPANY, CINCINNATI, O.

1902 to 1906, before the industry had developed

in this country, imports rapidly increased, from
about $500,000 to $5,000,000, the high record In

imports of this class of vehicles. Since 1906,

however, the imports have steadily decreased,

last year's total having lieen less than $2,500,000.

The course of our trade in imports and exports
of automobiles Is Illustrated by the following

llgures covering quadrennial years from 1902 to

1911 :

SHIPMENTS
TO NON-CON-

LAI.EiNUAIl TIOUOUS TEB-
yuAllS IMTOIiTS KXPOHTS UITORIICS

19112 •$ 550.000 $ 1,069.782 $ 34.704
1906 4.9111,2118 4.409,186 185,870
1910 2,737.2118 14,1130,226 1.458,650
1911 2.446,248 21.636.661 1,843,165

•Fiscal year Imports for consumption.

This rapid Increase In exports of automobiles

from the United States Is In |)art due to the

rapid development of the domestic Industry. In

part to Ihe growing use of vehicles of this char-

acter throughoul Ihe world. In 1900 the value

of automobiles manufactured In the United States

was $5,000,000; In 1905, $30,(K10.I)0(I ; and In

1909, $249,000,000. That the Increased con-

suui|itlon of automobiles In this country Is he-

liiu' rnr)re and more supplied by machines of do-
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mostic manufacture may be infen-ed from the

fact that imports have greatly decreased during

a period in which production has grown from

$5,U(J0.O0O to nearly $200,000,000.

Most of the automobiles exported from the

United States go to British territory. The value

exported to Canada in 1902 was $37,430. while in

1910 it had increased to $4,383,487. and in 1911

to $7,180,547, or one-third the entire exports of

this class of manufactures. 1o the United

Kingdom, the total last year was $3,700,095,

against $948,995 in 1906 and $671,553 in 1902.

To France the exports grew from $59,051 in 1902

to $532,121 in 1911 ; to Germany, from $24,491

a decade ago to $281,608 least year ; to Mexico,

from $27,710 to $794,559; and to British

Oceania, chiefly Australia, from $9,581 in 1902

to $1,362,902 in 1911. To various other parts

of the world, including South America, Asia and

Oceania, the exports of automobiles last year

were large, in some casrs the largest on record.

Membership of Chicago Club

Accompanying is a list of the charter members

of the Chicago Lumbermen's Club joining up to

Feb. 9. With such a fair representation there

is every prospect that tb« membership will in

short order reach the limit of four hundred. The

non-resident membership is progressing propor-

tionately. At the recent meeting of the club,

it was definitely decided to levy an initiation

fee of $50 for resident members and $10 tor non-

resident members, which will be applied after

Feb. 15. Those intending to join should certain-

ly take advantage of the privilege of charter

membership and get in their application to Secre-

tary E. H. Klann, 1210 Masonic Temple, Chi-

cago, prior to that date.

RESIDENT CHABTEE IMEMBEBSHIP OF THE LUMBER-

MEN'S CLUE OF CHICAGO

Abbott, Frank I.

Adams, Elmer H.
Adams, H. L.
Agler, O. O.
Allen, Amos.
Allen, E. A.
Andersen, J. P.
Anderson, B. L.
Anderson, Burdis.
Andres, R. L.
Anguera, S. C.
Ansley, F. J., Jr.
Arthur, L. P.
Bacone, A. E.
Bader, Wm.
Baird, D. W.
Baker, F. M.
Barchard, John L.
Bartelme, T. E.
Real, Wood.
Bennett, S. C.
Bishop, H. H.
Boles, Frederic T.
Bowering. Wm. P.
Boyle. Clarence.
Braun, J. A.
Brooks, A. B.
Brown, F. L.
Buckner, S. W.
Caryl, A. H.
Casebeer. C. H.
Christiansen, C. M.
Clancy, Wm.
Claney, John.
Cowen, James C.
Cook, E. C.
Cook, E. L.
Cooledge, E. E.
Corson, Robert S.

Conklin, C. E.
Crane, O. F.
Crane, W. B.
Crawford, O. E.
Crow, L. W.
Daniels, Geo. B.
Darling. Chas.
Darlington, H. B.
Davis, D. H.
Davis, W. Harry.
Deeves, Griflen H.
Defebaugh, E. H.
De Witt, W. L.
Dial, Morris R.
Dierssen, E. W.
Dodd, L. H.
Dodge, E. F.
Downey, N. I.

Duthie, James B.
Eager, Wm. A.
Ehrhotf, Joseph.
Ely, L. D.
Fall, H. T.
Farnsworth, L. J.

Fish, Frank F.
Flanner. Frank.
Flanner, Geo. C.
Fletcher, P. S.
Flinn, C. B.
Ford, George R.
Ford, P.
Fox. Dan B.
l'"rver, James.
Gadd, F. R.
Garnet. C. E.
Gardner, Wm. H.
Gibbons, H. R.
Gibson, Henrv H.
Gilbert, P. E.
Gilbert, Wm. C.
Gillespie, R. H.
Goodwlllie, C. F.
Goodwillie. P. M.
Gorin, Chas. B.
Gregertsen, Arthur.
Gregertsen, N.
Griffith, Geo. D.
Gruninger, P. F.
Halpin, J. F.
Hand, N. T.
Hankey, James P.
Hansen, John T.
Hardy, F. A.
Haring. Louis C.
Hathaway, F. J.

Havden, Harvey S.
Herbert, W. A.
Hettler. H. H.
HoUoway, G. H.
Hooper, E. E.
Hooper, W. E.
Hopkins. W. H.
Howe, W. C.
Hubbard, Chas. C.
Hurd, John S.
Hurler, L. P.
Johnson. F. L.. Jr.
Keehn, Geo. W.
Kerns. G. K.
Kilgour. H. B.
Klniball. Wallace D.
King, W. O.
Klann, E. H.
Klapproth. Fred.
Lane. J. L.
Lang. E. A.
Leicbt. Edw. A.
Lesh, L. B.
Lill. James E.
Limbach. Chas. H.
Lovedale. H. N.
Ludington, N. J.

Lunow, Martin F.
Lurya. I.

McCaulev. Irvine.
McClelland, R. L.
McCullough, Hiram.

^IcDouucll, John.
M(llnllll,.|l. M. W.
.AlrGlnshcn. Joseph.
McLean. David.
Macintyre. E. J.

Mackenzie, A. II.

MacLeod. Murdock.
McMullen, F. B.
Macv, W. A.
Marsh. Chas. A.
Masters, B. F.
Mather. N. C.
Matthias. W. H.
Meeker, Edwin W.
Merrill. Jas. S.

Miller. Geo. A.
Miller. H. C.
Miller. James G.
Miller. Milton.
Mlngi-a, J. F.
Moore. T. A.
Morris. Harry.
Osgood, Geo. B.
Paepcko. Hermann.
Page, llarlan E.
Peftibone. H. D.
Pike. Francis J.

Pope. Geo. J.

Porter, Mark S.
Prvor. F. B.
Quixlev. A. C.
RatclifF. A. O.
Reitz. Alexander.
Reitz. Henry.
Reynolds, T. E.
Richardson. A. M.
Ridley. L. E.
Riel. J. M.
Rinn. Geo. P.
Ritchie. Chas. T.
Roedter. F. W.
Ross. H. C.
Rudderhnm. Fred H.

Ruth, A. II.

Schmechel. Paul L.
Schultz, Jas. M.
Schultz. Wm. W.
Serrell. W. L.
Sine. .lohn L.
Skeele. Edw. E.
Slavton. R. W.
Smith. C. E.
Smalley. C. M.
Soper, Jas. P.
Sprv, John C.
Sprv, Wm. T.
Starr. Lewis E.
Stewart. A. T.
Stokely. O. F.
Stone. Frank B.
Street. Harry L.
Sullivan. Robt. D.
Tegtme.ver, C. W.
Thompson. J. W.
Thornton, E. A.
Thornton. Edw. L.

Truman. M. G.
ITtley. J. B.
Van Norstrand.
Wagner. C. H.
Wallerstein. Al.

Wistcott. Charles ^\ .

Walsh. J. C.
Weidi'moor, Hessel.
Welch, H. D.
Wheeler. L. H.
White, Chas. B.
Willi". Harvey E.
Wilce, Geo. C.

Wlire, Thomas E.
Wiiileman. Chas.
Wilms. Wm.
Wilson, James A.

Yegge. C. Fred.
Zigler, Howard 11.

Chicago Hardwood Men Meet
Division "C" of the Lumbermen's Association

of Chicago, composed of the local hardwood

wholesalers, have inaugurated the custom of

giving little monthly noon dinners for the pur-

pose of getting together more frequently than

the gatherings of the general organization gives

them opportunity to do. The meetings are

strictly informal and combine both social and

business features.

The second of these dinners was held at the

Hofbrau restaurant, Feb. 6. with an attendance

of about thirty representative members of the

division. The business of the day was the ap-

pointment of the members of new committees

for Division "C" as follows :

EXECUTIVE COMMITTEE
Geo. D. GrifBth. chairman.
H. S. Havden.
H. R. Foster.
S. C. Bennett.
F. B. McMullen.

TRADE RELATIONS.
F. B. McMullen. chairman.
Paul Schmechel.
John S. Hurd.

MEMBERSHIP.
A. H. Ruth, chairman.
Geo. H. Bulgrin.
J. C. Ulrich.

MARKET CONDITION'S.
Park Richmond Company, chairman.
A. .T. Cross,
Estabrook-Skeele Lumber Company.
G. W. Jones Lumber Company.
Wheeler-Timlin Company.

ENTERTAINMENT COMMITTEE.
Wm. A. Eager, chairman.
S.j:. Bennett.
A. C'. Quixley.

Coining Meeting Illinois Builders

The Illinois Lumber & Builders Supply Deal-

ers' Association Ifas issued the program for the

twenty-second annual convention to be held at

the Sherman House, Chicago, on Feb. 13, 14

and 15. Among the speakers who -will address

the convention will bo Judge Peter S. Grosscup,

who will talk on business in general ; Albert G.

Flinn of Minneapolis, whose talk will cover the

importance of the National Federation of Retail

Merchants ; Hon. C. D. Joslyn of Detroit, who
is defending the lumber secretaries in the pend-

ing suit Instituted by the government and will

tell of the status of those suits ; Paul Lachmund,

secretary of the Wisconsin Mutual Insurance

Company, who will talk on mutual insurance

:

Dwight S. Bobb, attorney of Chicago, who will

discuss the lein law, and Charles E. Davidson of

Greenville, 111., who will talk on the same sub-

ject.

Among the entertainment features will be

Hoo-Hoo concatenation on Wednesday evening,

Feb. 14, preceded by a dinner in the evening. In

addition there will be a vaudeville entertain-

ment.

Exports of Manufactures and Their

Distribution

More than a billion dollars' worth of manufac-

tures passed out of continental United States in

the calendar year 1911. The estimate of the

Bureau of Statistics of the Department of Com-

merce and Labor made some weeks ago, that the

total value of manufactures sent to foreign coun-

tries and the noncontiguous territories of the

TTnited States in 1911 would aggregate more than

one billion dollars, is justified by figures just re-

ceived by that bureau showing in detail the for-

eign commerce of the year. They give as the

total value of manufactures sent to foreign

countries in the year ending December 31. 1911,

$964.773.968 ; to Porto Rico. .?21,861.137 : and

to Hawaii. $15,337,758, making a total of $1,-

001,972,863 as the value of manufactures pass-

ing out of continental United States last year.

Exports of manufactures from the United

States have more than doubled in ten years, and

quintupled in twenty years. In 1891 they aggre-

gated $190,000,000; in 1901, $447,000,000; and

in 1911. $964,750,000, or $1,002,000,000 if we

include shipments to Porto Rico and Hawaii,

foreign countries in 1891.

Four leading articles of domestic manufacture

(iron and steel, copper, mineral oil and wood)

supply over half the entire exportations of manu-

factures from the country, and to them the gain

of over $500,000,000 in ten years is largely due.

The record of our foreign trade in these articles

during the last twenty years is set forth in the

following table ;

EXPORTS OP LEADING ARTICLES OF DOMESTIC MANU-

FACTURE FRO.M THE UNITED STATES, CALEN-

DAR YEARS, 1891, 1901, 1911

1891 1901 1911

Millions of Dollars

Iron and steel 31 103 250

copper 9 3;^
103

Refined mineral oil 41 67 lOO

Wood manufactures 23 46 91

All other manufactures 86 197 421

Totals 190 I'i^ 965

American manufactures are sold in all parts

of the civilized world. Last year the exports of

agricultural implements from the United States

to Russia aggregated $7,273,203, those to Canada

and Argentina, each about $6,000,000. to Ger-

many, $2,378,953, and to France, $3,088,298.

.\bout three and one-third million dollars' worth

of automobiles went to the United Kingdom last

year, and nearly double that sum to Canada.

Mexico, Cuba and Argentina, as well as Canada,

are taking large amounts of railway equipment,

the value of freight and passenger cars alone

sent to each of those countries last year ranging

from $1,000,000 to $2,500,000. Europe took

nearly $1,250,000 worth of American clocks and

watches in 1911, and Canada an almost equal

amount. Our growing exports of copper pigs

are mostly sent to the industrial countries of

Europe. All grand divisions and practically all

important countries are represented in our high

record exports of iron and steel in their numer-

ous forms— rails, typewriters, structural forms,

cash registers, adding machines, locomotives, sew-

ing machines, windmills, printing presses, etc.

Cuba. Canada and Great Britain offer large and

growing markets for our boots and shoes. De-

tailed information regarding the trade in the

various articles exported, including their dis-

tribution by countries, is available in the annual

volume. Commerce and Navigation of the United

States, shortly to be issued by the Department

of Commerce and Labor, through its Bureau of

Statistics.

The distribution to the world of the billion

dollars' worth of manufactures exported is the
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subject of much inquiry among the manufactur-

ers of the United States.

Itese inquiries have led the Bureau of Sta-

tistics to the preparation of a statement show-

ing the distribution, article by article, to the

various sections of the world, grouping these for

convenience of the study according to grand

divisions showing the value of exports to Europe,

North America, South America, Asia, Africa and

Oceania respectively in 1911 and at the earlier

period in which the total was but half that of

today.

Comparing the exports of manufactures in 1911

with those of earlier years, the Bureau finds that

they have increased 100%, or doubled in value

since 1902. and therefore compares in detail the

figures of 1911 with those of that year. It finds

that in this nine years' period in which the

value of manufactures exported doubled, the in-

crease, measured by percentages, is : to Asia

36%. to Africa 04%, to Europe 70%, to North

America 158%, and to South America 248%.
The growth aud changes in distribution of our

exports of manufactures during the last decade

are well illustrated by comparative figures cover-

ing a few of the more important articles. Of

iron and steel manufactures, for example, the

exports to Europe in the fiscal year 1901 were

$44,000,000, in 1911, $51,000,000 ; to North

America, in 1901. $44,000,000, in 1911, $107,000,-

000, the growth in exports to Europe being

slight, while those to North America more than

doubled. To South America the figures for 1901

were $9,000,000. those for 1911, .$30,000,000; to

Asia, $9,000,000 in 1901, .$18,000,000 in 1911 ;

to Oceania. $0,000,000 in 1901, $19,000,000 in

1911 ; and to Africa, .$3,333,333 in 1901, $5,500,-

000 in 1911.

Our exports of copper and manufactures there-

of are principally to Europe, the figures having

grown from $41,000,000 in 1901 to $98,000,000

in 1911, and representing in that year over nine-

ty per cent of the total exports of that article.

Of refined mineral oil the exports to Europe
increased from $41,000,000 in 1901 to $48,000.-

000 in 1911 ; to Asia, the second largest market,

from $12,000,000 to $19,000,000, while to no

other grand division were the figures for 1911

as much as $10,000,000, South America, however.

being credited with $0,500,000, against less than

$5,000,000 a decade earlier. Of leather and
manufactures the exports to Europe increased

from $21,000,000 in 1901 to $33,000,000 in 1911 ;

to North America, from $3,333,333 to $13,066,-

COC: to South American, $500,000 to $3,000,000;

and Asia, from $333,333 to $1,500,000.

Every part of the world is taking increased

amounts of agricultural implements from the

United States. To Europe the growth in the

decade 1901-1911 was from $10,000,000 to $17,-

000.000 ; to North America from $2,500,000 to

$0,000,000; to South America, from $1,750,000

to $9.000.000 : to Asia, from $190,000 to $750,-

000: to Oceania, from $1,000,000 to $1,750,000,

and to Africa, from $2.50.000 to $1,500,000.

American cars and carriages, including auto-

mobiles, are also increasing in popularity abroad,

the exports having nearly trebled in ten years.

Of the $30,500,000 worth exported in 1911, one-

half went to North America, $15,500,000, against

$3,.'.00.000 in 1901 ; to South America, $5,000,-

000, against less than $1,000,000 a decade

earlier: and to Oceania, $3,000,000, against $1,-

cncnor, In 1901.

Imports of Forest Products from Canada

.\ comparison of the Import of forest products

frrm Canada Into the United States for the last

three years shows that the total amount of

lumber lmi)orled during 1911 was slightly In

excess of 1909, and nearly $3,000,000 less than

1910. The value of log Imports, however, in-

cluding elm. hemlock, oak, pine, spruce, tamarack

and others, has Increased each year and amounted
In 1911 to $4,161,000. The Import of square

timbers has not been ver.V material, and showed

B remarkable decrease from 1909, when It aggre

gated $148,000. to 1911 when the valif reached

but $11,000. The value of the importation of

wood for pulp increased both over 1909 and 1910

aud amounted to $6,092,000. There has been a

material increase in the value of sleepers and

railroad ties coming into this country from the

Dominion, it increasing from 1909 to 1911 from

$287,000 to $356,000. There was a decrease in

the importation of shingles .and lath.

Chestnut in Tennessee

The valuable t.mnic properties of the chestnut

have made this tree of recent years one of the

most important forest trees of Tennessee. A
bulletin on the subject compiled by W. W. .\she

of the lUnited States Forest Service .says that

seven tannic extract plants are now in operation

in the state, and all use chestnut wood and hark.

More than 50.000 cords of wood with a value of

$187,500 are consumed by these plants an-

nually. In addition, reports for 1909 show Ihat

71,962,000 feet of chestnut lumber were cut in

Tennessee with a mill value of $1,121,888. The
bulletin estimates on this basis that the chestnut

is worth annually to the state of Tennessee

$1,640,000. The bulletin goes into detail as to

the silvical characteristics, diseases and defects,

types of growth, and various phases of forest

management tending to create a perpetual sup-

ply of good stock. It further treats of the rela-

tive number of board feel, cubic feet and cords.

Building in Canada Brisk During 1911

Building operations in the Dominion of Canada
were not only remarkably active duriug 1911, but

showed a vast increase over figures for the pre-

vious year, the twenty-two principal cities in-

vesting nearly $120,000,000, an increase of

twenty-nine per cent over 1910 and eighty-two

per cent over 1909. Toronto with an expenditure

of $24,000,000 was in the lead, and was fifteen

per cent ahead of its 1910 investment. The
greatest increase was shown in Calgary, and

amounted to one hundred and thirty-one per cent.

Vancouver was second in actual amount ex-

pended, and next came Winnipeg, Montreal and

Calgary. There were decreases in the building

investment in but five of the twenty-two prin-

(ipal cities of the Dominion.

Forest Protective Measures

At the quarterly meeting of the Michigan

Hardwood Manufacturers' Association, held a;

Detroit on Jan. 25, a paper by Thomas I!.

Wyman. secretary of the Northern Forest Pro-

tective Association, was read. The object of the

address was a stimulation of an interest in forest

protection work among timber owners of lower

Michigan, with the hope of securing an organiza

tion for that section similar to the Northern

Forest Protective Association, which has for its

object the protection from fire of the forests of

the northern peninsula. The paper was so

deserving of attention that the Michigan Manu-
facturers' Association, through its secretary, has

had it printed in paiuphlet form for distribution

with the idea of giving the members an ojjpor-

tunity of studying more closely the accomplish-

ments of the northern timber owners.

The address deals with the work already done

by Mr. Wyman's organization. It points out that

frequency of forest fires has come only with the

inroads of civilization into the forests, and the

continued march of development which has

necessitated the practice of firing the forests.

It was an appreciation of these conditions which

led to the organization of the Norlhi-ru Foiesl

Protective Association In 1010. II was planned

that the organization would protect the forests

by patrol, and by stimulating a public Interest In

their behalf. It became neccsBnry to secure an

efllclcnt corps of wardens, and to list every acre

of land and apportion them among tln' wardens

so that they would be under constant i)atrol.

Mr. Wyman says Ihat one of the ini>st marked

conditions which he encountered was the Igno.

ranee r.f tin- nv.-nici' Individual of all fori'St lire

laws. The policy of the association in these

instances was to mail to the persons in question

copies of the statutes and suggestions for co-

operation with the association. In this way
personal interest was stimulated and many new
members made for the association. In fact It

was this awakening of public interest which has

been the strongest worker in the cause of forest

fire protection.

It was necessary of course to give the wardens
authority, and this was done by granting them
special appointments from the state department,

under which they have the power to arrest with-

out warrant, to compel assistance in fighting

fires, and to place the burden of fire fighting

costs upon the township where it occurred. As a

result, in the year 1911. while more than one

hundred fires were discovered, not one did any
material damage on patrolled land. These re-

ports cover 2.100,000 acres, upon which assess-

ments were paid. The total assessment from the

org.anization to the first of March. 1912, was
five-eighths of a cent per acre.

Mr. Wyman concludes his paper with a few
suggestions as to the procedure of the organiza-

tion of an association such as he represents.

Copies of the document can probably be had by

writing to .T. C. Knox, secretary of the Michigan

Hardwood Manufacturers' Association. Cadillac.

Mich.

A Publication of Merit

The lumber business is taking on the character

of almost every other important industry in the

country in that the big operator is constantly

becoming more of a factor and the smaller man
is cither cutting out his stumpage or is selling

out to bigger interests. With this change of

condition, the bonding of timber holdings is also

becoming much more frequent, and as a result,

timber bonding liouses making a specialty of this

line are now in existence in considerable number.

Until recently there was but little information

concerning this type of investment, which was
acceptable to prospective investors or timber

holders contemplating the honding proposition.

Sever.al months ago. however. T. S. McGrath. 38

South Dearborn street. Chicago, issued a book

treating of every detail of this subject, entitled

"Timber Bonds." The publication has met with

pronounced success not only among lumbermen,

but it has also attracted considerable notice

outside. As an instance, the current annals of

the American Academy of Polilical and Social

Science. Philadelphia, says :

"This book is one of the best Intensive studies

of a particular class of securities which has

appeared within recent years. Beginning with

the review of the method of examining timber

properties, the author proceeds to outline the

procedure In the formation of underwriting syndi-

cates for limber bonds: goes fully into the con-

tracts between the bankers and the owners for

the delivery pf the bond, and makes an admirable

study including many valuable specimen Illus-

trations of trust deeds and types of timber bonds.

There is also given a discussion of sinking funds

for timber bonds, and concise and valimble col-

lections of definitions of words and phrases

encountered In connection with this class of

security."

The publication well merits the attention of

any one Interested In timber bonding proposi-

tions.

The Ilircbwood Lumber Company has been In-

eorpcjrated at St. Paul. Minn., with iin authorized

capital stock of $100,000.

Fire recently destroyed the furnllure factory

of the Hockford Desk Company, Kockford. 111.,

entailing a loss estimated at $200,000. The

plant will l>e rebuilt.

The "veneer of politeness" sometimes Is so

Ihin that It Is transparent, and the defects of

the bash- material show through.
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Miscellaneous Notes

D. F. Sullivan has begun the manufacture of

hardwood lumber at Naples, Tex.

Doemling Brothers of Detroit, Mich., recently

began the manufacture of furniture.

Charles E. Osborne. Mucklow, W. Va., recently

began the manufacture of hardwood lumber.

The Portland Body Works, Portland, Ind., has

Increased its authorized capital stock to $54,000.

The Haverhill Woodheel Company, Haverhill.

Mass., recently began the manufacture of wood-

heels.

The John M. Woods Lumber Company, Mem-
phis, Tenn., has been incorporated with a capital

stock of $30,000.

The Wisconsin Central Lumber Company, Osh-

kosh. Wis., has been incorporated with a capital

slock of $50,000.

The John A. Dunn Company, manufacturer of

chairs, Gardner, Mass., has increased its capital

stock to $500,000.

The Williamson Mill & Lumber Company,
Rochester. N. Y., has been incorporated with a

capital stock of $75,000,

The McCammon & Lang Lumber Company,
Corsicana, Tex., has increased its capital stock

from $40,000 to $50,000.

The Salamanca Veneer & Panel Company,
Salamanca. N. Y., has changed its name to the

Salamanca Panel Company.

The Menominee White Cedar Company, for-

merly of Menominee, Mich., has removed its

headquarters to Marinette. Wis.

The Bedell Furniture Company. Muskogee.

Okla.. has been succeeded by the Muskogee Fur-

niture Manufacturing" Company.

The Central Illinois Lumber Company. East

St. Louis. III., has been incorporated with an
authorized capital stock of $42,000.

On Jan. 26 fire destroyed the plant of the

Standard Veneer Company of Stockholm. Me.,

entailing a loss estimated at $50,000.

The Banta & Bender Company, manufacturer

of incubators and refrigerators. Ligonier, Ind.,

has increased its capital stock to $100,000.

The general offices of George F, Craig & Co.,

large lumber wholesalers formerly located at

Savannah. Ga., have been moved to Jacksonville,

Pla.

The Blair Veneer Company of North Troy, Vt..

Is erecting a new plant at that point and will

transfer its Montgomery, Vt., basiness to North

Troy.'

The Schweitzer-Westerman Company, Louis-

ville, Ky., has been incorporated with a capital

stock of $1,000 and will manufacture hardwood
flooring.

The Kleymeyer Lumber Company. Vincennes.

Ind., has been succeeded by the W. M. Simpson
Lumber Company, with headquarters at Gales-

burg, III.

It is announced that the piano factory of

Knabe Brothers Company of Cincinnati, which
was recently burned entailing a $100,000 loss,

will be rebuilt.

The Patton Lumber & Timber Company,
manufacturer of hardwood lumber at Catletts-

burg, Ky.. has been succeeded by Doran & Co.,

with headquarters at Cincinnati, O.

The McFarland Lumber Company, Houston,

Tex,, has been incorporated with a capital stock

of $10,000. The incorporators are J. A. Mc-

Farland, E. G. Shilkee and N. B. Judd.

The Grand Rapids Veneer Works. Grand
Rapids, Mich., has purchased about 2.500.000 feet

of logs this season, consisting of oak, maple,

basswood, ash and elm, with a little sycamoi'e.

H. V. Butler & Co., manufacturers of cabinets,

mantels, etc.. New Brunswick, N. ,1., have been

succeeded by the Butler-Howell Company, which
is incorporated with a capital stock of $200,000,

Paul G. Mehlin & Sons are well under way
with the erection of their new piano factory at

West New York, N. J. The new plant will be

four stories high and 200 x 225 feet. It will be

modernly equipped in every way.

The Northern Hardwood Company. Herkimer,

N Y.. has been incorporated with a capital stock

of $50,000 to deal in lumber, timber lands, etc.

The incorporators are C. H. Smith, Jr., Utica :

L. L. Southwick and J. Montgomery of Herkimer.

The J. W. Heninger Company. Inc.. has re-

cently entered the lumber business at Chilhowie.

Va. The company has a maximum capital of

$20,000 : minimum. $15,000. The officers are

J. W. Heninger, president : J. B. Sechler, vice-

president and secretary.

The Mitchell Parquet Floor Company of

Brooklyn, N. Y., has been incorporated with a

capital stock of $25,000, divided into shares of

$100 each, Tlie directors are as follows : Perci-

val S. Jones and Vincent C. King of New York
City and Charles W. Dunfee of Brooklyn.

A new veneer plant will shortly be erected at

Arlington, N. J., by Garrett Gordon of New York.

The plant will be composed of two buildings, the

cutting department being in one 50 x 100 feet,

and the storage department in another of similar

size. Mr. Gordon will specialize in imported
cabinet woods.

D. D. Langton. formerly engaged in the manu-
facture of gun stocks in Des Moines, la., an-

nounces that he will establish in Des Moines a

veneer factory to be conducted in connection
with the C. L. Willey factory of Chicago. The
new factory will involve an investment of

$20,000, and will be in operation within two
months. Mr. Langton has several other veneer

factories in tlie Middle West located at Glasgow.

Mo. : McCrory. Ark. ; Pekin, III., and Memphis,
Tenn.

The Cincinnati Veneer Company of Cincinnati,

O., has been somewhat delayed in the erection

of its new veneer plant which will take the

place of the company's recently burned mill, but

expects to have it fully equipped and running
v.'ithin a month. The new mill will give the

company a greatly increased output, as it will

be equipped with unusually ample drying facili-

ties, which will be more than enough to take

care of the large mill output. It is expected

that the new plant will be superior in every

way, and will turn out a line of veneers of

unexcelled quality.

mTO:^tim;>tTOW»TOKWi!TO)its^^

Hardwood l^Jews ^otes f

CHICAGO

H. C. Miller of the Hardwood Mills Lumber
Company, has left on a trip among the Wis-

consin mills.

F. II. Schneider, a well-known Wausau. Wis.,

hardwood wholesaler, was in town for a few-

days this week.

Joseph Okeneski of the Arpin Hardwood Lum-

ber Company, Atl.inta. Wis., called on the local

trade the past week.

W. E. Allen, a wholesale dealer of Milwau-

kee, Wis., was in the city on business last week.

F. B. Smith of the Buswell Lumber & Manu-
facturing Company, the widely known Wausau.
Wis., hardwood concern, visited several of his

Chicago friends the early part of this week.

P. H. Edwards of the Edwards-Fair Lumber
Company, Lansing, Ark., is in town on a short

buying trip.

The J. S. Stearns Lumber Company of

Odanah, Wis., was represented in town this

week by C. B. Bontelle.

C. M. Christiansen of the Christiansen Lum-
ber Company. Rector building. Chicago, left this

week for a trip among the mills of Wisconsin.

Taylor & Crate, the well-known Buffalo. N. Y.

wholesalers, had their Mr. Todd visiting the

local trade this week. Mr. Todd is Wisconsin

and Michigan buyer for Taylor & Crate's south-

ern mills.

B. W. Ackles. secretary of the Alton Lumber
Company. Buckhannon, W. Va., spent several

days in Chicago last week.

Hardwood Recokd had the pleasure of a call

from J. W. Long of New York City, editor of

the New York Lumber Trade Journal, on Wednes-

da.v of this week.

George D. Burgess of the hardwood manufac-

turing and export house of Russe & Burgess, Inc.,

Memphis. Tenn., called at Hardwood Record
offices on Feb. 5. on his way home from a busi-

ness trip to New York. Mr. Burgess reports an
improving condition in the eastern trade.

F. L. Brown of Crandall & Brown of Chicago

spent several days in Pittsburgh this week on

business.

E. E. Skeele of the Estabrook-Skeele Luml>er

Company left the city on Wednesday of this week
for a buying trip of several days' duration in

northern Wisconsin.

Ralph May of the May Brothers Lumber Com-
pany. Memphis, Tenn., was in town this week,

W. W. Gamble, secretary and manager of the

Wausau Lumber Company of Rib Falls, Wis.,

spent several days of the past week on business

in Chicago.

F. K. Bissell, secretary and general manager

of the Rib Falls Lumber Company of Rib Falls,

Vv'is.. called on the local trade Thursday and

Friday of this week.

Robert J. Ray of the Sun Lumber Company,
Weston, W. Va., visited the city on a selling trip

a few days ago.

R. C. Schulz, sales manager of the Yawkey-
Bisseil Lumber Company, Arbor Vitae, Wis., was
in town recently.

A. S. Pierce of Danielson & Pierce, the well-

known Rhinelander manufacturing and whole-

saling house, visited the trade last week.

R. F. Hodges of Milwaukee, prominent as a

hardwood wholesaler, was in town a few days the

tirst part of the month.

Harry Wilber was in the city on a selling trip

Feb. 6 and 7. Mr. Wilber has just left the

service of the Brittingham & Young Company,
Madison, Wis., and has gone with the Brooks &
Ross Lumber Company of Schofield, Wis. He
will make his headquarters at Madison.

The firm of J. O. Nessen & Co., a co-

pintnersbip composed of J. L. Nessen and Andrew
.7. Doble. doing a lumber, commission and ship-

ping business at Manistee. Mich., and Chicago,

has been dissolved. Mr. Doble has withdrawn

and Mr. Nessen will continue the business under

the styles J. O. Nessen Lumber Company, an

Illinois corporation, and the Nessen Transporta-

tion Company, an Indiana corporation.

The Huddleston-Marsb Lumber Company of

Chicago states that the month of January was
highly satisfactory for it, and that its veneer

and mahogany business was far ahead of Jan-

uary, 1911.

The Theodore Fathauer Company of Chicago
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recently bought the mill of the Helena Spoke
Mill Company at Helena. Ark.

The Enterprise Parlor Furniture Company has

been incorporated in Chicago with $15,000 cap-

ital to manufacture furniture. Wm. Dechart is

interested in tiie new association.

H. T. Below, trustee of the Vollmar & Below
Company of Marshfield, Wis., was in the city on
business last week.

G. M'. Jones, president of the G. W. Jones

Lumber Company. Appleton, Wis., recently spent

the day with his local manager, A. H. Ruth.

M. J. Fox. general manager of the Von Platen

Lumlwr Company interests at Iron Mountain.

Mich., was in Chicago last week on his way to

the Milwaukee meeting of the Northern Hemlock
& Hardwood Manufacturers* Association.

The February edition of the Red Book pub-

lished by the Lumbermen's Credit Association,

Great Northern building, Chicago, has been

completed and is in the hands of subscribers.

Hardwood Record is in receipt of a novel

souvenir calendar from the Wisconsin Seating

Company of New London, Wis., successor to the

Wisconsin Veneer & Lumber Company, Port
Washington, Wis. The souvenir is in the form
of a five-ply quartered oak panel, cut to shape
representing the outline of the state of Wis-
consin. On this is stamped a reproduction of the

plant of the concern, and attached is a calendar

of the year 1912.

Hardwood Record is indebted to the Carr,

Ryder & Adams Company, the big sash, door and
blind institution of Dubuque, Iowa, for a copy of

its five hundred page 1912 catalog. This is one
of the handsomest and most complete, illustrated

works involving everything used and usable in

house building, that has ever been issued.

A. H. Ruth, vicegerent snark of IIoo-Hoo.
northern Illinois district, announces that there

will be a big concatenation at the New Sherman
House in Chicago on Wednesday evening, Feb. 14.

Dinner will be served in the Gray Room at G :30

and those intending to be present are requested
to send in reservations immediately to Mr.
Ruth in the Railway Exchange building, Chicago.

NEW YORK -

The annual banquet of the New York Lumber
Trade Association was held on the evening of

Feb. 1 at Delmonico's. with about 250 members
and guests present. The dinner was. of course.

par excellence, followed by exceedingly high-

class vaudeville. The menu cards, which were
sketched with pen and ink, were very attractive

and humorous. The banquet hall was handsomely
decorated and the guests entered enthusiastically

Into the program of the evening, the banquet
being pronounced one of the most enjoyable in

the history of the organization.

A matter of great importance to lumber
exporters and shippers as well as exporters in

other lines of goods is the great scarcity pre-

vailing of sufficient tonnage to carry on the great
demand in foreign markets for all kinds of

American products. In a recent interview with
one of the leading steamship lines, which line

Is very largely used by lumber exporters, it was
stated that rates to all foreign ports had prac-

tically doubled in the past twelve months, and
that even at the advanced price, tonnage is so

scarce that many shipments are being delayed.

One large lumber export house has had a tr(r-

mendous amount of lumber held up for about
three months awaiting available space for ship-

ment. This lumber had all l>een sold and was
not on consignment. This Is a situation which
exporters and shippers should figure on, In com-
mitting themselves on foreign orders.

W. B. Fletcher has severed his connection as

yard manager for the Ilobanllunter-Feltner

Company, the large cypress wholesale bouse of

Chapman's Docks, Brooklyn, to organize the

W. B. Fletcher Company, which will take over

the Chapman's Docks planing and sawmill on

Chapman's Doiks. Brookl.vn. The new company

will do a general custom, saw and planing busi-

ness, and with the large experience which Mr.
Fletcher has had in the retail lumber and mill

trade, the operations of his company will be of

distinct advantage and benefit to the lumber
trade of the city.

W. W. Dempsey, large hardwood and spruce

operator of Johnstown, Pa., with local office at

IS Broadway, is running his West Virginia opera-

tions full time and is in fine shape for 1912

business. Mr. Dempsey will cut about 40,000.000

feet of hardwood,' spruce and hemlock at his

West Virginia operations., and is also manufac-

turing about 12.000,000 feet of high-class gum
and tupelo at his operations at Pee Dee, S. C.

Harry Diener, manager of the local office of

Mr. Dempse.v, ably represents his interests in

this vicinity.

J. J. Linehan of the Linehan Lumber Com-
pany. Pittsburgh, Pa., local office 1 Madison
avenue, spent several days in town during the

fortnight in the interest of business. This com-

pany is in tine shape for 1912 business.

William Schuette of William Schuette & Co..

the prominent wholesale house at 1 Madison
avenue, accompanied b.v Mrs. Schuette. recently

sailed for a three months' pleasure trip on the

continent.

George D. Burgess of Russe & Burgess. Inc..

prominent Memphis hardwood and export house,

spent the greater part of the fortnight in town
on business.

John Raine of the Meadow River Lumber Com-
pany, Rainellc, W. Va., was in town during the

fortnight visiting with F. J. Cronin, the New
I'ork state representative of the company. The
company manufactures very high-grade hard-

woods, spruce and hemlock, including choice

poplar, and will shortly have completed an up-

to-date hardwood flooring plant.

BUFFALO

The matter of stop-over privileges on through

shipment of lumber has been discussed of late be-

tween lumbermen and the railroads, and as a re-

sult an appeal to the Interstate Commerce Com-
mission was decided upon by members of the Buf-

falo Lumber E'xchange. A special party visited

Washington on Jan. 29 and appeared before

Commissioner McChord and Examiner Bo.vie and,

in accordance with their suggestion, a brief has

been submitted to the commissioners by the Buf-

falo lumbermen. Among the party that went to

the capital were the following : Horace F. Tay-

lor, Isaac N. Stewart, C. Walter Betts, Knowlton
.Mixer, James B. Wall. Arthur W. Kreinheder, An-

thony Miller, Frank W. Vetter, J. Newton
Scatcherd, William A. Perrin, Edwin W. Goer-

litz and William II. Frederick, general traffic

manager of the Buffalo Chamber of Commerce.
President W. L. Sykes of the Emporium Lum-

ber Company with members of his family has

gone to Porto UIco, where he will spend some
weeks. The company's mill at Austin, Pa., has

resumed operations and Is turning out a fair

amount of stock.

Among the initiates into IIoo-Hoo at the con-

catenation held here by Viceregent II. T. Trotter

last month were W. L. Blakeslee and W. A. Per-

rin of lllakeslec. Perrin & Darling. The new
IIoo-IIoos numbered ten.

I. N. Stewart Is one of the executive commit-

tee of the association In charge of the hundred

years' peace celebration to be hold on the Ni-

agara Frontier in 1914-15, in which all English

speaking peoples will join.

A. J. Ellas recently visited Albany on business

and while there urged the chnirnian of the As-

sembly Cities Committee to hold th.' hearing on

the commission form of charter In Buffalo.

F. M. Sullivan has been shipping fir to Canada
for use of the government, and slates that the

trade In maple Is showing a good deal of Im-

provement at hlH yard.

R. D. McLean has returned from Washington,

where he attended a meeting of the National

Lumber Exporters' Association. Hugh McLean
is planning to take a southern trip this month.

M. M. Wall, with his friend Peter McNeil of

the McNeil Lumber Company, left late last month
for Mt. Clemens, Mich., where they expect to re-

main for a few weeks.

Charles C. Slaght, formerly of Chestnut &
Slaght. has established a hardwood office on the

tenth floor of the Ellicott Square building and

will handle various stocks.

PHILADELPHIA

Charles K. Parry & Co. report rushed orders

at .their mills. At the Carolina Spruce Com-
pany's mill, Pensacola, N. C, they are cutting,

some fine poplar trees, some of them averaging

from 3.000 to 5.000 feet of lumber per tree.

.Tanuary business was fifty per cent in advance

of the same month in 19^.
Ben ('. Currie of Curritwet'' Campbell states that

business is rapidly expanding. J. H. Campbell

is on a trip to North Carolina settling some de-

sirable contracts. W. N. Lawton, formerly of

Howes, Lawton & Russell, has been recently en-

gaged by this firm to look after the yellow pine

department. Harry A. Kay, formerly with the

,

Otter Creek Boom & Lumber Company, will he
salesman for the eastern Pennsylvania district.

Owing to increasing business Currie & Campbell

'

have been obliged to enlarge quarters by adding
adjoining oflices.

A new concern to commence business on Feb. 1

is the W. R. Taylor Lumber Company, manufac-
turer and wholesaler, with office at 1023 Land
Title building. The officers are W. R. Taylor,

president, formerly with the Colleton Cypress,

Company, the Patton Company and at one time
in business for himself : F. O. Havener, vice-

president, who is also president of the Alto Lum-
ber Company, Pulaski. Va.. and of the Sewell

Lumber Company. Sewell. W. Va., and Otto

Cluss, secretary, formerly manager of the Alto

Lumber Company.
The Tomb Lumber Company reports business

brisk. Its mills are running full capacity and
good orders are coming in liberally.

G. E. Burkhalder, formerly with Beecher &
Barr, has recently connected himself financially

with the J. W. Turnbull Lumber Company. 608
Crozer building. Mr. Turnbull. who has been

confined in the hospital with typhoid fever for

some time, is reported bettcM".

The W. M. Ritter Lumber Company testifies

to enlarged trading. A. J. Williams, who long
;

has been connected with the selling department
of this house, succeeds G. V. Patterson as East-
i-rn sales manager for this company and the
Colleton Cypress Company, with headquarters in

I'liiliuielphla.

Jerome II. Shelp has reimived his office to

2223 and 2224 Land Title building. H. S. Best

of this house has now full charge of the Shelp

plant at Choctaw Point, Mobile, Ala.

Among recent visitors to the local trade were
John Raine, Rainesvllle, Va. ; W. L. Shepherd,
New York, representing Dougherty, McKey &
Co.. Birmingham. Ala. : James F. Judge, secre-

tary Lumbermen's Exchange. Seranton. Pa. ; J.

A. Wilkinson. Bristol. Touu,. and J. V. Jamison,

llagerstown. Pa.

SHiniiel II. Shearer & Son have engaged H. R.

Ilarman as salesman lo succeed .John J. Soble

In the" Rochester (N. Y'.l territory: Frank
Schaffner to take over eastern Pennsylvania, and
J. II. Langham, who succeeds J. E. Du Bols to

cover southern New Jersey. S. II. Shearer says

that January proved the best month his' flrm has

ever realized.

The Ludowlcl l.uinlier Company. Wilmington.

Pel., was chartered under Delaware laws .Tan I

with a capital of $2O,O0O.

The Norva Land & Lumber Company. Inc..

(lied a petition In bankruptcy In the United

Slates Court In Norfolk. Va., on Jan. 27. George

Warier, Philadelphia ; John Selp and Theodore
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S. Gavnett. Sr., of Norfolk have been appointed

receivers. Tlic liabilities are given at $103,032

and the assets $103,159.

Albert Schoenliui. president of the A. Schoen-,

hut Company, which conducts one of the largest

loy-makin? plants in the United States, was

loimd dead in bed on Feb. 3. His death was

due to paralysis of the heart. Mr. Schoenhut

v,-as sixty-three years of age. He leaves six sons,

all of whom wit-? .Tssnciated with him in busi-

ness.

PITTSaUROH

D. L. Gillesiuc of D. L. Gillespie & Co. and

wife will spend the remainder of the winter at

Augusta. Ga. Mr. Gillespie says that his com-

pany will be busy taking care of present orders

up to April 1 at least.

.7. J. Linehan. president of the Liuehan Lumber
Company, attended the recent hardwood conven-

tion at Cincinnati. He returned believing that

the lumber business will right itself, especially

in the line of hardwoods.

Frank E. Smith, hardwood manager of the

lireitwieser & Wilson Company, has been busy in

the eastern territory the past two weeks. He is

sending in some nice orders.

H. E. Ast, hardwood manager of the American

Lumber & Manufacturing Company, attended the

hardwood convention at Cincinnati. He reports

that be never found stocks so short in West

Virginia as during the past six weeks.

The Acorn Lumber Company is branching out

and steadily increasing its trade. Its Xew York

office, which is under the management of Mr.

Hollahan, is doing a good business.

B. W. Cross. Pittsburgh manager for the

Thomas E. Coale Lumber Company, is in Buf-

falo this week hustling for business.

.John C. Shafer, a well-known Pittsburgh car-

riage manufacturer, died recently at his home
at 209 South Xewville street. Oakland. He was

for years the leading carriage manufacturer of

the South Side.

R. G. Camp of the Camp Manufacturing Com-

pany, stopped off in town recently to see how
Pittsburgh business stood up. He reports stocks

very short at the mills.

laimber & Manufacturing Company of Danville,

Va., has taken a position to represent the Mor-

gan Mill Work Company of Baltimore in Vir-

ginia and other Southern states, where he is

widely known.
Among visiting lumbermen here during the

past two weeks were James West of the Midland

Lumber Company. Parkersburg. W. Va. ; Eugene

C. Hayden, vice-president of Boynton .Sc Co., Inc.,

Chicago ; Mr. Holland of the Holland-Cook Man-

ufacturing Company. Tacoma. Wash., and G. G.

Barr of Beecher & Barr, Philadelphia.

Philip Littig, formerly connected with the

Stirling-West Company of this city, a hardwood

exporting concern which went out of existence

after the great fire, and subsequently in the em-

ploy of the Dickson Lumber Company of Norfolk,

was in Baltimore ten days ago on business and

also to see members of his family. Mr. Littig is

carrying on a sawmill operation near Roanoke.

Va., being one of the young Baltimoreans who
promise to sustain the reputation of the city in

the hardwood trade.

Richard W. Price of Price & Heald Intends to

spend six weeks or two months at Los Angeles,

Cal., with a married daughter who resides in that

city. His health has not been good of late and

it is thought that a change of scene will com-

pletely restore him.

An application for the appointment of a re-

ceiver for the Heise & Bruns Mill & Lumber

Company of this eit,y, filed last week, was with-

drawn later on payment of a claim of some $200.

H. J. Munro of the firm of H. J. Munro & Co..

of Liverpool, stopped in Baltimore last week on

his way back to New York, preparatory to tak-

ing the steamer for home. He had been in the

Lnited States since the early part of .January

and had visited some of the lumbering sections.

He reported that prices were held rather high by

the millmen, all of whom had gone up in their

figures.

President Harvey M. Dickson of the National

Lumber Exporters' Association : Edward Barber

of the Howard & Barber Lumber Company of

Cincinnati, and J. W. Eekman, vice-president of

the M. B. Farrin Lumber Company of Cincin-

nati, visited Baltimore after the annual meeting

of the organization in Washington.

BOSTON

George E. Miller, formerly prominent in the

lumber biSsiness in Boston, died suddenly Sunday,

Feb. 4.

Herbert W. Bowler, who has been the New
England inspector. for the National Hardwood
Lumber Association for several years, will enter

the employ of the Holt & Bugbee Company,

Boston hardwood lumber dealer, on Mar. 1.

The L. H. Shepard Company, Boston, has been

incorporated with a capital stock of $20,000.

This company succeeds to the business of

Lindsley H. Sheijard.

William H. Wood of the W. H. Wood Lumber
Company, Cambridge, who has been confined to

his home by sickness has so far recovered as to

be able to go to Florida, where he will spend

several weeks.

Robert Cowdery. for many years a member of

the firm of Cowdery. Cobb, Nichols & Co., manu-

facturers of piano cases, Boston, died late in

.January.

BALTIMORE

CLEVELAND

W. B. Martin of the Martin-Barriss Company

states that although there is no unusual demand

for any particular commodity, his company has

had a steady trade for the past month aiid

thinks that the next three or four months will

show marked improvement.

J. L. Sands of the F. T. Peitch Company has

returned from a trip through West Virginia and

reports finding stocks badly broken.

L. W. Ford, secretary of the, Goodlander-Rob-

ertson Lumber Company, Memphis, Tenn., was

in town last week. He says conditions are very

favorable and is optimistic regarding the future.

W. C. Thompson of the W. E. Heyser Lumber

Company. Cincinnati, was another visitor in this

market last week.

George Wright, formerly connected with the

Cuyahoga Lumber Company, has accepted the

position of manager of the Scranton Road Lum-

ber Company.

1

will he conducted under the name of the Slagle

Lumber & Coal Company. The officers of both

companies are C. E. Slagle, president ; W. C.

Slagle, .vice-president and secretary, and Arthur

Slagle, treasurer.

The Conneaut Handle Company of Conneaut

has been incorporated with a capital of $12,000

to manufacture wooden handles and similar ar-

ticles. The incorporators are E. M. Comstock.

G. M. Benton. C. Dusenbury, H. G. Kingdom and

Fred F. Smith.

D. A. Gear, who has been in the employ of thr

Koss & German Lumber Company of Fostoria.

O., for years, has accepted a position in the

wood-working department of the Overland Auto-

mobile Company of Toledo.

George C. Drlin, a well-known business man of

Columbus. 0., has sold his interests in the Grand-

view Lumber Company of Columbus.

D. C. Shank & Co. of Pandora. 0., has been in-

corporated with a capital of $.50,000 to deal in

lumber. The incorporators are D. C. Shank, A.

C. Diller, Phillip Neunschender, Llewellyn Geiger

and C. M. Shank.
The Clifton Park Lumber Company of Cleve-

land, O., has increased its capital stock from

$25,000 to $50,000.

The Edgewater Lumber Company of Cleveland,

O., has increased its capital stock from $25,000

to $50,000.

The creditors of C. Roehr & Co., bankrupts of

Bucyrus. O.. recently met and discussed the mat-

ter of continuing the business of the defunct

company. A bid of $2,400 was accepted for the

lower mill of the concern located near the end
of Walnut street, and the plant was ordered sold

to H. E. Startsman.

F. B. Pryor. manager of the Chicago office for

the W. M. Ritter Lumber Company, and A. J.

Williams, manager of the Philadelphia office of

the same concern, were in Columbus Feb. 5 to

confer with R. W. Horton, sales manager for

the Central division. Both reported much im-

provement in the demand in their respective ter-

ritories and said the outlook for the future was
better. R. W. Horton reports a good trade in

all lines of hardwoods and says the outlook is

excellent.

R. C. Willis, who has been in charge of the

Maryland territory for the W. M. Ritter Lum-
ber Company, has been assigned to the Columbus
office to flu the vacancy caused by the resigna-

tion of W. Granville Taylor, who left to become
purchasing agent for the National Casket Com-
pany in North Carolina. C. J. Robinson, who
has been traveling in Pennsylvania territory, has

been assigned to the Maryland territory with

headquarters at Baltimore, and E. C. Callinan.

traveling in western New York, has been as-

signed to Pennsylvania territory.

John Becker of the Becker Mill & Manufactur-

ing Company of Marietta, O., was a visitor in

Columbus recently.

COLUMBUS

One of the new incorporations is the J. A.

Denison Lumber Company of Hagerstown, which
has been authorized to engage in the lumber busi-

ness with a capital stock of $25,000. The incor-

porators are J. A. Denison and A. M. Denison of

Hagerstown and George A. Reed of Williamsport.

J. A. Denison, the president of the new com-

pany, is also president of the Maryland Lumber
Company of Denmar, W. Va.

Edgar J. Schuman, formerly with the Danville

The Byesville Planing Mill Company of Byes-

ville, O., has been awarded a contract to furnish

the lumber for four waiting stations for the Mid-

land Power & Traction Company.

The Slagle Lumber & Coal Company of Wash-

ington C. H., O., has purchased the business of

the Fayette County Lumber Company of that

city for about $60,000. The lumber business will

be conducted under the name of The Fayette

County Lumber Company, with offices on South

Fayette street, and the building material business

CINCINNATI

The Korn-Conkling Lumber Company w;

recently incorporated with a capital of $10,0i"i

to engage in the wholesale lumber business. The
stock is divided into one hundred shares of $100
each, the incorporators being C. F. Eorn. E. A.

Conkling, A. Volkert, W. C. Rippey and L. M.

Schulte. Temporary offices have been opened in

the Winton Place Savings Bank.

The firm of Ault & Jackson Company is being

liquidated. Cliff S. Ault will enter the Ault

Wooden Ware Company with his brother. It is

expected the stock will be disposed of and the

affairs of the firm wound up within sixty days.

The Thompson Lumber Company has made ar-

rangements to take over the trams and yards

of the Ault & Jackson plant.

The F^iiierton & Powell Hardwood Lumber
Company, with headquarters at South Bend.

Ind., has decided to close its Cincinnati yard

and concentrate its business at headquarters.

The stock is being disposed of.
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The SliorlHoUowfU I.iimlicr Company lias

movpd its offices to 2 Harrison building on

I-'oiirttl street. H. Hollowell is now tile sole

"wner of the stock of tlie company. M. Sliort

having retired from the company and opened an

"Rice in the Johnson building on Fifth street.

\V. W. Stone is now the bead of the T. B.

Stone Lumber Company, whose office and yards

are at the foot of Hopkins street.

Joe Webry. for several years with Cieorgi-

Littleford. is now with J. D. Rash of the

Shawnee Lumber Company, with yards at Cum-
minsville.

The Tensas Uiver Lumber Company has pur-

chased another locomotive and a number of cars

for its plant in Louisiana. An additional tract

of land has been taken over. The company has

extended the capital of the operating company

from ?100,000 to $300,000. and will issue bonds

to the extent of ?! 00,000. Vice-President Walker

says that everything at the plant is reported in

fine sliapp. and the work of construction on the

railroad line is being pushed rapidly.

S. A. Conn and Fred Conn are at Natchez.

Miss., where the latter is looking after the

interests of the liayou Land & Lumber Company.

Fred Radina of L. W. Radina & Co.. who was

injured in the auto races at Joliet. 111., last

spring, has fully recovered and is now able to be

about and attend to business.

TOLEDO

INDIANAPOLIS

With an authorized capitalization of .$1,000,-

000. the General Industrial & Manufacturing
Company has been formed here to manufacture a

line of light motor trucks and to conduct ex-

periments for inventors. The Industrial build-

ing, with 360,000 square feet of space, has been
leased. The officers are : President, T. B. Lay-
cock, secretary of the T. B. Laycock Manufactur-
ing Company, furniture manufacturer; vicr

president, W. J. Mooney, wholesale druggist

;

secretary, J. F. Lindley, Jr., sales manager of the

Laycock company : treasurer, Charles E. Coffin,

president of the Central Trust Company.
The Indiana Forestry Association has elected

the following officers for 3912: Presidenl.

Charles Warren Fairbanks, Indianapolis : vice-

l<rcsident. Mason P.. Thomas. Wabash College.

Crawfordsville ; secretary, George B. Lockwood,
editor, Marion ; treasurer, W. A. Guthrie, agent
for railroad ties, Indianapolis.

Manager G. G. Roberts of the Big Four Hard-

wood Company has returned from an eastern

business trip. He stated that the hardwood

trade seems to be picking up all over the Kast

and that conditions are much better than they

were.

Manager .\. 11. David of the David Lumber

Company reports a much better market tone. He
said that his concern has been doing a fair ex-

port business, the bulk of the demand being for

oak and hickory.

The Excelsior Lumber Company of Lima. O..

has filed a petition In voluntary bankruptcy in

the federal courts at Toledo. A similar peti-

tion was also filed by John H, Long, a member

of the firm.

The Rib River Lumber Company, recently or-

ganized at Toledo, has chosen Joseph Crossweiler

as president and A. H. David general manager.

The company has secured a tract of 300 acres

of oak and pine timber land near Richmond. Va.

Two large mills will be erected on the grounds at

once for the purpose of removing the timber.

Manager David will spend one week of each

month at the mills of the company.

The 'iroy I.iunlicr I'omiiany. 'iroy, Inil., has

Bled notice of dissolution with the Indiana Sec-

retary of State.

The name of the Englewood Hoop Comi)any of

Kokomo has been changed to the Ilallulah Hoop
& Lumber Company.

Jo.seph R. Young and Thomas H. Nelson, com-

posing the Young-Nel.son Ltimber Company of

this city, have filed suit for a receiver in the

Delaware Circuit Court against the Delaware

Lumber Company of Mnncle. It is alleged the

company has assets of ?4,000 and liabilities of

SI 0,000.

Fred Rltter of this city has purchased the

old plant of the Bessler Veneer Company at

Batesvllle and will start a furniture factory.

On the evening of Jan. 27 the annual meeting

of the Atkins Pioneers was hold at the Spencer

house In this city. The members of this associa-

tion are those who have been employed by E. C.

Atkins & Co. for at least twenty years. The
oldest employe Is .John H. Wilde, who has been

with the company forty-seven years. Henry C.

Atkins, presidenl of the company, was among
the KO^B's.

BVANSVILLB

The hardwood firm of Leib & Artman of Rock-
l)ort, Ind., which also oiierated the Rockport Box
.Manufncturing Company, has been dissolved.

.Mr. Artman is building a band mill at Metropolis.

111., and has formed a connection with the

.N'ichols & Cox Lumber Compaijy of Grand Rapids.
The new concern at Metropolis will be called the

Artman, Nichols & Cos Lumber Comjiany, and
will manufacture southern hardwoods. The band
inill will be supidied by the steamboat aiul fleet

of barges the company owns.
Articles of incorporation were filed recently

for the II. & II. Manufacturing Company. (J. A.

Ilartmetz, M. Hartmetz. O. A. Jensen, John M.
h'nnke and Wm. Gramelspacher are the incor-

l)orators. The company will engage in the manu-
facture and sale of furniture and woodwork.
The company has a capitalization of ,$l,j,000, 000
shares of If2,"i each, one-half of whicli is pre-

ferred, and balance common stock.

M. E. Cumniings of Riemeier Brothers & Cum-
uiings has moved to Syracuse, N. Y., where he
luts opened a sales office. Mr. Cummlngs was
recently elected secretary of the Evansville Lum-
l)ermen's Club, and his departure is regretted by
members of the trade. The local office of the

company is now under the direct management
of B. R. Bertrand.

Bedna Young of Young & Cutsinger, Daniel

Wertz and Claude Maley of Maley & Wertz re

turned the latter i)art of last week from the Cin-

cinnati meeting of the Hardwood Manufacturers"
.\ssociation of the United States.

Jos. Waltman, Jr., local wholesaler, has been

succeeded by the J. W. Waltman Lumber Com-
liany. The new concern will market a full line

of hardwoods.
George Lawrence, southern representative for

Voung & Cutsinger, was in the city this week.
George Riemeier of the Riemeier Lumber Com

[)any, Cincinnati, was in the city tliis week.

O. W. McCowan and John A. Thompson of

Thompson, Thayer & McCow-en, were In the city

Inst week on business.

MEMPHIS

The local market has rbangid but little dujiug
Ihe past two weeks. There are a few comploinis
that business is not active, but as a general rule

shipments are being made on a liberal scale, con-

sidering the depleted supply of dry slock. Buy-
ifs are showing more Interest, with a resultant

Increase in both the number of huiulrles and
actual bookings. Prices are about the same as

i-eccntly, though the tendency is toward increas-

ing firmness as a result of the fact thai there is

rather more infjuiry and a furlln-r tendency

toward reduction In shipping dry lumber.

The Gayoso Lumber Company Is opening yaid.s

at Cairo, ill. The company will continue lo

maintain Its ofllceH and yards at Memphis and
all lumber yardi'd at Cairo will be handli'il

liiniu^li Ihe -Memphis oHices. c. i; Uansont
will have general supervision of the new yards
lit Cairo but will not spend much time there,

the services of a competent yard foreman having
been engaged. The company is now concentrat-
iiig lumber at Cairo from Alabama. Oklahoma,
.Missouri and other states where the rate to
Cairo is more favorable than that to Memphis.
The Anderson-Tully Company has completecf

lacillties at Vicksburg for unloading logs inti>

,1s mills from the canal there, and also for
loading out the lumber from its two sawmills as
v.ell as the products of its box factory at that
Ijoint. The new facilities, which are operated
somewhat on the chain elevator system, will

greatly reduce the cost of unloading logs and of
leading lumber and other products.

W. II. Greble. W. B. Morgan, Ralph May.
r. S. Lambert and other i>rominent members of
the lumber fraternity here who attended the-

annual of the Hardwood Manufacturers' Asso
ciadon at Cincinnati, Jan. 30-31. have returned
nud report that the meeting was not only the
lust attended in the history of that organization
l)ut also one of the most successful. W. A.
Gilchrist of the Three States Lumber Company.
who also attended, went north from Cincinnati
and has not yet reached Memphis. Mr. Gilchrist
ci.utinues on tlie executive committee upon which
will devolve the duty of selecting the meeting
Ijlace for 1913. Memphis and NasbviUe are both
s( rongl.v in the race.

S. B. ,\nderson of the .\nderson-Tully Com-
pany and (George D. Burgess and W. H. Russe
of Russe & Burgess. Inc.. attended the annual
ni the National Lumber Exporttu-s' .\ssociation

duriug the past week. Messrs. .\uderson and
Kusse have returned to Memphis liut Mr. Bur
gess, who was accompanied by Mrs. Burgess, lias

iioi yet reached home, having gone north front

lialtimorc.

Charles E. Brower, secretary of the National
Classification Committee of Lumber and Wooden
Box Interests, has returned to Memphis front

(inlveston, Tex., where he attended the meetini;

of the Western Classification Cnmmiltee. He
aiHieared before this commitiee and argued in

favor of an equalization of rates as betweeit

packages made of wood and those made of fibre.

Ijeper and other material. The |)rineij>al argu

iivcnts which he advanced were : That the rail-

roads are heavy losers through loss of tonnage:

that the manufacturers of wooden boxes lose

Ihrough curtailed jiroduction ; and that the paper
and pulp boxes are given the preference as shlp-

l>:ng containers, resulting in nnu'h loss to the

railroads through damages from iucnuised break-

age, waste and other considerations. Mr. Brower
recommended Ihat tlie Western Classification

Cfpmmittee re(|uire that ail shipments of glass be

liacked in wood containers. He says that he
expects to see, as a result of the Galveston

meeting, that It shall be compulsory on the

carriers to require, upon receipt of shipmenis

ill pulp or paper, that these shall bear a stanqt

in somi' regiilai'ly designat(Ml idace staling that

llie material used in the making of tlie box Is In

eonformily wiili (he requirements set forth liy

Ihe Western Classification Committee.

E. II. I':wing. former manager of the l^vlllg

I. umber Company, Mnrianna, .\rk.. has sold bis

i'lterest in thjit firm and has removed to Ileber

Siirings, Ark.
!•'. J. Scbniuck. who has been connected for a

uuuiber of years with (lie Chapman-Dewey Lum-
ber Company, stales that be will iiurchasc box

factory No. 2 at Jonesboro. which has been

ilosed down for some time and organize a new
company to operate Ibis with a capital stock

of $,")0,0(i0. The new company will manufacture
boxes and also materials for Interior finish,

employing aboni sevenly-five men.
The Hanqilon Stave Cnnipiiuy at Fordyce, .\rk.,

lias purchased ibe liirge holdings of oak limlx-r

111 llial section belonging to (be Sawyer & Austin

Lumber Comiinny. and will erect a hardwood mill

for the development thereof. This will give

i-miilnynienl (o abou( one hundred and fifty men.
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NASHVILLE

During the past two weeks large shipments

Iff hardwood logs have been received by local

manufacturers from the upper Cumberland river

section, the receipts being between 2.500,000

and 3.000.000 feet. The supply consisted chiefly

of poplar, hickory, chestnut and other hardwoods.

A. L. Haynes, a prominent manufacturer of

Nashville, has been elected president of the

National Tight Barrel Stave Manufacturers who
met in annual session at Hot Springs. Ark.

Reports for the year were presented and the

new directors were installed at the annual meet-

ing of the Builders' Exchange held recently.

The report ' of Secretary T. H. EVans showed
gt'od results during the year. The various com-
mittees performed their duties well, and the

records show that much work was done during

the year. A committee was named to report

resolutions on the death of J. N. Means, a promi-

nent exchange member and a director. Several

limely talks were made and the members, with

invited guests, enjoyed a tempting banquet at

the close of the business session.

The .T. K. Williams Lumber Company's dry-

kiln at Fayettcville and 8.000 feet of lumber
were burned .7an. 26. The loss is estimated at

between .^L.IOO and $2,000 with $1,350 insurance.

The Gooch Lumber Company's plant at Frank-

lin. Ky.. burned .Ian. 23, the estimated loss being

S4.50O. with S3.750 insurance.

Four thousand acres of timber land near White
llluff. the property of W. E. .Jordan, were sold

by order of the chancery court to Shelton

.Jordan, the price paid being $13,000.

A buying office has been located at Memphis
by John B. Ransom & Co. of this city. E. N.

Ralston, an experienced member of the trade, is

In charge of same.

The big band sawmill of the Davidson. Hicks

& Oreene Company of this city has been started

sawing a choice lot of hardwoods. A scarcity of

logs caused this plant to be shut down last

summei*.

An additional large factory is to be built at

once by the Greenville Chair Company which will

Kive employment to some one hundred and fift.v

men In addition to those now employed by the

concern.

R. II. Lytic and Dr. J. H. Nelson have pur-

chased the business of the Barker Lumber &
Manufacturing Company of Murfreesboro. This

I'stablishment was founded by Dell Barker nine

years ago. and the plant is said to be worth
.1>10.000. The new owners also operate a plant

at Guntersville. Ala., where Mr. I.,ytle will be in

charge. Dr. Nelson directing the Murfreesboro

business.

Six car loads of Maury county walnut logs

have beeu shipped to Hamburg by C. P. May-
berry of Columbia. The logs were especially flue,

some measuring twenty-five inches in diameter.

President Hamilton Love of the Nashville

Lumbermen's Club has named a steering com-

mittee for fne purpose of arousing more interest

among the members, and trying to secure a

larger attendance at the weekly business meet-

ings and luncheons of the executive committee.
('. M. Morford has been appointed publicity

man for tlie club.

KNOXVILLB

H. N. Saxton of the Kuoxville Saw Mill Com-
pany has just returned from a trip to Wash-
ii:gton and other eastern points. He reports

Inisiness satisfactory. His concern is w'orking

to full capacity and is very busy at present

filling orders for its export trade.

Lumbermen of Knoxville and Cincinnati will

be much interested to learn that Ed. Maphet.
formerly general manager of the Logan-Maphet
Lumber Company, has severed his connection

with that concern and is contemplating starting

in business for himself. He is looking for a

licsirahle location for a yard in this city. J. .M.

Logan has succeeded Mr. Maphet as general

manager of the Logan-Maphet Company and
C. R. Swan is secretary and treasurer.

L. H. Schaffer of the Douglass & Walkley
Company, Elk Valley, Tenn.. was a recent visitor

iu the city. He reports the company's large

band mills running full time and inquiries plen-

tiful.

C. F. Maples of the Maples Lumber Company
has recently shipped a fine block of 3" poplar

and reports business good with his concern.

J. C. Kimball and H. C. Kopcke of Kimball &
Kopcke left this week for a trip in North
Carolina and points East.

H. G. Tarvin of the !Maryville Lumber Com-
I>any was a visitor in the city this week and
reports trade good with his concern. The com-

pany at present is shipping large quantities of

white pine and resawed trunk stock.

Lumbermen generally are experiencing consid-

erable trouble in getting their lumber to the

railway for shipment, owing to the impassable

I onditlon of the wagon roads. Orders have been

delayed on this account, and dealers report a

scarcity of dry stocks.

P. B. Raymond of the Knoxville Veneer Com-
pany- reports that his concern is running full

time and that inquiries are plentiful. He is

very optimistic over the outlook for 1912.

The Philadelphia Veneer & Lumber Company
of this city has its entire plant, together with

large boundaries of timber lands and manufac-
tured lumber, for sale. Mr. Henofer. vice-presi-

dent and general manager, reports that his con-

cern will establish veneer mills in the South.

D. M. Rose & Co. of this city are running their

mills to full capacity and report orders plentiful.

The Vestal Lumber & Manufacturing Company
I't Knoxville. Tenn.. announces that it will begin

;ibout Feb. 15 the installation of an entirely

new sawmill to take the place of the one now
running. The new mill will be a Sinker-Davis

build and will cut about C.OOO.OOO feet of hard-

woods a year.

BRISTOL

A meeting of the lumbermen of Bristol wa>
tn have been held last week at Hotel Bristol for

the purpose of organizing a lumbermen's club,

liut it was postponed on account of the absence

of several of the moving spirits. It will be held

in a few days and Bristol will soon have a live

and flourishing lumbermen's club. The hard-

\\ood men are very enthusiastic over the pro-

posed club and believe it will be beneficial to the

trade.

The Stone-IIuling Lumber Company is pre

paring to erect a three story brick building, lOOx

200 feet for use as a planing mill. The company's
present mill in Bristol is inadequate and work
will shortly be begun upon the new structtire.

which will be equipped with modern machinery
.nnd which will he one of the best planing mills

hereabouts.

C. W. Manning, a well-known lumberman of

New York, who buys much stock in this territory,

was a visitor on the local market this week.

The Paxton Lumber Company is running its

new planing mill regularly, and reports business

satisfactory. Fred K. Paxton has gone on a trip

through West Virginia to look after the inter

ests of the company.
Work will begin in a few days on the new

band mill to be erected at Bluff City. Tenn., by

the Black Mountain Timber Land Company of

Cumberland. Md. Work has been started on the

company's narrow gauge logging road from Bluff

City, where it connects witli the Southern, into

the Hnlston mountains, east of this city.

LOUISVILLE

The Booker-Ceoll Lumber Company, Louis-

ville's newest hardwood concern, was enrolled

last week as a member of the Louisville Hard-

wouil Ciuii. Tlie new company was formed fol-

lowing the recent merger of E. B. Norman & Co.

with the Norman Lumber Company.

The consolidation of the Norman Lumber Com-
pany with E. B. Norman & Co., under the name
of the Norman Lumber & Box Company, has been

completely effected. The new company has filed

articles of incorporation, showing a capitaliza-

tion of $175,000. and is rushing work ahead on

its big sawmill at Holly Ridge. La., so that op-

erations at that point will probably commence
before March 1.

Louisville lumbermen are much interested in

the prospect of a big new sawmill l>eing erected

in the near future in thLs city or its vicinity.

The Turkey Foot Lumber & Land Company, re-

cently organized in Huntington. W. Va., is the

promoter of the enterprise, having recently been
incorporated under the laws of West Virginia

with a capitalization of $300,000 by the follow-

ing well-known lumbermen : C. L. Ritter, H. T.

Lovett, G. A. Koontz. M. A. Simms and E. E.

Williams. The Turkiy Foot company has i>ur-

chased an extensive tract of valuable timber land

in Jackson county. Kentucky, on the Kentucky
river. It proposes to develop the lumber re-

sources of the tract, floating the logs down the

Kentucky river to the Ohio and thence to a saw-
mill that is to be located either at Louisville,

Ky., Cincinnati. O.. or some point between those

cities. The trade is hopeful that Mr. Ritter and
his associates will locate in the Bluegrass me-

tropolis.

Tliat the convention of the National Wholesale
Lumber Dealers' Association, to be held In Louis-

ville March 6 and 7, will be a notable success

is assured, as plans for the auspicious event

were made a short time ago at a conference be-

tween a committee of representatives of the as-

sociation and members of the Louisville Hard-
wood Club. F. R. Babcock of Pittsburgh, Pa.,

president of the national organization of whole-

salers : Trustee Lewis Dill of Baltimore. Md.. and
Secretary E. F. Perry of New York City visited

Louisville, meeting T. M. Brown, president of

the Hardwood Club : A. E. Norman, E. B. Nor-

man and other local lumbermen. It was decided

that the Seelbach hotel is to be headquarters for

the delegates, the sessions to be held in the big

assembly rooms on the tenth floor of the hos-

telr.v. Following the regular business meetings

an elaborate banquet will be given on the evening

of March 6 in the main dining room of the Seel-

bach. which will be attended by the ladies of the

convention as well as the gentlemen. The fol-

lowing evening the Louisville Hardwood Club

will be host at an entertainment and smoker for

the masculine contingent in the assembly hall

and the ladies will be tendered a musicale. The
program will be rounded out with automobile

trips through the beautiful park and suburban

sections of Louisville for the ladies, while some
interesting excursions of exploration to Mam-
moth Cave. French Lick Springs and other fa-

mous resorts near Louisville have been arranged

for the benefit of the lumbermen who have never

visited Kentucky before. Attention proportionate

to that devoted to the entertainment features of

the program has been paid to the business ses-

sions. Invitations that were issued to notable

speakers have been accepted and a list of author-

ities in the lumber trade has been arranged.

The lumber trade of Louisville will probably

be materially benefited in the future by fire in-

surance legislation which, in all probability, will

be passed by the General Assembly, now in ses-

sion at Frankfort. The Louisville Board of

Trade instituted the campaign for the enactment

of laws which will govern the fire insurance busi-

ness in Kentucky, providing complete investiga-

tion of all transactions by a State Commission,

which will be empowered to regulate rates .of all

companies doing business in the commonwealth.

A bill to establish such a commission has passed

the Senate and is now under consideration in the

House, by which it will probably be approved.

The Hegan Mantel Company of Louisville, one
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of the most important hardwood mantel manufae-

turins concerns in the South, is embarking upon

the field of furniture manufacture. The company

is now specializing in the manufacture of diuing-

room tables and other dinina-ronm equipment as

an inaugural line in its new departure.

The property and good-will of the well-known

Frankfort (Ky.) hardwood manufacturing firm of

T. J. Congleton & Bro. have been sold to Basil

Kenney. one of the best known business men of

the Bluegrass capital. The Congleton concern

was founded more than thirty years ago by T. J.

and W. B. Congleton. pioneer lumbermen, who
conducted a successful general business for more

than a quarter of a century, becoming leading

figures in the central Kentucky lumber trade.

W. B. Congleton has decided to retire from ac-

tive business. T. J. Congleton died several years

ago. Mr. Kenney will conduct the business upon

the same broad lines as heretofore.

The Munfordville Milling & Lumber Company
has been incorporated at Munfordville. Ky., with

a capitalization of $5,000 by John D. Craddock

and others.

ST. LOUIS3
The following is a report of the movement of

lumber in this market during January : Receipts

by rail during January, 1912, were 10.470 cars:

during January. 1011, there were 15. 4-12 cars, a

decrease of 4,0GG cars. There were no receipts

by river in January this year or last year. The

shipments by rail during January, 1912, were

7.5S4 cars. Shipments by rail during January,

1011, were 9,045 cars, a decrease of 1,461 cars.

lliere were no shipments by river in January

this year or last year.

Julius Seidel was elected president of the

Lumber' Dealers' Association of St. Louis at the

annual meeting held recently at the Planters

Hotel. .T. G. Ganahl was elected vice-president

:

.!. B. Kessler, secretary, and Louis Essig, treas-

urer.

Henry G. Rolfes. president of the Lumbermen's

Club of St. Louis, has appointed the following

slanding committee for the current year

:

E.NTEiiTAixMENT—James E. Gatewood, chair-

man : Hans Wachsmuth, Louis Essig.
-Membership— George W. Petrie, chairman :

R. S. Price. Chas. P. Conger.
Statistic.1i,—Thos. E. Powe, chairman; A. J.

Ilaus ; Thos. J. Noser.
Pi BLiriTY— P. E. Cook, chairman ; Frank G.

Hanley, Guy B. Fulton.
Tii.M'Fic—Henry A. Boeckeler, chairman ; Chas.

E. Thomas, C. M. Jennings.
Arbitk.vtiox—J. .\. Iteheis, chairman : Wm.

Lothman, Jr.. Hendrick Folonie.
Public Affairs—Geo. K. Hogg, chairman ; R.

B. McConnell, T. W. Fry, S. J. Gavin, Frank
Goepel.

.Michael Heller, sevent.v-elght years obi.

founder of the Heller & Hoffman Chair Manu
facturlng Company, died recently.

The National Rattan & Furniture Company
filed articles of " incorporation recently with a

capital stock of .$50,000. fully paid. The in-

corporators are Greene F. Harding, Albert Mor-

rison and Benj. F. Parmalee. The company will

take over the old plant of the Koenlg F'urnlture

Company, which closed down when the presi-

dent of the company died.

The following are the number of feet inspected

and measured by the Lumbermen's Exchange
during the month of January :

Feet.
Plain red oak 87.359
Plain white oak 15,730
Gum 84,380
Hickory 9,990
Cypress 75.572
Poplar 86,831
Quartered red oak 755
Quartered white oak 7,549
Elm 7,853
Ttipelo 5,416
Maple 10,270
Pecan 1.491

Total 403,106

Roland F. Krebs of the Krebs-Scheve Lumtwr
Company is In Wisconsin on a selling trip.

The Chas. F. Luehrmann Hardwood Lumber
Company reports business fair with conditions

looking much better than formerly.

LITTLE ROCK

The movement in hardwood in this city, is

rather slow, possibly due to the fact that the

inventory season is hardl.v over; However, local

hardwood men regard the outlook for the com-

ing .vear as promising, and all are preparing for

a busy year. Not much building, requiring

hardwood, is bring done in the state and the

demand is rather sli.ght.

The Arkmo Lumber Company of Paragould

has increased its capital stock from $50,p00 tn

$75,000. The oflicers of this company are V(. W.
Fuess, president and general manager ; H. C.

Ball, secretary, and Harry Fuess, treasurer.

The company has branch yards at Almyra, Stutt-

gart, Weiner, Hickory Kidge, Earle, Parkin,

Crawfordsville and New Madrid, Mo.

The Perkins Lumber Company has been organ-

ized at Carlisle by D. B. and R. A. Perkins.

The plant will be very large and work has al-

ready been begun on it. Operations will be

started at an early date.

On Jan. 27 Durand Whipple of this city,

federal master in chancery, sold the property of

the Clio Lumber Company of Pine Bluff to A. B.

Newman of Chicago, the consideration bein,>;

$460,000. The property consisted of a big mill

at Clio, one of the largest in the state, several

miles of railway, and about 60,OUO acres of

fine timber land located in Jefferson and Grant

counties. The sale was made to .iustify the

claims of creditors against the company, amount-

ing to between $:100,000 and $400,000, a re-

ceiver for the company having been appointed

several months ago. It is understood that there

will be a reorganization of the old company.

The Anderson Locomotive Ash Pan Company
of Fort Smith, the Rimes Tie & Timber Company
of Texarkana, and the White Lumber Company
of Argenta have recently surrendered their

charters.

The Grayburg Lumber Company of Detroit,

Mich., has tiled a certiUcate with the secretary /

of state showing that it has named Henry Thane
of Arkansas City as slate agent for Arkansas.

The certificate states that the company has $762,-

009 of its capital employed in this state.

The North Arkansas Lumber Company of

Paragould filed an amendment to its charter,

changing its name to the East Arkansas Lumber
Company.

MILWAUKEE

The Medford Lumber Couipany has increased

its capital stock from $150,000 to $200,000.

The plant of the Fond du Lac Church Fur-

nishing Company of I-'ond du Lac was sold on

Feb. 5 to William Naumheimer of Milwaukee for

$77,000. Herman Fiblein. a heavy creditor.

Norman M. Baker and William Naumhelmei-

comprised the Milwaukee parties In the negotia-

tions. The company will be reorganized and Its

capital stock Increased to $150:000.

The Marinette Broom Company, recently lo-

cated in .Marinette, Is meeting with a brisk busi-

ness and has Increased Us facilities by the In-

stallation of three new machines.

The new plant of the Merrill Handle Com
pany at Merrill has been placed In operation.

New and modern inacliinei-y has been installeil

In the main building and powerhouse. Haudles

of all sorts and canlliooks are manufactured of

maple, nsh and other hardwoods.

The Antlgo Lumber Company's sawmill and
i\ portion of Its real estate at Anllgo were bid

In by the lien clnlmanlH and sold to Henry Hay.
Irustee, at a sherllfH sale held recently. The
sale price was $7,0011 Tlw MiKonougli Manu-

facturing Company, with a claim of $11,000. is

the largest creditor.

The Vaudreuil Lumber Company of Chippewa
Falls has been incorporated with a capital stock
of $20,000 by J. R. Murphy, L. J. Vaudreuil and
M. C. Vaudreuil.

J. T. Phillips, secretary and general manager
of the Diamond Lumber Company's plant at

Green Bay, has returned from Saginaw, Mich..

v,-here he attended the company's annual meet-
ir,g. He states that the company has purchased
a large tract of timber land in Ontonagon county.
Jlichigan. This assures a long run for the
Green Bay plant. More than 20,500.000 feet of

lumber were cut last year and 30,000,000 feet

will be cut this year.

The Berlin Machine Works of Beloit, will soon
begin the erection of a new building Intended
for the manufacture of sawmills and smaller
machines. The structure will be 275x294 feet

in dimensions, two stories high, and will cover
SO,000 square feet of surface.

The Hamilton Manufacturing Company of Two
Rivers, manufacturer of wood type and printers'

cabinets, has completed its new addition and is

installing new equipment.
Plans are under way at La Crosse for the

organization of the Pabst Boat Works. A new
plant' will be erected, and racing crafts and
licats of special design will be turned out.

Ludwig Larsen has resigned as assistant sales
manager of the Phoenix Chair Company to ac
cept the position of sales manager for the Jung
Shoe Company, also of Sheboygan.

W. A. Range has resigned as manager of the
:MerriU Veneer Company of Merrill. Oflieers and
directors have been elected as follows: Presi-
dent, Louis Leudiger ; vice-president. Napoleon
DesRosier ; secretarytt-easiirer, 'U'. A. Runge

:

directors, W. A. Runge, Louis Leidiger, John
.Vment, Max Meyer and Napoleon DesRosler.

H. C. Putnam, aged seventy-nine years, a

widely known forestry expert and a pioneer
lumberman, died at his home in E'au Claire on
Jan. 24. He was a member of the American
Forestry Association, having been president
twice and was considered the most thoroughly
practical authority on forestry in the United
States. He" had been in the employ of the gov-
ernment here and abroad, and had been asso-

ciated with various railroads. lie was inter-

ested in several lumber and timber concerns in

Wisconsin and on the Pacific coast.

The Kiel Furniture Company of Milwaukee
and Kiel has increased its capital stock from
.•«] 50,000 to $500,000 and the number of its di-

rectors from three to five. J. B. Laun is presi-

dent and A. W. Dassler is secretary of the

company.

The Wachsmuth Lumber Company of Bayfield

has purchased the timber holdings of the Red
ClifE Lumber Company in Ashland and Bayfield

counties.

The Bermingham Lumber Compauy of Ke-

nosha has increased its capital stock from
$15,000 to $100,000.

Lumbermen have been much interested In the

code of rules relating to safety devices and
sanitary measures for manufacturing plants,

which has been completed by a committee of

manufacturers and others working with the Wis-

consin Industrial Commission. The committee
held several hearings in Milwaukee, when par-

ticular attention was paid to the wood-working
industries of the stale. C. W. Price of Chicago,

who has been associated with the International

Harvester Company for six years, has been se-

cured as safety expert by the commission, which
has the administration of the new Wisconsin

workmen's compensation law.

MINNEAPOLIS

R. W. Ilasalen, formerly with F. H. Lewis of

this city, has accepted the position as northwest-

ern representative for the W. 1'. Brown & Sons
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Lumber Company of Loiiisvillo, Ky., und Dick-

son, Tcnu.
J. B. Dougherty of the J. E. Dougherty Lum-

ber Company is visiting the trade in Duluth,

Minn,, and- northern points.

T. M. Smith of Wausau, Wis., recently spent

a couple of days in this city, looking up orders

(or hemlock and pine.

P. E. Hamilton of the Minneapolis Lumber
I'ompany, is taking his winter vacation at Pasa-

dena, Cal. Mr. Hamilton is expected home about

ilie middle of February.

F. H, Lewis left for the Pacific co.ist a few

days ago and will spend from four to six weeks

on his annual vacation.

G. W. Everts of the Pays.on Smith Lumber
Company: left recently to call on the trade at

down-river points. The Payson Smith Lumber
Company reports a good volume of trade in all

lines of hardwood.
The regular quarterly meeting of the North-

western Hardwood Lumbermen's Association was
held at the Minneapolis Commercial Club on

Feb. 3, with a good attend.ance present.

L. M. Borgess of the Steele & Hibbard Lum-
ber Company of St. Louis, is -Visiting Twin City

customers and claims to be obtaining top-notch

prices for dry stock.

'i'he ("adiUac Chair Comiiany has started the

mainifaclure of chairs and will employ seventy-

five men when running under normal conditions.

The handle factory of D. B. Kelly at Lucas,

Mich., is running full time, and is putting in a

h-rge amount of maple and beech logs to be

manufactured into handles, and elm and hemlock

logs to be turned into lumber.

A. C. Fesscndon of Boone is putting in 1,500,-

niiO feet of hardwood logs for a four-months' run
.ii his mill which will start Mar. 1.

A. L. Gibbs of Traverse City is putting in

1.000,000 feet of hardwood logs at Fife Lake.

The Oval Wood Dish Company is lumbering a

tract of lumber southwest of Mancolona. The
Grand Rapids & Indiana Railway Company is

putting in a five mile spur, connecting with the

main line, and will haul the timber to Ti'averse

Ciiy in the spring.

DETROIT

CADILLAC

The outlook for the lumber trade from the

manufacturer's standpoint seems very good.

Conditions are more favorable than for some
time, for a good season's trade In both hard-

woods and hemlock. A large amount of logs

are being hauled into Cadillac by rail, and a

fair proportion of these are coming from farm-

ers' woodlots. A comparatively high price is

being paid by manufacturers, thus inducing the

farmers to sell at this time.

The Williams Brothers Company is putting in

,1 larger proportion of logs in this way than for

some time. Some of the logs are sleigh hauled

from points ten or twelve miles distance. Other

manufacturers in Cad'llac are receiving logs from
points over nm- Inniilrcd niibs. rail-hauled.

C. W. Peters of the Peters Lumber Company,
Columbus, O., was a Detroit visitor the first of

the week. Mr. Peters up until the first of the

year was connected with the Sowers-Leach Lum-
ber Company of Columbus. He reports that so

far business has been very good and' that he

looks for a good trade this spring and summer.

The C. W. Leech Lumber Company has enjoyed

a very good demand for walnut, ash and elm and

n ports that conditions seem brighter.

"Trade conditions are improving to a marked

degree," said Thomas Forman of the Thomas
Forman Company. "While locally business has

not been large, the volume of inquiries and or-

ders is strengthening. Trade at large seems

much better throughout the country." The For

man Company is making a number of changes in

its mill which will mean reduced cost of produc-

tion.

The season in the lumber bowling league is

about half over, with the team of the Gratiot

Ijumber Company on top and the Restrick Lum-
ber Company team several points behind. The
E. W. Leech team as usual is at the tail end,

having lost forty-three games and won eleven.

'
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CHICAGO

The upward tendency of the market locally,

which has been evident since the opening of the

.\ear, seems to continue almost universally

throughout the Chicago trade. Many salesmen

from out of town, particularly representatives

of northern mills, have been covering the local

trade thoroughly within the last few weeks, and

almost without exception are reporting a nice

volume of business and no difliculty in maintain-

ing a fair average in prices. Local hardwood
concerns voice the same sentiments, and in fact

some houses show surprisingly good-sized orders

for various kinds of hardwood lumber.

The railroads are continuing their buying

policy, which is felt not only in the lumber

business, but in other lines, such for instance

as the General Electric Company, which claims

that its Chicago office is getting a very satisfac-

tory business from the railroads. This continued

activity on their part is being reflected already

to other lumber consuming industries, with the

result that there is every logical reason to

believe that the coming year will show a better

volume of business as compared with the past

two years, and prices at which lumbermen can

operate at a reasonable profit to themselves.

Weather conditions still are having their effect

in tying up operations both at producing and

consuming ends, so that the matter of delivery

continues to be a rather vexatious problem. But

with the opening up of milder weather, there

will be enough business on the lumbermen's books

to keep them hustling for some time to come.

NEW YORK

Plain oak continues to be a leader, with mod
crate activity being displayed by a number of

other woods, including birch and maple. Chest-

nut, ash and poplar are doing fairly well. Pop-

lar box lumber has been quiet for some time, but

a greater activity and stronger price is being

looked for. Walnut is moving a little better at

some yards.

BUFFALO

There is a fair amount of activity in hard-

woods, although the weather has interfered con-

siderably with the movement of lumber. Ship-

ments have bein delayed and some orders have

been deferred until the weather moderates. The

lower grades are beginning to take on a greater

degree of firmness in most hardwoods.

The hardwood market at New York shows a

renewed inquiry and an increasing number of

orders, due largely to low stocks in the hands

of bu.vers, together with a growing appreciation

of the fact that the spring market is apt to be

very much stronger. Prices are holding very

firm, especially on good lumber. Maple, birch

and plain oak are a fraction stronger than they

were a fortnight ago, especially on IVi" and

thicker stock. The hardwood flooring market

Is also quite active, and considerable business

is being booked.

PHILADELPHIA

The report of the last fortnight is of expand-

ed trading. Many of the reliable firms state that

total sales for .January were far in excess of the

same month of last year. The heavy weather in

the southern lumber camps and the frozen har-

bors in the eastern states have retarded ship-

ments to a more or less degree, in consequence

of which there are many vacant spots in stock

piles. The strong market and stiff prices augur

well for an advancing robust trading. It Is

generally conceded that the trend of values is

upward. Although the lar.ae cities throughout

the East are not buying to any great extent, the

surrounding towns, running from Maryland to

northern and eastern New York and New Eng-

land, show a marked quickening, with more lib-

eral inquiries resulting in good orders right

along, there are fewer idle cars .nnd railroads

are inclined to further extension. Ship building

continues active, and an ardent and swelling

business activity is noticed on all sides.

PITTSBURGH

Har4wood men are enthusiastic over the out-

look for 1912. At present business is not very

brisk, owing to the extreme cold weather and

the general backward movement so far as out-

side construction work is concerned. Inquiries,

hr.wever. from yards and railroads indicate that

there will be more building and construction

work done this spring than for several years

past. It is evident that hardwood manufacturers

,nnd consumers are buying in larger quantities

than last year. Hardwood mills have very little

or no dry stocks of lumber to ship. Floods and

deep snows have played havoc with operations

this winter, and stocks on hand have been rap-

idly exhausted. It is evident that prices are

going to be higher on good hardwoods. Plain

oak is in excellent demand and there is a call

for the better grades that is hard to satisfy. The

furniture and implement trade is manifesting it-

self in a more encouraging way than for some

time.

BOSTON

There has been very little activity in tin- local

hardwood lumber market since the first of Jan-

uary. Buyers .as a whole have not been willing

lo place orders in excess of actual wants. Many
have not had the confidence in prices needed to

bring about buying in anticipation of wants.

Reports from manufacturers indicate that their

stocks are not large and they are firmer holders

than formerly. In a few instances prices are

held with a little more firmness. JIanufacturing

consumers are beginning to do more business.

The market for quartered oak, one inch, ones

and twos, is fairly steady. Plain oak is steady,

but the demand has not been large. Demand for

maple has been active and values are well held.

The call for birch and beech has not been large

during the past month. Cypress is fairly steady,

but the actual demand has been confined to small

lets.

BALTIMORE

Severe wintry weather continues to prevail all

over the East and various avenues of distribution

for hardwood stocks are partLally or entirely

closed. The same climatic conditions tend to

curtail the production, many mills having hardly
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turned a wheel since before the holidays. But
for the fact that the mailing of shipments is like-

wise attended with difficulties, it is altogether

probable that a scarcity of stocks would have
developed here and there, for while the sawmills
have been hampered by ice and snow and the

shipments have narrowed for the same reason,

many of the consuming plants have operated full

time. The revival in the foreign business has
also been pronounced, particularly with respect

to the oak plank situation which has improved
very much. At present there is little cause for

complaint about arbitrary rejections on account

of alleged defects. Previous returns having been

so unsatisfactory that many of the shippers went
out of the market, it became necessary to offer

inducements. This necessity was intensified by
the advance in the ocean freight rates, which ab-

.sorbs a considerable part of the rise in price.

Keduced sailings to foreign ports, moreover, have
held down the shipments, consignments at times

being held at ports for weeks before they can
be put aboard a vessel. These caiises. combined
with an improved industrial situation in Great
Britain, have stimulated the demand for stocks

and there is every indication that the year will

show large gains in movement. The stocks held

here are heavy enough to meet present require-

ments. Nevertheless, hardwood men have been

on the lookout for supplies and have kept on the

move, visiting the lumbering sections. The mill-

men, who had eased off somewhat in their de-

mands when the bu.vers seemed no longer so

eager to take up stocks, again manifest a dispo-

sition to mark up their figures and the prospect

is decidedly encouraginir.

CLEVELAND

The continued cold weather has had a tendency
to prevent much buying as there has been very
little building. Stocks which were bought for

.Tanuary and February business are coming in

and very little moving out. Local hardwood
dealers report a steady trade, and as soon as the

weather moderates look for good business.

The lower grades of poplar, oak, basswood ami
chestnut are in demand at somewhat stiffened

prices, due to the fact that stocks are badly
broken and little manufacturing has been done
since the first of the year. A number of items

of chestnut seem m be very scarce and mills

which have it are evidentl.v holding on to it. an-

ticipating a marked strengthening in price.

COLUMBUS

strength has been the chief characteristic of

the hardwood trade during the past fortnight.

Prices have ruled firm and in the lower grades of

chestnut and poplar advances have been made.
The volume of business is better and the con-
sensus of opinion Is that more liberal buying will

be done In the near future. Indications for ac-

tive building operations in the spring are ex
reptlonally good. Inventories showed that stocks
in the hands of retailers are small and the same
Is true of stocks in the hands of factories. The
demand for materials for furniture, vehicle and
Implement factories is much better, and automo-
bile factories are buying the wider sizes of pop
lar. The movement of the lower grades has been
good and the better grades are also in fair de-

mand, t'ollectlons have been excellent. Quar-
tered and plain oak Is strong, as Is also poplar.

Chestnut Is one of the best polnt.s on the mar
ket. Other hardwoods are unchanged.

ClSCLWNATl

liUMlnesK on the whole was very fair during
the month of .January, though the extreme
weather conditions were a handlea)) to outsldi'

operations. February has opened up with con-

tlniirK] fair volume of trade, and a very saCls-

faetory outlook. Buying by consuming manu-
facturers continues to be conservative, though
orders are more frequent. Collections are gen-
erally fair.

There is an active demand for the top grades of
oak but the bulk of trade is in common or
common and better, which is meeting with the
approval of furniture and manufacturing in

cUistrlos. Highly figured quarter-sawed oak is in

lisht request. Quarter-sawed oak. in red anil

uhite mixed is selling fairly well, but stock of-

fered for the most part is narrow. Good. Iwne
dry stock is not plentiful.

Chestnut is meeting with an improved de-

mand for manufacturers' grades, with a good
movement of heavy and rough stock. Sound
wormy chestnut of good widths and practically
clear of defects other than worm holes is active
at fair prices.

Poplar is in good demand for manufacturers'
grades, with some inquiry for wide stock from
the auto trade. However, prices remain low.

Low grades are active. Red gum is in demand
for ones and twos. This also applies to low
grades and saps of good dry stock. Heavy white
ash is receiving better attention from the car-

riage and wagon trade. Hickory is steady. Kirch
is in good demand for both red and white, with
stocks somewhat light. Mahogany lumber of all

kinds is in active call. Basswood is receiving

fair attention. Cottonwood is showing improve-
ment in the demand for the top grades, with a

fair request for low grades. Buckeye, maple,
beech and other hardwoods are in fair move-
ment. The buying for export continues to be

steady, with inquiries for oak boards, heavy white
ash and red gum. Hickory boards are in fair

request. American walnut is receiving much
attention.

TOLEDO

The local hardwood market shows a growing
activity. Prices are very tirm and tiiere are no
indications of weakness. Furniture plants are
proving good customers and the manufacturing
department is generally more active. Inquiries

are more numerous and the general tone is im-
proving. There is a good foreign demand for oak
and hickory and a fair export trade is being car-

ried on. Oak is rathei- scarce and the demand
persistent, wliich has resulted in a very firm mar-
ket. Factory stocks are not large. Ash. maple.
<-lieslnut and red gum are moving nicely. Low
grades suitable for boxing and crating are in

big demand and prices have advanced. The se-

vere weather has had an effect on the building
business and hardwood finish and flooring have
been moving slowly, but at good prices. There is

a large amount of figuring being done for the
early spring and an active hardwood demand for

all kinds of building material is assured.

INDIANAPOLIS

Tlie hardwood trade is showing some signs of

Improvement. Business, however, is still more
or less inactive, owing to the fact that building
operations are tied uji and manufacturing con-
cerns using hardwoods are npt especiall.v active.

Hardwood prices are holding their own, and
there has been no change in local quotations In

the last two weeks. Shipments are moving In a
satisfactory manner, there being no difllculty, ap-

parently. In getting enough cars to move such
hardn'oods as are In demand at this time.

EVANSVILLB

\ slight hnproveiiH'nt in the local market is

noticeable. The general opinion Is that business

will be better from now on. Inquiries are more
numerous. Shipments for .lanuary tell below
those of last year on account of Inclement
weather, and proilucllon was not up to .lanuary
• •r last year for tin- same reason. Logs are viu'y

scarce at this time, very few being hauled on ac-

count of bad roads and cold weather.
Plain oak seems to lead in point of demand.

However, an improvement is apparent in quar-
tered oak. Prices have not strengthened to any
extent. Ash is in good demand. One-inch No. 2

common B poplar is in fair demand. Elm and
hickory are holding their own fairly well.

NASHVILLE

Conditions of the local lumber trade seem to

be satisfactory to manufacturers and others con-
nected therewith. Indications for much spring
activit.v continue favorable. Operations have
been resumed by many mills which had to shut
dcwn because of weather conditions and taken
as a whole the net volume of business during
.lanuary was about normal. Many inquiries are

coming in, and numerous good orders are being
accepted.

The hardwood flooring people report a fair

liusiness. The recent demands from the furniture

manufacturers have been light, but they are look-

ing for a good spring trade. The cross tie busi

ness is fair locally. Recent liberal receipts of

logs have given local mills plenty of good ma
terlal to work on. A number of large railroad

sales have recently been recorded. The export

business shows improvement.
There has been a ready sale for all the grades

of chestnut, and ash is moving well. There is

also much activity in poplar, the lower grades

being in especially good call at this time. Quar-
tered white oak shows a better tendency. There
is a good demand for ones and twos and Xos. 1

and 2 plain oak, both red and white. Dry
cherry, whicli is very scarce, is at a premium.
'I'here are good stocks in the local yards, and
Ilierefore Nashville firms are in a position to fill

orders.

KNOXVILLE

During the past two weeks lumbermen have
been receiving more orders for dry stock than for

some time past. However there seems to be a

scarcity of dry stocks, as a number of small mills

in this vicinity are having considerable ilillicnlty

in getting stocks to the railway owing to the

severe weather for the past two months. There
i> a general upward tendency in the price of

hnuher. and lumbermen continue to be optimistic.

Ituilding permits are already far ahead of the

same period for Iflll. and the demand for good
hardwoods from not only the furniture trade but

also all manufacturing concerns is improving.

Xo. 1 and No. 2 common plain oak in all thick-

nesses Is in the lead, while quartered white oak
continues in the same position it has held for

several months.

LOUISVILLE

Business In the Kentucky lumber trade is quiet

but hopeful. The feeling in the Louisville mar-
ket is much more oiitimistic at present than it

was last month, owing to better feeling existing

among consumers. The close of the season's fur-

niture exhibits In Grand liapids and Chicago was
accomi)anied by very favorable reports as to the

prospect for that Industry, with the result that

furniture manufacturers are putting forth more
inquiries than heretofore an<l the disposition of

the general rvui <tf consumers is considerably bet-

ter. Thick plain oak Is the leader In present
sales. Quartered oak Is showing some Improve-
ment anci poplni- c-nniinn'"-- n- ;i ^:it Isfactor.v fea-

ture.

BRISTOL

While Ii-ade Is i-eported somewhat better, busi-

ness In tills sectliui has been hampered con-

siderably by the unusually rough weather. Dur-
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MANUFACTURERS OF CHNRS,
TABLES AND CASE GOODS
will be accorded every assistance and
free sites for the establishment of plants

on the banks of the Ohio River.

We offer a profusion of high-class raw
material, electric light, heat and power
at a minimum of cost. Labor troubles

unknown.

The saving in rental and the fact that

you can be established with a growing
community, with every logical, natural

reason for a remarkable development,
should be sutiicient inducement for you
to write Roy N. Adams, secretary. The
Commercial Club, Mound City, Illinois.

CHECKING
SPLITTING

ROTTING
PREVENTED BY LORAC
which at tritling cost protects Logs, Lumber
and Dimension Stock against weather and
time. A Boy Can Do the Work.
THE LEAVITT LAND & LUMBER CO., Dermott.

Ark., says:
"We like Lorac. and are \'ery much in need of

a barrel now, and we trust that you will rush
shipment."'

GUARANTEE — No Satisfaction.
No Pay; your verdict to be final.

TRY LORAC NOW
MKITE IS FOR I'll.l. PAKTICUI^ARS

THE GEORGE HENKE CO., 62 Beekman St., N. Y.

BLUESTONE LAND & LUMBER GO.

White Pine, Oak,
Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON
SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER, W. VA.

Sales Office: RIDQWAY, PA.

JUST OUT
A Great Book

—I OK

—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds," by T. S. McGrath, ex-
plains clearly liow tlie stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Prife yanOr I'v Mnil. S3 ^S .

Craig-Wayne Company
38 Sooth Df.rb.rii St.. CHICAGO. ILL.

ing January tlie mills were able to run only
about two-thirds of the time. Shipments have
been light on account of the extremely difficult

shipping conditions. However, a fair volume of

business has been done. Prices are reported lit-

tle improved. Some new orders are being re-

ceived and the exporters are especially sangtiine

as to the outloolt for trade during the spring.

ST. LOUIS

There has been quite a satisfactory improve-
iTient shown in hardwood in this center during
the past fortnight. While most of the hardwood
items are improving, the most noticeable have
been plain onk. quartered red oak, wide poplai'

and first and .second and No. 1 grades in red
gum and ash. It is the opinion of the best in-

formed that owing to the prevailing conditions,

prices of plain oak, quartered red and several

other items will soon advance. There has been
more activity shown In tlie cypress market dur-

ing the past week than for some time. The
demand is constantly growing better, particularly

foi- yard and factory stocks, and orders which
are coming in are mostly for immediate delivery.

Tlie sash and door market has not shown any
marked betterment recently. However, planing
mills are not idle, and have enough orders ahead
to keep them busy for some time to come.

MILWAUKEE

Now that the backbone of the cold weather
seems to be broken, genuine improvement in the
hardwood trade is taking place. Wholesalers re-

port that the demand from retailers is showing
more life, and that shipments will start in

earnest .iust as soon as the traffic congestion,

resulting from the cold weather has beeo re-

lieved. Sash and door concerns are still buying
tarctully. hut manufacturers in other lines are

I.'rrchasing more freely. Furniture and imple-
ment manufacturers are placing some good orders
in view of the business which is l)eiug received

in both lines of industries. The bright building
prospects will nudouhtedly result in better orders

fi'om the interior finishing and flooring plants
within the near future.

Stocks of dry lumber in both first and second
hands seem to be light. There is little basswood
on hand at the mills, although prices have not
increased, with the exception of No. 2 and No. 3.

Eirch is exceedingly scarce here as a result of

a better demand from the furniture plants and
scattering orders from the sash and door con-

cerns. The price of No. 3 common is higher.

The demand for maple is brisk, while plain and
quartered white oak is also selling well.

MINNEAPOLIS

The general feeling among jobbers and whole-

salers is optimistic. All are looking for a healthy

spring trade, though no one anticipates a boom.
Factories are all running, but there is much

comijlaint among interior finish concerns as to

the amount of business now being booked. Only
fair stocks of hardwood are on hand, though
prices on high-gi-ade birch and oak. both plain

and quartered, are very stiff, and advanced
prices seem to be the rule. Low-grade bassw'ood.

birch and pine are in great demand with offerings

light. The demand for oak car material and
ties is very light, with not much promise of

an increase during the year. Buikling operations

are somewhat at a standstill, owing to the severe

weather experienced for the past thirty days.

DETROIT

has not materialized. Dealers, manufacturers,
jobbers, etc., are optimistic regarding the future.

In addition to a fair demand for maple and oak
there has been a very good demand for walnut,

ash and elm. Prices have remained about sta-

tionary. The flooring and veneering trade is in

very satisfactory condition. Better inquiries and
a better volume of orders are reported within the

past ten days.

LONDON

The new year has opened fairly well at this

port so far as American hardwoods are con-

cerned, and although the increase in freight

rates has a tendency to restrict the placing of

large lines for forward shipment, a pretty good
volume of business is being done at firm prices.

The demand for all grades of yellow poplar keeps

steady, but wide panel stock is considerably

easier in price. Inch No. 1 common plain oak
continues to be the leading line with furniture

manufacturers, and unsold parcels of dry mild

wood are much sought for on arrival. There is

not the demand for F. A. S. plain oak that there

has been, although several parcels have come
forward lately, presumably on contract. The
call for qitartered oak boards is fitful, and the

quartered oak strip trade has materially de-

creased, owing to the moulding manufacturers

now using more plain oak than formerly, Bltick

walnut, except in No. 1 common grade, is dull,

and the same also applies to ash. No. 1 common
red gum is in good request. In fact, the demand
is greater than the supply, and as a conse-

quence sap gum is being used more freely. There
is not much call for sill oak planks at the

moment. Several consignment parcels had to be

stored ex. recent arrivals, (".'hair and piano manu-
fficturers are working full time, but tbi' building

trade is quiet. Consignments to this port of

the following would do well : 1" dry mild No. 1

common oak, and 1" No. 1 common red gum.
Roth will meet "with ready sale.

GLASGOW

(Conditions in the local hardwood market are

rather quiet but only seasonably dull. Mill peo-

ple are talking higher prices, but so far this hope

Quite a satisfactory business has been done

in tile various woods which the steamers Glen-

devon and Indranis brought forward, although

too much No. 2 common, ^" canary whitewood
was imported, and a few cars of this grade will

be stored. Prime quality, firsts and seconds

canary boards, 18" and up x 1 were sold with

great diiHculty, as buyers were not prepared to

pay the high prices asked b.v importers. Oak
boards were well sold, and for good prices. 5/4"

especially selling exceedingly well. A large con-

signment of railway and wagon oak scantlings

were discharged by the above steamers and the

quality and condition of these were very fair.

This also applies to cabinet oak planks which
were imported in these vessels. A fair amount
of selling has been going on from the publie

yards, consisting of oak planks and boards, pitch

pine logs and boards, mahogany lumber, a small

quantity of the lower .grades of canary white-

wood, etc. Prospects in this market are very

good, and it is expected that a large business

will be done from the various yards, especially

as no new arrivals of note will make their

appearance before the end of February.

Prices, generally speaking, have a higher ten-

dency, owing to the freight situation and the- in

creased wages demanded at the docks. An arnica

ble arrangement has been made between the dock

laborers and the ship owners whereby a strike

will be averted, and it is hoped by ail parties

that although the rules and regulations may not

be final, peace will be assured for some time to

come.

The building trade is very quiet. Wagon
builders are busy. The shipbuilding industry is

in a most flourishing condition, plenty of new
tonnage having been booked since the beginning

of the year. The cabinet trade is fair.
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If you value quality of texture, in combination with quality of

manufacture, seasoning, grade,

PROMPT SERVICE AND
LOW FREIGHT RATES

PLEASE GIVE US AN OPPORTUNITY TO
QUOTE YOU on OUR INDIANA HARDWOODS—

White Oak, Red Oak,

Poplar,Walnut,Ash, Etc.
all grades and thicknesses, air dried or kiln dried, rough or dressed.

OUR SPECIALTY IS

QUARTERED WHITE OAK
We have three band saw mills, a veneer mill and two flooring

plants.

We have large and vs^ell assorted stocks.

We can satisfy the most discriminating.

DRY KILN CAPACITY, 750,000 FEET.

Address all Inquiries to the-

WOOD-MOSAIC COMPANY, NEW ALBANY, INDIANA
Branches: Louisville, Ky. ; Rochester, N. Y.; Glasgow, Ky. ; Winnipeg, Canada
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CLASSIFIED

ADVERTISEMENTS

Advertisements will b*> inserted in tbls sec-
tion at tbe following rates:

Forone insertion 20c a line

For two insertions 35c a line

For three insertions 50c a line

For four insertions 60c a line

KlKiit words of ordinary length mate one line.

Heading counts as two lines.
No dlsplny exce[»t tbe headings can be ad-
mitted.

Remittances to accompany tbe order. No
extra charges for copies of paper containing

"

tbe advertisement.

EMPLOYMENT WANTED

HIGH-CLASS COMMISSARY MAN
is open for ongagcmont. to conduct merchandising

establishment in connection with lumber manu-
facturing concern. Highest testimonials from

present employers. Address

"BOX 10.*' care Hardwood Record.

POSITION WANTED
as manager or sjI-'s niauai^'r of lirsi-rlass lum-

ber concerns. I hi-liove 1 cau oouvince any housf

of this sort that I am competent from tho loi;;

jring end through to the sales oud. liood reasons

for changing location. Addn-ss
•H(»X *J0.'" care IIardwiuiii UF.<'ni;i>.

HIGHCLASS HARDWOOD
Sales Manager

desires new lonnc-ction. Ilavf had years of expe-

rience in manufacturing and selling southern

lumber. Well acijuainted with tho trade and
thoroughly understand all details, as have boon

through the rub and am onto the game. Can
furnish very lK»st of references, and only reason

for seeking anolhi-r location is on account of

present employers changing plan of operating

Address "BOX \1\." care IlA[Eiiwii..r> Ur.ci.iii'.

EMPLOYES WANTED

WANTED—A COMPETENT MAN
to sell Southern Hardwoods in Indiana. Give

reference and experience Address

"BOX 16," care Hardwood Record.

CAPABLE MANAGER AND SALESMAN
for mills maiuifacluring hardwood lumber, floor-

ing and veneers In thriving Indian,! town ; a tine

position for an experienced, reliable young Inis-

tler. Address, giving references and full particu-

lars, "BOX 17," care Habdwood Record.

RAILWAY EQllPMENT FOR SALE

LOCOMOTIVE FOE 8AT.K,

Ntrrotr or ataDdurd ganz* fron 7 toni t* 7S

tons rebnllt ready for use: 14* lacometlTM In

stock.

SOUTHERN IRON t BQUIPMBNT CO.,

AtUaU. Qa.

LUMBER FOR SALE

FOE SALE.

1 car 6/4 and S/4 Ists & 2nds Chestnut.

5 cars 4/4 sound wormy Chestnut,

.TONKS & WOOLFOLK CO., Lexington. Tcnn.

FOR SALE.

:;o(i,0(HJ feet 1 and 2" Oak.

50,000 feet stacked, log run Gum.
Taken as it stands, $11 f. o. b. cars Rast

Texas mill. Address
"BOX 19," care Hardwood Record.

1IMBER ES1IMATIIVG

TIMBEE ESTIMATES.

Kstimating Southern Timber a specialty.

Jlaps. detailed reports as to stand, quality and

logging conditions. Can furnish best references.

THOS. .1. Mcdonald. East Tenn. Natl. Bank
Bldg., Knoxville. Tenn. Formerly with C. A.

Schenck & Co., Biltmore, N. C.

LOGS WANTED

WANTED—SECOND-GROWTH
Wliili' A.sh logs s tu 16 feet long. Inspect at ship

ping point and pay cash.

S. N. BROWN & CO.. Dayton, O.

WANTED
White oak logs and quarter-sawed white oak

flitches. EVANSVILLE VENEER CO..

Evansvillo, Ind.

WANTED—BLACK WALNUT LOGS
."iod cars good black walnut logs. Id" and up

in diameter, (i ft. and up long. Will inspecl al

sbipiiini: point and pay cash.

i;i:(i W. IIARTZELL. Dayton. Ohio.

WANTED—WHITE OAK
\ ,! ] 1ol:s and (piarlfi- sawed wliilr oak Hitches.

Will buy logs from any polnl witlihi a radius of

•Jiic freight rate.

ITTNAM VENEEl! .>« I.IMI'.KU CO..

Roachdale, Ind.

Miiiiciii I! I! Ix'lwcM'ii I.cruisvillc & Cbicagii.

('. 11 \ I"- tn-lwi''-n Inilianapolls & Springlield.

WAN^IED—HAEDWOOD LOGS
liOO.iHiil fl. L'S" and up Wliilp Oak logs.

i;oo,000 ft. 12" and up Walnul logs.

."lO.dOO ft. 12" and up Cherry logs.

C. I,. WILI.EY. 25rtS R. Robey St.. Chicago.

WAGON STOCK WANTED

I AM IN THE MAEKET FOR

T.'j to 100 cars of oak poles, bolsters, sand

boards, cveners, and reaches ; and hickory and

iiiapic axles. Will Inspect at shipping point, and

pay cash. K. B. BROWN, 372 Bayne St.,

Buffalo, N. V.

DIMENSION STOCK FOR SALE

FOR SALE.

Dimension stock cut from old dry Oak from 1"

to ;r' thick, and 1" Chestnut.

.TONES & WOOLFOLK CO.. Lexiugton, Tenn.

DIMENSION STOCK WANTED

WE ARE IN THE MARKET
for the following white ash :

Kld.dOO ft. 2'/," (dry size! plank.

.'id.iidd ft. 2x2x32" (dry size).

2.""i.ddd ft. 2^^x2|,4x32" (dry size).

.Ml.Odd fl. 2'^x2i/!x3H" (dry size).

TIIF. I!. II. ril'EK CO., Manchester, N. H.

TIMBER LANDS FOR SALE |

FOR SALE
Sluiaii.-mi- or in fee simple. Sixty million feet

oak; twenty million feet asb and hickory; thirty

luillion feet gum. Genuine virgin timber on

23,dii0 acres bottom land near Arkansas City.

Much of the oak is very large spotted oak sult-

alile for quarter-sawing ; splash equal to that of

best white oak. All can be logged and barged to

Arkansas City at very low cost. Railroad crosses

tract. This is the cheapest timber in .\rkausas.

No agents. SOUTHERN TRI'ST COMPANY.
Little Rock, Ark.

MILLMEN, ATTENTION!
."i.dOU.ddd ft. southern hard pine; 1.100 acres

in East Texas, very accessible. Railroad now
running through tract. Located within two

miles of good railroad town. Will easily cut

.-i.ddO.OOd ft. of clean timber.

Cleared land is adapted to staple truck crops,

and will bring the price asked $22,000. For de-

tails write C. L. GREENWELL.
1430 Mich. Av.. Chicago, 111.

FOR SALE—HARDWOOD TIMBER
Idtt.tMid ft. virgin limber, t'uttonwood. eyiiress,

gum, ash, elm, oak. Tract consists of 12,000

acres, located in Louisiana, two miles from rail-

road, six miles from Mississippi River, near

navigable stream for barge shipments. Favor-

able logging and milling conditions. Will sell

timber or land and timber. Very rea.sonable

terms. ILLINOIS BOX limi'ANY. Alton. 111.

ARE YOU INTERESTED IN

Gum and Red Oak?

1 own in fee simple two small and carefully

selected trac'ts of lilgh-elass gum and red oak

stuinpagi'. Win sell at price to make the buyer

good money either as an iii^-estment or as an
operating proposition.

Will deal with principals only. .\ddress in

< i.niidinei'. "IIOX 22," care Hardwood Recokii.

FOE SALE.

100.OOd acres virgin White Oak and Hickory,

N. W. Ark., $6..'J0 to $10 acre. 500,000 acres,

other states, all varieties.

I
, M. .TONES Jt CO.,.|Vttigrew. Ark.

LIMBER WANTED

WANTED
Tor shliuucnt during the next thirty to sixty

ilays, 200.000 feet 2. 2Vi. 2'/,. and 3" Ists and

2nds and No. 1 com. Hickory, green or dry. Will

|iay cash, less 2% and Inspect at the mill.

C. C. SHAFER, South Henil, Ind.
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WE AEE IN THE MARKET FOR
Maple and beech lumber and dimension stuff in

large quantities.

THE COLUMBIA MFG. CO.,

New Philadelphia, O.

BUSINESS OPPORTUNITIES

BUYEES OF HARDWOODS.

Do you want to get in touch with the best

buyers of hardwood lumber? We have a list,

showing the annual requirements In lumber,

dimension stock and veneers and panels of con-

sumers of those materials throughout the United

States and Canada. The service is free to ad-

vertisers in the Recobd. It will Interest yon.

Write us for farther information about our "Sell-

ing Lumber by Mail System."
Hardwood Record, Ellsworth Bldg., Chicago

FOR SALE

Lumber yard .-iiid about .|4,0U0 or $3,001) worth
of logs on baud, along with good orders to cut

and a good retail district for all No. 2 and cull

lumber that can be made. No other mill within

eleven mllrs, giving wide scope in which to re-

tail. Mill can be leased for any reasonable num-
ber of years. Desire to retire from business.

Plenty of good merchantable timber to be bad
within reasonable distance of mill. Address

"BOX 2.3," care II-vrdwood Recohd.

WANTED—AGENTS
Men having experience in tile building trades,

and acquaintance with the areliitects of their

home cities, to iiandie a new line of material

especially devised "to malse 'flreproof buildings

fireproof," and for which a need is present In the

planning of every first-class structure. A line

opportunity for capable men to build up Ijusiness

for themselves. Not much capital required, but
liigli character and real selling ability are prime
requisites. i>penings are oBfered in many of the

best cities of the United States and Canada. If

interested address

"MANUFArTt:RER." care II.ucDwc.iii Rei-ohd.

FOR SALE

Complete baud sawmill : two room Standard dry
kiln 20x104; 1 55-ton rod locomotive; 1 Rapid
loader ; 10 oxen ; 2 four-w'heel wagons ; 4 eight

wheel wagons. Situated at Ruston, La., on two
lines of railroad in good hardwood district.

TINIIEP LBR. CO., Ruston. La.

WANTED—HARDWOOD LUMBERMEN—
to try the Gibson Tally Book. The Ihree-throw

aluminum tally ticket cover accommodates any
form of ticket desired. The use of the special

triplicate tally ticket supplied, printed on water-

proof paper with carbon backs makes tallies un-

alterable. For durability, convenience, accuracy

and for systematizing the inspection of lumber

the Gibson tally method can't be beat.

Special forms of tally tickets mailed on appli-

cation. Covers sold on approval to responsible

concerns. HARDWOOD RECORD,
537 So. Dearborn St., Chicago.

^T HARDWOOD RECORD is a differ-

JB I ent kind, and altogether better

^^J.,^ lumber newspaper than has hither-

to been published. This is made possible

by the loyal co-operation and support of the

hardwood element of the lumber industry.

If you are a subscriber you will agree.

The Columbia Hardwood Lumber Co.
Wholesale and detail

HARDWOOD LUMBER
Southern Hardwoods a Specialty

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Foster St. & L. & N. R.R. Track.

Nashville, Tenn.

A Veoe«r Gaage ii the answer to a Veaoer Usr'a
craTiDg for years . Thii "Walker Braod" Ven-
eer OauB^ IB a steel e^uK^ \\ia,\ will satisfy

joomaDti fur all time You can't do your-
self a better tarn than t<:> buy one of

these gauges. It gauges ACCURATELY
every tniciiness from l-40iDohto ?^ inch
INCLUSIVE. W«ke up to tbts opportu-
nity. Priceonlyll 98 delivered by U. S
iMail Order DOW, ttiday. Address—64^6
fVoodlawn Ave. Phone Hyde Park 8S.

Dept.

CHICAGO

COUNTERFEIT CHECKS
ar« freqaeot
excepi where
our

Two Piece
Oeometrical
Barter Coin

Is la Qse, then
Imitation IsD't
poselble.
Sample If you

,

ask for It.
|

S. D. CHILDS
t CO.
Chicago

We also make
Tim* Obacks,
StenollBand
Los Hammen.

Oak Timber and Plank. Paving Blocks. Posta
and Yellow Pine

W. B. CraNe aNd Company.
Establislied 1881

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

Long Distance Phones: CAN.'^L 3190-3191
Office. Yards and Planing Mill: Mill at

22nd. Sangamon and Morgan Sta. Falcon, Misa.

Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUiVIBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY

McParland Hardwood

Lumber Co. 873-88 Laflln St.

HARDWOODS

FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

VENEERED PANELS
CI Specialization is the very keynote of success in ec
CI The point is—making two, three and five-ply venee
duce the panels you use and sell them to you cheape
CI Your entire effort is for profit, and surely if you ca
perhaps improve it, there would be no hesitation on
CI Not another plant anywhere is so well fitted, so th
It lays entirely with you to follow the lines of least r

profitable.
Ci We can supply panels in two. three and five-ply Q
hogany, Plain Mahogany, Red Birch, Plain Oak. Yello
CI There is nothing in the whole range of panel mak
that will insure economy for you.
CI Prove this for yourself. All we want is a specific
CI Further, you can always depend-upon having your

onomical production.
r panels is a special business with us, and we can pro-
r than you can make them yourself.
n increase it and maintain the quality of your product.
your part.
oroughly able to do your panel making as we are. and
esistance and conform your production as is most

uarter Sawed Oak. Quarter Sliced Oak, Figured Ma-
w Pine, Gum, Basswood. Ash, Maple. Elm.
ing that we are not prepared to produce on a footing

inquiry—and we will submit sample and quote prices,
order quickly filled— in other words—prompt shipment.

THE GORHAM BROS. COMPANY, Mt. Pleasant, Mich.

We do not claim to be
lower in price, but we
do claim our PANELS
are cheaper in the long
run as they

Will not come
to pieces
after they
are in the

furni-
ture

T>o you see the point ?
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Doesn't It Look Good To You?

jT\ (T\ /^tV

MICHIGAN. GRAM" RAPIDS: Stow & Dnvls Fuinituie Compan^
George A. Davis, buyer ; 40.0U0 feet 4/4 liasswood ; lo.UOO feet

blich • ,30.000 feet 4/4 sound wormy chestnut ; 30,000 feet 4/4
elm : 30.000 feet 4/4 and 8/4 mahogany ; 15,000 feet 4/4 and
maple- 20,000 feet r)/4 and 6/4 60ft maple; 25,000 feet 4/4 pla

75 000 feet 4/4 plain white oak : 200,000 feet 4/4 quartered .

20 000 feet 4/4 poplar ; 50,000 feet red gum. all thicknesses,

stock : Buyers of 3x3—30 oak squares. Panel stock : Buyer
quartered o'nk and mahogany table top.«.

HAROWOOO RECORD CHICAGO

SpfK'imen of one of the thousands •f patented tabbed index cards
Involved in Hardwood lte<'ord's cop.i ri^liled Infonnalion Service, sliow-
ins annual requirenieniB for Lumber, Dimension Stoclt, Veneers and
I'unels eniplo.> ed h\ u luileNalers and tiard-
uood manufacturiui; consumers (liroughout
the Vnited States and Canada.

Illustration of Oal< Cabinet in which this
Information Service is tiled.

ILLINOIS

Key
1
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B
The

Morehead
Condenser
Trap makes
its own
Vacuum

and PULLS the accumulated water and air out of

your steam lines, insuring rapid circulation. Enables

you to cut down your boiler pressure on direct

heating systems.

Particularly adapted for use in connection with

reduced pressure and Exhaust Steam Heating Sys-

tems, Dry Kilns, Dryers, Fan Stacks, Etc.

Write for Particulars and Trial Trap

:0

Dept. "8'

Morehead Mfg. Co.
Detroit, Mich.

STOCKS CARRIED IN
New York Philadelphia Chicago San Francisco Los Angeles

Wicliita, Kan. Memphis, Tenn. New Orleans, La.

Birniingliani, .41a. Chatham, .\Ia.

UNIFORMITY
TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently ^vork-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham d/Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Pacific Coast Headqnartert

WhittHeory Bnildint

SEATTLE, WASHINGTON

New Orleans Braick

633 BarooDe St.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

B :&

Westinghouse Motors
will increase the output of your plant

without increasing your running
expense.

Put one of these motors on each one of your wood-work-
ing machines, making each independent of all others,

arrange all the machines for minimum handling of mate-
rial, operate each machine at just the proper speed, and
then watch the profits increase. Jointer Drii-eD by Westinghouse Motor

Rip Saws Driven by Westinghouse Slotors

The motors will stay on the job continuously, day and
night if necessary, and your power bills will be surpris-

ingly low. No extra power charges for overtime work.
The power used is always in exact proportion to the

work done; you don't have to drive a few hundred feet

of shafting to run one machine.

Our men are thoroughly familiar with the application

of Westinghouse motors to wood-working machines.

Tlieir advice is free: ask for it.

Westinghouse Electric & Manufacturing Co.
East Pittsburgh, Pa.

Sales Offices in Forty-five American Cities



HARDWOOD RECORD

U^

mMM
<^:-^

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The
lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAIND RAPIDS, MICH.

Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"ADViHCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Dillerent

Types lo Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by -«niiS^

Saranac Machine Co., Sf. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

4i9C^

'RWMlfAl ELtPW^

»"'!*.>,

307 W. Randolph Street,
ESTABLISHED 1882

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed lo do the work

SELLING AGENTS
CRANE COMPANV - - ALL BRANCHES

STANDARD EQUIPMENT CO.. MOBILE, ALA

ALBANY MILL SUPPLY CO., ALBANY. GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped with outhaul system, carries the skidding

line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting- drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use

on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely

to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BR.\NCHES

CHICAGO, II.I..

318 Usher Bldg.
C-U3

XEW ORLE.4NS, I>.4.

4"il Carondelet St.
S.*V.4NN.\H. G\.

501 Gemiania Bk. Bldg

BASMETU MACHINI^ COMp4nY SMTTHVILLE, N.J.

-*

A Model

Hand Planer

or Jointer

Shannen Refrigerator Works

Co'4 Sior*|c Houtcl CovDitn. BuTcbcr Blochi

Rackk TdoU and Ctnrri
Supplier

Market. Hotel and Restaurant Refrigerators

SHOW CASES. BANK. OFFICE AND STORE FIXTURES
PHONE ATLANTA 647 PHONE BELL M 326C-

601 EAST FAIR ST

Allanto. Ga,. OotO^>er Seth'll

Messrs. H.B. Smith Company

Smithvllla.

H.J.

Enclosed please find our oheck to cover balance

c/ account to date.

The 12" Hand Planing machine iaa heen installet

end wp are pleased to advise that same is giving the very

best service posaible; and we are well pleased with this

machine, as we are with all machines purchased from your

Company.

Thanking you for past favors, vte beg to remain,

"Yours very truly

The Jointer above referred to" is the most substan-

tial in design and embodies all improvements of

any value, including a New Round Combination

Head.

For further particulars concerning ahove and
other Wood-Working Machines^ address:

H. B. Smith Machine Co.

Smithville, N, J., U. S. A.

Offices

New York Chicago Atlanta Memphis
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THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a radial truck at each end. and separate

tenders, are well adapted to logging service where long hauls

must be made. These engines ride well on rough track, and
can be run backwards into sharp curves and switches without

danger of derailment.

BRANCH OFFICES

NEW YORK, N. Y., Hadson Terminal. CHICAGO, III.. Rall«»ay Exchange.

ST. LOUIS, Mo., Secarily Bailding. PORTLAND, Ore., Spalding BIdg

Cable Address:—"Baldwin, Philadelphia."

ATTENTION, SAWMILL MEN!
Our green sawdust blowers are a marvel of economy. They are

used on portable and stationary mills, and will blow sawdust in
any direction desired from 30 to 100 feet from the mill. They do
away with the expense of shoveling the dust and digging pits. In
case you want to move, all that is necessary is to disconnect the
pipe and remove the sawdust catcher, which can be done in a few
minutes. They are sold on 30 days' approval with the privilege
to return if not satisfactory. Write Toda.v for Catalog and Prices

BEMILLER FAN BLOWER COMPANY, BUTLER, OHIO

^ ^'

IMPROVED WHITE SAW SWAGES
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M I C H I Q A N
FAMOUS FOR HARD MAPLE, AND GREY ELM

We are manufacturing the following hardwood lumber, and look for your inquiries:

BIRCH, NO. 2 & BETTER, 4/4-12/4
ASH, NO. 2 & BETTER, 4/4-12/4
ELM, NO. 2 & BETTER, 4/4-12/4
BASSWOOD, NO. 2 & BETTER, 4/4-12/4

We also operate a modern flooring factory, running four machines, dry kilns, etc. Contractors

say that our "DIAMOND HARD" brand of maple flooring has no superior and few equals

in grade and mill work. Descriptive booklet on request.

J. W. WELLS LUMBER COMPANY, MENOMINEE, MICHIGAN

"Ideal
99 Steel

Burn-
ished Rock Maple Flooring

is the flooring that is manufactured expressly to supply the demand for the best. It is

made by modern machinery from carefully-selected stock and eTery precaution is taken
throughout our entire system to make it fulfill in every particular its name—"IDEIAL."

ROUGH OR FINISHED LUMBER—ALL KINDS

Send Us Your Inquiries

The I. Stephenson Company WELLS, MICHIGAN

SAVE YOUR MONEY BY USING THE

D E" p\ DOOk^ Published Semi-annually
IxlLlJ D\JkJl\. in February and August

It contains a carefully prepared list of tlie buyers ef lumber in

car lots, both among the dealers and manufacturers.

The book indicates their financial standing and manner of meet-

ing obligations. Covers the United States, Alberta, Mani-
toba and Saskatchewan. The trade recognizes this book as

the authority on the lines it covers.

A well oreanized Collection Department is also operated and the same is open to

you. Write for terms.

Lumbermen's Credit Assn.,
20 West Jackson Blvd.

CHICAGO Mention This Paper.

ESTABLISHED
1878

116 Nassau Street
NEW YORK CITY

12,500 Acres Hardwood Timberland in

Arkansas

RAILROAD THROUGH THE CENTER
CLOSE TO THE MISSISSIPPI RIVER

Will cut 6,000 feet per acre, 75% oak. Leveed and drained;

easily and cheaply logged; river gives competing rail rate;

land is in solid body and, as a timber proposition, is among
the best left in Arkansas. The land is good as can be
found and the drainage is causing rapid rise in farm land

values. 1 own this and will sell right.

JOHN C. SPRY
134 S. La Salle Street, Chicago, 111.

BUTTING SAW
J-or

Flooring Fa.ctories

For cutting out defects and making square and
smooth ends for end=matciiing machines. Used by
the largest producers. Write for particulars and prices.

Marvufactvired by

Cak.dillawc Machine Co.
CADILLAC. MICH.
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LEADING VENEER
MANUFACTURERS

OF THE U. S.

Ahnapee Veneer & Seating Co.
WE ARE now in position to supply single ply veneers of sawed veneer. THE GLUE WE USE IS GUARANTEED HIDE

native woods, from our Birchwood mill. STOCK.
,

. ^ ..

Twenty-five years' experience in high-grade built up Our long experience has put our work beyond the experi-

work assures our familiarity with all its special requirements. mental stage. We offer you the benefit of results accomphshed

iw. A ^« o*„.i -ruA-T ic iw cHADc xnVi iiF through careful attention and study of every detail of the
We produce stock THAT IS IN SHAPE TO GLUE.

^^^j.
6
^^^ apparatus and appliances are up-to-date and built

OUR ALGOMA FACTORY, for the past twenty years, has ^^ mechanical ideas. We do not use retainers. Our gluing
made a specialty of high-grade glued up work only. We man- forms are put under powerful screws and left there until the

ufacture panels of all sizes, either flat or bent to shape in all glue has thoroughly hardened. Any one familiar with glue

woods. Mahogany and Quarter-Sawed Oak a specialty. knows that a joint must not be disturbed until thoroughly dry.

We do not make any 2-ply stock or do not use slice cut Our prices ARE NOT the lowest, but our product is guar-

quartered oak in any of our work. Our quartered oak is all anteed THE BEST.

Factory and Veneer Mill: ALGOMA, WIS. Veneer and Saw Mill: BIRCHWOOD, WIS. Home Office: ALGOMA, Wi».

O:
>,ol/^ ASH

KIEL WOODEN WARE CO.
WHEN IN THE MARKET FOR ROTARY CUT

BIRCH
BAsswooD

II fc m fc fc M Write Us <^J'VENEER""";^
V^^

, WISCONSIN i

%'
%

CHANGE OF NAME AND LOCATION
^T The Wisconsin Lumber & Veneer Co., having outgrown its Port Washington plant and in order to be "up to the

fll minute" in the building up of Veneers, have erected a new veneer plant at New London, Wisconsin. Our favorable

^^i^location, new plant and equipment will enable us to serve you with unusual promptness. We have installed a new
$8,000 Linderman Jointer for making our lumber cores. We shall specialize as before in

Auto Dashes Panels Tops Bent Work of All Kinds
We wish to express to you our appreciation of favors extended us in the past and hope to merit a continuance of your
esteemed patronage. Wishing you the compliments of the season, we remain, Very truly yours,

THE WISCONSIN SEATING COMPANY, New London, Wis. lSmber'&^'^enIe'^'c'SpIny

HOWARD HANSON, President THOMAS A. TURNER, Secy, and Treas.

THE HANSON-TURNER COMPANY
MANUFACTURERS OF

ROTARY CUT VENEER AND THIN LUMBER
ELM OAK BIRCH specialties:

RFFPH MAPLF RASSWOOD drawer bottoms back panels center stock
DCCUn mHrLC dhoohuuu backing piano pin blocks birch door stock
CURLY BIRCH BIRD'S-EYE MAPLE curly birch bird seye maple

OFFICE and FACTORY at WELLS, N. Y. NEW YORK OFFICE. 200 Fifth Ave.
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THE SOUTH
PROMINENT SOVTHERN MANUFACTURERS

THE F.IPEITGH COMPANY

raiAtiJii^giigSnTPl

FOR QUICK SHIPMENT
4/4" to 8/4" Sound Wormy Chestnut. Can Resaw and Surface.

3/8" and 13/16" Select and Clear Oak Flooring. PERFECTLY
MANUFACTURED. 5" and 6" Poplar Bevel Siding, Clear and

Select grade. 4/4" wide Poplar. 4/4" to 8/4" No. 1 Common
and Select. Also No. 2 Common.

VENEERS—
Williamson Veneer Co.

Baltimore, Md.

C. M. JENNINGS. Pres. and Treat. A. C. BERTHOLD. V. Pres. C. P. SHEHAN. Sec.

BERTHOLD & JENNINGS LUMBER GO.
Manufacturers and Dealers in

OAK, GUM, CYPRESS, Etc.
We make a specialty of Railroad Material, such as

Car Stock, Bridge Plank, Switch Ties, Red Oak,
White Oak, Yellow Pine and Cypress Piling. Write
us for prices.

Lumbermen's Buildi»g ST. LOUIS, MO.

Otis Manufacturing Co.
Importers and Manufacturers exclusively of

Mahogany
NEW ORLEANS, LA.

We are located at the logical point for importing and
manufacturing Mahogany from Honduras and Mexico.

Our 30 years' experience and modern saw mill and
dry hiln enable us to sell pretty low. An inquiry for

quotntions will prove this statement.

Salt Lick Lumber Co.
SALT LICK .... KENTUCKY

MANUFACTURERS OF

^^Oak Flooring

WE WANT TO MOVE 60,000 FEET 13/16X2^ FACE CLEAR

PLAIN WHITE OAK FLOORING. INQUIRIES SOLICITED.

HARDWOOD FLOORING
IN

OAK, BEECH, TVIAPLE, BIRCH
HARRIS MANUFACTURING CO., JOHNSON CITY, TENN.

BE'

Garetson-Greason Lumber Co.

1002-1 cos Times BIdg., ST. LOUIS

Manafactnrers of and Dealers In

ASH, OAK, GUM I HHDCDAND CYPRESS LUIIIDCI1
YARD TRADE A SPECIALTY

B. C. JARRELL & CO.
MANUFACTURERS OF

Rotary- Cut Gum and Poplar

VENEERS
Well manufactured, thorouiihly

KILN DRIED and FLAT

HUMBOLDT, TENNESSEE
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NVI SCO N S I N
WHERE THE FINEST NORTHERN HARDWOODS GROW

WE MANUFACTURE MICHIGAN
HARDWOODS AND HEMLOCK.
MILLS ELECTRICALLY
DRIVEN; STOCK

BAND SAWN

Have in Shipping
Condition

BIRCH: NO. 2 AND BETTER, 4/4 to 12/4

ASH: NO. 2 AND BETTER, 4/4 to 12/4

ELM: NO. 2 AND BETTER, 4/4 to 12/4

BASSWOOD: NO. 2 AND BETTER, 4/4
to 12/4

WE are well equipped for manufacturing

special sizes, wagon stock, skids, ties, etc.

THE C. A. GOODYEAR LUMBER COMPANY
Office and Mill

TOMAH, WISCONSIN
Logging Camp

BLUE BI MICHIGAN

"ROBBINS"
Roek,Maple -^ Bireh Flooring

Is air and kiln-dried, end matched,

bored and steel scraped. Mixed car-

loads a specialty.

ROBBIINS LUMBER COMPANY
RHIINEL/\INDER, \A/IS.

The Tegge Lumber Co.
MILWAUKEE
WISCONSIN

BUYERS OF
ALL KINDS OF

HARDWOOD LUMBER

Headquarters for Mixed Orders
Our stock comprises all the different kinds of timber
grown in Wisconsin and we are well prepared to

fill mixed orders promptl> . We call your attention

especially to stock in Plain and Red Birch in all

thicknesses and a good assortment of Pine and
Hemlock, Basswood Siding and Ceiling and Hard-
wood Flooring.

ARPIN HARDWOOD LUMBER CO.
Atlanta, Wis. and Grand Rapids, Wis.

SAW MILL AND PLANINQ MILL AT ATLANTA, WISCONSIN

SAWYER GOODMAN CO.
MARINETTE. WIS.

Mixed Cars of Hardwood, Bass-

wood, White Pine and Hemlock,

Cedar Shinsrles and Posts

We make a specialty of White Pine Beveled Siding and

White Pine Finish and Shop and Pattern Lumber

Keith & Hiles Lumber Company
CRANDON, WISCONSIN

If you can use any portion of the following well-manufactured,

Dry Hardwoods, in Standard Grades, it will be to your advan-

tage to write us:

::r.,i)00 ftet 5 '4 No.

12,000 feet 8/4 No.

10,000 feet 8/4 No.

50,000 feet 4/4 No.

24,972 feet 4/4 No.

32.000 feet 6/4 No.
29.';.347 feet 8/4 No.

30.000 feet 8/4 No.

.'J rormnon Hard Maple.

3 Common Hard Maple.

3 Common Birch.

2 Common and better Soft Elm.
2 Common and better Rock Elm.
2 Common and Better J^ock Elm.
2 Common and better Rock Elm.
3 Common and better Rock Elm.

Both Ends and Ihe Middle

Hardwood Record reachesmost

everybody who produces mar-

kets and consumes Hardwoods.

Nothing But Hardwoods
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What the Tapering Wedge DoVetail Joint
Is Accomplishing on Solid Furniture

Get the Results From the Users:

Meir & Pohlman Furniture Co.,

St. Louis, Mo.
Grand Rapids Refrigerator Co.,

Grand Rapids, Mich.
Singer Manufacturing Co., Soutli Bend, Ind.

J. C. Widman & Co., Detroit, Midi.
Cutler Desk Co., ButTalo, N. Y.

E. & N. .Mfg. Co., Nashville, Tenn.
Acme Kitchen Furniture Co.,

Chattanooga, Tenn.
Brunswick-Balke-CoUender Co.,

Chicago, Ills.. .Muskegon, Mich.
Standard Sanitary Mfg. Co., Pittsburgh, Pa.

Century Sanitary Mfg. Co.,

Eastwood, N. Y.

National Casket Co., Asheville, N. C.
Kertscher & Co., Eimira, N. Y.

Spiegel Furniture Co., Shelbyville, Ind.

Wm. Heap & Sons Co.,

Grand Haven, Mich.
P. Derby & Co., Gardner, Mass.
Cramer Furniture Co., Thomasville, N. C.

S. K. Pierce & Son, Gardner, Mass.
Sheboygan Chair Co., Sheboygan, Wis.
Farrand Company, Detroit, Mich.
Rockford Cabinet Co., Rockford, 111.

Grand Rapids School Seat Furniture Co.,

Grand Rapids, Mich,

Look at the construction of this new joint and see how it gets the glue in the
joint by entering at a considerable distance apart—see how the tapered dovetail
gradually draws the boards together until they reach about three inches from the
end, then quickly welding them together, forcing the glue into the pores of the
wood for an anchorage, producing a glue joint that showed more strength than
the clamp joint, by tests at the Purdue University. The Tapering Wedge
Dovetail joint solves the problem of jointing lumber automatically and this is

the reason why all these firms are producing the finest solid work on the

Linderman Automatic

Dovetail Glue Jointer

With the Tapering Wedge Dovetail Glue Joint made automatically on the

Linderman," it means that you are now p.iying, by jointing lumber by hand
and automatic clamps, seventy-five percent more than it can be accomplished for;

or, in other words, you can reduce your cost to one-quarter. One of the firms

mentioned here, told us only a few days ago that they were saving five dollars

and twenty-five cents per day in glue, doing their jointing complete on the

"Linderman" with four men. They used to use eleven men doing the same
work. It's a big saving, isn't it? Let us prove it—a postal will bring details.

J. M. Gilmour.

90 West St.. New York

Linderman Machine Co.
MUSKEGON, MICHIGAN

AA'OOD.STOCK. ONT



Manufacturers Old-FashionedVansant,
Kitchen &5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales OfBce, 919 Fisher BIdg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title BIdg., PHILADELPHIA, PA.

W. H. While Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY. MICH.

Wholesale Yards: BUFFALO. N. Y.

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want
your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTimCRS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

ALL GRADES
ROUGH DRtSSCD

QUICK StIIPMCNT

Coal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Year, / ,/C/, < "X y,.^ 4
CHICAGO. FEBRUARY 25, 1912

[Subscription $2.
t Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANtJFACTCBEB OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

On the Following StockWe Will Make
Special Prices for Prompt Shipment:
40 JI ft. 5/8" Sap Poplar.

175 M ft. 5/8" No. 1 Com. Popter.

60 M ft. 6/8" No. 3 Com. Poplar.

310 M ft. 1" No. 1 Com. Poplar.

190 M ft. 1" No. 3 Com. Poplar.

80 M ft. XV^' No. 2 Com. Poplar.

200 M f

15 M fl

80 M 1

38 M II

115 M fl

140 M fl

30 M fl

2" No. 2 Com. Poplar.
1>4" No. 1 & 2 Qtd. Pop.

IV2" No. 1 Com. Chestnut.
2" No. 1 Com. Chestnut.
1" No. 1 & 2 Qtd. W. Oak.
I" No. 1 Com. Qtd.W.Oak.
1" Strips Com.Qtd.W.Oak.

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Representing;
WEST VIRGINIA SPRUCE LUMBER CO.,

Cass. West VireinlA.

Fifth Atc. BIdg.,

NEW YORK

Keys-Walker Lumber Co.
Manufacturers

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND"
OAK" PI OORIIMP' Made in the largest

^^*^ rt-iV-^VylXlllVJ exclusive Oak Floor-

ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBER INSURANCE GO. OF NEW YORK

Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

84 Williams Street NEW YORK

PROCTOR yENEER-pRY^^ fireproof

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T. L HANCOCK St SOMERSET STS. PMILA,PA.

Illlllllllllllllllllllllllllllllllllllllllllllllllll II II II II II II II II nil II II II Mini ii I II II II II 11 II II II M II II II II II int ij II II n 111! II II 11 II II
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McILVAIIN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech and
Butternut

Bone Dry for Immediate Shipment.

Chestnut
4-4 to 3 Inches thick. West Virginia
and Tennessee Stoclis.
Special grades for Veneering.

Mahogany
% ineli to 5 inches thick,

liioroughly Dry. Especially Une
1-igure and Texture.

Quarter-Sawn White Oak
and Quarter-Sawn Red Oak

Finely l-'igiired. Good AVidths and
Lengths. Thoroughly Dry Stock. In
separate or mixed cars.

Maplele
Hard. Soft. Band Sawn. Dry Stock.
Can ship straight or mixed cars. Good
Widths and Lengths.

Cedar
Florida-Tennessee Stock.

Straight cars from Mills. Local Ship-
ments from Philadelphia Yard.

Cypress
Gulf Stock. Any thickness. Dry. Can |

furnish Special Widths and Lengths.

Popla_»lar
Soft Yellow Stock. "Band Sawn. 50 per
cent. 14 and 16-inch Length. % mch
to 6 inches. Dry Stock.

Cherry
1 inch to 5 inches thick. Band Sawn.
West Virginia and rennsylvania Stock.
Can ship straight or mixed cars.

Wide Quarter-Sawn Oak
10 inches and up Wide, 13 and up
Wide. Quarter Sawn. Fancy Figure.
Bone Dry.
fan supply any Quantity or Width in

mixed cars.

White Pine
All Grades and Thicknesses.

Soft Cork Michigan Stock. California
Sugar Fine. California White Fine.

Oak (Construction)
We make a specialty of this stock for
Car Building, Bridge Building, Boat
Building, etc.

CAIiIFOBNIA RED WOOD
WASHlJ>rGTON CEDARSHINGLES

CYPRESS: No. 1 Heart Rived (strictly hand-made)

Sizes: 6x20 inches; 7x24 inches In straight or mixed cars

Can ship in mixed cars direct from our Nashville yard, Oak,

plain or quarter sawn; Red or White Poplar; Ash, Chestnut

and Hardwood Flooring, giving benefit of mill prices.

IF IT'S LUMBER—WE HAVE IT ESPECIALLY IF IJ^S HARDWOOD

J. GIBSON McILVAIN <a COMPANY
PHILADELPHIA, PA.

€SPECIAL ITEMS ON WHICH WE
ARE QUOTING ATTRACTIVE
PRICES. ASK US.

1 10 M'
1

H" Wis. Birch, all grades.

50 M' \}i" Wis. Rock Elm, all grades.

40 M' 11^" Wis. Soft Elm, No. 2 Com. &
Better.

22 M' li/<" Wis. Soft Elm, No. 3 Com.

150 M' 1" No. 1 Com. Plain Red Oak.

75 M' 1J4" is & 2s Plain Red Oak.

75 M' 1 '4" is & 2s Plain White Oak.

100 M' 1 i-i" No. 1 Com. Chestnut.

100 M' 1" No. 1 Com. Black Walnut.

COMPLETE STOCKS OF ALL NORTHERN AND
SOUTHERN HARDWOODS. A PLEASURE TO

QUOTE DELIVERED PRICES PROMPTLY

Fullerton-Powell Hardwood
Lumber Co. South Bend, Ind.

H. C. GREITH & GO.

HartlwootILumber
COLUMBUS OHIO

We





HARDWOOD RECORD

r

•fvf^jim>f*fttir'-^ ^
O H I C ^KO O

''3?ff

— t . r

For

Immediate

Shipment

RED GUM
3 cars l" IS & 2s Red Gum, 10 to 16'

1 car 1" is & 2s Red Gum, 10 & 12'

5 cars l" No. 1 Com. Red Gum, 10 & 16'

1 car 2" is & 2s Red Gum, 12 mos. dry
5 cars 2" No. l Com. Red Gum

SAP GUM
50 M. ft. 1" Is & 2s Sap Gum

80 M. ft. 1" No. 1 Com. Sap Gum
30 M. ft. 1" No. 2 Com. Sap Gum
50 M. ft. 6/4 is & 2s Sap Gum
25 M. ft. 8/4 is & 2s Sap Gum

COTTONWOOD
2 cars 13 to 17" Cottonwood Bo.x Boards

90 M. ft. 1" IS & 2s Cottonwood, 6 to 12"

1 car l" IS & 2s Cottonwood, 13 to 17"
185 M. ft. 1" No. 1 Com. Cottonwood

WE MAKE A SPECIALTY OF CUTTING OAK TIMBERS AND SMALL SQUARES FOR FURNITURE TRADE AND WILL
MANUFACTURE THE STOCK TO THE SIZES DESIRED

All Lumber Listed Above Is Band Sawn, Equalized and Trimmed, and Can Be Shipped at Once

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA. MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
JAMICS D. LACEV, WOOD HI .\I. VICTOR I'll RANK

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bldg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding BIdg., Portland
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D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
q Situation: Center Appalachian Hardwood For-
ests.

^ Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.
The best and most improved money will buy—all

connected by a tram gravity system, ideal for
handling large quantities.

q Experience: Over 30 years at our present site
and each year has added to our knowledge of the
business, and our interiors and hardwood floors are
not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-
pared by air drying followed by kiln drying.
^ Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,
perfect fit hair line sharp corners. Special designed
machinery.
^ We are large manufacturers of Oak, Poplar,
Chestnut and Ash lumber.

KNOXVILLE
Famous for Finest Type of Poplar, Oak and Cheat-nut

H. S. MIZKER,
Pies.

C. C. C.4NN0N,
Yice-Pres.

3. M. LOGAN,
Gen'l Manager

C. R. SWATfN.
Sec'y and Treas.

LOGAN- MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

Branch Office and Yard:

Bank aud McLean .Ave., Cincinnati I. M. .\SHBR. Mgr.

We want orders for the following dry stock:

15,000 ft. 12/4 Select Poplar.

12,000 ft. 12/4 No. 1 Common Poplar.

20,000 ft. 12/4 No. 2 Common Poplar.

15,000 ft. 4/4x12" & up Select and No. 1 Com-
mon Poplar.

100,000 ft. 4/4 No. 2 Common Poplar.

70,000 ft. 4/4 No. 1 and No. 2 Wormy Chestnut.

40,000 ft. 4/4 No. 1 and No. 2 Qtd. White Oak.

30,000 ft. 4/4 No. 1 Common Qtd. White Oak.

165,000 ft. 5/4, 6/4 and 8/4 QtA. White Oak.

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

5/8 & 4/4 No. 1 & Panel Poplar 24" and up ) ah band
5/8 Sap No. 1 Common and No. 2 Common Poplar ,' saioed and

6/4 & 8/4 No. 2 Common Poplar )
cqualieed

MANUFACTURERS OF

QUARTERED WHITE OAK. PLAIN OAK. POPLAR. WALNUT & TENNESSEE RED CEDAR LUMBER
BAND .MILLS .\r \'KST..\J>, A SUBURB OF KNOX VILI.K. t<« IIJTI I l':UN AND JXJI- IS VI LLE it N.\S11 \'l 1. 1

,!: UAU.KuAL)

Ven eer

s

"The Very Best"

Kimball & Kopcke
Knoxville, Tennessee

For Prompt Shipment, we offer:

1 car 4/4" is & 2s Plain Oak.
1 car 4/4 No. 1 Common Plain Oak.
1 car 4/4 (Log Run) No. 2 Common & Better. Q'td.

White Oak.

Dry, Equalized and Good Widths

m.

I
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NASHVILLE
CELE]BFi.a.TED FOR HtlGHEST T^i'PE IMBER GFiOWT^H. F!AUI.rrL,ESSGOOD gr^^^de;s.

JOHN B. RANSOM
^COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
3 cars 4/4 I's & 2'a Qtd. White Oak, 6" & up (wide In).

1 car 4/4 No. 1 common Qtd. White Oak, 6" & up (ee-

lected for figure).
1 car 4/4 I's & 2's Qtd. White Oak, 10" & up.
2 cars 6/4 I's & 2's Qtd. Wlilte Oak. 6" fe up.
1 car 6/4 No. 1 common Qtd. White Oak, 4" & up (very

nice).

1 car 8/4 No. 1 common Qtd. White Oak, 4" & up (very
nice & dry).

1 car 4/4 I's & 2's Qtd. Red Oak, 6" & up.
2 cars 4/4 No. 1 common Qtd. Red Oak, 4" & up.
2 cars 5/4 I's & 2's Ctiestnut, dry, good widths.
2 cars 5/4 No. 1 common Chestnut, dry, good widths.
10 cars 4/4 No. 2 C. & S. W. Chestnut, iry.
2 cars 16/4 I's & 2's White Ash, very dry & tough.
2 cars 6/4 No. 1 common Hickory, very dry & tough.
I car 8/4 No. 1 common Hickory, very dry & tough.
1 car 10/4 No. 1 common Hickory, very dry & tough.
1 car 12/4 No. 1 common Hickory, very dry & tough.

NASHVILLE, TENNESSEE

THE
Davidson, Hicks & Greene Co.
NASHVILLE, /. TENNESSEE

QUART
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Quaniy+ServiGe=SaiistaGiion
You Win Get AH Three - - - Thai's Our Policy

Ash
Maple
Cypress
White Oak

Elm
Sap Gum
Red Oak
Sycamore

OUR SPECIALTIES: RED CUM AND COTTONWOOD write, phone or wire for prices

A Guarantee

of a Square Deal

mbothGradeand

Measurement

PAEPCKE-LEICHT LUMBER CO.
GENERAL OFFICES CHICAGO, ILL.

BAND MILLS AT CAIRO, ILL.; BLYTHEVILLE, ARK.; HELENA, ARK.; GREENVILLE, MISS.

LAMB-FISH LUMBER CO.
in bothGrade and

. Measurement >

Cable Address—Lamb

Band Mill and General Offices

CHARLESTON, MISS.

TELEGRAPH CODES

Universal

Hardwood
Western Union

THE LARGEST HARDWOOD MILL IN THE WORLD — ANNUAL CAPACITY, 40,000,000

FEBRUARY 1, 1912

FAS QKTIJ. WHITK OAK, «" « VI'
NO. 1 COM. <}K'ri>. >VHITK OAIi, 4" It Ul*.
NO. 2 COM. <|IMn. «1HTK OAK
NO. 1 COM. <IHII> Wlliri'; OAK STKirS..
IAS I'l.AIN Willi l: OAK. «' & LI'
NO. 1 COM. I'l.AI.V WIIITK OAK, 4" A DF.
NO. 2 COM. I'l.AIN WIIITK OAK
r.\s I'l-.AiN i{Ki> <».\K. <; & ir
NO. I CO.M. rl,.\IN KKI> 0,\K, 4" « VV
NO. 2 COM. i'l.AlN l{KI» 0.\K
NO. » CO.^I. ri.AIN KKI> O.VK
0.\K COKK S rOCK
KA>> KKI) <il M. fi" & ir
NO. I ( <)M. KKI) <;l M. »•• JC LI'
NO. 1 COM. & HIK. KKilTKED RED GUM...
FA> -Xr (.1 M, B" * LP
FA-. >\r '.I M, 18" & ur ~.

Bo.v uo.\i{i>N. la-n
NO. 1 COM.MON S.\l' <;rM. 4" & UI'
NO. 2 CO.M.MON SAP GUM
NO. :t CO.MMON SAI' GUM
CI.KAK SAI' <il M STKII'H
NO. I CO.M.MO.N ASH
I,OG RUN CVI'KKSS
LOG KIN KI..M
TLl'EI.O GLM nOX BOARDS, 13" TO 17"..
CO.MMON & HKITKK TLl'KI.O GUM
LOG RUN IIICKOHV.

3/10
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WE CAN
INTEREST YOU
If you are in the market for:

Firsts and seconds Quartered White
Oak from 3/8 to 6/4 in thickness,

5 4 and 6 4 common and better

Plain Red Oak,

Firsts and seconds Plain White Oak,
from 5^4 to 16/4 thick, or

White Ash from 4/4 to 16/4 thick.

We have one car of 6,/4 common Red
Gum, which will be a bargain for

someone.

Philip A. Ryan Lumber Co.
Manufacturers and Dealers in

HARDWOOD LUMBER AND LOGS
Phone Main 850 Station G, Memphis, Tenn.

Mills nt Memphis, Tenn., and Mound, Ark.

OUR NAME
GUARANTEES the quality of our

PLAIN RED and WHITE OAK, QUAR-
TERED WHITE OAK, ASH,

And Other Hardwoods
Our special attention to MIXED CARS means ECONOMICAL

BUYING for you

John M. Woods & Co.
Main onire and Dislrlbntlne Tard, EAST CAMBRIDOE, MASS.

\M10LESAI.E YARD, MEMnilS, TENN.

WE WANT TO SELL
1" lo 2" Qrt. W. O., all erades.

1" to 3" Qrt. R. O., all grades.

I car l"x2M:" lo 5M:" CI. Qrt.

R. O. strips.

1 car IVi" No. 1 Com. Tin. W. O.

1 car. %" No. 1 Com. & Bet.

Qrt. R. O.

6 cars I" No. 1 Com. Pin. R. O.

1 car 1V4" No. 1 Com. Pin. R. O.

2 cars 1%" No. 1 Com. Pin. B. O.

2 cars 1^" No. I Com. Ash.
car 4" 1 & 2 Asll— 12'.

cars 1" Sap Poplar.

cars 1" No. 1 Com. Poplar.

car 1*4" No. 1 Com. Poplar.

cars I" F.AS Sap Gum.
car 1" 18" & up I'anel Gum.

VANDENBOOM-STIMSON LUMBER CO.
MEMPHIS, TENNESSEE

WE WANT YOUR BUSINESS

Q: =B
UNIFORMITY

TEMPER and TENSION are the important features in

the manufacture of SAWS, and the most difficult

to produce. You will find these qualities

in their greatest perfection in

Every member of this concern is an expert. Think of

it; six Oldhams always on the job; persistently work-

ing for the interest of the lumber industries by the

production of the best

SAWS FOR SAW MILLS

Joshua Oldham &Sons
NEW YORK SAW WORKS

BROOKLYN, NEW YORK CITY

Ptclftc Coiit Headqaarteri

White Hrorr BnlldJDt

SEATTLE, WASHINGTON

New OrlciDi Briick

633 BaroDDf 5t.

NEW ORLEANS, LA.

IF YOU HAVE NEVER USED SAWS OF OUR MAKE
TRY THEM

3 B

<\^i\,{y C
"A satisfied customer is a good advert iseiiicul is an

old saying that is always new because it is always true,

'i'hcrc are so many satisfied users of

Simonds Inserted Tooth Saws
Do you want to be the next? Write the nearest Simonds
oflice for :i quotation on that Saw you expect to buy.

Simonds Manufacturing Company
IITCIIBURG, MASS. CHICAGO. ILL. MONTREAL, QUE-

NEW ORLEANS, LA. PORTLAND, ORE.



HARDWOOD RECORD II



12 HARDWOOD RECORD

CINCINNATI
THE. GATEWAY OF THE SOUTH

KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For Quick Shipment We Will Make Very Low Price on

15 Cars 4-4 No. 1 Common Poplar

15 Cars 4-4 No. 2 Common Poplar

Band Sawn, Equalized and Thoroughly Dry. Good Width and Lengths.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

We Can Make You an Attractive Price on

the Following:

3 cars 8 4

3 cars 4 4
12 cars 4 4

2 cars 4 4

3 cars 4 4

3 cars 4 4

7 cars 4 4

3 cars 4 4

1 car 4 4

S. W. Chestnut, 1-yr. dry.

Is & 2s Cottonwood, 6" to 12'

Is & 2s Cottonwood, 6" & up.

Com. Cottonwood.
Is & 2s Red Gum.
Com. Red Gum.
Is & 2s Sap Gum.
Box Boards Gum, 13" to 17".

Panel Poplar, 30" & up.
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MOWBRAY & ROBINSON
SPECrALISTS IN

OAK-ASH-POPLAR
ALWAYS IN THE MARKET FOR
ROUND LOTS OR MILL CUTS

OFFICE AND YARDS
4IXTH ST., BELOW HARRIET CINCINNATI

L. W. RADINA & CO.
DEALERS IN

POPLAR AND
HARDWOODS

CINCINNATI OHIO

CYPRESS
Special Low Prices on These Items:

QUICK SHIPMENT from Arkansas City, Ark.

THE HYDE LUMBER CO.
Manufacturers and Exporters

SOUTH BEND INDIANA

Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"iDVAHCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Diflerent

Types to Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed lo do the work

SELLING AGENTS
CRINE COMPiNV - • ILL BRANCHES

STINDIRD EQUIPMENT CO.. MOBILE, ILA

ILBINV MILL SUPPLY CO.. ILBINV. GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

307 W. Randolph Street, CHICAGO
ESTABLISHED 1882
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THERKS A
REASON

Louisville Hardwoods
are being bought in larger quantities than

ever before.

More buyers of importance are getting

quotations from LOUISVILLE than

ever before.

More cars are moving out of LOUIS-

VILLE yards, in QUARTERED
OAK, PLAIN OAK—RED and

WHITE, POPLAR, ASH, COT-
TONWOOD, GUM, CHESTNUT,
MAHOGANY and VENEERS than

ever before.

There s a Reason

ANY OF THE FOLLOWING WILL OUTLINE IT. ASK THEM.

W. P. BROWN & SONS LUMBER CO. BOOKER-CECIL CO.

EDWARD L. DAVIS LUMBER CO. C. C. MENGEL & BRO. CO.

OHIO RIVER SAW MILL CO. LOUISVILLE POINT LUMBER CO.

NORMAN LUMBER & BOX CO. LOUISVILLE VENEER MILLS
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GO OVER ANY OF THE

WOOD-WORKING MACHINES
Point by Point, and You'll Not Find a Single Mechanical Weakness

The predominating feature of the standing of any wood-working tools is of

necessity, efficiency.

\^ They must prove their greater economy over other methods of production,

consistent with smooth, clean and up-to-date work.

With this viewpoint, DEFIANCE machines are built heavier in all of

^^ their parts, thereby insuring stability and ease in operation.

34-INCH SINGLE SliRFACE PLANER

DEFIANCE machines represent the

highest type of construction. They
are guaranteed against any imperfect

material and workmanship.

They are in a class by themselves, for

the quality of our machines enables us

to guarantee unlimited service.

Address Dept. A Today for

Full I'artUulars and Prices

We Are Always at Your Service

The Defiance Machine Works
Defiance, Ohio

Exhibit at 1219 Washington Blv'd, Chicago AITO.MATIC HOOP AND BASKET STRIP IITTINC; MACHINE

y
THE BEST

HARDWOOD FLOORING

HANSON-WARD VENEER CO.
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THE EAST
BOSTON NEW YORK PHILADELPHIA

WM. WHITMER CBl SONS
INCORPORATED

Manufacturers and Whole-
salers ol Ml Kinds of

"If Anybody Can,

Wo Can"

HARDWOODS
West Virginia Spruce and Hemlock
Long and Short Leaf Pine Virginia Framing

Franklin Bank Bldg. PHILADELPHIA

W. p. Craig Lumbar Co.

Wholesale Hardwood and Building

Lumber

Empire Building, PITTSBURG, PA.

LINEHAN LUMBER COMPANY
New York City
No. 1 Madison Ave.

General Offices

Pittsburg, Pa.

HARDWOODS

Hardwood Flooring

Willson Bros. Lumber Co.
MANUFACTURERS

WEST VIRGINIA
HARDWOODS

FARMERS BANK BLDG. PITTSBURG. PA.
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Clearfield Lumber Co., Inc. ^k^^^^'^r*?^
C Our specialty at all times is everything in Oak Timbers, Cross and Switch Ties, Plain and Quartered
Oak in all thicknesses.

C Just now we are specializing in Hardwood and Softwood Crating—to widths, lengths and thicknesses as

ordered.

C Our Quartered White Oak is fine in grain and beautiful in figure, and for texture cannot be duplicated.

C Our Poplar, Basswood and other hardwoods are of the best, and well manufactured.

Our motto is "Prompt Shipments"—Write us

WE start the new year with two and one-half million

feet of Poplar and Oak on our yards at Cairo and

Brookport, Illinois, and also have a good stock of

Red and Sap Gum at our mill. Practically all of this stock

is ready for immediate shipment. We will continue to

specialize in thick Poplar.

While we have never claimed to carry the largest stock

of plain and quartered Red Oak, our customers have learned

by e.xDerience that there is none better. Our genuine forked

leaf, quartered White Oak, has always given perfect satis-

faction.

We would take pleasure in showing you through our

yards.

FAUST BROTHERS LUMBER COMPANY
Sales Office

16.">7 Monadnock Block
CHIC-VGO, ILLINOIS

Main Office

PADUCAH, KENTUCKY

*
*
*
*
*
*

*
*
*

I
*
*

*
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Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
BuJfalo, N. Y.

JIL^iiii^i ;}«ifi;|44^4'4'^^^^t^'^^^'^^4*^*t^4^^^^4*^4^
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FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

K. F. FKBBY, Manager.

We Must Move Soon
25 cars V 1st & 2nd Sap

Poplar, widths 6" to 12"

LET US QUOTE YOU

Russe & Burgess, Inc.
MEMPHIS, TENN.

OAK FLOORING

Kiln- >^

Dried S
Polished

& MFC. CO.
-5A RDIS

- MISS- -

iiollow

Baciced
and

Bundled

Ghas. F. Luehrmann Hardwood Lumber Go.
MANUFACTURERS OF

HARDWOOD LUMBER
"St. Francis Basin Red Gum Our Specialty"

SPECIAL OFFER
50,000' 1%" Ist & 2nd CI. Red Gum.

100,000' 154" No. 1 Common Red Gum.
100,000' IH" No. 1 Common Red Gum.
20,000' 2%" No. 1 Common Red Gum.
BO, 000' 3" 1st & 2nd CI. Red Gum.

ALL TWO YEARS OLD AND OLDER
Write U> for Prices on Anything in Hardwood Lumber

148 Carroll Street, ST. LOUIS, MO.
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General Market Conditions

Reports from trade centers the country over indicate .in aggre-

gate of hardwood business that constitutes a good volume, although

the orders are made up of a mass of small sales. What is Icnown

in the trade as "the big buyer" apparently has not 3'et turned

loose in making purchases, although some requisitions of consider-

able size are out from railroad and corporation sources. This

state of affairs, considering the remarkabl}' cold and inclement

weather that has prevailed for the last month, is very surprising.

Trade apparently is coming back, without any more excuse than

when it diminished in volume three years ago. There was no

apparent basic reason for the decadence in the volume of busi-

ness then, and it is hard to explain why there should be as good

a volume of business today as there is, save on the presumption

of the short supply of hardwoods and a possibility of sharp neces-

sity for lumber by various wood remanufaeturing industries.

Values generally are enhancing and practically every desirable

item of hardwood is in remarkably short supply, save quarter-

sawed oak, and that stock is fast going off to normal. There is

apparently a cessation in the manufacture of small and inferior oak

logs into quarter-sawed stock. Material of the character that is

being made at this time is being produced only from high class

body logs.

There is a little speculative element manifest in the trade, as

was evidenced a couple of weeks ago, when one buyer placed

orders for nearly two million feet of good ash in the Memphis

district, which will take up a large portion of present and pros-

pective stock of this wood for months to come. This buyer

believes that ash is cheap, and thought it worth while to buy a

chunk of it. It is more than likely that time will demonstrate

that his judgment was good.

There is another feature in the trade of more than passing

importance, and that is the marked bulge in mahogany values

that has obtained during the last few weeks. It is recognized that

the foreign market is practically stripped of logs, and stocks on

this side are lower than usual. Furthermore, it is realized that

there is an increased demand in the furniture and interior finish

trade for this aristocrat of woods. Hence there is a present

advance in price of from five to ten dollars a thousand, with good

indications that values will go much higher within the next few
months. Mahogany, so far as price is concerned, has been a

featureless wood for years, and it is interesting to note that it is

now commencing to command a price commensurate with its

basic qualities. High prices on mahogany also mean a good deal

for the producers of high-class American woods, as should the

price go too high, it will again turn fashion to the use of oak and

other standard American varieties.

The prevailing fashion of Circassian in interior finish and furni-

ture divides honors equaUy with mahogany, and those who are

fortunate enough to possess Circassian for veneer making are

enjoying an excellent and profitable trade.

The general volume of the veneer and panel business in evidence

is fair to good, but prices are still ranging low in proportionate

value to the higher types of hardwood lumber.

The hickory handle trade is featureless, but there is a very

good volume of business in maple, birch and ash broom and tool

handles, although prices on these varieties are still low.

There is an increased call for furniture and other hardwood

dimension materials, and there seems to be a disposition on the

part of buyers to acknowledge the worth of well-manufactured

dimension stock in such a substantial manner as being willing to

pay considerably more for it than they have in the past. Furni-

ture and other manufacturers could not make money any faster

than by being willing to pay enough for dimension stock to war-

rant the entrance of a good many people into this line of produc-

tion. In this way they could secure permanent supplies of cut-up

stock in lieu of full length lumber, and be able to effect an

economy of well towards ten per cent in their lumber supplies.

The time is surely coming when the manufacture of dimension

material will be about the best thing going in the lumber busi-

ness, but both manufacturers and users still need much education

before this end is accomplished.

SUBSCRIPTION TERMS: In the United States and its possessions,

and Canada. $2.00 the year: in foreign countries, Jl.OO extra postage.

In conformity with the rules of tlie postofflce department, subscrip-

tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.

Instructions for renewal, discontinuance, or change of address,

should be sent one week before the date I hey are to go into effect.

Both old and new addresses must be given.

Both display and classified advertising rates furnished upon
application.

Advertising copy must be received five days in advancs of publica-

tion dates.

1-S087-SOS8.Telephones :—Harrison

Advertising Representatives;
nue, Philadelphia," Pa, ; E. W.
cage, 111.

Entered as second-class matter May 26, 1902
cage, 111., under act of March 3, 1879.

Jacob Holtzman, 5254 Larchwood Ave-
Meeker, 537 South Dearborn Street, Chi-

at the postofflce at Chi-

—21—



22 HARDWOOD RECORD

Lumber Sales Managers' Meeting

In this day of rather lew ebb in practical efficiency in lumber

association work, the meeting of the Lumber Sales Managers'

Association, hel<l in Chicago on February 15 and 16, was a

refreshing and interesting exception. A few earnest men of

intelligence and standing in the industry, having especially to do

with the problem of lumber sales, have gotten together and have

started a campaign of cooperative practicabilitj- in this important

detail of the lumber business, that augurs much for the good of

the industry. At this meeting, in the form of papers and dis-

cussion, there obtained more work of an educational and practical

nature than is often heard in lumber association meetings. No
man who attended these sessions went away without full value

received in the way of concrete and specific knowledge that will

make for the betterment of his lumber sales methods.

The basic principle upon which the Lumber Sales Managers'

Association is built is commercial integrity, and it is gathering

into the organization every manager of lumber sales departments

who believes in this principle of transacting the lumber business.

Beyond this the members promise themselves that there are to be

no politics in their work, and that every member will employ

himself to assist in securing the confidence of the lumber purchas-

ing element, and secure it by deserving it

This organization occupies a hitherto untrodden field in lumber

association work, and it would seem to be the most important one

of any in the industry—the marketing of lumber products on a

scientific, intelligent and honest basis.

The organization is very fortunate in its selection of officers

and directors, as every man occupying one of these positions

stands for the best there is in good commercial morals. If the

Lumber Sales Managers ' Association does not prove to be not

only an important factor, but a distinct success in the history of

lumber affairs, it is doubtful if such attainment can be made in

association work.

.\ brief resume of the meeting is published in this issue and

the important papers presented have separate publication.

Getting Rich Quick in Lumber
Some six years ago, when the International Lumber & Develop-

ment Company of Philadelphia was organized, and its stock

floated through the allurements of daily newspaper and circular

advertising. Hardwood Record analyzed the proposition with a

good deal of care, published details of its promises and prophesied

to its prospective stockholders that there was nothing in lumber

history that warranted the remote possibilitj' of the eventual

success of the enterprise. During the last few days the "Phila

delpbia North American, a publication, if memory serves aright,

which enjoyed no little revenues from advertising stock sales of

the International Lumber & Development Company, has published

a series of articles assailing the institution. The articles recite

the loss of the company's steamship Vueltabajo, which was
wrecked near Vera Cruz, Mexico, some months ago, and further-

more the burning of its contractor's sawmill at Mobile, which

occurred .some months later. These losses have no particular bear-

ing on the peculiar history of this promotional enterprise, but the

statement made by the Philadelphia paper that the company has

paid out dividends regularly since it was organized six years ago,

not out of earnings, but out of avails of stock sales, is very much
in line with the prophecy made by Hardwood REfoRD shortly after

the institution was organized.

The North American says the International Lumber & Develop
ment Company is a $6,000,000 Delaware corporation, occupying a

large and handsome suite on the seventh floor of the Drexel

building, Philadelphia. The stock has a par value of $300 a
share and has been gold under contract calling on the shareholders

to pay $5 a month on each share. It guaranteed dividends on

the amounts paid in on its capital from the very start, and
during the first year of its operation, 190.'), paid two semi-annual

dividends of Ave per cent each. It alleges the capital stock paid

in today amounts to $5,500,000, but up to date the company has

distributed $1,500,000 in dividends, including $110,000 which was

to have been paid out on February 20 of this year. It alleges

the company owns 288,000 acres of land in the state of Campeche,

Mexico, and deals in mahogany and other foreign woods, dye
woods, bananas, henequiu, coffee, rubber, tropical fruits and
nuts, chicle, cotton, live stock, grain, etc. It alleges the property

was originally sold to Marklej- & Miller of Chicago, who in turn

sold it to the International Lumber & Development Company,
organized by it, and took the contract for developing 20,000 acres

of the total at $250 an acre. In this manner it says the con-

tractors have received $5,000,000 of the $6,000,000 capital of the

company, and the remaining $1,000,000 went to a fiscal agency
which marketed the stock on a commission of $50 a share.

It says the company has stockholders in all parts of this country

and in several foreign countries, including England, France,

Turkey and Italy, where the fact that the companj''s dividends

had always been paid regularly, and advertised regularly, until

they reached a total of $1,000,000, attracted investors. The paper

says the company in the past has had many more shareholders

than it has today because the installment plan under which stock-

holders have bought their stock provided that on the failure of a
shareholder to pay the monthly installment, the company could

cancel out the delinquent shareholder, who then forfeited the

amount he had paid into the company 's coffers.

Other articles in the North American regarding other Markley
& Miller promotional enterprises, reciting specific losses that have-

been sustained through these enterprises, state that the postal

inspectors have now started an investigation of all the Markley

& Miller deals, but with j articular reference to the Internationar

Lumber & Development Company.

It is understood that Markley & Miller's contract as contractors

for the company has expired, but has recently been renewed or is

in the process of renewal.

There is nothing particularly new brought out on the subject

of the International Lumber & Development Company by the

Philadelphia publication, save that the intimation is very marked
that the institution is on the verge of serious difficulties, and that

its stockholders have no chance of securing any further sub-

stantial dividends from their investment at present. All of this

goes to show that chasing the myth of fabulous profit in Mexican

timber and kindred promotional enterprises usually results itt

failure.
.

Box Makers in Session

The thirteenth anjuial con\cntion of the National Associatioiv

of Box Manufacturers, which was held at the Auditorium liotel„

Chicago, February 21-23, was a most interesting and instructive

meeting. It brought out a large attendance of the leading wooden

l)ackage producers of the country. The meeting was marked by a

perfectly frank and aboveboard discussion of every phase of the

industry, and policies were mapped out that augur much for the

improvement of conditions surrounding the trade.

Cndeniably the box making industry is between the devil and

the deep sea. On one hand, it faces ailvancing values on the cost

of its raw material-—low-grade lumber—which manufacturers are

supplying to them today at less than manufacturing cost, without

any consideration for stunipage values. On the other hand, the-

tra<le is confronted by most severe competition from the fiber box

industry. Box manufacturers generally concede that they would

be perfectly willing to pay more money for their box lumber if

it were possible to advance the prices on boxes, but the moment
box values go upwards, it still further decreases the total of

their sales, on account of the competition of substitute materials.

There is this one feature dC the vvodden box making industry

—

the total volume of business is not falling off materially in spite

(if the substitutes urged against them, which indicates a marked
increase in demand for containers of all types. It is believed that;

within a short time the railroads will readjust their classification

:inil malic a lower rate on goods ]ia(l\id in stiiblr wnmiiMi Imxes
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than they do on products packed iu the frail paper containers.

This would help the wooden box situation to a considerable extent.

The project of asking railroads to amend their classifications

on the shipment of box timber by making a lower rate on this

material than that which prevailed on lumber of higher grades,

was also taken up at this meeting. This subject proved to be a

debatable one and was referred to the executive board, with power

to act. It would probably be a comparatively easy matter to in-

duce the railroads to lower their rates on No. 2 and lower grades

of lumber if at the same time they were permitted to correspond-

ingly increase the rates on No. 1 and better.

A number of very notable papers were read at this meeting that

are of paramount interest to the lumber industry outside of the

box manufacturing trade, and several of them will be presented

in the next issue of this publication.

Artificial Lumber Made from Sawdust

Some time ago Hasdwood Eecord reproduced from the Daily

Consular and Trade Reports a paragraph from the consul-general

at Hamburg, telling of a German process for the manufacture of

flooring material composed of sifted sawdust and chloride of mag-

nesium. This is a patented process and has thus far been employed

in the making of colored tioor-

iug tiles. It is alleged that

the material is going into use

quite extensively in some of the

chief German cities, and that it

is being employed iu the new
Hearst building, Chicago, and

quite generally used for flooring

in steel Pullman cars.

Through the courtesy of Dr.

C A. Scheuck, director of the

Biltmore Forest School, now in

"winter quarters at Darmstadt,

Germany, Haedwood Eecord has

received a specimen of this

material, which is on exhibition

at this office. From a cursory

examination it would look as

though this product might be

made a basis for a large com-

mercial industry in the United

States, in the manufacture not

only of flooring tiles, but for

wall covering, veneer cores,

boxes and for an infinity of

other purposes.

The process has been patented in the United States, and is

worthy the investigation of anyone interested in forest conserva-

tion. It seems logical that a vast quantity of woods waste might

be shredded, mixed with sawdust, and after being combined with

chloride of magnesium or some other suitable "binder," be trans-

formed into a commercial product of vast importance.

Hardwood Record will make further investigations of the

material and its cost, and advise its readers on the subject. It

seems that a comprehensive plant could use the material unsuit-

able for the making of artificial lumber in the manufacture of

lumber for brick fuel purposes. Machines for making fuel

briquettes are operated at a low cost, and furnish a high-class fuel

which can be stored, without loss of space, in city apartment

houses, to be used for grate fires that have all the allurements of

open wood fires.

A Comparison of German and American Wood-
Working Machinery

In a recent circular of the Biltmore Forest School it is recited

that an inspection by the students was recently made of a modern

wood-working machinery institution at Oflfenbach, Germany. It

recites that the difference between American and German wood-

:UNSOLICITED TESTI MON I AL =

S. 1. Irohm

i0halraalp T^ariuioaiJ Cumbrr

37Z lagnr Btvtet

Buffalo, N. Y., Nov. 20, 1911.

Hardwood Record.

Chicago, III.

Gentlemen—Enclosed find my check, No. 236. covering

the amount of your invoice November 15. Will say I am

well pleased with the advertisement so far, as I have had

letters from eight millmen offering me their stock.

Yours very truly,

E. B. BROWN.

Above refers to a 6-line classified ad, which was pub-

lished one time only, ten days before this letter was

written.

working tools is a marked one "brought about by the difference

in economic conditions confronting lumbermen in the old and new

worlds." German machines are built to save lumber and power,

while American machines are built to save labor. American

machines work for quantity, while German machines work for

quality. German tools are frequently combination machines used

for a variety of purposes in small shops. The American manu-

facturer requires a machine to do but a single thing rapidly and

efficiently. In America it is not necessary for a machine to outlast

a man's generation, the American realizing that a new and better

one than that which is now considered the best will soon be avail-

able. On the contrary, the German lumberman buys a machine to

last as long as he lives and longer.

"American wood-working machinery manufacturers in the ma-

jority of cases are specialists in given lines of machinery. On

the other hand, German manufacturers are in a position to supply

the trade with any and all kinds of machines that have anything

to do with timber and wood renianufacturing.

"

Hardwood Record does not agree with the analysis and deduc-

tions made by the class president of the Biltmore Forest School,

from the fact that during the last few years American wood-

working machinery producers have been engaged in so thoroughly

improving the types and quality

of their tools as to make them

not only of the highest effi-

ciency as to quantity of output,

but of such a permanent charac-

ter that they are on a par in

quality with the highest type of

iron and steel working ma-

chiner}-.

American wood-working tools

have ceased to be temporary in

character, but have withstood

severe usage for an untold

number of years. Nothing yet

has been devised in German

wood-working tools that is bet-

ter in any respect than the more

recent product of American

wood-working machinery plants,

and American machinery manu-

facturers have been able to find

very little in German tools that

they could adopt for making im-

provements in their own prod-

uct. On the contrary, German

woodworking machinery manufacturers, and English tool makers

as well, have exercised a vast deal of generosity to themselves in

employing many of the devices and inventions put into use by

American wood-working tool makers, and in most instances do so

without as much as "by your lief."

The vast superiority of American wood-working tools over those

produced in any other part of the world is not questioned by the

average woodworker, and several of the manufacturers of this

country ship as high as forty per cent of their machinery product

to various foreign lands.

Lumber Price Lists

For many years the lumber trade press carried as a regular

feature, lists of prices at which lumber was sold in the chief mar-

kets of the country. These price lists, although the information

was collected, collated and published with the greatest care to

reflect the real prices at which lumber was being sold, were faulty,

and eventually lumbermen made such severe protests against their

publication that the entire lumber trade press, with one exception,

ceased their publication, and this one exception still publishes in

supplement form an abridged list, with circulation to a special

element of its clients.
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During the last few years the Forest Service has attempted to

publish a list reflecting the values that have obtained on all

kinds of lumber in several trade sections for the three previous

months, i. e., to make a record of actual transactions. The service

has discovered that it is an almost impossible undertaking to

accomplish this result with accuracy, and hence more recent issues

of this quarterly list have shown but a bare skeleton of prices.

For some time past a bureau, which has contributed to the

trade a really valuable general lumber tariff, has been engaged in

publishing what it calls a "Monthly Lumber Market Keport

"

involving hardwoods, yellow pine and Xorth Carolina pine, which

it describes as "actual selling prices in the principal markets of

the country."

For months past Hard\vood Eecord has been in receipt of a good

many complaints concerning the inaccuracy of the hardwood sec-

tion of these alleged market reports, and at the recent meeting of

the Lumber Sales Managers' Association this price list scheme

was very thoroughly dissected and analyzed, and the association

went on record as deprecating the publication, on the ground that

it was a distinct menace to the trade, owing to its inaccuracy and

misrepresentation of actual values that obtain in the wholesale

consuming trade of the country. By actual order books displayed,

discrepancies of from one to five dollars a thousand were shown.

It is not the desire of this publication to say anything to

injure any legitimate effort being made to assist the lumber

industry in any particular, or the business of any reputable con-

cern, but it seems, from the evidence at hand, that the Lumber

Sales Managers' Association was entirely justified in deprecating

and withdrawing its support from this market report. If a publi-

cation of this sort were reasonably accurate, and its circulation

confined to manufacturers and jobbers, it very likely would be of

aaterial assistance in determining going lumber values, but

unfortunately the pamphlet goes into the hands of consumers, who

7ise the prices quoted (which, as before noted, are often very

•nuch below real market values), and employ them as a club to

hammer down prices.

There are no mediums more competent to publish current mar-

kets than the lumber trade press, and if the lumbermen of the

country want a renaissance of lumber price lists published, they

can certainly secure them through these papers. However, beyond

question, the attitude of the lumber trade on this price list propo-

sition that has been urged by it for more than a dozen years, is

B just one, and misleading market reports should not be published.

Trend of the Tie Business

Through the development of wood treating processes has come

about an absolute revolution in the demand for ties, notably on

the railroads north of the Ohio river. During the last two 3'ears

these railroads have been buying millions of both cross ties and

switch tics, sawed from coarse and small northern timber, such

as beech, birch and maple, and are putting these ties through

wood preservative processes. Hence it is that there is a decadence

in the demand for railroad ties from oak and other standard woods

that have formerly monopolized the larger portion of this busi-

ness. Seven to ten years is the life of even the best quality of

white oak untreated ties. Experiments carried on during the last

quarter of a century indicate that even a beech tie properly creo-'

sotcd will last for fully twenty-five years, and can be purchased in

this treated form at about the same price as an untreated oak tie.

Haedwood Record has a copy of a letter from the purchasing

agent of the Pennsylvania Railroad Company in which he says he

believes the substitution of treated woods has been responsible

for the decadence in the demand for white oak ties. He notes

that the situation is such at the present time that his company is

not in a position to go abroad for any part of its requirements.

Trade in oak ties and coarse oak timber has made it possible

to utilize a great deal of this variety of wood at a very good

profit for many years. It now looks as though other methods of

utilizing coarser oak would have to be developed. Experiments arc

still being continued by several railroads in the use of concrete

ties, or steel, concrete and wood combination ties. Thus far very

little satisfactory results have been obtained by these experiments,

but it is possible that eventually a combination tie with a wood

cushion under the rail, to provide for resiliency, may be worked

out. In any event there is a distinct evolution in the tie demand

which is making for fairly good financial results for low-grade

northern hardwoods, and is materially militating against the sale

of the heretofore standard oak ties on northern railroads.

Chestnut Tree Blight

For years the public has heard, usually indirectly, of the destruc-

tive workings of the chestnut tree blight, which originated in the

vicinity of New York City. Reports have usually dwelt upon

the ravages of the fungus among the shade trees in that section,

and until more or less recently, it was not realized that there was

any immediate possibility of the blight assuming such proportions

as to threaten the conunercial stand of chestnut timber, but that

condition is evident today. The disease has spread with such

rapidity that there is a grave danger of an astonishing loss in the

principal stands of chestnut. Primarily the danger seems to be

in Pennsylvania.

With the realization that the disease had gained headway in

commercial timber, there has been agitation looking towards

cheeking its spread, and the crystallization of these efforts was

the calling of a conference by Governor Tener of Pennsj'lvania,

at Harrisburg on February 21, with a view to advancing ways and

means of preventing a further spread of the disease.

Some startling figures were presented as to the possibilities of

destruction, Governor Tener himself being authority for the state-

ment that Pennsylvania and Virginia alone have chestnut timber

valued at eighty-five million dollars, all of which is threatened

with destruction by the blight.

It is further estimated by S. B. Detwiler, chief executive of the

Pennsylvania Chestnut Blight Commission, that chestnut timber

to the value of ten million dollars has already been either entirely

killed or affected by the disease in Pennsylvania alone. These

statements make it apparent that the blight is far more worthy

of consideration from a commercial and economic point of view

than the average lumberman realizes, and that it is up to the

lumbermen in co-operation with state and Forest Service authori-

ties to help put into effect some means of checking its spread. So
far there has been no unanimity of opinion regarding the best

means of prevention of further infection, but it is generally agreed

that immediate action is necessary to prevent enormous loss.

The Pennsylvania commission has been donated $270,000 by the

state for work in this direction, and it is hoped and expected

that the conference called by Governor Toner will result in similar

action by other states and by private timber holders claiming any

considerable amount of chestnut stumpage.

Conditions in Wisconsin

A report from the ollice of the Nortliorn Hemlock & Hardwood
Manufacturers' Association, covering the cut and shipment of

hemlock and hardwood of fifty-six members of the association

during .January, establishes the fact that in spite of prevailing

opinions to the contrary, the month of .Tanuary was very credit-

able.

There were increased shipments in both hemlock and hardwood,

while reports show that hemlock bark is practically sold up,

though it can not be said that prices for bark were entirely in

accordance with the wishes of the members of the association.

The report showed shipments of hemlock aggregating 22,234,000

feet, while the cut was but 17,147,000 feet. It is a notable fact

that the excess in shipments during .January, 1912, over January,

1911, approximated one million feet. The figures show that there

was a three per cent increase in hemlock shipments, and an in-

crease of eleven per cent in shipments of hardwoods. At the same

time the cut of hemlock increased thirty-five per cent iin.l nf hard-

woods decreased five per cent.
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Peru Pertinent and Impertinent
Ode to a Lumber Buyer

Itis path is not strewn with roses,

.llis life's not the life of a king :

His linowledge must equal Jehovah's

—

He is supposed to linow everything I

Representatives, peddlers and salesmen
I Throng his office throughout the long day.

While his woric lies unfinished and waiting,

Till they've finished and gone on their way.

Ho has shortages, culls and deductions,

Claims and overcharges in freight,

Though it's hard (o gel any i-ednctiun?;.

He tries and he tries and he waits.

But through it all he smiles in liis glory.

His motto is "huy cheap or die."

And he gives us this same old story,

"I'd like to, hut you're a little too high."—IFoo-JIoo UulUAin.

Agricultural Item

Some men can always raise a ten.

When troubles come.

It's easy to raise money when
You've i)lanted some.

Would It?

^'puld the world be any different

(Of this I am not sure)
'

If all the poor should be made rich

And all the rich folks poor?

Hope
Hope like the gleaming taper's light

Adorns and cheers our way ;

And- still as darker grows the night,

Emits a brighter ray. —Goldsmilh.

Where there is no hope there can be no en-

deavor.

—

Dr. Johnson.

THE STORY TOLD BY THE SCALES

When wood and its substitutes are placed in the balance, the result is always the same.

he

the

the

The Kind Wanted
"I have the faith that moves mountains,'

declared.

"I wish," his wife complained, you had
faith that would move the ashes out of

basement."

—

Chicago Rccord-JIcialil,

Whence Derived
Professor—Mr. Bilton, you will kindly outline

briefi.y the fundamental law against bigamy.
Bilton—Yes'r. You'll find it in the bible. It

says no man can serve two masters.

—

Lippin-

cotVs.

Disproportion

"The trouble with that firm," said Mr. Dustin

Stax, "is its lack of a sense of proportion.

"In what way?"
"It is one of those concerns that have a ?5,000

safe with about $50 of real money in it."—
"Washington Star.

Unexpected
Plato Weetz (at cheap lunch counter)—Do you

come here often?

Cutter Pye—Same as* you do—when I think

I'm not going to meet anybody I know.

She Was Indignant

"I have often thought how easy it is for a

man, innocently too, to get in trouble," said

Assemblyman Abeurn, of Kings. "One day,

for instance, I was in a restaurant down on

Long Island, and I said to the waitress :

"'Have you frogs' legs?"

" 'No, sir, I have not ; it's a sprained ankle

that makes me walk like that.'

"What's a man going to do?"

—

New York

Herald.
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Annual Sales Managers

OFFICERS AND DIRECTORS LUMBER SALES MANAGERS' ASSOCIATION

OFFICERS

President, F. L. Brown. Chi- Second Vice-President,

cago.

First Vice-President. C. L.

Harrison, Cape Girardeau,
Mo.

E. IVl.

Holland, Ludington, Mich.
Treasurer, J. W. Taylor, Co-
lumbus, O.

Secretary, E, H. Klann, 1210
Masonic Temple, Chicago.

DIRECTORS
W. W. Dings. St. Louis, Mo. M. A. Hayward, Columbus, O.

Hamilton Love, Nashville, W. B. Hay, Cincinnati, O.

H. E. Sumner, New York,Tenn,

W. A. Bennett. Cincinnati. O. N. Y,

Considered from the viewpoint of actual aeeomplishment and

<-haracter of proi'pcdings, the annual meeting of the Lumber Sales

Managers' Association held at the Auditorium hotel, Chicago,

February 15 and 16, was one of the most helpful and altogether

successful conventions of the season. The sentiments expressed

on the floor were enthusiastically supported by the entire attend-

ance.

Acting President F. L, Hrowu of Chicago in his opening talk

sketched the conditions which led up to the inception of the

association; he emphasized the fact that the Lumber Sales Man-

agers' Association is absoluteh- unique, and that it does not

overlap in any way the work of other organizations but has

as its goal the accomplishment of certain things beyond the domain

of present association work. It is evident, according to the

speaker, that some action is imperative to conserve the profits

of the legitimate lumberman, and it is equally evident that no

class of men is so well adapted to accomplish results in this

particular as sales managers. The speaker, in touching upon the

annoyance encountered in merchamlising lumber, enumerated tlicni

under four general headings namely:

Poor selection of salesmen; ignorance of best methods of sales;

lack of information on prices, credits and transportation; em-

ployment of poor information as a basis for determining the status

of supply and demand.

He said further that the Lumber Sales Managers' Associntion

has already suggested specific remedies, but that so far all had

been frustrated, in some instances on account of the fact that

the very parties suggesting the reforms have been most at fault

in those particulars. In order to accom[)Iish results, the slogan of

all members of the association should be that jmragraph of the

liy-laws which describes the object of the association, saying that

it exists "to demand and maintain a high character of business

integrity." This condition. President Brown said, can be main-

tained only by a rigid culling out of members who will not live

up to the letter and spirit of the bydaws of the association. In

closing, the speaker touched upon the fact that bureaus of

various kinds are already in operation, and information on the

many subjects which they cover is at the disposal of members.

The report of J. W. Taylor, treasurer, showed that the asso-

ciation had received $481,25 in dues during the year and dis-

bursed $354,75, leaving a balance on hand, February 10, of $126,50.

Secretary's Report

Secretary E. II. Klann then read his report which follows:

The woiklnss of this association during the last year have been lari;:el.v

of department work. All of the departments contemplated li.v your board

of directors have not been inauKuratod, nmstly for the reason that plans

of operatidn liave not been fully worked oiil .\l present the followlUK

ilepartmonts are in operation :

AnBITUATIIl.V A.NIl All.n STM HXT
'lliis association has lx>on able to use Its efforts in the ail.iustaieni of

a numbi'r of cases to the satisfaction of all interestt'd parties. We are

at all times ready and willing to use our efforts in a friendly adjustment
ipf dllTcrenccs,

LU-AinElt KXCHANQE
This bureau bus been In operalion about thirty days, and It Is pleasln;;

to note the interest being manifested by your ineml)evs. I'nder this

biu'cau surplus stocks onl.v have been listed, no accoutit having been

taken of small lots. llnlders of surplus slocks liavc been placed in

touch with trade retpiirlng such items.

I reconunead to IIm' men)l>ers tliat the.v make tise of this department as

often as possible. Stocks listed or wanted are not sent out broadcast,

hilt are IlKted in tlie secretary's olllce. An inquiry for stock Is referred

only to such ni<'mln*rs who luive the item wanted.

lIMrl.OYMKNT
This ilcparlincnl has bci'ii In Dperatlon about sixty days. At this time

we have aliiiiit one bninlreil illes iif abstracts of referi'nces covering sales-
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men, buyers . and inspectors. This doinutment lias ln'cn tbo means of

placing deserving and competent employes in touch with those requirinc;

their services. The value in this work is in the increased number of hies.

If all members will report to the secretary any information regarding

salesmen, etc., it will be placed on record for future references.

This department will be opi'rated very similarly to the credit agencies.

It will eventually work into a compb'te file of those engaged in himlur

sales, inspecting and buying.
*

STATISTICS. INFOKMATION

.Members have been furnished with statistical reports of various nature

interesting to sales managers, to help them in anticipating the market.

Your secretary recommends that a weekly, semi-monthly or monthly bul-

letin be printed, to contain average prices of a number of leading railroail

industrial stocks ; amount of exports of forest products ; railroad earniugs.

and other figures which will indicate the trend of the market in our own
as well as other lines.

MARKL-r CO.XDIIIONS

Market conditions have been a subject of discussion at every meeting

of your board of directors, but no definite plan has been outlined or

adopted. In view of the fact that private interests are now publishing

a list of prices purporting to be the actual market prices on car lots to

the wholesale consuming trade, but which in a great number of items

are far from the actual and true market value, it is high time that your

association adopt some plan of issuing to its members an abstract of

the correct current market values as experienced by your members.

It is a deplorable condition in our trade when our members should be

asked to accept price lists of private interests as the actual selling expe-

rience. These private lists as a rule reach quite a number of the actual

consumers who use such information to counteract the true condition.

Your secretary recommends that no support be given to such private

publications and that the list in no instance be used by members of this

association.

Your secretary further recommends that early action be taken by this

association looking toward a publication of lumber values as experienced

by members of this association.

Y'our board of directors held four meetings during the last year, three

at Chicago and one at Memphis, Tenn.

Acting President Brown named the following committees:

Officeks Reports axd Resolutions; E. M. Holland, ehainnau. i'. L.

Harrison, J. W. Taylor.

XoMiNATiox : M. L. Pease, II. E. Sumner.

J. W. Taylor in speaking for the market conditions committee,

deplored the lack of reliable information covering prevailing prices

on various kinds of lumber, and said that the surest way of de-

pendable information, of this kind is through the organization it-

self. He appealed to the members to send to the Statistical Bureau

of the Forest Service at Washington absolute facts pertaining to

prevailing high, low and average prices of lumber, so that the

figures published by the government would be based upon actual

prevailing market values, and thus would not only give to the

lumbermen valuable information service, but would save them
the losses and demoralization, due to the publication of lists

not basiely correct. In the discussion of these remarks, which
followed, the main thoughts brought out were that difference in

grade is the most potent cause for the wide diversity in prices,

and that the matter of quality is the fundamental argument in

salesmanship,

E. M. Holland presented a most instructive paper on the Educa-
tion of the Salesman, which is printed in this issue as a separate

article.

After Mr. Holland had concluded, H. H. Gibson, editor of

Hardwood Record, volunteered to print a special issue on Feb-

ruary 25, containing a complete report of the meeting and to

place at the disposal of Secretary Klann as many copies as will

be required to reach all present and prospective members of the
association.

The morning session then adjourned.

AFTERNOON SESSION
At the opening of the afternoon session of Thursday, Acting

President Brown called for the report of the committee on oiEcers'

reports and resolutions. The committee submitted the following
resolution, which was duly adopted:

\Ve approve and emphasize the firm stand t.Tken by I'resident Brown
in his report that it be the policy, aim and determination of the ofl3cers

and directors of this association, by education, practice and example, to

maintain a high standard of business morals.
We deprecate the publication of unworthy trade reports referred to by

Secn'tary Klann which are sent broadcast by misinformed publishers,

the same purporting to be a correct survey of lumber market conditions.

\Ye also recommend that the officers' reports be accepted, and that the

officers be thanked for good work accomplished to date.

E. M. iUu.LA.MJ. chairman.

C. L. llAliUISON.

.1. \V. Tayi-ui;.

I '. 1... Harrison then delivered an address presenting some en-

tirely new thoughts pertaining to the lumber sales cost from the

manufacturers' standpoint. His paper, which deserves the atten-

tion of every lumberman aiming at a high standanl of efficiency

is repioduced iu full in this issue.

After a discussion of Mr. Harrison's remarks, .1. W. Taylor of

Columbus, 0., read a paper on the Cost of Merchandising Tumber.

This document forms a special article of this issue.

Mr. Taylor's remarks brought out an earnest discussion of the

conditions outlined.

A paper. on Trade Paper Advertising and Its Possibilities was

then delivered by H. E. Sumner; which also appears separately in

this issue.

The last action in the afternoon session was typical of the

spirit which prevailed during the whole convention: C. L. Har-

rison, voluntarily pledged himself, "after," he said, "having be-

come familiar with the objects of the association," to secure five

new members within the next sixty days, and to make himself

personally responsible for their attendance at the next meeting.

Adjournment then followed.

FRIDAY SESSION

The opening paper of the Friday session was delivered by H.

H. Gibson, editor of H.iRDWOOD Record, covering the relation of

the lumber trade journal to the lumber industry.

Van B. Perrine of Ft. Wayne, Ind., was scheduled for a jjaper

dealing with the dimension question, but in his absence his paper

was read by Secretary Klann. Mr. Perrine 's paper forms a special

department of this issue.

A lively discussion of the question opened up by the address

brought out the experiences of those present in the manufacture

and marketing of dimension in various parts of the country, and
demonstrated forcibly the absolute necessity of concerted action

to lift the dimension business from its present ridiculous position,

and place it on a paying business.

Douglas Mallock, lumberman poet, talked of the "business of

poetry and the poetry of business. '

' The essential thought brought

out by Mr. Mallock was that the injection of a certain amount of

poetry (sentiment) into business pa3's in that it creates a spirit of

optimism, and thus maintains a healthy moral condition in the

trade.

The address of Mr. Mallock was the last scheduled for the

meeting, and Acting President Brown requested that any sub-

jects which the members in attendance might have iu mind be
brought up for discussion. J. W. Taylor called attention to the

pending completion of the Panama Canal with the resultant

material lowering in rates from coast points to the East, and
hence the probability of active competition of the coast woods
with the eastern products. The question has been brought con-

stantly before the lumber trade recently, and Mr. Taylor's warn-
ing to the lumbermen to begin to readjust their business to take

care of changes which are certain to come, is but a reiteration of

similar warnings issued by men of prominence in the trade at

various times and places,

M. L, Pease, chairman of the committee on nominations, then
presented the report of his committee as follows:

President : F. L. Brown. Chicago.

First Vice-President: C. L. Harrison, Cape Cirardeau. Mo.
Second Vice-President : E. M. Holland, Lndington. Mich.
Treasurer : J. W. Taylor, Columbus, O.

Directors : W. A. Bennett, Cincinnati, 0. ; M. A. Ilayward, Columbus.
O. ; W. B. Hay, Cincinnati ; II. E. Sumner, New York City.

Mr, Brown was decidedly opposed to accepting the presidency

for the coming year, stating that his business and activity in

local association work very fully occupied his time, and that it
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would be a tlistinet hardship for him to inidertake auy further

duties. While Mr. Brown 's request for the substitution of some

other name to replace his was entirely sincere, the high character

of the work which he has done for the association during his

temporary incumbency of the last three months, and his recognized

efficiency, character and strong personality precluded any pos-

sibility of the membership placing any other in the chair. As a

consequence it was moveil and seconded that the nominations be

closed and that the secretary cast a single 1 allot of the ticket,

as recommended by the nominating committee.

E. M. Holland opened up a discussion on the question which is

of constant annoyance and a source of loss of profit to shippers,

namely, the practice of unscrupulous buyers kicking on such small

differences of measurement as to make it not worth while for

the shipper to take action against them. He deplored the fact

that shippers recognized some of the ridiculously small differences

of which the consumers complained at times, and suggested that

it would be of immeasurable benefit to refuse to cotisider any
claim under five dollars, thus entitling the shipper to no ri'

inspection where the difference was less than that amount. The
speaker contended that it was not reasonable to suppose that the

consumer's inspection would be any more accurate than the mill

men 's as the consumer inspects but a very small amount of lumber
in comparison to that loaded out by the mill inspectors.

J. W. Taylor, speaking along the saine lines, suggested that the

association request the National Hardwood Lumber Association

and the Hardwood Manufacturers' Association to insert a clause

in their code of ethics which would provide that any claim of

less than $5 be not recognized.

President Brown recited an instance illustrative of this condi-

tion and deplored the condition of trade which permits lumber-

men to go on record as allowing these small claims.

The meeting was brought to a close by a characteristically

meaty talk by Fresident Brown in which he first summarized the

various papers which had been presented, pointing out the essen-

tially instructive features in each, and then expressed the hope

that all those in attendance would carry away with them the

belief that the real accomplishments of the meeting had more

than offset the absence of a large attendance. He reiterated his

belief that the Lumber Sales Managers ' Association has a dis-

tinct and a more iirofitable mission than any other associatioil in

existence in the lumber trade, and expressed the hope that the

members would advertise and advocate the association in every

way, and at every opportunity possible in order to build it up

as a powerful factor w'orking in the interests of the best in the

lumber trade. He thanked the members for their support and

said that he sincerely desires and anticipates that the accom-

lishmcnts of the association before the next convention will be a

source of sincere gratification to those who attended the present

meeting, and to the entire lumber trade.

The convention then adjourned.

MEETING BOARD OF DIRECTORS

A meeting of the board of directors was held directly after

the adjournment of the convention. E. H. Klann, of Chicago, was
re-elected secretary of the association for the coming year.

The board mapped out a program of action in harmony with

the sentiment expressed on the floor of the convention. It was

decided that the first efforts would be expended towards the forma-

tion of a reliable system of market conditions and price reports.

The board further discussed the question of exchange of lists of

lumber stocks among the members. The exact form in which

these stock reports will be gotten out will be decided later. The in-

formation will be compiled in the secretary's office from reports of

stock members want to move, and will be distributed by the secre-

tary among the membership.
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Hardwoods in Elevators
I'sually when one thinks of an elevator, the picture' that comes

to mind is that of an iron or bronze structure, more or less ornate

with grille-work and bronze bossing. In the old days (and yet ncjl

80 very long ago, either) when the manufacturer aimed at the

construction of an especially fine elevator, he gilded the grille-work

or twisted it into more fanciful designs. Today, however, sees a

renaissance of elevator building, and the opening of a new, large

field wherein the lumberman can dispose of some of Ills finest stock.

One need only to observe the elevatois in the larger department stores.

office buildings and more pretentious apartments, lo havi' rlie full

realization of this impressed upon him.

Nowadays when a good elevator is specified iiml tluTc is im dispn

sition to haggle over the price, a hardwood elevator is iiivMi iably in-

stalled, a thing of as much beauty and elegance in npi dinlnient as

a drawing-room. Xo longer is the elevator passenger forced to ride

heavenward in a cold iron cage. They put freight in that kiml of

an elevator in modern buildings. Passengers ride upwards in a

miniature parlor, electrically lighted, often furnished with leather

or jijush upholstered seals and roofed over and wains<'Oti'd with

richly-figured hardwood.

Of course, elevators of this type are expensive, but th.il fact seems

in no way to curtail the demand for them. This is the only type

of lift being installed in the new buildings uiidci' ccinstruction cm

State street, Chicago's trade artery. At the i)resent time there are

no less than twenty-six of them in Rothschild's big department store.

thirty-four, many of them even in mahogany enclosures, in M;irsh:ill

Field & Co. 's store, eleven in Maiidel Bros.', with eleven more to

follow in their new additiim. It is estimated that the average install;i

tion of hardwood elevators now means a total cost of .$500,000 per

annum, these figures being the result of the investigation on the part

of the Standard Company, which, under a dozen different names.

nmuufacturers the bulk of the elevators of this type in the United

States.

Naturally enough, the installation of these fine elevators is largely

confined to hotels, the large department stores, office and apartment

buildings, though there is also quite a demand for them in the most

]irctentious private residences. This demand has increased consistently

for the past twci or three years, in spite of the fact that exclusive of

the cost of machinery and cages, the hardwood elevators cost any-

where from .$.5flO to $1,000 apiece, whereas the old style steel cars may
be had up from $150 to .$700.

Only closely-selected, perfectly-figured stock is used in the con-

struct inn of the hardwood elevator. They are made up from artists'

designs in oak, mahogany, Circassian walnut, rosewood or birch in com-

bination with mahogany veneerinj;'. In some cases hardwood is

uscil merely for finishing eB'ect, but more often it forms the entire

wall and canopy of the elevator. Five-ply veneer is commonly used

where the elevator box is only wainscoted, and where combinations

of art glass and wood are useil in the canopy. Inch stock is used

in '•itl'cr panel or solid wall effects, and in such cases where wood
iiist'Md of iron grille doors arc used Wooden enclosures through

which the elevator runs are occasionally made of mahogany, but

these are generally manufactured by interior finish concerns.

There are ipiite n nnndier of elevator concerns in this country

devoting themselves to the nnniufacture of hardwood elevators. One

of till' largest of them is The Standard Company of Chicago, a big

corjioration operating throughont many states, and endiodying in its

various branches all | h.'iscs of the industry. It manufactures every-

thing t'finn the iron :ind !ir(tn/.e woik in the grilles and doors lo

|jlalforms, guides and cables. This company alone consumes many
cars of select stock annually, and (piality and figure are the most

important faetnrs in placing an order, rather than price.
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Lumber Sales Cost
Editor's Note

The following interesting and instructive paper on Liiiubcr scales Cost from the niiinufaeturer's viewpoint. w;is

liclivered bv (' 1. Harrison, socrotiu-v and sales manaser of the nimmelliergcr-IIarrison Lumber Company, tlie red

sum specialist of Cape liirardeau. Mo., at the recent annual meitiui; of the Lumber Sales Managers' Associatuui

held in Chicago. It is a very interesting exposition of the suli.iei t from a manufacturers viewpoint, and contains

manv suggestions of high value to those engaged in the mmkcfing of lumber.

We who manufacture lumber are, to a great

degree, isolated from the , markets which con-

sume our product. With the majority of us,

logging problems and tlu' nuiltitude of vexing

questions that surround the production of lum-

lier, completely overshadow the sales problem.

And how penny-wise and pound-foolish is such

a situation! How contrary to the spirit of a

business age where the salesman—the business

getter, the actual warrior on the battlefield of

business—is the most important factor in the

ivliole complicated structure!

This condition naturally arises from the fact

that so many of the big operators of today are

graduates of the '
' University of Hard Knocks '

'

—practical men who have handled woods and

mill crews by means of pure physical strength

and sheer courage, and who think the same

tactics can enter into the selling policy. So it

is that tact gives way to force and instead of

using his best talents to exploit his goods, the

lumber manufacturer gives first thought to his

manufacturing organization.

To lower producing costs a few cents per

tliousand, the average operator will spend hours

of precious time looking into the merits of a new machine, or listen

iug patiently to the exploitation of a new cup grease or belt by some

eloquent and persuasive "knight of the grip,"' and then turn right

around and quote a ridiculous price on some well-selling standard

item of production without batting an eye-lash.

In candid truth let is be known that most of us handle our cor-

respondence, develop our markets and select our customers with about

as much expenditure of judgment as we would exhibit in buying a

fcaby L'ish lace collar at a department store bargain sale. We treat

me sales department—the most vital feature of our business—as a

Side line. We half-heartedly keep in touch with the pulse of the

market and we let some clerk handle sales problems that the best

of us could well afford to sleep over and then weigh again and again

in the delicate balances of our most discriminative judgment.

With this condition prevalent, let us see how to remedy it in slight

degree at least, and let us all take off our hats to the real lumber

merchant, the balance wheel of the lumber business and t)ie shrewd

judge and dictator of lumber values—the legitimate wholesale jobber.

It seems logical to predicate this analysis of a producer's sales cost

on the theory that at a manufacturing plant, the sales problem

begins when the lumber is completely manufactured and either put

on skids for immediate shipment or into piles for curing. From

such a beginning until the sale has been made and the account col-

lect-ed in full, the accruing costs of disposition are strictly sales

costs.

Eight in the beginning, therefore, comes the problem of determin-

ing whether the product shall be sold green or dry. This involves

consideration of deterioration, shrinkage, insurance, interest, yarding,

«tc., also extra freight charges, offsetting to a degree the other sav-

ings. How many of us have this data in black and white, as the

result of carefully collected and compiled statistics, and if we do not

know, why should we not, through this organization, take steps at

once to know, thoroughly and definitely, just what the true facts are

concerning the marketing of any certain hardwood item in its green

state and in varying stages of merchantable dryness.

The basis—the foundation rock of every successful business—is

"satisfied customers." Is it not illogical that the practical execu-

C. L. HARRISON. CArE GIRARDEAU. MO

five, therefore, should depend entirely upon his

salesman's reports, or his correspondence, to

bring about the closest possible relationship

witli his consmning trade?

The .successful jobber specializes on personal

contact with his customer, and we producers,

who sell the wholesaler at a price that his

definite and specific knowledge enables him in

turn to advance to the consumer, must acknowl-

edge the effectiveness of his methods. Of

course, lack of time will be pleaded in answer

to this charge of neglecting to know at first

hand the specific problems, likes and dislikes,

of the consumer, but an executive's time is

worth what it saves in money, and an annual

visit to every consumer's plant, cost what it

may, will bring about such a clearer under-

standing of the consumer's needs, his personal

attitude and prejudices and his general point

of view, that the wheels of relationship thus

greased will turn infinitely smoother than

would be possible where no such perfect under-

standing existed.

I know of one concern that, under this

method, adjusted all claims on a .$4.50,000 busi-

ness last year with a loss of less than one-third of one per cent, and

with absolutely no loss in prestige. This firm spends money to hold

its old time-tried trade, and by the injection of personality into its

sales methods has largely drawn itself out of the field of competition

as far as money values are concerned. Its trade is content to pay

top market prices in return for absolutely satisfactory and trustworthy

service.

For the operator, especially one specializing on any certain wood,

advertising is a legitimate sales expense. Too many of us look upon

our advertising appropriation as a sort of charity fund, to be ex-

pended as the whims of fancy dictate. Let us right about face and

meet . the real situation. Marketing problems are made easier as

demand is fostered and built up. The manufacturers of the multitude

of substitutes recognize this fact and necessity is making the lumber-

man see it, too. Let us resolve to vigorously combat the encroach-

ment of substitutes and to treat our advertising as a real sales ex-

pense, a legitimate item in the cost of moving our lumber. We must,

individually and in concerted manner, tell the great consuming public

what we lumbermen have for it, and why our product is better than

the substitutes which "blare and glare" advertising methods have

forced into the limelight to dim and belittle the great staple of

human dependence which we make and which has, more than any one

other factor, served to civilize man and to make him comfortable

and contented.

With conflagrations reducing so-called "fireproof" structures to

ghastly ruins, with railway claim departments paying out vast simis

for damages on paper-packed shipments and with all of the number-

less examples of failure exhibited by substitutes for wood, it will

not be a difficult task to convince the big fair-minded, thinking

public of the fallacy of substitutes for lumber.

Our sales costs properly include insurance on the lumber in pile.

Here we have a problem that intelligent study by lumbermen has

already solved for us. Strong inter-insurance organizations, acting

through attorneys and directed by groups of shrewd, practical lum-

bermen, make it possible for the operator to carry insurance at actual

cost. The plan is beyond its experimental stage and no producer

can afford to carry high-priced "old line" insurance with this oppor-
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tunity of saving right at baud.

It is said that only two things are certain, death ami taxes, but it

seems logical to add interest to that list. The sales policy which

does not contemplate moving stock when it is properly conditioned,

treats interest with disdain, and interest is the successful man's

most tried and true friend. If lumber ready to market is worth $50

today, in six months it should be worth $51.50, and if sold for less

we can not figure the difference as anything but a sales cost. The

lumber was ready, the market was somewhere and it was a sales prob-

lem to find it. Failing in this the accruing interest becomes a sales

cost. Therefore, it seems quite evident that the maintenance of

well-balanced stocks, properly seasoned but not excessively old, is a

sales problem that involves a very definite ratio of changing snles

costs.

.lust as in the marketing of any retail line of merchandise we must

have clearing sales occasionally and thus keep our stocks clean and

well-balanced. The sacrifice in values of these occasional lots is made

up by the absence of odds and ends that confuse the sales problems

and hamper the activities of the operating department.

Deterioration that can be prevented is a sales cost. To make sure

that all pOes partly loaded out are recovered, that lay-outs "are prop-

erly classified and restacked, that accurate records are kept of these

lay-outs and that these odd items are disposed of properly, really

should be problems for the sales manager to work out.

Grading rules will serve to standardize the work of an inspection

force and define a clear agreement of sale to the customer, but at

every mill a vast amount of waste material, special items, etc., accu-

mulates and this under proper sales methods can be made to show a

good profit instead of a loss. It takes time, thought an(i money to

develop these special markets, but the returns justify the trouble and

expense.

The inspection of lumber, if properly done by a well instructed,

well paid and enthusiastic force, is a sales cost that justifies the out-

lay and saves many dollars and much complication in adjustments.

The sales policy is a winner which provides tor a corps of higli class

inspectors and then schools them in all /'
y, details of relationship with

the customer which will serve to satisfy him. Is it not the height of

folly to save a few dollars monthly by hiring incompetent and.

uneducated inspectors who pass in final judgment on the values of

hundreds of dollars' worth of our commodity daily? It often hap-

pens that an error in judgment which includes in a car four or five

line boards that for some special reason are particularly objectionable

to the customer, will oiien a controversy that ends in the loss of a

valuable customer. It i>ays to buy the right kind of judgment for this

job.

This brings us down to a point in sales cost, the consideration of

. which is responsible for most of our gray hairs and furrowed brows

—

credit. Credit is the measure of our confidence in the integrity of

our'5C),istoniers and of course it is the most potent problem that con-

fronts us. A sales loss is a sales cost, and nine-tenths of the losses

in our business could be avoided by a firm credit stand. We must

study our ledgers, puueh up the slow accounts, and if they continue

slow, ruthlessly weed them out. If a man's banker will not loan him

money to finance his business, it is a good precedent for us to follow

and he should not be allowed to prevail on us for excessive credit

favors. If more of us would have the nerve to keep our lumber when

we can. not trade it for real money, one big item of the ordinary

manufacturer's selling cost would be minimized considerably.

This sales managers' association, occupying an absolutely unique

position in the scope of its purposes, is the very best possible proof

that there has recently been a decided change of heart among pro-

ducers. The sales problem is to be scientifically dissected, analyzed

and rebuilt in a good many otherwise perfect organizations, and this

association's meetings will be the forum where results will be com-

pared. Let us all be frank, one with the other, discuss our problems,,

take and give advice honestly, and show that we all believe in the

new slogan which has recently been flung to the breeze—-"Co-opera-

tion, not competition, is the life of trade." Thus will positive good

result from our efforts and the one weak link in the chain of lumber

merchandising be eliminated in the passing of the board peddler

and the advent of the scientific, certain and intelligent lumber

specialist.

Utilization of Hardwoods
.VKTICLE FIFTY-SIX

AEROPLANES

It is a safe statement to assert that no other industry in all

history has advanced as rapidly as the manufacture of aeroplanes.

The art of air locomotion is of course as yet in its infancy, but it has

cut its eye teeth, and is beginning to show signs of what a big

husky boy it will be almost before Father Time is aware of it. The

aeroplane has reached a stage in its development where it can no

longer be regarded as a toy, but as a real commercial asset of the

near future. One can hardly realize, in recalling the altitude of

11,070 feet attained by Beachey during the Chicago aviation meet last

summer, that it was scarcely three years previous when the height

record of about sixty-seven feet was considered marvelous. No less

than $4,000,000 was appropriated by the French government in last

month's budget for the establishment of aeroplane corps at every

military depot in the country, and this expenditure came merely as an

T\Vf» TYPES OF AEnOIT.ANKS. SIlnWINC WdOIiWdliK ISFI) IN •IMI^lIt CoNsriilCllc iN
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offset to a similar move on tlio yan of Germany a sluat tiim' v:iiln-r.

Since the attention of tlic War Department has become focused vipon

aeroplanes, aviation has ceased to lie merely a hair-brained pastime.

Commerce, even, now waits ii|t()ii it iis an additional factor in trans-

portation.

In America alone during 1911 no less than 750 aeroplanes were

built, and of these L'OO were the product of twelve manufacturers.

As many as 434 purchases of propellers were made, it being estimated

that each machine utilizes at least five, owing to the liability of

breakage. In Europe five manufacturing concerns alone produced 813

machines, and seventeen firms turned out 1,300 of them. It is esti-

mated from accurate statistics that the year 1912 will see more than

1,600 aeroplanes turned out in France alone, and tli;it .\merica will

iiot be far behind.

Up to the present time America has been rather laggard in its

patronage of aeronautics, aeroplaues being used merely for exhibitions

and advertising purposes. The advent of the hydro-aeroplane, and

its comparative safety in use, however, is gradually turning the ama-

teur sportsman toward aviation, and A. P. McArthur of the Standard

Aviation Company of Chicago is quoted in saying that in ten or

fifteen years we will see the manufacture of aeroplanes passing even

the automobile business. That this statement is not without a sound

basis is to be seen in the fact that The Burgess Company & Curtiss

in April, 1911, had already sold every machine they could possibly

turn out before the end of September, and that w-ith an output of

more than eigbt aeroplanes per week, costing between three and four

thousand dollars apiece, depending upon the type of engine used.

Other concerns everywhere have b^en equally busy, to sa.y nothing of

all the experimental work being done by private individual builders.

Letters from all the leading American manufacturers agree in assert-

ing that the supply is much below the demand for their products.

It is a significant fact for the future commercialization of the

aeroplane that the industry has become highly specialized. All the

parts are now no longer manufactured by a single concern. The

motors come from one firm, the steel tubing and aero-wire from

another. The Goodyear Rubber Company now has a special machine

for the manufactui'e of rubberized cloth with which to cover the

planes; the Eaqua-Gibson Company is the manufacturer solely of

propellers. Still other companies deal only in the wooden parts.

This brief resume of the pireseut status of the aeroplane industry

in this country should sutfice to show lumbermen the opening up of a

Tirgin field wherein to dispose of some of their most select stock at

gratifying prices. This statement is made advisably, for the wood
used in aeronautical works is of the most vital importance in deter-

mining the margin of safetj- to the aeronaut. The physical proper-

ties of the various kinds of lumber used is always the first considera-

tion of the manufacturer.

Careful judgment in the selection of wood for aeropilane bodies must

he exercised by the constructor. He requires the most select lumber

obtainable. Air-dried, rather than kiln-dried, stock is always de-

manded. Here the attention is no longer mainly directed to beauty

of figure, but rather to straightness of grain, and total freedom

from knots. It is essential that the grain be continuous throughout

the length of the stick, and without "running out" at any point,

whereby it would be more liable to break under severe strain. The
aeroplane builder does not seek for lumber that is easy to work, or

that wOl withstand exposure. He prizes the wood that can the best

endure extreme stress, since it is upon this quality that the aeronaut 's

life must depend. The ratio of strength to weight is the determining

factor in deciding the kind of lumber to be specified.

So far aeroplane manufacturers have almost universally utilized the

•same kinds of woods in the construction of their machines. The
main outriggers carrying the tail, as in the well-known Farman type

of machine, are usually of straight-grained ash, and the outrigger

carrying the elevator of some light, resilient wood such as spruce.

The framework rudders, and uprights bearing the engine or forming
the engine bed, are also generally of selected ash. Spruce is the

wood of which the struts (upright wing-bars) are usually made, while

the skids on the upcurving ends of which the alighting wheels are

fixed, are ash sticks about ten feet in length and of specially selected

stock. In many cases the under-chassis and the plane cloth supports

are of steel tubing, but this does not seem to answer the purpose very

well, as it bends almost imperceptibly, and thus weakens the flying

gear, tending to imperil the life of the aeronaut, before he is even

aware of his danger.

The motor, or engine is, of course, the heaviest portion of an aero-

plane and precipitates a pressure of about 1,000 pounds. It is essen

tial that the weight of the air craft be kept at the minimum, and

yet the structure of the engine box and frame-ribs must be such as

will without ciue.stion stand the strain they are made to bear. Manu-

facturers have solved this problem b}' laminating two-inch sticks of

clear straight-grained ash and spruce alternately. This combina-

tion divides the stress, preventing it from falling in full force upon

the grain of either wood, and the glue holding the pieces together

gives the laminated ribs an added stability. The engine bed runs

about four and a half feet from strut to strut, lengthwise of the

aeroplane ; is about four inches high and two inches thick. The

heavy motor is bolted securely to it.

The propellers (one of the most important parts of an aeroplane)

are likewise of laminated construction, both mahogany and ash being

used alternately with spruce. These propellers vary from four and a

half to nine feet in length, weigh about twelve pounds, and cost

between fifty and sixty dollars each. There is necessarily a great

waste of lumber in their manufacture, owing to the shaping require-

ments. The American Aeroplane Manufacturing Company estimates

that out of a 2"xl0" plank, 16 feet long, it can actually cut only

three pieces four and a half feet long and 2"x6" in dimension. The

lumber going into an aeroplane costs about $100.

There are a large number of reputable aeroplane manufacturers

in this country, and they are at all times anxious to get in touch

with lumbermen able to provide the high-grade stock which they con-

stantly require. It may not be amiss in closing this article to list

some of the most prominent concerns in the industry for the mutual

benefit of themselves and those lumbermen who may wish to try out

this new field of exploiting their product. The list of American

manufacturers follows:

The Wright Company, Dayton, O.

The Curtiss Company, Hammondsport, N. Y.

The Burgess Company & Curtiss, Marblehead, Mass.

The American Aeroplane Manufacturing Company, Chicago.

Benoist Aerocraft Company, St. Louis, Mo.

Clayton & Craig Company, Boston, Mass.

Hamilton Aeroplane Manufacturing Company, Seattle, Wash.

Western Aeroplane Manufacturing Company, Chicago, HI.

Standard Aviation Company, Chicago, 111.

Sloan Aeroplane Company, 1735 Broadway, New York City.

(Propellers and supplies only.)

Moisant Company, Times building, New York City.

New York Aeronautical Supply Co., 50 Broadway, New York City.

Raqua-Gibson Company. °06 Eleventh avenue. New York City.

American Aeroplane Suf ''y House, Hempstead, L. I.

American Propeller Coi»^pany, Washington, D. C.

C. & A. Witteman, Sften Island, N. Y.

In High Appreciation
If there is any one thing that appeals to the heart of an editor,

it is an evidence of appreciation of the contents of the publications

for which he stands editorially responsible.

It is the custom of Hardwood Record to print enough extra

copies of each issue to practically exhaust its quota under the

second-class mail privilege of ten per cent that may be sent out

under the pound rate. These papers are usually distributed in

soliciting new subscribers. In publishing the edition of Januarj' 25

this rule was not varied, and there were printed seven hundred

and fifty-two copies beyond the regular requirements of the sub-

scription list. The distribution of this number in a miscellaneous

way was not attained, for the reason that orders were received for

copies by various institutions interested in the article entitled

"The Wood Substitute Game" considerably in excess of the extra

number.
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Trade Paper Advertising
Editor's Note

The following paper on the subject of Trade Paper Advertising and Its I'ossibilities. was delivered at the recent
Chicago meeting of the Lumber Sales Managers* Association, by Herlx'rt K. Sumner of the Sumner Lumber Com-
pany. New York. N. Y. Mr. Sumner has made a special study "of trade paper advertising, and his "copy" is re-
garded as the best that has ever been handled in connection with the scientific exploitation of lumber. Mr. Sum-
ner's analysis and deductions of the possibilities of trade
everyone interested in the marketing of this product.

Tour conimitteo luts been kiud enough to

give me a little time to talk on the subject of

publicity and advertising in connection with

the lumber business.

Generally defined, advertising means selling

through publicity. There are two divisions of

tlie subject and advertisements are either re-

minding or informing. The reminding adver-

tisement is nothing more than the name of the

firm and the list of products. The informing

advertisement is one that gives all the informa-

tion and presents it in a way that insures that

it will attract attention, create interest, then

iesire and finally closes in such a way as to

mpel the reader to take some action in regard

b it. These are the functions of a selling ad-

yertisement, which, in turn, is nothing more

•Jian salesmanship in print.

As one of the leading advertising men of

oday expresses it, "The effectiveness of an

advertisement increases in the ratio that it con-

eys definite information and interprets that

nformation in terms of the consumer's in-

erest.
'

'

That expres.sion represents the new idea of

.idvertising. The old idea of advertising was simply to put the nnrne

if the product and some such phrase as "Best in the World," "None
ike it," "Universally endorsed" and so on. But the new advert ise-

lents give all reasonable information and put it right uji to the

eader to know the facts and then to decide for himself.

You will observe that the latter style is the evolution of general

business experience and the one most likely to remain. And you

(Vill observe that the old way is giving way to the new way under the

pressure of competition because the new way sells more goods.

Of all the fields of advertising, that of trade-paper is the most

undeveloped. A great many manufacturers in all lines today are

beginning to realize that they have been wasting the space that they

luive been carrying for years—in other words, tliey thought by put-

ting their name and the name of their product in the center of white

space, that it would bring tliein results. Vou know the result of this

—it never has paid and never will. This is true of the lumber papers

more so than any other. Who is to blame for this condition? Cer-

tainly not the papers themselves, for they have talked "change of

copy" ever since they solicited advertising. In fact, the lumber

trade X'apers today, with one or two excejitions. are nothing more

than trade-directories.

The chief fault witlj kiuilier ailvertisemcnts is tliat fliey do iu)l

give the essential information. One manufacturer asserts that lie

has fine quartered oak. The buyer who reads that advertisement,

unless of course he has had stock from the advertiser, has to guess

why it is fine and generally doesn't take time to do it, but places

his inquiries for prices with people who give the information. I,um-

ber advertisements should give the buyer such information as he wouhl

receive if he came to the manufacturer's headquarters to buy.

Suppose John Jones & Co., of MemjJiis, Tenn., have an unusually

wide run of quartered oak to sell. Their name and the word quar-

tered oak in a quarter-page will not sell it or even create inquiries.

But su|)jiose they take a quarter page and head it "Unusually wide

run of Quartered Oak '

' and go on to say that liere is .'5(1,0(10 feet

of 1 inch Is and 2s (Quartered White Oak band-sawn, good plump

thickness, over a year dry; that it contains at lea.st 1.5% to 20%

HEUBERl E. SUMNER, NEW YORK. X. Y

newspaper advertising should be read and analyzed by

of 10 inch and up wide and fuUv 40 per cent;

of 14 feet and 16 feet. That it is real white-

oak cut from choice logs and contains nicely

figured stock, yet the price was no more than-

for ordinary run, don 't yoa. suppose any

buyer interested in quartered oak would be

impelied, by the closing of that ad that there

was only 50,000 feet of this stock for salt*

•tnd to wire at our expense if interested, to-

get in touch with John Jones & Co.?

That is the kind of advertising that is going

to get results. Have you ever stopped to think-

of the economic side of trade-paper advertis-

ing? Take one of our hardwood papers for

instance: Its circulation is 12,000 copies. It

reaches principally the furniture manufacturers,

trim mills and hardwood lumber buyers iu-

general. Strike off 50 per cent of that circu-

lation, allowing this amount for people not

interested and advertisements not seen. la

other words, let us suppose that the advertise-

ment is only read by 6,000 people. A quarter

jiage for twenty-four issues will cost aliout $275-

])er year. That space if used in the right way

will create interest ami sales for you. Now the

otlier side of the question.

Do you know what it would cost to write a letter or put a stock-

sheet before 6,000 people every two weeks for a year? It total*

yearly $3,000, not counting the cost of paper, envelopes, stenographers

or printers' time and minor expenses. In other words, nearly twolvt*

times the cost of advertising.

Tlie same story you put in a letter or the stock that you offer

witli description can be put in a quarter page of a good trade jiajier.

Vuu can reach any trade you want by chosing the paper going ti»

that class of trade.

A certain manufacturer of quartered oak caiMC out with some very

good advertisements of his products awliile ago and ran these ads

for quite a time. The ads were good and sliould have brought ro-

stilts, but he overlooked one important factor. He used papers thai

went almost entirely to lumber producers with hardly a consumer or

re-manufacturer on the circulation list. Had he stopjied to con-

sider into whose hands these papers went, he would have saved cou-

sidcrable money and time. As my topic covers general publicity, there

are one or two more jioints I want to bring out.

Manufacturers are generally neglectful of a most imporlaut

branch of advertising. The editors of trade-paper publications arw

usually glad to publish items of real interest to their readers anci

especially ones that describe new methods of manufacture, I inuj

saving devices, and so on. It is rarely that the advertiser prejiares

just the kinil of items or instructive articles that an editor wants.

Xinety-nine advertisers out of a huiulred seem to think that the item

of the "pulf" style, full of ccunplimeiits to themselves or their

products, is the only kind worth getting into print. The result is

that the editors are Hooded with copy and requests for free reading

notices most of which are such thinly veiled -self praising advertiso-

mcuts that a concientious editor hesitates to publish them and tliu

reader feels that he has been tricked w Inn lie reads one. 1 dim l

mean to say that tin advertisement in reading-notice style is not

effective. Such advertisements are effective; but they should not

be masqueraded as news items nor should they be made to take the

place of the real news item or instructive article. The reading
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notice advertisement is a plain advertisement set in tlie same style

as reading matter. The puff is supposed to represent the view of

the editor or some disinterested writer and is filled with praise;

however, it deceives but few people. The real news item contains

some interesting information and perhaps illustration, and tells the

reader something without making him feel that he is reading an

advertisement.

I notice that most of the manufacturers are now enclosing with

their letters a smallstoeU sheet which is re-printed from some

stock book. This is a good idea and is generally termed a "mail-

stuffer. " Sometimes it is a good idea to continue a series of mail-

:-ituffers, striving for a variety, so that people who receive them,

especially the consumers, will note the change and be interested in

the different products. For instance, when I ran a series of ad-

vertisements of gum, I had the papers send me an electrotype of the

advertisement after it was run. Then a printer would run off a

thousand copies of each. As a new advertisement appeared every

two weeks, the customers soon began to look for these mail-stuffers

to see the new ideas we brought out. Last year I carried out a small

campaign on gum lumber for my old firm. I used papers that went

to the furniture manufacturers and trim mills exclusively. Some

ads were merely to show how the lumber was manufactured. Others

suggested a certain tiiickness and grade of gum for a certain pur-

pose. Our advertising appropriation was less than a thousand dollars

yet our sales on gum for the year were three times that of previous

years. We were not manufacturers ourselves, but were supplied by

four mills in Arkansas. These manufacturers had many and many a

talking point which they themselves had failed to make known. For

instance, at one mill they were re-piling their lumber three times in

drying, supposedly to prevent cheeking. The soda-bath was used at

another mill and while it may or may not have done any good to

sap gum, at the same time it was a good selling point and at that

time a new one. At another mill they cut their gum nearly 214

inches thick and then resawed it. When dry this stock was over an

inch in thickness. Here was another good jjoint for the man who

wanted plump thickness. These are the little selling-points that

count, especially if brought out in a good advertisement.

Too numy advertisers fail to take into account the fact that ad-

vertising is education. Education takes time and few advertising

campaigns can ever be made successful unless sufficient time is given

to obtain the results from education.

There is one selling point which so far only two manufacturers

have used. That point is "service."' Everything else being equal,

and sometimes even at a higher price, the man who ships when he

says he will, gets the business. One pojilar manufacturer states on
his stock-list, "We can ship on one day's notice,'' Yet his ad-

vertisement on the cover of a trade paper says nothing about this

service. Gentlemen, do you realize how concrete and other wood-

substitutes are gaining ground and how they are cutting into the sales

of lumber? Steel and concrete buildings, metal trim and doors, con-

crete and steel poles, metal furniture, asbestos shingles, are among
the products taking the place of wood everywhere, even plaster

board instead of laths and plaster. How did the manufacturers
of these products get the hold on the trade they have? The answer

is sini]ile—by advertising direct to the consumer in magazines, week-

lies and newspapers and educating the people to their products. In

other words, creating a demand on the retailer that worked back

through the natural trade-channels to the manufacturer. Then they

used trade papers to tell that trade what was being done to create

a demand and where these products could be secured.

The live-wire manufacturer today is the one that is quick to take

advantage of anything that will help boost his sales. The day after

the Equitable Building burned, a certain telephone company, making
a fireproof, waterproof and gasproof telephone, ran full page ads,

showing how their system and telephone came through the fire un-

liarmed. The makers of fireproof construction material were among
those who embraced their opportunity. Even the makers of fire-

proofed wood were among the number, liut claimed that fire-proofed

wood was even superior to metal doors and trim and then gave the

reasons. Educational advertising again. I fancy I hear some of you
say, "Advertising is all right for handled goods and staples, but it

won't do in the lumber business."

Kexxx&mii'^^i;^xxx)XiX>iii)\)!xmik^

Tales of the Trade
TOOK NO CHANCES ON BAD'S CHECK

ilany of the friends of E. Payson Smith of Minneapolis, one of

the leading hardwood jobbers of the Northwest, are chuckling

over the sagacity and foresightedness of his youngest daughter,

with whom her father recently had the following experience:

Mr. Smith being a little short of change at home, made a raid

on Gertrude's bank, giving the child a cheek to cover the amount
abstracted. On returning home at night he noticed that there

was a spot of ink on her apron, and upon asking her how she had
acquired it, was informed that this happened while "signing
the cheek." Further investigation developed that she had im-

mediately endorsed the check, gone to the neighboring drug store

and had it cashed, desiring to get the money while it was good.

Thus it may be seen that the traits of the fathers are visited

upon the children.

STOPPING A RUNAWAY
It is reported, on good authority, that F. R. Bartelme of Minne-

apolis, was recently walking along one of the streets of that city,

intently figuring on how he could sell a few cars of high or low-

grade hardwood, when he noticed a large touring car in front of

one of the prominent buildings, slowly moving but entirely unoc-

cupied. Mr. Bartelme, with the spirit of a hero jumped on the

running board and prompth' set the brake; whereupon the owner
appeared from behind the ear, demanding an explanation, as it

seems that he was pushing it down the street for a few feet.

Mr. Bartelme now declares himself definitely out of the hero class

and wouldn 't undertake to stop even a runaway lumber order.

SOME HAMILTON AT SUNDAY SCHOOL
A friend, a number of years ago when he first arrived in Minne-

apolis, attended services at one of the smaller churches in the
city and noticed that P. E. Hamilton of the Minneapolis Lumber
Company seemed to be the leading article in the choir, and an
invitation to slay to Sunday School being accepted, the fact de-
veloped that r. E. Hamilton was also superintendent of this insti-

tution. Upon being requested to teach a class and accepting, he
found himself in the midst of about eight girls of different ages,
and securing an immediate acquaintance, the further fact came to
light that about six of the eight bore the name of Hamilton.

This is another instance of not hiding your light under a
bushel.

TOO STRONG HORSE TALK
The story is told of A. H, Barnard, the Minneapolis hardwood

man, who, by the way, has never acquired the automobile habit
and is a great lover of horses, that when petting and grooming
one of his thoroughbreds, he was approached by a stranger who
asked him the price of the animal. Mr. Barnard with much pride,

pointed out all the good points of the beast, assuring his inquirer

that he was one of the very best to be had and setting the price

somewhere between $500.00 and $1,000.00. After the stranger sat-

isfied himself fully as to the wonderful qualities and high value

of the horse, greatly to the owner's disma}-, he gravely informed
Mr. Barnard that he was the tax assessor. Whereupon the ani-

mal's value took a sudden decline. Barnard snys the top value he-

places on any horse after this is $30.00.
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Education of the Salesman
Editor's Note

Tbo following address was pi-esontod at llio reci-nt mcctins of

M Holland, sales manager of the Sti'arus Salt & Lumber Company,
logical, forceful and instructive paper

been presented at a lumber conv
business.

<U1 till'

'Ution. and
subject of

its careful

the Lumber Sales Managers' Association, by E.

Ludington. Micb. F.eyond question it is the most
the training and handling of the salesman
reading is conimended to every

that has ever
Inralwrman interested in the

sales department of th

My subject is about as broad as the manu

factiire of the product we sell, and opinions

are undoubtedly as different. It is a subject

on which I would invite an open discussion

when I am through, as I think the trading of

ideas would help wonderfully to cope with

same. To illu.stratc to some extent I am goius

to relate a few observations made while I was

aboard the training ship. We had three men

on the road steadily—one sold a large amount

of goods, but had the extreme misfortune of

having a great number of complaints on same

after shipment; the second sold even a larger

quantity of goods at higher average prices and

rarely had any trouble; the third was extremely

unfortunate in closing his contracts. He could

get business well started, but for some unac-

countable reason could not close a deal and

someone from the main office invariably had

to assist him. This weakness caused him to be

a poor business getter. The first mentioned

salesman did not know one grade or kind of

lumber from another, hence unintelligent sales.

The second could inspect and tally lumber as

well as anyone, nmlerstood maniifacture

thoroughly anil could impress his clients with the fact that he knew

his basiness. The third knew the lumber business from a manu-

facturing standpoint, but he could not give his customers an in-

-telligent idea or description of what he had to sell—at least to a

sufficient extent to warrant their placing their business with him.

Later we engaged two more salesmen, with the result that we se-

•cured one' good traveling man and one fair cocktail absorber. Onr

traveling man always had the same hardluck story. I often wondered

why he was not provided with printed blanks, the beginning or end-

ing" of which was '
' Business is rotten.

'

' The other usually secured

a reasonable number of orders, but largely from our poor paying

friends, about ninety per cent of the time off the list, and never an

order from a good, responsible concern.

The results just cited often made me ask myself, "Why doesn't

Jones' business go through? Why does Sjmith sell so much and

have so few complaints?" "Why could not our third friend close

his deals without assistance from the office? Why could not our

traveling man friend get orders when all lines of business seemed

good, mill running full blast, correspondence orders coming in freely?

Why could not our ' Jolly good fellow ' get some respresentative trade

and the higher standard of business that goes with it?" Simply a

lack of the proper education on the part of three and wrong voca-

tion on the part of one out of the five mentioned. Nothing struck

me so forcibly as when we figured each one's cost per thousand dol-

lars' worth of business. The comparison was astonishing.

Simmering the facts down, it meant that the salesman must know

his own business first; to like it, to eat it, to dream it, and to live it.

To do so he must begin at its source and follow it to the end. When

he has to a degree mastered his own business, he must learn his

customers' also, and know bis customers' weaknesses, whatever they

n,igt,t be—make his customer his personal friend—indulge him in his

whims just as he woulil a social friend—but above all, gain the ex-

plicit confidence of his customer by knowing his customer's business;

help him and hel[. himself; give the j.roper suggestions at the proper

time; get him to experiment a little—put up his ideas in such a ni;in-

ner that his customer will feel he is being done a kindness and can-

not lose; not to be afraid to educate him and not to misrepresent

his lines. An overdrawn idea has a more weakening effect on a sale

!;. M. HOLLAND, LUDINGTON, MICH

tliau :iu underestimated one. To illustrate:

Selling goods at a fixed price that represents

profit to your house is salesmanship, but the

man who is constantly cutting prices and seek

ing ways and means by which he can secure

orders by manipulating and misrepresentation,

contrary to the rules of his house, is not a sales-

man, and he will not only prove a disappoint-

ment to his customer, but to both his company

and liimself as well. Never misrepresent your

jiooils; when it becomes necessary to do so, it

is time to quit the business, or secure another

line that does not require misrepresentation.

WK ALL MAKE MISTAKES, BUT THE
JIAN WHO PERSISTS IN MAKING THEM
EITHER IS A FOOL OR DISHONEST. We
are employed to represent our company, not to

misrepresent it. IF YOU ARE RIGHT YOU
CAN PROVE IT; IF YOU CAN'T THE
CHAXCKS ARE THAT YOtJ ARE NOT
RIGHT.

Von \\ill liiid a great number of traveling

salesiuen who will usually consume their cus-

tomer's time talking baseball, politics, aero-

planes, etc!, instead of getting down to busi

ness after a reasonable greeting. This is the fault of a great many.

They must learn to be a character reader to some extent. Some

buyers are pleased with tliis method, but most of them uow-a-days

are too busy to see you at all, to say nothing of having time for

gossip. Also when a man is in a bad humor he should be given time

to get over it. Get out, then call again, A lunch or night's sleep

is likely to work like the sun after a heavy rain. He may be as

glad to see you when you return as he was grouchy the day before.

This will be the time to make the most of your visit. Try to show

him that 3'ou have something that would be worth his investigation;

interest him with what you have; give him a word picture of same

and if you are not successful in closing, you will have left an im-

Ijression that will work out its own salvation,

A good plan on the part of the sales managers is to have their

men visit the plant as often as possible, giving them op|)ort unity

to refresh their memories, and at that time go over every detail in

regard to their territory. Make them ask questions, and in turn

riddle them with a rapid fire yourself. Make them explain their ex-

perience with this buyer and that buyer. What does he think of us?

Are you of the opinion you i-an command a share of his business?

What indications do you see that lend thai way? How many times

has he turned you down? Are you sure he has not bought anything

in our line since you first called? What does he think of you? This

gets results and you can readily see whether or not the territory is

being covered properly. .Xnother thing—be sure that your salesman

has his prices and stocks put up to him intelligently. This is a

fault usually laid at the door of the salesman, when In fact, most of

the sales managers leave half to be guessed at. Salesman should

have lists gotten up in such a manner that they could memorize the

greater portion of them. Did you ever see a salesman w-ith about a

hundred pages of dope like this? Nothing gets on the nerves of a

buyer so much as to have to wait from one to three minutes while a

salesman runs through this distorted hetip of papers trying to find

something that shoidd be ,at the tip of his tongue or easy of access,

.Ttist a little help along this line would work wonders with your meu.

Another good plan on the part of the sales manager is to send

his men a weekly letter, giving a synopsis of the week 's business,

some idea of the market conditions, and above all, a little "salve"

—34-
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or soft SOU]) sliduld tin' week In' |iiutii-iil;uly lad aiiil a slafi ov two

on tbe back \\\wn lie liiis iliiiie well. A little along this line does not

spod quite as quii-kW as the told Idoodo.l manner. Vou nuist renieni^

ber that a good salesman is usually proud and sensitive and a poor

man is devoid of both these feelings.

To get youi men to learn their customers' business is proliably

as hard as any part of the trade. Friendship with his customer is

where he is going to make good. You will tind all firms use this,

that and the other kind of stock, as the agencies give all this data

—

it is part of their business. We can buy this information, but you

will tind it is another matter to sell these same manufacturers their

requiremerits. Usually a buyer is glad to see a good salesman, par-

ticularly when lie knows he is interesting and of benefit. He is proud

to take his friend through his plant and show him what he has. This

is the time or one of the times for the salesman's brain to work.

His eyes and ears should be open and a picture of what he sees should

be stamped indelibly on his mind as he will find a great many opipor-

tunities for its use later. I wish to make one positive statement in

this regard which comes home to.^myself. In going back over every

day I have traveled, I find I have never failed to sell where I have

had the jirivilege of going through my friends' plants, nor failed to

offer some suggestions for betterment when I saw opportunity for

it—ideas how best to obtain material adapted for special work. You

realize a man making what a factory terms "sheet stock'' does not

want long, narrow cuts and strips, and a manufacturer making long

turnings does not want short panel cuttings. This is the way I have

often moved low-grade lumber when my friends could not use any-

thing but Xo, ] common and better. The low grade was made to fit

the purpose. It is indeed surprising what a saving yon can make- for

your buyer friend and yet make more money yourself. You realize

no charity is real charity unless you get something in return.

T am now getting down to oue of the real reasons why men who

have ability do not nuike good under certain sales managers and

office managers. Unfortunately some sales managers persist in com-

petition with their* own salesmen. They are always building up

themselves and make their own men root over ground they have

already goife over and taken what they could by correspondence.

They rarely, if ever, see their salesmen, and never write an encourag-

ing letter, I know" of several eases where sealesmen leave their own
mail or phone address to be insured that the order will not be sent

in direct and ''gobbled up" by the sales manager and credited to

office solicitation. How ridiculous! Do you think that a sales man-

ager who does this is broad enough to make his firm's business

larger? How can he hope to do so when the competition is mostly

with his own salesmen, I believe every broad-minded manufacturer

is, and always has been, willing to credit his sales manager with all

the business, whether sold through traveling salesman, journal adver-

tising or direct solicitation by correspondence. Is it not better for

the sales manager to give the credit for all that is taken from his

salesman's territory to him? I find that this is the greatest producer

of hard work on the part of my salesmen and have tried many other

ways. Have also had it suggested to me by different ones that I

would be making drones of my men, but will take chances as long

as I have my hand on the tiller and know where the bark is going.

When I find my men slowing up they will soon hear what I have to

say, just as quickly as I would compliment them when they are doing

good work. One man who had worked for our firm a short time

was very much surprised to have me ask him to send in his order

for such and such a car or cargo for Messrs, So and So, in order

that his order file could be kept properly. He stated he was
never used to having a liindness done him in this manner. Has it

spoiled him? No, not very much. He is worth triple, if not four

times what he was worth to us when he first started. It has given

him greater confidence; he is perfectly willing to trust me in any-

thing and he can rest assured that I would not injure him in any-

way but would be more inclined to help him. Consequently he

works harder, and the harder he works the more benefit does the

firm derive.

Another plan I have found good is an occasional trip to call on the

trade in company with the salesman, giving the customer a little

lurllicr acquaintance with those with whom he corresponds, and a

good word or two from you to the salesman in the customer's pres-

ence. You would be surprised to find how it helps to inspire confi-

dence all round.

I could go on possibly indefinitely with ideas such as I have al-

ready set forth, but my time was first limited to ten mintes and then

extended to twelve so it is now time to quit. Before doing so, let me
caution you, all our members, that the sales manager must be the

teacher to some e.xtent, and let him be very careful that he co-operates

and treats his .selesmeu as he would like to be treated. In building

up his men, he will find he will also build up himself and his firm.

I thank vou.

A Hotel Man of Size

Froil. K. liiilnock of Pittsburgh, president of the National
Wholesale Lumber Dealers' .Association, is, obviously, a big man.
His position with Babcock lumber interests, not to mention the

jiresidency of the big lumber association and the Pittsburgh
(.'hamber of Commerce, would indicate even to the most casual

of casual observers that Mr. Babcock is a person of importance,

while his size and general athletic appearance suggest to the

sporti\-ely inclined that witli a few years off, he could easily enter

the list of '

' w-hite hopes.''

-Vot many weeks ago the president of the National association

was in Louisville, He was attending a meeting of officers of

that body and members of the Louisville Hardwood Club for the

purpose of discussing jjlans for the annual convention to be held
in the Kentucky metropolis, March 6 aid 7, Incidentally they
decided to call in the head of the hotel where the meeting is tp

take place, the Seelbaeh, and interview him as to the available

quantity of liixtra Dry and other essentials for the banquet sched-

uled for March 6,

Louis Seelbaeh of Seelbaeh Freres (or shall we say Seelbaeh
Briider?) consequently appeared for the consultation. The gentle-

men in the room rose to be introduced to the genial bonifaee, and
Mr. Babcock stepped forward to shake hands. The big Pitts-

burgher was somewhat taken aback when he was forced to look

up into space in order to see the features of the hotel man, whose
head, while it did not touch the ceiling, was certainly up among
the chandeliers somewhere.

"("lad to know you, Mr. Seelbaeh,'' said the lumberman, as

he regained his chair. During the rest of the meeting he gave
more than ordinary attention to the hotel proprietor, whose out-

line, to strangers, is nothing short of awful, taking that word in

its purest dictionary meaning.

It is hardly to be expected that a man of the physical propor-

tions of Mr. Babcock would not be surprised at being put tete

a tete with the eldest of the Seelbaeh brothers. The latter is a
giant, without straining the word. Eoughly, he is seven feet

tall, approximately four feet wide, and in the neighborhood of

two feet thick, and has an avoirdupois, according to one of the

latest models of the Fairbanks scales, of something like 400

pounds. His hand is large enough to enclose the flipper of the

average lumberman in such a complete manner as to make the

hardwood exponent wonder whether he would ever be able to re-

cover the member, while his expansive and genial features are

usually shaped into a smile which speaks of sincere good-nature.

Mr. Seelbaeh, as suggested, is a big man, and while his big-

ness, other than that of body, has expressed itself in terms of

hotels instead of lumber, those in the trade recognize his ability.

Lumbermen who attend the convention in March will have an

opportunity of seeing Mr. Seelbaeh, and are invited to get actual

measurements and compare them with those just quoted.

When the satellites of the National Wholesale Lumber Dealers'

Association get down to Louisville for their big convention on March
G and 7, they will have the opportunity of seeing not only the biggest,

but one of the best hotel men in the world. He is the bonifaee of the

Seelbaeh, where the association will make its headquarters during

the convention.
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^4 Cost of Marketing Lumber
Editor's Note

Tlu' fdlldwiiis paper on the Cost of Merchandising: I.iuiilicr, from a joblx-r's viewpoint, was delivered by J. W.
Tavlor, president of the Domestic Luniher Company. Columlnis. (_)hio. at the recent Ciiieauo iiiec'ting of the Lumber
Sales Manasiers' Association. Mr. Taylor has tne repiilalicin of beinR one of the most paiiistaUinK and astute mer-
chants in hardwood lumber in the country, and what he has to say on the subject of menliaiidising cost is backed
bv the authority of experience and business history. It may be "ihouiiht that some of Mr. Taylor's observations
and deductions are radical, but the facts that he presents are' certainly based on wide experience. There is a lot

of meat in his story, that should be thought out carefully by many people interested in the wholesale purchase and
sale of hardwoods.

.1. W lAVl.OH, COLfMl'.l

Your program committee has \mi nio down

I ur a short talk on the subject of cost of

.uerehandising lumber, ami underscored the

word "short." Wish that they had chosen

a real lumber merchant to handle this sub-

iect. I will work along the lines of easiest

resistance and therefore it is easier to recite

how to not merchandise lumber at a proiior

basis of cost than it is to merchandise lum-

ber at a proper basis of cost. I shall express

only my on'n individual opinions; they will

not represent the opinions of any company,

lerson or association, but will represent my

own, and 1 hope to God that 1 can convince

one or more men, in connection with one of

the largest industries on this continent, that

there are many things that are radically

wrong in connection with the cost of con-

ducting our business that need remedying,

and none that can not be remedied by united

intelligent effort.

The cost of doing business in hnulier at

wholesale on the average is notoriously high

when compared with other lines of industry.

Take, for instance, banking, which you might

say wholesales and retails money. The total salaries, expenses,

taxes disbursed by the average commercial bank (the figures being

based on gross profits) average around forty per cent of the gross

profit, or in other words, about three and one-half per cent of the

cost based on the total of loans made, whereas the average cost

to do business based on total sales with the average wholesale

hardwood luml er concern is sixty to ninety per cent of the gross

profits, or about s?ven per cent of its total sales. The lumber

business, compared with liard.varo, dry goods, coal, etc., is .iust

as bad.

I have had the courtesy of recorils of live leading wholesalers

in the district in which we operate. The average traveling man's

road expense per car lumber sold during last year was .'i!l0.42, the

average overhead and office expense, exclusive of interest on

money invested was .•fill.!)'.', or a total cost per car of $21.34; yet

there are peoide connecterl with the car lot industry who think

they can wholesale lumber at $1.00 per thousand margin and make

money. They have simply succeeded in fooling themselves, and

are handicapping their fellows in the trade by so doing.

I was recently asked by a prominent banker, "'What is the

business situation as regards the hardwood industry?" I apolo

gized for the grammar, and told him, "My Heaven, there ain't

any business situation in rcganl to the hardwood industry," and

r now quote this with a full knowlerlge that some of you will

brand such statement as d.vspeptic or incendiary; but, gentlemen,

1 have the data on file that can prove to any business man the

above statement. T am here to say to you that the lasis of

proper and successful merchandising in any line of business is

to deliver goods at a consistent market price, together with satis-

faction with the (|uality the order calls for. Trade relations

founded on any other basis will break without notice. We talk

about standard universal inspection publicly, but less than thirty

five per cent of the shippers are shipping within four per i-ent

of what the rules call for today. There are twenty per cent

shipping above what the rule calls for today through design:

nllh

ten jier cent aie doing the sanu tlirougli ignor-

,auce; and twenty per cent are shijiping under

the rules through ignorance; and twenty per

cent more .are shipping under the rules through

design.

.\s a further illustration that there is some-

vhing wrong, will say to you that the manu-

facturer and wholesaler of hanlwoods are

serving their customers with a grade that is

made according to some inspector's individ-

ual notion, or carelob'siicss. lie is simply

tcDucd loose and supported in his inefficiency

or incompetency.

There are not thirt .'-three per cent of the

inspectors of the hundred mills that I have

done business with in the last three years,

that have seen an inspection rule book in

five years. AVhat they know of grading lum-

ber they learned mechanically fnun some fel-

low ahead of them, who may and may not

have known the first letter of the alphabet

about grading rules.

We have, connected with the industry, two

rival associations, which 1 consider are

largely kept up from pfide and jirejiidice

ii against ore another, not tlirough any educational preventive or pro-

tective w<iik that they do, and could be united in six minutes if six

men were invited to stay at home.

We have iu tlu' eoiirse of business called on both associations; have

had the same association man go over the same car; have found him

off his own tally twenty per cent. We have hired and fired during

the last year on our own account seven different insjieetors. I liave

found them off as high as fifty per cent.

We need one set of rules and a set of ins|iectors who will in-

spect. 1 called recently for reinspection on one car and out of

26,000 feet I found less than 8,000 feet up to quality ordered.

During the past twelve months every seventh i;ir 1 have delegated

the mills to load out for me has been kicUoil on either in quality,

dryness, widths, lengths or feetage. 1 have had many reinsjiec-

tions by the association, and on only three cars out of the nutny

lias the invoice of the shi)iper been sustained.

As a result of these mis-shipments and this farcical basis of

trade, many cars of lumber have to be insi)ected from three to

live times, and I have come to the conclusion that my earnest,

honest desire to make money in this game on a margin and not

on tnanipulation, is titterly impossible; and thai the money that

has 1 ecu ni.'ide out of it by dealers through eomlilions above

recited, has been and must be made by either nu'asuring short

at the mill or measuring long to the customer, or switching the

(,'raile on the peo]de concerned.

This state of atTairs has cost me he.-illli, prestige and profits.

It is costing many of you unnecessary thousands of dollars an-

uimlly to merchandise your lumber, as all of you know that every

lime there is a kick it costs the profit of fh.il i ar of lumber and
.inotber with which to settle the thing up. The man who says

he likes to settle kicks lies. 1 am here to till you that during

fh(( last year the kicks that have been handed me by mis ship-

ments from one cause or aiudher, have cost if.'J.OO per car on our

entire movement of stoi'k, which sum of money would lia\i" e;irned

us eighteen per I'cnt ilividend on our ca]iital.

—36—



HARDWOOD RECORD 37

It is time for some set of men to lake tlic le.ul aiul fliow tbis

situation to the lumbermen, and aslv tluMii to remcly it. At any

rate sueh conditions have juit at least one firm in surh a position

that it must go to manipulating or else it i-annot, .under present

trade conditions, make a profit on the business it handles, that

justifies the energy and capital invested. We are not growing

either wings or horns, and we haven't yet decideil to go to

grafting.

For a moment T want to go into the manufacturing end. I have

had experience under conditions of climate, weather, laclv of

etficient help, and every hardship that a man could struggle with,

probalily as strenuous as the most of you, and I know that there

are many operations running today-, that if the stumpage were

given to the operators they would have to make a hard struggle

to make a dollar out of the undertaking under existing conditions.

We are all naturally optimistic, or we would never have gone

into the hardwood industry. We have cried our wares in put lie

and on the street. We were not much heard of in jiublic until

we began riding in a Pullman car, .Tnd in doing so came in con-

tact with politicians and newspaper men. Through their kindness

we have succeeded in educating the average citizen wrongfully

regarding many features of the lumber industry.

As a matter of fact, since the beginning of the hardwood in

dustry. which I consider dates back about fifty years, when we

started out lumber was largely hewed out with an ax. Some

twenty-five years ago the business developed into a trade, and

now is fast becoming a science.

There have been not more than one hundred individuals in the

manufacturing and wholesale merchandising ends, who, for their

life's struggle, can show net j)rofits of $300,0(10 and upwards made

out of the hardwood industry. You must take the whole field

from Boston to New Orleans, thirty-three per cent of these have

made every dollar they have from the enhanced value of stumpage,

that they had bought at least five years prior to the date they

sold the manufactured product, and fifty per cent of the thirty-

three per cent, if they had to buy their stumpage the year they

sold the lumber at the prices paid by their competitors, would not

have one dollar today. Another thirty-three per cent of the

hundred have made their money by being master merchants from

every point of view; the other thirty-three per cent have made
their money by exacting from the mills one grade, sending it

through a yard and paying $2.50 yardage and inspection and then

sending it out on another grade. In other words, they have made
every dollar they have through manipulation. It is not only the

public who overrates the industry, but the members of it.

We seemingly are inclined to fool ourselves into the idea that

we are making money when we largely are only earning interest

on our capital and a little extra through strenuous etforts. We
generally find ourselves with so many details that we haven 't

time to study and banish all leaks of time, expense and profits.

For instance, if we were to take up the photographer's business,

we would be failures of the rankest kind because we hadn't sense

enough to destroy our poor negatives. If we would send one of

our clients a pihotograph of himself in harmony with what we will

actually load up on wheels, in our business, and expect to retain

his trade and friendship, we would be taken before the probate
court and examined for lunacy. We must destroy all poor nega-

tives in the lumber business. We must do a work of supervision

and education on the fundamental features of our industry, and
cut down our costs. We must do this by act and by advertising,

and teach the public that we are not a lot of Tripoli pirates.

The writer as a boy learned the hardware business. There the

same number of woodscrew is identical in size and construction,

whether it be bought in Maine or California. I realize that that

measure of exactness cannot be maintained in lumber standards,

but I do insist that if we go at it in earnest, the inspectors can
be kept within five per cent of what the rules call for, and if

this be done the cost of merchandising lumber will be cut in half,

and the man who wants to do an honest lumber business will have
a reward for his efforts and his capital.

1 am frank enough to say to you that I have been in the lumber
business twenty-one years, during all of which time the eternal

kick question has cost me happiness, as I am either strong eno.igli

or weak enough—which ever you may class it—to feel very lailiv

and melancholy.

When I go to a friend's office and tell him 1 will shiji him
exactly what the rule calls for, and then ilesignate to some mill

that has an inspector who is incompetent or worse, and he leads

out sixty-six per cent other than what my order demands, I am
sensitive enough to think that that man will forever think that

I am an absolute fool or a knave in business.

All that 1 have referred to here is what is making the cost of

merchandising Inmlier today fully one hundred per cent more
than it ought to be, and more than any other line of industry that
is unprotected by patents can stand.

Another feature that I might call attention to is the infernal

practice of mills, dealers and irresponsible bureaus sending out
fictitious figures on paper, pretending to be a firm offer at the
market value for lumber named or representation of the market
values in the district mentioned. I won't take your time to listen

to the details on that subject, only I am here to say to you that
that feature of our business is rotten, and should lie discontinued
and suiipresscd.

Wood Used in Artificial Limbs

The manufacture of artificial limbs and crutches has become
a considerable source of consumption for several kinds of hard-
woods. While the industry is not of much relative importance,
as compared with other wood consuming lines, numerous concerns
are turning out their products in various jiarts of the countrv.
In Chicago there are nine establishments of this character, their

yearly production being 4,200 artificial limbs.

Red willow of the best grade obtainable is the only lumber used
for this purpose. It is bought in round blocks just as thev are

cut from (he logs, in lengths varying from sixteen to twenty-two
inches, and in diameter from five tc ten inches. Air-dried stock
is essentially the only kind that can be used, as it has been proven
practically impossible to prevent cheeking alcng the grain of

kiln-dried blocks. Every effort has been made to prevent cheek-

ing, such as painting the ends of the blocks, but so far nothing
effective has been devised.

The ])rocess of manufacturing artificial limbs involves first the

boring of a hole throughout the entire length of the block. With
this as a nucleus, the entire inside is hollowed out, leaving but

the shell of the original block. It is then shaped down on the

outside to somewhat the semblance of a human limb, and is care-

fully^ smoothed and sandpapered. Holes are bored through the

calf of the legs for ventilation purposes, and then rawhide is

glued over the exterior, which, drying, shrinks perfectly tight.

A thick coat of varnish gives the finishing touch. Willow blocks

of similar character are also used in what are known as ex-

tensions, namely, specially shaped blocks for ecjualizing the length

of deformed limbs.

An artificial fuot is never made in one piece with the limb, but is

shaped out of a separate block and joined to the "socket" by a steel

ankle joint, so contrived as to work when walking as readily as one's

natural foot would do. Artificial feet are always provided with felt

foot casings over which a soft dressed leather is glued.

There is also a considerable quantity of various hardwoods used

in the manufacture of crutches. Hard maple, rosewood, ebony,

hickory and some lacquerwood (used for its elastic qualities)

are the pirincipal species utilized. The best grades of stock are

bought for this purpose, and are taken in lengths varying from

thirty-two to sixty inches. The boards are ripped into inch

squares, after which they are shaped, rounded and varnished

before assembling. When finished they sell at an average price

of from $1.25 to $15.
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^g The Lumber Trade Journal
Editor's Note

Tlic foUowins paper ou The Relation of the Lumber Trade Journal to the Lumber Industry, was iJresenle<l at

the recent second annual meeting of the Lumber Sales Managers' Association, held at Chicago, by IL U. tJibsou.

editor Hvkdwood Recohd. In tliis document Mr. (iibson attempts to handle the subject without sloves. and while

confessing the weakness of the lumber trade journal, he b'lieves there are wonderful possibilities in the future of

the class Journal, and that manifest increased bt-nelits lo the hiiiilier industry can be attained by closer co opera-

tion between the lumber trade and its exponents

11 H

I hold that there

The compliment you pay me in giving me the

opportunity to address you on the subject of

"The Relation of the Lumber Trade Journal

to the Lumber Industry, '
' is highly appreciated,

and while I fear I can say little that will be

of interest, "the deed that follows the hope,"

impels me to frankness. It is just possible that

I may be able to present to you a iie\v view

point on the subject of lumber trade journalism

that you may be able to employ to your ad-

vantage.

I am well aware that in tlie minds of many

the trade journal is regarded either as a neces

sary evil, or its acceptance is condoned in the

belief that the publisher is a good fellow, is

doing the best he can, and needs the money.

Either of these attitudes on the part of lumber-

men places the trade newspaper publislier in a

very unenviable position, as they display liini

practically as a parasite on the lumber busi-

ness, or as an object of charity. Personally.

I wish to make no plea for a change of opinions

in regard to the lumber trade press, although 1

do hold they are false ones.

Furthermore, I wish to confess my belief in

the inherent weakness of lumber trade journalism

is not a lumber trade journal published that is doing as good work as

it might. I bold that they have a basic weakness in contents, and

that they are filled with "con, bunk and pifSe," appealing only to

the individual. The fact that "Jim Jones, the alert sales manager

of the Red Cross Lumber Company of Big Ditch, Indiana, spent

several days in Chicago last week, and enjoyed a good trade," is a

matter of no consequence to the trade at large, and the mention only

appeals to the vanity of Jim Jones. This item and hundreds of others

of a similar nature contained in a trade newspa))er is devoting good

paper, good linotype and good ink to trivialities that have no general

interest or essential value to the trade at large.

This example of personal exploitation is presented as a concrete

one of the system that has grown up in trade journalism, and has been

brought about in the lielief that personal "jolly" of individuals has

a reflected value in the cash box of the publication.

It is my contention that an entire change in trade newspaper policy

would release the trade press from the imputation of being cither a

necessary evil or a parasite on the lumber business. Primarily, I

hold that most of the details of the lumber business, from the stuni|)

to the e\'entual consumer, are conducted on lines of marked inefficiency

—so marked that in standard it is far below that of any other cliief

.\merican manufacturing industry. I don't believe one alleged lum-

tiennan in fen is able to accurately analyze the marked difference of

wood structure that will enable him to confidently commend the best

type of wood for specific utilization. 1 hold that the average man of

this day and generation in the business has ceased to be a lumber-

man, but has become simply a manufacturer or merchant. 1 hold

that the average man manufactures lumber from timber as he finds

it, Vjiit lays very little attention to an analysis of the possibilities of

his wood with a view to marketing it in the inost intelligent fashion.

With the great mass of the jobbers in the trade, they handle lumber

as a grocer handles his package of coffee, tea or sugar. They simply

merchandise their lumber, and pay little or no attention to doing it

in an intelligent manner.

Hence, I hold that if there ever were a time in the history of the

trade '.clien not onlv tin- :i\er;tL'e, Imt tlif- iii:i(oritv ni' tiuiiberincri,
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needed technical iutorniation aljout every detail

of tlie lumber business, it is today; and it is

tlu' province of the lumber trade ))ress—the

deed born of hope—to make publications of

such essential value to the lumber industry as

to insure for all time their standing in public

regard.

This can be brought about only by a sys-

tematic study being made of the best methods

(if tlie most competent men in every division

(if tlu' trade; a thorough analysis of the facts

ulilained, and its publication in the form of

.(increte and specific articles relating to the

iTiany and diversified elements of timber selec-

tion, logging, manufacture, seasoning proces-

ses, assorting, manipulation and sale. And,

furthermore, these expert articles based on, not

what the editor knows on the subject, but what

(he best talent in the trade knows, should go

farther than that, and should carefully recount

the best methods for the remanufacture of lum-

ber into the thousands of things in which wood

is employed, and establish w'ith great care what

constitutes the best wood for each specific

juirpose.

Forest products have a long and honorable history, ami when Ihey

are employed in the best way, complaints against their stability and

longevity is comparatively nil. In every instance where lumber shows

weakness or failure, it is by reason of the employment of the wrong

kind for a specific purpose. If in every instance the best sort of

lumber were used, there would be no criticism about wood, and there

would be no excuse for the existence of the several wood substitutes

that now- encroach in the field of lumber sales.

This phase of lumber trade journalism, the publishing of technical

and semi-technical matter of a concrete nature that shall make for the

increased knowledge of the logger, sawyer, filer, inspector, etc., has

been tried out during the past year in the publication for which 1

stand sponsor with manifest success. What I mean by success, is

evidence of added interest of readers, and a very snbstanti.-il increase

in the number of subscribers.

This improved character of the publication by no means yet satis-

fies me, and it is my belief that it can be manifestly improved, but

—

this character of lumber literature costs money. It is nmcli lOieaper

for a lumber newspaper man to fill his publication with gossi]) aud

|iiflle of everyday personal news, than it is to dig up, collect, collate

and illustrate the specific details of the business. Wlien a trade news-

paper publisher gets back to the matter of dollars and cents, he is

obliged to cut his coat according to his cloth. I want to go on record

right here in saying that the lumber trade of the United States can

have just as valuable trade pultlicntions as it is willing to pay for.

I believe every trade newspaper publisher is doing the best he can

with '.lie revenues at his command, to jiublish |iapcrs that shall bo of

essential value to the trade, and I believe that everyone recognizes

the weakness not only of his neighbor's, but of his own publication.

There are certain other things tlial V hold in connection with the

functions of the trade newspaper. It must Ik- borne in mind thai

circulation constitutes a distinct loss to practically every uews]);iper

that is printed. The newspajjer man's revenue comes from his ad-

vertising patronage. In other words, the advertiser absorbs the

money spent on business management, editorial work, paper, linotype

and advertising composilion. jiress work, postage, mailing and all the

incidentals connected with llie publishinij business. Tie unl milv pays

-.38



HARDWOOD RECORD 39

for the space he employs in the publication, but pays enougli more

than this cost to absorb the publishers' circulation losses.

Now as to circulation from the advertiser's viewpoint. I hold

that a publication has no circulation of value to the advertiser save

to those readers it reaches who are possible or probable buyers of the

thing he has for sale, and which he advertises. If the circulation

of Hardwood Eecord were entirely with the manufacturers of lumber,

purchase of space in the advertising j)agos of that publication would

possess about as much value from an advertising viewpoint as if the

purcb'aser went home and told his wife he was in the lumber business.

The proportion of circulation that possesses value to you as a lum-

berman is that portion which reaches the man who buys lumber in

carload or larger lots, inasmuch as yon are not in the retail business,

and not selling an odd wagon load of stock with which to build a

lien-coop. Hence, it has been the policy of the institution which I

represent, to make a pulilication of such a eliaracter that would in-

terest the man who actually buys lumber in carload lots, and beyond

interesting him, attempt to interest the man actually responsible for

the conversion of this lumber into the multitude of manufactured

articles for which wood is employed.

In a moderate way Hardwood Record has been successful. Its

owners know this not only from the encomiums received, but from

the substantial evidence of increased subscription and increased ad-

vertising patronage, but—as publishers of a lumber trade journal,

we are not satisfied with what we are doing or with what we have

accomplished. It is our desire to make a better paper; to make a

stronger paper ; to make a paper so good that no man allied in any-

wise with the industry can resist reading it. Here, by the way, is

one of the foremost troubles encountered by the trade newspaper

publisher, i. e., to get the individual lumberman to read his publica-

tion. There are thousands of lumbermen who profess to be too busy

to read the trade press, and only read it when some article appeals

to their vanity by reason of the fact that their name is mentioned in

a favorable way, or if by chance the lumber newspaper man should

have the temerity to say something unkind about them.

However, I hold that this inability of the trade newspaper man
to get his paper read is not essentially the fault of the subscriber,

but of the publisher himself. He should make his paper good enough,

strong enough, and valuable enough to every man that he would be

iuipelh'd to read it.

I hold that a successful trade paper can not agree with everybody.

Unfortunately, there are too many diametrically opposite opinions

on many subjects to attain that happy result. A successful publica-

tion must have opinions, and these opinions should be so strongly

backed up by facts and arguments as to impel their endorsement

by the majority of the trade. The editor who hasn't beliefs, and

strong beliefs, and hasn 't courage to not only express, but to urge

these beliefs, had better go out of the business and let someone else

conduct his newspaper.

The publication for which I stand sponsof is a believer and ad-

vocate of doing business on the level. In practically every issue it

urges good trade morals; not perforce by reason of any particular

moral issue, but simply on the basis of the common sense of doing

business on the square. The editor is well aware that he has offended

a certain element of the trade, which holds that the only way to make
money out of the lumber business today is to sell one grade and

deliver an inferior one, but there have been no arguments presented

by this element thus far that would by the most remote possibility

induce Hardwood Record to change its attitude on this particular

phase of good ethics in the industry.

It has urged a single and universal system of inspection, which

sliould in the simplest possible way standardize hardwood grades and

consequently values, and it believes that this consummation will event-

ually be reached, and the sooner it is reached the better it will be not

only for the prosperity, but for the good name of the trade.

Referring further to the functions of the lumber trade newspaper

and its relation to the industry, I hold that beyond selling space to

the man who is responsible for supplying it with funds on which to

do business, it should also sell actual circulation to lumber buy-

ers; and furthermore should assist the buyer in making this invest-

ment profitable. It is no better judgment for a lumljer newspaper

to sell a man advertising space, and leave him dissatisfied with his

expenditure, than it is for you as lumbermen to sell lumber of such

an unsatisfactory character that the buyer will be so sore as to-

preclude the possibility of your selling him again.

A lumber newspaper must "make good" to in.sure its permanent

prosperity. To my mind it is one of the essentia! functions of the

trade newspaper to collect and collate all information that shall be

of essential value to its advertisers, and turn that information over

to its patrons as a part of what they are entitled to as advertising

clients. Beyond this it should assist them in the preparation of their

advertising copy, and attempt to show them that the man who says

I am a manufacturer of lumber at Big Ditch, Indiana, or a manu-

facturer of flooring at Keno, Ky., is not spending his money wisely.

In lieu of that kind of alleged advertising they might just as w-ell

have a line in a trade directory.

The only advertising that is of essential value is specific advertis

ing, reciting particular items that an individual umy have for .sale,,

and often in connection therewith the added allurements of specific -

descriptions.

The trouble the trade newspaper man finds with the average lumber

advertiser is his indifference to his advertising copy. He will take

Bill Jones, his salesman, out into his yard, analyze with him his

lumber, pile by pile, and then send Bill on the road with a pretty

good knowledge of what he has to offer, but when he gets around to

his copy for the lumber trade journals, he says my name is So-and-So,

and I am a jobber or manufacturer of lumber at some town, some-

where. If the lumber advertiser would give one-tenth as much at-

tention to posting the readers of the lumber trade newspapers on what

he has to sell, as he does Bill Jones, his salesman, he would get much

better returns from his investment, and he would find no trouble in

getting good results out of his advertising.

I will say to you in all verity that there is advertising copy in

Hardwood Record that has stood there unchanged for nearly seven

years. Latterly I have attempted to bulldoze certain advertisers with

a threat that they must either supply changes of advertising copy

or they would be respectfully invited to withdraw their advertising

patronage. Usually, I am laughed at, and they "tell me they are per-

fectly satisfied with their investment; that they are getting good

returns out of it, and all this sort of thing. I aiii free to confess-

that while I don't question their word, I do their belief, because I

don 't think it is possible for a man to get good commercial results

from a lumber trade newspaper from the bare announcement of his

nami\ address, and the fact that he is a manufacturer or jobber of

lumlier.

I believe it is jjossible—and again the deed is founded on the

hope—that there might be closer relations established between the

lumber trade press and the lumber industry, to the manifest ad-

vantage of both. There are a lot of people in this trade who get

mighty good value out of the trade press, but I am obliged to con-

fess I don't believe the majority do, and I believe that the reason the

majority do not get good value out of their investment is they do not

realize the possibilities obtainable through the medium of the com-

petent trade paper.

I sincerely hope for a closer communion between the lumber in-

dustry and the trade press, and assure you that it is my belief that

it is tlie desire of every lumber trade newspaper publisher to make-

his publication of essential value to the trade, and not regard his

newspaper simply as a means of gaining a livelihood.

Change in Import and Export Conditions

A marked change has characterized trade currents into and out

of the United States during recent years. This is especially

marked in wood and the production thereof. Government statistics,

compiled by the Bureau of Statistics of the Department of Commerce

and Labor show that in 1900 there Avere $20,000,000 worth of wood in

various forms imported to this country, with an export of $.53,000,000.

In 1911, the wood imports had grown to $.52,000,000 and the exports

to more tluui $96,000,000.
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Dimension Stock
Editor's Note

The folliiwiiig paper on tlio subject of The Mainifactii
Perrino of I"ort Wayne. Ind. There is no mori' competent
What he docs not know about the ins and outs of every p
liandlin.i; of the by-products of tlie sawmill, is not worth
sliould be carefully reaci by every manufacturer and sales
should be attained in dimension production, and it is the
not constitute an important and prolitable feature of the

Tt is liardly worth while to tell vou wliat we

all know—that most of the dimension stock is

not only unprofitable but. in many cases, is an

actual loss to the millman.

The low price at which most of it is sohi is

not based on actual figures of cost, but is aii

inheritance handed down to us, of today—by
our predecessors, who also did not figure the

cost, but made the dimension stock because

smooth talking manufacturers with their own
interests in view suggested, '

' Vou can utilize

your waste (no value), make something out

of nothing; here you have, no value. I will

give you $12 per thousand, 12,000 feet in -.i

carload, do you get me? Worth saving, isn't

it?" So the mill man "got him," got busy,

cut his waste into dimension, cut his cull into

dimension, and sold his firsts and seconds else-

where where they didn't have the wise manu
facturer. Tliis is our inheritance—let's settle

up the estate.

Do you know, Jlr. llillman, what it costs

you to manufacture dimension stock? Some
of you do, but it is to those who don 't know
I am putting the question, and for the benefit

of the ones who don't know let me say, arrange your machinery (the

best you can purchase), your lay out to the best possible advantag<'

for handling at a mininium cost, and you will find that seven dollars

is the minimum cost, and there is no ma.xinuini, all depending on the

dimensions you are manufacturing, and the kinds of wood you are

cutting up. Did I mention "overhead?" No sir! Add this as you

may have figured it out (if you have ever figured it out), and bear

in mind the above is not based on what you have cut up of lumber,

but on what you get out in dimension and for which you are paid.

I have found by actual tests, that $8 to $12 per thousand is .-i fair

result for cost in the manufacture of dimension stock based on tlio

output of various dimensions, not on the material cut up (this does

riot incUide the overhead), whereas it costs over $20 per tlio\isand

to manufacture some dimensions. Again, if you are to make a i)rolil

at all. you must have a number of differeut orders, each down the

scale, to utilize the waste from the other, and the price on the lasl

piece of waste can be too low for profit. Of course you know, if

you will only stop to think, it is bound to cost you much more to

manufacture 1x1 any length than it does to manufacture 2x2 of the

same length.- Don't take my word for it—try it out. When you- go
home get busy, not making dimensions for the other fellow, liut

finding out how much it really costs you to make his dimension.

Spend .$.iO, a $100, or more; it will Im? the best investment you ever

made. You know what your common lumber and your cull limiber is

worth to you in the pile. Measure h|i and run back in the mill a few
thousand feet at its value; add to this the actual cost of remanufac
turing it into dimensions. Don't forget the overhead, for the over-

head, like interest, is always working, which reminds me of the fol-

lowing story (if you will permit a few minutes from the services) :

"Some men were arguing as to who was the greatest inventor.

One said Stephenson; another said Watts; another said Bell, and
another Kdison. One said Morse and still another Man-oiii, Fimdly
ono of them turned to a little Jew who hadn't said anything. 'What
do you think aljout it?' ' Vel,' was the rejdy, 'the man who invested

interest was no slouch." " Never forget this overhead, Mr. Millman,
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re and Sale of Dimension Slock at a profit, is by Van P..

lumberman than -Mr, I'errine in the state of Indiana.
base of the numufaelure of hardwood lumber, and tlie

knowin;;. His paper on dimension detail of the industry
man of this material. There an- infinite possibilities that
fault of only the- producer and tlie salesman that it does

Imnb<'r business.

lie you rich or poor. Your bankers, your

creditors, your family, demand that you alwtiys

keeji it in mind. This overhead spells success

or failure, and yet so few of us- know what it

eosts to do business.

When you invoice at the end of your fiscal

year, you know you have made or lost so much

money. Do you know where you have made it

or where you have lost it? In most cases you

don't, but simply know you see so much one way

or the other, and if to the good, and you know

within reason what each department was mak-

ing and which department was losing, couldn't

you, Mr. Millman, cut out the loser, or in sell

iiig material from this department sell it at a

price for profit? Surely you could; surely you

would. When your customer comes around and

offers $28 per thousand feet for dimension stock

you know eosts you $38, you would turn down

the order, and all along the line the man who

knows would turn it down. If everybody turned

it down, the customer would do one of two

things, pay your price for the dimension, or

purchase your firsts and seconds, your common,

or your cull, at the price you know it is worth,

and make his own dimension. It is your lumber he has to use in some

form. Think it over.

Kacli mill ;ind locality has its own problem to figure out. Jt would

be stujiid for nie, in Indiana, to say what should be done in Texas

or Louisiana. Texas and Louisiana have as much brain matter as

any other states and can figure out the problem if they will only

sto]i and take time to figure, not only on paper, for while it is said

figures never lie, T have found out that figures are mighty liars, w^hen

tliey eomputo manufacturing dimension stock. So the only safe wa.v

is to experiment. Better spend a couple of hundred dollars this way,

rather than lose a couple of thousand in filling the other fellow's

dimension order, not knowing what it eosts you. Por several years

I have made money on _ dimension stock. Why? Because I know
what it costs to manufacture the various dimensions; know what each

gr.ide of lumber entering into them is worth, and how much of same
it ttikes. Then let me emphasize the following. I won't sell or manu
ftieture the ilimension, unless there is a profit. Some of you would

be surjirised should I tell you that you are selling the same customers

the same dimension, tit prices varying from two to twelve dollars

per thousiinil. Why do they pay one $12 more than they pay another?

Because they can't get enough at your price, and they pay the $12

more because the.v can't cut it out of lumber cheajier or as cheaply.

Don't lose the point.

If only half of the milluien who cut dimension as a business or as

a sideline and saving si-lieme, knew its value and would not sell for

less, it would raise the price to a profitable bawis in less than four

months, or clean out your low-grade lumber before then. The lUiimi-

facturer must have either the lumber or the dimension. Don't lose

the point.

If the niiinufacturer c;in buy dimension chea|ier, he buys it— all he

can at the |irice, and if not enough, fills out with lumber at the next

best price to cut into dimension himself. If the wetik-kneed salesman

would get a profit on everything he sells, ho would have a better

jirofit at the eiul of the year, oven were sales much less in volume.

The price cutter not only defrauds himself and cheapens his wares,
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but helps to defraiul ami oheapen the wares of liis neiglil>c>r. The

same amount of lumber would probably be sold in the end, as I

Jiaven't heard of any lumber getting stick rotten for the last few

j'ears, neither at the mills nor in the yard of tlie manufacturer.

Don't lose the i>oint.

In conclusion, help all of us by helping yourself; every carload

you sell at a loss has its influence. Get busy and figure, not only on

paper, but by actual test—the cost.

It would be presumptuous for me to say you should get so much

per thousand feet for your dimension. If you are so fortunate as to

be located where you can supply it at a less figure, do so and reap a

portion of the benefit of your foresight, luck, or what3ver it may be,

and undersell me, but bear in mind, I will still sell all I can manu-

facture at my price. Bon't lose the point. The manufacturer will

always pay for dimension, as much as it will cost him to make it, if

he must.

''

'i;!)^Oio.̂ ^^iaSv:/^}l!ro^t^fc)^MM^.TO-:iM!ffilMiW^li4^

HISTORY OF A FORTNIGHT IN THE STEEL CAR
EXPERIMENT

If the Pennsylvania Bailroad were the paid emissary of the

lumber interests and of wooden car buildeis, it could scarcely

do nuue efficient work in their behalf than it has during the pasT

few months, and notably duriiig the past two weeks. This rail-

road company is by far the largest owner of steel passenger car

equipment of any system in the country, and has vigorously

touted it, with arguments of increased safety to the traveling

public for two years past. This company has had a series of

disastrous wrecks, from one cause or another, with its steel cars,

far in excess of calamities of a similar sort that have befallen it

during years with the former type of equipment employed.

The wreck of the fast train at Warrior's Bidge, Pa., on Febru-

ary 16, resulting in the death of five persons and the injury of

well towards one hundred, is a matter of daily newspaper history.

The cause and full details of the wreck will probably not be

known definitelj- until there is an oiiiciai report on it, but it is

alleged that the equalizing bar on the seconrl of the two loccnio

tives drawing the flyer broke, and a heavy piece of metal fell

upon the roadbed. Two wooden coaches, the first two in the

train, passed safely over the obstruction, but the nine steel cars

following were derailed and sent hurling down the steep embank-

ment towards the .luniata river. The speed of the train was so

great that although the automatic brakes were set, the two

locomotives and the two cars ran a half mile before they were

stopped.

The jieojde who lost their lives were in one of the dining cars,

and the second diner was "crushed like an eggshell, and the

passengers were pinned under tons of debris."

The Philadelphia newspaper accounts state that the sides of

the steel cars were terribly twisted and bent. While it may not

be absolutely demonstratable, from the fact that the forward

wooden cars stuck to the track, it is fair to assume that if the

train had been entirely of this type of cars, it never would have
left the rails. This feature of steel train wrecks seems to be

the contributing cause of a large majority of them, i. e., the

inability of rigid steel cars to stick to the track. Their very

structure seems to contribute to their going off the rails for causes

that would not derail wooden cars. Many other accidents to steel

trains indicate their radical weakness in their inability to take

cross-oveis, switches and curves successfully.

NOT AS BAD AS FIRST REPORTED
Although it is well known that it is difficult to get a true

account of a Pennsv'lvania Railroad wreck through the medium
of Pennsylvania newspapers, there is one markedly distorted

feature of the reports found in them that is remarkable.

The Philadelphia North American says: "This is said to be the

first time on record that a train comiiosed of all-steel cars hag

been wrecked on the Pennsylvania, and hail it not been for these

- r^
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jiouderous life-savers, the death roll would have been appalliug.

Nothing could have saved the frail wooden cars from crumbling

and going into the Juniata river. Even the big steel cars were

badly twisted, but there were no splinters or fire to add to the

horror of the wreck. '

'

The Philadelphia Evening Bulletin says: 'The comparative

smallness of the death loss is held proof for th'> first time in the

history of railroads of the remarkable value of steel coaches.

Those experts who have seen the derailed cars <ieclare that nearly

all the passengers would have been killed or critically hurt if

the cars had been made of wood. The authorities at Huntingdon

county will make no effort to investigate the cause of the wreck. '

'

These paragraphs illustrate the general tenor of the comments

ia all the newspaper reports, but it does not seem to occur to any

of these newspaper writers, in view of the evidence connected

with the derailment, that had the train been of the former type

of construction, it would still have been on the track. These

stories about the possibilities of increased fatalities had this train

been of wood, are reminiscent of the anecdote of the telegrams

sent by the private secretary of Railroad Superintendent Smith

to the wife of the victim who was killed in a railroad wreck.

The telegram read: "Bad wreck; both ilr. Smith's arms broken;

Iioth legs broken; back broken; neck broken. Hoiin' with remains

on No. 6."

A couple of hours later the widow received a second telegram

from the secretary reading: "Accident not as bad as first re-

ported. Only one of Mr. Smith's arms broken; onlj' one leg

broken; back broken; neck broken. Home with remains on No. 6."

It doesn't really make much difference to a traveler whether he

is killed or maimed in a steel car or a wooden one. The point at

issue is which is the safer vehicle for transporting passengers;

which type of car is more liable to derailment ?

In view of the recent steel train accidents that have befallen

the Pennsylvania and other railroads (and the one recited and

pictured herewith is only one of three that the Pennsylvania

has had within the last few days), it would seem to indicate

that the frailties of the present type of steel cars are remarkably

serious, and that passengers are taking very much additional risk

in riding in this class of cars.

PUBLIC SENTIMENT ON THE QUESTION

Hardwood KecOKU'.s clipping bureaus reveal the faet that lliere

is about as much matter published commending the former type

of passenger and sleeping cars as is printed favorable to the

steel cars. Further analysis reveals that the most of the favorable

strenuous efforts of exploitation that are being put forth by the

publicity bureau. Beyond question public sentiment is about

equally divided on this important subject, and were it not for the

strenuous efforts of exploitation that are being put out by the

steel interests, it is doubtful if any sane person would consent to

_ ride in a steel car if there were any other way of making the

journey.

A gentleman called at this office a few days ago and stated

that the day before he had purchased a ticket at the Hudson

Terminal ticket office, New York City, for Chicago, and in

making tlie purchase he said to the ticket agent:

"Give me a reservation in a wooden car."

The ticket agent observed: "What in the mischief has come

over the traveling public? When steel cars were first put on

everj'body wanted to ride in the steel cars, but now about every

third man demands a reservation in a wooden car. You are the

fourth man jmrchasing a ticket to Chicago this morning who has

insisted on having a reservation in a wooden car."

RETURN TO THE FORMER TYPE OF PASSENGER CAR
CONSTRUCTION

It IS an open secret that less than two years ago the ilirotors

of the Pullman Car Company, probably under directions from the

steel trust magnates, who own the majority of the stock of this

company, decided to transform the works at Pullman exclusively

into a steel car manufacturing establishment. It is alleged that

a motion was made at the meeting of the board of directors that

the woodwork shops of the company be dismantled, but one

director wiser than his fellows, insisted that steel car production

was still experimental, and as a personal favor asked that the

motion not prevail, as it might be possible that the company

would again employ its wood-working department. The Avood

shops of the company were not dismantled or demolished.

It is also known that se\ eral of the powers behind the throne

of the Pennsylvania Company are tremendously disgusted and

disheartened with the awful toll of life and extravagant expenditure

in money involved in the steel car installation, and it is equally

an open secret that the Pullman Car Company is again buying

foreign and domestic woods in considerable quantities that

formerly were employed ;n the wooden type of cars, which would

indicate that there is again going to be use for the wood shops

of the company.

It is said that practii-nlly the former type of steel reinforced

]ilatforins with wooden uiijier works will prevail on a considerable

number of cars soon to be built af Pullman. It is well known
that a good many astute and capable railroad men, at the head

of large systems, have absolutely refused to consider the employ-

ment of steel cars on their lines, based on the belief that they

were unsafe and extravagant in many particulars, and numerous

orders for high-class wooden passenger and sleeping car equip-

ment have gone outside of the Pullman works on account of its

refusal to build anything but steel cars for some time past.

PHOTOGRAPH OF THE PENNSYLVANIA WRECK

The photograph accompanying this article, illustrating thet

Warrior 's Eidge wreck, was secured under some difficulties.

H.utDWOOD Record is not even at liberty to state the source from

which it obtained the original photograph that it publishes. The

l)hotograph was secured on telegraphic orders, but in transmit-

ting it the sender states that both the Philadelphia and Pittsburgh

newspapers sent photographers to the scene of the accident, but

most of them were "pinched" or chased off the company's

property before they had an opportunity to make even a snap-

shot. The writer states further that the report of the wreck in

the -Philadelphia newspapers fully indicates that it is not regarded

as good newspaper policy to write very much about anything that

in any wise may reflect on the Pennsylvania Railroad or its man-

agement, inasmuch as it is a Philadelphia institution.

OTHER WOOD SUBSTITUTES

The report published in a recent issue of H.VRnwoon Record

that no metal bodies were employed by European automobile

manufacturers in the building X>i cars, came as a distinct sur-

prise. This fact, let it be understood, is not because a steel body

can not be built in Great Britain or the Continent for less money
than a wooden body, or because complete experiments have not

been carried on demonstrating the relative merits of the two

types of construction, but foreign cars arc built with wooil bodies

in conformity with the general theory and practice of European

manufacturers of making the best possible type of automobile in

every detail that can bo built.

Of course, the American public can /iml no |iartii-nlar fault

with the steel trust people, whose interest lies so largely in steel

production, if they can succeed in working off oven temporarily

their stovej^ipe steel bodies onto automobile buyers, but it is a

matter of certainty that the average buyer of the sheet steel

automobile body is not going to be soaked with a second car

of this type. It is commended to automobile buyers to spend a half

hour in watching the procession of automobiles along ^Michigan

avenue, Chicago, and before the half hour is up they will be fully

convinced that (he steel body shows up very badly in appearance,

utility or permanence in comparison with the cars built with wood

bodies.
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An Association Worth While
In view of the fact that the National

Wholesale Lumber- Dealers ' Association will

hold its twentieth annual meeting this year

in the Middle West, at Louisville, which

now is of the Middle West, in spite of its

southern predilection, it is deemed timely Ut

say a few things about this sterling organ-

ization, with especial reference to its his-

tory, its policy and its attainments.

The organization is in its twenty-first year

and has a large and distinguished member-

ship made up of lumber manufacturers and

wholesalers of all varieties of lumber, with

I>erhaps the predominant faction in the

merchandising end of the business.

During all these years it has had a clean

and honorable history, backed by a corps of

officers that has stood for all that was best

in commercial morals. It has been fortunate

in its selection of executives in securing

individuals who are willing to sacrifice of

their time and money not for individual

aggrandizement, but for the benefit of the

totality of the trade; but perhaps particu-

larly fortunate it has been in holding for

many years as secretary—practically the business manager of the

institution—a man of the very highest acumen, an indefatigable

worker and an intelligent interpreter of what constitutes not only

the best, but the fairest policy in handling the multitudinous

affairs that have come before the organization. This man is

Eugene F. Perry, who has achieved the universal respect and confi-

dence of every man allied not only with the National Wholesale

Lumber Dealers' Association, but with the lumber trade the

country over. To be sure, Mr. Perry has been supported in his

work by fair-minded men who have contributed much to his

success, but to him is largely due the standing of the association.

The primary objects and purposes of this association have been

and are to protect the members against unbusinesslike methods in

the wholesale and retail lumber trades; to foster such trade and

commerce; to reform abuses in the trade; to secure freedom from

unjust and unlawful exactions; to diffuse accurate information

among its members as to the standing of merchants and others

by and with whom business is conducted; to produce uniformity

and certainty in the customs and usages of the trade and those

engaged therein; to settle business differences between its mem-
bers; and to promote a larger and more friendly intercourse

between them. These objects constitute a broad and alluring

field for lumber association work, and the outline named scarcely

reveals the immense amount of work involved in carrying them
into successful execution, but these are the objects and the only

objects that have inspired the oflScers, trustees and management
of this association, and which it is carrying out to such a

successful issue. The continued and substantial growth of the

association, since its inception, indicates the success with which
it has met, and the steadfastness with which its purposes have

been adhered to.

The association stands for fair dealing in the lumber trade,

and the details of the work undertaken are handled through the

board of trustees and the standing committees of the association,

together with the counsel of the organization 's secretary.

One of the most important active departments of the association

is its bureau of information, in whicTi it has more than thirty

thousand credit reports. This bureau makes a specialty of secur-

ing commercial reports on lumber buyers and users from authentic

sources, and therefore furnishes more complete and reliable infor-

mation as to the moral standing and business methods of those

reported on than can possibly be secured by any general or special

agency. As the information is secured only for the use of the

V. I'ERKY. SECRKTAItY NATIONAL
WHOLESALE LUMBER DEALERS'

ASSOCIATION.

members of the association, it enables it to

obtain a great deal of special confidential

data bearing not only on the financial re-

sponsibility of concerns, but also on the

question of unjust claims, unfair deductions,

etc. Thf information thus disseminated by

this bureau saves its members hundreds of

thousands of dollars annually.

The organization also maintains a collec-

tion department, which is a very important

feature of the bureau of information, and

through this medium during the past year,

it has handled nearly half a million dollars

'

worth of business.

The association 's railroad and transporta-

tion committee, which involves another de-

partment, under a competent head, is doing

a great deal of good work is connection with

transportation matters. The association

through this bureau stands well with the

railroads from the fact that it asks of them

only what is just. In detail it takes up mat-

ters of minimum weight on car shipments,

stoppage and transit privileges, estimated

weights on lumber, discriminations in

weights, etc., and has accomplished a vast deal of good. The

results attained through this bureau are of benefit not only to the

members of the association but to the trade in general.

The National Wholesale Lumber Dealers' Association stands

very strongly for the principle of arbitration, and every effort is

made to handle disputes between members on this basis. Fre-

quently the arbitration committee has been used in handling dis-

putes involving large matters between lumbermen where both

parties have not been members of the association. While this is

rather unusual, the principle involved has been important. The

satisfactory results and the economy in this sort of adjustment of

disputes is manifest.

The association also stands for a single standard of inspection

on all varieties of lumber, and is strongly urging the unification

of hardwood inspection into a single standard. Largely through

its efforts, the two leading hardwood associations of the country

have already been brought into a better understanding with each

other, and it is fair to presume that before its efforts cease, it will

induce the various hardwood interests to agree on a single

system.

The fire insurance committee of the association has performed

a most valuable service to the lumber industry since it has been

in existence, and the work of this department has been instru-

mental in securing a considerable reduction in insurance rates on

sawmills, planing mills, wood-working plants and lumber. This

committee extends its aid to the various competent lumber mutual

fire Insurance companies and others specializing in lumber in-

surance.

The association also is an advocate of forestry and forest con-

servation, and is in close touch with the broad principles involved

in this most laudable endeavor. It is also allied with the Ameri-

can Forestry Association.

The National Wholesale Lumber Dealers' Association's field of

work lies very largely in the regions of the United States where

large quantities of lumber are consumed in building and remanu-

facturing work, and this short and inadequate review of the

organization is especially made at this time for the analysis of

readers of Hardwood Eecobd in the belief that if they will

acquaint themselves with the character and value of the work that

is being carried on by the organization, they will in very

large numbers attend the forthcoming convention of the associa-

tion, which will be held at the Seelbaeh hotel, Louisville, Ky.,

on Wednesday and Thursday, March 6 and 7. This meeting, while

—43—
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it has many very desirable and alluring social features, will be

a business meeting, and before the convention will be brought

up every topic that is of vital interest to the hardwood ;ind 'oft

wood branches of the industry at the present time.

The host of the occasion is the Louisville Hardwood Club, and
this bare statement stands for the best there is in hospitality and
good fellowship. Ask any member of the rlnb for anything you want
while in Louisville.

H:;i;^A^^KK/^>i;«^X:Aii!i^iaaiiv:w^is^^

The Mail Bag
B 190—Disapproves of Duty on Japanese

Oak

San Francisco. Cal.. I-cb. l(i.— Editor Hard-
wood Kecord: Wc should like to get further
idpas from you regarding the proper classifi-

tatlon of oak. Our object in getting these
ideas is the fact that Japanese oak logs have
been imported to this market and a very nomi-
nal import duty charged thereon, with the

result that subsequently large shipments of oak
lumber manufactured in Japan have been arriv-

ing on this coast and have been classified as

under paragraph immediately following the

classificaiion of the log, which permitted the

lumber to be entered under a payment of $1.25
per M import duty. It is obvious that the

cost of transforming rough hewn logs into lum-
ber is a great deal more expensive in this coun-
try than it is in Japan and the duty of $1.2.5

per M is out of all proportion. We have always
contended that oak should come under a head-

ing in the tariff which allows cabinet woods
to come in free, provided they are rough hewn
square logs or round logs ; and that when these

woods are manufactured in foreign countries

Into lumber, that they pay a duty of 15 per

cent ad valorem. The object of the tariff in-

the first place is to encourage and protect man-
ufacturers in this country and has provided
generally a free importation of raw material

which. If converted into a finished product in

foreign countries, came in tmder a heavy tariff.

Regarding oak, whether it is a cabinet wood
or not, the object of the producer of oak lum-

ber is, first, to get clear lumber and veneers

to be used principally in high class cabinet

work : the other uses to which this wood is

put. such as flooring, railroad ties, etc., are

only consequential. In other words, these other

uses come through the production of a great

deal of defective wood which cannot be used for

anything else. Nobody would ever think of cut-

ting our oak logs for the sole purpose of making
railroad ties or flooring If these logs were at

all suitable to the proper uses. In fact, it

would really be a crime to deplete our valuable

forests of oak for such purposes. Kindly give

us all the Information you can on the subject,

for which we anticipate thanks.

DIECK.MANN Hardwood Company.

The writer of the above letter has been

advised that there are a good many incon-

sistencies with the lumber tariff, but Uaed-

wooD Eecord fails to see where any relief

can be secured under the present law in

getting a diminution of the duty on Jap-

anese oak in the form of lumber. This

inferior variety of oak comes into compe-

tition with the product of this country, and

it would be of no particular hardship to the

San Francisco house or to all users of oak

on the Pacific coast if the duty were high

enough to make the importation of Japanese

oak entirely unprofitable.

The only reason that attempts are made
to import this variety of wood into this

country is owing to the unreasonable freight

rates exacted by the railroads on its ship-

ments of harilwoods from oak producing

sections to the coast. Japanese oak has no

merits that are equal to even the inferior

qualities of American grown oak, and it

would seem logical that' if just representa-

tions on the subject of the inroads of this

variety of wood on the coast were made to

the railroads, they would reduce their ex-

cessive rates, at least enough to make it un-

profitable to import the Japanese variety,

even if no duty were exacted.

—

Editor.

B 191—Work of National Hardwood Lumber
Association

H.\RmvooD Record is in receipt of tlic

following letter from Secretary Fish of

the National Hardwood Lumber Associa-

tion, reciting the details of the association 's

inspection work for the month of January.

The detailed report accompanying shows

that about six and one-third millions of

the inspection was done by salaried inspect-

ors, and three and one-third million by fee

inspectors.
Chicago. III.. Feb. 15.

To the membership :

The enclosed statement of the work of our
inspection bureau for January, shows that we
inspected 9.7S0.831 feet of hardwood lumber dur-
ing that month.

This is the largest amount ever inspected
during the month of January, and it exceeds the
amount for January, 19]!. by 2.2(;4.0fl4 feet

—

what we might have accomplished it the weather
man had not l>een out after a record during the
same month, it is not possible for us to say.
On account of the severe weather out* men

were not able to work steadily, and the opera-
tion of the bureau cost us $S.'!4.29 more than
was paid by our members for the work.
We have received eighteen applications for

membership since our last letter was written,
which makes a total of 12fi since the Memphis
meeting.

At the meeting of our board of managers last
month it was decided to hold our annual con-
vention on .lime (5 and 7, and it was practicall.v
agreed to have our headquarters and un'oting at
the New Sherman hotel on account of its splen-
did convention hall, and other provisions for
taking care of a large meeting.
Mark these dates on your calendar and do not

fail to be present and enjoy the hospitality of
the Chicago lumbermen.

Very truly yours,

F. F. FISH, Sec'y-Treas.

B 192—Seeks Veneer Packages for Shipping

Dry Chemicals

Midland. Mich., Feb. 10.—Editor IIahdwood
Ui'icoRD : If you are able to do so, we would
thank you to advise us of whom we could

probably purchase veneer packages, both boxes

and casks, suitable for the transportation of light

weight dry powders. We would piefir to have

the names and addresses of more than one mano-
faeturer, and prefer those located near this

point.

COMTANY.

Manufacturers of veneer packages suit-

able for containing and shipping the mate-

rial in question will be put in eniumunica-

tion with this prospective purchaser on

application, by referring to B 102, and

addressing this office.—EDITOR.

B 193—Seeks Basswood Rotary Cut Stock
Hay City, Mich., Feb. 20.—Editor Hakdwooi>

Kkcohd : We are in the market for rotary cut
bas.swflo1 veneers for the making of boxes.
Will you kindly put us in communication with
uiannl'acturers of this material?

• Comi-any.

The writer of the above letter has been
placed in communication with several Mich-
igan and Wisconsin manufacturers producing

basswood veneers, and any other who would

like to figure on the requirements of a fore-

most Michigan box producing house, can have

the address by referring to B 19.3, and ad-

dressing this ofSee.

—

Editor.

B 194—Reprints of Editorial on Lumber
' Trade Conditions Abroad

Baltimore, Md.. Feb. 10.—Editor Hardwood
liECORD : We note an editorial in your issue

of February 10, announcing the appointment of

an emissary by the Department of Commerce
and Labor, to seek and disseminate information

in respect to conditions of the liimbcr trade

abroad.

Several members of the National Lumber Ex-
porters' Association suggest it would be a goo<3

idea to send all of our members a reprint of this

article, and therefore would be very much
obliged if you would send me at your earliest

convenience, about one hundred copies of it.

J. AIcD. Price, Secretary.

The secretary of the National Lumber
Exporters' Association has been supplied

with the reprints of the editorial in ques-

tion, agreeable to his reqjiest.

—

Editor.

B 195—Liability of Railroads for Slow

Freight Delivery

.Jasper, Ind., Feb. 14,—Editor Hardwood
Kkcord : Can you inform me whether or not I

could bring a claim against a railroad company
for non-delivery of freight within a reasonable

time? I shipped a carload of quartered white

oak lumber to Grand Hapids. Mich., on .Tan. 6
.Mild have been notified that the car has not yet

arrived. I have always been under the impression

that freight had to be moved fifty miles a day,

and according to that the car should have ar-

rived at destination within at least two weeks
from date of shipment. Is there any ruling in

regard to above? —

.

This correspondent has been advised that

a claim can be instituted against a railroad

company for non-delivery of freight within

a reasonable time before the Interstate Com-

uicrce Commission, but it is doubtful if tWe

efi'ort would pay for any possible award of

damages that might accrue. So far as

Hardwood Rkcord knows, there is no enact-

ment that compels a railroad to move
freight fifty miles a day, although it is

universally conceded that it should move
cars at least that far daily.—Euri'oi;.

B 196—Approves. Record's Editorial

Meihphls, Tenn., Fob. 13.— ICdIlor Hardwood
I{i;i oiiD : I have read the article on the foreign

luuilier industry exploitation with the greatest

Interest, and' 1 am writing the secretary of the

National Lumber Exporters' Association today,

asking hlin to press the membership to enter

vigorous protest to the Department of Commerce
and Labor.
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There is no question in mind but that the ap-

pointment of this man to mal^e investigation

as to trade conditions and the lumber industry

in foreign countries is a grievous error. We
have spent many thousands of dollars of our

own money in developing a business abroad, and
to make an investigation of these conditions

through a man who knows absolutely nothing

whatever regarding the export lumber business,

will do a great deal of harm.

B 197—Allowance for End Matching
Boardinan. X. C, Feb. 12.—Editor II-iuDwni)i>

RiccoRD : It is our understanding that it is

customary, where flooring is end matched, to

allow three inches on the count for end match-

ing, but we are unable to locate any authority

for same. Can you cite us such an aiuliorily

or advise us what you know regarding the

custom ?

LU.MBER CO.MPAN'V.

The above inquirer has been advised that

so far as Hardwood Eecokd knows, end-

matched flooring is tallied on net measare

from the end of the tongue, and while there

is an allowance of three-fourths of an inch

made for jointing, tongue and <i;foovs on

the width of hardwood flooring, there is no

allowance made for end matching. For

example, a two and a quarter inch face

finished floor strip is counted as three-inch

width, with the net length of the piece

over all.

—

Editor.

B 198—Dyeing Black Walnut Sap
Fort Wayne, Ind., Feb. 12.—Editor Hardwood

Record : Tour last issue just received. Under
the heading "Dyeing Black Walnut Sap" there

is much truth in what is stated, but, bear in

mind when we say but, there are buts and
buts, as there are first and seconds and first

and seconds.

Dyeing w'alnut is one thing, but properly

steam treating it is another thing. When the

white wood is colored by a dyeing process, it

is only a dye, but when properly steam treated,

and don't forget for a minute the "properly," it

is another thing.

The walnut tree each year grows on the out-

side, taking on a layer of new wood, and al-

ways white sapwood. The nest year, the black

acid from the heartwood. we will say, perme-

ates and colors this white sapwood. the new
growth always being white or sapwood, and year
after year this continues, white turning to

black.

There are some manufacturers who have
studied out what nature does, and by artificial

means help nature where she left off. that is,

by a tried out process, draw the natural black

acid that nature has already provided through
the white sapwood and so color it, as nature
would do the subsequent year, if the tree was
left growing. There is a big difference in doing
things.

This firm properly steams all its walnut, he-

cause the lumber so treated has pleased its cus-

tomers for twenty odd years, and this firm is

willing to stand or fall on its walnut sales,

which are considerable (don't forget). Each
board of every grade has passed through our

special process of steaming, drawing the black

nature's acid through the white sapwood, as

nature would do were she allowed the time. We
know we are right, because we always have
orders booked ahead to cut, stick and ship when
in condition. Walnut so treated, if we were not
right, how could we book, repeat after repeat

orders for twenty odd years for the same cus-

tomers?
As this is Lincoln's Birthday, the following

will fit in just right : "You can fool all of the

people some of the time, and fool some of the

people all the time, but you can't fool all the

people all the time." We have been rlealing

with the same people all the time for twenty
odd years. Give them credit for as much intel-

ligence as ourselves. If we were fooling them,

they would have discovered it inside of tw-enty

odd years, but, and again there is the "but"

wc know how to ilo it, and we arc not telling.

Your correspondent claims to he the originator

of the Walnut Steaming Process, and has had to

he the butt (f many cussings where the other

fellow tried it. Yours truly.

VAX P,. PrCRRIXE.

E 199—Seeks Literature for the Manufac-
ture and Use of Lumber

San Francisco, Cal.. Feb. S.—Editor Hard-

wood Record : I am a subscriber to Hardwood
Record, and am going to ask you to supply me
with a list of books and aiMcIes dealing with
all or any of the following subjects ; growth,
location, manufacture and uses of any or all

kinds of hardwoods.

Allen & Higgixs Lumber Comtaxv.

The writer of the above letter has been

given a list of sundry books published on

the various phases of the liunber industry,

and is further advised that the larger vol-

ume of literature, covering the subjects

named, is involved in the volumes of H.\rd-

wooD Record.—Editor.

'tMiiasmasttTOiromiJ^ro^gtwii^m^^^

Memphis Lumbermen's Club Meeting
The Luml.iermen's Club of Memphis, at the

regular meeting held at Hotel Gayoso, Feb. 17,

voted unanimously to authorize the river and
rail committee to invite the Interstate Commerce
Commission to come to Memphis to hold the

hearing at which the question of estimated

weights on lumber shipments is to be discussed.

No date lias been set for the hearing, but lum-

bermen are anxious that it shall be held here

in order that proof may be furnished that there

is some reliability to be placed in estimated

weights where these are borne out by records

covering a long period. It is pointed out that

^lemphis lumbermen have a very complete set of

files covering this subject and it is believed that,

if proper presentation is made, the commission
may be prevailed upon to allow estimated

weights to obtain. At present these are not

accepted by the commission in the face of "clear

track scale" weights claimed by the railroads,

and it is alleged that lumber shippers are very

much discriminated against on this account and
that they are subject to all sorts of irregu-

larities, practiced by the railroads in connection

with the weighing and re-weighing of cars.

It was suggested by W. B. ^Morgan, secretary-

treasurer of the Anderson-Tully Company, that

the traffic committees of the three leading lum-

l)er organizations—the National Hardwood Lum-
ber Association, the Hardwood Manufacturers'

-Association of the United States and the Na-

tional Wholesale Lumber Dealers' Association

—

take up the subject of estimated weights and
reach some uniform basis. He said that, with

each organization having a different basis for the

various hardwoods, it would be well nigh im-

possible to get the Interstate Commerce Commis-
sion to agree to estimated weights. He thought
that the commission would not accept these

weights unless the members of these different

organizations could get together and agree upon
some basis among themselves.

Although the river and rail committee reported

in favor of the acceptance of the plan of com-

bining the Memphis Freight Bureau in the estab-

lishment of the freight traffic department to

protect the interests of lumber shippers, as out-

lined in the last issue of the Habdwood Record,
no definite action was taken. The committee

was instructed to look further into the matter

and to make additional report at the nest meet-

ing. It was suggested that it might be possible

to get the newly organized Memphis Manufac-

turers' Association to co-operate with the Lum-
bermen's Club in this matter, as the members of

that organization will need to have some means
of protecting their interests in connection with

rates, refunds, claims, overcharges and other

similar matters.

It was decided at this, meeting to ask the

new'Iy appointed commissioner, who Is to be sent

by the United States government to Europe, to

create a larger market abroad for American

hardwood lumber, to be the guest of the club

during his stay in Memphis. He is to come
south to study manufacturing conditions and
other phases of the hardwood lumber industry

before leaving to assume his new duties. If there

is not a regular meeting scheduled to take place

during his stay in Memphis, it was ordered that

one should be called to suit his convenience.

H. B. Weiss, George C. Brown & Co. : R. .1.

Carter, Blanton-Wyatt Lumber Company : H. B.

Sutton, Twin City Hardwood Company, and
Richard Pctrus, VandenBoom-Stimson Lumber
Company, were elected to active membership in

the club.

Several communications were read from the

steamship companies in response to the action

taken by the club at the last meeting. These

indicated that conditions were improving and
that lumber and other freight could be handled

promptly soon. It was also announced that the

embargo affecting shipments of lumber and other

freight to London and Antwerp had already been

removed.

Chicago Association Appoints Committees
The board of directors of the Lumbermen's

Association of Chicago, at a meeting on Feb. 12,

appointed the following standing committees for

the year

:

Credit Committee: F. J. Heitmann, chair-

man, James Fryer, R. S. Huddleston.
Traffic Committee : H. H. Heftier, chairman,

George T. Mickle, F. T. Boles, F. E. Bartelme,

C. A. Marsh, W. M. Hopkins.

FiXAXCE Committee : Murdock McLcod, chair-

man. H. S. Hayden, L. W. Crow, E. A. Thorn-
ton. E. II. Wilce, F. R. Gadd.

Me.mbership Committee: F. B. McMullen,
chairman, H. E. Stewart, L. E. Starr, A. J.

Cross, A. H. Ruth, J. P. Konzen.
Entertainment Committee : O. O. Agler,

chairman, H. B. Welch, L. E. Rollo, George B.

Osgood, Ben Collins, Jr., J. S. Trainer.

IxspECTioN Com:mittee : George J. Pope, chair-

man ; Pine : V. F. Mashek, E. L. Thornton, H.

W. Chandler, J. A. Nourse ; Hardwood : Theodore
Fathauer, S. C. Bennett, W. O. King, F. J. Heid-

ler.

Publicity Committee: Paul Schmechel, chair-

man, A. C. Quisley, John McDonnell, A. J.

Schultz, W. C. Schreiber, J. H. Dodd.

Magnificent Mahogany and Circassian

C. L. Willey, the veneer and fancy wood mag-
nate at Robey street and Blue Island avenue,

Chicago, spent December of last year with his

buyers in the Liverpool mahogany and fancy

wood log markets, attending the auctions, at

which he purchased very generously, and also

secured a large quantity of wood at a private

sale. It is said that in figured mahogany alone,

his purchases amounted to more than a quarter

of a million dollars. The sum involved in hi3

tremendous purchase of Circassian walnut logs,

more than seven hundred pieces, is unknown.
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A,s a mali«'i- of fait. Mr. Willey's extensive

piirehase on the other side of the water has sim-

ply stripped the English market of fancy wood,

which has not yet been replaced in any quarlei',

neither is there any prospect of it being replaeeci

for a good while to come.

A portion of these purchases has already

reached Mr. Willey's Chicago log yard, and ex-

perts allege that it is not only one of the

largest and finest collections of figured ma-

hogany that has ever reached the United States,

but the logs show a greater average in size

than has ever been seen in one group of fancy

mahogany timber.

A few days ago Mr. Willey manufactured four

of these huge logs that had an average size

of forty-two inches square by twenty-eight feet

in length, each containing more than four thou-

sand feet board measure, and produced more
than four hundred thousand feet of one-twenty-

<'ighth inch sliced veneers. These logs all

showed a remarkably handsome and striking

mottle and commanded an unusual price. These
four sticks, together with a considerable por-

tion o£ the remainder of the purchase, grew in

the Grand Rassam region of Africa. It is be-

lieved that Mr. Willey's holding of figured ma-
hogany and Circassian walnut is by far the

largest stock Iliat is owned in the United States

and that he has made a big coup in his pur-

chase.

Owing to the depleted stocks of mahogany
and Circassian walnut both abroad and in this

tountry, and the increasing demand for these

two varieties of wood, there has been a marked
advance in price of fancy wood during the last

sixty days, which is reflected in a material ad-

vance that has obtained in mahogany lumber

This is the first advance in price that tbi^

wood has shown in years. Cm-rent prices ar-

ruling at from five to ten dollars a thousand
more than obtained three months ago, and as

there is every indication that the demand is in

excess of tlie supply, this price will still fur-

ther advance.

Details of Louisville Lumber Merger
Following tile ci)n.>^uniniatiun of the details of

the merger of E. H. Norman & Co. with the

Norman Lumber Company, under the name of

the Norman Lumber & Box Company, the new
Louisville hardwood company has been bending

its energies toward the completion of its large

band miii at Holly Hidge, La., which v;[)\ be

ready for business shortly after Mar. 1. It will

have a daily capacity of about 70,000 feet and
will produce principally oak and gum.

The new firm is regarded as one of the strong-

est in the country. It has beeen capitalized at

$175,000, and has elected the following officers:

A. E. Norman, president; E. B. Norman, first

Tice-president ; U. Carnahan, second Tlce-presi-

<lent ; E. B. Thurman, treasurer. S. E. Booker.

who was an oflicer of E. B. Norman & Co., re-

tains his interest in the business, and will con-

tinue as manager of the box department of the

concern.

A. E. Norman is one of the best known liurd

wood men in the West. He has been in the busi-

ness for twenty-five years, and has won a repu-

tation for fair dealing and ability to "deliver

the goods." Ills son, Barry Norman, learned

the business under him, afterwards organizing a

company of his own. He will be In charge of

the sawmill business. Mr. Carnahan lias been

a timberman prlnc]|inlly, and is one of those

who are aiding in the development of the forest

resources of eastern Kentucky.

The Norman Lumber & Box Company will

shortly have three plants: the sawmill In Louis
lana ; a wood-working plant at Ninth and ilag-

nolla streets, Louisville, and a box factory at

Shelby and Kulton 'streets In that city. The
wood-working iilant will cut lumber to dimen
slons, do re sawing, and manufacture poplar

bevel siding, for which there has been an excel-

lent demand reported.

The new company Is of course n member of

the Louisville Hardwood Club, of which its two
component parts were members, A. E. Norman
having been one of the organizers and thi' first

president of the club.

Marriage of Charles B. Willey

Charles B. Willey, son of C. L. Willey, the

well-known veneer producer of Chicago, stole a

march on his friends a few days ago and was
married to Miss Lulu Emily Herman. Mr.

Willey's bride is a charming young lady of Wis-

consin, and was a schoolgirl sweetheart of this

gentleman. The marriage was a cliurch affair,

and was solemnized on Jan. 24. Following the

wedding Mr. and Mrs. Willey started on an
extended wedding trip to the South and the

racific coast, from which they will return within

a few days, and take up housekeeping in Chi-

cago.

Mr. Willey has been manager of bi.s f:ither's

Memphis plant for several years, but from now
will become allied with C. L. Willey's big veneer

and imported lumber enterprise at Cliicago.

RECuHt) extends its riiiii.'i-;itiilnlicins.

C. B. WILLKV. CHICAGO, BENEDICT

Annual Meeting Lumber Insurance Company

I'hi' annual nic/eting of the Lumber Insurance

Company of New York, which has for .years been

specializing in the field of lumlier insurance at

reduced rates, was held at the head oflice of the

company, .S4 William street, on Feb. 7. The re-

ports rendered to the directors at the annual

meeting were very satisfactory and showed the

business of the company to he on a conservative

and subslantial basis. Following is the state-

ment of the comjiany on Dec. ,'n, 1011 :

ASSETS
ISonds ( market value) $68:!.600.00
Accrued interest 7,400.83
Cash—Banks and oflice C!l..5.''iS.41

rremiums in course of collection.... llilJ,00.*).7."»

Hue from reinsuring companies 14,730.41

$901,304.40
I.IAIIII.ITIKS

Losses in course of adjustment $ OLO.S.-i.OO
Kelnsurance reserve (N. Y. standard) 280,(500.10
Ueserve for expense 40,2."i2.44

Surplus to policy-holders

—

Capital .'i;400,000.00
Surplus 79,547.68

479,547.68

$001,304.40

In vliw of the fact that the New York Insur-

ance I>'parlnient in lh(> matter of reinsurance

requires that the company carry a liability re-

serve of fifty per cent on all premiums placed

with companies not licensed in New York state,

the financial sintenient of the <ompany above
minlloni'd would, if it were not for this fac(.

show an actual surplus of nppri>xlmafely .$100,-

OOO. which in reality makes the surplus to policy

holders $560,000. The Lumber Insurers' General
Agency, underwriting manager for the company,
is continuing to maintain its offices throughout
the leading cities in the United States and Can-
ada and its direct service to policy holders in

the trade is most complete. The following offl-

cers and directors were elected for the ensuing
year :

rrc'Sident, G. A. Mitchell of White, Gratwick
it Mitchell, North Touawanda, N. Y. ; vice-presi-
dent, W. H. Gratwick of White, tJratwick &
Mitchell, Buffalo, N. Y'. ; treasurer. Guy White,
North Tonawanda ; secretary, Ralph H. Mc-
Kelvey, New York : assistant secretary and treas-
urer. Charles R. Demarest, New York": directors:
R. K. Albright, Buffalo Bolt Company, Buffalo,
N. Y'. ; S. M. Clement, president Marine National
Bank. Buffalo, N. Y. ; W. G. Frost, Frost-Davis
Lumber Company, New York City : W. H. Grat-
wick, White, Gratwick & Mitchell, Buffalo. N. Y. :

F. C. Gratwick, attorney, Buffalo, N. Y. : William
Hamlin, Buffalo, N. Y. ; Ellas M. Johnson, New
York City : John D. Larkin, The Larkin Com-
pany, Buffalo, N. Y. ; R. II. McKelvey, New York
City : G. A. Mitchell. White, Gratwick & Mitchell,
North Tonawanda, N. Y. : John Mitchell, Cleve-
land. O. ; Guy H. Moultbrop, Moulthrop Lumber
Company, Bay City, Mich. ; Robert W. Powerov,
Buffalo. N. Y. ; Clark L. Ring, Merrill-Ring Com-
pany, Saginaw, Mich. ; Dwiglit J. Turner, Turner
Lumber Company, Toronto, Ont. : Guy White.
White, Gratwick & Mitchell, North Tonawanda.
N. Y.

The Grand Rapids Lumbermen's Associa-
tion Files Complaint

The Grand Rapids Lumliernien's Associatiou

recently presented a plea to the Interstate Com-
merce Commission asking investigation of alleged

irregularities and discrepancies in the weighing
of freight b.v carriers. The commission has
is.;ued an order stating that from information

now before it, discriminations result and un-

reasonable charges are imposed by reason of the

incorrect weighing of carload and less than car-

load freight, and that the methods and practices

employed by carriers and shippers in the scaling

of freight are faulty and improper. Hence it

orders that a proceeding of inquiry and investi-

gutiou be instituted into the practices of carriers

in the weighing of interstate traffic commodities,

wilh a view to the issuance of such orders as

may be necessary to correct discriminations and
make reasonable rates applicable.

This order would indicate a thorough investiga-

tion of the subject on the part of the Interstate

Commerce Commission. E. L. Ewing, traffic

manager of the Grand Rapids Lumbermen's Asso-

ciation, who is handling this case, says it Is

anticipated there will be several hearings in dif-

ferent sections of the country interested, and
that the date of the first hearing will probably

be established the latter part of March. He
further says that the rate per hundred pounds

and the weight of the shipment constitute the

two factors that establish the transportation

charge, and that one is of equal importance to

the other. He advises that shippers should

attend the proceedings above referred to and give

the commission and the lumber trade the benefit

of thi'lr testimony.

New San Antonio Lumber Company
The Hillyer-Ueutsch-Jarratt Company of San

.\iitonio, Texas, is the name of a newly Incor-

porated company, composed of F. L. Hlllyer and
A. IJeutsch of San Antonio, and Peter Kuntz of

Dayton, O. The company will establish a line

of twenty or more retail yards throughout Texas,

The present capitalization of the company Is

$80,011(1, which covers only the yards already es-

tablished. This capitalization will be Increased

from lime to titne, as other yards are estab-

lished. Kindred enterprises of the Hlllyer-

Deiilscb-Jarratt Company are the New South

Lumber Company, manufacturer and wholesaler

of long leaf yellow pine, with mills In Louisiana,

and the Sabine lilver Lumber & Logging Com-
pany, exclusive manufacturiT of hanlwuods, with

band mills and planing mills at Flanagan, Tex.

The laller concern saws only oak ami gum, with

marketing headquarters at San Antonio, and Is

owned ctiilrelv by F. L. Hlllyer and A. I>eul8ch.

1
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CHICAGO

At a meeting of tbc Board of Directors of tbe

I.umbermen's Association of Clticago. on Feb. 14.

resolutions of condolence over the death of

Charles Watson Hinckley, who died on Feb. 5.

were adopted and ordered spread upon the
records of the association.

C. R. Lamb, chairman of the board of Lamli
Fish Lumber Company, Charleston, Miss., and
Manager W. B. Burlje of the same institution

spent several days in Chicago last week con-

sulting over business alfairs.

A conference of quite a number of the oak
flooring manufacturers was held in Chicago last

week, analyzing trade conditions and making
plans for an advertising campaign in favor of

Ibis material.

Quite a number of the maple flooring manu-
facturers were Chicago visitors a few days ago.

.sizing up the situation surrounding this branch
uf the lumber industry.

During last week a meeting of the larger

pi'oportion of the rotary cut veneer producers
i.f the country was held at the .iuditorium

hotel. The consensus of opinion among pro-

ducers of this material indicates a fair volume
of trade, but with a price situation that leaves

very unsatisfactory margins in the production
of rotary stock,

Archie C. Klumpf. president of the Cuyahoga
I^umber Company and of the Lumbermen's Club
of Cleveland, dropped into Record sanctum on
Feb. 20. Mr. Klumpf was here in consultation

with his Duluth inspector, and while in Chicago
clo.sed trades for 3.000,000 feet of Lake Superior
white pine, to be forwarded at the opening of

navigation.

W. H. Hopkins, treasurer and manager of the

New River Lumber Company, with headquarters
al Cincinnati, was a Chicago visitor last week
and effected some important sales. Mr. Hopkins
says that the stock of the big mills of th»

company at Norma, Tenn., were never as low
since they started sawing as at the present time.

L. JL Schafer, president of the Konzen, Stumpf
& Schafer Lumber Company, left Chicago on
Monday of this week for Tennessee and Ala-

bama, where he will take up oak and wagon
stock. .T. P. Konzen of that concern left at the

same time for southern Ohio and West Virginia,

where he will purchase hickory and i)oplar. Mr.
Stumpf reports that the wagon stock business,

in which this progressing concern specializes, is

unusually active at present and in fact thei-e is

a market for ever.v foot of good wagon stock

it can get hold of.

The Lumbermen's Association of Chicago will

hold a luncheon and business meeting at the

Great Northern hotel at 12 :30 on Feb. 28. The
meeting will be held in the cafe on the parlor

floor, and a number of pertinent questions will

be brought up for discussion.

The chairmen of the various divisions of the

Chicago Lumbermen's Association met in the

association headquarters in the Rector build-

ing on Jan. 20. The chairmen have .just been
appointed for the year, and the idea of the meet-
ing was to get them together to talk over the

situation so as to insure co'-operation during
their terms of oflice.

Last reports from Secretary E. H. Klann of

the recently organized Chicago Lumbermen's
Club state that the total memljership is now
385, of which 271 are resident members and the

remainder non-resident members. The time limit

after which applicants for membership will have
to pay ,$50 additional for initiation has been
advanced to Mar, 1.

E. E. Skeele of the Estabrook-Skeele Lumber
Company was in Wisconsin last week taking up
hardwood stocks.

H. C. Miller of the Hardwood Mills Lumber
Company has been in northern Wisconsin most of
I he week on a buying trip,

C. E. Davis of the Mengel Box Company.
Louisville, Ky., favored the Chicago trade with
a visit during the week.

NEW YORK y
The annual dinner of the representatives and

'

heads of the Stevens-Eaton Company and its

allied interests was held at the Hotel Manhat-
tan on Feb. 8. T'went.v-four principals and
representatives from New York. Philadelphia.
Unffalo and the West were present.

The Atlantic & Gulf Lumber Company is the
name of a new wholesale house Just opened at 2!)

Broadway with F. R. Clark in charge.

Robert W. Higbie, prominent hardwood manu-
facturer of 45 Broadway, recently made his an-
nual visit to the Yale Forest School, New Haven,
where he lectured on the subject of forestry
from the practical standpoint. Mr. Higbie has
for years given annual lectures at the school
and his visit is always looked forward to with
pleasure and profit by the students. On Feb. 24
Mr. and Mrs. Higbie left for New Orleans, from
where they will go to Louisville to attend the
convention of the National Wholesale Lumber
Dealers' Association.

Sam E. Barr. for .years prominent in the
wholesale hardwood trade of this city, has leased
two additional offices at 1 Madison avenue
which will be in charge of George A. Yaest, who
for the past year has been assisting Mr. Barr
in his business. Mr. Y'aest was previously with
the Barr & Mills Company of Zanesville and
Marietta. O., and is a competent lumberman.
Mr. Y'aest will have chai'ge of the office and
business, Mr. Barr devoting his attention to the

outside. For several years Mr. Barr has been
specializing in transit shipments of hardwood
lumber, and has completed plans for an active

li»12 campaign.

BUFFALO

The large plant of the Regal Furniture Com-
pany at .Jamestown has been bought by Charles
^V. Ilerrick. formerly secretary-treasurer of the

JIaddox Table Company. Darwin Bliss, H. V.

Ilerrick and Frank Patterson will be as.sociatel

with Mr. Ilerrick.

A new lumber .yard is to be opened here ahoul
May 1 by Hamilton H. Salnion & Co. of New
York, of which Frank T. Sullivan is resident

manager. The yard will carry an assortment of

Iini'dwood stocks, including a fair amount of

Like lumber. A specialty will be made of maple
and basswood. The lumber now at the Tona-
wanda yard will be shipped as fast as possible,

rhe Buffalo yard being in a more favorable loca-

tion.

F. W. Vetter's yard has been receiving a
large stock of Pennsylvania and other hard-
vioods lately. Maple is expected to be very
good property this spring and stocks here will

not be large.

As a member of the Good Roads Committee
of the Cliamber of Commerce and the owner of

a Pierce touring car, Anthony Miller will de-

vote considerable attention to promoting better

highways around Buffalo this year.

G. Elias & Bro. are looking for good business

in the building line in Buffalo this spring,
though the demand for lumber and doors this
month is said to be only fair.

PHILADELPHIA

William C. MacBride. president of the Lum-
bermen's Exchange, ha.s appointed a committee
to represent the exchange at the chestnut blight
convention to be held in Ilarrlsburg, Pa., Jan.
20 and 22 ; a second committee, to meet with
the Pennsylvania Lumbermen's Association, the
Philadelphia Wholesale Lumber Dealers' Asso-
ciation and the Philadelphia Retail Lumber Deal-
ers' Association, to discuss plans to have the
lumber industry represented in the great his-

torical pageant, to be held in Philadelphia, Oct.,

1912; and a third committee to represent the
Lumbermen's Exchange at the convention of
the National Wholesale Lumber Dealers' Associa-
tion, to be held at the Seelbach Hotel, Louis-
ville, Ky., Mar. 6 and 7.

Robert W. Schofleld of Schofleld Bros, reports
inquiries free and orders satisfactory, with good
prices. The mill of the Saltkeatchie Lumber
Company, Schofleld, S. C, owned by the Scho-
fleld Bros., is in full operation.

The W. R. Taylor Lumber Company has en-
gaged W. W. Taylor, formerly with the Wilson
Cypress Company, Palatka, Fla., as salesman,
.to look after northern New Jersey territory, and
Samuel Nickols, formerly with Samuel H.
Shearer & Son, to take charge of eastern Penn-
sylvania territory.

E. M. Bechtel, sales manager of William Whit-
ner & Sons, Inc., testifies to a positive accelera-
tion in business. It is much easier to sell goods
than to ship them he says, owing to continued
severe weather. However, the outlook is favor-
able,

Chapin L. Barr, secretary and treasurer of
the 'Whiting Lumber Company, reports a brisk
trading in low grades of lumber, with stiff

prices.

Henry S. Field, proprietor of Justice P.

Taylor & Co., has given up his office in the
Keal Estate Trust building, and is now at
Twenty-flrst street and Sedgeley avenue, where
he has established a wholesale distributing yard.

Charles G. Blake, manager, E. V. Babcock &
Co., reports a growing demand for hemlock and
spruce, with stronger prices in low grades.

The George M. Spiegel Company, I'hiliidelphia.

was incorporated under Pennsylvania laws, Feb.

16 with a capital stock of .$75,000.

The Keath-Shields Planing Mill Company,
I.ititz, Pa., was incorporated Feb. 10 with a
capital stock of $10,000.

Justin Fitz Randolph Peters, son of Justin
Peters, the popular manager of the Pennsylvania
Lumbermen's JIutual Fire Insurance (^ompany,
and Miss Elizabeth Mitchell of this city were
married on Feb. 14. Immediately after the wed-
ding the happy couple started for Palm Beach,
Fla.. where the,y will spend their honeymoon.

PITTSJURQH

The E. H. Shreiner Lumber Company has
moved its headquarters from the ninth floor of
the Farmers Bank building to the ninth floor of

the House building.

The JIcDonald Lumber Company has one mill

in Centre county, Pennsylvania, cutting stock and
will start another Mar. 1. It reports a very
good inquiry for hardwoods, considerable of

which comes from the railroads.

The W. P. Craig Lumber Company has been
fortunate in getting some nice railroad orders

lately. Its business is in good condition and its

chief complaint is slow shipments.

Thomas L. Rice has resigned as manager of

the Western Reserve Lumber Company of War-
ren, 0„ and will enter the wholesale lumber
business at Niles, O.

The Aberdeen Lumber Company has more
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mdiTs on its books now than cvm- btfoir. .1. N.

Woollett anticipatL'S a good year in gum and

Cottonwood, owing to tlie big trade from the box

people.

The plant of the Beaver Falls Planing Mill

Company at Beaver Falls, Pa., was burned lately

with a loss of $7.5,000. It will be rebuilt at

once.

The Thomas E. Coale Lumber Company is mak-

ing nice headway at its new offices in the Oliver

building where Ben Cross is in charge. B. W.

knows a thing or two about hardwoods and

general lumber wholesaling and it's a cold day

when he is not "on the Job."

The Camp Manufacturing Company with

George Camp at the helm in its Pittsburgh oflire

in the Frick building is handling some splendid

inquiries. Its mills are very busy and its reports

indicate a strong tone to the market.

BOSTON

The Merrick Lumber Company of Holyoke,

Mass.. has established a wood-working plant

at its branch in Easthampton, Mass.

The Nemo Mahogany Company with head-

quarters in Hartford, Conn., is preparing to

discontinue business. The company had options

on mahogany lands in Mexico, but these have

expired. It was organized about four years

ago. Among those connected with the company

are Arthur I. Jacobs, Corey F. Wood and I.ouis

E. Stoner.

The A. S. Nichols Company. Boston, has been

organized for the purpose of manufaeturing and

selling lumber and veneer dryers. The capital

stock is .<400.000 divided into tour thousand

shares of $100 each. The incorporators are

Philip K. Ammidon. Kenneth H. D. Maynard

and A. Ingham Bicknell.

George R. Miller, formerly well known in the

lumber trade in Boston, died suddenly in this

city, Feb. 4.

Clarence II. Carpenter, who has been the sur-

veyor of lumber of Providence, R. I., since 1895,

has decided not to allow his name to be used

again for this office. He has recommended that

the office be given Frank B. Chedell, his oldest

deputy surveyor.

C. L. Goodwin of C. L. Goodwin & Co..

wood turners, Worcester, Mass., died at his

home In that city Feb. 9 at the age of sixty-six

years. He is survived by a widow and three

sons.

BALTIMORE

(•(ii!iily, n.ar the city, and a factory for the

preserving of lumber after the processes on

which the company holds patents is to be erected

on the tract.

The situation with respect to sailings from

Norfolk to Europe and the forwarding of export

lumber has materially improved. Additional

steamers have been put on by the companii's.

and it is thought that by the middle ot next

month the big accumulations at Norfolk will

have been gotten out of the way. How serious

the congestion was for a time appears from the

fact that not less than 782 ears ot export

lumber had been concentrated at Norfolk, with

cut any prospect of these stocks being forwarded

within a reasonable period. The most tro\i'.>'>-

some factor tliat now looms up is the high

freight rates to .\Etwerp, Rotterdam and other

points on the continent. This advance is so

much greater than the rates for New Orleans

and other Gulf ports as to create the impression

that it was decided upon by the steamship lines

as a means of diverting the lumber movement

to the Gulf, where it can be handled in connec-

tion with other freights, and, therefore, more

advantageously.

A broad plan for the conservation of Mary-

land forests is embodied in three bills now

before the state legislature and on which a

hearing before the finance committee was held

Feb. 20. One of the measures introduced pro-

vides for the purchase of land for a forest

rursery and an annual appropriation of $10,0i)0

for the maintenance and extension of the work

under the State Board of Forestry. A special

appropriation of $6,000 Is provided by the bill

for the publication of reports and maps showing

the forest areas of the several counties. By the

terms of another bill $25,000 Is appropriated

for the purchase of land between Relay and

HollofieUI, a distance of ten miles, on both slde^

ot the Patapsco river, to add to the present

forest reserve. The object of this purchase Is

to protect the watershed, and to prevent con

tiimlnatlon of the water supply. The third bill

provides for an appropriation of $6,000 a year

for two years to enable the State Board ot

Forestry to take measures for the control of

the chestnut blight. This measure Is similar

to the Pennsylvania statute on the subject and

would Insure co-operation between the two

slates.

William II. McElroy, representing the Illlng-

worth Ueslnate Timber Corporation, has ptir-

chased five acres of land In Anne Arundel

COLUMBUS

The Nolze Lumlii'r Company of Cliillicolhe, (I..

has been incorporated with a capital ot $:15.000

to manufacture and deal in lumber and interior

finish. The incorporators are Herman C. Nolze,

W. F. Gunther. Harry J. Nolze, Marjory Nolze

and L. B. Gunther.

The American Wrecking & Salvage Company

of Cleveland. O.. has been incorporated with a

capital of $15,000 to deal in lumber and wreck-

ing materials. The Incorporators are M. L.

Bernsteen, A. E. Bernsteen, L. H. Weiber. M. B.

Schorfeld and A. .T. Halle.

The Central Avenue Lumber & Supply Com-

pany of Columbus, O.. has been incorporated

with a capital of $10,000 to manufacture and

deal in lumber and building materials. The in-

corporators are John Cashatt, George E. Fuller-

ton, W. A. Bilikim and Rose A. Myers.

The Bruns-Bowersox Land & Lumber Company

of Stryker, O., has been incorporated with u

capital of $100,000 to buy and sell lumber and

timber of all kinds. The Incorporators are

Henry F. Bruns, Charles Bowersox, F. M.

Bruns. C. R. Bowersox and R. B. Bruns.

J. Van R. Gardner, formerly central Ohio

representative for the W. M. Ritter Lumber

Company, has resigned his position to enter the

lumber business on th-e commission plan, with

offices at 401 Columbus Savings Bank build-

ing. He is succeeded in the Bitter company

by H. M- Leukhart.

The damage done to the McKenzie Lumber

Company's plant at Delaware, O., by the recent

fire has l>een repaired and new machinery is be-

ing Installed.

R. W. Ilorton of Ihe W. M. Riller Lumber

Company said, "Tlie month of January this year

was considerably ahead ot January, 1911, and

February so far also shows a fair increase. The

prospects for the future are good. The improve-

ment in the lower grades ot hardwood is excep-

tionally good and quotations are strong. We
look for a good .season this spring."

Exemption of timber land from taxation In

order to encourage forestry and a production tax

on mineral lands are among the constitutional

amendments that will be suggested by the tax

commission In Its annual report to Governor

Harmon of Ohio.

TOLEDO

of coal in the Toledo railway yards have so

impeded shipments that it is almost impossible

to get consignments through at the present

time. Numerous cars of lumber arc now de-

tained here which should have passed through

weeks ago. It is thought that with the coming

of milder weather the condition will gradually

adjust itself, and within a few weeks the yards

will be cleared.

Manager Roberts of the Big Four Hardwood
Company reports an increased trade in hard-

woods of all kinds recently, the demand for the

most part coming from factories. Oak is stead-

ily advancing, and prices all along the line are

firm.

Lawrence F. Conway, F. P. Shelly, John

Peach and C. S. Shelly of Toledo, have secured

orticles of incorporation for the Louisiana

Cooperage & Land Company, which will have a

capital stock of $50,000. The company has

acquired a tract of 3,000 acres of land about

100 miles west ot New Orleans. A portion of

the land is heavily timbered, and a stave and

hoop mill will he erected on the ground for the

purpose of handling the timber. The entire

tract will then be utilized in the growing of

sugar cane.

Frederick Koss, one of the old-time lumber-

men of this section, died at his home in Fos-

toria last week of a complication of diseases.

He leaves a wife and three children.

Annoimcement is made that Olin Bard and
Don Wiland have purchased the property owned
bv the S. S. Cox Show Case Company, at

Bryan. O., where they will start a factory in

the near future.

Fire of unkno^vn origin on Feb. 18 totally

dfstroyed the furniture plant of the Lindow,

I.eibus & Gerchow Company of this city. Be-

sides many antique pieces which had been sent

in to be reflnished. $12,000 worth of furniture

for the Putnam County Court House. $8,000

worth of finished furniture for the Cleveland

Public Library and a carload of rare San
Domingo mahogany were destroyed. The loss

is estimated at $50,000. The company expects

to rebuild and plans will be drawn as soon as

the insurance is adjusted.

There has been a break In lli" c.l.l weather

which has prevailed for many weeks In this

section, and the change has given tt new Im-

petus to the hardwood business. Shipping con-

ditions however are In a deplorable shape. Cars

INDIANAPOLIS

While the pro.spects for spring Irade are ex-

ceedingly favorable, the hardwood trade at pres-

ent is inactive. This is owing to the severe

weather and to the fact that industries using

hardwoods for manufacturing purposes have not

generally begun their spring runs.

Much is to be expected from the trades for

hardwoods for interior finish and the veneer

plants and interior hardwood concerns are ex-

pecting a much better trade in this line than

last year. Hardwood prices are holding their

own,.and a slight increase is expected within the

next six weeks.

No large contracts for hardwoods have been

placed recently. The different grades of oak arc

said to be in greatest demand.

The Bicknell Lumber Company of Bicknell has

increased Its capitalization from $15,000 to

$25,000.

The McLaren Lumber Company of Shelbyville

and the Montlcello Lumber Company of Monti-

cello have each increased their capitalization

$10,000.

A hearing will be held by the Indiana State

Railroad Commission in this city March 5 to

consider the adoption ot a scale for freight rates

on logs, Ihe previous scale having expired by lim-

itation some time ago.

Judge Clarence Weir of the superior court has

authorized the sale ot the property of the New
Hygienic Refrigerator Company, by the Security

Trust Company, receiver, to Henry Caylor,

Irustee.

The Indiana state board of forestry has is-

sued a bulletin urging farmers to clear their

wood lots ot timber of uncommercial or low
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commercial value and to plant white ash. yellow

poplar, black walnut, white, burr and red oak

and hickor.T trees. The hoard estimates there

are four million acres of land in the state de-

voted partially to wood lots, but that this

acreage is only about half planted.

EVANSVILLB

The regular monthly meeting of the lOvans-

ville Lumbermen's Club was held at the New
Vendome hotel Tuesday. Feb. 13. After an en-

joyable dinner, the regular business session was

held. The following offlcors were installed for

the coming year : President, D. B. McLaren

;

first vice-president, Fred Reltz ; second vice-

president, F. M. Cutsinger; secretary and treas-

urer. Elmer D. Luhring.

President McLaren announced the following

committees to serve for one year : Finance.

Daniel Wertz. Bedna Young and W. W. Hal-

loran : entertainment. W. W. Halloran. Claude

Haley and Elmer D. Luhring : membership.

Fred Reitz, Daniel Wertz and Richard Broad-

well ;
publicity, Charles Wolflin, O. • Grimwood

and Joseph Waltman ; statistics. Bedna Young,

F. M. Cutsinger and Elmer D. Luhring; law

and insurance, Daniel Wertz, Bedna Young and

O. Grimwood ; river and rail. Chas. W. Talge,

C. P. White and Charles Von Behren.

Secretary Luhring read his annual report

which showed the club to be in a most flourish-

ing condition. The various committees that

had charge of the Indiana Hardwood Lumber

Association made their final reports, and were

discharged. A formal vote of thanks was ex-

tended to former Vice-President Fairbanks. Col.

P. B. Posey and others for making addresses

before the convention.

It was decided to give a banquet in the near

future to the furniture and woodwork manufac-

turers of the city. Committees were appointed

to arrange for the banquet, and these will meet

within two weeks to make the final arrange-

ments.

L. A. Borthwick, formerly with Hamilton H.

Salmon & Co., of New York City, has been

appointed eastern sales representative for Young

& Cutsinger. Mr. Borthwick will make his head-

quarters in Buffalo.

Oscar Grimwood of Alaley, Wertz & Grimwood

has sold his interest to Maley & Wertz. and

the business will be continued by the latter

firm. The mill operated by Maley. Wertz &
Grimwood was built a few years ago by the

Henry Maley Lumber Company, and is located

in South Evansville. It is one of the largest

and finest in the city.

NASHVILLE

Mrs. J. Kelley of Jackson recently sold 100

acres of fine timber land near Lexington to

A. R. Appleby for .f7.500.

Local members of IIoo-Hoo held an interesting

and enjoyable meeting on the evening of Feb.

17 at the Maxwell House. X dozen kittens were

initiated and this was followed by a session-on-

the-roof, the chief feature of this being a splen-

did five course dinner. There were nearly fifty

members and special guests present and the oc-

casion was greatly enjoyed by all.

The Nashville Lumbermen's Club recently ap-

pointed a committee, composed of T. B. John-

son, Willis Faris, Henderson Baker and B. J.

Loevenhart to nominate new club officers for the

ensuing year, and it is understood this com-

mittee will insist that the old officers be re-

elected. Increasing interest is being taken in

the meetings of this club.

Joe Scheflfer of the local lumber concern bear-

ing his name, has reported to the Nashville

Lumbermen's Club a refusal by the railroads

to construct branch tracks into his company's
yard without a written agreement not to hold

the railroads liable for fires caused by sparks

from engines. This agreement, some contend,
would increase insurance rates, and would cause
a hardship upon those engaged in the business.

The McIIvain interests of Philadelphia which
through the Woodcliff Lumlier Company recently

formed plans to develop timber property near
Monterey, is said to have options on two other

valuable tracts near Monterey, owned by John-
son Brothers. These tracts contain some es-

pecially fine oak and poplar timber. Johnson
Brothers will retain large tracts in the same
vicinity which they expect to develop.

MEMPHIS

Weather conditions in this ti-rritory during
the past fortnight have been more favorable for

logging work as well as manufacturing opera-

tions, with better progress in both directions,

than noted for some time. At the .same time

there has been a broadening of demand, and
comparatively large shipments of lumber, with
the result that there has been no gain in the

amount of available stock in this territory. As
a matter of fact the supply of dry lumber is

scarce in a number of important items, and
the undertone of the market is decidedly more
wholesome on this account.

The continued activity in box manufacturing
circles is resulting in a large demand for the

upper grades of cottonwood and gum. There is a
pronounced scarcity of cottonwood in the lower
grades used in the manufacture of boxes, and
as a consequence, manufacturers are compelled

to use more gum than heretofore. This has

thrown a larger demand to the holders of lo,w-

grade gum, who have enjoyed a better trade

than for a long while. Prices are higher on
all kinds of low-grade gum, and the cottonwood
market is in a stronger position than it has

been for years at this time.

The situation on the Illinois Central railroad

is one that is causing much disturbance to lum-

ber interests. There is a decided shortage of

cars and an unusual delay in the forwarding

of cars after they have been loaded. The Illi-

nois Central officials declare that the present

trouble is largely the result of the recent severe

weather in the North wliich has made it im-

possible to unload cars promptly. The.v say that

an unusual i)roportion of the rolling stock is

tied up on the northern lines and that they are

unable to give all the cars needed. However it

is believed that the present condition is only

temporary, and that there will soon be a suffi-

cient number of cars for all needs.

The State Board of Railway Incorporators of

Arkansas has granted a charter to the Cairo.

Truman & Southern Railroad Company, which
proposes to build a line from Truman. Poinsett

county, to Earl, Crittenden county, a distance of

twenty-nine miles. The Truman Cooperage Com-
pany is back of this road. It already has a

line nine miles in length which is being used

for logging purposes. This will he incorporated

in the new road, and the line will be used, not

cnl.v for logging purposes and for the handling

of lumber, but also for general traffic. The new
road will connect with the Frisco at Poinsett

and with the Memphis branch of the St. Louis,

Iron Mountain & Southern at Earl.

The J. C. Pennoyer Company, manufacturer of

tight barrel cooperage, has opened offices in

Memphis, in charge of Edward Hamilton, form-

erly of Wynne, Ark. This firm does a large

business with turpentine growers and manu-
facturers of cotton seed oil in the South and
Memphis has been selected as distributing center

for the patrons in the southern states. The firm

also does a large export business.

The Virgin Timber Company has been formed

at Pine Bluff, Ark., with a capital stock of

$600,000. J. G. Bell, W. J. Lockwood and

George II. Adams are the incorporators. The
Triangle Lumber Company has also been formed

with a capital stock of $125,000. A. B. New-
man, James H. Allen and others are the in-

corporators. These companies are owned by
practically the same interests, and have been
formed following the recent purchase by A. B.
Newman and associates of the property of the
Bluff City Lumber Company and the Clio Lum-
ber Company.
A bit of interesting history is being made at

Washington, in connection with the suits of the
J. W. Thompson Lumber Company et al versus
the Illinois Central and the Yazoo & Mississippi

Valley Railroad companies, and Russe & Bur-
gess, Inc., et al versus the Transcontinental
Freight Bureau. The former involves an ad-
vance in rates from Memphis to New Orleans,
which was declared unreasonable in 1908, and
was ordered restored to the old level with
reparation from the time the bill was filed. The
other involves the advance of ten cents per
hundred pounds on rates to the Pacific coast.

This was also declared unreasonable and the old

rate was ordered restored, with reparation from
the time of the filing of the suit up to the time
of the decision. The attorneys for the complain-
ants in both cases sought to secure reparation
from the time the advance was made in each
case, but the commission refused to entertain
this. Thereupon the matter was carried to the
United States court in an effort to secure proper
authorit.v to compel the commission to entertain

such a motion. Upon the formation of the Com-
merce court the suit was transferred to the

latter and the Interstate- Commerce Commission
has just been ordered to consider a motion look-

ing to reparation for the entire period covered
by the advance in rates. In the event Memphis
lumbermen are successful, the refund will

amount to between $40,000 and $50,000.

BRISTOL

The band mills of the Whiting .Manufacturing
Company at Judson. N. C, which have been idle

for several weeks, will -soon resume operations.

The company is now running its planing mill

and its yards are still well stocked.

The work of establishing a planing mill and
yard at Chase City, Va., is shortly to be under-
taken by the Burke Lumber Company, which
was organized some weeks ago at Morgantown,
N. C, with a capital stock of $100,000.
The Stone-Huling Lumber Company of this

city will soon begin work on the erection of a

planing mill, which will be 150x200 feet,

three stories in height and of brick construction.

The mill will adjoin the company's present plan-

ing mill and yard site.

The Columbian Paper Company of this city is

increasing largely the capacity of its large pulp
plant, which cost $500,000. The company has
about 20.000 cords of pulp wood on the yards
here, and has contracts that will supply the
plant for years to come.

LOUISVILLE

Among the speakers who have accepted invi-

tations to address the National Wholesale Lum-
bei' Dealers' Association at the banquet which
will be held Wednesday evening. Mar. 6, are

Swagar Sherley, the brilliant young Louisville

Congressman, and Augustus E. Willson, former
Governor of Kentucky. Several other noted
men will be present, while the remainder of

the entertainment features will be worth travel-

ing far to enjoy. Preparations for the event
have been practically completed by the Louis-
ville Hardwood Club, which has charge of the
arrangements in the Kentucky metropolis, and
rrcspects are for one of the most successful
lumber conventions of the year.

A car shortage of considerable proportions
has developed in this part of the country.

Louisville lumbermen report that it is difficult

to secure enough cars to take care of orders,

and as business is improving rapidly this has
been very discouraging. However, the railroads
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promise that cars which have been in the

shops, will soon be ready for use, and that with
better weather at hand they wilt be able to

handle the situation in better shape.

The announcement from Washington that the

Government is to aid in the fight on the bug
which attacks the hickory tree has brought

forth a report In a local newspaper that most
of the damage to the hickory forests of Ken-
tucky during recent years has been due to the

practice of felling trees during the fall to get

the nuts. Whether there is a great deal of

truth in this is doubtful ; yet it is agreed that

at least a few trees have lieen sacrificed to the

desires of nut gatherers.

D. C. Harris, traffic manager of the C. t'.

Mengel & Bro. Company, has been elected presi-

dent of the I^ouisville Transportation Club, an

organization composed of leading shippers. Mr.

Harris has long been active In its work.

The W. P. Brown & Sons I^nmber Company is

considering plans for the addition of another

yard in Louisville. The quarters at Sixth and A
streets are getting too small for the large stocks

which the company are carrying.

It is reported that the Yellow Poplar Lumber
Company of Coal Grove. O.. will build a rail-

road In eastern Kentucky. The road will run
from a point beyond the Breaks of the Big
Sandy, twenty-five miles up Kussell-Prater creek.

The company will erect several large sawmills
there to manufacture the timber which will be

Q.ade available.

The Booker-Cecil Company of Louisville, is

having a switch run Into its yard at Clay and
Knlton streets. Business with the new com-
pany is reported to be good.

ST. LOUIS

The regular business meeting anfl dinner of

I he Lumbermen's Club of St. Louis was held
at the Planters hotel on I'eb. 13. The most
important business Iran.sacted was (he appoint-
ment of W. E. Barns to represent the club at

Ihc meeting of the National Wholi'sale Lumber
Dealers' Association at Louisville. Ky.. on Mar.
i: and T.

The South Land & Lumber t:ompany was
ncently incorporated in St. Louis to take over
d timber and land development project in Stod-
dard county. It has a capital stock of .$100,000.

fully paid. The company has acquired n.OOO
acres of hardwood timber land adjacent to the

new town of Kinder. The timber will be cut

and the land converted Into farms.

A tract of land In the western part of St.

Louis has been acquired by the I{ay E. Plckrcl

Lumber Company of Chandlervllle, 111. The
company will build a large planing mill for cut-

ting and finishing walnut lumber and will iiiiike

walnut gun stocks.

MILWAUKEE

The Slougblon Wagon Company ol' Stonulj

Ion has completed the work of Installing elec-

trical motive power In Its plant. Twenty-two
motors are now in operation. K. .1. Ven is

president and W. C. Hegelmeyer Is secretary of

IIm company.
.Senator A. W. Sanlwrn. receiver for the .lohn

11. Davis Lumber Company of Phillips, after a

conference with the federal court at Madlsoo.
has announced that the lumber company will

not build a new mill nt Phillips ns had bern
planned, but will continue to operate a mill

tear Phillips for some time. .Senator Sanbo/n
l)ellcves that a reorganliiallon of the compaii.v

Is necessary.

The Marinette Carriage Works plant at Marl
nette was destroyed by tire recently with a loss

of $20,000, partly covered by Insurance. The
plant will be rebuilt In the spring.

J. G. I.oekhnrt of Wausau has moved to She
boygan where he will engage In the wholesale

lumber business. Ofiices will he in the Ciuh
building.

The Berlin Maeliino Works of Beloit. opi^rat-

ing one of the largest wood-working machinery
manufacturing plants in the United States, will
soon open lis new office building. The structure
has been completed and is now being furnished.
The company will soon start oir the work of
erecting Its new factory addition, which will In

devoted to the manufacture of sawmill equij)

ment. P. B, Yates, president, is on a trip (o

Mexico and New Orleans.

The Fond du Lac Church Furnishing Com-
pany of Fond du Lac has been reorganized
under the name of the Fond du Lac Church Fur-
niture Company. The business will be enlarged
and new sales agencies witl be opened in all the
leading cities of the iDnited States. The com-
pany's plant is now operating at full capacity.
The capital stock of the company has been
placed at .Sir.O.OOtl.

Taken all together, the Joblu'rs and whole-
salers are not over rushed with business, which
is partly due to adverse weather conditions.

Alex McNeal, manager of the hardwood de-
partment of the Webster & Whipple Lumber
Company, reports a good deal of stock contracted
and considerable business booked.
The Gillitt-O'Leary Company, which handles

largely high-grade birch, reports a fair number
of orders ahead for most all thicknesses of stock,

;U prevailing market prices.

Osborne & Clark report a fair volume of trade
lor this time of year, the heaviest demand being
]'or wagon stock.

CADILLAC

MINNEAPOLIS

There has boon a nutieealjli> falling off in the

demand for hardwood lumber in the Twin Cities

during the past two weeks, though low-grade
stock, both In hardwood and pine, is being taken
in at reduced figures. The prospects are bright

for good building trade during the coming spring
and summer.

Plain oak is in fairly good demand, while
quartered stock both in red and white, is slow.

Hard maple is selling at about the same prices

as during last year, while birch is strong in

price with only a fair local demand. (Jr.-un door

boards, both in hemlock and hardwood are in

light demand and practically all of the railroad

contracts for car material in oak have been

closed for the year.

A large broom factory is being erected at
Big Rapids. Mich,, by John Otis of Mancelona.
The new factory building is to he of white
brick. llOx.38 feet, and has two stories and a
basement. The machinery is of the latest im-
proved kind, and is driven by electricity. The
plant will have a capacity of seventy-five dozen
brooms a' day.

At the recent annual meeting of the Gaylord
Manufacturing Company, manufacturer of

sleighs and wheels for himbering purposes, of

Gaylord. the following officers were elected

:

Seth M. French, president : John Y'uill, vice-

president : William Shepard, secretary ; D. K.
Mitchell, treasurer and general manager.

Ira B. Bennett, vice-president of the Hume-
Bennett I,umber Compan.r of Sanger. Cal., has
sold his share in this company to Thomas Hume,
a luinlierman of Muskegon. Mich., for nearly

^1.000.000.

, I'l-ank K. Caswi-I! of Portland, Jlich., has sold

his lumber business to Charles A. Estep, who
exitects to consolidate it with his own business.

'MwgfflMiiiiiiaTOaiTOW^^^

CHICAGO

Weather conditions are having a ijredominat-

ing influence \ipon the Chicago trade at present.

Just as it was Iteginning to look like spring
again, and building operations were opening up.

a terrific snowstorm came along, with the re-

sult that activity in the building trades will

very likely be postponed a couple of weeks
longer. But even beyond this, there seems to be

more or less uncertainty In the building situa-

tion, owing to continued unsettled conditions in

labor circles. The proportion of building per-

mits so far this year comjiares unfavor.-ibly with
Ittll, which can probably be ticcounted for liy

a hesitancy on the part of prospective bulldi'rs

to go jihead with an.v work until they have the
assurance that erection will proceed iminter-

ruptedly. '

.Nevertheless Inliu-lor llnlsh plants, llooring fac-

tories and similar lines have all the orders on
their books they can take care of, though for

the most part they are holding ftIT until tln-y can
be sure of making deliveries.

The majority of the wholesale element locally

reports a continuance of Improvement In general

conditions which has been noticeable since the

first of thr' year, and It Is everywhere apfiarent

that the active movement of low grade stuff will

r'ontln>ie. The entire local trade voices the

sentiment that then' will be a decided stiffen-

ing of [trices within the next few montliH, (twlng

to the absolute scarcity of dry storks at all mill

pidnts. In northern wonds the most notlciable

change 1h In No. 1 and No. 2 common basswood.

One large hnndh'r of this stock says that In

many Instances consumers are unable to get sulll-

eient No. 2 common, and are taking Nn. 1 in-

stead.

Itailroad orders and Inquiries continue to come
in in excellent shape and one large handler of

this line is quoted as saying: "We have Inqui-

ries for a tremendous amount of stuff on hand
at present."

NEW YORK

The hardwood market at New York shows a
very fair run of business, with inipiiries and
orders pli'utiful. All indications point to an
active spi'ing market not merely from the stand-

point of a very fair consuming demand, but

likewise from the fact that stocks in the hands
of bttyers and local mantifacturers are not very

[>li'ntlful. Prices arc ruling linn, especially on
good-grade lumber, stocks of which are reported

to be less than normal at manufacturing points.

BUFFALO

lliei-e has been a more satisfactory voluine

I'f trade in hardwoods this month, the weather
having changed to mildness, which permitted
the shipping of orders that bad been dr'layed

during tile cold weather. Oak and chestnut are
in fair di'uiand, with prices liolding llrm. Maple
jind birch are strong, and arc expected to bring
the usual high prices during the spring. Ash
and elm are In better deinanil

PHILADELPHIA

Till' unprecedented seven' weather In the South
flurlng the last fiu-lnlght has Interfered so
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materially with UimhiM- mnnul'actiiiing and ship-

ping that tho wholisalfi' ami c-onsumor find it

almost impossible to ohtain soods to equal the
demand. Standard woods generally and espe-

cially good chestnut are scarce, and the stiffen-

ing of the ion- grades of soft woods is forcing
the buyer to seek low grades of hardwoods for

box purposes, which will naturally mean an
upward move in prices and increased profits

in those grades which have been sluggish here-

tofore. January trading has been surprisingly
brisk, with no diminution so far iu February,
and signs are potent for an enlarged spring
activity. The ship building industry is kept
busy on orders. Itailroads are looking to neces-

sary equipments and both railroad and trolley

car building plants are employing extra bands
to carry out orders. Yard buying has not re-

sponded to e-ipectation. Ko.\ makers are rushed
and paying advanced prices for material. The
whole situation considered, the outlook for con-

tinued increased trading is promising.

PITTSBURGH

Business is waiting. Everything in every line

indicates a partial suspension of buying, pending
important developments, especially important to

the Pittsburgh district. Chief among these are
the threatened coal strike April 1 and the pro-

posed reduction of the tariff on steel. The
weather, too, has been unfavorable. There has
been almost no yard trade, and planing mills

have been frozen up tight. Construction work is

entirely absent. Most of the trade has been with
the manufacturing concerns—good consumers of
hardwood—w'hich seem determined to buy more
lumber than last .vear. Stocks are uniformly
short and everybody expects a slightly higher
range of quotations in the spring for this reason
and because of the larger buying inquiry that it

is believed will be in evidence shortly.

BOSTON

Trading in the local hardwood market has not
been of an encouraging character for two or
three months. Ever since the first of the year
an improvement in demand has been anticipated,

but buyers still prefer to operate in a conserva-
tive way. Consuming manufacturers have been
satisfied for a long while to buy only for im-
mediate requirements. Dealers complain that
some manufacturers of hardwood lumber who
have been offering stock direct to the consumers
have at times been willing to make slight con-
cessions. The large manufacturing plants that

Checking, Splitting and
Rotting Prevented by Lorac
which at trifling cost protects Logs, Lumber
and Dimension Stock against weather and
time, A Boy Can Do the Work.
THE LEAVITT LAND & LUMBER CO., Dermott,

Ark., says:
"We like Lorac. and are very much in need ot

a barrel now, and we trust that you will rush
shipment."

GUARANTEE — No Satisfaction,
No Pay; your verdict to be final.

TRY LORAC NOW
WRITE US FOR I'll.I, r.VRTU I I,.ARS

THE GEORGE HENKE CO., 62 Beekman St,, N. Y.

cut up hardwood luuih.'r are fairly busy and it

i.s believed that a better business is not far
distant. For some time past there has been
quite a spread in the asking prices of maple.
I'lain oak is fairly steady with a moderate
demand. Quartered oak is still selling in a
(luiet way. Cypress has sold in a fait way.

BALTIMORE

At last there has been a break in the cold
weather which will admit of a freer movement
of stocks, a quickening of activity having already
been noticed. This applies especially to the
yards, which for a time placed orders only for
immediate requirements. Some freedom iti the
demand is being shown, and millmen and whole-
salers report that lu'ders are being placed iu
considerable number for delivery as far ahead as
the middle of April or even later. This is taken
to indieare increased confidence in the future.

All hardwoods are practically where they have
stood for some time. There is no decline iu
1.

1
ices, the tendency being upward, and the out-

look is regarded as full of promise, uak planks
are bringing the highest prices ever noted in the
foreign trade. However, exporters have been
handicapped by a lack of shipping facilities, and
their extra margins are also to a large extent
absorbed by the advance in freight rates, hence
they are not in much better shape than formerly.
Extra wide poplar is about the only grade that
does not respond to the improvement that has
taken place. Sound wormy chestnut is holding
its own, with other woods showing no marked
changes. The question now is to get stocks in
adequate quantities and millmen incline to the
view that there will be a decided advance unless
conditions undergo an appreciable change.

COLUMBUS

With the approach of spring, trade in hard-
woods is improving in central Ohio. The volume
of business is increasing, and firmness character-
izes prices on all grades and varieties. Stocks in
the hands of dealers and factories are not large,
and with the opening of spring, they will be in
the market for a replenishment of materials.
The outlook for building operations throughout
central Ohio is very good, which will mean a
better demand for most varieties of hardwoods.
Dry stocks are not large and there is no ac-
cumulation at any place. Kailroads are now
able to handle shipments more satisfactorily.

Collections are a little slow.

The demand for the lower grades of oak, pop
lar and chestnut is good, and consequently prices
are stiff and advances have been announced
during the past fortnight. Quartered oak is

firm and the demand is good. Chestnut is mov-
ing well. I'oplar is strong. Basswood is active.
Other hardwoods are unchanged.

CLEVELAND

During the past ten days there has been a
general lull in buying, but Inquiries are still

plentiful. There is a strong belief that as soon
as weather conditions permit the resumption of
building operation,s, many of the quotations now
being made will be fruitful. There has been
no perceptible change in prices during the past
two weeks.

Oak, in all items, is holding firm with light

offerings. There is a good demand tor No. 1

common and better and mill cull chestnut, with
little being offered. Sound wormy seems to be
plentiful and the price on this grade has eased
up a trifie. Inquiries for mahogany are better
than they have been for some time. Maple is

about the only item that is not holding up to

the standard maintained since the first of the
year. The easing up in demand and price of

this stock is attributed to the weather, as very

little flooring has been used since the middle of
December. Flooring manufacturers are well
caught up with their orders, with good stocks
on hand.

TOLEDO

During the past fortnight a marked improve-
ment has taken place in every branch of the
local hardwood trade. Manufacturing concerns
have been in the market for Increased quanti-
ties of hardwoods, and there has been some de-
mand from builders. The demand for all kinds
of oak has been very persistent, with a limited
supply. Considerable export has been done
recently, the call being unusually strong for
various grades of oak, prices on this material
having advanced slightly. Gum has been iu
good demand, being substituted heavily for other
materials which have not been plentiful. Hick-
ory has been in strong demand especially from
bending concerns and vehicle plants, and prices
have been somewhat varied. There has been a
Ijerceptible advance in this material recently,
and a scarcity that promises still higher prices.
Toplar has also been moving well. There has
been some call for poplar siding and the ten-
dency has been towards stiffier prices. The
demand for hardwood boxing and crating is
strong, and stocks are low. Local hardwood
yards are well stocked with complete lines, but
are losing no opportunity to lay In supplies
whenever purcha.ses can !» made on a fair basis.
The present condition is most satisfactory and
hardwood dealers here are anticipating one of
the best years in the history of the business.

EVANSVILLB

There has been but very little change In the
local hardwood market during the past two
weeks. However, the feeling among the trade is
normal. Manufacturing is at a rather low ebb
at present on account of the scarcity of logs.
Fair prices are being obtained for lumber that
is moving. Quartered oak is receiving more in-
quiries than formerly. Plain oak and ash are
still in good demand.

r NASHVILLE 3
A decided improvement has been noted In the

local market during the past week. Mills which
were Idle for some time on account of the
cold weather, are again running full time, and
indications point to a prosperous spring trade.
Good orders from the East have come In, and
some good export shipments have also been
made recently. Numerous Inquiries of two weeks
or ten days ago have been followed by good
orders, and consuming factories are getting into
the .game at an encouraging rate. .Stocks are
rather low, and this is expected to bring about
an increase in prices.

The market is ruling steady with a good de-
mand for oak, chestnut, poplar, ash and hick-
ory. High-grade quartered oak, one inch cut,
is the only grade that has continued dull. Plain
oak is still leadiug in demand, Nos. 1 and 2
common moving better than ones and twos.
There is also a fair demand for the lower
grades of quartered oak at advancing prices.
Hickory, for which there is an active demand
and which is scarce, shows an upward tend-
ency. Low-grade poplar is active, but there
seems little demand for the upper grades. Red
gum is normal, with good prospects. The hard-
w'ood flooring business continues active.

BRISTOL

The local trade has improved slightly and
the prospects for better business during the
spring are very .good. The weather has seri-
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ously hampered business for several months.

Mills have been unable to operate full time

and shipments have not been heavy. However,
the weather is now much better, and many
mills that have been idle are resuming opera-

tions and will soon be running regularly and
to their full capacity.

LOUISVILLE

A marked improvement in conditions has been

made evident during the past two weeks. In-

quiries have been coming in freely, and these

have been followed by orders in a suiBcient num-
ber of instances to show that consumers really

want to buy. While a number of quotations

are unchanged, the market is certainly stronger,

and higher prices are predicted in the next few
months. Plain oak has continued to lead in the

demand. No. 1 common white having risen in

price. Poplar and ash continue to sell well.

Quartered oak is in better demand, with prices

unchanged. Gum and cottonwood prices have
been rising and seem likely to advance still

more. Chestnut is rather scarce. Mahogany is

in good demand and owing to stocks being

light, prices are advancing.

ST. LOUIS3
There is a satisfactory volume of business

being done in hardwood in this market, consider-

ing the fact that winter weather still prevails.

The market remains firm and steady. It is gen-

erally believed that as soon as the weather be-

comes more settled business will show a decided

improvement. While logging conditions have
improved slightly it is still difBcult to get out

legs. Logs at the mills are scarce and unless

conditions improve within a short time, many
ntills will be compelled to curtail operations

until logs can be obtained. Thus far little cut-

ling has been done except by those mills well

situated to get out timber.

Plain red oak still leads in demand and an
advance may be looked for on this item. Quar-

tered red oak is in better request at the present

time than it has been for several weeks. Red
gum first and second and No. 1 common is a

tirst-class seller. Cottonwood shows increasing

demand. Poplar selects, especially in wide and
fairly wide stock, are in good demand. White
oak is dull. Some betterment is noted in the

demand for cypress. A good business is looked

for in this item when the weather breaks, and a

fine trade is expected from line yards and factory

consumers.

MIL WAUKBE

Steady and gradual Improvement is taking
place in the local hardwood market and there Is

• very Indication that a good volume of trade will

be experienced this season. I'robably the most
hopeful sign is tbat manufacturers in all Uses
arc placing much better orders for stock. The
hardwood flooring plants are in the market.

Dry stocks In No. 1 common and In other
grades are getting unusually light for this sea-

Fon of the year. In fact, it Is almost Impossible
to get anything in birch at this time, and a
genuine shortage is sure to be experienced after

the building seaaon Is fairly opened. Low-grade
stuff In most lines seems to be In better demand
and prices here seem to be higher in this line.

Very few advances have been made In uppers,
despite the fact ilmt sinrk'i nrf low and demand
Is Increasing.

LIVERPOOL

steamer which arrives brings practically no
lumber of any description, and freight rates

are almost prohibitive for most classes of

lumber. Several large orders remain unexecuted
owing to the impossibility of obtaining freight

room, and there is considerable congestion of

lumber for this market at shipping ports.

Naturally this is Improving the spot position

of the lumber generally held in stock here. Al-

ready there has been a considerable depletion of

stock, and prices have shown a large advance.
Ash logs, which three months ago were an abso-
lute drug on the market, are now realizing

profitable figures. There is a big demand for 2
inch prime white ash at the present time. Really
tough ash if white in color always has a good
opening here, and good prices will be paid there-

fore. Shippers should never hesitate to send
forward I14, 2. 2V6, 3 or 4 inch stock if really

good, but the inspection is always severe.

Hickory is in a deplorable position. No decent
logs are to be had, and there is only a small

stock in consuming hands. A quick rise in

value is anticipated for logs arriving within the

next few weeks.

Birch is also a bare market, both ir lumber
and logs. Prime logs are finding firm sales, but
there is little or no stock to offer in the yards.

Oak scantlings are selling well, and buyers
are anxiously awaiting the arrival of each ship.

Wagon specifications are particularly firm, sev-

eral railway companies haying recently placed
large orders for several hundred wagons, which
of course will consume large quantities of tim-

ber. Several orders were recently placed for

No. 1 common cottonwood of wide average for

forward delivery, and it is possible that future

deliveries could be secured for the same specifi-

cations.

The mahogany position remains as firm as

previously reported. In view- of the rising

freight market, which is bound to affect the

^^'est African trade, it is expected that sooner

or later the future prices will go higher still.

The position is bound up with so many diffi-

culties that it is extremely difBcult to arrive

at a safe estimate of future price. It would
be advisable for ' buyers on the other side to

keep their stocks well up in case of eventuali-

ties. Prices are not expected to fall to any
appreciable extent, and there is a big chance of

a considerable advance.

The consensus of opinion here is that prices

will steadily advance to a much higher figure.

QLASaOW

The market has undergone little change since

last reported. The freight situation Is still

causing much anxiety. Each saccceding

The feature of outstanding importance this

week has been the strike of dock laborers. How-
ever, the men seem to be adopting a more con-

ciliatory attitude, and it is expected that mat-
ters will be straightened out within a few days.

Meantime all work at the various docks is at a

standstill. The steamship Atbara arrived from
New Orleans a few days ago with the usual
cargo, but as yet no attempt has been made to

discbarge same. Lumber supplies are getting

scarce. Deliveries are going on from the public

yards, but the stocks held are being quickly de-

pleted, especially plain oak in all thicknesses.

There is no doubt but that the strike Is having
a very bad effect on the timber trade of this

section, and Is causing much uneasiness. The
volume of business, therefore, Is poor, the smaller

buyers only taking up stock for Immediate re-

quirements, which are not large. Generally

speaking, higher prices are being asked by Im-

porters for stock to come forward, and there Is

no doubt but that the advanced prices asked are

absolutely necessary, in view of the freight situa-

tion, and the extra expense involved in discharg-

ing and handling on the quay. Besides this, the

f. o. b. cost is almost higher In nil cases as com-
pared with a year ago. Sales reportid during
the past week include birch planks and boards.

wagon oak planks, oak boards, mahogany lum-

ber and pine and canary wbltewood boards.

MANUFACTURERS

OF REFRIGERATORS
will be accorded every assistance and
free sites for the establisliment of plants

on tlie banks of the Ohio River,

We offer a profusion of high-class raw
material, electric light, heat and power
at a minimum of cost. Labor troubles
unknown.

The saving in rental and the fact that

you can be established with a growing
community, with every logical, natural
reason for a remarkable development,
should be sufficient inducement for you
to write Roy N, Adams, secretary, The
Commercial Club, Mound City, Illinois.

Get Our Advice First
As to the Best Location for Your Business.

—

Along- the 10.000 miles of the Southern Railway.
Mobile & Ohio R. R., Georgia Southern & Florida
Ry.. and Virginia & Southwestern Ry. lines are
many desirable vacant factory buildiogs suitable
for nearly any kind of manufacturing enterprise;
there are towns and cities wishing new business
houses; there are undeveloped resources, as tim-
ber tracts, waterpower, and minerals. But great-
est of all are the wonderful agricultural possi-
bilities which are everywhere apparent. The
Southeast Has Locations for Every Kind of Farm-
ing:.—Cut-over tracts from $5 an acre upward:
run-down lands, which by scientific cultivation
are made very valuable, from :510 an acre up.
The most improved, highly cultivated lands, with
modern buildings, from $30 to $50 an acre. It
is an open winter country—its summers are en-
joyable. There are good schools, churches, roads,
rural delivery, and all other advantages. The
Southern Railway and associated lines will help
you find the location you desire. Our several
publications, free on application, give full infor-
mation. M. V. RICHARDS. Land and Industrial
Agent, Southern Railway. Room 1367, Wash-
ington. D. C.

JUST OUT
A Great Book

—FOR—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds," by T. S. McGrath, ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Price. 353.00: by Mnll. y3.25.

Craig-Wayne Company
38 Sonth Dearborn St.. CHICAGO. ILL.

BLUESTONE LAND & LUMBER CO.

White Pine, Oak,

Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AND OAK TIMBERS ON
SHORT NOTICE

RAILROAD TIES
We own our own stumpaee
and operate our own mill.

Mill: GARDNER, W. VA.

Sales Olflce: RIDQWAV. PA.



HARDWOOD RECORD ^^

WHY?
\Jir HY DO more than 320 of the most prominent and successful lumber manufac-

turers -exchange nearly $26,000,000 of indemnity against fire loss at

Manufacturing
Lumbermen's
Underwriters

BECAUSE!
BECAUSE it is the oldest and strongest inter-insurance association among lumber-

men, being now in its fourteenth year.

BECAUSE $728,910.41 cash savings have been returned to members.

BECAUSE $756,787.21 cash surplus, owned entirely by the members, has been accu-

mulated.

BECAUSE $2,012,427.96 has been paid in losses under prompt and equitable adjust-

ments without resort to quibbling or technical controversy.

BECAUSE it was the first to settle lumber losses on a market value basis.

BECAUSE the regular, frequent and thorough inspections given the plants of all

members help them to prevent fires, thus materially reducing both the

fire waste and the cost of indemnity.

FOR FULL PARTICULARS ADDRESS

Western Representative Harfy Rankill ^ Co.
HARRY B. CLARK, Attorney in Fact,

Portland, Ore. KANSAS CITY, MO.
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CLASSIFIED

ADVERTISEMENTS

Advertii^ements will bp Inserted In tbls
tlon at the following rates:
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BUSINESS OPPORTUNITIES

FOR SALE.
1,400 acres Oak, Ash. Hickory, Gum, Cotton-

wood and Cypress stumpago in Arkansas Coun-

ty, Ark. Also new 15 to 20 M capacity cir-

cular Sinker-Davis mill, boiler, engine, trim-

mer, edger, cut-o£f saw, self-feed ripper, bolter,

blowers, electric dynamo. Everytbing new and

complete in running order. Mill can be seen

in operation. Located on Cotton Belt R. R.

Ample time given to remove timber.

Switch built to mill. Mill site and mule

teams and wagons—everything in Al shape.

For particulars write to

"O." care IIatidwood RncoRD.

WANTED—TO PURCHASE
an active interest in a wholesale lumber

concern or manufacturing plant. Prefer the
' selling end but am familiar with either. Ad-

dress,

"BOX 2S." care Hardwood Record.

I BRING BUYERS AND SELLERS
together. Xo matter wlierc located, if you

want to buy. sell or exchange any kind of

property or business, write me. Established

ISSl. FRANK P. CLEVELAND,
2440 Adams Express Bldg., Chicago, 111.

FOR SALE.
Have fully eijuippfd mnd'-ru, spoke and wagon

wood finishing plant, and two sawmills, all in

operation. Have .flOO.OOO annual trade with
best houses in U. S.

Will sell right, or invest plants as capital

stock in new corporation, against cash and
well located hardwood timber tract. Address,

"BOX 27," care Hardwood Record.

BXJYERS OF HARDWOODS.
Do you want to get In touch with the best

buyers of hardwood lumber? We have a list.

showing the annual requirements in lumber,

dimension stock and veneers and panels of con-

sumers of those materials throughout the United
States and Canada. The service Is free to ad-

vertisers In the Recced. It will Interest yon.

Write us for further Information about our "Sell-

ing Lumber by Mall System."
Hardwood Record. Ellsworth Bldg., Chicago

FOR SALE
Lumber yard and about .$4,000 or $5,000 worth

of logs on hand, along with good orders to cut

and a good retail district for all No. 2 and cull

lumber that can be made. No other mill within
eleven miles, giving wide scope in which to re-

tail. Mill can be leased for any reasonable num-
ber of years. Desire to retire from business.

Plenty of good merchantable timber to be had
within reasonable distance of mill. Address

"BOX 23. ' care Hardwood Record.

FOR SALE

Complete band sawmill ; two room Standard dry

kiln 20x104; 1 55-ton rod locomotive; 1 Rapid
loader ; 10 oxen ; 2 four-wheel wagons ; 4 eight-

wheel wagons. Situated at Ruston. La., on two
lines of railroad in good hardwood district. .

UNITED LBR. CO., Ruston, La.

LOGS FOR SALE

WOULD LIKE TO HEAR
from parties in Indiana, Ohio and New York
buying White and Red Oak, Asti, Maple, Elm
and Hickory in the log. Address

"BOX 2!),"' care Hardwood Record.

The Columbia Hardwood Lumber Co.
Wholesale and Retail

HARDWOOD LUMBER
Southern Hardwoods a Specialty

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Foster St. & L. & N. R.R. Track.

Nashville. Tenn.

A Veneer Oaage is the Kcewer to & T^neer U8«<r'i

craTiDgforyearfl, Thii "Walker Brand" Veo-

eer OauE^ >» a steel eaage that will satisf;

yoar wants for all time. You can't do your-
self a bett«r tarn than to bay one of

these gauges. It gauges ACOURATELT
eTery tbicknessfrom 1-40 inch to ^ inch
INCLUSIVE. Wake op to this opporto-
oity, Priceonlyll 98 delivered by U. S
Mail Order now, tt'day. Address—6456
IToodlann Ave. Phone Hyde PRrk 83.

Dept. C .

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
tieometrical

Barter Coia

Is In U9e, then
Imitation Isn't

possible.
Sample If you
ask for It.

S. D. CaiLDS
< CO.
Chicago

Vfe alBO make
Tim* Chtcks,
StenollB and
Log Hammen.

CHICAGO
E. H. KLANN

Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

Oak Timber and Plank. Paving Blocks, Posts
and Yellow Pine

W. B. CraNe aMd CompaMy.
Established 1881

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

I.ong Distance Phones: CANAL 3190-3191
Office. Yards and Planing Mill: Mill at

22nd, Sangamon and Morgan Sts. Falcon, Miss-

Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut

A SPECIALTY

McParland Hardwood

Lumber Co. sts-ss Lafiin st.

HARDWOODS

FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

We do not claim to be
lower in price, but \vc

do claim our PANELS
are ctieaper in the long
run as they

Will not come
to pieces
after thf-y
are in the

furni-
ture

Do you see the point ?

INSIST ON VENEERED PANELS
If you are not using veneered panels in the manufacture of furniture, interior finish, etc., or

wherever they may be used to advantage, if you are not thoroughly posted in the matter, you are

missing daily opportunities.
Eliininate the idea of veneered panels being a sham or "make-believe." They are better,

stronger, and in every way superior to solid wood, presenting better figure, taste and artistic

properties.

Having made a special study of the manufacture of veneered panels—for practically all pur-

poses—for 25 years, we can show you conclusively that we are in position to enhance the value

of your product—to put you in line to meet competition from all points.

Inquiries and correspondence solicited.

THE GORHAM BROS. COMPANY, Mt. Pleasant, Michigan
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lMIi'E

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The
lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAND RAPIDS, MICH.

CLYDE STEAM SKIDDER
The original skidder which has
made ground skidding popular

Equipped with outhaul system, carries the skidding
line out farther than a horse could pull it and at a
speed of 1000 feet per minute. It also has auxiliary-
setting drums for carrying out a light setting or pilot
line. Self-propelling—powerful—efificient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use
on light rail. These trucks always remain in hori-
zontal position when raised and come back squarely
to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.

CHIC.\GO, ILL.
318 Fisher Bldg.

C-113

BRANCHES
NEW ORLEANS, LA.

4'il Carondelet St.
S.4V.4NN.\H. G.4.

501 Germania Bk. Bldg.
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irS TIME TO GET SHAPED UP
FOR SPRING AND SUMMER

Going to need anv new Saws? Or Knives? Then why not place your order now for the

"FINEST OX EARTH"?

ATKINS SILVER
STEEL SAWS

'J hc<c famous old Saws ha\e l)ack of tlu-ni the experience of generations of Saw Makers with

the very latest iiiipru\cnients of the ])resent day.

BAND SAWS
CIRCULAR SAWS

CROSS CUT SAWS
MACHINE KNIVES

You can't go wrong. They give results. Place your order NOW, even if for future delivery,

and be sure to specify "SILVER STEEL." If your rc.i^mlar source will not supply you,

write to the nearest address below.

General Selling Agents for Covel Filing Room Machinery

E. C. ATKINS (El CO., Inc.
The Silver Steel Saw People

HOME OFHCE AND FACTORY, INDIANAPOLIS, IND. CANADIAN FACTORY, HA1V1ILTON, ONT.

Branchc;: .Mcmrlii"=, Atlanta, New Orleans, ChicaRO, Minneapolis, New York, San 1 rancisco, Seattle, I'orlland, Ore.

VANCOUVER, I?. C.
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LEADING OF THE U. S.VENEER
MANUFACTVRERS

Ahnapee Veneer £? Seating Co.
WE ARE now in position to supply single ply veneers of sawed veneer. THE GLUE WE USE IS GUARANTEED HIDE

native woods, from our Birchwood mill. STOCK.
Twenty-five years' experience in high-grade built up Our long experience has put our %york beyond the experi-

work assures our familiarity with all its special requirements. mental stage. We offer you the benefit of results accomphshed

1.7 J -^ ,* ,1 TUA-r ic iM cuADc TriViiic through careful attention and study of every detail of the
We produce stock THAT IS IN SHAPE TO GLUE. ^^^^_s

^^^ j p^^atus and appliances are up-to-date and built
OUR ALGO.MA FACTORY, for the past twenty years, has ^^ mechanical ideas. We do not use retainers. Our gluing

made a specialty of high-grade glued up work only. We man- forms are put under powerful screws and left there until the

ufacture panels of all sizes, either flat or bent to shape in all glue has thoroughly hardened. Any one familiar with glue

woods. Mahogany and Quarter-Sawed Oak a specialty. knows that a joint must not be disturbed until thoroughly dry.

We do not make any 2-ply stock or do not use slice cut Our prices ARE NOT the lowest, but Our product is guar-

quartered oak in any of our work. Our quartered oak is all anteed THE BEST.

Factory and Veneer Mill: ALGOMA, WIS. Veneer and Saw Mill: BIRCHWOOD, WIS. Home Office: ALGOMA, Wis.

KIEL WOODEN WARE CO.
WHEN IN THE MARKET FOR ROTARY CUT

\
BIRCH
BASSWOOD

^^^^ pi'm W L L L II >w^
\ WISCONSIN I %^

VENEER """iv#

CHANGE OF NAME AND LOCATION
^T The Wisconsin Lumber & Veneer Co., having outgrown its Port Washington plant and in order to be "up to the

fll minute" in the building up of Veneers, have erected a new veneer plant at New London, Wisconsin. Our favorable
^L, location, new plant and equipment will enable us to serve you with unusual promptness. We have installed a new
SS.OOO Linderman Jointer for making our lumber cores. We shall specialize as before in

Auto Dashes Panels Tops Bent Work of All Kinds
We wish to express to you our appreciation of favors extended us in the past and hope to merit a continuance of your
esteemed patronage. Wishing you the compliments of the season, we remain, Very truly yours,

THE WISCONSIN SEATING COMPANY, New London, Wis. lSmber'&%™Ie^'co°mpany

HOWARD HANSON, Presi ent THOMAS A. TURNER, Secy, and Treas.

THE HANSON-TURNER COMPANY
MANUFACTURERS OF

ROTARY CUT VENEER AND THIN LUMBER
ELM OAK BIRCH specialties:

BEECH MAPLE BASSWOOD drawer bottoms back panels center stock
Dttun RiHrLC DHOonuuu backing piano pin blocks birch door stock
CURLY BIRCH BIBD'S-EYE MAPLE curly birch bird seye maple

OFFICE and FACTORY at WELLS. N. Y. NEW YORK OFFICE, 20O Fifth Ave.
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BUFFALO
The Foremost Hardwood Market of the East

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Buffalo wants your hard-

wood business and wants it

because it can make it to

your advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

experienced in the produc-

tion, purchase, grouping,

care and shipping of hard-

woods, and this experience

is at the service of every

wholesale consumer of hard-

woods.

We have one of the

largest stocks of hardwoods

held by any lumber trade

center of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

\STANDARD HARDWOOD
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

G. ELIAS & BRO. \\

Buy and Carry Large \\

Quantities of \\

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET U

\ Buffalo Hardwood Lumber Co.

We Want to Buy for Cagh:
OAK, ASH AND

OTHER HARDWOODS
I All grades and thicknesses.

,
Will receive and inspect
stock at shipping point.
Branch yard, Memphis, Tenn.

940 Ssneca Street, Buffalo V

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

I. N. Stewart & Bro.

SpecieJties:

CHERRY
AND OAK

892 ELK STREET

Anthony Miller

HARDWOODS
OF ALL KINDS^

893 EAGLE STREET

Hu^h McLean Lumber Co.

Our Soecialty:

QUARTERED
WHITE OAKl

940 ELK STREET

Above all things else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any

distance within five hundred
miles of Buffalo can usually

be loaded and forwarded the

next day.

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

^1 11.7 II
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Manufacturers Old-FashionedVansant,
Kitchen d5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Bulldins

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding—Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title BIdg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY. MICH.

Wholesale Yards: BUFFALO. N. Y.

<I We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want
your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTUHCRS

WATER SEASONED
BAND SAWED

POPLAR LUMBER

=1 of a Square Ural

inbolhOrarieand

.
Mr-asiircmcnl

,

AU GRADES
ROUGH DRCSSCD

QUICK SHIPMCNT

Goal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Year, ) ,/)

Senvi-Monthly. f VjO.?6 -t^-^ ' *> CHICAGO. MARCH 10, 1912
(Subscription 12,
( Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTURER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Representing
WEST VIRGINIA SPRUCE LUMBER CO.,

Cass. West Vireinia.

Fifth Are. Bldg.,

NEW YORK

FIRE INSURANCE THAT INSURES—WE HAVE IT
Also the Periodical Inspection for Fire Prevention

AND DIVIDENDS TO POLICY HOLDERS

Lumbermens Mutual Insurance Co., of Mansfield, Ohio.
Indiana Lumbermens Mutual Insurance Co., of Indianapolis, Ind.

Central Manufacturers Mutual Insurance Co., of Van Wert, Ohio.
Lumber Mutual Fire Insurance Co., of Boston, Mass.

Penn. Lumbermens Mutual Fire Insurance Co., of Philadelphia, Pa.

W^AII could justly claim a superior article if for TWENTY YEARS you had specialized inW II II one line.

'
"" When you consider that we have made a SPECIALTY of QUARTERED OAK

for that long give us the benefit of the same conviction.OUR AIM IS TO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

For immediate shipment:

5 cars 5/4" No. 1 Com. Quartered White Oak.

5 cars C/4 No. 1 Com. Quartered White Oak. E. & T. H. YardS, EVANSVILLE, INDIANA
YOUNG & CUTSINGER,

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

proctorYENEerpryej^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T. L MANCOCK &. SOrdERSET STS. PMILA,PA.

II
II II II II II II II II II II II II II II II II II II II II II II II II II II II II n II II II II II II II II II II II I II ji II II II I

ADVERTISERS- CLASSIFIED DIRECTORY FOLLOWS READING MATTER.



HARDWOOD RECORD

McILVAIN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech, Birch and
Butternut

Itonc Dry fur Iiiiniediate Shipment.

Chestnut
4-4 to a inches tlikU. West Virginia
and Tennessee Stor lis.

.Special grades for Veneering.

Mahogany
•% inch to 5 inches thick.

Thorctnghly Dry. Kspeeinlly line
I iK^ure and Texture.

Quarter-Sawn White Oak
and Quarter-Sawn Red Oak

1 inely 1 i^nred. Good Widllis and
Lengths. Thoroughly l>ry Stock. In
seitnrate or mixed rnrs.

Maple
Ilnril, Soft. Band Sawn. Dry Stork.
Can Nliip htraight or mixed car§. Ciood
^\idtlis and I.enfftlis.

Cedar
Florida-Tennessee Stock.

Straight cars from Mills. Local Ship-
ments from Fhiladelphia Yard.

Cypress
(iulf Stock. Any thickness. Dry. Can
furnish Special Widths and Lengths.

Poplar
Soft Yellow Stock. Band Sawn. 50 per
cent. 14 and IG-inch Length. % inch
t» 5 inches. Dry Sto«'k. ^_^

Cherry
1 inch to 5 inches thick. Band Saw n.

West Virginia and I'enn sylvan ia Slock.
Can ship straight or mixed cars.

Wide Quarter-Sawn Oak
10 inches and up Wide. l^ and up
Wide. ((uarter Sawn. Fancy Figure.
Bone Dry.
Can suppl>' any Quantity or Width in
mixed cars.

White Pine
All Grades and Thicknesses.

Soft Cork 3lichigun Stock. California
Sugar Fine. California White Fine.

Oak (Construction)
We make a specialty of this stock for
Car Building, Bridge Building, Boat
Building, etc.

SHINGLES CALirOBNIA BED WOOD
WASHIJffGTON CEDAR

CYPRESS: No. 1 Heart Rived (strictly hand-made)
Sizes: 6x20 inches; 7x24 inches In straig-ht or mixed cars

"We have it if it's Hardwood"

SPECIALi ^^ ""^^ '" position to ship in mixed cars di-

rect from our Nashville (Tenn.) Yard, giv-

ing you the benefit of carload prices on mixed cars of

Oak, either plain or quarter sawn, red or white, Chestnut,
Soft Yellow Poplar, Tennessee Cedar, Tough While Ash,
Hardwood Flooring, etc.

J. GIBSON McILVAIN <a COMPANY
Offices: Crozer Building, 1420 Chestnut St.

Yards: Fifty-eishth and Woodland Ave. Philadelphia, Pa.

WE WANT TO MAKE

A LOUD NOISE
About the following few cars of stock, which are lo-

cated where they must be moved within a few days.

We can make you attractive delivered prices. Write

for full information and complete description.

2 cars 1" Is & 2s White Ash. 10" & wider, SO-";

14 & 16' lengths

2 cars 4" Is & 2s, White Ash, 65^; 14 & 16'

lengths

5 cars 134" Is & 2s, Plain Red Oak
6 cars 1%" Is & 2s, Plain White Oak
5 cars 1" No. 1 Common Chestnut

5 cars 1%" No. 1 Common Chestnut

4 cars 1^4" No. 1 Common Poplar

The Fullerton-Powell

Hardwood LumberCompany
South Bend, Indiana

H. G. CREITH & GO.
HardwoodLumber
COLUMBUS OHIO

We
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For

Immediate

Shipment

3 cars

1 car

5 cars

1 car

5 cars

RED GUM
l" is & 2s Red Gum, 10 to 16'

1" is & 2s Red Gum, 10 & 12'

1" No. 1 Com. Red Gum, 10 & 16'

2" is & 2s Red Gum, 12 mos. dry
2" No. 1 Com. Red Gum

SAP GUM
50 M. ft. 1" is & 2s Sap Gum

80 M. ft. 1" No. 1 Com. Sap Gum
, 30 M. ft. 1" No. 2 Com. Sap Gum
50 M. ft. 6/4 is & 2s Sap Gum
2 5 M. ft. 8/4 is & 2s Sap Gum

COTTONWOOD
2 cars 13 to 17" Cottonwood Box Boards

90 M. ft. 1" is & 2s Cottonwood, 6 to 12"

1 car 1" IS & 2s Cottonwood, 13 to 17"

185 M. ft. 1" No. 1 Com. Cottonwood

WF MAKE A SPECIALTY OF CUTTING OAK TIMBERS AND SMALL SQUARES FOR FURNITURE TRADE AND WILLWt iWANt. A Drnv
MANUFACTURE THE STOCK TO THE SIZES DESIRED

All Lumber Listed Above Is Band Sawn, Equalized and Trimmed, and Can Be Shipped at Once

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

PLANNER.STEGER LAND & LUMBER CO.
MAPLE AND BIRCH FLOORING

of unexcelled manufacture and quality. Also Manufacturers of Basswood, Birch, Elm,

Maple and Hemlock.

SEND US YOUR INQUIRIES

MILLS:

BLACKWELL, WISCONSIN
GENERAL SALES OFFICE

1704 STEGER BLDG., CHICAGO, ILL.

12,500 Acres Hardwood Timberland in

Arkansas

RAILROAD THROUGH THE CENTER
CLOSE TO THE MISSISSIPPI RIVER

Will cut 6,000 feet per acre, 75% oak. Leveed and drained;

easily and cheaply logged; river gives competing rail rate;

land is in solid body and, as a timber proposition, is among
the best left in Arkansas. The land is good as can be

found and the drainage is causing rapid rise in farm land

values. I own this and will sell right.

JOHN C. SPRY
134 S. La Salle Street, Chicago, 111.

CHAS. K. PARRY & CO.
Hardwood Lumber

LAND TITLE BUILDING, PHILADELPHIA, PENNSYLVANIA

U/CIMAUT "> • ^"' ' '""">"" Kfil OiiU « I No. I riiimuMn Keel OnU
nCllAni 4/4 No. 2 loimiiiiu Kcd Ouk Lou Ktin «n»Mswoncl

MORE THAN 2,000 LUMBERMEN
1,1. uHlMK Ihf n.w ini.H.in Tally llool< with Its <liiiill''it''

nr lilplli-iu... inlly llcli..ts. ir you liuvpn'l eccn It. leJJ^""

Bond you ono wllh Bpt-clmcn tickots on approval.

Bolvc vour BhorlOKi' unil iTlBpcctlon troubleB.
They

HARDWOOD RECORD CHICAGO
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KNOXVIUUE
Famous for Finest Type of Poplar. Oak and Chestnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
Q Situation: Center Appalachian Hardwood For-
ests.

<1 Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.

The best and most improved money will buy—all

connected by a tram gravity system, ideal tor

handling large quantities.

^ Experience: Over 3 years at our present site

and each year has added to our knowledge of the
business, and our interiors and hardwood floors are

not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-
pared by air drying followed by kiln drying.

^ Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,
perfect fit hair line sharp corners. Special designed
machinery.
^ We are large manufacturers of Oak, Poplar,

Chestnut and Ash lumber.

H. S. MIZNER,
Pres.

C. C. CANNON,
Vice-Pres.

J. M. LOGAN,
Gen'l Manager

C. R. SWANN,
Sec'y and Treas.

LOGAN-MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

Branch Office and Yard:
Bank and McLean Ave.. Cincimiati I. M. ASHER, Mgr.

We want orders for the following dry stock:

15,000 ft. 12/4 Select Poplar.

12,000 ft. 12/4 No. 1 Common Poplar.

20,000 ft. 12/4 No. 2 Common Poplar.

15,000 ft. 4/4x12" & up Select and No. i Com-
mon Poplar.

100,000 ft. 4/4 No. 2 Common Poplar.

70,000 ft. 4/4 No. 1 and No. 2 Wormy Chestnut.
40,000 ft. 4/4 No. 1 and No. 2 Qtd. White Oak.
30,000 ft. 4/4 No. 1 Common Qtd. White Oak.

165,000 ft. 5/4, 6/4 and 8/4 Qtd. White Oak.

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

5/8 & 4/4 No. 1 & Panel Poplar 24" and up ) ^11 band
5/8 Sap No. 1 Common and No. 2 Common Poplar V sawed and

6/4 & 8/4 No. 2 Common Poplar )
eqiMlized

MANUFACTURERS OF

DUARTERED WHITE OAK. PLAIN OAK. POPLAR. WALNUT I TENNESSEE RED CEDAR LUMBER
BAND MILLS AT VESTAL, A SUBURB OF KNOXVILLE. SOUTHERN AND LOUISVILLE & NASHVILLE RAILROAD

Ven eer s

'The Very Best"

KNOXVILL!: VENEER CO., P. B. RAYMOND, Pres.

K.NO.VVII.I.K, TKNN.

Kimball & Kopcke
Knoxville, Tennessee

For Prompt Shipment, we offer:

1 car 4/4" Is & 2s Plain Oak.
1 car 4/4 No. 1 Common Plain Oak.
1 car 4/4 (Log Run) No. 2 Common & Better. Q'td.

White Oak.

Dry, Equalized and Good Widths

1

1

i

1

i

BI

aifi^ngaiai^
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NASHVILLE
CELE^iBFJ-ATTE^D FOR HIGHE^ST TTTPE TIIVIBER OROV\rrH, F-A^ULTTI^ESS

-Z^rVD GOOD GR-,ZVDES.

JOHN B. RANSOM
Qk COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
3 cars 4/4 I's & 2'9 Qtd. Wilte Oak, 6" & up (wide In).

1 car 4/4 No. 1 common Qtd. White Oak, 6" & up (ae-

lected for flgare).

1 car 4/4 I's & 2'B Qtd. White Oak, 10" & up.

2 cars 6/4 I's & 2's Qtd. White Oak, 6" t up.

1 car 6/4 No. 1 common Qtd. White Oak, 4" 4 up (yery
nice).

1 car 8/4 No. 1 common Qtd. White Oak, 4" & up (very
nice & dry).

1 car 4/4 I's & 2's Qtd. Red Oak. 6" & up.

2 cars 4/4 No. 1 common Qtd. Red Oak, 4" & up.

2 cars 5/4 I's & 2's Chestnut, dry, good widths.

2 cars 5/4 No. 1 common Chestnut, dry, good widths.

10 cars 4/4 No. 2 0. & S. W. Chestnut, *ry.

2 cars 16/4 I's & 2's White Ash, rery dry & tough.

2 cars 6/4 No. 1 common Hickory, rery dry & tough.

1 car 8/4 No. 1 common Hickory, rery dry & tough.

1 car 10/4 No. 1 common Hickory, yery dry & tough.

1 car 12/4 No. 1 common Hickory, Tery dry & tough.

NASHVILLE, TENNESSEE

THE
Davidson, Hicks & Greene Co.
NASHVILLE, .". TENNESSEE

QUART. WHITE OAK
156,000 ft. 4/4 Is & 2s.

36.000 ft. 5/4 Is & 2s.
24,000 ft. 6/4 Is & 2s.

38.000 ft. 8/4 Is & 2s.

72.000 ft. 4/4 No. 1 com.
32,000 ft. 5/4 No. 1 com.
62.000 ft. 8/4 No. 1 com.
42.000 ft. 4/4 No. 2 com.
42.000 ft. 8/4 No. 2 com.
28.000 ft. 4/4 clear strips.
22.000 ft. 5/4 clear strips.

PL.AIN WHITE OAK
4S.000 ft. 4/4 Is & 2s.
12.000 ft. 5/4 Is & 2s.

36.000 ft. 6/4 Is & 2s.
12.000 ft. 8/4 Is & 2s.

7.000 ft. 10/4 Is & 2s.

2.000 ft. 12/4 Is & 2s
72.000 ft. 4/4 No. 1 com.
14.000 ft. 5/4 No. 1 com.
48,000 ft. 6/4 No. 1 com.
38,000 tt. 8/4 No. 1 com.

PLAIN BED OAK
32.000 ft. 4/4 Is & 2s.
26,000 ft. 6/4 Is & 2s.
12,000 ft. 8/4 Is & 2s.

28.000 ft. 4/4 No. 1 com.
34,000 ft. 6/4 No. 1 com.

BASSWOOD
36,000 ft. 4/4 Is & 2s.

15.000 ft. 6/4 Is & 2s.

6.000 ft. 6/4 No. 1 com.

YELLOW POPLAR
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LAMB-FISH LUMBER CO.
dl in bothGrade and

Measurement '

Band Mill and General Offices

CHARLESTON, MISS.
Cable Address—Lamb

THE LARGEST HARDWOOD MILL IN THE WORLD

TELEGRAPH CODES

Universal

Hardwood
Western Union

ANNUAL CAPACITY, 40,000,000

FEBRUARY 1, 1912

FAS QRTD. WHITE OAK, 6" & UP
NO. 1 COM. (JKTl). WHITE OAK. 4" & VV.
NO. 2 COM. OKI'O. WHITE OAK
tiO. 1 COM. ORTI). WHITE OAK STRIPS..
FAS PLAIN WHITE OAK. 6" * UP
NO. 1 CO.M. PLAIN WHITE 0.4K. 4" & UP.
NO. 2 COM. PLAIN WHITE 0.*K
F.4S PL.4IN REl> OAK. 6" & UP
NO. 1 CO.M. IT.MN RKI) OAK, 4" & UP
NO. 2 CO.M. I'l.AIN HKI) O.^K
NO. 3 COM. PLAIN RED 0.\K
OAK CORE .STOCK
FAS RED GUM. 6" & UP
NO. 1 COM. RED GUM. 4" & UP
NO. 1 COM. & BTR. FKUTKED RED GUM...
F.*S SAP C.IM. 6" & UP
F.4S S.4P OUM. 18" & UP
BOX BOARDS, lH-17
NO. 1 COMMON SAP GUM, 4" & UP
NO. 2 COIIMON SAP GUM
NO. 3 CO>lM<)N SAP GUM
CLEAR SAI- (.1 M .STRIPS
NO. 1 COMMON ASH
LOG Rl N (M'RESS
LOG RUN ELM
TUI'El.O GUM BOX BOARDS. 13" TO 17"..
COM.AION & BETTER TUPELO GUM
LOG RUN HICKORY

3/16
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ufLj\/ NOT9 ^^^^^ °"' ^"^ ^^"^ y^"** "(lu'ii'ies

^* n 1 1^\^ I S and orders direct to the producer

We Have Four Band Mills Sawing Hardwood
A FEW ITEMS WE WANT TO MOVE:

75,000 FT. 12/4 LOG RUN SOUTHERN ELM
50,000 FT. 6/4 LOG RUN SOUTHERN ELM

220,000 FT. 4/4 NO. 1 COMMON PLAIN RED OAK
90,000 FT. 5/4 NO. 1 COMMON PLAIN RED OAK
87,000 FT. 6/4 NO. 1 COMMON PLAIN RED OAK
185,000 FT. 4/4 NO. 1 COMMON QTD. WHITE OAK

WRITE US FOR PRICES

ANDERSON -TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.

"STEARNS"
THE HOUSE OF QUALITY

Mr. Manufacturer:

—

DON'T LOSE THE POINT. SELECT YOUR RAW MATERIAL WITH THE SAME CARE YOU WOULD A SUIT OF
CLOTHES. DO YOU BUY YOUR CLOTHES BECAUSE THEY ARE SO CHEAP, OR BECAUSE THEY ARE SO GOOD?

WE HAVE THE FOLLOWING "GOOD" HARD ROCK MAPLE, ALL THOROUGHLY SEASONED AND READY FOR
YOUR DRY KILNS:

550 M 11/4x6 ' & Wdr., 6' & Longer, No. 1 Com. & Btr. Hard Rock Maple
150 M 1x4" & Wdr., 4 & 5 Clear

A Post Card to us will give you prices and particulars promptly.

THE STEARNS SALT & LUMBER COMPANY
Manufacturers

LUDINCTON, MICHIGAN, U. S. A.



lO
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A ^ew Idea In Selling

Lumber

When people bought lumber a few j^ears ago, all they expected and got was

—lumber.

Now they are beginning to expect, and to get, more than that.

High-grade service, in the matter of suggestions as to the kind and grade

best suited to a given use; in the making up of mixed cars, and in looking after

the necessary detail work involved in rapid transit, is characteristic of members

of the Louisville market.

There is a big advantage in getting expert and disinterested advice of this

kind.

We say disinterested; because, as we can give you lumber and veneers of

any kind, what we are chiefly interested in is giving you the kind that will do

your work most efficiently and cheaply; in other words, in making you a satis-

fied customer.

Whether you buy for your own use or to sell again, you can use this kind

of service profitably. If you want anything in the hardwood line, whether plain

oak, poplar, ash, cottonwood, gum or mahogany ; whether thick lumber or thin ;

veneers or panels, write to members of the

LOUISVILLE HARDWOOD CLUB

Edwaed L. Davis Lumber Co.

Bookek-Cecil Co.

Louisville Point Lumber Co.

Louisville Veneer Mills.

C. C. Mengel & Bro. Co.

Norman Lumber & Box Co.

Ohio Biver Saw Mill Co.

W. P. Brown & Sons Lumber Co.
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WHAT'S THE GOOD OF WAITING?
to standardize your plant with

Now is the accepted time

Our
tical

WOOD-WORKING MACHINES
THE IMPRINT OF SATISFACTION

machines have all l)een pains-takiiii^ly designed hy our prac-

designers, composed of the very best material thai we can
buy, and built by the highest skilled

Iab(ir the world affords.

Uetiance machines are always ready
for action. They are not mere play-

things, althotigh simple in operation.

Xeither are they so complicated as

to recjuire skilled operators. Thev
are EFFICIENCY—STRENGTH-
DURABILITY.
We have started on our sixty-third year of specializing

high grade tools and give you our unlimited experience in

modern-day machine engineering. Our intentions have been
made good. We leave the rest to you.

Aililii.tt Ihi'l. A for full infonnaliou inid pricix

THE DEFIANCE MACHINE WORKS
Defiance, Ohio

n

38" BAND SAW

on

ATKNT S\VI\<; SAW K \ II I I! I r I <) > A T I 1 N (i T <) N IS () 1 I, K V A H l> . (MICA (i O

r 0F<

¥
THE BEST

HARDWOOD FLOORING
ar •BAY CITY

HANSON-WARD VENEER CO.
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CINCINNATI
THt GATEWAY OF THE SOUTH

KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For Quick Shipment We Will Make Very Low Price on

15 Cars 4-4 No. 1 Common Poplar

15 Cars 4-4 No. 2 Common Poplar

Band Sawn, Equalized and Thoroughly Dry. Good Width and Lengths.

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave., Cincinnati, Ohio

We Can Make You an Attractive Price on

the Following:

3 cars 8/4
3 cars 4/4
12 cars 4/4
2 cars 4/4
3 cars 4 4

3 cars 4/4
7 cars 4/4
3 cars 4/4
1 car 4/4

S. W. Chestnut, 1-yr. dry.

Is & 2s Cottonwood, 6" to 12'

Is & 2s Cottonwood, 6" & up.

Com. Cottonwood.
Is & 2s Red Gum.
Com. Red Gum.
Is & 2s Sap Gum.
Box Boards Gum, 13" to 17".

Panel Poplar, 30" & up.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEN D US YOUR INQUIRIES
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CI N C I N NATI
THE GATEWAY OF THE. SOUTH

_ _ _ ^ ^a^MB B^ Your attention for just a momem. ne are uoi kuuik i" •" .•"" »' •«; •••
\Mkt J% m It ri because vou would not beUeve us if we did, but when we sa> tliat we <an give vou

WW #^ 1^ I ^ E^ lielow timt your money ever bougiit, we mean just wbat we say and only ask t

it Stock manufactured right, graded right, and is riglit ; it won t last long.

We are not goingr to lell you that we will giie you something for nothlBK;
- » » .. m (|,g |,pg( value m the stock listed

rom you an opportunity to pr©T»
Better write us at once for our

proposition.

Some special items which we want to move this month. Quality the kind you have been looking for

at prices that are "right."

1 car 4/4" 10" & up Is & 2s Ash.

1 car 8/4" Is & 2s Ash.
1 car 5/8" Is & 2s Qtd. W. Oak.
1 car 5/8" 3^/^" to 5^" Clear Strips Qtd. W. Oak.

1 car 3/4" Is & 2s & No. 1 Com. Qtd. W. Oak.

1 car 5/4" No. 1 Common Qtd. W. Oak.

Yz car 4/4" 12"& ip Is & 2s Plain Red Oak.

V2 car A/A" 12" & up Is & 2s Plain White Oak.

The John DulWeher Comvany Cincinnati, Ohio

Write CARRIER
FOR LOW PRICES ON HIGH GRADE HARDWOODS,

CYPRESS AND YELLOW PINE

ANXIOUS TO MOVE
4/4 No. 1 and Panel Cottonwood, 22" and wider.

4'4 No. 1 Common Plain Red and White Oak.

2", 3", 4" is and 2s and Tank La. Red Cypress.

U. A. CARRIER
409 BELL BLOCK, CINCINNATI, OHIO

I WANT TO MOVE QUICKLY
The Following Well Manufactured Lumber:
Z <ars 1" Isls & 2nds Clierrv, good

widths and lengths.
1 car 5 4 Iste & -inds Cherry, good

widths and lengths.
1 ear 1" No. 1 Ciininion Cherry,

good widths and lengths.
1 car 1" No. 3 Common Cherry,

good widths and lengths.
500,000 ft. 1" dry Chestnut, all

grades.
200.000 ft. « '4 dry Chestnut, all

grades.

EDWARD C

702 Gerke Building,

750.000 ft. 1" l<iR run Basswood.
30,000 ft. 3" !iiK "in Basswood.
.^0,000 ft. *" loe run Basswood.

1 car 2" Xo. 3 Common Basswood.

2 cars 1" Ists & 2nd8 Ord. Obio
White Oak.

3 cars 1" No. 1 Common Ord. Ohio
Wliite Oali.

1 car 1" No. 2 Common Ord. Ohio
White Oak.

:. BRADLEY
Cincinnati, O.

Do You Want to Buy

Kiln Dried Hardwioods

THE M.

From largest, most
modern kiln in world?

Then write

B. FARRIN LUMBER CO.
Cincinnati, Ohio

Edward Barber, Pres. Alfred Howard, Secy-Treas.
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CINCI NNATI
THE GATEWAY OF THE, SOUTH

CONASAUGA LUMBER COMPANY
General Sales Office, - Fourth National Bank Building

CINCINNATI, OHIO
Manufacturers of Rough and Dressed

POPLAR AND HARDWOODS
White Pine, Yellow Pine and Cypress
Saw and planing mills, Conasauga, Tenn.—35,000,000 feet annual

output—Business of wholesale consuming trade solicited

CYPRESS
Special Low Prices on These Items:

QUICK SHIPMENT from Arkansas City, Ark.

THE HYDE LUMBER CO.
Manufacturers and Exporters

SOUTH BEND INDIANA

MOWBRAY & ROBINSON
SPECIALISTS IN

OAK-ASH-POPLAR
ALWAYS IN THE MARKET FOR
ROUND LOTS OR MILL CUTS

OFFICE AND YARDS
SIXTH ST., BELOW HARRIET CINCINNATI

RED CEDAR
Let us know ^vhen you need any,

we handle the best that grows

als

HARDWOODS
of all kinds

George Littleford,
CINCINNATI

L. W. RADINA & CO.
DEALLRS IN

POPLAR AND
HARDWOODS

CINCINNATI OHIO

66ARE YOU ON99 „^"^\ Make Us an Offer on the Followins: Cars:

Room DRY-IN FINE CONDITION
1 car 3 4" No. 1 Com. & Bet. Qtd. White Oak.
4 cars 4/4" No, 2 Com, Qtd, White Oak.
1 car 3/4" No. 1 Com. & Bet. Plain White Oak.
1 car 4/4" ls-2s Plain White Oak.
1 car 2^" No. 1 Com. & Bet. Plain White Oak,
1 car 3/4" No. 1 Com, & Bet. Qrtd, Red Oak.

2 cars 4 4" No, 2 Com, Qtd, Red Oak,

1 car 4 4" ls-2s Qtd, Poplar,

2 cars 4 4" No, 1 Com, Qtd. Poplar.

5 cars 4 4" No, 1 Com, Poplar,

2 cars 4/4" Log Run Ash.

We, of course, have a complete slock of Quartered and Plain Oak, roplar and Ilickorj-, etc.. in all s^rades

and thicknesses, and will be glad to have your inquiries for anything you may need.

J. V. STIMSON & CO. OWENSBORO, KY.



HARDWOOD RECORD 17

i'l^WW

ITS TIME TO GET SHAPED UP
FOR SPRING AND SUMMER

Goin^ to need any new Saws? Or Knives? Then why not place your order now for the

"FINEST ON EARTH"?

ATKINS SILVER
STEEL SAWS

These famous old Saws have back of them the experience of generations of Saw Makers with
the very latest improvements of the present day.

BAND SAWS
CIRCULAR SAWS

CROSS CUT SAWS
MACHINE KNIVES

You can't go wrong. They give results. Place your order NOW, even if for future delivery,

and be sure to specify "SILVER STEEL." If your regular source will not supply you,

write, to the nearest address below.

General Selling Agents for Covel Filing Room Machinery

E. C. ATKINS (El CO., Inc.
The Silver Steel Saw People

HOME OFFICE AND FACTORY, INDIANAPOLIS, IND. CANADIAN FACTORY, HAMILTON, ONT.
Branches: Memphis, Atlanta, New Orleans, Chicago, Minneapolis, New York, San Francisco, Seattle, Portland, Ore.

VANCOUVER, B. C.
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BUFFALO
The Foremost Hardwood Market of the East

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

Buffalo wants your hard-

vood business and wants it

lecause it can make it to

'our advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

;xperienced in the produc-

ion, purchase, grouping,

:are and shipping of hard-

voods, and this experience

s at the service of every

wholesale consumer of hard-

woods.

We have one of the

argest stocks of hardwoods

leld by any lumber trade

:enter of the country. It

:omprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

ypC' good sawing and fine

:exture.

I. N. Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PAClFrc COAST
FIR and SPRUCE

2 ARTHUR STREET

Hu^b McLean Lumber Co.

Our Snecialty:

QUARTERED
WHITE OAK^

940 ELK STREET

\ Buffalo Hardwood Lumber Co.

We Want to Buy for Cash:
OAK, ASH AND

OTUEB HARDWOODS
1 All grades and thicknesses.
1
Will receive and inspect
B(ocl£ at stiipping point.
Branch yard. Memphis, Tenn.

940 Seneca Street, BuffaloV

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

STANDARD HARDWOOD
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

G. ELIAS & BRO. \\

Buy and Carry Large \\

Quantities of \\

ALL KINDS OF \\

HARDWOODS \\

955-1015 ELK STREET \\

Above all things , else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any

distance within five hundred

miles of Buffalo can usually

be loaded and forwarded the

next day.

Anthony Miller

HARDWOODS
OF ALL KINDS\

893 EAGLE STREET
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THE EAST
BOSTON NEW YORK PHILADELPHIA

Willson Bros. Lumber Co.
MANCFACTCRERS

WEST VIRGINIA
HARDWOODS

FARMERS BANK BLDG. PITTSBURG. PA.
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LITTLE RIVER LUMBER COMPANY
^f^^E^

inbothOradeand

, Measurement /

TOWNSEND, BLOUNT COUNTY. TENN.
Do yijLi ilesire liai dw mils in special thickness .ir widlh' We make it.

We are cutting some of finest MOUNTAIN OAK you ever saw, clean, smooth, and free from
most of the defects that are common in oak. Do vciu want us to cut some to your order? We
would be pleased to do so; thick, wide, clear.

How about some SMOKY MOUNTAIN WHITE ASH, which will please the most fastidious?

This Ash grows to a remarkable size, and retains the strength and resiliency of second growth
stock. This we carry in stock 2" and thicker, hut are glad to cut special orders.

Our soft YELLOW POPLAR is so well known that it needs no introduction. We wish to say
that we aim to cut and carry in stock, at all times. High Grades, in the thicknesses and widths that

others tind hard to make. Of course we have some of the regular sizes, but are always cutting
specialties.

We will have more to say in another issue regarding other kinds of lumber that we cut, and
other specialties.

WE WANT TO MOVE
5 cars 8/4 No. 2 Poplar—band sawn—60%

14 and 16 ft.

8 cars 4/4 No. 1 Com. Plain White Oak.
10/4 and 12/4 Poplar, all grades.

FAUST BROTHERS LUMBER COMPANY
Sales Office

1657 MuDadnock Block
CHICAGO. ILLINOIS

Main Office

PADUCAH, KENTUCKY

YARDS—CAIRO .\ND BROOKI'OKT, ILL.

^ti**f^•f^^(tt^t|tt^t»Mtt^^^•***flht^t^»^*^^****»Mw^t^|1********'^'+ttL

*

*

*

*
*
*

*

•5-

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

*

»

*
*
*
*

*
I

FIRE
INSURANCE

Lumber Underwriters
66 BROADWAY
NEW YORK

. F. PBRBY. Hauaser.

We Must Move Soon
25 cars V 1st & 2nd Sap

Poplar, widths 6 to 12"

LET US QUOTE YOU

Russe & Burgess, Inc.
MEMPHIS, TENN.

OAK FLOORING

Kiln-

Dried &^

Polished

& MFC. CO.
5A RDIS

MISS-

Hoilow

Backed
and

Bundled

Ghas. F. Luehrmann Hardwood Lumber Go.

MANUFACTURERS OF

HARDWOOD LUMBER
"St. Francis Basin Red Gum Our Specialty"

SPECIAL OFFER
50.000' 1%" 1st & 2nd CI. Red Gum.

100,000' 1%- No. 1 Common Red Gum.
100.000' IM" No. 1 Common Red Gum.
20.000' 2Vz' No. 1 Common Red Gum.
60,000' 3" Ist & 2nd CI. Red Gum.

ALL TWO YEARS OLD AND OLDER
Write Ui for Price* on Anythinf in Hardwood Lumber

148 Carroll Street, ST. LOUIS, MO.
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Editorial Comment
General Market Conditions

Xotwithstauding the i-oiitiuuance of liad weather conditions dur-

ing the last fortnight, there has been a very substantial demand

in all commercial centers for hardwood lumber. Sales in the

aggregate are large, but are made up of a multitude of small

orders. Where a few large sized requisitions have been placed.

Ihe general trend is buying for immediate necessities. The rail-

roads have reached a point where they have been obliged to make
•consideraVjle lumber purchases, and there is an unusual quantity

•of requisitions out for bids which will go into the form of orders

within a short time.

The export hardwood trade would be in a fairly satisfactory

•situation today if it were not for the unusual situation of a paucity

of across-the-ocean shipping facilities. There is an absolute dearth

of bottoms at the present time, and ocean rates are showing a

marked advance. Steamship companies are accused of taking new

lousiness at current rates, and neglecting to fill old contracts for

the transportation of lumber. It is said that there are more than

three thousand cars of himlier on track at New Orleans that have

not even been placed on dock, awaiting opportunities to secure

ocean transit. To the extent of nearly one thousand cars, the same

situation obtains at Norfolk, and doubtless there is a good deal of

lumber at other export points awaiting freight facilities.

The good end of plain red and white oak is one of the scarcest

items in the market, and prices are ranging very firm. Owing to a

variation in grade, values placed on oak vary from three to six

dollars a thousand, and it is hard to determine exactly what the

market price is, although it is known that orders for a particularly

liigh grade of plain oak in firsts and seconds was sold in the Chi-

cago market at close to fifty-three dollars a thousand during the

ilast fortnight. In other instances, sales have been made on off-

grade, alleged firsts and seconds, as low as forty-five dollars.

There are very few items of anything like desirable hardwood

lumber that are not in very short supply at points of production,

and it is equally notorious that stocks in jobbers' hands are light,

as well as the holdings of wholesale consumers.

Quartered oak is moving with more freedom ami at more satis-

factor.y prices than iluriug the jiast two years, and the manifest

shortage of jilain oak will undoubtedly materially assist in clean-

ing up the over-stock of quartered oak. On the other hand, the

oak situation is such that many buyers are employing the lower

grades, on which the demand is increasing and values stiffening.

The whole range of southern hardwoods is in about the same

situation. The stock of dry lumber at the mills of nearly all

varieties is close up to the green piles. This is true of ash, cotton-

wood and red gum, and all other standard varieties.

In first hands, in the northern producing hardwood country, the

good end is also down close to green stock, and there is the smallest

quantity of No. 3 on hand in the history of several years' opera-

tions. There seems to be a little surplus of medium grades of

maple, largely utilized in flooring making, but this overstock will

probably be absorbed with the renaissance of building operations

in the early spring.

Owing to the remarkably inclement weather, building opera-

tions have been retarded and materially reduced in volume, which

is making a very unfavorable showing in the hardwood flooring

business. A manifest overstock in manufacturers' hands in both

maple and oak flooring is noted, and the prices of such sales as

are made are on an unprofitable basis to the manufacturer.

Veneer and panel producers are usually fairly busy, but prices

are not on a highly remunerative basis.

With the bulging prices prevailing on mahogany and Circassian,

there is apparently an increased sale of both solid wood and

veneers, with the old story of short supply stimulating a strong

purchasing demand.

Supply and Demand
The fact that supjily and demand are the regulators of values

has been preached in the lumber trade for years, and certainly they

do effect values to a marked degree, but only so to the extent

that both seller and buyer are thoroughly acquainted with the

stock situation that obtains and with the demand in prospect. As
is well known, the hardwood manufacturers of Michigan are thor-

oughly organized, through an association which works closely along

lines of statistical information. Nearly every Michigan lumber

SUBSCRIPTION TERIMS: In the United States and its possessions,
and Canada. $2.00 the year; in foreign countries, $1.00 extra postage.

In conformity with the rules of the postoflice department, subscrip-
tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.

Instructions lor renewal, discontinuance, or change of address,
should be sent one week before the date they are to go into effect.

Both old and new addresses must be given.
Both display^ and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advance of publica*
tion dates.

Telephones:—Harrison 80S6-S087-80S8.

Advertising Representatives; Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa. ; E. W. Meeker, 537 South Dearborn Street, Chi-
cago, III. .^

Entered as second-class matter Miy 26, 1902, at the postoflice at Chi-
cago, 111., under act of March 3, 1879.
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producer is thoroughly acquainteij with the total quantity of stocks

on hand by kind, grade and thickness, of every variety of lumber

produced in the state,—every item that is in over-supply and every

item that is in short su|iply. This information also generally

reaches the consumers of lumber, and with this knowledge ]>os-

sessed by both seller and buyer, it is manifest that prii-i-s are

regulated by supjily and demand.

Beyond question Michigan hardwood manufacturers have in

their association one of the best and most valuable state organiza-

tions tTiat has ever been organized in lumber history. They don 't

fool themselves for a minute; neither do they fool the buyer.

When supply and demand are unknown factors, it is a pretty easj'

thing for a wise buyer to succeed in purchasing short and very

desirable items of stock from a good many i)eople at a price very

much lower than the paucity of stock and the demand uarraiit,

but when both seller and buver are thoroughly acquainteil with the

situation, the buyer has to pay about what lumber is worth under

prevailing conditions.

Wisconsin manufacturers also are allied in a similar association,

lint operators of this state have not yet succeeded in getting sta-

tistics covering the entire pro-

duction of the territory into

such an accurate shape as have

the Michigan men. I'ndeniably

Wisconsin operators are get-

ting to this point, but the aver-

age manufacturer of that state

is not nearly as well informed

about supply and demand as is

the Michigan man.

It seems to Hardwood Rec-

ord that these two hardwooil

lumber associations should be

taken as models by the operat

ors of other hardwood produc-

ing states, and that at least a

dozen more state organizations,

with their work map|)ed out on

the same lines, could be under-

taken to the manifest profit of

everyone concerned. Detailed

statistical work that can be ac-

complished in a particular state

is practically impossible of at-

tainment by a national or-

ganization, but if every hard-

wood producing state had a local organization to collect, collate

and distribute lumber statistics, it would be a very easy matter

for the national organizations to put this information into a com-

prehensive whole to the advantage of all.

It is held in many quarters that there are too many Ininlicr asso

ciations. ami Hardwood Kecord will concede that there are too

many that are failing to obtain specific and valuable results, but

there is no gainsaying the fact that well organized state organiza-

tions, working in harmony with national ones, can accomplish

results unattainable by national associations.

Who Will Survive
liAKIiwoiiD KE(<)UU has Held tor years that the legitimate

lumVter jobber was an absolute essential to the highest efficiency

and best attainment in lumber sale and ilistribution, but for some

time there has been a growing sentiment on the |)art of a consider-

able element of wholesale lumber consumers that it was wisdom

to make purchases direct from manufacturers—to "get nearer the

stump," as they express it, but really to attempt to eliminate tln^

profit that ensues by reason of lumber going through second hands.

(Jne comparatively minor manufacturer of hardwood lumber, in

analyzing this situation, writes that he has ten wholesale consum-

ing customers today where ho had one five years ago.

This editorial is intended by no means to be argumentative, but

UNSOLICITED TESTIMONIAL

Jameg B. Hacep ^ Co.

Simbpr iFartorH

Chicago. Mar. 16. 1911.

Gentlemen:—We consider HARDWOOD RECORD one

of the most valuable trade journals, particularly in regard

to the special field it covers, both to the advertiser and

the subscriber. We cannot offer better proof of our

appreciation of its advertising value than by stating

that we have for years continuously carried our adver-

tisement in this journal.

JAMES D. LACEY & CO.

sinijily a plain statement of facts. Hence it may be recited that

there e-\ist many legitimate hardwood .jobbers in the trade who
will survive and make money, regardless of any sentiment that

may ol>tain among wholesale consumers that they can better them

selves by purchasing direct from the manufacturer.

On the contrary, it is equally patent that the .iobbing element

which depends for profit l)y having recourse to salting grades and
raising tallies will eventually be driven out of the business. But

irregidar ))ractices in lumber transactions are by no means con-

fined to lumber jobbers. There are many manufacturers who are

resorting to just as many tricks of the trade as the most irregular

of the Jobbing element. There are many manufacturers who are

just as proue to ship inferior grades as there are jobbers. Busi-

ness integrity in the lumber business is by no means confined to

any particular element of the traile. Moreover, it is equally patent

that the wholesale consuming trade of the country is mal\ing a

strong effort to secure the grade it buys, and get a thousand feet

for ten hundred, and its trade is being restricted to the element

of manufacturers anil jobbers who will fulfill the i)roniise implied

in its sales contracts.

The larger jiercentage of

hardwood lumber is still made
at small mills, and is made by
lic(i|ili' who produce quantities

varying from two to ten mil-

lion, or less, a year. Manufac-

turers producing a million feet

or more of lumber a month can

|)erha)is secure higher sales ef-

ficiency and better profits by
organizing and maintaining

sales departments, and go di-

rect to the wholesale consumer

with their product. At the

same time it costs a good deal

more money to market lumber

in this way than it does to sell

it in bulk to a jobber, the crux

of whose business existence lies

in the fact that he has money

with which to do business, and

ill the second fact, that he has-

a large acquaintance and an es-

tablisheil trade among con-

sumers. However, there is

scaj-cely a small ]iroducer im

the country who would not be better oft' to market his lumber in

Inilk to the legitimate jobber than by attempting to sell it in fine

manipulation and in the varied assortment required by the renianu-

fact\irer. Moreover, it is the multitude of small ]iroilucers of hini-

lii'r who make it possible for the legitimate jobber to make pur-

chases aiul redistribute stock to the wholesale consumer at a

profit to himself, and at a minimum cost to this class of ]iroducers.

There should be no particular variation in the price at which a

large lumber jiroducer can afford to sell to the large consumer,

and, the price at which the legitimate jobber cairsell to the same

custoiiu>r, secure a fair remuneration for himself, and give the

snuill producer as nundi money for his lumber as he ciinld by .iin

])0Ssibility obtain in attempting direit sales.

Surely the trend of the times points to the extincdion of thff

salted-and-shorttally hardwood lumber manipulator, whether he be

manufacturer or jobber. Buyers are lu'coming wise; jirice buyers-

are becoming fewer; people who utilize hardwood lumber are-

learning that it is a stainlard coininodity that commanils essen-

tially a standard price, and the lower the price thi' poorer and

less desirable i-< ilir luiiil er tlu'x s.-c-nrc

Important Interstate Commerce Decision
The Interstate Commcne ( Onnnissioii li.as ruled that in all cases

where a carri<'r by its tariff h.is estaMishe.l partii-iilar inininuim
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rates as applicable to cars of given <liiiu"iisions, the road must fiir-

uish within six days a ear of the size provided for in the tarifl and
ordereil by the shipper. In case of the road's failure or inability
to do this, the charges for transportation shall be exacted on the
basis of the minimum weight of the smaller car ordere.l bv I lie

shipper.

The particular case was that of WiiJiani K. Xuble vs. the Halti-
inor,' & Ohio Railroad. The complainant is a manufacturer of
cooperage stoek and aske.l for a car thirty-three feet in length, in
which he wished to ship elm hoops. The tariff provide<l a mininmm
of thirty thousand pounds when the car is thirty-six feet or more
in length, and twenty-four thousand |,onnds when the car is less
than thirty-six feet in length. The shipper waite.l six days and
received no car of the dimensions ordered, and accepted a thirtv
six foot car. He was charged for thirty thousand poun.ls weight.
He contemled he should have been charge.l upon twenty-four thou-
sand Jiounds.

The various contentions of the road were overthrown in the
hearing.- and the commission held that the furnishing of a car of
other than specified dimensions ,was a matter of convenience to the
carrier, for which the shipper should not be required to pay. The
six-day provision, it is explicitly stated, is not intende.l to' relieve
carriers from the duty of furnishing equipment within a reason-
able time. It simply gives a definite period beyomi which the ,luty
to furnish other equipment in lieu of that ordered shall attach.
This very just decision will be viewed with much complacency In-
many lumber shippers.

The Veneer Situation Abroad
.\ well known American veneer man nm<le a trip to Great

Brit.-iiii and the Continent last year, and recites the result of his
observations in a recently published article. He says that a very
limited quantity of veneers is used aliroad,—a surprisingly small
quantity and a diminishing amount,—due, first, to the overpower-
ing influence of the last twenty-five years of cheap lumber product
from the United States; secondly, from the fact that luinlier stan
dards are much thinner in Europe than here. Where one-incdi
lumber is employed here, three-eighths, one-half and five-eighths
inch are the standards there. Third, much of the cabinet work is

done in small cellar and garret shops by haml. and where machin
ery is employed at all the power is expensive, the equipment crude
ami veneer work not generally practiced. Fourth, the cost of
veneers, which are often cut too thick au.l on very antiquated
and poor machinery, is a very expensive method. He lielieves
that the average cost of producing veneers abroad is seven times
as great as it is here, and the quality is not nearly so good.
The first point the writer makes is an interesting one—that the

paucity of demand for veneers abroad is due to the extremely low
price at which American high-grade solid wood is sold, which
should bring producers to a realization that improved efliciency
and increased f.orest conservation will naturally come about only
with higher prices being attained for the magnificent hardwoo.l's
that grow in the Ignited States.

Is Oak a Cabinet Wood?
As is well known, for some years jiast a considerable quantity

of Japanese oak, in the form of timber and lumber, has been
imported into this country through Pacific coast ports. While
this oak is not of as good a character as the American wood, it

comes into direct competition with oak grown in the Mississippi
valley section. Up to date this lumber has been classified the
same as ordinary lumber imjiorted from British Columbia, and if

takes the same dut.y, $1..5(l a thousand feet.

It is held by some of the Pacific coast hardwood operators that
Japanese oak lumber should be classified as cabinet wood and take
the higher duty imposed on this class of material. They argue
that, regardless of the fact that Japanese oak is not reall/a high-
class wood, it goes into almost exclusive use on the coast for
cabinet purposes, and therefore should be so classified.

This is a matter that is worthy of being taken up with the
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customs c(dlcctors at Pacific coast iiorts. which will insure a
ruling frnni the Washington department on the subject.

A "Peach" of a Ruling
It will b.. recalled that about two years ago the Michigan Hard-

wood .Manufacturers- Association made a plea to the Interstate
Commerce Commission that certain sections of the stale were being
discriminated against on the lumber rates prevailing to the Pacific
coast. The commission took the matter under advisement, and
something over a month ago rendered a decision which, within the
last few ilays, has been publishe.l. The gist of the ruling ilivides
the lower i.eiiinsula of Michigan into two sections— one south of a
line drawn between .Muskegon and Saginaw, incUuling these two
cities and (irami Kapids, and the other between this line and the
Straits of Mackinac. The rate fixe.l to the Pacific coast on lumber
products from th.^ area south of the line noted is eighty cents a
hundred; the section between the line and the Straits of Mackinac
at eighty.five cents a hundred, which is the rate that has obtained
over the entire lower peninsula for several years. The area from
the mirthcni peninsula i„ 1 1„. Pacific coast remains at seventy-
five cents a hun.lred, the same as has obtained for some vcars.
The order is directed against all transcontinental lines.
The decision was evidently brought about from a want of knowl-

edge of the commission covering origin of lumber .shipments in the
lower peninsula, as there are little or no shipments of lumber south
of the line across the lower jieninsula, and practically all such
lumber and flooring products as reach the Pacific coast originate
north of the line, and in the northern peninsula.

It is a ruling that makes the lowest rate on the most remote
territory; next higher rate on the clo.sest territory, and a still
higher rate on the territory between the other two sections. It
certainly is a -'peach" of a decision, an,l the only consolation
Michigan lumber manufa.-turers can have is in contemplating the
fact that eighteen out of twenty-three recent decisions of the
Interstate Commerce Coinniission have been reversed by the courts.

Getting Rich Quick in Lumber
It is apparent, frnni an article printed in this issue, that the

affairs of the International laiinber and Develo|.meiit Company,
with heftdquarteis at Philadelphia, are nearing a climax. Hardwood
Eecord has foun.l it necessary to devote a good deal more space,
during the past six years, to this get-rieh-quick enterprise than its'

real worth warranted. However, alluring prospectus and adver-
tisements, backed up by the linguistic skill of agents, have tempted
thousands of jieojUe to entrust their good money to this concern,
with the idea that they were making an investment that would
give them fabulous returns.

The institution is now in dual trouble. Primarily, the postoflBee
authorities are engaged in investigating its system of doing busi-
ness on the assumption that it has obtained moneys by fraudulent
use of the mails. Again, a number of the stockholders have entered
a charge against John R. Markley and Isaiah B. Miller, alleging
that they organized this company for the purpose of defrauding
the public, and filed a suit in equity in the United States District
Court of Philadelphia, on February 28, asking for the ajipointment
of a receiver for the concern, upon the further allegation that the
corporation is insolvent and its assets are being wilfully wasted
by mismanagement. Defendants in the suit also include the officers,

agents and attorneys of the company.
The application for receivership for the International Lumber

and Development Company, which was returnable on March 5, on
motion of the attorney's for the prosecution, was postjioned. The
attorneys explained to the court that it was their intention to go
into the courts at Wilmington, Del., which state issued the com-
pany's charter. The original application was for a tenqiorary
receivership, and it is now understood that a demand will be made
for a permanent receivership. It is a rather difficult case to handle,
inasmuch as the institution apparently has no creditors, and it has
paid dividends to stockholders as agreed, regardless of the source
from which it obtained the money with which to do so.
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FOREST CONSERVATION vs. COMMON SENSE

'"-'^"

LUMBERMAN (talking to himself)—That tree will make five hundred feet of cull lumber, for which I can get

four dollars. It will cost me six dollars to fell and cross it, log it, saw it, pile and season it, and market and ship

it. Shall I be a forest conservationist and a lobster, or shall I let it stand and burn in due course, and cut some

other tree on which I can make two dollars?
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Builders of Lumber History
NUMBER CVIX.

GODFREY VON PLATEN
(See Portrait Supplement

)

The state of Mic-higau has j)roduced many himlxM-iiien of notable

foresight, skill and success in lumber affairs, and probably shows
a roster of fewer failures than any other lumber producing state of

the Union. Involved in the history of this great lumber manu-
facturing state are perhaps more examples of men who have
achieved distinction and wealth, and have contributed more to the
building of lumber history than those iu any other commonwealth
of the country.

The geography of the state; the high general quality of its

timber; its comparatively level lands, making logging economical;

and its location near the center of a vast area of wood utilization,

has made for success in lumber operations in this state that could

not otherwise have been so generally achieved. The state, being so

regularly penetrated by logging streams, and having such a great

number of desirable harbors along the Great Lakes, renders transpor-

tation of both logs to the mills and lumber to the markets cheap,

and these factors have contributed to holding down rail freight rates

when numerous railroads penetrated evei-y tiniber section of the state.

Originally large areas of Michigan were comprehensive bodies of

white pine, and the greater portion of the remainder of both the

lower and upper peninsulas of Michigan were originally solid bodies

of hardwoods, hemlock and cedar. Making money, based on low

stumpage values in white pine, a wood in such surpassing apprecia-

tion, was comparatively simple, as all operations on a single variety

of wood are. When in later days it came to hardwood production,

operators have found that they had about a half dozen varieties,

which it was necessary to analyze, manufacture and distribute in a

scientific way. Hence, hardwood operations in the state of Michigan

have been simple problems compared, for example, with the manufac-

ture of hardwood lumber in the mountain areas of the country, where

frequently twenty or more varieties of wood are found, each of which

had to be manufactured and marketed under distinct and varying

plans.

Friendly then, to the lumber operator, the state of Michigan

has been a land of opportunities, and it was necessary to only take

advantage of these opportunities to achieve success. This is the

belief of a successful man, "at once of a retiring and modest dis-

position, who has contributed to no little extent to the building of

lumber history in the Wolverine state. Eeference is made to God-

frey von Platen of Grand Kapids, Mich.

Mr. von Platen was born on the estate of Gruenow, Mecklen-

burg, Strelitz, Germany, April 11, 1867. His father and family

moved to Chicago when Mr. von Platen was two years old. The

father entered the wood and coal business. The lad attended the

public schools of Chicago and was graduated in 1881. About this

time the family moved to Advance, Mich., w'here the son became

interested in the possibilities of the lumber business, which he

entered in 1888. As Mr. von Platen expresses it : "I found in this

region the opportunity, and took advantage of it, and am entitled

to no distinction for having achieved a modest success by anticipat-

ing the results obtainable by diligence in the opportunity presented.

Many other men have accomplished as much. '

'

Mr. von Platen entered the lumber business in 188S, as above

noted, and for years employed himself as sawyer, filer and edger-

inan, anti thoroughly acquainted himself with every detail of lum-

ber pioduction. In 1897 he erected a mill at Boyne City, Jlich.,

and since that time has been actively engaged in the manufacture of

lumber at this point. A few years ago he made extensive pur-

chases of additional timber properties near Iron Mountain, Mich.,

and organized the Von Platen Lumber Company at that point, of

which he i the principal owner, building a mill and railroad, and

since that time has had a second operation at this location. His

present hardwood lumber cut at Boyne City is approximately ten

million feet per annum, and at Iron Mountain, fifteen million feet.

Mr. von Platen observes he attributes as the chief factor to the
making of his success as a lumberman, the thoroughly loyal and intel-

ligent CO operation of his subordinates. He feels that without having
had the aid of such faithful and intelligent associates as M. .T. Fox,
who is now in charge of the Iron Mountain plant, and Ima Van
Leuven. manager of the Boyne City plant, his success would not
have been nearly so marked. In fact, to these and other loyal as-

sistants, Mr. von Platen gives more credit for his success than he
does to his own individual efforts.

However, Mr. von Platen, as before noted, is a very modest man,
whose name is but seldom seen in lumber literature. As a matter
of fact, beyond being a man of indefatigable industry, he is a
surpassing student of lumber affairs, not only in his own state
but of the country over. He is a man remarkable for the strength
of his opinion when once he has thoroughly digested a given busi-
ness problem. He is a strenuous believer in commercial integrity,
and de[>recates every phase of the lumber business that does not
insure the highest standard of commercial morality. He is espe'
c-ially antagonistic to any form of tampering with grade or meas-
urement, and believes that the success of lumber manufacturer
and jobber alike lies in the making of honest and standard grades.

There may bi; other lumber manufacturers in the country who
believe in the same tenets in this lespect as Mr. von Platen, but
there are few who carry out the distinction ir the painstaking way
that he does :n his entire lumber manufacturing, assorting and
sales history.

Mr. von Platen has a very pleasing personality, and is a very
forceful and convincing speaker on all topics in which he is inter-

ested. His reputation for integrity, both of intent and fulfillment,

stand second to no man's, and it is with no little gratifica-

tion that Hardwood Eecord has the pleasure of publishing this

brief, though inadequate sketch, and the accompanying portrait

supplement, of a man who insists that he has no lumber history,

nor is entitled to any credit or distinction for the part he. has
played and is playing in the making of American lumber history.

The French Cork Industry
A report from the consular .agents at Toulon, France, advises

that shipments of waste from the cork factories of the Toulon
district to the United States have abnormally increased within the

last two years. Cork waste bulks approximately 225 cubic feet tO'

the ton.

In the process of manufacture into corks for bottles, the cork-

slabs produce a considerable quantity of clippings or shavings. It

is chiefly this waste that is shipped to the United States. In 1911
these shipments had a value of more than $74,000, as against less

than $29,000 in 1910. Cork bark was also exported during 1910 to

the value of more than $28,000. This waste is largely employed
in the United States for insulating material, the particles being

compressed under great heat and require no additional binder.

It is well known that the variety of oak known as the cork tree

is rapidly being disseminated, and the Department of Agriculture

is now attempting experimentally the growing of trees in Cali-

fornia. It is expected the experiment will prove successful and
that the cork can be grown in that section of the United States.

It is said that last year's planting has been satisfactory, and it

would appear that this region has suitable climatic and soU condi-

tions for growing this variety of oak. Hence it wUl resolve itself

into a question of economic conditions, as to whether or not the

industry can be commercially established. United States annually

purchases nearly six million dollars worth of raw and manufac-
tured cork, the chief country of export being Portugal, with Spain
furnishing about half the quantity of the first named country.
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The Low Grade Problem
Editor's Note

The following article on the subject of tlie low-grade lumber problem, and especially its relation to forest
conservation, is one of the most intelligent ami careful analvses that h;is ever been made on this important
subject. The article was wrilti-n b.v Bruce (liiell. sales manager of the ("ummer-Diggins Company. Cadillac,
Mich., and presented at the recent Chicago annual meeting of the National .-\ssociation of Box Manufacturers.
Mr. Odell is one of the foremost practical stuiients of hardwood lumber utilization and conservation in the
country, and his figures and deductions are accurate anu authoritative. The paper constitutes an important
contribution to the suljject. and should interest every lumber producer. The concrete facts pertaining to lumber
production and forest conservation tliat have been acquired atul so successfully employed by Mr. Odeli and his
confreres in Michigan are worthy of study and duplication in every hardwood producing state in the country.

1 sliall confine my paper to low-grade liard-

wooil lumber from the viewpoint of the Mieli-

igan manufacturer, anil primarily as seen by

the members of the Michigan Hanlwood Manu
faeturers' Association, who represent, as va-

riously estimated, seventy-five to eiglity per

cent of the hardwood lumber production oi

Michigan.

Our association has carefully prepared quar

terly reports, since July, 190(1, showing the

amount of hardwood lutnber of the various

size.-;, kinds and grades at the mill, or yard of

each manufacturer; the amount sold, and the

amount unsold, and in .laiuuiry of each year,

a report of the amount of hardwood lumber

produced by each member during the preceding

year, and the estimated cut for the following

year. This we have found absolutely reliable

information as to the available supply, and a

comparatively reliable inde.x to market condi-

tions.

It is reliable for the reason that all of the

reports, except the estimated cut for the follow

ing year, are based, not on the impression of

any one manufacturer or dealer, nor on the

Judgment of any set of manufacturers or dealers, but on the actual

inventory of each manufacturer. Our experience of the past six

years has proven that these reports are honestly and accurately made.

Tlw estimate of the cut for the succeeding year has also inoven very

accurate as, in the absence of some unusual \Hiforeseen conditions,

such as severe storms or disastroous fires, the estimated cost often

comes within one or two per cent of the actual cut. Our experience

has also demonstrated that, while our membership represents only

approximately seventy-five per cent of the hardwood lumber produced

in Michigan, conditions as shown by our reports, not only fairly

represent the proportionate cut of the entire state of .Michigan, but

that of practically the entire northern, hardwood district.

I mention these facts for the reason that I may make sonn'

positive statements, and some of you being "from Missouri," 1

want -to show you at the beginning that the statements are backed

up by reliable informatioii.

Assuming that the members of the Michigan Harilwood Manufac

turers' Association produce seventy-five per cent of the cut of

hardwood lumber in Michigan, and the best information we can get

leads us to believe that this estimate is correct, Michigan has pro-

duced annually, during the past six years, approximately five hundred

and forty million feet of hardwood lumber, about one third of which

is No. 3 common or eull. To this add the No. 2 common and we

have approximately one-half of the entire cut or two hundred and

seventy million feet per year of what is ordinarily termed low-grade

hardwood lumber.

The total annual production during the past six years has not

varied materially, and while there will be some decline in the annual

production, there will not be an alarming decrease in the amount of

low-grade hardwood lumber produced per year in Michigan during

the next five years. Many manufacturers in Michigan, some of Ihem

large producers, will finish their cut during the next one, two, or

five years, but there will be enough of them resume opera

tions in some other locality to keep the average yearly production

iii:i.i.. i-.\iiii.T.Ac. \iiiii.

reasonably close to that of the past five years.

After five years, however, you may expect a

very shtirp reduction in the annual produclion

of hardwood lumber in .Michigan, as within

five years more than twenty-five per cent of the

manufacturers will have finished their cut; eight

years will see forty per cent of them cut out,

.•ind ten years will leave less than fifty per cent

still in the business. After five years nearly

every manufacturer of hardwood lumber in

.Michigan that finishes his cut at his present

locality will be out of the business for good,

as 'he will be unable to secure a further supply

in that state.

While, as previously stated, there will not be

:in alarming decrease in the total annual pro-

duction of hardwood lumber in Michigan dur-

ing till next five vehrs, there will be quite a.

reduction in the amount of low-grade lumber

available to the i)ox manufacturer, owing to

an element that has only recently entered the

northern hardwood district to such an extent

as lo seriously influence the sujiply of low-

grade hardwood lumber, I have reference to

Ihe demand for sawed railroad cross-ties made
from iKuMlicrii liai .h\ oods. We are reliably informed that one railroad

system took mil "1' .Midiiyau during the year I!)ll approximately

8(1(1,000 ties, ami that this one railroad system will require from

Michigan during 1912 about 1,.500,000 hardwood ties. This is only

one of many railroads that will consume low-grade hardwood lumber

in the form of ties at a rapidly increasing rate.

The tie business put a very ]ierceptible mark on the production of

low-grade lumber as lundier, in Michigan during the year 1911, as is

shown by our statistics regarding No. 3 common. I quote as follows

from our secretary's annual report in .lanuary of this year:

"Total amount of No, 3 common hardwood lumber at the mills or

in the yards of members of our association on Jan, 1 of the years

named were, 1910, seventy-four million; 1911, seventy-two million;

1912, forty-four nnllion,"

The fad that the eight liundrcd thousand ties takcu out of

Michigan by one railroad system during 1911 is the equivalent of

twenty fi\c million feet of lumber, and that our members hail on

.1.111. 1. I'.M'J. twenty-eight million feet less of No. 3 conunon hard-

wood lunibci- than they had Jan. 1, 1911, is quite significant—

a

significance that S|ie!ls higher prices for low-grade northern liardwood

lumber during lin2 at least, and probably for all time in the future

than iirevailed during 1909, 1910 and 1911,

Kxtensive tests and experiments covering a period of forty years

ha\e fully demonstrated that maple, beech and birch ties, properly

treated by many of the numerous processes to preserve them against

decay, will last longer and give more satisfactory scrviio than the

untreated ties from any of the other woods used for that purpose

heretofore. As the expense of freighting oak ami nuiny of the othei

southern woods, heretofore used almost exclusively for ties, to the

northern railroads will nearly equal the cost of treating northern

hardwood ties prodiwed right on their lines, the northern railroads

will look more and more to the northern liardwood district for their

supply of cross-ties.

So much for the prob.able supply of low grade northern lianlwiMM;
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lumber, and now tor something general in regard to probable future

prices. There has been a general demand all over the world, and

probably because it is nearer home, it seems to us that this demand

has been more insistent in the United States than elsewhere, and

for the same reason it seems to the lumbermen that the demand has

been loudest for conservation of the American forests. The lumber

manufacturers of the United States have been accused of criminal

negligence and wilful waste in the manufacture of their timber.

Volumes have been written on the subject, and thousands of speeches

made by eloquent orators, to prove that lumber manufacturers are

wilful criminals for wasting our resources. Gentlemen, has it never

occurred to you that the same element of human nature is found in

the average manufacturer of lumber as in manufacturers of any other

line? Notwithstanding the fact that lumbermen are popularly

pictured with horns and hoofs, they are after all just as human as

you and people of any other occupation or business. The same

elements of selfishness and generosity, honesty and dishonesty run

through the average manufacturers of lumber as they do through the

average men of any other line of business, and to no greater nor

lesser extent. "We are no worse than the worst of you, and we are

just as good as the best of you.

Too many times people without education will criticise the teacher,

and people without children, write volumes and talk eloquently on

how to bring them up. So it is with the fanatic on the conservation

of the forests. You have heard many assail the lumbermen, try to

tear down present methods and predict disaster for the future, but

how many have even suggested a real remedy. It would be difficult

for you to name even one. It requires no brains to criticise and try

to tear down, and he who does so with nothing better to offer is a

"knocker" who should be without honor and despised of all man
kind. In the following statement I make no claim to originality.

"Many have heard the voice of wisdom, but few will heed it.''

Many people, in fact nearly all people, are loth to heed or believe

what seems to be unwelcome advice. Dr. C. A. Schenck, director of

. the Biltmore Forest School, one of the greatest students of economical

methods of forestry, one who has had an unusual opportunity to

study practical conditions right on the ground, in nearly all the

principal forests of the world, states very emphatically that we will

never be able to practice real forest conservation in the United

States without higher prices—very much higher prices for lumber.

Would the jieople generally shout so loud for forest conservation if

they knew it meant higher prices for lumber, especially so if it

meant higher prices for low-grade lumber?

The people liave been led by some of the politicians, by some of

the '
' knockers,

'

' and possibly by some box manufacturers, to believe

that they are entitled to and should demand cheaper low-grade lumber.

As previously stated in this article, a little more than half of all

the hardwood lumber produced in Michigan, and we have just as

good a general run of hardwood in Michigan as in any other state

in the Union, is composed of the grades known as No. 2 common

and No. .3 common, generally known as "low grade." Taking

northern hardwoods as a whole, they produce about the following

proportions of low-grade lumber to each thousand feet cut, viz.

:

No. 3 common, about 340 feet; No. 2 common, about 160 feet, or

500 feet out of each 1,000 feet cut is low-grade, and this estimate

is conservative as it will take better than the average of northern

hardwood to produce as much as fifty per cent high-grade lumber.

Now the average price f. 0. b. ears at the mills or the average price

received by the manufacturer of northern hardwood lumber during

1909, 1910 and 1911, has been as follows: No. 3 common, about $S

per thousand; No. 2 common, about $14, an average of rather less

than m.ore than $10 per thousand feet. Now here is the other side

of it. It costs the average manufacturer of hardwood lumber in

labor, and other expenses to log, haul to his railroad, load on cars

and transport to his mill, saw into lumber, pUe in his yard, hold until

dry, sell, load on cars, taxes and other charges, not less than $11 per

thousand feet, or a loss of $1 per thousand on more than half the

lumber he produces. This loss is based on actual labor and manu-

facturing costs and does not give him any compensation for stumpage.

Gentlemen, will you or a fair minded people knowing a condition of

this kind, persist in demanding cheaper northern hardwood low-grade
lumber? Is it right; is it fair to do so?

Many of the politicians and wise guys, and unfortunately some of
the box manufacturers, will cite to the public some particularly high
jiriccd item in hardwood lumber as an example of exorbitantly high
jirices, and purposely leave the impression with the people that this

is a fair example of all the prices that the manufacturers are getting.

They do not tell the people that more than half of the lumber pro-

duced does not bring the cost to manufacture; that the particular

item carrying the seemingly exorbitant price does not constitute more
than one, two or five per cent of the entire cut; that it includes a

wholesaler's and a retailer's profit, and a transportation charge, many
tim.es equal to the cost to manufacture.

When you come to consider that the 500 feet of high-grade lumber
out of the 1,000 feet produced must take care of the loss of $1 per

thousand on the 500 feet of low-grade; that the 500 feet of high

grade must take care of the stumpage used in producing the whole

1.000 feet; and that this same 500 feet of high grade must also

provide the manufacturer whatever profit he gets for manufacturing

and marketing tlie 1.000 feet, is it any wonder that at least a part

of this same 500 feet loaded down with all of its poorer relations

should bring a seemingly high price?

Just a word further in regard to prices, who and w-hat makes

them. The manufacturer can and does reasonably claim that the

consumer has as much or more to do with the making of lumber
prices than he, the manufacturer. Take as an example the fall of

1906 and up to midsummer in 190". Early in the'fall of 1906 No. 3

common hardwood lumber, such as maple, beech and birch, was selling

on cars at the mills at $7.50 to $8 per thousand feet. By October 1,

Iftiiti. it became apparent to members of the Michigan Hardwood
Manufacturers' Association, through their combined stock reports

and the unusual activity of buyers, that there was a decided and

unusual shortage of this particular grade. By January 1, 1907,

prices had advanced to about $10 per thousand, and some manufac-

turers with the courage of their convictions held on until March and

sold as high as $12 per thousand—the first and only time in the

history of the northern hardwood industry when manufacturers

obtained manufacturing cost for their low-grade lumber. By th?

time the cut of the winter of 1906 and 1907 was in condition to use,

prices had dropped back to $9 to $10, and held at about these prices

until the fall of 1907, when you all know what happened. On January

1, 1908, our members showed thirty-eight million of No. 3 common
hardwood lumber as against twenty-three million on January 1, 1907.

This stock kept constantly increasing and by January 1, 1909, it

reached fifty million, January 1, 1910, seventy-four million, and what

box manufacturers did to lumber manufacturers in the way of prices

for No. 3 common hardwood during 1908, 1909. 1910 and 1911 was

something that I hope we may never again experience; for as you

know, large quantities of this grade sold as low as $6 to $7 pe

thousand at the mill, fully $4 per thousand less than the manufactui.

ing cost. January, 1911, showed seventy-two million, a very slight

decrease in stock but not enough to influence prices materially, but

along comes the tie business and our stock sags back to forty-four

million January, 1912. \ATiile some of you box makers, as the old

saying goes,
'

' do not know the war is over, '
' we lumber manufac-

turers think we have reason to believe it is, and consequently are

hopeful for better prices for low-grade hardwood lumber.

Some of these details may be tedious, but I have gone into details

somewhat to show that prices are regulated, solely and entirely, by

supply and demand. While many of the manufacturers of hardwood

lumber knew positively back in the winter of 1906 and 1907 that a

$12 price for No. 3 common maple, beech and birch was too high, and

would eventually prove a boomeiang to swing around and smite us, we

were just as powerless to prevent this unusually high price as we

were to prevent the ruinously low price of $6 and $7 lumber later on.

The high price for No. 3 common hardwood in the fall of 1906,

however, taught us a lesson in forest conservation—a lesson that will

illustrate a point previously raised in this article, and a point that

may ultimately be of benefit to box manufacturers and other users

of low-grade lumber. I have in mind the fact that if the manufac-
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turer of hardwood lumber can secure the manufacturing cost for low-

grade lumber, he will produce more of it, and he will also take from

his timber lands at least twenty per cent more lumber than he is now

taking from similar timber land. To be more specific, the manufac-

turer of northern hardwood lumber, who is now taking ten thousand

feet per acre from his timber land, will, if the low grade brings him

manufacturing cost, take off twelve thousand foet per acre.

Under present cost and market conditions fully twenty per cent

of the hardwood timber is left on the ground to be of no benefit to

anyone; in fact, the land is worth more with it olT than if left on.

Now right here is where the ranter of forest conservation gets in

some of his deadly work, and cites the example of wilful, malicious

waste, but here again comes in the human element in lumber manu-

facturers, the same as in other manufacturers. It will take many

volumes written by self-styled learned men, and a great deal more

oratory to convince the lumber manufacturer, the box manufactur-

er or anyone else that it is waste to leave a thing that you can get

only sixt.y cents to seventy cents for when it costs you one dollar

to save it.

This twenty per cent or more of timber that is left on the land is

not all low grade, as it does contain some high-grade lumber, but the

proportion of high grade is limited, and as both low grade and high

gi'ade are done up in the same package, you cannot take one with-

out taking the otlier, and to make it profitable to take all of it, the

low grade must at least pay the cost of taking. Cost of stumpage is

not a consideration in this item, as that has been provided for in the

amount now taken off. Just remember that this forest conservation

matter, at least that part of it pertaining to the so called immense

waste, is up to the users and consumers of low-grade lumber. If you

are willing to pay for conservation, you can get it.

\;ji;!;&hJiiy\>iv/x^x;>taiKtttJi;y^tiaaitiJimi^^
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In response to repeated inquiries of a number of concerns, Hard-

wood Kecokd has dug up some rather interesting data concerning the

relative merits of the different woods employed for pattern making

purposes. Investigation, conducted at several large pattern shops in

Chicago, shows chiefly the utilization of three kinds of wood, i. e.,

white pine, cherry and mahogany. White pine has always been used

primarily in the manufacture of patterns, and still furnishes the prin-

cipal supply of material for this purpose. Owing to the high price of

Xo. 1 shop and better white pine, which are the grades employed for

pattern making, California sugar pine is substituted to a considerable

extent in many pattern shops where large castings are made. Sugar

pine is regarded as the best substitute there is for white pine, but it is

not as satisfactory for the reason that the tiny '

' sugar streaks '

' in

this wood are prone to ooze resin even through the varnish finish,

which often results in a rough casting. However, by the employment

of a heavy coat of varnish, this deficiency of the wood is not diiBcult

to eliminate. While both white pine and sugar pine are inferior to

cherry and mahogany, their lower price makes them more generally

employed for pattern making purposes. It has been estimated that

patterns made in cherry and mahogany can be used several thousand

times, whereas a softwood pattern would endure only about one-

quarter as long a period. Constant use will gradually wear off the

sharp edges that are all-important in the forming of an accurate

mold. When this occurs the usual remedy is to champfer down the

blunted corners and set in duplicates of cherry or mahogany. In

core boxes, it is a common practice to glue a hardwood veneer over

the pine. Only small or delicate patterns that are liable to be sub-

jected to unusual wear are always made of hardwoods. The larger

patterns, such as gear wheels, have their teeth made of hardwood, and

the framework of pine.

Generallj' speaking, any wood that tends to either shrink or swell

is poor material for pattern making. Experience has shown that pine

will shrink considerably in width, and will also expand materially

when placed in contact with the moist core-sand. This latter ob.jec-

tion, however, has largely been overcome by varnishing.

Considerable quantities of the three above named woods are util-

ized each year by the big pattern concerns of the country. As a

single instance of the extent of consumption, the Chicago branch,

alone, of the Allis-Chalmers Company of Milwaukee, consumes each

year 175,000 feet of pine and 1,500 feet respectively of mahogany

and cherry.

The process by which castings are made is an interesting one to

watch, but difficult to explain clearly. Blue prints are first made of

the special casting desired, and from these the wooden patterns are

made. In order to get the impression of both sides of a pattern in

the sand from which the castings are made, it is necessary to make

the pattern in two halves, fitted closely together by means of wooden

pegs. The upper or peg part of the pattern is known as the " cote,
'

'

and the lower part is the "drag." Inasmuch as the pattern repre-

sents space merely, it would be impossible to make a casting from

it alone. Hence core boxes are used in connection with those pat-

terns in which any recesses or projections occur and make it impos-

sible to draw the pattern from the moist sand without disturbing

the impression made in it. Core boxes, like patterns, are always made

in two sections.

A core is made of a mixture of sand, flour and resin, which when

baked becomes about as hard as wood. In the case of very large

cores, a quantity of sawdust is also added to the mix-ture. When in

the oven this sawdust burns out, leaving tiny holes through which the

gas, generated by the metal shaping around the core, can escape

without doing any damage.

The pattern is first put into a '
' flask,

'

' i. e., a hollow box of two

or three inch stock, filled with damp sand mixed as above stated.

The sand is then packed in around the pattern tightly, up to a level

with the top of the '

' flask,
'

' when it is swept off and leveled with

a straight-edge. A wire is now used to make air holes through the

hard-packed sand and the pattern is removed, leaving a perfect

impression. This same process is gone through with both halves of

the pattern. The cores arc made with the core boxes in a precisely

similar manner. The sand impressions thus made are then shoved

into an oven on steel plates, where they harden, and after cooling

and glueing or wiring the halves together, the mold is complete.

Casting consists of pouring moulten metal down through a hole in

the sand left for that jnirpose. The metal thus fills the opening left

by the pattern, and shapes a metal figure exactly like the original

wooden one. The man pouring in the metal can gauge the precise

amount desired by watching it rise through another hole made in

the sand before baking.

As the moulten metal is poured into the molds, a kind of vapor

can be seen arising from all the small holes punched through the

sand. This is the gas generated by the hot metal, and were it not

thus provided with some escape, it would form a pocket and prevent

the metal from completely filling the hole. Castings take several

hours to cool, after which the sand can be readily crumpled away.

Maple Stain
A i-orrespondent suggests that niajile stain is of three distinct char-

acteristics, and that inspectors should be educated to consider them

accordingly.

First: The light blue or purple stain from tap holes or knots,

which damage the wood only where color is an essential.

Second: The dark stain caused by improper piling or the action

of the weather, which injures the color, and is likely to impair the

strength.

Third: Stain caused from souring sap, generally occasioned by

the timber being left too long in the woods, or out of water before

being sawed, which starts dry rot and disintegration at the ends of

the log and under the bark.



In Hardwood Record of February 10 was published a table

from a pamphlet entitled '
' The Wood-Using Industries of Illinois,

'

'

issued under the direction of the Department of Horticulture of

the University of Illinois, and of the Wood Utilization department

of the United States Forest Service. This table showed the con-

sumption of woods by remanufacturing institutions in the entire

state of Illinois, and in the city of Chicago.

In eoiinection herewith is published another table from the

same work, indicating the quantity of lumber manufactured in

the several wook-working industries throughout the state, with

figures indicating the sources of supply of the various woods

fmployed. The facts presented in this table are almost as inter-

esting as the one originally published, and should be of inestima-

ble value to sales managers in analyzing the distribution of their

lumber jiroducts.

These classifications emphasize clearly the channels into which

wood is converted in its final form. Concerns making simOar

or closely related products are grouped together. A growing tend-

ency toward specialization subdivides the industries into corre-

lative groups. When several concerns specialize in the production

of a commodity or similar commodities", their specialty is termed
an industry. For example, twenty-two manufacturers make pic-

ture mouldings only; packing boxes, cigar boxes and trunks are

clussified separately, instead of under one general heading.

Both tables are well worth a careful study by lumber salesmen

as the vast quantity of lumber consumed in sundry specialized in-

dustries in the state is larger than the average lumberman would
have believed possible. Such lumber manufacturers and jobbers

as have stock to supply these specific needs can therefore assist

their business materially by a closer study of specific requirements

in these several lines, and thus develop closer commercial rela-

tions with these manufacturers.

It will be noted that what is ordinarilj' known as the furniture

industry has been separated into groups, involving case goods,

chairs, tables, couch frames, parlor furniture frames, etc. It will

be found that when these various items of consumption are put

into one footing, it demonstrates beyond peradventure the claim

often hitherto advanced that Chicago is the largest furniture pro-

ducing center in the world^and not only the largest, but several

times the largest.
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It will be surprising to know that the wood (.'ar building demand
amounts to more than four hundred million feet annually, and that

boxes and crating consume- nearly as much in quantity. The other

large factors of lumber consumption are involved in the sash,

door and interior finish industry, farm machinery, furniture, pianos

and organs and cooperage.

Getting down to similar factors of consuiniJtion, it is surely sur-

prising to note that nearly twelve and a half million feet of lum-

ber are consumed in Illinois annually in the making of handles;

that nearly eight and a half million feet are consumed in the

manufacture of laundry machinery and accessories; that electrical

apparatus consumes more than seven and a half million feet, and

refrigerators nearly six million feet.

More than three million feet of lumber are remanufactured into

the form of ladders; nearly three million feet into trunks and
sample cases; more than two and a half million feet into sport-

ing goods; and nearly two and a half million into meat blocks, etc.

Wood utilization is certainly an interesting study in this great

central state of wood consumption, and it must further be

recalled that the city of Chicago alone consumes more than sixty-

two and a half per cent of the annual total of 1,781,536,12(1 feet.

The office of Wood Utilization of the Forest Service is continuing

this work in securing similar data in other chief wood consuming

states of the country, and already has figures together for nearly

the entire range of territory that constitutes the large wood con-

suming area of the United States. Supplemental reports covering

various states from this data will be published in Hardwood
Record from time to time.

'

'^
:
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Veneer and Its Uses
VENEEES IN CASKET MAKING

All things come to him who waits, says the proverb, and while

it is probably true that the waits required in order to secure a

number of desirable things would be prohibitive, considering the

allotted span of life on this mundane sphere, it occasionally hap-

pens that things turn out all right just by letting them develop

along natural lines. A case in point is the coffin industry in its

relation to the use of veneers. .

Not many years ago the makers of caskets called on the veneer

people to supply them with stock for their curved ends, where
solid material could not be used without ditficulty, and where the

built-up piece served the purpose well and was also cheaper. The
business was sizable, although not large, and the manufacturers

of thin lumber suggested to a good many members of the consum-

ing business that built-up stock could be used to advantage in the

remainder of the work.

"What are you trying to hand us?" just about expressed the

typical casket manufacturer's attitude. "You can't give us

veneers that will enable us to produce coffins any more cheaply;

if anything, the cost will be considerably in excess of solid wood.

We get an advantage by telling our trade about the rich solid

mahogany and quartered oak work we are turning out, and do

you think we are going to throw this away simply to use veneers,

which will cost us more anyway?"
The veneer trade put up some prett}' good arguments, but ap-

parently did not bear fruit very readily. So the manufacturers

sat down and waited, contenting themselves meanwhile with

taking care of the business in other lines, and managing t6 exist

without being called on to furnish more material for coffin manu-
facture than the curved ends referred to. And the waiting was
to good purpose.

Gradually a coffin manufacturer or two figured the thing out,

realizing that the use of solid material did not produce especially

fine results, as far as appearance was concerned. For example,

when a mahogany casket was being made, it was usually neces-

sary to use two boards in order to get the full fourteen inch

widths which were required. This resulted in a combination of

figure that did not provide uniformity-. There was immediately

apparent the fact that the material was not from the same log

and probably not even from the same tree.

Then, too, there was the matter of waste. Cutting lumber to

dimensions and working it into shape for use created a lot of

offal, which could not be utilized and which was consequently

burned. Careful figuring showed that oven from a standpoint

of economy it might be wise to look into the use of veneers, in

which there would be little or no waste, and which could be

bought, cut to dimensions, at a price which would make their

use practicable, at all events.

They began to try out veneers, and found that they could use

them to advantage. In some cases the final cost proved higher

than when solid lumber was used, but this was more than made
up for by the great beauty of the resulting work, and the abso-

lute uniformity in figure and texture of the face material. Instead

of having a casket made up of wood which, while of the same
general stock, varied sufficiently to prove the lack of uniformity,

the veneers, matched up exactly and appearing in all parts of the

casket, were absolutely alike, as was to have been expected.

In addition, of course, much more handsomely figured stock was
obtainable under this process than it was possible to secure in

any other way.

Those who were putting out veneered coffins were able to show
their trade handsomer goods than were ever seen before. The
demand for work of this character soon became quite decided,

and manufacturers who had been contenting themselves with
using the dull figured solid mahogany and quartered oak, had
to bestir themselves and come into the market for veneers in

order to keep in line with the new demand.

In order to continue their hold on the trade, some of the more
progressive manufacturers of caskets have been making use of

other woods than quartered oak and mahogany in veneers, and
Circassian walnut and figured gum are now being utilized. This

is by no means general, but a good many manufacturers are

trying it out on their own trade, and have found the results to be
all that could be desired. It is probable, in view of this, that the

Tnanufacturers of veneers will have a more varied and substantial

trade from the casket industry in the immediate future than has

ever been tho case in the past.

It is not to be assumed from the foregoing that the casket

people have had a sudden change in attitude, nor that manufac-
turing methods have been entirely revolutionized. As a matter
of fact, some of the largest factories are continuing to use the

old-fashioned methods, and assert that they cannot make use of

veneers to advantage except in the way which has been referred

to; and on account of the number of ends with straight lines,

in the shajie of hexagons, for example, being designed, the de-

mand for this kind of work is not as large as it was a number
of years ago.

"I tried out veneers several years ago," said the manager of a
big casket factory recently, "and found that I got excellent re-

sults, as far is the appearance of the work was concerned. It was
not any cheaper, though the increase in expense was not great,

and T was thoroughly satisfied with the results. Tho powers that

lie, however, told me to quit using veneers, saying that they be-

lieved the trade wanted solid work. That is why wo are turning

out that kind today instead of the work with built-up sides and
top."

The decline in the use of the cloth-covered casket is another

factor which seems to favor the growth of veneer consumption
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iu this industrj'. The coffiu covered with black eloth was usually

made of chestnut. It has uot been especially popular of late

years, buyers of coffins apparently preferring the kind with the

wood exposed. The others are cheaper, of course, and the casket

manufacturers are glad enough to get away from this trade

and increase the sales of high-grade caskets. As the use of eloth

coverings becomes less and less, it may be inferred that the

manufacture of high-grade veneered caskets will become larger

and larger. Ar any rate, that is what the veneer manufacturers

in touch with this business appear to believe.

"Time certainly brings changes," said a veneer e.xpert the

other day. '"A few vears ago I would not have thought that I'd

be cutting veneers, for use iu the sides and tops of caskets. Nor
should I have ventured, even in my most hopeful moments, to
opine that anybody would ever consent to be buried iu a veneered
Circassian walnut or figured gum container. It does look a little

festive tor the purpose, I'll admit, but the effect is certainly beau-
tiful and for certain classes of trade I imagine the funeral direct-
ors are getting and will continue to receive a pretty steady call

for that cla.ss of goods.

"At all e\('MtH, if the demand continues to grow as it has been
doing. I think that the casket manufacturers will soon be along-
siile the furniture mid piano trades as consumers of veneers."

G. D. C.

,'C;ros:Biaata!OT:MOTtm;>sTOi)Kro

Editor's Note

Iu its issue of Saturday. February 24. the North American of Philadelpliia, recites the details of the history
of the International Lumber & Development Company, a Mexican promotional alleged lumber and agricultural enter-
prise, which has been unfavorably exploited in Hardwood Kicidkd during tbe past sis years. It is a pathetic com-
mentary on the gullibility of human kind that the vast sum of money Involved in this crazy deal should have been
filched from it. Stockholders are now appealing for a receivership of the company, alleging that It is a gigantic
fraud. If this be demonstrated, it will be a matter of no surprise to anyone with even a modicum of knowledge
of the conditions involved in enterprises of this kind. The story as told by the \orth American is herewitli
reproduced ;

Charging the International Lumber and Development Company with

being a gigantic fraud, which has cheated stockholders and the public

out of more than .SG.000.000 in the last seven years, stockholders in the

company yesterday petitioned Judge McPherson, iu the United States

district court, to appoint a receiver.

The defendants named in the bill filed in behalf of stockholders by

Attorneys Owen J. Koberts and Samuel W. Cooper are :

^^'illiam H. Armstrong, president, former United States railroad com-
missioner.

.\lfred Gratz, vice-president, a member of the board of road reviews.
Charles M. McMahon, secretar.v and treasurer, identified with several

other corporations similar to the defendant lumber company.
H. A. Merrill, director, former president of the City National Bank

of Mason Cit.v, Iowa.
W. W. I'usey, 2d, a director, of Wilmington. Del.
A. G. Stewart, a director, former attorney general of Porto Rico.
.Tohn S. Karnes, a director, justice of the Supreme Court of Nebraska.
.lohn R. Markley and Isaiah" B. Miller. Chicago, promoters of Mexican

Iilantation schemes, with offices in the Fisher building.
.\lfred L. Wanamaker. general counsel for the- defendant company.
William II. Armstrong. Jr.. its general agent.
Llie United Security Life Insurance and Trust Company, of 003 Chest-

nut street, trustee.
The Philadelphia Real Estate and Securities Company of the Drexel

Building, which has sold considerable of the lumber company's stock.

More Than $6,000,000 Involved

I'he bill sets forth that though the money paid into the International

Lumber and Development Company as capital is $6,000,000, the amount
involved in the alleged fraud is in reality very much higher and may
be anywhere between $7,000,000 and $9,000,000.

This difference between the company's capitalization and the amount
of the actual cash involved has been made possible because the com-

pany sold its stock under contracts providing for installment payments
of $5 a month, with a forfeiture clause for failure to make regular

monthly installment payments.
But it is set out in the bill that the enormous sums forfeited by

people in all parrs of the world under this forfeiture clause, amounting
to $1,000,000 and upward, has, as a matter of fact, not been forfeited

to the company's treasury, but to the pockets of officers, directors and
agents of the company, who appropriated this forfeited money for their

own use.

It is also charged that of the 20.000 shares of stock in the company,
only eighty-five shares were issued in the seven years in which people,

scattered in all parts of the world, poured their stock subscriptions

into the company. Of the eighty-five controlled shares, it is further set

forth that Markley and Miller, the two defendant promoters, controlled

a "majority, or forty-four shares, and that Markley and Miller by their

majority control entered into a contract with themselves for the Inter-

national Lumber and Development Company by which they were to be

paid $5,000,000 of the company's $6,000,000 capital.

More Secret Contracts

The remaining $1.000.0oO of the company's capital was paid over to

William H. Armstrong, Jr.. as general agent, under another secret con-

tract and distributed in accordance with a third secret contract between

Armstrong, Jr., and C. M. McMahon, seci'etary and treasurer of the com-

pany.

It is further charged that, despite the enormous sums which have

been paid Into the company by innocent investors, it has now no more

assets than it had in 1900, when John R. Markley sold the property

of the company, for $180,000. and that its dividends of $1,500,000 have
been paid out of money received for capital stock.

In charging the officers and directors of the company with having
entered into a conspiracy to cheat and defraud their stockholders and
the people in general, the bill in equity says :

"That John R. Markley and Isaiah B. Miller, individually and as
copartners trading as Markley & Miller, are and have been, since the
organization of the corporation, contractors under a certain contract,
hereinafter more fully set forth, as well as for seven years in control
of a majority of the voting shares of the said corporation.
"The said Alfred L. Wanamaker was, for some time, president of the

said International Lumber and Development Company, and is now and has
been, since his resignation as president, the general counsel for the
.said corporation, and interested in and connected with Its management
and development and the sale of its stock.

Organized to Defraud Public
"That the International Lumber and Development Company was and

is a corporation organized for the purpose of defrauding tbe public by
obtaining subscriptions to its capital stock by means of fal.se repre-
sentation, and that the said corporation is insolvent, and is, at the
present time, totally mismanaged and that any further transaction of its

business will result in disaster and loss to the stockholders and creditors
"f the said corporation.

"That the officers and directors of the defendant corporation have
appropriated to themselves large sums of money, aggregating $500,000
and upward, in the payment of alleged salaries to the officers and for

commissions on sales of the corporation capital stock, while adver-
tising to the public and to their stockholders that no salaries were paid
to any officers of the company.

"That John R. Markley and Isaiah B. Miller, by means of their con-

trol of a majority of the voting shares of the defendant corporation,

made with themselves a contract by which they were to be paid $5,000,-

000. whicli sum was to be used in the development of the lands of the
defendant corporation in Mexico, and under which contract they further
agreed to pay. for seven years, eight per cent annually in dividends upon
the amount paid in upon the capital stock of the defendant corporation,

and have failed to use a large proportion of the said moneys in the

development of the property, as agreed."

History of Operations

In telling the origin and history of the International Lumber and
Development Company's operations, the bill continues:

"In the year lOiio John R. Markley, one of the defendants herein,

and his then partner, Walter II. Bell, sold to a corporation known as

the San Pablo Company, organized under the laws of the state of New
Jersey, 288,000 acre's of land, situated in the department of Champoton,
state of Campeche. Mexico, for the sum of about $180,000. or in Mexi-

can dollars, the sum of about $350,000. That John R. Markley, on

July "0. 1004, as president of the San Pablo Company, addressed a

letter to the stockholders of the company, setting forth that land could

not be worked profitably and that he would endeavor to get a pur-

chaser for the same, so that he could relieve the corporation of the

burden, and urged them to sell it. and asked them for authority to

dispose of the said property for the sum of $450,000. p.ayable in two
equal Installments, the first Installment to be due in three years after

the date of the contract and the second installment to be due in five
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years after the contract date, the iustallments to hear interest at the
rate of five per cent per annum, payable semi-annually, and the United
Security Life Insurance and Trust Company of Pennsylvania, was
thereafter designated as trustee for the purpose of holdini; the title to

the said lands until full payment of the purchase money due thereon

should be paid ; and John K. Marklev thereupon formed a partnership

with Isaiah B. Miller, one of the defendants herein, and organized the

International Luuibf^r and Development Company, defendant herein, for

the purpose of making it purchaser of the said lands for the sum of

$600,000, and upon the organization of the said International Lumber
and Development Company, the said lands were conveyed to the United
Security Life Insurance and Trust Company of Pennsylvania, to be

held by it, as trustee, until the payment of the said sum of $600,000
to the San Pablo Company.

Title Still in Trustee

"Your orators believe that the United Security Life Insurance and
Itust Company of Pennsylvania still holds the title to the lands as

trustee for the International Lumber and Development Company, but

your orators are not informed whether all the purchase money due
upon the contract has yet been paid in full, but believe that it has not

been so paid to the San Pablo Company.
"Markley & Miller, by the terms of a certain contract, made with the

International Lumber and Development Company, were required to pay,

from moneys received by them, from the company, the purchase money
due to the San Pablo Company for the land, and Markley & Miller

further agreed with the San Pablo Company that pending the payment
of the full amount of the purchase money for the land by the said

defendant corporation, the profits from the land should be used for the

benefit of the San Pablo Company : but by the terms of their contract
with the International L^lmber and Development Company, they agreed

that the profits arising from the operation of the lands should be paid

to the stockholders ot the International Lumber and Development Com-
pany, and upon the basis of such profits, guaranteed to the International

Lumber and Development Company that they would pay to them eight per

cent per annum upon the amount of all money paid to the company
upon subscriptions to its capital stock and that the eight per cent

upon the capital stock had been paid by Markley & Miller from April 1,

1905, up to the present date. Both of the contracts providing for the

disposition of the profits to these two different corporations ran con-

currently from 1904 to 1909.

No Votes for Stockholders

"Your orators further aver that by the contract with the subscribers

to the stock of the International Lumber and Development Company, none
of the stockholders was entitled to vote as membi^rs of the corpora-

tion, even though their stock might have been paid for in full, until

the termination of the seven-year contract, expiring January 1, 1912,

made with John R. Markley and Isaiah B. Miller, composing the firm

of Markley & Miller, except the oflicers and directors of the corporation

and Markley & Miller, contractors, to whom were issued, without payment
of any money, eighty-five shares of the stock of the corporation, the

eighty-five shares representing a par value of ,$25,000, out of a total

capitalization of $6,000,000 ; and, as a fact, no stock of the corporation

has ever been voted in any of its transactions, excepting the eighty-

five shares of stock thus held by the officers and directors and contractors,

excepting that the subscribers to the stock had a right to vote once a

year for an inspector who might be appointed, in this way, to visit the

propert.v in Mexico.

"The lO.Ol.T shares of the capital stock of the defendant company
were all sold at par. under installment contracts, at the price of $5,975,-

000, and the contracts contained a provision that in event of the failure

of the subscribers to pay the monthly installments of $5 per share,

as provided by the contract, the moneys paid up to the date of default

should be forfeited by the subscribers and they should thereupon lose

all right, of every kind, in connection with their subscriptions ; and a

very large amount of money, aggregating $1,000,000 and upward, has

thus been forfeited by reason of the failure of the subscribers to pay

the Installments aforesaid.

Officers Got Forfeited Money
"As a fact, the moneys thus i):iid in. wliieli sliouhi have been for-

feited to the defendant corporation, ander the terms of Ihe subscrip-

tion contract, were not so forfeited to the corporation, but were ap-

propriated to their own use by the officers and directors of the cor-

poration, in the following manner : Upon default by any subscriber, his

stock was resold by the ofHccrs and directors of the corporation or their

agents as stock full paid, and the new purchaser of the stock paid Into

the treasury ot the company, the full face value ot the stock and the

amount which the previous subscriber had already paid on the stocK,

or a large part thereof was appropriated by the cfiicers, directors and

agents of the company, as their commission for the resale, and In this

way the oflicers, directors and agents appropriated to their own use

over $1,000,000.

"Your orators are turtbcr Informed and believe that forty-four shares

of the capital stock of the International Lumber and Development Com-
pany, being a majority In number of the elghty-flve shares of voting

stock Issued by the corporation, as hereinbefore stated, were Issued to

John R. Markley or Isaiah B. Miller, or either or both of them or

their a.gents or representatives, and that by means of the holding of
the said forty-four shares Markley & Miller, or either or both of them,
have maintained an absolute control over the management of the de-
fendant corporation since its organization up to the present time,

"That by means of their control ot the defendant corporation, through
Iheir holding of stock as aforesaid, Markley & Miller made a contract
between the defendant corporation and themselves by which the cor-

poration was to pay to them the sum of $250 for each acre of the
2,SS,000 acres which might be cleared, planted and developed, with the
proviso that Markley & Miller, within the period covered by their con-

tract, should clear, plant and develop not less than 20,000 acres and
in return therefor should receive the sum of $5,000,000, and Markley
& Miller further contracted that during the period of the contract, to-

wlt. from January 1, 1905, to January 1, 1912, they would furnish tlie

necessary labor, machinery, warehouses, mills, railroads, transportation,

wharves, factories and everythini; necessary for the full equipment
and operation of the lands and the products to be derived from the
same.

Failed to Live Up To Contract
"That Markley & Miller have utterly failed to live up to the require-

ments of the aforesaid contract, and, in fact, have not cleared, planted
or developed 20,000 acres of the land, as agreed, nor have they furnished
the necessar.v labor, machinery, warehouses, mills, railroads, transporta-

tion, wharves, factories or other things necessary for the development
of the land, but, in fact, have used a large proportion of the money so

paid to them for their own personal use. That the only railroad upon
the property is a small narrow-gauge road which was already upon the

property at the time the same was sold for $180,000, as hereinbefore

recited, and that the small locomotive that was used in connection there-

with was later abandoned, and the motive power of mules installed in-

stead.

Hard Luck of Contractors

"Tliat Markley & Miller have failed io furnish the necessary mills and
machinery for the purpose of preparing the products to be produced
on the land, for the market. Markley & Miller did furnish for the use

of the defendant company a small s.teamer of 490 tons net burden by
the name of the Vueltabajo, which your orators believe was owned b.v

them and registered in their name in Lloyd's, and they did further

furnish a sawmill at Mobile, Ala., which mill was assessed in the name
of Markley & Miller, as the owner.=, in the sum of $28,510. as late as

January, 1912, and has been so assessed since the year 1907. That the

steamer was, on or about Jan. 29, 1912, wrecked and became a total

loss; that the sawmill was destroyed by fire on Oct. 23, 1911, with ii

total insurance thereon of $2,000, which covered the hardwood lumber
in the mill. The steamer is reported as being insured for the sum of

!t27.000.

"By bulletin No. 21 of the defendant company, issued January. 1912.

the assets of the defendant company are stated as follows :

" 'Conservative estimate of value of property owued hy the Interna-

tional Lumber and Development Company, paid for in full and held in

trust, free and clear of all incumbrances.

1. 288.000 acres of land at $10 per acre $2,880,000
2. 320.000,000 feet marketable timber at $26.25 per 1,000

feet 8,400,000
3. Personal property, boats, railroad, sawmills, buildings, live

stock, etc 625,000
4. 750.000 e\iltivated rubber trees, 4 vears old, $2 each 1.500.000
5. .500.000 wild rubber trees at $5 each 2.5iiO,00()

6. 13,000.000 heneqnen (hem|i) plants at 75 cents each 9,750,000
7. 100.000 tons of dye woods, log wood and fustic at $9.20

(average) per ton 920.000
8. 250,000 chicle or zapote trees at $2.50 each 625,000

Total (over four times par value entire capital stock) .. .$27,200,000

No Change Since Prior Sale

"Your orators aver that nf tlu- above ileius, numbered from 1 to 8
upon the report, items 1, 2, 5, 7 and 8, aggregating $15,325,000, are

exactly the same items of the property which existed and were found
upon the land at the time the satne was sold, as hereinbefore recited, for

the sum of .$180,000 by John R. Markley.
"Of the personal property under Item No. 3 of ihe statements, there

has been little or no change since sale aforesaid, excepting as to the

Doat and the sawmill, hcrelnbtfore mentioned, both ot which were carried

In the name ot Markley & Miller, and both of which have now been

destroyed.

"That ot item No. 4, the report of the company to its stockholders, up
to June 20, 1911, were stated as lieing 200.000.

"As to item No. 6 of the said statement, your orators aver that the

number ot plants Is largely fictitious and the value far In excess of any
real worth of the same.

"Your orators aver that the plantation has produced no profit whAt-

soever from any source, and that tlie cost ot running the business In

connection therewith has been lar In excess of any money realized from
the same.

Dividends Paid from Subscriptions

"The defendant eoriioratlon liMs advertised publicly since the organi-

zation of the company and has nutllled Its stockholders from time to

time, up to till- present date, that the dividends of 8 per cent, which
hail Ix'cn |)ald annually upon the amount ot capital stock paid In, were
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paid from the profits realized from tlie plantation, whereas, in tact,

there were no profits realized from the plantation,, and the eight per
rent per annum paid upon the said stock has, since the beginning of the

company, been paid from the moneys realized from the subscribers to
the stock of the corporation

; and the corporation has paid out of such
money, up to Feb. 21), 1912, the sum of $1,500,000, representing that the
Slim consisted of profits resultius; from the business of the said cor-

poration.

"That William H. .\rrastrong, Jr., son of the president of the defend-
iint corporation, was appointed general agent of the same for the pur-

pose of acting as general manager of the defendant corporation, attend-

ing to the management of the offices of the company, and also as general
sales agent for the capital stock of the corporation. And by a con-
tract made at the time of the organization of the company the com-
pany agreed to pay to him the sum of $50 on each share of the capital

stock which might be subscribed for, with the understanding that the
moneys should be u.sed for the payment of salaries and olflce expenses.

$1,000,000 in Salaries

"William H. Armstrong, Jr., assigned the contract to Charles M. Mc-
Mahon, secretary and treasurer of the company, and since the organi-

zation of the corporation there has been paid under this contract either

to Armstrong or McMahon. the sum of .?1.0iiii.iiOO. which has been used
in part for the payment of salaries to officers of the company, although
the public and stockholders, by repeated advertisements and notices, have
been informed that no salaries whatsoever were drawn by any officers

of the corporation.

"Your orators fuither aver that the corporation, through its officers

and directors, has failed and refused to inform the public and stocK-

holders of the essential covenants of the contracts aforesaid, between
the corporation and Markley & Jliller ; the contract between the cor-

poration and William H. Armstrong, Jr.. and the contract or assignment
between William H. Armstrong, Jr., and Charles M. McMahon, and have
never disclosed the same either to the public or to their stockholders.

and your orators' averments in reference to the contracts are made by

reason of oral statements secured from the defendants or some of

them within the last two months.

Illegal Stock-Selling Contract
"That the Philadelphia Real Estate and Securities Company, a cor-

poration organized under the laws of the state of Delaware, having its

offices and principal place of business in the Drexel building, by its

officers and directors did enter into unlawful agreement and conspiracy

with certain officers and directors of the International Lumber and
Development Company, who are included herein as parties defendant,

whereby it was agreed l>etween tbem that certain shares of the cai.)ital

stock of the International Lumber and Development Company should
be sold by the Philadelphia Ueal Estate and Securities Company to the
prejudice and harm of the stockholders of the International company and
for the sole benefit and advantage of themselves.
"And in pursuance of said unlawful agreement, the Philadelphia Real

Estate and Securities Company, by its officers and directors, or either
or both of them, did obtain certain certificates of the shares of the
1 apital stock of the International Lumber and Development Company
from Charles M. McMahon. one of the defendants herein, on which shares
large sums of money had been paid by subscribers who subsequently de-
faulted In the payment of tjeir installments, and the profits derived
from the resale of stock were appropriated to the use and benefit of the
Philadelphia Real Estate and Securities Company and Charles M. Mc-
Mahon and others acting under theui.

Scheme to Defraud
"Your orators further aver that the International Lumber and De-

velopment Company was organized by Markley and Miller as a scheme
to defraud the public ; in the first place, by unloading on the corpora-
tion the aforesaid land at the price of .$600,000, which land had been
originally sold by the said Markley for $180,000, and that the corpora-
tion thus organized for a fraudulent purpose has been, since its In-
ception, carried on fraudulently and for the purpose of obtaining money
from the public and stockholders by false representation, and its officers
linve paid dividends to the amount of $1..")00.000 from the moneys which
haw h,en paid into the corporation by the stockholders.
"And the corporation has been mismanaged in the fact that it has

advertisi'd extensively and notified its stockholders that no salaries were
being paid to its olTlcers, whereas, in truth and in fact, enormous sums
(f money as hereinbefore recited, have been subtracted from the moneys
paid in. and have been paid over to the officers and directors, agents and
attorneys illegally."

The bill concludes by asking that a receiver be appointed and that
the present officers of the International Lumber and Development Com-
pany be enjoined from paying out any more money and be required to
lurn over all funds and assets of the company to the receiver and to
render a full and complete account of all money already expended by
them. A. L Wanamaker. general counsel for the company, was in court
when the petition was presented. Judge McPherson instructed the law-
.vers to agree on a day for a hearing, and the attorneys fixed March 5.

The four stockholders named in the petition set forth that they are
taking this action in behalf of themselves and all other stockholders
who may join with them. The stockholders represented are said to have
paid about $23,000 into the International Lumber and Development Com-
pany.
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To Save Adirondack Forests
A determined campaign for Adirondack forest conservation was

inaugurated last summer by the Camp Pire Club of America, through

its game protection committee. This organization is located in

New York City and nimibers among its members men prominent in

forestry work and in public and business life. With the idea of

getting accurate data on conditions in the Adirondacks, Gifford

Pinchot and Overton Price, formerly United States foresters, and

several state officials, made a trip into that region. The committee

reported on about 3,300,000 acres of land, of which the state owns

1,500,000 acres. The remainder is owned by various private and

corporate interests. The report of the investigators maintains that

practically all the land is useless for anything but tree growing, and

points out that the tree growth in this district renders so many
valuable services that no similar forest area in the United States is

of such high value to so many people.

In analyzing the Adirondack situation, Gifford Pinchot in his

report suggested as the most fundamentally important remedies that

additional fire wardens, rangers and lookout stations be provided;

that the state control and regulate lumbering on private lands and

that there be a constitutional amendment permitting the manage-

ment of state forests in accordance with the principles of scientific

forestry.

The principal work before the Camp Pire Club at present is the

securing of the passage of the Eoosevelt-Jones bill, in New York

state legislature, which contains many valuable clauses and embodies

most of the suggestions in the report. A radical movement toward

methods of conservation is seen in section 88 of the bill, which pro-

hibits the cutting of trees on private lands, below specific sizes, does

away with clean cutting and provides that certain seed trees be left.

The report includes the statement that one-quarter of the whole
area of the twelve counties in the Adirondacks, investigated, has been

burned over, and states that the first duty of the state toward these

woods is to protect them from fire. It further outlines specifically

liow the state can go about providing for absolute fire protection.

The question of replanting comes in for no little discussion in the

report. Ex-Forester Pinchot claims the Adirondack forests contain

120,000 acres of fire denuded timber lands upon which planting is

absolutely imperative.

The feasibility of applied forestry in the Adirondacks is borne out,

according to the report, by the results of work done by ex-Porester

Pinchot and the present chief forester, Henry S. Graves, in the soft-

wood logging operations in the Adirondacks. On two tracts in this

section each tree to be cut was marked, and as a rule sound spruce

trees below ten inches were left standing. Seed trees were also left,

and simple rules were promulgated to prevent waste and injury to

young growth.

The strongest clause of the report is a recommendation by Mr.

Pinchot of the passage of the bill requiring lumbermen inside the

Adirondack reserve to carry out such a degree of practical forestry

on their timber lands as wOl reduce the damage by fire to the lowest

practicable point, and secure the perpetuation of the forests, the

plan of work to be approved and its execution supervised by the

Conservation Commission through the superintendent of state forests.

The state should prepare cutting plans for lumbermen, and should

give every possible assistance, increasing if necessary the present

force of trained foresters.
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The Cross-Tie Industry in 1910
One of the heaviest drains upon the forest resources of the eouutry

is the use of cross-ties for steam and electric roads. Probably in no

other wood consuming industry is there so large a percentage of

waste, and it is because of this that statistics showing the annual

purchase of ties cannot be used as a basis for establishing the total

lumber consumed in tie production. Probably all but one per cent

of the ties used in this country are from timber grown in the United

States, and it is very probable that there are not less than 1,000,000,-

000 ties in use or being held for renewing.

Steam and electric raUroads of the country purchased in 1910

148.231,000 cross-ties, and it is an encouraging fact that this is

twenty per cent higher than the purchase in 1909. It is estimated

that only sis per cent of this number were used by electric roads. A
recent bulletin of the Forest Service on the cross-tie question makes

some interesting observations on government statistics. It says that

during 1910 fifteen per cent of the consimiption of ties was for new
track. This figure is the same as that for 1907, the year of the

greatest total purchase of ties. It is a two per cent increase over

1909 and eight per cent increase over 1908 in this particular, which

indicates a partial return to the economic conditions encouraging

track construction which prevailed in 1907.

A table in the bulletin shows that oak is vastly in the lead, repre-

senting in 1910 almost half the total production. This is true pro-

portionately in the other years recorded. Southern pine is second in

amount of production, being in each year considerably less than half

that of oak. Douglas fir represents the third most important cross-tie

timber during the four years shown, and next in order come chestnut,

cedar, cypress, tamarack, western pine, hemlock, redwood and gum.
The essential qualities to a good tie are durability, ability to hold

spikes and resistance to mechanical wear, but it does not necessarily

follow that the species in the order named rank in that same order as

to adaptability for cross-tie purposes. The question of availability

probably has as much to do with the consvmiption of various kinds

of ties all over the country. During the past two years beech, birch

and maple creosoted ties are coming into general use on many
northern railroads.

As an instance, while the various species of oak are undoubtedly

better adapted for tie purposes than most woods, it is the broadcast

growth of suitable species of oak at all available points which is

responsible primarily for the enormous consumption of oak ties. This

is equally true of southern pine ties. The government authorities

anticipate an increase in the consumption of Douglas fir ties, as this

species has scarcely been touched, but has already proven its adapta-

bility. C>"press as a tie material has become increasingly important

during the last three years; in fact it showed an eighteen per cent

increase from 1909 to 1910.

Included in the consumption of oak ties are ties of Japanese oak
which have been imported increasingly of late, although less than
two mmion of these ties were brought into the United States dur-

ing 1910.

By far the bulk of cross-ties consumed in this country is hewn
from the tree, thus involving great waste of timber. It is a notable

fact, however, that the proportion of hewn ties in 1910 was the

lowest ever rpcorded, and represented seventy-four per cent of the

total. This decreasing proportion of hewn ties is traceable to the

fact that the increases in oak and Douglas fir tie consumption have

been primarily in the sawed variety.

Changes in tie values have not resulted in lessening the demand
to any extent. The average value during 1910 was fifty-one cents,

which is the same as the figure for 1907, the banner year in tie

consiunption, and an increase of one cent and two cents over the

prices paid in 1908 and 1909 respectively.

Deterioration in service due to preventable decay has been one of

the heaviest drains on tie producing forests of the country. In 1910

nearly 126,000,000 cross-ties were purchased to make renewals. Adop-

tion of tie preserving methods would be extremely effective in retard-

ing wear, and the present trackage could probably be maintained with

one-half the quantity of wood now consumed.

The principal causes of deterioration of cross-ties are decay, insect

attacks, breakage, splitting, mechanical wear and respiking. By
treating the ties with preservatives and using improved fastening,

such as S irons, the mechanical life can probably be doubled. The
preserving process is comparatively inexpensive and is becoming

more and more a factor with the railroads. Various preservatives,

most of them excellent, are being used in large quantities.

An indication of the increasing interest in treating cross-ties is

the fact that from 1909 to 1910 there was a gain of some 8,000,000

ties treated in this way and a corresponding gain the year before.

This gain in treating is evident in the steam and electric railroads,

though only four per cent of the treated ties in 1910 were purchased

by the electric roads. The total number of treated ties in 1910 rep-

resented but twenty-one per cent of the total.

Eailroads are gradually installing their own facilities for treating,

and as a result the number of ready-treated cross-ties purchased each

year is decreasing. In 1910 but one-third were treated before pur-

chasing.
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Selling Lumber by Wire
Many hardwood men used to regard a telegram with the same

sort of terror that the anxious mother who has a son in the navy
and another employed as a structural iron worker, feels when the

yellow-enclosed missive is given her by the uniformed messenger.

Tbey always thought that a telegram stood for "Car turned

down ; not up to grade. '

' Naturally, therefore, the 'Western

Union, the Postal Telegraph & Cable Company and all of the

other restilts of the Morse mental vibratory apparatus were

regarded merely as necessary evils.

Apparently it did not occur to some of those in the trade that

they could turn these instruments to their own advantage and, in

other words, hoist the enemy with his own petard. They let the

buyer do all the wiring, and as indicated, the wire not infre-

quently bore unwelcome tidings. The realization that the tele-

graph—and ths telephone—constitutes an effective department of

selling equipment, to be used to advantage more often than might

be thought at first glance, has broaght about a decided change

in their attitude.

3&—

"Sold ten cars today, five by wire and five by phone," said an
aggressive hardwood man in an Ohio valley lumber center the
other day. "Got the buyers at the other end of the wire and
simply put the proposition up to them so strong that they had to
do something."

The best feature of these sales, from the standpoint of the lum-
berman who related the instances, was that the business was on
items which he particularly wanted to move. It may have been
that he was able to make an attractive proposition to the pur-
chaser for this very reason—but there was no indication that the
business did not produce its fair share of profit. The transac-
tion, all around, was certainly a good investment, considering the
expense of getting into communication with prospective purchas-

ers by wire.

There is a strong psychological influence secured through the
use of a telegram. In spite of the multiplication of uses of wired
communications, and the more general gravitation toward this

form of doing business, largely increased by the institution of day
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and night letlers, such a message has an atmosphere of impor-

tance from which the recipient can hardly escape. The most blase

grain dealer looks at his wired message with more interest than

he does those which he gets by mail, and to those whose business

is not immediately dependent upon market quotations, and who
therefore use the telegraph to a much smaller extent than those

in the grain trade, the telegram comes with special force.

As for the telephone, it is even more advantageous. When the

party at the other end is informed by exchange that a long dis-

tance call awaits him, he steps to the phone with interest which

no amount of local wire conversations would have developed.
'

' Long distance
'

' spells importance, emergency, hurry-up methods.

When he takes the receiver off the hook, he knows that he will

probably be called on to make a quick decision. Therefore he is

ready, and usually makes it.

All of this may not have been figured out by the hardwood man:

but he has found that he gets action when he uses these methods,

whereas quotations submitted by mail, or propositions put for-

ward in the usual way, may never bring even a nibble. It has

even been discovered that a telephone or telegraph call is often

more effective than the personal proposition of a salesman. In

fact, the crack salesman of one of the biggest producers of oak

lumber in the South, recently pulled off a deal with a fumittiie

manufacturer involving the sale of about 200,000 feet of plain

oak, just in that way.

He had been talking to the buyer for the factory for some time

without being able to get more than an expression of int-erest.

The house wasn't through getting in touch with its dealers: fac-

tory operations for the year hadn't been outlined altogether:

they didn't know whether they would continue strong on oak.

or specialize more in mahogany than heretofore: besides, they had

a fair stock on the yard, and thought they could get what they

needed most any time.

'
' Tou may be able to,

'

' said the salesman, '
' but just between

us, dry lumber, ready to ship, isn't as plentiful as most people

think. As a matter of fact, I have 200,000 feet of plain oak in

that condition, and that's alL If I sell it. 111 be out of the

market: and anybody will tell yon that plain oak is the scarcest

item in the field today."

'What's your price on that lot, f. o. b. this station!" inquired

the buyer, not showing much interest, but evidently doing a little

figuring.

The salesman told him, but the factory man shook his head.

"Too high for that big a lot," he commented.

They talked a little while, and the lumberman left for his next

customer. Late that afternoon, as he was pulling into a station

a few miles from the furniture factory, he had an idea. He got

on the long-distance phone, called up the buyer and said:
'

' This is Smith of the Blank Hardwood Company. If you can

use that lot it plain oak we were talking about. I've got a propo-

sition for you. '

'

"All right, what is it?" the reply came back.

"If you can take it in sixty days, 111 sell it to you for fifty

cents a tho isand less than I quoted you. But I can give you but

150,000 feet. I've sold two cars since I talked with you this

morning, and got a little better price than I asked yon."

There was a long pause at the other end of the wire.

"Ill take the whole 200,000 at the figure you just named," the

buyer finally said, "or none. We can use that much, but we want
to buy it in a bunch."
"I don't see how I can do that," the salesman bluffed. "My

customers expect immediate shipment of the cars I "ve just sold.

Suppose we call it 1-50,000."
'

' "So, the whole lot or none. '

'

"All right, then," agreed the salesman, half-reluctantly. "Two
hundred thousand at the price, shipment in sixty days, inspection

certificate attached. Ill wire the house right away, and you can

send in a memorandum confirming it tonight- Well start on that

order right away. Much obliged."

"Goodby."

The deal was a good one aU around. The furniture man got
something he wanted, although he ordered more than he would
have bought under ordinary- conditions. The suggestion that the
price was going up, that others were buying, and that he had to
act immediately, all of which were conveyed by the telephone talk,

resulted in the order being landed. On the other hand, the lum-
berman disposed of a big block of oak at a good price, and as he
was to ship immediately he was protected in the event of a rise
in price later on, such as he actually expected. So the business
was straight and clean from every standpoint, and favorable to
both parties; but it took a little hurry-np, act-quick system to get
it closed.

If a buyer is hanging fire on a big order, and you think you
have the lumber and the right price, try a little long-distance
telephone conversation and see how it works. G. D. C.

Trunks and Seonple Csises

The tmnt and sample case manxifacturiDg industry may be num-
bered among the oldest of the various sources of hardwood consump-
tion. It dates, in fact, almost from the time that traveling itself

began. It developed co-ordinately with the development in means of
cross-cotmtry transportation. The invention of steam ears was the
most substantial boost that trunk manufacruring ever had, since it

afforded a readier means for the carriage of large-size trunks than
was offered by the old-fashioned stage coach and people began to
demand more and larger boxes in which they might carry their bag-
gage. Then again the development of railroading made possible the
systematizing of commercial solicitation: the traveling sal^man for

the first time came into prominence, and augmented the demand for
trunks and sample eases. Thus the industry developed.

Trunks in the early days were far l«s attractive and accident

proof than they now are. In fact scarcely a quarter of a century

has passed since the present era of modem trunk building began.
TTp to about twenty years ago aD trunks were covered with rawhide.

tanned and pressed thin. This type trunk may still be seen through-

out Mexico and South American countries. In warm dry climates,

where the altitude is high, this trunk was a fairly satisfactory article,

but in the North it was found that unle^ the hides were cured, an
expensive process, they had a marked tendency to rot. In addition,

rawhide shrinks perceptibly in a moist climate, with the result that it

was soon torn from the nails holding it. These objections were the

real cause of modem trunk building.

Careful investigation shows the considerable use of seven woods in

Trunk manufacture, at an average cost per thousand feet of S30.01.

Statistics compiled by the Forest Service, under the direction of

H. S. Sackett, of the ofSce of Wood Utilization, show the following

amount of lumber, board measure, consumed yearly by this industrv

in Illinois alone:

Basswood 1,999,000 feet
WMte pine 521,000 feet
White elm 250,000 feet
Hictorv 20.000 feet
White ash 15,000 feet
Rock elm 10,000 feet
Sugar maple 2,000 feet

Total 2.517,000 feet

Such figures in the case of an industry that is growing stronger

every day are very significant to the lumbermen. Of the foregoing

woods, white elm, hickory, white ash and slippery elm are used in

the manufacture of slats and the other woods in the construction of

the trunk box and trays. Both solid lumber and built-up panels are

used in trunk construction. Only the better grades of stock are

taken, firsts and seconds being used entirely, except in the cases of

basswood and white pine, Xo. 1 common basswood being preferred.

The lumber is bought in 12- to 16-feet lengths, 6 inches and up wide.

Quartered three-ply panel stock is tised in tray construetion, and
three-eighths to five-eighths stuff in the trunk box^. These panels

are usually botight in dimensions of 72x72 inches. In the cases of

wardrobe rmnks and large sample trunks, of course the dimensions

are larger, but concerted protests by the railroads and the levying of

an additional charge on trunks over -54 inches in height, have done

T- "'minate this type of ease.
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Tales of the Trade
A PROCESSION BY HIS LONESOME

That distinguished German-Amoric-an lumberman of Philadelphia,

Emil Guenther, as is well known, is an ardent admirer and friend

of Rudolph Blankenburg, the reform mayor of the Quaker City,

who captured that job at the recent election. Mr. Guenther was the

leader of the Teutonic element which helped to elect the mayor,

and as every public event is celebrated in Philadelphia by a parade,

in due course one was pulled off in honor of Mayor Blankenburg.

Mr. Guenther was made marshal of the German brigade, and

the Germans certainly did turn out. Eesplendent in decorations

and in dignity supreme, Mr. Guenther moved forth in state at the

head of the procession, the sole occupant of a carriage immediately

in the rear of a big bunch of German musicians, whose only ambi-

tion seemed to be to earn their money by making noise, and lots

of it. Originally, a few rods in the rear, was the gallant band

from the land of the Kaiser. In lofty pride the occupant of the

carriage advanced, following the band, until after passing several

blocks beyond the reviewing stand he cast a look behind, and much

to his consternation saw that his faithful followers had disappeared,

and he also found himself, to his deep chagrin, a conspicuous

figure posing in solitary grandeur as a trailer to a crashing brass

band.

Where his cohorts disappeared to, the leader of the procession

never found out, but he took their vanishing into thin air as a tip

that the show was over, and gave orders to drive homeward with

speed. Mr. Guenther says that when he leads another German pro-

cession he is going to have the whole bunch roped together and

tied to the rear asletree of his carriage.

HAD HIS REASON
Two Buffalo clubmen, while the best of friends, are never better

pleased than when they can get some sort of a joke on each other.

One of them is a sturdy liunberman, but never talks shop at the

club. His friend met him one night recently and after descanting

on the surpassing merits of a play that was running at one of the

local theaters, urged him to attend.

'
' You surely should go,

'

' he paid to the lumberman. "It is a

fine production. Besides the plot is laid in a region where you

formerly lived."

The lumberman demurred, saying he had no use for the play.

Then the friend redoubled praise of it, and still further urged his

attendance. The big man was not to be moved under any cir-

cumstances.

"At least tell me why you wouldn't go," asked the play's cham-

pion.

•'Why, simply because I went the first night."

THE JOK£ FAILED
One of the best financed lumbermen in the Buffalo market has

for years had the reputation of being rather critical in his ob-

servation concerning some of the boys in the business, on account

of their sporty inclinations. Some time ago, with the idea of putting

up a job on their critic, the boys purchased and sent him a ticket

to a prize fight. Much to the surprise of the bunch, when Ihey

reached their seats at the ringside, they discovered that their pur-

chase had not been wasted, but that their critic was on hand,

although it was well known that never before in his life had he

seen a prize fight.

It is hard to say whether the boys were more i)leased or sur-

prised. Since that time the capitalist has become a regular at-

tendant at all fistic contests in Buffalo and vicinity.

THE REWARD OFFERED
They tell a story in Buffalo about a millman whose boy was

constantly coming into the mill and lugging off a handsaw, which

he used as all boys find occasion to, but which he seldom returned

to its place when he was finished with it. The careful father one

day expostulated with the lad about his trifling character, and sug-

gested to him that if he would come into the shop and make a decent

use of his energies he would make it worth his while. The boy
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was of the Missouri stamp and "had to be shown why," and in-

quired what his reward would be. Whereupon the cruel parent re-

plied that he would give him all the sawdust he made, with which to

play circus. The boy is still building wagons and sleds for his

own amusement.

A MAN WITH A REMARKABLE MEMORY
.\ representative of Hardwood Record stood in front of the

Sinton hotel, at Cincinnati, a few days ago, when he was addressed

by a staff' man of a morning paper.

"You are a lumber trade newspaper man, aren't you?" askea

the daily reporter.

On replying in the affirmative, the inquirer continued: "You
know this man Crane?"

'
' Certainly, '

' replied the Record man. Whereupon he shook

hands with Mr. Crane, and introduced him to the reporter.

After a few commonplace observations Mr. Crane passed on,

and the daily man said, "I suppose he has forgotten me, but I

had an assignment to interview him once on a laud suit in which

he was involved, and found him in his oifiee at eight o'clock in

the morning. He appeared much out of sorts, and I was thinking

of making a sneak when he stepped to the opening in the grill iu

his oflSce and said: 'Say, do you want to see me?'

"I said that I did, as I was sent out by my paper to have a

talk with him on the case he had pending in court.

" 'Well,' replied Crane, 'I haven't much time, but what do you

want to know?'

"I told him.

" 'Can you write shorthand?' asked Mr. Crane.

"Yes, sir.

"'Then,' Crane started: 'This case began over a dispute on

a boundary line of some pretty good timber land, etc., etc.,' and

without making a break or giving me a chance to ask a question,

he gave me columns of the most convincing facts and arguments

I had ever listened to, detailing every fact in logical sequence.

When he finished dictating he said, ' That is about all there is to it.

Did you get it all right.'

"I told him I did. You know that story made three solid

nonpareil columns. I went back to the oflBce and transcribed it,

and at Mr. Crane's request before it was turned loose in the news-

paper, I visited him at the courthouse where the case was pending,

and let him review the proof sheets. I succeeded in getting the

proofs into his hands, and a duplicate of them into the possession

of his attorney. Both men went over them carefully. In the

meantime, court adjourned and Mr. Crane accompanied by his at-

torney, walked over to me with a smile and said :
' You got it all

right, young man.'
'

' He insisted on taking me back downtown with him, and in-

vited me down to the Glory room of the Sinton, where we had a

few highballs. The article appeared in the next morning's paper

just as I had transcribed it, and the remarkable feature of the

matter was that the next day the jury rendered a verdict exactly

in accordance with Crane's statements and deductions."

"He hasn't forgotten you," said the Record man. "He never

forgets anyone or anything. He keeps his books in his head."

By this time Mr. Crane came out of the hotel, and the Record
man asked him, "Mr. Crane, don't you know this man?"
"Why, sure," replied Mr. Crane. "His name is Mr. So-and-So,

and he is a newspaper man. He gave me the most perfect whiteup

I ever had in my life. Come on downstairs and let's get a highball."

The story is printed simply to illustrate the remarkable memory
of a man who has passed the meridian of life, and who is able to

mentally carry every detail of a business involving millions of dol-

lars with him wherever he goes. I don't think anyone ever saw
"Clint" Crane make a memorandum, but he has the most mar-

velous memory for every detail of his business affairs, whether it

be a transaction involving thousands of acres of timber or the

sale of three hundred feet of chestnut culls.
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QUICK ACTION
There are hundreds of stories current about Clinton Crane, but

one of his notable characteristics is the remarkable promptness with

which he does business. One would scarcely think that a man of

his ponderous weight had either such mental or physical activity

as he has. His weight is not far short of three hundred pounds, but

he will tire out a one hundred and fifty pound man of half his

years in hustling over his lumber yards, or in the woods for that

matter.

A few years ago the flooring of the central bridge of Cincinnati

was found to be in bad condition, and an order was issued by

the municipal authorities to either refloor the bridge promptly, or

close it to traffic. The company said that it would be impossible

to get the lumber necessary for the purpose sawed inside of sixty

days, and that it was absolutely absurd to think of it. The city

engineer, who was in the conference, said: "Just wait a minute."

Reaching for the telephone, he called up C 3658. Getting Mr.

Crane on the wire he said :

'

' This is the city engineer. It takes

six hundred thousand feet dimension to floor the central bridge.

How long will it take to get it out and deliver it?"

"West Virginia sjirucc or hemlock, you say," came over the

wire. "When can I deliver it? I can deliver it in a week or ten

days. I can commence delivery tomorrow. '

'

As a result "of the conference Mr. Crane was in the engineer's

otEce inside of thirty minutes, closed the contract and had every

foot of lumber sawed, cut to exact dimension, delivered and spread

over the bridge within 'en days.

ANOTHER CRANE STORY
As before noted, there are a lot of stories told m the Queen

City country about "Clint" Crane. Mr. Crane is absolutely demo-

iratie. He talks to anybody and everybody he chooses, at any old

time, and doesn't hesitate to express his opinion on any subject

at all times. Once in a while he goes up against it, as is related

in an anecdote of his encounter with a street boy, whom he found

comfortably seated in a street car one day, while two ladies were

standing.

Mr. Crane said to the lad,
'

' You should get up, young man, and

give one of those young ladies your seat.
'

'

The boy was of the peculiar gamin type, and retorted:

"Wot fell. Why don't you get up and give 'em both a seat?"

'
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THE EASE WITH WHICH THE PUBLIC IS FOOLED
It is marvelous with what ease the unthinking public is bunkoed

into beliefs that are at once untenable and silly. The use of cer-

tain words in advertising matter has almost a magic effect in

influencing public opinion. The moment an advertiser talks about

the "hygienic" or "sanitary" qualities of a given product,

whether it has any increased sanitary or hygienic merits or not,

the announcement is sure to add to its selling qualities. The same

is true of the word "fireproof." If a clever advertiser should

carry the announcement of fireproof guncotton or fireproof blasting

powder, he would probably be able to secure orders on the bare and

unproven statement. The announcements which stimulate in so

marked a degree a demand for a line, of goods involving the word

fireproof qualities of steel, are perhaps the most untruthful of any

of these fake advertisements.

When you can get the average man to calmly think out the

proposition, he immediately realizes that steel is not fireproof;

neither is granite fireproof; neither is concrete fireproof; neither

is wood fireproof. Iron and steel are about the best possible

conductors of heat that can be named, and in comparison wood is a

fireproof material of infinitely more merit. The steel in a safe is

not what makes it fireproof. The fireproof qualities of a steel safe

are involved in the insulating material which is packed within the

outer and inner casings. When a glib promoter or salesman of

stovepipe steel filing cabinets, office furniture, doors and interior

finish talks about the fireproof qualities of this kind of plunder, if

you would seriously think it out for yourself for a moment, you

would wonder how you were gullible enough to even give the state-

ments consideration.

Steel is non-inflammable; concrete is non-inflammable; cast iron

is non-inflammable; granite and sandstone are non-inflammable,

but none of these materials is fireproof or even fire-resisting. When
the inflammable contents of structures built of any of these ma-

terials become ignited, the buildings have little more permanency

than a wood building of the most fraO construction, and the mo-

ment the extinguishing agency of water is put on buildings of this

type, they collapse.

On the other hand, wood under certain conditions is ignitable

and inflammable, but under proper construction it is very slow

burning. The Equitable building in New York was supposed to

be a fireproof structure. It was built of stone, steel and tile.

Fire occurred in this building recently and it was gutted from

basement to roof. The moment the firemen turned the water into

it and onto it, the walls cracked and the entire interior went into

the basement. The only wood in the building was in the window
sash and the flag pole, and these are in existence today, while the

iron, steel, tile and marble were wrecked.

The Fisher Body Company of Detroit recently erected a new
plant, the floors of which are made of 8x12 timbers, spiked solid,

on top of which are two inch top floors. Before the building was
occupied a bonfire was built in the middle of one of these floors

as a test of the fire-resisting qualities of the structure. This fire

was maintained for twelve hours, and resulted in very little dam-

age, even to the spot where it was located. It is alleged that a

ten dollar bill repaired the damage. This is what is known as

slow-burning construction, and has the approval of the best experts

in the fire insurance business, in the belief that this type has more
fire-resisting qualities than any of steel, concrete or tile. A so-

called fireproof building filled with materials that will burn is not

fireproof, but slow-burning wood constructed buildings have fire-

resisting qualities that are not to be equalled by any of the wood
substitutes. Every insurance man as well as every fireman knows
this. Still the public continues to be bamboozled by people in-

terested in the marketing of steel and cement products, in the

belief that they are getting something better, more permanent

and safer in buildings made of these materials than those made of

wood.

STEEL INTERIOR FINISH
The foremost products of steel doors and trim analyze, in an

alluring pamphlet, that "the positively fireproof building has come

to us with the automobile, the aeroplane, the wireless, and other

wonderful improvements of a wonderful age, but as a necessity

rather than a luxury." This steel door is made of thin sheets of

metal, stamped into form, the rails, stiles and muntins are hollow,

and a portit)n of the hollow space is plugged with pressed-into-form

cork scraps, a fire-resisting material of about as much utility as

celluloid would be.

The writer of this article, in examining a section of one of these

doors at the Cement Show at Chicago, a few days ago, asked the

demonstrator why chunks of this material were inserted in a

portion of the air spaces.

"Oh," he replied, "that is done to deaden the reverberation of

the door when it is closed."

"It isn't intended as a fireproof expedient then, is it?"

"Oh no, it is just put in to kill the reverberation of the metal."

These doors are "doped" with a finish to imitate various woods,
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and the makers certainly have succeeded in making a very present-

able imitation of a real wooden door, but it is still an imitation.

These doors have no more fireproof qualities than the most inflam-

mable white pine door made, and it can not be demonstrated, as

the makers allege, that they have the "combined qualities of being

absolutely fireproof and the qualities of beauty."

The cost of this sort of an equipment is four or five times as

great as the very finest wool cabinet work, and when a man buys

this kind of equipment with the idea that he is adding to the fire-

proof qualities of a building, he is simply being picked up for a

sucker, and he is spending his money without getting a fair e(|uiva-

lent.

On the market today is a type of wooden door and interior

finish made up of laminated woods, with a sheet of asbestos inter-

posed below the veneers, that has higher fire-resisting qualities

than any stovepipe steel door or finish that has ever been pre-

sented for public consideration. There is every likelihood that

when the public actually wakes up to its being bamboozled by

specious stories of the fireproof qualities of steel doors and interior

finish, it will occupy an important place in interior finish of high-

class buildings. The cost of this fire-resisting quality of wood

doors and finish is infinitely less than that of the cheapest type of

steel doors and finish.

THE METAL BEDSTEAD CRAZE
The advent of brass and iron bedsteads dates back to scarcely

more than two decades. They were discovered about the time the

microbe came into general publicity. The advertising man got

in his work by talking about the wonderful sanitary qualities of

brass and iron bedsteads, and the public went '
' dafi'y

'

' over them.

Eelegate<l to the second-hand store and to the dump went the

splendid solid oak, walnut and mahogany bedsteads of the olden

days, and every housewife and hotel became a convert to the lac-

quered brass bedstead. Time developed the fact that it took more

of the housewife 's time to keep a brass bedstead in presentable

appearance than it did to do the household cooking. The lacquer

quickly disappeared, and relacquering was constantly necessary.

Again there was the discomport of the chill of the metal bedstead

in the one place where individuals sought the highest comfort. Then

when this type of bedstead was modified by the insertion of rattan

or fabric panels, it was discovered that it was the ideal breed-

ing place of such hordes of unwelcome and striped-backed insects

as to promptly put it into disfavor. The result is that the

metal bedstead craze is waning to such an extent that the fore-

most manufacturers of these lines have ceased their production,

and are utilizing their plants for other purposes. The consensus

of opinion in the furniture trade is that there is a decline in the

sale of metal bedsteads of more than fifty per cent during the last

three years, and the public is now going back to the wooden bed-

stead.

THE STEEL CAR CRAZE
The steel bandits who are responsible for the steel cars, and the

foisting of steel into use where it was illy adapted, are being thor-

oughly unmasked. The evidence presented before the Congres-

sional experts' examination of the steel trust, develops that it is

a very unscrupulous and greedy outfit which for nearly a decade

has literally sucked the life blood of America 's leading industries.

Investigation shows that the redoubtable .1. Pierpont Morgan was

slipped the modest tip of $69,.300,000 for his services as a pro

moter of the enterprise, which in spite of this, still manages to

pile up a net profit of about forty per cent on its production. This

does not include the millions of illegitimate profits filched from in-

vestors by a vast number of the promoters who manipulate the

stock market. It is on the ukase of the steel trust, which also

controls the cement industry, that steel caM were foisted on the

railroads and traveling public, but the railroads that are not domi-

nated by the trust, as well as the public are fast awakening to the

weakness of the steel passenger equipment, and the wanton ex

travagance of the steel freight cars. The steel trust apparently

has no regard for the lives and health of the traveling public, but

is solely interested in "getting the coin."

Right now the railroad people are very sore over the efforts of

the steel trust to put the blame for the increased defectiveness of

rails upon them, and retort that the trouble with rails and the

cause of so much rail breakage is bad mill practice. The steel

people contend that they can not make better rails for twenty-

eight dollars a ton, and the railroad people retort that the price

of twenty-eight dollars is altogether too high, and in contrast with

other steel prices is unfairly high. They further allege that the

rails rolled at certain of the steel mills, especially at Gary, are

very unsatisfactory, and according to foremost writers on economic

topics, there are steel people who admit that the rolling practice

at some of the mills is too fast to make good rails. In any event

rail breakage is becoming a very serious menace to the safety of

the traveling public.

This result is brought about partially on account of bad rolling

mill practices, and partially on account of the great increase in the

weight of equipment that is being put on the rails. In fact, it is

believed that the factor of safety is way below what it should be

to carry the increased weight of locomotive and increased weight

of steel cars that are now being pulled over American rails.

The steel trust is on the defensive, morally, politically and

economically, and is about to have to deal with a more formidable

kind of conijietition. Independent operators are being supported

by railroad interests and are also making vast inroads into the

exclusively controlled export trade that has heretofore been en-

joyed by the trust.

STEEL TRUST PUBLICITY

It was ri-asonable to believe that the awful wreck at Warrior's

Kidge on the Pennsylvania, a few weeks ago, would have afforded

little opportunity for the trust 's publicity bureau to put out any
'

' con '
' talk about the merits of steel cars, but such is not the

case. This distinguished bureau refers to the wreck, "in which a

few persons were killed or seriously injured, although it was such

a wreck as might have ranked with the worst railroad disasters of

history had the coaches been of the ordinary type. What saved

the most of the passengers was the steel ears. It is right to

commend a corporation which takes such precautions for safety.

Our civilization has advanced to a proper horror of the crude com-

mercialism which has sacrificed, and which still sacrifices life and

happiness to unthinking greed—oftentimes to thinking greed."

This and several more paragraphs of a similar nature have ap-

peared in duplicate editorials in hundreds of leading newspapers

in the country during the last fortnight. This is straight, paid ad-

vertising in editorial form. Think of the monumental nerve of the

sponsors of steel cars to publish literature of this sort in the face

of the fact that the wooden cars of this train safely passed the

curve, while the steel cars went into the ditch. It doesn't require

any scientific expert or any car building engineer to fully demon-

strate the frailties of steel cars. They have proven their weakness

time after time, and in no less than twelve instances on one rail-

road.

The wrecks of the past six months, of serious character, have

all been steel car wrecks. These cars have shown their inability to

take curves, switches and cross-overs. They have demonstrated

that they were just as collapsible in side-swiping collisions as

wooden cars, and even more so, and that they are not proof against

telescoping.

Of course there are good reasons, from a financial viewpoint only,

why the Pennsylvania Railroad should continue to put up this

fight for the continued use of steel cars, as railroad journals allege

that it already has in commission 588 steel coaches, 58 steel dining

cars, 99 steel passenger and baggage cars, 78 steel baggage cars,

94 steel postal cars, and 710 steel Pulman cars. In addition to

this it has orders out, and in process of building, for 251 steel

coaches, 31 steel passenger and baggage cars and 149 steel Pullman

cars.

The public is fast waking up, and in spite of the immense mone-

tary loss, it is believed the Pennsylvania will bo obliged to aban-

don the use of steel cars.
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am Annual ISfational ^A/^holesalers
As guests of the Louisville Hardwood Club, the National Whole-

sale Lumber Dealers' Association held its twentieth annual meeting

at the Seelbach hotel, Louisville, on Wednesday and Thursday,

ilarch 6 and 7. The total attendance, including the wives of the

visitors, was about the usual number of three hundred that attend

these functions. There was a material strengthening in the attend-

ance of western and southern members, and a marked falling off

from the East, which was to be expected.

President F. E. Babcock presided at all meetings, the first session

of which opened in the beautiful assembly hall of the Seelbach

hotel, at eleven o'clock, Wednesday morning.

The president introduced J. W. S. Clements as the special repre-

sentative of Mayor O. W. Head of Louisville, who delivered an

address of welcome.

A second welcoming speech was made by D. E. Kline, vice-

president of the Louisville Hardwood Club, on behalf of that

organization. Mr. Kline's speech was extremely graceful and

interesting.

On behalf of the association, Gordon C. Edwards of Ottawa,

Ont., Can., made a suitable and effective response.

The president then delivered his annual address, which follows:

Address of President

There .ire some well established customs that it seems well to follow,

particularly those of recording the past and forecasting the future. The
history of the .year 1911 has already been written. The volume contains

many references that we all hope may soon be forgotten : in the main,
however, it contains many pleasantries and will long be referred to with
pride and satisfaction.

From a purely business standpoint, the year did not measure up to our

anticipation, for we had hoped that the crisis of the panic had been reached
and brighter days were at hand. As to volume of l>usiness. little criticism

should be offered. Many other conditions and improvements are overdue
and would be much appreciated and enjoyed by all.

From a purely association standpoint, we have little of whieh to com-
plain. There never has been a time when the facilities of our association

were more needed or more used by our members. A careful analysis of

the records will show an increased participation and co-operation by all

members.
The conservative policies so well founded and established leave little or

no opportunities for wide variation or material improvement in the official

duties in tlie administration of the affairs of the association. We are

therefore gratitied to be able to report a very satisfactory and substantial

increase in membership, due largely to the splendid efforts of our member-
ship committee. History has taught us to expect a ten per cent fluctuation

in memltership from natural sources. It is therefore with much keener
regret that we are reminded that nearly all of the withdrawals of last year
have been caused by financial reverses and embarrassment, and it is with

profound regret that we are in duty bound called upouv to express our
sympatliies for those of our members and friends who were unable to

weather the storm that has so persistently prevailed throughout the past

four years, without a single ray of sunshine or relief.

These burdens of our industry have been added to during the year by

insistence on the part of the uninformed that the lumber trade was oper-

ating as a trust and by the action of the department of justice in filing of

suits and indictments in several sections of the country.

lou will recall that at the time of our meeting last year in convention,

the department was investigating this association and after a careful and
long continued consideration of our records and methods we were not made
defendants in any of these actions, and the opinion prevailed that our work
was being done on legitimate lines, in a fair way, and well inside the re-

quirements of the law.

Some of the associations and officers who have been prominent in lum-
ber trade affairs, and some of these among our long time friends, are re-

quired to give reasons in the courts why they are organized and as to their

operation of rules and regulations.

Much of the principles involved seem necessary to preserve the life of

trade organizations, and we hope for them a speedy and favorable settle-

ment of these issues.

Having had no unusual or extraordinary expenditures, the financial con-

dition of the association is very satisfactory, as we have in the treasury

a slightly increased balance for the year just ended.

one has only to become closely identified with the machinery of our
iirganization to fully appreciate the effectiveness of our various bureaus.

It has brought me to the full realization of the fact that any firm doing a

general lumber business cannot afford to forego the benefits that are to be

derived by an affiliation with our association. The heads of the various

departments are courteous, energetic and the benefits to be derived by the

use of their departments are many. The dues and fees are within the

reach of all. I can do no bettei' than to voice the sentiment of my prede-

cessor in the regret that our full membership does not make use of our

bureau of information, for the high mark of efficiency attained offers con-

crete and valuable information unol>tainable from all other sources. I

point to the resources of this department as a splendid basis on which we
may w'ell invite the consideration of our friends looking toward a mem-
bership in our association. This bureau commands the undivided atten-

tion of Manager W. W. Schupner. assisted by the board of managers, under

whose direct supervision the bureau comes.

Our collection department has been forced to activity by the unusual

demand made upon it. and the results obtained are most gratifying.

Through the prestige of the association, benefits are often conferred on the

debtor as well as the creditor hy the averting of legal action. The details

of the work of this department will be brought out in the manager's report.

Our transportation bureau has become a confirmed necessity, and is

yearly becoming more efficient. This has been clearly demonstrated to those

of our members who avail themselves of its facilities. The services of this

bureau are at the disposal of our members free-of-charge, and we recom-

mend your co-operation and the consideration of the advantages offered by

the bureau. During the year they have filed several formal and important

complaints with the Interstate Commerce Commission, which will no doubt

be brought out in detail in the bureau's report and in the report of the



FREDERICK R. BABCOCK, riTTSBURGH.
FA., EX-PRESIDENT.

FUEUERICK W. COLE. NEW YORK, N. Y.

TREASURER.
EUGENE F. TERRY. NEW YORK,

SECRETARY.
N. Y.,

railroad and transportation committee, under whose jurisdiction this bureau

is operated, and to whom credit is due tor a share of the measure of suc-

cess attained.

COASTWISE INSURANCE

Coastwise insurance is a subject that for many years engagod our care-

ful consideration, and the report of that committee will reveal the tact that

they have taken up the work with renewed activity, realizing the advan-

tages obtainable if prosecuted to successful conclusion. I venture to hope

that, as a result, some organization may he effected that will reflect credit

to our association and benefit the coastwise shippers generally.

ARBITIIATION

Arbitration is a subject which has come in for a full share of the con-

sideration of your board of trustees, and while there is varied thought on

the subject, it is generally believed that the basis of arbitration employed

by our association is as satisfactory as any. It is a general belief that no
one sviW submit their differences to arbitration without feeling that the

conditions justify their contentions ; hence, the results obtained must of

necessity be a source of disappointment to at least fifty per cent of those

submitting their differences. When we realize the advantage gained in

time and expense saved, and that a verdict rendered by an impartial and
intelligent jury of our own members should render more justice than the

verdicts rendered by the average jury sitting in our circuit courts, we will

without doubt make a freer use of arbitration in the settlement of our dif-

ferences. The subject of universal peace and international arbitration is

now engaging the master minds of so many of the world's leading citizens.

and it seems to suggest that we strongly recommend arbitration for the

further enhancement of fraternal prosperity.

SINGLE STANDARD FOB UNIVERSAL INSPECTION OF HARDWOOD
Acting under a resolution adopted at our last annual convention, a spe-

cial committee was appointed, composed of a neutral leader and four others.

two members of the National Hardwood Lumber Association, and two of

the Hardwood Manufacturers' Association of the United States, with
Instructions to use Its best efforts to advance the cause of a single set of

rules for the universal inspection of hardwood lumber. As a result of work
started by that committee, it can be stated that the leaders of both asso-

ciations wag'.d an untiring and determined effort to so harmonize their

ideas of inspection that one set of rules might be adopted for the use of all

While the result of such efforts is perhaps not all that might have been

desired. I deem It a pleasure and a privilege to state that while a full

reconciliation was not reached, it can in no way be construed as a lack of

effort of tha administration of the various organizations, and I cannot but

feel that much good and closer working relations have resulted from such

efforts.
FORESTRY

The report of our committee on forestry at the last convention was a

most Interesting and able report and showed the result ot a great ainouni

Of study and "research in all matters leading toward the future perpetuation

of this great subject. As It is now engaging the minds of so many of our

most brilliant statesmen, I am sure we may look forward with Interest and

pleasure to the committee's report this year. It will be remembered that,

while in convention at Washington last year, our attention was called to a

proposed amendment to the agrlcidtural bill In the Senale. It was clearly

shown that this amendment, if passed, would practically destroy the na

tlonal forestry .system and, as a result of our being conversant with the

subject, we were able to pass strong and effective resolutions adverse to

the passage of such an amendment. These resolutions of ours were promptly

conveyed by President Illgble to the President of the United States, and by

special committee to the leaders of both houses. Needless to say, the

amendment was killed In commlllee.

FIRE INSURANCE

Thi- tire insurance committee has held several meetings and is doing a
splenSid service, the benefits of which will eventually revert to our mem-
bers through many channels. Our chairman. George H. Holt, is carrying
on a campaign of education and is doing a general work full of enthusiasm
and energy. The results of his efforts has been a marked improvement in

conditions and the benefits are enjoyed by the insured throughout the length

and breadth ot our nation. Mr, Holt is to be very highly commended for

the fearless and very determined manner in which he has prosecuted this

work.

.MEMBERSHIP

Our special membership committee is to be commended for the splendid

efforts they have made and the results obtained. They were very ambitious

and set their peg high, and, while the desired goal was not reached, we are

very grateful for their achievement.

We began the year with SO."? members

Lost by withdrawals from natural sources, faihires,

retiring from business, etc .35

Secured during the year 55
Showing a net gain of 20

The splendid result was obtained only through the active and aggressive

efforts of our membership committee, and special mention should be given

to several of our members for the results obtained in this great Middle
West, and their efforts have had much to do with our coming to Louisville

for our annual convention.

I feel very much gratified at the results obtained and I am under great

obligations to all those who have assisted in this work,.

CAR STAKE ALLOWANCE
The special congressional car stake committee has had little opportunity

for achievement. They have at all times stood ready for activity, but in

the judgment of yotir board of trustees the time and conditions would not

warrant any formal action. They have very properly called the attention

<if our members to the fact that a very great many of them were not avail-

ing themselves of our traffic department, and consequently losing the bene-

fit that should be derivi-d through the loss of free freight on 500 pounds

per car on all flat or gondola cars. This is a matter that should be watched,

as many times the cost of membership in this association may be derived

annually from this source alone.

Several olher committees, not especially referred to, will have Interesting

and iDstru<'tive reports, and I would commend them to yotir attenllon and
(•arefnl consideration. We welcome the delegates and representatives of

our sister associations and olTer them the freedom of our meeting. We
hope that you, one and all, will feel free to use the floor of our convention

for the fostering of any subject that Is of general interest to the lumber
Industry.

It is very gratifying to me to be able to report that our relations with

all associations are all that could be desired, having had no Incident dur-

ing the year to strain our very pleasant relations.

Our executive committee meetings, as well as those of the hoard of trus-

tees, have been almost unanimously attended, and I desire to thank the

meml)er8 of these boards, as well as the chairmen and members of all com-
mlilees, the ofllcera of the association and their assistants, for their loyal

snpiiort and their willingness to assist the administration throughout the

entire year.

We have met In Louisville through the courteous and forcible Invitation

and hospitality extended by the members of the Louisville Hardwood Club

and clllzi'iis. and from a desli n our pan to bring thi^ unexcelled facilities
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of our association to tine attention of so many splendid concerns in this

great and prosperous section, believing that our interests can best be

<;onservod by an intimate knowledge of the workings of our organization.

It has been suggested that the time is not far distant when it will be

necessary for us to hold one convention on the Pacific coast in order that

the great lumber interests in that immense territory may be made familiar

with the many benefits to be derived by an afliliation with us. Such a

course would place our facilities at the disposal of those who will naturally

seek to invade the great eastern marliet. which is bound to be the result

of the completion and use of the Panama canal. I desire to throw out this

suggestion that it may be given due thought and consideration.

Our thanks are due to our members and friends who have helped to

make this meeting possible, and it is to be desired that we may leave

many new friends behind and welcome many of them as members at our

next annual meeting.

In conclusion may I suggest that controversy is generally the child of

anisconception. The desire for quick, easy wealth is the source of half our

troubles. The truth is that wealth is the cheapest of all possessions It

has destroyed more careers than it ever made. The man who starts with it

is more apt to land in the ditch than one who never had it. Financial ease

to youth is a drawback : few labor unless they have to. Competence should

<'ome with age and as the result of effort. The world, they say, owes every

man a living. I believe that; but he is l>ound to get out and collect it.

Nature is generous but slow : she never repudiates a debt and always pays
in the currency agreed upon. For energy, she pays in wealth and comfort :

for integrity, in respect and honor ; for ability, in fame ; for folly, in dis-

tress; for loyalty, she returns the same supreme quality multiplied a

hundred fold, which then becomes affection ; therefore, let us spread this

ihond of affection and all profit by this gathering as never before.

Folloi\'ing, Secretary Perry made his annual report covering the

liistory of the organization and its achievements, making a special

leeital of its present standing and accomplishments.

On motion of A. L. Stone, it tvas decided that all resolutions

presented at the meeting be referred to the committee on resolu-

tions, and be subject to its approval before being presented to the

association for final action.

Frederick W. Cole then presented the report of the treasurer

and of the audit and finance committee, which indicated that the

total avails of the organization during the past year had been

$.36,494.27 with disbursements of $34,597.79, leaving a working

balance on February 27 of $1,896.46.

Alexander Willsou, chairman of the board of managers of the

bureau of information, then read his report, which gave detailed

information concerning the splendid financial report system carried

on by the organization.

Department ilanager W. W. Schupner, superintendent of the

bureau of information, then delivered a circumstantial and detailed

report giving the details of the tremendous amount of work han-

dled through his department, indicating the fact that the associa-

tion now had reports covering the financial history and standing

of more than thirty thousand lumber buyers.

The report of Chairman R. W. Sehofield of the committee on

trade relations, in his absence, was read by Secretary Perry. The
report recited that amicable relations existed between the National

Wholesale Lumber Dealers' Association and all sister organizations.

The president then appointed a committee on nominations for

trustees, and a committee on resolutions, after which the morning
session was adjourned.

WEDNESDAY AFTERNOON SESSION
George W. Holt, ehainriHu of the committee on fire insurance,

delivered a fine report on the subject to which he has devoted so

much of his life, and with which he is so familiar. It is regretted

that this splendid paper can not be presented in full, but following

are important excerpts:

It is the larger view which must be grasped and emphasized by lumber-
men if they are to protect themselves against the great peril which now
threatens the lumber industry, as a result of the widespread and mislead-
ing agitation against the use of lumber in the construction or finish or
furnishing of buildings.

The lumberman faces a more serious problem than most lumbermen
realize. It is a case of creeping paralysis—insidious, slow, but deadly. The
hazy emotionalism which under a hundred heads calls itself conservation,
the hysterical unreason which controls the press and the public in the pres-
ence of fire calamities, the self-interest of the men and classes of men who
make money out of fire insurance and who seek to divert the attention of
the public from wasteful costs of administration by a hue and cry over
•'fire waste." the propaganda which is being carried on by the producers
and dealers in materials which compete with and supplant lumber, the

activity of the commercial and trade press which is building up circulation

and advertising for the profit that there is in it to them regardless of the
community interests—all these and many other infiuences are operating
with increasing momentum to restrict the use of wood and wood products.
Wood is a name which has come to mean fire with the crowd. Established

insurance journals are publishing special supplements or magazines which
under the banner of "Fire Prevention" or "Fire Protection" are playing
upon the pre.judices and fears and the unreasoning impulse of the crowd.
Chief Croker. Secretary Wentworth and every "Tom, Dick and Harry" can
get the public attention by attacking and condemning the use of every form
of wood, from matches to furniture. Magazines are being started all over
the country for the purpose of exploiting this sentiment under titles of
conservation of life and property, insurance, engineering, fire-proofing, and
advertising the use of cement and reinforced concrete construction, of metal
trim and furniture, frames and sash, and so on through the list.

'J'his specter of fire waste which is being exploited is conslructed in
imagination of every kind of wood.

Legitimate competition and development or evolution in economic ad-
vancement is a fair field for competition. We can not and do not object

when competing materials urge their claims to recognition. We can meet
them on the score of availability, economy, efficiency and general useful-
ness. When somebody cries "fire," nobody will listen to our claims. It is,

therefore, the cry of "fire" that we must reckon with. We have been chiefly

concerned, as lumbermen, with the cost of protecting our own properties
and with the cost of insuring them against loss by fire. We have failed to

understand that the fire insurance man and company are responsible for
the greater part of the fire waste. We have thoughtlessly supposed that the
fire insurance man was as anxious to prevent fire as we are, when we ought
to have recognized that it is his business to make a profit out of fire, and
if there were no fires he would have no business. We were astonished when
we heard Mr. Milligan, vice-president of the Phoenix of Hartford, say.

The business of fire insurance is conducted with greater satisfaction when
fires are burning briskly."

We have failed to grasp the idea that as long as the fire insurance com-
panies control the making of the rates, and the rules under which the
rates are applied or violated, the fire insurance man has the same interest

in fires that the coal dealer has. He wants a great number of fires, but none
of them outside of the stove, or the furnace, or the fireplace, which corre-
sponds to the risk that he based his figures upon.
The fear of the underwriter is that the fire will break out of the fire-

place and burn a great deal more of the adjoining property than he cal-

culated upon when he made the rate. The problem of loss of life, of inter-

ruption of business and employment or of the peril of the community has
received almost no consideration in the making up of his rules and rates.

He has concerned himself chiefly and almost exclusively with the problem
of selling indemnity at a profit.

This tact was brought out with great clearness by the New York Fac-
tories Investigating Committee last October, in its examination of under-
writers and others growing out of the Triangle shirtwaist factory disaster.

No single business or organization, other than insurance organizations,
has as much at stake in this problem as lumbermen. The community as a
whole, and any separate community, whether it recognizes the fact or not,
is vitally concirned with the proper solution of these problems. Banish
all lumber and all other combustible material and you certainly banish fire

waste. That is one way. but is it the same way?
This nation is richer than any other in its lumber resources, matured

and ready for market and made available by the industry, capital and in-

telligence of lumbermen. There is no industry which equals it in mag-
nitude and in its widespread distribution throughout the states. Agricul-
ture assembles larger figures under one heading, but they cover diversified
crops and secondary products, such as li%'e stock, eggs. etc.

Lumber is an enormous traffic producer, probably outranking any single
item of transportation. It is the familiar and most available material of
the largest class of workmen and artisans and owners of homes and other
structures. Not only the producer and builder but the hardware man, the
tool manufacturer, the painter, the cabinet worker and the merchant of
every form of products of wood are vitally interested in the correct solu-
tion of this problem. Building codes and restrictions may be so excessive
as greatly to hamper or prevent the development of industry and commerce
in a given community, and the nation is made up in that sense of com-
munities.

Lumbermen need not expect the merchants and exploiters of competing
materials to foster the lumber industry. They need not expect the com-
munity to take the initiative. The community is not that kind of a per-
son or that kind of a machine. It is not a coordinated intelligence, but flocks
and herds and clans of people with conflicting interests, too much engaged
in making a living to give more than casual and sporadic attention to com-
munit.v problems.

Lumbermen (which is a word that includes "from the stump to the con-
sumer") have the strongest motive of self-interest, as well as the motive
of public interest, to command their attention to this subject.

On invitation, A. T. Gerrans, chairman of the advertising com-
mittee of the National Lumber Manufacturers' Association, pre-

sented a forceful and interesting address showing the inroads of

wood substitutes quite similar in general character, but new in
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detail, to a speech delivered by him at the annual meeting of the

Hardwood Manufacturers' Association, a few weeks ago, at Cin-

cinnati, which was published in full by Hardwood Record. Mr
Gerrans asked the co-operation of the association in the advertising

campaign contemplated b}' the National Lumlicr Manufacturers'

Association.

Charles W. Burroughs of Cleveland was then introduced. He
made an address involving a plea for one cent letter postage.

Unfortunately Mr. Burroughs' figures in few instances were demon-

stratable facts but his analyses and arguments were weak. Just

why this subject was introduced to the convention was unknown

to the average member. The association took no action on the

plea for contributions for carrying on a campaign in behalf of

one cent letter postage.

F. S. Underbill, chairman of the committee on terms of sale and

trade ethics, presented an elaborate report involving many sug-

gestions that would simplify and clarify lumber purchases and

sale. Excerpts from this address will be presented in next issue

of Hardwood Eecord.

The report of Hugh McLean, chairman of the committee on

hardwood inspection, was not presented, owing to Mr. McLean's

absence, but it forms a part of the records. It stated simply that

an attempt was being made to harmonize the varying rules of the

two big hardwood associations on one set of rules, and while little

had been accomplished up to date, the committee had hopes of an

early fulfillment of this very much desired end.

An opportunity being given for expressions from members for

their choice for president for the ensuing year, F. E. Parker of

the Mershon, Eddy, Parker Co., Saginaw, Mich., first vice-president

of the association, was presented as such choice, and was unani-

mously endorsed to the board of trustees as the association 's can-

didate. Mr. Parker was conducted to the platform, and expressed

his appreciation of the distinction the association had given him.

THURSDAY MORNING SESSION
Owing to the fact that the banquet of the association was held

on Wednesday evening, and the majority of members were kept

up very late, the Thursday morning session did not convene until

nearly twelve o'clock.

Louis Germain of Pittsburgh presented a communication from

the Pittsburgh Wholesale Lumber Dealers' Association, asking for

the passage of a resolution to be presented to the Interstate Com-

merce Commission, asking for weights and check-weights on lumber

shipments, and in the event of a discrepancy in the two weights,

a third weighing of cars. This matter was referred to the com-

mittee on resolutions.

W. C. Sykes, on behalf of his father, W. L. Sykes, who was
detained on account of illness, read the report of the committee on

forestry, which was largely confined to local application to New
York state timber areas, and as it has so comparatively little

general interest, is not presented in connection with this report.

The paper was a very able one from the local viewpoint taken by

the committee.

George F. Craig presented resolutions asking the association to

approve of the bill now before Congress for the appropriation of

.$80,000 for an investigation and cure of the chestnut tree blight.

This matter was referred to the committee on resolutions.

B. S. Ridsdale, executive secretary of the American Forestry

Association, made an address reciting the work of this great

forestry organization, and made a plea for additional membership

and subscriptions to the association 's magazine.

Lewis Dill, chairman of the committee on single standard of

universal hardwood inspection, made a brief verbal report, in

which he said the committee had done all it logically could to

urge the two national hardwood associations into the establish-

ment of a single standard of inspection, and while apparently

little had been accomplished, he believed there was a feeling of

mutual respect and interest engendered that would eventually

result in the desired accomplishment.

F. A. Diggins, president of the National Hardwood Ijumber

Association, was then introduced and made one of his usual charm-

ing addresses, but touched but very little on hardwood inspection

affairs on the plea that he did not deem opening up a discussion of

this subject to be a matter of policy at that time.

W. E. DeLaney, president of the Hardwood Manufacturers'

Association of the United States, was next introduced and ad-

dressed the association, reiterating the statement hitherto expressed

by his association as well as by Mr. Diggins, that the majority

of people engaged in the manufacture, merchandising and eon-

sumption of hardwood lumber were anxious to secure a single

standard of inspection, and said little further on the subject save

that he wished to correct a prevalent opinion that the inspection

regulations of his association specified that lumber was inspected

wholly from the good face of the board, intimating that both

sides of every piece were fully taken into consideration.

Both the addresses of Mr. Diggins and Mr. DeLaney were made
without acrimony and in a spirit of fairness, and indicated a

sentiment that looked like a manifest spirit of friendliness between

the two organizations, which led the audience to the belief that

eventually a single standard of hardwood inspection would be

brought about through these channels.

Hon. John M. Woods, chairman of the committee on legislation,

then delivered an exhaustive report covering all pending legisla-

tion in which the lumber trade is particularly interested. Excerpts

will be made from this document in next issue of Hardwood
Record.

B. Franklin Betts, chairman of the committee on railroad and

transportation, made a report on behalf of the committee, which

was exhaustive in its details of the work that had been handled

through that department of the association during the last year.

Traffic Manager W. S. Phippen then presented a report covering

the work of his department of the association during the year,

which showed an immense amount of labor being done by it, and

that much substantial aid had been rendered the lumber trade

through its efforts.

George P. Craig, chairman of the car stake committee, made

a report involving some valuable suggestions for lumbermen to

get the advantage of the five hundred pound allowance for stakes

and strips when loading lumber on flat or gondola cars.

Frederick S. Underbill presented a resolution deprecating the

passage of the current legislation making it obligatory on the part

of railroads to employ all-steel equipment, and to make up trains

with wooden cars between steel cars. This matter was referred to

the committee on resolutions.

Adjournment was then taken.

THURSDAY AFTERNOON SESSION
The Thursday afternoon session was opened at 3:00 with the

presentation of the report of Edward Eiler, chairman of the com-

mittee on arbitration, in which it was recited that the experience

the association had with haiidlinfi disputes by this means was
eminently satisfactory.

Owing to the absence of .1. 11. Burton, chairniau of the coastwise

insurance committee, the report of that committee was passed, but

will form a part of the printed proceedings of the meeting.

Major E. B. Stahlman, editor of the Nashville Banner, was intro-

duced and made a plea that the next meeting be held at Nashville.

Major Stahlman represented not only the Nashville Lumbermen's
Club, but every commercial organization of the city, the governor

of the state, and the mayor of Nashville. He made a very pleasing

impression on the members, but according to the custom of the

custom of the association, the matter of the selection of the next

place of meeting was left to the board of trustees.

F. E. Parker, chairman of the committee on resolutions presented

that committee's report on the following series of suggestive reso-

lutions which were adiiplcd:

Legislation

Kihst: Thai tills asNuclnlliin lu'iutlly Indorse the National Tailff lorn-

mission Association's rccommpudatlons to create a puiiiiancnt noii|iaillsan

tarin* coinmlHslon.

Skldnd : That this association (ioca not look with favor upon Icwlsla-

llon looking lo making uniform Ihc hours of labor llirouuhoul llii' I'nltcil

StntoK.
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riiiiii>: That the committre on K'gislalioii ul' this association sliall havi'

thc> aiithorily, subject to the approval of the board of trustees, to favor or

oppose, as the case may be, legislation affecting the lumber interests, in-

cluding the bill to provide an exclusive remedy and compensation for ac-

cidental injuries resulting in disability or death to employes of common
carriers by railroads engaged in interslat loreiiiu ri.nuucn-c or in llie

District of (.'olumbia and for othi'r purposes.

Car Stake Allowance

WiiiMiK.is. The Interstate Comuierce t'oiuinissiou having, several years

ago. entered an order that railr-oads engaged in interstate tratiic, shall, in

the collection of freiaht charges on lumber shipments. u}ake an allowance

of ."iiiu jjounds per car for the weight of car stakes and crossers supiilied lui

tbii lu- open cars : and •

\Viii'Hi:as, Many complaints having reached our railroad and transporta-

tion committee from our members, that they are rarely able to ascertain

either from the original bills of lading or from the freight bills for such

shipments, whether or not such allowance has been made, and many
claims having been filed with our transportation bureau for the collection

of overcharges in weight based on The neglect of the railroads to make this

."lOti pounds allowance on such shipments : be it

lvi-:soi,vEO : That this association in annual convention assembled, does

through its proper officials petition the Interstate Commerce Commission to

issue an order that such railroads shall hereafter show on all freight bills

for lumber in carloads, the gross, tare and net weights of each car load

shipnu'nt. from which shall he subtracted llie allowance, if any. for c;ir

stakes and equipment.
Code of Ethics

i;i:stu.\ i:i» : That we indorse the code of ctliics as i-evised by the .\merican

Lumber 'I'rades Congress in May, 11)11.

The eoniniittee also recited the resolution presenteil in the House

of Rei>resentati%-es on .lanuary 4. ^9]^2, by Conoressman Jackson.

Investigation of Fire Insurance Affairs

l!i;soi.vi:n. That the secretary of Commerce and Labor be directed, act-

ing through the Bureau of Corporations, to make a complete investiga-

tion of the business of foreign and domestic tire insurance corporations

in the T'nited States, and to gather, compile, publish, and snppl.v full,

coini)!ete and useful information eoucej-ning the abuorinal losses of life

and property by fire in the Tnited States, the proportion such losses of

property, insured or uninsured, bear to the whole amount of property

insured in the t'nited States, the rates charged for fire insurance and
the means and classifications employed in fl.xing the same, the reason-

ableness thereof, and their effect, if any, in causing or preventing such

losses, and all other facts and information necessary to indicate means
of jireventing such losses of life and ju-opert.^' and restricting tire waste
in the T'nited States.

l!j;soi,VEn, That the National Wholesale Lumber Dealers' .Association

heartily approve Congressman .Jacl»sou's House ISesoluticui .\o. S.'jT and
urg'' ils adoption by Congress.

The following resolution was adopted on the suli.iect of terms

of .sale, hut was referred for handliu;; to the board of trustees:

Terms of Sale

l!i:s(iLvi:n, That we approve the recommendations nuide by the terms
of sale committee and adopt the forms submitted by it to he known here-

after as the terms, conditions and forms approved by the National Whole
sale Lumber Dealers' Association.

The following resolutions were also presented by the i-ominittee

and had the indorsement of the meeting:

Indorsement of American Forestry Association

Resolved. That the National Wholesale Lundjer Dealers' Association
heartily indorse the efforts of the American Forestry Association to

secure better state and national fire protection of the forests : also the

effort to protect the headwaters of streams and to secure a satisfactory

s.vstem of time and land taxation and to advocate the use of woods and
wood products : and be it further

KesolveDj That the members of this association liuid their support to

the American Forestry Association and encourage subscriptions to its

magazine, "American Forestry." whiclt is its medium of publicity and
education : and be it further

Resolved. That this association indorse the l)ill now l)efoi-e the Congress
•of the T'nited States, appropriating the sum of .fSU.OUd for the scientitic

investigations and eradication of the disease commonly known as the

chestnut tree blight; and be it further

Resolved. That any legislation, which seeks to regulati' the cutting of

trees by prohibiting the cutting of all trees below certain specitii'd

<Uamcters, would be deemed to be adverse to the best interests of the
lumberma.i unless such legislation recognizes the time-honored rights of
i;oiierty by providing that compensation be made by the state to thi-

,„v;ners of the trees which fall within the provisions of the proposed

I
gislalfin

Indorsement of Advertising Campaign
.liKSoi^vr.D, ihal we indorse the advertising campaign in favor of lumbti-

for various I'lnr-^oses of construction and finish, undertaken by tlie

National T.iiraber" Manufacturers' .Association.

Resolution of Esteem to Edward Hines

WuEi{i:.\s. I'lthvard nines of tlie I0d\\:ird lliues Lumber Company,
Chicago, an ai'tive lumberman and for many years a member of this

association, lias become involved in liiatters of national import ; and
WiiEi!E.\s, Mr. nines has for all of these years conducted his business

affairs and his relations with this association in such a manner and
with such a degree of integrity as to warrant the continuation of our
highest esteem : therefore, be it

Resolved, That we ask the suspension of any adverse opinion on the

part of his associated hmibermen in regard to these chai'ges until the
evidence as now fully placed before the i)roper authorities shall have
I n cousideiy'd and acted upon.

Resolution Expressing Thanks to Hosts

riiis association desires to express its appreciation and tluinks to the

Louisville Hardwood Club, its president, T. M. Brown, and his associates

for their cordial invitation and splendid hospitality. We liave enjoyed
our stay Willi them and feel that the interests of our association have
been materially advanced by the selection of this section and city for

the annual meeting.

Resolution Expressing Thanks to Officers of Seelbach Hotel
ItEsuJ.VKii. Thai tie' nieiul>ers tender to I'lesident llabeoek and liis as-

sociate executive officers appreciation of the faithful services and ethi-ieiit

handling of the association interests during the present year.

I!esoi.\eii, Thai we desire to express to the Seelbach Hotel Company our
appreciation ni' ils very generous treatment during this meeting, which
has added iu.i lerin ll.\- to the success and pleasure of our convention.

At the cone lusioii of the report of the committee Mr, Hines
briefly eNpressed his heartfelt thanks for the expression of confi-

dence reposed in by the organization with which he had been so

long identified.

The report of the coiiuuittee on nominations for the eh'ctiou of

directors for a period of five years was then preseuteil as follows:

F. E. I'arker. Saginaw. Mich.

I'. W. Cole, New York.

tlordon (_*. I-^dwards, Ottawa, t.>nt.. Can.

T. M. Brown, Louisville, Ivy.

M. .M. Wall. ButTalo. X. Y.

C. I. Millard. Norfolk. Ya.
('. A. (Joodinan. Marinette. Wis.

R. W. Higbie made a motion that the by-laws of the organizatiou

be amended to give authority to the board of trustees 'to call the

annual meeting of the association in April in place of March. Bj-

a two-thirds vote this motion jirevailed.

The meeting tlien ad.iourned.

MEETING OF BOARD OF TRUSTEES
Immediately following adjournment a meeting of the board of

trustees was held at which F. E. Parker of Saginaw, Mich., was
elected president; Nelson Walcott, Providence, R, I,, first vice-

president; Gordon C. Edwards, Ottawa, Out., Can,, second vice-

president; F. W. Cole, New York City, treasurer, and Eugene F.

Perry, New York City, secretary.

THE BANQUET
On Wednesday evening a very elaborate banquet was served in

the main dining room of the Seelbach hotel, at which, for the first

time in the history of the association, the lady guests sat at the

table with the members of the organization. While this function

deserves more than the paragraph possible to employ in this issue

of Record, in brief it can be stated that it was one of the finest

bamjuets ever served to the association.

After the coffee President Babeoek was really the chief speaker

of the occasion, and delivered an address, which will be reproduced

in an early number of Habdwood Record, that should make more for

commercial integrity and close communion in friendship in the

lumber industry than any public utterance of anv' previous speaker

on this important sub,iect. Several other distinguished orators

entertained the diners, but Mr. Babcock 's address was certainly

the effort of the meiiiiig.

THE SMOKER AND VAUDEVILLE
On Thursday evening the Louisville Hardwood Club spreail itself

in its round of entertainment for the visitors by inviting all to a

smoker and vaudeville entertainment in the big auditorium of the

Seelbach hotel. The lunch and liquor refreshments were of the

usual high-class Louisville order, but the club fairly outdid itself

in its unique entertainment with colored actors. Every one pireseut

was certainly thoroughly amused and edified.
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B 200—As Secretary Doster Sees the

Situation

Cincinnati. O.. bVb. 28.—Editor Hahuvtood

Record : Agreeable to .vour request tor infor-

mation. I submit to .vou tlie following as my
observations on the hardwood situation as 1 find

it from several weelis" traveling in producing

sections of the South. There is a much lighter

stock of low-grade lumber in the hands of pro-

ducers than is the general supposition. The

slight increase in orders for low-grade stock

given in December and .lanuary has taken the

most of the low grade out of first hands.

•Hie less-than cost price at which low-grade

slock has been .selling for years makes no incen-

tive for manufacturers to produce any more

of this class of material than can be avoided

(in fact, they produce as little as they can>.

The larger percentage of logs running heavy

to No. 2 and poorer are left in the woods. Again.

a good many southern mills are now engaged in

cutting dimeut-iou. and clean up this class of

material themselves, thus shipping nothing but

clear stock, and avoiding the freight charge on

worthless material.

It is my belief that low-grade stock will surely

command a much higher price in the near future,

based on the simple equation of supply and

demand.
High-grade stocks have been moving some-

what slowly for months, but right now many

good orders are being placed. There is every

indication that there is going to be little oppor-

tunity for the manufacturer to make any accumu-

lation of dry stock in either high- or low-grad.'

material for months to come. Consuming manu-

facturers evidently are just awakening to the

possibilities of using low-grade lumber in the

manufacture of turniture, boxes, specialties,

interior tinish and planing mill products to their

manifest advantage in the way of cost, but as a

matter of fact there is very little of this class

of stock to be bad at the present time.

It must lie borne in mind that the majority of

fac-tory operators are running, and have accepted

future contracts requiring large quantities of

lumber, and their stocks are lower than they

liave ever been.

To my mind hardwood conditions are such that

the strongest arguments are presented for an

Increased range of values. There certainly is no

accumulation of any kind of hardwood material

in the hands of producers.

.Advers" conditions are confronting every manu-

facturer in producing sections. All wint«r long

the river mills have been forced to shut down ;

logging In the mountains has been suspended,

both with river and mountain mills, on account

of the extreme cold weather and snow. Simul-

taneously In the Mississippi valley section, where

the country has been under water, practically

every sawmill operation has been suspended.

Since the ice has disappeared in the rivers, the

water has become extremely high, and right

now at Cincinnati the gauge is forty-flve feet,

which Is within eight feet of the danger mark,

and the river Is still rising.

The Hardwood Manufacturers' Association has

not yet employed an assistant secretary, but

expects to make a selection of one very shortly

to assist In carrying on the department of the

bureau of grades and commercial reports, and

several new departments and divisions that

have been mapped out for the coming year,

which win give added Information of value to

the members of the association.

Lewis Doster, Secretary.

B 203—The Mahogany Situation

New (jrleauH. Feb. 21. Kililor ILikdwood
Record: Answering yours of the liith, we have

to advise that your iufot-matiou as to the
change in the mahogany situation is correct, and
we have beeu forced to advance our prices $10
per thousand in the last ninety days.
The total quantity of mahogany imported

into Kurope for ISni was 222.144 tons, against
180,0a2 tons for 1010 and 143,871 tons for

1909. This refers to logs only. In addition,
we have exported a larger amount of lumber
than ever before, amounting to 10,000 tons,

which is not included in the above.
The continued advance in the price of ma-

hogany logs in Europe to higher figures than
have prevailed in many years, would indicate
that the demand for mahogany in Europe was
greater than heretofore. We have no positive

data on the imports of mahogany into this

country, but the amount of mahogany lumber
manufactured last year was probably greater
than for iniO. I'JUO and 1908.
Erom the expression of opinion which we

have had from almost every furniture dealer
in the United States, architects, manufactur-
ers of furniture, interior finish, and other wood-
working establishments, there is no doubt that
more mahogany lumber is being used than ever
before. Mahogany for interior finish, furniture,
car building, boat building, and other work, is

more popular than ever before. A great many
concerns that formerly made a line of oak and
luahoganv. now devote themselves exclusively
lo mahogany, or at least most of their designs
are in mahogany. We do not believe that the
sale of mahogany veneer is as great as it was.
in spite of the general popularity of this wood
and the increased consumption. This seems to

be due to a general prejudice buyers have against
I be use of veneer, and the advertising of solid

mahogany by several of the large manufacturers
of furniture.
The increased use of solid wood in place of

veneer is also partly due to the much lower
cost of mahogany lumber at the preseul time,

compared to former years. Firsts and seconds
Honduras and Mexican mahogany have been
selling in Grand Itapids, Mich., at .$25 per
thousand less than they sold for fifteen .years

ago, although the cost of the logs at the pres-

ent time is thirty to forty per cent more than
it was then.

In spite of the recent advance in the price

of mahogany lumber, the present selling price

is far below the prices prevailing four years
ago. This is explained by the use of larger
.steamers, operatiug larger mills, and more intel-

ligent and economical manufacture and handling.

A great deal of low-grade wormy that formerly
had no value, can now be sold for almost the

price of No. 1 common, which is another im-

portant factor.

We do not anticipate an.v marked change in

the price of lumber In the next few months, and
feel satisHed that the logs now in sight will

be sutljclent to supply the demand until the
floods of June and July, in .Mexico and Hon-
duras. However, should flU' usual rise fail to

take place, there would certainly be a shortage,
as there is no surplus lumber in the hands of

the manufacturers, dealers, or consumers.
Otis M.\nufactuiiing Co.mpany.

B 204—Lumber Trade Conditions Abroad
-Nkw uklkaxs. La., Feb. 21). 1912.- Editor

Uauuwood ItEc'OKD : I am indebted to you for
your postal card calling my attention to an
editorial in the issue of Feb. 10 of your valuable
paper vinder the above mentioned heading.

I had beeu in hopes of ascertaining a little
more about the subject and real purpose of the
investigation which is to be conducted in Eu-
rope by Mr. Seeker so as to write you on the
subject a little more intelligently, if possible.
I'ufortunatel.v the opportunity that 1 had hoped
would present itself to do tnls, has not mate-
rialized.

II almost goes without saying, th.at I have
read the article in question with a great deal
of interest, and that I am heartily in accord
with everything you say on the subject.

It is hard to conceive how a modern govern-
ment can spend the nation's money for a pur-
pose which is so obviously superfluous, and in
fact m.iy prove dangerous to a certain class of
its citizens, 1. e., the exporters of lumber and
otlier forest products.
The arrangements made, apparently without

consultation of those most vitally interested in
the matter, cannot be too strongly denounced,
and I think that exporters' associations should
take a firm stand, and should try to discourage
further procedures along the lines started with
e\ery means that may be at their disposal.

With this object in view. I am today writing
to the president and secretary of the National
Lumber Exporters' Association, and if you could
possibly suggest any further steps that could
be taken, I would certainly appreciate it.

Again thanking you for the iutcrest you have
taken in this matter, I am. Yours very truly,

HUi;i) FlIUlTUIKI.NfEK.
Ludwig llaynuilui, -Mgr.

B 201—Wants Addresses of Manufacturers
of Wood Novelties

New .\lbany, Ind., Feb. 2:i.— Editor 1Iauiiwooi>

Record : Shall be pleased to have you mail

us addresses of wooden novelty manufacturers.
Company.

The writer of the above letter has beeu

supplied with the names of a few concerns

proiiucing wood novelties, and any others

interested can have the address by referring

to B 201, and writing this office. The writer

probably wishes to interest producers of

this line in a source of supply for dimension

material.

—

Editor.

B 202—Wants Locust Posts

Hastiugs-ou-Hudson. N. Y., Feb. 24.— Editor

II.iRDWooD Record: Can you tell us where we
can obtain 4x4 locust posts?

We are unable to advise this correspond-

ent where he can obtain sawed locust posts

and anyone interested in developing a trade

for these squares can have the address by
referring to B 202, and writing this jiaper.

—Editor.

^g){;v;^^l^5i^y;^;v;|A;^^}^VJ^^^)j;^)^^

Meeting Lumbermen's Association of

Chicago

The Lumbermen's Association of Chicago held

a general meeting at the Creat Northern hotel,

on Wednesday, I'ebruary 28. After an elaborate

luncheon, V. T Boles, retiring president, turned

the gavel to President Frederick L. Brown, and

stated that he delegated his position to a man
who, he had the confidence, would do a splendid

work for the Chicago lumber trade and for the

organization. He conipllmented .Mr. Brown and

the olllcers allied wllh him for their ability to

do intuh good for the Induslry.

In accepting the gavel, which It Is said has

been in service for forty-four years, Mr. Brown
said that It afforded him great pleasure to be-

come the head of such an organization, and

promised to give the best there Is In him for

its benefits. He paid Mr. Boles and his admin-

istration a high triliiile loi- the good wiu-k they

had accomiilished during the past year. lii

conclusion -Mr. Brown said that it Is his aiubl-

lion to see the time when the lumber manufac
Inter would consider '"'hicago the safest market

In the C0"''lr.v lo wht b lo ship his lumber.

()u Invualifii. Vice-President Murdock McLcod
briefly addve.sed the meeting, which wtts fol

lowed b\ a few words bJ|>''Sreasurer Oeorxe J.

I'OUi'. * ".

t)n Invluillon. Colin FylTc, attorney of the

Illinois Manufacturers' Association, addressed

the meeting on the subject of the Employe™'
Liability Aei, which law will go Into eSrct

May 1. Mr. Fyffe thinks that the law l.-s of n,,

alarming nature to the employers of labor; ;jgi
many things In It are difficult to uj'd,>i'S(^nd,

and of one thing he felt sure, vlj," that the
burden of the ajct wuidd fall ro.^e heavily oi)

the imployer than the employ-. He said that
iblrleeu nets had been passed iy different (totes.

some of which were Kood ard some bad, nnd of



HARDWOOD RECORD A7

all the laws ho (onsidm-od the Illinois Working-
man's Compensation Act the most drastic. He
stated that it eliminated the three defenses

:

assumed risk, the fellow-servant act. and the

fellow employe's contributory negligence. He
stated that there was nothing <-ompuIsory about
the employer eoming in under the act. He could

either come in or stay out. but if he did nothing

in the premises he would come in automatically.

To .stay outside the act it was necessary for

the employer to file a notice with the Bureau
of Labor Statistics before May 1, in which case

out from ten to twelve million feel ul' oak
veneer per annum. It is equipped with a 7-foot

band mill, a 100-inch and 76-inch Capital veneer
lathe, and a full lino of accessory machinery.
The excessive freight rates contingent upon

the shipment of oak logs from Arkansas to the

Kansas City plant of the company, together with
a large increase in the oak veneer trade, caused
the Penrod Walnut & Veneer Company to lay

plans for the location of a plant further south.

Helena, Ark., was finally chosen as the most
appropriate location, on account of Its railroad

HELENA, AltK.. I'l.ANT 01' THE PENRflD WAI.XIT & VENEER CO.MPANY.

the three mentioned defenses would still be

taken away from him. He recited many other

details concerning the pernicious features of

the act.

Frank F. Fish, secretary of the National Hard-

wood Lumber Association, acting in behalf of

President Brown of the Louisville Lumberman's
Club, who was unable to he present, invited

every member of I he Chicago association to

attend the National Wholesale Lumber Dealers'

Association convention at Louisville, on March
6 and 7.

The next speaker was F. A. Diggins of Cadil-

lac, Mich., president of the National Hardwood
Lumber Association, who visited Chicago ex-

pressly for the purpose of addressing the organ-

ization. Mr. Diggins said he expected a splendid

meeting at the anntial convention of the asso-

ciation of which he is the head, to be held at

Chicago in June, and felt that the city would
uphold its previous reputation as a host. He
recited the achievements of the association,

especially on inspection matters.

Other remarks were added by O. O. Agler,

chairman of the entertainment committee, and
.Tohn M. Glenn, secretary of the Hlinois Manu-
facturers' Association, after which the meet-

ing ad.)ourned.

Broadening of Penrod 'Veneer Interests

One of the strongest factors in the walnut
and veneer game and one of Kansas City's im-

portant industrial plants is that of the Penrod
Walnut & Veneer Company, which has been

maintained in Kansas City for the last fifteen

years. During that period the plant has turned

out over 75,000,000 feet of walnut lumber. It

is estimated that the annual walnut veneer

production of the Kansas City plant of this

concern at present is from nine to ten million

feet. In addition to this it does a business in

export walnut logs and walnut lumber, annually
lit about 2,500,000 feet.

About two years ago it was decided to install

a 150-foot Philadelphia textile dryer, for oak
veneer, and since that time the plant has turned

facilities ami the excellent supply of hardwood
stumpage easily accessible. Thirteen acres of

ground were purchased in Helena and the erec-

tion of the plant was started Nov, 1, 1911.

Work has been rushed on the construction and
the plant will be completed and ready for opera-

tion Mar. 15.

The equipment of the new Helena plant con-

sists of a 106-inch and one 100-inch Capital

veneer lathe, each equipped with traveling

table; Capital choppers; Capital veneer hog
lor cutting up scrap veneer : 150 foot Philadel-

phia textile dryer ; 300 horse power Corliss

engine with a 150 K. W. generator and two 150
horse power high pressure boilers. A feature

lU the plant will be direct drive throughout with
individual motors on each machine. For the
night load, a 60 horse power engine and 50
K. W. generator direct connected will be used.

Other accessories to the plant are three steam-
ing vats, each 18 feet wide, 24 feet long and 12
feet deep. There is also an electric derrick of

71/i tons capacity, with a 70-foot boom which
will reach both switching tracks, the vats and
the dry-kiln. The company has its own siding
on the Iron Mountain and the Missouri & Nortlk
Arkansas railroads, thus assuring splendid trans-
portation facilities and promptness of delivery.
The new Helena factory is 80 feet wide by

290 feet long, and the power house is 25 by 110
feet. The floors are concrete and the roof and
side walls of galvanized iron.

It is estimated that the capacity of the new
plant will he about 25,000,000 feet of veneers a
.vear, all of which will be manufactured of south-
ern hardivoods, including ash, elm, cottonwood,
gum, oak and yellow pine. The company's sup-
ply of oak stumpage is large and of fine quality,
the white oak being mostly forked-leaf and cow
oak and red oak, the so-called ,vellow-butt, and
genuine red oak. It is the intention of the Pen-
rod Walnut & Veneer Company to specialize in

rotary cut oak as in the past. Several years of
close attention to this branch of the business
have resulted in a knowledge of the correct
method of production which will enable the com-
pany to produce a line of stock guaranteed to
be satisfactory.

The Helena plant will be under the direct
management of Alexander Lendrum, for many
years manager of the Kansas City plant, and
Guy E. .Turden, formerly of St. Louis, who will

be Mr. Londrum's assistant at Helena. The
Kansas City plant will in the future be devoted
entirely to the production of walnut veneers and
lumber, and the general offices of the company
will remain at that place.

Fire at Thomas Porman Company's
Heidelburg Mill

On the night of Feb. 24, the line single band
sawmill plant at Heidelburg, Ky., of the Thomas
Forman Company, Detroit, Mich., was totally

destroyed by Are. The property was fully in-

sured, but the fire causes no inconsiderable loss

to the company owing to the interruption to

business. A full season's stock of oak logs was
either at the mill or on the way thereto, and the
company is undecided whether to rebuild, or to

ship the logs to some other point for sawing on
contract.

KANSAS CITY, MO.. PLANT OF THE PEN KOD WALNUT & VENEER COMPANY.
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A New Cincinnati Incorporation

The latest develoiJiiiem in Ciniinniiti liiuthvood

circles resulting from the recent :ilisiiipiion of the

Farrin-Kiiin Lumber ("ompany hv the .M. 1!. l"ar-

lin I.umljer Company, is the Korn-l'onkling Com-

pan,\'. which concern will do a general harilwooil

distiihutinir business. The principals of the new

company are too well-known to need an introduc-

tion to the trade.

Both Mr. Korn and .Mr. ('unklin;; sold out thi'ir

entire interests In the I'arrin Korn Lumber Com-

pany on Jan. 29, and immediately oi'-iani/.ed the

Korn-Conkling Company. They will make a dis-

tinct specialty of foreisn trade.

The new company has purchased outright the

entire cut of several first-class mills, and has in

addition placed buyers throughout the South at

the principal distributing points.

In addition to selling its own luiubcr. the com-

pany will be the exclusive repieseutativi' in the

United States of several foreign houses, and will

also act as purchasing agent f(U' ipiantity b\iyers

In this country- whose specilic reriuirements c.in

best be supplied througli lumber specialists.

In addition to its trade in hardwootl lumber.

the company has biMomc interested in I'acilic

coast products, and is well iM|uippccl to handli' all

C. !•'. KOU.X. rUKSIDF.NT TIIK Ki )l;N i (l.NK-

I.IXC COMl'AXV, Cl.NCI.NNATl. (1.

the forest i)roducts growing in the T'niti-d States

used in fori'lgn markets.

i

Mr. Korn sailed on liar. 2 for a threi- months'

trip abroad. He intends to visit Europe. Asia

and Africa, and later will plan a trip to soiitheiii

America. Mr. Conkling has just returned from a

tour of the southern mills in which the company
Is Interested, and during .Mr. Korns absenci'

abroad will remain in charge of the company's
Cincinnati office.

The principals of the ni'W Incorporation have

for fifteen years bein specializing In a study of

the foreign markets where American hardwoods

are sold. Their policy Is to purchase and to con-

solirlate at central rllstrlbuting points the output

of mills and make uniform grades under regis-

tered brands which arc standard In every leading

market In the world.

Biltmore Doings for January
Advlcis from the lilltmore I'orest School, still

in winter rjunrters In (.iermany, state that much
of Interest was observed b.v the students (hiring

.lantniry. They took a numbet- of Instructive

excursions during the month, of which the visit

to the natural S4'ed n'Renerallon of short leaf

piDC near Ysenburg was especially inleri'Sting.

The ravages of the June hug grub several .vears

ago rendered it impossible to plant pine seedlings

in the open, and as a last resort, the experiment
of self-sown seed regeneraticui was tried. In a

trip to the white pine forests at Trippstadt the

school was enabled to view an excellent natural
second growth of white pine. This area is of

a considerable extent, and surrounds a plantation

of white pine set out a hundred and twenty years
ago. the oldest plantation in the world.

Interesting studies were uia<h' af parallel plan-

tations of the IMiuis sylvestris (Scotch pine) now
nine years old. made by the sei'ds of this one
species obtained from Ilung.-iry. Kussia. southern
Krance. iielglum and (lermany.

During.the latter part of January the students

studied f<irest management at Caildorf. and were
interested in the provisions made in planting

with regard to storm directions, and the exi-

gencies of speedy seeding.

(_terman methods of logging provctl interesting

to the students, particularly to tree-felling nui-

chines exhibited near Liarmstadt. These machines
are intended for pushing the tree over, roots,

slump and all \ty means of pressure applied \\iiii

long rods from hand levers or hydraulic force.

The last day in. January the students visited

the wood-working machinery plant of Schmaltz
r.i-others, where they were given every oppor-

tunity to observe the essential difFi-riMices between

the (ierman methods of wood wcu-king and those

iu vogue in our own cotintry.

The sdiool sails froin Rotterdam on March It;

on the Holland .\mericau liner. New Amsterdam.

Grand Rapids Lumbermen Meet

T\\e monthly dinner and meeting of the Lum-
bermen's Asso<-iatiou of Grand liapids was held

on .March 1. at the Hotel I'antlind. with forty

memi)ei-s and guests present. Chas. Dregge was
(ailed upon to act as toastmaster and did so in a

most able manner. Otis A. I-'elgei- of the Kelger

Lumber & Timber Company, extended the warmest
greetings of local lumbermen to the visitors and

happy responses were madi- by Itruce Odell of

the Cummer-Dlggins Company. Cadillac. Alfred

Newark of the Cadillac Handle Company. Morris

Thomas of Cobbs & Mitchell. Inc.. and the Mit

chell Brothers Company. Cadillac, J. C. Knox,

secretary of the Michigan Hardwood Manul'ac

turers' Association, and K. M. Holland of tin-

Stearns Salt & Lumber Company. Liidington.

Trattic Manager Ewing called jiltenlion to the

luilling-in-transit hearing, to be held bef4)i-e the

Interstate Commerce Commission in Washington.

March '28, and advised that a well informed

body of Mit'hi.gaii lumbermen be on hand ready

to explain the situation in this sl;ite.

New Southern Lumber Operation

The (irandin l.uiulii'r Cnmpany is the name of

a new <M)rporaliiui r>\vning about (Jtt.lHMt acres

of tlmberlands in Wilkes. Waittauga ami Cald

well counties, X. C, and will build a mod-
I'rn plant (m its holdings, to consist of a two-

band and resaw mill, dr.v-kilns, planing mill and

box factory, etc. The company's timber hold-

ings are estimated at about 700.000.000 feet of

white pine, yellow poplar, oak, hemlock, chest-

nut and miscellaneous h!irdwo<tds.

The president of the company is W. J. Craii-

din of Tidlonte. I'a. ; vice-president, .1. M. Has-

tings of ritlshurgh: treasurer, .M. K. .McMulIln

of I'lttsburgh : secretary, ti. .M. (ir.indin of

Tidlonte. Mr. tlrandln Is an exiierlenced I'enn-

sylvania sawmill operator, and Mr. Hastings Is

well known as a successful lumbennan. The
other officers of the company are lui'u of well-

established reputations and wldc> expirii'nce.

Thi' capital stock of the company authcul/ed

and Issued is nearly *2.iioo.<i"0. The bond Issue

on the comiiany's properly of .f'2,oiMi.(ii«i was
recently handled thriuigh the Chicago house of

Clark L. roob> & C<j.. of which ? l.tiOO.iiOO has

been issued.

The company has Incorporated a railroad

known as the Wautnugn Kallway Company, and

Is construiting a standaril gauge railroad be-

tween North Wilkesboro, X. C, on the Southern
Hallway system and Leuoir. X. C. on the Caro-
lina & Xiirtliwestern Railroad, and Uiitler. Tenu.,
im the Virginia & Soutliwestern Railroad. This
road will intersect the timber Jioldings of the
fjrandin Lumber Company, and will be built

in a substantial manner.

Wood Using Industries of Alabama
The thirteenth census of the I'nited States

covering lOOO. issui'd by the Department of Com-
merce and Labor, states that the growth of manu-
factures in .-Vlabama during the last thirty years
lias been largely due to the development of rich

mineral resources, particularly iu the northern
part of the state known as the Birmingham dis-

trict. At the same time the great abundance of

available coal and extensive forest resoiirces liave

given a mitrked impetus to wood manufacturing
,

industries. The total value of all manufactured
products increased during this period from $13.-

."ilKJ.OOII to .1!H.").962.000.

The nuinbi-r of establishments manufacturing
IiitiihcL- and timber products operating in Alabama
in I'JOO was l.Slit. which turned out products to

the value of .i;2li.li."'iS.OOO. To this value of raw
material proiliiccd was added a A-aliie by inahu

F. A CONKI.INt;. SILCKK I'AKY lltKASFRER
THE KIIRN-COXKLIXtJ CU.Ml'AXY.

CIXCIXXATI, O.

facture of .| 10,(1 L'{,000. The percentage of In-

<i'ease in the value of products from IS!);) to 1904
was .'ST.O per cent iu lumber and timber products

and from 1904 to 1909. 42.0 iter cent.

Classifications of lumber and timber products

includes besides sawmills and timber camps,
planing mills and wooden box factories. In 1909
the lumber industry was the most important sin-

gle Industry in the state from the viewpoint of

the valtie of products, the value added by manu-
facture and numl)er of wage earners employed,
there being 2-',4tl9 iMnployes of this single Indus-

try in that yi'ar. This repri'siuils lil.l per cent

ni' the total average number of wage earners In

the state, and the value of products represented

17.9 per cent and the value added by manufacture
'27. 1 per cent. The llgtires show that during the

last seven months of the year thi'i'e was a steady

liK-rease In the number of employes engaged in

the manufacture of lumber and timber products.

The total fpuinllty of lumber sawed increased

from year to year, the total for l!li>9 being 1.091,-

tail.OOO fi.et as compared with l.l01.:i.Mi.O0O feet

In IS!19. Velhiw pine formed SO.l per cent of the

cut In liant. There was also a considerable In-

crease In till' production of lath, but (be shingle

product fi'll oil' about 20,000.009 during the ton

years.
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Receivers to Be Dismissed

The E. SouUlu'imc'i- roinpuiiy is about lo

come into the managemmit oi its own affairs.

I'ublieation is already beiiiK made of the faci

that the reeeivers. who have administered the

affairs of that tirm since hist September, are to

be dismissed within the next fortnight. Max
Sondheimer. president of tlie eomiiany. is author-

ity for this announcement. lie further states

tliat the company will continue as of old and
that it will cnjiage in the manufacturing and
distributing of hardwood lumber. The firm at

no time was insolvent, Iiaving assets practically

double its liabilities. Much regret was occa-

sioned over the fact that it was necessary for

the firm lo go into a temporary receivership and

by the same token much pleasure is expressed

over the fact tliat the owners of the business

have virtually come into control thereof again.

New Arkansas Hardwood Mill

W. II. Bower & Co. of Kiirlz, liul.. arc .iust

completing a sawmill at Stutt.gart, Ark., where

they have a tract of timber lands. They will

have it ready for operation within a few weeks

and will cut chietly oak and hickory, and will

also produce .some gum and cyjiress.

W. H. Bower, the head of Ibis concern, is a

veteran Indiaiui hardwood operator, and also is

owner of the Maple Shade Stock Farm at Kurtz,

on which be breeds short-horned cattle.

Building Operations for February

Official ]-epnrts from foriy-Hve cities regu-

larly reported by The American Contractor,

Chicago, in comparison with the previous year,

show a gain of six per cent for February over

the same month in 1!11]. The principal gains

for February were made in the following cities:

Buffalo. 401 per cent; Detroit. IHi : Duluth, 'j~
;

Kansas City. 51: Los Angeles. li:i: Manchester,

96 : Nashville. 31 ; Rochester, 176 ; Seranton,

13.J. The particulars will be found in the fol-

lowing table ;

Februar>'. ,
Februarj".

1U12. 1911. Percent
City. Cost. Cost. Gain Loss

Atlanta * 402.337 ?; 392.249 25 ..

Baltimore 532.070 1,252,779 . . .57

Birminghau .... 214.074 252.171 .. 14
Buffalo 1.228.000 245.000 401
Cedar Rapi.ls... 115.000 141.100 .. l.S

Chicago 3,777.100 260,400 ., 11

.Cincin.iati 390,324 702,795 44
Columbus 210,2.-1 211.712 .. 1

Dallas 323,320 295,006 U ..

Denver 446,500 397,925 12 ..

Detroit .4.392.880 2,308,900 90 ..

Duluth 114,330 72.425 57 ..

Grand Rapids. . . 157,555 120,083 24
Hartford 186.065 245,140 . . 24
Indianapolis ..., 82.040 412,775 .. 80
Kansas City 990.110 6.53.010 51 ..

Los Angeles 2,152.'.i6:; 1.009,277 113 ..

Manchester .... 59.7S0 30,500 90 . .

Milwaukee 430,5.SO 473.917 . . 9
Minneapolis .... 330,855 1,597,150 .. 79
Nashville 71.032 46.739 51
New Haven .... 153.240 132,320 15 . .

New Orleans.... 149,045 169,476 .. 12

Manhattan .... 6.977. 64(i 3,201.385 117
Brooklyn 1,894.407 1,907.401 . . 1

Bronx 1,953,000 3.975,080 . , 51

New York 10.825.113 9,084.400 19
Oklahoma City... 45.550 297.4.50 .. .84

Omaha 219.195 197.200 11
Paterson 71.512 80.100 .. 17
Philadelphia ... 2,029.385 1.912.635 6 ..

Pittsburgh 362.147 7.S0.455 .. .53

Portland 1.128.176 1.U04.425 ..

Rochester 644.070 232.925 176
St. Paul 209.994 1.111.176 .. 75
St. Louis 1.0l'2.164 1.U7.584 .. 12
San Francisco .. 1. 71.4. 252 l,4..5.s24 21
Seranton 144,790 01.000 135 ..

Seattle 47:;, 940 491.245 .. 3
Spokane 210,652 579.725 .. 62
Toledo 2:i6.917 145.125 . . 63
Washington .... 1.1:11.376 1,179.838 .. 4
Will.es Barre.... 113.305 ,84,762 33 ..

Worcester 115.075 101,605 13 ..

Total ^;:;7, 704, 29(1 $:i5.455.715 6

Death of Albert H. Frost

One of the best known and highest respected

Teneer manufacturers of the country, Albert

H. Frost, died on .iauuary 27, at his home in

New Yoi-k. Mr. Frost had been connected with
the veneer business for more than thirty years.

He was president of tlie Frost Veneer Seating

Company at Newport, Vt., and .\ew York City

for the last twenty-six years. He was also vice-

president of the Frost Veneer Seating Company
at Sheboygan, Wis.

He died after an illness of only twenty-one

da.vs, at the agc> of sixty-one years, although he

had been in poor health for some years. The
direct cause of his death was hardening of the

liver and heart disease. He was buried in Mai-

den, Mass., his boyhood home, in the family

lot where the remains of his father and mother
rest,

Mr. Frost's demise will bo sincerely regretted

by everyone associated in the veneer industcy.

He was an exponent of the highest standard of

business morals, and was one of the most capable

men in the industry.

Miscellaneous Notes

.7. 11. [,;iiidbam ri'ceiitly begun the manu-
facture of wagons at Anniston, Ala.

The Curtis Brothers Hardwood L\imber Com-
l)an.y has disconlinued luisiness at Jamestown,
N. Y.

Ihe Cincinnati Fly Screen Company, Cincin-

nati, O., has increased its capital stock to

,$(jO,000.

The Coast Line Veneer Jlills, Norfolk, Va.,

were recently incorporated with a capital stock

of .|.5,000.

The Horne-Sparks Veneer Company recently

began the manufacture of veneers at Tusca-

loosa, Ala,

F. Steiner JIantel Company,
has increased its capital stock

The Chas. .T.

Baltimore, Md.,

lo .$30,000.

The Lumber I'roducts Conipciny, Portland,

Me., has been inctu'porated with a capital stock

of $10,000.

The Carthage Hickory Spoke Works recently

began the manufacture of wagon spokes at Car-

thage, Tenn.

The Colonial Lumber Ciunpauy. Hartford,

Conn., has been incorporated with a capital stock

of $300,000.

The MeSweeney Lumber Company, Kalamazoo,

Mich., has been incorporated with a capital stock

of $10,000.

The Mcl^areu Lumber Company. Shelbyville,

Ind., has increased its capital slock from $1,5,000

to $25,000.

The Louisville Company recently entered the

wholesale lumber business at 37 E. Twenty-

eighth street, New York, N. Y.

The Jones Car Door Company. Augusta, Me.,

lias been incorporated with an authorized capital

stock of $50,000.

The Jacob F. Meier Company, trunk mauufac-

lurer, Detroit, Mich., has increased its capital

stock to $100,000.

The Choates Creek Lumber Company, Livings-

ton, Tex., has been incorpoi'ated with a capital

stock of $100,000.

The Piatt -Gilchrist Lumber Company, Cold-

water, Kan., lias been incorporated with a

capital stock of $20,000.

The Marion Wood-Working Comijany. JIarlon,

O., has been incorporated with an autboiized

capital stock of $10,000.

Tlie Kent City Chair Compan.v, Kent City,

Mich., has been incorporated with an authorized

capital stock of $40,000.

The Orange Wood-Working Company. Orange,

N. J., has been incorporated with an authorized

capital stock of $10,000.

The Bundick Creek Lumber Ccunpany. De Kid-

der, La., has been incorjioraled with an author-

ized capital stock of $10,000.

The Vincennes Furniture Manufacturing Com-

pany, Vincennes. Ind.. has increased its author-

ized capital stock to .$50,000.

Loving Furniture Company. Mor-

\'a.. has been incorporated with a

of $25,000 and will manufacture

The Industrial Novelty Company has been in-

.orporated a I Farmington, Me., with an author-

ized capital stock of $10,000.

The Wilson Lximber Company, Wilson, Archer

<'ity P. O., Tex., has been incorporated ^itb an

authorized capital stock of $10,000.

The Suicr .\iulersou Lumber Company. St.

!';iul. Minn., has been incorporated with an

authorized capital stock of $50,000.

The Louisiana Wagon Wood Stock .Manufac-

turing Company, ilonroe. La., has beiui incor-

poi-ated wilh a capital stock of $73,000.

The McDaniel-Baughman Lumber Company.
Little Rock, Ark., has been incorporated witli

an authorized caidtal stock of $30,000.

The large plant of the Gulf Cypress Lumlier

Company at Ehren, Fla., was recently destroyed

by fire, entailing a loss of more than $30,000.

The George W. Smyth Lumber Company,
Beaumont, Tex., has been incorporated with a

capital stock of $100,000. and will manufacture

lumber.

The J. F.

gantovvn. W.
capital stock

furniture.

The Moore Brothers Furniture Comiiany is a

new incorporation at Shawnee, Kas. Tlie capital

stock is $23,000 and the object of incorporation

is to manufacture furniture.

The Bloom-Burns Manufacturing Company,
Freeport. HI., has been incorporated with a

capital stock of $13,000. The company will man-
ufacture vehicle implements, etc.

The Hickson Rogers Manufacturing Com-

pany. Paragould. Ai-k.. has been incorporated

with an authorized capital stock of $15,000 and

will manufactui'e wood products.

The Little Lumber Company, Lampasas, Tex.,

has filed an amendment to its charter increasing

its capital stock from $75,000 to $100,000 and

changing its name to the W. F. & J. F. Barnes

Lumber Company.

The Foreman-Derrickson Veneering Company
has been formed at Elizabeth City, N. C, by

W. D. Foreman and James Derrickson, who have

purchased the plant of the North Carolina Tray

& Basket Company.

The (ihio Wood Preserving Company, .Youngs-

town. O.. has been incorporated with a capital

stock of $430,000. The incorporators are J. P.

Wilson, T, A. Jacobs, TT. C. DeFord, J. W.
Blackburn and F. J. Helm.

The Yadkin Valley Mill & Lumber Company
of Honda. N. C, has been incorporated with an

authorized capital stock of $100,000, with $10,-

000 paid in by W. F. Bell, H. S. Bell. R. W.
Ilickerson and R. L. Hickerson.

Fire recently destroyed the furniture factory

and part of the lumber yard of the Roach-Brown

Manufacturing Company at Cumberland, Ind.

The loss will probably total $15,000 partly in-

sured. The plant will be rebuilt at once.

The Empire Case Goods Company, Jamestown,

X. Y., has been incorporated with a capital stock

of $250,000 for the purpose of manufacturing

furniture. The incorporators are Frank O. An-

derson, Herman G. Anderson and Alfred Peters

of Jamestown, and four others.

The Barnaby Furniture Company, Inc., New
York, N. Y., has been incorporated with a capital

stock of $30,000 and will manufacture furniture.

The incorporatcn-s are John Barnaby. C. Connor

Huyler of Tenafly, N. .L, and Richard A. Roth-

well, 115 Broadway, New York City.

The (illman Dimension Company. Oilman. W.

Va.. has been incorporated with a capital stock of

$23,000. The incorporators are Oliver Z. Cob-

leitz of Middletown, Md., W. L. Norton, Charles

V. Norton and Harvey F.'. Norton of Oilman. W.

Va., and Harry Jones of Elkins, W. Va.

The Export & Domestic Hardwood Company,

New York, N. V.. has been incorporated with :i
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capital stock of ?20,00U. The incorporatois
are Klmci- S. Anderson. 411 Fifteenth street:
Herbert A. Anderson. 1617 Sevenl.v-first street,

and Ilcnri F. Isaacsen. .^Gl First street. Brook-
l.vn.

The Connelly Hardwood I.umber Company of
Kansas City. Mo., announces that it has moved
to new quarters at Eighteenth street and Indiana
avenue in that city, and that the new place can
be reached by taking the Jackson or Indiana

avenue cars, which go direct to its

yards.

The Hircli Itiver Lumber Corui
River, \V. Va.. has l>een iuccuporM
capital slock of .fi;.")."!!!!. Thi' ci

operate sawmills and do a seueral
lumber business. The incorporator
.^. Howes. .lames B. LichtenlicM-KiM-

Ku.ssell. William .1. Seltzer of IMiilii

H. V. Smith of Chester, Tenn,

e and

lauy. Birch
leii Willi a

mpany will

limber and
s are John
Henry A.

ieljihia. and

Hya:>80^^:/a>^2w^,:^;c)^:Mc;t^la;>^w^tftTO!^^

Hardwood ]>Jews hfotes

CHICAGO

The work of remodeling the quarters for the

Chicago Lumbermen's Club, on the top floor of

the Great Northern building, is progressing rap-

idly. Already the partitions have been knocked
out and the space made over to accommodate the
club, and it is hoped that by the end of March
the quarters will be ready for occupancy. The
billiard tables, upholstered furniture and similar
furnishings have been ordered, and the Great
Northern liotel people are co-operating in every
way to tinish up tiie work as expeditiousl.v and
as tastefully as possible. There are now ap-

proximately 800 resident members and well over
100 non-resident members in the club.

The latest failure among the ranks of Chicago
lumbermen is that of the G. C, Pratt Lumber &
Tie Company. First National Bank building. The
-company tiled an involvmtary petition in bank-
ruptcy and the Central Trust Company of Illi-

nois has been appointed receiver. The liabilities

are placed at $15,000 and the assets are $4,000.

Among recent visitors to Chicago from Cadil-
lac. Mich., were J. C. Knox, secretary of the
Michigan Hardwood Manufacturers' Associa-
tion : Bruce Odell of the Cummer-Diggins Com-
pany and F. A. Diggins. Mr. Diggins attended
the recent meeting of the Chicago Lumi>ermen's
A.ssociation. and discussed with the officers of
that organization plans for the entertainment
of the National Hardwood Lumber Association
at its convention in Chicago next June.

J. F. McSweyn of the Memphis Saw Mill

Company. Memphis. Tenn.. slopped off twice at

Chicago last week going to and returning from
Orand Rapids. Mr. McSweyn was accompanied
hy his wife and said that he had a fairly success-

ful business trip.

J. R. Andrews, hardwood wliolesaler of Es-
<anaba. Mich., spent several days of the past
week in Chicago hunting a market for his stock.

J. S. Lylf and T. ]:. Barlelme. with F. M.
Bartelme. hardwood wholesaler of Minneapolis,
Minn., were in town on business last week.

Albert Trumpf of the Thomas & Proetz Lum-
ber Company, St, Louis, Mo., spent last week
in Chicago on his way back from a trip in the
North. Mr. Trumpf reported having done an
excellent business.

George Mason and C. H. Donaldson of the
.Mason & Donald.son Lumber Company, Khlne-
lander. Wis., were in the city on business during
the latter part of last week.

F. n. Timlin, In charge of the Wausau oflice

of the Wheeler-Timlin Lumber Company of

Wansau and Chicago, was In the city recently

conferring with hl« partner.

A. U. Ruth of the G. W. Jones Lumber Com-
pany, left town the latter part of this week for
a two weeks' trip to Illinois consuming points.

It. S. Huddleston of the Iluddleston-Marsh
Lumber Company, handler of mahogany and
fancy lumber and veneers, Just returned from
a ten days' business trip to New Orleans. Mr.
Huddleston reports an excellent volume of busi-

ness during the last month.

T. .\. Moore, familiarly and widely known as
Tom Moore, who has been intimately connected
with the pine and hardwood trade of St. Louis
and Chicago for years, has just been appointed
representative of the Louisiana Red Cypress
('omi)any of New Orleans. Mr. Moore will for
the time being make his headquarters at his
home. IST.-i ICast Fifty-fourth street. His genial
personality and general ability assure the suc-
cess of his new venture.

Under date of I.'eb. 2,S. it is announced that
Louis I', llurter. formerly of the Wheelock Lum-
ber & Mauufacturing Company, has incorporated
under the style of Louis P. Hurler Lumber Com-
pany. The concern will do a wholesale and com-
mission business in hardwoods, yellow pine,
cypress and western woods.

J. C. West of the Midland Lumber Company,
I'arkersburg, W. Va.. was a recent Chicago vis-
itor. Mr. Wi'st enjoys a very good trade in this
market.

Edward F. Loud of the II. M. Loiid's Sons
Company. Au Sable, Mich., spent a day in Chi-
cago last week.

J. S. Stearns of the Stearns Salt & Lumber
Company. Lndington. Mich., and of several other
Imporlanl lumber enterprises, was a guest at the
Annex for a day or two last week, en route from
a visit to his yellow pine operations at Haadad.
Fla.. to his home in Lndington.

NEW YORK

The annual meeting of the Manufacturers' Liim
her Company was held at headquarters, 17 Bat-
tery place, on Feb. 20, at which the following
officers were elected for the ensuing year : Presi-

dent, Hon. W. C. Edwards, Ottawa, Can. ; first

vice-president. Hugh McLean, Buffalo, N, Y,, sec-

ond vice-president, Gordon C. Edwards, Ottawa.
Can. ; secretary, Maurice E. Preisch. Buffalo, N.

Y. : assistant secretary. Christopher B. Cox of

New Y'ork ; treasurer and general manager. Van
W. Tyler of New York.

The Sea Coast Lumber Company. 1 Madison
avenue, has cut out its timber holdings in the

South and is liquidating its business. W. S. Hof-
stra will continue the other departments formerly
conducted by the company.

Mr. Thomson, a well-known lumberman of Le-
mont, Pa., was instantly killed in an auiomoblle
accident in this city on Feb. 26. The automobile
collided with a surface car at Eighth avenue and
Twenty-fourth street.

R. S. Voorhies, formerly head of the Wlnds<u-

Lumber Company, 1 Madison avenue, dty^ has
opened an oflice at 18 Broadway to conduct a gen
eral wholesale lumber business.

Schedules In bankruptcy of Henry Guttman.
large furniture mannfaelurer of 127 West Twenty-
fourth street, city, show liabilities of $12.-«.77(!.

and nominal assets of $1!)2,H2:!.

E. M. Allen, for many years prominent in the

export hardwood trade of this city, who was mar-
ried on Jan. 10 lo Miss M. L. Walker, a charming
young lady of South Norwalk. dli'il I'd.. •_'

1 al Si.

Vincent's Hospital.

BUFFALO

Indications that building will be ln'avy in this

city this spring arc afforded by the February
showing of permits, the total costs aggregating
$1.22S.(I00. as compared with $245,000 in Feb-
luary. 1!)I1.

Anthony .Miller finds trade fairly good this

month, but states that shipments are coming in

slowly on account of the railroad congestion.
His yard is receiving supplies of basswood. oak
and elm.

1. .\. Stewart & Bro. have recently been shlp-

Ijing a good quantity of poplar direct from West
\irgiuia. where H. A. Stewart spent a number
of weeks recently. Some oak was also shipped.

Blakeslee, Perrin & Darling state that plain

and quartered oak have been in pretty good de-

mand :it their yards lately, with prices firm.

Quartered oak is said to be showing more
strength.

The Standard Hardwood Lumber Company
has had a large amount of lumber held up in the
South during the past month, awaiting the abil-

ity of the railroads to secure cars for the ship-

ments.

(). E. Yeager has been giving much attention

lo Chamlwr of Commerce interests of late, but
has also been looking after the sale of a fair

amount of hardwoods, especially oak, poplar
and maple.

PHILADELPHIA

('iiii'ie & ("amplull report oxpauded trading.

.Tames H. Campbell is on a trip to the West Vir-

ginia lumber mills, on the track of some desirable

contracts.

Thomas B. Itiitlrr. Jr.. of Min^us & linttor says

business has been excellent since the first of the

year, with better prices. The outlook is favorable

for 191 L».

Tho Tliomas E. Ooale Lumber Company reports

local and Pittsburgh offices husy. and is sanguine
as to continued licood trading.

It is announced that the Hilliard Lumber Com-
pany, of which Lord Butler Hilliard of Wilkes-

Harre, Pa., is president, has purchased a tract of

timber land of 110 acres, of D. W. Brown of

Oxbow Pond, I-emon township. Wyoming county. •

and another tract of fifty acres on the J. H.
I-yman oslatr. noar Lymanville. The timber will

lie brought to market as soon as possible.

.Tames Strong & Co. have returned to their old

ofticp. 70.*> Ileal Estate Tinist building, where
accommodations are better for a broadened activ-

ity. They testify to more satisfactory prices^

The Reighard Lumber Company was incorpor-

ated Feb. 21 with a capitalization of .$10,000.

The company has opened an office in the Real
Estate Trust building.

The Norwich Lumber Company, flarrisburg, Pn.,

increased its capital stock to $2,000,000 on Feb.

27.

The Baldwin Locomotive Works hooked con-

tracts for forty locomotives on Mar. 1. One calls

for thirty-six locomotives for the Wabash railroad

and the other for four to be built for the Mis-

souri. Oklahoma and Gulf road. The Wabash en-

i;lnes will be of the large type at an average cost

of ,S20.000 each, calling for an estimated expendi-
lurr «.r .f;72().ono. and bringing the two orders up
to about .$800,000.

PITTSaVROH

I 111- Murlanflieks Hughes Company has discon-

tinued il»i operalion at Morlan. W. Va., on the M.
& K. Hallroad. lis business Is fairly satisfactory

and shows a big gain over Inst year.

The Ki-ndall Lumber Company Is shipping a
Iari;e innnunt of hardwood from Its Maryland and
Pennsylvania plants. Its trade with the railroads

the past six niontli'; has shown a large Increase.
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Thf Rroitwioser & Wilson Lumber Company is

ig:i-o\vins;. This week it is fittinij; up two more fine

rooms iu the Oliver building: for offices, and it

lias added W. C. Brown to its sales force.

Chicago parties have bought the Miller Table

Factory at West Farmington. O.. and operations

will bo resumed shortly. This is one of the best

hardwood plants in northeastern Ohio.

The Wayne Lumber Company is a new concern

at New Castle, Pa., formed by W. .7. .McKim. .T. F
Haines and W. T. Harris.

BOSTON

The Lumber Trade Club of Koston at its an-

nual meeting lield late in February elected the

following otlicers : President, Fdward D. Sawyer
of the E. D. Sawyer Lumber Company : first vice-

president, John B. Bugbee of the Holt & Bugbee
Company : second vice-president. D. A. Liicey of

the Pope & Cottle Company : secretary and treas-

urer. .7. Edward Downes of the Dnwnes Lumber
Company ; executive committee. Oeorge W. Curtis,

chairman. Wm. Curtis" Sons Company : W. J.

Barry of the Bnttrick Lumber Company : H. S.

i^hepard of the Blacker & Shepard Company.
The sympathy of the trade is extended to Harry

C Pbilbrick of Boston owing to the loss of his

wife on Feb. 16.

Wm.. H. Wood, president of the Wm. H. Wood
Lumber Company, Cambridge, died in Florida

Mar. ] at the age of sixty-five yenrs. He is sur-

Tived by a widow, two sons and a daughter.

The Lumber Products Company, Portland. Me.,

has been organized with a capital stock of $10,000.

The organizers are E. Carroll P.urrill and Herbert

N. Gardner

BALTIMORE

The Baltimore Lumber Exchange held its quar-

terly meeting at the Merchants' Club Mar. 4. but

found no large amount of business to transact.

One of the matters to come up was a resolution

offered by Edward P. Gill, in favor of the estal>-

lishment of a first class technical schuo! in con-

nection with the Johns Hopkins University, which
shall rank with the Sheffield school, the Massa-
<'husetts Institute of Technology and <ither simi-

lar places. The resolution will l>e sent to the

legislature when the bill now before that body
Is in shape for such action. After the business

session a fine luncheon was served.

The sawmill business heretofoce conducted at

Battery Park. Va.. by Robert McLean of this

city, as an individual, will hereafter be opt^rated

by a company, which has been incorporated un-

der the laws of Virginia, under the name of tlie

Battery Park Lumber Corporation. E. F. Burke,

of Baltimore, lias been elected president and
treasurer, with Robert McLean as secretary and
J. O. Devries of Battery Park as general man-
ager and vice-president. The capital stock is

fixed at $80,000. The plant, a circular sawmill

of a capacity of about 20.000 feet a day. is lo-

cated nine miles from Newport News, Va., on

the James River, and the logs are brought down
the river on barges, the lumber being taken to

the docks at Newport News and Norfolk for ex-

port by similar means. Practically the entire

output of the plant is shipped abroad. It con-

sists almost wholly of oak. with a small quan-
tity of yellow pine.

Another incorporation of interest to Baltimore
IS that of the Maryland Basket & Veneer Com-
pany, which has been formed to take over the
business heretofore conducted by a company of

the same name, operating a factory at the Balti-

more city jail, and of which W. T. Kuhns of this

city, is president. The new company, which has
a capital stock of $20,000. has been organized by
the election of John T. Sykes as president, Will-

iam Fritz as vice-president. David N. Sills, as
secretary and treasurer, and George Miller as
superintendent. It will move tlie machinery In

the jail shop to SOU Enst KmIIs ;ivenue. also in-

stalling additional a|)pliauces there. Operations
will go on much as before, the property being

taken over April 1, up to which time the new
company will .sell the product of the old one on
commission. Mr. Kuhns will be actively iden-

tified with the company until July, after which
lie will continue in the capacity of a director.

COLUMBUS

The Buckeye Veneer Company of Itayion. ()..

lias lieen incorporated with a capital of $20,000 to

manufacture hardwoods and veneei's. The incor-

porators are C. H. Franli, S. 1*. Chandler, John II.

Nuller, Gaylord T. Heinz and H. W. Franlis.

Papers have tteen filed reduciuj; the capital

stock of the Shubuta Lumber Company of Youngs-
town, O.. from $100,000 to $10,000. L. Utter is

president and S. C. Simonton secretary of the

company.
The Pioneer Lumber Company of Cleveland. O..

has been incorporated with a capital of $20,000 to

deal in all kinds of lumber. Tlu* incorporators

are Jay Tomsley. L. J. Randall. D. T. Jackson.

D. F. Hatch and S. E. Homer.
The Marietta Freight Package & Lumber Com-

pany, Marietta, O.. has been incorporated with a

capital of $27,000 to manufacture boxes and cases

for packing. The incorporators are K. D. Marsch.

C. W. Shamm. Frank Ford, Fred Becker, Jr., and
H. H. Shamm.
The Cumberland Valley Lumljer Company of

Cincinnati. O.. lias been incorporated with a capi-

tal of $50,000 to di'al in lumber. The incor-

porators are ,Tohn Byrnes. A. II. Card. Norwood .T.

Utter, E. A. Starling and D. A. Rehbach.

The Williams Lumber Company of Portsmouth,

O.. made an assignment to Secretary Cecil O. Mil-

ler of that place recently. The assets of the com-
pany are given as $3,000 personal property, and
$10,000 realty. The liabilities are estimated at

$0,000.

The Park Street Lumber Company of Columbus,
C, filed papers with the secretary of state re-

cently, changing its corporate name to the Hedges
& Clark Company, and decreasing its capital stock

from $30,000 to $2.5,000. E. W. Hedges and L. K.

Clark had been connected witli the compan.v for

a number of years, and recently purchased inter-

ests of other stockholders and are now the sole

managers. E. W. Hedges is president, and L. K.

Clark is secretary and treasurer. The business is

located at 441 North Park street.

R. W. Horton of the \V. M. Ritter Lumber Com-
pany said : "Business during the month of Feb-

ruary was up to that of the corresponding month
last year, although the bad weather conditions

undoubtedly affected the volume of trade. Fac-
tory buying held up well, while yard buying was
quiet, due to the inclement weather. Prices have
been stiff in all lines of hardwoods and in the

lower grades advances have been made. The out-

look is good."

M. A. Hayward of M. A. Hayward & Son says

trade conditions look good. Stocks are scarce and
prices are strong all along the line of hardwoods.
The flooring situation is promising.

The Coshocton Lumber Compan.v has begun ex-

cavating for the new planing mill which it plans
to erect near its present plant on Cambridge road.

The building is to be three stories high. A com-
plete line of builders' supplies will be carried in

thi^ basement. The machinery of the plant will

be installed on the ground floor, while the second
floor will contain a carpenter's shop.

CINCINNATI

The regular meeting of the Lumbermen's Club
of Cincinnati was held Mar. .5 at the Business
Men's Club. The usual dinner was en,ioyed.

President Sam Richey opened the meeting with
the reading of the minutes of the February meet-
ing, wliicli were approved. Correspondence was

read relatin.g to an arbitration case submitted

under the Square Deal. The case was The John
Dulweber Company vs. The Weston I^umlier Com-
pany of Weston. W. Va. The verdict was for

The John Dulweber Compan.v. The Weston Com-
pany has asked for a reopening of the case, and
as this is not in the intent and scope of the

Square Deal proposition, it will require the con-

sent of the opposing parties.

The special order of business was the appoint-

ment of nominating committees to name tickets

Ii>r the annual election in May, the committees
to reporr at the April meeting. President Richey
named as the regular committee: C. S. Walker,
chairman ; John Byrns and Dwight Hinckley.

The independent committee named from the

floor, consists of Ralph McCracken, chairman ;

J. C. Rash and H. J. Pflester.

Routine business was then rapidly disposed of

and President Richey introduced Charles M.
Dupuis. cashier of the Western German bank, who'
gave an exhaustive talk on "Currency Reform,"
explaining its advantages to business conditions.

A letter from the manager of The Tensas River

Lumber Company says that the business of the

company is improving. It is at present receiv-

ing bids on a proposition for the mechanical han-

dling of logs direct from the river to the mill

floor. The company is also building a number of

barges to run lumber down to New Orleans from
the mill plant. At the local otBce it is stated

that business is excellent and the outlook could

not be better.

All streams in the Ohio valley are reported

breaking up at headquarters, and it is expected

that within a few weeks these streams will be

practically clear of ice. So far the losses from

runaway logs have been light, and lumbermen are

taking every precaution to avoid log losses.

TOLEDO

The Buckeye Parlor Furniture Company of

Toledo has been reorganized and new capital

added. The four-story plant of the concern is

being remodeled, the work to be completed in

about thirty days. The name of the concern

will be changed to the Bucke.ve Furniture Com-
pany. The active members of the reorganized

company are A. <i. Torgler. P. R. Stewart and

A. C. Wannamaker.
A large number of orders were secured by W.

S. Booth, president of the Booth Column Com-
pany, who has .iust returned from a business

trip to New York and other eastern cities.

"Business is coming in from all directions," said

President Booth. "There is a live demand for

the better grades of both interior and exterior

columns. While the competition is strong, we
are securing good prices for all we turn out. We
have a large stock of materials on hand and
have .lust contracted for a supply of poplar suf-

flcient to last us a year."

A. M. Cheesborough. the well-known lumber-

man and timber dealer of Toledo, last week
closed negotiations which resulted in transfer-

ring to John M. Leddy of New Y'ork nearly 400

feet of valuable dock frontage at Ironville, a

suburb of Toledo.

"Business is looking up so far as the hard-

wood trade is concerned." said Wm. T. Hubbard.
"There is some nice business in sight for early

spring trade. Local yards are well stocked and
able to take care of the business."

INDIANAPOLIS

Friends are congratulating Mr. and Mrs. W. E".

Van Talge over the arrival of a son at their

home on Feb. 15. Mr. Talge is a mahogany
buyer for the Talge Mahogany Company of this

city.

G. M. Johnson, F. M. Taslo, J. W. Histand. C.

J. Hoyt and W. J. Johnson have organized the

Pekin Hardwood Company at Pekin to manufac-
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tiiro and sell hardwoods. The company lias been
incorporated with an autborized capitalization of

$10,000.

The Bicknell Lumber Compnu.v ai liicknoll

has increased its capitalization from .fl.'i.dOo to

$25,000. '

The Kayne Lumber Company. Spencer, Ind..

has been incorporated with a capital stock of

$12,000 to conduct a manufacturing lumber busi-

ness. Those interested in the company are T.

P. Bnync. R. S. Drake and S. M. Thrasher.

EVANSVILLB

The Cincinnati yard of The Fullcitun-l'uwell

Hardwood Lumber Company is being closed out.

and the company will carr.v its immense stock of

himber in its local yard.

J. C. Keller, traffic manager of the Evansville
Manufacturers' Association, has received an offi-

cial notice from C. A. I'louty. chairman of the
Interstate Commerce Commission of tin* reduction

of freight rates on lumlier carloads from points
in the Central Freight Association territory to

Pacific coast terminals. This city is in this

territory, and the reduction of from eighty-five

cents to eighty cents will affect the hardwood
.shippers in this section.

MEMPHIS

Heavy rains have again fallen throughout this

territory within the past few days, and lumber
manufacturers have had rough sledding, not only

in Memphis proper but throughout the Memphis
territory. The heavy rains, not only in this sec-

tion but in the upper valleys of the Mississippi

and its tributaries have resulted in a very liigh

stage of water hi-re and this has helped some-
what in bringing out timber by water. However,
theamountof limber on the banks of the streams,
awaiting transportation by this method, is some-
what restricted, and it is doubtful if log receipts

from this source will be so large as usual. The
rail mills are having difficulty in bringing in tim-

ber even where it is alread.v cut and ready for

transportation. This is due to the scarcity of cars
on practically all of the roads tapping the hard-
wood producing area. Altogether, the log supply
i% very uncertain and, with weather conditions so

unfavorable, it is feared that the supply will be

considerably restricted, owing to the interference

with work in the woods.

Lumber exporters here are watching with un-
usual interest developments in the coal strike in

Great Britain, because of the bearing which this

will have on the business in the T'nited Kingdom.
The strike has already assumed most appalling
proportions and unless settled at once is calcu-

lated to do inestimable in.inry to everj' industr.v

in (ireat Britain. Lumber Interests here believe

that the government must necessarily take the
matter in hand and force a settlement. Other-
wise they say that the lumber business and every
other line of activity in the United Kingdom will

be paralyzed within less than a fortnight.

Luml)er exporters have had somewhat rough
sledding for quite a while. Since October they
have found extreme difficulty in getting their car-

goes moved to Europe and conditions In this re-

spect, while they have Improved somi'wliat, are
still far from satisfactory. One prominent ex-

porter said here today that he believed conditions
would be much improved by the end of March, but
tliat he expected a continuance of congestion for

some days yet. A large amount of lumbir is

exported from Memphis to the United King-
dom and every luml)erman here Interested in the
trade with that country Is watching developments
wltii unusual Interest

The Bex Handle Company, which has been
making extensive repairs and Improvements on
its plant for some time, has completed these and
has resumed operations. M. II. fjraee Is president
of this company.
The McLean Hardwood LumlH>r Company In Its

civil action against the South Memphis Land
Company in the United States District Court has
secured a verdict for $17,500. The action grew
out of a claim of breach of contract on the part
of the South Memphis Land Company, relative to
the placing of a spur railroad track from the main
line of the Union Itaihvay Company across the
properly of the land company to the plant of the
plaintiff. This case has been before the courts
for a number of months. It has already been to
(he Court of Appeals, where If was reversed and
remanded for new trial. The McLean Hardwood
Lumber Company purchased its site heri' from the
New South Memphis Land Company and at the
time entered into the contract which it alleges
has been breached.

The Memphis Manufacturers' Associiition has
not elected a permanent secretary. .lohn M. Tu-
Iher of tlie Business Men's Club is acting in the
capacity of temporary secretary. S. B. Anderson
of the Ander.son-Tully Company is president of the
association.

The yard and stock of lumber of .7. L. Hale of
Osceola, Ark., have been purchased by the W. E.
lleyser Lumber Company of Cincinnati, through
its office recently established at Memphis. In ad-
dition to the purcha.se of this lumber, which
amounts to several million feet, the company also
secured the output of the Hale mill at Osceola.
The lumber will be sold through the Cincinnati
office.

The Perkins Land & Lumber Company, a Ten-
nessee corporation, has filed an amendment to its

charter with the Secretary of State of Arkansas
whereby its capital stock is increased from $25,-
000 to $100,000. It is set forth that, of the latter
amount, $40,800 is invested in that state. The
Arkansas headquarters of the company are lo-

cated at Kelso.

.\pplicafion has been filed by George C. Brown
& Co. for an amendment to their charter,
w'hereby the capital stock is to be increased from
,$100,000 to S1.-)0,0()0. Those who signed the ap-
plication are W. B. Drake. Frank Colville, But-
liM- Smith. C. E. Brown, G. E, Reynolds, II. F.
Harwell and L. E. Brown. This firm came to

Memphis from Nashville .several years ago. Since
that time it has erected a mill at Watson, Ark.,
and anotheT at Proctor, Ark. It owns a large
tract of timber at the latter point and has one
of the most complete^ plants in this tcrritoi-y lo-

cated there.

NASHVILLE

The Southi'rn I.umlxM' & Manufacturing Com-
pany of this cit.v has rebuilt its big box factory
and wood-working plant which were recently
destroyed by lire. The plant has hei'U equippe<l

with the latest machinery, and with many Im
provements over the former plant. The com-
pany has al.so extended its facilities and will soon
erect a large band sawmill.

The Caraway Jlanufacturlng Company is a new
$100,000 concern chartered here for the pur-
pose of manufacturing table rims, spokes, handles,
wheel strips etc. The compan.v has been op-
erating several years at Monterey, Tenn.. and has
six mills In Fentress and Overton countlr's, Ten-
nessee. The concern has similar plants at Da.v-

ton, O., and Burnside. Ky. H. F. Caraway,
founder of the system, will have charge of the

Nashville plant. The comjiany lias a contract
for the hickory from :!.000 acres In East Ten-
nessee and has secured from a Nashville com-
pany the hiekor.v from 'lO.OOO more acres In I'en-

tress and Overton counties.

Ned Bcrglan. formerly traveling representa-

tive In Tennessee and Kentucky f(U' the I,oulsl

aim Red Cypress Company, has opened a whole
sale ctimmlssion oltU'r- here, and hardwoods are

Included in bis special llni's. Hi' Is widely
known Ibrimglioiit this entire territory.

The annual election of officers for the Nash-
ville Lumbermen's Club will bi' held .Mar. 12.

Owing to the fact that the olil otlbers of the

club have engineered the affairs of the organ-
ization in sucli a satisfactory manner during
the past year, they have been renominated for
another term, and the secretary will cast the
entire vote of the club for their reelection as
follows : I'resldent, Hamilton Love ; vice-presi-
dent, C. M. Morford : secretary, Ci'Cil F.wing;
treasurer, T. I{. LcSueur : directors. Henderson
Baker. M. c. Ewing, W. M. Farris. ,7r., C. L.
McConnell and C. T. Dews.

CHATTANOOQA

'I'lie <:. li. Miller Lumber Company is moving
its yard from Orange Grove to a new location
at Third and Main streets, East Lake. This
move was made necessary on account of increas-
ing trade. 'I'he ['ompany handles a line of hard-
woods exclusi\-ely.

W. S. Milne has recently purchased seventy
acres near the city and will move his chair fac-

tory from Cleveland. Tenn., to this point and en-
large the same.

There is some complaint among lumber ship-
riers in regard to the car supply, ordi'rs in some
cases being placed for several days before a car
can be secured.

The Williams & Voris Lumber Company will
soon shut down its mill for extensive repairs.

BRISTOL

I'lie Stone-Huliug Lumber Company is prepar-
ing to commence work at once on the erection of
its three story brick building, 150x200, which
will house the company's modern new planing
mill. It is expected that the mill will be ready
lor operation by fall.

,T. 1'. Hackney, who is prominently connected,
with the W. .M. Ritter Lumber Company at
I'roctor. N. C, was married here this week at
the Hotel Bristol to Miss Maggie Pearl Rhea of
Bristol, the Rev. Adolphus Kistler officiating.

The Bristol Door & Lumber Company is mak-
ing a number of improvements with a view to
increasing its output. The company reports
business iirosjiects as flattering. It manufac-
tures chiefly b.-irdwood finish and sells it largely

in New York and New England.
The new mill of the Black Mountain Land it

I'imber Company at Bluff City, Tenn.. will be
in operation by .lune 1. Work is now going
forward on the company's logging road into tjie

Ilolston mountains, east of Bristol.

LOUISVILLE

Charles E. Davis, manager of the lumber de-

liartment of the .\lengel Box Company, has been

aijpointeil sali's manager for the Richland Parish
Lumber Company, an associated concern, which
operates a sawmill at Rayville, La. Mr. Davis
will retain his position with the Mengel Box
('ompany and dispose of Ibc niitput of both com-
panies.

The Edward L. Davis Lumber Comjiany of

Louisville has sold one of Its sawmills in Barren
count.v. Kentucky, to Lawrence Brothers (if Mon-
roe counf.v. The Davis company will ccmtitie It-

self to the manufacture of lumber In Louisville,

where it opcu'ales a large mill.

The Mengel Box Company of Louisville has let

contracts for ilii' Installation of the machinery
to be used In Its paper box department. This de-.

liarfment will have a capacity of uii.imo boxes
per day.

Tile S. F. McCoriiili'k Lumber Company has
been formed and will operate at Lexington, Ky.
The conc<'rn Is coiniioseil of County ,ludge (J. A.

Jli^Cormlck and his son, S. F. McCormlek. Iioth

of Ml. Sterling. Ky, The former will not be
actively engaged In the work, his son having en-

tire control. A mill will be operated In connec-
tiiui Willi the comjinn.v.
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The sawmill o£ the Forman-Earle Company of

Heidelberg, Ky.. was destroyed by five reeenlly

with a loss of between $30,000 and $40,000, pari-

ty insured. The plant is owned by lumbermen

of Detroit, Mieh.

The Maysvillc (Ky.) Noyelty Company has

completed its plant at Second and Bridge streets

and is working full capacity. The machinery is

of the most modern type and is operated by

electricity. The plant will turn out wooden
flower pots made of willow.

The entire property of the bankrupt Washing-

ton Manufacturing & Mining Company of I'arks

Ferry, Ky., was sold recently at auction, netting

about $20,000. The Deposit Bank of Parks Ferry

acquired twenty acres of land, on which is lo-

cated a plauing-mill and a sawmill, besides

numerous buildings. Lumber merchants pur-

•chased 2S6 stacks of lumber. Holdings of real

estate and timber in Morgan county, Kentucky,

were also bought by the Deposit Bank. The sale

will be effective with the conlirmation of A. M.

Cox, referee.

The Paducah Cooperage Company, Taducah,

Ky.. has filed amended articles of incorporation,

<lecreaBing its capital stock to $12,5,000.

ST. LOUIS

The Central Illinois Lumber Company, of Belle-

ville, 111., has been incorporated with a capital

stock of $42,000. The incorporators are Francis

B. Carr, C. A. Ewing, B. \Y. Zimmermann, N. C.

Zimmermann and Lee Montgomery. The Central

Illinois Fence Company tiled articles of incor-

poration at the same time, with the same incorpo-

rators excepting Francis B. Carr. Its capital

stock is $3,000.

Walter L. Jones Ivis been added to the travel-

ing staJf of the F. G. Hanley Cypress Company,
to cover southern Illinois and tributary country,

where he is well known and popular.

A good demand for almost all lines on the

hardwood list is reported by the Chas. V.

Lnehrmann Hardwood Lumber Company. The only

drawback to business is the weather. When that

becomes more pleasant tiJide will certainly pick

up.

Stannard & Sumner, who started in the whole-

.sale lumber business a few weeks ago, are having

a nice run of business. The firm represents in

St. Louis, Kile & Morgan of Providence, R. I.

;

the Mason-Donaldson Lumber Company, of Rhine-

land. Wis., and the Craig Mountain Lumber Com-
pany, of Spokane. Wash. Mr. Stannard has been

connected with the American Car & Foundry Com-
pany, of Jacksonville, Ind., and the G. W. Jones

Lumber Company. Mr. Summer has been iden-

tified with such well-known lumber firms as the

Massengale Lumber Company, and the Steele &
Hibbard Lumber Company.
The factory of the National Chair Company

will move from its present quarters. Main and
Spruce streets, to a four-story building at Main
and Clark avenue, as soon as alterations on the

new building are completed.

In the monthly letter to the members of the

Lumbermen's Exchange by Secretary George Mc-
Blair. he calls attention to the inspection depart-

ment of the exchange, which during the unusual
si'vi'rity of this winter has been frequently idle.

Wliili- .lanuary. 1912. he states, is within 45,000
I'eri of the corresponding month last year, X'^eb-

ruary is materially behind, inspections for the

month totalling :!60,i)41 feet, compared with 639,-

U:i4 feet last February.

MILWAUKEE

The J. S. Stearns Lumber Company of Odanah
and Washburn, Wis., has been granted the right

to transfer logs cut on the Bad River reservation

to \^*ashburn for sawing. The permission was
granted at a special council of Indians at Odanah
called by the gnverumi-nt agent. The grant means
Ihat the big Washburn mill of the Stearns com-
pany will continue in operation for some time to

come.

The Iron River Lumber Company at Iron River.

Wis., has started operations for the 1912 season.

The cut during March and April will be confined

to hardwood and hemlock.

Camps throughout northern Wisconsin have
practically all been broken up. Small forces are

still on the job to load steam haulers, which are

now in general use. The winter has been espe-

cially favorable to loggers, although the early

snows prevented work on marshes and in swamps.
This has resulted in a small shortage of cedar

and hemlock. Hemlock is believed to be ready
for a decided advance because of the small amount
of logging. Dealers are holding their liemlock on
the theory that the timber cannot go lower.

The Chippewa Lumber & Boom Company has
disposed of all equipment in its Chippewa Falls

plant and the yards have been cleaned out. It is
^

believed that the buildings will be moved or razed

in the spring to make room for the proposed ex-

tensions of the Omaha road.

W. H. Bissell and son, Frank H. Bissell of the

Yawkey-Bissell Lumber Company. Wausau. and
W. D. W^heeler, purchasing agent and business

manager of the Vollmar & Below Company of

Marshfield, are organizing a $25,000 company to

do a wholesale lumber business. The headquarters

will be at Marshfield.

The W. J. Durham Lumber Company of Wau-
toma, Wis., has equipped its planing mill for the

manufacture of silos. All contracts for lumber
have been placed.

Caspar Faust of Oshkosh, Wis., has purchased

the right and title of lien holders in the sawmill

of the Antigo Lumber Company of Antigo. to-

gether with the real estate. The mill will be re-

opened and operated to full capacity.

The Racine Manufacturing Company of Racine,

Wis., manufacturer of automobile bodies, piano

stools, etc., is considering the erection of several

new buildings this year because of the large

increase in its business. The company is capi-

talized at $800,000. Two years ago the entire

plant was destro.yed by fire, but a plant much
larger than the original is now established.

The Paul H. Smyth Lumber Company, Kenosha.

Wis., has been incorporated with a capital stock

of $25,000. The incorporators are Peter Fischer,

Jr., Irving Tower and S. A. Longbridge.

CHICAGO

The apparent shortage in various lines of dry

hardwood lumber, and the extreme difficult.v in

deliveries of late, have evidently had a very

stimulating effect on inquiries in the local mar-
ket. Buyers seem to realize. that there is a pos-

sibility not only of higher prices, but of actual

difficulty in securing certain lines of hardwood

stock. As a consequence orders are of an in-

creasingly large volume.

Generally speaking, the sentiment in Chicago

is decidedly cheerful. Prices are not particu-

larly higher than they were, but there is every

reason to believe that they soon will be. The

presidential mix-up seems to be considered en-

tirely beside the question as far as business Is

concerned. There is no disposition to admit the

possibility that the coming nominations and elec-

tions will have a demoralizing influence.

One Chicago lumberman recently said that t^e
way orders are coming in was a relief and that
he had not found it as ea.sy to get business since
lOOG and 1907.

It certainly seems that the period of mere
spasmodic improvement is over, and that the
improved situation, as it exists today, will

^tiadily uiow and be nourished into really "good
liusiness conditions."

NEW YORK

The loc-al hardwood market shows a very fair

volume of trade. Wholesalers are enjoying a
good run of business due to the short supplies in

the hands of buyers, but trade runs largely on
the hand-to-mouth order. Stocks, especially in

good lumber, are scarce at mill points, but prices
are strong. However, the feeling is general
among the holders of hardwood lumber that the
spring market will be very stiff, which belief is

!>orne out by the reports of buyers returning
froiu producing and wholesaling centers. Plain
oak in good shipping condition is scarce and
prices are showing an upward tendency.

BUFFALO

The hardwood trade is fair considering the
very unfavorable weather conditions. Shipments
are coming in slowly, as the railroads report a
lack of sufficient cars to keep lumber moving
with any degree of promptness. Many orders
have been postponed until better weather pre-
vails, and when these arrive there should be
enough business to make the yards quite active.

Most hardwoods are manifesting firmness and in

some places there is much strength. Plain oak,
maple and birch are moving well. A little more
activity is being displayed in basswood. Low-
grade poplar is stronger than a short time ago.
Chestnut, elm and ash are in good request.

PHILADELPHIA

There has been no salient change in the hard-
wood situation during the last fortnight. Stocks
of the standard grades continue scarce and prices

are well maintained. The lower grades of hard-
woods have stiffened in value, and the demand has
considerably increased, but a scarcity in many
lines is noticeable. Although there has been a
slight reduction in sales compared with the latter

part of January, a surprising volume of lumber
has heen moved considering the adverse weather
conditions, and sales have been made at an ad-

vanced profit. A view of the situation on all

sides serves to strengthen the growing opinion
that a substantial trading may be looked for soon.

Oak continues in good demand. Chestnut is

active, and sound wormy shows improvement.
Poplar is gaining a little, but is slow to become
a leader ; the low grades show more life. Ash is

picking up. Tupelo and red gum are in good call

and cypress continues steady.

PITTSBURGH

Industrially the situation in the Pittsburgh dis-

trict continues to improve. This is bound to

affect the hardwood business favorably a little

later on—in fact, with the situation of the coal

strike just now about to take place April 1, activi-

ties are such as to bring forth larger inquiries and
orders for good hardwood, particularly in rail-

road and trolley construction work and mill build-

ing. Hardw'ood men in general think the situa-

tion is much better than last year, particularly

as to inquiries and prospective business from the

implement, vehicle and furniture manufacturers.

The yard trade is, of course, waiting on the

weather.
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BOSTON

A little belter feeling is developing in the

hardwood market. Larger orders have been re-

ceived and buyers in general appear to be mak-

ing more inquiries. A few good sized contracts

for lumber to be delivered during the next few

months have been booked. Prices arc steadier

than they have been and buyers are beginning

to feel that as the spring trade is near at

hand values will be held with more firmness.

Consuming manufacturers are fairly busy and

in some instances there is considerable activity.

There is a very good call for veneers. Quar-

tered oak is still In rather quiet demand :>••'

prices are not as tirm as some would like to

see them. Plain oak has been attracting a

larger amount of business during the past two

weeks. Maple has been selling in a very fair

way. Cypress has been selling moderately, with

prices steady. The lower grades of whitewood

are in good call but ones and twos are inclined

to move slowly.

BALTIMORE

Developments of the past two weeks in the

hardwood trade have not been of a striking char

acter. but the tendeucy in the direction of a

more active demand and higher prices has never-

theless been unmistakable. Many yardmen still

adhere to the belief that when the weather be-

comes settled and mills are able to run without

interruption, turning a larger volume of stocks

into the markets, quotations will sag. However,

from the fact that the trade has gone short for

several months, some time will necessarily be re-

quired for the supply to catch up with this

shortage. The apprehension also, that the big

coal strike in Great Britain will paralyze busi-

ness to such an extent as to cheek the demand

for lumber is not shared by any of the English-

men who have visited Baltimore recently. They

are practically unanimous in the belief that the

strike will prove short-lived, and that there will

be no considerable interference with the foreign

movement of lumber. However, exporters are

troubled greatly over the scarcity of opportuni-

ties for getting shipments aboard steamers. Ves-

sels all along the Atlantic coast are apparently

discriminating against lumber in favor of more

desirable freight, and forwardings are much de-

layed. As long as the strike lasts, of course, this

will not make so much difference, but with the

check once removed, inquiries for lumber are

likely to become urgent. The feeling with regard

to the market is indicaled with sufficient clear-

ness by the fact that oak planks are higher In

price than they have ever been. The domestic

demand is slowly expanding and a busy year is

looked for. The range of prices has not under-

gone a decided change. Extra wide poplar is

perhaps the onl.v kind of lumber which shows no
recovery, being still much below the figures

which, in the opinion ' of the niaiitifaclurers.

should prevail.

COLUMBUS

Although the weather is still unfavorable for

an active trade in hardwoods there is considerable

activity .shown In certain localities, and the tone
of the market la good. Stocks in the hands of

dealers are not large, and the same is true of

stocks in the hands of mill owners. In fact there

Is a marked scarcity In stocks of the lower grades,

and unusual strength Is shown In quotations. On
the whole prices are firm and have a tendency to

advance. Indications are bright for active build-

ing operations Just as soon as the weather breaks,
and this will undoubtedly stimulate trade. Some
trouble has been experienced Id getting prompt
shipments because of the demoralized condition
of railroad traffic In certain localities. This Is

especially true through northern Ohic] and .Michi-

gan. Collections are fair.

Quartered oak is in good demand. I'lain oak
is selling well. Chestnut is strong and there Is a
good demand for the lower grades. Ash is moving
better and other hardwoods are unchanged.

CINCINNATI

Notwithstanding adviH'se weather coiidilions
since the opening of the year, there has been a
fair average volume of business transacted. As
was to be expected business lias commenced to

slow down, as the result of the extraordinary
poor business done by the salesmen of tlie fur-
niture industry in their February trip. Kvery
where the same frozen-up condition was found
to exist, and as a consequence orders received
were excessively light. This has caused tnori'

conservative buying by consuming manufactui-
ers. A careful study of the activities of the
market, however, show that the stocks of good,
dry oak, in manufacturers' grades, both (luar-

ter-sawel and plain, are not excessive. There is

more firmness to prices, though no advances
are asked. Inquiries for highly figured white
oak are light. Most of the quarter-sawed oak
available is narrow, and sales are mainly in

mixed red and white. I'lain oak is reci'iving

very fair attention, with some inquiries for plain
white in special lengths. Heavy grades of oak
continue in good demand.

Chestnut is active for the top grades, willi

prices strong. There is a fair movenu'Ul of
rough and heavy stock. Sound wormy chi'stuut

of good widths, practically free from defects
otiier than worm holes, is in demand by man-
ufacturers of built-up stock, and top prices are
paid by consumers for chestnut of this grade.
There is plenty of low-grade seund wmniy to

be had, but prices are low.

Poplar is meeting with a fair vnlume of trade
in the manufacturers' grades. Wide poplar is

slow, with but light inquiry. There is a fair

movement of box boards. Ited gum is in fair
demand for ones and twos. There are many
inquiries for saps and comnron, which are rather
scarce in good dry stock. Birch is in fair re-

quest for both red aiid white, with stocks re-

ported not over abundant. The outlook for
mahogany is rosy, Cuban, Honduras. African
and Mexican being in good demand.

American walnut is in very fair movement
to the foreign trade. Foreign buyers are fairly

active buying oak boards and wliiti' ash. with a

fair movement of red gum and hickory.

Cypress continues to grow stronger, and the
spring trade promises to be excellent. Prices
;ire firm, with a slight advance on some grades.

TOLEDO

The local hardwood market has shown consid-
erable life recently. Quarter-sawed oak is about
the only Item that Is dragging. Plain oak is in

good demand, the hulk of the business loming
from manufacturing plants. Boxing grades of
red gum and cottonwood are scarce with a per-

sistent demand. Hlgh-gratle cottonwood and red
gum for domestic use are plentiful at unclinnged
prices. The lighter export business in these
materials resulting from Increased ocean steam-
ship tariffs has Increased the supply for home
consumption. Hickory Is very scarce, and local

concerns report the demand the strongest for
years, most of the business coming from vehicle.

wheel concerns. Toledo yards are well stocked
and lines are complete. Local dealers are buyln;;
from time to time In an effort to malnt.'iin thi>

present high working elllclency of yards. Indi-

cations iioint to a heavy demanil for hardwood
flooring anil Interior llnlsh within the next few
weeks. On the whole the condition Is highly sal

Isfnctory and few complaints are heard, asblr

from bi'lated shipments.

INDIANAPOLIS

Tbere are signs of renewiug activity in tlii> local
hardwood market. A large number of inquiries
are coming in witli prospects that some substantial
orders will follow shortly. The prospects for a.

good spring trade, equal at least to that of last
spring, are said to be excellent. Vehicle and au-
tomobile manufacturers, as well as other manu-
facturers using hardwoods, are looking forward to
a normal run this year. Prices continue compara-
tively steady, wiili no indications of a decline.

EVANSVILLE

The loi'al hardwood market has shown a little

more activity during the past fortnight. Build-
ing has not revived to any extent, owing to bad
weather conditions which still exist, although by
the latter part of the present month several large
contracts will be started ahd building in general
will pick up. Logs are still scarce. While local
yards have plenty of lumber to take care of pres-
ent trade, stocks are not as heavy as they were
two months ago, and with business gradually in-

creasing they will be decreased even more. Plain
oak is in excellent demand and scarce. Quar-
tered oak continues to improve gradually. Poplar
in the lower grades, especially No. 2 B common,
is in fair demand. Ones and twos walnut is im-
proving, and stocks are short on this item.

MEMPHIS

The demand for hardwood lumber here is quite
satisfactory. Practically every lumberman ad-
mits that business is good, and that the outlook
is more favorable than it has been for a number
of months. There is no large stock of dry lum-
ber, which is something of a handicap. The short-

age of cars and the inability to make prompt
deliveries also tend to militate against lumber
interests. The fact remains, however, that buy-

ers are in the market, and that there is a good
demand for the greater portion of the lumber
offered for sale. There is a jiarticularly gotid

call for plain oak in all grades. Quartered oak is

in more active request than a short time ago.

The supply of quartered white oak in the lower

grades is not particularly large, and the move-
ment of this is relativel.v better than in the

upper grades. Bed gum is in active demand at

fair prices. Sap gum is in better request and
prices are firmer. The lower grades of gum are

in belter demand than they have been at any time
since the improvement in thesi' began to manifest

itself, and prices are also better than heretofore.

There is a very active demand for the lower

grad(*s of cottonwood hut the supply is restricted

and the volume of business Is therefore light.

The box business Is good and is largely respoii

sible for the better showing in cottonwood and
gum in the lower grades. There is a fairly ac-

tive demand for ash in thin stock, Intt the best

seller Is stock 1 VL- inches and thicker, nimenslon
stock is also in good rtM^uest. .\ctivity in cypress

is confined chielly to the lower grades but there

is a growing inquiry therefor and lumbermen
here who make a specially of handling this wood
believe that tbere is a period of very much greater

a<'tlvlty .1uBt ahead of this lumber. This view Is

THREE STATES LUMBER CO.
Manulacturars of

SOUTHERN HARDWOODS
Cottonwood and Red Gum

SPECIALTIES

Main Oftloa, Mamphla, Tenn.
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CHAIRS, TABLES AND

FURNITURE MANUFACTURERS
will be accorded every assistance and
free sites for the establishment of plants

on the banks of the Ohio River.

We offer a profusion of high-class raw
material, electric light, heat and power
at a minimum of cost. Labor troubles
unknown.

The saving in rental and the fact that

you can be established with a growing
community, with every logical, natural

reason for a remarkable development,
should be sufficient inducement for you
to write Roy N. Adams, secretary, The
Commercial Club, Mound City, Illinois.

BLUESTONE LAND & LUMBER CO.

White Pine, Oak,
Poplar, Chestnut

and Hemlock Lumber

WHITE PINE AM) OAK TIMBERS ON
SHORT NOTICE

RAILROAD TIES
We own our own stumpage
and operate our own mill.

Mill: GARDNER, W. VA.

Sales Office: RIDQWAy, PA.

JUST OUT
A Great Book

—FOR—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds," by T. S. McGralh. ex-
plains clearly how the stump-
age owner. timber operator
and mil] man can borrow
money for long periods of
time.

Prirf. .^3.00: by Mnll. ».! ?5 .

Craig'-Wayne Company
38 Sooth D<>rb*rn St.. CHICA(>0. ILL.

Checking,
Splitting and

Rotting
Prevented
by LORAC

which at trifling cost protects Logs, Lumber and
Dimension Stoclt against weather and time. A
Hov (an Do the Work.
THE LEAVITT LAND & LUMBER CO.. Dermotl.

Ark., says:
"We like Lorac. and are very much in need of

a barrel now, and we trust that you will rush
shipment."

GUARANTEE — No Satisfaction.
No Pay; vour verdict to be final.

TRY LORAC NOW
^-RITE tJS FOR rULI. I'.VKTICUL.^RS

THE GEORGE HENKE CO., 62 Beekman St., N. Y.

linsiMl l;irj;cly up. in til"- I'.xpausiou in luiiltJiiii^

operations tlirousliout Ibe country.

NASHVILLE

Thoro has bpen a steady improTement In the
local hardwood nuirket since the beginning of

the present year. (jood orders are being re-

ceived for future delivery, and several car loads

have been shipped to foreign countries. I'rices

have ruled satisfactory, and on the whole con-

ditions are better than they have been for some
time. The mild weather of recent date gave
the operators a chance to make a spurt, and to

resume activity which was of necessity sus-

pended during the severe weather of January
and February, and a test was furnished of

what may be expected in the way of real activ-

ity when the spring season actually opens. Rail-

roads are more active. Mill work concerns,

planing mills and sash and door makers are

mapping out much work. Box makers are buy-

ing freely. l-'urniture and piano factories are

placing good orders. Low stocks have been
emphasized as the demand increases, and it is

more than ever apparent that the lower as well

as the upper grades will soon be harder to tind.

the recent bad weather having reduced the pro-

duction very materially. If the anticipated

heavy spring demand materializes, some ex-

press the opinion that the supply will not equal

the demjiud. The implement people are buying
more freely. Plain oak. poplar, ash, hickory

and chestnut led during the week past in de-

mand, and the other grades are coming in for

a full share of attention.

- CHATTANOOQA

Ti-atie iu this sectitju is holding up fairly well,

and prices are strong, with a possibility that

they will advance in the near ftiture. especially

on the lower grades. Quartered oak is again in

demand. However, prices for same are not as

strong as they should be.

BRISTOL

The local lumber trade is showing more ac-

tivity. There Is a better feeling in the trade,

and while no great things are expected, due to

the fact that it is presidential year, the general

feeling is that business will improve considerably

this spring and summer. Shipments have been

only fair since the first of the year, but with the

advent of better weather there will be a heavier

movement of liardwood stocks.

LOUISVILLE

A inure rapid improvement in couditious in

this market would have developed had it not

been for an unexpected continuance of the severe

weather t'onditions which have been the rule

during the past four or five months. Snow has
fallen plentifully since the first of March, mak-
ing the manufacture and handling of lumber dif-

ficult, as well as putting a damper upon the

spirits of consumers. However, business is good
and hardwood men are getting inquiries and
orders in sufficient volume to indict^te that the

greatly bettered situation developed last month
was not a mere Bash in the pan. Low-grade
hardw'oods continue to sell well, and yards are

being pretty w^ell cleaned up on stock of this

character. I'lain oak continues to hold first place

in the call, and both white and red are selling

well. Poplar is also in excellent demand. Cot-

tonwood and gum have been strengthening in

price. Chestnut is in good call, w-ith some grades

scarce. Ash is showing more life than usually,

tjuartered oak is selling well, and holders of

this commodity are more cheerful over the out-

look, ilahogany is in excellent call at rising

prices.

ST. LOUIS

There has been a steady improvement here for
all items on the hardw-ood list, particularly the
lower grades. Box manufacturers have been busy
and have consumed a large amount of Cottonwood
and gum, which items are quite scarce. Con-
tinued wet weather prevails in the South and the
scarcity in cars is growing more serious. The
one redeeming feature is that dry stocks are very
scarce. The demand for plain oak is steadily get-
ting better, and the consumption of car oak is

increasing. Quartered red oak is improving in
demand, but quartered red aud plain oak is not
much in request. Thick stock in ash is in fair
demand. Poplar is moving well in the lower
grades but there is not much movement in upper
grades. There has not been much change in the
cypress situation. Considering the recent in-

clement weather business has been quite good,
especially in factory stock, which has been ex-

ceedingly active. The yard trade, however, has
not yet developed to any great extent.

MILWAUKEE

The local hardwfjod market seems to be on a
strong basis, and trade is showing steady im-
provement, despite the fact that winter weathjer
is still prevailing. A record number of large build-
ings will be erected this spring, and trade is ex-
pected to take on a decidedly active tone just as
soon as the building season is opened. Manu-
facturers in all lines are placing much better
orders. Furniture manufacturers and implement
concerns in this city and at Racine. Horicon and
other points about the state are busy, and some
good orders are being received from this source.
The supply of dry hardwood lumber is low and

it is feared that a real shortage will be experienced
this sJeason. Birch and maple lead in demand, but
there is a shortage in the upper grades of birch.
Basswood is selling well, even in low-grade stuff,

owing to the fact that the demand Is better from
the box manufacturers. Both hard and soft elm
are in fair demand, although trade in this wood is

never large In volumi' In this market. In south-
ern woods plain red oak is holding Its own. while
quarter-sawed oak is stronger and in some cases
higher. Prices as a rule are about unchanged as
compared with a fortnight Jigo.

MINNEAPOLIS

There has been but little change iu general
conditions during the fortnight. Factories seem
to prefer buying in a hand-to-mouth way and
are not heavily stocked with lumber either in
hardwood or western stock. Interior finish con-
cerns report exceedingly dull business. There is

a scarcity of some items on the hardwood list.

However, the demand is not heavy, with the
exception of 1-inch Xo. 2 and Xo. 3 basswood.

OLASaOW

The strike of the dockers has at last come to
an end and it is sincerely to be desired, in the
interests of the whole community and of the
dockers themselves, that work at the harbor will

now resume Its normal course. The timber trade
of this port has suffered severely. Practically no
deliveries have been made from the various
steamers for about three weeks, with the result

that the market is now flooded with practically

all kinds of lumber. It is therefore advisable
for shippers to consign sparingly for some time
to come in order that business may steady up
again. The coal crisis Is not yet over. It is ex-

pected that when this trouble is settled business
will be steady and of good volume. The ship-

building industry has never been better. The
situation can be summed up thus—fair trade but
a cloudy atmosphere.
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An Unusual Opportunity

In Veneer and

Lumber Manufacturing

^
Owing to other business which demands the entire attention of

the owners, they wovild consider the sale of their veneer and saw
mill plant.

gTT Plant and equipment complete, and strictly modern in every

detail.

Center of unusual field of sale and distribution, including large

local trade.

JTT Best and cheapest location for source of supply of both domestic

Til and foreign logs.

JIT Institution has never failed to pay handsome dividends on invest-

j\ ment.

#TT Business can easily be increased, with present facilities, to much
uJ larger volume.

#TT Everything open to strictest scrutiny and investigation.

#TT A big opportunity for the right man.

£V! Will consider negotiations only with principals, and in confidence.

ADDRESS B 47, CARE

Hardwood Record, Chicago
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A WELL ESTABLISHED FIRM
<if good standings, with officos in Toronto, Cauada,
wislios to connect with Al hardwood lnmi)or and
vi-nccr mills to roprosont same. Address *"S. G.."

I's Il.atli St.. East. Toronto. Canada.

WANTED
JIan with Mill and Oak timber. Have mone.v

to operate. Address "BOX 37," care Hardwood
REI'OHD.

FOR SALE
One circular mill complete ; 400.000 ft. hard-

wood logs on yard. 600,000 feet standing limber,

one-half section land. Timber can be bought near
mill at low figures to run it for several years.

Location two miles from R. R. town. Will sell

cheap and on easy terms. Address "BOX 3."),"

care H.^edwood liKconD.

FOR SALE.
1,400 acres Oak, Ash, Hickory, Gum, Cotton-

wood and Cypress stumpage in Arkansas Coun-
ty. Ark. Also new 15 to 20 M capacity cir-

cular Sinker-Davis mill, boiler, engine, trim-
mer, edger. cut-oCf saw, self-feed ripper, bolter,

blowers, electric dynamo. Everything new and
complete in running order. Mill can be seen
in operation. Located on Cotton Belt R. R.
Ample time given to remove timber.

Switch built to mill. Mill site and mule
teams and wagons—everything in Al shape.
Tor particulars write to

"G," care Hardwood Record.

WANTED—TO PURCHASE
an active interest in a wholesale lumber
concern or manufacturing plant. Prefer the
selling end but am familiar with either. Ad-
dress,

"BOX 2S," care Hardwood Record.

FOR SALE.
Have fully equipped modern, spoke and wagon

wood finishing plant, and two sawmills, all in

operation. Have .flOO.OOO annual trade with
best houses in U. S.

Will sell right, or invest plants as capital

stock in new corporation, against cash and
well located hardwood timber tract. Address.

"BOX 27." care Hardwood Record.

FOR SALE
One seven-foot right-hand Clark band mill com

plete. filing room machinery, steam feed, live

rolls, edger, trimmer, lath mill, .sawdust and slab'

conveyors, planer and matcher, boilers and engine,
all in good condition. Mill now in operation at
Twin Rocks, Pa. Could give possession about
April 1st. For particulars write WEBSTER
GRIFFITH, Ebensburg, Cambria County, Pa.

WANTED MAN AND CAPITAL
to join me in a lumI>or and manulncturing plant.

I have 10.000 acres of Poplar, Ash and Hickory
stumpage to start with, also good mill, .\ddrcss
MAURICE EVERLY, Ashland City. Tenn.

OPPORTUNITY FOR WOOD-WORKING
industries Dover and Foxcroft, Me., situated in

b< art of vast forestry <jf .Ash. Birch. Beech, iraple,

l-'ii-. Pine. Spruce. Cedar aud Poplar, at junction

of Maine Central aud Bangor & Aroostook R. R.'s.

Water, steam and electric jjower. No labor

unions. Desirable place for home. Address C. O.

PAINE. Dover & Foxcroft Board of Trade, Fo.'i-

iMoft, Me.

FOR SALE
Complete band sawmill ; two room Standard dry
kiln 20x104 ; 1 D5-ton rod locomotive : 1 Rapid
loader ; 10 oxen : 2 four-wheel wagons ; 4 eight-

wheel wagons. Situated at Ruston. La., on two
lines of railroad in good hardwood district.

UNITED LBR. CO., Ruston. La.

LOGS FOR SALE

WOULD LIKE TO HEAR
from parties in Indiana. Ohio and New York
buying White and Red Oak, Ash, Maple, Elm
and Hickory in the log. Address

"BOX 29," care Hardwood Record.

MISCELLANEOUS

FOR SAIiE CHEAP
One first-class second-hand Kimball brougham ;

everything in good condition, including rubber

tires ; have pole and shafts. Address "BOX 36,"

care IIakdwood Record.

COUNTERFEIT CHECKS
are frequent
excep* where
our

Two Piece
Geometrical
Barter Coin

Ib in use, then
Imitation itin't

poaeible.
Sample IT you
ask for it.

|

S. D. CHILDS
^ CO.
chicane

We also make
Time Checks
StenclUand
Log Hamine ro-

A Veneer Qaaga ie the aaswer to a V^oeer U§t*r'i

I- raving for years. Thii "Walker Brand" Ven-
et^r Gauge is a Steel gauge that will satisfy

yoar wanlB f>-ir all time. Tou can'tdoyour-
8t-'lf a better tarn than to buy one of

tbeee gauges. It gauges ACOURATELT
•Tery ttiicliDessfrom 1-40 inch to ^ inch
INCLUSIVE. Wake up to this opporto-
nity. PriceonIy$l 98 delivered by U. R

Mail Order now, ttiday. Address—6456
IToodlann Ave. Phone Hyde Park S!t.

Dept. C

CHICAGO
FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

Oak Timber and Plank. Paving Blocks. Posts
and Yellow Pine

W. B. CraNe aNd Co^lPA^^Y.
Kstahlifihed 1881

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

T.ong Distance Phones: CAN.^.L 3190-3191
Offlce. Yards and Planing Mill: Mill at

22nd. Sangamon and Morgan Sts. Falcon, Miss.

TeleplioDe Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY

McParland Hardwood

Lumber Co. sts-ss Lafiin st.

HARDWOODS
The Columbia Hardwood Lumber Co.

Wholesale and l^etail

HARDWOOD LUMBER
Southern Hardwoods a SpecJalty

2048-2084 Dominick Street, CHICAGO
Nashville Yard: Foster St. & L. & N. R.R. Track.

Nashville, Tenn.

We do not claim to be
lower in pi-icc, bnt wt-

do claim our PANELS
are cheaper in the long
run as they

Will not come
to pieces
after th. y
are in the

furni-
ture

Do you see the point?

When you buy veneered panels from us at a given price, you know what
they cost. You run no risk of loss from defects, etc.—that's up to us.

Of course we make a profit, but, if we manufacture and sell better panels to you, at

less cost than you can make them, relieving you of all risk and worry, machinery

investment, etc., aren't you a gainer in the transaction, too?

It is because of unusual manufacturing facilities, factory organization, long experi-

ence, etc., that we are enabled to do this. We manufacture all kinds of built-up

panels, in any wood, according to your specifications.

May wc submit samples for your inspection?

THE GORHAM BROS. COMPANY, Mt. Pleasant, Michigan
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If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The

lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Vcnccr Works
GRAND RAPIDS. MICH.

Corrugated Joint Fasteners

Can be quickly and

cheaply driyen with

"ADVANCE"

CORRUGATED

JOINT FASTENER

MACHINE

Itlade in Ditferenl

Types lo Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

307 W. Randolph Street,
ESTABLISHED 1882

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard service
and guaranteed to do the work

SELLING AGENTS
CRANE COMPANV - - ALL BRANCHES

STANDARD EQUIPMENT CO.. MOBILE. ALA

ALBANY MILL SUPPLV CO.. ALBANY, GA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped with outhaul system, carries the skidding

line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—-powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use

on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely

to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, ILL.
318 Fisher Bldg.

C-113

NEW ORLEANS, LA.
421 Carondelet St.

SAVANNAH, GA.
501 Germania Bk. Bldg.

ILB.SMnH MACHINE COMPANY $MITHVILLE, N.J.

m

A Model

Hand Planer

or Jointer

Shannen Refrigerator Works

C«aaitn, Duichtr Blothi.

Suppllu

Market, Hotel and Restaurant Refrigeraiors

SHOW Cases, bank, office and store fixtures
PMONE ATLANTA 647 PHONC BECL M 326G

601 EAST FAIR ST

Atlanta, Ga., Ootober Seth'H

Messrs. E.B. Smith Compan;

Smlthvllle.

fi.J.

Gentlenjen*-

Enoloaed please fled our oheolt to cover balance

</ acoouDt to date.

The 12" Hand Planing maohlne !»aa been Installe*

and wp are pleased to advise that same is giving the very

beet aezTlce possible; and we are nell pleased nitb thie

machine, ae we are with all machines purchased from your

Company.

Thanking yon for past favors, we beg to remain.

Toure vers truly

Manager

The Jointer above referred to is the most substan-

tial in design and embodies all improvements of

any value* including a New Round Combination
Head.

For further particulars concer^iing above and
other Wood-Working Machines^ address:

H. B. Smith Machine Co.
Smithville, N. J., U. S. A.

Offices

New York Chicago Atlanta Memphis
73-2072
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Westinghouse Motors
will increase the output of your plant

without increasing your running
expense.

Put one of these motors on each one of your wood-work-
ing machines, making each independent of all others,

arrange all the machines for minimum handling of mate-
rial, operate each machine at just the proper speed, and
then watch the profits increase. Jointer Driven by Westiogliuuse Motor

Rip Saws Driven by Westinghouse Motors

The motors will stay on the job continuously, day and
night if necessary, and your power bills will be surpris-
ingly low. No extra power charges for overtime work.
The power used is always in exact proportion to the
work done; you don't have to drive a few hundred feet

of shafting to run one machine.

Our men are thoroughly familiar with the application
of Westinghouse motors to wood-working machines.
Their advice is free; ask for it.

Westinghouse Electric & Manufacturing Co.
East Pittsburgh, Pa.

Sales Offices in Forty-five American Cities

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA. MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
JAMES D. LACEY, WOOD BEAL, VICTOR THRANE

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bldg.. Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding Bldg., Portland



HARDWOOD RECORD wj

The-

Morehead
Condenser
Trap makes
its own
Vacuum

and PULLS the accumulated water and air out of
your steam lines, insuring rapid circulation. Enables
you to cut down your boiler pressure on direct

heating systems.

Particularly adapted for use in connection with
reduced pressure and Exhaust Steam Heating Sys-
tems, Dry Kilns, Dryers, Fan Stacks, Etc.

V/tite for Particulars and Trial Trap

Dept. "8"
Morehead Mfg. Co.

Detroit, Mich.
STOCKS CAKRLED IN

New York Philadelphia Chicago San Francisco Los Angeles
Wichita. Kan. Memphis. Tenn. New Orleans, La.

Birmingham. Ala. Chatham, Ala.

Broom Handle Machinery
Let us tell you about our STEEL TUMBLERS FOR DRY-

ING AND POLISHING BROOM HANDLES. This system is

rapidly supplanting all others. More economical; less time required

for drying; no polishing afterwards; greater per cent of straight

handles turned out.

Steel Tumbler for

Drying and Pollsh-

ng Broom Handles

CADILLAC MACHINE COMPANY
Complete Line of Broom Handle Machinery

CADILLAC, MICH.

THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a radial truck at each end, and separate
tenders, are well adapted to logging service where long hauls
must be made. These engines ride well on rough track, and
can be run backwards into sharp curves and switches without
danger of derailment.

BRANCH OFFICES

NEW YORK, N. Y., Hudson Terminal. CHICAGO, III., RaUway Exchange

ST. LOUIS. Mo., Secnrity Bailding. P0RTL4ND, Ore., Spalding BIdg

Cable Address:—"Baldwin, Philadelphia."

WHEN VENEERS

MEET VENEERS

T HERE is a great difference in the charac-
ters their faces reflect.

When you put fine faces on doors, fur-

niture, pianos, etc., they call forth admiration
from the purchaser whether he be dealer or ulti-

mate user. If they don't, and meet this kind of
competition, the salesman has to do a heap of
talking, where the product should talk for itself.

When you purchase veneers for faces from this

company, our inspection department eliminates
every piece that does not fill your specifications.

TlTis same careful work prevails on your order,
from the selection of logs, their steaming, cutting
and drying, right to the inspecting and packing.

All this care is the result of 42 years' experience.

Faces that reflect character cost
you no rru/re froTn

The Adams & Raymond
Veneer Co.

Tenth Street, Indianapolis, Ind.
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LE-ADIJiG VENEER
n A 1* yj y A f^ t •. w y. tt .

(>V (MK V. *,

y eneers and l^anels with a l\eputat')on

Wf: manufacture Veneers in aH the native woods and for all purp^ M«o Built-up Paneh

in native and foreign woods—^three and five-ply—and have ; ^ed a reputation for

furnishing high-grade material. Send us your inquiries and orders and become one of our

satisfied customers.

Underwood Veneer Co. Wausau. Wis

KCHTUCKY VCHCER WORKS
MOTAiweur

HMRIEIfi tAK, MMMiMHT

UNHSviLic, KnrrueKV

>^^ .d
c.. 0^ '..Kf-^j^ / >'.5,^fc-./ ^K-^'-^'^.'^ '7'

/^.

Panels of

Quality
In Stock tor J

5 16 3 PLY BIRCH jJOOk ra ...-,.,;.

Special
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fi^^Linderman
AutomaticJointer

-<v '///y

//.

The Taper Wedge Dovetail

Glue Joint keeps the glue

on the jointed edge, then

locks the lumber together,

forcing the glue into the

pores of the wood, making

a perfect and permanent

weld.

The Glue Joint That

Saves Time, Worry and Money
If you do not know what has happened in jointing lumber

this last year, an investigation will surprise you.

It is no longer necessary. Yes, it is wasting money to make
four to six operations to make a glue joint.

The Taper Wedge Lock Joint just puts other joints out of

business when you compare their strength and durability.

The tests at the Purdue University proved it and now there

are so many factories using the "Linderman," making high-

grade, solid furniture, that it is no trouble to get facts.

The "Linderman" has been redesigned from the ground floor

up. The changes are made instantly. It is as profitable to

the small manufacturer making a variety of articles as to the

larger factory, making but one.

Can you afford to pay several prices for your jointed panels,

when the "Linderman Automatic Jointer" takes your lumber

from the cut-off saw and by one simple operation make^

panels any width without lumber waste at a cost of j!l.2 5

per thousand feet, board measure, glue included?

And this is not all. It saves time, congestion, floor space,

and trucking.

The factories using the "Linderman" are also making hun-

dreds of dollars in their lumber purchases, and the waste

that used to be sold for kindling or burned is now made into

inside work, such as backs, bottoms, sides, etc.

Let us tell you how much more money you can make by

using the "Linderman."

90 West St., X. Y

Linderman Machine Co,
1100-1200 Lake Street

MuskcL'Oii, Mich. ^\oodstnck, (_)nt.



Manufacturers Old-FashionedVansant,
Kitchen &5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, Nevir York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Building

W. H. Matthias, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding—Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title BIdg., PHILADELPHIA, PA.

W. H. Wh'ite Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y.

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use. the best. We want

your business and are in a better position to serve you than any one else in our line.

YELLOW POPUR
MANUrACTUHERS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

AU GRADES
ROUGH DRCSSCD

QUICK SHIPMENT

Coal Grove, Ohio, U.S.A. LUMBER CO



Seventeenth Ysar, )

Sami-Monthly. f

-x, yw"
CHICAGO. MARCH 25, 1912

Subscription f2.
Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANUFACTTKEB OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

Kepresentlnr
WEST VIRGINIA SPRUCE LUMBER CO..

Can. W«at Tirsinla.

Fifth Are. Bids.,

NEW YORK

On the Following StockWe Will Make
Special Prices for Prompt Shipment: Keys-Walker Lumber Co.

Manufacturers
40 -U ft. 5, 8" Sap Poplar.

175 M ft. 6/8" No. 1 Com. Poplar.

60 M ft. 5/8" No. 2 Com. Poplar.

MOM ft. 1" No. 1 Com. Poplar.

190 M ft. 1" No. 2 Com. Poplar.

80 M ft. IVz" No. 2 Com. Poplar.

•-'110 M ft. 2" No. 2 Com. Poplar.

15 M ft. 1%" No. 1 & 2 Qtd. Pop.
80 M ft. 1%" No. 1 Com. Chestnut.

38 M ft. 2" No. 1 Com. Chestnut.
115 M ft. 1" No. 1 & 2 Qtd. W. Oak.
140 M ft. 1" No. 1 Com. Qtd.W.Oak.
30 M ft. 1" Strips Com.Qtd.W.Oak.

THE ATLANTIC LUMBER CO.
70 Kilby St., BOSTON, MASS.

West Virginia Hardwoods
Soft Yellow Poplar
Oak—Chestnut—Bass—Hemlock, Etc.

Rough or Dressed Write for Prices

ROANOKE, VIRGINIA

"CHICKASAW BRAND''
OAK^ PI OOPINP* ^^^^ ^" ^^^ largest

^^*^ JTLiV/V^IXlllVJI exclusive Oak Floor-

ing plant in the world. Right in Price, Grade and Manufacture

Made by MEMPHIS HARDWOOD FLOORING COMPANY, Memphis, Tenn.

LUMBER INSURANCE GO. OF NEW YORK

Capital $400,000

Leading Stock Fire Insurance

Company making a specialty of

Lumber and Woodworking Risks

84 Williams Street NEW YORK

I

PROCTOR^ENEERpRY£^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
AOJUSTINO

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T. L HANCOCK flc SOMERSET STS. PMILA,PA.

Nil II II II II II Nil II II II II II II II II II II II IMI II II II II II II Ml ml II 11 II II II II II I M I

ADVERTISERS- CLASSIFIED DIRECTORY FOLLOWS READING MATTER
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McILVAIN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech, Birch and
Butternut

Bone Dry for Immediate Shipment.

Chestnut
4-4 to 3 inches thick. West Virginia
and Tennessee Stocks.
Special grades for Veneering.

Mahogany
% inch to 5 inches thick.

Thoroughly Dry. Especially tine
I'igure and Texture.

Quarter-Sawn White Oak
and Quarter-Sawn Red Oak

Finely Flgrured. Good Widths and
lenetlis. Thoroughly Dry Stock. In
neparatg or mixed rarg.

Maple
Hard, Soft. Band Sawn. Dry Stock.
Can ship straight or mixed cars. Good
Widths and Lengths.

Cedar
Florida-Tennessee Stock.

Straieht cars from Mills. Local Ship-
ments from Philadelphia Tard.

C3rpress
Gulf Stock. Any thickness. Dry. Can
furnish Special Widths and Lengths.

Poplar
Soft Yellow Stock. Band Sawn. 50 per
cent. 14 and 16-inch Lenetb. % inch
to 5 Inches. Dry Stock.

Cherry
1 inch to 5 inches thick. Band Sawn.
West Virginia and Pennsylvania Stock.
Can ship straight or mixed cars.

Wide Quarter-Sawn Oak
10 inches and up Wide. 12 and up
Wide. Quarter Sawn. Fancy Figure.
Bone Dry. „,. ,i. ,

Can supply any Quantity or Width In

mixed cars.

White Pine
All Grades and Thicknesses.

Soft Cork Uichigan Stock. California
Sugar Pine. California Wliite Pine.

Oak (Construction)
We make a specialty of this stock for
Car Building, Bridge Building, Boat
Building, etc.

CUIMr"! PC CAirPORNIA BEB WOOD

C7PBESS: No. 1 Heart Blved (strictly hand-made)

Sizes: 6x20 inches; 7x24 inches In straight or mixed cars

We have it if it's Hardwood'

SPECIAL ^^ ^"^^ '" position to ship in mixed cars di-

rect from our Nashville (Tenn.) Yard, giv-

ing you the benefit of carload prices on mixed cars of

Oak, either plain or quarter sawn, red or 'white. Chestnut,
Soft Yellow Poplar, Tennessee Cedar, Tough White Ash,
Hardwood Flooring, etc.

J. GIBSON McILVAIN <a COMPANY
Offices: Crozer Building, 1420 Chestnut St.

Yards: Fifty-eighth and Woodland Ave. Philadelphia, Pa.

WE WOULD LIKE

TO TALK TO YOU
about the following items. Ask for deliv-

ered prices. You will find them attractive:

2 cars 5/8" No. 1 Common Plain Red Oak

3 cars 3/4" No. 1 Common Plain Red Oak

6 cars 4/4" No. 1 Common Plain Red Oak

4 cars 4/4" No. 2 Common Plain Red Oak

4 cars 5/4" Is & 2s Plain Red Oak

3 cars 4/ 4" Panel Poplar, 20" & up wide

3 cars 5 4" No. 1 Common Poplar

5 cars 4 4" No. 1 Common Walnut

The Fullerton-Powell

HardwoodLumberCompany
South Bend, Indiana

H. C. GREITH & GO.

HardwoodLumber
COLUMBUS OHIO

We
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MICHIGAN
FAMOUS rOK HARD MAPLE AND GREY ELM

Michigan Hardwoods
MANUFACTURED BY

COBBS & MITCHELL, Inc.

CADILLAC, MICH. February 13th, 1912

DRY STOCK LIST

4/-1 Basswood No. l Common 300 M
4/4 Birch 1 s & 2s Red 4 M
4/4 Cherry No. 3 Common & Better 10 M
8/4 Gray Elm Is & 2s 100 M

12 ''4 Gray Elm is & 2s 60 M
6/4* Hard Maple Step is & 2s 30 M
4/4 Elm & Basswood No. 4 Common 70 rA

S '4 Rock Elm No. 3 Common 8 M

OUR OWN MANUFACTURE

W. D. YOUNG & CO.
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1i

For

Immediate

Shipment

RED GUM
3 cars l" Is & 2s Red Gum, 10 to 16'

1 car l" IS & 2s Red Gum, 10 & 12'

5 cars l" No. 1 Com. Red Gum, 10 & 16'

1 car 2" is & 2s Red Gum, 12 mos. dry
5 cars 2" No. 1 Com. Red Gum

SAP GUM
5 M. ft. 1" is & 2s Sap Gum

80 M. ft. 1" No. 1 Com. Sap Gum
3 M. ft. 1" No. 2 Com. Sap Gum
5 M. ft. 6/4 is & 2s Sap Gum
25 M. ft. 8/4 is & 2s Sap Gum

COTTONWOOD
2 cars 1 3 to 17" Cottonwood Box Boards

90 M. ft. I" is & 2s Cottonwood, 6 to 12"

1 car 1" is & 2s Cottonwood, 13 to 17"
1S5 M. ft. 1" No. 1 Com. Cottonwood

WE MAKE A SPECIALTY OF CUTTING OAK TIMBERS AND SMALL SQUARES FOR FURNITURE TRADE AND WILL
MANUFACTURE THE STOCK TO THE SIZES DESIRED

All Lumber Listed Above Is Band Sawn, Equalized and Trimmed, and Can Be Shipped at Once

SCHULTZ, HOLLOWAY & CO., 343 South Dearborn Street, CHICAGO

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-
ANA. MISSISSIPPI, FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and' trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide investors

solicited.

JAMES D. LACEY & CO.
lAMKS D. LACEY, WOOD HKAL, VICTOR THRANE

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bldg., Chicago

LARGEST TIMBER DEALERS
IN THE WORLD

1009 White Building, Seattle

1104 Spalding Bldg , Portland
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KNOXVIUUE
Famous for Finest Type of Poplar. Oak and Chestnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
II Situation: Center Appalachian Hardwood For-

ests.

<I Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.

The best and most improved money will buy—all

connected by a tram gravity sy/tem, ideal tor

handling large quantities.

^ Experience: Over 30 years at our present site

and each year has added to our knowledge of the

business, and our interiors and hardwood floors are

not excelled in manufacture and workmanship by

the best, and made from lumber thoroughly pre-

pared by air drying followed by kiln drying.

^ Our oak flooring is end matched perfectly and

goes together like the rail and stiles of a door,

perfect fit hair line sharp corners. Special designed

machinery.

fl We are large manufacturers of Oak, Poplar,

Chestnut and Ash lumber.

H. S. MIZNER.
Pres-

C. C. CANNON.
Vice-Pres.

J. M. LOG.\X.
Gen" I Manager

C. R. SW.4NN.
Sec'y and Treas.

LOGAN- MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

liranch Office and Yard;

Bank anil IMcI.eiin .\ve., Cincinnati I. M. .VSHER. Mgr.

We want orders for the following dry stock:

15,000 ft. 12/4 Select Poplar.

12,000 ft. 12/4 No. 1 Common Poplar.

20,000 ft. 12/4 No. 2 Common Poplar.

15,000 ft. 4/4.\i2" & up Select and No. 1 Com-
mon Poplar.

100,000 ft. 4/4 No. 2 Common Poplar.

4/4 No. 1 and No. 2 Wormy Chestnut.

4/4 No. 1 and No. 2 Qtd. White Oak.
4/4 No. 1 Common Qtd. White Oak.

5/4, 6/4 and S/4 Qtd. White Oak.

70,000 ft.

40,000 ft.

30,000 ft.

165,000 ft.

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

5/8 & 4/4 No. 1 & Panel Poplar 24" and up
^
All hand

5/8 Sap No. 1 Common and No. 2 Common Poplar . sawed and

6/4 & 8 4 No. 2 Common Poplar \
equalized

MANUFACTURERS OF

QUARTERED WHITE OAK, PLAIN OAK. POPLAR. WALNUT & TENNESSEE RED CEDAR LUMBER

BAND MILLS AT VESTAU A SUBURB OF KNOXVILLE. SOUTHERN AND LOUISVILLE & NASHV1L1.K RAILROAD

Ven eer s

"The Very Best"

knoxvill:: veneer co., p. b. Raymond, Pres.

K.NOXVII.I.K, TENN.

Kimball & Kopcke
Knoxville, Tennessee

For Prompt Shipment, we offer:

1 car 4/4" Is & 2s Plain Oak.
1 car 4/4 No. 1 Common Plain Oak.
1 car 4/4 (Log Run) No. 2 Common & Belter. Q'td.

White Oak.

Dry, Equalized and Good Widths

i
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CEL^JSPi^zVTED FOR HIGHESTNASHVILLE
rllVIBER GROWTH, FA.uijm_,E;ssGOOD GR^cvDES.

JOHN B. RANSOM
CBk COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
I's & 2'a Qtd. White Oak, 6" & up (wide mi.
No. 1 common Qtd. White Oak, 6" & up (ge-

lected for figure).

I's & 2s Qtd. White Oak, 10" & up.
I's & 2's Qtd. White Oak, 6" & up.

No. 1 common Qtd. White Oak, 4" & up (verj
nice).

No. 1 common Qtd. White Oak, 4" & up ( very

nice & dry).
I's & 2's Qtd. Red Oak, 6" & up.
No. 1 common Qtd. Red Oak, 4" & up.

I's & 2's Chestnut, dry, good widths.
No. 1 common Chestnut, dry, good widths.
No. 2 C. & S. W. Chestnut, dry,
I's & 2's White Ash, very dry & tough.

No. 1 common Hickory, very dry & tough.
No, 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry & tough.
No. 1 common Hickory, very dry &. tough.

NASHVILLE, TENNESSEE

OUR AIM IS QUALITY, NOT QUANTITY

Ewing & Gilliland

MANUFACTURERS OF HARDWOOD
One car 5/8 Common Poplar.

One car 2 54" Common & Better Poplar.

One car 3" Common & Better Poplar.

One car 4" Common & Better Poplar.

One car 5/4 Common & Better Chestnut.

One car 6/4 Common & Better Chestnut.

Ore car 5/4 Good Quartered Red Oak.
One car 5/4 Common Quartered Red Oak.

WHAT WE MAKE, WE MAKE RIGHT

MARCH BARGAIN LIST

THE
Davidson, Hicks & Greene Co.
NASHVILLE, .. TENNESSEE

<H'AKr. WHirjE OAK
l.-.li.OOIJ ft. 4/4 Is & 2s.
30.000 ft. .-|/4 Is & 2s.
24,000 ft. 0/4 Is & 2s.
38.000 ft. 8/4 Is & 2s.
72.000 ft. 4/4 No. 1 com,
32,000 ft. .5/4 No. 1 com.
02,000 ft. 8/4 No. 1 com.
42.000 ft. 4/4 No. 2 com.
42.000 ft. 8/4 No. 2 com.
JS.OOO ft. 4/4 clear strips.
22.000 ft. 3/4 clear strips.

I'LAIN WHITE O.AK
48.000 ft. 4/4 Is & 2s.
12,000 ft. 5/4 Is & 2s.
36,000 ft. 6/4 Is & 2s.
12,000 ft. 8/4 Is & 2s.
7,000 ft, 10/4 Is & 2s.
2,000 ft. 12/4 Is & 2s

72.000 ft. 4/4 No. 1 com.
14.000 ft. 5/4 No. 1 com.
48,000 ft, 0/4 No. 1 com-
38,000 ft. 8/4 No. 1 com

PLAIN RED OAK
32,000 ft. 4/4 Is & 2s.
20.000 ft. 6/4 Is & 2s.
12,000 ft. 8/4 Is & 2s.
28,000 ft. 4/4 No. 1 com.
3^,000 ft. 6/4 No. 1 com.

B.ASSWOOD
30,000 ft. 4/4 Is & 2s-

1.0.000 ft. 0/4 Is & 2s.

0.000 ft. G/4 No. 1 com

YELLOW rOPL.AK
,,000 ft. 5/8 Is & 2s, 8-18-
:,000 ft. Box Boards. 13-1 7-

1,000 ft. 4/4 Is & 2s, 7-17"
;,000 ft, 4/4 Panel & wide.

No. 1

18 & 19".
20 & 21".

22 & 23".
24" & up.

.000 ft. 5/4 Is & 2s, 7" *
up.

,000 ft. 5/8 Sap & Select,
,000 ft. 4/4 Sap & Select.
,000 ft. 5/4 Sao & Select.
,000 ft, 6/4 Sap & Select,
,000 ft, 8/4 Sap & Select.
,000 ft. 5/8 No. 1 com,
,000 ft. 4/4 No. 1 com.
,000 ft. 5/4 No. 1 com.
,000 ft. 6/4 No. 1 com-
,000 ft. 8/4 No. 1 com.
,000 ft. 4/4 No. 2 com,

64,000 ft, 4/4 No, 3 com.

CHESTNUT
24.000 ft. 4/4 Is & 2s,
2.000 ft. 6/4 Is & 2s.
2,000 ft. 6/4 No. 1 com.

ASH
18.000 ft. 4/4 Is & 23.
15.000 ft. 0/4 Is & 2s.
15.000 ft, 4/4 No. 1 com.
12.000 ft. 0/4 No. 1 com.

This is only a partial list. Write us for anything you
may need in Poplar, either Rough or Dressed. And our
List on Hardwoods may be iiad at any time, covering
Poplar, Oak, Chestnut, Ash, etc.

Hunt, Washington & Smith
Nashville, Tenn.
"Bone Dry Specials"

200 M 4/4 Is and 2s Plain Red and White Oak
100 IVI 6 4 Is and 2s Plain Red and White Oak
30 M 4/4 Is and 2s Poplar

30 M 4/4 13" to 17" Poplar Box Bds.

20 M 4/4 9"' to 12" Poplar Box Bds.

250 M 4/4 No. 1 Com. Quartered White Oak
GET OVE PRICE AND STOCK LIST

150.000 11,

25.000 ft.

60,000 ft,

1.50.000 ft.

100,000 ft.

75.000 ft.

i" No. 1 Tennessee Red Cedar,
1" Ones and Twos "Wormy Chestnut,
1" No. 1 Common "Wormy Chestnut,
1" No. 1 Common Poplar.
1" No. 2 Common Poplar.
1" Ones and Twos Plain White Oak.

Prompt Service! Low Prices! Standard Grades!

irrtfc for cnniplcte stock and price list

LOVE, BOYD & CO.
Nashville, Tenn.
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THE HOUSE OF QUALITY
Mr. Chair-man:

END CURED WHITE MAPLE WILL BE SCARCE THIS SPRING. BETTER GET YOUR REQUIREMENTS COVERED PROMPTLY

WE HAVE A SURPLUS OF FIVE QUARTER INCH. IT'S BEAUTIFUL STOCK.

PHONE
OUR EXPENSE

WIRE
OUR EXPENSE

WRITE
YOUR EXPENSE

THE STEARNS SALT & LUMBER COMPANY
Manufacturers

LUDINCTON, MICHIGAN, U. S. A.

LAMB-FISH LUMBER CO.
a' in bothGradeand

Measurement
Band Mill and General Offices

CHARLESTON, MISS.
Cable Address—Lamb

THE LARGEST HARDWOOD MILL IN THE WORLD

TELEGRAPH CODES

Universal

Hardwood

Western Union

ANNUAL CAPACITY, 40,000,000

FEBRUARY 1, 1912

1A>
NO.
NO.
NO.
F.AS
NO.
NO. :

FAS
NO.
NO.
NO.
OAK
FAW
NO.
NO.
FAS
FAS
BO.V
NO.
NO.
NO.
CI.K,
NO.
I. Of;
i.o<;
Til
CO.'M
i.oc;

OKII).
1 CO.tl.
•.; COM.
1 CO.M.
PLAIN
1 CO.M.
2 COM.
PLAIN
1 COM.
2 COM.
a CO.M.
COKI-;

Willi i: OAK. «' & IP
<JKTI». will IK O.VK. 4" & UP...
<JK'I'I>- "HI IK OAK
<»KT1>. WliriK OAK STRIPS
WIIITK OAK. « & LP
I'l.AI.N MIIITK OAK, 4" « UP...
I'l.AIN WHITK 0.\K

3/16 1/4 3/8

ltKI> OAK. 0" & UP
PLAIN KKI) 0.\K, 4" £ UP..
PLAIN HKO OAK
PLAIN KKI) O.AK
STOCK

KEIJ (il M. fi" & IP
I COM. I£KI> (Jl.M, 4" * UP
I CO.^I. & liTK. I'KiUKEI) KKI) GUM.
SAI- <il M, 0" & UP
S.\P (.l.M, 1«' & UP..
KOAKKS. 1:1-1-

1 CO.M.MON SAP (;U.M, 4" & UP
2 COM.MON SAP (iUM
;t <-OMMON SAI' fiUM
AK SAP (ilM STKIP8

1 COMMON ASH
Kl N (A l-KKSS
1(1 N KI.M

I'.I.O (;l M HOX IJOXKDS. IS" TO 17"
.MO.N k HK.TIKK Ttl'KLO OUM
RUN HICKORY'

24,000 2

1/2 .'>/« 3/4
0,000 10,000 Ki.OOO
2,000 15,000

3,000
2,00U

000

obi)

30,000 r>3,ono 40,

23,000 10,000 02

11,000 9,000 13,

11,000 40,000 27
10

000
2,000

000 10,000
. . . 65,000

000
000

43,<)(I0

17,000

000 35,000

000
000

lo.oon
0.000

4/4
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MEMPHIS
LARGEST HARDWOOD MANUFACTURING CENTER IN THE WORLD

Swear off, and send your inquiries

and orders direct to the producerWHY NOT?
We Have Four Band Mills Sawing Hardwood

A FEW ITEMS WE WANT TO MOVE:
75,000 FT. 12 4 LOG RUN SOUTHERN ELM
50,000 FT. 6 4 LOG RUN SOUTHERN ELM

4 4 NO. 1 COMMON PLAIN RED OAK
5/4 NO. 1 COMMON PLAIN RED OAK
6 4 NO. 1 COMMON PLAIN RED OAK

220,000 FT.
90,000 FT.
87,000 FT.
185,000 FT. 4 4 NO. 1 COMMON QTD. WHITE OAK

IVRITE US FOR PRICES

ANDERSON-TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.

WE CAN
INTEREST YOU
If you are in the market for:

Firsts and seconds Quartered White
Oak from 3/8 to 6/4 in thickness,

5/4 and 6/4 common and better

Plain Red Oak,

Firsts and seconds Plain White Oak,
from 5/4 to 16/4 thick, or

White Ash from 4/4 to 16/4 thick.

We have one car of 6/4 common Red
Gum, which will be a bargain for

someone.

Philip A. Ryan Lumber Co.
Manufacturers and Dealers in

HARDWOOD LUMBER AND LOGS
Phone Main 850 Station G, Memphis, Tenn.

Mills at Memphis, Tenn., and Mound, Ark.

OUR NAME
GUARANTEES the quality of our

PLAIN RED and WHITE OAK, QUAR-
TERED WHITE OAK, ASH,

And Other Hardwoods
Our special attention to MIXED CARS means ECONOMICAL

BUYING for you

John M. Woods & Co.
Main Office and Distribnting Yard, EAST CAMBRIDOE, MASS.

WHOLESALE YAKD. MEMPHIS, TENN.

WE WANT TO SELL
1- to 2- Qrt. W. O.. all grades.

1" to 3" Qrt. R. O., all grades.

1 car l"i2V4" to SV-" CI. Qrt.

R. O. strips.

1 car 1V4" No. I Com. Pin. W. O.

1 car. %" No. 1 Com. & Bet.

Qrt. R. O.

6 cars 1" No. 1 Com. Pin. R. O.

1 car IVi" No. 1 Com. Pin. R. O.

2 cars IM:" No. 1 Com. Pin. R. O.

2 cars 1^" No. 1 Com. Asb.
1 car 4" 1 * 2 Ash—12'.

2 cars 1" Sap Poplar,

3 cars 1" No. 1 Com. Poplar.

1 car IVi" No. 1 Com. Poplar.

2 cars 1" FAS Sap Gum.
I i-ar 1" 18" & up raocl Cum.

VANDENBOOM-STIMSON LUMBER CO.
MEMPHIS, TENNESSEE

WE WANT YOUR BUSINESS
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STANDARDIZE YOUR PLANT WITH

|'Hjm:m:<
WOOD-WORKINB MACHINES

f 1

32" Spoke Lathe

AND YOU WILL ALWAYS FIND SATISFACTION

They are indestructible and long lived, being built

from high-grade materials and upon correct
mechanical principles.

No Line Like an Old Line

We have been building DEFIANCE machines for

over sixty years and each year adds new laurels to
their trophies.

Let us send you our new catalog and quote you
in detail.

THE DEFIANCE MACHINE WORKS
414 PERRY STREET, DEFIANCE, OHIO

Exhibit at U'l'i Wablunc ton Eiva (In. ago

"'§

?.b Doiilili- Sulfa.

Hollow Chisel Mortiser

No. 1 Hub Lathe

THE BEST
HARDWOOD FLOORING

s |r("BAYCITY

HANSON-WARD VENEER CO.
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CINCI NNATI
THE GATEWAY OF THE. SOUTH

They Must Deliver the Goods

Or the Largest Veneer Buyers Would Not Always

Go to Cincinnati
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CINCINNATI
THE. GATEWAY OF THE SOUTH

KENTUCKY LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For Quick Shipment We Will Make Very Low Price on

15 Cars 4-4 No. 1 Common Poplar

15 Cars 4-4 No. 2 Common Poplar

Band Sawn, Equalized and Thoroughly Dry. Good Width and Lengths.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES

The Wm- H- Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave.. Cincinnati, Ohio

We Can Make You an Attractive Price on

the Following:

3 cars 8/4
3 cars 4/4

12 cars 4/4
2 cars 4/4
3 cars 4/4
3 cars 4/4
7 cars 4/4
3 cars 4/4
1 car 4 '4

S. W. Chestnut. 1-yr. dry.

Is & 2s Cottonwood, 6" to 12'

Is & 2s Cottonwood, 6" & up.

Com. Cottonwood.
Is & 2s Red Gum.
Com. Red Gum.
Is & 2s Sap Gum.
Box Boards Gum, 13" to 17".

Panel Poplar, 30" & up.
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M UNTINQTON
CENTE.R OF FINEST TYPE OF SOUTHERN HARDWOODS

THE D. E.HEWIT LUMBER COMPANY
Manufacturers of

West Virginia Soft Yellow Poplar and Hardwoods
MILL LOCATED IN CITY OF HUNTINGTON. ALL TIMBER SHIPPED TO MILL BY RAIL

1 car 5 8 Sap Poplar 5 cars 4 4 Log Run Basswood
5 cars 4 4 No. 2 A Common Poplar 2 cars 6 4 Log Run Basswood

5 cars 4 4 Common & Better Plain Oak

YOU CET WHAT YOU BUY

nrn fuiq
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A iSlew Idea In Selling

Lumber

When people bought lumber a few years ago, all they expected and got was

—lumber.

Now they are beginning to expect, and to get, more than that.

High-grade service, in the matter of suggestions as to the kind and grade

best suited to a given use; in the making up of mixed cars, and in looking after

the necessary detail work involved in rapid transit, is characteristic of members

of the Louisville market.

There is a big advantage in getting expert and disinterested advice of this

kind.

We say disinterested; because, as we can give you lumber and veneers of

any kind, what we are chiefly interested in is giving you the kind that will do

}'Our work most efficiently and cheaply; in other words, in making you a satis-

fied customer.

Whether you buy for your own use or to sell again, you can use this kind

of service profitably. If you want anything in the hardwood line, whether plain

oak, poplar, ash, cottonwood, gum or mahogany; whether thick lumber or thin;

veneers or panels, write to members of the

LOUISVILLE HARDWOOD CLUB

Edwabd L. Davis Ldmber Co.

Booker-Cfxil Co.

Louisville Point Lumber Co.

LoDLSviLLE Veneer Mills.

C. C. Mengel & Bko. Co.

Norman Lumber & Box Co.

Ohio River Saw Mill Co.

W. P. Bhown & Sons Lumber Co.
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LITTLE RIVER LUMBER COMPANY
<^^g^

of a Square Deal

inbothOradeand

lieasuremeiM

TOWNSEND, BLOUNT COUNTY, TENN.
Do you desire Hardwoods in special tliickness or width? We make it.

We are cutting some of finest MOUNTAIN OAK you ever saw, clean, smooth, and free from
most of the defects that are common in oak. Do you want us to cut some to your order? Wc
would be pleased to do so; thick, wide, clear.

How about some SMOKY MOUNTAIN WHITE ASH, which will please the most fastidious?
This Ash grows to a remarkable size, and retains the strength and resiliency of second growth
stock. This we carry in stock 2" and thicker, but are glad to cut special orders.

Our soft YELLOW POPLAR is so well known that it needs no introduction. We wish to say
that we aim to cut and carry in stock, at all times. High Grades, in the thicknesses and widths that
others find hard to make. Of course we have some of the regular sizes, but are always cutting
specialties.

We will have more to say in another issue regarding other kinds of lumber that we cut, and
other specialties.

WE WANT TO MOVE
5 cars 8/4 No. 2 Poplar—band sawn—60%

14 and 16 ft.

8 cars 4/4 No. 1 Com. Plain White Oak.
10/4 and 12/4 Poplar, all grades.

FAUST BROTHERS LUMBER COMPANY
Sales Olflce

1657 Monadnock Block
CHICAGO. ILLINOIS

Main Office
PADUCAH, KENTUCKY

T.*KDS—CAIRO AND BROOKPORT, ILL.

*

*

*
*
*
*
*
*

t*+*t|?*tl-**tJ>***»j!***t^t^t|t»Jt»^«jT!^f^**»t'^MtTtlt^t|ftJ?T|»?|ltJ>+j|»!|ff|lJ^

m

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

»
*
»
»
*

*
*
*
*
*
*

;|i^;{4;|il)t4i4M|tl|iifiifii{iifi^4*ttl4*ifiifii{**t<^^*l'^*t*^4"l^^4**f*^*t*4'*l'*{*i|*4^^t
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Published in the Interest of the American Hardwood Forests, the Products thereof, and Logging, Saw

Mill and Wood-working Machinery, on the 1 0th and 23lh of each Month, by

THE HARDWOOD COMPANY
Henry H. Gibson, President

Burdis Anderson, Sec'y and Treas.

Entire Seventh Floor Ellsworth Building

537 So. Dearborn Street, CHICAGO
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General Market Conditions

In spite of the continued inclement weather, which has put a

quietus on practically all building operations over a large area of

the country, there is a fair demand made up of a multitude of small

purchases for hardwood lumber.

Evidence of increased shortage of 'stock of many varieties is

evidenced by the increasing number of inquiries reaching the

office of Hardwood Eecord to locate a source of supply for a good

many items. Hardwood conditions are surely in a better shape

than any of the building woods because there is scarcely an item

that is in over-supply in first hands, and many varieties and grades

are in short supply in the yards of -jobbers and wholesale

consumers.

There is the same general criticism that has prevailed for a

long time past in the apparent diversity of prices obtained for

many kinds and grades of lumber, but obviously this is accounted

for by the difference in quality of timber, sawing, seasoning and

grading, wliicli has more bearing on. this situation of the trade

than salesmanship.

Unfavorable weather conditions still continue in nearly all hard-

wood lumber producing sections, which have militated seriously

against logging operations, with the result that few hardwood

mills are running on full time and many of them are closed down.

There never was a time in the history of the hardwood business,

.since it became of importance in this country, that stocks were

so badly broken and generally so short as at the present time. The

belief among the wiseacres of the trade is that nearly all varieties

of hardwoods today constitute a better asset than their present

obtainable equivalent in cash. There surely will be a scramble

for many items before the building and manufacturing season fully

opens.

The Hardwood Situation at Liverpool

The consensus of opinion of the various timber brokers and

lumber dealers who issue circulars from the Liverpool market, is

embodied in the following review of conditions that prevailed there

on March 1.

In mahogany the auction sales were well attended and prices

well maintained. In African wood a considerable stock was dis-

posed of. There have been few recent arrivals of the stock, con-

sisting of a moderate quantity of African and Cuban. There

seems to be no stock of Honduras wood in good logs of even small

to medium dimension. Eichly figured African logs are wanted, and

would command a handsome premium, and even plain, sound wood
shows keen competition at firm values. Stocks are light.

The arrivals of ash logs have been moderate and fair prices

realized, but the consumption has been small and prices are

unchanged. The present stock is suflSeient to cover the wants of

the market.

The import of American walnut logs has been small and stocks

are light. There are inquiries for medium to large sized logs of

prime quality at fair prices. In black walnut lumber the supply

is considered sufficient with fair demand, which is rather quiet, but

prices are reasonably firm.

In poplar logs there seems to be a good demand for prime logs

of large size, and there is a steady demand for better grades of

boards and planks at fair prices.

There is said to be a good demand for prime quality, clear

hickory bolts.

In red gum there is a steady demand at good prices for high

grade and quality stock.

There has been little or no importation of oak logs for a month,

and there has been a fair consumption at firm prices. In oak

wagon planks arrivals have been fairly large, and deliveries have

amounted to about one-half the import. It is said the demand is

active and the shipment of prime quality planks can be recom-

mended. It is alleged stocks are moderate and prices firm. Prime

quality cabinet and cabinet planks are also in fair demand with

ready sale.

It is said that the log stock of American elm is light and that

prices are fairly high.

SUBSCRIPTION TERMS: In the United States and its possessions,
and Canada. $2.00 the year; in foreign countries. $1.00 extra postage.

In conformity with the rules of the postoffice department, subscrip-
tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.

Instructions for renewal, discontinuance, or change of address,
should be sent one week before the date they are to go into effect.
Both old and new addresses must be given.
Both display , and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advance of publica-
tion dates.

Telephones :—Harrison 8086-8087-8088.

Advertising Representatives: Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa. ; E. W. Meeker, 537 South Dearborn Street, Chi-
cago, 111. _

Entered as second-class matter May 26, 1902, at the postoffice at Chi-
cago, 111., under act of March 3, 1S79.
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There has been no importation of birch logs, but the consump-

tion has been small and stocks are light with firm prices. In birch

planks there has been a moderate import, with moderate stock and
firm prices.

As a general proposition it seems as though there is little or

no demand for medium and low-grade hanlwood lumber in the

English market, and that generally speaking the receipts of high-

grade stock are fully equal to the comparatively light demand.
The coal strike has militated against many other lines of

industry, including lumber consumption, and it would ma^iifestly

be a mistake to make any further shipments of either hardwood
logs or lumber to Great Britain at the present time, save on posi-

tive sales at guaranteed prices. The market is a remarkably sensi-

tive one, and even a little overloading at this time would surely

demoralize values on American lianlwoods.

Fireproof Literature

Right now there is a perfect deluge of magazine, booklet and

circular literature devoted to "fireproof" building problems. One
of these publications, whose chief advertising patrons are the

Dahlstrom Metallic Door Company, and the National Fireproofing

Company, makers of clay tile, carries in great primer type on one

of its editorial pages, the following legend:

The world runs on confidence. It seems a shame to
abuse it and even become an tmscrupulous liar by claim-
ing that your structure is fireproof for the sake of a
little bloody, filthy lucre.

There is no question about the verity of tlie observations con-

tained in the above, but it is really a shame that these i)articu-

larly lurid, red-covered, fireproof publications should, in preaching

the gospel of sanity in building construction, resort to exploiting

materials advertised as fireproof, which, as a matter of fact, have

really little even of fire-resisting qualities. Surely the world runs

on confidence, and it is a shame to abuse it.

Many magazines of this general type pretend to work in liar-

mony with the fire insurance companies in urging steel, concrete,

clay products, metal furniture and other things as a panacea for

the solving of all fireproof problems. Did it ever occur tn tlie

reader that if all structures were actually and absolutely fireproof,

there would be no necessity for anyone carrying fire insurance,

and hence the fire insurance element would be out of business?

What the fire insurance man wants is practically immunity from

fires, and fancy rates for the slight risk that he does take in

insuring your property. There is proof today that the average

fire insurance company is getting an extravagant price for the

protection it gives its clients, based alone on the handsome saving

the mutual and other strictly lumber fire insurance companies are

making their patrons on sawmills, planing mills, wood-working

factories and lumber yard risks, which are touted in all the fire-

proof literature as being extra hazardous.

There is a lot of "con, bunk and piffle" in this alleged fireproof

literature.

Steel Car Advertising

The smoothest advertising propaganda in evidence at the present

time is that of the steel interest in putting forth editorial matter

through hundreds of newspapers in favor of steel iiassenger car.s.

Of course these interests, which include several prominent car com-

panies and railroads, have a world of money at stake. The invest-

ment and facilities for producing steel material for the building

of these cars is fabulous; the investment the Pullman Company and

others have in equipment for making them is also great; and

equally monumental is the money involved in the steel cars already

purchased and under contract by several of the prominent trunk

lines. The}' are ])utting up a desperate effort to save their faces.

Hardwoou Record '.s dipping bureau develops hundreds of dupli-

cate editorials showing that these interests oven are trying to

make capital out of the recent New York Central wreck near

Poughkeepsio, with the same old talk about the tremendous destruc-

tion of life that would have ensued had the train not been of steel.

No one was actually killed in the New York Central wreck, but
these articles fail to even refer to the St. Paul wreck of an exactly

similar character, which was a train made up of mixed wood and
steel cars, in which there was about an equal number of injured,

although no one was killed. Both wrecks were occasioned by the

failure of a steel car to stay on the track.

These articles do not refer to the recent Iron Mountain wreck
caused by a steel mail and baggage car jumping the track, which
was the cause of the derailment of the heavy wooden Pullmans.

No one was killed in this accident and very few injured. There
is nothing in the history of recent railroad wrecks to indicate that

the steel car offers any more jirotection to human life than is

possessed by wooden Pullmans with reinforced steel underfranies.

Obviously, everyone should have tho right to exercise his own
judgment in the type of railroad car in which he wishes to ride.

Some may prefer steel cars, others wooden cars; but it is definite

that everyone will approve of riding in a car that has a fair chance

of staying on the rails. Failure to do this is the inherent weakness

of the present type of steel passenger cars.

Incidentally, tremendous pressure is being brought to bear on

Congress to force all railroads, by enactment, to provide full ecjuip-

ment of steel passenger cars. The latest of several bills introiiuced

on this .subject provides that after .lanuary 1, 1915, none but steel

passenger cars shall be used by railroads engaged in interstate

commerce.

This question goes away beyonii insuriiig to the luiidier industry

the sale of the little twenty thousand feet of lumber necessary to

liuild a passenger or sleeping car. There is not one lumberman in

a thousand who would approve of building railroad coaches of wooil

if he felt the steel type of car is the safer vehicle. H.ardwooi>

Record believes it voices the sentiment of the large and best

majority of lumbermen when it states that whenever the steel

trust, the car builders and the railroads can demonstrate that the

steel car is the safer, they will cheerfully accept the loss of busi-

ness and agree to become converts to steel cars.

Wood Substitutes and Progress

As heretofore reiitecl in these culiinms, liAiiDWuoD Keiokd does

not want to appear in any wise as an obstructionist to human
progress. While its interests lie primarily in seeing wood utilized

in logical quantities in a logical way, it does not want to urge the

use of wood for any purpose where other materials are manifestly

better.

When the steel trust, the car builder and the railroads can

demonstrate that steel cars are saner and safer than wooden cars,

this publication will commend them.

When the steel trust and automobile builders can demonstrate

that stovepipe steel is a better material for an automobile body

than honest wood. Hardwood Rkcord will be with them.

When the steel door and inferior trim makers can demonstrate

that this sort of material is a panacea against the destruction of a

building by fire, or has any fireproof (|ualities over solid wood, this

imblication will be with them.

When the builders of steel ollicc furniture can demuiistrate tliat

this type of furniture has superior merits, and offers added i)ro-

tection against fire for their contents over furnifiiie built of wood.

Hardwood Record will be with them also.

When the cement man can demonstrate that concrete floors in

factories are of such a character that employes can walk and standi

(in them without imjiairmeiit nl I heir health, and when it is demon-

strated that the dust and grit Irum this type of floors will not reach

the bearings and ruin machinery, Hardwood Record will be an

ailvocatc of concrete floors in factories.

Wlien the discijjlcs of steel and concrete construction <an denmn-

strati! that the ordinary buildings built of this material have a

substantial character, superior to slow-burning wood construction,

it will readily aidcnovvledgo the fai'l. and bi'iimie an .Mdvocate of

this type of mill, factory and warehouse construction. And, so on

down tho line.
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Hardwood Rkcord is m believer in evoliit inn ; a believer in prog-

ress, and a believer in advancement, but it is yet to be proven that

the majority of substitutes that are being urged by dint of expert

salesmanship and glowing advertisements are what they pretend

to be. They are substitutes pure and simple—they are counter-

feits—and the specious claims by which they are foisted upon the

publie are gradually being exploded, and honest wood will ver\-

soon come back into its own.

A State's Inexhaustible Hardwoods
It is a matter of almost daily comment by hardwood manufac-

turers in the state of Indiana that never in years has there been

such a quantity of timber land and logs offered for sale as has

been during the last few months. Indiana is a state that con-

travenes all prox^hecies made by forest denundation sharps, as year

after year as statistics are gathered, it is found that the state can

be counted on for its three hundred million and better annual

hardwood outijut. The reason for the unusual quantity of logs and

timber offered for sale of late is unexplainable, but certain it is

that sawmill operators are having no difficulty in securing all the

logs they wish to contract for at prices that are satisfactory. In

some cases, manufacturers have been obliged to cease buying on

account of an inability to handle the quantity of logs offered or to

finance additional purchases.

It now looks as though the 1912 cut of hardwood in Indiana

would be far in excess of the last two or three j'ears. It is thor-

oughly believable that while a

portion of the timber offered is

from previously uncut areas,

everyone has underestimated

the recuperative powers of tim-

ber growth in that section of

the Union. One manufacturer

alleges that he established a

mill more than twenty years ago

at a point in that state, and

expected to exhaust the entire

territory within five .years, and

today he owns more timber and

sees more timber in sight for his

sawmill than when he first com-

menced operations.

To be sure there is a growing

decadence in the quality of In-

diana oak and other standard

varieties that grow in the state,

but still oak from this territory

remains a favorite among many manufacturing institutions. Pop-

lar and sycamore are about the only standard woods that are well

nigh extinct, while the output of oak keeps up at an even pace,

and the state still develops a large quantity of ash, black walnut,

white walnut, basswood, maple and beech. Reforestry pursuits,

which are attracting no little attention in Indiana, are certainly

to be commended, because if nature does so much for the timber

growth of the state without aid, much more could be accomplished

by practicing scientific forestry.

The Virility of Business

The virility of American business is rcit;iiiily wonderful to con-

template. It is believed that in no other country, had business

been subjected to so many attacks from all directions, notably

political, as have commercial affairs in the United States during

the last four years, would conditions be in anywhere near as good

shape as exist here. General business, in spite of four years' in-

vestigation, tariff tinkering, questionable taxation, rotten politics,

bad labor legislation, etc., etc., is in such a condition that the

average business man is not only making "both ends meet" com-

mercially, but is making a little saving. This is just as true of

the lumber business as it is of other chief pursuits. Every busi-

UNSOLICITED TESTIMONIAL

m. €. «oob number Co.
fll>.inutacturcr an^ BctIcv in

Baltimore. IVId.. IVIar.

Gentlemen—We do considerable of our

through HARDWOOD RECORD people and have found

their work up-to-date, their articles well guarded and

pointed, and our lumber trade has flourished from this

kind of advertising. R. E. WOOD.

ness man is geucr;ill\- hopeful, and believes that bi'tter things are

coming.

The old presidential year bugbear, in spite of the tremendous
political mix-up of the present time, seems to have no particular

bearing on business. The average man isn't even discussing poli-

tics, and doesn 't seem to care how the politicians figure out the

game. He believes that politics have done their worst, and no
change can affect him with any more disaster than has encom-
passed affairs for the last few years. There are apparently few
strong partisans, either among Republicans or Democrats, for any
of those who have "shied their castors into the ring," seeking
the presidential nomination, and the business man doesn't seem
to care an iota whether the next president is Taft, Roosevelt,

l.al'ollette, "Wilson, Harmon, Clark, or some unknown dark horse.

National Commercial Organization

The president has signed a statement calling attention to the

value to American commerce that would result from the estab-

lishment of a representative national organization of commercial

associations of the entire country, and the secretary of Commerce
and Labor has issued a general invitation to commercial bodies

to join a conference to be held in Washington, April 22 (instead

of the earlier date previously announced), for the purpose of con-

sidering this question and outlining the principles by which such

an organization should be governed. A good many commercial

associations, largely boards of

trade and chambers of commerce
of cities, have signified their in-

tention of having delegates pres-

ent.

tiy many it is believed this

action is m important one look-

ing for the perfection of com-

merce in the United States, and

the Bureau of Manufactures feels

justified in aiding the establish-

ment of this organization in

every legitimate way. It is felt

that such a national organization

would at once afford a medium
for effective co-operation between

local bodies, and will give the

United States a system which

may be a vital factor in the de-

velopment of commerce and in-

dustry.

This scheme follows the plan

generally in force in England and Germany, and it has been due to

the team work of such bodies in connection with governmental

agencies that the commerce and manufactures of those countries have

developed to the wonderful extent they have during the last decade.

Invitations to this conference have been issued to more than a

thousand organizations. Others not covered by the invitation are

also invited, and on application to the Bureau of Manufactures

will be included in the list of those receiving the call for the

meeting.

Annual National Lumber Manufacturers' Asso-

ciation

As ijreviously announced, the annual meeting of the National

Lumber Manufacturers' Association will be held at Cincinnati,

May 7-9, at the Sinton hotel. It is expected this meeting will

constitute one of the most important ever held by this association

of associations. Many of the organizations allied with it have

already appointed delegates.

President Bigelow of the Michigan Hardwood Manufacturers'

Association, has appointed as delegates to the meeting from that

association, Bruce Odell, J. C. Ross, G. von Platen, F. L. Richard-

16, 1911
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son, W. C. Hull, Oscar L. Larson and himself, -n-ith double that

number of alternates.

President Hamar of the Northern Hemlock and Hardwood Man-

ufacturers' Association, has appointed as delegates, George H.

Atwood, George H. Chapman, W. G. Collar, C. A. Goodman, W. C.

Landon, M. P. McCullough, M. J. Quinlan, C. H. Worcester and

himself, with a number of alternates.

Information Service

Hakdwood Record issued on February 15 a sLxty-four-page cor-

rection bulletin to bring up-to-date, with all corrections and addi-

tions, its list of wholesale hardwood consumers throughout the United

States and Canada, showing the correct name and address of the

institution, the line of production, the name of the buyer, and a

recital of annual lumber requirements by quantity, kinds, grades

and thicknesses. This is the most important addition that has ever

been made to this well-known service, which is put out exclusively

by this paper for the benefit of its lumber advertising patrons.

On March 11 a thirty-two-page bulletin (No. 1) was issued, cover-

ing the annual requirements of users in the United States and Canada

of sawed, sliced and rotary cut veneers and panels. This informa-

tion is carried in the same general way as the lumber information

service, and is now being put up in card index form for Hardwood
Record's veneer advertising patrons. When arranged in this man-

ner it wOl show whether the buyer is a user of sawed, sliced or rotary

cut veneers; whether he is a buyer of panels, the kinds of wood

employed, and various details of specific requirements.

The getting of this last batch of information together for its

advertisers, has involved the handling of more than ten thousand

pieces of letter maU, and the time of several solicitors and many
clerks for more than three months. That the information is thor-

oughly appreciated is evidenced by the nimierous encomiums received

from advertising patrons.

Supplemental bulletins on both sets of information will be con-

tinued month by month, and it is eventually expected that the infor-

mation will cover every hardwood lumber, veneer and panel buyer

of the United States and Canada. In collecting and distributing

information of this sort this publication does so voluntarily for the

benefit of its advertising patrons. It does so in the belief that it

can collect and collate this important matter in a wholesale way and

distribute it among its patrons, and save them as individuals a vast

amount of cost.

One prominent hardwood house advises that it has been engaged in

the same enterprise for several years, and it has expended more than

forty thousand dollars in getting the information it has. Another

house advises that it has spent more than ten thousand dollars in

collecting similar information, which involves only a small portion of

the territory covered by Hardwood Record's service. Both present

and prospective advertisers should recall that the bulletins involving

this information service reach its advertisers without any extra

charge, beyond the cost of their display advertising in the paper.

Detailed information, including the pamphlet "Selling Lumber by

Mail," can be had on application.

Advertising Policy

Most magazines and newspapers at least pretend to have an

editorial policy, and latterly high-class publications have developed

what is known as an "advertising policy." Certain leading maga-

zines and newspapers refuse to accept patent medicine advertising,

whiskey advertising, announcements of questionable promotional ven-

tures, like mining, land and irrigation schemes, and the copy of con-

cerns who make such extravagant claims as to warrant the belief

that those doing business with them will be swindled or dissatisfied.

For years Hardwood Record has bad a definite advertising policy.

It does not accept the advertisements of concerns of questionable

reputation, and if by chance, through misrepresentation, such adver-

tising copy ever appears, just so soon as it is discovered it is promptly

thrown out, and the advertiser is definitely told on what grounds the

suspension is made. Hardwood Record feels that it can not ask

patrons who carry on business in a legitimate and straightforward

way to associate in its advertising eohnnns with concerns of bad
repute.

Again, Hardwood Record does not solicit the advertising of for-

eign lumbermen or lumber brokers. It does not do this, not because

there are not many high-class and reputable foreigners engaged in

the lumber business, but because it believes the export lumber busi-

ness is a distinct calling demanding long training and a specific knowl-

edge of foreign requirements, and that there are scores of American
manufacturers and dealers who know the details of tliis business, and
are perfectly competent to handle all that is either offered or can

possibly be secured by personal visits to Great Brit.<iin, the Continent

and other countries employing American woods. Moreover, when it

accepts advertising from foreign lumber houses it opens up a medium
for those unfamiliar with foreign lumber requirements to make ship-

ments either by direct sale or ou consignment that almost invariably

results in loss or dissatisfaction to the shipper.

Again, Hardwood Record is a lumber newspaper. It believes and
advocates—first, last and all the time—the use of hardwoods for

every legitimate purpose where they can be successfully employed,

and hence it refuses the use of its columns for adveitising wood sub-

stitutes of any and every character, whether it be niotal doors, patent

roofing, cement and cement products, or what-not. If the material

constitutes a substitute for wood it is not exploited.

Furthermore, in machinery and kindred advertising, Hardwood
Record is a believer that it is economy for hardwood lumbermen to

purchase only the best type of wood-working tools, dry kilns, saws,

belting, etc., manufactured, and never solicits business of manufac-

turers of inferior tools or allied products.

Above in brief constitutes an analysis of the advertising policy of

this paper which, as foolish as it may seem to some, is a policy that

is resulting in holding the friendship and patronage of the best

element of the trade, and usually in keeping the balance on the right

side of the ledger in Hardwood Record's counting room.

Of Little Advantage
LTnited States Consul Albert Halstead of Birmingham recites

that under the tariff law of the United States, shooks of American
origin are not dutiable when used for boxes containing merchan-

dise imported into the United States, but the law is so phrased

that no work be done on the shooks other than is necessary to put

them together. It has been held that to saw them into various

shapes precludes their admission duty free. In consequence of

this decision there is only one shipper in the Birmingham district

who uses American shooks, and he employs them simply because

his boxes are always of the same size, and the shooks are shipped

back and forth until no longer serviceable.

The writer states that some years ago there was a considerable

market in England for American shooks, but when it was found

that they were sawed and really manufactured in the Birmingham
district the practice stopped, although the case is different in

Manchester and other places where there are heavy shipments

and standard sized boxes can be used.

The writer further states that shooks have no better market
in his consular district because of being shooks, and the material

would sell equally as well as lumber. Barrel stock having the

advantage of the United States tariff law, would have to be
shipped in knock-down shape. There is but little trade for barrels,

as they are not used as much for packing purposes in Great Britain

as in the United States.

The Gibson Tally Book
'I'lie Gibson aluniinuDi lally book covers, :iii(l tlie various forms of

tally tickets used therein, manufactured by Hardwood Record, have

now more than two thousand users among hardwood manufacturers,

jobbers and consumers. In the hands of the printer at the present

time is a twenty-four page catalogue describing this cover, and show-

ing more than forty wax-plate forms which arc used by various con-

cerns for tallying all varieties of lumber, flooring, logs, etc. In alt

tlie history of lumber tallying systems, none has ever sprung into

such general popularity and use as tliis one. Copies of the catalogue

can bo had on application.
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Peru Pertinent and Impertinent

At eve of winter's waning day
I homeward take my pensive way,-

While redly sinlis the sullen sun,

Its daily circuit almost run.

Limned sharply 'gainst the crimson glow,

The leafless trees their shadows throw.

Close-clust'ring groups of spruce and fir

In dull green garb the landscape blur.

The rabbit crouched in matted grass

Hides wary till my footsteps pass.

Above the sparse and drifted snow
The stallis of reaped harvest show

Winter ' s Prophecy

Where tasseled once the juicy corn,

Kissed by the breezes of the morn.
Now silence lingers on the air.

And nature rests all deathlilse, still

;

No bird lisps out a cheerful note,

No echo comes from frozen rill.

And yet when God shall breathe once more
Upon the chilled and ice bound land,

A hidden world will spring to birth

Beneath the warming of His hand.

The ice shall vanish from the swamp,
The length'ning day change gloom to light.

The crusted snow will melt away.
The broolilets chatter with delight.

Through withered ranlis of stubbie sharp.

The corn shall thrust its blade of green.

Each bush and tree in gladsome garb
Shall verdant bloom with power unseen.

The sky shall throb with song of bird.

And where the rabbit scarcely stirred

No hint of death can there be seen,

Kor life is ever nature's queen

—

The spectre death proclaims her reign.

—Richmond }I. Ocsnrr.

THEORY vs. PRACTICE

/^u^^C'f—
MANUFACTURER: "It does seem as though I should be able to make this dinky little article at a profit out of this clear lumber

offal, in place of buying bolts and logs—but I can't—the labor cost kills the saving in material cost."

Not 'What He Expected

"Darling," he murmured, "whatever induced

you to care for a fellow like me."

"I really don't know. George," she replied.

"Pa threatens to send me to a brain special-

ist."

—

Boston Evening Transcript.

A Safe Delivery

Jones—"Dear me ! You say you often lay

down the law to your wife. How do you go

about it."

Bones—"Why, all you need is firmness. I

usually go into my study, lock the door and tell

her through the keyhole."

Government Odds
"Ollie" James, the big representative from

Kentucky, tells of an Irishman in the West who
had intended to take up a homestead claim, but,

not knowing how to go about it, sought informa-

tion from a friend.

"Malachi," he said, "you know all about this

law. Tell me what I am to do."

"Well," said the other. "I don't remember the

exact wording of the law, but I can give you the

meaning of it. It's this : The government is

willin' to bet you 160 acres of land against $14
that you can't live on it five years without starv-

ing to death."

—

Lippincott's.

Altared and Altered

At the Altar—"I thee with all my worldly

goods endow." Two years later: "More money?
Where's the dollar I gave you last week?"

—25—
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in a recent paper recites that oue of the problems confronting rail-

roads today where temperature falls to a low degree, "is to secure

a suflieiently homogeneous metal in the 33 and 36-inch wheels for

the entire circumference of the tire or wheel tread to maintain
its rotundity. The 36-inch wheels make 560.2 revolutions per mile,

and with their static load of 5 tons, the accumulated tonnagg upon
the tread of the tire or wheel would be 2,801 tons for each mile run.

The tonnage for the run from New York to Chicago would be
2,700,000 tons.

"The locomotive drivers of 79 inches in diameter make 255.3

revolutions per mile. The Pacific type engines have static loads

of 14.3 per driver, consequently the static load per mile run upon
the metal is 3,651 tons. These figures are sufficient to show that

their tonnage upon each portion of the bearing surface on the

tread repeats the load for each revolution and for high speed trains

with great rapidity, consequently the accumulated tonnage on

the tires and wheels enlarges according to the distance run."
Mr. Dudley recites that the effect of cold on rails is to decrease

its ductility, but increase its tensile strength, elastic limits and
modulus of elasticity to a slight extent, making it more sensitive

to shocks. Also indirectly it affects the rails by contraction of

the metal, which may set up the tensile stresses of some magnitude.

He alleges that it is now possible, from a definite chemical com-

position, to determine what ductility or toughness may be secured

when the steel is properly purified in the bath, and thus increase

the factor of safety in the output of the rails.

In concluding his paper, Mr. Dudley alleges that "it must be

remembered that with the present wheel loads and high speeds of

trains, the time factor for the reversal of the stresses under the

wheels and in the wheel spacing has been materially shortened

by the present schedule. The wheel loads also require stresses of

large magnitude to be distributed in a shorter time than was neces-

sary with slower speeds and lesser wheel loads. '

'

Hardwood Record does not presume to have a scientific knowl-

edge of this subject, but is it not proven that several important

railroads have placed in service a type of equipment involving such

an unnecessary heavy load on steel rails, which, while capable of

sustaining with safety the former type of equipment, have demon-

litrated their inability to carry with safety the modern extra heavy
steel trains! This fact, together with the speed of the steel pas-

senger trains, would indicate a basic cause of the remarkable num-
ber of steel train wrecks that have prevailed during the past six

months.

In short, the factor of safety, by reason of the heavy increased

load, fast speed and rigidity of the vehicles, has been eliminated.

It is certain that the series of calamities that have befallen steel

trains during the last six months has thoroughly aroused the public

to an absolute want of confidence in their safety, and the railroads

will have to do much in improving the character of this class of

equipment, and demonstrating its safety to restore it to the confi-

dence of the public.

THE CLAY PRODUCTS EXPOSITION

During the last fortnight there has been a show al; the Coliseum

at Chicago, exhibiting brick, tile and other clay products. The
show was a good deal of a failure because it failed to be convincing

in many of the exhibits presented; i. e., in the economy of con-

struction of this class of material, and the fireproof qualities

claimed. In the years past,, the brick and clay products people

have worked pretty closely in conjunction with manufacturers of

lumber, and have in no wise slandered forest products in an attempt

to gain an advantage in public appreciation.

The handling of the exploitation of the recent clay products

exposition was on entirely different lines, and the crux of the

argument in its display advertising may be test shown in the

following quotation from its daily newspaper advertising:

"How to beat the building game: The first cost and mainte-

nance of a wooden or stucco house exceed the first cost and mainte-

nance of a brick house. You can shake a wooden or stucco house

by jumping on the floor.

"Wood houses do not rent or sell as readily as brick houses,
and the depreciation, which properly includes the land on which
they stand, slumps with the neighborhood which uses wood. Big
cities will not permit a man to risk his life and the lives of his
family and neighbors by building of wood.
"Concrete is less artistic than brick and almost all of the draw-

backs which apply to wood apply also to stucco. Stucco cracks and
both stucco and concrete get stained, the so-called preservatives
and washes peeling off, leaving the walls in worse condition and
appearance than when in the old stained condition.

"Moral: Build of brick, terra-cotta or tile for a low cost, life-

time home. "Warmer in winter, cooler in summer."
There is an old legend that "when thieves fall out, the honest

man will get his due," and hence manufacturers of lumber will

find no fault with the brick and clay products people assailing
concrete and stucco.

The particular author of the "con" and "bunk" employed
by the clay products people to supply its literature, is one Henry
Sterling Chapin, who, by the merest accident, is the engineer of the
Building Brick Association of America.
Following are some of the choice extracts published in the

Chicago Tribune's clay products advertising section of its issue
March 10, with the acknowledged authorship of this disinterested
man Chapin:

The United States is llie only highly civilized nation in the world
which lives largely in wooden buildings. Our early settlers came here
from Europe wilhout a. thought of a wooden house. European houses
were built of brick, not wood. They had little wood in Europe. It
disappeared as a cheap and available building material before modern
histor.v began.

To the pioneers in America trees provided log houses. As matters
settled down a few from habit and custom built houses of brick which
endure today. But the majority went on developing logs into hewn
timbers and planks and built sturdy, windproof wood houses, not because
they were better, but because wood was available and clieap.

As wood became more difficult to get Yankee ingenuity devised many
ways to reduce the quantity of wood used in a building. Nowadays wood
being scarce and siib,iect to long hauls from forest to building lot, the
houses are reduced to knotty slabs, supported by tiny joists, covered with
shingles and lined with lath and plaster.

You can often shako a "modern" wood house by jumping on the floor.

You can burn one like a pile of shavings. What danger, daily expense,
and discomfort this construction imposes, and its cost to the nation in

money and human life, is discussed further on.

And now this type of building is Hearing its end. Despite the
"skimping" of material in wood houses, the supply is no longer equal to

the demand, the forests are far off, and diminishing, and the price of
lumber has advanced until it practically equals brick.

Brick is more economical. Wood is no longer available in sufficient

quantities—no longer cheap. Brick is everywhere available—brick is

cheap.

A revolution in building materials is here. Of necessity the character

of America's buildings must change. That which considerations of art,

comfort, and safety could not accomplish, necessity now demands shall

be done. You who live in American houses, especially you who build or

hope to build, are vitally involved in this revolution whether you will

or no,

Bnt the facts here set forth will enable you to benefit and not suffer

by this impendiug change, to protect your family and to safeguard your
investment when you make it.

Most of the houses now in use. those which you see everywhere around
you. are of wood—the product of generations of builders working under

the old conditions. It proves only that wood used to he cheap.

The wooden house built twenty years or so ago is a marvel of warmth
and sturdincss compared with the "modern" frame dwelling. But "it

doesn't sell well." It burdens the land it stands on with Its "old" design

and many, evidences of decay. If you ask an expert you will be told that

"it is not a good investment." What, then, will be the fate of an
investment made today in the present tiimsy form of wooden structure,

when those which rise around it shortly must be solid houses of brick,

infinitely more comfortable, easier to heat and maintain, and cheaper

to live in?

We venture the prediction that the day is coming when a wooden house

will be almost unsalable and unrentable. As an investment today it

invites an almost certain loss.

Y'ou ask why this matter is not more widely understood : principally

because popular impressions change slowly. Wood has been cheap so

long that wood is often used without even a passing thought of brick.

Brick has been classed, in the public mind, as "too expensive," either for

a house to live in or for buildings for investment—for sale or rent to

others.
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There is a lot more iu this article of the same character, which

is generally so ridiculous in its statements as to scarcely be worth

comment.

However, it may be noted that among the exhibits at the Clay

Show was a brick bungalow in which wood joists, flooring ami

finish were employed, and which was widely advertised as costing

only three thousand dollars. It is a matter of general knowledge

to those responsible for the building of this bungalow that the

laying of the brick alone cost the promoters twenty-five hundred

dollars. It is further said on good authority that while the expense

of ornamental brick laying shown at the exposition was very

attractive, the average cost of putting up this brick work involved

an expense of fifty cents per brick, and that some brick work was

shown of which the laying cost was as high as $1..50 per brick.

It is surely a very unwise i^roceeding for the brick and tile men

to resort to the untruthful tactics they have pursued in exploiting

this show and their exhibits. Even these kind of lies
'

' well stuck

to" will not result to the advantage of the industry.

THE METAL AUTOMOBILE BODY CRAZE

A representative of Hakdwood Record recently interviewed sev-

eral gentlemen prominently associated with the automobile indus-

try, on the subject of the relative value of wood, steel and

aluminum in body construction. The wooden bodies used exclu-

sively by the White Company, both for its passenger and truck

automobiles, are built by H. McFarlane & Co., of Chicago. A
prominent man identified with the White Company says that

enamel on a metal body is much more liable to check than on a

wooden body. He holds that this fact is due principally to the

tendency of metal to buckle under alternate heat and cold, like the

bottom of a tin pan, 'and this is one of the chief reasons why the

White Company employs nothing but wooden bodies.

A sheet steel or aluminum body must be fitted tightly over a

form of hardwood ribs placed very closely together, or buckling

is inevitable. Even then, in case of a forcible concussion, a hole

will be punched clear through the metal body, which damage is

]>ractically irremediable.

The reason that many automobile concerns are using metal in

body construction is on account of its lower cost, and the fact that

metal bodies can be made and finished much faster than wooden

ones. However, I'eliable data demonstrates beyond peradventure

that neither the finish on metal bodies nor the metal bodies them-

selves last nearly as long as wooden ones. In fact, it is impossible

to get a manufacturer of metal body automobiles to guarantee that

either the finish or body will stand up for even a single season.

The automobile manufacturer hanrlling metal bodies will make no

excuse for the employment of metal bodies save that it is impos-

sible to secure a reasonably priced, suitable wood from which to

make the bodies. This excuse has been shown by Hardwood Record

as being entirely specious, as there is plenty of lumber of a suitable

character for automoVjile body making availaV)le at a price that

does not increase the cost of the wood body over the metal one to

exceed an average of five dollars per vehicle. This is not the real

point in the use of metal liodies.

The metal body game is put over by the steel trust, which is so

largely intere.steil in automobile manufacture, and this is supple-

mented by the fact that metal bodies can be turned out much more

rapidly—the finish applied, and the job rushed from the shop with

in a week, where it requires fully six weeks to properly finish a

wooden body.

It is found that the trend of the trade among manufacturers of

thoroughly dependable cars is towards resuming the total use of

wood for body making purposes, but it can be safely assumed

that the manufacturers of cheap and non-depemlable cars will con-

tinue to use stovepipe metal for bodies just so long as they can

work them ofif on the public. Buyers of automobiles should bear

in mind that in all the iletailed advertising of automobiles carried

in the magazines and pamphlet literature of these institutions, not

one manufacturer has yet had the temerity to come out with the

statement that the bodies are manufactured from metal, and give

reasons of superiority they may have over wooden bodies. This

is one point of automobile construction where the cheap automobile

maker is thoroughly ali\e in the belief that it is wise to keep his

mouth shut.

THE STEEL FILING CASE FRAUD
One manufacturer of stool lilirig cahinots is tlie innocent perpe-

trator of a joke. He announces that "steel furniture is like a

fire insurance company—they both protect against fire. One keeps

the contents of a filing cabinet from burning, and the other pays

for it after it is burned."

This same manufacturer also advertises a special feature of a

celluloid tip, which he commends to apply to the index guides to be

inserted in his cabinet. This surely is a nice combination from a

non-inflammable viewpoint, to saj' nothing about strengthening the

manufacturer's claim for the firejiroot ((ualities of his equipment.

STEEL FREIGHT CARS

In spite of the fact that steel freight cars have been produced

for nearly a decade, and are constantly being purchased in in-

creased quantities by railroads, they are still in an experimental

stage and are proxing remarkably costly to railroads for mainte-

nance.

A prominent railroad journal, published iu Chicago, has carried a

series of articles for several months past on the growing cost of

the maintmance of freight equipment, which it illustrates with

photographs showing the disaster and failure of many types of

steel freight ears. Several of these pictures have already been

shown in Hardwood Record, but only a few of the more than a

hundred that have been depicted in the railway journal in question.

Since the railroads began to tinker with steel freight and pas-

senger cars their troubles, to say nothing about their cost, have

niultipliod.

Purchase of Poles in 1910
The largest jiurcluise of poles ever recorded was nuide, according

t(i a bulletin on the subject recently issued by the Forest Service,

iu 1910, when the total consumption was 3,870,694, an increase of

132,000 over 1909. Cedar was by far the most important pole wood,

there being 2,431,000 cedar poles used. This represents about four

times as much as the next important species, chestnut, which is fol-

lowed by oak, pine and cypress.

The demand for wooden poles is supplied princi|ially from three

sections of the United States, the northern white cedar region of

the Lake states; the chestnut region in the East and the western

red cedar section of the Northwest.

The consumption of oak poles of various species in different parts

of the country has shown a heavy increase for several years, but the

production of the cypress poles seems to be falling off.

The rapid decay in poles at the surface of the ground iins caused

a great waste, and for several years experiments, looking toward

the prevention of this decay, have been going on. Results have been

reniarkiibly successful, and the practice not only lengthens the life

of the i)Ole, but nuikes possible the utilization of many cheap local

woods which, without preservation, wovdd be valueless for i>ole i)nr-

poses. Thus a material reduction in the cost of poles and trans-

portation charges is effected.

While great progress has been made in this line abroad, it is too

now in this country to have gained any proportionately large applica-

tion. However, its advantages are so apparent and its cost so trivial

compared to the saving, that it is only a question of installing the

apparatus (|nickly cnongli to enable preserving plants to till their

requireincnts.

Although the number of treated poles is greater each year, most

of the poles receive but superficial treatment, which adds but a few

years to their lives. Figures for 1910 indicate that a larger propor-

tion of the poles were treated during that year by the brush and open

tank methods than in the jireceding years. Future progress must

be marked not only by increased number of poles treated, but by

the increased use of more effective methods of preservation.



'vc»;i>a5i3tTO»aywMTOiiatt^it?;sv^^

Lumbering in the ^West Indies
A t-ommon idea of the tropics, held by many northern people,

is that everywhere one finds immense jungles of forest trees and
luxurious vegetation. This is true of the rich river bottoms which

have not as yet been disturbed by man, but in the tropics, as else-

where, there exists barren, rocky, dry soil upon which scarcely

an3'thing will grow. In many places, for unknown reasons, im-

mense savannahs or grassy plains exist, as those of Colombia,

Venezuela; Guianas, Brazil and Argentina. Very large tracts of

the best land, once forested, lying near the coast and river mouths

are now under cultivation. Among the barren or treeless islands

of the West Indies are Anguilla, Tortola, Barbuda, St. Kitts, Nevis

and Antigua, while St. Bartholomew, St. Martin, St. Eustatius,

Montserrat, St. Lucia and St. Vincent have some trees but can

hardly be calleil forested islands.

The part of the West Indies referred to in this article is the

chain of islands running from St. Thomas to Barbadoes and called

the Leeward and Windward Islands. In St. Thomas the hills are

now treeless, and are kept in that condition by the charcoal

burners. Most of the tropical towns or cities consume large quan-

tities of charcoal for cooking fuel, as it is cooler and in many
-cases less expensive than any other. St. Croix also had its timber,

but today the entire, island is under sugar cultivation.

The three islands near the center of the group seem to be the

fortunate ones as to timber—Dominica in the center, with Guade-

loupe on the north and Martinique on the south. Dominica is

located about three hundred and twenty-five miles southeast of

Porto Rico, and approximately the same distance directly north

of Trinidad. It is the largest island of the Lesser Antilles, and is

under English control. It had been controlled by the French five

or six times, and so great has their influence been that today

the common language seems to be as much French as English.

Being an English possession, Dominica enjoys a quiet commercial

security not felt in the French islands. It is a little more than

fifteen degrees north of the equator and sixty-one degrees west

longtitude.

The island in general shape is oval and is thirty-five miles by

fifteen miles in liimensions. Of its 290 square miles, only 110 can

be said to be under cultivation. The highest peak "Diablotin" or

"Devil Jlountain'' is the highest in the Lesser Antilles and over-

looks probably a -vaster area of forest than any other, save per-

haps Trinidad. From all the peaks (of which there are many)

run side-spurs and lateral ranges of hills, which enclose marvel-

ously beautiful valle\'s. A stream flows through every one of the

valleys, and there are so many that it has been said that there is

one stream for every day in the year. The country is very rugged,

which is due to its volcanic origin. It is told that Columbus, on

his return to Spain after his discovery of Dominica in 1493, being

asked what the new island was like, took a piece of paper,

crumpled it in his hand and throwing it on the table said: "There
is the physical character of the new island. '

'

Volcanic islands generally have rich soil and to this Dominica is

no exception. The timber of Dominica is practically undeveloped

and until recently, has never been touched by an active lumber

company. The interior of the island is covered with primeval for-

est composed of almost entirely unknown woods, and as yet not

all botanically classified, but known by their local French names.

The stand per acre varies as to soil and moisture (rainfall) so

that acres of twenty thousand feet are common, but the average

is about eight or nine thousand feet. One acre, measured by ths

writer, had fifty-six trees containing 27,000 feet—and this was not

an exceptional acre; another of fifty-five trees measured 22,500

feet; and still another of twenty-one trees measured 7,000 feet.

On the high hills the trees are stunted and smaller, due to the

rocky hill sides, while in the valleys and lower slopes it is not

uncommon to find trees eighty feet high and from three to seven

feet in diameter. As hardwoods generally grow, parts of the

forest will be quite uniform as to percentage of certain kinds of

trees, and then suddenly there are pockets or patches of one kind

in which the average will run above 50,000 feet to the acre.

The island of Dominica, being in the trade winds, offers splendid

facilities for shipping on the Leeward side in the several splendid

harliors, the best being that of Prince Ruperts ' bay. So good is

this harbor that it will be made into a coaling station before the

opening of the Panama canal. The Windward side is rocky and

dangerous, being subject to the heavy Atlantic seas.

The best timber is found in the center of the island and on the

Windward side. From the main body of the timber to the Leeward

side, two railroad routes have been found. One, a rather long one,

was surveyed and a company formed, but active work was never

commenced. The second route which follows up the largest river

emptying into Prince Ruperts ' bay, lies along the Indian river for

four or five miles and then crosses into the interior.

The company which recently started lumber operations in

Dominica is English and is called Dominica Forests and Sawmills,

Ltd. The square timber produced, besides supplying the local

markets, will be shipped to England. Mining timbers will be made

from the smaller trees, and from the tops and small stuff cordwood

and charcoal will be made. For the former, there is a good de-

mand from the sugar mills m the various islands, and the charcoal

will be shipped to the towns and cities. With the present knowl-

edge of the tract, it is estimated that the company has about a

fifty-years' cut for its present mill. As the land is cleared, India

rubber trees, limes and cocoa will be planted, each in its best

soil.

As is the usual case with any new enterprise in a foreign

country, innumerable difficulties arise and must be overcome. The

work on the compan}' 's sawmill and railroad was nearly completed

in .lanuary of this year, but cutting had to be commenced before

the final completion of the mill. The sawmill site faces the sea,

and along one side flows the Indian river. The mouth of the river

was jettied, and by removing the sand bar helpeij the channel so

much that a passage was opened for the passing of barges. At low

tide the water is about four feet deep at the mouth, which is

ample for sixty-ton barges. The tide is only about twelve inches,

rising at flood tides to about eighteen inches. This small tide

makes the sea as steady as can be. The third side of the sawmill

faces a mangrove swamp of about forty acres, on which is found

plenty of cordwood, which sells at about six dollars a cord, de-

livered at the port in small sailing boats. The fourth side of the

mill opens to the hills and gives a fine location for the houses of

the white employes.

Although the mill and railroad were started at the same time, it

required a longer time to complete the railroad. As the forest is

two miles from the mill over a route unbroken by any other road,

either parelleling it or reaching anywhere near the forest, no wood

for construction was available until the railroad reached the

forest. Thus the houses were built of American pine (long leaf),

and the mill buildings of light steel work 40x120 feet and 20x120

feet.

All foundations as well as the belt races were made of concrete,

due to the scarcity of lumber. The concrete was made in blocks

and then laid in cement and sand mortar. This was found to be

very economical, as the native masons understood the work more

readily. The sand on the beach, not a hundred feet away, being of

an excellent quality, was used entirely, and the stone was broken

by hand right on the grounds. As the mill is under driven, con-

siderable concrete work was necessary. The main shaft is four

feet above high tide, while the top of the carriage floor is twelve

feet. The dirt from the foundations made the needed fills about

the machines to raise the ground to a level.

The mill itself is a double mill, and the logs are hauled into

the mill on a car by a winch. The log yard is over one hundred

feet long and forty feet wide on either side of the mill track.

The winch hauls the car into the mill, and on either side is the

—29—
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usual log deck. A GG-iuch circular saw is on one side, and a 60-incli

frame on the other. In place of an edger a 60-inch rack feed table

saw is used. The mill is designed mainly for cutting timbers up

to thirty-five feet, and fletches for the English market. Another

40-ineh table saw will be used for cutting lime (fruit) barrel

staves, for which there is a great demand, Dominica exporting last

year about 30,000 barrels of green limes to New York. The entire

mill machinery is English and the power is supplied by a suction

gas engine and generator made by the National Gas Engine Com-
pany of England. Only one engine of eighty-five horsepower was
installed, but it has not proven to be satisfactory. The generator is

driven by gas made from charcoal. A steam engine and boiler have

been ordered to replace the experimental suction gas engine.

The filing room and machine shop are run by a fifteen horse-

power steam engine. The machine shop is quite complete, con-

sisting of a lathe, planers, drill press, hack-saw, an emery wheel

and a grind stone. A fine supply of very good boiler water comes

throiigh half a mile of pipe line under 100 feet head, supplying

the mill, as well as the houses of the employes.

The uneven character of the country necessitated careful loca-

tion for the railroad. Therefore it was decided to follow the course

of the Indian river as far as possible. The river rises as it nears

its source until after about six miles its fall is one foot in three.

Timber cutting can go on for about two years before a geared

locomotive will become absolutely necessary. At present a direct

connected locomotive is being used on six and one-half per cent

grades (curves compensated .05 per cent per degree of curvature).

Due to the great amount of rainfall, which varies from 150 to

250 inches according to altitude, ample and careful attention had

to be paid to waterways.

The logging presented a very difficult problem, but finally a

very satisfactory system was presented by the Lidgerwood Manu-
facturing Company of New York. Many of the hillsides are of

clay and so steep that landslides occur quite frequently. Animals,

either oxen, mules or horses, were out of the question because of

the wet hillsides. The return line, to bring back the pulling line of

the logging engine, solved the difiiculty. The capacity of the ma-

chine is nothing remarkable when compared with similar logging

machines in the United States, but the cost per M is remarkably

low, because the average wage per man is less than fifty cents a

day. The simplicity of the working of the machine is one of its

valuable points for foreign work—even the ignorant West Indian

darkey can easily learn its working, and produce satisfactory

results.

The common labor employed has been the West Indian negro at

the rate of thirty-six cents per day—and that is well paid. These

people live in the usual tropical huts and on the cheap native

vegetables.

A most unusual system of housing prevails. Each man usually

owns his 10x12 feet shack, palm thatched, and rents the ground

whereon to rest it. Whenever a change of location of work occurs,

there is great rejoicing among the shack owner's friends. A few
gallons of rum, a long rope, some poles to slide the house on, and
friends are the only requisites for moving the shack, which goes on

amid shouts and songs. Many times as much as half a mile is

covered in a day, but as the distance to which the shack is being

moved is never very far, half a day usually brings it to its new
resting place.

Many varieties of wood are found in Dominica which undoubt-

edly possess a high economic value. Some are of a very fine color

and texture and would doubtless prove of great value to cabinet

makers. As a rule, however, they must first enter and remain on

the market as construction woods until their value is proven and
market made. The uses of some of the woods, as well as a few
qualities, are, given in this connection.

Gommier (Dacryodes heivandra). This is probably the largest,

loftiest and commonest tree on the island. A resin exudes copi-

ously which is inflammable and has a delightful odor. The wood
takes a good polish and has a fine texture. It is used for furniture

and general construction. There are two kinds—the red and the

w-hite. The red gommier has a fine pink color. When green, the
wood weighs about sixty-two pounds per cubic foot.

Bois Diable (Licaina Lypolenca). This is a very hard, tough
and heavy wood. It is useful in house building and inside structural

work. It has no value as a cabinet nor veneer wood. Wlien dry it

lasts well, but will not stand moisture.

Carapite. This ,is a heavy, hard, structural wood, lasting well
for outdoor work and in water. It is no good for either cabinet
or veneer wood.

Moricypre (Byrsonima siricta). This is a construction wood which
is light when dry. It has been used in cabinet work to a small
extent. The bark contains tannin, which is used for all local

tanning.

Balata (Bumelia rctiisa). This is a heavy, hard, tough and
strong wood, and is used wherever strength is needed, as ax han-
dles, millwork, rollers, beams, balance wheels, cogs, etc. When
exposed to the weather, it turns to a dark brown color.

Caeonier (Ormosia dasycarim). This is a very useful wood for

all purposes, either inside or out. It makes shingles almost equal
in durability to the walaba of South America. It slightly resem-
bles satinwood and is used for furniture.

Mahoe-coohou (Sterculia caribwu). This is a very common, quick-

growing tree. Its wood is rather pretty and takes a fine finish.

When thoroughly dry, it becomes extremely light. It is used for

staves and boards.

There are numerous other woods df all kinds, but they occur in

lesser quantities. Over two hundred varieties have been found in

a search, which has not been made too carefuHv. H. C. Kluge.

Slack Cooperage Stock
Figures compiled by the Forest Service covering the slack cooper-

ago business in 1910 demonstrate that there was a falling off in

trade during the year and also a decrease from 1908 to 1909. The
cause is assigned to the increased use of veneer barrels in place of

slack barrels.

The table showing the number and kind of staves and headings
produced during 1910 establishes a total during the year of 1,460,-

870,000 for staves and 97,037,000 for headings. Eed gum was vastly

in the lead in stave production, and ranked fifth in the production
of heading, pine being the leading wood used. It was impossible to

arrive at accurate conclusions as to the original amount of raw
material from which the staves or headings are worked, but it is

generally conceded that the manufacture of cooperage stock entails

a far greater waste than that of any other forest product. Allowing
for this waste, it is estimated that the slack cooperage trade in 1910

consumed 2,310,732,000 board feet of lumber. However, as large

quantities of such grades and dimensions of lumber as would be
entirely ignored for other purposes, are consumed in the manufac-
ture of slack staves and headings, the actual drain upon the forest

resources is not as great as it appears.

The four principal woods used in the manufacture of slack staves

during 1910 and three preceding years, were red gum, pine, beech

and elm, while the four leading woods from which headings were
manufactured were pine, beech, maple and red gum, which woods
furnished sixty-one and three-tenths per cent of all the headings

produced during 1910. Nearly ninety-six per cent of the sawed hoops

produced in 1910 were made of elm. So far there has been no satis-

factory substitute for elm found among the cheaper woods.

The Forest Service bulletin, in treating of the slack cooperage pro-

duction, states that in 1910, Missouri, Pennsylvania, Virginia, Arkan-

sas and Michigan were the principal stave producing states in the

country, and furnished sixty-one and seven-tenths per cent of the

total. About eighty-eight per cent of the chestnut staves were

produced in Pennsylvania and Virginia. Michigan manufactured

nearly three times as much heading as any other state, and with

Pennsylvania, Virginia and Missouri supplied forty-six per cent of

the total production. The principal centers of sawed hoop industry

were in Ohio, Michigan, Missouri and Indiana.



i Problems in the Yeneer Business

HANDLING THE • OVERS ' AND -OUTS'

A corolLiry of the proposition that one way to make more mouey

out of the veneer business is to utilize as far as possible all waste

material, is the proper handling and use of stock which is rejected

for a particular job for which material is being cut. The assortment

and storage, and later on the withdrawal, of the material manufac-

tured in this way has become one of the most important parts of the

veneer manufacturer's business, and the man who is developing it

properly is making money.

It goes without saying that in cutting veneers for a given use, a

lot of material will be produced which is not available for that par-

ticular purpose. For example, if 60"xl8" panels are to be made up,

the production of the face veneers for this order will involve turn-

ing out a good many which are defective, and which cannot go into

that work. They may be used later on, however, either as backs or

in smaller panels to which they may be ai)plied by being cut to dimen-

sion in such a way as to enable the defective part to be eliminated.

There is nothing new in this, of course, but the point lies in the

methods used in preparing for use the material which goes temporarily

into the discard. If it is simply stored, and the quality, character and

amount of it held carelessly in mind and no special effort is made to

move it as rapidly as possible, trouble piles up invariably. The so-called

efficiency engineer would have many opportunities to take a dig at

the veneer man who used a system of that kind. Yet it is not unusual

for veneers to be treated in just this slip-shod way.

The assortment of the individual pieces as they come to the storage-

room, according to size, grade and character, should be as carefully

done as though the stock were to be used immediately in an important

job. The fact that such treatment will open the way for more rapid

use than otherwise is a sufficient reason for the employment of this

method, while the very item of storage space, while not a pressing

factor, is nevertheless one that comes into play. It is needless to take

up valuable space with material that could be gotten out of the way,

as well as to tie up capital in stock of this kind when it could be

turned over quickly by intelligent handling.

The man in charge of this department should be one chosen for

intelligence and judgment, and should be one of the high-priced men

in the plant. The idea of referring that kind of work to a cheap or

inexperienced employe, because it is not regarded as a "productive"

job, is a fallacy. There is no place where a manufacturer can lose

money, any more rapidly than in this part of the plant tlirough the

ineffieieni; or unintelligent handling of stored material.

The approved plan for getting the most out of this proposition

consists, first, of getting the right man in charge of the work. He

should be, in fact, a sort of assistant superintendent. He should

know what kind of jobs are being handled, and what kind of ma-

terial is used in each department, so that he may know more ac-

curately where the material he has can be used to best advantage.

When unused veneers come to him from the cutting department, and

are separated according to the plan suggested above, they should be

stored in compartments or racks so as to make access to them easy,

and enable the division lines to be plainly in evidence.

There should be no rule of thumb method about it. A carcf'vil

record should be kept of all the stock that goes into the department

,

and additions to it and withdrawals from it should be made up daily,

so as to show at all times just how much and what kind of stock is

on hand. A copy of these records should be on file in the office as

well a.s in the .department, so that if the manufacturer sees that his

stocks arc getting unwieldly steps may be taken to reduce the amount.

This system of maintaining a constantly corrected record is alwo-

lutely necessary to the proper handling of reserve stocks.

The head of the storage department should receive a co|)y of all

the cutting orders sent to the superintendent. From this he can

determine whether any of his stocks are suitable for use, and can

select the veneers which are available. Sometimes this involves cut-

ting to dimensions or other operations, but the plan is easily worked,

as the veneers provided are delivered to tlie superintendent with .-i

statement of tlu' number and quality and the work roquivcd to be

done upon them. Thus the superintendent gets in short order an

idea of the amount of new cutting which must be done, and need not

produce more material than is necessary for the work in hand.

"I had a lot of trouble in that department," said a well-kuoun

member of the trade recently, "because I didn't have the right man

in charge of it. Stock kept piling up; it was badly arranged, and

before long the room was crowded to the ceiling. It looked as

though we simply couldn 't get the pile down to respectable propor-

tions. Finally 1 adopted heroic measures, and put in charge of the

work a bright young chap who was familiar with the general busi-

ness of the plant, and who knew the practical details of manufacture.

He went through oUr stocks, sorted them more carefully, made a

record of what was on hand, and began to weed out the stuff that

could be used. Before long the pile began to lose its top-heavy pro-

portions, and in the course of a few months it was lower than it had

been for some time.

'
' That fellow is earning his pay and a good deal besides, while the

other man was costing me money. I am getting full value out of my
stocks and am putting them to use within a reasonable period after

being cut. With the cost of material rising higher all the time, there

is no good reason for tying up a lot of needed capital in veneers

which are not being held for the use of a customer.

'
' The man who is best fitted for the position is one \vho knows

the. business—who has intelligence and can think out plans for using

the stock. Sometimes a rejected back veneer will do as a face veneer

on another job, by cutting it down to a smaller size. Other plans can

be used to utilize the stock, and the better head a man has on his

shoulders, the more of those plans will he evolve. '

'

The question of the value of material of this kind and the price

at which it should be figured into an order of panels, is occasionally

a pretty hard one to solve. When veneers are cut up for use on a

given order, there are a considerable number of rejects, which are

absolutely unavailable on the work. One of two things is done.

The veneers used on that order are either charged for on the basis

of the cost of all the material cut, so that the rejects involve nothing

except the labor and handling expenses, or the possible value of the

rejected veneers is figured and that amount is deducted from the

price of those used out of the lot. This is an unsafe proposition,

however, and can hardly be recommended. Much of the material may

turn out to be absolutely worthless, even though the veneer man may

manage to make use of most of Jt later on.

"Now, then, assuming that the original cost of the veneers has

been taken care of by the sale of the good stuff which was produced

at the time, on what basis are you to sell the rejects, which are cut

to dimension, worked in for backs and otherwise utilized, one, two or

half a dozen months later? I personally believe that we ought to

charge for them on the basis of the original cost of manufacture.

If we put them in on any other basis, we run the risk of demoraliz-

ing the business, and making it impossible to get the prices that

ought to be i>aid for stock of the same kind which had 'to be cut

fresh for the order. We can shade the price enough, perhaps, to give

the consumer a better proposition than it would otherwise be, but

it is bad for the veneer nuin to give away whatever profit he may

make on the rehandling of the stock which has been held in storage.'"

The question is an interesting one, as the endeavor of the trade to

reduce losses of nuxterial will undoubtedly result in a nuich greater

percentage of the sum total of veneers manufactured, especially those

iif high cla.ss being made use of finally, than heretofore, when reduc

lion of waste was a prolilem not given much consideration. There

is always a temptation to throw away the margin secured by making

nse of slock of this character; yet for the sake of competitors who are

selling veneers and panels at prices based on the cost of stock upon

which the full original charges of manufacture and overhead expense

arc made, as well as in order to conserve whatever additional profits

may be secured on the business, it is by all odds licst to sell (lie

;;oi)ds at a fair market price.—G. D. C. Jr.
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Tales of the Trade

A CITIZEN OF NORTH
CAROLINA

The general public, ami even

lumbermen, have but a very in-

distinct and illy-conceived idea

of the illicit whiskey producers

of some sections of the country,

that almost may be regarded as

unknown lands. It is doubtful

if the average manufacturer of

moonshine whiskey, either in

the mountain section of the

lower Appalachians or in the

cane brakes of Mississippi and

Arkansas, is a law-breaker by

instinct or bj' choice. In some

particulars he is a great re-

specter of the law, but only in-

asmuch as he can regard the

law as a just one. He can not

believe it a righteous law that

prohibits him from producing

anything from the hospitable

land in which he dwells, by

means of which he can feed and

clothe himself and his family.

He doesn't believe that it is

just for the government to im-

pose upon him a tax of ninety

cents a gallon for producing

whiskey, and therefore he pays

little attention to the law save

to keep out of its clutches.

Hence, he "hides out" with his

little worm and crude still in al-

most impenetrable recesses of

the forest, and laboriously pro-

duces moonshine in such an

extravagant way and in such a

limited quantity, as to make
even revenue ofiScers wonder

why he will take such desperate

chances for the slight avails that

secured from the business

QTII.L noSIC OF SWAIN COfXTY. X. C. PEACEFtL AG
1ST, OCCASIOXALLY ACCUSED BY THE GOVERN

OF MAKIXc; ILLICIT WHISKEY.

can be

Still he does it,

and there has been more killing of officers

of the law and of moonshiners than even

the importance of sustaining many good

l:iws warrants.

No one has yet proven that the redoubt-

able citizen of Swain county, N. C, pic-

tured on this page, who lives way up at

the head waters of Eagle Creek, far remote

from railroad, wagon road or even a trail,

is a manufacturer of illicit whiskey. Some
people say that he is, and occasionally the

revenue officers drop in on him and take him

over to Asheville under indictment, just be-

cause they happen to detect him feeding his

hogs with swill that bears a close resem-

blance to the mash from a still.

Quill Eose is a squatter on the projierty

of the E. E. Wood Lumber Company, way
up under the shadow of Siler 's Bald on the

Tennessee line, and so far as the writer

knows, is engaged with the assistance of

his venerable wife and yaller mule, in

peaceful agricultural pursuits. He confesses

PORTRAIT MADE OF QT'ILL ROSE DURING
A RECENT VISIT HE MADE TO THE

I". S. COURT AT ASHEVILLE.

that in his salad days he was
mixed up .more or less in the

production of "shine, but with

advancing years, and with the

increasing risk in the enter-

prise, he has ceased to make
any of this delectable white

wliiskey. He doesn't deny he

knows how to make it, and how
to dispose of it, but alleges that

he prefers the pursuit of peace

and happiness in occupations

that are not interdicted by the

government.

One of these pictures shows

Quill Eose as caught by the

camera of the writer, at the

corner of his very modest

shack as he was starting out

with his crude scythe to cut a

bit of grass for his mule. The
portrait picture of him is one

that was secured by E. E. Wood,
during a recent forced trip that

took Quill '

' to court '

' at Ashe-

ville.

The writer has had the

pleasure some years ago of en-

joying Quill 's hospitality at the

head of Eagle Creek, and was
even shown b3- him the rem-

nants of a still that surely

hadn "t been in operation for

many years, and he is not led to

credit, in the face of Quill's

protest, that he has anything

to do nowadays in the making
of moonshine. He is a quiet,

peaceful old chap, and Mrs.

Eose is a motherly old lady;

and E. E. Wood doesn 't hesi-

tate to turn over all the land

area that they both want for the growing
of corn and garden truck, without charge or

obligation.

PREACHING THE GOSPEL OF FAIR
DEALING

F. R. Babcock, retiring president of the

National Wholesale Lumber Dealers' Asso-

ciation, in a speech made at the banquet of

the last annual meeting of that organization

at Louisville, gave utterance to seutiments

that inspired his hearers to much enthus-

iasm. Fair Dealing was his text, and
H.-VBDVVOOD Eecord can not more heartily ap-

prove of Mr. Babcock 's utterances, than by
quoting some pertinent paragraphs from his

.iddress. He said:
'

' This event marks the close of twenty

years' successful operation of our associa-

tion, a distinction rarely enjoyed by any
body of men who have bound themselves to-

gether for the purpose of creating and main-

taining a platform upon which the lumber

business may be done; having for its aim

the high social and moral plane that should

exist between men in the furthering of a

RICULTUR
MENT
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great industry, rather than an organization solely seeking profit.

"We have had twenty years of continual growth and prosperity

without even a suggestion of conflict, or the creation of a clique,

a result that I have never before known in any body of so vast

importance. I am proud of my afliliation, and have been inspired

by the high moral plane upon which the work has been conducted,

and from it I have gathered many lessons of great value.

"Fair dealing is the surest guarantee to continued respect; but

beyond the point of fairness no man is bound to go, for beyond

that point he has no right to go unless he deals with that which

is wholly his own. Generosity is a fine impulse, but not in him

who gives away that which belongs to another.

"A better understanding would knock most grievances in the

head. In this world no one "s heels are on anyone 's neck. The

Pates are against no one, but always favor those who look to the

morning rather than those who long for the night. A battle is not

over until the night of the last day, and until then the loser has

not lost his chance to win. Fortune may sometimes neglect the

brave, and may, when her sight is blurred, temporarily crown some

malefactor, but never in a thousand years will she leave him

crowned for long.

"If we did not make mistakes, one of the greatest pleasures in

life would be denied us. One of the greatest mistakes we make is

being too noisy about our rights. I have no message that is not

conveyed by every rising sun, but if I could reach all the people

of the United States, I would say, stop the constant noising of

your wrongs, and adopt as national beatitudes:

" 'Blessed are those who are willing to shoulder a part of the

blame for their own failures, and those who realize that to disagree

is not to be dishonest.

" 'Blessed are they who know that cheating in labor is as bad

as cheating in money; that a thirty-minute hour is as dishonest

as a fifty cent dollar.

" 'Blessed are they whose vision is clear enough to tell a real

from a fancied wrong, and who dwell upon the blessings that they

see rather than upon the hardships they imagine.'

"If these changes in humankind should come about, the business

of our country would spring to its feet; our troubles would shrink

and <lisappear; a tremendous tide of confidence would start us

towards national prosperity and universal peace."

HAD TIME TO TAKE A REAL BATH
The many friends in JEemphis, Chicago and elsewhere, of Leland

P. Arthur, vice-president of the Payson Smith Lumber Company,

Minneapolis, Minn., and in full charge of its Chicago office, are laugh-

ing at the plight in which "Lee" found himself some time ago wlien

on a trip west of the Mississippi river:

He desired his suit pressed and it happened that there was no

bath room connected with the hotel and he was compelled to

patronize one immediately across the street. Arrangements were

made with the tailor located in the hotel building, to press the

suit and Mr. Arthur then proceeded to discard it and enter the

bath. The boy attendant was sent to the tailor shop, with the suit,

with orders to have it pressed and returned at once.

Mr. Arthur entered the bath at half past four and at five o'clock

rang for the boy, who informeil him that the suit would not be

ready until six.

"Lee" claims that he splashed around occasionally so that

occupants of the other bath rooms would not think that he had

drowned.

Mr. Arthur is somewhat tender on this subject, po.ssibly on

account of the long soak that he had.

A MAN OF BARE JUDGMENT AND QUICK DECISION

"One of the (juickest men to arrive at a business decision, th;it

I have ever known," remarked an acquaintance, "was the late

John B. Ransom, organizer and president, until his ileath, of .John

B. Ransom & Co., of Nashville, Tenn."

While at one time visiting a neighboring plant in his native

city, he was shown an inventory list of staves, hoops and all stock

connected with a red cedar churn and bucket plant, ami asked

to give an estimate of the value. Turning over the sheets rapidly,

he mentioned a sum which, to the surprise of the manager, was
within a few hundred dollars of the actual inventory value, which
ran up into the thousands.

Mr. Ransom formed aii oijinion quickly and stood by it, and his

success as a business man, proved his good judgment.

AT HOME WITH THE NORWEGIANS
Fred T. Peitch of the F. T. Peitch Company of Cleveland, O., at-

tended the Shriners' convention, which was held in the Twin
Cities several years ago. He is the proud possessor of a good supply

of curly light hair and has always considered it quite an asset,

but when in "Little Norway" (as Minnesota is some times

designated) "Fred" was called "Ole" so many times that he has

since made an oath never to attend the Northwest again, under any
circumstances, without becoming a brunette.

QUICK, BUT UNSATISFACTORY SPECIAL DELIVERY
SERVICE

A number of years ago, W. D. Johnston, president of the Ameri-

can Lumber & Manufacturing Companj-, Pittsburgh, Pa., had
occasion to send a special delivery letter to a customer in his city,

concerning an exceedingly important matter. Ringing for one of

his office boys, he handed him the letter and told him to send it at

once.

In about fifteen minutes a special delivery messenger from the

post office department rushed into Mr. Johnston's office with a

letter addressed to him and upon opening it, he found that it was
the same letter he had sent out a short time before. Things were

doing for a few minutes and the particular office boy who com-

mitted the crime was summoned. Fixing his eagle eye upon the

offender, Mr. Johnston questioned: "What is your name?" The
boy replied: "Holihan. " "What is the name of the other office

boy in your department?" "Hoolihan," was the reply. "No, I

mean the boy that sent out this message. "Dugan," came quick

as a flash. Speechless, Mr. Johnston glared at the ofEending lad

and without further scolding, dismissed him from his presence,

but for the balance of the day, Ireland was not popular in the

office of the American Lumber & Manufacturing Company.

UNSATISFACTORY TOOTH POWDER
Hendrick Booraem of the Booraem-Powell Lunilier Company of

Minneapolis, recently had an unusual surprise. A relative was
visiting at his house and while Mr. Booraem was reading the

evening paper, she rushed from the bath room, exclaiming in

horror; "I believe I am going mad" and as she was frothing at

the mouth, some excitement was created. It developed, however,

that instead of using tooth powder, she had inadvertantly used Mr.

Booraem 's box of shaving powder. The latter states that from

that time on, he has used shaving soap in cakes, with the name
engraved on both sides of it.

A BOYHOOD ESCAPADE
A life-long friend of C. Ji. lioniMlict, prcsidrnt of flie Conasauga

Lumber Com])any and the newly fornu^d Cumlierland Valley Lumber
Company, both of Cincinnati, reports that many years ago when
"Chan" was a boy, there was located in a vacant lot near his

home a large stack of refuse hay, which was a continual tempta-

tion to him, and at last, yielding to the "Mr. Hyde" side of his

nature, he, in company with several of his mates, set fire to the

stack and in the excitement of the chase, Mr. Benedict overlooked

the fact that a barb wire fence lay in his path, and running into

same, tore his trousers into shreds and quite badly lacerated one

of his legs. His father, Mr. C. H. Benedict, on learning of the

accident, merely said: "Did it pay Channie?" And the latter, after

due consideration, came to the conclusion that it did not.

This story would not be told had Mr. Benedict a family of boys,

for it is hard to believe that his only child, a daughter, will follow

in ln'r father's footsteps in ni;ittcrs of this kind.

BUFFALO'S NEW POLICE COMMISSIONER
The many friends of James B. Wall, vice-president of the Buffalo

Hardwood Lutnber Company, are well aware of the large vein of
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fun ill his coiiiiiositioii ami >(i wlioii ho was appoiiiti'il a police eoiii-

missioner oJ: the city they proceeded to do a little jesting along

with the tokens they gave him in appreciation of the responsible

position he had taken. After loading his desk with flowers, the

lumbermen voted him an official policeman's club and turned out

one of walnut about the size of a baseball bat, which could also

be made to remind everybody of the times he used to strike out at

the annual game.

Not satisfied with that, they decorated the club with a green

ribbon, as a hint of his ancestrj'. At last accounts his fellow

commissioner was stumping him to go up Main street some after-

noon, carrying the club and see what would come of it.

In spite of all these little pleasantries, it is expected that "Jim"
will turn out to be a good deal of a stone-Wall in the city police

department, of which there is always much need in a city the size

of Buffalo.

EASY TO SEE WHY HE HAS COIN
Pennsylvania papers are poking fun at T. D. Collins of that

state, who is credited with somehow maiia^ging to roll np a little

matter of $7,000,000 during his sojourn of eighty-one years in this

vale of tears.

He lives in the little hamlet of Nebraska, Forest county, though

the big woods that used to be a leading attraction there are going

fast. He took a trip to Warren one day lately and as he was of

course much of a lion in those parts in spite of himself, he was
naturally pursued by reporters.

In an interview that he did not manage to escape, he confided

with one of the i^encil shovers far enough to say that he usually

had to buy a dinner whenever he came to towai, but he could hardly

afford to pay fifty cents for a meal!

SIGNS OF SPRING
A Chicago lumberman while ou a visit to New Orleans a few days

ago was asked if there were any signs of spring in Chicago.

"Signs of spring! " he replied, "sure there are; the posters are up

for Ringling Brothers' circus, and Bowling Arthur Johnson threatens

to have a hair cut.'

'

'
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Dimension Stock
Editor's Note.

Hardwood Recoi!D is indclitod to George E. Breece of the West Virginia Timber Company. Charleston, W. Va.,

tor the subjoined interesting and instructive suggestions, supplementing Van B. Perrine's recent paper on the
subject of "The rrotitable I'roduction o£ Dimension Stock." This publication has urged lor years, that logically

and under even reasonably efficient manufacturing and sales methods, there is a handsome revenue to be derived
by lumbm' manufacturers from the production of dimension stock, and that its production and distribution would
solve not only many important hardwood grading problems, but to a large extent would eliminate the bugbear of
losses on low-grade" production. This communication, In connection with Mr. Perrine's paper, certainly should
have a concrete and specific value to hardwood lumber manufacturers.

Referring to an article in H.\rdwood Eecobd

of February 25 by Van B, Perrine of Fort

Wayne, Ind., on the manufacture of dimension

stock and the cost of same. I have been a

strong advocate of dimension stock for many

years, having been a large producer in this line

in hardwoods. Mr. Perrine 's article gives some

interesting information, but I will have to take

issue with him on one thing. Most millmen have

been cutting their timber close in tlie woods,

making a large amount of low-grade lumber,

and for the past three years have been having

an overproduction of low-grade stock. If the

sawmill man would watch his production, and

take on dimension orders to take care of his

low-grade lumber, figuring it ou the basis of

the market price, adding the cost of manufac-

ture in place of putting it ou the market as

low grade, I believe he would be better off.

For example. No. 2 common oak—we will say

oak, as a large proportion of dimension stock

is made from this wood—has to cut fifty per

cent clear, while in cutting any ordinary dimen-

sion stock you can work out about seventy per

cent. No. 3 common oak has to work twenty-

five per cent clear, and you can work it into ordinary dimension stock,

sueli as chair stock, table tops, barrel shucks and other classes of

dimension, and cut out fifty-five per cent.

The average freight rate ou lumber as a whole, taken from lumber

centers, is about fifteen cents. Mr. Perrine fails to tell you the

freight saving you will make by working lumber into dimension

stock, in place of shipping it as low-grade lumber. In fact, at all

my plants in West Virginia I can take No. 3 common oak, maple,

beech, chestnut or any kind of hardwood, and work it into dimension

stock, and the saving in freight will pay for the cost of manufacture.

That is, you ship fifty-five per cent No. 3 common, throw away forty-

five per cent, or let the forty-five per cent go into fuel, if you have a

market for fuel ; whereby if you ship this lumber to market on an

average of fifteen cents per hundred, you would have to pay on the

GEO. E. CREECE. Cll AiCLL.-STON, W. VA,

basis of full value of No. 3 common; or in

other words, it costs just as much to ship a

No. 3 common grade, as it does to ship firsts

and seconds. The thing for the sawmill man
to do is to cut out his waste, raise his grade

and have no low-grade lumber to sell. If he

will do this as much as possible, it will have

a tendency to raise the price of lumber and do

away with the surplus of low-grade stock.

There is very little money in cutting 1x1

inch or 2x2 inch squares, and I would advise

every sawmill man to steer clear of such or-

ders as this. If they do cut dimension they

should turn their stock into other than small

squares. Too many sawmill men undertake

to put all their waste into squares, and there

is always a surplus on the market, and some

one is ready to sell at any kind of a price. If

sawmill men would put in the proper kind of

machinery, and remanufaeture their slabs and

edgings, based on such orders as logically will

take care of the output from slabs and edgings,

it would bring them much higher prices than

the squares. In fact, I do not manufacture

any squares to speak of, but put all waste

into jiggered stock or flat dimensions.

I am writing this letter because I am afraid many sawmill men
making dimension will get a wrong impression of the business. I

know Mr. Perrine personally, and know he has made a success in the

business, and I agree with him that most people making dimension

stock sell it too cheap.

I know of a concern in New York, that was formerly a large whole-

sale lumber house, which went into the dimension business and gave

its entire attention to it. This house bought in most cases only one

or two cars of the same manufacturer, and kept getting into new ter-

ritory, and in this manner made a prosperous business for itself, but

not for the producers, as it was instrumental in cutting and main-

taining the price of dimension stock to a ridiculously low and non-

profitable level for the manufacturer.
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PiecC'-Work in the Lumber Yard
While the sj'stem of paying for hibor by the piece, and on the

basis of results accomplished is in nse in many manufacturing plauts,

and seems to have justified its existence, it is not the general rule

to pay lumber handlers in wholesale yards on this basis. The usual

per diem scale of wages is in vogue, and the fact that this has been

the method generally followed, gives it the prestige that always goes

with precedent.

Hardwood men, who have learned that the margin of profit in the

business has reached a point where they cannot afford to throw away

money in unnecessary handling expenses, have been instituting the

piece-work system, whereby lumber handlers are paid on the basis of

so much for each thousand feet of lumber stacked, and .vice versa.

This method is usuallj' objected to at first, especially in the South,

where negroes are generally employed, and the proposition that each

man must perform a given "stunt'-' in order to get the same amount

as before does not look good to the easy-going dusky employe.

Nevertheless, where the plan ha.s been finally adopted, it has

proved to be worth while in more eases than it has fallen down.

This is not to be taken as an unqualified statement, but is the im-

pression which has been gained by conversations with those who

have tried both ways. The fact that advocates of the piece-work

method of payment in the lumber-yard are gaining in number would

seem also to support the theory that this is the better system.

It is undoubtedh' true that the necessity for performing a given

amount of work stimulates activity on the part of yard crews. When
each man knows that he will get his money at the end of the day, no

matter whether he handles 5,000 feet of lumber or 10,000, the chances

are that he will not exert himself to pile the larger amount. On the

other hand, if ho knows that by doing a big day 's work he will get a

big day 's j)ay, he will work at a faster rate than he could ever be

induced to do unless there were the stimulus of extra pay. This

purely selfish incentive must be provided, and it is the only w-ay by

which the laborer can be induced to put forth his full efforts all the

time—that is, assuming that it is not possible to reform himian

nature in the lumber-yard any more easily than elsewhere.

Manufacturers have found that in some eases the piece-work sys-

tem has a bad effect on the quality of the work done. Employes

get careless as to their machines in the effort to do as much work as

possible, and those who have the more important duty of finishing

wood products skimp the job occasionally in an effort to pile up as

large a total for the week as possible. However, the objection that

has weight with them does not operate in the lumber yard to the

same extent. Of course there can be good and fcad work in trucking

and stacking lumber, just as in anything else, but the possibility of

difference is. less and the chances for poor work in piling are not

particularly evident.

With a good foreman to see that the work is projierly done, yard

crews will get lumber from the car to the stack in rapid-fire fashion,

and without putting the stock up in slip-shod style either. It is

merely a question of keeping the men going at top speed, and in

place of the assistance of the suli)huretted vocabulary usually em-

ployed by the yard foreman, there is the mental impulse s\ippliod by

the prospect of better pay for increased effort.

The lumberman earns his returns on a basis of thousands of feet

handled. His overhead expense is assessed on the basis of quantity

of stocks moved. When he is paying his men by the day, without

regard to the actual work done, and knowing only the records of the

men in a general way, he has a difficult time figuring labor costs into

his handling charges. Furthermore, he does not know who is giving

the best returns. When the work is done on a piece-work basis, he

knows beforehand what it will cost him to handle the lumber. He
can figure in advance, knowing his overhead expenses as well as his

yard co.sts and how much he must sell his stock for in order to make

a jirofit. This is something that cannot always be determined the

other way, and this is a real advantage which lumbermen liave learned

to appreciate.

Entirely apart from the question of expense is the matter of service
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to cust(]MH'rs and iiiiprciviug tlio general spirit of the yard. If lunilier

is being luuidled rapidly and efficiently, the rush order which comes
in late in the afternoon can be gotten out in a hurry the same day,

because the nu'n, knowing that they are to get returns on the work
they do, pitcli in witliout grumbling and make every lick count. That
means that the business is in a little better condition than it was
before, and that things can be done which are impossible where vigor- .

ous and whole-hearted effort is not to be had when it is needed. I
A veteran hardwood man who had used the per diem system of pay- "

inent for many years and who insisted that it was the proper method
of handling the yard proposition, discovered one day that it was cost-

ing him more to yard and handle his stocks than anybody else in town,

and that most of the other fellows had put their work on a piece

liasis. He then promptly adopted the new idea. His men kicked a

little at first, some of them threatened to quit, but finally decided to

try it out. The results were favorable to them as well as the lum-

berman, and the system is in use today.

The IrQn Age, that dean of trade papers, recently printed the

following, which, while it discusses the question from the standpoint

of the metal-worker, is just as applicable to the hardwood business:
'

' The piece-work system has stood the test of years and has demon-

strated its wortli, its application to manufacturing now being wide-

spread. Because of this, a defense of its value may seem to many
to be superfluous. Yet it is a fact that there are numerous establish-

ments in which there is either no attempt to introduce piece-work or

else its adoption is only partial. To such it will not be amiss to

explain more fully it possibilities. There is little excuse for any shop,

which manufactures in quantity, to have any of the producers work-

ing on day work, and it is quite possible as well to arrange to pay

some of the so-called non-producers on a piece-work basis.

'"Piece work has two points of especial worth, either of which is

of sufficient value to vindicate its introduction. The first, and perhaps

the most important, of these points is the incentive to increased

production which this method of payment, when properly admin-

istered, can be shown to build up.
'

' History telh repeatedly of the workings of incentive on nations,

showing just as often the deplorable results which inevitably fol-

low the loss of incentive. Here we are dealing with a natural law,

of all laws the most rigid; obedient to this law we find the most

rugged tree growth in the spots where the tempest beats with the

greatest violence. And in the growing efficiency of our manufac-

turers, in the progress they have made, the incentive supplied by the

piece-work system has played an important part. Although there

will be some who will defend the efficacy of other means of speeding

up the help, it will hardly be denied that there can be no stronger

incentive than the full pay envelope, nor is there any steadier, more
constant influence than definite, well-chosen piece rates."'

The figure at wliidi the handling of lumber is to be paid for can

be set reasonably accurately from data in hand as to present lalior

costs. Inasmuch as it is usually safe to assume that a greater volume

can iSe handled under the influence of a piece-work system, it is well

to fix the rate low rather than high, especially in view of the fact

that increasing I lie rule lalcr on will be a much more popular move
than reducing it, as might be the result if the initial .amount were

made too largo. It is well to have in mind the fact that the lumber-

man will save money by the aiiplication of the new plan, and that tlie

workmen will make more nionoy by doing a greater amount of work

in a given t imc.

The iiiece-work svslcm uivohi's .-liso tiic aiiplicarion of a well-

planned system of handling lumber in the yard. If the lumberman
has the habit of laying .i lot of stock on the ground after it has been

unloaded from the car, and does not truck directly to the jiile, the

time and labor involved in liaudliiig will be greater and the men who
are used will not lie able to make as good a showing as they could

under more favorable conditions. Likewise, if the yard system is not

sufficiently well arranged to enable men to be kept at one kind of

work continuously, the proposition becomes unwieldly. In some viirds
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men are taken off piles to assist in loading a ear, or are culled I'roni

a truck to help load a wagon. The better plan is to ai-range the

disposition of labor so that each man can be kept steadily cniplii\eil.

In this nay the record of accomplishment is more easily kept and the

clerical work involved in figuring the earnings of the individual work-

man is reduced to a minimum.—G. D. C. Jr.

'
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Legislation Affecting Lumbermen

HOX. JOIl.N M.

At the recent annual meeting of the -Na-

tional Wholesale Lumber Dealers' Associa-

tion held at Louisville, Ky., Hon. John M.

Woods, chairman of the committee on legis-

lation, made a report on pending legislation

aflfeeting the lumber industry, which was

very exhaustive in character. Mr. Woods

holds that every lumberman should interest

himself in pending governmental and state

legislation and oppose the passage of bills

that are inimical to the well-being of not

only the lumber industry, but of the business

of the country as a whole. He holds that

Americans know of only one way to right

wrongs, and that is by lawful and constitu-

tional methods. He said that some of the

great business organizations of the country

have deemed it wise to discuss and act

on these great questions, and their effect

on the whole body politic, and he believed

it wise for lumbermen to express their views

on the subject of pemling legislation.

Important excerpts from Mr. Wood 's re-

port follow:

The great questions of the tariff, transpor-

tation, finance, labor, agriculture, employers ' liability and com-

pensation to employes for injury, and many others, while on the

surface may not seem to directly concern, interest or affect you,

just as surely and really should concern and do affect you as though

you were mentioned by name, and were personally helped or hurt.

THE GOVERNMENT ATTACK ON THE LUMBER TRADE
Lumber associations have done more to root out the unscrupu-

lous, irresponsible and dishonest in the trade than all the law

officers of the government ever have or ever will.

Every lumber association, firm or corporation so far as I know

has said to the government :

'

' Here are our books and records

;

examine them all you want to; we have nothing to keep back or

conceal. What we have done and are doing is in accord with

ordinary business prudence and correct and legitimate business

rules.

"

The time, money and energy spent by the government in trying

to unearth something against the lumber trade of this country has

been a most dismal failure. If there is anything wrong, we have

the men, machinery and determination to root it out and remedy it.

No member of this association needs a government detective to

dog his heels. There is a right and a wrong way- to do things.

THE TARIFF

Gerniany spent twelve full years in the most exhaustive and thorough

investigation of the tariff before the adoption of the present policy.

Every manufacturer and dealer was directly asked to give his

views. When these were all collected and carefully examined, it

was gone all over again to be sure that no mistakes were made, and

no industry or interest harmed. What is the situation in this coun-

try todayl The great business interests of the country are sub-

stantially in the vise-like grip of one man, legislation being rushed

through without discussion, deliberation, examination or investiga-

tion worthy of the name; the results and consequences only the

lamp of experience can give us any idea of; fourteen lawyers, good

WOOIiS. EAST r.V.MBlilDGE
MASS.

ones, perhaps, but as incompetent to frame
business laws for this country as they are

to jnake rules for the inspection of lumber.
So far as the minority is concerned, they
might as well be sitting on the banks of the

Peibiloft' islands of Alaska watching the

seals play, for all they can do. I hold no

brief for any party or interest, nor do I

inte"nd to discuss the tariff. The immortal
Lincoln expressed my views on it. He was
asked. "What do you think about the

tariff.'" His reply was, "I don't pretend to

know much about the tariff, but I know this,

that if we buy our goods of the foreigner he

gets the money and we get the goc^ds, but
if we make them here we have both the goods

and the money."

WORKMEN'S QOMPENSATION LAWS
There is another matter of tremendous

ami vital importance to every employer of

labor. It is known as the workmen's com-

pensation law. A committee, consisting of

four lawyers in Congress and one editor, has

just made a report and a draft of a bill to

Congress and I regret exceedingly to say the president of the

United States has given it his unqualified approval. In my judg-

ment it is the most drastic and radical legislation in the whole
history of the country and will become the law of the land as

applied to interstate commerce unless the entire business interests

of the country make a most emphatic protest. Common law is

thrown to the winds. Massachusetts has a similar law that goes

into effect July 1, 1912. The principal provisions of the act

affect directly or indirectly almost every citizen. Except as to

domestic servants and farm laborers, the following defenses of

employers are repealed:

First : Tliat the employe was negligent.

Skcoxd : That the injury was oauspd by the negligence of a fellow

employe.

Third: That tlie employe had assumed the risiv of the injury.

'"The emiiloyer may lal^e his chances witli his employes with the above
defences repealed or he may protect himself against their ciaims, and
those of their representatives and dependents in case they are liilled,

I'itlier by becoming a subscriber to the Massacliusetts Employes Insurance
.\ssociation, (a mutual liability insurance company created under part

IV of the act) or by insuring the liability to pay the compensation pro-

vided for in the act, in any company.—stock or mutual—authorized to

do liability insurance business in Massachusetts."

Tile amount of compensation an injured employe or his representatives

and dependents may recover, is roughly as follows :

"(a) For the first two weeks after the injury no compensation ex-

cept reasonable medical and hospital services.

"(b) In case of death, payments are to be made dependents equal

to one-half his average weekly wage extending over 300 weeks—maximum
amount ijiCJ.OOO.—partial dependents to receive compensation in a lesser

amount. If there are no dependents, expenses of burial and last sick-

ness up to $200 arc to be paid.

"(c) In case of total incapacity, payments are to be made him efiua!

10 one-half his average weekly wage extending over 500 weeks,—maximum
amount $,3,000.

(d) In case of partial incapacity, payments are to be made him equal

to oue-lialt the dilference between his average weekly wage before and
after the accident, but the payments in no case shall extend over more

than ;^00 weeks or exceed a maximum of .f.'S.OOO.

'(e) In case certain specified serious injuries .ire received, there shall

be paid in addition to the above amounts, sums ranging from a total of
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one hundred and twenty dollars to a total of one thousand dollars."

FouitTH : Compensation as provided in this act will not be paid it

an employe is injured by reason of his own 'serious and wilful miscon-
duct," but if the injury of the emploj'e is due to the 'serious and wilful

misconduct of his employer,' or 'of any person regularly entrusted with
and exercising the powers of superintendence,' the sums enumerated are
to be doubled.

Fifth : Every employe is compelled to keep a record of injuries re-

ceived by his employes in the course of their employment, and to report

the same in detail within forty-cisht hours of the occurrence under
penalty of a fine of .f CiO for each failure so to do.

Sixth: The act provides in considerable detail for the establishment
of an industrial accident board (so-called), which is given general super-

vision over all parties affected by the act, and which Is clothed with
quasi judicial powers.

Seventh: The act establishes also a mutual liability insurance com-
pany to which employers are entitled to subscribe, and which company,
together with e.xisting liability insurance companies, is authorized to

insure against tlie liability created in the act. The conditions under
which the company can begin and can continue to do business are set

forth In detail In the act.

I oppose this law, believing it a most unjust and iniquitous

piece of legislation. The Senate of the United States has before

it peace treaties to refer international disputes to arbitration.

The lumber associations have committees to arbitrate disputes

between its members. Business men are more than ever using

this method instead of going to law, I know of no reason why an

arbitration board could not be created to settle accident cases, I

leave it to your imagination what it would mean to one who had a

number of employes hurt. The bill affecting railroads, it is esti-

mated, adds twenty-five per cent to their cost in accident cases,

or a great many million dollars. This added expense to the common
carriers must necessarily raise rates. Lumber stands high on the

list and will have to pay no small share of this added expense.

WOODLAND TAXATION, PREVENTION OF FOREST
FIRES, ETC,

There are other matters of interest to lumbermen, such as taxa-

tion of woodlands, prevention of forest fires, acquiring land for

the Appalachian and White mountain tracts, and the chestnut

blight. These have all had attention.

Judge Colston at Cincinnati a few weeks ago made some remarks

on the duty of business men and associations, that seem to be so

pertinent and timely now that I quote from them as follows:

I believe that the law and business ought to go hand in hand. I do

not believe that you want to allow, or that our people in the United Statis

ought to allow the law to tyrannize over business, and I do not feel also

that the law ought to allow business to tyrannize over it. There is some
happy adjustment to be made, and 1 think it is the part and the duty of

our business men to see that their reprosentatives wlio represent them in

the legislative departments of our government should appreciate that ihi>

law Is made for man, and man is not made for the law.

It Is my opinion that there are too many lawyers in the houses of

Congress who want to make laws on business subjects of which they

know nothing. There ought to be fewer lawyers in Congress and more
business men. All of this is a matter within your control. These

politicians who are in the House of Ucprescntatives and in the Senile

will come <lown, my friends, as soon as Ihey know where public sentiment

is. All you have to do is to make public sentiment, put It in the right

channel and mould it according to what it ought to be.

How can you expect the House of Representatives with the number
of men In It that it always has, to know anything about what the business

ne«ds of the country are when there arc two-thirds of them, as I believe,

lawyers who never conducted a business enterprise in their lives, and

many of them In all probability never had a business lawsuit, never had

a business client? What do they know about the great industrial business

of this country? And I tell you, my friends, that our business Internsls

arc the heart of the country, and there ought to he law-makers that know
what the business Interests In this country require, and who have the

ability to provide the kind of legislation that will make buslncs.s grow,

not make business die.

I think It timely that we should be warned against the campaign of

unrest that socialist speakers and agitators and writers are carrying on

throughout the country. The crowds are listening to these people, most

of them being entertaining and superficial, and a gospel of discontent

and unrest Is thus being propagated to a dangerous degree. A question

we must ask ourselves, as business men. Is "What are we going to do

about It?" In my judgment it Is a very pertinent question, and I com-

mend It to your serious consideration, and If these questions are left to

the business men of the country I do not fear the result. I want to take

this occasion to champion the honor, the integrity, the fairness, the loyally

and patriotism of the groat army of business men of this country ; I have

known many of them for twenty years or more and I waut to say that I

am proud of the business men of my land.

The time is coming, however, and in fact now is, when the business
man must take a more important part in our political life. It we had
more business men in our legislative hails you would not now find on our
statute books laws that are used as a mighty instrument of torture by
the demagogues against the business of the country. Do you imagine that
a law that goes hunting to prosecute men of business, representing such
wide and varied iuteresis as they do in this country, will have no harm-
ful effect on the business of the country? The astounding thing is that
the results have not been even more disastrous. Every nation has at
some time In its history tried in some way this paternal meddling with
its business, and every one of them has plunged its commerce into dis-

aster.

The history of the world shows that under the freest and least meddle-
some governments, the greatest progress has been made, and it is really
amazing that the American people have suffered so long—men with no
experience or capacity or knowledge of business to determine how the
commerce of the country shall be managed.

RECOMMENDATIONS
PiR.ST: That this associutiou heartily endorse the National Tariff

Commission Association's recommendations to create a permanent
non-partisan tariff commission.

Second: That this association oppose any legislation looking to

making uniform the hours of labor throughout the United States.

THIRD: That this association oppose the bill known as "A bill

to provide an exclusive remedy and compensation for accidental

injuries resulting in disability or death to employes of common
carriers by railroads engaged in interstate or foreign commerce
or in the District of Columbia and for other purposes."

Fourth : That the committee on legislation of this association

shall have the authority, subject to the approval of the executive

committee, to favor or oppose, as the case may be, legislation

affecting the lumber interests.

Export Trade for January
The report of lumber exports from the United States for the

mouth of .January shows a considerable falling off from the cor-

responding month of a year ago. This is not at all remarkable
owing to the very serious weather conditions that have prevailed

in this country during January, and from the fact that bottoms
in which to make export shipments have been very scarce, and
but a very small portion of the tonnage offered was accepted by
the vessels in this trade.

The value of logs exported in January, 1912, was $278,471 as

compared with $314,701 for the corresponding month in 1911, In

hewn and sawed timber the value fell from $930,175 to $483,152,

However, in boards, planks and deals there was a considerable

increase, the quantity for 1911 being about 148,500,000 feet, aggre-

gating a value of $3,119,073, while in January, 1912, there were
over 171,500,000 foot sliipped with a value of $3,768,356.

Canadian lumber exports still continue the largest item, with the

United Kingdom a good second; Argentina, third; Cuba, fourth.

South American countries are now using more lumber from the

United States than Continental Europe.

Approved Recipe for Whitewash
The Lumbermen's Underwriting Alliance of Kansas City reit-

erates the recommendation that a thorough cleaning of all wood-

work of sawmills and factories, and then the application of a

generous coat of whitewash spells very much for decreased fire

risk. The Alliance suggests tlie following approved recipe for the

making of whitewash:

Slack one-half busliel of lime with boiling water, keeping it

covered during the process. Strain it, and add a peck of salt dis-

solved in warm water; three pounds ground rice, put in boiling

water and boiled to a thin paste; one-half pound powdered Spanish

wliiting, and a pound of clear glue dissolved in warm water. Mix
these well togetlier and let the mixture stand for several days.

Keep the wash thus prepared in a kettle or portable furnace, and,

when used, put it on as hot as possible, with a painter's white-

wash brush.
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The Mail Bag
B 205—Wants to Sell Hardwood Output
Vila.s, b'la., ilur. tj.— Kdilur IlAiiUwuuD Rec-

ord : Please enter our name on your subscription

list, rendering us invoice, and we will remit.

Can you put us in communication with a buyer

who will take our monthly cut o£ 300,000 £ect of

Cottonwood and gum to be paid for monthly as

cut? Stock is available for shipment either hy

rail or coastwise by water in small schooner

cargoes.

It' the purchase of this stock interests any

Hardwood Eecord readers, they can have the

address by -writing this paper and referring

to B 205.

—

Editor.

B 206—Wants to Eeacli Manufacturers of

Tupelo

New York, Mar. i',. lOditor Hakdwood Record:
Will you kindly send me a list of manufacturers

of tupelo or bay poplar? We are having a good

man.v inquiries for this w"Ood and want to get iu

communication with some good manufacturers.

and Imijerlinenl'" is the best ,Aet, .nud to add a

yellow journal page would not catch any. Think

your i)reseut publication is about the thing, the

issue of February H.j being a hummer. This is

one man's oDiuiun. A. .1. Gahdinei:.

B 210—Seeking Wood Mantels

York, ra.. Mar. 2.— Editor Hakdwood KECoiiH ;

I am considering the advisability of putting in

a line of wood mautels to handle in connection

with my hardwood flooring trade. Can you give

me the addresses of manufacturers of mantels'.'

Would also like to have more information on

the subject of artificial lumber made of sawdust

and chloride of magnesium recently discussed

in Hardwood Record. I believe there would lie

a good market for flooring tile of this material.

If there is any place in which it can be purchased

in this country, please advise.

The foregoing is from a leading New York

wholesale house, which has been supplied with

a dozen or more addresses of leading manu-

facturers of tupelo gum. Any others inter-

ested can have tlie address by writing this

paper and referring to B 20G,

—

Editor.

B 207—Seeks Infonnation About Shuttle
Blocks

Dickson, Tenn., Mar. IJ.—Editor Hardwood
Record : Can you furnish us with any informa-

tion concerning shuttle blocks cut from dogwood
in dimension sizes? We would like to know who
handles this stock to the factories which make
shuttles for the cotton manufacturing corpora-

tions. We are satisfied there is a market for this

stock beyond the amount produced, but we
would like to know where the market Is and

who are the buyers, in order to get a line on it.

We would also like a list of the brokers on this

side of the Atlantic who handle this stock for the

Industry in Great Britain.

Company.

The foregoing matter is from a Tennessee

producer of dogwood. He has been supplied

with the rather meager list of buyers of dog-

wood and persimmon, which is contained in

this publication's information service. Any-

one interested in this source of supply can

have the address by writing this paper and

referring to B 207.—Editor.

B 208—In the Market for Beech, Birch and
Maple

Cortland, N. Y.. Mar. G.—Editor Hat.dwood

Record : Please send me Hardwood Record for

one year. I am in the market for about ten car-

loads of hardw-ood lumber, beech, birch, hard

maple or soft maple. Would like to buy of a

mill that could surface lumber on two sides.

The writer of the above letter has been

supplied with a list of the names and ad-

dresses of a half dozen leading wood mantel

manufacturers of the country, and has been

advised that a further investigation is being

made covering the German process of making

artificial lumber and tiling produced from

sawdust and chloride of magnesium, and when

further information is received, it will be

communicated to him.' Mantel manufacturers

desiring the address of the writer, who is a

leading factor iu fine hardwood floors, can

have it upon application and referring to

B 2in.—Editor.

B 211—Seeks Reliable Source of Supply for

Poplar and Ash
Worcester, Mass., Mar. 5.—Editor Hardwood

Record : We would esteem it a great favor and

courtesy if you would communicate to us the

names and addresses of a few reliable manufac-

turers of ash and poplar. We have been ex-

periencing some trouble of late in securing the

grade of lumber we buy, and it is rather per-

plexing at times to be able to judge of a concern

fairly, and be enabled to place our orders in the

confidence that the lumber shipped will be what

we purchase.

The foregoing letter is from a wood spe-

cialty manufacturing house, and the writer

has been supplied with sources of local supply

of the woods he names. Any others interested

in the inquiry can have the address by writing

this office and referring to B 208.

—

Editor.

B 209—Likes Hardwood Record
Chattanooga, Tenn., Mar. 4.—Editor Hardwood

Record : A good many lumbermeu do not read

their trade journals thoroughly enough, largely

owing to a lack of time. Your "Pert, Pertinent

(!ame" was read with interest, and I can hardly

describe my admiration for the heroic manner In

which you have handled these false pretenses.

It' that article could be placed in the hands of

every man contemplating a fireproof building

lor any purpose, it would certainly make him
think seriously over his plans. It would also

oblige the substitute fellows to set up more
definite facts than they have heretofore sub-

mitted to prospective buyers. I regard it as one

of the most comprehensive articles I have ever

seen on any subject, and it seems to me it ought

to do a world of good.

I'lease quote me on oui' thousand reprints of

this article.

Again thanking you for your broad interests in

honest protectiveness in building and building

materials. Havid C. Meejian'.

B 214—111 the Market for Machinery and
Lumber

Unadilla, N. Y., Mar. ti.—Editor H.\RDW0nD

Record : We are in the market for the following

items of mill machinery, devices and lumber, and

thought that you would be in position, through

your advertising customers, to advise us proper

means and where to obtain them.

(1) A whistle or similar signal for start and

finish of work hours. Our power is electricity.

Have no steam.

(2) A nailing machine. Our work is nailing

two %" boards together and clinching the nails

to make doors 16x22" for our silo fronts.

(3) A machine to corrugate iron on a circle,

or in other words, to make the corrugation from

the center up to a circle 28' in diameter, or 14'

from the center to the edge. Same to be used for

circular silo I'oofs. Or, we would buy the gal-

vanized iron corrugated in this manner.

(4) A self-feed rip-saw.

A patent and name plate for our silo.

The following lumber :

500,000 feet 2x0 and S" yellow pine
;

250,000 feet 2x,5, C and 8" cypress ;

500,000 feet 1x8, 10 and 12" cypress.

Lengths to be from 10 to 20 feet. Grade strictly

sound on both sides of the piece. No rot, shake

or knots large enough to weaken the piece. The

8/4 we prefer D2S and M, and the 4/4 D2S.

Kindly quote delivered Unadilla, N. Y., and Des

Moines. Iowa.

We are enclosing a stamped envelope for reply,

and if you can place us in touch with parties

able to furnish any of the above, same would be

doing them as well as ourselves a favor, and

would be greatly appreciated.

(5)

(6)

The foregoing letter is from a leading

manufacturing house, and it has been sup-

plied with a list of concerns which Hardwood

Record is led to believe 'will make shipments

of only uniform and straight grades of the

woods named in the order.

—

Editor.

B 212—Wants Specimen Artificial Lumber
Eastwood, N. J., Mar. 1.—Editor Hardwood

Record : We have read the article in your

paper February 25 regarding artificial lumber

made from sawdust. Will you kindly advise us

wnere we can get a sample of this material?

Century Sanitary Manufacturing Company.

The address of the German house mimu-

facturing hmiber composed of sifted sawdust

and chloride of magnesium has been supplied

to the above inquirer.

—

Editor.

B 213—Approves "Wood Substitute Game"
Articles

Columbus, O., Mar. 11.—Editor Hardwood

Record : I enclose herewith express money order

for two dollars for extra copies of issue March 10,

which kindly forward to me.

It would be commonplace to say that your

article of March 10 on "The Wood Substitute

The writers of the above letter have been

advised that Hardwood Record can not give

tliem any information on the subject of a

whistle, the machinery for corrugating iron

they require, or a name plate, but they have

been given the addresses of manufacturers of

nailing machines, self-feed rip-saws, and com-

petent manufacturers of yellow pine and cy-

press they require.

Any others interested in the inquiry can

have the address by referring to B 214.

—

Editor.

B 215—Seeks Composite Wood and Paper

Owensboro, Ky., Mar. 11.—Editor Hakdwood

Record : We are writing for information re-

garding the composite of wood and paper that

is made up in large panels for use in the manu-

facture of delivery wagons and seats. We have

had samples submitted to us at different times,

but have lost track of them, and we are in the

market for something of that kind.

Company.

The writer of the above letter is a manu-

facturer of carriage Woodstock, and has been

advised that we are not familiar with the

material to which he refers. Any reader" hav-
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ing knowledge of a source of supply for this

material is invited to communicate the facts

to us for transmittal, referring to B 215.

—

Editor.

B 216—Wants Market for Applewood
Cicero. Ind.. Mar. 12.—Editor II-iiunvoOD

Record : I desire the addresses of some houses
that use apple tree wood, as I have quite a

quantity of logs that I desire to sell.

The writer of the above letter has been

given the addresses of a few concerns who
employ applewood in their line of produc-

tion, and any others interested can have the

address of the inquirer on request, by re-

ferring to B 216.

—

Editor.

B 217—Seeks Addresses of Moulding
Manufacturers

Werden-Ruhr. Germany, Feb. 28,—Editor
Uardwood RKroRD : Wo should feel obliged to
you if you would give us the addresses of mould-
ing factories in the United States, as we in-

tend to import American mouldings and would
like to secure a source of supply.

The foregoing is from a German hardwood
jobbing house. It has been advised that

moulding manufacture in the United States

is specialized, and if it wiU communicate the

variety of mouldings required, and the kinds
of wood that it wants, it will te supplied with
a comprehensive list of producers who have
facilities to supply the German trade. Any
moulding manufacturer who -would like to be
put in direct communication with this cor-

respondent can have the name and address on
application, by referring to B217.

—

Editor.

B 218—Wants List of Hardwood Mills in

Various States
Cincinnati, (i.. Mar. 12.—Editor II.iudwood

Record: Can .vou supply us with lists of the
hardwood mills in West Virginia. Tcnnsylvania,
Virginia, Ohio. Kentucky and Tennessee? We
want to get in touch with mills cutting oak
plank for export. Lumber Co.MrAXY.

Tlie above inquirer has been advised on
what terms H-\rdwood Record will supply the

comprehensive list involved in this request.

—

Editor.

B 219—Want Copies of Steel vs. Wood
Articles

Cincinnati. O., Mar. 12.—Editor H.irdwood
Record : Our Glasgow house writes that it has
been much interested in reading your articles
on steel vs. wood for car building, and particu-
larly in the illustrations of the several train
wrecks. It wishes you to kindly mail It a
duplicate set of nine copies of these articles.
Kindly render us billing, and we will make
payment from this office.

James Kennedy & Company.
The WTiter of the above letter has been sup-

plied with sets of reprints of the larger

number of the articles which appeared in

Hardwood Record on the subject noted.—
Editor.

B 220—Cause of Steel Car Wrecks
Burnslde, Ky., Mar. 1,3.—Editor Hardwood

Record : A few years ago the rennsylvanla
Company put in n section of steel lies on Its

road, and published strong announcements that
there was nothing at all suitable for rallroadH
but stei'I ties, and could not say enough In

favor of them until It had a serious wreck near
Horseshoe Bend. The company's engineers re-

ported that the wreck was caused by the steel

ties, as there was no resiliency in steel as

there is in wood. So the Pennsylvania Com-
pany pulled up its steel ties and put in wooden
ones.

Does it not occur to .vou that probably the

large number of steel car wrecks in this coun-

try, with the accompanying loss of life and
in.1ury to many^ to say nothing of damage to

property, is naturally attributable to the rigidity

of steel cars? There is nothing al>out them to

give. There is no resiliency in their structure

as there is in the case of wooden cars.

The writer of the above letter has been

advised that to the rigidity of steel cars is

attributable the fact that they are unable to

hold the rails on curves, switches and cross-

overs when running at any considerable

speed, and that this argument against the use

of steel cars has been repeatedly urged bv

Hardavood Record for months past.

—

Editor.

B 221—Thanks Record

Bay City. .Mich.. Mar. 1.'!.— Editor IIahli\v..i>ii

Record ; I wish to thank you in behalf of oiu"

association for the editorial concerning its work
in your current issue. In view of the' fact that

this editorial was not written at the time we
were holding one of our quarterl.v meetings it

appears to me all the stronger, and I am glad

to know you believe that the Michigan Hard-
wood Manufacturers' Association is the best

organization of its kind in existence. I do not

believe any set of executive officers ever bad a

more loyal and hard working membership to

back it up in its efforts than that enjoyed by

the executive otficers of this association.

('HAS. .\. Kic;i:miw. I'resident.

B 222—What Are Hardwoods?

Brooklyn. N. V., Mar. 12.—Editor Hardwood
Rixord : Will you kindly advise me what the

term "liardwood" implies? I made a statement

today that it did not necessarily mean a hard
wood, but that hardwoods were designated by

the nature of the growth or foliage, regardless

of whether the wood was a hard or soft one.

Will api)reciate an opinion from headquarters.

T. A. GlTILLAl'DEC, Jr.

The writer of tlie above letter has been ad-

vi.sed tliat the term '

' hardwood '
' as applie<l

to lumber indicates that the tree from which

the lumber was produced was a liroad-leaved

tree. This is the general way in which hard-

woods are classified commercially. What arc

known as soft woods are produced from cone-

bearing trees. The term "hardwood" docs

not indicate that the wood is a hard wood.

—

Editor.

B 223—A Manufacturer's Opinion

The following letter is fmni an Indiana

hardwood manufacturer, and is ratlier an ex

parte statement of the complaint situation on

lumber shipments. In the opinion of Hard-

wood Record neither all the rascality nor all

the virtues of the lumber trade are confined

to one clement of it. This sentiment was

very definitely expressed in an editorial in the

March 10 issue, entitled "Who will survive?"

However, the view of tlie writer is not an ex-

ceptional one among lumber manufacturers,

and an equal number of jobbers contend that

the majority of their troubles come througli

irregular shipments made by inanufactiirers.

It looks like six of one and a half dozen of

the other, but the unbusinesslike methods

prevailing with some in both divisiun.s of the

trade should not only be most heartily depre-

cated, but stamped out by those interested in

having the hardwood lumber business on tlie

higliest standard of commercial integrity.

—

Editor.

, Ind.. -Mar. 11.—Editor Hardwood
Record : From time to time you have articles

in Hardwood Record that show a tendency to

put the blame on the manufacturer or shipper

when there is a kick on a car of lumber.

The other day, in a conversation with sev-

eral prominent hardwood manufacturers, this

matter of kicks was brought up. In comparing

notes we found that practically all the kicks

were where lumber was sold through or to a

jobber. Our own experience is that in the last

six months we have not had a single kick where

wo went over the heads of the Jobber and sold

direct to the consumer. It was the opinion of

all of us that the jobbers were cutting oft their

own heads: that where we lumber manufactur-

ers used to have one customer among the manu-
facturers using lumber we now had four or five.

A great deal of this trouble is caused by the

Jobber or one of his men being so anxious to

secure an order, for instance for a car of I's

and 2's quartered oak. that ho will promise an

extra nice figure and an extra nice car. Tlicn

the order will be given to a manufacturer who
has quoted on a regular run of I's and 2's.

When the lumber is delivered of course there

will l>e a kick. The Jobber will slide out from

under it and pass it on to the manufacturer to

hold the sack. Whenever one of our men is

selling to a manufacturer or consumer who
wants an extra good grade, and we happen to

have it, wo Just ask a couple of dollars a thou-

sand more for the stock and the buyer gets

just what ho has bought and there are no kicks.

Hardwood Record is too great a force in the

trade today to go into any question without

first thoroughly studying both sides, especially

a question as vital to the lumber industry as

this is. Not presuming for a second to tell

you how to run your paper ; because we know
you know more about it than we do and know
that you know you do. but would like to make
the suggestion that you take this question ui>

with other lumber manufacturers and see if the

experiences of the above mentioned manufac-
turers are common, or if we uncommon ones

just hai)pened to get together.

B 224—Work of National Hardwood Lumber
Association

Accompanying a detailed inspection report.

Hardwood Record has received the following

letter from President Diggins and Secretary

Eish, covering the ins]>ection work of the Na-

tional Hardwood Lumber .Association for

February, which is a good sliowiug for the or-

ganization:
Chicago. HI., March l.-j. V,)12.

To the Membership :

Vou will note from tlu' enclosed statement of

the work of our inspection bureau, that oiu'

licensed men inspected !i,r.H.:i,'!.'! feet of hard-

wood lumber during the short and stormy month
of Fel)ruary.

'J'his is the largest amount ever inspi'ctod by

the employes of this asst)clatlon in any Febru-

ary, and exceeds that of February I'.HI by

2.710.818 feet.

The amount Inspected in January and l-'obru-

nry 1S112 exceeds that for the same months In

1!)11 by 4.'.ISO.i)12 fort, a gain of approxlmalely

live million feet.

It Is evident that tlierc> is not only an im-

provement In trade conditions but also an In-

creased demand for our olliclal Inspection, and

we are constantly being asked to place Inspectors

In new territory or to Increase our force In

some market already supplied with one or more
men. We are striving to comply with these

i'e<|uests promptly, but If thei'i' should be some
d( lay In furnishing men, please remember that
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we are uot always alile tu locate cdminteut in-

spectors on sbort notice, and bear with us as

patiently as possible.

H. W. Bowler has resigned as inspector for

Boston, Mass., and George R. Dunn. (Dorchester)

Boston, Slass., appointed successor. An assist-

ant will be provided and all Boston and New
England inspection work will receive prompt
attention. Address all requests for inspection

in Boston district to George 11. Dunn, 33 Burgess

street.

The operation of the liureau for February j;ost

the association $786.40.

We have received fourteen applications since

our last statement was issued, making a total

of 140 since the last annual convention.

The Hon. II. S. Graves, United States forester,

has invited any of our members who are able

t(. do so to attend a forestry conference to be

held at Xashville, Tenn.. Apr. S and 9. The
Lumbermen's Club of that city has also extended

an invitation to our members to attend the same
function, and we hope that many of our mem-
bers will accept.

All indications now point to the largest and
most successful meeting in the history of this

association at Chicago. June 6 and 7 next, and

if anyone who can attend it does not do so. he

will surely regret it.

Very truly yours.

F. A. DiGGixs, president.

F. F. Fish, secretary-treasurer.

\g(}^;ai!a^TOiM)iTO!lTOi^tTOi>^tJ>iTO?W^

ISleivs Miscellany

Memphis Liunbenuen ' s Club Meeting

The special meeting of the Lumbermen's Club,

held at the Hotel Gayoso. Saturday evening, at

seven o'clock, was a most successful and enthusi-

astic one. This change in hour from one to

seven was made at the suggestion of the enter-

tainment committee, and proved altogether satis-

factory to the members. The tables were beauti-

fully decorated with ferns and cut flowers. Huge
vases of azaleas occupied places on the tables

and carnations were placed at each plate. There

were seventy-three members and visitors present.

F. B. Robertjion presided. Among the specially

Invited guests was R. Lee Bartels, who addressed

the club on the subject of a new constitution for

Tennessee.

C. D. Hcndrickson. chairman of the river and

rail committee, stated that it liad lieeu impossible

for the members of this committee to agree

among themselves as to the best plan to pursue

in connection with a tariff bureau for the lumber

shippers of this city. He stated that there were

three plans possible of adoption. One plan was
for co-operation with the Memphis Freight

Bureau, another has to do with Joining hands

with the Memphis Manufacturers' Association

and the third contemplated an independent

bureau owned and operated by the lumbermen
exclusively. After much discussion of this sub-

ject, it was finally decided that the matter be

referred to the advisory board, composed of all

of the ex-presidents of the club, to the board of

directors, and to the river and rail committee.

These three bodies are to hold a meeting shortly,

when it is anticipated that definite action will

lie taken. The lumbermen are thoroughly aroused

on the sub.i'ect and are fully mindful of how
important it is that some bureau be established

to look after lumber rates. It was pointed out

in the discussion that Memphis can not expect

to keep its present position if rates are not made
more equitable and that the future of this city

as a lumber market depends largely upon the

assistance of a bureau to look after rate matters

and particularly to check the rates at Memphis
as against those of other points. It was further

emphasized that there are a number of discrim-

inations at present and that these are likely to

increase rathei* than decrease unless some means
are taken of preventing such a development.

A special committee was appointed to arrange

for a concatenation of Hoo-Hoo at Memphis in

the near future. George O. Friedel, vicegerent

for west Tennessee, was made chairman. John
W. McClure and Max Sondheimer are the other

two members.

John W. McClure. chairman of the special

committee, which was appointed at the last

meeting to go to Chicago the last week in March
to appear before the Interstate Commerce Com-
mission in the hearing of the case of the Grand
Rapids Lumbermen's Club, involving estimated

weights, and the weighing and reweighing of

iuuiljer. reported that t'ue- members of the club

here bad not responded as fully as desired to the

requests for data bearing on this subject. lie

urged that they do so at once in order that his

committee might have sufficient data at hand
to secure the meeting of the commission at

Memphis at which the subject of estimated

weights might be thoroughly discussed. It will

be recalled by readers of H.^rdwood Record
that the commission has signified its willingness

to have this bearing here provided a sufficient

amount of data is given on the subject of

weights in Chicago.

Mr. Bartels, in his address on the constitution

of Tennessee, urged that a new one was desirable.

He confined his remarks principally to taxation

and to the jury system under the present con-

stitution. He said that it provided that all taxes

be equal and uniform, but that double and even

treble taxation Was possible under it. He cited

the fact that a corporation has to pay a tax upon

its capital stock and that the stockholders who
own the stock have to pay a tax upon their

holdings. In connection with the jury system

he said that expenses were piling up so rapidly

that it meant such an increased debt that an

increased income would be necessary for the city,

state and county. He intimated that the in-

creased revenue could be secured only through

increased taxation. He also thought it wise for

a city seeking to secure new manufacturing com-

panies to allow them a certain period of exemp-

tion from taxation, provided they were willing

to locate therein. He pointed out, however,

that it was al)Solutely impossible for Memphis
to waive her taxes on anybody under the present

constitution and that this hindered Memphis
from advancing as rapidly as it should as a

manufacturing center. His exposition of the

subject was a decidedly strong one and he was
given a round of applause on concluding his

remarks.

S. B. Anderson, president of the Memphis
JIanufacturers' Association, stated that there

would be a meeting at Nashville, March 20, for

the organization of a manufacturers' association

for the state. He said that one of the principal

topics to he discussed at that time would be a

new constitution for Tennessee and urged that

every member of the club present moke it a

point to go. He said that low rates had been

offered by the railroads and that the subject

was so important that, no one could afford to

miss it. He thought that a representative gath-

ering of manufacturers could accomplish a great

deal toward securing a new constitution if they

expressed themselves vigorously and enthusiast-

ically enough.

A telegram was read from F. F. Fi.sh. secretary

of the National Hardwood Lumber Association,

expressing his regret at being unable to attend

this meeting. A letter was also read to similar

effect from President Brown of the Louisville

Lumbermen's Club.

A Going Business

C. S. Brown of Huntington, W. Va., has com-

pleted arrangements for a considerable increase

in his office force and equipment. Mr. Brown
iias doubled his office space and will take on the

services of two additional men, one of whom
will take charge of all the office solicitation.

The other will devote his time to getting in

touch, through correspondence, with mills offer-

ing for sale suitable stocks of hardwood lumber.

C. S. Brown is a successful wholesaler of

anything and everything in hardwood lumber.

He bases his success upon a policy of familiariz-

ing himself with the exact needs of his trade,

and delivering exactly what he sells. He was
formerly associated with the Taylor-Brown Tim-
lier Compan.v, but for the past year has oper-

ated under his own name. His present offices

are located in the Robsin-Prichard building,

Huntington's sky-scraper.

New West Virginia Lumber Company
Simnitius iS; I'ritcbartl is the style of a new

lumber compan.v which has entered the trade at

Quick. W. Va. The company owns its own timber,

principally white oak. and is at present installing

a nine-foot band mill with a daily capacity of

40,000 feet. It expects to begin operations early

in June and has already purchased much of its

auxiliary machinery. The company will build a

standard gauge logging road.

Mr. .Simmons is an experienced lumberman,

having conducted other lumber operations in

West Virginia. He is at present running a mill

at Lombard, Ky., where Simmons & Pritchard

have a large stock of lumber on hand. Mr.

Pritchard is a banker of Charleston. W. Va.

Big Cincinnati Fire

After settling the problems of business to their

satisfaction, the M. B. Farrin Lumber Company
and the Farrin-Korn Lumber Company were vis-

ited hy a great fire loss. The mill and yards of

the M. B. Farrin Lumber Company were de-

stroyed by fire Thursday night, March 14.

The origin of the fire is unknown. Shortly

before six o'clock flames burst from one of the

huge lumber piles, at the old Farrin-Korn plant.

Firemen who responded to a ten-blow alarm saw

that the yards, bounded by Station and Spring

Grove avenues and the Cincinnati. Hamilton &
Dayton tracks and Winton road, were doomed,

and they confined their efforts to the other yards

and kept them from igniting. The light wood-

sheds in the yards made good fuel for the flames

and the big planing mill, containing thousands of

dollars' worth of machinery, was destroyed.

H. J. Pflester. president, and W. J. Eckman,

vice-president of the M. B. Farrin Lumbt-r Com-

pany, were in the offices at the time the Are

started. They stated that it would be impossible

to correctly figure the loss, but that it would

range from .$90,000 to .$100,000. fully covered

by insurance.

The fire will in no wise interfere with the

current business or fulfillment of all contracts

for flooring or planing mill work with the com-

pany, as its mill plant was not touched by the

flre. the conflagration being in the yards and

manufacturing institution recently acquired from

the Farrin-Korn Lumber Company.

Lumber Sales Managers' Association

President Brown and Secretary Klann of the

Lumber Sales Managers' Association are doing

some good and effective work in connection with

that organization. The secretary is listing up

for the members items of surplus stock of all

varieties, and putting these lists in the hands

of every other member, thus making it possible

for an exchange trade which Is proving very

valuable to the membership. The association

temporarily is not confining this list of surplus

stock for sale strictly to the members of the

organization, but offers to list desirable hold-

ings from manufacturers who are yet not allied

with the association, in order to demonstrate
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to them the value of this one of the several

service departments it maintains.

The secretary also has a roster and report on

a good many applicants for positions in various

details of the lumber business, and is usually

able to commend some applicant for almost any
job that is offered. This work will save a con-

siderable loss to lumbermen who through spe-

cious representations employ men whose work
is unsatisfactory and cvpensive.

Tlie secretary announces that he is receiving

a very handsome aacretion in membership, which
is indicative of the srowing appreciation in

which the association is held by the trade.

St. Louis Lumbermen's Club Meeting
The regular monthly meeting and dinner of

the Lumbermen's Club was held at the Planters

hotel, St. Louis, Tuesday evening. Mar. 12.

There was a big attendance, not only of the

members of the club but of visitors and guests.

The business meeting followed the dinner.

rresident Henry G. Rolfes presided. The
chairman of the entertainment committee, .1. E.

Gatewood. after a few preliminary remarks,

introduced William E. Barns as toastmaster.

After acknowledging the honor conferred on him,

Mr. Barns introduced the principal speaker of

the evening, B. V. Bush, president of the Mis-
souri Pacific & Iron Mountain Railroad compa-
nies. Mr. Barns stated Mr. Bush was a con-

structive railroad man and not a wizard of Wall
street and was striving to get in close touch
with the firms, individuals and industries making
use of his lines.

Mr. Bush spoke of the relation of the railroads

to the lumber industry. He told of the extent

of the lumber business along the lines of his

roads and of the vastness of the St. Louis luml)er

industries. He told how the prices of lumber
were governed by the railroad demand, and of

the mutual interests of the lumber trade with
the railroads.

Among the other speakers who followed were ;

Samuel .1. Carpenter, president of the Yellow
Pine Manufacturers' Association and of the Trc-

mont Lumber Company of Winnfield, La. : Charles

S. Keith, president of the Central Coal & Coke
Company of Kansas City, Mo. ; O. L. Renway of

the Xatalbany Lumber Company of Hammond,
La. : E. J. I'carson, first vice-president of the
Missouri Pacific : M. C. Markham. assistant to

President Bush, of the Missouri Pacific & Iron

Mountain Railroads System ; Eli Weiner of

Keltys. Tex. : \V. T. Murray of Fordyce,
Ark. ; Edward Bower of Eagle Mills : F. Gun-
ther of Kansas City : S. H. Fullerton of the
Chicago Luml)er & Coal Company. St. Louis

:

W. M. Becbe of Kansas City : C. D. Johnson of

the Frost-.Iohnson Lumber Company, St. Louis,

and .lulius Seldel of the .Julius Seldel Lumber
Company, St. Louis.

A rising vote of thanks was extended to Mr.
Bush for bis interesting talk.

President Rolfes then announced that it was
his .sad duty to announce the death of the wife
of Thomas W. Fry, and a committee of three,

composed of Thomas E. Powe, chairman, H. G.

Rolfes and .TuUus Seldel was appointed to pre-

liare a suitable memorial. The resolution was
as follows :

WiiERKAS, The St. Louis Lumbermen's Club
at Its monthly meeting, this 12th day of March,
learns with profound sorrow that one of our
members, Mr. Thomas W. Fry, has lost by death,

early this morning, his beloved wife, the cherished

companion of his life, the devoted mother of his

children : and
WitEiiKAS, Our heartfelt sympathy goes out to

our stricken fellow member In this sad hour of

his great loss and bereavement : therefore, be It

IlKsoiAxr), That the meml)ers of the Lumber-
men's Club of St. Jxiuls extend to the sorrowing
family of the departed one onr most sincere

condolence and heartfelt sympathy in the loss

which has befallen them; and
RKsor.vED, That copies of this resolution he

sent to our bereaved business comrade, Mr. Fry,

and also the various lumber trade journals here

and elsewhere, and that this resolution be spread
on the minutes of this meeting as a token of

respect to the memory of the deceased.

The meeting then adjourned.

Commence Season's Sawing
The Yellow Poplar Lumber romi)aiiy. Coal

Grove, O.. started its season's sawing on JIar.

IS, and expects to cut continuously for the re-

mainder of the year. This season the company
has an unusuall,v choice stock of virgin yellow

poplar and white oak logs to manufacture. This
is the first year that the Y'eliow Poplar Lumber
Company, in a general way, has gone into oak

production, but from now on it will be a con-

siderable factor not only in yellow i)0i)lai', but

in white oak as well. The oak stumpage owned
by this company, which comes from Dickinson
county, Virginia, at the headwaters of the Big

Sandy river, is of an- exceptionally fine texture

and general character. Unlike a conslderable

portlon of the white oak of eastern Kentucky,
it is essentially free from worm defect, and is

of large and uniform size.

Of course, the Y'eliow Poplar Lumber Com-
pany's big planing mill is also in operation, and
produces all varieties of siding, interior finish

and mouldings, as well as dimension stock and
box shooks.

Brazine Agency
E. C. Atkins & Co.. the

silver steel saw people,

have Just closed a contract

with .7. D. GcBott, inven-

tor of brazine.

Under this contract, the

Atkins company has be-

come exclusive sales agent

for the United States and
Canada.

Brazine is said to be

the most effective com-
pound that has ever been

used for cleaning laps of

band saws for brazing

purposes. No acid or other

chemical need be used.

Free sample bottle will be

forwarded from Indian-

apolis upon rcijucst.

cylinder are discharged at the back end of the
machine through a chamber cored through the
frame. The mouth of the opcring is tapped and
lurnlshed with screws to form a connection with
exha\ist pipe.

The tables measure seven feet from o\it to out.

nn exceedingly desirable length for fine planing.

They are fitted to the frame and slide in planed
and scraped angular ways, and are. provided
with gibs to take up for wear. A hand wheel
and screw at either end of the machine arc used
for adjusting the tables horizontally, to regulate
I lie depth of the cut. The end of the tables at

throat form an opening 1^', inches wide when
the machine is set for ordinary planing, at all

positions keeping outside the radius of the cut-

ting Hue of the knives. A finishing cut Is

removed from the top surface and side of the

tables after they are fitted to the frame, making
them absolutely true and parallel with each
other.

The journal boxes are lined with genuine bab-

bitt metal, supplied with cups and self oiling

chambers. A shield surrounds the boxes, pre-

venting the admission of dust to the bearings,

and the operator from coming in contact with
the oil. An improved adjustable fence accompa-
ines each machine which Is adjustable over the

whole surface of the table, and can be instantly

set in an angle while the machine is in motion.

The maciiine occupies a floor space ^fl" by .S4"

and requires 4i{. horsepower to drive it,

.\n.v one desiring further information on this

machine may secure it by writing the Defiance

.Machine Works, Defiance. O.

Meeting Philadelphia Lumbermen's
Exchange

The regular monthly meeting of the Lumber-
men's Exchange of Philadelphia, preceded by a

luncheon, was held Mar. 14, with President Wil-

liam C. MacBride in the chair. After the read-

ing of the minutes of the previous meeting, a
letter from the American Academy of Political

and Social Science, was read, requesting the

exchange to send delegates to the annual meet-

ing of this organization to be held Mar. 2!) and
'.W. Upon motion the chair appointed W. T.

Belts, F. S. iTnderhlU and \V. II. Smedley to

serve as a committee. On motion, tlie exchange

24-INCH MAN I' ll.\\l\i: \\|i .M IINTI .\( ; M.\CII1NK.
MANLlAll'l :Ui;ii l:V Tin; DIOFIAXCE MACllI.NK

WOUKS OF DEFIANCE, O.

Defiance 24-Inch Hand-Feed Planing and

Jointing Machine
The 24-lncli hand feed planing and jointing

machine llluslraled on this page Is In general

use by the leading wood-working shops through-

out the world. It Is adapted to a wide range of

uses and performs the work In a superior manner.

and effects nn Immense saving over hanil labor.

It Is recommended for straight planing, squaring

up, taking riiit of wind, cornering, chamfering,

beveling and nmking glue Joints.

The cylinder is made of forged steel, and Is

24 Inches wide. The frame Is heavy and sub-

stantial, cast In one piece, very slIlT and durable,

proiierly suiijiortlng the tables and keeiilng thim

in allgnnienl. The chips anrl dnst from tin'

endorsed the action taken by the Joint executive

committee on the improvement of the harbor of

I'hlladelpbia and the Delaware and Schuylkill

rivers. It was resolved at this meeting that the

exchange take part in the reception planned

for the delegates of the foreign chamber of

commerce, at the Fifth International Congress
cil' Chamber of Commerce and Commercial and
Industrial Association, to he held In Boston, lu

Sept. 1912.

I'pon motion of \V. II. Smedley, a resolution

was unanimously adopted, to i)lace Edwin II.

I'oane, of the I'ennsylvanla L\iml>ermen's Mu-
tual Fire Insurance Company, who was the first

liri'sldent and secretary of the Lumbermen's Ex-

change, on the homirary membership list.
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The Liimber Mutual Fire Insurance Com-

pany of Boston

The Lumber Miinial lire Insurance Company
of Boston has published a little booklet giving

a historical sketch of the company, which was
written by Director George IT. Davenport, and

read at the recent annual dinner of the com-

pany.

Mr. Davenport recites that the company was
born seventeen years ago : that its early his-

tory was one of financial perplexities, and of

slow growth, but he believes that the time has

come when those who stood sponsor for the

company can look forward to its eventually be-

ing a corporation with fifty million dollars at

risk: with five million dollars surplus, and with

annual dividends of seventy-five per cent.

In 1804. in Boston, there was an organiza-

tion called the Massachusetts Retail Lumber
Dealers" Protective Association. At one of Its

monthly meetings, Wm. O. Curtis, present treas-

urer of the Lumber Mutual Fire Insurance Com
pany of Boston said that he felt for a long timi'

that lumber dealers were being charged larger

premiums for their insurance than the holders

of other merchandise in warehouses and fac-

tories were paying, with less risk, and suggested

that in his judgment the time was ripe to look

into the matter of mutual insurance, and see if

something could not be done to better the con

ditions and cause a saving in premiums to the

members.
The idea was caught with enthusiasm, and

the result of that meeting was the appointment

of a committee, with Mr. Curtis as chairman, to

ascertain from the members and the lumber

dealers of Massachusetts their insurance records

for the previous ten years. The result of this

investigation showed that the sixty-seven deal-

ers reporting had paid in ten years nearly three

hundred thousand dollars in insurance, and had
received for losses only a little more than a

hundred thousand dollars.

The laws of Massachusetts were not favor-

able for the organization of a mutual fire insur-

ance company, as they specified that a compan.v

of this sort must start with four hundred

separate risks, and with a value in the aggre-

gate of one million dollars.

The committee had a hard task before It, but

on Jan. 16, 1S95, the company had succeeded

in obtaining forty-three signatures to an agree-

ment to constitute a corporation to establish a

mutual fire insurance company. These men
agreed to place insurance with the uew com-

pany, splitting up their risks in numerous
jiolicies in order to reach the requisite number
to comply with the law. On Feb. 15, 1895, the

company was definitely organized, and on March
5, following, the incorporation was granted by

the secretary of state.

On July 17 following, the company had se-

cured nearly three-quarters of a million dollars'

insui-ance ; more than fifteen thousand dollars

in premiums, and had no losses.

On Dec. 31, 1SH5, when the company was
nine months old, it had more than a million

and a quarter dollars' worth of risks, and it

showed losses of only slightly over a thousand
dollars, and had a net cash surplus of nearly

five thousand dollars.

On March 3, 1S9C, the company voted a divi-

dend in the form of a rebate of ten per cent on
the premiums paid. Then the compan.v had a

little setback, and its surplus was exhausted,

but on Dec. 31, 1896, the company finished

with a cash surplus of about five thousand
dollars. Since that time it has gone steadily

forward until on Dec, 31. 1911, it had a net

cash surplus of §471,000. Xot a year has
passed since 1895 without a gain ranging from
three thousand dollars to as high as eighty-

three thousand dollars. From a ten per cent

dividend in 1S9G, the company paid as high as

forty per cent dividends in 1909.

The record of the Lumber Mutual Fire In-

surance Company of Boston is one of which

any insurance company might well be proud.

The increasing business of the organization,

and the confidence in which it is held by its

policy holders, is a living testimonial of the
appreciation in which it is held.

The Veneer Man
The accomjjanying iiiclui-e illustrates the

artist's idea of the venei-r man. It, is not certain

whetlier it intends to convey the impression that

this is a sliced cut man. a sawed veneer man or

a rotar.v cut man, or whether it is intended for

a panel man, but surely it is the picture of a
wooden man.

The artist is J. V. Ilamilton of Fort Scott.

Kan., who exhibits no little ingenuity in pictures

of tills type, as well as the advertising designs

whicli lie has reproduced in II.tUDWOOD Record.

THE VENEER MAX.

Committees Philadelphia Wholesale Lmnter
Dealers' Association

Horace A. Reeves. Jr., president of the Phila-

delphia Wholesale Lumber Dealers' Association,

recently appointed the following committees for

1912 :

EXTEUT.iixsiENT COMMITTEE : William T.

Belts, Robert G. Kay, J. Danforth Bush.

ME3IBERSH1P Co.\i:mittee : Thomas B. Hammer,
Robert W. Schofield, Samuel II. Shearer, W. T.

Robinson, J. E. Troth. .

R.\ILROAD AND TEAXSPORTATIOX COMMITTEE :

Emil Guenther, B. Franklin Belts, Augustus J.

Cadwallader.

.\DVisOR\- Committee: American Forestry

Association, Robert C. Lippincott, J. Randall

Williams, Frederick S. mderhlil.

PA.N-A3IA Caxal Co-MMIttee : Owen M. Bruner,

Robert G. Kay, George F. Craig. Thomas B.

Hammer, S. Ashton Souder.

An Unnecessary Waste
A recent article in the Saturday Evening Post

on Wood Waste by Forrest Crissey speaks of the

waste of oak timber contingent upon the opera-

tion of the tan bark industry in California. This

species of oak grows among the redwoods, and it

has been the practice of redwood timber owners to

sell the tan bark privilege about two years in ad-

vance of removing the redwood. The amount of

money received for this privilege was trifling, and
in fact the value of the giant trees seemed to over-

shadow entirely the possibilities of realizing any
profit for the manufacture of the oak. The arti-

cle says that if these trees stood in forests by
themselves they would be considered splendid
specimens showing clean boles sixty to eighty feet

to the lowest limbs.

The practice has been to cut the trees, and
after stripping them of their bark to leave them
as useless. By the time the redwood cutters are

on the grouud the trees are well seasoned. About
the only purpose for which they are utilized, how-
ever, is for cushions to break the fall of the giant
redwoods. The clean trunk of the redwood from
which the bark has been removed will not burn in

the fiercest forest fire. Therefore, after they have
been felled and pealed, circles of forest fires are
set to clear the woods of all undergrowth, and
thus leave a clean floor for the logging operations.
In these clearing fires thousands of tan bark oak
are reduced to ashes.

Investigators from the oflice of wood utili-

zation of the Forest Service recently took in hand
the problem of devising some means of utilizing

this timber. Shipments of the logs were sent to

the timber testing station at Berkeley. Cal., and
from there convenient quantities of the lumber
were sent to wagon factories, cooperage concerns
and furniture manufacturers in San Francisco.
Practically all of these manufacturers reported
that the lumber was well suited to their purposes
and that they could u^e it to advantage.

It is not at all necessary in order to utilize a
tree for lumber that the bark be sacrificed, for
after pealing, deterioration can be prevented by
hauling the logs into piles and leaving them until

they can be hauled to sawmills. As the bark has
to be pealed in the spring, which is the most diflS-

cult of all periods of the year in that country for

logging, the two operations cannot be completed
simultaneously.

For Vehicle Draftsmen
What will prove to be one of the most impor-

tant contributions to the recent literature of the
vehicle Industry has .iust been made by R. B.

Birge and Hugh M. Sargent, two skillful expo-
nents of the art of vehicle drafting. These gen-

tlemen have written and made the drawings for
an authoritative book on vehicle drafting, en-

titled "Practical Problems for Vehicle Draftsmen
and Mechanics."

The subject matter covers a thorough explana-
tion of geometry so far as it relates to the draft-

ing of carriage and automobile bodies. This
leads to plain directions as to how to lay out
sweeps or curves, ovals, and the application of

the proportional triangle for laying out twisted
or winding surfaces. Next the construction of

joints is taken up. the laying out of propor-

tional corners, finding the dihedral angle, etc.

Coupe pillars, door framing, .glass frames, wheel
houses, mud guards, seat panels, and many other
features of vehicle design are carefully explained
and illustrated by original drawings.

The book is 9% by 12 Inches, and is bound
in fine red cloth. It is published by Ware Bros.

Company, 1010 Arch street, Philadelphia, Pa.

A Valuable Wood from the West Indies

One of the best timber trees of the West Indies

is the Sideroxijln densiflorum,—Baker. This tree

is locally known as azeitona, which means olive.

It grows on practically all the islands in the Les-

ser Antilles, but is found chiefly on the higher

elevations, but very rarely in the lowlands. In

its natural state it is a tree of very considerable

proportions. The largest specimens are found in

the southern part of the Island of St. Thomas,
where individual trees occasionally measure about

one hundred and twenty feet in height and as

much as six feet in diameter. In the northern

and central portions of this island they are

smaller, and the average size does not exceed

ninety feet in height and tliree feet in diameter.

The wood of the azeitona is of an excellent
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quality, and is considered one of tbe best of

Philippine woods. It is heavy and durable, and

has a dark yellovy color with a reddish tinge. It,

however, is not lasting when placed in contact

with the soil, though in water and in the air its

lasting qualities are excellent. The wood when
air dried has a weight of about seventy-one pounds

per cubic foot, and its specific gravity is 1.145.

While not easily worked, it is used consider-

ably in carpentry work. When made into furni-

ture and finished naturally, it has a beautiful ap-

pearance. The wood is employed by wheelwrights,

and is also used in making all kinds of farm im-

plements and for ship building. Considerable

quantities of it are cut for piling and also for

studding and cross beams in house construction.

Charcoal of excellent quality can be made from
this timber. Its sale in the West Indies is based

on cubic meter, it bringing from $50 to $90. As
a rule there is no over-abundance of the azeitona

on the local markets in the West Indies.

On some of the islands of the Lesser Antilles.

the natives call another tree azeitona preta, also

pau preto and po pleto. This is also a large tree

which often attains a height of ninety feet and a

diameter of four feet. It is most abundant in the

JAMES B. WALL, BUFFALO, N. T.

southern part of St. Thomas and in the forests of

most of the smaller islands. The wood is not

durable and can be used to advantage only in

interior finish.

Made Police Commissioner

.Tames B. Wall of BufTalo, N. Y., of the Buffalo

Hardwood Lumber Company, has become one of

the board of police commissioners of that city.

On March 1. Mr. Wall assumed his office, and It

was made the occasion for a reception, which was
attended by a committee of officials representing

the police department, the Ad Club, Chamber of

Commerce, and many other friends. Mr. Wall
succeeds Ilenry C. Zeller, who Is now in Europe.

In behalf of the police department, Superinten-

dent Michael Regan presented the new police

commissioner with a floral design in the form of

a horseshoe, built entirely of roses. Tbe gift

was accompanied by an address of welcome.

Mr. Wall made a speech of appropriate accept-

ance and pledged himself to the best Interests of

the city and department in the performance of

bis duties. The new commissioner was assured

by Superintendent Regan and tbe ofSclals of the

department, Individually and collectively, of the

best of success, and tbe further assurance of their

hearty co-operation In tbe work of tbe depart-

ment.

It goes without saying that in tbe mind of

every hardwood lumberman of the country, few
of whom do not know J. B. Wall, it is believed

that the city of Buffalo has secured a most ad-

mirable head to its commission. It is under-
stood that Mr. Wall's duties will not interfere

with his work in connection with the hardwood
lumber business, and the several other business
institutions with which he is allied.

Death of a Salesman

There died at the Borgess Hospital, February 21,

.7. F. Bitner, southern Michigan salesman of the

Racine Lumber & Manufacturing Company. Ra-
cine, Wis. Death resulted from ulceration of

the bowels and inflammation of the kidneys. The
remains were taken by bis father to Spring Mills,

Pa., for interment. Mr. Bitner had been asso-

ciated with the Racine Lumber & Manuf.icturing
Company since last fall, previous to which time
he was employed by Mowbray & Robinson at their

Quicksand, Ky., mill.

Mr. Bitner has a large number of friends in

the trade who will sincerely regret his demise.

Reopening of Pacific Coast Hardwood
Freight Bate Case

The Interstate Commerce Commission recently

entered an order in which it gerrymandered ter-

ritory very seriously in establishing district

freight rates on hardwoods to the Pacific coast.

This order made a rate of eighty cents in the

territory east of Chicago, south of Grand Rapids
and Saginaw district of Michigan, and south

slightly east of Toledo, O., clear through to Mo-
bile, Ala., and continued the seventy-five cent

rate from the Mississippi valley, Chicago, Wis-
consin, and the northern peninsula of Michigan
and made a third rate of eighty-five cents cov-

ering the northern portion of the lower peninsula

of Michigan.

Demand is now made that the case be re-

opened by the Interstate Commerce Commis-
.sion, and a preliminary consultation on the sub-

ject was held at Chicago on Mar. 20 by parties

at interest. It is understood that the ruling

made by the Interstate Commerce Commission
was based on an error in analyzing the sources

of supply of hardwood shipments to the coast, as

well as the wishes of the shippers. It is be-

lieved that the order will eventually be ma-
terially amended.

Death of an Indiana Pioneer Liunberman

On Mar. 12, at Rochester, Ind., there passed

to the Great Beyond, Wm. M. Downs of the

firm of W. M. Downs & Sons, Rochester, Ind.

The immediate cause of Mr. Downs' death was
paralysis. He was seventy-three years old. Mr.

Downs came to Indiana forty-five years ago and
established himself in the sawmilling business in

the then unbroken wilderness of tbe state, and
has continued In that occupation either in-

dividually or in connection with his sons, James
Downs and W. K. Downs, ever since. His first

sawmill was of the mulay variety, which was
rebuilt Into a circular mill some twenty years

ago. He has not been a large operator, but has

sawed about a million feet of lumber per annum.
His death will be sincerely mourned by a largo

number of friends.

The business will be continued by his two
sons, James and W. K. Downs, under the Arm
name of Downs Brothers, W. K. Downs having

taken over his father's Interest.

Death of Thomas S. Hayden

Thomas S. Hayden, one of the best known
and wealthiest men of Denver, who formerly

was associated with his brother, Harvey S.

Hayden. In the furniture bouse of the A. H.

Andrews Company, Chicago, died suddenly of

acute Indigestion on Mar. 7.

Mr. Harvey was seventy-three years old. and

was l>orn in Rochester, N. Y. He went to Mil-

waukee while a young man, and then removed

to Chicago, where he was engaged in business

for several years. He moved to Denver in 1885.

At the time of his death Mr. Hayden was presi-

dent of the Denver Union Water Company ; vice-

president of the Colorado-Nevada Power Com-
pany ; president of the Southern Sierra Company,
and was interested in other important western
enterprises.

Besides a widow, three sons and one daughter
survive him ; and his three brothers, Harvey S.

Hayden, president of the Hayden & Westcott
Lumber Company, Chicago ; Frederick Hayden,
Jacksonville College, Jacksonville, 111., and
George R. Hayden of Milwaukee ; and a sister,

Mrs. Daniel Newhall, residiug at Buffalo.

Many of the older business men of Chicago
will recall Mr. Hayden very well, and his demise
will be a matter of sincere regret to them. This
is the second death to occur in the family of

Harvey S. Hayden during the last month, a sis-

ter having died only a few weeks ago.

New Chicago Hardwood House

The firm of Schultz, Holloway & Co., Fisher

building, was dissolved by mutual consent on
Mar. 1, G. H. Holloway retiring. Mr. Hollo-

way has now opened an oflice, suite 1412 Great

G. H. HOLLOWAY, HOLLOWAY HARDWOOD
LUMBER COMPANY, CHICAGO.

Northern building, 20 W. Jackson boulevard,

and will operate under the title of the Holloway
Hardwood Lumber Company In band sawed
southern hardwoods. He will give his particular

attention to the marketing of the output of four

of the highest class southern manufacturing
houses in the country. The institutions repre-

sented by him will be Wilson & Cochran of

Lottie, La., with an annual output of fourteen

million feet of cottouwood and cypress; the

Howe Lumber Company, Wabash, Ark., annual

producers of ten million feet of oak, ash and
gum ; the G. W. Sims Company of Proctor, Ark.,

annual producers of seven million feet of gum,
and the Mark H. Brown Lumber Company of

Mounds, Ark., which manufactures a like amount
of oak, gum and ash.

Mr. Holloway will also do more or less busi-

ness, especially in dimension stock and various

cut-up nmterials, individually, from other sources

of supply.

Since his connection with the hardwood busi-

ness of Chicago, Mr. Holloway has achieved n

very enviable reputation for fair dealing, and
numbers the majority of whoIei5aIe hardwood
consumers of Chicago among his friends and
patrons. The flue connection that he has es-

tablished for himself for his Chicago trade and
his splendid reputation for fulfilling with ac-
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curacy his sale contracts, will certainly con-

tribute to the prosperity of his new venture.

It is understood that the old firm of Schultz,

HoUoway & Co. is being reorganized into a stoclj

company, and will be continued by J. M. Schultz

and associates.

Death of George E. Frost

The Grim Reaper is surely playing havoc with

the principals of the Frost Veneer Seating Com-
pany of New York, Newport. Vt.. and Sheboy-

gan, Wis. It was only a few weeks ago that

death overtook Albert H. Frost, president of

the Newport and New York concerns, and vice-

president of the Sheboygan plant. On March 6,

George E. Frost, president of the company,

passed away in New York City.

Mr. Frost was in his sixty-seventh year and
died suddenly from acute indigestion. The burial

took place in the family plot at Woodlawn ceme-

tery at Everett, Mass. The surviving members
of the corporation and the families of the de-

ceased have the sincere condolence of the many
friends of the Messrs. Frost in the veneer in-

dustry.

New Cross-Ciit Saw Set

E. C. Atkins & Co., the silver steel saw people,

have recently put out a new tool for setting

cross-cut saws. The set is made with a pistol

grip. The hammer blow, reaching the tooth

through the plunger, prevents any likelihood of

breaking the saw tooth. The amount of set may
be regulated by moving the top slide. Absolute

uniformity is assured as well as maximum speed.

It is made of fine crucible steel, and Is handsome-

ly finished.

Orders may be placed through your regular

dealer, or through the manufacturers at Indian-

apolis, or any of their branches.

soon it will leave tor the North Carolina timber
country, where it will spend a couple of months
before again moving northward and westward.
A large number of students are now being en-

rolled for the coming season.

Death of Mrs. Thomas W. Fry

The hosts of friends of Thomas Vt. Fry of St.

Louis, of the Chas. F. Luehrm.inn Hardwood
Lumber Company, will sincerely condole with
him in the death of his wife, Mrs. Jessie Fry,
which occurred at the family residence, from
heart failure, on March 12. Although Mrs. Fry
had been in poor health for more than a year,

her death was unexpected.

Her husband and three infant children sur-

vive her untimely passing.

New Eastern Hardwood Company

On Mar. IS incorporation papers were filed

at Monpelier, Vt.. by the New England Hardwood
Company of Wilmington, Vt., with a capital

stock of $300,000. The company, it is announced,
will do a timber and log business. The papers
are signed by Herbert S. Jones, Buffalo, N. Y.,

Gardner I. Jones of Boston, and Harold F. Whit-
ney of Brattleboro, Vt.

Gardner I. Jones of Boston is perhaps the

best known factor in this new enterprise, and
his friends will be glad to learn of this evi-

dence of prosperity in enlarging his already

comprehensive interests in lumber affairs.

Getting Ready for the Annual

The committee of which Murdock McLeod is

chairman, of the ChicaiiO Lumbermen's Associa-

tion, organized to finance the entertainment of

the forthcoming fifteenth annual convention of

the National Hardwood Lumber Association,

which will meet in Chicago, with headquarters

ATKIXS NEW CROSS-CUT SAW SET

Wisconsin Hardwood Cut

The report of Secretary R. S. Kellogg of the
Northern Hemlock and Hardwood Manufacturers'
Association shows that the total cut of hard-
woods during February, 1912, as recorded by
Cfty-six firms in his organization, was 24,794,-

000 feet, as compared with the corresponding
month of 1911 of 21,405,000 feet. The shipments
tor February, 1012, were 18,439,000 feet, as
compared with the shipments of 12,250,000 feet

in February a year ago. It will be noted that
there Is an Increase in the hardwood cut for

the month of sixteen per cent, and an increase

in shipments of fifty per cent.

The Biltmore Forest School »

Dr. C. A. Schenck and his Biltmore Forest
School recently have been actively engaged in

work in the Black Forest, and every member
of the school is very enthusiastic over the many
wonderful and interesting features of timber
growing found in this section of Germany. The
school is said to be surpassing itself this year
in the splendid work aoomplished.

On Mar. 2 the school returned to its head-
quarters at Darmstadt, and on Mar. 12 left for

Rotterdam, from which point it sailed for the
United States. Hence, within a few days the

headquarters of the Biltmore Forest School will

be at Tupper lake, in the Adirondacks, where it

will observe the river drives as well as the plant-

ing works in the New York state forests. Very

at the Sherman Htjuse, on June 6 and 7, is

busily engaged in raising the necessary funds

for an elaborate entertainment for one thou-

sand visitors who are expected to be present.

It is believed this will be the largest hard-

wood convention ever held in the history of the

trade, as Chicago, both as a city and a lumber

center, together with the large local contingent

belonging to the association, will insure the

presence of a remarkably large number of mem-
bers and visitors.

Cuban Hardwood Enterprise

The E'l Ora Company was incorporated on Feb.

26 at Atlanta, Ga., for the purpose of importing

lumber from Cuba and distributing it from offices

in the United States. The concern will have its

ofHce in Atlanta. It has been incorporated with

.$70,000 with the privilege of increasing to $2,500,-

000.

It already owns a tract of 2.000 acres of hard-

wood timber in Cuba, and it has been announced

that already machinery has been shipped for two

mills at El Crito. The timber here will be imme-
diately exploited, and the land converted into a

sugar cane and tobacco farm.

American Machinery for Formosa

A recent Daily Consular Report states that

the Formosa n government will immediately make

two important contracts with American firms.

The first is for the purchase of a steam sawmill

costing $150,000, which will be placed with the

AUis-Chalmers Company of Milwaukee, Wis., and
the second is for a log handling apparatus cost-

ing $25,000 to be purchased of the Lidgerwood
Manufacturing Company of New York. Four
steam boilers costing $15,000 go to a Glasgow
house.

The machinery is expected to arrive in May,
and will be used in the exploitation of the

Mount Arisan forest districts. The work is ex-

pected to cover five years. The government has
appropriated $2,450,000 to exploit these forests.

Meeting Traffic Committee Ltmibermen's

Association

On Mar. 16 the traffic committee of the Lum-
bermen's Association of Chicago held a meet-

ing at which traffic affairs came under a gen-

eral discussion. E. L. Ewing, traffic manager
of the Grand Rapids Lumbermen's Association,

was present and presented before the committee

the subject of the proper weighing of cars by

railroads, as well as a mass of evidence that he

has accumulated, showing the irregularities in

railroad practice in this particular.

This matter is now before the Interstate Com-
merce Commission for a hearing, and everything

points to an action on the part of the commis-

sion that shall be favorable to the enforcement

of a system which shall insure more accurate

gross and tare weights on the part of trans-

portation lines.

Circulation Statement

In an address recently delivered before the

Chicago Press Club, Opie Read told the follow-

ing story :

"When I was connected with the Arkansaw
Traveler I one day called upon a l^rge adver-

tiser to solicit his patronage. Naturally, the

first question he asked was as to the circulation

of my paper. "Where does it go?' he queried.

'Where does it go?' I replied, 'Why it goes north

and It goes south : it goes east and it goes west

;

and would have gone to hell long ago if it had

not been for me.' "

—

Lippincott's Magazine.

A pound of care will not pay an ounce of

debt.

—

Spanish Proverb.

Sophisticated

Representative Henry, of Texas, was prais-

ing a Washington heiress.

"She is the right sort," he said. "She went
abroad last year, and on. her return a friend

asked her

:

" 'Did you see many picturesque old ruins

ever there '

" 'Yes,' she answered, with a faint smile, 'and

six of them proposed.' "

—

Tid Bits.

Miscellaneous Notes

J. W. Turk, Bardwell. Ky.. has commenced
the manufacture of hardwood lumber.

The Laconia Car Company, Boston, Mass., has

increased its capital from $500,000 to $2,000,000.

The Broadway Lumber Company, Cleveland,

O., has been incorporated with a capital stock

of $20,000.

The .\marillo Lumber Company, Amarillo,

Tex., has been incorporated with a capital stock

of $40,000.

The Usher-Hart Lumber Company, Meridian,

Miss., recently began manufacturing and whole-

saling lumber.

The Connell-Cowan Lumber Company, Cedar

Falls, la., has been incorporated with a capital

stock of $30,000.

The Jacksonville Lumber Company, Jackson-

ville, Fla., has been incorporated with a capital

stock of $50,000.

The Georgia Chair Company, Flowery Branch,

Ga., has been incorporated with a capital stock

of $15,000, and will manufacture chairs. The
principal stockholders of the company are For-
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rest Additon. 1'. T. Davis. 11. I'. Roberts. J. \T.

TanniT and J. A. Chastain. The new company
will liave a dall.v capacity of 1,200 chairs.

Tlic Marshalltown Buggy Company, Marshall-

town, la., has imroascd its authorized capital

stock to $200,000.

Illingworth, Ingham & Co., Ltd.. with head-

quarters at Leeds, Eng., has opened an ofBce at

Clarksburg, W. Ta.

The Rockford Light Furniture Company.
Rockford, 111., has increased its authorized capi-

tal stock to ?2r),000.

The Barry Lumber & Tie Company of Clarks-

ville, Tex., lias decreased its capital stock from

$40,000 to $27,000.

Fire recently destroyed the lumber yards of

C. A. Pullen & Co., of Attleboro. Mass., entail-

ing a loss of $200,000,

The Valley City Chair Company, Grand
Rapids. Mich., has been incorporated with a

capital stock of $75,000.

The Summerfield Company. Boston. Mass., has

been incorporated with a capital stock of $60,000

and will manufacture furniture.

The McConnell Land & Lumber Company.

York, Ala., has been incorporated with an au-

thorized capital stock of $50,000.

The Automatic Wagon & Truck Company, Wil-

mington, IJel., has been incorporated with an

authorized capital stock of $100,000.

The Eureka Manufacturing Company, Tampa.

Fla., ha.s been incorporated with a capital stock

of $25,000 and will manufacture lumber.

The Given Moore Company, Columbus, Ind.,

has been incorporated with an authorized capi-

tal stock * of $23,000, and will manufacture

implements.

Herbert W. Fry of Atlanta, Ga.. has been

succeeded by the Fry-Rushton Hardwood Lum-
ber Company, which is incorporated with a capi-

tal stock of $15,000.

Price Brothers & Co., I,td., wholesalers of

spruce lumber, with headquarters at Quebec,

Can., recently opened an office at 1 Madison

avenue, New York, N. Y.

The W. T. Eaton Lumber Company, Lockwood,

Mo., has been incr»rporated with a capital stock

of $20,000. The incorporators arc W. R. Eaton,

G. H. Eaton and H. H. Holland.

The White Oak Stave Company, Sutton. W.
Va., has been incorporated with a capital stock

of $5,000. The Incorporators are H. H. Ucan,

T. G. Dean, George F. Skldmorc and others.

The W. T. Smiths' Timber Company, Birm-

ingham, Ala., has been Incorporated with an au-

thorized capital stock of $50,000. E. V. Smllh

is president of the new company and W. T.

Smith, .Tr., Is treasurer.

The Theodore I'"athauer Lumber Company,

Helena, Ark., has purchased the plant of the

Helena Hardwood Lumlx-r Company of that city.

The new owner will make general and extensive

Improvements In the plant.

The Bnvard Manufacturing Company Is being

organized at Brcvanl, N. C, by J. S. Calhoun,

F. L. DcVane and O. V. Summcy. The company

will manufacture, wholesale and retail hard-

wood lloorlng, celling and siding.

The Kvansvllle Veneer WorKB, EvansvUle, Ind.,

Is erecting a warehouse, wiilch if i-xpeols to

have ready for ocoupaucy within about forty

days. The new building will be of brick con-

sfructlon, .5."ixl80 fei't, two stories In helKhl, and

will coat fS.OOO.

The Schevc & Angert Company, Cincinnall, O.,

has b<'en Incorptjraled with n capital stock of

$»0,000, and will manufacture and deal In

fumlluro. The Incorporators arc C'hrlat Angert,

.loseph Kcheve, ,1m. B. Scheve, A. M. Bralg and

George H. Angert.

The Gilford Lumber Company, Glen Falls. N.

v.. has been incorporated with a capital stock

of $25,000. The incorporators are ,lay OifTord

and George H. Giflford of Glen Falls, and Mollis

Witherell of Cadyvllie, Clinton County, X. Y.

C. F. McGhee of Pickney. Tenn.. is erecting

a large saw and planing mill in that city and

will manufacture hardwood lumber, flooring and

interior finish. Mr. McGhee owns a large tract

of liardwood timber near Pickney which con-

sists principally of wliite oak, chestnut anil

Kum. He e.tpccts to begin operations about

.Tune 1.

The large flooring plant of Bliss & Van
Auken. Saginaw, Mich., which was destroyed

by fire on .Tan. 2, has been rebuilt, and has

again resumed operations. The plant is con-

siderably larger than its predecessor. It is of

frame construction, and is oue story in iieight.

It has been equipped with such additional ma
chinery as to double its capacity, and now has

a daily capacity of about -15,000 feet.

The Girard Lumber Company of Menominee
Mich., has filed articles of association con-

tinuing its corporate existence. The company

was incorporated Mar. 10. 18S2, for a thirty-

year period, which expired this year, and in

filing its papers it asks for another thirty-year

existence. The company is incorporated with a

capital stock of $30,000, which amount is fully

paid up and is divided into 3,000 shares of

$10 each. The stockholders of the comi)any are

,T. W. Wells, A. C. Wells. James .\. Cnlbcrlson.

("has. B., Cordelia A., Kate, Margaret and Wil-

liam Cullx'rson and Belle C. May. J. W. Wells

is secretary.

The Xell Springs Lumber Company of rloratio.

.Vrk.. has sold its tract of land near ttiat city

to Foster & Baer of Hope. Ark., for $444.00(1.

The sale includes about 10,000 acres of land,

about 9,000 acres of which are partially cut

over, the remainder being a virgin forest com-

posed of pine, oak. gum and hickory : a saw-

mill with a daily capacity of 50.000 fi'ct : a plan-

ing mill with a daily capacity of 30.000 feet

:

twenty miles of standard gauge railroad, two
lecomotives, twenty-six cars and one large steam

I* ador. 'J'he new owners are already overhaul-

ing the mills and railway and will licgin oiiera-

tionsat once.

Hardwood iSlews ^otes

CHICAGO

ll.UiDwuuD i;i;i'ui!ij liaU a call mi .Mar. 14

from A. .T. Gillette of Gillette Brothers, .Meni-

jihis, Tenn. This concern conducts an impor-

tant plant at Memphis for the manutacturo of

carriage and wagon stock. It is located t)n the

Illinois Central tracks in South .Meinpliis. Ir

consumes oak and hickory in the manufactiui- "!'

its product, and i)roduces rims, shafts, poles,

bars and singletrees. The company has a sec-

ond manufacturing operation at Boston. Mass.,

which draws its bolls from tlie Memphis plant.

It is also an important timber owner in Louis-

iana and operates two mills for the sawing of

timber into dimension for remanufacturing pur-

poses. Besides this it buys a good deal of stock

in the open market.

M. E. Thomas, sales manager of Cobbs &
Mitchell, Inc., and the MKchell Brothers Com
pany, Cadillac, Mich., was in Chicago on busi-

ness. Mar. 20.

Charles T. Mitchell, manager of the Milcliell

Brothers Company, Cadillac, Mich., passed

flirough Chicago on Mar. 20 en route to Pasa-

dena, Cal., where his father and family are

spending the winter. Mr. Mitchell expects to be

absent from Cadillac about six weeks.

Henry Ballon, manager of Cobbs & Mitchell,

Inc., Cadillac, Mich., passed through Chicago

on Mar. 20 on his way home from an extended

trip to the Pacific coast, where he has been

for the past two months, and on which lour

he was accompanied by his wife.

.1. C. Knox, Cadillac, secretary of the Michi-

gan liardwood Manufacturers' Association, was a

Chicago visitor Mar. 20, engaged In work of

(he association.

Hakuwoou Uf.coiii" had a call on Mar. I'.i

from .lames Downs of Downs Brothers, hardwood

operators at Rochester, Ind.

Robert Allen of the Wlllson Brothers Lumber

Company. Pittsburgh. Pa., was In Chicago on

Mar. IS, engaged In selling West Virginia lianl

woods produci'd by Ills house.

X. A. (Jladdlng, vice-president and secretary

of the big saw manntaclurlng house, E. C. Atkins

& Co., Inc., IndlnnapollH, dropped Into Chicago

last Friday on one of his periodical visits to

the company's local agency. .Mr. Gladding Is

always welcomi'd In Chicago by n host of personal

friends and admlrem.

.1. .M. IJoltim has retired from his connection

with the W. 1'. Brown & Sons Lumber Company
of Louisville, Ky., and it is understood will enter

the hardwood lumber business at Chicago on his

own account at an early date.

G. V. Kerns of the Kerns-t'tley Lumber Com-
pany, Chicago, is on a southern trip in the lum-

ber producing sections.

It is announced that on May 1 the Herman
II. Heftier Lumber Company will close out its

'i'went.v-second street branch yard and consoli-

date it with its main plant on the north side.

Ralph JlcCracken. sales manager of (he Ken-

tucky Lumber Company, Ciucinuati. was a Chi-

cago visitor last week.

The quarters on the fourteenth floor of the

Great Xorthern hotel building, which about Apr.

1 will he occupied by the Lumbermen's Club

of Chica.go, are receiving the finishing touches

this week, and during the next two weeks the

furniture and fixtures will be ready for delivery

to the club rooms. Manager Roth of the Great

Xorthern hotel is co-operating heartily with the

otlicers of the club in fitting up remarkably

handsome, comfortable and convenient club

(luarters. The opening date of the new club has

not yet been decided upon, but it will be cele-

lirated with a suitable function.

NEW YORK

.lames P. Patteu, formerly up-state representa-

tive for the W. M. Ritter Lumiier Company, has

been appointed Metropolitan district representa-

tive by the company and will hereafter make his

headquarters in this city and solicit trade assisted

liy l.ewis G. Farnum.
T'ptcgrove & Beckwlth, Inc., the large

mahogany veneer house of this city, will erect

a three-stor.v warehouse for veneers at Stelnway

and RIker avenues. Long Island City.

W. L. Sykes of the Emporium Lumber Com-

pany. 1 Madison avenue, recently arrived here

from Porto Rico In company with ,lames P.

Lewis, a prominent pulp and paper manufai'lurer

of Beaver Falls, and widely known in the .\dlron-

dack seclion. Both gentlemen liad made the

trip In the Interest of pleasure, but their .tourney

had a sad ending Inasmuch as Mr. Lewis upon

arriving at Xcw Y'ork was taken severely III

with aente Indigestion and died at the Hotel

Belmont, Mr. Sykes was stricken with n heavy

cold and was ordered to go South by his pliysl-
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ciac. He will romaiu at Atlauta for several

weeks.

Walter Sharp m' Cluu-chill & Sims, large lum-

ber brokers uf l-iverpool. Eug.. arrived here dur-

ing the fortnight for his annual trip through the

American markets.

H. I'. Wilcox, the wealthy lumberman of Ham-
ilton, Out., Can., died suddenl.v on Mar. 14 at

the VanCortland licitel, in West Forty-ninth

street. Manhattan.

A. Shoaf has been appointed manager of the

New York sales office of the Hilton & Dodge
Lumber Company, headriuarters 17 Rattery place,

(o succeed liobert W. ISrownsoii. Mr. Shoaf was
previously connected with the U. 51. Bickford

Company and Robert R. Sizcr & Co., Inc., of

this city.

The Consolidated Lumber Company, headquar-

ters Brunswick, Ga., has opened a local sales

oflice at 32 Broadway. Manhattan, under tlie

management of H. C. Buck, Jr.

The Tunis-Cockey Lumber Company of Phila-

delphia announces the appointment of E. B.

Skinner, 10 Park place, as its representative in

the local market.

Schedules in bankruptcy of I. L. Cohen, doing

business as the Mott Haven I>umber Company.
One Hundred and- Seventy-fourth street and West
l'''arm.s road, Bronx, show liabilities of .fl21,12S,

of which $61,000 is secured, and nominal assets

of $72,070.

BUFFALO

The Buffalo Lumber Exchange has elected

Knowlton Mixer as president and A. W. Krein-

hcder as vice-president. J. S. Tyler continues to

nil the office of secretary. The exchange is

actively in evidence in connection with the hear-

ing to be held in W.ishington on Mar. 28 by the

Interstate Commerce Commission. The subject

to be discussed is the stop-over privilege on

railroad shipments of lumber, a matter of impor-

tance to the hardwood trade. The commission

experts have been here this month, calling on

hardwood dealers and other lumbermen interested

and have secured information to present at the

hearing.

.Joseph Metz, a prominent (ierman-American

citizen of this city, and for aliout twenty-five

years engaged in tlie planing-mili trade here, died

on Mar. IS. aged seventy-tour years. He was
head of the Joseph Metz & Sons Company, and

also a member of the C. M. B. A. and of Blessed

Trinity church. He is survived by a widow and

ten children.

The Standard Hardwood Lumber Company is

adding to its yard space, in line with prepara-

tions which have been going on for some time,

and when plans are completed about six and
one-half acres will be occupie<l.

P. M. Sullivan has returned from an eastern

trip and reports the hardwood trade as good at

the yard. Plain white oak in firsts and seconds

is very hard to find in good dry stock in this

market.

G. Elias is the hardwood representative upon

the new Unloading Committee of the Buffalo

Lumber Exchange, which has .iust been announced

and which includes some of the large receivers of

lumber by lake.

O. E. Yeager has been cultivating both export

and domestic trade in hardwoods recently, and
has been sending out fair stocks of elm, basswood
and birch for the foreign market.

Anthony Miller states that hardwood sales are

about up to the average. Onk continues to lead

in demand.

PHILADELPHIA

\\ iirks has received orders aggregating .$2,.'iO0,-

ono during ttie last two weeks. The largest of

these is for seventy locomotives for tile Atchison.

Topeka and Santa Ee Railroad.

The John J. Iteiily Liuuber ("iiipaiiy of I'iKs

ton, Pa., has been incorporaled with a capil;il

stock of li.'i.OOO.

The Southeastern Lumber Company. \A'ihning-

lon. Del., has been incorporated witli a capital

stock of .$1,000,000.

-Melivain's Lumber News for • Aiarch, is a.s

usual a welcome visitor, as it always contains

i>esides a full stock list for the convenience of its

customers, an opening article on some interest-

ing and instructive topic of the day. This num-
Iier has for its subject "Pioneer Kinanceers." and
dwells proudly upon Phlladi liJhi!i"s always
prompt response to tin? luilional call foi- niutncial

help.

The Woodclilf Lumber Company, Monterey,
'Cerin.. <iwned by J. Gibson ^Mcllvain & Co., and
to which J, Gibson McIIvain. Jr.. has just made
an extended visit, will soon be piling up lumber
for shipment. Tlie company is getting out a

splendid (juaiity of chestnut, plain and (piartered

oak and poplar. The car shortage and the in-

terruption to shipping by the bad w-eather are

the only troubles it had to contend with.

Arthur W. Kent, secretary and treasurer of

the J. S. Kent Company, reports a positive ad-

vance in trading during the last fortnight. Ship-

ping which has been much impeded during the

winter is constantly getting easier.

Frederick S. Uudcrhill of Wistar. Inderhill &
Nixon, has no complaint to make regarding

spring business. To secure the requisite stuff

is often a puzzle, but the selling is an easier

matter. He is optimistic as to a generous trad-

ing when the weather becomes more settled.

"William P. Shearer of Samuel II. Shearer &
Son. testifies to a prolific business. Since Jan.

1, it has proved the best in five years. Naturally

he is sanguine as to a favorable outlook.

PITTSBURGH

The Ohio Preserving l^'ompany. in which I'itts-

burgh capitalists are largely interested, has

bought a site of twenty-five acres at Orrville, O..

and will build a plant at once. The company
has a capital of .$l.jO,000 and will treat Pennsyl-

vania railroad ties and poles.

The Pittsburgh Hardwood Door Company ex-

pects to get into its new six-story warehouse
at Thirteenth and Pike streets early in April.

The building will have 64,000 feet net of floor

space.

James J. .Mead, president of the .Mead & Speer

I'ompauy, reports that the company's operation

.It Strange Creek, \V. Va., is cut out and that

it still has some 3,000,000 feet of lumber on

sticks. Most of this wMll be ready to ship

early this spring.

The American Fork & Hoe Company. Geneva.

<».. has paid farmers of that immediate vicinity

over $5,000 for ash timber this winter in addi-

tion to as much more for logging and hauling.

This has been the best winter for years lor

getting out fine hardwood stock in northeastern

Ohio, and the few remaining forests have been

sadly depleted.

U. D. Brown, a well-known hardwood man of

Elwood City, Pa., has recently connected himself

with the Hamilton Lumber Company.

BOSTON

The lumber yard at lOHI and 1021 Gray's

Ferry road has been purchased by Emil Guenther
from the Hindle Lumber Compan.v for a. nominal
consideration, subject to a $2,'i.ooo mortgage.

It is announced that the Baldwin I,ocomotive

Henry Bannon & Son, general manufacturers of

builders' finish, Worcester, purchased from A. F.

<;ilbert of that town and L. D. Gilbert of St.

I,ouis a factory building in Worcester now oc-

cupied by several manufacturing concerns. It

is one of the largest real estate transactions

that has taki'n place in Worcester for a long

time.

The Central Lumlii'r c% Supply Company of

New Bedford has been incorporated, witli $.jO,000

capital stock. The incorporating directors are
Zebina B. Davis, president : Samuel W. Beers,

treasurer, and Samuel W. Thorpe.
The Riddle-Robblns Company of Boston has

been incorporated, with a capital of $25,000.
Tile directors are William II. Riddle and Warren
t '. I>. Robbins.

BALTIMORE

A special meeting of the directors of the
National Lumber Exporters' Association has been
called for Mar. 20, at the oflice of Secretary

.1. McD. Price, in the Knickerbocki-r building

here, when the business which has accumulated
since the annual meeting in January will be

disposed of. It is probable that some matters

in connection with the work of Frank 'liftany,

the foreign representative of the association, will

receive consideration.

P.. E'. Wood, president, and G. L. Wood, gen-

eral manager of the R. E. Wood Lumber Com-
pany, are back at headquarters here after a

visit to the company's mills in Wesf Virginia

and other points. They confirm the reports of

otlier hardwood men that the heav.v rains have
interfered greatly with operations and that the

output of lumber has been largely curtailed

during the past winter. However, the outlook
is better and preparations are being made every-

where to resume work where this has not al-

I'l'ady been done.

The J. S. Walker Lumber Company of Devon,
Mingo county, W. Va., has filed a complaint with
the Interstate Commerce Commission at Wash-
ington against the Norfolk and Western Railway,
(liarging tiiat while the distance from Devon
and stations cast to Kenova, Cincinnati and
other points has been shortened some twenty-

four miles by the completion of tlie Big Sandy
division, the freight rates on lumber have not

been correspondingly reduced.

Some comment has been called forth in the

hardwood trade hero, especially among the ex-

I)orters. by the visit of Emil Seeker, appointed
on a special mission by the Department of Com-
merce and Labor to investigate the subject of

extending the markets for American lumber in

foreign countries. Mr. Seeker saw Secretary

J. McD. Price of the National Lumber Export-

ers' Association at the time, and secured infor-

mation from him as to what sources of infor-

mation he might go to in pursuance of his in-

(luir.v. He was directed to leading exporters whose
knowledge might be expected to prove a valu-

able guide.

COLUMBUS

J. Van R. Gardner, formerly Columbus repre-

sentative for the W. M. Hitter Lumber Company,
has opened a business of his own at 401 Colum-
bus Savings & Ti'ust building, where he will

handle all kinds of lumber.

A serious fire occurred recently at Lima, 0.,

which destroyed the plant of the J, R. Raude-

haugh Sash & Door Company, entailing a loss of

.$5,000. The lumber yard of J. R. Raudebaugh
was also destroyed. Considerable other property-

was burned. The plant will be rebuilt.

The Builders' and Traders' Exchange of Lima,

O.. has been incorporated liy lumbermen and
material men of that city, without capital. The
object of the organization is for the mutual bene-

fit of its members. Tlie incorporators are J. M.

Morgan, Laurens Hull. W. O. Dean, W. A. Smith,

H. D. Campbell and S. D. Sherrlck.

II. M. Hayward of the firm of M. A. Hayward
& Son says trade conditions are .satisfactory in

this territory with every indication of advances

in prices on hardwoods. Prices are strong in

every grade and variety. Hardwood flooring

stocks are not large and there will be a scarcity

before the season is over.
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One of the oldest lumber concerns in Columbua
passed into new bands when the Hildreth &
Martin Lumber Company which operated a mill

and yard on West State street was taken over

by Bowman F. Reinmund, Jr. The company is

a corporation with an authorized capital of

$100,000 of which $96,000 was issued. Mr.

Reinmund purchased all the stock, but the corpo-

rate name will be retained.

The New lioehr Company of Bucyrus, O., has

been incorporated with a capital of .$75,000 to

deal in lumber and building supplies. The incor-

porators are Benj. Meek. Alfred S. Lenthold,

Samuel Lenthold, E. O. Meek and Lloyd L. Meek.

The Reserve Lumber Company of Cleveland, O.,

has been incorporated with a capital of $15,000

to buy and sell lumber. The incorporators are

Walter S. Lister. E. E. Thomas. C. X. B^scus,

C. F. Schrod and A. C. Waid.
J. W. Mayhew of the W. M. Rltter Lumber

Company said : "Trade has been running along

steadily and the prospects for the future are

good. Prices are strong in every grade and
there is no tendency to cut quotations. The only

drag in the market at present is wide poplar, and
automobile factories are not buying much of

that. The factory trade has been strong and
the yard trade has been quiet. Dry stocks are

low."

The C. T. Nelson Company of Columbus has

filed papers with the secretary of state to incor-

porate with a capital stock of $150,000. The
concern, which manufactures columns, has been

operated as a partnership. C. T. Nelson has

been at the head of the concern.

C. C. Tount, formerly of Columbus, O., has

been elected vice-president of the Empire Lumber
Company of Vancouver Island. British Columbia.

A large tract of timber land at that place will

be developed.

CINCINNATI

The Bayou Land & Lumber Company, and the

Tensas River Lumber Company now occupy adja-

cent offices at 301-303 Neave building, Cincinnati.

with Cliff S. Walker In charge.

.Joseph Bolser, secretary of the Blackburn &
Bolser Company, wholesaler of lumber in the

Mercantile Library building, is secretary of the

Lumbermen's Club of Cincinnati. He is also

general manager of the entertainment committee

of the Hardwood Manufacturers' Associ.ition of

the United States. He is now making arrange-

ments for the April meeting of the Lumbermen's
Club, which will take place at the Business Men's

Club with the usual 6 :.30 o'clock dinner on

Monday, Apr. 1. The members will hear the

reporl-s of the nominating committees for the

year of 1912. headed by Cliff S. Walker, regular,

and B. F. Dulweber, Independent, who will report

tickets for the two bodies.

INDIANAPOLIS

A. A. Wilkinson of the Grcer-Wilklnson Lum-
ber Company, this city, and associates, have
effected a unification of the two telephone sys-

tems at Lebanon.
E. F. Harris has resigned as assistant sales

manager of the Parry Manufacturing Company,
to accept a similar position with the Henderson
Motor Sales Company.
The Dclphos Bending Company has been In-

corporated at Bluffton with an authorized cap-

ital stock of $25,000 and will manufacture bent-

wood. Those Interested In the company are

H. S. McLeod, Mary J. .Justus and H. .1. North.
A new company at J^juansport Is the M. I'".

Bllsh LumMer & Coal Company, which has been
organized by M. I". Bllgh, F. A. Walton and
M. J. Bllgh to conduct a general lumber and
coal liiislncss. The company has been Incor-

porated with an authorized capitalization of

$50,000.

The Bank Furniture Company, the Decco
Veneer Company and the National Flooring Com-
pany have taken space for permanent exhibits

with tlie Indianapolis Exhibit Company, which

acts as a down-town sales and exhibit room for

manufacturers.

W. W. Garrott, L. J. Garrott and A. McTvin-

sey have organized the Garrott-Kinsey Company
at I'rankfort, which has been incorporated with

an authorized capitalization of $8,000. The com-

pany will deal in logs and timber.

W. W. Knight of the Long-Knight Lumber
Company is secretary of the Shirley Radiator

Company, which is arranging to move its plant

from Shirley to Beech Grove. The company has

been given a sixteen acre tract and the pro-

ceeds from the sale of 107 building lots for the

location and erection of its new plant.

The Indiana State Railroad Commission has

concluded its hearing on the question of a new
schedule of log freight rates and has taken same
under advisement. The railroads are olfering

to accept a rate ranging from 4 cents a hundred

for a 5-mile haul or less, to 10 cents a hundred

for a 300-mile haul. Shippers are demanding
rates ranging from 2% cents to 9 cents, which

rates were in effect until they expired by limita-

tion some months ago.

MEMPHIS

A decree has been ordered by Chancellor lleis-

kell dissolving the receivership in the ca.se of

the E. Sondheimer Company, at Memphis, and
the directors of this firm have come into the

management of its afCairs again. This decree

was ordered in response to a petition tiled

with the court here, setting forth that the

E. Sondheimer Company had at no time b^en

insolvent and that the application for a receiver-

ship last September had been made only iu

order that the assets of the firm might b<.'

conserved for the benefit of both the stockhoklcrs

and the creditors. The petition also stated that

the receivership bad been removed in Illinois

Olid that a movement had already been begun,

Icoking to the discharge of the receiver iu Louis-

iana. It was also made clear in the petition

that the stockholders of the firm nad made ar-

rangements with the principal creditors for an
extension of the obligations. The plants of the

firm were operated throughout the period of re-

cciversliip. and Rudolph Sondheimer is autliority

for the statement that business will be con-

ducted under the management of himself and
Max Sondheimer just as it was before the re-

ceivership was inaugurated.

The latest change in hardwood lumber circles

here has been the withdrawal of E. E. Taenzer
from the Darnell-Taenzer Lumber Company and
the formation liy him of E. E. Taenzer & Co.

Tlie now company will engage in the wholesale

handling of hardwood lumber for both the do-

mestic and foreign -trade. Mr. Taenzer was a

member of the Darnell-Taenzer Lumber Com-
pany from Apr. 1, 1907, until a few days ago.

The Darnell-Taenzer Lumber Company was in

effect a consolidation of E. E. Taenzer & Co.,

Inc., and I. M. Darnell & Sons Company. Mr.

'laenzcr is well known 1o the hardwood trade

of the entire country and has had perhaps as

wide an experience In the hardwood business

as any lumberman in this section. He has a

host of friends in the hardwood lumber business

here who are hopeful that he will meet with
much success In his new venture.

The weather outlook Is a little more favorable

at the moment. However, It Is still impossible

lo do any work In the woods, and It probably
will be some time before this can be resumed
on account of the enormous amount of water in

and on top of tlie soil. It is coueeded by some
members of tlie trade here that there Is going to

be no tlml)er available for quite a while, ex-

cept that which has already been prepared

for delivery to this and other centers.

The Mississippi and its tributaries are high

enough to make it possible to bring out timber

wliieh could not otherwise be reached and it is

anticipated that there may be some relief on this

account. The Mississippi is already above the

danger stage here, which means high water In all

of its tributaries, and it is believed that this

will make it possible to float out timber which
could not have been secured by any other

means.

.1. W. Dickson, president of the Valley Log
Loading Company, is authority for the statement

that there is about as much timber on the

Yazoo & Mississippi Valley road ready for deliv-

ery to firms at Memphis and elsewhere as at this

time last year. In connection with the move-

ment of timber to Memphis on that line, he

has given out a statement, showing that the

amount loaded for the year ending Mar. 1 was
1C,C5G cars compared with 10,812 last year and
8.998 for the twelve months ending Mar. 1, 1910.

This statement shows that receipts during Feb-

ruary were only 971 cars compared with 1,180

in January, 1912, and 1,229 in December, 1911.

'the amount of timber represented by the fore-

going receipts for the year ending Mar. 1 was
between forty-five and fifty million feet.

The Cremer Lumber Company is making ar-

rangements to establish a large mill at Crossett,

.\rk. The plant is to consist of a saw and
planing mill and a box factory. It is announced
Ih.-it it will be operated both night and day,

and that the annual output will be something

liUe thirty to forty million feet. The company
has extensive timber land holdings in the Oua-
chita and Saline river valle.ys from which it

will secure the necessary timber.

The Fletcher Lumber & Stave Company has

practically completed its plant at Pine Bluff.

Ark., and has already begun cutting timber from
the lands recently acquired from the Sawyer
& Austin Lumber Company, near that point.

W. M. McDonough of Ripley, Miss., has se-

cured the necessary machinery for' a stave plant

with a daily capacity of 10,000 feet at Leola,

.^rU. This will he placed in operation as soon

fs the machinery can be installed.

NASHVILLE

The cats and kittens of this city had expected

to hold a concatenation of the local Hoo-Hoo
Mar. IG, but many members of the tribe were
out of the city on business, consequently the

gathering had to be postponed.

The creditors of the Standard Box Company of

Nashville, against which concern involuntary

proceedings in bankruptcy were filed recently,

held a meeting last week with Referee in Bank-
ruptcy Loe Brock, and Hugh Turner was ap-

pointed trustee. It was agreed to continue the

business under his direction.

The following ofllcer.5 imd directors were
recently elected by the Nashville Lumbermen's
Club ; Hamilton Love, president ; C. M. Mor-
fnrd. vice-president ; Cecil Ewing, secretary

:

T. R. LeSueur, treasurer ; William Farrls, T. A.

Washington, M. C. Ewing, Henderson Baker and
C. L. McConnell, directors. The club proposes

an active career during the coming year. Includ-

ing a number of addresses on timely lumber
topics by experts in their respective special lines.

During the Southern Commercial Congress
wliich will be held in Nashville early in April, a

coiiforence <in forestry will be lield. It is expected

that Chief Forester H. S. Graves will be present.

The hospitalities of the occasion will be extended
to all visiting lumbermen, and invitations will be

Bcnt to the presidents of lumber organizations as

well as to others lu'omlnentiy connected with
the trade.

The Plnneo & Daniels Wheel Company of

lluniskle, Ky.. will consolidate with the Caraway
M:inui'.ii lining Company, recently organized here

With $100,000 capital.

The II. II. mil Lumber Company of Falkvllle.
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Ala., has purchased the Cathcart property In

Decatur. Ala., and it is reported that it will

move its entire lumber plant to this place in the

near future. The company has also purchased
several steamboats which it will use on the river

in handling logs and lumber.
Wilson & Powell, Johnson City. Tenn.. have

been incorporated with a capital stock of $40,000
and will do a lumber and stave business. The
company has already purchased $13,000 worth
of timber and is seeking 20,000 cords of stave
timber.

LOUISVILLE

The most important legislation, from a general

standpoint, passed at the recent session of the

Kentucky law-makers was that creating a state

board of forestry of sis members, and providing
for the appointment of a practical forester. The
board is to work along the lines of encouraging
reforestation and the prevention of forest fires.

It will have $15,000 a year for its support, and
if it is found during the next two years that
the work has been effective, it is likely that its

scope will be increased.

The Basil E. Kenney Lumber Company will

be incorporated at Frankfort, Ky., with $25,000
capital stock, in the near future. It will operate
the sawmill which Mr. Kenney recently purchased
from Congleton Drothers. Members of the W. P.

Brown & Sons Lumber Company of Louisville

have purchased an interest in it.

The new sawmill of the Norman Lumber & Box
Company at Holly Ridge, La., is about ready to

start operations. Barry Norman, vice-president

of the company, has been spending much time in

Louisiana getting things ready for work, and
reports that prospects are good.

Log buying has commenced in this territory,

river logs being brought together at a few points

and sold to the highest bidders. Owing to the

hard winter comparatively little timber w.is cut,

and the supply of logs is less than it has been.

This has tended to increase quotations, although
at the same time fewer mills have been operating.

Thus the demand has been slow.

Lumbermen interested in the institution of a
s.vstem by the Interstate Commerce Commission
whereby railroad weights will be checked and
inspected have been making some investigations

of the tare weights of cars. A local lumber con-

cern reported that its traffic manager had dis-

covered some wide variations in weights, errors

running from 500 to 3,000 pounds. The usual
cause of mistakes of this kind was failure to

correct the weight after repairs had been made
on a car.

The Gulf Red Cedar Company, which has been
operating in southern Kentucky and middle Ten-
nessee for several years, reports that it will be

compelled to withdraw from that section owing
to the fact that cedar has been practically

exhausted.

The movement of traffic from central territory

into the Southeast will be greatly facilitated

when the bridges now projected' for the Ohio
river are completed. The Kentucky & Indiana
Terminal Railroad Company is building a $2,000.-

000 bridge over the Ohio river here, and the
Pennsylvania will build another to take the
place of its present old structure. The Louisville

& Nashville, and the Burlington will join in

erecting a bridge at Metropolis. III., to connect
several northern and southern lines, and a ter-

minal company is being organized at Owensboro,
Ky., for the purpose of building a bridge.

The Booker-Cecil Company is getting its yard
at Fulton and Clay streets into good shape, and
will shortly have a switch constructed.

Sawmills in Louisville which have been shut
down because of cold weather are starting up
again. The prospects are that they will run
steadily for several months, at least. Among
those whose mills are now running are the
Louisville Point Lumber Company and the
Edward L. Davis Lumber Company.

ST. LOUIS

The Gideon-Anderson Lumber & Mercantile
Company of Gideon, Mo., has purchased of the
Allison Land & Lumber Company a single band
mill located at Cardwell, Mo., and is moving the
plant to Gideon. The company already operates
two sawmills, a planer, a stave plant and a
handle factory.

The traffic committee of the Lumbermen's
Exchange is trying to secure a reduction on the
lumber freight rate to Kansas City from St. Louis.

The committee wants the 11 Vj cent rate now in

force reduced to S cents. The latter was the rate

prior to Jan. 15 last year. A maximum switching
rate of $5 a car to any point within the city is

also wanted.

Mrs. Thomas W. Fry, wife of Thomas W. Fry
of the Charles F. Luehrmann Hardwood Lumber
Company, died at her residence in St. Louis on
Mar. 12. She had been ill for several months,
but her death was unexpected. Heart failure

was the immediate cause of her death. Her hus-

band and three small children survive her.

MILWAUKEE

The Boston Table Manufacturing Company of

Wauwatosa, has been declared bankrupt.
The mild weather is causing logging camps in

various sections of the northern lumber country
to break up. The weather in November and
December was unfavorable, but conditions were
ideal during January, February and March and
the season is regarded as successful.

The Barker & Stewart Lumber Company of

Wausau has completed its logging operations

and now has about 15,000,000 feet of logs to

move to Wausau from Glandon.

The Wisconsin Seating Company has completed

its new veneer mill at New London, and has
consolidated it w'ith the branch veneer plant at

Port Washington. Equipment from the Port
Washington plant is being shipped to New
London.
The new bobbin and spindle department of

Andrew Kaul, Jr., & Co. at Merrill has been

placed in operation. The company erected a

new hub mill at Alerrill some months ago. Birch

is being used almost entirely by the company.
The Marinette Wood Novelty Company has

been incorported at Marinette w'ith a capital

stock of $5,000 by Curtis Merryman and E. C.

Eastman of Marinette, F. D. Hanna of Fort
Wayne. Ind., and L. B. Lesh of Chicago. The
plant of the Marinette Wood-Working Company
was purchased at a mortgage sale for $12,485

and will be operated, with George W. Price as
manager.
The J. M. Kuebler Company of Wausau has

been incorporated with a capital stock of $60,000
to take over the plant of the Werheim Wood-
Working Company, which has been idle for more
than a year.

The Beaver Dam Pattern & Model Works has
been organized at Beaver Dam by George Ham-
mer and others. Quarters have been opened in

the Ordway building, and the manufacture of

wooden patterns and models will be taken up.

The B. Heinemanu Lumber Company of

Antigo and Wausau has leased the sawmill of the
Alexander Stewart Lumber Company at Wausau.
The company is said to have timber enough to

keep the mill busy for fourteen years. It is

probable that several wood-working departments
will be added to the sawmill.

The Hardwood Products Company of Neenah
will soon start the erection of a large warehouse.
The building will be used for the storage of raw
material.

DETROIT

The taking of proofs in the government suit

against Michigan lumber dealers charged with
violating the Sherman anti-trust law will be
started in Detroit about the first week in April.

Attorney Frank Watson, specially engaged by
the government to assist in the prosecution,

has agreed not to take up the case until that

time, as Attorney Charles D. Joslyn, represent-

ing the lumber dealers, wishes to make an ex-

tended southern trip.

Hardwood dealers in this city have been se-

riously affected by the freight blockades exist-

ing on railroads entering Detroit, and have had
to fight for every consignment of lumber re-

ceived during the past six weeks. E. W. Leech,

large dealer in hardwoods, relates one incident

which illustrates the troubles dealers have had.

A carload of hardwood lumber consigned to Mr.
Leech arrived in the Wabash railroad yards in

Detroit on Feb. 7. Mr. Leech was particularly

anxious to have the car delivered at once, but It

was not until a month later that the railroad

finally delivered the car at the Leech yards. It

took a month to send the car a distance of a

little over two miles. J. M. Clifford, another

big dealer in hardwoods, told the Recokd cor-

respondent that he has hardwood stock en route,

from which he has not heard since January.

Warmer weather, however, has relieved the

freight congestion considerable and lumber con-

signments are beginning to arrive with more
regularity.

' itjOTK^SmiJS^JTOiOiWStWiTO^lSMi^

CHICAGO NEW YORK

Local hardwood sales conditions during the

last fortnight are not of remarkable importance

in volume, but there is such a mass of increased

inquiries as would indicate that there is a won-
derfully large amount of local business in im-

mediate prospect. Some dealers report having

had a very fair trade, and others say their

actual orders have been moderate, but they are

figuring on more business than they have had
presented to them for many months. Everyone

is optimistic over not only present conditions,

but the immediate outlook, and the only thing

that will militate against an unusually large

early spring trade in this market is the paucity

of stock in first hands. Tlie Chicago hardwood
situation certainly looks very promising at the

present writing.

The hardwood market at New York shows that

stock is not overplentiful with but few excep-

tions, while conditions reported from mill points

show less than normal supply. The better

weather conditions which have prevailed in the

past fortnight have given a stimulus to trade,

and the outlook is bright for a very fair spring

business. The local manufacturing trade must
make substantial purchases to meet their require-

ments, and the same will in turn apply largely

to yard buyers. Prices are firm throughout the

market, especially on good-grade lumber.

BUFFALO

The local hardwood trade has been growing
more active with the advent of favorable weather.
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and a fair amount ot activity is prevailing at

the various yards. Most dealers expect a fair

business in comparison with last year's records,

and they are not inclined to the opinion that

politics will cause much interruption. Prices

of all kinds ot lumber hold firm.

There is a better demand for oak than for any

other stock. Dry oak is hard to find, much of

the lumber offering being too green for present

use. Birch, maple, chestnut and ash are in fair

demand, while elm and basswood are firmer than

a short time ago and more active. In the lower

grades of most hardwoods there is a general

scarcity of stock and this has occasioned some

declination of orders and a good deal of strength

to prices

PHILADELPHIA

The local hardwood situation has been well

maintained and prices are holding firm. It is

evident that stocks are short in all high-grade

woods, and the call for low-grade lumber has

increased beyond possible supply. Although

there has been no notable movement of hard-

woods during the first quarter of 1912, the

volume of trading has exceeded expectations

considering the continued adverse weather.

Wholesale; consumers are buying cautiously,

and boxmcn are seeking desirable woods in the

hardwood camps now that softwood prices are

scaring. Building work, although slightly be-

Idw last year's figures, is beginning to show-

more life with the arrival of seasonable weather.

It is conceded from a reasonal)le standpoint, that

the spring has opened favorably for a moderately

aggressive trading. The outlook is encouraging

and good business may be consistently looked

for.

Ing the markets, therefore, have not assumed

extensive proportions, and the climatic condi-

tions have also interfered more or less with

the demand. On the other hand yards, which

had been holding off, have found themselves im-

pelled to make provisions for larger stocks in

order to be in a position to take care of the

growing wants ot their customers. Therefore

at times there has been a decidedly active iu-

(lUiry. Dealers have gone in search ot stocks,

and all have come back with the information

that dry lumber is scarce, and that the trend

of prices is upward. Any holder ot supplies

ready for the market can get liberal returns,

and the inciulry is certain to become still more

active in the near future.

Oak is perhaps the strongest wood on the list

just now. The relative scarcity, of course, has

tended to make calls more urgent, hence quota-

tions have gone up. The range of poplar prices

is about the same, with some slight modifica-

tions In the list. Stocks in hand are not ex-

tensive, even low-grade lumber being taken up

as fast as it reaches the market. Only the extra

wide lumber still halts and caunot be placed on

a basis of values which manufacturers feel they

should realize. Ash, beech and olher woods are

in increasing request.

The export business is satisfactory in most re-

spects, although the coal strike abroad inter-

feres with the demand, and is looked upon as

perhaps the main cause for the advance in ocean

freight rates.

PITTSBURGH

The hardwood market has not exhibited such

a degree of firmness for several years as at pres-

ent, and with spring building about to commence

there Is every reason to believe tliat the trade

will be a profitable one for the man who has

lumber to sell. There is no trouble in getting

good prices for almost everything in hardwood

lumber. It Is simply a question of finding dry

stock at the mills and ot getting cars to move it

out promptly. Yards are very low in stock, as

also are the country mills. Furniture and imple-

ment concerns arc taking all the dry stock they

can get and requisitions from railroads are fairly

satisfactory. The eastern trade is better in gen-

eral than throughout tliis section.

BOSTON

MenilH-rs of the hardwood luiiilpii 1 laiie >iieak

cheerfully of the state of business this week.

Even the demand for quartered oak, for so

long more or less discouraging, has shown Im-

provement. An interest is being shown in plain

oak, and prices arc well maintained. There has

been some call recently from automobile manu-

facturers for white ash and resulting sales have

been at firm prices. Orders have been obtained

without much difficulty for poplar selects and

No. 1 common. The Interest In red gum Is grad-

ually Increasing.

BALTIMORE

grades are plentiful at prices that are low and

acceptable to box makers.

Black Atnerican walnut is in good call for the

wholesale foreign market. Oak boards, red gum
boards, white, wide and thick chestnut are also

in good demand for the foreign market.

Cypress is scarce in some of the low building

grades, and the prices obtained arc fair. Heavy
or tub cypress is scarce and hard to get. Good

prices prevail for medium grades of cypress for

building purposes.

{ INDIANAPOLIS

While the hardwood trade is opening slowly,

it is nevertheless showing encouraging progress,

and a good season is expected. Prices, thus tar,

have not assumed an upward tendency, and busi-

ness will have to become considerably more brisk

than it is now to bring about higher prices.

Indications are that there will be a record

breaking trade this year in hardwoods tor in

terlor finish. There will be more large building

in Indiana this year than tor many years. A
fair trade is also anticipated from vehicle and

uutoiiiobile concerns.

COLUMBUS

Improved weatlier conditions which appeared

about the middle of March caused an increased

activity in the hardwood trade in Columbus and

central Ohio. Dealers and factories came into

the market with a better demand, and the volume

of business increased considerably. Concerns

making implements and vehicles have bought

heavily, and in many other lines there has been

good buying. Uetailers have not been placing

heavy orders recently, but that is due to the

fact that they had stocked up well earlier In the

season. Indications are bright for active building

operations Just as soon as the weather will

I)ermit. Prices have ruled firm and the move-

ment of the lower grades has been exceptionally

good. As a result there is a tendency to advance

quotations in the lower grades. Firmness char-

acterizes every part of the market.

CINCINNATI

The weather during the past two weeks has

been lacking too much In steadiness for the

hnrdwowl movement to attain impressive pro-

portion!*. Mills have found it Imposwible to

carry on niieratlons with the logs water soaked,

and there could be little hauling with the roads

axle deep In mud. Throughout the lumbering

sections practically the same conditions prevail

and thi' manufacturers have had to contend with

formidable dlfflcultles. .Stocks of lumlxr rcach-

NASHVILLE

('oniiiiii.'d \y.\<\ weather causi'd an absence of

special features on the Nashville market during

the early part ot the past fortnight. However,

far more favorable weather conditicms are now
prevailing in this section, which is expected to

boom business. Tliere is an increased activity

among the mills, many ot which were closed

down during the severe weather. There have

been additional heavy receipts of logs recently

of which poplar, oak. chestnut, ash and other

hardwoods constituted the major portion. There

is a continued scarcity ot good, dry, hardwood

stocks. Kail roads and consuming factories are

looking the south over for the kind of stock

they need both for immediate use and future

shipments. The consuming factories are showing

more of a disposition to buy low-grade stock than

formerly. Plain white oak continues to lead in

demand, ash. gum, hickory and poplar are also

in good request. There has been soini> improve-

ment in the quartered oak situation. Prices con-

tinue steady with an upward tendency. Foreign

buyers are placing some good orders, and some

shipments have been made.

LOUISVILLE
J

Improved weaiber i onditions have supplied the

missing factor needed to make business in this

market good. Trade is now about all that could

be desired, and shipments are heavy. The de-

mand is holding up well, and the first quarter

will be ime of the best in several years. The

THREE STATES LUMBER CO.
Manufacturers el

SOUTHERN HARDWOODS
Cottonwood and Red Cum

SPECIALTIES

Main Ollice, MemphU, Tenn.

Checking

Splitting

^•Rottinglit uicd

During the last few days a ebunge for the

Ijetfer has been noted In the local market.

Weather conditions have become more propitious,

thus fnellltating outside work.

The denmnd for oak hoards from the consumers

has been vi'iy good. The prini-lpal sales, how-

ever, have been for common and better stock.

Highly figured quartered oak Is being called for

In gomi widths. Mahogany iuinlM'r for furniture

manufacturers Is In fair reqtiest. Birch, red

gum, hickory and chi'stnut are In good demand.

Thin widi' poplar Is ncllve. The common and

better grades are slow just nl present. Low

Prevented by LORAC
wh.ch St tr.ning cost protects Logs, Lumber and

Dimension Stock against wcatlicr and time. A BOY
CAN DO THE WORK.
T. B. ALLKN .V CO., tialvoirton, T«xM, tnj

"Plonio ttlilp u» Bt iince two h»rr«U l.ori»r. Wo rvrs very luurn

I'lf^MiKl Willi th* r«iiiU (ibtaiin-'1 ty M«inir (li'«

guarantee-
No SaiiJoiiion. No Pay.

Your vridut tn he. final.
TRY LORAC NOW

WniTC US FOH FULL PARTICULARS.

THE GEORGE HENKE CO., 62 Beekman St., N. Y.
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MANUFACTURERS OF WASHING MACHINES,

LADDERS, LAWN SWINGS AND CHURNS

will be accorded every assistance and
free sites for the establishment of plants

on the banks of the Ohio River.

We offer a profusion of high-class raw
material, electric light, heat and power
at a minimum of cost. Labor troubles
unknown.

The saving in rental and the fact that

you can be established with a growing
community, with every logical, natural
reason for a remarkable development,
should be sufficient inducement for you
to write Roy N. Adams, secretary, The
Commercial Club, Mound City, Illinois.

Get Our Advice First
As to the Best Location for Your Business.

—

Along the 10.000 miles of the Southern Railway,
Mobile & Ohio R. R,, Georgia Southern & Florida
Ry., and Virginia & Southwestern Ry. lines are
many desirable vacant factory buildings suitable
for nearly any kind of manufacturing enterprise;
there are towns and cities wishing new business
houses; there are undeveloped resources, as tim-
ber tracts, waterpower, and minerals. But great-
est of all are the wonderful agricultural possi-
bilities which are everywhere apparent. The
Southeast Has Locations for Every Kind of Farm-
ing.—Cut -over tracts from $5 an acre upward

;

run-down lands, which by scientific cultivation
are made very valuable, from $10 an acre up.
The most improved, highly cultivated lands, with
modern buildings, from $30 to $50 an acre. It
is an open winter country—its summers are en-
joyable. There are good schools, churches, roads,
rural delivery, and all other advantages. The
Southern Railway and associated lines will help
you find the location you desire. Our several
publications, free on application, give full infor-
mation. M. V. RICHARDS, Land and Industrial
Agent, Southern Railway, Room, 1367, Wash-
ington, D. C.

JUST OUT
A Great Book

—FOR—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds." by T. S. McGrath, ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Price. $3.00: by Mall. $3.25 .

Craigf-Wayne Company
38 Snth DearlwrB St.. CHICAGO. ILL.

IN STOCK
READY FOR SHIPMENT
THE FOLLOWING:
CLEAR WHITE OAK SQUARES.

7.000 pieces 2".\2"—35"
7,200 pieces 2"x3"—15"

60.000 pieces I'xl"—18"

30,000 pieces l"xl"—22 "

20,000 pieces l"xl"—12"

100,000 ft. No. 2 Common and Sound
Wormy Chestnut

WHITE OAK TIES
12,000 7"x8"—8' 6' Sawed
3,000 8' 6" Standard Hewn

Write us for prices.

Bluestone Land & Lumber Co.
RIDGWAY, PA.

iiiil is wiili'ly (Ustriliiiteri. altlioiigli plain i>:ili ami
Iinpiar still lead in demand. Quarlei-ed oak is slimv-

iiiK impruvfinpnt. but is still sluggish, with prices
nol niucli improved. Ash is selling well, as also
are cotronwood and gum. Chestnut is scarce, and
those who have thick chestnut in the upper
grades are able to get a premium price for it.

The outlook is for continued good business, as
most consumers are busy. Uailroads are buying
fairly well and the general situation is propitio\is.

ST. LOUIS3
Increased strength is being shown here in the

hardwood lumber situation. This is caused by
the demand which is growing, and because of

continued rains in the hardVood producing terri-

loi-y in the South, which continue to hamper
logging operations. While manufacturing opera-
tions aie handicapped, the demand is growing
lapidly, and there is an active request for every
Item on the hardwood list. Most of the lower
grades are scarce. Low-grade cottonwood and
gum are much in demand.

There is an active demand for plaiu red oak,

No. 1 and No. 2 common being in especially

strong request. There is a moderate call for

plain white oak, but quartered white oak is still

a trifle slow in demand. There is a fairly good
movement in inch and thicker ash, but it is not
brisk. Poplar does not show up so well. How-
ever, the lower grades of this stock are in better

demand.
The local demand for cypress has been retarded

by the had weather, but there is a fair business

being done in the yard stock line. However,
orders coming in are for small quantities and
call for quick shipment. Prices are steady and
the outlook is good for a strong market, as soon

as the weather moderates.

There is a fair volume of business reported

by the local sash and door jobbers in spite of

the severe weather, and a brisk demand is

expected as soon as the weather becomes more
favorable.

MILWAUKEE

Now that the backbone of the winter is broken

and spring-like weather prevails, the hardwood
lumber business seems to be taking on new life.

The trafDc situation is clearing up and lumber
is again moving freely. Probably one of the

brightest features of the local situation is the

fact that retailers all over the state are begin-

ning to place orders for spring stocks. Manufac-
turers are in the market for more stocks than
they were two weeks ago. Plans have been

made for the erection of more large buildings in

this city this spring than at any time in recent

years, and lumbermen believe that business will

make new records. Reports from the northern

mills indicate that there are few lines of desir-

able hardwood in which a shortage may not be

expected. Local jobbers say that stocks on hand
are exceptionally light.

Birch stocks are particularly low, it being

almost impossible to secure good upper grades at

this time. Maple is in brisk demand, and the

slight surplus stocks in this line reported from
some quarters will undoubtedly be absorbed. The
demand for quartered and plain oak, is strong.

Basswood is moving well, even in lower grades,

as a result of the good demand from the box
factories.

MINNEAPOLIS

There has been practicall.v no change in the

situation during the last two weeks. Business

has not opened up on account of the continued

cold weather, and factories are buying only in a

moderate way. Birch, oak and low-grade hard-

woods are firm in price, while the higher grades

of basswood are slow of sale. Man\ifacturers in

lines allied to the hardwood industry are not
optimistic as to the outlook and. while not ex-
pecting panicky conditions, do not look for any-
thing like a heavy trade.

DETROIT

Trade has been quite active in the Detroit
hardwood market within the past few days or
since the advent of more favorable weather.
Stocks are moving more freely and prices have
strengthened all along the line. There has been
an especially strong demand for white ash and
walnut, while there has been a considerable de-

mand for hard maple. Because of the scarcity
of dry stocks in white ash and hard maple,
prices on these woods are due for a sharp in-

crease within the next sixty days. The flooring

trade has been rather quiet, although manufac-
turers of hardwood flooring declare the outlook
is favorable for a very busy season. Dealers who
have dry stocks on hand at the present time will

have no trouble disposing of them at very favor-
able prices.

LIVERPOOL

Business in the whole country has been much
disorganized by the complete lookout of the
colliers, t'ntil this is settled business will con-

tinue on a very limited scale. In fact if the
strike is long continued many leading factories

will be forced to close down. Already the rail-

way companies have announced reduced train

services, but there is some hope that a satis-

factory solution will soon be arrived at.

In mahogany, business has taken a ver.v firm

tone during the past week, especially among the

cheaper classes. The view" has long been held

that some of the cheaper mahogany, such as the

tiaboon shipments, is priced far too long in

comparison with other competing woods. The
valuable i)roperties of Gaboon mahogany are be-

ing realized and it is expected that the near

future will see a large and increasing demand
with enhanced valties.

American hardwoods have arrived more freely

during the past fortnight, and have provided a

much needed relief to a position which was
quickly becoming intolerable. In fact if some
shipments of hickory and ash had not arrived

quickly, this market would have been absolutely

bai-e of stock. Xatxirall.^- under these circum-

stances, shippers have reaped good prices. Ash
prime stock finds good prices, but as previously

reported, serious difHculty is found with parcels

containing ten to fifteen per cent of No. 1 com-
mon. No. 1 common ash is also firm, though
there is some stock on hand which does not find

very ready sale at current prices. Ash, 3 Inches

and up in all grades, is always well received, and
any offers shippers may give will always be

snapped up quickly.

Wagon oak planks are also scarce. The few
shipments landing have been readily sold at ad-

vanced prices. Several large orders have also

been placed tor dimension oak, and numerous in-

quiries have been put forward which have still

to be settled. If the labor diflSculty could be

removed, the timber market here would be en-

joying a very profitable boom.

OLASaOW

"rhe timber trade in common with others, is

suffering severely from the coal strike which has

been going on for some time. Nothing can be

taken from the docks or yards except by horse

and lorry, and as Glasgow is a large distributing

center, the trade is very much handicapped.

Unless the strike is settled soon, business will

be at an end for the time being. The railway

companies are refusing everything except perish-

able goods. They will not even take delivery of

their own oak planks for wagon and carriage

building, which are now on the quay.
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WHY?
TXT HY DO more than 320 of the most prominent and successful lumber manufac-
^"

turers exchange nearly $26,000,000 of indemnity against fire loss at

Manufacturing
Lumbermen's
Underwriters

BECAUSE!
BECAUSE it is the oldest and strongest inter-insurance association among lumber-

men, being now in its fourteenth year.

BECAUSE $728,910.41 cash savings have been returned to members.

BECAUSE $756,787.21 cash surplus, owned entirely by the members, has been accu-

mulated.

BECAUSE $2,012,427.96 has been paid in losses under prompt and equitable adjust-

ments without resort to quibbling or technical controversy.

BECAUSE it was the first to settle lumber losses on a market value basis.

BECAUSE the regular, frequent and thorough inspections given the plants of all

members help them to prevent fires, thus materially reducing both the

fire waste and the cost of indemnity.

FOR FULL PARTICULARS ADDRESS

,,, , ^ ,
,. Harry Rankin (^ Co.

Western Representative -^

HARRY B. CLARK, Attorney in Fact.

Portland, Ore. KANSAS CITY, MO.
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Advertisers* Directory

NORTHERN HARDWOODS.

American Lumber & Mfg. Co IS

Arpin Hardwood Lumber Co 66

ReecherA Barr 17

Bradley. Edward C 13
Buffalo Hardwood Lumber Co 67

Coale, Tl^os. E.. Lumber Compans'.. 17
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Conasauga Lumber Co 13
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Craig. W. P.. Lumber Co 18
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Felger Lumber <t Timber Company. 62
Flanner-Steger Land <St Lumber Co.
Forman Company. Thomas 62
Fullerton-Powell Hardwood Lumber
Company 2

Goodyear. C. A.. Lumber Co 66

Hadentine Lumber Company 17
Hanson-Turner Company 60
Heyser. W. E. Lumber Co 12
Holyoke, Chas 19
Howard & Barber Lumber Co 13
Hyde Lumber Company 19

Jones Hardwood Company 19

Kent. J. S.. Company 17
Klann. E. H 55
Kneeland-Bigelow Company, The 3
Eonzen. Stumpf & Schafer Lumber
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Litchfield. William E 19
Long-Knight Lumber Company
Luyra-Foster Lumber Company 5

Maisey & Dion 5
Mcllvain, J. Gibson. <t Co 2
McClure. George 1 66
McLean. Hugh. Lumber Co 67
McParland Hardwood Lumber Co 55
Miller, Anthony 67
Mitchell Bros. Company 3
Monarch Lumber Company
MowbrajA Robinson 14

Palmer A Parker Co 18
Parry. Chas. K. 4 Co 17
Peale-Coryell Lumber Com pany 19
Peitch, F. T.. Lumber Company 64
Perrine-Armstrong Company 63

Sailing-Hanson Company 66
Salmon, Hamilton H. & Co 19
Sawyer-Goodman Company.,.. 66
Schofield Bros 17
Schultz, HoUoway <t Co 4
Smith, FredD 55
Standard Hardwood Lumber Co 67
Stearns Salt & Lumber Company... 8
Stephenson. L. Company, The 62
Stewart!. N. & Brother 67
Stimson. J. V.. & Co 63
Sullivan. T. & Co 67
Summit Lumber Co 17
Swift. C. H. & Sons 19

Tegge Lumber Co
Tomb Lumber Co 17

Vetter Flank W 67
Vinkc. J. & J 5
VonPlatem LomberOo 62

Webster Lumber Co.. George 19

White. Wm. H. Co 68
Wiggin, H.D 18
Willson Bros. Lumber Company 18
Wisconsin Land 4 Lumber Oo 62
Wistar. Underbill & Nixon 17

Wolf-Lockwood Lumber Ctmpaay. .

.

62

Wood-Mosaic Company 18

Yeager, Orson E 67

Young, W. D. ACo 3

Young 4 Cutsinger

SOUTHERN HARDWOODS.

Althauser-Webster-Weaver Lumber
Company 65

American Lumber & Mfg. Co 18

Anderson-TuUy Company 9

Atlantic Lumber Company 1

Bennett & Witte 14

Berthold & Jennines Lumber Co. . .

.

Bluestone Land & Lumber Co

—
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Booker-Cecil Company 16

Bradley. Edward C 13
Brown. C. S 15

Brown. W. P.. & Sons Lumber Co... 16

Buffalo Hardwood Lumber Co 67

Carrier Lumber & Mfg. Co 20

Carrier. U. A 13

Clearfield Lumber Co
Coale. Thos. E.. Lumber Company. .

.

17

Conasauga Lumber Co 13

Connelly Hardwood Lumber Co 64

Crane. W. B. & Co 55

Creith. H. C. & Co 2

Darling. Chas. E. & Co 55
Davidson. Hicks & Greene Co 7

Davis. Edward L.. Lumber Company 16

Dem»sey. W. W 14

Domiestic Lumber Company 63
Duhlmeier Brothers 13

Dulweber. Th« John, Company 13

EliasCA Bro 67

Estabrook-Skeele Lumber Co 5
EwingA GilUland 7

Faust Bros. Lumber Co 20

Felger Lumber & Timber Company.

.

62

Flanner-Steger Land & Lumber Co.
Fullerton-Powell Hardwood Lumber
Company 2

Oaretson-Greason Lumber Co 64
Gilchrist Fordney Company 65
Green River Lumber Company

Hadentine Lumber Company 17
Harris Manufacturing Company (4
Hewit. D. E.. Lumber Company 15
Heyser. W. E.. Lumber Company... 12
Himmelberger-Harrison Lumber Co.
Hitt. H. H.. Lumber Company 64

Holley-Matthews Mfg. Co 65
Howard <& Barber Lumber Company. 13
Huddleston-Marsh Lumber Co
Hunt. Washington & Smith 7

Hutchinson Lumber Company 15
Hyde Lumber Company 19

Jackson Lumber Company 14

Kent. J. S.. Company 17
Kentucky Lumber Co 12
Keys-Walker Lumber Co 1

Kimball & Kopcke 6
Klann. E. H 55

Lamb-Fish Lumber Co 8
Litchfield. William E 19
Li ttleford , George
Little River Lumoer Company 20
Logan-Maphet Lumber Co 6
Long-Knight Lumber Company
Louisiana Lone Leaf LumberCo.... 65
Louisville Point Lumber Company.

.

16
Love, Boyd & Co 7

Luyra-Foster Lumber Company 5

Maisey & Dion 5
Maley, Thompson & Moffett Co 11
Mcllvain. J, Gibson. & Co 2
McLean, Hugh. Lumber Co 67
McParland Hardwood Lumber Co. ... 55
Memphis Saw Mill Company
Miller. Anthony 67
Monarch Lumber Company
Mowbray & Robinson 14

Norman Lumber & Box Company.. ., 16

Ohio River Saw Mill Company 16

Paepoke-Leicht Lumber Compaay..
Parry. Chas. K. & Co 17
Peitch. F. T.. Lumber Company 64
Perry. Wm. H,. Lumber Company.. .

.

12
Peytona Lumber Company. Inc 15

Radina. L. W., & Co
Ransom. J. B., & Co
Ritter. W. M.. Lumber Company .

Rose. D. M..&CO
Russe & Burgess. Inc
Ryan. Philip A.. Lumber Co

Salmon. Hamilton H., & Co
Salt Lick Lumber Company
Schofield Bros
Schultz. Holloway <t Co
Slaymaker, S. E. & Co
Smith. Fred D
Standard Hardwood LumberCo..
Stewart. L N..& Brother
Stimson, J. v.. & Co
Sullivan, T.& Co
Swift. C, H„&Sons

Taylor. W. R., Lumber Co
Taylor & Crate
Tennessee Hardwood Lumber Co.
Three States Lumber Company. .

Tomb Lumber Co
Tug River Lumber Company

VandenBoom-Stimson Lumber Co. .

.

Vestal Lumber & Manufacturing Co.
Vetter. Frank W
Vinke. J.& J
Von Platen LumberCo

Webster Lumber Co., George
Whitmer. Wm. & Sons
Wiggin, H.D
Willson Bros. Lumber Company

.

Wistar. Dnderhill & Nixon
Wood-Mosaic Company
Wood. R. E.. Lumber Company..
Woods. J. M.. &Co

Yeager, Orson E
Young &, Cutsinger..

POPLAR.

Anderson-TuUy Company 9
Atlantic Lumber Company 1

Faust Bros. Lumber Company 20
Green River Lumber Company
Hadentine Lumber Company 17
Kentucky Lumber Company 12
Keys-Walker Lumber Company 1

Logan-Maphet LumberCo 6
Peytona Lumber Company. Inc 15
Radina. L. W. &Co 14
Ritter. W. M., Lumber Company 68
Vansant. Kitchen <fe Co 68
Wood. K, E.. Lumber Company 18
Yellow Poplar Lumber Company 68

VENEERS AND PANELS.

Acme Veneer & Lumber Company. .

.

11

Adams & Raymond Veneer Co 63
Ahnapee Veneer & Seating Co 60
Cadillac Veneer Company 61
Freiberg Lumber Company 11
Frost Veneer Seating Co 61
Gorham Brothers Com pany 55
Hanson-Turner Company CO
Hoffman Bros. Company 61
Huddleston-Marsh LumberCo
Jarrell, B. C. & Co 64
Kentucky Veneer Works 61
Kiel Wooden Ware Company 60
Knoxville Veneer Company 6
Louisville Veneer Mills 16
Maley, Thompson & Moffett Co 11
Mengel. CCA Bro. Company 16
Ohio Veneer Company 11
Penrod Walnut & Veneer Co 65
Rayner, J 5
Sheppard Veneer Company 61
Underwood Veneer Company 61
Walker Veneer & Panel Co 55
Willey, C. L 1

Williamson Veneer Company 64
Wisconsin Seating Company 60
Wood-Mosaic Company 18
Woods. J, M, & Co 9

MAHOGANY, WALNUT, ETC.

Acme Veneer & Lumber Company... 11

Duhlmeier Brothers 13
Freiberg Lumber Company 11
Hamilton, J. V 64
Huddleston-Marsh LumberCo

Maley. Thompson & Moffett Co 11
Mengel. C. C. & Bro. Company 16
Otis Manufacturing Company 64
Palmer* Parker Co 18
Penrod Walnut iSs Veneer Co 65
Purcell. Frank 65
Rayner. J 5
Salmon. Hamilton H.,<fcCo 19
Willey, C.L 1

HARDWOOD FLOORING,

Arpin Hardwood LumberCo 66
Beecher & Barr 17
Carrier Lumber & Mfg. Co 20
Cobbs & Mitchell. Inc 3
Connelly Hardwood LumberCo 64
Eastman. S. L.. Flooring Co 66
Farrin. M. B. Lumber Company 13
Forman. Thos.. Company 62
Hanson-Ward Veneer Company 10
Harris Manufacturing Company. ... 64
Kerry & Hanson Flooring Co 62
Louisiana Long Leaf Lumber Co.... 65
Memphis Hardwood Flooring Co 1

Mitchell Bros. Company 3
Nashville Hardwood Flooring Co
Peitch. F. T.. Lumber Company 64
Robbins Lumber Co 66
Salt Lick LumberCompany 65
Stearns Salt & Lumber Company... 8
Stephenson. I.. Company, The 62
Webster Lumber Co,, George 19
White, Wm. H. Co 68
Wilce, T., Company. The 5
Wisconsin Land & Lumber Co 62
Young, W. D.. &Co 3

WOODWORKING MACHINERY.

Cadillac MachineCo 58
Defiance Machine Works. The 10
Linderman Machine Co., The
Mershon. W. B,. & Co 58
Morehead Mfg. Co
Phoenix Manufacturing Co 66
Saranac Machine Company 59
Smith. H. B.. Machine Co
Westinghouse Electric & Mfg. Co .

.

LOGGING MACHINERY.

Baldwin Locomotive Wks
Clyde Iron Works 57
Lidgerwood Mfg. Co 58
Russel Wheel & Foundry Co

DRY KILNS AND BLOWERS.

Bemiller Fan Blower Company 65
Gra»d Rapids Veneer Works 57
Phila. Textile Mchy. Co 1

SAWS, KNIVES AND SUPPLIES,

'.'...".....v." 58

Atkins. E. C. & Co.
Simonds Mfg. Co....

LUMBER INSURANCE.

Central Manufacturers' Mut. Ins. Co.
Indiana Lumbermen's Mut. Ins. Co..
Lumber Insurance Company of New
York 1

Lumber Mutual Fire Insurance Co. . I

Lumbermen's Mutual Ins. Co I

Lumber Underwriters 20
Pennsylvania Lumbermen's Mutual
Fire Ins. Co

Rankin. Harry <& Co 52

TIMBER LANDS.

Lacey. James D..<tCo 4
Southern Railway 51
Spry. JohnC S

MISCELLANEOUS.

Ckilda.S.D. & Co. 55
Craig-Wayne Company 51
Gerlach. The Peter. Company 65
Henke. George, Company 50
Lumbermen's Credit Association.. .

.

Mechanical Rubber Company 59
Mound City Commercial Club 51
Saul Brothers 55
Westinghouse Electric Mfg. Oo
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CLASSIFIED
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Advertisements wJIl be Inserted in this
tion at the following rnlesi
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WANTED—TIMBER BUYER.
Young man with three thousand dollars to in-

vest in going lumber plant, and take position as

timber and log buyer at good salary. One quali-

fied to buy all kinds of Indiana timber from the

farmers: State experience and references in first

letter. Address
TII()M.\S II. BAYNE. Spencer. Ind.

FOR SALE.
A tract of timber 1.300 acres, in the Catskills,

130 miles from New York, and a complete plant

for manufacturing turned goods, automatically,

high grade lumber. 15 buildings, all equipped

with modern machinery. Only operated six

months. Ill health compels owner to sell. In-

ventories .$100,000; .$50,000 takes it. Timber

alone worth price. Owner will give reliable,

practical party an opportunity of his life time to

acquire this btisiness, and will give material

assistance on a co-operative plan to several relia-

ble parties. Xo sharks or questionable parties

need apply. To a party who can pay cash, and

relieve owner of further responsibility, a proposi-

tion win be made which will satisfy the most

conservative.

Send for circulars describing in full. Address

nwXER. Box :"0n. Livingston Manor, X. Y'.

WANTED—TO PURCHASE
an active interest in a wholesale lumber

concern or manufacturing plant. Prefer the

selling end but am familiar with either. Ad
dress,

"BOX 28," care Hahdwood Record.

FOR SALE
One seven-foot right-hand Clark band mill com-

plete, tiling room machinery, steam feed, live

rolls, edger, trimmer, lath mill, sawdust and slab

conveyors, planer and matcher, boilers and engine,

all in good condition, Mill now in operation at

Twin Rocks, Pa. Could give possession about

April 1st. For particulars write WEBSTER
GRIFFITH, Ebensburg, Cambria County, Pa.

FOR SA1.E
Complete band sawmill ; two room Standard dry

kiln 20x104 : 1 55-ton rod locomotive ; 1 Rapid

loader : 10 oxen ; 2 four-wheel wagons ; 4 eight-

wheel wagons. Situated at Huston, La., on two

lines of railroad in good hardwood district.

DNIT'ED LBR. CO., Ruston. La.

OPPORTUNITY FOR WOOD-WORKING
industries Dover and Foxcroft, Me., situated in

heart of vast forestry of Ash, Birch, Beech, Maple,

Fir, Pine, Spruce, Cedar and Poplar, at junction

of Maine Central and Bangor & Aroostook R. R.'s.

Water, steam and electric power. No labor

unions. Desirable place for home. Address C. O.

PAINE. Dover & Foxcroft Board of Trade, Fox-

croft, Me.

I BRING BUYERS AND SELLERS
together. No matter where located, if you

want to buy, sell or exchange any kind of

property or business, write me. Established

ISSl. FRANK P. CLEVELAND,
2440 Adams Express Bldg., Chicago, 111.

LOGS FOR SALE

WOULD LIKE TO HEAR
from parties in Indiana, Ohio and New Y'ork

buying White and Red Oak, Ash, Maple, Elm

and Hickory in the log. Address

"BOX 29," care H.\i!dwood Record.

MISCELLANEOUS

FOR SALE CHEAP
One flrst-class second-hand Kimball brougham ;

everything in good condition, including rubber

tires ; have pole and shafts. Address "BOX 36,"

care Hardwood Record.

Gerlach Modern Machines
Product the ChCBpcit and DpsI

COOPERAGE STOCK
and BOX SHOOKS

Clrcul«r. Band and Cylinder Saws
SX^M AND LOG TOOLS

THE PETER CERLACH CO, aCTdand, 61h Oly. U.S.A.

LETTERHEADS
Printfd. Lithographed. Embc^sed. Eneraved or
Offset (the latest process for reproducing halftones)

The Highest Grade at the Lowest Prices
Lei MS quote you prices on your requirements. It will pay

you to write us. Stale quantity. May we suggest a possible

improvement on what you are now using' Our aim is to

make stationery appropriate to your particular line of busincsB

SAUL BROTHERS 626 Federal St. CHICAGO

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
deometrical
Barter Coin

le in Qse, then
Imitation Isn't

possible.
Sample If you .

ask for It.
I

S. D. CBILDS
< CO.
Chicago

We also make
Time Cbtckfi,
BteDollB and
Log Hammen.

CHICAGO
McParland Hardwood

Lumber Co. sts-ss Lafiin st.

HARDWOODS
FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CMICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

Oak Timber and Plank. Paving Blocks. Posts
and Yellow Pine

W.B.CraNeaNdCofipaMy.
Established 1R81

HARDWOOD LUMBER, TIMBER ana TIES
CHICAGO

I-ong Distance Phones: CANAL 3190-3191
Office. Yards and Planing: Mill

:

Mill at
22nd. Saneamon and Morgan Sts. Falcon. Miss.

Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO

WM. A. EAGER
FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY
iV8neerO«ngaiithe»DBwerto» Venaeruimr •

crftTingforyeara. Thii "Walker Brand" Ven-

eer Gaa»e ib » Btoel gaoj* that will satiafy

year w6Dt« for all time. You cantdo yoor-

eelf a better tarn IhaD to bay one et

tbeee gauges. It Baugei ACCURATKLT
levery tbicknessfrom l-40iDohto ^ inch
IHCLUSIVE- W»ke up to this opportn-

Dity. PriceoDly$1.98deliTere>d by U. S.

iM&il Ordernow.tr'day. Addrew—6458
ffoodlawo Ate. Phono Hjde P«rk 88.

Dept.

We
low
do
are
run
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Doesn't It Look Good To You?

y2>_y?\___/7\.

MICFUGAX. GRAND RAPIDS: Stow & Davis Fuinlturo Company; tables:

George A. Davis, buyer : 40,000 feet 4/4 basswood ; 15,000 feet 4/4 red

birch : 30,000 feet 4/4 sound wormy chestnut ; 30.000 feet 4/4 cull gray
elm; 30.000 feet 4/4 and 8/4 mahogany; 15.000 feet 4/4 and 6/4 hard
maple ; 20.000 feet 5/4 and 6/4 soft maple ; 25.000 feet 4/4 plain red oak :

75.000 feet 4/4 plain white oak ; 200,000 feet 4/4 quartered white oak

;

20.000 feet 4/4 poplar ; 50.000 feet red gum. all thicknesses. Dimension
stock : Buyers of 3x3—30 onk squares. Panel stock ; Buyers of 5ply
quartered oak and mahogany table tops.

HARDWOOO f*eCORD CHICAGO

8pe<*lmen of one of th« thousaDds »t patented tabbed Index cards
Invttlvrd In llBrdivoocI Record's cop.vriclil rd In t'wrmal ion hervice. Hhow-
Inc annoal requlremeota for Lumber, DimeuAloa Stock, VeDeert» and
I'anels emplo.teU li> uholesulerM and hard-
wood manufat-turiu^ ronHiiiiit-rM IhroUffhout
the United States and Canada.

lUoatratlon of Ouk Cabinet in which this
Information Service is lUed.

ILLINOIS

Key

\
1
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If you attempt to dry two-inch oak
in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The
lumber is straight, soft and free from
sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAND RAPIDS, MICH.

CLYDE STEAM SKIDDER
The original skidder which has
made ground skidding popular

Equipped with outhaul system, carries the skidding
line out farther than a horse could pull it and at a
speed of 1000 feet per minute. It also has auxiliary
setting drums for carrying out a light setting or pilot
line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made with either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use
on light rail. These trucks always remain in hori-
zontal position when raised and come back squarely
to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, LLL.
318 Fisher Bldg.

C-llS

NEW ORLEANS, LA.
421 Carondelet St.

SAVANNAH. OA.
501 Germania Bk. BIdg.
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Broom Handle
CHUCKING AND BORING MACHINE

It rounds end of handle and bores small hole in other end
automatically at same time. Capacity, 45,000 handles in ten
hours. All the operator has to do is to keep the handles fed to

the machine. Used by the largest producers. Write for de-
tails and price.

CADILLAC MACHINE CO.
Makers of Handle Makers Tools. CADILLAC. MICHIGAN

<^\jC'J^~
"A satisfied customer is a good advertisement" is an

old saying that is always new because it is always true.

There are so many satisfied users of

Simonds Inserted Tooth Saws
Do you want to be the next? Write the nearest Simonds
otlice for a quotation on that Saw you expect to buy.

Simonds Manufacturing Company
FITCHBURG, MASS. CHICAGO, ILL. MONTREAL, QUE.

NEW ORLEANS, LA. PORTLAND, ORE.

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

LIDCERWOOD
CyVBl^EVVAY-

-<"<

"-," "-XV.,.?~»1,;>,.. nt,..'^\.., ^: ..^,„.|K?. ,J n ,,/. 7 1 Agencies -'- ^9. -• '

LIDGERWOOD MFG CO NEWOBLEANS-WOOOWARD.WIGHT&CO.LTa
Qfil '.k^a-t-v. ^Jl Nl V I

CANADA-ALLIS CHALMERS BULLOCK LTtXyOLiberfy Mreet, New York Montreal Vancouver

MERSHON BAND-RESAWS

"A Specialty, Not a Side Issue."

Wm. B. Mershon & Co.,
**«"1aw, m.ch.
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Corrugated Joint Fasteners

Can be quickly and

cheaply driven with

"ADVANCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Diilereot

Types lo Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers"

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommenjcd for hard service
and guaranteed lo do the work

mmaJ^'^

, ™'CflGo ROB*'"
'

307 W. Randolph Street,
ESTABLISHED 1882

SELLING AGENTS
CR4NE COMPiK* • - ALL BfiiNCHES

STtNDlRO EQUIPMENT CO.. MOBILE. ALl

ILBiKy MILL SUPPLY CO., ILBiNV. Gt.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber Works)

CHICAGO

THE GIBSON TALLY BOOK
Is now used by more than a thousand lum-

ber producers and buyers.

By its use single, duplicate or triplicate

tallies can be made.

A dozen-piece-tally and other forms of

tickets in plate. Circular and price list on

application.

Endorsed by Hardwood Manufacturers

Association of the U. S.

GET NEXT TO A GOOD THING

ADDRESS

Tally Book Department,

HARDWOOD RECORD
CHICAGO, ILL.'
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LEADING VENEER
MANUFACTURERS

OF THE V. S.

Veneers and l^anels with a Jti^eputation

WE niuniitaciLire Veneers in aH the native woods and for all pnrposes. Also Bnilt-np Panels

in native and foreign woods—three and t]ve-ply—and have established a repntation for

furnishing high-grade material. Send us your inquiries and orders and become one of our

satisfied customers. ^. ..,^, /

Underwood Veneer Co. Wausau, Wis,

%

KENTUCKY VENEER WORKS
ROTARY CUT

GUM, POPLAR, OAK
SAWED AND SLICED

QUARTERED OAK, MAHOGANY

LOUISVILLE, KENTUCKY

Hoffman Brothers Company
QUARTERED WHITE OAK — MAHOGANY
SLICED AND SAWED QUARTERED RED OAK

VENEERS
WALNUT U r N t t U \ ASH
CHERRY 1 L II L L 11 ll MAPLE

AND HARDWOOD LUMBER
Let us send you Stock List FORT WAYNE, IND.

Winter Cut

Basswood Veneers

^i We have a nice stock of high-class Bass-

wood Logs in our yard, which we can put in

rotary cut, single ply stock, or make up into

panels. In order to get the best quality of

material out of these logs, they should be cut

within the next thirty or sixty days. Bass-

wood Veneers cut from winter-cut logs are

better than you can get later in the season.

<1 We shall appreciate your courtesy in letting

us figure on your requirements.

The Cadillac Veneer Co.

Cadillac, Mich.

((

Frost Quality" Veneers
Recognized Standard for 35 Years

Table Tops Chair Backs
Drawer Fronts

—

—Roll and Saddle Seats
3=PIy Veneer Car Ceilings

=Flat and Bent==^

IVeneer Panels
Quality the Best

Prices Right Deliveries Prompt

Frost Veneer Seating Company
New York City

Sheboygan, Wis. Newport, Vermont
177 Pacific Ave., Jersey City, N. J.
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THE SOUTH
PROMINENT SOUTHERN MANUFACTURERS

Otis Manufacturing Co.
Importers and Manufacturers exclusively of

Mahogany
NEW ORLEANS, LA.

We are located at the logical point for importing and
manufacturing Mahogany from Honduras and Mexico.

Our 30 years' experience and modern saw mill and
dry kiln enable us to sell pretty low. An inquiry for

quotations will prove this statement.

CONNELLY HARDWOOD LUMBER CO.
DEALERS IN

HARDWOOD LUMBER
OAK AND MAPLE FLOORING

10 cars l" No. 1 Common Red and White Oak
10 cars l" No. l Common Sap Gum

YARD AND OFFICE

18th and Indiana, KANSAS CITY, MO.

Garetson-Greason Lumber Co.

1002-1005 Times BIdg., ST. LOUIS

Mannfactarers of and Dealer* in

ASH, OAK, GUM I IIMDCD
AND CYPRESS LUIflDCIl

YARD TRADE A SPECIALTY

H. H. HITT LUMBER CO.
•'-^•^^"^^^
A LA BAM

A

TENNESSEE VALLEY HARDWOODS
PI^.-UN OAK—Ki-d

4/4. Is & 2s O.j.OUU'

4/4. No. 1 Common 135,000
4/4. No. 2 Common 50.000

\ PLAIN OAK—Wliite
4 '4. No. 1 Common 115,000
4/4, No. 2 Common 40.000
5/4, No. 1 Common iJO.OOO

5/4, No. 2 Common 53.000

QUARTERED OAK—White
4/4. Is & 2s 52,000
4/4. No. 1 Com 7U.000

<1U.ARTERED 0.\K—Red
4/4 Is & 2s 4.200
4/4, No, 1 Com 5,300

MIIITI. -\S1
4/4, Is i 2s
4/4, No. 1 Common . . .

4/4. No. 2 Common...
.S/4. 3s & 2s
.s/4, No. 1 Common...
S/4. No. 2 Common...

I'Ori.AR
4/4, Is & 2s
4/4, No. 1 Common ....... 1

4/4, No. 2 Common A....
4/4. No. 2 Common B
4/4, 9-12 Box Boards
4/4. 13-17 Box Boards....
4/4, panel, IS up
Gum—Red, Log Run. 4/4.,
Gum—Sap, Log Run, 4/4..
Gum—Sap. Log Run, 0/4..

1,100
5,900
1,400
8,300
8,900
3,000

13,110
15.000
09.000
58.000
8,000
18.500
17,750
24.100
02.000
29,000

B. C. JARRELL & CO,
MANLFACTLRERS OF

Rotary- Cut Gum and Poplar

VENEERS
Well manufactured, thorouiihiy

KILN DRIED and FLAT

HUMBOLDT. TENNESSEE

HARDWOOD FLOORING
i>f

OAK, BEECH, MAPLE, BIRCH
HARRIS MINUFACTURING CO., JOHNSON GITr, TENN.

VENEERS-
Williamson Veneer Co.

Baltimore, Md.

THE F.T.PE1TGH COMPANY
Ti JtiV^iigQilM

FOR PROMPT SHIPMENT
4 '4 and 6 4 1 & 2 Plain Oak. Also No. 1 Common 4 4 wide
Poplar. 4 4 lo 8 4 No. 1 Common and Select Poplar. Also No. 2
Common. 4 4 and 5 4 No. 1 Common Red Gum. 3 8 and 13 16"

Select and Clear Oak Flooring. 5" and 6" Poplar Bevel Siding,

Clear and Select grades.
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BUFFALO
The Foremost Hardwood Market of the East

Anthony Miller

HARDWOODS
OF ALL KINDS

893 EAGLE STREET

Buffalo wants your hard-

wood business and wants it

1 ecause it can make it to

our advantage to buy your

1 amber in Buffalo.

Buffalo lumbermen are

xperienced in the produc-

ion, purchase, grouping,

are and shipping of hard-

roods, and this experience

3 at the service of every

wholesale consumer of hard-

roods.

We have one of the

argest stocks of hardwoods

Iteld by any lumber trade

enter of the country. It

omprises every variety of

both northern and southern

voods. This lumber has

been selected for its high

ype, good sawing and fine

exture.

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

G. ELIAS & BRO.

HARDWOODS
WHITE PINE,
YELLOW PINE,

SPRUCE, HEMLOCK,
FIR.

LUMBER. TIMBER,
MILLWORK, BOXES,

MAPLE AND
OAK FLOORING.

955-1015 ELK STREET

Hu^b McLean Lumber Co.

Our Soecialty:

QUARTERED
WHITE OAK\

940 ELK STREET

rBuffalo Hardwood Lumber Co.

We Want to Buy for Cash:
OAK, ASH AND

OTHER HARDWOODS
i All grades and thicknesses.
\ Will receive and inspect
\ stock at shipping point.
Branch yard, Memphis, Tenn.

940 Seneca Street, Buffalo!

I. N. Stewart & Bro

Specialties:

CHERRY
AND OAK

892 ELK STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR STREET

Above all things __ else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des-

patched to us from any
distance within five hundred
miles of Buffalo can usually

be loaded and forwarded the

next day.

STANDARD HARDWOODV
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

ill
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Manufacturers Old-FashionedVansant, soft

Kitchen & ^^"pV
Company

5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

CHICAGO OFFICE, Steger Bulldint
W. H. Matthia*, Manager.

W.M

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding—Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

i Western Salei Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Und Title Bldg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co,
Mills and General OEEices at BOYNE CITY, MICH.

Wholesale Yards: BUFFALO, N. Y.

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you will require.

C The product of our mills needs no introduction to the trade who use the best. We want
your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTUHntS

WATER SEASONED
BAND SAWED

POPLAR LUMBER

AU GRAOeS
ROUGH DWSSCD

QUICK SmPMtNT

Coal Grove, Ohio, U.S.A. LUMBER CO.



Seventeentb Year, )

SemNMonthly. f

.^>'

\J
•-

CHICAGO, APRIL 10, 1912 [ Subscripiioa (2.
I Single Copies, 10 Cents.

LARGEST VENEER PLANT IN THE WORLD

C. L. WILLEY
MANtJFACTCRER OF

MAHOGANY, VENEER
HARDWOOD LUMBER
OFFICE, FACTORY AND YARDS:

2558 South Robey Street
Telephone Canal 930

BAND MILLS, MEMPHIS, TENN.

CHICAGO

WANTED
All Kinds of High-Grade

HARDWOODS
S.E.SLAYMAKER & CO.

RepreMentlsr
WEST TIBGINIA SPKIICE LUMBER CO.,

Casa. \Ve«t Virsinim.

Fifth ATe. Bldg.,

NEW YORK

The Burning Question of Fire insurance
IS BEST ANSWERED BY THE ECONOMICAL AND RELIABLE TRADE MUTUALS

INDIANA LUMBERMEN'S MUTUAL INSURANCE CO. of Indianapolis, Ind.

LUMBERMEN'S MUTUAL INSURANCE CO. of Mansfield, Ohio
THE LUMBER MUTUAL FIRE INSURANCE CO. of Boston, Mass.

PENN. LUMBERMEN'S MUTUAL FIRE INSURANCE CO. of Philadelphia, Pa.

CENTRAL MANFRS. MUTUAL INSURANCE CO. of Van Wert, Ohio

Average rate off dividend to Policy Holders, now 36%
^#AII could justly claim a superior article if for TWENTY YEARS you had specialized in

Villi one line.

I WW When you consider that we have made a SPECIALTY of QUARTERED OAK
for that long give us the benefit of the same conviction.

OUR AIM IS TO
Cut only such timber as will guarantee quality and figure, and
To give each board the benefit of twenty years of quarter-sawing experience.

WE BELIEVE WE DESERVE A TRIAL.
OUR PRICES ARE ALWAYS FAIR.

For immediate shipment:

5 cars 5/4" No. 1 Com. Quartered White Oak.

5 cars 6/4" No. 1 Com. Quartered White Oak. E. & T. H. YardS, EVANSVILLE, INDIANA
YOUNG & OUTSINGER,

Long-Knight Lumber Co.

Indianapolis, Indiana

HARDWOODS
OAK ASH GUM CYPRESS

PROCTOR yENB^R^pKY^J^ FIREPROOF

UNPARALLELED SUCCESS
RECOMMENDED BY ALL THOSE WHO HAVE TRIED IT

NO
SPLITTING

NOR
CHECKING

NO
CLOGGING

NOR
ADJUSTING

THE PHILADELPHIA TEXTILE MACHINERY COMPANY
DEP'T.L HANCOCK St SOMERSET STS. PMILA,PA.
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McILVAIIN'S SPECIALS for Immediate Delivery

Ash, Bass, Beech, Birch and
Butternut

Bone I>ry for liiiniedinte Sliipment.

Chestnut
4-4 lo 3 inches thick. >Vest Virginia
unil TenncHHee 8toci\R.
!S|ioi-iul grades for Veneering.

Mahogany
% Inch to 5 indies tliicii.

Tlioroughly Ury. Especially line for
I'igure and Texture.

Quarter-Sawn White Oak
and Quarter-Sawn Red Oak

I inel,T Meurcd. tiood Widths and
I.engtiis. Thorttnglily Dry Stocli. In
wepiirate or mixed cars.

Maple
llurd. Soft. Band Sown. Dry Stock,
(an slilii straight or uUxed cars. Good
Widths and Lengths.

Cedar
I'lorida-Tenneseee Stock.

Straight cars from Mills. Local Ship-
ments from Philadelphia Yard.

Cypress
<:ulf stock. .Any thickness. Dry. Can
furnish Special Widths and Lengths.

Poplalar
Soft Yellow Stock. Bund Sawn. 60 per
rent. 14 and IG-incli Length. % inch
to 6 Inches. Dry Stock.

Cherry
1 Inch to 5 inclid tliick. Band Sown.
West Virginia and I'cnnsylvania Stock.
t'an ship straight or mixed cars.

Wide Quarter-Sawn Oak
1(1 incites and up Wide. 1:^ and up
Wide. <)uurter Sawn. Fancy Figure.
Hone Dry.
fan supply any Quantity or Width In

ini.vcd <'ars.

White Pine
All Grades and ThirkneHscB.

Soft Cork Mlt-lii^an Stock. California
Sugar IMne. California White l*ine.

Oak (Construction)
We make a specialt.v of this stock for
Car liullding. Bridge Building, Boat
liuildlng. etc.

CAI.IFOBNIA BED WOOD
WASHLNGTON CEDASSHINGLES

CTFBESS: No. 1 Heart Bived (strictly liand-made)

Sizes: 6x20 inches: 7x24 inches In straig-bt or mixed cars

"We have it if it's Hardwood"

SPECIAL ^^ **"^^ *" position lo ship in mixed cars di-

rect from our Nashville (Tenn.) Yard, giv-

ing you the benefit of carload prices on mixed cars of

Oak, either plain or quarter sawn, red or white, Chestnut,
Soft Yellow Poplar, Tennessee Cedar, Tough White Ash,
Hardwood Flooring, etc.

J. GIBSON McILVAIN <a COMPANY
Philadelphia, Pa.Offices: Crozer Building, 1420 Chestnut St.

Yards: Fifty-eighth and Woodland Ave.

WE MUST MOVE
the following stock immediately. Get our prices.

Thev are attractive.

3 Cars
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PLANNER-STEGER LAND & LUMBER CO.
MAPLE AND BIRCH FLOORING

of unexcelled manufacture and quality. Also Manufacturers of Basswood, Birch, Elm,
Maple and Hemlock.

SEND US YOUR INQUIRIES
MILLS:

BLACKWELL, WISCONSIN
GENERAL SALES OFFICE

1704 STEGER BLDG., CHICAGO, ILL.

For

Immediate

Shipment

RED GUM
3 cars l" is & 2s Red Gum, 10 to 16'

1 car 1" IS & 2s Red Gum, 10 & 12'

5 cars l" No. 1 Com. Red Gum, 10 & 16'

1 car 2" is & 2s Red Gum, 12 mos. dry
5 cars 2" No. 1 Com. Red Gum

SAP GUM
50 M. ft. l" IS & 2s Sap Gum

80 M. ft. 1" No. 1 Com. Sap Gum
30 M. ft. 1" No. 2 Com. Sap Gum
50 M. ft. 6/4 IS & 23 Sap Gum
25 M. ft. 8/4 is & 2s Sap Gum

COTTONWOOD
2 cars 13 to 17" Cottonwood Box Boards

90 M. ft. 1" is & 2s Cottonwood, 6 to 12"

1 car l" is & 2s Cottonwood, 13 to 17"
185 M. ft. I" No. 1 Com. Cottonwood

WE MAKE A SPECIALTY OF CUTTING OAK TIMBERS AND SMALL SQUARES FOR FURNITURE TRADE AND WILL
MANUFACTURE THE STOCK TO THE SIZES DESIRED

All Lumber Listed Above Is Band Sawn, Equalized and Trimmed, and Can Be Shipped at Once

SCHULTZ, HOLLOWAY CO., 343 South Dearborn Street, CHICAGO

SAVE YOUR MONEY BY USING THE

D ppv D(^(^]<^ Published Semi-annually
i\LLiLJ DWWAX in February and August

It contains a carefully prepared list of the buyers •{ lumber in

car lots, both among the dealers and manufacturers.
The book indicates their financial standing and manner of meet-

ing obligations. Covers the United States, Alberta, Mani-
toba and Sa.skatchewan. The trade recognizes this book as

the authority on the lines it covers.
A well orKaoized Collection Department Is alio operated and the same Is osen to

Tou. Write (or terms.

Lumbermen's Credit Assn.,
20 West Jack'.on Ulvd.

CHICAOO HesttsD This Psptr.

ESTABLISHED
lS7t

lift NasAau Street
Ni;w VOkK CITV

S. L. EASTMAN FLOORING CO.
SAGINAW BRAND

MAPLE FLOORING
SAGINAW, MICH.

CEO. I. McCLURE
HARDWOODS & YELLOW PINE

•weH 8«iud, Ont.
(air*, ni.

MUI CoaacwtUu
li*pert»B, Wi«.

Kliiraoe Yard <n Connection.

DETROIT, MICHIGAN

Iemd«B, W. Tk.
•leius. Ark.
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KNOXVIUUE
Famous for Finest Type of Poplar. Oak and Cbeatnut

D. M. ROSE & GO.
MANUFACTURERS OF
HARDWOOD LUMBER,
HARDWOOD FLOORING
AND INTERIOR FINISH

Knoxville, Tennessee
^ Situation: Center Appalachian Hardwood For-

ests.

^ Equipment: Band Saw Mill, Planing Mill, Door
and Interior Finish, Dry Kilns, Sheds, Yard, etc.

The best and most improved money will buy—all

connected by a tram gravity system, ideal lor

handling large quantities.

^ Experience: Over 30 years at our present site

and each year has added to our knowledge of the

business, and our interiors and hardwood floors are

not excelled in manufacture and workmanship by
the best, and made from lumber thoroughly pre-

pared by air drying followed by kiln drying.

fl Our oak flooring is end matched perfectly and
goes together like the rail and stiles of a door,

perfect fit hair line sharp corners. Special designed

machinery.
Q We are large manufacturers of Oak, Poplar,

Chestnut and Ash lumber.

H. S. MIZNER,
Pres.

C. C. CANNON,
Vice-Pres.

J. M. 1.0GAN,
Gen'l Manager

C. R. SWANN,
Sec'y and Treas.

LOGAN-MAPHET
LUMBER CO.
MANUFACTURERS AND WHOLESALERS

HARDWOODS AND PINE
POPLAR A SPECIALTY

Main Office and Yards: Knoxville

Branch Office and Yard:

Bank and McLean Ave., Cincinnati I. M. ASHER. Mgr.

We want orders for the following dry stock:

15,000
12,000
20,000
15,000

100,000
70,000
40,000
30,000

165,000

ft. 12/4 Select Poplar,

ft. 12/4 No. 1 Common Poplar,

ft. 12/4 No. 2 Common Poplar,

ft. 4/4x12" & up Select and No. 1 Com-
mon Poplar,

ft. 4/4 No. 2 Common Poplar,

ft. 4/4 No. 1 and No. 2 Wormy Chestnut,

ff. 4/4 No. 1 and No. 2 Qtd. White Oak.
ft. 4/4 No. 1 Common Qtd. White Oak.
ft. 5/4, 6/4 and 8/4 Qtd. White Oak.

VESTAL LUMBER AND MANUFACTURING CO.
KNOXVILLE, TENNESSEE.

QUARTERED WHITE OAK
OUR SPECIALTY

MANUFACTURERS OF

QUARTERED WHITE OAK. PLAIN OAK. POPLAR. WALNUT & TENNESSEE RED CEDAR LUMBER
BAND MILLS AT VliSTAL. A SUBLiiB UK KaN UX Vll.l-li. SOUTHERN AND LOUISVILLE &. NASllVlU^Ii HAILHOAD

Ven eer s

"The Very Best"

KNOXVILLE VENEER CO., P. B. RAYMOND, Pres.

K\«XVII.I.K. TKNN.

Kimball & Kopek
Knoxville, Tennessee

For Prompt Shipment, we otf

1 car 4/4" is & 2s Plain Oak.
1 car 4/4 No. 1 Common Plain Oak.
1 car 4/4 (Log Run) No. 2 Common & Better.

White Oak.

Dry, Equalized and Good Widths

p

m

m^mS^siMWiME&M
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NASHVILLE
CEUElBR-a-TED FOR HIOHEST TTTPE TIIVIBER GROWT^H, EAULTLESS

IVl,cVT>r«_JE..cvCTURE ^V>JD GOOD GFl-^^DEIS.

JOHN B. RANSOM
CBk COMPANY

MANUFACTURERS OF

HARDWOOD I UMBER
3 cars 4/4 I's & 2'8 Qtd. White Oak, 6" & up (wide In).

1 car 4/4 No. 1 common Qtd. WTilte Oak, 6" & up (»e-

lected for flgnre).

1 car 4/4 I's & 2's Qtd. White Oak, 10" & up.

2 cars 6/4 I's & 2's Qtd. White Oak, 6" & up.

1 car 6/4 No. 1 common Qtd. White Oak, 4" & up (very

nice).

1 car 8/4 No. 1 common Qtd. White Oak, 4" & up (verj

nice & dry).

1 car 4/4 I's & 2's Qtd. Red Oak, 6" & up.

2 cars 4/4 No. 1 common Qtd. Red Oak, 4" & up.

2 cars 5/4 I's & 2's Chestnut, dry, good widths.

2 cars 5/4 No. 1 common Chestnut, dry, good widths.

10 cars 4/4 No. 2 C. & S. W. Chestnut, <ry.

2 cars 16/4 I's & 2's White Ash. Tery dry & tough.

2 cars 6/4 No. 1 common Hickory, very dry & tough.

1 car 8/4 No. 1 common Hickory, rery dry & tough.

1 car 10/4 No. 1 common Hickory, very dry & tough
1 car 12/4 No. 1 common Hickory, very dry & tough

NASHVILLE, TENNESSEE

THE
Davidson, Hicks & Greene Co.

QUART
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INVEST VIRGINIA
WHERE THE BEST HARDWOODS GROW

AMERICAN COLUMN & LUMBER CO.
MANUFACTURERS

YELLOW POPLAR, HARDWOOD LUMBER, POPLAR,
PLANING MILL PRODUCTS AND OAK FLOORING

ST. ALBANS, W. VA.
FOR SALE

10 Cars 4-4 No. 1 Common and Selects Poplar, Band Sawed, Thorough-

ly Dry, 50 to 60 /, 12 in. and wider, 60 to 70% 14 and 16 ft.

HILL BROTHERS TIE
AND LUMBER CO.

MANUFACTURERS AND DEALERS IN

Railroad Ties, Timber
and Hardwood Lumber

CHARLESTON, W. VA.

OAK TIMBERS YELLOW POPLAR LUMBER

DOCK, CAR AND VESSEL OAK
Oak Timbers for all Purposes a Specialty

Write us for prices

THE PARKERSBURG MILL CO.
PARKERSBURG, W. VA.

Have to move at once

Two Cars 6/4 No. 3 Common Dry Ash

CHARLESTON, W. VA.

5 Cars 6-4 No. 1 Common and Better
Chestnut

5 Cars 4-4 No. 1 Common and Better

Quarter-sawed Poplar
WEST VIRGINIA BAND SAWN STOCK DRY FOR PROMPT SHIPMENT
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H UNTINGTON
CENTE-R OF FINEST TYPE OF SOUTHERN HARDWOODS

THE D. E.HEWIT LUMBER COMPANY
Manufacturers of

West Virginia Soft Yellow Poplar and Hardwoods
WJtlBilffll

MILL LOCATED IN CITY OF HUNTINGTON. ALL TIMBER SHIPPED TO MILL BY RAIL

1 car 5 4 Poplar Box Boards, 13 to 17" wide 1 car 4 4 1st & 2nd Basswood
1 car 4 4 Poplar Box Boards, 9 to 17 wide 2 cars 4 4 No. 1 Com. & better Basswood

2 cars 4 4 No. 2 Com. Qrtd. White Oak

HUTCHINSON LUMBER COMPANY
MANUFACTURERS OF HARDWOOD LUMBER

HUNTINGTON, W. VA.

OAK BILLS. CAR STOCK AND SWITCH TIES
All Kinds of Furniture Dimension Stock

Dry Stock

for Quick

Shipment

MILLS: WAUGATUCK, W. VA., AND MANTON, W. VA.

10



10 HARDWOOD RECORD

A few words to the users of this excellent wood and those who contemplate using it.

Many years' experience in the manufacture and marketing of this item of. stock have satisfied us that

in this wood, more than in any other hardwood, the successful consuming manufacturers insist upon
having only high quality stock—not only as to grade, but manufacture and careful handling while in pile

for seasoning.

Choice logs do not always produce good lumber—it depends largely upon how much care is exer-

cised in the process of manufacture; nor does the production of high quality stock end here—it must be

carefully put into piles and sufficient piling sticks used to insure its drying out flat.

When you are about to place an order for Gum, some of the essentials that suggest themselves to

yon are

:

Full and uniform thickness.

Very dry stock that in the process of drying has remained flat and straight.

Good range of widths and lengths to assure you of a good 3'ield of clear cuttings of various sizes you
require.

Last, but not least, after placing orders yon want them executed promptly and on time—also honest

grading and measurement.
We are equipped with six band mills, backed by our own timber lands, to give you that kind of

stock and unexcelled service.

A partial list of Red Gum ready for shipment
Amount.
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TEflRn
THE HOUSE OF QUALITY

Fir nil lie Manufacturer:
TWO WEEKS AGO WE CALLED ATTENTION TO OUR STOCK OF END CURED, WHiTE, ROCK HARD MAPLE. IT IS

TO YOUR ADVANTAGE TO BUY NOW. THE SUPPLY OF WINTER SAWN STOCK IS LIMITED. WE HAVE THE NICE

WHITE LOWER PENINSULA, MICHIGAN, VARIETY, VIRGIN STOCK.

60,000' 1
"

140,000' VA'
50,000' IVz'
45,000' 2

"

Note the assortment:

Ists & 2nds End Cured White Maple
Ists & 2nds End Cured White Maple
Ists & 2nds End Cured White Maple
Ists & 2nds End Cured White Maple

SPECAL LOW PRICE ON A FEW CARS 1 M " FOR PROMPT SHIPMENT

THE STEARNS SALT & LUMBER COMPANY
Manufacturers

LUDINCTON, MICHIGAN, U. S. A.

i||fLjV MOT? Sneat off, and send your inquiries

WWn ¥ MM\J I and orders direct to the producer

We Have Four Band Mills Sawing Hardwood
A FEW ITEMS WE WANT TO MOVE:

75,000 FT. 12/4 LOG RUN SOUTHERN ELM
50,000 FT. 6/4 LOG RUN SOUTHERN ELM

4/4 NO. 1 COMMON PLAIN RED OAK
5/4 NO. 1 COMMON PLAIN RED OAK
6/4 NO. 1 COMMON PLAIN RED OAK
4/4 NO. 1 COMMON QTD. WHITE OAK

220,000 FT
90,000 FT.
87,000 FT.

185,000 FT.

WRITE US FOR PRICES

ANDERSON -TULLY COMPANY
HARDWOOD LUMBER

MEMPHIS, TENN.
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GREEN RIVER
LUMBER CO.

A

L

L

from such

our stock

"After all, it's the timber that

counts. If you haven't quality tim-

ber, all other things will avail but

little in the production of really

good lumber."—
We manufacture

timber exclusively, —
shows it.

It's up to you to let us prove

it. Stock list and prices to be had
for the asking.

MEMPHIS, TENN.

N

D

S

H

A

R

D

W
O

O

D

S

STRAIGHT GOODS
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No Need to "'Shop
You Can Get It in Louisville

•t*!

One of the Big Advantages of the

Louisville Market

Is that Widely Varied and Comprehensive

Stocks of All Hardwoods
Are on Yards Ready to Ship.

This is of

Prime Importance

To the

Buyer of Lumber, Who LTsually

"Wants What He Wants
"When He Wants It."

The Louisville Hardwood Club is a

Real Clearing-House of Special Items.

By Buying of Any Member of This Club,

You Insure Access to the Stocks of All.

It Takes a Fraction of the Time C)rdinarily Consumed
To Make Up a Mixed Car in Louisville.

If You Are in the Market for that Kind of

Lumber,

Say So.

We'll Do The Rest.

P. S.—lu addition to tbe regular comi^rehensive line of hardwoods, including plain

and quartered oak, poplar, cottonwood, ash, gum, chestnut, etc., our members are headquar-

ters for mahogany, veneers and built-up stock. The highest quality at the right price.

LOUISVILLE HARDWOOD CLUB

The Louisville Veneer IMills.

Edward L. Davis Lumber Co.

Booker-Cecil Co.

L0UI.SVILLE Point Lumber Co.

W. P. Brown & Sons Lumber Co.

C. C. Mengel & Bro. Co.

Ohio Eiver Saw Mill Co.

Norman Lumber & Box Co.
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EVERYONE HAS A HOBBY—THE SUCCESSFUL WOODWORKER HAS A HOBBY OF
BUYING

Hammer and Hatchet
Handle I.athe

WOODWORKING MACHINES
THE IMPRINT OF SATISFACTION

That's why he is so successful. Some people have a

hobby of "loading up" with time-worn and dilapidated

second hand machines that produce second hand results.

They couldn't expect anything else.

Get the habit of specifying DEFIANCE machines and
^

get DEFIANCE results.

IVrHc vs 1o(la;i for full particulars and prices

THE DEFIANCE MACHINE WORKS
414 Perry Street, DEFIANCE, OHIO
.SEE OIK EXHIBIT .\T IJIO WASHINGTON BOILEVAKD, CIIIC'.VGO

Innnlator Pin Lathe

No. Copj-ing Lathe Band Saw rilingr and Setting: Marliine 26" Single Surface Planer

THE BEST
HARDWOOD FLOORING

•BAY CITY

HANSON-WARD VENEER CO.
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CI N C I N NATI
THE GATEWAY OF THE, SOUTH

Why Is Cincinnati7
The Leading Veneer Market •

SEE THE ADVERTISERS ON THIS PAGE AND YOU WILL KNOW

ACME
VENEER & LUMBER

COMPANY
CINCINNATI OHIO
Our mill is now cutting what is said to be the

LARGEST VIRGIN WHITE OAK timber in

Ohio. It is of soft, brashy texture from the

best White Oak Section.

Our new line of Circassian is ready for the

market.

Do not overlook us when in the market for

MAHOGANY
CURLY BIRCH

ROSEWOOD
OR ANY KIND OF PLAIN VENEER
We make a specialty in all woods of 1/8, 3/16
and 1/4 thicknesses for Interior Finish and
Door Work.

OHIO VENEER
COMPANY

OFFICE AND MILLS:

2624-2634 Colerain Avenue
CINCINNATI OHIO

WE are large manufacturers of

Foreign and Domestic Hardwood
Lumber and Veneers.

We specialize in Genuine Poti (Russia)
Circassian stock, taken up by our own
buyer and shipped direct. (Poti stock is

the best in the world.)

All buyers admit Ohio Veneer Com-
pany's product has a pronounced indi-

viduality.

Stock complete and large enough to fill

any order.

THE MALEY, THOMPSON
& MOFFETT CO.

Veneers,Mahoganyand
Hardwood Lumber

Largest Stocks Best Selections

CINCINNATI, OHIO

Circassian
WALNUT
VENEERS
The Frieberg Lumber Co.

LAGUNA
Mahogany

LUMBER

STATION S. CINCINNATI. OHIO



i6 HARDWOOD RECORD

CI N CI NNATI
THE GATEWAY OF THE. SOUTH

LUMBER COMPANY
GENERAL SALES OFFICE: FIRST NATIONAL BANK BUILDING, CINCINNATI, OHIO

For Quick Shipment We Will Make Very Low Price on

15 Cars 4-4 No. 1 Common Poplar

15 Cars 4-4 No. 2 Common Poplar

Band Sawn, Equalized and Thoroughly Dry. Good Width and Lengths.

The Wm. H. Perry
Lumber Co.

Manufacturers and Wholesale Dealers in

HARDWOOD
LUMBER

1821-23 Gilbert Ave.. Cincinnati, Ohio

We Can Make You an Attractive Price on

the Following:

3 cars 8/4
3 cars 4/4

12 cars 4/4
2 cars 4/4
3 cars 4 '4

3 cars 4/4
7 cars 4/4
3 cars 4/4
1 car 4 '4

S. W. Chestnut, 1-yr. dry.

Is & 2s Cottonwood, 6" to 12'

Is & 2s Cottonwood, 6" & up.

Com. Cottonwood.
Is & 2s Red Gum.
Com. Red Gum.
Is & 2s Sap Gum.
Box Boards Gum, 13" to 17".

Panel Poplar, 30" & up.

W.E.HEYSER
LUMBER CO.

GENERAL OFFICES AND YARDS:

Winton Place, Cincinnati, Ohio

Branch: MEMPHIS, TENN.
Manufacturers and Wholesalers of

Quartered and Plain

Red and White Oak, Ash,

Poplar, Chestnut, Gum
and all Southern Hardwoods

SHIPMENTS DIRECT FROM
OUR OWN YARDS AND MILLS

SEND US YOUR INQUIRIES
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RED CEDAR
Let us know when you need any,

we handle the best that grows

also

HARDWOODS
of all kinds

GEORGE LITTLEFORD,
CINCINNATI

MOWBRAY & ROBINSON
SPECIALISTS IN

OAK-ASH-POPLAR
ALWAYS IN THE MARKET FOR
ROUND LOTS OR MILL CUTS

OFFICE AND YARDS
SIXTH ST., BELOW HARRIET CINCINNATI

BENNETT & WITTE
JUST A FEW OF OUR SPECIALS

1 car 4/4" No. 1 and Panel Gum,
21 to 25"

1 car 4/4" No. 1 Com. Qtd. W. O.
3 cars 4/4 No. 1 Com. Qtd. R. O.
3 cars 4/4 No. 1 Com. Ash.
2 cars 4/4 mill cull Chestnut.
2 cars 4/4 mill cull White Pine.

Main Office

CINCINNATI, OHIO
222 W. 4th Ave.

1 car 4/4, 5/4. 6/4 1 & 2 Ash, 12"

1 car 8/4, 10/4. 12/4, 16/4 1 & 2
Ash. 12" up.

1 car 12/4" 1 & 2 PI. W. O.
1 car 16/4 1 & 2 PI. W. O.
2 cars 4/4 1 & 2 PI. R. O., 12" up.
1 car 12/4 1 & 2 Poplar.
1 car 12/4 Select Poplar.

SOCTHERN OFFICE, MEMPHIS, TENN.
EXPORT OFFICE, NEW ORLEANS, LA.

L. W. RADINA & CO.
DEALERS IN

POPLAR AND
HARDWOODS

CINCINNATI OHIO

THE JACKSON LUMBER COMPANY
JACKSON, TENN.

We also make high grade Rotary Cabinet Veneers. We DO NOT make baskets,

egg cases nor boxes. Our veneers cost too much to use in egg cases, and egg case

stock will not make Cabinet work. If you don't know the difference try

JACKSON VENEERS.

BAND SAWN CABINET LUMBER AND ROTARY CUT VENEERS
ANDREW JACKSON

An Unusual Opportunity in Yeneer and Lumber Manufacturing
([[ Owing to other business which demands the entire attention

of the owners, they would consider the sale of their veneer

and saw mill plant.

fV Plant and equipment complete, and strictly modern in every

deUil.

fn Center of unusual field of sale and distribution, including

large local trade.

fIT Best and cheapest location for source of supply of both

domestic and foreign logs.

f^ Institution has never failed to pay handsome dividends on

investment.

ffi Business can easily be increased, with present facilities, to

much larger volume.

^ Everything open to strictest scrutiny and investigation.

fVt A big opportunity for the right man.

f^ Will consider negotiations only with principals, and in con-

fidence. ADDRESS B 47, CARE

HARDWOOD RECORD, Chicago
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THE EAST
BOSTON NEW YORK PHILADELPHIA

We are in the market for Plain Red and White Oak,

4/4 to 8/4" No. 1 Common and Better. We pay cash.

PEALE, CORYELL LUMBER COMPANY
FIFTH AVENDE BCILDING, 5th Ave. and 2Sd St., NEW YORK

WM. E. LITCHFIELD
MASON BUILDING, BOSTON, MASS.

Specialist in Hardwoods
Mknnfacturers are requested to supply lists of stock for sale

CYPRESS
Special Low Prices on These Items:
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Clearfield Lumber Co., Inc. ^k^^^l^'^ffix*?^
C Our specialty at all times is everything in Oak Timbers, Cross and Switch Ties, Plain and Quartered
Oak in all thicknesses.

C Just now we are specializing in Hardwood and Softwood Crating—to widths, lengths and thicknesses as

ordered.

C Our Quartered White Oak is fine in grain and beautiful in figure, and for texture cannot be duplicated.

C Our Poplar, Basswood and other hardwoods are of the best, and well manufactured.

Our motto is "Prompt Shipments"— Write us

WE WANT TO MOVE
5 cars 8/4 No. 2 Poplar—band sawn—60%

14 and 16 ft.

8 cars 4/4 No. 1 Com. Plain White Oak.
10/4 and 12/4 Poplar, all grades.

FAUST BROTHERS LUMBER COMPANY
Sales Office

Ifio? Monadnock Block
CHICAGO, ILLINOIS

Main Office
PADUCAH, KENTUCKY

YARDS—CAIRO AXD BKOOKPORT, ILL.

*
*

*
*
*
*
*

*

*

*
*

»*H'**++****'i'**************»j''M''j'*********'i^ite

Write for quotations on

FOUR-QUARTER BASSWOOD,
ALL GRADES

TAYLOR & CRATE
Buffalo, N. Y.

^ jih jih tflj ^jj A£|'fjjjhrfiijyi Jifa^hjiji^b^b iikxttjiliiiYxjjiAitiLTj ^iiitiiyii^iifaiptitb^b^SiilMaj^jiiti^Ka ittit,c lyi ^fc jfi>j^
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General Market Conditions

Owing to flood conditions which have caused practically total

suspension of both lumber manufacturing and shipping througliout

the entire Mississippi valley, which comprises the region developing

perhaps fifty per cent of the hardwood output of the country, the

situation is having the effect of interrupting a very healthy demand
and transferring it, when possible, to other sources of supply. From
the present outlook it will be fully thirty days before lumber manu-

facturing and shipments can be resumed in southern Illinois, western

Kentucky and Tennessee, Mississippi, Louisiana, Arkansas and south-

eastern Missouri. Owners of stock in this region now are accepting

orders only on the basis of shipments when the flood subsides and

transportation assumes its normal trend. Some manufacturers pre-

sume to believe that the suspension in manufacturing will have such

an effect towards advancing prices as to absorb the cost of the present

calamity, but it is doubtful if all the damage can be reclaimed from

this source.

The lower Mississippi valley has not been the only serious sufferer

from bad weather conditions, as there has been an incessant rain

throughout mountain districts for months, and as a result the log-

ging operations have been reduced to a minimum.

Secretary Doster of the Hardwood Manufacturers' Association says

there is a decided increase in demand for No. 1 common and better

chestnut of various thicknesses, and there is a strong inquiry for

shipments containing fifty per cent or more of fourteen and sixteen

feet lengths. No. 1 common chestnut has commanded as high as

thirty-six dollars f. o. b. Ohio river points; firsts and seconds,

fifty-two dollars, while shorter and regular length stock is quoted at

two and three dollars less. Five-quarter and six-quarter stock com-

mands a premium of three dollars a thousand over inch. Nearly all

chestnut producers allege that their stock is low and that the de-

mand is exceptionally good.

Concerning plain oak Secretary Doster alleges there has never

been such a demand for this class of material as at the present time,

and that most of the stock in first hands is sold up to green lumber.

There is a tremendous reversal of form in low-grade hardwoods, which

are being much sought by both the furniture and box factory interests.

Manufacturers of gum and Cottonwood report \'try low stocks, and

present sales that will clean up all the dry lumber they will have for

some months to come.

In the northern hardwood producing sections heavy snows have

contributed to failure in getting out as large a quantity of logs as

was anticipated, and while the majority of mills have been running

on full time, there isn't a sufficient stock of logs ahead of them to

run nearly the full season.

Manufacturers, notably lake port shippers, have generally marketed

their stocks in advance, and there is undeniably a marked shortage of

all northern hardwoods in first hands. Several important jobbers,

who purchased very generously in the North during the last few

months, state that sales made up-to-date will practically clean up all

their purchases.

In hardwoods there is undeniably an excellent demand from nearly

all sources, and many jobbers are hesitating to accept orders that

they would have been glad to have taken sixty days ago, as they fear

an inability to make purchases to fulfill contracts. There is a good

deal of exchange trade between jobbers to balance uj) assortments.

There seems to be a constantly increasing demand for nearly all

varieties of hardwood with the advent of good spring weather. It is

not thought likely the prevalent carpenters ' strike in Chicago will be

a matter of long duration or will seriously interfere with hardwood

consumption in house building.

Not as much activity is noted in the furniture trade as was antici-

pated, but it is hoped this business will improve with the advancing

season.

There still seems to be a surplus of oak and maple flooring in manu-

facturers ' hands, and prices are ranging altogether too low to guaran-

tee a reasonable manufacturing' profit.

The veneer and panel trade is fair in volume, but prices on these

commodities are also ranging very much lower than they should.

The increased demand for good wood for the furniture and interior

finish trade is being reflected in the mahogany and other imported

wood industry. There is an increased call for mahogany, rosewood

^SUBSCRIPTION TERIVIS: In the United States and its possessions,
and Canada. $2.00 the year; in foreign countries, $1.00 extra postage.

In conformity witli the rules of the postoffice department, subscrip-
tions are payable in advance, and in default of written orders to the
contrary, are continued at our option.
Instructions for renewal, discontinuance, or change of address,

phould be sent one week before the date they are to go into effect.
Both old and new addresses must be given.
Both display >and classified advertising rates furnished upon

application.

Advertising copy must be received five days in advancs of publica*
tion dates.

Telephones :—Harrison 808G-80S7- S08S.

Advertising Representatives: Jacob Holtzman, 5254 Larchwood Ave-
nue, Philadelphia, Pa, ; E. W. Meeker, 537 South Dearborn Street, Chi-
uago. 111. .^

Entered as second-class matter May 26, 1902, at the postofBce at Chi-
cago, 111., under act of March 3, 1S79,
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and Circassian, in both solid and veneered fonn, and manifest and

constantlr increasing prices.

In brief, the supply of stock situation is very unsatisfactory, the

price situation fairly satisfactory, and the present and prospective

demand excellent.

Oeik and Chestnut Statistics

In the latter part ui Januaiv Lucitr <>aj ijciu ai Liiitiunati a meeting

of something like one hundred prominent oak and chestnut producers,

at which time it was deemed wise to gather statistics showing the

totals of both green and dry stock of all thicknesses of oak and

chestnut lumber held, and to secure an estimate of stock to be manu-

factured from March 1, 1912, to January 1, 1913. Eugene F. Perry,

secretary of the National Wholesale Lumber Dealers' Association,

was prevailed upon to undertake the task of gathering these figures.

Mr. Perry has apparently done his work with a good deal of faith-

fulness, for he submits a report compiled from reports of 1,640

manufacturing and wholesale institutions, involving detail informa-

tion by thickness. In brief, the following represents the oak stock

on hand March 1, 1912

:

Plain white oak. dry 43.304.000 feet

Plain white oalc. green 17,821,000 feel

Qoanered white oak, drj- 28,199.000 feet

Quartered wlute oak, green 8,850.000 feet

Plain red oak. dry 28,683.000 feet

Plain red oak, green 22,865.000 feet

Quartered red oak. dry 7.439,000 feet

Quartered red oak, green . . 461,000 feet

Total 157,622.000 feet

These quantities, when it is considered that the normal oak output

of the XTnited States is approximately four billion feet annually,,

wotild indicate a veritable paucity of both dry and green oak in

first hands, and the stock is so inconsequential, in comparison with a

normal one, as to warrant a marked increase in market values.

Covering chestnut, the report is as follows:

Cbestnat. dry 16,907,000 feet

Chestnut, green 15,556,000 feet

Total 32,463.000 feet

A little over 32,000,000 feet of both dry and green chestnut in

first liands, as compared with a normal total annual output of more

than 600,000.000 feet does not spell very much in the way of stock

on hand. Both the oak and chestnut figures confirm the opinion

of the chief producers that these stocks are very short.

The estimates that Mr. Perry has received on the approximate cut

for the last ten months in the year, which conclusions will be upset

very materially by the bad weather conditions of March and April

and perhaps further along in the year, are as follows

:

White oak 377,930.000 feet

Bed oak 162.415.000 feet

Chestnut 49..';33,500 feet

A Forest Products Exposition

On March y last, the following letter was addressed to A. T.

Gerrans, chairman of the advertising committee of the Xational Lum-

ber Manafaeturers ' Association:

TTnder the gf-npral term of "advertising." under which your committee

of the National Lumbtr Manufacturf-rs' Association was organized, it is

my imprewlon that you have considerable latitude in what constitutes

advertising, and the distritHitlon of the advertising moneys at your

command. Hence, without in any wise attempting to influence your

expenditures in any way. would suggest that I have followed very closely

the cement, concrete, steel and more latterly the clay products shows.

which seem to absorb such a general interest of the public in large trade

centers as to Induce the attendance of vast crowds for weeks at a time,

on the basis of flfty cents a bead.

To my mlod. this is advertising and mighty effective advertising.

Hence, my sngge^tion is that while it involves a lot of work, I believe

it perfectl.T feanlble to organize a forest products exposition of an educa-

tional nature, tbc exhibits of which can be transferred to various big

dtlea and sbown a week at a time, for qnite a number of months, and

the thing can N- dr<n» under good management at a proflt rather than

a loss to b* p to your advertising funds. The fund you have

back of you - r be aomctbinc you might have to draw on in the

evi

-IS you in any wise, I shall be glad to make yon
gj.. ... nz ..rTriln Iln.* of •xblblts. for I bf-llt-ve with

this sort of a show to put before the public, we could dt-monsiratc a higher
value of wood than its alleged substitutes possess which would convince
the public of the verity of our judgment in these matters, and contribute
materially to increase wood utilization. H. H. Gibson.

Editor Haeowood Recobd.

To this letter Mr. Gerrans replied tinder date of 3Iarch 14:

The suggestion Is a good one. although it will take some time and
money to put it on its feet. I would very much like you to give me your
ideas of the lines of exhibits, at your leisure, and I will bring it up at

our next committee meeting. A. T. GEasiXs, chairman.

Since this correspondence ensued, other lumber trade newspapers,

and notably the Lumber World Review, have taken up the campaign
in favor of a forest products exposition. The subject is down for

disctission as an important part of the program of the forthcoming

annual of the Xational Lumber Manufacturers" Association, and
hence it is germane that the matter be thoroughly exploited and dis-

cussed.

The idea which presented itself in the original suggestion made by
the editor of this publication was that an alluring exhibit, not to

involve n^ethods of lumber production, but of finished wood pro'l

ucts, could be established to occupy the reasonable area of a larg.-

convention hall, and be placed on exhibit for a week or two at a time

in all the principal cities of the United States. This forest products

exhibit could be made of such a highly interesting, instructive and

alluring character as to, in advance, almost warrant the belief that

the enterprise would be self-supporting from admissions alone. There

are thousands of splendid object lessons in wood utilization that could

be presented to the public which certainly would have manifestly

more interest to it than any cement, tUe or brick show, or any of the

other commercial exhibits which now are quite the vogue in many
lines of production.

In short, the forest products exposition could be put in such shape

as to form a logical advertising campaign for the use of Itmiber that

it would be impossible to attain through the medium of magazines

or newspapers. Haedwood Becord wishes to go on record as being

tineqtiivocally in favor of the Xational Lumber Manufacturers' Asso

elation taking steps towards the organization of a permanent fores-

products exhibit, that may be transferred from city to city through

the United States, and be made a regular advertising feature of the

lumber business.

This scheme has more possibilities than all the newspaper and

magazine advertising that money wUl buy. It is a system whereby

the public can be "shown," and really the average man today is

akin to the Missourian, and has to be shown.

The Art of Distorting the Issue

The leading editorial ot Hearst 's Magazine vsubheaded The World

To-Day) for April, bears the above title. The introduction says:

In the mazy involutions of English politics a famous prime minlst'

;

was facing an appeal to the country on an issue that gave liberal promi?

of unhorsing him.

"I suppose." said one of his allies, "yon feel somewhat dismayed when
you think of an election turning upon such a question."

"Not I." said the Premier, who was also a philosopher and wise about

his countrymen. "At least, not so long as I can distort the Issue so thai

its own mother wouldn't know it."

Listen well to this wise Premier, for he was speaking ot a momorabb
truth. The most valuable accessory of any political or other schemer in

any country that has a franchise is a mastery of the Vseful Art of Distort-

ing the Issue. Equipped with this he has a power greater and far mor'

uncanny than any king's. Of late years this has become apparent from ii>

greatly Increased use upon us and our affairs. Perhaps we may begin t^

question now if we have not bad about enough of It.

In this same issue, William Alsorandolph Hearst, as he is nick-

named, with his remarkable talent as a professional defamer of

character, stands sponsor for an article written by the notorious

muckraker, Charles Edward Bnssell, entitled "The Mysterious Octo

pus." This article pretends to give facts, analysis and deduction,

to prove the existence of a nefarious lumber trust, but. as a matter

of fact, contains few truths, very specious analj-sis and silly dc

ductions. In truth, the stoiy constitutes the acme of "the art of di»

torting the issue.''

If all the citations m.ide by Mr. Bussell were true (and in mo^•

part they are far from true), his story would not be regarded a-
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evidence constituting prooi tliat even tlie minor element of the lum-

!ier trade—the retail building wood interest—was engaged in an un-

lawful combination or conspiracy. The case would be thrown out of

any court as being unworthy of consideration.

The pusillanimous character of the story is evidenced by the drag-

ging into it of the name of Edward Hines, who never has had a

suspicion attached to his name in connection with a combination in

lumber or anything else. He always plays a lone hand. It also at-

tempts to connect the so-called American Lumber Trades Congress

and its code of trade ethics—which are more famed by being for-

gotten than by being employed-—as an ally of the secretary's bureau

of the retail lumber dealers' associations.

This is evidently the story that was so persistently touted by
Hearst 's Cosmopolitan magazine as a sensational expose that it would

make in its issue of December last, but apparently it has been rele-

gated to this latest magazine purchase of the redoubtable Hearst.

Standing sponsor for this article is simply another evidence of the

sordid and iniquitous character of this prince of social and industrial

disturbers.

The Department of Justice fol-

lowed by a horde of muekrakers

of the Hearst stamp has spent

four years in attempting to dem-

onstrate the existence of a lum-

ber trust, and now the entire

bunch is down to an assailment

of the methods of the minor ele-

ment, the country retail limiber

yard trade. This seems to be

the last ditch in which the gov-

ernmental and individual investi-

gators have landed. Hence, to

quote William Alsorandolph

Hearst, "the useful art of dis-

torting an issue is a great and

successful invention.- The only

question about it is whether we

have not had about enough of

it."

AH the report that has ever been made in response to the Senate
and House resolutions has been a brief one referring to the effect

of concentration of stumpage ownership in a few hands, but not-

withstanding the importance and value in the report on standing
timber and its value to the country, and the efifect of stumpage
value on the price of lumber, the report was not responsive to that

part of the Senate resolutions reading: "Said investigation and
inquiry should be conducted with the particular object of ascertaining
whether or not there exists among any corporations, companies or
persons engaged in the manufacture or sale of lumber any combina-
tion, conspiracy, trust agreement or contract, intended to operate in

restraint of lawful trade or conunerce in lumber or to increase the
market price of lumber in any part of the United States."

In the meantime the lumber industry pleads in vain for a verdict.
Getting elected or re-elected to office is a matter of more particular
moment to politicians at the present time than dispensing justice to
anyone. Seeing that many of these gentry are not re-elected is

the first duty of lumbermen.

^UNSOLICITED TESTIMONIAL^

Cfje (George %)tnkt Companp
Bait iBaunfartunrs Carar

Ca Srrkmaii SHrrrt

Forcing His Hand
The National Lumber Manu-

facturers ' Association, through

its manager, is really attempting

to force the hand of the Presi-

dent, in an endeavor to secure

from the Department of Commerce and Labor, a report in response

to the resolutions adopted by the United States Senate and the

House of Representatives, requesting an investigation of the so-

called lumber trust, which resolutions were adopted in December,

1906.

President Griggs, the other officers and the Board of Governors

have written a very forceful letter to the President, calling attention

to the resolutions adopted, and stating that the manufacturing lum-

ber industry of the country has now been under indictment for

nearly five years, and practically demands a speedy report from the

Department of Commerce and Labor, involving the results of this

five years' investigation.

President Taft acknowledged receipt of the communication and

turned it over to the secretary of Conmierce and Labor for reply.

Secretary Xagle responds by excusing himself and the department

for its dilatoriness, and practically replies that he will make a re-

port when he gets time to do so.

In the meantime recurring attacks upon the integrity of the lum-

ber industrj-, and necessarily upon individuals composing it, 'f false

would have been impossible if the Department of Commerce and

Labor had performed its duty to Congress, the people and the indus-

try; and if true, would have been unnecessary or would have been

fortified and justified by current facts as developed in a government

investigation most costly in time and money.

New York. Sept. 15, 1911.

Mr. Henry H. Gibson.

HARDWOOD RECORD. Chicago.

Dear Sir: I am always on the lookout for the bi-

monthly copies of HARDWOOD RECORD, and the writer

takes these copies home that he may have the undis-

turbed pleasure of carefully looking over the contents.

I assure you its pages, from beginning to end, are re-

ceiving close scrutiny, and I always receive much pleas-

ure from what information I can gather about lumber-

men, etc. I am quite sure that there is hardly an issue

in which I do not find Items which alone pay many times

over for the small subscription price of $2.00 which you

are asking.

GEORGE HENKE.

Vindicated

Hardwood Record in its issue

May 10, 1911, in referring to the
attacks on Edward Hines of Chi-

cago, made the following state-

ments and prophecies:

First : That the nttcmpt to
blacken the character of Edward
Hines is a part of a diabolical plot
on the part of a Chicago newspaper
to ruin every man who has had
the courage to stand up for. Lori-
mer, whose scalp it Is after, and
that there is no real evidence yet
presented or ever will be that Mr.
nines contributed a dollar to the
election of William Lorlmer, or
that he even knew of the existence
of a slush fund.

Secoxd: That at its forthcom-
ing annual meeting to be held in
Chicago on May 24 and 2D, the
National Lumber Manufacturers'
Association will pass a vote of un-
qualified confidence in Edward
nines.

Tuibd: That the innocence of
Edward nines in the matters re-

ferred to will shortly be placed in
the form of such clear and indis-
putable evidence as to convince

every lumberman in this country of its truth.

The first statement has been pretty thoroughly demonstrated, and
what it lacks of complete demonstration speedUy will be forthcoming.
The second prophecy was fulfilled not only by the unanimous vote

of confidence of the National Lumber Manufacturers' Association at

the time stated, but a similar exhibition of belief in the integrity of
Mr. Hines has been reiterated by the National Wholesale Lumber
Dealers' Association in convention assembled, and by several other

leading building woods organizations.

The third prophecy has been fully fulfilled, from the fact that on
March 28, 1912, the Dillingham Senatorial Committee, which had in

charge the investigation of the charges against Senator Lorimer,
without a dissenting vote, passed the following resolution:

"It is not proved that Edward Hines received $100,000 or any
other sum, or that he contributed any sum whatever to aid in or

obtain the election of William Lorimer to the United States Senate.

The evidence is that he did not raise, contribute to or ex-pend said

sum or any sum of money whatsoever to aid or assist improperly in

the election of Senator Lorimer."

This is the first time in the history of the United States Senate

that a duly constituted committee has deemed it a duty to make a
declaration in justice to a citizen unjustly maligned before it.

Mr. Hines is justly proud and happy at thus being honored and

vindicated by a nonpartisan committee of the United States Senate.



26 HARDWOOD RECORD

i\e\er in political history lias au investigation boon nioro tliorough,

and never has such wide latitude been given for hearsay evidence.

Mr. Hines has suffered much through the attacks made against him,

but he feels that the outcome is an ample compensation.

Annual National Lumber Manufacturers'

Association

Attention is again called to the tontli annual meeting of the Na-

tional Lumber Manufacturers' Association which will be held at the

Sinton hotel, Cincinnati, O., May 7 and S. The program of the meet-

ing is still in the course of preparation, but most of the principal

subjects have been assigned. It is intended largely to devote the

time to discussions by lumbermen themselves on subjects in which

they are'particularly interested. Following the address of the presi-

dent, reports of the various officers will be delivered and committees

appointed.

The president of each of the affiliated associations has been invited

to deliver an address on any subject of special interest to his own

association. Many have already accepted and President Griggs is

particularly au.xious that each association be represented on this part

of the program.

Some of the principal subjects of addresses to be covered are the

Panama canal problem, the utilization of waste, disposal of cutover

lands, an exposition of the lumber industry and forest fire problems.

A meeting of the board of governors of the association will be held

at the Sinton hotel, Cincinnati, at two p. m. on May 6 for the con-

sideration of a number of important matters. This meeting as is

usual will probably be one of the most important lumber association

gatherings held during the year, and not only the regular delegates

will Be welcomed at the sessions, but all other hunbermen as well.

Floods in the South

The high water, and tsj)ecially the breaking of levees and dykes

in the lower Mississippi valley, and the flooding of immense areas

of country, promise to result in the most serious story of death, loss

and misery ever encountered from this cause in the history of the

country. Up to the first of this week, the death of thirty persons by

drowning has been announced, thirty thousand people are homeless,

two thousand square miles of territory are inundated, railroad traffic

over a large section is paralyzed, and there is a financial loss esti-

mated at more than ten millions of dollars.

Lumber manufacturing interests have suffered as much or more

than the agricultural element. Floods put an absolute shut-down on

lumber production or distribution over a large territory, and while

but very little manufactured stock has been actually washed away,

millions of feet of lumber in cross-pile have been inundated, and the

resulting loss from water and mud deposit will be enormous. Manu-

facturers in the vicinity of Hickman, Ky., Cairo, 111., and Memphis,

Tenn., and over a wide range of Arkansas, Mississippi and further

down the river are suffering tremendously.

It is believed at this writing the height of the flood has been at

tained, and from now on will be witnessed receding waters. How

ever, it will be a month before lumber and agricultural operations can

again be resumed.

To a less extent the high water in the mountain streams has inter-

rupted logging and lumber manufacturing. About the only consola-

tion there is in the situation is the fact that it is resulting in such

a demand for hardwood lumber, from sources that can possibly ship

it, as to show an accretion of values of an average of perhaps, two

dollars a thousand. It is believed the enforced abandonment of

logging and sawing operations will show such a tremendous shortage

in hardwoods as to insure permanent increased lumlx'r values.

Relative Importance United States Industries

A relent ligure taldf issucil hy tlie Itepartmcnt of ( ommerce

and Labor in<licates that the lumber industry, involving all forest

products, enijdoys a larger number of wage earners than any other

commercial pursuit. These numbered in 1909, 695,019. The value

of the jiroduct was $1,156,129,000, being third in amount, and

slightly exceeded by the value of slaughtering and meat packing,

and foundry and machine shop products.

The value attained in the manufacture of forest products was

$648,011,000, which makes the industry rank second in this par-

ticular, being exceeded only by the foundry and machine shop prod-

ucts. Hence, lumber and timber products rank first in the number

of employes, second in the value added by manufacture, and third

in the total value of product.

The Steel Business

For years the business situation in steel has been regarded as

a general trade barometer, the value of this product materially

reflecting on the prices of other commodities. During the past year

the average price of iron and steel products has been decidedly the

lowest since 190-1. Bessemer pig, for example, averaged less than

sixteen dollars against nearly twenty-three dollars in 1907, and

steel billets, twenty-one dollars against twenty-nine dollars. The

largest items of steel product, exclusive of steel rails, which re-

main at twenty-eight dollars a ton year in and year out, show a

decline from 1907 of about thirty per cent.

In the very bad 1911 commercial year, the Steel Corporation,

after paying all expenses, repairs and maintenance, earned $104,-

000,000 net, and paid out $.50,000,000 in dividends, including five

per cent on copiously watered common stock. Besides this it had

a very handsome surplus.

Steel and lumber have ceased to run in parallel lines, as the

steel people are not facing such a remarkable decadence of source

of supply for raw material as lumbermen, and consequently there

is not the remarkable advance in ore values in the ground that

there is in timber values on top of the ground.

Again, steel producers have succeeded in attaining a much higher

relative eflSciency than have lumber operators, and hence, figured

on parallel lines in years of low prices, the steel and iron business

may show a handsome profit, while the lumber business is very

likely to show an equivalent loss.

Timber Bonds
The timber bond business, when intelligently handled, affords

a fine line of unusually safe investment. Banking houses skilled

in placing bond issues have not only made a good deal of money

for themselves, but have put out lines that have almost invariably

been paid -ivhen due, and the interest has been regularly met.

Latterly there has drifted into the bond business quite a num-

ber of amateurs with a greater desire to put over bond issues with

a good profit to themselves, than to effect just security for the

investors. Timber bonds have reached a splendid reputation as

good securities, but if these haphazard issues continue, they are

very likely to ruin the reputation of the value of legitimate ones,

and bring the entire business in disrepute. Some of the representa-

tions made concerning the security afforded by certain issues, that

are on the market at the present time, are exceedingly specious.

It is represented in one of these circulars that a thousand feet of

liardwood lumber possesses a value of from forty to one hundred

dollars according to grade; shows a value of the standing mer-

chantable timber on 36,720 acres of mountain lands at $S,.')37,400,

not counting tie timber, and estimates the annual net earnings on

the basis of one hundred thousand feet production per day, at

nearly a million dollars.

It is lI.\RD\vooi) TtKCORii'.s dcsiro to see the timber bond business

continued on absolutely legitimate lines, and it regrets that ama-

teur and inexperienced bond houses should present for the sake of

marketing bonds, figures presumed to represent intrinsic values

that are far from true and unwarranted by the facts.

When investors ask advice about the value of timber bonds,

they should be informed that only those issued by houses hav-

ing a reputation for conservatism and for a specifie knowledge

of timber values should be bought. Similar advice may be

warranted to those making bond issue, which should be handled

only through houses having a knowledge of timber values and

with a repiitatiou to sustain.
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Pert^ Pertinent and Impertinent

Your magazine is just at lianO,

Its pages are perused.

And if it chaiSced to mLss us

We'd thinlc we were abused,

And generally stir tilings up
Witli ail of Gibson's boys

If we didn't get the Record
From Chicago, Illinois.

We read the editorials

And study every ad.

And watch the local notices

An Appreciation in Verse

Of dealers.' sonii and liail

The reading of your paper
Is one of our chief Joys

We'd dislike to miss the 1{ecohi>

Of Chicago, Illinois.

We study technicalities

Of lumber plants and mills.

Of the cutting up of lumber

I'pon a thousand bills ;

Of how it's mannfacturod
Into useful things and toys

.\eccinling to I lie I!Kr<iiii>

Of Chicago. Illinois.

So when we reach the pearly gates

And meet St. Peter there.

And stand with our uncovered heads

(Some even shy of hair)

We may decide to go bacl< home
To all its cares and Joys,

If they haven't got the RKConn
From Chicago, Illinois,

April 6. inia. A. S. B.

LUMBERING UNDER DIFFICULTIES

Present Status of Saw Milling in the Lower Mississippi Valley as Viewed by Hardwood Record Cartoonist.

A Story With a Moral

The desire to sell all the lumber in any com-

munity reminds one of the old story of the small

boy who was chided by his father for eating too

fast and too much at the dinner table. The
tirade carne to an end with the remark : "You
sure do eat like a little pig ! Do you know what
a pig is, my son?" "Yes, father, I know what
a pig is," replied the kid, "a pig is the son of a

hog."

—

Exch-ange.

The Cynic

Wigwag—"The secret of a happy married lite

is to marry one's opposite."

Cynicus—"Yes. I have frequently remarked

that your wife was a most charming woman. "

— Philadelphia Recoril.

- Smiths 'Well Cared For
Englishman (patronizingly i—Your school fa-

cilities are excellent, I am told.

American (suavely)—Well, I should say. See

the Smithsonian institution over there? Think
of a building like that just to educate the

Smiths.— Vogur.

A Pleasing Sight
"Pop :"

"Yes, my son."

"What is a popular uprising?'*

"Why, a popular uprising, my boy, is when
every man in a street car gets up and offers

his seat when one lone woman enters the car."—Youkcrs Statesman.

Had Been There

Wedderly—"Let me congratulate you, old boy.

This is undoubtedly the happiest day of your
life."

Singleton—"You're a little previous. I'm not
to be married until tomorrow."
Wedderly

—

"I know it

—

and you heard what
I said."

—27—
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Builders of Lumber History
NUMBER CVX

EDWARD A. LANG
(See I'ortrait Supplement.)

While Edward A. Lang, the subject of this sketch, has distin-

guished himself in lumber affairs, he is of such a modest and retir-

ing disposition that his name rarely appears in lumber newspaper

annals. He has charge of the lumber department of the great

Paepcke-Leicht Lumber Company and its allied concerns, which

have their general financial and executive headquarters at Chicago.

To Mr. Lang has been assigned the lumber selling and buying

department of this immense institution, for, notwithstanding the

fact that the Paepcke-Leicht Lumber Company is a producer of

more than a hundred million feet annually of Cottonwood, gum,
oak, ash, elm, soft maple, sycamore and cypress lumber, it also is

a large buyer from outside sources.

Mr. Lang was born in Chicago on August 5, 1874, and is of

German descent. His parents moved to Elgin, II]., when he was a

lad, and from the age of seven to twenty-five years he lived in

that Illinois city. It was at Elgin he received his common school

education and early business training. As a young man his first

employment was with the Elgin Butter Company, and next with

the Borden's Condensed Milk Company; later with the First

National Bank of Elgin. These institutions were all conducted on

high planes of business efficiency, and he became grounded in good
commercial methods through his connection with them.

In February, 1900, Mr. Lang entered the employ of the Paepcke-
Leicht Lumber Company in a clerical capacity. Here he found
his real calling, and as the work interested him intensely, by dint

of industry and intelligent endeavor he gradually arose in the

esteem of his employers to such an extent that during the past

six or seven years he has held the responsible position of manager
of the lumber department of this immense business. Mr. Lang's
disposition makes him deprecate his own talents, and he modestly
avers his success is attributable to the unswerving confidence that

has been given him by his employers. He holds that the unfailing

confidence of his principals, and their ever-ready advice and co-

operation, have made it possible for him to handle to their satis-

faction the important work of the company which devolves upon
him.

Through Mr. Lang's connection with the lumber department of
the Paepcke-Leicht Lumber Company he has become deeply inter-

ested in all lumber association work. He is chairman of the
executive committee of the manufacturers' division of the Lum-
bermen's Association of Chicago, and it has come upon him to

largely represent his company in its alliance with the Hardwood
• Manufacturers' Association of the United States. He is a member
of the executive board of this latter named organization, and is

thus closely identified with a group of a score or more of the

: largest hardwood timber owners and lumber producers in the
i United States, who have the handling of the affairs of this asso-

' ciation. It goes without saying that Mr. Lang has the confidence
of his brother executives and takes an important part in all their

councils.

Accompanying this brief sketch is a supplement portrait of Mr.
Lang. This appears in Hardwood Kecord at an opportune time, he
having been unanimously selected as the first president of the

new and already great Lumbermen's Club of Chicago, which starts

off with a membership of about five hundred lumbermen. When
this club was organized, three months ago, Mr. Lang's name was
not even suggested as a presidential possibility, but the moment
it was mentioned it seemed to be universally understood that he
was the right man for the place and he was enthusiastically made
the club's first executive. Undeniably his popularity has come
about not only through his suavity and kindliness, but because of

his reputation for keen and accurate judgment pertaining to all

lumber affairs, and to his strict integrity as well. The lumbermen
of Chicago have certainly made no mistake in placing Mr. Lang
at the head of their new social organization.

Mr. Lang is married and lives in Edgewater on Sheridan load.

His only fad, if that may be considered one, is golf, and he finds

much delight in the out-of-doors exercise and experience that it

gives. During the open season he can be found at least a few
hours each week on the links. He is a member of all of the

Masonic bodies.

It is with more than usual pleasure that Hakdwood Eecord takes

this opportunity of giving this brief and inadequate sketch of

Edward A. Lang, as in it he can be characterized as one of the

most competent lumber purchasing and sales managers in the

country, and perhaps the best man in Chicago to head the new
Lumbermen 's Club.

Coming Meeting of Wisconsin Manufacturers

Secretary K. S. Kellogg, of the Northern Hemlock and Hardwood
Manufacturers' Association, has announced the quarterly meeting of

that association which will be held at the Hotel Pfister, Milwaukee,

at ten a. m. on April 17. Members should be especially interested

in an address by a member of the Wisconsin Industrial Commission,

who will discuss proposed state rules for factory safeguards, illus-

trating with photographs such devices as are recommended for use.

There will also be reports on dry stocks on hand April 1 ; log cut

during the winter ; market conditions ; mill and yard insurance and

lumber advertising.

Spring Meeting Michigan Manufacturers
Announcement is made that the spring meeting of the Michigan

Hardwood Manufacturers' Association will be held at the Pont-

chartrain hotel, Detroit, Friday, April 10.

The principal subjects up for discussion at this meeting will

be the present market conditions of hardwoods and hemlock; the

outlook in hemlock bark; proposed changes in inspection and
grading rules for hardwood lumber; forest fire protection measures;

reports of various eomniittees.

Exports and Imports for February

Manufactures exported in February, 1912, exceeded in value those

of any previous February. The total value of exports during the

month was $85,500,000, an increase of $10,000,000 during the year.

The total value of all wood and their manufactures, however, de-

creased from $7,447,000 in February, 1911, to $6,700,000 February,

1912. There were considerable decreases in the exports of logs and

round timbers, and of all kinds of hewn and sawed timber. The

value of the first decreased during the year from $478,000 to $308,000,

while the export value of timbers decreased from $1,039,000 to $808,-

000. The total export value of all lumber, including boards, planks,

joists, scantling, deals, etc., in the various woods aggregated $3,-

243,000 in February, 1911, and $3,501,000 in February, 1912, which

represents a healthy increase. There was a slight increase in the

exports of furniture, which amounted in February, 1912, to $517,000.

The increased value of imports of wood and manufactures of wood

during the year was rather slight, figures for February, 1911 and

1912, respectively, being $2,725,000 and $2,817,000. There wag a

noticeable decrease in the value of mahogany imports during the

month, this item aggregating $222,000 February, 1912. There was

also considerable increase in the importation of manufactured lum-

ber, there being stock of this type valued at $501,000 brought

into this country during February, 1912.
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TWO TRUCK LOADS OF LUMBER READY FOR STEAMING

—

QUARTER INCH QUARTER-SAWED WHITE OAK, AND
THREE AND FOUR-INCH QUARTER-SAWED

WHITE OAK

but contribute to its drying more promptly and in better condi-

tion than if it had not been thus treated. These various methods

of steaming or water soaking lumber have been practiced by a

good many people and in an indifferent, expensive and haphazard

wav for many years, but it has remained for the manufacturers

of the Kraetzer preparator equipment to render possible the steam-

ing of lumber under pressure in a scientific and accurate way by

giving wood of various kinds and thicknesses just the proper

amount of steam pressure and time to put it in the best possible

shape for prompt seasoning, without multiplication of the defects

that the lumber may or may not have contained.

The concern which has most recently tried out this steaming of

lumber under pressure with the Kraetzer equipment, and under the

direction of the company, is Eusse & Burgess, Inc., Memphis,

Tenn., which installed the apparatus about a mouth ago.

The pictures accompanying this article were made at this instal-

lation. The house named has taken a great deal of pains to handle

the steaming of gum, oak and other woods with great accuracy,

and certainly the results attained, according to the observation

of the writer, would indicate that this house has mastered all the

serious problems involved in the seasoning of refractory southern

woods in a most satisfactory manner, although a full demonstra-

tion of the results on three and four inch oak can not be ac-

curately determined until additional time elapses. Certain it is,

however, they have succeeded in drying gum three-fourths of an

inch and less in thickness in such a satisfactory manner in the

open, after this steaming treatment, as to be able to load for

export shipping dry stock in from six to ten days from the saw.

This lumber went into the cars absolutely unwarped, unchecked,

and just as straight as it came from the mill. Its color was uni-

form, and it is certain that there is no apprehension concerning

the possibility of staining in transit.

The opportunity possessed by Russe & Burgess, Inc., by a com-

plete demonstration of the efBcacy of this system of steaming lum-

ber under pressure and blowing it out in the open, is most excel-

lent, as they handle chiefly types of wood that previously have

been very difficult to season promptly without the development of

a good many defects incident to the long time and rehandling

required. Beyond this they have installed a system of transfer

and storage tracks for lumber piled directly from the mill to trucks

that will surely cut the cost of handling lumber in half, and per-

haps effect a still greater economy.

When fully carried out in logical development, this system of

lumber handling from the transfer chains to railroad cars will in-

voIto the loading of the lumber almost directly from the assorting

chains to the steaming trucks in units of about five thousand feet;

the moving of the lumber over a transfer table to the preparator;

steaming it under pressure from five to twenty minutes, accord-

ing to kind and thickness; shoving the load out on transfer tracks

to storage tracks; and permitting it to blow out until in good

shipping condition. An acre of ground equipped with storage

trackage will accommodate about 750,000 feet of lumber, so it will

be seen that it does not take a very large acreage to carry all

TRUCK LOADS OF THREE-EIGHTHS INCH GUM BLOWN OUT IN

FIVE DAYS AFTETl STEAMING READY FOR SHIPMENT.
THIS LUMBER HAS .<!INCE BEEN LOADED

FOR EXPORT

the stock necessary for even a mill of substantial capacity until

the stock is dry enough to either load on to cars or to transfer

into dead pile in storage sheds.

It has been found that the steaming of lumber under moderate

pressure results in the ejection of much liquid or semi-liquid mat-

ter during the process, and tests have shown that inch quarter-

sawed white oak has been reduced in weight by steaming and air

drying 1,500 pounds in forty-five days; red oak nearly 2,000

pounds in forty-five days; gum more than 2,500 pounds in forty-

five days; poplar about 1,750 pounds in forty-five days, and cypress

about 1,500 pounds in forty-five days. Of course, this reduction in

weight will vary somewhat according to the character of the drying

conditions prevalent, but the initial ejection of moisture by the

steaming process is accomplished regardless of out-of-door atmos-

pheric conditions.

This steaming of lumber under pressure has been found more

efficacious immediately after the lumber is sawed than when it has

been partially dried, although one important user of the equip-

ment puts his partly dried lumber through the steaming cylinder.

Lumber yard cost as ordinarily practiced varies with localities

and the character of the labor, but few are able to put lumber

in pile and take it down again with the incidental rehandling of

"outs," at less than one dollar a thousand feet. In many in-

stances the cost runs much higher than this. Lumber handled by

the Kraetzer system can be piled on the steaming trucks, steamed,

transferred and loaded onto cars or in shed, at an average cost of

fifty cents a thousand. This, however, is but" one of the smallest

items involved in the economy of handling lumber in this way.

Assume, if you please, a mill cutting hardwoods which has an

output of 40,000 feet daily of No. 1 common and better lumber,

or a total annual cut of ten million feet of No. 1 common and

better. It further may be assumed that this stock is carried on

sticks only four months, and has an average value of twenty-five

dollars per thousand, and represents a permanent investment of

one hundred thousand dollars in yard stock. It is contended that

this time of holding the stock until it is in shipping condition can

be reduced to an average time of thirty days by the new process,

but for argument sake, if it be reduced but one-half or two

months, it will effect an economy in investment on the output

noted above of fifty thousand dollars. The yearly saving on a

fifty thousand dollar investment at six per cent is three thousand

dollars. The saving of insurance based on a two per cent rate

is a thousand dollars more. From the fact that steamed lumber

will dry out to less weight than unsteamed lumber, it is estimated

that there is an economy in this feature of fifty cents a thousand

or twenty-five thousand dollars per annum in average freights.

While these figures look astounding, from the evidence at hand

it is fair to presume that the economy hero recounted is not the

most snbstnnti.'il one to be gained by the use of this system. If

the belief of those who have put in the apparatus is warranted,

that it absolutely prevents sap staining; materially im|irov('s the

quality of the product; practically eliminates degrade by reason

of seasoning defects; evens up the color of the wood, including
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tlie sap, notably in oak; dries the lumber straight and flat; avoids

checks and minimizes end splits; and absolutely precludes the

possibility of borers working in the wood after it is sawed, the

use of the process means a revolution in efficiency and lowering of

cost in lumber production.

Lumber manufacturers who are carefully analyzing this new de-

parture in lumber handling figure an economy of from three to

four dollars a thousand, and as remarkable as it may seem, their

analysis and deductions are thoroughly believable.

This preparator or steaming cylinder is 10'6" in interior diameter

and 17' long, weighs 24,000 pounds, and will easih' handle 70,000

feet of lumber in ten hours; and of course, can be operated at

night if occasion demands increased capacity. The initial cost

of the equipment as at present placed upon it by the manufacturers

is five thousand dollars F. 0. B. cars Chicago. The expense of

installation, and that of transfer and storage tracks depends on

conditions and the length of transfer and storage room tracks

necessary to handle the lumber.

The claims of The Kraetzer Company, 537 South D'earborn

street, Chicago, manufacturer of the equipment, are as follows:

The patented apparatus known as the Kraetzer preparator makes
commercially practical the well-known principle that the steaming
of lumber under pressure accomplishes certain very desirable results,

while water soaking or surface steaming of lumber without pressure
is a superficial and inadequate process, as it does not effectively pene-
trate to the center of the board.
Steaming green or air-dried lumber under pressure accomplishes the

foIlo\\ ing results:

First: It renders tlie lumber treated susceptible of being thoroughly
air-dried in the open in less than one-half the time ordinarily required.
Second: It absolutely prevents staining, case hardening, checking

and end-splitting.

Tinito: It renders the color of the lumber more uniform; in quarter-
sawed stock, it enhances the beauty of the flake; and its working
qualities are greatly improved.
Fourth: Lumber that is delivered to the preparator straight will

come out straight, and crooked lumber will straighten.
Fifth: Lumber thus treated will dry out to less weight than un-

steamed lumber.
Sixth: The tendency to shrink is minimized. E.xperiments have

demonstrated that by tlie use of this process the shrinkage of lumber
during drying is reduced more than one-half, and on some woods is

nominal.

Seventh : In hunlier thus treated, and afterwards kiln-dried the
tendency to swell is minimized, and there is practically no raising of
the grain when exposed to dampness, or when water stains are used
in finishing.

Eighth: Users of this apparatus are enabled to do the same volume
of business on half, or less, stock than is ordinarily carried, on account
of speedier drying.

Ninth: The apparatus is no experiment as it has been in piiactical
and successful operation for the past six years.

From all evidence presented to Hardwood Recced, the editor

of which has carefully watched and analyzed the steaming of

lumber, both with and without pressure for the last twenty years,

it would indicate that the use of this equipment and process

marks an evolution in lumber seasoning and spells more in effi-

ciency and lowering of cost in Inmber production than has been

accomplished since the advent of a modem band mill.
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The Handle Trade
TRADE CONDITIONS WITH THE BROOM HANDLE MANUFACTURERS

The past winter has been one of the best seasons on record for

handle manufacturers. The rush season opened in the fall and kept

all the handle factories running full time up to a few weeks ago.

The grocers in the country districts had so much trouble with frozen

pumps and water pipes that they simply would not look at a broom

salesman, as long as they had any brooms left in stock. This of

course left the broom men without any stock going out, and as very

few of them carry any stock, they soon had to close up or run short

time, and this in turn affected their orders to the handle men. How-

ever this condition in trade is over now and the broom factories are

running full time and are taking all the handles that are being made.

Prices have been held to a good average all season and the prospects

are that there will be an increase in the fall of from one to two dol-

lars per thousand on all grades. It is expected that the increase will

be more general than it was during the past season, as more of the

manufacturers see now that they can get better prices if they are

insistent. Prices published in some cities are very misleading to the

trade, as they are simply prices that the jobbers in these cities are

offering to the handle manufacturers. The truth is that they are

able to buy but very few handles at these prices, as they are several

dollars below the market.

There seems to be plenty of good maple in the country and it can

be bought at prices that will bring a careful and experienced handle

man a fair profit on his investment, provided that he will stand up

for the market prices.

* w *

How many -broom handle men get any benefits from their shav-

ings ? I venture to say that there are not very many that do, ex-

cept as fuel. Now, there is a market for shavings and a good one,

too; one that will enable the handle manufacturer to buy coal for

fuel and sell the shavings. We have for years burned up our waste

this way in order to get rid of it, but this winter we commenced

to bale up the clean shavings as they came from the machines and

find that they bring us a big profit. They are used for bedding

instead of straw, which this year was very scarce and high-priced.

Baled shavings are worth about $8.00 per ton and a broom handle

lathe will make about one ton a day. These can be baled at a cost

of about $1.00 per ton. The price of fuel coal differs in different

localities, but in most places it will pay to use it and sell the shav-

ings. The argument will very likely be advanced that if straw is

plentiful this season the sales of shavings will fail. The
dairy barns, however, after using them once will not go back to

straw at any price. I would not publish this if we had any trouble

in selling our output. Then again the shavings cannot be shipped

much over a hundred miles from the factory owing to the high

freight cost. The buyer will not object to paying freight for this

distance, but when it becomes much greater, the charge will be

too great.

^ ^ *

A salesman for a supply house asked us recently if we could not

make them file handles and chisel handles of different styles. We
make only broom handles, yet we have a machine for making small

handles of different kinds and had the equipment for making the

kind he asked for. Also, we are in a section where there is no

factory making hickory handles, and our millmen have offered us

hickory at a very low figure. However, when we looked up the prices

that this supply house was selling those styles of handles for, we
decided that we did not want the business. We endeavor to make a

little profit on everything that we make, but the prices that the

handles retail at is less than we would care to manufacture them

for. It may be that some of the hickory handle men are able to

get their timber free and pay less for labor than we do, but I doubt

it. I think that the same trouble we have in getting prices on small

maple turnings, owing to manufacturers figuring that the stock

doesn't cost them anything, and that what they get out of it is clear

profit, applies to the hickory trade also. There is no reason why the

jobber should be the only one to make a profit out of these small

turnings. The price that the public pays for them is enough to make

a good profit for all concerned in making and selling them, and the

manufacturer should certainly get his share first. H. B. A.
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Opening Chicago Lumhermens Club |1|

The Lumbermeu 's Club of Chicago has become a fact. If there

ever was a logical excuse for the existence of a social club in an

important industry, it finds manifestation in this new organization.

In this, the greatest center of the lumber business in the world,

previously there has been little commnnity of spirit, a manifest lack

of acquaintance among people allied with the industry, and altogether

too much spirit of "every man for himself and the devil take the

hindmost."

The opening of the club occurred on Saturday night last, and was

by far the pleasantest function ever held by the lumber fraternity

of Chicago. The affair brought out about two hundred and fifty

members and their friends.

A buffet luncheon was served and every one made himself thor-

oughly at home in the new quarters. A short business session was
held early in the evening, during which slight amendments were made
in the constitution and by-laws.

The officers of the Lumbermen 's Club of Chicago are

:

E. A. Lang, president, whose portrait appears in supplement form

in this issue, accompanied by a brief biographical sketch; first vice-

president, G. J. Pope; treasurer, R. H. Gillespie; secretary, E. H.

Klann, whose pictures accompany this article.

The history of the club can be best told by quoting an abstract

from the brief address made by President Lang:
The club had its incption at a micting hoUi January 2. 1912, o£ a

committee called together by E. E. Skecle, who had been appointed chair-

man by the Lumbermen's Association of Chicago. At that meeting blank
subscription lists were distributed among the members of the committee,
it I>eing tlie sense of the meeting that if the names of one hundred and
fifty signers as resident members could be secured, the organization of the
club was assured.

A charter dated February 14 has been received from the secretary of

state and is now on file with the secretary of the club.

The standing committees appointed for the ensuing year are :

House Co.mmittee : E. E. Skeele. S. C. Bennett. F. J. Pike, A. II. Ruth,

Jno. McDonnell.
ENTERTAINMENT COMMITTEE: E. L. Thorntou. O. O. Agler, F. B. Mc-

Mullen, \Vm. Eager. Jas. Trainer, Geo. T. .Mickle, Robt. Sullivan, E. Har-

vey Wilce, F. Klapproth, Mark Porter.

Membership Committee— E. A. Thornton, Geo. B. Osgood, Lewis E.

Starr, L. VV. Crow, Chas. Westcott.
Finance Committee: Jno. Claney, F. R. Gadd, Elmer H. Adams, R. U.

Gillespie.

LiBRAKv Committee: H. S. Hayden. Henry H. Gibson, Lucius E.

Fuller, B. F. Masters, J. A. Braiin.

Of the applicants so far elected to membership 219 resident and 130

non-resident, total 349, have qualified by payment of dues, leaving 67

resident and 37 non-resident yet to be heard from.
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I believe I am correct in the statement ttiat we have in this club

the largest social organization of lumbermen in the world and this,

in only a lew days over three months from the date of its birth.— a good

sized infant for Its age.

This initial ^success seems to demonstrate that in "The Lumbermen's
Club of Chicago" with its object, the promotion of friendl.v and social

relations among its members, a long felt want of the lumber trade of

Chicago and its allied interests, has been realized.

Thanks to the excellent arrangements of the entertainment com-

mittee and a wealth of local talent of the highest order, the enter-

tainment feature of the evening was of unusual merit. The com-

mittee provided for a professional pianist, who filled in the vacant

moments with a high-class performance. He also acted as accom-

panist to those three premier entertainers of the club, Wm. Eager,

L. E. Rollo and E. D. Sullivan.

Mr. Eager, whose office is in the Fisher building, was the fiist

performer, and it certainly seems that he need have no concern over

the ups and downs of the chestnut market, as his natural abilities

would certainly qualify him for a professional stage career. Some-

body remarked that "just to look at Bill makes you laugh," and

that is certainly. the case. His specialty is comic songs, either orig-

inal or so nearly so that no one else knows them. He rendered one

parody on a popular song, in which he gave little digs at certain

personages and conditions in the limiber trade. Mr. Eager was

encored several times.

R. D. Sullivan of the Kimball-Sullivan Lumber Company, Old

Colony building, has a sweet tenor voice which always pleases. He
sang a number of songs of a more or less sentimental nature; but

then it has to be considered that Bob, as one of the entertainment

committee, necessarily had to see that all the guests were not in

want of liquid refreshment.

L. E. Rollo of the Chicago & Eiverdale Lumber Company has a

strong tenor voice, and very pleasingly rendered several selections.

Mr. Eollo's voice is well adapted to leading a general chorus, which

he was called upon to do more than once during the course of the

evening. One of the features of the entertainment was his rendition

of "Lou Eollo's Doxology, " ^ich has to do with the treatment of

the remains of the deceased lumberman. Doubtless the majority of

the trade are familiar with the refrain.

Burdis Anderson, secretary and treasurer of Hardwood Record,

who possesses a baritone voice of unusual quality, entertained the

members with several songs. Mr. Anderson's performance was of

unusual artistic merit in amateur circles.

The most pleasing performances of the evening, from an artistic

point of view, were the violin solos by Harry Gilman of the Pulaski

Lumber Company. Mr. Gilman was accompanied by his wife on

the piano, and the two showed remarkable skill. They were encored

a number of times and are not only to be congratulated upon their

ability, but should be earnestly thanked for giving those present an

opportunity to listen to such an excellent psrformanee.

As a special feature, the entertainment committee had arranged as

the formal opening of the new' billiard and pool room, an (.i.aibition

l)illiard match between two crack local amateurs, C. L. Jackson and

B. N. Collins. The match was well contested, and was won by

Mr. Collins, who made an average of 12 14 and a high run of 54.

The match was heartily enjoyed by those who had an opportunity

to witness it.

The club rooms are located on tlie twelfth or top floor of the

fireproof Great Northern Hotel building, on the corner of Dearborn

street and Jackson boulevard. The rooms are furnished in a most

attractive manner, as the pictures carried in connection with this

article will amply demonstrate.

A large buffet kitchen and serving room open directly into the

dining room. The rooms are splendidly lighted, having street

exposure to both the west and south, and the dining room is almost

equally as well lighted from the spacious court on the north. It is

fully expected that lunch time will see gathered here practically all

of the downtown lumbermen, a goodly number from the outlying

districts, and out-of-town visitors. It is planned that the rooms

will be open for the entertainment of ladies from four to eight

'clock each day.

The club starts out in a splendid financial condition, being entirely

out of debt, and with an actual cash balance of about three thousand

dollars in the hands of the treasurer.

A Kink in Sawmill Practice

Even a good many veteran sawmill men have never caught on

to the scheme of delivering logs in the right way to the log deck.

Logs should be delivered so that the top or small end of the log

first reaches the saw, so that both the sawyer and edgerman can

properly judge the slab and edge trimming, and not make unneces-

sary waste in manufacture. Thin slabbing has become a necessity

in money-making in hardwood production, and many hardwood men
are still notoriously wasteful in slabbing too heavily.

Evolution

As a result of evolution, the hardwood industry has reached that

stage where money can not be made out of it by trusting to luek.

Today hardwood lumber must be economically and carefully manu-
factured, scientifically graded, and intelligently sold. Increased

efficiency in every department of the business is a necessity to

attain the best results. Undeniably the time has come when com-

petition is marked as between different grades of quality rather

than between varying degrees of low prices.

There never was a time in lumber history when intelligent skill,

high efficiency and hard work were more demanded than they are

at present.
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The Wood Substitute Game
THE STEEL CAR SITUATION

The campaign that has been waged in Hakdwood Record diiriug

the past seven months against the frailty, weaknesses, extravagance

and generally unsatisfactory character of steel passenger and sleep-

ing cars is now bearing such fruit as to warrant the assumption that

there will be few, if any, additional all-steel cars built and put into

commission. The immense new supplemental plant of the Pullman

Car Company, built exclusively for the manufacture of steel <-ars

at Pullman, 111., on authoritative evidence, is being transformed

into a wooden car plant, and already many acres of contiguous

ground are piled with yellow pine and hardwood car materials. Pull-

man officials do not like to be quoted, and hence anything like a

concrete statement covering the specific plans in the construction

department of this company is not available, but it is commonly

reported that few if any of the ofScers of the company responsible

for car construction have at any time been favorably inclined to the

production of all-steel passenger and sleeping car equipment.

It is currently reported and thoroughly believable that the Pull

man Car Company, owing to the purchase of the majority of its

stock by steel interests, was forced into the experiment of steel car

construction, and it is only of recent date that the appalling and

constantly recurring accidents that have befallen steel trains have

made it possible to loosen the tentacles of the steel trust on this

importanj; industry, and permit the competent car builders of the

company to return to the construction of cars that are only in a

-slight way modified from the character of those built previous to

the inauguration of the steel car craze. These cars will be made

essentially of wood, the underframes of which will be reinforced

with steel, and may contain considerable steel frame work. No

metal will be in evidence either on the outside or inside of the cars.

Hardwood Record has waged this campaign against all-steel cars,

not primarily because the wood car involved an added' consumption

of lumber, but because it believed that the lives of passengers were

placed in extreme jeopardy by riding in this type of vehicle. The

reasons for this deduction have been fully explained in the series

of articles that have been carried in the publication since last Septem-

ber, and consequently the publishers feel highly elated in the win-

ning of a fight that it has waged practically singleh-indcd against

this typo of car, although it wants to thank many broad-minded
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members of the editorial fraternity in materially assisting it in

reproducing the facts covering the frailties of steel cars.

The basic trouble of the steel car is its inability to keep on the

rails, and the public has now generally awakened to the fact that

it is preferable to ride in coaches and sleeping cars which have a

reasonable certainty of staying on the track.

The only points on which advocates of the steel car today con-

tend that it is superior to the former type are that in derailment the

fatalities are alleged to have been less than in corresponding acci-

dents to wooden ears, and that no passengers in steel car trains have

suffered by reason of fire.

The New York Commercial comments on the subject in an editorial

in its issue of March 15 as follows: "Having demonstrated the

superior strength and safety of the steel passenger car by experi-

ments involving the derailment and wreck of a dozen fast trains in

the past few months, the raOroads might take it for granted that

the public understands and appreciates its superiority, and should

turn its attention to keeping these cars on the track."

The New York Sun in referring to a recent steel car wreck says:
'

' The passengers inside these impregnable steel boxes were tossed

;>bout like grains of corn in a popper," but insists that if these

cars are going to be employed, many roadbeds will need attention,

and many pieces of track will have to be replaced with heavier rails.

The Mankato (Minn.) Press, March 21, in referring to the investi-

gation of the Interstate Commerce Commission concerning the Twen-

tieth Century wreck, pictured in connection with this article, says

that the public wants to know if the magnificent steel cars are not

being built too heavy for the present weight of rail.

The Minneapolis Tribune of March 18 says: "Every day brings

its report of a terrifying railroad accident. The resisting power of

steel cars reduces the mortality, but the list of injured is appalling,

and the harm done to the health of the country by the nerve-racking

shocks is incalculable. In this case, as in the case of quick or slow

murder by greed in industry, the dead are sometimes happier. Con-

tinued comparative search does not reveal a common cause, like rail

trouble, over-congestion, excessive economy in use of men or decay

of e()uipment. The discovered causes are as various as the effect is

deplorably monotonous. The only approach to a common denominator

is a predominating weight of evidence that the equipment has outrun
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the resistance of roadbed in weight and power. This is not encourag-

ing, because roadbed is the most expensive thing to strengthen or

expand, and most of the railroads are hard up now. '

'

The steel trust is in a serious dilemma. It has "hogged" the

steel rail business by driving the independent maker out of the mar-

ket, and then thought to turn a second trick by building railroad

equipment entirely of steel through a control of the leading ear

companies, as well as by dominating the finances of the chief trunk

lines. A few chief independent railroads have refused to buy or

haul steel ears in the belief that the.y could not do so with safety

to the traveling public, or to their rails. Other railroads, which have

been large borrowers fi'om the lUorgan interests, have faithfully

attempted to carry out the behest of the steel trust in the employ-

ment of steel cars, with the result that this heavy equipment has

demoralized their tracks to such an extent as to make rail replace-

ment absolutely imperative. Beyond this, the steel trust is in trouble

with a large number of railroads purchasing its rails, from the fact

that rail breakage has been marvelously prevalent for months p.ast,

and the trust is accused of delivering inferior rails. The explanation,

however, is that while rails probably are as good as they ever have

been, there is not strength and character enough even in the heavier

weights to take care of the tremendous extra strain incident to the

movement of steel cars over their tracks at high speed. The factor

of safety has been eliminated and the situation is resolved down to

rebuilding the roadbeds and employing rails of extraordinary weight

and character of material and rolling mill practices, abandoning

the steel car equipment, or reducing the speed of passenger trains

to the old standard of twenty-five to thirty miles an hour. It now
looks as though the steel trust has given up the fight in forcing steel

passenger and sleeping cars onto the railroads and the public.

THE STEEL FREIGHT CAR
The lessons which have been brought up by the steel car passenger

equipment failure is also awakening renewed interest among railroad

authorities in steel freight cars. The steel freight car is still in an

experimental stage, and it has been the most costly freight equip-

ment ever undertaken, bills for repairs for steel freight car equip-

ment being simply appalling. Many authorities believe there will

be a renaissance in freight car equipment in the future made up
very largely of wood. Eesiliancy is just as essential in car equip-
ment as it is in the ties underneath the rails, and there is no material
by means of which this desideratum can be attained, save by the
use of wood.

Wood surely is coming back into its own for railroad car con-

struction.

WOOD RESTORED TO FAVOR
The AVood-Worker has a pertinent editorial on the subject of

restoration of wood to favor, which is quoted herewith:
The substitution of other materhils for wood in structural and even in

factory and cabinet work has progressed so far with practically no cod
certed effort either to study or to advertise the desirable qualities of
wood. Now, however, the country seems to be waking up and beginning
to investigate this subject.

There are really more desir.ible qualities about wood than undesirable-
ones. There is a striking instance in the case of the railway tie, illus-
trating a certain property of wood t'aat escaped attention until time told
the tale. Steel, concrete and various other substitutes were offered and
put into use, being heralded as the great thing of the future. But it was
found that these things were lacking in certain cushioning qualities pos-
sessed by wood, consequently they were not as good in actual service as
the wooden tie.

There has been a number of experiences in connection with metal
spokes and tubular parts of wagons and vehicles made of metal instead
of wood. The claim of greater strength and wearing qualities was ac-
cepted without question, because people are impressed with the idea that
steel and other metal has wood backed clear off the platform when it

comes to these qualities. Yet actual service has taught manufacturers a
few things. It has taught them for one thing that metal will not stand
shocks as wood will, and when once kinked or battered its strength Is

seriously impaired and cannot be restored.

When it comes to cabinet work and interior finish, there are so many
desirable qualities about wood that there is no danger of any other mate-
rial replacing it in anything like a general way, so long as there is wood
enough to supply the need. Indeed, it is a safe prediction that a hundred
years from now there will be more wood used comparatively, for interior
trim and cabinet work than there is today.

For one thing, there is no comparison in the beauty between the natural
color tone and finish of wood and' the cold imitations of it in metal and
concrete.
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Tales of the Trade
THERE'S A REASON

"Boiling Artliur Johnson is getting fat again," observed the

feed emporium man of the Heisen building.

"That may be," said a lumberman, "for it's a well known
fact that he is looking Fuller in the face every day."

GETTING EDUCATED ON FISH

Several years ago Tom Powe of the Thomas E. Powe Lumber
Oompany of St. Louis was visiting the trade in Minneapolis, and
upon being invited by a friend to fish in one of the beautiful

lakes within the borders of that city, caught a "bull head."
He became reminiscent and told a story of a trip that he had
taken several years ago into New England and being at that time

invited to go fishing, it was the general wish of all the party

that he should catch a "bull pout" as he had never seen one

and they were considered quite a delicacy in that vicinity.

Tom states that he soon had a bite, and every one stood breath-

less while he pulled in the "pout."

"As it came over the side of the boat," he said, "every one

exclaimed with great glee at my having caught the prize, and,

•do you know, it was nothing but an ordinary derned old blue-

bellied "catfish," and any time that they spring a new fish on

me now, they have to show me a picture of it beforehand."

PLAYING A MAN'S OWN GAME
George Bailey of the pioneer Minneapolis hardwood concern,

William C. Bailey, relates the following anecdote with a great deal

of relish:

Some time ago E. H. Broughton of the Fullerton-Krueger
Lumber Company of Minneapolis was in Mr. Bailey's office when
another hardwood man of the same city happened in. He was
informed that Mr. Broughton was willing to bet a quarter that
he, the newcomer, could not stand flat-footed and jump on top
of the safe. Thinking some scheme was afoot he declined but
accepted Mr. Broughton 's offer on condition that the jumping
be done in the yard. Accordingly all parties proceeded outside
and a string was stretched, over which Mr. Broughton jumped
until he had reached his limit. The other lumberman then pro-

ceeded to clear the string placed two inches higher than his

competitor's mark, after which the latter was informed that the
victor had for two years held the record for "high jump" at

the Nashville Y. M. C. A. gymnasium.

Mr. Bailey states that the cream of the joke lay in the fact

that the winner in the jumping contest was in his office a short

time after an.l invited him out for a game of pool. After a
couple of games had been played it was noticed that Mr. Bailey

handled his cue with his left hand, which he continued to do
until about five games had been played, after which he changed
hands and played a much better game than before.

After "George" had won nine games, he casually informed his

competitor that he always played with his right hand but did

not think it was necessary in this case.

The loser in this case decided that you are safe enough when
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the other fellow plays your game, but not so '
' derned '

' safe

when you play his,

A STORY ABOUT 'BART"
An acquaintance recalls an incident in the life of Earl Bartholo-

mew, with John B. Eansom & Co., which proves that his resource-

fulness existed even at an early age.

About twenty years ago, Mr. Bartholomew and several others

were snow-bound in the home of a friend at Nashville, Tenn., for

several days and one of the pastimes taken up was the telling of

impromptu stories, it being the aim of each story-teller to leave

the hero or heroine in as bad a position, to be taken up by the

next "teller," as possible. In one of the stories the preceding

narrator left the hero in the infernal regions condemned to swal-

low a ladle full of hot lead, and he was then turned over to Earl

for rescue. The latter in the twinkling of an eye changed the

"dope" to ice cream and triumphantly brought the hero back to

the world in an elevator operated by a slot machine, though he

had to get out several times on the way up and drop in a few

extra coins.

Any man that can do this can certainly give points to salesmen

on "the cost of selling lumber" or any other old thing.

STICK-TO-IT-IVENESS

Paul M. Youngblood, assistant sales manager of the Payson-

Smith Lumber Company of Minneapolis tells a story on his

brother, T. E. Youngblood, manager of the St. Louis office of the

same company. A number of years ago he and Tom were squirrel

hunting in Missouri; Tom shot a squirrel which lodged in a fork

of a high tree and, despite all his eiforts, he was unable to dis-

lodge it.

Paul and another companion gave up and continued to hunt

in other quarters, but Tom had it in his system to get that

squirrel, and he spent the balance of the day trying to do so.

Paul states that when they returned at sundown the squirrel

was still in the crotch but both the tree and Tom's shins had

been denuded of bark.

Tom states at the present time that when he goes after a

customer he hangs on to him in the same way, but, though he

did not get the squirred, he usually gets the order, and conse-

quently his customers are advised to throw up their hands when

he makes the first shot, as it will save time.

SUSPICIOUS OF FRENCH MENU TERMS

Several years ago when the Northwestern Hardwood Lumber

Association was holding its annual banquet in St. Paul, W. C.

Stanton of that city who, by the way, is a great church and Sun-

day school worker, was on the entertainment committee. Through

some inexplicable error, wine was served, which was considered

a fairly good joke on "Brother Stanton." The next year he

was still on the committee, and when the proof of the menu

was shown to him, he discovered at the bottom of the card the

word "demi tasse," and in dismay 'phoned the caterer asking

why his positive instructions had been disregarded, as it seemed

that a liquor was to be served.

The effect of this coffee joke was more lasting tlian that of the

booze, at least Mr. Stanton so declares.

IS IT A CHESTNUT OB CHESTNUT?
A somewhat excited lumber shipper ran into the office of a fellow-

sufferer in Buffalo and inquired if anyone could tell him what to do

with a car of chestnut he bad on track. He had had it weighed at

two different points in transit and it was shown to be about twice as

heavy as chestnut lumber is reputed to be.

"Go and sell the stuff for oak," said one of his hearers. "The

fellow who sold it to you was asleep when he loaded the car. If

anyone kicks about it you can say that it is no chestnut."

BIG GAME IN THE ADIRONKACKS

Some of the good-looking men, wlio do duty as the Buffalo office

force of the Emporium Lumber Company, took a trip to the now

Adirondack sawmill of the company to post themselves on what the

mill was doing and see how the new cut of logs was turning out.

They found a lot of new lumber in the piles and then set out for the

logging district, where a permanent house has been put up for the use

of the camp. The log showing was all right and then the visitors

went into natural history as a side issue.

There had been some warm weather lately and the wild beasts of

the region, wliifh have an easy time of it sleeping till the winter is

over, had begun to open their eyes and come to the surface here and

there. An overgrown and very fat hedgehog had made his appearance

and at first climbed a tree to see what was doing. Then he dropped

down to the snow, three feet deep, and began to wabble over it

towards a log pile.

The men then plunged into the suoiv and tried to convince the beast

that they were following him. Picture several lusty men wallowing

about, up to their waists, and a porcupine leisurely walking on the

top of the snow to a place of safety under the logs.

Why is it that the man with the camera is always off duty when

he is wanted, just as the man with a gun always used to be?

LUMBER PHILOSOPHY
Lumber is a commodity which has more peculiarities than any-

thing else produced by man. Lumber piles have a way of changing

widths and lengths suddenly and mysteriously, for if you want

stock all 10-inch and wider, 14 and 16 feet long, every pile is

sure to contain 6 to 9-inch widths, 10 and 12 feet, while if by

an almost unheard of chance you locate a customer who wants all

narrow and short stock, the jiiles are very certain to contain all

wide, long lumber.
# * *

It has been proven beyond doubt that a quantity of a certain

class of stock may be a drug on the market for from three

to five j'ears, and finally in desperation a price is put on it that

moves it. Invariably within a week letters come from all sections

of the country inquiring for this very stock and it is quite prob-

able that the average lumberman has shed more tears over this

fact than for his sins.
X- * *

Lumber seems to accumulate defects in transit, as many cars 'of

stock are apparently free of knots and other defects when shipped,

which when shown to the original shipper or inspector contain

many defects that he is willing to swear were not there when the

car was loaded.
# * tt

Lumber will also dry out nicely in pile, but acquire greenness

in the car. Witness, many cars of stock that are from half green

to green when they arrive at destination, that were thoroughly

dry when shipped.
# » *

Chestnut, poplar and oak, and possibly other woods, may be

apparently as clear as a bell when in pile and be covered with

piles of sawdust and show thoroughly worm-eaten when taken

down, much to the surprise and disgust of the owner who, up to

the present time, has found no way to obviate this loss.

# « «

We know of a manufacturer who used hickory dimension and,

to prevent the ravages of insects, sprinkled it with kerosene oil,

after which it proceeded to burn up. The only satisfaction the

owner found was the cremation of the bugs.
» » »

In certain sections of the country the writer has known of all

oak being piled together and the piles yielding cither red or

white oak when shipped out, according to the wants of the cus-

tomer. This is rapidly becoming one of the lost arts, not owing,

however, to the loss of magic power liy the owner, but rather to

the education of the buyer.
# * tt

Hardwood lumber is limited to a comparatively small area, as

not to exceed seventeen to eighteen states number it among their

products, which shows that a handful of men, not over 20,000 at

the most, should find it an easy matter to get together and regu-

late prices and output.



Wood Composite Flooring
Editor's Note

A brief article reprinted some months ago in Hardwood Record from tlie Daily Consular and Trade Reports, written
by Robert P. Skinner, United States consul general at Hamburg, involving tbe manufacture and use in Germany of a
flooring composed of sifted sawdust and chloride of magnesium, has attracted widespread attention among readers,
and we have had numerous requests for further information on the subject. For the following valuable detailed report
covering this material, wo are indebted to Consul General Skinner.

From specimens of this material received at this office it would look as though there might be an important com-
mercial pursuit built in the United States founded on the German method, and xitilize to no inconsiderable extent a
vast amount of forest and sawmill offal, including sawdust, that now has little commercial value.

Publication of the report from the Hamburg consulate genera],

dated June 20, 1911, entitled "Floorings of Sawdust and Mag-

nesium Chloride," has given rise to innumerable inquiries from

correspondents from various parts of the United States, all of

whom express a desire for further details. It was stated in the

original report that an extensive use was being made in Germany
of a flooring composition consisting of a solution of chloride of

magnesium to which pulverized magnesia is added together with

considerable proportions of sawdust, and which being compounded

with skill provided a relatively inexpensive and fairly fire-proof

flooring material, especially useful in large office buildings and

public halls. One inquirer now states that the art of laying these

floorings in Germany is far ahead of the practice in America and

he asks particularly for the method of coloring the material and

of governing its expansion and contraction.

According to my information there should be neither expansion

nor contraction of the material from any cause whatever after a

flooring of magnesium chloride is once laid. The very ingredients

are such that there is no buckling nor cracking due to heat or

cold. In Hamburg the composition is mixed and spread where the

building operations are being carried on, the prepared dry meal

being delivered in bags from the factory and the lye water made
on the spot. It is impossible to state the precise rule for the

composition of the meal or for the lye solution, these being the

manufacturers' secrets and each manufacturer claiming particular

merits for his own formula. These formulae are not patented and

there is no doubt that they are all substantially alike. Several

manufacturers have expressed a willingness to sell their process,

either for the whole of the United States or for restricted terri-

tory. One Hamburg firm sold their formula for a small place in

southern Germany for $1,428.

The mixture of meal and lye water is made in a mortar box

and when a thickness of not more than two inches is proposed, it

is spread and smoothed with a hand trowel; when a thickness of

four inches is requested, as is often the case, the material is tamped
and then smoothed. The amount of lye water used in mixing the

meal depends upon whether the flooring is to be simply spread or

tamped; if spread the ordinary practice seems to be to use from

four to six buckets of the lye water to one sack of meal, the sack

apparently containing from fifty to sixty pounds.

These floorings were first utilized in large office buildings in

Hamburg, and probably elsewhere, as a basic flooring for linoleum

and also for the addition of artificial wood-marble flooring. These

wood-marble floorings are substitutes for wood and the panels are

polished like hardwood floors, that is to say, smoothed with steel

shavings and given a coating of wax. When linoleum is applied

>t is glued to the magnesium chloride foundation with a linoleum

cement whch is said to be composed of copal-resin and putty. It

may be remarked here that linoleum in Germany is never tacked

to wood or artificial stone flooring, as is usual in the United States,

but is invariably glued in place, an ordinary flour paste being used

when it is applied to wooden floors. Linoleum thus laid is washed

afterwards with soap-water and when dry is then given a coating

of wax exactly like a hardwood floor. This treatment is the ordi-

nary practice in the large office buildings in Germany, even in

hallways where thousands of people pass in the course of a week.

The magnesium chloride flooring was first considered a particu-

larly excellent foundation for linoleum and it is only in compara-

tively recent times that it has been found possible to color it ancl

to lay it so attractively that no linoleum covering is necessary.

It is laid tight against the sidewalls, making the entire floor water-

proof. In bath rooms and around toilets it is brought to the edge

of the porcelain and the joints are rounded upwards so that no

crevices present themselves in which dust or dirt can collect, nor

should there be any .ioint through which water might percolate.

The favor in which linoleum is held in this country is such that

manufacturers of this new composition flooring have some diffi-

culty in inducing buyers to put down this material, in solid or

varied colors, in preference to a similar natural color foundation

with linoleum covering, although the cost and wearing qualities

of the former method are said to be much in its favor. Lino-

leum costs in Hamburg about eighty-six cents per square meter

and the cheapest class of magnesium chloride foundation pave-

ment costs forty-eight cents, making a total of $1.34 per square

meter, against a cost of $1.19 per square meter for a colored wood-

marble floor attractively finished. The new floorings may be

obtained now in almost any color, or in mottled colors. When
mottled colors are desired the different colored mixtures are pre-

pared separately and tamped in together as the floor is laid.

Special dyes are required for these operations and there are a

number of manufacturers who produce them, the addresses of

several being supplied below. In a general way from 7 to 10

kilos (15.4 to 22 pounds) of color are necessary to 220 pounds of

mortar. The proportions increase or decrease accordingly as a

light or strongly colored floor is desired. The colors themselves

are of different prices. For example one manufacturer quotes

red, blue, black and brown at $4.76 per 220 pounds; oxide green

$53.55 and blue from $19.04 to $21.42 per 220 pounds. Another

manufacturer quotes red dye, very much in demand, at an average

price of $3.81 per 220 pounds. The prices again vary with the

quantity ordered. The more delicate tints such as green and blue

are more sensitive to light, particularly if exposed for a long

time, than the quiet colors, such as black, red and brown. Bed,

especially, is a color greatly in favor and the many different

shades are said to be absolutely unchangeable. Most of the manu-

facturers of these dyes also supply dyes for cement tiles, stucco,

imitation marble, sand lime bricks and cement blocks.

One Hamburg manufacturer claims for his own composition

that it is crack free under all circumstances, warm under foot,

elastic and sound proof; preferable to linoleum, as linoleum curls

at the edges after a time, breaks or wears away, also absorbing

water and permitting it to leak through. This same manufac-

turer submits a certificate of examination from the Eoyal Board

of Examiners of Material in the Technical High school in Berlin,

the date of which is November 19, 1906, reporting as follows on

the examination of samples of his material:

1—After the sample plates were soaked in water and had been exposed
to frost twenty-five times at 15 degrees below zero C, the samples remained
unharmed

;

,
2—After the plates had been lying in water for eight days a very

small proportion of water (9%) had been absorbed;
3—After the plates had been attached to a vessel containing water,

after twenty-four hours NONE, atter forty-eight hours 2 cu. cm. = 5%,
after seventy-two hours 4 cu. cm. = 10% of moisture had been absorbed.

This manufacturer also claims that in this country his compo-

sition is cheaper than pine flooring, tiling or stone; that it may
be used to cover old wornout wood and stone-plate floorings, stair-

cases and the like, without the necessity of removing the old

floors. Wherever a foundation is firm and dry it may be laid

without any complicated preparations. Finally it may be cleaned

with cold water and only very seldom should luke-warm soap-

water be applied. After complete cleansing and being thoroughly

-37—
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dried, the flooring should be rubbed with raw linseed oil or should

be waxed.

Magnesium chloride, the chief ingredient of these compositions,

is worth today in 50-ton lots, in casks of 880 pounds f. o. b. Ham-

burg, $11.50 per ton fused. If in lesser lots, say 25 tons, $12.00

per ton. Greek calcined and powdered magnesite, in barrels of

396 to 440 pounds, worth from $33.32 to $35.70 per 220 pounds

f . o. b. Eotterdam. Kaw magnesite, in casks, is worth $30.94 per

220 pounds f. 0. b. Hamburg.

I)KAl.t;i!S IN FLOORING COMPOSITION
rifkl & Hoppnor. HiirseiwPide No. 10, Hamburg.
Ai'sculap Eti'inholzwerko. Friedensallee. Altona-Ottensen.
Mineralit Aslii-slzfmentwerke, Hamburg.
Gebv. Sfhloicher, Munich.
K. .MuUor. LucneburK.

.MANl-FACTURKIiS OF DYES FOR COMPOSITION FLOORINO
Ortloff & Keilbar, Leipzig.
Gustav Schattf & Co.. Dresden.
Farbewerke Wunsiodel G. m. b. H., Wunsiedel Bav.
J. G. Jabren.s & HocniR. Hamburg.
Scbi'eyer & Klug. Langenbagen, b/Han.
S. H. Cohn, Canner Chaussee 44, Berlin. Neukoelln.

EXPORTER OF MAGNESIUM CHLORIDE
Ellis Wilczynski. Bergstrasse 25, Hamburg.
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Assorting Hardwoods To Widths
Sar '•dimension stock" to some lumbermen, and you will pel !

sensation similar to that experienced by the man who wears a

red flannel shirt in the vicinity of a bull of pedigree and spirit.

There are some wise hardwood manufacturers, who have been in

the business long enough to have become pretty well acquainted

with its peculiarities, who rise up on their hind feet and howl

whenever the subject is mentioned.

"What's the use of installing resawing equipment and cutting

stock to dimension," the typical member of this branch of the

trade insists, "when the price you get out of it is no more than

you would realize on the material in its original form, consider-

ing the labor involved—when buyers are refusing to recognize

dimension stock as worth enough more than ordinary lumber to

enable you to make a profit on the operation?

"On the other hand, users cannot or will not tell the man who

is resawing what dimensions they want far enough ahead to enable

him to work his material continuously. Thus he is never able to

plan ahead, but must be a special order proposition. That kind

of business doesn't appeal to me."
Without discussing this angle of the business, which has already

been treated pretty fully in Hardwood Eecord, it may be of in-

terest to remark that lumbermen are gradually getting into the

dimension business, without going to the trouble of remanu-

facturing their lumber. They are doing it through the automatic

process of piling according to widths.

It seems strange that this plan did not win more general

acceptance long ago, in view of the eilorts which have been made

to get more for specialties in the hardwood field, and the general

willingness on the part of buyers to pay more for unusual lengths

—

and especially wide stock. It should have followed as a mat-

ter of course that just as the user of 14-inch boards was willing

to pay more for them, the man who wanted nothing except narrow

stock would have been glad to confine his order to them, instead

of buying everything the lumberman sent him, and then going to

the trouble of cutting them to the dimensions required.

Nevertheless, this has not been the generally accepted view of

either the lumber manufacturer or the rehandler. The obvious

difficulty presented is that growing out of the lack of room. If the

wholesaler has a yard of only a few acres, and must pile his lum-

ber in tall stacks, close together, the opportunity for sorting it

according to widths is certainly not great. On the other hand,

the smaller mill operator doesn 't feel that it is worth his while

to go to the unusual labor required to pile by width, which would

take a multiplicity of trucks and a lot more labor, as will as

more time to get a carload of a given dimension. Therefore he

takes the easiest way out by piling, everything together and letting

the consumer or the wholesaler go through it for widths, if he

feels like it.

Without speaking from specific information, one might safely

venture the opinion that many large consumers have been doing

this for a long time. The user of hardwoods who buys one or two
million feet a year, and who uses it in varying dimensions, cer-

tainly will not send lumber ranging in width from six to twelve inches

to a department where stock of only one dimension is required,

necessitating the use of the rip-saw, especially in view of the

l:ict that the wider material is needed in another department.

The method which common sense would suggest is to give each

department just the widths needed, and it is therefore safe to

assume that it has been used by the people who have made use

of the lumber.

The main reason most lumbermen have not piled by widths is

that they have not had definite customers for given dimensions,

that is to say, no one felt like going to the additional labor and

trouble of sorting by width without knowing whether he would

be. able to find a market for the various assortments. Usually,

therefore, the beginning of the system in individual yards was
developed as a matter of necessity.

A customer ordered a special shipment of wide poplar boards,

let us say, and in making up the shipment the poplar stock was

left in a variety of widths which were not nearly so attractive,

and did not appear nearly so salable with the wide stock removed.

That put it up to the hardwood man to find a user of the stock he

had left. He usually succeeded in doing thus, and sold the ma-

terial to the people who wanted 6-inch or 8-inch or 10-inch stock,

as the case might be. As a rule he found that the prices he had

received for the special widths averaged not only enough more

to pay for the increased cost of handling, but made the business

much more attractive and profitable than if the entire poplar

stocks had been sold unassorted in the usual way. A lumberman

in one of the big central markets made the following statement in

favor of the plan:

"I used to sell more plain oak than anybody else in the mar-

ket," he said recently. "Incidentally, I made less money on it

than I did on anything else. My experience in disposing of odd

widths of poplar after a lot of the wide stock had been sold gave

me a suggestion which I was not long in applying to plain oak.

I had every salesman in our employ give me, as nearly as he

could, the stock requirements of the consumers to whom they

sold, so that I accumulated data on the people who used various

widths. I went after these with an offer to furnish exactly the

widths they wanted, which would save handling and reduce resaw-

ing to a minimum. I put them up at a price which made the lum-

ber attractive to the user, and at the same time made the separa-

tion of the various widths of plain oak worth while to mc.

"We hit a popular idea. Users found that they had been doing

work and producing waste for which there was no excuse, and
that when they ordered a carload of lumber without specifying

what widths they wanted, they were making certain that they

would have to work it to a large extent to get it the required

width and that they would have an appalling amount of waste.

Instead of simply hopiiii; that they would find a lot of boards in

the car that they could use without resawing, they were enabled

to insure getting this result by ordering on a basis of width as

well as length and grade. And they were more than willing to

pay the advanced price which I asked."

One of the requirements for the success of a method of this

kind is that the lumberman handle a lot of stock. The small yard,

which has only a few hundred thousand feet of lumber, all told,

is certainly not in a position to subdivide it as well as the bigger

yard which carries millions of feet all the time. On the other
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hand, even the largest yards could not carry the idea to its final

conclusion, and specialize in too many directions, for the amount

of stock and the yard room, which would be required for a plan of

this kind, would be so great as to make the idea out of the ques-

tion. Besides, the capital required to handle the lumber which

would be needed would make the scheme impracticable.

Nevertheless, the plan can be worked out, according to the

opportunities of the lumberman and the amount of stock he car-

ries on his yard, and it will repay investigation. One of the most

successful hardwood men in the country operates a small sawmiU
in Indiana, and though his production is bj' no means inlpressive

compared with that of many other hardwood operators, he always

manages to make, in proportion to the production of his mill,

more money than most of liis competitors. .

The reason may be found to a considerable degree in the fact

that every board is placed, as sawed, in a space reserved for lum-

ber of that specific width. He cannot always fill an order for

25,000 feet of a given width of a certain grade and thickness of

oak; but if a customer is regularly in the market for that kind

of lumber, this mill manages to accumulate it fast enough to keep

the consumer constantly supplied. In other words, the lumber-

man is doing something for the buyer of hardwoods which the

average dealer is not able to do; and he is therefore getting higher

prices and a steadier trade than he could get in any other way.

Getting back to the original proposition of dimension stock,

the usual objection to the method which has been described is that

it leads in the direction of a dimension business. The opponent of

this system insists that by "catering" to the consumer in the

matter of width, the hardwood man is opening the way for the

user to call on him to deliver stock cut to the exact sizes, length,

width and all, that he is going to put into his furniture or mill-

work or specialty. It is, to his mind, a dangerous precedent to

establish, and will lead the lumberman to a point where, in order

to make a profit, he is forced to carry the stock part of the way
toward use in its final form.

The answer to this is that the requirements of the consumer

must be considered, and always have been considered to a large

extent. Lumber is sold on grade, as to length and thickness; and
it is just as reasonable to argue that the consumer should be

required to take stock log-run and without regard to thickness

as to insist that he should not be given the privilege of getting

the exact widths he requires and paying the lumberman for the

labor of sorting it.

Here, of course, is the meat of the cocoanut; it is feared that

the user of lumber will, after the sorting of stock according to

width becomes general, refuse to pay the premium which he is

now giving, and will get the service without making it profitable

to the handler of lumber to the extent that it should be. If that

happens, of course, it ftrill be the fault of the lumberman who
hasn't the backbone to ask the prices that his material and his

services are worth—not because his system is not economically

sound and practicable.

If the plan of giving the buyer of hardwoods dimension stock

through a system of sorting, and without the necessity of resaw-

ing, is thoroughly tried, it will furnish a lot of material upon

which to base an opinion as to whether the manufacture of dimen-

sion stock can be made a satisfactory and profitable business for

the hardwood trade.—G. D. C, Jr.
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The affairs of the International Lumber and Development Com-
pany of the Drexel building, Philadelphia, Pa., of more or less

redolent fame, which for several years has received considerable

free advertising in Hardwood Record columns, are now up

against what promises to be the finale of this class of undertak-

ings. Former Chancellor John E. Nicholson, attorney in Delaware

for the Philadelphia stockholders of the company, has filed a bill

in the Chancery court at Wilmington demanding an accounting

of the company's affairs.

The action follows closely the litigation instituted in the LTnited

States court at Philadelphia before Judge McPherson, in which

a number of complaining stockholders asked a receivership, alleg-

ing that the International Lumber and Development Company is

a gigantic fraud which has paid out $1,483,098 in dividends as an

inducement to keep the stockholders paying their money into the

company 's treasury.

The Philadelphia court postponed the hearing in order to obviate

certain questions of technical jurisdiction. It will defer taking

up the matter of the appointment of a receiver until after the

Delaware court has acted.

The Delaware court has designated April 29 for a hearing on

the petition. In the meantime the complaining stockholders have

until today to file affidavits in support of their charges. The de-

fendants are allowed until April 22 to file their answer and counter

affidavit. Eebuttals by the stockholders who are complainants in

the bill can then be filed until the date of the hearing.

The defendants are:

John R. Markley, contractor and promoter of the company.
Isaiah B. Miller, contracting partner of Markley.
William H. Armstrong, former United States railroad commissioner,

president of the company.
Alfred Gratz, former member of Common Council, vice-president of the

company.
Charles M. McMahon, secretary and treasurer.
H. A. Jfcrrill, auditing director, formerly president of the City National

bank of Mason City, la.

A. G. Stewart, director and commissioner of the company, former
attorney general of Porto Rico.

John S. Barnes, director of the company, and a justice of the supreme
court of Nebraska.

W. W. Pusny, 2d. of Wilmington, Del., resident director.
Alfred H. Wanamaker. general counsel for the company.
William H. Armstrong, Jr., general agent.
The following Philadelphia concerns are named as co-defendants ; The

United Security Life Insurance and Trust Company of 603 Chestnut
street, trustee for the company's Mexican estate, and the Philadelphia
Real Estate and Security Company, of Drexel building, a stock trading
concern.

More specific charges are contained in the Delaware bUl, which

states that the $6,000,000 lumber company was formed originally

as a $10,000,000 railway company, and that at the time of the

company's formation but 85 of its 20,000 shares were issued.

The bill recites that they were given to Markley & Miller, the

contractors, and to the officers and stockholders of the concern.

It goes on to say that from 1904 until this year no other shares

were issued, and that the 85 original shares remained in absolute

control of the corporation.

It recites that despite the fact that subscribers paid into the

company's treasury the sum of $5,451,247.50 from October 3, 1904,

to January 20, 1912, they were never granted a vote or voice in

the management of the company. This one item is set forth

more explicitly than the Philadelphia bill as follows:

That the method devised and practiced as above set forth for the
securing of subscription and of the payment of the capital stock of the
company was devised and contrived with the fraudulent Intent and pur-

pose to deprive the subscribers to the stock of the company of all voice
and vote in the control of the corporation and its assets for the whole
period of time during which their subscriptions were being paid.

Concerning the contracts with Markley & Miller the bill declares

that after the first contract expired, January 1, 1912, a supplemen-

tary contract was entered into "wherein it was attempted to relieve

the said Markley & Miller of responsibility for their failure to

fulfill the obligations and perform the stipulations assumed and

entered into by them" under the first contract.

Further, the bill claims that the company now is insolvent, that

its stock is of little value and that it now has no other assets;

that the tract of land in Mexico is said not to have been improved

to any great extent. All the charges brought against the lumber

company and its officers in the Delaware bill wUl be fortified with

affidavits of details and specifications within the next few days.
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B 225—Wants to Market Spoke Blauks and

Hickory Lumber

Jenkins. Ky., Mar. 29.—Editor Hardwood
Record : I would like to secure information

coTering tbe market value of spoke blanks in tlie

rough, and two-inch hickor.r. Kindly inform me
at your earliest convenience.

The writer of the above letter has been

advised that in view of the present price situ-

ation on the two items in question, we do not

care to be responsible for market quotations,

and he has been referred to another source for

the quotations he asks.

Anyone interested in this class of material,

who would like to communicate with the writer

can have the address by writing and referring

to B 225.—Editor.

B 226—About to Buy Machinery EcLuipment

Merrill, Wis.. Mar. 27.—Editor Hardwood
Record : We shortly expect to be in the market

for a complete equipment of planing mill ma-
chinery, possibly electrically driven. We will

also want several miles of twenty-five or thirty

potind rail, one or two electric or gas engines,

and a complement of small cars or trucks for

hauling the lumber from the mill to the yard.

Lumber Company.

Wood-working machinery and other manu-

facturers interested in the above inquiry can

have the address by addressing this oflBce and

referring to B 226.

—

Editor.

B 227—Definition of Jiggered and Flat

Dimension Stock

Dunn, La., Mar. 26.—Editor Habdwood
Record : Have carefully read your very interest-

ing article from George E. Breece about dimen-

sion stock, and I shall be pleased if you will in-

form me of the character of the dimension stock

which he calls "jiggered or flat dimensions."

To the best of the knowledge of the editor

of Hardwood Eecokd, jiggered stock refers

to that which is cut out to form, by means of

a jig, a small band saw, like fancy chair backs,

scroll ornaments, etc., and flat dimension re-

fers to the general class of material employed

for the making of furniture and for kindred

purposes.

—

Editoe.

B 228—Sawdust and Magnesium Chloride

Flooring

Hamburg, Germany, Feb. 23.— Editor Haud-
wooD Record : I am glad to learn from your
letter of the 8th Instant that my reports In regard

to magnesium chloride flooring have awakened In-

terest In the United States. I Judge from state-

ments made to me by other correspondents on

this subject that tbe state of this art in Germany
Is In advance of the practice In the United States.

It Is true, of course, that sawmill waste Is

used to a considerable extent In this flooring ma-
terial, but not In sucb volume as to do very much
in the direction of absorbing tbe vast quantities

of sawdust available.

I am advising Messrs. Held & Hoeppner, Buer-

gerwelde 30, Hamburg, of your Interest in this

subject and no doubt they will write to you. I

nm sending you (separately) samples of the build-

ing material, which are self-oxplanatory, and also

herewith a supplementary report In regard to the

matter.

11" I can be of any further service to you in

this connection, I am entirely at your disposition.

Robert P. Skinner, Consul General.

In this issue of Hardwood Eecoed i^

printed an exhaustive review of the subject

of sawdust and magnesium chloride flooring

that has been prepared by Consul General

Skinner.—EDITOR.

B 229—A Jobber's Analysis

Pbiladelpbia, Mar. 29.—Editor Hardwood
Record : We think the Improvement in Habd-
wood Record has been especially marked during

the past year. The writer has been a buyer and
seller of lumber for about twenty years and while

there are jobbers who buy one thing, dishonestly

raise the grade and ship it to another jobber, who
does the same thing, until like a car we once took

away from a coiisignee, log run white pine was
masqueraded to the consumer as "cuts," this

class of trade is being pretty generally smoked
out, and the few left are seldom more than

"floaters." The manufacturer who can sell direct

to the consumer, who knows nothing about grade,

and is willing to gauge everything by the price,

can put over No. 3 common oak as "furniture

common," "D common" or by any other private

trade mark, but when the manufacturer's stock is

bandied by a competent, bonded National hard-

wood lumber inspector he invariably thinks he Is

"stung," because either through ignorance or de-

sign he did not ship what he contracted to.

Your Mail Bag B 223 is not an uncommon one

—

the woods are full of them. Personally, we would
rather ship honest jobbers than to any other trade

for they usually know their business. Most mill-

men are willing to use the jobber so long as they

can not get by to his trade, or when he gets quick

cash, and tbe "uncommon" one is the man who
holds the grade where it belongs, ships what he

sells, and protects the trade of those who bring

it to him, and tries hard to protect the millman's

lack of experience, natural mistakes or uninten-

tional blunders. Intentional blunders do not de-

serve any protection. Ordinarily a kick happens

oftenest where some cheap foreman is trying to

show that he is "on the job." The boss thinks

he knows and backs him up, and unless a jobber

can tell him "what tree makes shingles," Mr.

Consumer is likely to be the autocrat of tbe

buyers' table.

Morality is the keynote of the whole question

when it is backed by real lumber knowledge and

good horse-sense. Dishonesty of purpose is as

destructive to the business fabric as "broom

shake" or "rotten heart" elsewhere. Some pop-

lars look fine as a fiddle until they are "down,"

and it is the same with men, whether in the woods

(H- in the counting room. Then you can see what
they are good for. Few men are perfect, but we
have a Just right to let every man work out his

own destiny in his own way, and experience
usually gets the dullest of us before the whistle
blows.

Lumber Company.

B' 230—Approves Record's Editorial

Savannah, Ga., Mar. 30.—Editor Hardwood
Record : We have read your editorial in Hard-
wood Record deprecating the sending of an emis-

sary abroad by the Bureau of Commerce and
Labor, to investigate lumber affairs. We tender

our thanks to your publication. We consider the

action of the government an incorrect one, and
shall make our protest to the Bureau of Commerce
und Labor.

The Hilton-Dodge Lumber Company.

B 231—Seeks Information About Artificial

Lumber

Buffalo, N. Y., Mar. 29.—Editor Habdwood
Record : Referring to your issue February 25
and the article on artifleial lumber made from
sawdust, we are much interested in this proposi-

tion and would appreciate any further informa-

tion you can give us relative to same.

U. S. Hamb Company.

The writer of the above letter has been ad-

vised that a digest of this subject appears in

this issue of Hardwood Record.—Editor.

B 232—Commission on Lumber Sales

Kokomo, Ind.. Mar. 25.—Editor Hardwood
Record: Will you please inform me the cus-

tomary commission for selling hardwood lumber.

Suppose a person is selling on commission and is

given a price of say fifty dollars on first and sec-

onds plain white oak, and is able to make sales

at fifty-two dollars.

The writer of the above letter has been ad-

vised that commissions on hardwood lumber

sales are variable, running from two-and-a-

half per cent to five per cent on net avails, or

from twenty-five cents to as high as two dol-

lars a thousand. Occasionally a commission

man is quoted the lowest net price that the

seller is willing to accept, involving a payment

of a minimum commission, and is permitted to

get as much more as possible and receive as

commission the additional amount secured, or

a portion of it. Commissions on lumber are

entirely a matter of contract between the

owner of the stock and the agent.

—

Editor.

B 233—Seeks Market for Persimmon Timber

Columbia, Tenn., Mar. 30.—Editor Hardwood
Record : I would very much appreciate It if

you can give me the address of someone who Is

in the market for persimmon timber.

Anyone interested in the purchase of per-

simmon timber can have the address of the

writer of tlie above letter by addressing this

ofticc, and referring to B 233.—Editor.

'News Miscellany

Meeting of New Orleans Lumbermen's Club

At the .Minch meeting of the Lumbermen's

Club of New Orleans, which was held on March

12, In the Progressive Union quarters, the fol-

lowing officers were elected for the ensuing

year

:

Ludwig Ilaymann, president ; C. W. Robinson,

first vice-president ; W. A. Scott, second vice-

president ; L. Palmer, secretary-treasurer;

committee chairmen : George E. Watson, mem

bership; W. J. Gallon, entertainment: W. P.

'Toung, transportation: Bryan Black, law and

Insurance: Frank N. Snell, arbitration; James

lioyd. statlsllcs and publicity.

After the usual excillenl dinner, the business

srs.sion opined with Ihe rending of a very satls-

l.Mctory financial report by Treasin-er Palmer.

("Imlrman Foxley of the membership com-

nilltee submitted the applications of the follow-

ing, who wore duly elected to membership : D.

T Rees of the UeesScott Company, New Or-
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leans ; W. C. Campbell of the S. J. Sutherland
Company, New Orleans ; John U. Thistlethwaite
of the Thistlethwaite Lumber Company, Wash-
ington, La.

A proposed amendment to the club's by-laws,
reducini? the dues of out-of-town members from
$2 to ^1 a month, was moved and carried, as
was another amendment making the dues pay-
able monthly in adyauce, instead of quarterly.
After a long debate, a third amendment pro-

viding for a change of the organization's name
to the "Lumbermen's Association of New
Orleans" was rejected.

Secretary Palmer read some revised fignres

from the New Orleans Public Belt Commission
regarding the traffic of the Belt railroad, which
showed that, for the months cited, lumber and
other forest products contributed more than
half of the entire tonnage handled by the belt.

Mr. Palmer was requested to get from the Belt
Commission statistics covering other months for

use in the club's fight for representation on the
commission.

President Haymann then reviewed the efforts

of the club to interest the Dock Board in pro-

posed changes and improvements in connection
with the lumber wharf. In view of the impor-
tance of the matter and the inaction of the
dock board, it was deemed well to take the
matter up vigorously and publicly, and it was
referred to George E. Watson for that purpose.
The president called attention to the meeting
of the board the following day to consider cer-

tain needed changes in the wharfage rules and
regulations, and suggested that those members
who could conveniently do so attend the meeting.
A letter was read from Forester Graves,

inviting the club to send representatives to the
forestry conference to be held at Nashville,
April 8-10, and the secretary was requested to

reply, conditionally accepting the invitation.

Following this, informal talks were made by
the club guests, Messrs. Barth, Cobbett, Corne-
lius and Crawford.

Then came the election, with the nominating
committee's report as a preliminary. President
Haymann. finding that he was named for re-

election, requested that some one else be nom-
inated for the presidency, as he was soon to
visit Europe and might be absent several
months. However, Mr. Haymann was unani-
mously re-elected.

Meeting Memphis Lumljennen's Club

The regular meeting of the Lumbermen's Club
of Memphis was held at the Hotel Gayoso. Mar.
30, with President Robertson in the chair. The
attendance was large and the usual luncheon was
served. The amount of business transacted,

however, was comparatively small.

One of the principal subjects discussed was
that having to do with the establLshment of a
traffic bureau to look after the interests of lum-
ber shippers. The advisory board, composed of

all the former presidents of the club, the board
of directors, and the river and rail committee
were unable to get together during the past fort-

night to formulate - recommendations to be pre-

sented to the club, and there was therefore no
report to he made. These bodies, however, were
asked to get together during the current week in

order that they might discuss the subject and
reach some decision that would make it possible

for the club to dispose of this matter at the Apr.
13 meeting.

John W. McClur*, chairman of the special com-
mittee appointed to secure data to bfe presented
to the Interstate Commerce Commission in con-

nection with the alleged irregularity in railroad

weights of lumber and in connection with esti-

mated weights on hardwood lumber, reported that

he had secured considerable information that

would be of much assistance but that a great

many of the lumbermen had not responded as

fully as he and his associates would like. He
urged that they do so at once. Mr. McCIure is

working hard to secure the hearing of the Inter-

state Commerce Commission at Memphis in con-
nection with the subject of abuses in the weigh-
ing of lumber, and lumbermen here believe that

it will be possible to show to the commission that
estimated weights are reliable enough to be al-

lowed at least under certain circumstances.

The following resolutions were unanimously
adopted in connection with the death of Mrs.
James E. Stark, which occurred recently :

Where.is, God in his inflnite wisdom has seen

fit to lay the hand of death upon Mrs. James E.

Stark, beloved wife of James E. Stark, former
president of the Lumbermen's Club, and thus

thrown a dark shadow across his life, therefore,

be it

Resolved, That we, the Lumbermen's Club of

Memphis, hereby extend to him our heartfelt

sympathy and condolences in the bereavement
which has fallen upon him and upon the members
of his family : and, be it further

Resolved. That a copy of these resolutions be

spread upon the minutes of the club and also

that a copy be forwarded to him, as expressive of

our feeling for him in this severe affliction.

Removal of Headquarters

The Ferd Brenner Lumber Company, formerly

of Cincinnati, Ohio, has removed its general

offices to Alexandria, La. This move was
necessitated by the rapid growth of the concern.

For some time it has been realized that the

location in Cincinnati had not fulfllled the

entire demand of the company's increased bus-

iness. At Alexandria the offices will be near
the mills and the manufacturing and shipping

points. The mills at this point are located near
the timber holdings of the company, which
include about 9,000 acres. The mills are run-

ning full time and have a capacity of 35,000

feet per day. The yards, including fifteen acres,

are at present completely filled with lumber.

The company's product consists of hardwoods,
principally oak and ash, most of which is for

export.

Ferd Brenner, president of the company, has

made arrangements for the sale of his home in

Cincinnati, and will remove his household at

once. He has also made arrangements to move
with him nearly all members of his office force.

Mr. Brenner has established a reputation for

stability and progressiveness during his thirty

years' experience in the lumber business, and the

lumber trade of Cincinnati greatly regrets Ms
removal.

Building Operations for March

Outside, of New York City and a few favored
spots, building operations during March were
exceedingly dull. Official reports to the Amer-
ican Contractor, Chicago, from fifty cities

throughout the country show a loss of seven-

tenths of one per cent for March, as compared
with March of the past year ; and this favorable

showing was made only by the gain of more
than eleven million dollars in New York City,

representing nearly one-fifth of the entire

amount reported. Extreme cold weather, which
prevented immediate construction, delayed the

filing of plans for building permits, which now
may be expected in greater volume as the weather

improves. Particulars will be found in the fol-

lowing table ;

March, Marcll,
1912. 1911, Percent

City. Cost. Cost. Gain Loss
Atlanta $ 419.050 « 678.007 .. 38
Baltimore 561,375 1,047.860 .. 47
Birmingham 294.330 286.506 3 . ,

Buffalo 507.000 699,000 .. 27
Cedar Rapids . 124.000 118,000 5 ..

Chicafto 4.743.600 9,553.700 .. 50
Columbus 458,966 494.010 .. 7
Dallas 435,473 414,976 5 ..

Des Moines 255,900 88.629 189 ..

Detroit 1.328,005 1,367.325 .. 2
Duluth 114.125 264.5.50 .. 56
Grand Rapids 123.780 232.588 .. 46
Harrisburg 99.075 213.000 .. 53
Hartford . 830,100 447.765 85 . .

Indianapolis ..... 558,780 1,731.514 .. 67
Kansas City 616,730 895,460 .. 31
Los Angelea 1,687,780 2.122,886 .. 22
Manchester ,.. 73,801 106,700 .. 30

Memphis 499.316 483,805 3 ..

Milwaukee 433,946 1,087,469 .. 60
Minneapolis 1,272,215 1,060,115 20 ..

Nashville 75,163 132,187 .. 43
Newark 790,234 1.027,228 .. 23
New Haven 806,455 388.296 107 ..

New Orleans 772,790 269,046 186 ..

Manhattan 17,142,599 8,868,545 93 ..

Brooklyn 4,686,495 2,668,282 75 ..

Bronx , 3,400,245 1,993,255 70 . ,

New York 25,229,339 13,530,082 86 ..

Oakland 673,146 918,878 .. 26
Oklahoma City. .. . 65,700 311,185 .. 78
Omaha ;..., 254.400 421,960 .. 39
Paterson 311,245 238,885 30 . .

Philadelphia 3,691,895 5,581,295 .. 33
Portland 1,782,441 1.993,648 . . 10
St. Paul..., 455.014 594,245 .. 23
St. Louis 1,137,138 2,297,198 .. 50
San Francisco 2,093,780 2,090,703 24 ..

Scranton 55.950 170.601 .. 67
Seattle 848,985 737.640 15 ..

Shreveport 74,455 389,479 .

.

80
Spokane 254,470 387,915 . . 34
Toledo 417,211 386,596 8 ..

Washington 1,334,528 1,966,727 .. 32
Wilkes-Barre 101,776 209,727 .. 51
Worcester 263,199 411,273 .. 36

Total $57,426,661 $57,848,659 . .7/10

Cincinnati Incorporation

A. V. Jackson & Co. is the style of Cincinnati's

newest hardwood lumber company. This con-

cern opened offices on April 10 in the Mitchell

building. The new company is the outcome of

the recent severing of connections between Mr.

Jackson and G. C. Ault, the two having for-

merly been incorporated as the Ault & Jackson

Lumber Company, Mr. Ault has become actively

interested in the management of the Ault

Woodenware Company of Cincinnati. Mr. Jack-

son is a veteran in the lumber business, and

has a wide acquaintance in the trade. His

success is assured. He will do a general whole-

sale hardwood business, specializing in poplar,

ash and oak.

Fire Warden for Michigan Manufacturers

Charles F. Hickok of Grand Marais, Mich.,

is chief fire warden of the new Forest Fire Pro-

tective Department of the Michigan Hardwood
Manufacturers' Association, Mr. Hickok will

have headquarters at Gaylord, Mich, He was

selected for this position while acting as deputy

tire warden for the Northern Forest Protective

Association.

Mr. Hickok is by virtue of his natural bent

and actual experience extremely well qualified

to act in his new capacity. He has been a timber

cruiser for seventeen years, tramping and snow

shoeing over the entire forest area of Michigan,

Minnesota and into Canada. He is a practical

man in every sense of the word, and is thor-

oughly conversant with the many phases of

forest fighting.

Mr. Hickok will superintend the establishment

of an extensive range of service which will act

mainly as fire patrol, and will further augment

his work in this direction by posting broadcast

notices of the object of the association. Not

the last important phase of his work will be

personal calls throughout his territory, with

a view of permeating the minds of the populace

with the same idea as to the necessity of

fighting forest fires as the lumbermen have.

New Hardwood Concern in Alabama

Papers of incorporation were recently filed

under the laws of Alabama for the incorporation

of the Choctowatchee Hardwood Lumber Com-

pany, which has been organized at Bellwood,

Ala., with a fully paid in capital stock of

$10,000. A circular mill with a daily capacity

of approximately 15,000 feet will be installed

immediately, and it is planned to erect another

similar mill in the near future. The company
holds hardwood timber estimated at between

fifteen and twenty million feet, consisting of

red gum, oak, cottonwood, ash, hickory, s.vca-

more, tupelo, magnolia and beech. About fifty

per cent of the stumpage is gum, and the

company will specialize in this wood. The
quality of the gum timber is unusually good,

according to reports. It is expected that the

sale of the output will be contracted for in

the rough.
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H. G. Hoover Appointed Assistant Secretary

H. G. Hoover, formerly connected with the

Griffin H. Deeves Lumber Company of Chicago,

has been appointed assistant to Secretary Doster
of the Hardwood Manufacturers' Association

of the United States. Mr. Hoover is a thor-

ough lumberman, having had much experience

in the consuming territory with both manufac-
turers and consumers. He is also said to be a
very competent office man and auditor.

Jlr. Hoover's worii will be in connection witli

the management of the Cincinnati general office,

under the supervision of Secretary Doster, and
in co-operation with President W. E. DeLaney.
His appointment should he a great help to the
.nsscciation in its work of gathering statistics

and fiirnishin^- information to its memborship.

New Arkansas Hardwood Lumber Company

It has been announced that the Camden Hard-
wood Lumber Company. Camden. Ark., has filed

papers applying for incorporation. It is under-
stood that the capital stock of the new organ-
ization is to be $100,000, $S0,000 of which is

already paid in. The company will bu.v and
sell lumber and timber lands, own and operate
sawmills and railroads, including all necessary
stores, and own stock in other corporations.

The incorporators are T. J. Gaughan, an
attorney of Camden, and Frank Carter and
Frank Pierce of that city. Mr. Carter has been
elected president ; Mr. Pierce, vice-president,

and Mr. Gaughan, secretary-treasurer.

New Plant in Merrill

The Heineman Lumber Company, which lost

its sawmill by fire last year, has concluded to

rebuild the plant at Merrill, and in addition to

a big sawmill, will build a planing mill and a

general wood-working and industrial institution.

The company has already purchased a sawmill,

and is negotiating for its planing mill machinery,
locomotives and rails. The company expects to

produce aljout twenty-five million feet of lumber
annually, comprising hemlock and hardwoods, and
the entire industry will employ well towards four

hundred men.
Sigmund Heineman, president of the National

Bank of Merrill, is president of the Heineman
Lumber Company, but the active management
will fall on Harry and Edward Heineman, the

two sons.

Eansom Hardwood Lumber Company

The Ransom Hardwood Lumber Company has
been incorporated under Tennessee laws with a
capital stock of $30,000. It is a subsidiary

company of John B. Ransom & Co. of Nashville,

and Its Incorporators are A. B. Ransom, J. E.

Davis, M. M. Ransom, R. T. Wilson and J. E.

Davis, Jr. The company has large timber hold-

ings and a mill at Hope, Ark., where its oper-

ations will be chiefly conducted.
The officers of the new company arc A. B.

Ransom, president ; J. E. Davis, vice-president

;

E. N. Ralston, secretary and R. T. Wilson,
treasurer.

Flood Situation in Memphis
The Mississippi river here is about three feet

higher than at any previous time in its history.

Furthermore, it is predicted that it will rise to

about forty-five feet if the levee holds. The levee

officials had been confident of the ability of the

levees to remain intact, but their faith is being
somewhat shaken by the continued rise, and by
the indications for a stage probably five feet in

excess of the previous record of 40.3 feet, estab-

lished during the high water of 1004. The safety of

the levees on the Tennessee and Mississippi sides,

as well as on the Arkansas side of the Mississippi

river, depends much on the levees. If they
should break it would greatly relieve the strain

on the levees because it would mean a loss acute
stage th.Tn is now promised. Every effort has
been made during the past few days to strengthen
the levees. Sacks of sand have been rushed to

every weak point, and nothing has been left un-

done that will serve to strengthen these bul-

warks. They were not built, however, for a

stage of forty-five feet, and it seems now as if

the water would either go over them or so close

to the top of them as to cause breaks.

The actual loss resulting from the record stage

of the Mississippi is indeterminate so far. Much
property and also great loss of life arc threatened

in the event of any bad breaks in the levee sys-

tem. However, warnings have been given to the

people living behind the levees, telling them to

move their live stock and other holdings and go

to places of safety. Considerable loss has al-

ready been experienced in the hardwood lumber
industry of Memphis. The plants of the Chicka-

saw Cooperage Company. Moore & McFerren, the

Tennessee Hoop Company, the Mempliis Stave

Company, the Bennett Hardwood Lumber Com-
pany and the Anderson-Tuiiy Company in North
Memphis have been forced to suspend operations.

In South Memphis the Memphis Saw Mill Com-
pany and May Brothers have found it necessary

to close down. The McLean Hardwood Lumber
Company is also closed down, not because it is

suffering from any overfiow of its plants but be-

cause its logging track is under water several

feet, thus cutting off the company from its supply

of timber. Several other plants have also closed

or will do so very soon. A large section of north-

east Memphis is covered with water to a depth

of from one to fifteen feet. The river is still

rising and back water is covering an fccrcasingly

large area every day. Some wood-working enter-

prises arc interfered with as a result of this con-

dition. So far more than 1,200 men have been

thrown out of employment at hardwood mills and
wood-working plants here.

The question of an adequate log supply is one
that is troubling mills which are not directly in-

terfered with by high wafer. The river is so
big that there is no question of trying to bring
out logs. In fact those who have logs on the
river are a great deal more interested in saving
them than in getting them to their mills. All
streams tributary to the Mississippi used for the
purpose of bringing out timber, are past the stage
where they can serve this end. Furthermore,
the lowlands are flooded all over this territory,

and much timber which was thought to be avail-

able has been rendered impossible of handling. In
addition to the unsatisfactory conditions with
respect to wafer transportation, a number of rail-

roads are being seriously interfered with. The
river front tracks of the Illinois Central are
under water and have been abandoned. The
Yazoo & Mississippi Valley road is having much
difficulty in maintaining service, as much of its

track in the territory around Lake View is cov-

ered to a depth of more than three feet. The
Louisville & Nashville has its yards pretty well

covered with water and every railroad operating
into Memphis from the North and South' is suffer-

ing more or less inconvenience.

Aside from the fact that transportation condi-

tions are unfavorable. It may be noted that there

has been so much rain in this territory during
the past fortnight that no headway has been

made in getting out timber and no hauling has

been possible. This means tliat there has been

no large amount of timber available for the mills

in this immediate vicinity, and that an acute

shortage is threatened in the near future. The
weather now is bright and clear, and looks more
settled than for some time, but even If there is no
more rain for the next two weeks it will be well

nigh impossible to make any headway. Mean-
while the mills which are now closed down as a

result of the high water will be compelled to re-

main out of commission for another week or ten

days.

The plants outside of Memphis have been in-

terfered with to a considerable extent by the high

water in tributaries of the Mississippi and by
the excessive rains. The one which perhaps has

suffered the greatest inconvenience, however, is

the Lamb-Fish Lumber Company, at Charleston,

Miss. This mill was closed some time ago as a

result of the high wafer in the Mississippi, and

now the water is so high that the plant is closed

in every department. Indications are that it will

be some time before it will be possible to resume

operations.

On this page is a picture made ten days ago at

the mouth of Wolf river, a tributary of the Mis-

sissippi, at Memphis, which is used as a log

barge storage grovind for several mills. Owing
to the height of the water at the time the

MILLION FEET OF OAK AND GUM LOGS ON IIAHGICS AT THE MOUTH OF TI
SO.VTULLY CO.MPANY

E wni.i itivEit. Mi;Mniis, i)\v,m:i> by the andeu-
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[licture WHS takcu. it was impossible to iiiovt'

these logs under the railroad bridge that crosses

a half mile above the mouth of the Wolf river,

and hence, the barges were held below that

structure.

Here are pictured seven barges of oak and
>;um logs belonging to Anderson-Tull.v Company,
which aggregates more than a million feet. Of
course, this compan.v has every hope of pro-

tecting these logs, but It goes without saying

they are in a very hazardous position, consider-

ing the tremedous tide, which is now on in the

Alississijipi.

Death of Mrs. James E. Stark

On March 24, Mrs. Jessie Elnora Stark, wife

of James E. Stark of Memphis, Tenn.. died at

their home on South Willett street from pneu-

monia. On March 15, Mrs. Stark was stricken

with a severe attack of la grippe. During the

week she grew steadily worse, although it was
thought toward the last of the week that she

was in;proving. However, on Saturday, just

eight days after she had contracted la grippe,

pneumonia set in, and she passed quietly away
on Sunday morning.

. Surviving 5Irs. Stark in her immediate fam-

ily are her husband, one sou, James E., Jr., and
two daughters, Jessica and Sarah Stark. She

IS also survived by three brothers of Chicago.

George T.. S. B.. and J. S. Flouston. and a sis-

ter, Mrs. Hardesty of Des Moines, la.

The funeral services took place at the res-

idence at 2 -.30 o'clock. March 26, being con-

ducted by the Rev. A. B. Curry, pastor of the

Second Presbyterian church of Sfemphis. of

which the deceased was a member. The burial

Avas in Forest Ilill cemetery.

Big Purchase of Timber
Word comes from Xashville, Tenn., that the

.Mthauser-Webster-'U'eaver Lumber Company of

that city has just taken over the ownership of

a large tract of timberland located in Wayne
(Ounty. Kentucky. The quality of the timber

is said to be excellent, and the price paid for

It to amount well into five figures.

The purchasing company is one of the newer
<*oncerns of Nashville but is already well estab-

lished with an excellent hardwood trade. The
deal was consummated through the H. W^. Forde
Land Company, which concern has been active in

this line of work in the last two years, having

recently been the medium in the transaction

"between .Johnson Brothers of Monterey, Tenn..

and J. Gibson Mcllvain & Co.. of Thiladelpbia.

Prominent Manufacturer Retires

The latest report from Sikeston. Mo., is that

V. G. Holley. the original founder, and for a

long period president and general manager of

the Holley-Matthews Lumber Company of that

place, has sold out his interest in the company
to E. C. and C. D. Matthews. He bas also

disposed of his entire holdings in the HoUey-
BakPr Lumber Company, and the Yarboro Coop-

-erage Company, thus entirely severing himself

from all connections with the lumber business.

He is now' en route for the W^est, where, it is

understood, he contemplates settling.

Biltmore Doings
The students of the Biltmore Forest School,

under the direction of Dr. C. A. Schenck, are

again in this country, having sailed from Ger-

many on March 16. The early part of the

month was spent in work in the Black forests

and adjacent to Darmstadt, the students enjoy-

ing many opportunities for instructive obser-

vation.

Dr. Kern, who for almost three years had been

Dr. Schenck's active assistant, left the school at

the time of its departure from the Fatherland.

The two weeks following the arrival of the

school were spent in the Adirondacks, where the

forestry work conducted by New York state was
closely studied. It is planned to spend a week
in Washington, D. C, about the middle of

April, and while there to get as much infor-

mation as possible pertaining to the various

branches of the Forest Service. From Washing-
ton the school expects to go to its summer
quarters in North Carolina, and after that to

follow out the general itinerary of last year.
It is announced that Dr. Schenck's new book

on logging and lumber is on the general market
and has already proven its value.

Miscellaneous Notes

The Monarch Lumber I'ompany, Oil City. Ta.,

lias been incorporated with an authorized slock
of $15,000.

Tl'e Nanonal Yeueir C'o:Vri)anv, Chaileston,
W. \ a., has increased its capital stock from
.fso.ono to siijo.ooo.

The Atlantic Lumber Company. Norfolk, Ya.,

has been incorporated with an authorized cap-
ital stock of .$.=)0,000.

The Sheboygan Wood-Working Company, She-
h'lygan. Wis., has been incorporated with a cap-
ital stock ot $12,000.

The Yalley Furniture & Manufacturing Com
pany, Marietta, O., has increased its capital
slock from .$40,000 to $150,000.

W. H. Bower & Co., lumber manufacture rs.

Stuttgart, Ark., have been incorporated with
an authorized capital stock of $10,000.

The P. A. Wetzel Company, Rockford, III.,

has been incorporated with a capital stock of

.$25,000. and will manufacture furniture.

The A. L. Major Company, Scranton, Pa., has
been incorporated with a capital stock of

S50.000, and will do a wholesale lumber busi-

ness.

The South Branch Tie & Lumber Co;npany.
Romney. W., Va., has been incorporated with
a capital stock of $80,000 for general manu-
facturing purposes.

The Grand Rapids Yeneer Works. Grand Rap-
id.s. Mich., recently established an agency at 344
"A" Central building, Seattle, Wash., in the

charge of E. F. Tindolph.

The entire plant of the Standard Millwurk
Company at Norwood, O., appraised at more
than a quarter of a million dollars will be sold

at auction under a receiver's sale on April
17.

The Pineville Lumber &. Manufacturing Com-
pany of I'ineville, Ky., has been incorporated
with a capital stock of $10,000. The incor-

porators are Benj. R. Smith, Charles J. .Johnson
and Rice W. Johnson.

The Homochitto Liimber Company, Brook-
haven, Miss., which was recently incorporated
with a capital stock of $500,000 will build a

plant at Monroe, Miss., with a daily capacity
of 150,000 feet of lumber.

The Holt Lumber Company. Detroit, Mich.,

has been incorporated with a capital stock of

$.30,000. $15,000 of which has been subscribed.

The stockholders are B^rank A. Spies, Arthtir

F. Holt and John F. McLean.
The Holt Lumber Company, Mobile, Ala., has

been incorporated with a capital stock ot $10,-

000, iind will do a general lumber manufactur-
ing and sawmill business. Those interested arc
Wm. K. Syson. Harry Gill and L. D. Holt..

The Tennessee Hardwood Lumber Company,
Nashville, Tenn., recently contracted for the
cut of the mill of Felix G. Ewlng of Spring-
held. Tenn. The cut amounts to about a
million feet of fine oak and chestnut lumber.

The Appalachian Furniture Company, Blue-
Hold, W. Ya., has been incorporated with a
capital stock of $50,000. T!ie incorporators
are F. O. Barnes, C. B. Bell, J. F. Phelps,
Robert S. Karr and J. M. Hines, all of Blue-
tield.

It is reported that construction of a new
veneer plant at Helena, Ark., for the Arkansas
Yeneer Company, will soon be under way. It is

planned to make the plant up-to-date in every
particular, and the largest of its kind in the
state. It will employ upwards of 150 men.

By June 15, the Wheeler-Osgood Company of
Tacoma, Wash., expects to have a $50,000
veneer plant installed in connection with its

plant. A new building 100x200 feet is now be-
ing erected, which will be used for cutting,
cirying and building of all kinds of veneer
panels.

The Wayne Lumber Company, Ellwood City,
Pa., has been incorporated with a capital stock
of $50,000. The incorporators are J. F. Haines
and E. P. Marsha of Pittsburgh ; W. J. McKim.
C. A. Martin, C. W. Harris and H. C. Walker of
Ellwood City ; T. L. Haines, Porterfleld, and
W. J. Harris, Crafton.

The American-Brazilian Hardwood Company,
Minneola, N. Y., has been incorporated with a
capital stock of $200,000 to deal in lumber, hard-
woods, etc. The incorporators are Julian M.
Wilson and Edward C. Stevens of 37 Liberty
street. New York, N. Y., and August E. Blockley,
111 Broadway, New York City,

It has been reported that the plant of the
Great Southern Lumber Company of Bogalusa.
La., will be increased in capacity. Plans are
feet ot mahogany, a large quantity of quarter-
to the plant, which will almost double the
present capacity of the mill. The present mill

cuts about 600,000 feet in ten hours' opera-
tion.

Fire recently destroyed the greater part of

the lumber yards of the Missouri River Lum-
ber Company, Omaha, Neb., entailing a loss

estimated at between $40,000 and $30,000, fully

covered by insurance. Mr. Kranz, local man-
ager of the company, reported that a large

shipment of expensive imported finishing woods
iuad just been received, which was the ^rst
part of the stock destroyed. Among the most
valuable woods burned were several thousand
feet of mahogany, a large quantity of quarter

sawed oak, various kinds of hardwoods, and
many finished floor sections. The shed, which
covered that portion of the yard which sus-

tained most of the loss, was recently erected

at a cost of $7,000.

Hardwood ^ews ^otes

CHICAGO

The Defiance Machine Works, the well-known
wood-working machinery manufacturers at De-
fiance, O., announces the removal of its London
oflices from 71 Queen street, E. C, to 60 Queen
Yictoria street, E. C. The Defiance Machine
Works have the reputation of marketing more
wood-working tools abroad than any other

American machinery manufacturer, and they are

constantly improving their facilities to take care

of their increasing foreign trade.

Receipt is acknowledged of a handsome booklet

entitled "Michigan's Woods in Use," published

jointly by the Mitchell Brothers Company and
Cobbs & Mitchell, Inc., of Cadillac, Mich. It

illustrates the employment of various Michigan
woods in the handsome joint office building of

the two companies, and while not stated, is

doubtless the work of that .solon of sales man-
agers of the two institutions, M. E. Thomas.

L. W. Ford of the Goodlander-Robertson Lum-
ber Company, Memphis, Tenn., was a recent

visitor in the Chicago market.
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H. S. Snider of the Dudley Lumber Com-

pany of Grand Rapids, Mich., passed through
this city during the past week en route to

the company's mill in northern "SVisconsin.

H. C. Hughart, Jr., of Grand Rapids, Mich.,

president of the Memphis Saw Mill Compan.v
of Memphis, Tenn., was a local visitor a few
days ago.

M. L. Pease of the Galloway-Pease Company
of Saginaw, Mich., made one of his periodical

selling trips to the Chicago market last week.

W. S. Trainer of the Trainer Brothers Lum-
ber Company, returned a few days ago from an
extensive lumber buying trip among the south-

ern hardwood mills.

H. B. Leavitt of the Oconto Company, Ocon-
to, Wis., was in the city the biggest part of

last week in conference with the Chicago office

of that company.

G. W. Jones, head of the G. W. Jones Lum-
ber Company, Applcton, Wis., spent part of

last week with A. H. Ruth, his Chicago rep-

resentative.

C. L. Willey, the prominent veneer and fancy
woods manufacturer of Chicago spent most of
last week on a business trip to New York.

J. D. Laeey. head of the big timber and land
house of J. D. Lacey & Co., headquarters in

Chicago and New Orleans, is expected in Chi-

cago this week from the South. Mr. Lacey
spends his winters in New Orleans and his

stay in Chicago will merely be an Interruption

ef the trip to his summer home at Xewburgh-
cn-the-Hudson.

R. F. Hodges, hardwood wholesaler of Mil-

waukee, spent several days of last week in Chi-

cago and attended the opening of the new Chi-

cago Lumbermen's Club on Saturday night.

With the retirement of G. H. Hollowa.v from
Schultz, Holloway & Co., of the Fisher
building, that company was recently reorganized

as the Schultz-Holloway Company. The com-
pany has acquired the services of F. C. Joy,

formerly local sales agent for several southern
mills, and will follow the same general policy

as heretofore.

The Huddleston-Marsh Lumber Company, one
of Chicago's leading mahogany houses, reports

an excellent business and steadily improving
prices during the last couple of months.

H.^BDWOOD Recced is in receipt of "Logging
and Lumbering, or Forest Utilization," the

latest work of Dr. C. A. Schenck, director of

the Biltmore Forest School. The volume is

intended as a forest school text book and con-

tains 190 pages of condensed information cov-

erlr.g active lumbering operations in proijress

over the world.

Ira B. Bennett, the well-known lumberman
of Sanger, Cal., spent the greater part of last

week on business in Chicago. Mr. Bennett has
in contemplation the establishment of a per-

manent home at Oakland, Cal., so as to be near
educational facilities for his daughter, but will

probabl.v retain his fine house and estate at

Sanger for residence a portion of each year.

E. C. Groesbeck, until recently secretary of

the Stearns Company, Grand Rapids. Mich.,

was a Chicago visitor last week en route from
the coast to visit his daughter, who Is attend-

ing an eastern ladles' seminary. Mr. Groesbeck

contemplates making his permanent home at

Seattle.

I/eonard Bronson, manager of the National

Lumber Manufacturers' Association, announces
It has been decided by President Grlgcs and the

board of governors that the office of the associa-

tion be returned to Chicago, so that Mr. Bron-

son can be in close touch with the general ad-

vertising campaign of the National as.soclatlon

and work along that line In conjunction with

the advertising committee. This association's

offices will bo reopened In the Fisher building,

:H3 South Dearborn street, until May 1, after

which permanent headquarters will be estab-

lished for both the office of manager and cam-
paign committee. The present offices in the
Fidelity building, Tacoma, Wash., will be re-

tained in charge of A. H. Landram, for the
use of President Griggs during his term of

office.

S. G. McClellan, formerly in charge of tlic

Arkansas operations of the Newhouse Mill *:

Lumber Company, an allied house of the Esta-
brook-Skeele Lumber Company. Chicago, re-

cently resigned his position to accept the
gener.ll management of the big lumber manu-
facturing plant of the Berwind Lumber Com-
pany .It Berwind, W. Va. Both the Berwind
Lumber Company and Mr. McClellan are to

be congratulated on this alliance.

Hardwood Record acknowledges receipt of a
handsome pamphlet on the subject of "Oak
Flooring" which has been issued by Secretary
ClaBFey, in charge of advertising of the oak
flooring producers.

BUFFALO

The severe effects of floods in this part of the
state have been felt most at Jamestown, where
about a dozen factories have had to close down
on account of high water in the Chadakoin river.
A number of furniture plants have been sufferers
by water, among them being the Empire Case
Goods Company, the Bailey Table Company and
the Jamestown Lounge Company, all of which
are among the largest factories in the city.

S. A. Cook, head of the furniture concern bear-
ing his name at Medina. N. Y., died on Apr. 1

at Daytona, Ela., where he had been for several
months in search of health.

The Xevr England Hardwood Lumber Com-
pany of Wilmington, Vt., formed by Gardner I.

Jones of Boston, H. S. Janes of Buffalo, and
others, takes Mr. Janes out of Buffalo. He will

leave for the mills May 1 to manage the cut of a
40,000-acre tract.

Anthony Miller states that not much stock is

coming in from the South on account of the
roads there being in such bad condition. He is,

however, getting in some western stocks of brown
ash, elm and basswood.
The National Lumber Company has made ar-

rangements to handle the oak flooring of a Ken-
tucky mill, and is also selling maple flooring

through this section from its connections in

Michigan.

NEW YORK

Arthur C. Wood has taken up his residence at

305 Hancock street. Brooklyn, after having closed

out his lumber interests at Montgomery, Ala., and
will conduct a general wholesale business in this

city.

The Dykes Lumber Company, 137 West Twenty-
fourth street. Manhattan, has opened a branch
yard at 348 West Forty-fourlh street, which will

double the capacity of its business,

E. H. Coonrod. formerly manager of the New
York office of the .Tohn L. Koper Lumber Com-
pany, Norfolk, Va., has been appointed general

sales manager at the Norfolk office to succeed

C. M. Troutner. The local office of the company
has been closed out, but Walter Colton. who
previously assisted Mr. Coonrod. will continue to

represent the <-ompany In this vicinity.

E. J. Allen, formerly vice-president of the

Gress Manufacturing Company. 1 Madison avenui'.

opened an office at IS Broadwa.v, to conduct a

general wholesale lumber business. Ho will rep-

resent large Alabama manufacturers.

Sched\iles In bankruptcy of the James A. Noon<'

Lumber Company, 09 Nassau street, show liabili-

ties of .?.'')0,L'18 and assets of $1,770.

A pel II Ion In bankruptcy has been filed against

the C. E. Ross Lumber Company, with office at

One Hundred Forty-fifth street and Broadway.

The court has appointed W. H. K. Davey receiver
lor the company. The assets are estimated at
.?1,000.

PITTSBVRQH

Hardwood couditious her._^ are generally more
favorable than two weeks ago. Better weather
is helping very much to start the yard trade,

and to make outside construction work of all

kinds possible. More inquiries are coming in

from railroads and trolley lines, as plans for
outside work are definitely determined. The
worst trouble just now is in getting stocks. All

mill stocks are badly broken, and good hard-
wood for this reason is extremely hard to And.
There is a tendency toward higher prices in all

lines, even low-grade hardwood sharing in this

propensity.

J. F. Henderson, president of the Henderson
Lumber Company, reports a fair volume of busi-

ness, but prices still under the profitable notch.

The Thomas E. Coale Lumber Company is

u'etting Into splendid headway at its Pittsburgh
nflice, whiclr is in charge of B. W. Cross. The
company's trade in this district is already well

established and Ben is going to shove up some
new high records this year.

On April 3 and 4 the government Inquiry
into the so-called retail lumber trust was
put on in this city. Assistant Attorney
General Clark McKereher was in charge of the .

prosecution and the case was entered against the I

Eastern States Retail Lumber Dealers' Associa-

tion, comprising about 150 members, and also

the meml>ers individually. The eastern retailers,

except the Philadelphia association, were repre-

sented by Attorney Alfred B. Cruikshank of New
York. Attorney Charles B. Brophy of New
York appeared for the Philadelphia association.

The line of inquiry was all about the same, and
the testimony to the effect that all wholesale

concerns mentioned had had at different times

disagreeable experiences with some of the east-

ern associations, usually in the payment of cash

or cancellation of contracts in order to appease

their wrath.

Carl Van der Voort, secretary of the Pitts-

burgh Lumbermen's Mutual Fire Insurance Com-
pany, has moved his headquarters from the Ber-

ger building to the Park building.

A new lumber concern at Coraopolis, Pa., is

the Rougert Lumber Company. Mr. Rougert was
formerly with the Coraopolis Lumber Company.

PHILADELPHIA

John J. Rumbarger of the John J. Rumbarger
Lumber Company reports business greatly exceed-

ing expectations, the last week's sales eclipsing

anything he has ever had.

The Pennsylvania Lumbermen's Mutual Fire In-

surance Company reports a steady business. The
assistant manager, W. J. Pelstring, has just made
an extended tour of New York state, where the

company is writing some valuable business.

The McFai'land Lumber Company, composed

of James B. McFarland, Jr., and Charles A. Addi-

son, the latter acting as sales-manager, opened

an office at 701 Crozer building. Mar. 15. At
present the company is making a specialty of

southern pine and cypress.

Requiring more space, the Summit Lumlx^r

Company has moved to 1019 Real Estate Trust

building. Business has been Interrupted some-

what by adverse weather conditions, but on the

v.hole has not been disappolnllng.

Charles G. Blake, manager of E. V. Babcock

& Co., says It is Impo.sslble at this time to supply

the demand for low-grade lumber In some lines

and that prices are sllffening all around. When
good settled weather has arrived he anticipates

an Increased activity.

George M. Hoban has connected himself with

the Hnrdlng-Flnlay Lumber Company, to take
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charge of the hardwood end of the business. J. A.

Finlay, formerly of this house, will go to New
York City.

The Eeighard Lumb*^r Company, 703 Real Es-

tate Trust building, will remove to Asheville, N. C.

The friends of J. W. Turnbull of the J. W.
Turnbull Lumljer Company, Crozer building, will

be glad to hear lie is able to leave the hospital,

where he has been confined for some time with

tjphoid fever. He will go to Atlantic City. N. J.,

where the salt breezes will assist in his con-

valescence.

The Baldwin Locomotive Works, during the

last few weeks booked orders aggregating over

$3,000,000. In a recent conversation Samuel M.

Vauclain. vice-president and general manager
the company, stated that conditions were show-

ing satisfactory progress.

The lUingworth Resinate Timber Company,
Philadelphia, was incorporated Mar. 27 with a

capital stock of §600,000.

The William Guilat Casket Company, Galeton,

Pa., was incorporated Apr. 1 with a capital stock

of $25,000.

E. J. Lake, president of the Lumber Trade Golf

Association, called a meeting of the ofiBcers and

executive committee of that association at the

Waldorf-Astoria, New York, Mar. 29, where all

arrangements were made for its spring tourna-

ment which will be held June 12 and 13 at the

Hartford Country Club, Hartford, Conn.

BOSTON

Henry H. Dyke, who for several years has

been manager of the Stone & Foster Lumber
Company. Worcester, Mass., and who resigned

a few weeks ago has been succeeded by Henry

C. Oberist.

The Riddle-Robbins Lumber Company, Boston,

has been incorporated with a capital stock of

$25,000. The directors are William H. Riddle,

president and treasurer, Cora F. Fuller and

Warren C. B. Robbins. Mr. Robbins has been

in the wholesale lumber biLsiness in Boston

for several years.

The Watertown Lumber Company, Watertown,

Conn., has increased its capital stock from $10,-

000 to $20,000.

The Pineland Lumber Company, Auburn. Me.,

has been incorporated with a capital stock of

$10,000. The organizers are John L. West,

Charles L. Turgeon and Albert E. Turgeon.

Frederick H. Stone of Putnam. Conn., who
has been associated with the Wheaton Building

& Lumber Company, has purchased a control-

ling interest in the B. J. Harrison Son Company's
business at Winsted, Conn. The company manu-
factures folding chairs. Mr. Stone has been

elected treasurer of the company.

The New Hampshire Lumbermen's Association

held its annual meeting in Manchester, N. H..

Mar. 21. and elected officers for the ensuing

year.

The United States Mahogany Corporation,

Portland, Me., has been incorporated with a

capital stock of $1,000,000, by T. L. Croteau.

Albert E. Jones. Albert A. Richards, B. M. Max-
well, Clarence G. Trott, C. L. Doane and L. A.

Palmer.

tion ten years, and gave employment to several

hundred men.
David T. Carter, a hardwood dealer and ex-

porter, who spent a week recently in Pickens,

Weston, and other places in West A'irginia, re-

ports stocks small, bad weather having inter-

fered with operations of the mills.

At the monthly meeting of the managing com-
mittee of the Baltimore Lumber Exchange held

Monday afternoon. Apr. 1, only routine business

was transacted, there being nothing of special

moment to come up.

BALTIMORE

The land, sawmill and some other property of

the Norva Land & Lumber Company, which went
into the hands of receivers several months ago,

were sold Mar. 30 at Norfolk. Va.. at public auc-

tion. The purchaser was David Baird of Camden.
N. J., who was president of the company and
who is a well-known lumberman. Some lumber
and other assets will be disposed of by public

sale in the near future.

Fire on the night of Mar. 20 destroyed the

sawmill of the Tygart's River Lumber Company
at Mill Creek, near Elkins, W. Va., entailing a

loss of fully $100,000. The mill, which had a

daily capacity of 85,000 feet, had been In opera-

COLUMBUS

The Dodson Saw Mill & Lumber Company of

Columbus was incorporated with a capital stock

of $50,000 to deal in standing timber and lumber.

The incorporators are E. Dodson. L. C. Dodson,

C. W. Seaman, A. M. Seaman and Wm. Butler.

The Union Wholesale Lumber Company of

Youngstown was incorporated with a capital stock

of $50,000 to deal in lumber. The incorporators

are W. H. Palmer, J. E. Nutt, A. G. Sharp, R. H.

Jacobs and G. J. Franks.

The planing mill at the corner of Vine and
Armstrong streets, Columbus, that has been oper-

ated for the past twenty-five years by S. K.

Brown has been sold to E. A. Prentice, formerly

treasurer and general manager of the East Side

Lumber Company. Mr. Prentice will resign his

position with the latter company, and will devote

his entire attention to the mill work business.

The purchase price was $15,000.

A hearing will be held here Apr. 15 by the

Interstate Commerce Commission for the pur-

pose of taking votes in the dispute as to the

lumber rates from West Virginia points to

Central Traffic Association points.

The members of the Columbus Builders' &
Traders' Exchange held a membership luncheon

Mar. 26. and plans for moving into the new ex-

change building on Third street were discussed.

E. A. Roberts, secretary of the Ohio State Asso-

ciation of Builders' Exchanges made an address.

The Nigh Lumber Company of Ironton. O.. has

resumed operations at its mill after a shutdown
of some little time. The company received a

large shipment of logs which came out of West
Virginia on the recent high-water.

J. K. Sowers of the Sowers-Leach Lumber Com-
pany says hardwood prices are ruling firm and

the volume of business is good. He s.iys there

will be an active demand for lumber in the future.

R. W. Horton of the W. M. Ritter Lumber
Company says the volume of trade is bad for this

season, but that prices are ruling firm. There

have been advances in the lower grades of hard-

woods, such as oak, poplar and chestnut. The
factory trade is buying better. Dry stocks in

the hands of manufacturers and jobbers are light.

M. A. Hayward of the M. A. Hayward & Son

Company says that hardwood flooring is in good

demand. Advances have been made recentl.v. and

stocks are said to be very light. He looks for a

good trade in the near future.

CINCINNATI

the Bureau of Grades. However, he says that the

consuming factories appear to be getting busy,

and are looking for connections for lumber
deliveries.

Manufacturers of hardwood, who have offices

in Cincinnati, have been busy with long dis-

tance communications with their mills on
account of the high waters, especially In the
Cumberland and Kentucky river districts. The
water has gone higher than for many years.

A number of booms have broken loose, and the
high water is still causing shut-downs. The
inability to sawmill is still being continued.

If wood block paving still has as many oppo-

nents as it had under the last administration,

the present regime is due to come in for its

share of the old controversy. City Engineer
Waite announced recently that he favored wood
block for paving, and that he would recommend
its adoption wherever practical. He also

announced that he had practically completed a
revision of the old wood block specifications.

Probably the most important feature of the
revised specifications is that they will permit
the use of creosote oils such as are used in the
preservation of wood blocks abroad. Probably
a lighter oil than has been used here will be
required, though the specifications will permit of
alternative oils. The requirements will be that
the oil be a distillate creosote oil, free from
carbon. A number of minor changes are also
being made in the specifications.

B. F. Kipp. receiver for the Standard Mill-

work Company, has again advertised for sale

the plant as a going concern, either In whole
or parcels. However, a committee of creditors

headed by A. B. Ideson subsequently met, and
decided to buy the concern in. The appraised
valuation exclusive of materials is $251,426.78.

The Executive Board of the Hardwood Man-
ufacturers' Association of the United States has

been called to meet at the Sinton Hotel in this

city at 10 :30 A. M.. April 9. President De-

Laney has started an innovation this year by

advising all members of the association in

advance regarding this meeting, and inviting

every opportunity for members to place before

the board matters to be considered by the asso-

ciation during the year. Any member of the

association in the city at that time is invited

to attend this meeting.

Lewis Doster. secretary of the Hardwood
Manufacturers' Association of the United States,

recently spent a day out of the city on a rush

trip. He reports very bad weather in the con-

suming markets, which is delaying the work of

TOLEDO

The Buckeye Furniture Company of Toledo has
been remodeled and is now one of the finest retail

factory furniture houses in the country. This
concern has for years done an extensive whole-
sale business and is known throughout the coun-
try. About a year ago it opened a retail depart-
ment here, and the business has grown to such
an extent that new quarters were necessary. It

is the intention in the future to sell direct from
the factory to the home.

Fire of unknown origin damaged the Canton
House Furnishing Company of Canton, O., to the
extent of $35,000 recently. The loss on the build-

ing was $10,000.

"The situation just now is a little peculiar."

said Frank Spangler of the Frank Spangler Com-
pany, although acknowledging that prospects have
been better than for years past. "Just now there

is very little doing, although there is plenty of

figuring and inquiries are thick. Spring stocks

are just commencing to come in and very little

is being done save preliminary work attendant

upon the spring season."

The Booth Column Company, which was for-

merly incorporated under the laws of Arizona for

S^oO.OOO capital has re-incorporated under the

laws of Ohio with an authorized capital stock of

$35,000. The concei-n which does business in

Toledo, organized under the laws of Arizona
originally because of the old double liability law
which prevailed in Ohio. The abolition of this

feature in Ohio is responsible for the reorganiza-

tion while the new taxation law is a feature

which brought about a reduction of the capital

stock. The concern is doing a prosperous busi-

ness and there has been no change in its manage-
ment or conduct of affairs aside from securing a

charter in this state.

MEMPHIS

Reorganization of the E. Sondheimer Company
has been made, following the dismissal of the

receivers. Max Sondheimer continues as presi-
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<lent of the company and Uuiiolpli Souiilu'iuirr

as treasurer. The new men who have heen taken

into the official family of the company are T. (».

Vinton, president of the Bank of Commerce &
Trust Company, as vice-president and R. II. Allen.

an expert accountant, as secretary. It is learned

on reliable authority that arrangements have been

made with all the creditors ot the firm. These

provide for the payment, at an early date, of all

claims under $.500. and installnienis on all in-

debtedness amounting to $500 or more. The first

installments on the latter arc to be paid at the

same time the smaller debts are li(]uidaled in

full. The company proposes to continue business

as before the receivership. Its mills are in oper-

ation and it will continue to have its offices in

Memphis. Yards will be operated at Cairo and

milling operations will be conducted In Louisiana

and Arkansas.

George O. Friedel. F. .T. Blackwell. R. A. Taylor.

Norman M. Byars and Ben L. Capell are the in

corporators ot the Memphis Poplar rrmlncls Com
pany, which has just made application for a

charter here. The capital stock of the new con

cern is $10,000.

One of the most important timber land trans

actions put through recently in the Mississippi

valley has come to light through the announce-

ment by the Singer Manufacturing Company of

the purchase of 48,000 acres of land in Madison

Parish. La-, heavily timbered with oak. elm. ash.

cypress and gum. The consideration is under-

stood to have been $17. ."lO per acre. No plans for

the development of the timber on this property

have been announced yet. The Singer Manufac-

turing Company manufactures all the wood-work

of its sewing machines, and is also an extensive

maker of furniture. It has been a large buyer

of gum and other hardwoods in the Memphis ter-

ritory for a number of years.

At a dinner given here recently by the Mem-
phis Manufacturers' Association many new mem-

bers were received. There were talks by Presi-

dent S. B. Anderson. Secretary .Tohn M. Tuther.

Owen Lilly and other prominent members of the

association, upon the work to be undertaken by

the organization. Co-operation was the principal

theme, and it is certain that all ot those engaged

In the manufacturing line here will work to the

end that Memphis may increase its prestige and

profit as a manufacturing center. Plans will be

made now for space for a permanent exhibit ot

Memphis manufactured goods, and a traffic bureau

will be established which, it is estimated, will

result in a very great saving in frei;;ht bills.

There will also be an effort made to look after

legislative matters in so far as these touch the

manufacturer.

NASHVILLE

Standing committees tor the Nashville Lumber-

men's Club to serve during the year have been

named by President Hamilton Love as follows:

Transportation : A. K. Ransom, C. M. Morford

and T. A. Washington; Credit and Claims: Olln

White, Earl Bartholomew and II. M. Greene

;

Resolutions : J. 11. Baird, A. Lovcman and F.

M. Hamilton : Trade Ethics : Henderson Baker,

T. B. ,Iohnson and D. Weaver : Market Condi-

tions : V. .T. Lovenhart, Lee Alford and C. T.

Dews : Membership : C. E. Hunt, T. N. Dunlap

and M. C. Ewlng.
The Southern Commercial Congress held Us

annual session In this city last week, "The

South's Agrlcullurnl and Educational Recovery"

«as the general keynote ot the meeting. Many
prominent men of the South were on the pro-

gram for the general sessions and special con-

ferences.

The Tennessee Manufacturers' Association was

tcccntly formed at a meeting held In Nashville

by several hundred representative business men

fiom all sections of the state. The purpose of

this association Is to generally promote the In-

duHlrlal IniercMls of Ibe state. The (piestlon of

taxation wil! receive particular attention. Capi.

<'. S. Mitchell nf Chattanooga was elected presl

dent of the organization. T. F. Bonner of Nash-

ville, and S. B. Anderson of Memphis, were

among the vice-presidents elected. Resolutions

were adopted favoring a repeal of the Tennessee

back tax laws, and advocating a revision of the

present state tax laws to equalize burdens.

Recent floods, which have been the worst

Unown in this immediate section for many years.

Iiave caused heavy losses among local lumber-

men aud loggers above licre along the ('umber-

laud river and Its tributaries. Much lumber and

many logs have been washed away, while several

local and rtiral lumber plants have had to

suspend operations temporarily because of high

waters.

It is expected that this spring and summer
will see a material increase in tlie volume of

local building operations. Already builders are

lifty per cent ahead of the same time of a year

ago, and numerous plans are being made for

extensive operations, while contracts are alread.v

in hand for many l>uildings.

The Sibler Lumber Company, Nashville. Tenn..

has been incorporated with a capital stock of

$5,000. The incorporators are M. R. Sibler.

J. H. Turner. W. L. Mitchell and others.

The Sharp-Flanigan-ilamilton l-'urniture Cnni-

pany of Nashvilli'. has been incorporated with

a capital stock of $40,000. as a succes.sor to

the W. D. Hamilton Furniture Company of this

city. The incorporators are Reed Sharp, M,

T. Flanigan. W. D. Hamilton and others.

LOUISVILLE

INDIANAPOLIS

The Superior court has appointed the Aetna
Trust & Savings Company receiver for the Deeco

Veneer Company on suit brought by the Crescent

Paper Company.
The Indiana State Board of i'orestry has

decided to plant 75.000 hardwood trees on the

state forestry reservation at Henryville.

The Cline-Wilt Lumber Company has been or-

ganized at Portland by A. E'. Cline. Mary .1. ('line

and F. W. Wilt to conduct a lumber manufactur

ing business. The company has been Incorporated

with a capital stock of $15,000.

The Indianapolis Commercial Club has ap-

pointed a special committee to investigate all

questions ot interest regarding lumber, sash.

doors, mouldings and boxes.

The Gem Manufacturing Company has lieen

organized and incorporated willi an authorized

capitalization of $10,000 to manufacture wooden-

ware and furniture. Those interested in the com-

pany ari' W. II. Hall. ,1. II. Johnscui and F. B.

Morelnnd.

BRISTOL

Tlie llasslnger Lumber Company, which Is run-

ning a large hand mill near Bristol, obtained a

new charter of incorporation last week, fixing the

capital stock of the company at $250,000.

The Stone-IIuling Lumber Company Is ready

to begin work on its new three-story brick plan-

ing mill, which will be 150x200 feet.

,Tohn .7. Hager, who operates a mill

In Unicoi county, Tennessee, -was a visitor In

Bristol this week and announced that the g<ivern

ment had reported for purchase a tract of (i.OOo

acres of timber in Ilnlcol county, Tennessee, be

longing lo him. The timber Is to be Included In

the Appalachian forest reserve.

The Bristol Door & Lumber Company is install

Ing new dry-kilns and will double Ibe capacity of

Its present kilns. The company reports a heavy

demand for Us hardwood mlllwork products In

the East.

The Clear Fork Lumber Company Is now opcr

allng n largi' band mill at Unicoi. Tenn. The

company purchiLsed a 7,nOO-acre tract of timber

from the Bradshaw Interests and Is ilolng bnslness

on n large scale.

Though prospects of good weather are encour-
aging lumbermen, attention of late has been con-
centrated on the results ot continuous rains and
floods. In Louisville the damage amounted to

little or nothing, one or two mills on the point,
the exposed portion ot the city, being put out of
commission temporarily. The worst losses In

ICentucky were suffered at Hickman, where the
levee broke and allowed the Mississippi to pour
its pent-\ip waters Into the town. The Mengel
Box Company of Louisville has large mills at
Hickman, and these were invaded by the flood.

Losses will be confined to damage to the ma-
chinery by water and to interruption ot business.

Records in the offices were not damaged, and
finished material in the mills was removed with-
out loss.

The Louisville Hardwood Club has adopted a
plan which seems certain of producing good results.

Members of the club are to read papers on sub-
jects of importance to Inmliermen, one paper, fol-

lowed by discussion, to be i-ead at each meeting.
The first to be read was that of Mart Brown of

the W. P. Brown & Sons Lumber Company, who
is president of the club. It was a splendid dis-

cussion of the office systems used by this firm in

handling matters which ordinarily prove hard to

work out. The talk of the president was cor-

dially received, and was declared to have been
the best ever heard by the club.

The old fight against the payment of drayage
cliarges for transferring freight from the termi-

nals ot the Illinois Central to yards ot firms not
on the tracks of that road has begun again.

Lumbermen have received notice from Crutcher
Brothers, a transfer concern, that a charge of

one cent per one hundred pounds will be made
hereafter tor transfers of this kind. Hardwood
men have promptly replied that they will not pay
the charge, and have notified the Illinois Central

that if this charge is to be made, they will have
shipments from competitive points routed over

another line, and shipments from non-competitive

points switched, preferring to pay a switching

charge to having it drayed at their expense. It

is not expected that the railroad will insist on
the charge being made.

Mabogan.v has reached a Iwoni stage, according

lo local information. Manufacturers have been

unable to get enough stock with which to suppl.v

their trade, and prices have been going up rapidly.

One ot the worst features of the situation from

the standpoint of the producers Is that steam-

ship rates have been advanced, extremely high

rates prevailing on shipments of logs and lumber

to foreign ports. Hence producers under con-

tract to deliver logs abroad, are handling the

business without profit. Quartered oak men be-

lieve that the boom in mahogany will benefit their

pratluct.

.1. 11. Hiillon. who has had charge of the whole-

sale department ot the W. P. Brown & Sons

Lumber Company, has been forced to give up

active work on account of trouble with his eyes.

He Is now under treatment, having returned to

his home In Chicago.

S. B. Taylor of Buffalo, who was in Louisville

recently, said that the traflie congestion in that

part of the country is extremely bad. and that

the railroads have been holding up coal shipments

on account of strike prospects, with the result

that movements of all commodities were greatly

delayed.

The l,o\ilsvllle Hardwood Club expei'ls to [lut

a baseball team In the field Ibis year. Stuart R,

Cecil of the Booker-Cecil Company, who Is him-

self an excellent player. Is chairman of a com-

mittee which Is looking Into the projeit.

The Louisville Veneer Mills has let contracts

for the Installation of electric motors In its plant

to the ,Ianies Clark, .Tr., Electric Company of

Louisville. Thirty-five motors with an aggregate

horsepower of 425 will be Installed.
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ST. LOUIS

Curtis P. Jennings, manager of tlie Bertholfl

& Jennings Lumber Company, reports an encour-

aging outlooli for the spfing and summer hard-

wood trade.

The Cremer Lumber Company of this city will

erect a large hardwood lumber plant at Crossett.

Ark., to consist of a saw and planing mill, and
probably a box factory. It is planned to have
the mill completed and in operation early in the

fall.

No business was transacted at the meeting of

the Lumbermen's Club, which was held at tb"

Planters' hotel on Tuesday evening, Apr. fi.

Instead there was a special exhibit of Spearman
Lewis' Panama canal pictures.

The executive board of the Lumbermen's Club
of St. Louis held a meeting on Mar. 20, at

which a number of matters of interest, con-

nected with the administration of the club's

affairs were discussed.

NEW ORLEANS

Charles E. Davis, for three years lumber de-

partment manager of the Mengel Box Company,
at Louisville, has been lately appointed sales-

manager of the Richland Parish Lumber Com-
pany, Rayville, La., and will also handle the
output of the company's mills at Hickman, Ky.,

and Mengelwood, Tenn.

J. B. Richmond has recently completed the

building of a circular sawmill two miles from
Pine Prairie. La. The mill has a daily capacity

of 20,000 feet. Mr. Richmond owns considerable

timber land in that vicinity, and expects to

market his product in the new oil town near his

plant.

The hickory mill of the Branch Lumber Com-
pany at Church Point, La., has been placed in

operation, after being shut down for several

weeks to undergo repairs.

The new hardwood mill of the Arkansas Lum-
ber Compan.y at Turkey Creek, La., is rapidly

nearing completion, and will be ready for opera-

tion in about thirty days. It will be under the

management of G. G. Walker of Eldorado, who
will also have charge of sales. The mill is of

a single band type and will have a daily capacity

of 70.000 feet. The company owns 19,000

acres of timberland in that vicinity.

MIL WAUKBB

H. M. Halsted, manager of the Milwaukee
branch of the Fnllerton-Powell Hardwood Lum-
ber Compan.v. has moved his otHces from 1313
Majestic building to 130G in the same building.

James Reilly. a wealthy retired lumberman,
passed away at his residence in Milwaukee on
Mar. 30 at the age of seventy-nine years. Mr.

Reilly, before coming to Milwaukee in 1894.

owned a lumber manufacturing plant at Stevens

Point. Wis., in compan.v with A. E. Bosworth of

Fond du Lac. He is survived by a widow and
one daughter, Mrs. Hamilton Levings.

The Schroeder Timber Products Company of

Milwaukee has been incorporated with a capital

stock of $24,000 by Henry H. Schroeder. Fred J.

Schroeder and W. J. Markey. The first two in-

corporators are members of the John Schroeder

Lumber Company of Milwaukee.
The Green Bay Show Case Company of Green

Bay has disposed of its capital stock recently

issued.- The company has decided to remain in

Green Bay and enlarge its plant.

Engineers for the John Arpin Lumber Com-
pany of Grand Rapids have completed their sur-

vey for a big dam which the company will erect

on the branches of the Chippewa river in the

town of Radisson. The structure will be thirty-

two feet high. Building operations will start at

once.

'I'he Hardwood Products Company of Neenali

has been awarded the contract to provide all

the heavy veneered oak doors and interior wood-
work for the new state capitol building of Utah.

The sawmill of the Brooks & Ross Lumber Com-
pany at Schofield is in operation after a close

do^\ii while repairs were being made.
The Phoenix Manufacturing Company of Eau

Claire, manufacturer of sawmill equipment, has
shipped a large consignment of mill m.'ichinery

to Hong Kong. China.

The Barker & Stewart Lumber Company mill

property at Ashland has been purchased b.v C. J.

Warner, representing large Pittsburgh coal inter-

ests. It is understood that .$2.'50.000 will be spent

for improvements, and that the property will be

used for dock purposes.

The Holt Lumber Company of Oconto has
placed its sawmill in operation. New equipment
and new safety appliances have been installed in

the plant.

The sawmill of Chizek. Shanda & Shuber at

Kellnersville was destroyed by fire recentl.v. en-

tailing a loss of $4,000. No insurance was car-

ried. The mill will be rebuilt.

The International Hoist Company of Antigo

has purchased a four acre site, and will erect a

modern plant which will cost at least $23,000.

The company manufactures loggers and con-

tractors' hoists, elevators and gasoline engines.

The Standard Manufacturing Company of Ap-

pleton has purchased the plant of the Wisconsin

Cabinet Company of Fond du Lac. The plant

will be remodeled, and will be operated under the

firm name of the Standard Combination Door

Company. A specialty will be made in the manu-

facture of a recently patented storm and screen

door.

DETROIT

The Purdy Lumber & Manufacturing Company
has been incorporated with a capital stock of

$25,000. The stockholders are Charles W. Purdy,
W. A. Parks, Charles Norman and George J.

Baumgartner.
The Haitwick Lumber Company has increased

its capital stock from $00,000 to $125,000. The
company has purchased 720 feet of frontage on
the east side of Vanilla avenue extending through
the belt line railroad, and will establish an east

side branch on the site. An oflice will be erected

at Jefferson and Vanilla avenues.

The Grace Harbor Lumber Company has pur-

<hased the lumber yard of the State Coal &
Lumber Compan.v. Greenwood and Holden ave-

nues. H. Wilfred Leitch will continue as man-
ager of the yard. The Grace Harbor Lumber
Company now has four yards and has purchased
land for a fifth in Highland Park.

The E. W. Leech Company a few days ago filled

an order for thirty carloads of white ash, soft

elm and walnut.

Improved weather conditions have bettered

railroad service but there are yet many complaints

heard among hardwood dealers relative to con-

signments being held up. The principal trouble

at present is to secure delivery of cars after they

have reached the city.

Great improvement is shown in the flooring

trade industry, orders and inquiries being more
plentiful than two weeks ago. The Thomas
Forman Company and the Dwight Lumber Com-
pany report that business is now moving along

briskly, and that prospects are bright for a

very busy season.

'
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Two factors have commanded thi' attention

of the local trade more than any others during

the last week or ten days. Of equal importance

as effecting elements are the local strike of some
four thousand carpenters and the appalling flood

situation in the South, which makes the matter

of deliveries a very questionable one. The strike

started April 1. at which time about four thou-

sand men walked out, effectively tieing up prac-

tically all of the finishing Jobs in the city. As

a consequence, while interior finish houses are in

a majorit.v of cases booked with orders to their

capacity, they are entirely unable to deliver their

stuff, and as a consequence are not running as

they should under ordinary circumstances, and

naturally are not buying any hardwood lumber.

There has been considerable pressure brought

to bear from various sources among which the

Chicago Lumbermen's, Association was the most

prominent, with a view of conciliation between

the contractors and men. While nothing definite

in the line of settlement has been accomplished,

it seems likely that some agreement will be

reached by the end of this week. There is

little likelihood that the strike situation will

continue for any considerable length of time.

The impossibility of guaranteeing deliver.v of

southern stock has worked a considerable hard-

ship on a great many local wholesalers. While

there is satisfaction in carrying a book full

of orders, deliveries must necessarily be made to

pay expenses, and deliveries of southern stock

from the regions effected by high water are

practically nil. Northern shipments, however,

are coming in in good quantity.

There is every likelihood of a much firmer

trend of prices in the immediate future. The

Chicago representative of one large firm, whose

mills are located in the flooded area, has just

had instructions not to sell any southern stock

without securing a three or four dollar increase

over old prices. Another favorable feature of the

present situation is the likelihood that trade will

be prolonged pretty much through the summei"

season, and the results should be. with the

generally low dry stock, that considerable in-

creases in price should not only be consummated,
but maintained.

Except for such industries as are effected by

the local strike, there is a continued improvement
in Chicago business, and with the strike situation

cleared up, as it undoubtedly will be in the near

ITuture, there should be no difficulty in placing

orders of good volume and at satisfactory prices.

NEW YORK

The hardwood market at New York shows a

fair trade at satisfactory prices. The demand
for stock is general, and while no boom is looke(}

for, advances seem to point to a very fair spring

market. Dry stocks in good lumber are not

plentiful, and prices are holding stiff. Low
grades are also moving more freely.

BUFFALO

There has been quite a little improvement
within the past two or three weeks in the local

hardwood trade. Yards are doing a normal busi-

ness again and there is every prospect that trade

will continue to show improvement during the

next few weeks. Dry stocks are very short, this

being the chief source of complaint at all yards.

Prices have advanced slightly in consequence of

this shortage.

The firmness of the market is most marked in

plain oak. which sells readily. Quartered oak is

slow. Other hardwoods show a fair activity,

especially birch, maple and ash. The poplar

movement is mostly in the lower grades, which
are strong.
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PHILADELPHIA COLUMBUS

There has boen no radical change in the har^V

wood situation during the last fortnight. Stocks

at mill ends continue low and until the weather
becomes settled are likely to remain so. Dealers

And it easier to sell than to buy. Although the

volume of business for the fortnight is some
lighter than during the early part of March,

trading holds steady and prices remain firm.

Standard woods continue scarce, and in demand,

and low grades and culls are being cleaned up.

Gum leads in demand and price. Red and
white oak are good sellers, and quartered oak

keeps well to the fore. Chestnut continues a

leader, followed closely by ash. Poplar is im-

proving. Birch and beech show more life.

Cypress has many calls, and maple keeps a good

reputation. Taking the situation as a whole, the

outlook is encouraging for a profitable season.

BOSTON

Some improvement has been shown in the de-

mand for hardwood lumber. Reports relative to

prices vary, as they have for the past few

months. Manufacturers of hardwood lumber with

a surplus of certain kinds and grades are said

to be seeking business by reducing prices, while

others who are short are firm holders. A few

good orders are being placed. However, buyers

have been conservative in their operating methods

for so many months that it will take some time

jet for them to change their policy. Plain oak

is held with more firmness and the demand is

large. Quartered oak is in better shape than it

has been, but the demand is not active. The lower

grades of whitewood are selling freely, hut the

best selections are still inclined to move slowly.

Cypress is moving in a fair way. although the de-

mand is not active. Veneers are in fairly active

demand and a larger demand is expected there-

for.

BALTIMORE

The hardwood situation presents the peculiar

condition of small stocks and comparatively low
prices. Prices are higher than they were last

year, except in some items, though there is a

decidedly firmer tone throughout the list. Un-
favorable weather has greatly reduced the pro-

duction of lumber. Most of the mills have been

idle for months, and even of late heavy I'alns

have prevented a resun]i)tion of activity. The
heavy roads have prevented the hauling of lumber

to railroads and logs to the mills. It does not

nppear that there is any shortage of logs. How-
ever, stocks of lumber ready for the market ari-

se small that quotations might be expected 1"

go appreciably higher. The demand during the

past two weeks has shown a gratifying evidence

of expansion, though salesmen slill find deter-

mined efforts necessary to get orders. No impor-

tant changes In quotallons have taken place, the

chief a<lvance Iwlnp in export lumber, which Is

considerably absorbed by the higher freight

charges. The foreign outlook, clouded for a time

by the nrltish coal strike. Is more encouraging

now that every prospect of an early resumption

of work at the collieries exists. Good dry oak

Is In brisk demand both here and abroad, and

the holders of such stocks are certain of fair

returns, though no record prices are being real-

ized. All other stocks are in mo<leraIe re<iuest.

with the range of prices steady and the tendenc.v

toward higher levels. Wagon oak planks arc

bringing record prices and would be In still more
urgent request but for the labor troubles In Eng-

land and on the Continent. However, as far as

the Continental markets are concerned, those of

Germany afford an attractive outlet for American

hardwoods.

Trade during the past fortnight in local hard-

wood circles has been more active, due no douI>t

to improved weather conditions. The tone of

the market is satisfactory. Prices are still rul-

ing high and firm, and advances have been made
recently in the lower grades of oak, poplar and

chestnut. Indications are active for building

operations during the coming season, plans and

specifications having been prepared for a large

number of structures in Columbus and vicinity.

Dry stocks in the hands of manufacturers and

jobbers are not large, and stocks in the hands of

dealers are only fair. Manufacturiug establish-

ments are now buying better, and for prompt

shipment. Oak is in good demand in every loca-

tion. All sizes and grades of poplar are selling

well, with the exception of the wide sizes which

are a drag on the market. Chestnut is firm, and

advances have been made in No. 2 common aud

sound wormy. Other hardwoods are steady.

CINCINNATI

The hardwood market has assumed the color

of the sellers' market. There Is a scarcity of

hardwood boards, while the demand is good.

Highly figured white oak is in light request

from furniture manufacturers and builders of

bar-room aud bank deposit interiors. Heavy oak

of tie and like dimension Is In good demand.

Chestnut is In good call, but heavy and rough

stock Is in an unfair light. Low-grades are plen-

tiful, and prices are low. Sound, wormy chest-

nut is active in wide, clear stock. Ordinary

sound wormy is plentiful but prices remain low.

Red gum is In good demand. Poplar in manu-
facturers' grades, is in active call as also are

lioplar box boards ; low grades are moving freely.

Red and white birch is plentiful with prices

equal to the demand. Mahogany is active.

Koreign buyers are in the market for oak boards,

tliick white ash, red gum and American walnut.

TOLEDO

There has been no great change in the hard-

wood situation here in the past month. Most
dealers are looking forward to a record breaking

season, basing their judgment on the plans now
under way fuv large investments of various kinds

in Toledo during the coming sumnn'r. Spi'iug

stocks are arriving daily, and local yards are

fairly well stocked up, although hardwood lumber

is none too easy to secure. The heaviest demand
just at present is for factory consumption, all

kinds of hardwoods being in demand.

- INDIANAPOLIS

The local market has been a little stronger

during the last fortnight, largely due to improved

weather condjtions. Inquiries luive been coming
In more freely and a few fairly good contracts

have been placed. Prices are still steady, with no

indications of an early advancement. It Is the

general belief that a few weeks of good weather

will develop a good trade.

r MEMPHIS

The growing scarcity of hardwood lumber Is

resulting In Increased Independence on the part

of selh'rs, and also in higher prlci-s. It was
piedlcted several months ago that there would be

i(n acute scarcity of southern hardwoods before

the end of spring. However, the combination of

a largely Increased demand, and very much re-

duced production, resulting from heavy rains and

the overflow of the Mississippi, have brought

about this condition earlier than was anticipated.

Meantime, there has been a more Independent at-

titude on the part of sellers, who are asking

higlii'r prici's for tlielr lumber than have been

obtained for several years. There is a splendid

demand for plain red and white oak at any
price, and red gum is selling very readily at

higher prices than a short time ago. Sap gum
is also moving with considerable freedom. The
lower grades of gum are getting scarcer and cor-

respondingly firmer. The upper grades of cotton-

wood are moving at pretty full prices, but the

strongest feature of the cottonwood list is low-

grade stock, which Is in urgent demand, and
which Is bringing unusually good values. Ash
Is moving reasonably well, and the movement of

cypress Is improving somewhat. Quartered oak
is bringing better prices than a short time ago,

and there has been some increase recently in

the demand therefor.

NASHVILLE

There has been a noticeable improvement In

the local hardwood market during the past two
weeks. Buyers are manifesting Increasing in-

terest, and orders in encouraging volume are

coming in, including a number for export.

Hardwood flooring concerns are meeting heavy
demands for their products from domestic and
foreign points. Consuming factories and rail-

roads are actively on the market. The retail

trade is doing all possible to augment their

stocks preparatory to the spring and summer
demands which, according to all indications, will

be ver,v heav.v. Hardwood stocks appear es-

pecially broken, and are not generally adequate
to supply the demand. The long continued
general and heavy rains have been a serious

drawback to mill operations and logging Inter-

ests, and heavy losses have resulted from the

high waters in this territory. There is a strong

demand for all the grades of hardwoods, both

high and low, but the latter are especially active.

Higher grades are firm. Red and white oak, and
low-grade poplar and chestnut are In good de-

maiKl, There is a fair sale for hickory and ash,

(Quartered oak shows little change, but the higher

grades are In somewhat better demand. There
are good calls from the box manufacturers,

who are using more cottonwood than formerly.

BRISTOL

The lumber trade in this city and section

continues about the same. Prices are no better.

However, the general belief is that prospects are

now brighter than for some time past. The
movement of stock will be heavier this month
than since last year, unless more serious trouble

develops In the car situation.

LOUISVILLE

Underlying business conditions are excellent,

as far as the hardwood trade is concerned, but

actual business Is greatly restricted on account

of the physical conditions under which lumber

has been handled. In the first place, wholesalers

have been uualile to get lumber in from the mills,

a car sliortage in tills section, as well as bad
weather, which limited manufacturing operations,

having been responsible for this. Yard work has

naturally been held back by frequent rains, and
shipments which have been made have been de-

layed In transit by the congested condition of

lines north of the Ohio river. Thus, while the

opportunity fiu' business Is excellent, lumbermen
as a rule are not in a position to make the most

of It.

Plain oak continues to hold the center of the

.stage, thick i)laln white being very scarce Plain

red oak Is more plentiful as a rule, although

certain Items are short. I'rices on plain red oak

are somewhat lower than quotations on while

oak, which have advanced. Poplar has been less

active recently, especially the tipper grades. Com-

mon poplar is still In excellent call. Quar-

tered oak is expected to improve in demand and
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possihly in price, as a result of tlie big upwani
movement of maliogauy. How far tliis will

progress is yet uncertain. As soon as weather

conditions settle and the traffic situation is

straightened out, liardwood business ought to be

in tip-top shape.

THREE STATES LUMBER CO.
Manufacturers of.

SOUTHERN HARDWOODS
Cottonwood and Red Cum

SPECIALTIES

Main Oiiice, Memphis, Tenn.

IN STOCK
READY FOR SHIPMENT
THE FOLLOWING:
CLE.\R WHITE OAK SQ1.4RES.

7.000 pieces 2"x2"—35"

7,200 pieces 2".x2"—15"

00,000 pieces l"xl"—48"

20,000 pieces l"xl"—22"

20,000 pieces l"xl"—12"

100.000 ft. No. 2 Common and Sound
\Vorm.v Cliestnut

MTIITE 0.\K TIES
12,000 7"x8"—8' 6" Sawed
3,000 8' 6" Standard Hewn

'Write us for prices,

Bluestone Land& Lumber Co.
RIDGWAY, PA.

JUST OUT
A Great Book

—FOR

—

TIMBER
LUMBER MEN
This book entitled "Timber
Bonds." by T. S. McGrath. ex-
plains clearly how the stump-
age owner, timber operator
and mill man can borrow
money for long periods of
time.

Price. S3 00; bT MnlT. S3 gfi.

Craig-Wayne Company
38 SoDth Dearborn St.. CHICAGO. ILL.

Checking

Splitting

Rotting

Prevented by LORAC
which at trifling cost protects Logs, Lumber and
Dimension Stock against weather and time. A BOY
CAN DO THE WORK.
T B ALLKN i CO., Galveaton. TesM, say

"Pleaie ship us at once two liarrels Lorac. We are very n^nch
leased with the result obtained by using this."

NoSattsiacHon. NoPly. TRY LORAC NOW
Your verdict lo be final.

i ,. .^
WRITE US FOB FULL PARTICULARS.

THE GEORGE HENKE CO.. 62 Beekman Sl, N. Y.

ST. LOUISJ
There has been a fair volume of trade in

this marliet during the fortnight. A number of

carload orders have come in from Texas and
southeastern points, and a better trade than

usual is expected during the spring and early

summer months. Building here and in the

larger towns in the South, judging from con-

tracts already placed and the numerous inquir-

ies coming in, looks as if it would be of record-

breaking proportions. Nearly all items in oak

stocks are becoming scarce. No. 1 common white,

in particular, is hard to get. Holdings in gum
in lower grades are light and the same condi-

tions prevail in the lower grades of Cottonwood.

There is a little more activity shown in quar-

tered oak and the price is stiffening. The cy-

press trade is fair.

SEW ORLEANS

The rush of homesteaders to Louisiana is hav-

ing a remarkable effect on existing conditions.

It Is now possible to see wagons loaded with

lumber and furniture making daily trips from

some city or town .plant to the country, where

now homes have been located by the people from

other sections of the country.

The demand for the lower grades of hardwood

is unusually strong and prices have advanced.

However, stocks are light and badly broken, and

there has been no opportunity to replenish them

owing to the bad weather. The outlook for a

good spring trade in the upper grades is bright.

The situation in the export trade is one of clean-

ing up. and considerable progress is being made

in getting delayed shipments forward.

MINNEAPOLIS

The spring weather that has prevailed in the

Twin Cities has resulted in more inquiries at

the factories, and a better feeling exists as to

the outlook.

Owing to the floods in the Mississippi valley,

southern hardwoods have strengthened mate-

rially in price, this being especially noticeable

in thick white oak, and all thicknesses of high-

grade stock. All low-grade hardwoods are in

good demand, but high-grade basswood is rather

weak. There seems to be no demand whatever

for rock elm of any grade or thickness.

DETROIT

Conditions in the Detroit hardwood market

show considerable improvement. With the return

of more favorable weather a good demand has

developed for hardwoods, and many dealers are

having difliculty in getting dry stock. The auto

mobile factories are again working full time, and

are taking large quantities of soft maple, oak and

white ash. Prices continue fairly strong. The

quiet spell in the hardwood flooring industry has

apparently been replaced by a period of activity,

and flooring manufacturers predict a busy season.

MILWAUKEE

The arrival of spring weather seems to have

done much to Instill new life into the hardwood

market. Business is much better, inquiries are

increasing and the prospects are exceedingly

bright. The spring building season is well under

nay in this city, and reports from retail yards

about the state show that there will be plenty

of building carried on this spring all over Wis-

consin. Sash and door factories are buying more

freely, and manufacturers in other lines are be-

ginning to stock up.

The apparent shortage in several lines of dry

hardwood lumber has done much to stir dealers

to action. The feeling is strong that prices will

go higher. Dry stocks in upper-grade birch are

practically exhausted.

The use of redwood seems to be growing in

Milwaukee. This line is taking the place of cer-

tain lines of hardwood in interior finishing work.

The redwood market is holding firm for high-

grade stuft', although lower prices are being re-

ceived for inferior stock. Prices in general are

lower in the redwood field than in other woods.

HVERPOOL

Business in this market is still being very

much interfered with on account of the coal

strike, and unless this is settled shortly, trade

will be at a complete standstill in this mar-

ket. Arrivals have been heavy during the past

fortnight, and a number of carloads have been

shipped direct from the quay to the consumers.

In many cases consumers have been anxiously

awaiting supplies.

Round hickory has been imported freely and

has been sold at advancing prices. Three or

four parcels of round ash were also sold, but

the quality was hardly up to the requirements

of this market. Therefore prices received for

same were no criterion of the market's firm-

ness. Buyers here require tough white ash

—

something that will compare with the tougher

grown English timber. Three-inch prime white

ash is in demand, and offers should meet with

a ready response. No 1 common, 2 1-2, 3, 4 and

4 1-2 inch stock are being sold, but a demand
is springing up for a wider average than is

generally imported.

A few good sales have been recorded for oak

planks. Railway companies are again buying

heavily, and stocks are running very low.

Birch is very scarce, the only stocks on hand

being very poor. The mahogany position is

exceedingly firm, and higher prices are being

realized all along the line.

OLASaOW

Business in this market has shown no

improvement. The coal strike is still unsettled,

although the government is making a strong en-

deavor to bring it to an end. The steamship

Marina has arrived from Newport News and

Baltimore with a large quantity of railway and

w.igon oak planks, also oak boards, canary

whitewood boards, etc. Oak planks in this ship

are very good, both in manufacture and quality,

and if railway facilities were available for

removing the stock, it would quickly go into

consumption. However, most of it is still lying

on the quay. Oak boards have been fairly well

sold, considering the strike. The lower qualities

of canary whitewood boards are now a drug on

the market, large quantities having been im-

ported recently. This wood, especially in the

lower grade, seems to be out of favor, mainly

owing to the cheapness of Gaboon mahogany,

which is being imported in increased quantities.

The steamship Irthington has arrived from

New Orleans with the usual assortment of

hardwoods. A noticeable feature of these vessels

is the increased quantity of mahogany flitches

and boards which are being imported. Perhaps

a little lull in these shipments would improve

the demand and also the price. Oak boards and

planks in this ship have not sold freely. No
hickory logs have arrived and a few carloads

would sell well.

The shipbuilding trade still continues busy.

The cabinet trade is very quiet, no contracts of

any account having been placed recently. The
wagon builders are fairly well employed, but,

like others, cannot get delivery of their require-

ments in lumber, castings, etc. In the joinery

business, trade has been fair.
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CLASSIFIED

ADVERTISEMENTS

Advertlsemeuts will bo iDserted In this sec-
tion at tbe fullowlDg rates:

For one insertion 20c a line

For two insertions 35c aline
For three insertions 50c a line

For four Insertions 60c a line

Elgbt words of ordinary Ipngtb make one linp.

Heudtug counts as two IfneH.
No disptay escei't Ibe headings can be ad-
mitted.

Remittances to accompany tbe order. No
extra charges for copies of paper containing

'

the advertisement.

EMPLOYMENT WANTED

POSITION WANTED
witli large lumber or manufacturing concern

operating mill. Ten years' experience, covers

Inspection, sales office, road and logging opera-

tion. Employed as buyer for large manufac-
turer. Desire change. Address

"BOX 43." care Hardwood Record.

COMMISSAEY MAN
wants position. If you have an opening for

a store manager, write to tbe National Com-
missary Managers' Association, 801 Manhattan
Bldg., Chicago. Good men will be recommended
without charge. Inquiries treated confidential

if desired.

EXPERIENCED STORE MANAGER
desires to make a change. Has made good

record. Will furnish best references. Address,

"BOX 26," care Hardwood Record.

Have had charge of Michigan lumbering opera-

tions—now about competed. Would entertain

management of lumber operation.

SALARY RECEIVED AND EARNED,
$6,000

Address "BOX .32.' 'care Hardwood Record.

EMPLOYES WANTED

WANTED
The best superintendi nt for the best sawmill in

the country. Full privilege of own crew after

decent consideration for meritorious men now
employed. Ambitious man of sense and honor
will have exceptional opportunity to prove

worth. Fair, open, honest and human disposi-

tion toward under men appreciated. Only man
conscious of proved good qualities need respond.

What is wanted is the best ever. Address, with

confidence preserved. "BOX 40," care Hardwood
Record.

WANTED
An experienced man to take charge of the

operation of a large equipment of Standard dry

kilns. Address "BOX 41," care Habdwood
Record.

WANTED
A reliable salesman located In Detroit or Indian-

apolis, one at Columbus, and one In I'hiladelphla.

Boston, or New York City to specialize on white

pine on a liberal commission basis. We control

large stocks In Wisconsin and Idaho, also some

W. Va. hardwoods, and southern yellow pine.

This Is an opportunity for a real salesman as our

stock will give him strong and permanent back-

ing, and all applications will be confidential, but

will not be considered without good references.

Only a man of high-class standing and able to

control some trade need apply. Address "BOX
33," care H*''WwooD Record.

RAILWAY EQUIPMENT FOR SALE

LOCOMOTIVE rOR SALE.
Narrow or standard gauge from 7 tons to 7.5

tons rebuilt ready for use; 140 locomotives in

stock.

SOUTHERN IRON & EQUIPMENT CO..

-\tlanta. Ga.

TIMBER ESTIMATING

TIMBER ESTIMATES.
Estimating Southern Timber a specialty.

Maps, detailed reports as to stand, quality and

logging conditions. Can furnish best references.

THOS. J. Mcdonald, East Tenn. Natl. Bank

Bldg., Knoxville, Tenn. Formerly with C. A.

Schenck & Co.. Biltmore. N. C.

LOGS WANTED
WANTED—SECOND-GROWTH

White Ash logs 8 to 10 feet long. Inspect at ship-

ping point and pay cash.

S. N. BROWN & CO., Dayton, O.

WANTED—BLACK WALNUT LOGS
500 cars good black walnut logs. 10" and up

in diameter, 6 ft. and up long. Will inspect at

shipping point and pay cash.

i;En. W. HARTZELL. Dayton. Ohio.

WANTED—HARDWOOD LOGS
200.000 ft. 28" and up White Oak logs.

200,000 ft. 12" and up Walnut logs.

50,000 ft. 12" and up Cherry logs.

C. L. WILLEY, 2558 S. Robey St., Chicago.

WAGON STOCK FOR SALE

FOR SALE.
One carload of about 400 sets of 214x21/2—3'

Sawed Oak wagon felloes, all of which are bone

dry and ready for use.

O. C. GALLOWAY, Clarendon, Ark.

WAGON STOCK WANTED

I AM IN THE MARKET FOR

75 to 100 cars of oak poles, bolsters, sand

boards, eveners, and reaches ; and hickory and

maple axles. Will Inspect at shipping point, and

pay cash. E. B. BROWN, 372 Bayne St.,

Buffalo, N. Y.

WANTED WAGON STOCK
100 cars Oak Bolsters, I'oles and Reaches, also

recan Axles. Will take stock green. Inspect at

mill and pay cash.

GIl.l.irrT LUMBER CO., INC., Glllett, Ark.

TIMBER LANDS FOR SALE

ARE YOU INTERESTED IN GUM
and K.'il nak?

I own In fee simple two small and carefully

selected tracks of high-class gum and red oak
siunipage. Will sell at price to make the buyer

good money either as an Investment or as an
operating proposition.

Will deal with principals only. Address In

foiiiidi-iici", "lUi.X 22." ran' llARDWOoD Record.

FOR SALE—HARDWOOD TIMBER
100,000,000 ft, virgin timber. Cottonwood,

cypress, gum. ash, elm, oak. Tract consists of

12,000 acres, located In Louisiana, two miles

fjom railroad, six miles from MissL^HlppI River,

near navigable stream for barge shlpniciits.

Favoralile logging and milling conditions. Will

sell timber or land and timber. Very reasonable

tnrmH. ILLINOIS BOX COMPANY. Alton. III.

FOR SALE.
About 3,300 acres of timberland situated at

.lamesville, North Carolina ; on the Roanoke
River, ten miles above Albemarle Sound. Deep
water, 10 miles river frontage. On the Atlantic

Coast Line and Norfolk and Southern Railways.

The tract will cut per acre as follows :

10,000 feet Gum
1,000 feet Cypress

1,000 feet Ash
12 Cord Pulp Wood.

This timber and land can be bought, fee simple,

at a very low figure. For further information

consult JAMESVILLE LBR. & PULP WOOD CO.,

ion N. 22nd St., Philadelphia, Pa.

TENNESSEE HARDWOOD TIMBER
TRACT

We own and offer for sale 3.500 acres of Oak,

Hickory and Poplar timber ; 70% white and chest-

nut oak of superior quality. Well located, close

to R. R. Logging operations not difficult. Accu-

rate estimate shows 10,000,000 feet. Prop-

erty underlaid with coal. Title good ; will sell

limber or fee. Will deal with actual prospective

buyers only. A great bargain. Address "BOX
;;4." care Hardwood Record.

LUMBER WANTED 3
WE ARE IN THE MARKET FOR

100 M. ft. dry 4 4 Quartered White Oak ]4i,.2"-

171/2" and 20" long, 3" and up wide. Bundled.

Two oars dry clear White Oak Squares li,L>x

11/4x30" and 33" long. Bundled.

One car dry clear White Oak Squares li/4x

li'ixSO" and 33" long. Bundled.

L.\NGSL(:)W. FOWLER CO., Rochester, N. Y.

WANTED—RED OR WHITE OAK
Single cars or quantities bending strips, 6' 6"

to 8' long. DELI'IIOS HOOP Co. Iirlphos. Ohio.

WANTED TO BUY
One car 3" Ists & 2nds Dry Poplar. THE

WALNUT LBR. CO., Indianapolis, Ind.

WANTED.
GO.OOO feet Butternut, 4 4", 5/4". 6/4" and

8/4", band mill manufacture from large, forest

growth logs, green or dry. Prefer all Ists and

2nds, but will take some selected No. 1 common.
<juote lowest price, giving full particulars in

detail. Address W. M. WESTON CO., 120 Milk

St.. Boston, Mass.

WE ARE IN THE MARKET FOR
.Mapl« and beech lumber and dimension stuff in

large quantities.

THE COLUMBIA MFG. CO.,

New Philadelphia, O.

BIRCH WANTED
3 cars 4/4 unsolected Birch.

THE WALNUT I.BK, I'd. iTi.li.liiMpnlls. Ind.

LUMBER FOR SALE

FOR SALE
Ten carloads 6/4 dry, long run Beech, hearts

and mill culls out. cut from choice logs, ready

for Immediate shipment. Address C. W. MAN-
NING. 00 Broad SI , New York. N. Y.

•WE WISH TO SELL.
For prompt shipment:
75 M ft. 12/4 Hard Maple. No. 1 Com. & Bet.

!.'')0 M ft. 8/4 Hard Maple, No, 1 Com. ft Bet.

40 M ft. 0/4 Hard Maple, No. 1 Com. & Bet.

00 M ft. 5/4 Hard Maple, Ists & 2nds.

30 M ft. 8/4 Rock Elm. Log Run.

000 M ft. 4/4 BasBwood. No. 1 Cora. & Bet.

70 M ft. 0/4 Gray Elm. No. 2 Com. & Bet.

We are In the market for mill cuts.

Write us before selling.

VAN KEULEN & WINCHESTER LBR. CO..

Grand Rapids. Mich.
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BUSINESS OPPORTUNITIES

FOE SALE
One seven-foot right-hand Clark band mill com-

plete, filing room machinery, steam feed, live

rolls, edger, trimmer, lath mill, sawdust and slab

conveyors, planer and matcher, boilers and engine.

all in good condition. Mill now in operation at

Twin Rocks. Pa. Could give possession about

April 1st. For particulars write WEBSTER
GRIFFITH, Ebensburg. Cambria County, Pa.

OPPORTUNITY FOR WOOD-WORKING
industries Dover and Foscroft. Me., situated in

heart of vast forestry of Ash. Birch. Beech. Maple.

Fir, Pine, Spruce, Cedar and Poplar, at junction

of Maine Central and Bangor & Aroostook K. R.'s.

Water, steam and electric power. No labor

unions. Desirable place for home. Address C. O.

P.4INE. Dover & Foxcroft Board of Trade, Fox-

croft, Me.

LOGS FOR SALE

WALNUT LOGS
We have for sale DO very choice Walnut logs,

20 to 30" in diameter, S to 16' long. For par-

ticulars write J. V. STIMSON & CO., Owensboro,

Ky.

WOULD LIKE TO HEAR
from parties in Indiana. Ohio and New York

buying White and Red Oak. Ash, Maple, Elm
and Hickory In the log. Address

"BOX 29," care Hardwood Record.

DIMENSION STOCK WANTED "|

WANTED—DIMENSION STOCK
Oak, plain and quartered : board.s and squares.

Also dogwood and persimmon.
INDIANA QUARTERED OAK CO.,

7 East 42d St., New York, N. Y.

TIMBER FOR SALE

2,500 VIRGIN OAK TREES IN KY.
Fine quality, railroad through property. Half

cash, terms on balance. BOX 271, Huntington,

W. Va.

MACHINERY WANTED

WANTED.
Second-hand log loader in good condition,

either standard or 42" gauge.

KENTUCKY LUMBER CO., Williamsburg, Ky.

MACHINERY FOR SALE

FOR SALE
One SS" Merritt Veneer Lathe.

One Coe Clipper to match.

One S ft. demons Belt Sander. All slightly

used. EMPIRE VENEER CO.. Buffalo, N. Y.

MISCELLANEOUS

FOR SALE CHEAP
One first-class second-hand Kimball brougham

;

everything in good condition, including rubber

tires ; have pole and shafts. Address "BOX 36,"

care Hardwood Record.

Business Stationery
of the Finest Quality

WRITE FOR SAMPLES AND PRICES TO

SAUL BROTHERS
626 Federal Street CHICAGO

Qerlach Modern Machines
Produce Ihc ChCApcil and 0«St

COOPERAGE STOCK
and BOX SHOOKS

circular. Band and Cylinder Saws
SAW AND LOG TOOLS

THE PETER CERIACH CO, aeveland. 6lh City. U.S.A.

COUNTERFEIT CHECKS
are frequent
except where
our

Two Piece
Geometrical
Barter Coin

1b in use, then
linlta.tloQ isn't
poflslble.
Sample if you
ask for It.

S. D. CQILDS
i CO.
Chicago

We also make
Time Checks.
SteaollB and
Log Hanunen.

CHICAGO
WM. A. EAGER

FISHER BUILDING

Sound Wormy Chestnut
A SPECIALTY

McParland Hardwood

Lumber Co. sys-ss Laain st.

HARDWOODS
FRED D. SMITH
HARDWOOD LUMBER

1337-1343 North Branch St. CHICAGO

E. H. KLANN
Cottonwood, Gum, Oak, Ash, Cy-

press, Yellow Pine, Dimension Stock

1508 MASONIC TEMPLE - CENT. 3825

Oak Timber and Plank. Paving Blocks, Posts
and Yellow Pine

W. B. CraNe aNd Company.
Established 1881

HARDWOOD LUMBER, TIMBER and TIES
CHICAGO

I.nng Distance Phones: CAN.^.L 3100-3191
Office. Yards and Planing Mill: Mill at

22nd. Sangamon and Morgan Sts. Falcon, Miss.

Telephone Canal 1688

CHAS. DARLING & CO.
HARDWOOD LUMBER
22nd Street and Center Avenue

CHICAGO
A Veaeor Osage ia the »D8wer to a Veneer U««r'«

craving for yeaxB. Thii "Walker BraDd'Ven-
etT Gauge ia a stetl gauge ihat will Batiafy

yoar wants for all time. You can'tdoyour-
B^lf a better turn than to buy one of

these gauges. It gauges ACCURATELY
erery tlii(ineasf rom 1 40 inch to Jig inch
INCLUSIVE. Wake up to this oppfrto-

nity. Priceonly $l.t>S delivered by U. S

Mail- Ordernow, triday. Address—6456
ffoodlawn Ave. Phone Hyde Park 88.

D«pt. C

We
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Advertisers* T>irectory

NORTHERN HARDWOODS.

American Lumber & Mfg. Co 20

Arpin Hardwood Lumber Co 59

ReecherA- Ban- 19

Bradley. Edward C 1"

Buffalo Hardwood Lumber Co 66

Coale. Thos. E.. Lumber Company.

.

l!i

ik)bbs 4 Mitchell, Inc 3

Conasauga Lumber Co 17

Coppock. S. P..A Sons Company 63

Craig. W. P.. Lumber Co
Crane. W. B. & Co 51

Creith. H.C.&Co 2

Currie A Campbell 19

Darling. Chas. & Co 51

Domestic Lumber Company 63

Dulweber, The John, Company 17

Eager. Wm. A 51

Elias G. & Bro 6>i

Estabrook-Skeele Lumber Co 5

Fel«et Lumber & Timber Company, 62
Flanner-Steger Land & Lumber Co. 4

Fonnan Company. Thomas 62
FuUerton-Powell Hardwood Lumber
Company 2

Goodyear, C, A,, Lumber Co 59

Hadentine Lumber Company 20
Hanson-Turner Company 60
Heyser, W, E, Lumber Co 16
Holyoke, Chas 21
Howard & Barber Lumber Co 17

Hyde Lumber Company 21

Jones Hardwood Company 21

Kent, J, S.. Company 20
Klann. E, H 51
Kneeland-Bigelow Company. The,..

,

3
Konzen. Stumpf & Schafer Lumber
Company 5

Litchfleld. WilUam E 21
Long-Knight Lumber Company 1

Luyra-Foster Lumber Company 5

Maisey & Dion 5
Mcllvain. J. Gibson, & Co 2

McClure, George 1 4
McLean. Hugh, Lumber Co 66
McParland Hardwood Lumber Co. .., 51
Miller, Anthony 66
Mitchell Bros, Company 3
Monarch Lumber Company 19
Mowbray (& Robinson 18

Palmer A Parker Co 20
Parry, Chas, K, & Co 19
Peale-Coryell Lumber Company 21

Peitch, F. T,. Company 64
Perrine-Armstrong Company 63

Sailing-Hanson Company 62
Salmon, Hamilton H. <& Co 21

Sawyer-Goodman Company ,59

Schofleld Bros 19
Schultz, Holloway Co 4

Smith. FVed D 51
Standard Hardwood Lumber Co 66
Stearns .Salt & Lumber Company. .

.

U
Stephenson. I.. Company. The 62
Stewart 1. N. & Brother 66
Stimson, J. V„ & Co 63
SulUvan,T. & Co 6ii

Summit Lumber Co 19

Swift. C. H. &. Sons 21

Teste Lomber Co 59
Tomb Lumber Co lii

Vetter Frank W 66
Vinke. J.4 J
VonPlatem LumberCo 62

Webster Lumber Co,. George 21

White, Wm, H. Co 68
Wiggio.H.l) 20

Willson Brofl. Lumber Company 20

Wisconsin Land cb Lumber Oo 62
WiBUr. Underbill* Nixon 19

Wood-Mosaic Company 20

Yeager. Orson E 66

Young. W. D. &Co 3

Young ACutsinger 1

SOUTHERN HARDWOODS,

Althauser-Webster-Weaver Lumber
Company , 65

American Column & Lumber Co 8

American Lumber &, Mfg, Co 20

Anderson-TuUy Company 11

Atlantic Lumber Company

Bennett & Witte 18

Berthold <& Jennings LumberCo.... 6.i

Bluestone Land & Lumber Co 49

Booker-Cecil Company 13

Bradley. Edward C 17

Brown. C.S 9

Brown, W, P., & Sons Lumber Co... 13

Buffalo Hardwood Lumber Co 66

Carrier Lumber* Mfg. Co 22

Carrier. U. A I"

Clearfield LumberCo 22

Coale. Thos. E.. Lumber Company.

.

19

Conasauga Lumber Co 17

Connelly Hardwood Lumber Co 64

Crane. W. B, & Co 51

Creith, H. C. & Co 2

Darline, Chas, E, & Co 51

Davidson, Hicks & Greene Co 7

Davis, Edward L, Lumber Company 13

Dempsey, W. W 20

Domestic Lumber Company 63

Duhlmeier Brothers 17

Dulweber, The John, Company 17

Elias G,& Bro 66

Estabrook-Skeele LumberCo 5

Ewing & Gilliland 7

Faust Bros. LumberCo 22

Felger Lumber * Timber Company,

.

62
Flanner-Steger Land & Lumber Co, 4

FuUerton-Powell Hardwood Lumber
Com pany 2

Garetson-Greason Lumber Co 61
Gilchrist Fordney Company 65

Green River Lumber Company 12

Hadentine Lumber Company 20
Harris Manufacturing Company 64
Hewit, D. E,, Lumber Company 9

Heyser, W. E,. Lumber Company,,, 16

Hill Brothers Tie* LumberCo 8

Himmelberger-Harrison LumberCo, 65
Hitt. H. H,, Lumber Company 64
Holley-Matthews Mfg, Co 65
Howard A Barber Lumber Company, 17

Huddleston-Marsn LumberCo 5

Hunt. Washington & Smith 7

Hutchinson Lumber Company 9

Hyde Lumber Company 21

Jackson Lumber Company 18

Kent, J. S,, Company 20

Kentucky Lumber Co 16
Keys-Walker Lumber Co
Kimball* Kopcke 6

Klann, E,H 51

Lamb-Fish LumberCo 10

Litchfleld, WilUam E 21

Littleford, George 18

LitDe River LumDer Company
Logan-Maphet LumberCo 6

Long-Knight Lumber Company 1

Louisiana Lon« Leaf Lumber Co 65

Louisville Point Lumber Company,

,

13

Love, Boyd & Co 7

Luyra-Foster Lumber Company 5

Maisey * Dion 5
Maley. Thompson * MoffettCo 15
Mcllvain. J. Gibson, & Co 2

Mcljean, Hugh, Lumber Co 66

McParland Hardwood LumberCo 51

Memphis Saw Mill Company 12

Miller, Anthony 66

Monarch Lumber Company 19

Mowbray * Robinson 18

Norman Lumber* Box Company

—

13

Ohio River .Saw Mill Company 13

Paeooke-Leicht Lumber Company.. 10

Parkers burg Mill Company 8

Parry, Chas. K.&Co 19

Peitch. P, T.. Company 64

Perry, Wm, H,, Lumber Company 16

Peytona Lumber Company, Inc 9

Radina, L, W,. & Co
Ransom, J, B,, * Co
Ritter, W, M,. Lumber Company ,

Rose, D, M,, &Co
Russe * Burgess, Inc
Ryan, Philip A,, Lumber Co

Salmon, Hamilton H,, & Co
Salt Lick Lumber Company
Schofield Bros
Schultz. Holloway Co
Slaymaker, S, E, & Co
Smith, Fred D
Standard Hardwood Lumber Co,,
Stewart, I, N,,& Brother
Stimson, J, V,, & Co
Sullivan, T,& Co
Swift, C, H„ & Sons

Taylor, W, R., Lumber Co
Taylor * Crate
Tenne»3e« Hardwood LumberCo....
Three States Lumber Company
Tomb Lumber Co
Tug River Lumber Company

Vestal Lumber * Manufacturing Co.
Vetter. Frank W
Vinkc. J, & J
Von Platen LumberCo

Ward, G, W,, Lumber Company,.
Webster Lumber Co.. George
West Virginia Timber Company.
Whitmer. Wm. * Sons
Wiggin,H,D
Willson Bros, Lumber Company

.

Wistar, Underbill & Nixon
Wood-Mosaic Company
Wood, R, E,, Lumber Company..
Woods. J. M., *Co

Yeager. Orson E
Young * Cutsinger..

POPLAR.

American Column & Lumber Co..
Anderson-TuUy Company
Atlantic Lumber Company
Faust Bros. Lumber Company....
Green River Lumber Company
Hadentine Lumber Company
Kentucky Lumber Company
Keys-Walker Lumber Company..
Logan-Maphet LumberCo
Parkersburg Mill Company
Peytona Lumber Company. Inc. ..

Radina. L. W. & Co
Ritter. W. M.. Lumber Company .

Vansant. Kitchen * Co
Ward, (i, W.. Lumber Company,,,
West \'ireinia Timber Conipany,,
Wood, K, E,. Lumber Company. ..

Yellow Poplar Lumber Company.

22
16
20

6

8

9

18
68
68
22
8

20
68

Maley, Thompson A Moffett Co 1&
Mengel. C. C. A Bro. Company IS
Utis Manufacturing Company 64
Palmer A Parker Co 29'

Penrod Walnut A Veneer Co 61
Purcell. Frank 65
Rayner. J 5
Salmon. Hamilton H..* Co 31
Willey. C. L 1

HARDWOOD FLOORING.

American Column A Lumber Co 8^

Arpin Hardwood Lumber Uo 59
Beecher A Barr 19
Carrier Lumlier A Mfg. Co 22
Cobbs A Mitchell, Inc 3
Connelly Hardwood LumberCo 64
Eastman. S, L,, Flooring Co 4
Farrin, M. B. Lumber Company 17
Forman. Thos,. Company 62
Hanson-Ward Veneer Company 14
Harris Manufacturing Company 64
Kerry A Hanson Flooring Co 62
Louisiana Long Leaf LumberCo 65
Memphis Hardwood Flooring Co,. ..

Mitchell Bros. Company 3

Nashville Hardwood Flooring Co....
Peitch. F. T., Company 64
Robbins LumberCo Sfl'

Salt Lick Lumber Com pany 65-

Stearns Salt A Lumber Company.,, 11

Stephenson, I,, Company. The 62'

Webster Lumber Co,, George 21
White, Wm. H, Co 68
Wilce, T„ Company, The 5
Wisconsin Land A Lumber Co 62
Young, W, D„ ACo 3

WOODWORKING MACHINERY,

Cadillac Machine Co 53
Defiance Machine Works, The 14

Linderman Machine Co,, The 67
Mershon, W, B,, A Co
Morehead Mfg, Co 53
Phoenix Manufacturing Co 59
Saranac Machine Company 56
Smith, H, B,, Machine Co 57
Westinghouse Electric A Mfg, Co .

.

58

VENEERS AND PANELS.

Acme Veneer A Lumber Company. .. 15

Adams ARaymond Veneer Co 63
Ahnapee Veneer A Seating Co 60
Cadillac Veneer Company 61
Central Veneer Conipany 61
Freiberg Lumber Conipany 15

Gorham Brothers Company 51
Hanson-Turner Company 60
Hoffman Bros, Com pany 61
Huddleston-Marsh LumberCo 5
Jarrell. B, C, A Co 64
Kentucky Veneer Works 61

Kiel Wooden Ware Company 60
Knoxville Veneer Company 6
Louisville Veneer Mills 13

Maley. Thompson A Moffett Co 15
Mengel. C. C, A Bro. Conipany 13

Ohio Veneer Com pany 15
Penrod Walnut A Veneer Co 61

Rayner, J 5
Shcppard Veneer Conipany 61

Underwood Veneer Company 61

Walker Veneer A Panel Co 51
Willey, C, L 1

Williamson Veneer Company 64

Wisconsin Seating Company 60
Wood-Mosaic Company 20

Woods, J, M, & Co 12

MAHOGANY, WALNUT, ETC,

Acme Veneer A Lumber Company... 15

Duhlmeier Brothers 17

Freiberg Lumber Company 15
Hamilton. J. V 64
Huddleston-Marsh Lumber Co 5

LOGGING MACHINERY.
Baldwin Locomotive Wks 53
Clyde Iron Works 65
Lidgerwood Mfg. Co 53
Russel Wheel A Foundry Co 54

DRY KILNS AND BLOWERS.

Bemiller Fan Blower Company S*
Grand Rapids Veneer Works 57

Phila. Textile Mchy. Co 1

SAWS. KNIVES AND SUPPLIES.

Atkins. E. C. A Co.
Simonds Mfg. Co....

hh

LUMBER INSURANCE.

Central Manuf,acturers' Mut. Ins. Co. t

Indiana Lumbermen's Mut. Ins. Co.. 1

Lumber Insurance Company of New
York

Lumber Mutual Fire Insurance Co.. 1

Lumbermen's Mutual Ins. Co 1

Lumber Underwriters 22

Pennsylvania Lumbermen's Mutual
Fire Ins. Co 1

Rankin. Harry ACo

TIMBER LANDS.

Lacey. James D..,VCo 68

Southern Rai 1way
Spry, John C 5

MISCELLANEOUS,

Childs,S,D, ACo 61

Craig-Wayne Company 49

Gerlaoh.The Peter. Company 51

ilenke, George, Compiiny 4»
Lumbermen's Credit Association.. .

.

4

Mechanical Rubber Company 66

Saul Brothers f
Westinghouse Electric Mfg. Oo 5)(
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The

Morehead
Condenser
Trap makes
its own
Vacuum

and PULLS the accumulated water and air out of

your steam lines, insuring rapid circulation. Enables
you to cut down your boiler pressure on direct

heating systems.

Particularly adapted for use in connection with

reduced pressure and Exhaust Steam Heating Sys-

tems, Dry Kilns, Dryers, Fan Stacks, Etc.

Write for Particulars and Trial Trap

Morehead Mfg. Co.
Dept. "8" Detroit, Mich.

STOCKS CAKRIED IN
New York Philadelphia cyicago San Francisco Los Angeles

Wichita. Kan. Mem|r.As, Tenn. New Orleans, La.

Birmingham, Ala. Chatham, .41a.

THE BALDWIN
LOCOMOTIVE WORKS

PHILADELPHIA, PA., U. S. A.

Manufacturers of

LOGGING LOCOMOTIVES

Locomotives with a radial truck at each end. and separate

tenders, are well adapted to logging service where long hauls

must be niade. These engines ride well on rough track, and
can be run backwards into sharp curves and switches without

danger of derailment.

BRANCH OFFICES

NEW YORK, N. Y., Hadson Terminal. CHICAGO, III., Railway Exchange

ST. LOUIS, Mo., Secarily Bailding. PORTLAND, Ore., Spalding BIdg

Cable Address:—"Baldwin, Philadelphia."

The CHEAPEST HARDWOOD LOGGING
IS DONE WITH

DCERWOOD^
CAB L^EWAYc^illiJPE

'•"-*'» %.:

ERWObD MFG. CO.
berty Street, New York

#^^''^
..Branc

. 1 ^ Agencies' 5:

NEW ORLEANS-WOODWARD, WIGHT a CO. LTD
CANADA-ALLIS CHALMERS BULLOCK LTa

MONTREAL VANCOUVER

BUTTING SAW
Flooring Fa,ctories

For cutting out defects and making square and
smootii ends for end=matciiing machines. Used by
tfie largest producers. Write for particulars and prices.

Manufactured by

Cacdilld^c Machine Co.
CADILLAC, MICH.

JCfTj^
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THE KUSSBL COMBINbU SKIUDHR AND LOADER IN OPERATION

Russel Logging Cars are built to stand severe

service, of any capacity desired or to suit any
length of log.

Logging Economy
will interest you

The most convincing proof of any
machine's efficiency, next to a per-

sonal trial, is the expression of those
who have used them.

^^'e shall be pleased to furnish you
with the proofs or the names of the

operators who will be glad to show
you the machines in operation.

The Russel Combined Skidder
and Loader has demonstrated itself

to be superior in design and con-

struction. The great decrease in

cost and increasecl efficiency of log-

ging is bound to appeal to the

operators.

Russel Wheel & Foundry Co., Detroit, Mich.

lU VniT AlfAlVFT THE BEST SYSTEM OF ACCURATELY TALLYING AND
Ir lUU WAlll RECORDING LUMBER SHIPMENTS OR RECEIPTS

YOU WILL BE INTERESTED IN

The Gibson Tally Book
This system of talh'ing lumber is employed by m^re than two

thousand lumber producers, jobbers and wholesale consumers,

and is available for tallying lumber, logs, flooring, dimension

stock and all other commodities.

Makes three original tallies without the use of loose carbon sheets.

New Catalogue showing tw.enty-six \arinus forms of tickets sent

free on request.

Talli; Book T>ept., HardWood TKjecord, Chicago
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ITS CROSS CUT SAW TIME
Place Your Orders Now Delivery When Ready

In these days of fierce competition—prices low—cost high—you've got to watch expenses if you expect to

make money. Is this right?

One way to do this is to buy Saws which will increase your

output and decrease the cost of upkeep. Have you tried ours?

ATKINS ^^^ SAWS
SILVER
razors. I

holds its edge because
That's one way they save.

STEEL is as fine as the steel which is used in high-class SEGMENT GROUND—An ej^^,l"«7^. P^^/^^^^J ^Tre^^blade%l^ear^s^^tsYlf
t cuts faster, because it receives a sharper cutting edge. It ground thinnest on che center of the back. The blade clears itset

edge because it is very tough and hard but not brittle. and requires but little set. Makes them run free and easy and cut

very fast.

Big operators tell us that they can cut 25% more timber with

less cost for refitting. We believe their statements, are correct.

Whether you need Band Saws, Circular Saws, Cross-cut Saws, or a Perfect Saw for Any Purpose

specify ATKINS SILVER STEEL from your regular source. See that our name is plainly marked upon the blade. Then it's

genuine If you cannot get the Saws you want in this way, write to the nearest address below.

TRY ATKINS MACHINE KNIVES BUY ATKINS SAW FITTING TOOLS

General Agents Covel Filing Room Machinery, Exclusive Agents Gebott's Brazine

E. C. ATKINS & CO., Inc., '''^^^^i^'' Home Office and Factory, INDIANAPOLIS, IND.

Branch. , Atlanta Chicaw, Mcmpliis. Minneapolis. New Orleans. New York City, Portland. San Francisco. Seattle. Vancouver. B. C.

Canadian Factory—Hamilton. Ont.
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CLYDE STEAM SKIDDER
The original skidder which has

made ground skidding popular

Equipped with outhaul system, carries the skidding

line out farther than a horse could pull it and at a

speed of 1000 feet per minute. It also has auxiliary

setting drums for carrying out a light setting or pilot

line. Self-propelling—powerful—efficient.

The most economical all around loading machine is

the old reliable

McGIFFERT LOG LOADER
Made w-ith either stationary or swing boom. It is

also equipped with four-wheel, swivel trucks for use

on light rail. These trucks always remain in hori-

zontal position when raised and come back squarely

to the track when lowered. Send for Catalogue.

CLYDE IRON WORKS, DULUTH, MINN.
BRANCHES

CHICAGO, ILL.
318 Fisher Bids.

C-113

NKW ORLEANS. LA.
4il Carondelet St.

SAVANNAH, GA.
501 Germania Bk. Hldg.

?ft';./i?«='i,-si;f=f:-'

Corrugated Joint Fasteners
Can be quickly and

cheaply driven with

"ADViNCE"

CORRUGATED

JOINT FASTENER

MACHINE

Made in Diderenl

Types (0 Meet

All Conditions

Specially suitable for

manufacturers of

sash, doors, blinds,

screens, coffins,

furniture, plumbers'

wood-work, porch

columns, boxes,

refrigerators, etc.

Write for bulletins

and prices.

Manufactured only

by

/' >1>

Saranac Machine Co., St. Joseph, Michigan

ELEPHANT
RUBBER BELTING

AIR DRILL AND AIR TOOL

307 W. Randolph Street,
ESTABLISHED 1882

HOSE
STEAM
WATER
SUCTION

EXTRA QUALITY

Recommended for hard .servic*

and guaranteed lo do the work

SELLING AGENTS
CRINE COMPINV ILL BRINCHES

STANDARD EQUIPMENT CO.. MOBILE. ALA

ALBANY MILL SUPPLY CO.. ALBANY. OA.

THE MECHANICAL

RUBBER COMPANY
(Chicago Rubber W«rk8)

CHICAGO
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smLi
DOUBLE

rni CAPACfTY CIF YOI.IR

DRY KILN

If you attempt to dry two-inch oak

in your kiln in fourteen days the re-

sult will probably resemble the above

illustration.

The lower picture is from a photo-

graph of two-inch oak dried by the

Grand Rapids Veneer Works Process

in fourteen days, and every plank as

sound as the sample.

The absence of checks is not the

only saving due to this process. The
lumber is straight, soft and free from

sap or acids.

For a small sum of money your old

kilns can be converted to G. R. V. W.
Process Kilns, with a guarantee to

give the results above described.

Grand Rapids Veneer Works
GRAND RAPIDS. MICH.

No. 402-C. Showing a Number of Uneven Pieces Being
Worked at the Same Time.

Smith

Triple Drum
Sander

Produces better work and 200 to 600
percent mure of it than is possible on
the best roller feeding machine.

The endless-bed is faced with rubber,

enabling the machine to work material

of slightly varying thicknesses at the

same time, and for the full width of the

drum.

Other distinctive features are

:

Polishing Drums are placed over the
work.

Self-lubricating bearings.

Dust-proof working parts.

Simple sturd\- construction.

Made in three sizes. Write for descrip-

tive circulars and prices.

Smith of Smithville
H. B. SMITH MACHINE COMPANY. SMITHVILLE, N. J.

OFl I< EX
New York Chicago Atlanta San Francisco
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Westinghouse Motors
will increase the output of your plant

without increasing your running
expense.

Put one of these motors on each one of your wood-work-
ing machines, making each independent of all others,

arrange all the machines for minimum handling of mate-
rial, operate each machine at just the proper speed, and
then watch the profits increase.

Jointer Driven by M'estiiiulu

Rip Saws Driven by Westinghouse Motors

The motors will stay on the job continuously, day and
night if necessary, and your power bills will be surpris-

ingly low. No extra power charges for overtime work.
The power used is always in exact proportion to the

work done; you don't have to drive a few hundred feet

of shafting to run one machine.

Our men are thoroughly familiar with the application

of Westinghouse motors to wood-working machines.

"Their advice is free; ask for it.

Westinghouse Electric & Manufacturing Co.
East Pittsburgh, Pa.

Sales Offices in Forty-five American Cities

ESTABLISHED SINCE 1880

TIMBER
WE OFFER TRACTS OF VIRGIN TIMBER IN LOUISI-

ANA. MISSISSIPPI. FLORIDA. ALABAMA AND ALSO ON

PACIFIC COAST
We employ a larger force of expert timber cruisers than any other firm in the world. We have furnished

banks and trust companies with reports on timber tracts upon which millions of dollars of timber certifi-

cates or bonds have been issued. We furnish detailed estimates which enable the buyer to verify our

reports at very little expense and without loss of valuable time. Correspondence with bona fide uivcstors

solicited.

JAMES D. LACEY & CO.
J.^MKS D. LACEY, WOOD BEAL, VICTOR THUANE

1211 Whitney Central Building,

New Orleans

1215 Old Colony Bldg., Chicago

LARGEST TIMBER DEALERS
IN THE W^ORLD

1009 White Building. Seattle

1104 Spalding Bldg., Portland
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MICHIGAN
FAMOUS FOR HARD MAPLE. AND GREY ELM

"Ideal
9^ Steel

Burn-
ished Rock Maple Flooring

is the flooring that is manufactured expressly to supply the demand for the best. It is

made by modem machinery from carefully-selected stock and every precaution is taken

throughout our entire system to make it fulfill in every particular its name—"IDEAL."

ROUGH OR FINISHED LUMBER—ALL KINDS

Send Us Your Inquiries

The I. Stephenson Company WELLS, MICHIGAN

Soft Yellow Poplar
Clear Saps 25,000

Selects 19,000
4/4 Ist & 2nds, 7" to 17".. 85,000

4/4 Panel & Wide. No. 1,

18" * up 15,000

CUT AT OUR OWN HEIDELBERG. KENTUCKY. B.\ND MILL

A few cars each of 1st & 2nds

Quartered White and Plain White Oalc

PLEASE WRITE US QUICKLY FOR PRICES.

THOMAS FORMAN COMPANY
DETROIT

I XL ROCK MAPLE
FLOORINGBirch and

Selected Red Birch

"The Standard" of Excellence

WisconsinLand & Lumber
CompSiny Hermansville, Michigan

BIRCH, ASH, ELM, BASSWOOD AND HEMLOCK LUMBER
Basswood Siding, Ceiling, and Moulding

FELGER LUMBER & TIMBER GO.
531 Michigan Trust Building, Grand Rapids, Mich.

Stock listed below is all one year dry and choice. Wll

make low prices until It is moved.
Can ship mixed cars.

80000
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THE SOUTH
PROMINENT SOVTHERN MANUFACTURERS

GILCHRIST-FORDNEY COMPANY
LAUREL, MISSISSIPPI

MANUFACTURERS

Long Leaf Yellow Pine
Domestic and Export Trade

150,000 FEET DAILY

Salt Lick Lumber Co.
SALT LICK .... KENTUCKY

MANUFACTURERS OF

Oak Flooring

WE WANT TO MOVE 60,000 FEET 13/16 X 2}4 FACE CLEAR

PLAIN WHITE OAK FLOORING. INQUIRIES SOLICITED.

Frank Purcell %"

Exporter of Black Waliiut Logs

Kansas City

. S. A.

MARK

FIGURED WALNUT IN LONG WOOD
AND STUMPS

A FEW ITEMS OF DRY STOCK
We Want to Move

3 cars 3" lets & 2nd8 Cypress.
3 cars 2" Select Cypress.
3 cars 2" No. 1 Shop Cypress.
3 cars 2" No. 1 Common C.vpress.
5 cars 4/4 Ists & 2nd9 Plain

Wliite Oak.
5 cars 4/4 No. 1 Common Plain

White Oak.
10 cars 4/4 No. 3 Common Plain

Oak.

3 cars 4/4 Ists & 2nds Red Gmn.
2 cars 5/4 No. 1 Common .\sli.

2 cars 4/4 Ists & 2nd9 Qrtd. Red
Oak.

2 cars 2" I.og: Run Soft Maple.
1 car 4/4 18" & wider Panel Cot-

tonwood.
5 cars 3", 6" & wider mixed oak

Crossing Plank.

HOLLEY-MATTHEWS MFG. GO.,Sikeston,Mo.
Ask V s for Prices

Himmelberger-Harrison
Lumber Co.

Specialists
Red Cum

Mill, at

Morehouse, Mo.
Sales Ofiices

Cape Girardeau, Mo.

THE ALTHAUSER-WEBSTER-WEAYER LUMBER CO.
INCORPORATED

Nashville, Tennessee

MANUFACTURERS OF

HARDWOOD LUMBER

WOOD CONSUMING PLANTS ATTENTION
Our band mill will saw for you Quartered Oak to

suit your requirements. We solicit your inquiries

for special contracts.

Louisiana Long Leaf Lumber Co.
Fisher, Louisiana

Diamond Brand

OAK FLOORING
A GUARANTEE OF PERFECTION

C. M. JENNINGS. Pres. and Tre««. A. C. BERTHOLD. V. Prej. C. P. SHEHAN. S«c.

BERTHOLD & JENNINGS LUMBER CO.
Manufacturers and Dealers in

OAK, GUM, CYPRESS, Etc.
We make a specialty of Railroad Material, such as

Car Stock, Bridge Plank, Switch Ties, Red Oak,
White Oak, Yellow Pine and Cypress Piling. Write
us for prices.

Lumberaen's Building ST. LOUIS, MO.



66 HARDWOOD RECORD

BUFFALO
The Foremost Hardwood Market of the East

ISTANDARD HARDWOOD
LUMBER COMPANY

OAK, ASH,

and CHESTNUT

1075 CLINTON STREET

Buffalo wants your hard-

vood business and wants it

because it can make it to

rour advantage to buy your

lumber in Buffalo.

Buffalo lumbermen are

;xperienced in the produc-

ion, purchase, grouping,

;are and shipping of hard-

vvoods, and this experience

s at the service of every

.vholesale consumer of hard-

A^oods.

We have one of the

largest stocks of hardwoods

leld by any lumber trade

:enter of the country. It

comprises every variety of

both northern and southern

woods. This lumber has

been selected for its high

type, good sawing and fine

texture.

Frank W. Vetter

Dealer in All Kinds of

HARDWOOD
LUMBER

1142 SENECA STREET

Anthony Miller

HARDWOODS
OF ALL KINDS

893 EAGLE STREET

T. Sullivan & Co.

Specialties:

Gray Elm,
Brown Ash

PACIFIC COAST
FIR and SPRUCE

2 ARTHUR .STREET

\\ G. ELIAS & BRO.

HARDWOODS
WHITE PINE,
YELLOW PINE,

SPRUCE, HEMLOCK,
FIR.

LUMBER, TIMBER,
MILLWORK. BOXES,

MAPLE AND
OAK FLOORING.

955-1015 ELK STREET

Hu^b McLean Lumber Co.

Our Soecialty:

QUARTERED
WHITE OAK

940 ELK STREET

I. N. Stewart & Bro.

Specialties:

CHERRY
AND OAK

892 ELK STREET

ORSON E. YEAGER

Specialties:

OAK, ASH,

AND POPLAR
932 ELK STREET

Above all things , else,

Buffalo can give you better

service by reason of its un-

surpassed facilities for the

distribution of hardwoods

than any other market in

this country. Again, from

Buffalo you can invariably

get a square deal on grade

and measurement.

Buffalo can give you serv-

ice, and the right kind of

service.

Write to any one of us, or

all of us, and let us figure

with you on your hardwood
requirements.

We can ordinarily get

cars set for loading within

six hours. An order des

patched to us from any

distance within five hundred

miles of Buffalo can usually

be loaded and forwarded the

next day.

Buffalo Hardwood lumber Co.\

Wo Want to Buy for C'osli:

0\K, ASH AM)
OTIIKIt IIAKDWOOOS

All KradcH and thlrknesBcs.
Will rrc'civo ond inMiiwt
Hloik III ahiiiplyg point.
Itrancli yard, Mt'mplils, Tenn.

940 Seneca Street, BuffaloV

ililllllllillillllllllllllllllllllilll,,

JillllliilMiililliiilllllllilliilllllli

mrmwm



HARDWOOD RECORD ^

Every Operation Costs Money
Ever realize in making glue joints that every man that handles yotir lumber,
every operation that is made, adds to the cost of producing your prodtict? It

makes no difference what kind of a jointing" or clamping method you use, your
labor and glue costs can be reduced two-thirds l)y jointing, glueing, uniting the

lumber into panels and sizing them l)y one simple operation on the

Linderman Automatic
Dovetail Glue Jointer

Fifty per cent to Seventy-five per cent of the Lumber is taken from the Cut-off Saw
Compare 3'our own methods of jointing lumber, which takes four to five operations; then con-

sider the "Linderman" way of^ taking nearly all the lumber direct from the cut-off saw, com-
pleting the panels to the exact width, without lumber waste, on but one machine and at one
place, you will realize the economy of floor space by eliminating several machines and opera-

tions, and the increased efficiency it oft'ers by getting the jointed panels through the factory

without congestion.

There is No Varnish Line Over Taper Wedge Dovetail Joints

The new "Linderman" making tlie Taper Wedge Lock Joint is proving in factories produc-
ing solid furniture, such as extension tables, chairs, case goods, refrigerators, cothns and
caskets, and other lines, that it makes solid joints with better success than were made with

the clamping process. One extension table manufacturer by installing a Linderman increased

his output 20%, saved five men and uses 70% less glue than he formerly did.

Do you want to see the lumber you now burn and sell for kindling wood go into your
product? Do you want to make two to eight dollars on every thousand feet of lumber
you buy? Do you want to produce stronger glue joints and save hundreds of dollars every
year? Then merely write us and we will prove to you how the "Linderman" will accom-
plish it in your factory.

90 West Street
New York City

Linderman Machine Co.
Muskegon, Michigan

llllO-riOO Lake Slroet

Woodstock
Ontario



Manufacturers Old-FashionedVansant,
Kitchen &5-8 and 4-4

in Wide Stock,

Specialty

Ashland, Kentucky

EASTERN REPRESENTATIVE, John L. Cochran
400 Riverside Drive, New York

Soft

Yellow
Poplar

Company
CHICAGO OFFICE, Steger Buliaing

W. H. Matthias, Manager.

WM

LUMBER CO.
COLUMBUS, OHIO

Poplar Bevel Siding Mouldings Dimension Strips
ALSO COMPLETE STOCK OF HARDWOODS IN THE ROUGH

Western Sales Office, 919 Fisher Bldg., CHICAGO, ILL. Eastern Sales Office, 338-340 Land Title Bldg., PHILADELPHIA, PA.

W. H. White Co. Boyne City Lumber Co.
Mills and General Offices at BOYNE CITY. MICH.

Wholesale Yards: BUFFALO, N. Y.

C We are now ready to figure with you on your 1912

requirements for Lower Michigan Hardwoods, Maple,

Beech, Birch, Basswood and Ash. We have the best

up-to-date mills, cutting virgin timber; our grades are

right and our manufacture unexcelled.

C We have a new plant, fully equipped for the sole pur-

pose of meeting the requirements of the trade who pre-

fer their Maple, Beech and Birch Lumber, delivered in

the rough and cut to sizes most suitable for their needs.

Write us at once, stating what you wnll require.

C The product of our mills needs no introduction to the trade who use the best. We want

your business and are in a better position to serve you than any one else in our line.

YELLOW POPLAR
MANUrACTUnOtS

WATER SEASONED

BAND SAWED
POPLAR LUMBER

AU GRADES
ROUGH DRCSSCD

QUICK SmPMrNT

Coal Grove, Ohio, U.S.A. LUMBER CO











New York Botanical Garden Library

3 5185 00256 2922
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